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Tliey  IVfake   Good 

All  of  our  Tools  are  made  per- 
fect and  are  fully  guaranteed 
in  every  particular. 
CHAS.  MORRILL,  275  Broadway,  New  York 


Indispensable  for  the  Household 
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EXXRAORDINfARY     CARE 

is  used  in  the  manufacture  and  treatment  of  '^OHIO**  PLANE  IROMS 
Extra  higli-grade  steel,  treated  as  it  should  be  by  men  skilled  in  this 
business,  and  our  long  experience  in  the  manufacture  of  high-grade  edge 
tools,  assure  the  hardware  merchant  who  sells  *'Ohio"  goods  that  he  is 
handling  a  line  that  will  please  his  most  particular  and  valued  customers. 

Wc  manufacture  a  large  line  of  PLANES  both  IRON  and  WOOD. 

CHISELS.   DRAWING    KNIVES.     AUGER    BITS,   SPOKE-SHAVES. 
BENCH  and  HAND  SCREWS.  ETC. 

NOTE:— WE  DO  NOT  SELL  CATALOGUE  HOUSES 

Ohio  Tool  Coinpariy,  ll'^^r^^:%^\':\i.SA. 


Established  1852 

TUCK  MFG.  CO. 

BROCKTON,  MASS. 

MANlK.XCTlUKUy  OK 

Fine  Tools,  CuOery  and  Springs 

N.\IL  SETS  OF  ALL  SIZES  AND  KINDS 

Send  for  Tool  CutaloKue 


0©©R  BELLS 

We  niantifHoture  n  full  line  of  Door  Bells  and  Jlscutch- 
eons  in  all  finishes.    Write  for  our  descriptive  eatalofine 

THE  STARR  BROS.  BELL  CO. 

F,AST  HAMPTO^\  -  -  CONNECTICIT 


THE    STAR    SARBTY    CORIN    R  \>:OR 


WHY    SHOULD    YOU    SUFFER? 
Be  Your  Own  Chiropodist 

Price  91.00.    Full  ilescrlptlvo  circular  uialli>d  ou  rttqu.-^' 


July,  l§Od. 


tiAkDWARE  bEALEkS'  MAGAZINE 


I 

I 


The  Best  Oilers  Made 

Coppertzed  and  Ntekel  Plated 

Manufactured  from  best  quality  of  Cold  Rolled  **Swedoh" 
Steel,  prepared  at  our  Rolling  Mills. 

All  goods  subjected  to  a  most  rigid  system  of  inspection  be- 
fore being  packed  for  shipment. 


STEEL 


For  Pressed,  Stamped  and  Drawn  Work.      Also 


CRUCIBLE  STEEL 


I 


For  Cutlery  Work,  Springs,  Etc. 

All  ourgoods  guaranteed  to  be  as  represented.  Write 
us  about  your  requirements  ;  we  shalt  be  glad  to  fig- 
ure with  you  on  the  manufacture  of  sheet  steel  hard- 
ware specialties  under  contract  or  on  a  royalty  basis. 

The  American  Tube  and  Stamping  Co. 


New  Y«rk  Ofike : 
I  258  BROADWAY. 


Mala  Office  and  Works: 

BRIDGEPORT.  CONN.    | 


In    answering    advertisements    it    is    desirable    that    you    mention    Hardware    Dealers'    Magazine. 


Digitized  by 


<^oogle 


HAkbWARE   DEALERS'   MaCAZINE  Svly,  1%6. 


DurdLbility  and  Economy 

are  two  of  the  many  points  of  superiority  in  Pitkin's  Bam  Paint.  It  is 
durable  because  it  is  made  from  one  of  the  most  permanent  paint  pig- 
ments known,  namely,  Oxide  of  Iron,  which  we  specially  import  from 
England  because  of  its  bright  and  permanent  color;  because  it  **wears 
like  iron"  and  because  it  is  free  from  acids  that  attack  and  kill  the  oil  in 
the  paint. 

C  C  Pitkin's  Barn  Paint  is  economical  because  it  prevents  the  ravages 
of  decay,  that  mortal  enemy  of  all  lumber ;  because  it  is  definitely  guar- 
anteed to  wear  five  years,  which  guarantee  we  cheerfully  make  good  if  it 
fails,  and  because  any  one  can  apply  it,  thereby  saving  the  expense  of  a 
painter. 

C  C  On  50  and  100  gallon  orders  we  give  discounts  and  freight  allow- 
ances that  will  make  our  price  proposition  very  attractive  to  you ;  write 
lis  for  it. 

C  C  Pitkin's  Barn  Paint  is  an  article  on  which  you  can  make  75  per  cent, 
profit  with  a  very  small  investment. 

GEO.    W.    PITRIN   CO. 

Paint  and  Color  Makers.    Originators  of  Barn  Paint 

Founded  1868  CHICAGO 
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AVOID  f^ire;  ! 

If  You  Waint   Good   Liamp-Burners,  Buy^ 


A.I.L.     BRASS 

The  screw  part  or  burner-base  is  covered,  which  protects 
against  fire.  Many  burners  are  made  cheaper  by  leaving  the 
screw-part  open,  so  that  dust,  dead  insects,  or  charred  portions 
of  wick  may  collect,  and,  becoming  saturated  with  oil,  are  liable 

to   catch   fire.         OllFS     DOIl't*  send  /or  our  Catalogue  of  Burntrs  and  Lam/^' 

THE    PLUME    &    ATWOOD    MFG.    CO. 

Faetory:  WATERBimV.    CONN. 

29  Mnrray  St..  NEW  YORK  199  Lake  St.,  CHICACO 
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A  good  many  dealers 
like  their  own  name 
on  AMERICA  Alarm 
Dials — ^it's  a  standing 
"ad"  that  somebody 
ebe  pays  for. 

Ask  your  jobber  or 
write  us  about  this. 
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LA  SALLE,  ILL. 


YALE 


PADLOCKS 


What  we  do  for  you  if  you 
carry  Yale  Padlocks  in  stock 

WE  furnish  advertising  mat- 
ter with  your  name  and 
address  which  reaches 
customers 

WHEN  AT  HOME 

32  pM^,  two-color  "  Book  about 
Padlocks."     (niuttrated; 
Packa^  Labels 
Guarantee  Slips  Envelopes 

Rubber  Stamp  Leaflets 

Catalogues  Tags   , 

WHEN  GOING 
TO  AND  FROM  HOME 

Street  Car  Cards 

Newspaper  Ads 

Electrotypes  or  Half-tones  for 

Circulars 

WHEN  AT  THE  STORE 
Window  Sign        Display  Hanger 

Your  Own  Business  Card 
Sample  Board  with  twelve  YALE 
PADLOCKS;    made    easel-wise 
and   stoutly  backed   with   board 

"Every  piece  of  Printed  Matter  bears 

yot<r  name  and  address  in 

a  aynspieuaus  plutce. 

Write  to  us  for  ' '  Suggestions  for  Selling 
Yale  Padlocks,"  32  pages.     ( Illustrated  ) 

AdTertishift  Department 

Yale  »  Towne  Mfg.  Co. 

9  Murray  St.,  New  Tort 
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Anr  I«l15ir5infpp    ^^  guarantee  Divine's  Motor  will  give  three 
VUI    ^ttoiauicc    much  power  and  is  better  ithan  any  other  fauo 


times  as 
faucet  motor. 


OUR   REFERENCES 
BUADSTUEETS 

R.  o.  Dun 

Obibntal  Nat'l  Bank 
New  York  City 

Our  6-in.  Motor 

(lUostrated) 
This  Motor  vtaa  de- 
signed to  meet  the  de- 
mand for  a  Faucet  Wat^er 
Motor  powerful  enough 
oa.  ordinary  prcasurea  to 
ran  Washing  Machines. 
Wringers,  Ice  (-ream 
Freezers,  Horse  Clippers, 
Cream  Separators,  Print- 
ing Presses,  Coffee  Mills, 
Meat  Choppers,  etc.,  and 
is  the  largest  and  most 
powerful  Water  Motor 
ever  produced. 

Prfce»  $12.03 


Our  4-in.  Motor 

(Not  Ball-Bearing) 
For  household  purposes — 
grind  cutlery,  polish  sil- 
verware,   run    sewing 
machines,  etc 


Prfce»  $5.00 


Liberal    Discount    to    ttie    Xrade 


DIVINE  WATER  MOTOR  CO.,  108-110  Duane  St.,  New  York 


NOW    IS    THE 
nilE  TO  ORDER 


EUREKA  SKATE  SHARPENER 


The  simplest,  most  quickly 
adluit^d  and  accurate  skate 
sharpener.  Made  from  fino 
steel.  Automatic  in  adiustmenl. 
Will  sharpen  any  skate,  whether 
flat  or  convex  runners.  The 
file  is  cut  on  all  four  sides, 
two  being  FLAT  and  two 
CONVEX. 

List  per  Gross,  $30.00 


DISCOUNT  TO 
DEALERS 

Place  your  orders 
now  and  avoid  the 
rush.  Our  factories 
would  like  to  have 
all  orders  for  sea- 
sonable goods  sev- 
eral months  In  ad- 
vance. 


FileSection 


Closed  For  Use 

"Eureka  " 
Skate  tooL 


Front  View 


SMITH  &  HEMENWAY  CO.,      108410  Daane  St,  New  York. 
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THE  RUSSWIN  LIQUID  DOOR  CHECK 


MAY  BE  APPLIED  TO  EITHER  RIGHT  OR  LEFT  HAND  DOORS 
without  reversing  either  the  arm  or  spring.  The  labor  of  reversing  and 
the  pDssibility  of  error  in  reassembling  the  check  are  absolutely  elim- 
inated in  the  Russwin  Liquid  Door  Check. 

SELECTED   MATERIALS  SKILLFUL  WORKMANSHIP 

CAREFUL  SUPERVISION 

These  are  the  Reasons  for  Russwin  Superiority. 

Advertising  Literature  upon  request. 


RUSSELL  &  ERWIN  MANUFACTURING  CO. 

NEW  YORK  CHICAGO         jtr         D-W-.;-,     rA««  BALTIMORE  LONDON 

SAN  FRANCISCO  ll6W  Drilalll,   tOIin.  PHILADELPHIA 
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RUSTLESS 


LOOK    FOR 


VmS  IS  NEW 


TRIUMPH" 


To  the  Trade: 

After  several  years'  experimenting  we  are  now  prepared  to 
offer  our  well  known  Triumph  Dog  Leads,  Kennel  and  Halter 
Chains  finished  by  a  secret  process  which  makes  the  links  rust 
proof.  If  you  have  not  received  a  sample  send  for  one — test  it 
and  be  convinced  that  we  are  offering  something  entirely  new.  It 
will  please  your  customers  and  insure  repeat  orders.  You  can 
now  display  your  stock  and  it  will  remain  bright. 

SEND    FOR    free;    DISPI.A.Y  RA^CK 
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WIRE  CHAIN 


XHIS    IVf  A.RK 


ORDER  A  STOCK 


TYPE  ONLY 

I  M^DB    ONL,Y    BY 

The  Bridgeport  Chain  Co. 

BRIDGEPORT,  CONN. 

SELLING    AGENTS 

WIEBUSCH  &  HUGER,  Ltd.,  9  Mmray  St.,  New  York,  N.  Y. 


In    atuwering   advertisements   it    is   desirable    that    you    mention   Hardware    Dealers*    Maoazine. 
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S«nd  for  1906  Freezer  Book 

"Yankee  Tools" 

Ask  your  Jobber  about  them 

and  send  for  ** Yankee" 

Tool  Book. 

ARi:   ALSO    MADE   BY 

North  Bros.  Mf<.  Co.,  Philadelphia.  Pa..  V.  S.  A. 
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Pae««lmll*  off  an  aclv«rtl««m*nt  running  In  th«  Gmmt  Wom«n*«  iVlasaxInea. 
R«ad  by  iVlllllon«  off  Hou«elc««per«. 


The  "Universal" 
G>ff ee  Percolator 

mdm  Pcffed  Coffee — free  from  the  bitter  taile 
cawed  by  boiling  and  letaining  all  the  delidout  aro- 
natic  fragrance  of  the  Coffee  Bean — a  heakhful  appe- 
tizing beverage,  dear  as  wine,  though  no  eggi  are  am. 

Chad. 


k»dof 
Unifoii 


10 
■nk 


Made  cl  Pun 


To  taale  Coffee  made  in  the  "Univenar*  and  know  for 
the  6iit  time  what  Perfect  Coffee  is  like  is  worth  liv- 
for.     Any  one  can  make  Perfect  Coffee  in  the 


mg  tor.     Any  om 
••UNIVERSAL." 


The  "Universal" 

FcxkI  Chopper 


chops  all  lands  of  food 

:ed 
or 
ted 
ind 

ay. 


The  "Universal" 

Bread  Maker 

and   kneadt   Biead   in  three   minulei.     The 

hands  do  not  touch  the  dough.    Simple, 

Easy.Sanitai^.    Does  away 

"8 


The  "Univewal" 


inds 
and 
>pe- 
ults. 


LANDERS.   FRARY   &   CLARK.  NEW  BRITAIN.  CONN..  U.   S.  A. 

Look  for  name  ••UNttVERSAL" 
What  causes  the  jpreat  popularity  of  **Universal"  Groods?    Mechanical  perfection— un- 

auestioned  superionty  in  operation.    Liberal  advertising  to  Millions  of  Housekeepers  through 
iie  leading  periodicaLs,  newspapers  and  public  demonstrations.    They  are  the  Original.    The 
only  Genuine.    The  Best.    Display  stands,  cook  books,  electrotypes  are  furnished  free. 


OOglg 


In 


advtrtistmtnU  it   is  duirabk   that  you   mitiHon  Hakdwau   Dxalsm'    Maoazivb. 


12 


HARDWARE   DEALERS'   MAGAZINE 


July,  1906. 


Naile 


(^OODS  under  vari- 
ous names  hav- 
ing been  offered  to 
hardware  dealers  with 
the  claim  that  they  were  made  in  the  works, 
and  by  the  workmen  and  methods  of  The 
Enterprise  Mfg.  Co.  of  Pa.,  we  desire  to 
state  most  positively  that  we  do  not  manu- 
facture any  goods  except  those  under  our 
well-known  trade  mark. 

"ENTERPRISE" 

Dealers  are  hereby  notified  not  to  accept 
statements  that  goods  offered  under  other 
brands  or  trade  marks  were  manufactured 
by  us. 


The  Enterprise  Mfg.  Co.  of  Pa., 

PHILADELPHIA,  U.  S.  A. 
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"NIAGARA** 
HALTER  CHAINS 


Are  equipped  with  the  neatest 
snap  on  the  market.  The  swivel 
will  not  stick  on  accotint  of 
rust. 

Made  in  twelve  sizes  and  may 
be  adjusted  to  any  length  by 
means  of  the  patented  sliding 
lock  ring. 

Yoiu:  stock  is  not  complete  with- 
out them. 

MANUFACTURED  BY 

ON&mHi  COMNONITT  lao^ 

Dept  L  ONEIDA,  N.  Y. 

ALSO 

NIAGARA   FALLS,  ONT.,  CAN. 


In   answering   advertisements   it   is   desirable    that   you   mention   Hakdwass    Dbalbks*    Magazine. 
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Squares  That  Are  "On  the  Square" 

FOX'S  ALL  STEEL  TOOLS 

Made  by  Challongo  Cutlery  Corporation,  Bridgeport,  Conn. 
All  Aro  Absolutely  Accurate. 


QUALITY  HICH.  BUT  CAN  BE  SOLD  AT  POPULAR  PRICES 

[{   ■,m,,r'  G-OOd      cnmierh 

la  1 

la  e 


WIEBUSCN  &  HILaER,  Ltd.,  Sele  Agents 

9  to  (6  Murray  St.,  N«w  York        San  FranoUoo  Offlco,  HUBHSON  ft  MERTON 
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We  Stick  to  Quality 

Always 


regardless  of  Market  conditions.  Having  built  the 
largest  Enameled  Ware  business  upon  "VOLLRATH 
QUALITY"  you  may  be  certain  that  our  carefully 
guarded  reputation  is  protected  by  the  quality  of 
each  and  every  piece  of  Ware  sent  out.  If  you  are 
not  acquainted  with  our  ware  and  prices 

SPEND  ONE  CENT 

Postal  card  will  bring  you  a  copy  of  our  monthly 
catalog.  You  cannot  afford  to  be  without  this  book  if 
you  are  willing  to  increase  your  sales  and  profits. 

Gives  you  in  **Net  Prices"  Market's  rock  bottom. 
Gives  you  list  of  biggest  bargains  for  your  bargain 

counter. 
Gives  you  information  how  to  run   your  bargain 

counter. 
Gives  you  advertising  information. 
Puts   you    in   position  to  meet  catalog  house  and 

syndicate  store  competition. 

Think  of  it!  All  this  business  getting,  money 
making  help  for  one  cent.  Write  now,  costs  you 
nothing  for  the  catalog. 

Tho  Jaoob  Vollratb  ■aniifaoturiiiK  Company 

SHEBOVCAII  CHICAGO  HEW  YORK 

W«rfcs  and  ExMutlw*  175-177  E.  Lak«  Straat  28  Warran  Straat 

Ofllec  Salas  Dapartmant  34-36  N.  Mmmrm  Street 


In   antwfring  adverfistrntnU  it   is   desirablt   that   you   m4ntum  Hardware   Dbalbrs'    Maoazinx. 
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SAMSON 
SPOT  CORD 


is  warranted  free  from 
imperfections  of  braid 
or  finish.  Th  e 
COLORED  SPOT 
is  our  TRADE 
MARK,  used  only  in  this  extra  quality  cord. 

Why  is  SAMSON  SPOT  CORD  the  best  sash  cord? 

FIRST — Because  it  is  made  of  extra  quality  stock. 

SECOND — Because  it  is  inspected  and  guaranteed  free  from  bad  splicings 

or  rough  braiding. 
THOID — Because  tests  show  that  it  wears  three  times  longer  than  the  best 

chain  and  fortv  times  longer  than  tho  roufi^h  cords  so  often  found  on 

:ORD  in  stock? 

>rs  who  really  want  the 
pay  a  fair  price  for  it 
have  now  given  it  ten 
g  it,  and  the  builders 

lel  the  same  pleasure  in 
in  making  an  article 
perience  has  proved  to 
id. 

1  Cordage 
Works 

Boston,  Mass. 


Hardware    Dsalsrs'    Maoaziitb. 
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VROOMAN'S  PEERLESS 


PATEINT    SAIVIXARY 


SINK  STRAINERS 

Are  now  made  and  distributed  by 

THE  ANDREWS  WIRE  AND  IRON  WORKS 

ROCKFOR.D,    ILL. 

Send  your  orders  direct  ta  them  for  either  PLAIN  TIN.  JAPANNED  TIN  or 
VITREOVS  ENAMELED. 

KEEPS  "««^ 

Durability 
CLEAN  Adaptability 


NEAT    AND    VERY    ATTRACTIVE 

CAN   BE   USED   IN   ANY   SINK   WITH   STAND 


Ito  Utility  and  Superiority  ar«  Well  Known 

We  are  also  makers  of  a  large  line  of  wire  goods. 

HAVE  YOU  TRIED  OUR  No.  45  mEAl  CARPET  WBIP7 


MADE  or  No.  12  COPPERED  STEEL  SPRING  WIRE. 

This  is  positively  the  Best  Carpet  Beater  made.     The  handle  will  not  come 
off.     It  is  riveted  on.     If  you  do  not  have  our  catalog  let  us  hear  from  you. 

ANDREWS    WIRE    AND    IRON    WORKS 

FACTORY  STREET  ROCKFOR.D.  ILL. 
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TWO  SEASONABLE  SPECIALTIES 

ALASKA  ICE  BREAKER 

Simple   and    durable.       It   s^ves    the   ice. 
Packed,  J4  doz.  in  display  boxes. 


NEW  YORK  TACK  PULLER 

Steel  points.     Superior  to  the  ordinary  tack 

claw. 

Packed  in  display  boxes. 


SBL.L.IIVa    AOESINTS 


«JOHIV   H.    GRA.HA.IVf    &    CO 
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113  CHAMBERS  STREXT,  NEW  YORK 

E.  C.  2108  San  Antmiio  Ave.  Alameda.  Cat  Copenhaaen  (Freeport). 


WE  MANUFACTURE  NAIL  PULLERS 

WARRANTEP    TOOLS.    EVERY    ONE 


SEND   FOR  OUR  NEW  CATALOGUE  No.   15. 

THE  BRIDGEPORT  HARDWARE  MFG.  CO. 

BRIDGEPORT,  CONN.,  U.  S.  A. 

SYffPi'SVoVS}  J.  C.  Mccarty  b  CO^  lO  Warwn  street,  New  York  City 


In   answering   advertisements    it    is   desirable    that    you    mention   Hasdwakb    Dealers'    Magazine. 
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The  following  illustrated  notice  appeared  in  this  magazine  in  June,  1906 : 


A  Priz*  Padlock  Window  Display 

During  the  latter  part  of  1905  the  Miller 
Ixx:k  Co.,  Frank  ford,  Philadelphia,  Pa  ,  offered 
prizes  for  the  best  display  of  their  lithographed 
card  assortments  of  "Miller''  Padlocks.  The 
display  represented  herewith  was  made  in  re- 
sponse. A  very  large  percentage  of  our  read- 
ers, we  know,  will  join  us  in  the  opinion  that 
the   display  is  certainly  a  good  one,  well  cal- 


As  to  the  Padlock  display,  which  won  the 
first  prize,  the  barn  was  built  of  boards,  after 
which  thirty-nine  display  Padlock  Cards  were 
nailed  on.  The  sides  of  the  barn  were  covered 
with  red  cards,  the  roof  with  green,  and  the 
gables  with  drab,  making  a  red  barn  with  g^reen 
roof,  etc.  The  floor  of  the  store  window  was 
covered  with  an  imitation  grass,  made  of  excel- 
sior dyed  a  green  color.    The  back  of  window 


Prizb  Padi,ock  Window  Display  by  Murphy-Maclay  Hardware  Co.,  Great  Fali^,  Mont. 


culaled  to  attract  attention.  The  Murphy- 
Maclay  Hardware  Company,  who  got  up  this 
show  window,  advise  that  displays  which  do 
not  require  much  lalx)r  are  changed  about  every 
week  or  ten  days. 

There  is  a  unanimity  of  opinion  that  window 
displays  pay  good  profits.  It  is  surprising  that 
more  Hardware  merchants  do  not  give  more 
attention  to  this  selling  end  of  their  business. 


and  sides  were  covered  with  light  green  cloth. 
This  does  not  show  in  the  photographic  repro- 
duction owing  to  reflections  of  buildings  on  the 
opposite  side  of  the  street.  The  window  is  8 
feet  long.  9  feet  high,  and  6  feet  deep.  The 
display  attracted  every  passerby,  and  led  to  a 
phenomenal  increase  in  Padlock  sales. 


(over) 
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Make  Money 

lliis  Siunmer 


You  can — if  you'll  push.  The  other  essentials  are  in 
our  July  catalogue. 

A  spedal  sale  oi  5  and  10  cent  leaders  uniformly 

priced  at  45  and  95  cents  the  dozen,  and  the  more  than 
twelve  thousand  other  5  and  lo  cent  items  included  in 
our  line  — 

On  the  Green  Pages  a  detailed  explanation  of  a  5  and 
10  cent  store  '*on  the  side'*  easily  started  in  any  store, 
plenty  of  plans  for  using  5  and  10  cent  goods  result- 
fully  — 

In  our  July  catalogue  you  will  find  both  The  Goods 
and  The  Plans.  And  you  have  The  Push.  You  CAN 
be  busy  and  make  money — this  summer. 

Yes,  The  Goods  are  "little  things."  But  it's  poor  busi- 
ness to  let  a  mere  prejudice- keep  you  from  knowing  the 
truth — particularly  when  the  whole  subject  is  covered 
so  specially  as  in  our  July  catalogue. 

That  July  catalogue  of  ours  is  No.  K578 — shall  we 
send  YOU  a  copy? 


BUTLER  BROTHERS 

Wholesalers  of  General  Merchandise— By  Catahigne  Only 

NEW  YORK        CHICAGO        ST.  LOUIS        (JlitrZS:^^".^) 
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Don't  continue   selling  i 

1   Plane  that's 

like  most  other          | 

Planes I 

I 

That  kind  of  competition 

I  is  too  hot. 

1 

CHAPLIN'S   Improved 

Plane   is   full 

of   strong,   con-          | 

vincing,  talking  points. 

I 

The  unique  corrugated  bottom— to  relieve  the 

suction;           ■ 

the  simple,  effective  Adjustment— with  absolute  accuracy;           | 

the  specially  ground,  and 

temt)ered  Cutting  Bit- 

-with  its 

long-wearing  qualities. 

May  we  mail  yon 

"A  'Plane' 

Talk 

about 

a  good  Plane''? 

Veiy  interesting. 

TOWER  e»  LYON  COMPANY 

95  Cbambers  Street.  Neiv  York 
Maaiilaetiirers 


Union   Hardware  Company 

XORRINGTONt    CONN.,   U.  S.   A. 

New  York  Oillce,  98  Chambers  Street,  In  eharoe  of  TOWER  &  LYON  CO. 
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I     Because  they  are  built  on  the  right  lines :    built  to  give  satis- 
^^^^  faction     to    the    user; 

built  to  sell  at  a  good 
profit  to  the  dealer. 


ARE  SURE  WINNERS 


Their  beauty  of  finish, 
strength   and  fine  cut- 

ting  qualities   are  not 

surprising : 

I 

WeVe 

Been 

Making 

Goates 

Clippers 

for  25  Years 

All  kinds   of  Clippers 
for  All  Kinds  of  Hair. 

t 

^■■i          An  Up-to-Date  **  CUpper  " 

Each  Clipper  Guaran- 
teed to  Cut  Clean. 

'*When  at  Sea''  as  to  the  Best  Selling  Clippers  to 
handle — try  the  Coates  kind.  You'll  have  plain  sailing  to 
profits. 

See  for  yourself.     Get  our  Catalog  and  Prices. 

COATES  Clipper  Co.,  Worcester,  Mass. 

JOHN  H.  GRAHAM  &  CO.,  113  Chambers  St.,  New  York,  Sole  SeUing  Agents 
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SOLD    BY    ALL    HARDWARE    DEALERS  I 

Improved  Carponters'  Tools 


Of  the  better  class  of  Bit  Braces  the  line  shown 
in  our  Catalogue  No.  81  is  the  most  Complete. 


Stanley  Concealed  I^atchet  Brace 

No  projections — complete  protection  for  the 
Working  Mechanism. 


Stanley  liule  ^  Level  Co. 

^few  Britain,  Conn.,  U,  J.  A. 


NEW  YORK  OFFICE  AND  EXPORT  DEPARTMENT 

107  CHAMBERS  STREET,  NEW  YORK 


r 


In   answering  advertisements   it   is  desirable  that  you  mcntum  Hardware   Dealers'   Magaziki. 

Digitized  by 


Google 


July,  1906. 


HARDWARE  DEALERS'   MAGAZINE 


23 


ELECTRICIANS'   TOOL  CHESTS 


:Sl4SCTRICLA2fS'  TOOI,  CHSBT,  No.  lOOO 

This  is  a  portable  Tool  Chest  and  can  be  conveniently  carried  In  the  hand.  It  Is  made  of 
Chestnut,  with  locked  corners,  filled  and  varnished :  has  lock ;  box  hinges :  brass  plated  elbow 
to  support  lid,  when  open ;  brass  plated  lifting  handle  and  two  trunk  clasps,  to  hold  lid  In 
place  when  carried  by  hand.  Inside  measurements,  17  ins.  long.  5Vi  d-i^a  A*«h  t9  7C 
ins.    wide,   5    ins.   deep , .   Vtlttf  tMkf  {Z./O 

:Sl4SCTRICIANS'   TOOI4   CHSST,  No.  lOOI 

The  No.  1001  is  the  same  as  the  No.  1000,  except  the  inside  measurements,  which  are  21 
ins.  long,  6%  ins.  wide,  and  7  ins.  deep  inside PriCC    Mfh    S3  20 

No.   1000  weighs  8%  lbs.  crated.  p„rkPii  four  <«i  a  nt^tP  No.  1001  weighs  11  lbs.  crated. 

Weighs  3%   lbs.  not  crated.  Packed  four  in  a  crate.  Weighs  6  lbs.  not  crated. 

For  particulars 
write  to 


a  B.  JBNNINQS  ct  CO,,  *'^r^'%o%T'' 


In   answering   advertisements    it    is   desirable    that    you    mention   Hardware    D 
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OLDEST 


ESTABLISHED    1838 


LARGEST 


The  Frank  Miller  Co. 

Mannfacturers  of  the  Preparations  for  Use  on  Harness  Known  as 

-     The  standard  of  the  Worid' 


Hig^hest  Awards,  Centennial,  1876 
Hig:hest  Awards,  World's  Fair,  1893 


ss 


Harness  Dressing 


HABSESS  OH. 

Preserves  and  softens  the 
leather,  consequently  adds 
life.  Compounded  with  pure 
neatsfoot  oil. 


The  very  best  article  of  its 
kind.  Unequaled  for  use  by 
both  manufacturer  and 
owner  of  harness. 


=£^ 


I.  X.  L.  HABNESS  OIL 

Second  in  quality  only  to 
our  Frank  Miller  Harness 
Oil.    Superior  to  all  others. 


PRAHK  ULLEirS 


Carriage  Top  Bressiiig. 

Gives  an  elastic,  durable 
water-proof  gloss  and  is  posi- 
tively safe  to  use  on  finest 
stock. 


EDGE,  COLLAR  AND 
HARNESS  INKS 


ATT.TC  OIL 

Superior  to  Castor  Oil; 
lasts  longer  and  will  not 
gum. 


HABNESS  SOAP. 

Unrivaled  for  cleaning  and 
softening  the  leather,  abso- 
lutely pure. 


Our  preparations  are  uni- 
form in  quality  and  the 
quality  the  best. 


The  Frank  Miller  Co. 

OFFICE  AND  FACTORY  EUROPEAN  OFFICE 

349  and  351  West  26fli  St.,  NEW  YORK,  U.  S.  A.    Tower  Chambers,  Moorgate,  LONDON,  L  C. 

Send  for  Price  I^iat  and  Catmlogne, 

In   answering   advertisements   it   is  desirable   that   you   mention  Hardware   Dralrrs*    Maoazinb. 
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••••••••••••• 

*  JUDGMENT  I  * 

•           It  is  safer  to  judge  a  person  by  what  he  a 

does  rather  than  by  what  he  says.     He  may  W^ 

•    mean  well  enough  and  never  intend  to  mislead  ^k 

you,  but  his  story,  for  instance,  of  what  he  can  7^^ 

do  may  be  based  entirely  upon  what  he  fAinis  a^ 

"yr    he  can  or  wants  to  do.  y^ 

You  sometimes  hear  a  man  tell  how  strong  a^ 

^JL»'    he  is.    Tests  of  prowess  often  shatter  such  boasts,  y^ 

But  when  you  see  a  man  actually  lift  a  heavy  ^ 

.^.    weight,  then  you  know  he  is  a  strong  man.  '^ 


^^  —  c9v  jcATS,  cameo  lor  iiscii,  oy  merit  Aua  quAiiij  aiuuc,  tuc   uaiuc  ^^ 

of  the  best  and  safest  razor  in  the  world. 
-^^  An  acquaintance  with  a  ^^HT 

^  Star  Safety  Razor 

•                                                                                                 is  never  dropped.  ^^^^ 

Lots  of  Good  Starters  are  Poor  Finishers.     Let  the  Star  Safety  Razor  ^\ 
help  increase  the  Sales  and  Profits  in  your  Cutlery  Dept. 

•                 Secure  an  ag^ency.    Write  for  agents'  quotations.    We  protect  your  A    . 

profits.  "^^ir 

A  KAMPFB  BROTHERS  ^^ 

yr    8'W-12  Reade  Street  New  York     jf 

•********•••• 

In   atuwering  advertisements   it   is  desirable   that  you   mention  Hardware    Dealers'    Magazine.  j 
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Forsehner's  XXXX 
Brand 

Butcher 
Knives 

Made  of  Special 
Damascus  Steel,  care- 
fully tempered  and 
ground,  combined 
with  best  workman- 
ship. Superior  to  all 
others.  Each  blade 
warranted. 

Write  for  Catalogue, 


Chas«  Forscliner  &  Sons 

206  East  19th  St.,  New  York,  II.  S.  A. 


TALKS  WITH  THE 
HARDWARE   MAN 

No.  II 

"Yes,  sir,  it  pays  to  sell  the  best — 

"Whether  it's  the  best  dry  goods,  the 
best  groceries  or  the  best  hardware — 

"It's  the  man  who  sells  the  b«est  who 
gets  trade  and  keeps  it — 

"Take  sharpening  stones,  razor  hones, 
oil  stones,  etc.,  for  instance — 

"The  best  made  are  the  Carborundum 
specialties — 

"They  cost  a  little  more  than  others, 
-  but  it  pays  to  handle  them — 

"Why?  Because  they  last  longer,  do 
the  work  quicker  and  actually  cost  less 
in  the  end — 

"Moreover,  you  have  satisfied  custom- 
ers and  every  business  man  knows  that 
means  increased  trade" — 

Write  for. the  Carborundum  book. 

The  Carborundum   Company 

NIAGARA  FALLS.  N.  Y. 


In    answering   advertisements    it    is   desirable    that   you   mention  Hardware    Dealers'    Magazine. 
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More  Facts  Worth 
Knowing 


LIAST  month  we  used  a  full  pagre  in  this  magazine  stating 
_  ^^hat  the  23NN  Automatic  Safety  Razor  had  done  for  us 

jim^  and  our  customers  up  to  the  present  time.  To  this  we 
only  wish  to  add  that  the  month  of  June  (up  to  this  writ- 
ing, the  20th)  has  been  our  banner  month  on  sales  of  ZINN  Auto- 
matics. We  are  getting  a  flood  of  communications  every  day  telling 
us  what  wonderful  results  are  obtained  with  the  ZINN  by  dealers 
and  customers  alike.  Its  quality  and  merit  forces  the  sales  of  the 
ZINN  in  spite  of  a  competition  using  misstatements. 

PLENTY   OF   ROOM    FOR   BOTH 

Let  us  remind  you  again  that  we  are  more  than  ever  payin^f  every 
attention  necessary  to  our  first  love,  the  '*GEM"  Safety  Razor,  tHe 
best  forged  blade  safety  razor  m  the  world  to-day.  We  first  thought 
that  the  ZINN  would  conflict  with  our  "  GEM/'  but  it  has  been  proven 
that  there  is  plenty  of  room  for  both.  We  have  added  a  number  of 
beautiful  sets  to  our  "  GEM ''  hne,  and  shall  be  happy  to  furnish  you 
with  catalog  and  particulars. 

30  different  sets  in  tlie  ''  SEM  "  line  from  $1.00  to  $20.00 
4       "        •*    "  "     ilRW      "     "      5.«0  "   15.00 

With  our  ZINN  or  "  GEM  "  you  can  positively  please  the  strongest 
skeptic  on  the  self-shaving  problem.  They  are  winners  ar.d  money- 
makers for  you.  Let  us  get  you  acquainted  with  both  of  them.  Write 
to-day — at  once— our  liberal  terms  are  sure  to  interest  you. 


The  Gem  Cutlery  Co. 

34  Reade  Street  NEW  YORK 


In    answering   advertisements    it    is   desirable    Ihal    you    mention    Hardware    Dealers'    Magazine. 
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This  i«  a  spMiiaefi  off  one  off  am  adTcrtiMmeiits  which  regularly  appear  in  all  leading  publications.  All  results 
therefrom  ate  referred  to  the  dealer  in  the  town  ffom  whence  they  come.    Send  for  Booklet  with  trade  pricea 

PR  ' 

Hello 

Double  Coi 
Heai 

Pair  in  1 

Carbo-Mi 

9 


*'Bint8  on  SliaTing"  rree,  ana  also  maKe  vou  a  proposition  whereby 
we  will  arrange  with  your  dealer  that  you  can  test  and  use  one  of  these  razors  without  any  risk 
or  obligation  on  your  part.  The  booklet  Illustrates  the  correct  raxor  position  for  every  part  of  the 
face,  and  gives  much  needed  Information  to  all  self-shavers.  The  Carbo-Magnetic  rnzor  Is  for  sale 
by  most  good  dealers  who  guarantee  it  to  give  3,659  perfect  ahaTea— we  back  that  guarantee. 
Send  for  book  to-day.  rirm  of  A.  L.  8ILBKK8Ti:iN.  459  Broadway,  N.  Y. 


WE  WILL  PREPAY  any  quanrity  of  our  POCKET  KNIVES,  BUTCHERS* 
KNIVES,  SCISSORS,  RAZORS,  and  RAZOR  STROPS  to  any  responsible  dealer 
in  the  United  States,  and  after  60  days*  trial,  if  you  do  not  find  that  they  are  su- 
perior to  the  line  of  cutlery  you  are  carry ingf,  you  may  return  them  to  us  at  our 
expense. 

W.  R.  CASE   &   SONS, 

Bradford,  Pa. 
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TM  BOXES  FOR  Au  OFFICE  USES 


1151 


Cash,  iMi^Stanp,  Hfl  uA  Chair  >•«>*  m  lead 

Cases,  Eamiofe  Cases,  laDwiy  aai  Oalside 

MaO  taxes,  ete. 

Satisfaction   Guaranteed-^ Send  for  Catalog 

MEBRIAM  MFC.  CO.,  Doriuiii,  Con. 


KLIP-KLIP   POOKBT   MANIOUMS 
Rlip-RIlp  Dao— For  men  who  smoke  tuts  a  separate  cut- 
ter for  cigars— two  useful  articles  for   price  of  oae— 

S5c  each:  SI .75  per  dox.  delivered. 
Rllp-Kllp  Premo— A  new  nail  clipper  Tery  snail,  neat 

and  highly  finished ;   ladies  like  this  slxe— S5c.  each ; 

9I.50  per  dox.  delivered. 
KlIp-Klip  —  SoUd    German  8UTer-ean*t  rust  — cleans, 

trims  and  files  the  naUs-^verybody  likes  it— Retails  for 

a  quarter ;  SI  .75  per  dos.  delivered. 
Rllp-Rllp  Junior— Made  of  steel,  nickel  plated,  strong, 

neat  and  compact— sells  for  15c.  but  is  worth  more; 

81.95  perdoz.  delivered. 
p-Hllp  Key  Ring  wllh  Cigar  CnCClng  Attachment 
—This  Is  a  useful  novelty  that  men  like— Retails  at  S5c. 
each;  01.95  per  doz.  delivered. 
Manafactored     Vl  IP.VI  ID  fA      ^^  Hinton  Ave..  8., 
only  by  the       MJr-aLir  1/V.        Rochester,  N.  Y. 


THE  SHAVEZY 


May  be  adjusted  to  any  blade. 

Instantly  cbang^ed  from  right  to  left. 

Is  the  best  and  a  Cheap  Guard. 
Get  my  prices,  which  are  right. 

L.   T.   WEISS*   Sole  Ma^nufaLCturer 

N.Y. 


WEISS* 
297  Taaffe  Plaoe»  BROOKLYN. 


C.   J.    KIMBALL    COMPANY 


BENNINGTON,    N.    H. 


MANUFACTURERS  OF 
Butcher  Knives 
Shoe  Knives 
Kitchen  Knives 
Putty  Knives 
Paper  Hanger  Knives 
Factory  Knives 
Cigar  Knives 
Screw  Drivers 
Drawing  Knives 
Etc. 


Send    for    Cataloj^ue 
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One  Brand  or  More  ? 


IN  the  June  issue  of  the  Hardware  Dealers'  Magazine  the 
above  query  was  answered   as  follows  by  a  wise  dealer: 

^^ I  find  it  advisable  to  carry  two  different 
lines  of  goods.  One  the  very  best,  the 
other  a  good  cheap  article.^ ^ 

This  dealer  knew  what  he  was  talking  about.  He  probably 
had  the  Radium ite  Free  Razor  and  I  )ollar  Strop  Assortments 
in  mind  when  he  penned  his  words  of  wisdom. 

A  shaving  outfit  comprising  a  razor  and  a  self-honing  razor 
strop  for  a  dollar  is  certainly  a  **  cheap  article,*'  but  when  the 
razor  strop  has  the  patent  Radiumite  Diamond  Honing  pattern 
and  the  razor  is  one  that  stands  up,  looks  well  and  gives  uni- 
versal satisfaction,  it  is  unnecessary  to  say  the  article  is  good. 


se//  more  razors  and  strops  than  all  others  combined.   They  bring 
trade  into  the  store  that  never  came  before. 

As  a  progressive  hardware  man,  you  should  familiarize 
yourself  at  once  with  the  Radiumite  line.  It  is  one  of  the  big 
selling  forces  in  the  market  to-day.  It  comprises  attractive 
window  displays,  irresistible  offerings,  effective  advertising  and 
great  selling  power.     We  hope  you  will  write  us  to-day. 


THE  RADIUMITE  COMPANY 

97-99-101  So.  Clinton  Street,        Chicago,  111. 
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IT  WINS  TRADE! 


It  moves  from  stock  rapid- 
ly—no  long  investment — 
but  money  and  pro&t 
quickly  return. 

Hardware  dealers  are  building  a 
sound  business  upon  the  ''Gillette." 

12  Blades,  24  Keen  Gutdns  Edses  of 

Finest  Steel.    Each  Blade  WiU 

Give  29  to  M  Shaves. 

Triple  Silver-Plated  Set.  with  12 
Blades     $5.00 

Quadruple  Gold- Plated  Set,  with  12 
Blades    10.00 

Quadruple  Gold-Plated  Set,  with  12 
Blades  and   Monogram 12.00 

Standard  Combination  Set,  with 
Shaving  Brush  and  Soap  in  Triple 
Silver-Plated   Holders    7.50 

Other  Combination  Sets  in  Silver  and 

Gold   up   to 50.00 

Standard    packages   of   10    blades,    having 

20  sharp   edges,   for  sale  by  all   dealers,  at 

the  uniform  price  of  60  cents. 

No   Blades   Excitansed   or   Resharpened. 

The  Most  Wonderful 

Steel  Blade  m  the 

World ! 

No  Ilinses  That  Rust,  No  Clasps  That 

Brealc,  No  Springs  That  Weaken, 

One  Sturdy  Frame  of  Me- 

clianical  Perfection. 

Our  NEW    COMBINATION  SET   with  razor,  including  soap   and 
brush  in  silver  holders,  is  a  boon  to  the  traveling  man. 

We  supply  all  dealers  with  booklets,  signs  and  hangers. 
All  leading  Hardware  dealers  are  making  **The  Gillette"  a 
trade  leader. 

Gillette  Sales  Company 

Times  Building,        -    -    -        NEW  YORK  CITY 

In   answering   advertisements    it    is   desirable    that   you    mention   Hardware    Dealers'    Magazine. 
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ALL  RAZORS 
HAND    FORGED 
AND  HAND 
GROUND. 


UNION  RAZOR  CO. 

TIDIOUTE.  PA. 

For   each    razor   of   our    full 
HAMBURG  Grinds  that 
does  not  prove  Per- 
fect WE   will   give 
TWO  new^  ones. 

UNION  RAZOR  CO. 


**Surecut** 
Can  Opener 

Pat.  July  19,  '04. 


C  A.R  V  E  RS 

Many  Styles. 


Two  Catten 

One  for  Round  Cans 
One  for  Square  Cans 
Retails  for  10  C«nU. 

(We  also  make  other  styles) 


We  also  manufacture— 
Bread,  Butcher,  Carving  i^nd 
Paring  Knives,  Canrlnf  Sets, 
Steels,  Putty  Knives,  Wall 
Scrapers,  Clea^vers,  6c. 

Write  for  1906  prices. 

IRA  F.  WHITE  &  S0N,144Waln.tSt..N«wtrk.N.J. 


No.  W2.  NAPANOCH  POCKET  KNIFE  TOOL  KIT 

MADE  IN  AMERICA         PRICK,  $3  26        WARRANTBD 

EvexT  one  hAS  use  for  a  Knife,  Reamer,  File.  Saw,  CHISEL  or  SCREW 
DRIVER,  this  outfit  belnff  contained  in  a  LEATHER  POCKET  BOOK. 
4^  z  3W  inches.  The  owner,  by  carrying  it  in  his  pocket,  always  has  it  at 
hand  for  immediate  use,  whether  Camping,  BOATING,  TEAMING, 
DRIVING,  in  the  SHOP,  FACTORY,  OFFICE,  STORE,  WAREHOUSE, 
AUTOMOBILE,  on  the  FARM,  BICYCLE,  or  around  the  HOME. 
Any  TOOL  firmly  attached  or  detached  to  the  POCKET  KNI FE  in  a  second 

SEND  FOB  ILLUSTILATSD  CIRCX7LAB  AND  TRADE  PRICES 

V.J.   VLERY  CO..   9  E.  WarrMi  Street.  New  York   N.Y. 
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QUALITY 
TELLS 


THE  ATLAS  BRANDS 


No.  350. 


QUALITY 
TELLS 

Embody  All  the  Essential  Features  Required  in  a 
Good  Running  Shear,  with  an  Ebcceptionally  Fine 
Cutting  Edge. 

Send  for  Catalogue  No.  Id 

THE  ATIAS  SmJkR  OOm 

OAST  SHEARS  SCISSORS  TINNER  SNIPS 

BRIDGEPORT.  COIVN..  U.  8.  A. 


Our  experience  of  nearly  50  years  stands  out  in  every  Knife  we  make. 

We  aim  to  improve,  if  possible,  the  high  quality  of  UN-X-LD  Pocket 
Cutlery  maintained  for  almost  a  half  century. 

.   When  you  offer  your  Trade  UN-X-LD  cutlery  you  may  be  sure  you  are 
selling  the  best  that  can  be  made. 

If  you  will  send  your  name  and  address,  we  will  gladly  have  our  sales- 
man call  when  he  is  again  in  your  locality,  and  exhibit  our  line. 

May  we  have  your  name  and  address  ? 

NORTHFIELD  KNIFE  COMPANY 

NORTHFIELD,  CX>NN. 


THE  KNOWLBIKJK  THAT 

HEINISCH 


TAILORS'  SHEARS. 
TRiA\MERS.    SCISSORS. 
TINNERS'   SNIPS.   ETC. 

ARE  THE 

''Best  in  the  World'' 


l^xtenda    wherever  they  are   used,    viz*,    to  all  parts   of   the    world. 


R.    HEINISCH'S    SONS    CO., 

NEWARK.  N.  J.,  -  -  U.  S.  A. 

NEW  YORK  OFFICE  AND  SALESROOM.  156  C  HAMBERS  STREET. 
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G.  P.  COATES  CO. 

MANUrACTURCRS  OT 

THE  TRIPLET  AND  THE  MAN-M). 

Norwieh,  Cobb.,  U.  S.  A. 

THE  TRIPLET  Combination  Pocket  Tool 
for  holding  Keys,  Opening  Letters.   Removing 
Crown  Capfl  from  bottleti,  Turning  Screws  and 
for  various  uses. 
tools  If  yon  have  a  Triplet  In  yoar  pocket." 


little  Manicuring  Tool— different  from  other 
makes,  being  so  constructed  ro  case  is  neces- 
sary to  carry  it  in,  to  prevent  the  nail  cleaning 
Kint  from  cutting  the  pocket.  Notice  the  Good 
leon  them— how  it  cuts— and  the  width  of  it. 
Sample  Triplet  and  Man-I-Q..  post-paid  for 
15c.  A  sample  dozen,  pont-pald,  75c.  I>escr1p- 
tive  Circulars,  prlc«>8  and  full  particulars  to  dealers.    Ask  your  Jobber  for  them. 


Priesf s  Gippers 


THAT'S 


nOTCtiKI»»' 
CLIPPERS 

Standard  Quality 
and  Workmanship 
Guaranteed. 
Prompt  Shipment 
Right  Prices. 


SUFFICIENT 


Cataiogue  on  MppUeatlon 

AMERICAN    SHEARER    MFG.    CO. 
NMhuQL.  N.  H..  U.  S.  A. 

WlabusoK  41  Hllger.  Ltd..  Sailing  Agents 
9-15  N\jnray  St..  New  York  City 


Simple  in  Design 
Elegant  in  Finish 


Send  for  Descriptive  Catalogue  and  Prices. 

EPWARP  ».noTcnHi»» 

Rulrokd  Ave..  BRIDGEPORT.  CONN. 


'^KINGFISHER''  IMS 


are  known  by  the  company  they  keep — they  are  only  found  in 
company  with  the  ^^  KINGFISHER'*  trade-mark. 

MR.   MERCHANT: 

You  cannot  mistake  **  KINGFISHER"  Lines 
because  they  always  bear  the  *' KINGFISHER"  trade-mark. 

If  you  will  put  in  a  stock  of  these  lines,  we  know  they 
will  please  your  customers. 

As  to  quality,  you  cannot  name  one  of  the  largest  fishing 
tackle  jobbers  in  this  country  that  does  not  handle  them.  Do 
you  think  they  know  quality? 

E.      J.      MARTIN'S      SONS 

Makers  of  the  **  KIN GFISH^ R ''  Brand  of  Braided    SUlc   Pisli    I,ines. 

Rockville,    Conn. 
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IHdKB  CaklMtt.  SctiM*,  Inalog  Bwvdi.  Wash  BcMket 

LADDERS— Step,  Straight 

WRITE  FOR  CATALOG 

THE  SPECIALTY  MANUFACTURING  CO. 

TITUSVf LLE.  PA. 


HAVE   YOU   SEEN    IT  7 

THE  CELEBRATED  HDTCHINS 
ROLLER  SWING 

BvcryMr  Is  talktof  abool  tt.    Conplete  with  Canopy, 
TaUe.  Fan  and  HaninMcli  Attachments 


Rides  like  a  Pullman  Palace  Car.  Delightful  mo- 
tion of  four  feet.  Has  adjustable  canopy;  keeps 
off  the  wind  and  the  sun.  lias  a  handsome  table, 
enabling  you  to  play  cards,  serve  refreshments,  or 
rest  your  book  or  paper,  leaving  your  hands  free 
for  other  purposes.  A  most  delightful,  unique  and 
practical  fan.  enabling  you  to  FAN  YOURSELF 
WITH  YOUR  FEET,  the  entire  machine  running 
as  easy  a»  a  rocking  chair.  A  Hammock  .Attach- 
ment that  is  solid  comfort.  Any  of  these  attach- 
ments can  be  attached  or  detached  in  half  a  min- 
ute. Strong  and  durable,  will  last  for  years.  Seats 
bolted  to  steel  angle  plates,  steel  tracks  and  wheels. 


We  Have  Thousands  of  Letters  Like  the  Foilowhif : 

K.     ,       .     ,  ^   J    ^     ,  Jackson,  Miss.,  April  22,  1905. 

hnclosed  please  find  draft  for  $57.82  in  settlement  of  our 
account.  Please  ship  at  once  six  roller  swings  and  canopies, 
also  two  extra  canopies.     The  swing  is  a  dandy. 

^^»8ned)  Taylor  Fur.  and  Carpet  Co. 

CHILDREN'S  MERRY-GO-ROUND 

Seven  feet  in  diameter.    Entertains  four  at  one  time. 

Canopy,  8  feet  in  diameter,  revolves  with  Merry-Go-Round. 

Send  for  complete  catalogue. 

First  class  agents  wanted  in  every  town.  Absolutely  and 
^?n".^o^f'^t?  ^^e  best,  most  unique,  practical  and  durable 
?t^ir/  T  ,^}^  "'a'-ket.  Has  no  competition.  Is  in  a  class  by 
i  oirH  l^A  '^'^'''^  -,7"?;  ^'""^  ^^^'^^  ^s  ^oo'^'"^  for.  Drop  us 
w£^oLtl?'Hrr^dw"a'l\f<luL°^  ^'^   ''''-     ^^^^  ^^  ^"  ^-'^'-^ 

Place  your  order  with  your  own  jobber  or  address 

Hatchlns  Roller  Swing  Co. 

tlO  Henrv  Street,  ALTON.    ILL. 
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WINSLOWS  RINK  ROLLER  SKATES 


NEW 
MODELS 


Best  Ice  and  RoUer 
Skates 


SEND    FOR 
CATALOGUE 


Best  50  Tears  Ago 
Best  To-day 


No.    17  with   "Web"    Steel  Ball  Bearing   Rolls. 

THE  SAMUEL  WINSLOW  SKATE  MFG.  CO. 


Makers  of  lea  and  Roller  Skates 


WORCESTER,  MASS.,  U.  8.  A. 


ONE    DEALER.    SOLD    427 

^^'"^     ^  ""**>sh  Mails" 

APP"«*/^^^   in     eight 
For        f  "^^^^^     days. 

Was  that 
you? 


Get  onr  Booklet. 


HILL-STANDARD     MFG.     CO. 

438  Cha^a*  S«r«*t  AncUrson,  Ind..  V.  8.  A. 


Reduced  Rates  for 

Telephone  Service 

throug^hout  Greater  New  York  are 
effective  from  July  1st.  Contracts 
now  being  taken  at  new  rates. 


for  full  Information. 
NEW  YORK  TELEPHONE  COMPANY 


Ckmtraet  Offices- 
15  Dey  Street 
116  West  88th  Street 
220  West  124th  Street 
616  East  160th  Street 


Ttleplume  No.: 

9010  Cortlandt 
9040  88th 
9000  Mominffslde 
9020  Melrose 


WE    OKIGINATE-OTHEKS    IMITATE 

We  put  the  FIRST  steel  ball  into  a  skate  roller. 
We   produced    the    FIRST    perfect    skate    roller  from   Aluminum. 
We    were   the    FIRST    to   introduce    a    practical  hollow  steel  skate  roller. 

In  fact,  have  ORIGINATFID  every  essential  feature    in    connection    with   the    manufacture   of   roller 
skates  during  the  past  twenty  years. 

RIdiardson  Cnshion  Frame,  ADtl-Jar  Ball  Bearing  Roller  Skates 


are  used  exclusively  in  every  prominent  rink  in  Ame.ica.    including    the    Chicago    Coliseum 


^ ,    ^    _     Convention 

Hall,  Kansas  City;'  Music  hall,  Cincinnati;  Royal  and  Princess  Rinks,  Cleveland;  Wayne  and  Princess 
Rinks,  Detroit;  Casino   Rink,  Minneapolis,  and  Auditorium,  Omaha. 

Our   .skates   are  used   and   endorsed   by  every   prominent  professional  skater  in   America. 

We  do  not  sacrifice  quality  for  cheapness. 

We    do    not    manufacture    SIDEWALK    skates  and  recommend  them  for  rink  use. 

Write    for    new    catalogue.     Tells    how    to    open  and  operate  Roller  Rinks. 

RICHARDSON    BALL    BEARING    SKATE    COMPANY 
501    WELLS    STRXET,    CHICAGO 
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WALKER'S  Quick  and  Easy 

MEAT  and  FRDU  JUICE  PRESS 


ERIE    SPECIALTY   CO. 

Erie,    Pa. 


ENOUGH  SAID— 

Send  for  a  Catalogue 

€.  T.  WiDlamson  Wire  Novelty  Co. 
5244  Badger  Aveine.  NEWARK,  N.  J. 


FOLDING  POCKET  SKATES! 


Metal  pla< 
needed ;  rei 
crease  in  ¥ 
increase  in 
strength. 

A  pair  in  a 
Wallet  may 
be  carried  in 
the  breast 
pocket  or  a 
Lady's  Muff. 


Mo  Keys,  Heel- 

ates  or  Screws ; 

NO  BULK, 

NO 
BOTHER, 

Leading  Jobbers. 
Ask  for  Catalog. 


MARTIN 
KATE  CO. 

Boston,  Mass. 
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BAKER   CIJN& 

Send  for  Descriptdons  and  Prices  of  NEW  GRADES 


Our  line  comprises    TWELVE    different   Stock  and   Special    Grades   in    a 
wide   variety    of   specifications    at  prices   ranging    from    $18.00    to    $250.00 

READY  SELLERS       SATISFACTORY  TO  USERS 
Liberal  discounts  and  attractive  propositions  for  THE  DEALER 

BAKER  GUN  AND  FORGING  CO. 

BATAV1A»   N.   Y.,   U.   S.   A. 


HAMILTON  RIFLES 


aa  C«lll>re 


Our  No.  23,  Latest  Model.  Take  Down 


HAMILTON  RIFLES  ARE  GUARANTEED  in  each  component  part 
against  any  imperfection  of  material  or  workmanship.  f[  Hamilton 
Rifle  Model  No.  23  is  of  the  BoU  Action  type,  deservedly  popular  for  com- 
bining simplicity  of  action  with  strength  and  safety.  f[  Action  is  automatic 
both  in  putting  cartridge  into  the  chamber  and  ejecting  the  exploded  shell. 
C  Working  parts  easily  and  quickly  taken  out  of  the  barrel  for  cleaning  by 
simply  throwing  thumb  lever  up  and  pulling  back  bolt,  holding  trigger 
back  with  finger  at  same  time. 

Adjustable  Rear  Peep  Siffht  Front  Bead  Siffht 

MODEL  No.  23,  $)  00         MODEL  No.  19,  $2.00         MODEL  No.  15,  $1.S0 

Ask  Your  Jobber  manufactured  by  Send  for  Catalogue 


:5^  HAMILTON  RIFLE  CO.,  Plymooth,  Mich.: 
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The  Dealer*s  Reputation 

DEPENDS  ON  THE  QUALITY  OF  THE   GOODS  HE  SELLS 

HicR 


Revolvers 


are  known  around 
their  safety,  accurac) 
feet  design  and  gene 

Only  the  most  si 
and  only  the  finest  (\ 
ployed  in  their  man 
is  finished  to  the  1, 
and  fits  perfectly.  .V 
as  a  quick  shake  rev 

Every  revolver  th; 
and  is  guaranteed  per 
forged  steel ;  solid  s 

Noted  for  smooth  av.i..w..,  p<....<..x,v  »<..«.». »v.^   «..v*  pv^»»,...     *^v»..  i  v..^pv......^..v 

with  an  unreliable  make  because  low  price  is  offered  as  a  tempting  bait. 

The  retail  price  ranges  from  $2.50  to  $8.1H),  and  each  model  is  the  greatest  value  ever 
offered  for  the  price.  They  are  the  kind  that  do  not  come  back,  but  give  permanent  satis- 
faction. 

Put  in  a  full  line  and  you  will  be  pleased  with  the  results.     Your  jobber  can  supply  you. 

Harrincton  ft  Rlehardson  Arms  Co.,    222  Park  Ave.,  Woreesttr,  Mass. 

Makers  of  the  H  4»  R  FamouM  Safety   HammerteMs, 


A  CLEAN   SWEEP 

The  ANNUAL  TOURNAMENT  of  the  Indoor  .22  Cal.  Rifle  League  of  the  United  States, 
held  at  Grand  Rapids,  Mich.,  Feb.  12-17,  1906,  was  especially  remarkaDle  for  two  reasons:  First, 
the  establishing  of  a  NEW  RECORD,  and  Second,  the  renewed  and  undisputed  proof  of  the 
ABSOLUTE  SUPERIORITY  OF  PLTfc.KS  AMMUNITION.  The  program  consisted  of  FOUR 
SEPARATE  matches,  in  every  one  of  which  the  winners  and  most  of   the  other  contestants  used 

PETERS  CARTRIDGES 

In  the  100-shot  match,  Mr.  W.  A.  Tewcs,  of  Jersey  City,  N.  J.,  won  a  decisive  victory,  lead- 
ing his  nearest  competitor  by  28  points,  and  exceeding  the  world's  record  by  13  points.  This  is 
the  NINTH  CONSECUTIVE  YEAR  that  the  CHAMPIONSHIP  has  been  won  with  PETERS 
CARTRIDGES.  Mr.  Tewes  is  a  marksman  of  rare  ability.  p(»sses.sing  both  steady  nerve  and 
excellent  judgment.  With  any  other  but  Peters  .22  Short  SEMI-SMOKELEsS,  Mr.  Tewes  would 
never    have   made    in   the   Grand    Rapids    Tournament  his  almost   incredible  score  of 

2,481  Out  of  a  Possible  2,500 

In  this  match  Mr.  Tewes  made  a  consecutive  run  of  TWENTY-FIYE  25's.  Of  his  100  shots 
EIGHTY-TWO  were  25*s  (or  bull's-eyes),  SEVENTEEN  were  24's  and  ONE  23.  Messrs.  Ittel, 
Ross.  Smith,  Heubner,  Stillman  and  Buss  won  the  SECOND,  THIRD,  FOURTH,  FIFTH, 
SIXTH  and   SEV^ENTH    places,   respectively,  all  using  Peters  Cartridges. 

In  the  Continuous  Match,  Honor  Match  and  Bull  s-eyc  Match  all  the  winners  used  Peters 
Ammunition. 

If  there  ever  was  the  slightest  doubt  in  any  mind  as  to  the  superiority  of  Peters  Cartridges 
of  all  calibers,  that  doubt  has  been  dispelled  for  all  time  by  the  results  of  the  Sea  (iirt  and  (hand 
Rapids  tournaments.  The  various  winnings  and  high  scores  were  not  the  result  of  accident,  but 
may  be  credited  to  good  holding  and  ABSOLUTELY    PERFECT    AMMUNITION. 

THE  PETERS  CARTRIDGE  CO. 

""'TOiiaasriter*"''  Cincinnati,  ohio 

In  muwiHHt  Uv9rHi§mtnU  ii  ii  duMbU  itMi  you  mtnHcn  Rabdwabi   Dbalibi'   MAOAixyi. 
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Revolving  Belt  Punches 


TVB£S  FOR  REVOLVING  PUNCHES 

/        2        3        4        5        6        7        8       9 

Write  for  Catalogue  of  HARDWARE  SPECIALTIES 

THE  SMITH  &  EGGE  MFG.  CO. 

BRIDGEPORT,  CONN. 


VOU  MAKB  A  MISTAKE 

IF  YOU  DO  NOT  BUY 

AMERICA    REEUS 


The  best  and  ne>vest  reel«  upon  the  mar- 
Icet.  Orln^ncd  and  only  Tcdce-Downtf^  full 
Ball-Bearlns,  Micrometer  Dras*  Thro^^ 
out  Automatic  Lrever  "Winder.  Perfect 
mechanically.    Once  u^ed,  al^waya  ueed. 


AMERICA  COMPANY,  91  North  St,  Momeace,  E 


In  amwering  advertisements  it   is  desirabU  that  you  mtntion  Haedwarz   Dkax^es'    Magazxks. 
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A   Good  Way   to 
Display  the  Daisy 

You  can  sell  a  good  many  more  Daisy 
Air  Rifles,  if  you  put  them  out  where  the 
boys  can  see  them. 

In  your  window,  or  on  the  counter,  or  in 
some  prominent  place  on  your  floor. 

Take  a  stout  elastic  band  and  slip  it  about 
half-way  down  the  barrel  of  three  rifles- 
then  they'll  stand  firm  in  what  the  soldiers 
call  "stacked  arms"  position. 

Then  attach  a  neat  "Daisy"  placard  which 
we  will  be  glad  to  furnish  you,  and  you  will 
have  a  strong  display  that  will  bring  the 
boys  right  into  the  store. 

We'll  furnish  the  placards,  free  of  charge, 
on  application— you  do  the  rest,  and  reap 
the   profits. 

Daisy   Mf^.,  Compan>r. 

260  Union  St..  PlymoxitH.  MicH. 


psj^Am 


Satisfied 
Customers 
Means  Increased 


The  rapid  growth  of  the  SAVAGE  ARMS 
COMPANY  is  due  to  the  policy  which  they 
have  pursued  in  dealing  with  the  Trade,  as  well 
as  the  exceptional  quality  of  all  rifles  which 
they  have  turned  out.  They  co-operate  with 
the  dealer,  enabling  him  to  make  legitimate 
profit  on  their  goods,  selling  only  to  reliable 
dealers,   refusing  to  sell  to  cut  price  houses. 

Savage  Arms  Company  have  endeavored  to 
make  "SAVAGE"  stand  for  the  best  in  quality 
and  workmanship  in  rifles,  until  that  name, 
stamped  on  every  gun  and  rifle,  is  acknowl- 
edged as  a  safe  guide  and  protection  to  pur- 
chasers. 


SAVAGE   ARMS  CO. 

Uttca.  N.  Y,  u.  s.  A. 


ORTING 
OODS 

want  you  to 
more  about 
•  &  IVf  •  line, 
alarly 

ise  Ball 
ipplles 

38  Balls,  Bats, 
5,  Gloves, 
,  Uniforms,  &c. 
Tennis  Goods. 

Our  1906   Catalog  illustrates  our  broad  line.   Shall 
we  send  it — and  prices? 

The  Draper-Maynard  Gompany, 

Manufacturers, 
Plymouth,  N.  H.,  U.  S.  A. 


In    ttfUWiring   advertistments    it    is   dtsirabU    that 


you   mentis  HAaDWASE    DBALEas'    Mao^ml^i^ 
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The   Latest    Thing 
Motor  Boat 


for 


Acme 

Drop 

Forged 

Steermg 

Wheels 


Attractive  stock  for  the  Hardware  Dealer; 
wheels  are  indestructible,  made  of  a  fine  qual- 
ity of  forging  steel,  all  the  metal  parts  are 
drop  forged  and  furnished  with  wood  handles 
and  drums;  attractively  finished  and  made  in 
two  sizes,  12-inch  and  16-inch. 

Send  for  catalogue  on  Marine  Hardware. 

A.  &  MORSS  COMPANY 

2(0-2(2  CommcfcUl  Street,     BOSTON,  MASS. 


PFLVEGER'S  FISHING  TACKLE 

Hooks,  Flies,  Trolls,  Spinen,  PhanloM,  Bceis, 
Fumisiicd  lines,  Everything  In  Fishing  Tadde 


NonCE.— Free  to  any  dealer  In  SpMUnf  CMds  KBt  eiprew 
»re|»ald.  170-Page  ninstrated  Catalosiie  No.  F  M  and 
Metal  FIsli  Sign  In  MMor  LltlMgrapli 

S6e  ENTERPRISE  MFG.  CO- 
AKRON.  OHIO.  U.S.  A. 


«« 


♦♦ 


Xtie    Sled    Xtiat    Steers 

S^vlft  as  the  IVind — that  suits  the  boys.    The 

Made  of  the 
Outlasts  any 
Write   for   de- 


only  sled  a  girl  can  properly  control, 
best    materials.       Finely    finished, 
wooden   sled.     Made   in    six   sizes, 
scriptive  catalogue  and  prices, 

S.    I^.    A^I^I^EIM    & 


CO. 


Box  UOO  H. 


PhUadelphla*  Pa. 


In    answering   advtrtittmtnU   it   is   duirabls   that   you   mintian  Haidwaie    DsALtat'    Maoaxxiti. 
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IRON  CLAD  WHITE  LEAD 

IVfi^KES    IVIORE:    Pi^IIMX 


A  book  Store  well-known   in  Chicago  displayed  the  following  on 
its  window  shades  :   **  Words  are  the  only  things  that  last  forever,'' 

Have  you  ever  thought  of  this  ? 

IRON    CLAD   WHITE   LEAD 

does  not  last  forever,  but  wears  longer  than  any  White  Lead  on 
the  market. 

Iron  Clad  White  Lead  is   packed   in   steel     kegs  which  keep  it 
soft  and  fresh. 

Live  Hardware  Dealers  wanted  everywhere. 


Enterprise  Paint  Mfg.  Co. 

225-227-229-231  West  Van  Bnren  Street  CHICAGO,  U.  S.  A. 


1%  muwtrifkg  odvtrHumtnU   it   is  ditWabU   that  you  mktnHon  HAmowAmi   DiALiit'    MAOAfXirs. 
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Founded  in  1828 
But  always  Up-to-Date 


MeridamsonKo. 

PNIUIDCLPNIA 
NEW  YORK 
BOSTON 
CNICMO 

Manufacturers  of 

Sand  Papers 

IN  EVERY  FORM 


Flint  Paptr,  Garntt  Paptr,  Emtry  Paptr,  Emtry  Cloth 


You  take  no  risk  on  the  Quality 

We  make  only  the  Best! 


IVIIRAC 

( Reol«t«re(l ) 

Have  you  ever  thought  of  the  advantages  to 
be  derived  from  carrying  in  stock  a  varnish 
and  paint  remover  that  always  lives  up  to  its 
name  and  reputation  ? 

LUCAS  MIRAC  never  fails  to  fulfill  the 
mission  for  which  it  was  made,  when  used 
rightly,  and,  Mr.  Dealer,  if  you  wish  to  retain 
the  good  will  of  your  painter  friends  and  build 
up  a  reputation  as  a  handler  of  reliable  goods 
MIRAC  will  help  you  to  do  it. 

LUCAS  MIRAC  removes  quickly  and  ef- 
fectually old  paint,  varnish,  filler,  shellac,  etc., 
from  any  kind  of  a  surface  without  in  the 
least  injuring  the  latter. 

Just  brush  it  on  and  after  a  little  while  you 
can  peel  the  old  material  off  with  a  putty 
knife. 

Drop  us  a  postal  and  let  Uncle  Sam  bring 
you  particulars,  you'll  find  them  interesting. 

John  Lueas  &  Co. 

PHILADELPHIA 
New  York  Chicago 


Do  You  Carry  This 

Profit- Making 

Pair  of 


AD-EL-ITES? 


These  are  money  makers  for  you  because  the  goods  sell. 
THEY  SELL  because     Ist — They  have  merit.     2nd— There  is  a 
general  demand  for  such  goods.     3rd — They   are  advertised  so 
widely  that  purchasers  know  of  them  and  ask  for  them. 

You  make  a  clean  35  per  cent,  profit  on  them. 

Spring  time  is  the  best  Ad-el-ite  time.     Let  us  quote  you  on  a 
trial  order.     Our  catalogue /ree. 

station  I.    Oj^><^^M^^^^^^J3aAAC||<«3    '"'*  cfflCAGO***^** 


In   antwtring   advtrtittmsnu   it   is   disirable   that  you   mtntion  HiiftDWiiKB   Dkalbks'    Macaxzvs.. 
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Ertabltehcd  1880 


1891 


GERXS,  I-.IJ1VIBA.RD  &  CO., 

1   Brush  Makers 

208  A7ID  21t  RANDOLPH  STWm.  CHICAGO 

• 

• 

All  our  best  grades  have  our  full  firm 
name  stamped  on  them.    This  is  our  guar- 
_     antee  for  quality.                                               [ 

Ask  YoDT  lobbing  Hardware  Honse  For  «Theni. 


If  they  haven't  them 
send  for  Trade  Catalogue. 


THE  FRAZER 

BE8T  IN  THE  WORLD 

AhMyt  UnHorm  Olttn  Imltattd  Ncwr  EqualM 

KMwa  EvtrrriMM  No  Talk  RequlNd  to  Soil  It 

600D  CREASE  MAKES  TRAD! 
CHEAP  QREASE  KILLS  TRADE 


For   8ale   by  All    Jobbers 

SEND  FOR  PRICE  LIST 

FRAZER  LUBRICATOR  CO,  83  Murray  SL,N.Y. 


IN 

PASTE, 

LIQUID 

OR 
IPOWDER 


FOR    ALL    KINDS    OF    METALS 

Best.   Cheapest,   Goes   Furthest.     Never   <Jr>es   up  or 
shrinks.    Money   makers    for    everybody.     Sold    by  the 
Jobbing    trade.     Sample    and    circular    free    by    m 
Address 

GEO.  W.  HOFFMAN,  Mfr., 

295  E.  WasUngtOB  St.,  INDIANAPOLIS,  DID. 

Brancles:] 


mail. 


1-3  Park  Row,  New  York  City. 
113  E.  Madison  Street,  Chicago,  III. 
1770  16th   Street,   San   Francisco,  Cal. 
Established  20  years. 

Established  1842 


SMtabiUhed  9842 


Briggs  Bronzene 

BEST  BRONZE  fiREEN  PAINT  MAOE 

Paste  and  Liquid  Porms 

POR  BLINDS  AND  STORE  PRONTS 

Send  for  Color  Cards  and  Pricos 

John  Briggs  S  Company 

BOSTON*   MASS. 


/»   amtwtrmg  advtrfitimtntt   it   it  dttirablt   that  you   mtntion  HAEDWAas   DsALBa*'    Macazivs. 
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The  best  aiways  turns  out  to  ho  tho  ohoapomt 

When  preparing  to  outfit  or  rearrange  your 
store  equipment  it  will  pay  you  to  consult  only 
the  highest  grade  fixture  firm  as  to  prices  anS 
styles. 

We  have  the  best  display  cases  on  the  market, 
and  are  better  prepared  to  handle  your  inquiries 
than  any  one  else. 

Write  at  once  for  our  catalogue. 

Grand  Rapids  Show  Case  Company 

Our    new    "Crackcrjack"    Case    No.    42,  GRAND    RAPIDS,   MICH. 

has  narrow   top  rail  and  attractive  style.  The  Urgett  Show  Gate  Plant  In  the  World. 


The  Hale  &  Kilburn  "Favorite" 

WATER    COOLER 

POLISHED  HARD  WOOD  CASE  AND  PORCELAIN-LINED  WELL 

This  Elegant  Line  of  Coolers  is  widely  known  in  the  United  States, 
and  is  Superior  to  all  others,  as  shown  by  the  following  Leading 
Features: 

1'inishcd  and  Elegant  in  Appearance — Sanitary  and  Scientific  Con- 
struction— Economy  in  Consumption  of  Ice — Impossibility  of  Con- 
taminating the  Water — Freedom  from  Condensation  on  Hard  Wood 
Sides — Guaranteed   Full   Capacity   of  Each   Cooler. 

0^  NINE  SIZES-m  to  2»  Gallons  .^ 
Full  illustrated  Catalogue  House  Furnishing  Specialties  on  application. 

THE   HALE  &   KILBURN   M'F'G.  CO. 

SA  Union  Square.  W.    *  18M  Lehigh  Avenue 

New  York  Philadelphia,  Pa. 


Before  Purchasing  Consult  Us 

It  may  be  of  interest  to  you  to  write  for 
an  Illustrated  Catalogue — as  we  have  the 
most  attractive  and  complete  line  in  the 
market  of 

Water  Filters  Water  Coolers 

Chafing  Dishes 

Table  Kettles  and  Stands 

Coffee  Extractors  Wine  Coolers 

Nursery  Chests  Baking  Dishes 

Crumb  Trays  and  Scrapers 
Tea  and  Bar  Urns 

Bathroom  Fixtures 

Coal  Vases  and  Hods,  Candlesticks, 
Cuspidors,  Match  Safes,  5  o'clock  Teas,  etc. 

The  Bnffalo  Manufacturing  Co* 

B1JFFA1.0»  N.  Y. 

( 18  Warren  St,  New  York.         512  Commerce  St,  PhUadelphia. 
BRANCH  OFFICES  l  i**  Dearborn  St,^  Chicago.  ^       61  Stuart  St,  San  Prmndaco. 
r  347  Coronado  Buildinff,  Denver. 


In  OHsunnitg  Qav§rt%ttimnu  it  it  dtiirabli  ikai  jf9U  mtnHcn  Haaswabi  Dbalbbs'   ItAOASxyi, 
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••NICE»»     LIQUID     WOOD    FILLERS 

Vmral»iie»,     Ratnf ,     Staln»    and    Enamels 

With  these  you  can  get  and  hold  the  trade  that  is  rightfully  yours.    They  make  friends 

for  the  Dealer.    Send  for  Booklet. 
EUGEINE    E.    NICE»  -  aT2-aT4    So.    Second    St.,    PHIL^. 


Two  Dixon  Specials 
For  Hardware  Dealers 

Dixon's  Silica-Graphite  Paint 

An  excellent  preservative  paint  for  fences,  roofs,  smoke-stacts  and 
all  wood  and  metal  surfaces.  When  a  customer  asks  for  a  high- 
grade  paint  that  has  great  surface  covering  capacity  and  saves  cost 
of  frequent  repainting,  he  wants  Dixon's  Silica-Graphite  Paint. 
Comes  in  four  dignified  colors;  one  quality. 

Dixon^s  Graphite  Axle  Grease 

Here's  an  axle  grease  that  you  can  guarantee  as  '*0.  K.  in  every 
respect."  Dixon's  Pure  Flake  Graphite  is  the  chief  ingredient  and 
makes  the  grease  lasting.  Will  not  gum,  run,  nor  harden  in  any 
weather.  One  sale  of  this  product  means  another  sale  to  the  same 
purchaser. 

Joseph  Dixon  Crucible  Company 

Jersey  City,  N.  J. 


TRY    ONE    OF    THESE 

NOVELTY     DISPLAY     CASES 

$D«50    F.  O.  B.  Detroit 

The  best  constructed  and  best  finished  case  ever  offered  for  the 

money.     Style    A — like    cut,    26    in.    long,    14    in    wide,    13^    in. 

high.     Style  B — 17 Vi   in,  high.  14  in.  wide,  16  in.  long.    Oxidized 

copper  frame,  strong  glass  shelf,  mirror  door,   tclt  lined  inside.  Lock  furnished  for  extra.  We  guarantee 

quality  and  workmanship. 

You   need  one  or  more  of  these  cases.    You  can   use  them  on  top  of  other  cases  to  display  novelties, 
cutlery,    revolvers,   silverware,    smokers*    goods,    jewelry,   and   a    hundred   and    one   other    things.     Many 
dealers   buy  them  by  the  half  dozen.     Let  us  send  you    one   at    $6.50    f.   o.    b.    Detroit.     This   is    excep- 
tional  value.     You   will  be  so   pleased   with   it   you  will  want  more.    Order  to-day. 
DETROIT  SHOW  CASE  CO.  476^90  West  Fort  Street,  Detroit.  MioK. 


THE    N/iIA.D    F*IL.TE:RS 

It  goes  without  saying  that  pure  water  is  an  imperative  need — that  few  sunnlics  are  pure — that  a 
filter  that  can  be  trusted  to  insure  pure  water  would  be  a  boon  to  the  nuolic  and  very  profitable 
to  the  dealer.  But  physicians  are  saying  that  most  domestic  fillers  arc  a  delusion  and  a  snare — a  dis- 
tinct source  of  danger. 

Moral:  Don't  buy  a  filter  for  yourself— don't  undertake  to  sell  filters,  without  investigating.  Our 
Booklet  on  PURE  WATER  is  an  up-to-date  discussion  of  the  water  problem,  and  affords  much 
information  regarding  the  different  kinds  of  filters.     Send  for  it. 

Do  you  know  that  the  Naiad  Filters  are  new  in  principle,  of  moderate  cost,  and  endorsed  by 
expert   Sanitarians  wherever  known?     Write    for  Circulars,  Prices,  etc. 

The  Naiad  Filter  Co..  606  Sudbury  Building.  Boston.  Mass. 

In    answering   advertisements    it    is   desirable    that   you   mention   Hardware    Dealers'    Magazine. 
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THE   SECURITY  GASH  RECORDERS 

Create  System,  Hasten  SuoceBt, 
Guarantee  Safe^. 

We   roamifacture  .  12  different  styles 

lllttitraM  eatalagM  «Mt  on  rtqaart 

HOUGH  CAsWeCORDERCO. 

INDIAN  ORCHAfiD,  MASS.,U.&JL 

FREE  BOXING  LESSONS 

It  sets  them  at  work — (by  "them"  I  mean  your  waiting  customers),  sets 
them  at  work  selling  themselves  several  things  in  addition  to  the  one  they 
come  after — that  is  the  mission  of 

Th©    **RERREQT»»    SHBL.R    30X 

It  is  a  strong,  light,  handsome,  inexpensive  medium  for  the  tempting  display 
of  one  article  on  its  outside,  and  tor  the  perfect  preservation  of  a  lot  of 
others  inside  of  it. 

Th©    ••RERF'ECT"    SHBL.P    30X 

displaces  on  sight  the  common  lidless  collectors  of  dirt,  dust  and  dampness, 
but  to  do  this  of  course  it  must  first  be  seen — a  desire  to  see 

Th©    "RERRECT"    SHBL.R    BOX 

is  greatly  ag|:ravated  by  the  circular  of  it,  to  be  had  for  the  asking. 
Shall  I  mail  you  such  an  "aggravator"  ? 


SHELF  BOXES 


TO     ORDER 


P.  MeeRE,  RflVENSweeo,  w.  va, 

INTERCn4N6E4BLE 

LOCK-CORNER  SHELF  BOXES 

FOR  THE  HARDWARE  1RA0E. 


HENRY  H.  SHEIP  MFC.  CO. 

Celoibia  Ave.  aad  laadolph  St,  PhiladdpUa,  Pa. 


F.L  MYERS  &BRO.,A$liland,0. 

STORE 
LADDERS 

NOISELESS. 
CUSHION  TNIE. 
Btst  and  MMt  Con* 
pl«t«  in  tht  Marfctt 
Writt  for  Dttcrirtivt 
Circular  and  Priets. 

Pumpt.  Nav  Tools, 


Barn  Door  Hl  ^_ 
Ac.  Larotat  and 
BostLlnolnthoWofM 


The  a.  H.  Green  Co.. 
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An  interesting  question  is  being  discussed 
among  those  who  have  the  interests  of  the 
Hardware  trade  in  the  United  States  at  heart 
as  to  how  far  those  charged  with  the  arrange- 
ments for  the  national  conventions  are  jus- 
tified in  preparing  an  elaborate  programme  of 
exercises.  While  a  fair  majority  of  those  who 
attend  these  stated  gatherings  are  especially 
interested  in  the  work  that  has  to  be  done 
and  in  the  discussion  of  topics  of  interest  to 
the  trade,  there  are  many  others  who  make 
use  of  them  as  pleasure  reunions,  at  which 
personal  rest,  pleasure  seeking  and  the  greet- 
ing of  friend  with  friend  are  the  predominant 
features,  leaving  to  others  the  labor  of  con- 
ducting^ the  machinery,  and  the  instructive 
occupation  of  listening  to  the  many  excellent 
papers  and  speeches  that  have  been  prepared. 

4(      4(      * 

While  it  is  understood  and  recognized  as  a 
very  proper  thing  that  friendship  and  sociabil- 
ity should  be  cultivated  to  the  fullest  extent 
in  these  reunions,  it  is  thought  by  some  that 
perhaps  they  cut  too  large  a  figure,  and  de- 
prive those  in  attendance  from  getting  as 
much  good,  in  the  solid  sense  of  the  word, 
out  of  the  mental  pabulum  provided  for  their 
digestion,  as  would  be  possible  were  business 
to  be  cultivated  a  little  more  zealously  at  the 
expense  of  sociability. 

Hf     *     * 

Still,  no  one  would  suggest,  even  for  a  mo- 
ment, that  these  annual  reunions  should  be 
omitted  because  all  those  who  are  present  do 
not  tie  themselves  down  as  closely  to  actual 
work  as  do  some  to  whom  work  is  more  con- 
genial. All  work  and  no  play  has  the  same 
effect  upon  a  Hardwareman  as  upon  others, 
and  it  is  a  tribute  to  the  shrewdness  of  the 
American  business  man  that  sometimes,  when 


he  seems  to  be  the  most  frivolously  employed, 
he  is  putting  a  long  and  sure  shot  at  some 
business  scheme,  and  that  in  sipping  lemonade 
in  company  with  a  business  rival,  or  a  busi- 
ness patron,  he  will  be  learning  from  the  one 
and  teaching  to  the  other,  lessons  of  practical 
value  that  may  assist  largely  in  the  future  in 
keeping  the  wheels  of  his  factory  running  or 
the  salesmen  of  his  house  employed. 

*  »    » 

The  long  and  short  of  it  seems  to  be  that 
conventions,  like  those  held  in  Virginia  dur- 
ing the  middle  of  the  beautiful  month  just 
passed,  are  largely  conducive  to  general  good 
in  a  business  way,  and  that  they  will  be  *Jon- 
tinued  with  the  same  earnest  and  patriotic 
endeavor  that  has  characterized  their  opera- 
tions in  the  past.  The  gentlemen  from  the 
South  who  were  present  at  that  gathering 
were  unanimous  in  the  opinion  that  the  South 
has  come  literally  into  her  own,  and  that  not 
only  in  the  selling  of  Hardware,  but  in  the 
making  of  the  same,  the  land  of  Dixie  will 
continue  to  hold  its  own  in  the  immediate 
future,  with  that  same  vigor  and  hold-on-to 
steadiness  that  has  characterized  its  recent 
past. 

♦  »    ♦ 

The  South,  according  to  their  estimate,  is 
"all  there"  and  it  will  be  an  unfortunate  and 
unexpected  series  of  untoward  accidents  that 
will  prevent  its  remaining  there.  The  gentle- 
men from  the  South  are  sometimes  charged 
with  an  inclination  to  clothe  their  ideas  in 
poetic  figures,  and  to  use  illustrations  of  a 
highly  ideal  character  in  prasing  the  land  to 
which  they  are  so  loyally  devoted.  But  those 
who  come  into  close  contact  with  them  in  a 
business  way,  soon  discover  that  there  is  there 
a  practical  hardness,  directness  and  prosaic 
habit  of  money-getting  and  keeping  that  the 
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Yankee  of  the  North  has  supposed,  in  past 
generations,  to  hold  for  himself  in  a  monopo- 
listic and  ever-tightening  grasp.  The  south- 
ern Hardware  dealer  and  manufacturer  is  as 
practical  and  as  strenuous  in  the  pursuit  of 
his  business  ideals  as  the  most  trained  Hard- 
wareman  from  New  England  or  the  Central 
West. 

*  *    ♦ 

The  Southern  Hardware  Jobbers*  Associa- 
tion is  one  of  the  leaders  of  the  grand  move- 
ment which  has  characterized  the  trade  in 
the  last  decade,  that  of  fraternal  co-operation 
and  the  joining  of  business  hands  for  the  en- 
couragement, support  and  advancement  of  one 
class  of  trade  with  the  other.  That  its  con- 
ventions should  be  successful  is  a  foregone 
conclusion,  and  that  the  members  should  fra- 
ternize to  the  fullest  extent  with  their  manu- 
facturing and  jobbing  brothers  of  the  North 
is  but  carrying  out  that  principle  of  fraternity, 
amity  and  co-operation  that  has  from  the  be- 
ginning been  the  groundwork  of  the  asso- 
ciation. 

*  *    * 

The  comments  in  the  above  in  regard  to 
mingling  pleasure  with  business  call  naturally 
to  attention  the  fact  that  this  is  the  season 
when  houses  which  expect  the  best  results 
from  their  members  and  employes  are  those 
which  recognize  the  every-where-confessed 
fact  that  a  little  rest  in  the  midst  of  many 
labors  is  at  times  a  good  thing.  That  sum- 
mer vacations  have  become  as  general  as  th  ly 
have,  not  through  a  mere  philanthropic  desire 
to  give  to  each  other  a  good  time,  but  from 
the  result  of  a  carefully  considered  and  di- 
gested business  axiom  that  a  man  can  do  bet- 
ter work  in  eleven  months  or  in  fifty  weeks 
than  he  can  do  in  a  whole  year  of  fifty-two 
weeks. 

*  Hf      Hf 

Elsewhere  in  this  issue  we  present  a  number 
of  reasons  advanced  by  Hardware  manufac- 
turers as  to  why  the  vacation  habit  has  grown 
upon  them.  These  can  be  perused  with  ad- 
vantage by  that  small  and  constantly  decreas- 
ing class  who  believe  that  the  nose  which  is 
held  forever  to  the  grindstone  is  the  one  that 
is  the  sharper  for  inserting  into  successful 
business  propositions,  and  in  scenting  business 
advantages,  than  one  which  is  not  ground 
down  to  so  fine  a  point. 

Retiring  Philadelphia  Hardwareman 

"Curious  isn't  it?"  remarked  a  New  York 
retail  Hardware  man,  "how  different  cities 
regard  the  meaning  of  different  words? 

"Take,  for  instance,  the  word  'retiring/  as 
defined  in  Philadelphia,  as  against  the  usual 
meaning  given  to  it  in  the  city  of  New  York. 


"How  did  I  find  it  out  ?  By  a  bit  of  personal 
experience  in  connection  with  a  young  gentle- 
man who  was  in  my  employ  for  three  days. 
His  home  is  in  Philadelphia,  and  he  was  rec- 
ommended to  me  by  a  prominent  jobber  of 
that  city  who,  when  I  agreed  to  give  him  a 
trial  in  the  store,  requested  that  I  deal  gently 
with  him  as  he  was  *a  remarkably  retiring 
young  man.' 

"He  had  not  been  with  us  24  hours  before 
this  quality  of  meek,  modest  self-abasement 
which  had  accorded  to  him  his  voucher  came 
to  the  surface  in  a  very  vivid  manner.  On 
the  second  morning  he  invaded  my  private 
office,  and,  in  a  modest  and  retiring  manner, 
suggested  several  changes  which  he  believed 
ought  to  be  made  in  the  conduct  of  the  busi- 
ness. I  thanked  him  politely,  but  with  a 
frigidity  which  he  no  doubt  attributed  to  my 
New  York  temperament  rather  than  to  any 
suggestion  as  to  the  relations  which  should 
exist  between  the  head  of  the  house  and  a 
young  clerk  on  his  first  week's  trial. 

"That  afternoon  I  learned  that  he  had  pre- 
cipitated a  very  lively  dispute  between  the 
manager  and  himself  as  to  the  manner  in 
which  customers  were  best  approached,  and 
on  being  told  by  the  manager  that  the  business 
had  been  run  some  thirty  years  without  his 
intervention,  he  proudly  responded  that  the 
time  had  arrived  when  somebody  ought  to 
take  hold,  and  that  he  was  true  to  his  Quaker 
blood  in  not  only  seeing  his  duty,  but  in  being 
willing  to  perform  it. 

"The  next  day  his  Philadelphia  modesty 
took  a  new  turn.  At  11  o'clock  he  invited  my 
confidential  typewriter  to  accompany  him  to 
lunch,  which  she  promptly  declined.  At  12 
o'clock  he  attempted  to  kiss  her  on  her  pas- 
sage from  the  office  to  the  front  door,  and 
at  2  in  the  afternoon  suggested  to  me  that  he 
thought  the  young  lady  was  not  sufficiently 
efficient,  and  that  he  knew  of  one  who  would 
do  better  work  at  less  wages. 

"The  next  afternoon,  when  he  had  received 
his  pay  for  three  days'  work,  accompanied  by 
a  return  trip  ticket  to  Philadelphia,  he  paused 
for  a  moment  on  the  doorstep,  waved  his 
hand  cordially  to  the  manager,  and  in  a  final 
burst  of  retiring  modesty  remarked:  *Ta-ta, 
old  boy,  I  will  be  back  here  in  about  a  month 
and  buy  this  establishment  out.' 

"On  the  whole,"  remarked  the  merchant,  as 
he  closed  his  desk,  "I  think  that  as  between 
the  two,  I  prefer  a  cheeky  youth  of  New 
York  rather  than  a  retiring  young  man  from 
Philadelphia." 


"Where  can  one  find  the  best  school  of  sales- 
manship?" 
"In  a  first-class  Hardware  store." 
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8t.  Paul,  Minn. 

Hackett,  Walther,  Gates  Hardware  Co.: 
Not  many  years  ago  a  traveling  salesman  was 
unknown.  Merchants  went  to  market  once  or 
twice  each  year  and  bought  a  year's  or  a  six 
months'  stock,  at  the  same  time  posting  them- 
selves on  the  new  goods  in  the  market. 

The  commercial  traveler  began  to  be  numer- 
ous about  fifty  years  ago,  and  to-day  is  a  neces- 
sity. He  not  only  sells  goods,  but  carries  a 
fund  of  all  kinds  of  news,  some  good  and  some 
bad.  He  is  the  distributer  of  stories  of  all 
kinds,  and  is  welcomed  by  all  classes  in  all 
towns  at  which  he  calls.  He  represents  his 
house,  and  the  house  is  careful  that  his  habits 
and  behavior  are  correct,  for  they  are  jealous 
of  the  house's  good  reputation. 

A  good  house  watches  the  character  of  its 
men  as  carefully  as  they  can,  and  slips  in  any 
way  are  not  allowed.  An  immediate  discharge 
follows  a  bad  break ;  the  result  is  that  commer- 
cial travelers,  as  a  class,  will  equal  in  every 
way  the  proprietors  themselves. 

We  follow  the  system  of  writing  our  men 
every  Friday  of  changes  and  possible  changes 
in  the  market,  giving  them  all  the  information 
we  gather  during  the  previous  week,  so  that 
they  all  know  just  as  much  as  the  house. 

We  expect  also  to  receive  from  our  men 
weekly  letters  giving  us  their  trials  and  diffi- 
culties, telling  us  what  our  competitors  are 
doing  and  what  the  trade  desire,  and  what 
they  object  to.  In  this  way  there  is  a  con- 
tinual stream  of  information  from  them  to  us, 
and  from  us  to  them.  It  is  our  duty  to  put  this 
into  useful  shape,  taking  the  good  from  the 
bad  and  sending  out  our  instructions  in  ac- 
cordance with  all  information  received. 

We  know  that  the  merchant  who  does  not 
quiz  the  salesman  and  get  the  last  news  about 
his  business  makes  a  serious  mistake.  All  of 
our  travelers  are  full  of  valuable  information, 
and  will  gladly  give  it  out  when  they  have  a 
chance.  The  man  who  draws  out  of  a  sales- 
man all  the  information  he  has  will  be  a 
better  posted  merchant  than  one  who  does  not. 

The  heads  of  departments  in  our  business  are 
experts  in  their  lines,  and  can  ::nd  do  give  all 
their  knowledge  to  our  salesmen,  so  you  can 
readily  see  what  a  fund  of  expert  knowledge  is 
floating  around — but  it  does  requii-e  a  willing- 
ness of  the  trade  to  accept  this  before  the 
salesman  can  give  it 


A  friendly  relation  existing  between  salesman 
and  customer  causes  him  to  be  anxious  to 
assist  the  customer  by  giving  him  valuable 
pointers,  when  and  what  to  buy,  and  telling 
him  how  best  to  arrange  his  stock  to  make  it 
more  attractive.  He  can  tell  him  what  neigh- 
boring towns  are  selling  goods  for,  and,  in 
fact,  is  fully  posted  on  his  entire  line  in  every 
way. 

We  have  the  most  cordial  relations  with  our 
travelers  and  believe  it  pays,  because  we  desire 
their  earnest  efforts  for  the  benefit  of  our  busi- 
ness, and  what  helps  our  customers   helps  us. 

Wilnilngton,  N.  C. 

N.  Jacobi  Hardware  Co. :  Our  experience  is 
that  traveling  salesmen  who  are'  capable  and 
alert  can  be  of  much  value  in  gathering  infor- 
mation and  giving  us  true  conditions  of  the 
sections  they  cover.  It  is  necessary  to  have 
capable  representatives,  and  a  house  that  is  so 
fortunate  as  to  have  such  a  class  of  these  men 
must  get  good  results.  Incompetent  men  are 
dear  at  any  price.  One  of  the  advantages  that 
the  large  houses  have  is  their  ability  to  pay 
prices  demanded  by  high-grade  men,  while  the 
smaller  houses  find  it  necessary  to  do  their 
own  work.  In  fact,  we  are  inclined  to  believe 
that  there  are  only  two  classes  of  business  that 
pays — the  large  one  that  has  competent  help 
and  the  small  one  that  can  do  their  own  work. 

Toledo,  O. 

Bostwick-Braun  Co.:  In  regard  to  our  ex- 
perience with  our  salesmen,  would  say  that  we 
insist  on  perfect  harmony  between  ourselves 
and  them.  If  this  does  not  exist,  we  separate. 
To  make  a  success  we  believe  that  this  is  abso- 
lutely essential.  We  feel  that  our  salesmen's 
experiences  are  of  a  great  deal  of  benefit  to 
us.  We  also  feel  that  it  is  absolutely  essential 
that  we  give  a  great  deal  of  information  to 
them. 

Boston,  Ma88. 

Bigelow  &  Dowse  Co. :  The  traveling  sales- 
men problem  is  a  hard  nut  to  crack,  for  some 
salesmen  will  take  their  trouble  philosophically 
and  work  with  the  house  to  remedy  the  exist- 
ing evils,  while  others  will  act  like  a  sulky 
mule  and  sit  back  in  the  breeching  and  do  a  lot 
of  kicking  without  any  benefit  either  to  them- 
selves or  to  the  house  they  represent. 

It  is  difficult  for  many  of  them  to  compre- 
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hend  the  fact  that  it  is  of  prime  importance 
that  the  house  should  make  a  profit,  which 
they  easily  forget  in  their  anxiety  to  favor 
their  customers  and  annihilate  their  competi- 
tors. 

The  sales  manager  always  has  and  always 
will  have  his  troubles,  and  there  is  no  evidence 
in  sight  that  he  can  hope  for  changed  condi- 
tions. 

Sherman,  Tex. 

Roberts,  Sanford  &  Taylor  Co.:  Do  we 
learn  as  much  from  our  traveling  men  as  they 
do  from  us? 

That  is  rather  a  difficult  question  to  answer. 
However,  we  can  say  with  the  utmost  frank- 
ness that  we  learn  a  good  deal  from  them,  the 
most  important  of  which  is  that  we  are  not 
the  whole  thing,  and  that  there  are  other 
houses  that  are  just  as  anxious  for  business 
as  ourselves.  They  also  teach  us  by  intimation 
that  there  are  other  Hardwaremen  that  buy 
goods  just  as  cheaply  as  we  do.  But  aside 
from  these  statements — which  we  are  slow  to 
admit,  at  least,  to  them — we  do  get  much  valu- 
able information  from  our  traveling  men. 

They  keep  us  posted  as  to  what  our  com- 
petitors are  doing,  what  new  goods  are  being 
sold,  and  what  old  lines  are  being  dropped  by 
the  trade. 

They  inform  us  of  the  condition  of  the  crops 
and  the  prospect  for  business.  In  constant 
touch  with  the  traveling  men  of  other  houses — 
both  in  our  line  and  others — they  gather  a  vast 
amount  of  general  information  that  is  ex- 
tremely helpful  to  us  in  the  management  of 
our  affairs.  As  a  matter  of  fact,  we  rely  very 
largely  upon  their  judgment  in  many  matters. 
They  are  on  the  ground  with  the  retail  trade 
all  the  time,  are  familiar  with  the  general  situ- 
ation, and  know,  therefore,  really  better  than 
we  what  brands  and  what  class  of  goods  will 
prove  the  best  sellers. 

We  rarely  make  large  purchases  in  any  line, 
and  never  put  in  a  new  line  of  goods  without 
consulting  them,  and  frequently  yield  our  judg- 
ment to  theirs  in  such  matters.  On  the  other 
hand,  we  often  buy  goods  upon  their  suggestion 
even  against  our  better  judgment.  We  do  this 
to  stimulate  their  interest,  and  we  would  rather 
take  the  chances  of  sustaining  a  loss  than  have 
them  feel  that  we  do  not  value  their  judgment. 

Sustaining  this  cordial  relation  toward  our 
road  men,  we  have  but  little  difficulty  in  en- 
listing their  aid  in  carrying  out  any  policy  upon 
which  we  may  determine. 

Traveling  men  constitute  a  tremendous  fac- 
tor in  thei  success  of  any  jobbing  concern,  and 
the  closer  a  house  gets  in  touch  with  them,  the 
better  will  be  the  results.  A  sales  manager 
makes  a  very  grave  mistake  when  he  leans 
back  in  his  office  chair  and  arbitrarily  sets  aside 


the  opinions  and  suggestions  of  his  traveling 
men.  If  they  know  that  you  are  relying  largely 
upon  their  judgment,^  ability  and  fidelity,  they 
rise  to  the  responsibility  that  is  placed  upon 
them,  and  take  a  livelier  interest  in  the  busi- 
ness and  put  forth  greater  efforts  in  the  exten- 
sion of  its  trade. 

This  has  reference  as  well  to  the  credit  de- 
partment as  to  the  sales  department,  and  we 
often  have  saved  ourselves  from  loss  by  being 
guided  by  the  advice  of  our  traveling  men 
rather  than  by  the  reports  of  commercial  agen- 
cies. By  pursuing  the  policy  outlined  above,  we 
are  pleased  to  say  that  the  relations  between 
our  traveling  men  and  the  house  are  extremely 
close,  confidential  and  pleasant,  and  during  the 
fiscal  year  just  closed  reasonably  profitable. 

Davenport,  ia. 

Sickles,  Preston  &  Nutting  Co.:  With  re- 
gard to  traveling  salesmen,  they  never  have 
and  probably  never  will  obey  instructions,  and 
we  are  inclined  o  think  that  it  would  not  be 
best  if  they  did. 

We  have  had  but  one  traveling  salesman  who 
did  as  he  was  told,  and  he  never  made  a  dollar 
for  us.  The  traveling  salesmen  are  right  on 
the  ground  and  are  necessarily  better  judges  of 
what  is  best  than  the  manager,  who  rarely 
visits  customers. 

As  long  as  they  keep  pushing  us  a  little 
farther  away  from  the  poor-house  each  year^ 
we  are  content.  What  we  do  not  know  does 
not  worry  us. 

Tampa,  Fla. 

Knight  &  Wall  Co.:  Our  territory  is  lim- 
ited, and  we  have  only  two  salesmen  on  the 
road,  who  come  in  to  the  house  every  week. 
Under  these  conditions,  we  naturally  keep  in 
close  touch  with  them  and  depend  on  them  to 
a  great  extent  to  inform  us  of  the  needs  of  the 
trade,  and  our  relations  with  them  are  as 
pleasant  as  we  could  wish  for. 

New  York  City 

Sickels  &  Nutting  Co.:  We  have  an  estab- 
lished rule  that  any  information  our  salesmen 
can  derive  on  the  road  that  would  be  of  benefit 
to  our  house  is  to  be  imparted  to  our  buyer. 
We  have,  in  fact,  established  several  good 
agencies  in  the  past  years  through  this  mfor- 
mation,  which  we  could  not  have  negotiated 
had  we  not  received  information  from  the 
source  mentioned. 

Many  times  salesmen  come  in  contact  with 
individuals  who  know  nothing  of  our  con- 
cern, and  through  their  influence  are  directed 
to  us;  in  many  cases  with  good  results.  . 

Regarding  about  keeping  salesmen  posted;  we 
issue  weekly  or  semi-weekly  a  regular  bulletin 
of  changes  in  prices;  at  the  same  time  mak- 
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ing  request  to  push  certain  lines  of  goods,  as 
well  as  other  information  that  we  wish  im- 
parted to  them.  We  find  this  works  very  satis- 
factorily, and  is  the  best  means  of  keeping 
them  posted. 

Kansas  City,  Mo. 

Faeth  Iron  Co.:  We  feel  that  the  inter- 
change of  information  between  traveling  sales- 
men and  employers  should  be  mutual,  and  each 
should  learn  much  from  the  other.  Our  in- 
formation to  the  traveling  salesmen  along  the 
line  of  prices  they  must  receive  from  us  as 
their  sole  source  of  information,  while  we  de- 
pend upon  our  salesmen  for  the  information 
they  gather  from  day  to  day  as  to  conditions 
in  their  territory,  the  personality  and  peculiari- 
ties of  their  customers,  and  they  give  us  much 
that  is  of  benefit  to  us  in  promoting  the  sales 
department.  We  feel  that  one  of  the  best 
assets  is  in  our  pleasant  relations  with  sales- 
men at  all  times. 

Lynchburg,  Va. 

Barker- Jennings  Hardware  Co.:  In  regard 
to  handling  traveling  salesmen,  in  the  first 
place,  we  think  that  the  manager  of  the  sales 
department  should  have  had  experience  as  a 
traveling  salesman  in  order  to  best  know  how 
to  handle  all  of  the  details  as  they  arise. 

Our  practice  is  to  get  as  close  to  our  sales- 
men as  possible,  and  to  impress  upon  them  the 
fact  that  our  interest  is  theirs,  and  endeavor  to 
work  together  for  our  mutual  interest.  Our 
relations  are  always  friendly  and  pleasant,  and 
we  do  all  we  can  to  encourage  and  stimulate 
them  in  their  work. 

There  should  be  no  friction  between  the 
salesmen  and  their  manager.  They  should  be 
made  to  leel  that  they  occupy  a  very  important 
position,  and  on  their  efiForts  hinge  very  largely 
the  success  of  the  house  whicn  they  represent. 
They  should  be  so  handled  as  to  have  full  con- 
fidence in  their  house. 

It  is  not  an  infrequent  occurrence  that  one 
hears  a  salesman  abuse  his  house,  and  especially 
his  superior.  Such  cases  are  unfortunate,  to 
say  the  least,  and  no  salesman  can  do  his  best 
who  entertains  such  feelings. 

Omaha,  Neb. 
Lee-Glass- Andreesen  Hardware  Co.:  We 
have  a  brilliant  array  of  traveling  salesmen, 
who  are  willing  to  teach  as  well  as  to  be  taught. 
The  main  trouble  we  have  in  our  instructions 
is  to  show  them  that  our  costs  actually  repre- 
sent cost,  and  are  not  something  that  they  can 
guess  around  to  meet  the  other  "fehow's  price. 
A  great  many  manufacturers  will  sell  direct  to 
retailers  at  a  certain  price  for  a  stated  quan- 
tity. Our  salesman  comes  along  and  tries  to 
tneet   it  with   one-sixth   dozen  and  not  even 


figure  the  freight  and  extra  cost  for  packing 
by  the  manufacturer's  twenty-five  dozen  at  his 
factory. 

When  we  can  get  our  traveling  salesmen 
sufficiently  trained  to  figure  freights  from  any 
given  point,  we  will  then  be  in  hopes  of  obviat- 
ing most  of  the  trouble  that  we  experience  in 
meeting  a  competitive  price. 

Our  relation  with  the  traveling  salesmen  is 
happy,  but  not  as  profitable  as  we  would  like 
to  see. 

Grand  Rapids,  Mich, 

Clark-Rutka-Weaver  Co.:  In  reference  to 
our  traveling  salesmen,  we  might  answer  that 
question  by  saying  that  we  do  not  learn  as 
much  perhaps  from  our  salesmen  as  they  do 
from  us,  but  believe  that  we  are  in  closer  touch 
with  them  than  the  average  house. 

We  adopted  the  custom  some  years  ago  of 
having  our  salesmen  come  in  at  Stated  periods 
and  put  in  a  day  with  us.  We  take  them 
through  stock  and  afterward  have  a  heart-to- 
heart  talk  with  them  in  our  private  office.  In 
this  way  we  receive  a  great  deal  of  valuable 
information  in  regard  to  the  different  condi- 
tions existing,  not  only  as  regards  the  financial 
standing  and  future  prospects  of  our  several 
customers,  but  also  in  reference  to  the  actions 
of  our  competitors.  We  try  as  far  as  possible 
to  have  each  and  every  traveling  man  who 
represents  us  feel  a  personal  interest  in  the 
business,  and  to  handle  it  the  same  as  if  the 
entire  business  depended  on  him,  and  him  only. 

We  do  not  believe  that  scolding  for  any 
faults  of  traveling  men,  or  any  shortcomings, 
does  very  much  good.  We  believe  that  a  good 
square  statement  made  by  a  responsible  person 
in  the  house  to  the  traveler  goes  farther  than 
any  amount  of  letter  writing  or  fault  finding. 
In  that  way  we  believe  we  get  more  than  the 
average  results  from  our  salesmen.  The  rela- 
tions between  our  salesmen  and  ourselves  are 
very  happy  and  as  profitable  as  we  can  reason- 
ably expect. 

Wilmington,  Del. 

Capelle  Hardware  Co.:  Our  observation  is 
that  the  traveling  man  is  loyal  to  his  house 
when  in  contact  with  a  customer.  When  out  of 
action  he  ofttimes  feels  he  is  overworked  and 
underpaid,  and  is  also  prone  to  forget  that  the 
success  attending  his  efforts  may  be  in  some 
measure  due  to  the  qualities  of  the  house  he 
represents. 

We  believe  the  close  relationship  which  in 
past  times  existed  between  the  house  and  the 
salesman  has  been  loosened  in  a  great  measure 
by  the  commission  or  percentage  system  of 
remuneration;  also  by  the  fact  that  salesmen 
get  farther  afield  and  come  in  contact  with  the 
employer  less  frequently. 
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We  also  believe  the  commission  method  of 
remuneration  causes  the  employer  to  be  less 
discriminating  in  selecting  his  material.  Sales- 
men are  the  arteries  that  lead  the  life  blood  to 
the  house,  and  should  represent  the  firm  as 
well  as  the  goods. 

We  also  believe  it  is  well  to  give  the  road 
representative  a  certain  latitude  in  correcting 
and  adjusting  difficulties  that  may  arise  with  a 
customer. 

Frequent  personal  contact,  pleasant  relation- 
ship and  a  pro  rata  division  of  the  profits 
may  in  the  future  solve  the  problem  that  will 
certainly  call  for  solution  in  the  relationship 
between  the  salesman  and  his  house. 

IndianapoliB,  ind. 

Vonnegut  Hardware  Co. :  As  to  the  rela- 
tionship between  ourselves  and  the  traveling 
salesmen,  we  aim  to  keep  them  well  posted  with 
bulletins  which  are  issued  regularly.  In  addi- 
tion to  the  changes  of  prices,  we  give  them 
lots  of  good  advice  and  asTc  them  for  expres- 
sions by  mail  while  on  the  road,  and  verbally 
when  in  the  house. 

We  regret  to  admit  that  the  sales  of  our 
traveling  salesmen  are  not  as  profitable  as  they 
should  be.  In  fact,  prices  made  by  them,  as 
a  rule,  are  lower  than  it  is  necessary  to  price 
goods  sold  on  mail  orders,  which,  of  course,  is 
not  only  unsatisfactory,  but  wrong  in  principle. 

We  are  open  for  suggestions  how  to  improve 
this  condition. 


Pittsburg,   Pa. 

Logan-Gregg  Hardware  Co.:  As  to  our 
traveling  salesmen,  would  say  that  we  keep  in 
close  touch  with  them  for  mutual  benefit.  We 
require  from  them  a  daily  account  of  calls 
made  and  the  result,  whether  the  customer  is 
sold  or  not.  We  also  have  nearby  men  come 
in  at  least  once  in  two  weeks,  and  farther 
away  men  once  in  two  months. 

We  issue  bulletins  as  often  as  necessary, 
sometimes  two  or  three  a  week,  of  changes  in 
prices. 

We  learn  much  from  them,  but  they  learn 
much  more  from  the  house,  and  we  make  the 
selling  prices  here.  Very  few  salesmen  are 
capable  of  holding  prices  when  given  unlimited 
authority.  Our  manager  takes  occasional  trips 
among  the  customers,  which  are  valuable  in 
forming  his  opinion,  as  to  reports  which  come 
through  salesmen. 


Mr.  William  Twelvetree,  an  English  Hard- 
wareman,  is  making  a  profound  study  of  iron 
and  steel  rust.  His  attention,  it  would  seem, 
would  more  naturally  turn  to  planting  or  forest 
preservation. 


American  Saies  Increaaed 

The  latest  news  from  Peru  is  that  in  hard- 
ware, tools  and  cutlery  the  business  of  the 
United  States  has  grown  from  $52,400  per 
annum  to  $86,300.  England,  our  most  formid- 
able rival,  has  made  almost  the  same  increase, 
from  $47,000  to  $77,000.  German  trade  in 
these  goods,  while  still  considerable,  has  suf- 
fered in  recent  years,  through  the  disrepute 
into  which  the  extremely  cheap  German  makes 
have  fallen.  There  is  apparently  a  very  good 
outlook  for  American  goods. 

What  is  true  of  Hardware  and  cutlery  is 
equally  true  of  nails,  spikes,  tacks,  etc.  Ameri- 
can sales  have  recently  increased  from  $1,200 
per  annum  to  $10,500;  they  exceed  now  those 
of  our  principal  rival,  England.  Military  fire- 
arms are  purchased  almost  exclusively  from 
Germany,  but  the  trade  in  sporting  arms  is 
divided  mainly  between  England  and  the 
United  States.  England  still  retains  the  lead, 
but  her  ^ales  have  remained  stationary  at 
$19,700  per  annum,  while  those  of  the  United 
States  have  grown  from  $8,000  to  $13,800.  Ger- 
many's contribution  in  this  sort  of  arms 
amounts  to  only  $1,000  per  annum.  Some 
French  and  Spanish  arms  are  also  sold,  but 
their  total  amount  is  small. 

American   Machine  Toois 

The  chief  buyer  for  a  large  machine  tool 
works  in  France  has  gone  home  to  report  that 
he  visited  fifty-two  machine  tool  works  in  a 
recent  tour  of  the  United  States  and  was  ex- 
ceptionally pleased  by  the  courteous  treatment 
he  received. 

Before  visiting  several  of  these  works  he 
placed  small  orders  with  them,  thinking  that 
this  would  assist  him  by  way  of  introduction 
and  accord  him  some  special  advantages,  but 
he  found  these  advance  baits  unnecessary,  as 
he  was  treated  just  as  kindly  in  factories 
where  no  orders  had  been  placed  as  he  was 
in  the  others. 

Manufacturers  of  machine  tools  both  in 
Germany  and  France  admit  the  excellence  of 
the  American  product  and  are  always  anxious 
to  gain  all  possible  information  from  Ameri- 
can manufacturers. 

Agricultural   Implement   Exhibit 

An  agricultural  exhibition  is  to  be  held  in 
Lagos,  West  Africa,  in  November  of  this  yenr. 
Exhibits  of  any  simple  implements  or  ma- 
chinery suitable  for  the  cultivation  and  prep- 
aration of  the  products  of  that  country,  such 
as  rubber,  cotton,  coffee,  etc.,  are  invited.  There 
are  no  draught  animals  at  present  in  the 
colony,  and  as  a  result  exhibits  of  hand  im- 
plements will  be  very  proper. 

This  would  seem  to  be  a  good  opportunity 
for  exhibiting  American  made  hand  culti- 
vators, hoes  and  other  agricultural  implements- 
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Jobbers  Still  Busy,  and  Report  a  Good  Sp  ring  Trade,  with  Bright  Prospects  for  the 
Summer  and  Fall^-The  Country  on  a  Safe  and  Conservative  Basis. 


The  Hardware  jobbers  of  the  United  States 
seem  to  be  in  the  same  mood  of  expectant 
hopefulness  that  has  actuated  them  in  times 
gone  by.  They  are  not  only  satisfied  with  the 
present  and  with  the  outlook  for  the  future, 
but  seem  to  have  a  reasonable  cause  for  the 
terms  upon  which  they  appear  to  be  with  pros- 
perity and  good  fortune. 

The  letters  which  are  given  in  this  connec- 
tion are  not  only  optimistic,  but  show  that  the 
country  is  in  a  solid  and  safe  business  condi- 
tion, and  that  trade  is  being  conducted  on  a 
conservative  basis.  There  seem  to  be  orders 
enough  to  go  around,  and  as  long  as  this  con- 
dition continues,  the  factories  will  be  justified 
in  keeping  up  their  present  production.  One  of 
the  gratifying  features  of  the  situation  is  that 
most  of  the  makers  of  Hardware  are  satisfied 
that  a  great  increase  of  production  is  not  called 
for,  and  are  therefore  content  to  be  behind  with 
their  orders  in  many  cases,  rather  than  so  in- 
crease their  facilities  as  to  overflow  the  market. 

Meriden,  Conn. 

Church  &  Morse:  In  reference  to  general 
business,  will  say  that  we  have  no  complaint 
to  offer  in  this  line,  as  we  have  had  a  very 
busy  spring,  and  the  outlook  in  this  section  is 
very  good,  although  there  is  not  as  much  build- 
ing as  we  wish  there  was,  which  is  largely  due 
to  the  high  prices  of  material.  However,  we 
fail  to  see  where  anyone  can  complain  very 
much,  and  think  most  people  are  satisfied  with 
the  outlook. 

Portland,  Ore. 

Failing,  Haines  &  Coleman:  In  regard  to 
trade  conditions,  we  are  glad  to  say  that  they 
have  never  been  better.  All  the  Hardware 
trade  in  this  territory  are  rushed  with  business. 
Collections  are  good.  The  entire  country  is 
prosperous,  with  a  promise  of  good  crops  and 
a  large  amount  of  new  railroad  building. 
People  from  the  east  and  middle  west  are 
continually  coming  in  and  settling;  almost  all 
of  them  with  some  capital  to  commence  life 
on  in  th'i  new  country.  In  all  ways  we  can 
say  conditions  were  never  better  than  they  are 
at  present. 

Seattle,  Wash. 

Schwabacher  Hardware  Co.:  The  business 
situation  in  this  part  of  the  country  has  been 
very  lively,  and  we  expect  the  same  to  continue 
during  the  balance  of  the  year.  The  unfortu- 
nate disaster  which  occurred  in  San  Francisco 
hAs,  to  a  certain  extent,  improved  th^  situation 


here,  as  a  great  many  of  the  trade  have  been 
forced  to  purchase  goods  in  this  territory, 
where  formerly  San  Francisco  was  their  source 
of  supply.  Also  the  disaster  in  Fairbanks  has 
increased  business  to  a  certain  extent,  the  trade 
up  there  rushing  in  a  big  supply  of  corrugated 
iron  and  building  material. 

We  think  that  business  will  continue  good  to 
the  end  of  the  year,  and  that  it  will  be  a  profit- 
able one. 

New  York  City 

Sickles  &  Nutting  Co. :  Our  business  for  this 
time  of  the  year  is  equally  as  good,  if  not 
better,  than  former  years,  and  we  look  for  a 
continuation  of  the  same  for  the  balance  of 
this  year  at  least. 

Baton    Rouge,   La. 

Doherty  Hardware  Co.:  Our  past  year's 
business,  which  ended  the  first  of  this  nionth, 
compares  very  favorably  with  the  preceding 
year,  notwithstanding  business  was  suspended 
two  or  three  months  on  account  of  the  quaran- 
tine. We  hope  this  season  to  go  through  with- 
out any  quarantine,  and  the  crop  prospects  at 
present  are  very  good.  We  see  no  reason  why 
we  should  not  have  a  good  business  this  year, 

Nashville,  Tenn. 

Gray  &  Dudley  Hardware  Co. :  With  us  andf 
the  other  Southern  Hardware  jobbers  the  big 
spring  and  summer  business  Is  ever  with.  We 
are  now  in  the  midst  of  our  annual  inventory. 

We  are  glad  to  tell  you  that  the  business  we 
have  had  since  December  1  last  has  been  the 
best  we  have  ever  known.  Our  sales  for  every 
month  this  year  have  shown  a  very  large  in- 
crease over  the  corresponding  months  of  last 
year,  and  we  believe  that  most  of  the  southern 
houses  have  had  the  same  experience.  There 
is  no  question  but  that  the  South  is  in  a  splen- 
did condition,  and  the  Hardware  dealers 
throughout  the  South  are  doing  a  better  busi- 
ness and  making  more  money  than  they  have 
ever  done  before;  notwithstanding  that  this  is 
our  dull  season,  it  is  with  difficulty  that  we 
can  take  stock  and  fill  our  orders,  as  the  vol- 
ume of  business  is  unusually  heavy  for  this 
time  of  the  year.  Both  May  and  June  were 
good  months.  By  the  first  of  July  the  fall 
trade  opened  up  in  earnest,  and  we  anticipate 
an  enormous  business. 

Crop  prospects  as  a  whole  are  most  excellent. 
In  some  sections  of  the  South  it  has  been 
very  dry  for  the  past  thirty  days,  and  rain  is 
badly  needed  for  the  young  cotton  and  other 
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crops.  The  wheat  crop  in  Tennessee  is  looking 
first-class,  and  is  going  to  be  above  the  average. 
Taken  as  a  whole,  we  think  conditions  are 
most  satisfactor>,  and  we  can  see  nothing  but 
good  times  ahead  of  us. 

We  are  making  preparations  for  the  largest 
summer  and  fall  business  we  have  ever  had, 
and  we  do  not  believe  that  we  will  be  dis- 
appointed. 

Philadelphia,  Pa. 

Biddle  Hardware  Co. :  So  far  the  year  1906 
has  been  one  of  surprises,  and  we  think  that 
most  business  men,  if  they  answer  frankly, 
would  tell  the  same  story.  These  surprises 
consist  of  the  steady  volume  of  business  which 
has  been  in  progress  throughout  the  year,  and 
which  so  far  shows  very  few  signs  of  dimin- 
ishing. 

At  the  beginning  of  the  year  indications 
pointed  toward  a  fair  volume  of  spring  trade, 
but  in  view  of  the  large  volume  of  trade  of 
the  last  two  or  three  years,  there  was  a  preva- 
lent feeling  that  good  times  could  not  last  for- 
ever, and  that  the  reaction,  which  heretofore 
has  always  seemed  inevitable,  would  come 
sooner  or  later,  and  probably  this  spring.  Once 
or  twice  during  the  spring  there  have  been 
times  when  it  seemed  possible  to  discern  a 
little  falling  off  in  the  demand,  but  this  has 
always  been  followed  by  a  return  to  a  large 
trade,  and  now  the  demand  seems  as  steady 
and  as  strong  as  ever. 

We  can  see  no  reason  why  this  agreeable 
state  of  affairs  should  not  continue.  The  coun- 
try generally  is  prosperous.  The  prospects  for 
crops  are  good;  the  South  especially  is  ex- 
panding greatly,  and  even  high  prices  of  build- 
ing material  have  little  or  no  effect  upon  the 
volume  of  business.  With  such  an  outlook 
confidence  is  apparently  justified,  and  while 
there  is  no  temptation  to  speculate,  the  general 
demand  should  keep  us  busy. 

Under  such  conditions,  business  problems 
do  not  receive  the  same  attention  as  in  dull 
times,  when  every  ner\'e  is  strained  to  accom- 
plish the  best  results.  Of  course,  we  all  realize 
the  truth  of  the  proverb  to  "make  hay  while 
the  sun  shines,"  and  this  is  what  we  are  now 
trying  to  do,  with  the  hope  it  will  bring  a  fair 
measure  of  personal  success. 
Boston  Mass. 

Bigelow  &  Dowse  Co. :  Since  the  new  year 
New  England  Hardware  dealers  have  been 
prosperous,  and  present  conditions  promise  a 
very  satisfactory  year's  business.  Labor  is  gen- 
erally well  employed,  and  no  strikes  of  any 
importance  have  troubled  the  building  trade. 
The  volume  of  business  is  very  satisfactory, 
and  it  has  been  no  unusual  occurrence  for 
houses  to  work  overtime  to  take  care  of  their 
orders  and  make  prompt  shipment. 


Continuous  rain  for  sixty  hours  has  made 
the  farmers  happy,  for  it  has  sunk  deep  down 
into  the  earth,  giving  life  and  vigor  to  the 
growing  crops.  The  foliage  in  the  orchard 
and  the  forest  was  never  thicker  or  more  luxu- 
riant. No  one  has  a  thought  to  be  a  pessimist 
in  this  delightful  season  of  the  year,  when 
nature  is  so  full  of  life  and  promise. 

There  is  a  good  sale  for  all  seasonable  goQds 
and  stocks  are  being  depleted  rapidly.  Prices 
are  being  well  maintained  among  the  jobbers, 
who  have  no  large  surplus  stocks  to  worry 
about  and  who  find  much  difficulty  in  replen- 
ishing many  lines  from  the  factories.  In  the 
builders'  Hardware  line  the  factories  were 
never  so  short  of  goods,  and  the  demand  was 
never  greater.  Barbed  wire  is  being  rapidly 
displaced  by  woven  wire  fencing,  the  sale  of 
which  was  never  greater  than  it  is  this  year. 
The  demand  for  Pittsburg  electric  welded  wire 
poultry  netting  indicates  that  the  old  style 
light  octagon  netting  has  seen  its  best  days. 
The  late  rain  will  insure  a  very  large  sale  for 
lawn  mowers,  which  indicates  a  shortage  later 
in  the  season. 

Indianapolis,    Ind. 

Vonnegut  Hardware  Co.:  We  are  pleased 
to  report  that  trade  is  good  in  this  section  of 
the  country,  and  we  know  of  no  reason  why 
the  same  should  not  continue  for  some  time  to 
come.  There  is  considerable  building  in  prog- 
ress at  present,  which  naturally  keeps  the 
mechanics  busy  and  induces  them  to  replenish 
their  old  and  to  buy  new  tools  of  all  kinds. 

Wilmington,    Del. 

Capelle  Hardware  Co. :  We  are  busy ;  we 
have  been  and  expect  to  be  busy,  although  our 
business  has  been  modified  in  a  large  measure 
by  the  late  frosts  and  the  protracted  drought, 
very  recently  broken  by  a  beneficial  rain.  Wc 
hope  this  rain  has  been  general  in  its  effect, 
but  it  is  of  too  recent  date  for  us  to  have 
reports. 

Grand  Rapids,  Mich. 

Clark-Rutka-Weaver  Co. :  Our  spring  trade 
in  this  section  was  unusually  good,  and  with 
the  present  outlook  for  the  future,  as  regards 
crops  and  labor  conditions,  we  have  every  rea- 
son to  believe  that  our  summer  trade  will  be 
above  the  normal. 

Omaha,  Neb. 

Lee-Glass-Andreesen  Hardware  Co.:  We 
have  no  occasion  to  recede  from  our  former 
glowing  report  of  this  part  of  the  country.  In 
fact,  business  has  already  passed  the  point  of 
our  expectations.  We  do  not  even  have  a 
"guess  coming."  Business  is  on  us  every  day. 
Our  individual  garden  plot  has  grown  such  a 
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rank  crop  of  weeds  owing  to  the  inability  of 
the  eastern  manufacturers  to  supply  garden 
tools  in  quantities  required,  that  we  have  been 
forced  to  commence  on  our  scythes  and  snaths, 
with  an  indication  that  this  stock  will  soon  be 
-exhausted  and  we  will  have  to  put  up  handled 
4ixes. 

Lynchburg*   Va. 

Barker-Jennings  Hardware  Co. :  Trade  is 
holding  up  remarkably  well  for  the  season  of 
the  year;  we  have  never  known  it  better.  All 
lines  are  quite  active,  especially  railroad  and 
contractors'  supplies.  We  can  see  no  reason 
-why  we  should  not  expect  business  to  hold  up 
throughout  the  present  year  at  least. 

Kansas  City,  Mo. 

Faeth  Iron  Co.:  In  Kansas  City  territory 
trade  conditions  were  never  better  than  at  pres- 
•ent.  Our  prospects  for  bumper  crops  are  very 
-promising,  and  we  anticipate  no  decrease  in 
the  present  large  volume  of  business. 

Tampa,  Fla. 

Knight  &  Wall  Co.:  The  business  in  our 
-section  is  very  good  indeed,  and  there  is  every 
prospect  of  its  continuing  so  during  the  sum- 
mer. On  account  of  the  development  of  the 
lumber  and  turpentine  business  which  has 
taken  place  within  the  last  few  years  in 
Florida,  our  State  is  very  prosperous,  more  so 
-than  ever  before. 

Davenport,  la. 

Sickels,  Preston  &  Nutting  Co. :  If  we  were 
to  write  you  all  we  knew  about  the  situation, 
-where  would  you  procure  the  paper  on  which 
to  print  this  vast  amount  of  information,  and 
as  to  what  we  guess  you  probably  are  not 
aware  of  our  standing  in  the  class  when  we 
went  to  guessing  school,  or  you  would  be  more 
conservative  in  yolir  request  along  this  line. 

There  has  been  a  steady  and  very  satisfac- 
tory improvement  in  sales  since  the  cold 
weather  and  bad  roads  have  disappeared,  and 
we  feel  happy  over  the  present  conditions  and 
the  prospects  for  a  lively  summer  trade.  The 
advances  that  have  occurred  on  many  lines 
have  had  a  stimulating  effect  on  trade  gener- 
ally, and  the  thoughtful  dealer  is  looking  over 
his  stock  with  more  than  usual  care,  witK  a 
view  of  taking  advantage  of  any  further  ad- 
vances that  may  occur. 

While  there  is  no  marked  tendency  to  specu- 
late, there  is  evidence  that  future  wants  are 
being  anticipated  to  some  extent. 

Sherman,.  Tex. 

Roberts,  Sanford  &  Taylor  Co.:  Under  the 
influence  of  the  bright,  warm  days,  the  grow- 
ing crops  are  showing  marked  improvement, 


and  trade  conditions  generally  are  very  much 
better  than  they  have  been.  If  we  can  have  a 
few  weeks  of  continued  favorable  weather, 
summer  trade  in  this  section  will  assume  nor- 
mal proportions.  Merchants  have  been  conser- 
vative in  their  buying  and  stocks  are  low,  and 
when  the  fall  trade  begins,  it  will  probably 
be  heavier  than  last  year. 

Toledo,  O. 

Bostwick-Braun  Co. :  Our  business  during 
the  last  two  weeks  has  been  fully  up  to  our 
expectations;  in  fact,  we  have  had  all  the 
orders  that  we  could  conveniently  take  care  of. 
We  had  feared  that  the  continual  dry  weather 
would  result  in  a  falling  off  of  trade.  We  be- 
lieve, however,  the  immediate  section  will  be 
benefited  by  the  rains,  and  unless  something 
unexpected  should  happen,  we  believe  that  this 
will  be  a  most  satisfactory  month. 

Wilmington,   N.  C 

N.  Jacobi  Hardware  Co. :  Business  con- 
tinues good  in  our  section  for  this  season  of 
the  year.  It  naturally  is  much  lighter  than  in 
the  early  spring.  We  feel  encouraged  and  ex- 
pect present  prosperous  conditions  will  con- 
tinue. 

After  the  first  of  June  our  summer  resorts 
opened  and  thousands  visit  our  city  and  sea- 
shore, which  naturally  puts  a  good  deal  of 
money  in  circulation. 

8t.  Paul,  Minn. 

Hackett,  Walther,  Gates  Hardware  Co. :  Our 
entire  territory  is  flourishing,  some  small  por- 
tions have  been  having  too  much  rain;  still 
this  is  not  serious,  and  we  expect  that  Provi- 
dence will  this  year,  as  He  always  has,  give  us 
a  bountiful  harvest. 

Pittsburg,  Pa. 

Logan-Gregg  Hardware  Co. :  Business  dur- 
ing May  was  quite  heavy,  taxing  all  depart- 
ments to  the  utmost  to  keep  up  with  the 
orders.  We  see  no  reason  why  it  should  not 
continue  good  for  the  remainder  of  this  season, 
and  as  to  fall  trade  that  will  depend  on  the 
crops  of  the  country. 

Farm  Machinery  Needed 

An  American  resident  of  Guatemala  City,  in 
the  Republic  of  Guatemala,  writes  that  one 
large  agricultural  company  has  just  received 
thirty  cases  of  farm  machinery  for  use  on  its 
farm,  consisting  of  ploughs,  cornshellers,  hay- 
cutters,  etc.  He  adds  that  American  machinery 
has  the  preference  in  that  country,  but  that  the 
German  dealers  are  pushing  their  business  for 
all  that  it  is  worth.  Wages  are  high,  compara- 
tively, help  is  scarce,  and  the  farmers  are  be- 
ginning to  feel  that  they  can  use  better  ma- 
chinery. 
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The  lines  of  Hardware  discussed  below  seem 
to  be  in  as  good  condition  as  could  be  expected. 
The  opinions  of  market  conditions  in  these 
.various  articles  are  from  manufacturers  who 
stand  high  in  their  specialties,  and  whose  trade 
furnish  a  fair  indication  of  conditions  gen- 
erally : 


orders,  but  we  have  not  been  able  to  accumu- 
late a  surplus  as  in  previous  years  this  month. 
This  would  indicate  in  our  minds  that  business- 
was  at  least  holding  its  own  in  other  sections. 
We  note  no  decline  in  prices  of  raw  material 
and  shall  make  no  shift  in  our  prices  for  the 
next  season." 


Metal  Celing  and  Roofing:  "We  have  all 
the  business  that  we  can  practically  take  care 
of  for  a  period  of  the  next  ninety  days.  The 
iron  business  was  never  in  a  healthier  condi- 
tion. Prices  during  the  last  half  of  this  year 
will  not  be  any  lower.  Stocks  are  low,  and 
while  we  do  not  anticipate  much  advance  in 
prices,  are  satisfied  that  it  will  be  necessary 
to  pay  premiums  of  $1  to  $2  per  ton  for  rea- 
sonable prompt  deliveries." 


Hardware  Specialties:  "So  far  as  we  can 
learn,  all  prices  in  our  line  will  remain  firm,, 
and  on  a  few  goods  prices  must  be  advanced 
a  little,  as  the  raw  material  is  higher.  We 
have  had  more  business  than  we  could  handle 
all  the  season,  and  are  still  short  of  goods,  such* 
as  pliers  and  cutlery.  The  barn-door  hanger 
trade  is  not  as  good  as  we  might  wish,  but  is- 
improving  some.  Our  quotations  will  for  the- 
present  remain  the  same." 


Hinges  and  Butts :  "The  strap  and  T  hinge 
and  wrought  butt  business  is  in  a  very  healthy 
condition  at  present.  The  demand  for  such 
goods  is  fairly  satisfactory ;  prices  are  low  and 
there  does  not  seem  to  be  any  disposition  to 
speculate  on  the  part  of  the  wholesale  trade. 
Buying  is  only  what  would  seem  to  fill  the  reg- 
ular requirements,  and  just  at  present  is  show- 
ing a  tendency  to  smaller  volume,  as  is  per- 
fectly natural  at  this  season.  The  outlook  for 
the  fall  is  good,  and  while  no  unusual  demand 
is  expected,  sufficient  business  to  keep  all  of  the 
factories  fairly  occupied  is  looked  for." 

Lawn  Mowers:  "Regarding  the  condition 
of  the  market,  prices,  etc.,  would  state  that 
this  year  has  been  the  best  we  ever  experi- 
enced and  far  beyond  our  anticipations.  We 
have  had  no  complaint  whatever  regarding 
prices,  not  having  changed  ours  in  the  last 
three  or  four  years,  and  being  far  behind  our 
orders  at  the  present  time,  as  we  have  been 
since  before  1st  April." 

Wrenches:  "The  month  just  closed  has 
been  an  exceptionally  good  one,  showing  a 
marked  increase  over  the  same  month  in  pre- 
ceding years.  This  may  be  due  to  the  draft 
on  stocks  throughout  the  country  to  supply 
stocks  on  the  Pacific  slope,  but  it  is  a  little 
uncertain  as  to  this  being  a  fact,  as  the  orders 
do  not  seem  to  be  local  in  character  or  con- 
fined to  any  one  section.  The  present  month 
started  at  the  same  gait,  and  we  have  little 
doubt  that  it  will  be  as  good  proportionately. 
We  are  not  behind  to  any  great  extent  in  our 


Grindstones:  "Our  season,  as  far  as  the 
Hardware  trade  is  concerned,  is  practically 
over,  but  we  are  pleased  to  report  that  the 
business  has  been  exceedingly  good.  Orders 
have  been  generous  and  frequent,  although 
prices  have  not  been  as  good  as  heretofore. 
As  far  as  our  observation  goes,  business  is- 
good  in  every  line  with  which  we  come  in  con- 
tact. Manufacturers  are  all  as  busy  as  they 
can  be,  and  the  returns  seem  to  be  satisfac- 
tory." 

Nuts  and  Rivets:  "Summer  trade  bids  fair 
to  be  very  active;  in  fact,  the  outlook  for 
the  balance  of  the  year  is  quite  promising.  The 
prices  in  our  lines  will  probably  remain  firm, 
although  the  chances  are  more  in  favor  of  an 
advance  than  of  a  decline,  if  any  change  takes 
place.  Competition  between  manufacturers  has- 
not  been  on  such  a  fair  and  honest  basis  as. 
at  present  for  some  years,  and  as  a  consequence 
the  tone  is  inclined  to  be  conservative  and. 
changes  are  not  favored.  This  is  not  a  good 
time  for  speculative  contracts  and  for  bargain- 
hunting  by  buyers." 

Ammunition:  "There  is  little  to  be  said" 
with  reference  to  market  conditions,  prices, 
etc^,  in  the  ammunition  business.  There  have 
been  no  changes  recently  in  prices.  The  vol- 
ume of  business  is  satisfactory,  and  there 
seems  to  be  a  confident  tone  among  the  job- 
bing trade  with  whom  we  deal." 

Shovels,  Spades,  Etc.:  "We  are  receivings 
a   steadily   increasing   number  of   orders   for 
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our  staple  goods,  namely,  seamless  steel  cook- 
ing utensils,  and  shovels,  spades  and  scoops, 
and  are  already  well  under  way  with  steel 
snow  shovels,  furnace  shovels  and  sidewalk 
scrapers  intended  for  orders  and  specifications 
being  sent  us  for  fall  delivery,  all  of  which 
keep  us  strenuously  hustling.  We  are  satisfied 
with  our  present  volume  of  business,  and  be- 
lieve we  are  warranted  in  expecting  it  to 
grow." 

Paints  and  Varnishes:  "In  white  lead  the 
advance  has  been  maintained,  although  the 
higher  prices  in  this  country  have  induced  the 
importation  of  the  metal,  so  that  any  further 
advances  have  been  checked.  The  price  re- 
mains at  about  the  same  as  our  last  review, 
which  is  extremely  high.  While  there  has 
been  no  change  in  the  price  of  white  lead,  the 
manufacturers  of  the  oxides,  red  lead,  litharge, 
etc.,  have  added  another  %  cent  to  their 
previous  quotations,  and  the  representatives  of 
the  large  interests  are  advising  buyers  to  cover 
their  wants  for  white  lead  as  far  ahead  as 
possible.  No  one  can  estimate  the  influence  of 
other  pigments  in  holding  down  the  price  of 
white  lead;  the  great  benefit  that  the  con- 
suming public  have  derived  from  the  present 
agitation  as  to  what  constitutes  a  paint,  has 
prompted  a  great  deal  of  advertising  and  the 
exploitation  of  the  presumed  advantages  of  the 
older  pigments,  but  it  is  a  very  up-hill  fight, 
with  science,  theory  and  above  all — ^practice, 
united  in  the  demonstration  so  easily  proven, 
that  other  pigments  than  lead  make  the  better 
paint.  We  wish  to  repeat  the  absolute  and  un- 
disputed fact  that  the  definition  of  paint  is — 
the  article  or  product  which  wears  the  best  and 
fulfills  its  purpose  as  a  protector  the  longest. 
Linseed  Oil  is  an  article  of  continued  interest 
by  reason  of  its  fluctuations.  The  planting  for 
the  coming  crop  of  seed  has  been  done  and 
buyers  will  need  to  keep  watch  of  the  condi- 
tions as  they  develop.  In  Turpentine  it  is  too 
early  to  predict  what  the  results  may  be,  but 
as  the  free  alcohol  law  may  affect  Turpentine, 
the  next  six  months  will  witness  some  changes. 
There  certainly  will  be  in  the  Shellacs,  although 
the  latter  gum  is  so  very  high,  which  will  tend 
to  modify  prices,  or  prevent  the  full  benefit  of 
the  free  alcohol  measure  being  realized." 

Twines  and  Cordage:  "Jobbers,  manufac- 
turers and  retailers  in  general  Hardware, 
builders'  Hardware  and  contractors'  supplies 
have  been  doing  this  year  a  business  ranging 
from  fifteen  to  thirty  per  cent,  greater  than 
they  have  ever  put  on  their  books  before.  Busi- 
ness activity  in  all  lines  is  something  astonish- 
ing, and  the  strange  part  of  it  is  that  the 
present  high  prices  in  both  material  and  labor 


do  not  seem  to  dampen  the  ardor  which  is 
found  in  all  constructive  lines.  It  has  not  been 
so  much  a  question  of  prices  as  it  has  of 
delivery  for  the  past  three  months,  and  in 
many  important  items  we  are  being  embar- 
rassed by  the  canceling  of  orders  from  cus- 
tomers who  cannot  wait  for  their  goods.  In 
many  of  these  instances  they  return  again  in  a 
few  days  and  re-enter  the  order  with  the 
remark  that  our  promises  seem  to  be  about  as 
good  as  anybody  else's  and  they  have  decided 
to  re-enter  the  order.  Merchandise  values  are 
high,  but  not  unduly  so,  and  we  do  not  look 
for  any'  serious  slump  during  1906.  There  is 
a  chance  of  lower  cotton  if  the  present  crop 
prospects  materialize,  but  this  is  mere  guess- 
work at  this  time,  and  it  is  our  opinion  that 
regardless  of  prices  it  is  the  wise  merchant 
who  is  bending  his  efforts  to  keeping  his  stock 
up  in  order  to  supply  his  customers  rather  than 
cutting  down  the  stock  with  the  idea  that  there 
is  liable  to  be  a  shrinkage  in  present  activity." 


Firearms:  "There  has  been  no  change  of 
any  moment  in  prices  since  our  report  early 
in  the  season.  The  demand  for  revolvers  is 
about  the  same  as  last  year,  except  for  '4th 
of  July'  goods,  which  show  a  decided  decrease 
owing  to  wise  (?)  legislation.  The  sale  of 
Single  Barrel  Shot  Guns  will  drop  back  to  the 
normal  amount,  and  at  prices  unsatisfactory 
to  everyone.  Double  Barrel  Guns  about  the 
same  as  heretofore  of  higher  grades,  and  a 
marked  increase  of  the  lower-priced  guns,  to 
the  detriment  of  the  Belgian  imports.  The 
imported  Flobert  is  practically  a  thing  of  the 
past.  The  American-made  boys*  rifles  show  a 
steady  increase,  stimulated  to  a  certain  extent 
by  new  models  and  many  makers — some  fifteen 
factories  making  boys'  ball  and  cartridge  rifles 
— one  factory  that  does  the  volume  of  the  busi- 
ness supplying  eight  distinct  models. 

"Repeating  Rifles  and  Shot  Guns  are  hold- 
ing their  own,  and  the  many  new  small-caliber 
repeaters  promised  in  the  spring  have  delayed 
making  their  appearance  for  various  reasons. 
Firearms  are  more  generally  sold  under  re- 
stricted prices  than  any  other  line  of  goods 
that  the  Hardwareman  sells,  and  until  recently 
did  not  bear  the  jobber  a  satisfactory  per- 
centage of  profit,  but  of  late  there  has  been  an 
upward  tendency,  until  to-day  some  brands  are 
the  most  profitable  of  any  staple  goods  that 
they  can  handle.  If  some  of  the  jobbers  who 
are  shouting  themselves  hoarse  decrying  re- 
stricted prices  should  wake  up  some  morning 
and  find  all  lines  of  firearms  sold  *open'  they 
would  have  palpitation  of  the  heart.  When 
'open,'  no  line  of  goods  is  so  generally  sold  at 
cut  prices  as  Firearms,  and  especially  by  job- 
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ters  working  foreign .  territories.  They  often 
cut  staple  unrestricted  goods  to  actual  cost,  and 
the  local  jobber  meets  it,  both  expecting  to 
•even  up  on  specialties  and  private  brands. 

"We  know  of  some  jobbers*  private  brands 
(not  Firearms,  however)  that  pay  the  jobber 
100  per  cent,  net  profit. 

"If  the  jobber  selling  staple  or  'open'  Fire- 
.arms  at  cost  can  sandwich  in  a  few  of  these 
^Pansy*  brand  goods,  he  soon  evens  up  with 
Mr.  Retailer,  who  thinks  he  has  bought  mighty 
cheap,  while  Mr.  Jobber  smiles  serenely.  Don't 
lose  sight  of  the  fact  that  jobbers'  private 
l)rands  always  mean  larger  and  often  exorbi- 
tant profits  for  the  jobber  selling  them,  and  in 
many  instances  goods  of  inferior  quality.  A 
^^ood  illustration  of  what  jobbers  will  do  with 
^open'  goods  was  shown  up  some  two  years 
since,  when  the  manufacturers  suddenly 
dropped  the  price  of  Single  Guns  33%  per  cent., 
and  in  just  forty-eight  hours  after  the  decline 
was  wired  one  large  jobber  was  mailing  a 
printed  price  list  to  all  the  retail  trade  at 
■eighteen  cents  per  gun  above  actual  cost,  count- 
ing the  freight  and  drayage;  this  was  not  to 
"'meet  competition*  or  at  all  necessary. 

"To-day  many  jobbers  are  selling  Single 
Guns  at  actual  factory  costs,  losing  the  freight 
and  the  15  per  cent  it  costs  to  conduct  their 
business,  where  the  salesmen  report  it  is  nec- 
essary to  meet  competition  (?)  it  is  then  also 
necessary  to  'get  busy*  on  private  brands.  This 
''meeting  competition*  is  a  wonderful  excuse  for 
many  salesmen  and  not  a  few  jobbers. 

"One  great  trouble  is  the  jobbers  are  not 
able  to  control  their  salesmen,  and  one  jobber 
at  a  recent  convention  announced  from  the 
platform  that  the  jobbers  were  not  able  to 
control  themselves,  and  needed  a  guardian 
when  it  came  to  selling  goods  that  did  not 
have  N.  D.  prices  fixed  for  them  by  the  man- 
ufacturers, and  we  think  he  was  about  right. 

"Firearms  manufacturers,  almost  without  ex- 
ception, fix  their  prices  and  are  having  less 
complaint  every  year  in  regard  to  the  price 
cutter,  who  is  now  considered  by  manufacturer, 
jobber  and  retailer  alike,  as  a  menace  to  the 
trade. 

"Such  jobbers  may  not  be  called  these  pleas- 
ing terms  to  their  faces,  but  when  others  are 
discussing  th^r  methods,  their  ears  certainly 
must  tingle.  They  tell  us  the  people  are  grow- 
ing i)etter  the  world  over,  and  it  must  be  true, 
for  price  cutting  on  restricted  firearms  is  fast 
decreasing,  to  the  pleasure  and  profit  of  the 
honest  jobber  and  the  innocent  manufacturers, 
and  'so  mote  it  be.' " 

Silverware:  "In  our  line  of  business  there 
never  was  more  activity  at  this  time  of  the 
year  than  there  is  at  present.     While  condi- 


tions, so  far  as  profits  are  concerned,  are  not 
as  .satisfactory,  the  general  outlook  for  the  fall 
business  is  extremely  so.  All  raw  materials 
that  are  used  in  connection  with  the  manufac- 
ture of  our  goods  have  advanced  materially 
since  Jan.  1,  and  there  has  not  been  a  corre- 
sponding advance  in  the  prices  we  receive  for 
the  goods.  We  anticipate  an  extremely  large 
fall  trade,  and  shall  be  very  much  disappointed 
if  we  do  not  receive  it." 

Wheelbarrows:  "The  Wheelbarrow  busi- 
ness has  been  very  good  this  season  so  far, 
but  prices  keep  very  low,  about  the  same  as 
last  year  on  wooden  barrows.  Steel  barrows 
have  advanced  from  10  to  20  per  cent  on  ac- 
count of  the  advance  of  steel  for  the  last 
year.  The  prospects  seem  good  for  the  rest 
of  the  season  for  a  good  trade,  although  there 
does  not  seem  to  be  any  prospect  for  an  ad- 
vance in  prices  of  the  wooden  barrow,  not- 
withstanding the  price  of  lumber  and  iron  is 
steadily  going  up,  especially  on  some  grades 
of  lumber.  At  the  same  time  manufacturers 
seem  to  be  stiff  on  the  present  prices  that  it 
will  not  be  any  lower,  if  there  is  any  change, 
it  will  be  an  advance." 

Wire  Fences:  "The  condition  of  the  Fence 
market  is  apparently  quite  healthy.  There  is 
a  arood  demand  for  Fences,  and  the  tendency 
seems  to  be  to  buy  good  material.  The  Hard- 
ware trade  seems  to  be  pushing  out  for  sales 
in  this  line  more  than  ordinarily  and  are  reap- 
ing good  results  from  this  extra  effort.  There 
is  a  tendency  among  some  manufacturers  to 
substitute  light-weight  stock  for  the  regular 
specifications,  and  sell  Fence  simply  on  the 
price  of  it,  regardless  of  its  strength  or  dura- 
bLity,  but  the  general  inclination  seems  to  be 
to  improve  the  quality  of  the  goods  and  there- 
by strengthen  the  market.  There  is  little  to 
be  said  concerning  our  line  of  goods  as  condi- 
tions do  not  vary  muth.  We  have  had  a  very 
satisfactory  year,  and  the  prospects  are  for  a 
largely  increased  summer  and  fall  business." 


The  number  of  names  upon  the  waiting  list 
of  the  Hardware  Club  of  New  York  now 
reaches  the  highest  sum  total  ever  recorded — 
102.  The  limit  of  membership — 600  resident 
— was  reached  several  years  ago. 


An  American  Hardwareman  who  has  re- 
cently been  abroad  says:  "When  the  home 
consumption  lets  up,  so  that  our  Hardware 
manufacturers  can  give  a  larger  share  of  their 
attention  to  foreign  markets,  we  will  give  the 
older  manufacturing  nations  such  a  race  as 
they  have  never  seen  before.  Quality  and 
finish  are  the  things  that  will  do  it." 
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COURAGE   AND   HOPE    IN   SAN   FRANCISCO 


The  communications  found  below  are  fairly 
bristling  with  courage,  hope  and  a  determina- 
tion on  the  part  of  San  Francisco  Hardware 
merchants  to  retrieve  their  losses  by  earth- 
quake and  fire,  and  as  soon  as  possible  to  place 
the  city  by  the  Golden  Gate  in  that  foremost 
place  which  it  has  held  for  years  in  the  far 
western  trade. 

These  letters  show  that  our  Hardware  friends 
of  the  Pacific  Coast  are  up  and  doing,  at  a 
time  when  despondency  and  discouragement 
would  have  been  justified,  if  they  ever  are. 

The  Palace  Hardware  Co. 
To  the  Editor: 

It  is  hard,  with  the  enormous  demands  upon 
one's  time,  to  take  even  a  moment  to  devote  it 
to  anything  outside  of  absolute  business  re- 
quirements; however,  am  willing  to  give  you 
my  views  on  the  situation. 

San  Francisco  has  an  enormous  amount  to 
do  in  the  rebuilding  of  its  destroyed  structures, 
and  while  the  city  has  been  called  upon  to  go 
through  a  baptism  of  fire  and  brimstone,  the 
nerves  and  energy  of  the  people  have  in  no 
wise  been  crushed,  and  they  are  tackling  the 
work  ahead  of  them  with  a  display  of  vim  and 
determination  that  is  marvelous.  Wonderful 
progress  has  been  made  since  the  ashes  became 
cold,  and  with  the  support  shown,  San  Fran- 
cisco is  bound  to  rise  from  the  ashes  a  more 
beautiful  and  grander  city  than  before,  and  to 
reoccupy  her  position  as  the  Queen  City  of  the 
Pacific. 

My  soul  is  absolutely  at  peace,  but  1  confess 
to  being  more  or  less  irritable  from  overwork, 
which  is  but  natural.  We  have  every  faith  in 
the  future  of  the  Hardware  business  for  the 
Coast;  the  only  difficulty  that  will  be  experi- 
enced is  in  getting  goods  fast  enough. 

We  don't  need  sympathy  any  more;  all  we 
want  are  words  of  good  cheer  and  encour- 
agement: we  will  do  the  rest.  Yours  very 
truly.  Palace  Hardware  Co., 

456-458  Golden  Gate  Ave.         O.  F.  Sites. 
Pacific  Hardware  A  Steel  Co. 
To  the  Editor: 

Through  some  miracle  this  company  escaped 
unharmed,  both  from  the  earthquake  and  sub- 
sequent devastating  fire.  Immediately  across 
the  street  from  our  stores  and  warehouses  the 
fire  was  as  fierce  as  in  any  part  of  this  city, 
and  yet  our  paint  work  was  not  even  scorched. 
Our  strenuous  efforts  at  this  time  are,  there- 
fore, not  devoted  to  the  re-establishment  of 
our  own  business,  and  we  are  thankful,  not 
only  for  ourselves,  but  for  our  entire  com- 
munity, that  we  are  able  to  assist  in  the  early 


rebuilding,  at  least  of  temporary  structures,, 
which  will  enable  our  stricken  friends  to  start 
anew.  You  will  appreciate  that  much  of  this- 
city's  business  must  be  done  in  temporary 
buildings,  and  that  for  two  years  or  more  we 
shall  have  to  content  ourselves  with  less  busi- 
ness and  less  stock,  but  with  the  knowledge 
that  when  we  are  once  permanently  located 
there  will  be  more  business  for  this  community 
than  there  has  ever  been  in  the  past. 

Of  course,  your .  particular  interest  is  in 
Hardware,  and  we  all  know  that  it  will  be 
impossible  to  build  temporary  or  permanent 
structures  without  calling  first  and  last  on  the 
Hardwareman.  There  is,  therefore,  absolutely 
no  doubt  that  the  Hardware  business  in  this 
immediate  vicinity  will  for  many  years  to  come 
be  much  more  brisk  than  it  ever  has  been. 
Even  to-day,  when  we  go  about  through  the 
burned  district,  the  most  frequent  signs  on- 
temporary  structures  show  that  the  Hardware- 
man  is  already  looking  for  business.  It  also* 
seems  that  he  does  not  have  to  look  very 
far,  for  everywhere  new  buildings  are  being- 
erected,  for  the  present  mostly  of  a  temporary, 
nature,  and  unfortunately  the  indecision  of  our 
insurance  companies  and  the  doubt  among  our 
property  owners  as  to  when  insurance  money 
will  be  available,  has  delayed  many  from  imme- 
diately starting  their  permanent  reconstruction. 
You  will  understand,  of  course,  that  property 
owners  generally  are  positively  determined  to 
replace  their  old  buildings  with  better  and  more 
permanent  construction.  There  is  absolutely 
no  doubt  that  the  business  section  of  this  city 
will  be  speedily  and  permanently  rebuilt,  and" 
that  when  completed  we  shall  have  the  most 
modern  city  on  this  continent. 

With  all  the  work  in  prospect,  the  Hard- 
wareman will  be  the  busiest  individual  in  our 
community,  and  we  can,  therefore,  answer  the 
question,  "Is  it  well  with  your  souli^"  by  stat- 
ing that  this  community  is  as   happy  as  the 
sight  which  daily  greets  our  eyes  will  permit 
us  to  be,  and  further,  that  there  is  nowhere 
on  this  continent  a  more  hopeful  spirit  than  is- 
found  in  every  individual  one  meets. 
Yours  very  truly, 
Pacific  Hardware  &  Steel  Co.> 
Jos.  Storr,  2d  Vice-Pres.  and  Treas. 

Alexander-Yost    Co. 

To  the  Editor: 

In  reference  to  the  future  outlook  of  the 
Hardware  trade  in  this  city  and  on  the  Coast, 
we  think  we  may  assure  you  with  every  cer- 
tainty that  the  future  looks  indeed  very  bright. 
As   three-quarters    of   the   town   was   entirely 
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devastated  by  the  great  fire  of  the  18th,  19th 
and  20th  of  April,  a  vast  Jirea  was  left  entirely 
denuded  of  buildings  or  structures  of  any  kind, 
but  before  the  ashes  were  cold,  temporary 
buildings  were  rising  in  all  sections.  All  of 
the  mechanics,  with  few  exceptions,  lost  their 
entire  outfit  of  tools,  which  will,  of  course, 
necessitate  their  equipping  themselves  with 
new  kits  at  the  earliest  opportunity,  and  our 
only  trouble  now  is  in  procuring  enough  stock 
to  satisfy  the  demand.  We  ourselves  have  re- 
located at  the  address  below,  and  will  resume 
active  business  at  once. 

Business  in  general  is  overwhelming  in  every 
line,  ana  we  certainly  look  forward  to  a  very 
prosperous  period  to  follow.  We  wish  to  take 
this  opportunity  of  thanking  you  and  the  whole 
country  in  general  for  their  acts  of  generosity 
and  for  the  words  of  sympathy  and  encourage- 
ment, which  certainly  shows  that  this  country 
is,  after  all,  but  one  when  a  calamity  of  this 
kind  visits  one  of  her  cities.  The  people  here 
thoroughly  appreciate  and  are- deeply  grateful 
for  the  aid  and  sympathy  extended  from  the 
whole  nation.  Yours  truly. 

The  Alexander  Yost  Co. 

1435-1437  Pine  Street. 

Holbrook,  Merrill  A  Stetson 

To  the  Editor: 

On  April  19,  the  day  after  the  starting  of 
the  fire,  and  while  the  conflagration  was  at 
its  height,  we  secured  the  location  below  de- 
scribed and  had  an  architect  at  work  before 
night  on  plans  for  the  building,  which  is  380 
feet  long  by  118  feet  wide,  two  stories,  with 
railroad  track  facilities  the  entire  length  of 
the  building.  We  arc  already  aoing  business 
in  this  building,  and  expect  to  be  in  shape  to 
take  care  of  our  entire  trade  by  July  1. 

In  the  mean  time  we  are  putting  up  a  tem- 
porary building  in  San  Francisco  in  order  to 
take  care  of  the  plumbing  trade  there.  We 
«xpect  to  start  on  our  permanent  building  in 
San  Francisco  as  soon  as  insurance  is  ad- 
justed. Pending  completion  of  this  building, 
our  general  headquarters  will  be  at  the  loca- 
tion noted  on  this  letter  head.  Our  facilities 
at  the  latter  location  for  serving  the  Pacific 
Coast  trade  are  far  better  than  they  were  at 
our  old  location  in  San  Francisco — a  fact 
which  we  expect  to  demonstrate  to  the  satis- 
faction of  our  customers  in  the  very  near  fu- 
ture. Very  truly  yours, 

HoLBRooK,  Merrill  &  Stetson, 
Per  Wm.  R.  Wheeler,  Gen.  Man. 

Seventeenth    and    Wood    Streets,    Oakland, 
Cal. 


Wire  Fencing  Wanted. 

The  general  agent  for  New  South  Wales, 
located  at  No.  125  Cannon  street,  London, 
£ng.,  is  inviting  tenders  for  a  supply  of  four 
thousand  miles  of  galvanized  wire  fence  net- 
ting. 

Four  thousand  miles  is  a  very  long  stretch, 
but  it  must  be  remembered  that  distances  are 
great  in  Australia  between  places,  and  that  this 
purchase  is  to  be  made  on  behalf  of  the  gov- 
ernment. The  netting  will  be  supplied  to  lease- 
holders of  pastoral  lands  on  alternative  terms, 
either  the  payment  of  5  per  cent,  on  the  cost, 
the  fences  to  be  handed  back  in  good  order 
when  the  lease  ends,  or  the  purchase  outright 
at  any  time  during  the  running  of  the  lease 
by  the  payment  of  the  actual  cost  to  the  gov- 
ernment 

Who  Ib  a  Hardwareman? 

The  courts  of  Great  Britain  are  struggling 
with  this  very  important  question:  "What  is 
an  ironmonger?*'  A  certain  man  named  Will- 
iams opened  business  in  November,  1904,  with 
a  borrowed  capital  of  50  pounds.  He  had  no 
previous  experience  of  the  Hardware  trade  and 
said  it  never  occurred  to  himi  that  he  was  run- 
ning a  risk  in  so  doing.  He  kept  no  books 
and  could  not  account  for  his  bankruptcy.  This 
case  has  raised  a  question  in  the  Ironmongers' 
Federated  Association  whether  or  not  a  pros- 
pective Hardware  dealer  should  be  permitted 
to  enter  the  business  unless  he  has  a  certifi- 
cate granted  by  the  organization  named,  much 
after  the  manner  followed  in  the  case  of  chem- 
ists who  desire  to  go  into  business. 

Farm   Machinery  In  Bulgaria 

An  American  resident  of  Bulgaria  says  that 
there  is  a  large  increase  in  the  use  of  agri- 
cultural implements  in  that  country.  Probably 
among  the  fifty  firms  which  sell  agricultural 
implements  there  are  a  number  who  may  act 
as  agents  for  American  houses,  but  so  far  as  he 
is  aware  there  are  no  firms  which  handle 
American  articles  exclusively.  He  expresses 
the  confident  belief  that  if  the  matter  is  studied 
intelligently  the  field  for  American  agricultural 
implements  can  be  enlarged.  The  Bulgarian 
ministry  of  agriculture  has  in  contemplation  a 
series  of  measures  to  encourage  the  use  of 
agricultural   implements. 


A  request  comes  from  Valencia,  Spain,  for 
light  compact  machinery  which  can  be  worked 
by  hand  power  inside  of  houses  where  arte- 
sian wells  are  to  be  sunk.  Good  drinking  wa- 
ter is  very  scarce  and  expensive  there  and 
can  be  reached  only  at  a  depth  of  120  feet  or 
lower,  and  a  well  of  this  character  inside  of 
a  house  is  regarded  as  the  most  reasonable  and 
inexpensive  method  of  supplying  the  water 
needed. 
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A   BUYER   INTERVIEWS    HIMSELF 


I. 

Question. — Are  the  quality,  finish  and  pattern 
of  these  goods  offered  to  me,  suited  to  the  re- 
quirements of  my  trade? 

Answer. — I  must  always  bear  in  mind  the 
fact  that  while  these  goods  may  sell  freely  in 
one  section  of  the  country,  as  the  salesman  has 
so  eloquently  informed  me,  this  does  not  neces- 
sarily indicate  that  they  will  sell  as  well  in  all 
sections.  I  must  further  bear  in  mind  the 
fact  that  the  conditions  in  the  one  section 
might  require  one  class  and  character  of  goods 
which  would  not  be  suitable  to  the  territory 
over  which  the  goods  I  am  buying  is  to  be 
sold.  In  other  words,  in  New  England  the 
country  is  much  older  than  it  is  in  Texas  or  in 
Oklahoma.  The  soil  and  other  natural  condi- 
tions are  different  there  from  what  they  are  in 
Wisconsin  or  Florida.  As  the  country  is  much 
older  and  more  thickly  populated,  its  people 
may  have  cultivated  a  tast-e  for,  or  formed  the 
habit  of  using  certain  standard  brands  or  fin- 
ishes of  goods  that  have  not  come  into  fashion 
or  do  not  commend  themselves  to  the  taste  of 
other  sections  of  the  country.  The  goods  de- 
manded in  the  mines  of  Pennsylvania  or  Colo- 
rado are  very  different  from  those  needed  on 
the  ranches  of  Texas  or  in  the  cotton  belt  of 
the  South. 

11. 
Question. — Are  the  prices   asked    for  these 
■goods  equally  as  low  or  lower  than  competi- 
tive goods  that  are  within  my  buying  oppor- 
tunity, when  quality  is  considered? 

Answer. — In  justice  to  the  manufacturers,  as 
well  as  to  their  customers,  comparisons  should 
not  be  made  on  prices  alone,  but  also  on  the 
character  and  quality  of  the  goods  to  be  sup- 
plied, while  a  consideration  should  be  had  of 
the  manufacturer's  ability  to  supply  these 
goods  in  due  season.  A  manufacturer  produc- 
ing a  quality  of  goods  superior  to  those  fur- 
nished by  another  manufacturer  is,  in  the  bare 
statement  of  that  fact,  offering  to  the  trade  an 
advantage  equivalent  to  a  reduction  in  price; 
on  the  same  theory  that  a  man  will  pay  to  a 
first-class  tailor  $50  for  a  suit  of  clothes,  the 
material  of  which  in  the  raw  does  not  appear 
to  be  better  than  the  goods  manufactured  by 
another  tailor  at  a  price  of  $30. 
III. 
Question. — ^What  is  the  responsibility  of  the 
sales  agent  and  of  the  house  he  represents  in 
all  particulars? 

Answer. — ^Were  a  buyer  to  place  his  orders 
with  an  irresponsible  sales  agent,  or  with  one 
who  in  any  way  makes  misrepresentations  of 


any  character,  all  apparent  advantages  are 
likely  to  be  lost.  It  may  happen  that  an  irre- 
sponsible or  unreliable  sales  agent  is  employed 
at  times  by  the  most  reputable  or  responsible 
house,  while  the  case  may  be  the  reverse  at 
other  times — a  first-class  sales  agent  represent- 
ing an  unreliable  house.  (Memorandum,  study 
the  salesmen.) 

IV. 

Question. — Can  the  manufacturers  be  de- 
pended upon  to  make  deliveries  in  due  season? 

Answer. — It  is  recognized  by  everybody  as  a 
smart  thing  to  buy  goods  10  per  cent,  or  more 
under  the  market,  but  if  they  are  not  delivered 
in  season  to  be  sold  at  a  profit,  the  house  that 
the  buyer  represents  loses  not  only  that  extra 
10  per  cent.,  but  the  profit  that  would  have 
been  made  on  the  sale  of  goods  bought  without 
the  10  per  cent,  reduction  and  passed  on  into 
the  hands  of  retailers  and  consumers. 
V. 

Question. — The  net  price  at  the  factory  of 
which  I  am  buying  may  be  lower  than  those 
of  other  manufacturers.  Should  I  overlook  the 
fact  that  it  costs  more  to  deliver  to  destina- 
tion? 

Answer. — The  manufacturers'  prices  at  St. 
Louis  may  be  10  per  cent,  higher  than  those  of 
a  house  at  Philadelphia,  but  to  a  far  west 
house  the  cost  of  delivery  may  be  20  per  cent, 
higher,  thus  making  the  higher  prices  of  St. 
Louis  become  the  lowest  when  the  goods  are 
eventually  delivered  at  destination. 
VI. 

Question. — Should  I  consider  the  time  r> 
quired  to  transport  the  goods,  which  is  of  no 
little  importance,  for  delay  in  transport  may 
mean  the  loss  of  sales,  particularly  on  season 
lines  which,  when  arriving  too  late,  may  have 
to  be  carried  over  for  another  year? 

Answer. — This  is  the  time  which  the  larger 
class  of  jobbers,  in  particular  those  carrying 
large  quantities  of  each  class  of  goods,  must 
give  the  closest  possible  attention  to,  and  it  is 
a  point  at  times  in  favor  of  the  smaller  jobber, 
who  can  better  afford  to  trust  his  orders  for 
the  limited  quantities  he  requires  to  a  manu- 
facturer producing  small  quantities  than  to  the 
large  jobber  requiring  very  much  larger  quan- 
tities. 

VII. 

Question. — Will  you  please  elucidate? 

Ansiver. — Take,  for  instance,  one  of  the 
great  Hardware  houses  of  the  Middle  West 
which,  let  us  say,  will  require  for  its  trade 
about    50,000    bales    of    poultry    netting    per 
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annum,  which  is  at  least  50  per  cent,  of  the 
entire  year's  product  of  one  of  the  largest 
manufacturers.  Its  sales  on  such  season  lines 
are  frequently  made  in  advance  of  the  delivery, 
consequently  the  house  has  contracts  to  fill 
with  its  customers  the  same  as  the  manufac- 
turers have  with  it.  Many  reputable  jobbing 
houses,  of  what  might  be  termed  the  middle 
class,  handle  from  1,000  bales  to  5,000  bales 
per  annum,  consequently  might  better  afford  to 
trust  their  orders  to  the  smaller  manufacturers 
who,  as  a  rule,  are  the  most  likely  to  cut  prices. 

VIII. 

Question. — On  a  rising  market  should  I  fol- 
low the  manufacturers  up  closely,  bearing  in 


mind  the  fact  that  some  of  the  most  reputable 
among  them  at  times  sidetrack  orders  taken  at 
low  prices  when  they  have  a  demand  for  the 
same  goods  at  higher  prices? 

Answer. — Yes,  and  in  considering  this  ques- 
tion bear  in  mind  the  fact  Inat  there  is  one 
remedy,  and  that  is  to  try  to  impress  upon  the 
manufacturers  their  moral  and  business  duty 
in  fulfilling  their  contract,  and  the  further  fact 
that  existing  conditions  under  which  there  is 
a  great  demand  for  their  goods  will  not  al- 
ways continue,  and  that  a  time  will  come 
eventually  when  they  will  need  the  goodwill 
and  be  glad  to  receive  the  orders  of  all  their 
customers — at  that  time  when  they  are  more 
hungry  for  business  than  they  are  at  present. 


SUMMER  VACATIONS  FOR  EMPLOYES 


To  the  Editor: 

The  vacation  system  with  us  has  perhaps 
become  a  habit,  but  at  the  same  time  we  real- 
ize a  moral  responsibility  toward  our  em- 
ployes, and  also  believe  that  as  a  business 
proposition  it  is  a  good  thing.  If  an  employe 
will  take  his  vacation  and  avail  himself  of  the 
opportunity  to  have  a  good  time,  and  in  the 
right  direction  we  believe  that  he  cannot  re- 
turn to  his  work  without  having  received 
some  benefit. 

As  the  writer  has  often  remarked  with 
reference  to  our  Hardware  meetings,  I  be- 
lieve that  the  ordinary  man  cannot  attend 
one  of  these  meetings  without  receiving  some 
benefit,  even  though  he  does  not  do  so  will- 
ingly. If  you  put  a  person  in  the  company  of 
a  number  of  other  good  people,  no  matter 
what  mission  they  are  on,  he  is  bound  to  ab- 
sorb some  new  ideas  and  thoughts  that  later 
on  will  do  him  good,  providing,  of  course, 
that  he  is  well-meaning  and  will  make  use  of 
the  ideas  as  they  come  to  him. 
Respectfully, 

HuBER  &  Kalbach  Co. 

Oskaloosa,  Iowa. 


TWO   GOOD  REASONS. 

To  the  Editor: 

The  vacation  system  with  us  is  founded  on 
a  combination  of  moral  responsibility  and 
the  idea  that  our  employes  are  able  to  render 
us  better  service  by  reason  of  having  had  a 
rest  from  their  work.  We  have  been  giving 
vacations  to  our  employes  for  the  past  ten 
years  and  continue  the  habit  for  reasons  above 
mentioned. 

Yours  truly. 

The  Sioux  City  Iron  Co. 
By   S.   Adler. 
Sioux  City,  Iowa. 


A  NATURAL  LAW  OF  BUSINESS 

To  the  Editor: 

In  our  establishment  we  have  always  fol- 
lowed the  "vacation  system,"  perhaps  only 
on  the  theory  that  "all  work  and  no  play 
makes  Jack  a  dull  boy,"  but  our  rule  for  many 
years  has  been  to  observe  all  legal  holidays, 
not  in  a  half-hearted  manner  coming  down  in 
the  morning  to  open  the  mail  and  straighten 
things  out,  and  spoiling  the  day  by  working 
until  afternoon,  but  by  absolutely  closing  the 
doors  the  night  before  and  not  opening*-  until 
the  day  after. 

As  to  the  vacation,  it  seems  to  have  grown 
into  a  natural  law  of  business,  which  the  em- 
ploye has  a  right  to  expect,  and  which  we 
very  cheerfully  grant. 

Personally  we  always  look  forward  to  our 
vacation  time  with  a  great  deal  of  interest, 
and  we  presume  that  we  are  no  more  or  less 
human  than  the  rest  of  the  establishment.  All 
the  events  in  our  calendar  date  from  two 
seasons  of  the  year,  vacation  time  and  Christ- 
mas. Yours  very  truly, 

Schoverling,  Daly  &  Gales, 
Joseph  Gales,  President. 

New  York  City,  N.  Y. 


RIGHT,   OR  COMPLIMENT 

To  the  Editor: 

We  use  the  vacation  as  a  "thank  you"  for 
length  of  service,  etc.  We  do  it  largely  also 
because  it  is  an  established  custom  in  this- 
city,  and  we  find  it  expedient  for  a  good  many 
other  reasons.  Our  opinion  is  that  our  em- 
ployes look  for  it  as  their  "inherent  right.**" 
We  look  at  it  largely  as  a  "graceful  compli- 
ment," and  the  truth  is  probably  somewhere 
between   the   two.     Furthermore,    we  do   not 
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believe  that  at  the  pace  most  of  our  employes 
work  it  is  possible  for  them  to  do  their  work 
justice  unless  they  have  an  occasional  **let 
down."  Yours  truly, 

Orr  &  LocKETT  Hardware  Co., 
Chicago,  111.  O.  Lockett,  Jr. 


TO   SHUT  OFF   STEAM 

To  the  Editor: 

The  vacation  system  in  our  house  is  one 
that  we  have  followed  for  a  good  many  years. 
We  give  our  help  two  weeks.  Some  of  the 
time  one  week  in  the  summer  and  one  in  the 
winter,  and  sometimes  ten  days  in  the  summer 
and  the  balance  in  the  winter,  and  they  are  to 
have  their  pay  while  gone.  Any  time  they 
lose  besides  that  is  charged  up  to  them.  We 
do  this  because  everybody  needs  a  little  let-iip, 
we  believe,  and  chance  to  shut  off  steam  and 
put  on  a  little  hot  water  in  place  of  it,  as 
very  often  they  come  back  more  tired  than 
when  they  went  away,  but  it  is  a  change,  and 
of  course  does  them  good.  Yours  truly, 
The  Haynes  &  Chalmers  Co. 

Bangor,  Me. 


THREE   GOOD   REASONS 

To  the  Editor: 

In  regard  to  the  matter  of  vacations  for 
employes,  we  note  that  you  ask  if  we  do  this 
from  habit,  moral  responsibility  toward  our 
employes,  or  a  business  belief  that  men  will 
do  better  work  if  employed  eleven  months  in 
the  year,  rather  than  the  entire  year. 

We  might  answer  that  it  is  for  all  of  these 
reasons.  We  did  this  in  the  first  place  from 
our  feeling  of  moral  responsibility  toward  all 
of  our  force,  feeling  that  every  conscientious 
worker  has  a  right  to  a  portion  of  the  year 
to  think  and  act  for  himself,  and  we  proved 
to  our  own  satisfaction  long  ago  that  in  the 
end  the  business  benefits  from  the  vacation 
of  the  men  by  their  greater  efficiency  gained 
from  the  physical  rest,  and  much  more  yet  by 
their  cheerful  interest  in  their  work  and  their 
employer's  by  the  granting  to  them  of  this 
privilege. 

As  for  the  habit,  we  have  done  it  so  long 
that  it  might  be  called  a  habit,  although  this 
might  convey  the  impression  that  it  wa^  done 
without  thought,  which  is  not  the  case.  We 
certainly  believe  thoroughly  in  that  good  in- 
stitution, the  vacation,  and  regard  it  as  a  just 
appreciation  and  recognition  of  faithful  work 
performed  day  after  day.  The  men  always 
come  back  to  their  duties  with  renewed 
energy',  and  we  think"  it  tends  to  remove  the 
feeling  that  they  are  merely  parts  of  a  ma- 


chine, and  conduces  to  a  personal  interest  in 
the  success  of  the  business.      Yours  truly, 
A.  M.  HoLTER  Hardware  Co., 
P.  G.  ScHROEDER,  Manager. 
Helena,  Mont. 


sometimes  doubt  THE  WISDOM 

To  the  Editor: 

The  vacation  system  is  practiced  by  us,  but 
we  sometimes  doubt  the  wisdpm  of  the  same, 
because  when  extended  to  all  employes  some 
enjoy  it  who  are  not  fairly  entitled  to  it,  but 
the  line  is  hard  to  draw.  If  all  were  equally 
enthusiastic  in  attention  to  business  and  per- 
formance of  duties  then  all  could  be  treated 
alike.  The  vacations  granted  by  us  are  more 
from  habit  than  because  we  believe'  it  an  in- 
herent right.  Yours  truly, 

Webber-Ayers  Hardw.\re  Co. 

Fort  Smith,   Ark. 


do  BETTER  WORK 

To  the  Editor: 

In  regard  to  vacations  will  say  we  have 
been  in  the  habit  of  giving  our  employes  who 
have  been  with  us  a  year  or  more,  one  week's 
vacation;  we  feel  as  if  they  were  better  fitted 
for  their  summer  work  if  they  have  this  vaca- 
tion, and  believe  it  is  best  to  continue  same. 
It  is  for  this  reason  alone  that  we  have  put 
this  practice  in  effect  in  our  business. 
Yours  truly, .      Lincoln  Hardware  Co., 

Lincoln,  Neb.  E.  Hinkle,  President. 


A  lack  of  fish  stories 
To  the  Editor: 

The  vacation  system  in  our  establishment  is 
based  on  habit,  good-fellowship  and  justice  to 
our  employes.  We  have  a  splendid  lot  of 
men  working  for  us,  two  of  them  having  been 
in  the  employ  of  the  house  for  37  years; 
other  from  that  down  to  the  present  time. 
During  a  rush  of  business  they  all  willingly 
and  cheerfully  work  two,  three  and  four 
nights  in  the  week,  and  we  are  always  glad 
to  give  them  ten  days'  vacation.  We  think  it 
pays  us  in  every  way.  The  men  come  back 
from  the  lakes  or  a  trip  out  in  the  country 
refreshed  and  invigorated,  glad  to  take  hold 
of  the  business  with  renewed  vigor.  I  regret 
to  say  that  three  of  our  men  came  back  last 
year  without  being  able  to  tell  a  fish  story.  I 
think  this  year,  however,  all  of  them  will 
make  up  some  kind  of  a  fish  story. 

The  writer  hopes  that  your  editor,  on  his 
vacation,  will  be  able  to  tell  of  a  muscallonge 
that  weighed  40  pounds,  measuring  something 
like  four  feet  long.  Yours  truly, 

X I  COLS.  Dean  &  Gregg, 
J.  A.  Gregg,  Vice-President. 

St.  Paul.  Minn. 
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Consuls  on  American    Hardware. 

By  the  courtesy  of  Senor  Luis  Enrique 
Boriila,  Consul-General  of  Colombia  in  New 
York  City,  the  Hardware  Dealers'  Magazine 
has  been  furnished  with  the  following  interest- 
ing statement  in  regard  to  the  export  of  Hard- 
ware to  his  country  from  the  United  States. 

In  speaking  of  the  opportunities  for  business 
in  Colombia,  the  Consul-General  says: 

"Colombia,  while  rich  in  natural  resources, 
possesses  also  a  large  laboring  class  that  is 
industrious,  honest  and  easily  trained  in  any 
desired  line  of  work.  Moreover,  the  future 
development  of  her  grazing,  agricultural  and 
forestry  industries  will  offer  an  attractive  mar- 
ket for  many  kinds  of  implements  and  machin- 
ery manufactured  in  the  United  States. 

"The  Colombian  government  is  doing  its 
utmost  to  foster  and  encourage  the  many  pos- 
sible industries.  Mines  are  being  worked  and 
concessions  have  been  granted  to  foreign  capi- 
talists for  the  construction  of  railroads.  Hence, 
there  is  no  reason  why  United  States  trade 
with  Colombia  should  not  steadily   increase." 

The  statement  referred  to  in  the  above,  fur- 
nished by  the  Consul-General,  is  as  follows: 

"Hardware  from  the  United  States  holds  a 
good  position  in  the  Colombian  markets.  The 
articles  making  the  greatest  headway  are  steel 
axes,  machetes,  hoes,  spades,  saws,  shovels, 
locks,  hinges,  and  in  general,  all  kinds  of  tools 
for  building,  industrial  and  agricultural  pur- 
poses. The  total  value  of  the  Hardware,  in- 
cluding only  saws,  tools,  locks,  hinges  and  other 
builders'  Hardware,  shipped  to  Colombia  from 
the  United  States  for  the  year  ending  June  30, 

1905,  was  $77,564.  The  amount  shipped  from 
the  port  of  New  York  to  Colombian  ports  for 
the  year  ending  December  31,  1905,  was  $54,- 
624,  divided  into  months  as  follows: 

1905. 

January    $6,714  August    $7,01S 

February     2.344  September     4,186 

March     4,855  October    2,984 

April     2,93>  November    8,829 

May    4,457  December     4,626 

Tunc     7,344                                           

July     4,041           Total     $54,621' 

"For  the  four  months  ending  April  30,  1906, 
the  total  value  of  the  Hardware  shipped  from 
the  port  of  New  York  to  Colombian  ports  was 
$27,156,  as  against  $16,846  for  the  same  period 
last  year,   showing  an  increase  of  $10,310  in 

1906.  This  was  distributed  into  months  as 
follows : 

1906. 

January     $9,460        April     $7,128 

February    4.887  

March    6,236  Total     $27,156 

"Though  Colombia  is  growing  rapidly  in 
population,   it  will   he   many   years  before  its 


large  area  is  thickly  inhabited.  Hence,  al- 
though there  are  districts  such  as  the  Savannah 
of  Bogota  and  the  southern  Cauca  region, 
where  the  most  advanced  methods  and  modern 
instruments  are  employed,  the  agricultural  and 
other  industries  are  for  the  most  part  carried 
on  on  a  small  domestic  scale.  Hence,  labor- 
saving  devices,  such  as  the  use  of  improved 
methods^  easily  explained,  and  simple,  inex- 
pensive machinery  are  welcomed  as  efficient 
means  for  increasing  the  production  of  the 
country.  Often,  too,  European  goods  are  pre- 
ferred over  those  of  the  United  States,  some- 
times on  account  of  their  greater  durability, 
but  also  due  to  the  good  packing  accommoda- 
tions and  better  credits  found  in  the  European 
markets.  The  long  voyage  and  delay  en  route 
compel  the  importer  to  ask  long  credits. 
American  goods,  therefore,  are  imported  largely 
when  their  quality  places  them  ahead  of  the 
European  article." 

Senor  Eduardo  Higgin.son,  Consul-General 
of  Peru,  located  in  New  York  City,  also  made 
the  following  statement  to  a  representative  of 
the  magazine:  "The  amount  of  Hardware 
shipped  to  my  country  from  the  United  States 
is  about  $1,400,000  a  year.  This  includes  all 
kinds  of  manufactures  of  iron  and  steel.  In 
the  last  two  years  the  increase,  compared  with 
previous  years,  was  nearly  one-third,  and  it  is 
likely  to  increase  year  by  year,  considering  the 
progress  that  my  country  is  making  and  tht 
amount  of  American  capital  which  is  being 
there  invested  in  railway,  mining  and  rubber 
plantations." 

The  Italian  Consulate  at  New  York  City  fur- 
nishes the  Hardware  Dealers'  Magazine  with 
the  following  interesting  information : 

"I  beg  to  inform  you  that  the  export  on 
Hardware  from  this  country  to  Italy  during 
the  last  five  years  shows  the  following  figures : 


1901. 
$96,846 


1902. 
$77,724 


1903. 
$98,651 


1904. 
$77,437 


1905. 
$77,'40« 


"We  believe  that  higher  figures  could  easily 
be  reached  if  the  business  were  properly  con- 
ducted. The  appointment  of  agents  at  the 
leading  markets,  supported  by  a  rich  collection 
of  samples,  would  certainly  give  the  best 
results.  Of  course,  success  comes  from  the 
willingness  of  exporters  to  grant  to  their  cus- 
tomers the  credit  they  are  entitled  to.  A  cash 
bu.Mness  is  out  of  the  question." 


In  Hong  Kong.  China,  iron,  wire  and  nails 
are  purchased  chiefly  from  Great  Britain,  but 
the  United  States  is  a  strong  competitor  of 
that  countrv  in  cutlerv,  saws  and  files. 
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NATIONAL    HARDWARE    CONVENTIONS 


A  Half-Week  of  Business  and  Pleasure  in  the  Mountains  of  Virginia — Two  Ass(K  i.\ 

TioNs  Vie  With  Each  Other  in  Hospitality  and  Good  Works — Addresses. 

Questions  of  Public  Interest   and    Social   Gatherings. 


So  many  visitors  of  the  Hardware  frater- 
nity had  reached  Hot  Springs,  Va.,  a  couple 
of  days  in  advance  of  the  convention,  that 
when  the  great  crowd  of  members  and  guests 
arrived  on  Tuesday  morning  they  found  a 
most  hearty  welcome — a  welcome  extended 
amid  the  mountains  of  Virginia,  in  a  country 
as  beautiful  and  attractive  as  ever  the  sun 
shone    on. 

When  the  proceedings  opened  on  Tuesday 
morning,  June  12,  they  marked  the  beginning 
of  the  sixteenth  annual  convention  of  the 
Southern  Hardware  Jobbers*  Association  and 
the  tenth  semi-annual  convention  of  the 
American  Hardware  Manufacturers'  Associa- 
tion. While  neither  association  was  repre- 
sented as  fully  as  on  some  previous  occasions, 
the  reunion  was  one  of  great  social  pleasure, 
and  incidentally  considerable  business  was 
transacted. 

Each  forenoon  and  afternoon  during  the 
four  days-  of  the  convention,  which  as  a  mat- 
ter of  fact  were  reduced  practically  to  three, 
as  the  business  was  well  out  of  the  way  by 
the  evening  of  Thursday,  was  devoted  to  open 
or  closed  sessions  of  both  associations.  In- 
teresting exercises  marked  all  these  occasions 
and  a  number  of  valuable  papers  were  read, 
for  the  advice  and  instruction  of  those  who 
listened  to  the  same. 

There  was  an  impromptu  dramatic  and 
musical  entertainment  on  the  evening  of  Tues- 
day, a  formal  banquet  on  the  evening  of 
Wednesday,  and  dancing  and  other  exercises 
of  a  musical  and  social  nature  occupied  the 
evening  of  Thursday. 

REMARKS    OF    MR.    DUNLOP 

The  spirit  of  the  occasion  was  well  illustra- 
ted by  President  F.  B.  Dunlop,  of  Fort  Smith. 
Ark.,  who  voiced  the  real  Southern  feeling  of 
hospitality  when  he  said:  "Like  the  Spaniard 
of  olden  times,  who  upon  stepping  within  the 
portals  of  the  house  of  a  Spanish  gentleman 
found  within  a  host,  who  with  salutation 
profound  bade  him  welcome  and  with  his  hand 
upon  his  heart  exclaimed,  'My  house  and  all 
that  is  within  is  yours/  so  do  I  as  heartily 
welcome  you  to-day  and  sincerely  trust  that 
your  short  stay  here  may  be  both  pleasant 
and  profitable,  and  when  you  shall  have  re- 
turned to  your  homes  may  you  retain  many 
pleasant  memories  of  this  occasion." 

WORD   FROM    PRESIDENT    KRETSINGER 

There  was  a  general  feeling  of  regret  that 
F.  S.  Kretsinger,  the  president  of  the  Ameri- 


can Hardware  Manufacturers'  Association, 
could  not  be  present,  but  a  letter  was  received 
from  him,  under  date  of  Paris,  which  showed 
that  he  was  present  in  spirit  if  not  in  body. 
Said  he:  **1  shall  most  certainly  have  you  in 
mind  at  the  time  when  you  are  in  session 
and  give  you  'absent  treatment,'  so  far  as 
wishing  you  every  success  in  your  delibera- 
tions. I  hope  to  return  in  ample  time  to  be 
with  you  during  the  fall  convention,  but  in  the 
meantime  you  will  unanimously  agree  in  ray 
opinion  that  executive  matters  are  in  most 
skillful  hands." 

Later  in  his  letter,  Mr.  Kretsinger  said :  **l 
would  recommend  that  our  members  fr  )m 
time  to  time  during  the  six  months  interven- 
ing between  meeting  dates  present  to  our  ex- 
ecutive committee  subjects  for  consideration 
at  the  following  association  meeting:  and  if 
it  is  thought  that  they  are  proper  subjects  for 
us  to  consider  that  the  members  be  advised  of 
same  some  weeks  before  the  meeting  dates, 
that  each  one  may  come  prepared  to  discuss 
if  necessary  the  questions  to  be  presented. 

"We  can  hardly  claim,  either  as  individuals 
or  as  an  association,  to  be  perfect — nor  in  al- 
ways doing  the  right  thing  at  the  right  time, 
as  an  organization;  but  let  us  consider  every 
subject  so  carefully,  that  when  we  do  legislate 
on  it  we  will  not  have  cause  to  regret  it  nor 
find  it  necessary  to  retrace  our  steps. 

"If  we  cannot  accomplish  any  very  great 
things,  let  us  do  solnething,  even  though  it  be 
commonplace,  for  as  Wagner  has  said,  'Noth- 
ing endures  like  the  commonplace.'" 

A    SERIAL    NUMBER    SUGGESTED 

Among  the  matters  of  interest  taken  up  for 
consideration  was  the  suggestion  made  in 
Washington  last  fall  that  manufacturers  be 
requested  to  place  on  each  box  or  package  of 
a  shipment  a  serial  number  in  addition  to 
the  name  or  initial  of  the  consignee.  It  was 
argued  that  the  employment  of  such  a  system 
would  greatly  assist  in  checking  up  the 
freight  received,  tracing  lost  items,  and  con- 
necting goods  separated  in  transit,  with  their 
proper   invoices. 

In  accordance  with  this  suggestion  the 
manufacturers  passed  the  following  resolu- 
tion: 

"Whereas,  Our  attention  has  been  called  to 
the  fact  that  it  is  sometimes  difficult  to  locate 
one  or  more  boxes  or  packages  which  may 
have  been  lost  in  transit  from  a  general  ship- 
ment, where  said  boxes  or  packages  have  been 
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marked  by  the  consignee's  initials;  therefore 
"Resolved,  That  we  recommend  that  the 
members  of  the  American  Hardware  Manu- 
facturers' Association  place  on  each  box  or 
package  a  serial  number  in  addition  to  the 
name  or  initials  of  the  consignee." 

AS    TO    jobbers'    catalogues 

The  manufacturers  in  their  executive  ses- 
sions took  up  the  matters  of  requests  from 
jobbing  houses  for  donations  to  meet  the  ex- 
pense of  catalogues  and  other  publications. 

The  association  in  disposing  of  this  matter 
reaffirmed  its  former  action  in  the  following 
resolution : 

"Resolved,  That  we  reaffirm  our  past  action 
bearing  upon  requests  from  manufacturers 
by  jobbers  and  retailers  for  donations  to  cat- 
alogues and  other  publications,  that  this  as- 
sociation looks  with  disfavor  upon  such  solici- 
tations, which  have  the  appearance  of  forcing 
donations  through  fear  of  losing  the  trade  of 
the  applicants,  and  also  deplores  the  practice, 
and  recommends  to  its  members  that  they  de- 
cline to  entertain  such  applications  for  finan- 
cial assistance." 

JOBBERS    AND    SEMI-JOBBERS 

The  jobbers  in  one  or  two  of  their  meet- 
ings took  up  the  question  as  to  whether  or 
not  the  very  small  jobbers  should  receive 
the  same  quotations  from  manufacturers  as 
those  given  to  the  larger  ones.  It  was  or- 
dered that  the  constitution  of  the  association 
be  so  changed  as  to  make  jobbers  "located  in 
recognized  jobbing  centers"  eligible  for  mem- 
bership. Resolutions  upon  this  subject  were 
adopted  in  the  form  of  an  address  to  the 
Hardware  manufacturers,  the  main  plank  of 
which  was  as  follows: 

"Resolved.  That  we  request  the  manufactur- 
ers that  before  makir.g  prices  to  or  in  any  way 
quoting  said  concerns,  that  they  first  be  ad- 
vised by  this  association  concerning  the  same. 
We  proceed  with  the  view  that  the  interests 
of  the  jobbers  and  manufacturers  are  mutual, 
and  they  should,  therefore,  co-operate  along 
these  and  all  lines  in  order  to  secure  the  proper 
returns  for  the  capital  and  labor  invested,  and 
that  each  refrain  from  doing  anything  that  will 
militate  against  the  interests  of  the  other." 

INTERESTING    PAPERS    READ 

A  number  of  papers,  full  of  solid  meat  and 
adorned  with  many  flowers  of  fancy,  were  pre- 
sented before  the  two  associations  during  the 
various  sessions.  Among  these  were  the  fol- 
lowing: 

"Good  Fellowship."  by  S.  G.  Gilfillan,  of 
Irontown,  Ohio;  "The  Effects  of  Quantity  Dif- 
ferentials," by  W.  W.  Webber,  Fort  Smith, 
Ark.:  "Best  Method  of  Posting  Traveling 
Men,"   by   W.    S.    Sanford,   Sherman,   Texas; 


"Distributing  Costs,"  by  W.  M.  Pratt,  Green- 
field, Mass.;  "Backbone:  An  Essential  Ele- 
ment," by  G.  H.  Lyon,  Little  Rock,  Ark.; 
"Rate  Legislation  and  Delayed  Deliveries,"  by 
W.  S.  Donnan,  Richmond,  Va. ;  "Meeting  In- 
creased Expenses,"  by  Frederick  Fox,  Pine 
Bluff,  Ark.;  "Integrity  of  Contracts,"  by  Al- 
fred Sang.  Pittsburg,  Pa.;  "The  Best  Busi- 
ness in  the  World,"  by  James  H.  Kennedy, 
New  York,  editor  of  the  Hardware  Dealers' 

M.AGAZINE. 

national    ASSOCIATION    REPRESENTED 

The  National  Hardware  Association  was 
officially  represented  by  T.  James  Fernley,  its 
secretary-treasurer,  who,  although  he  declined 
to  take  any  part  in  the  public  performances. 
Was  an  interested  witness  and  listener  to  all 
that  occurred,  and  at  the  banquet,  by  his 
presence  and  applause,  accentuated  the  wel- 
come to  the  orators. 

MUTUAL  FIRE  INSURANCE 

The  committee  of  the  jobbers  having  this 
question  under  consideration  voiced  their 
conclusions  in  the  following  recommenda- 
tions : 

"We  do  not  believe  it  advisable  for  the 
present,  owing  to  the  limited  business  our 
membership  would  give  to  a  company,  which 
could  be  written  on  a  sound  basis  where  the 
risks  were  limited  to  $5,000,000  each,  would 
authorize  us  in  organizing  a  company  of  our 
own;  and  for  this  reason,  we  recommend  that 
those  of  our  membership  who  have  insurance 
to  place  at  present  to  give  it  to  some  mutual 
company  or  organization,  which  would  be 
more  economical  than  to  have  a  small  com- 
pany, which  would  require  all  the  premiums 
to  maintain  an  office  and  otlier  fixed  and  nec- 
essary charges." 

THE    NEXT    PLACE   OF    MEETING 

In  the  Jobbers'  Association  a  committee  was 
appointed  on  the  next  place  of  meeting,  with 
O.  B.  Barker,  of  Lynchburg,  Va.,  as  chairman. 
The  committee  was  directed  to  negotiate  with 
the  Manufacturers'  Association  upon  this  mat- 
ter. 

Charles  W.  Asbury.  vice-president  of  the 
Manufacturers'  Association,  who  presided  dur- 
ing the  sessions,  appointed  a  special  committee 
to  take  this  matter  in  hand,  consisting  of  the 
following  gentlemen:  H.  B.  Lupton,  Robert 
Garland  and  George  P.  Hart. 

ELECTION    OF   OFFICERS 

The  following  gentlemen  were  presented  by 
the  nominating  committee  of  the  Jobbers* 
.Association  to  serve  as  officers  for  the  follow- 
ing year: 

President — F.  B.  Dunlop,  Fort  Smith,  Ark. 

First  Vice-President — R.  D.  Warren,  Mem- 
phis. Tenn. 
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Second  Vice-President — Frank  S.  Gray, 
Jacksonville,  Fla. 

Secretary-Treasurer. — W.  W.  Webber,  Fort 
Smith,  Ark. 

Executive  Committee — O.  B.  Barker,  Lynch- 
burg, Va. ;  Chas.  H.  Ireland,  Greensboro, 
N.  C. ;  Bruce  Keener;  Knoxville,  Tenn. ;  W. 
L.  Sanford,  Sherman,  Texas. 

These  gentlemen  are  all  re-elections,  with 
the  exception  of  W.  L.  Sanford,  of  the  Rob- 
erts, Sanford  &  Taylor  Co.,  Sherman,  Texas, 
who  was  named  on  the  executive  committee  in 
place  of  W.  W.  Webber,  of  Fort  Smith,  Ark., 
who  will  act  as  secretary-treasurer  during  the 
coming  year. 

C.  B.  Carter,  of  Knoxville,  Tenn.,  who  has 
been  the  efficient  secretary  for  a  number  of 
years,  declined  a  re-election,  as  he  has  entered 
another  and  more  lucrative  field  of  labor. 

Of  course  there  was  no  election. in  the  Manu- 
facturers' Association,  as  this  was  only  a  semi- 
annual meeting. 

THE    BANQUET 

The  banquet  given  on  the  evening  of  Thurs- 
day in  the  dining-room  of  the  Homestead 
Hotel,  in  which  the  sessions  of  the  convention 
were  held,  was  a  social  and  interestmg  affair. 
It  was  a  joint  entertainment  of  the  two  asso- 
ciations and  the  programme  presented  was  as 
follows : 

Introduction  of  Toastmaster 

Mr.  N.  A.  Gladding,  Indianapolis,  Ind. 

Welcome  by  the  Toastmaster 

Mr.  Julius  C.  Birge,  St.  Louis,  Mo. 

Response  by  President  S.  H.  J.  A 

Mr.  F.  B.  Dunlop,  Fort  Smith,  Ark. 
Response  by  Vice-President  A.  H.  M.  A. 

Mr.  C.  W.  Asbury,  Philadelphia,  Pa. 

"Definitions*' Ex-Gov.  W.  D.  Hoard, 

Wisconsin. 

''Recollections  of  Twenty  Years  in  Congress" 

Ex-Gov.  Benton  McMillan,  Tennessee. 

"Enterprise  and  Comradeship" 

Rev.  Willard  Scott,  Worcester,  Mass. 
Hon.  Jesse  Overstreet,  member  of  Congress 
from  Indiana,  was  to  have  spoken  on  "Parcels 
Post,"  but  was  delayed  from  pressure  of  busi- 
ness in  Washington. 

MINOR  NOTES 

It  is  universally  agreed  that  no  more  beau- 
tiful place  upon  the  face  of  American  scenery 
could  be  discovered  for  convention  purposes 
than  Hot  Springs,  Va.  There  was,  however, 
as  there  was  one  year  ago,  a  feeling  on  the 
part  of  many  that  it  was  a  long  ways  from 
home. 

The  weather  on  two  days  of  the  four  was 
beautiful,  but  showers  on  the  other  two  days 
somewhat  prevented  that  complete  enjoyment 
which  belongs  naturally  to  a  watering  place 
used   for  convention  purposes. 


The  Hon.  Irby  Bennett,  chairman  of  the 
jobbers'  entertainment  committee,  was,  during 
the  evening  hours,  the  most  extensively 
worked  man  in  the  convention,  as  it  fell  to  his 
lot,  as  heretofore,  to  keep  the  social  interest 
from  flagging. 

There  was  a  large  attendance  of  ladies 
representing  both  associations,  and  it  was  in 
the  evening,  naturally,  when  their  best  oppor- 
tunity was  presented  not  only  for  enjoyment, 
but  to  dazzle  and  captivate  by  the  grace  and 
beauty  of  their  appearance.  The  ladies  were 
not   lacking  in   either   respect. 

Henry  B.  Lupton,  one  of  the  reliable  and 
hardworking  members  of  the  Manufacturers' 
Association,  was  present  and  was  congratu- 
lating himself  on  the  fact  that  for  the  mo- 
ment he  had  no  official  connection  with  his 
association. 

N.  A.  Gladding,  of  Indianapolis,  chairman 
of  the  reception  and  entertainment  committee 
of  the  Manufacturers',  was  present  in  full 
force,  and  was  quite  efficient  in  assisting  in 
the  arrangements  for  the  banquet. 

HANDSOME  SOUVENIRS 

A  great  many  handsome  souvenirs  were  pre- 
sented by  the  representatives  of  the  manufac- 
turers to  the  members  of  the  two  associations 
and  their  guests,  chief  among  which  were  the 
following : 

Reading  Hardware  Co.,  Keading,  Pa. — A 
handsome  gun  metal  inkstand  in  the  form  of  a 
fox's  head,  with  glass  inkwell. 

The  Yale  &  Towne  Mfg.  Co.,  New  York 
City  and  Stamford,  Conn. — A  solid  metal 
paper  cutter,  with  a  handle'  composed  of  de- 
vices illustrating  their  manufacture,  such  as 
the  Yale  lock,  padlock,  Blount  door  check,  etc. 

Anniston  Cordage  Co.,  Anniston,  Ala. — A 
small  bale  of  cotton,  ready  for  the  market. 

The  National  A  me  Mfg.  Co.,  Cleveland, 
Ohio. — A  combined  pocketbook  and  card  case, 
in  finely  finished  leather. 

The  National  Enameling  and  Stamping  Co., 
Baltimore,  Md. — A  finely  finished  blue  enam- 
eled pitcher  for  the  ladies  and  a  tobacco  jar 
with  a  sealed  cover  for  the  gentlemen. 

Atlantic  Stamping  Co.,  Rochester,  N.  Y. — 
A  morocco  case,  arranged  for  the  safe  carry- 
ing of  postage  stamps. 

United  States  Cartridge  Co.,  Lowell,  Mass. 
— A  finely  finished  match  safe,  in  polished  gun 
metal. 

E.  C.  Atkins  &  Co.,  Indianapolis. — A  pair 
of  gold-finished  sleeve  buttons  for  the  gentle- 
men and  a  souvenir  silver  spoon  for  the  ladies. 

American  Sheet  and  Tin  Plate  Co.,  Pitts- 
burg.— A  metallic  pocket  match  safe,  loaded 
and  ready  for  use,  and  a  puzzle  padlock  of 
American-made  tin. 
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Liveright  Bros.,  Philadelphia. — A  small  and 
finely  finished  nail  file. 

Winchester  Repeating  Arms  Co. — ^An  em- 
bossed and  polished  pocket  match  safe,  with 
ornaments  in  several  colors. 

The  Upson  Nut  Co.,  Cleveland,  Ohio. — A 
small  wood  and  brass  ruk  in  a  leather  case. 

North  Bros.  Mfg.  Co.,  Philadelphia.— A 
small  but  well-finished  specimen  of  the  Yankee 
screw  driver. 

Supple  Hardware  Co.,  Philadelphia.— A 
scarfpin,  representing  the  Keystone  State  and 
a  Pennsylvania  lawn  mow-er. 


Russell  &  Erwin  Mfg.  Co.,  New  Britain, 
Conn. — A  paper  cutter  of  finely  finished  metal, 
adorned  with  the  head  of  a  beautiful  woman. 

Corbin  Cabinet  Lock  Co.,  New  Britain^ 
Conn. — A  pair  of  gold-finished  cuff  buttons. 

The  Reading  Hardware  Co.,  of  Reading,  Pa., 
in  addition  to  the  handsome  souvenir  above 
mentioned,  presented  their  friends  with  a  beau- 
tifully finished  monograph  giving  a  description 
and  history  of  the  City  of  Reading,  illustrated 
with  many  handsome  engravings,  and  also 
filled  with  pages  showing  in  a  highly  artistic 
manner  various  articles  of  manufacture  pro- 
duced by  this  company. 


SHOULD    THE   ASSOCIATIONS   UNITE  ? 


Why  a   Southern   Jobbers'   Association  7 

To  the  Editor: 

The  Southern  Hardware  Jobbers'  Associa- 
tion has  done  a  great  work  for  the  trade  and 
a  good  work  for  the  section  of  the  country  it 
represents.  It  was  one  of  the  first  of  the  great 
Hardware  organizations,  and  blazed  the  way 
toward  that  fraternity,  allied  with  progress, 
that  the  trade  is  now  so  closely  approaching. 
It  has  done  its  work  well,  but  has  not  the 
time  come  when  it  cart  be  said  frankly  and 
truthfully  that  its  work  is  done? 

Its  work,  I  mean,  as  an  association.  The 
work  of  the  great  Hardware  jobbing  houses 
comprising  its  membership  can  never  be  com- 
pleted. They  are  called  upon  as  much  as  ever 
to  aid  in  unitedly  finding  solutions  of  vexing 
problems  and   in   lending  to  each   other  and 


to  the  jobbing  trade  of  the  North  their  aid 
in  advancing  the  interests  of  all. 

But  could  not  their  work  be  better  and 
more  completely  done  were  the  Southern 
Hardware  Jobbers'  Association  merged  bodily 
into  the  National  Hardware  Association? 
Why  should  the  men  of  the  South  keep  up 
an  organization  any  more  than  that  of  the 
North,  or  of  the  East,  or  of  the  West?  Are 
not  many  members  of  the  southern  body  also 
members  of  the  national  body?  Why  meet  in 
the  summer  by  themselves,  when  all  could 
meet  with  such  profit  in  the  fall?  I  know 
that  there  are  not  a  few  jobbers,  South  as  well 
as  North,  who  look  upon  this  matter  as  I  do. 

I  would  be  glad  to  hear  from  the  southern 
jobbers  on  this  point.      Your  truly, 

A  Northern  Jobber. 


CAN   SEE   NO  ADVANTAGE 

To  the  Editor: 

Answering  your  favor.  I  see  no  advantage 
to  be  gained  by  the  absorption  of  the  Southern 
Association  into  the  National.  There  are 
things  that  are  handled  by  the  Southern  Asso- 
ciation that  the  National  would  be  incompe- 
tent to  handle  because  they  are  not  familiar, 
nor  does  it  appeal  to  them  in  any  particular. 
It  is  true  it  is  a  little  burdensome  for  members 
of  both  associations  to  attend  so  many  meet- 
ings of  the  association,  but  it  has  been  my  ex- 
perience that  those  who  aHend  the  meeting 
for  the  purpose  of  getting  a  benefit  out  of  it, 
they  go  into  it,  listen  to  the  papers  that  are 
read,  try  to  absorb  the  ideas  that  are  presented 
by  the  membership  who  prepare  themselves 
for  such  purpose,  and  then  go  home  and  try 
to  incorporate  these  ideas  into  their  business; 
do  not  find  it  a  burden  to  attend  them  because 
they  make  money  by  it,  but  if  a  fellow  goes 
there  for  hilarious  time,  to  sit  around  on  the 
porch,  spit  between  his  teeth,  smoke  cigars  and 
play  golf  or  ride  around  the  city,  it  is  rather 


burdensome  for  him,  and  he  naturally  goes 
back  with  a  feeling  that  he  cannot  afford  those 
things. 

As  far  as  I  am  personally  concerned,  I  have 
never  attended  one  without  being  amply  re- 
paid. The  fact  is  there  were  two  commodities 
handled  last  year  by  the  Southern  Association 
that  would  have  been  Greek  to  the  northern 
manufacturers,  and  which  never  would  have 
been  handled  by  them.  These  two  commodi- 
ties, which  have  been  sold  all  during  the  past 
at  practically  cost,  were  sold  last  year  at  a 
benefit  of  something  over  $75,000  profit  to  the 
Hardware  jobbers  of  the  southern  States. 
Now  I  have  as  many  associations  as  I  want 
to  attend,  but  if  all  the  associations  in  this 
country  can  sliow  a  benefit  of  like  amount  to 
its  membership  that  the  Southern  has  shown 
on  these  two  commodities,  I  am  willing  to 
join  a  half-dozen  more. 

Don't  misunderstand  me.  I  am  perfectly 
willing  to  merge  with  the  National  or  any- 
thing else  that  will  inure  to  the  benefit  of  the 
general   business  of  the  country,  but  my   ex- 
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perience  has  been  that  the  complaint  comes  not 
from  those  who  are  actually  doing  the  work, 
but  to  the  fellow  who  goes  there  with  a  mis- 
apprehension as  to  what  Hardware  associa- 
tions were  made  for.  If  the  membership  of 
every  organization  would  make  up  its  mind 
one  single  time  to  try  the  experience  of  going 
there  for  business  instead  of  fun,  and  would 
stop  wasting  time,  bothering  about  things  that 
do  not  concern  them,  or  that  never  can  bring 
them  anything  and  would  come  down  to  strict- 
ly business,  you  would  hear  no  more  complaint 
from  eitlier  jobber  or  manufacturer  about  the 
failure  of  any  one  of  the  associations  having 
a  place  in  the  conduct  of  the  business  of  this 
country,  but,  on  the  other  hand,  they  would  be 
voted  by  every  one  a  profitable  investment. 
Yours  truly, 

Odell  Hardware  Co., 
Chas.  H.  Ireland,  Treasurer. 
Greensboro,  N.  C. 


NO  REASONS  FOR  MERGING 

To  the  Editor: 

Replying  to  yours  relative  to  a  proposed 
merging  of  the  Southern  Hardware  Jobbers' 
Association  with  the  National  Hardware  Asso- 
ciation, and  giving  as  a  reason  for  the  same 
that  there  is  no  longer  any  South  or  North, 
will  say  that  my  idea  is  that  the  reason  is  not 
well  taken,  and  there  is  no  more  reason  now 
for  merging  on  this  account  than  there  has 
been  from  the  organization  of  the  association. 

The  word  **South"  is  not  intended  to  mani- 
fest a  sectional  spirit  and  never  was  intended 
for  any  such  purpose,  but  merely  to  be  descrip- 
tive -of  the  territory  occupied  by  the  member- 
ship of  the  association.  This  being  the  first 
interstate  association  organized  in  this  country, 
or  any  other  country  so  far  as  I  know,  we  did 
not  anticipate  and  our  ambitions  at  that  time 
were  not  sufficiently  great  to  suppose  that  this 
idea  would  cover  the  earth,  and  hence  the  name 
was  selected  merely  as  descriptive  of  the  terri- 
tory occupied  by  the  members. 

Yours  truly, 
MooRE  &  Handley  Hardware  Co. 

Birmingham,   Ala. 


like  home  missions 
To  the  Editor: 

While  we  yield  to  no  one  as  to  a  feeling  of 
generosity  between  the  different  sections,  still 
I  am  sure  that  the  Southern  Hardware  Job- 
bers' Association's  existence  is  necessary  to 
the  life  of  the  National  Association,  just  the 
same  as  local  associations  are  necessary  to 
keep  up  sectional  associations.  In  other  words, 
that  the  different  minor  associations  preserve 
and  increase  the  interest  in  the  larger  organi- 
zations.    The   writer   heard   Mr.   Fernley  ex- 


press very  strong  convictions  on  this  point  a 
few  days  ago.  It  would  be  a  good  deal  like 
undertaking  to  carry  forward  foreign  missions 
without  keeping  up  home  missions  if  we  under- 
took to  abolish  local  and  sectional  organiza- 
tions. Very  truly  yours, 

King  Hardware  Co.^ 
Per  Geo.  E.  King. 
Atlanta,  Ga. 


an  outside  opinion 
To  the  Editor: 

As  we  are  not  members  of  the  Southern 
Hardware  Jobbers'  Association,  it  would  hard- 
ly be  proper  for  us  to  express  an  opinion  as 
to  what  they  should  do  with  regard  to  merg- 
ing with  the  National  Association.  Many  of 
the  members  of  the  former  belong  to  both 
organizations,  and  if  they  are  satisfied  to  keep 
both  alive,  we  would  suppose  that  they  are 
satisfied  with  the  results  obtained  by  the  indi- 
vidual efforts  of  both.  The  southern  associa- 
tion has  undoubtedly  accomplished  a  great 
deal,  especially  when  we  consider  its  limited 
membership,  but  at  the  same  time  if  the  na- 
tional organization  could  accomplish  the  same 
results,  then  possibly  the  merging  of  the  two 
would  save  something  in  the  expense  account 
of  such  houses  as  belong  to  both. 

If  the  national  were  to  asorb  the  southern 
we  think  it  would  be  well  perhaps  to  have  some 
special  committee  appointed  by  the  national  de- 
voted especially  to  the  interests  of  the  southern 
section  of  the  country  where  those  interests  are 
local  or  sectional,  and  being  such  might  not 
have  necessary  consideration  in  the  national  or- 
ganization. 

There  is  undoubtedly  a  force  in  united  effort, 
but  at  the  same  time  a  great  deal  is  accom- 
plished by  the  energetic  efforts  of  smaller 
bodies  working  persistently  with  definite  pur- 
poses. Your  truly, 

Carlin  &  Fulton. 

Baltimore,  Md. 


American  Machine  Tools 
Godfrey  L.  Garden,  an  American,  writing 
from  Germany,  says :  "Ten  years  ago  one  might 
have  traveled  the  length  and  breadth  of  the 
great  iron  and  steel  district  of  Germany  and 
in  all  the  leading  shops  one  would  have  found 
English  tools.  To-day  all  this  is  changed,  and 
in  lieu  of  English  tools  one  finds  now  for  all 
ordinary  work  German  stock  tools;  but  one 
also  finds  in  nearly  all  the  first-class  establish- 
ments a  group  of  American  machine  tools  for 
the  high-grade  work — a  silent  tribute  to  the 
excellence  of  our  outputs.  I  found  machine 
tools  from  Providence,  Hartford,  Plainfield, 
Philadelphia,  Wilmington,  Cincinnati,  Hamil- 
ton, Cleveland." 
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A  Hardware  Trust  Company 

It  is  interesting  to  learn  from  New  Britain, 
Conn.,  that  the  recently  organized  Hardware 
City  Trust  Co.  of  that  thriving  and  growing 
New  England  city,  has  begun  business  under 
very  favorable  auspices  and  will  result  in 
keeping  a  great  deal  of  money  in  New  Britain 
that  would  otherwise  drift  somewhere  else. 

With  a  capital  of  $100,000  and  a  surplus  of 
$50,000,  and  with  unlimited  resources  to  draw 
from  if  this  money  is  not  sufficient  to  take 
care  of  all   the  business  that  comes  its  way, 


the  organization  is  strong  financially  as  it  is 
also  strong  personally  in  the  character  of  the 
men  who  have  it  in  charge.  The  officers  are 
as  follows:  Charles  M.  Jarvis,  American 
Hardware  Corporation,  president;  George  P. 
Hart,  the  Stanley  Works,  vice-president;  F. 
G.  Vibberts,  Manchester  Trust  and  Safe  De- 
posit Co.,  Manchester,  Conn.,  secretary  and 
treasurer. 

Among  the  directors  are  a  large  number  of 
the  leading  representatives  of  the  great  Hard- 
ware houses  of  New  Britain. 


WINDOW    DISPLAYS    IN    SMALL   TOWNS 


Nothing    That    Advertises    a    Business    so 
Well 

There  were  certainly  some  very  attractive 
window  displays  in  the  last  issue,  and  these 
should  be  the  means  of  bringing  many  peo- 
ple in  to  a  store  where  such  displays  are  made. 

We  make  a  specialty  of  window  decorations, 
and  change  them  every  other  week,  and 
oftener  if  possible.  I  think  it  is  well  to  change 
often,  as  it  makes  people  think  that  you  have 
a  large  stock  of  goods,  and  many  varieties. 

We  believe  that  there  is  nothing  that  ad- 
vertises a  business  more  than  our  window,  as 
goods  well  displayed  are  half  sold,  as  the  old 
saying  is,  and  we  try  to  make  everything  very 
attractive. 

We  would  advise  anyone  that  has  a  window 
to  spend  a  little  time  and  make  it  look  nice 
and  neat  by  putting  in  a  display  of  goods  of 
some  lines,  and  also  special  lines,  as  people  see 
something  new  in  the  window  they  will  come 
in  to  ask  about  it,  and  chances  are  that  they 
will  buy  something  before  they  leave  the  store. 
Pilch ER  Hardw.xre  Co. 


Too  Much  Attention  Cannot  be  Given 

We  feel  assured  that  too  much  attention 
cannot  be  paid  to  show  window  advertising. 
I  also  feel  that  we,  as  smaller  dealers,  do  not 
give  this  matter  the  attention  we  should.  I 
have  always  noticed  that  a  display  in  window 
brings  inquiry  for  articles  displayed.  The 
more  attractive  the  display  the  more  atten- 
tion it  will  draw,  and  of  course  the  more  ad- 
vertising you  will  receive,  but  a  poor  display 
is  better  than  none.  Don't  fail  to  use  what 
window  space  you  have,  because  it  is  not  as 
large  as  your  neighbor  nor  because  you  can- 
not make  as  nice  a  display. 

M.  W.  Keating  &  Co. 


Brings  Immediate  Results 

Our  views  on  show  window  displays  in  small 
towns  are  in  accord  with  those  of  the  writers 
in  the  last  issue.  We  have  found  window  dis- 
plays to  be  a  good,  cheap  advertisement,  not 
only  in  bringing  immediate  sales,  but  also  in 
futures  sales.  We  have  had  people  inquire 
for  articles  displayed  weeks  after,  with  the  re- 
mark that  they  had  seen  them  on  display  in 
the  window.  Schmidt  &  Son. 


People  Are  Always  Looking  for  Something 
New 

I  take  as  much  pride  in  my  show  windows 
as  any  other  part  of  the  store,  as  we  have  a 
large  window  and  very  easy  to  dress.  I  find 
it  is  the  cheapest  way  to  advertise,  because 
the  people  are  always  looking  for  something 
new  in  the  window.  L.  M.  Hers  man. 


Customers    Naturally    Looking    Around    to 
Buy 

We  think  a  show  window  well  trimmed  and 
changed  often  is  the  cheapest  advertising  a 
dealer  in  a  small  town  can  use.  A  newspaper 
ad.  in  a  small  town  is  a  very  expensive  form 
and  reaches  a  very  limited  number,  and  they 
forget  it  before  they  have  finished  reading — 
while  a  show  window  calls  their  attention  to 
the  article  at  a  time  when  they  are  naturally 
looking  about  to  buy. 

We  do  not  price  goods  put  in  the  window 
unless  it  is  an  article  that  cannot  be  handled 
by  the  other  dealers,  as  if  a  price  is  put  in 
window  on  goods  handled  by  the  others  they 
will  see  it  before  customers  will  and  will  very 
likely  cut  the  price  themselves,  and  the  lord 
knows  there  is  enough  of  it  done  without 
window-price  giving.  I  have  been  reading  the 
views  of  the  diflFcrent  ones,  and  as  usual  I 
agree  and  disagree.     M.  Hosterman  &  Son. 
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ARKANSAS   RETAIL   HARDWARE   ASSOCIATION 


The  seventh  annual  convention  of  the  Ar- 
kansas Retail  Hardware  Association  was  held 
the  5th,  6th  and  7th  ult.  at  Little  Rock,  Ark. 
There  was  a  large  attendance,  and  the  reports 
showed  good  gains  in  membership  as  well  as 
oew  accessions  during  the  meetings.  Presi- 
dent Thomas  B.  Stewart,  Newport,  presided. 

The  following  officers  were  elected  for  the 
ensuing  year: 

President,  Emmet  E.  Mitchell,  Morrilton. 

First  Vice-President,  Joseph  L.  Davis, 
Magnolia. 

Second  Vice-President^  R,  W.  Meri- 
wether, Paragould. 

Secretary  and  Treasurer,  Charles  E.  Tay- 
lor, LiUle  Rock. 

Executive  G>mmittee  —  Hamp  Williams, 
Hot  Springs;  R.  F.  Roys,  Russellville ;  J.  P. 
Simpson,  Malvern;  T.  J.  Mott,  Helena;  John 
M.  Pittman,  Prescott;  Thomas  B.  Stewart, 
Newix>rt;  N.  T.  Richmond,  Ft.  Smith. 
PRESIDENT  Stewart's  annual  address. 

President  T.  B.  Stewart  in  his  annual  ad- 
dress spoke  of  the  work  of  the  upbuilding 
the  organization,  the  structural  period,  so  to 
speak,  which  later  on  is  to  be  utilized  in  the 
betterment  of  our  conditions  as  tradesmen 
and  merchants.  As  to  how  wisely  we  have 
builded  will  depend  entirely  on  our  ability  to 
serve  the  purpose  of  those  with  whom  we 
must  deal,  of  which  there  are  four  factors  to 
be  considered:  First,  the  consumer,  our  cus- 
tomer; second,  the  retail  distributer  of  mer- 
chandise, ourselves;  third,  the  jobber,  the  na- 
tional assembler  of  merchandise  and  wares; 
fourth,  the  manufacturer,  the  maker  of  the 
millions  of  articles  that  the  people  must  have. 

Particular  attention  was  paid  to  the  subject 
of  freight  rates,  a  suggested  remedy  for  the 
trouble,  delays  in  transit,  etc.  The  speaker 
assured  his  hearers  that  they  were  gaining  on 
the  catalogue  houses  in  getting  trade. 

Secretary-Treasurer  Charles  E.  Taylor, 
Little  Rock,  rendered  a  report  that  was  full 
of  encouragement  to  the  members.  He  sug- 
gested that  the  members  take  out  more  insur- 
ance in  some  of  the  Hardware  Mutuals.  The 
traveling  men  have  been  made  associate  mem- 
bers of  the  organization  and  have  done  good 
work  during  the  past  year  in  securing  new 
members.  A  balance  was  reported  on  hand  in 
the  treasury,  with  all  debts  paid. 

Frank  T.  Longley,  manager  of  the  Retail 
Orocers*  and  Merchants'  Association,  of  Little 
Rock,  read  a  paper  on  "What  a  Local  Mer- 
chants* Association  May  Do."  At  present 
there  is  a  membership  of  150  retail  firms.  He 
gave  particulars  concerning  their  credit  rating 
system,  which  we  give,  in  part,  herewith: 


In  this  department  of  the  work  we  aspire 
to  be  to  the  retail  merchant  what  Dun's  and 
Bradstreet's  agencies  are  to  the  wholesaler. 
The  great  majority  of  people  in  Little  Rock 
pay  their  accounts,  but  we  regret  to  say  that 
there  are  some  who  don't  and  the  sooner  the 
merchants  find  them  out  the  better  it  will  be 
for  them  and  the  merchants  also. 

The  day  has  passed,  long  since,  when  a 
careful  and  conservative  business  man^  doing 
a  credit  business,  or  even  a  cash  business,  can 
successfully  extend  credit  without  first  se- 
curing *'a  rating"  of  credit  on  his  prospective 
customer.  The  credit  rating  system  in  use  in 
our  office  is  the  very  simplest  that  can  be  im- 
agined. We  try  to  impress  upon  our  mem- 
bers that  they  must  not  be  afraid  of  their 
customers,  and  must  ask  prospective  custom- 
ers with  whom  they  have  never  had  an  ac- 
count for  references  at  the  time  they  apply 
for  credit,  and  after  obtaining  all  the  in- 
formation possible  to  give  that  information  to 
us  by  telephone  communication,  and  if  we 
have  not  already  a  rating  in  the  office  on  the 
party  we  proceed  at  once  to  get  one  from 
merchants  with  whom  he  has  traded  in  the 
past.  We  use  a  3  by  5  inch  card,  filing 
them  alphabetically,  showing  the  information 
given  by  each  firm,  and  this  information  is 
verified  from  time  to  time  as  inquiries  are 
made  by  other  members  so  that  the  informa- 
tion is  kept  strictly  up-to-date.  In  this  way, 
getting  information  as  we  do  from  actual  ex- 
perience each  merchant  has  had,  you  will 
readily  see  that  the  association  does  not  make 
a  man's  rating,  but  he  makes  his  own.  They 
are  the  experiences  from  dealers  who  know 
what  they  are  talking  about,  and  prejudices, 
likes  or  dislikes,  do  not  enter  into  our  rating 
at  all.  Only  facts  are  wanted  which  can  be 
verified   if  necessary. 

There  are  still  many  merchants  in  this  city, 
and  some  of  them  members  of  our  association, 
who  imagine  that  they  know  it  all  in  the  way 
of  credits  and  do  not  Kve  up  to  their  oppor- 
tunities by  using  our  credit  information  de- 
partment as  they  should.  Merchants  are  so 
keen  to  do  business  that  they  will  sometimes 
take  risks  that  are  absolutely  absurd  and  foolish. 
We  have  in  mind  at  this  time  several  instances 
where  members  have  asked  us  for  ratings 
on  certain  parties  who  were  reported  to  us  and 
known  to  be  absolutely  worthless  and  so  re- 
ported to  the  inquirer.  Several  months  later  bills 
were  sent  us  for  collection,  showing  that  these 
members  in  the  face  of  the  information  given 
them  have  extended  credit,  and  are  unable  to 
collect  their  accounts.  What  do  you  think 
of  a  man  who  would  extend  credit  to  John 


75 


Digitized  by 


Google 


76 


HARDWARE   DEALERS'    MAGAZINE 


July,  1906. 


Doe  when  he  knew  that  he  owed  four  or  five 
unpaid,  past  due,  just  accounts,  and  every  rea- 
sonable means  had  been  used  to  collect  same 
and  still  he  failed  to  make  satisfactory  settle- 
ments? Such  merchants,  we  are  glad  to  say, 
are  very  greatly  in  the  minority,  and  the  most 
of  them  are  glad  to  profit  by  the  information 
and  experience  of  other  merchants. 

The  present  rating  system  was  begun  in 
September,  1904,  and  we  now  have  approxi- 
mately ten  thousand  credit  ratings  on  file  in 
our  office  and  they  are  being  increased  and 
added  to  every  day.  During  the  busy  seasons 
of  the  year  a  careful  record  shows  an  average 
of  fifty  calls  a  day  from  our  members  for 
credit  information.  The  effect  of  this  system 
as  it  becomes  generally  known  to  the  resi- 
dents of  the  city,  will  be  to  stimulate  those 
who  in  the  past  have  been  inclined  to  abuse 
their  credits,  and  make  them  more  prompt  in 
their  payments.  Too  many  of  us  are  inclined 
to  live  above  our  means,  feeling  that  the  mer- 
chants will  wait  patiently  on  us,  and  what  we 
don't  pay  this  month  we  can  pay  next  month. 
Next  month  we  are  in  still  deeper  and  the 
merchant  is  holding  the  bag.  If  a  man  knovvs 
that  a  record  is  being  kept  on  the  manner  in 
which  he  treats  his  accounts  it  will  have  a 
good  influence  on  him,  and  our  merchants 
already  feel  the  good  effects  of  the  credit  rat- 
ing system. 

I  hope  to  see  the  day  when  the  retail  mer- 
chants in  every  town  and  city  in  the  State  will 
be  thoroughly  organized,  especially  along  the 
lines  of  protecting  themselves  from  losses  on 
bad  accounts,  so  that  when  a  man  moves  to 
Little  Rock  from  other  points  in  the  State 
we  can  get  his  record  from  the  place  he  left 
and  vice  versa.  Right  here  let  me  say  that  at 
any  time  any  of  you  Hardware  men  want 
credit  information  on  parties  moving  from 
Little  Rock  to  your  city  we  will  gladly  fur- 
nish it  to  you  upon  request  if  it  is  within  our 
power. 

The  collection  department  is  another  im- 
portant feature  of  association  work,  although 
it  is  not  the  most  important,  as  some  mem- 
bers seem  to  think  when  we  hear  of  them 
complaining  to  others  because  we  have  not 
been  able  to  collect  for  them  some  trifling 
account  against  some  dead  beat.  We  urge 
upon  all  our  members  to  send  their  delin- 
quent accounts  to  the  association  so  that  we 
may  be  informed  as  to  who  are  delinquent, 
and  add  the  information  to  our  credit  records. 

The  association  charges  its  members  a  fee 
of  only  10  per  cent,  for  making  collections  for 
them,  and  since  this  part  of  the  work  was 
begun  our  records  show  that  we  have  col- 
lected for  our  members  the  sum  of  $.3,671.52 
during   a   period  of   eighteen    months,   or   an 


average  of  over  $200  per  month  returned  to 
members  from  accounts  considered  worthless. 
The  usual  charge  of  collecting  agencies  for 
handling  such  claims  is  50  per  cent,  so  we 
figure  that  on  this  basis  we  have  saved  our 
members  in  this  department  in  round  numbers 
about  $1,500.  We  do  not  employ  a  collector 
to  present  these  bills,  but  we  use  a  system  of 
three  form  letters,  the  first  very  mild  in  tone 
and  the  others  gradually  growing  stronger,, 
calling  the  attention  of  the  delinquent  to  the 
fact  that  it  will  not  benefit  his  credit  standing 
to  have  his  name  appear  as  such  before  a  body 
of  merchants  such  as  our  association  repre- 
sents. The  method  has  been  successful  to  a 
degree  beyond  our  expectations,  and  has  the 
further  advantage  that  usually  the  delinquent 
goes  right  into  the  store  and  makes  settlement 
and  many  instances  have  been  called  to  my 
atitention  where  delinquent  customers  have 
been  made  good  cash  customers  by  careful  and 
judicious  handling  by  the  merchant  at  the 
time  of  settlement. 

Members  of  the  association  agree  not  to 
patronize  program  advertising  schemes  of  any 
kind,  trading  stamps,  raffles,  etc.  If  they  da 
they  pay  a  forfeit.  There  is  an  advisory  com- 
mittee to  whom  all  solicitors  are  referred  by 
the  manager,  and  a  very  large  percentage  are 
turned  down.  The  ban  is  placed  on  ticket 
sellers  of  all  kinds. 

J.  M.  Pittman,  Prescott,  spoke  on  Mutual 
Fire  Insurance,  and  gave  many  reasons  why 
the  members  should  more  largely  patronize 
these  companies.  Hamp  Williams,  Hot 
Springs,  rendered  his  report  as  a  delegate  to 
the  National  Hardware  Association  conven- 
tion last  spring.  A  thoroughly  enjoyable  ban- 
quet was  tendered  the  members  by  the  Arkan- 
sas travelers  in  honor  of  the  Hardware  As- 
sociation. 

During  the  sessions  brief  talks  were  made 
as  follows :  "How  I  Sell  a  Pocket  Knife,"  by 
T.  J.  Mott,  Helena;  "How  I  Sell  Holiday 
Goods,"  by  John  M.  Lofton;  "How  I  Sell 
Paint,"  by  W.  B.  Hammond;  "How  I  Sell  a 
Cook  Stove,"  by  W.  N.  Brandon,  Little  Rock ; 
"How  I  Sell  a  Cultivator,"  by  R.  R.  Roys, 
Russellville. 

RELATION    OF    HARDWARE    DEALER    TO    JOBBER. 

W.  T.  Oberst,  Blytheville,  spoke  on  this 
topic.     In  part,  he  said: 

I  think  that  the  retailer  and  jobber  should 
be  the  best  friends,  and  do  not  see  how  one 
could  exist  without  the  other.  By  jobber,  I 
mean  jobber  in  the  full  sense  of  the  term,  not 
the  half  and  half  fellow,  whose  representative 
calls  on  the  dealer,  sells  him,  and  then  goes 
around  town  peddling  his  goods  to  the 
butcher,  baker  and  blacksmith.    A  great  many 
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of  you  no  doubt  are  called  on  quite  often  by 
the    manufacturers'     special     agent.       He     is 
usually   a   shrewd    fellow   and  comes    to   you 
with  an  argument  like  this:    "I  represent  the 
only  hatchet  factory  in  the  world  out  of  the 
trust.     My  factory  has  sent  me  to  your  town 
-especially  to  see  you  and  sell  you  our  justly 
celebrated  brand  of  'knock  'em  out'  hatchets. 
What,  never  heard  of  our  brand  before  ?   Why 
^11  of  the  big   jobbers   have  been   trying   for 
years  to  get  us  to  make  our  hatchets  for  them 
under   their    special   brand."     When   he   gets 
through    with   you,   you   have   given    him    an 
order    for   goods    that    will    last    you    nearly 
twelve  months  or  two  years;    signed  a  "No 
countermand    accepted"    contract,     and     that 
much  of  your  capital  is  tied  up.     It  is  not  al- 
ways hatchets  they  may  try  to  sell  you,  it  may 
be  axle  grease  or  tooth  picks.    Now  the  regu- 
lar jobber  always  carries  a  large  and  varied 
stock  of  any  of  these  lines  and  can  supply  our 
wants  as   we   need  them.     Besides,   in  giving 
our  business   to    the   so-called   manufacturers' 
special  agent,  we  are  encouraging  a  brood  of 
the  worst  enemies  the  Hardware  dealer  has  to 
contend  with,  namely,  the  Hardware  peddler. 
A  great  deal  has  been  said  and  written  about 
the  catalogue  house,  but  the  catalogue  house 
is    an   open    enemy,    we    can    all    learn    their 
prices,   we  can   all  learn   what  they   have   to 
say   to  our  customers  by   reading  their   cata- 
logues  and  literature,   but   a  far  more   insid- 
ious foe  to  the  Hardware  man  is  the  Hard- 
ware peddler,  he  works  far  greater  injury  to 
the    retailer    than    ever    the    catalogue    house 
does.     For  example,  the  druggist  buys  a  few 
pocket   knives,    is    that   any    reason   why    the 
drummer  should  sell  him  an  ice  cream  freezer, 
refrigerator  or  lawn  mower  for  his  own  use 
or    for    his    friends,    thereby    depriving    the 
Hardware  dealer  of  his  legitimate  trade  and 
profit.    I  know  of  one  instance  where  a  drug- 
gist ordered  a  refrigerator  for  a  doctor,  let- 
ting him  have  it  at  actual  cost.     The  dealer's 
l>est  friend  is  the  jobber.  _ 

A  few  years  ago  we  had  a  cloud  burst  in  the 
southern  part  of  the  State  and  crops  were 
nearly  all  washed  away.  I  have  been  told  of  a 
Hardware  man  in  this  section,  whose  account 
the  jobber  carried  for  nine  months,  filling  his 
orders  promptly,  and  never  receiving  a  cent 
in  the  meantime. 

I  know  of  another  instance  of  a  merchant 
living  in  Mississippi.  The  levee  broke  and 
the  country  was  badly  damaged,  and  his  long 
past  due  account  was  settled  with  a  twelve 
months'  note.  To  come  nearer  home,  I  know 
of  a  little  retailer  who  was  sick  abed  for  six- 
teen weeks  and  whose  business  got  into  bad 
:shapc,  and  had  it  not  been  for  the  kindness  of 


the  jobber  he  would  have  gone  to  the  wall. 
I  have  never  heard  of  the  manufacturer 
who  sends  out  the  special  agent  to  see  the 
retailer  who  would  take  care  of  his  customers 
in  this  kindly  manner.  I  will  conclude  by 
saying  that  if  you  will  stick  to  the  jobber,  he 
will  stick  to  you. 

Oklahoma   Retail    Hardware  Association 

The  Retail  Hardware,  Implement  and  Ve- 
hicle Dealers'  Association,  of  Indian  and  Ok- 
lahoma Territories  will  hold  a  convention  in 
Oklahoma  City  the  10th,  11th  and  12th  inst. 
A  very  large  attendance  is  expected.  Presi- 
dent W.  J.  Pettee,  Oklahoma  City,  and  J.  H. 
Johnston,  of  the  same  city,  call  attention  to 
the  exhibit  hall  where  free  space  is  offered  to 
manufacturers  and  jobbers  for  the  display  of 
their  exhibits.     The  hall   is   150x175   feet. 

Inland   Empire   Hardware  Association 

The  Inland  Empire  Implement  &  Hard- 
ware Dealers'  Association  held  its  second 
semi-annual  meeting  in  Spokane,  Wash.,  last 
month,  and  raised  $10,000  by  subscription 
with  which  to  fight  the  "buggy  trailers"  and 
"range  peddlers."  The  association  is  deter- 
mined to  wage  unrelenting  war  upon  these 
men,  whom  they  call  enemies  of  the  local 
dealers,  and  they  have  outlined  an  extensive 
campaign.  Secretary  E.  W.  Even  son  of  the 
association  says  the  fund  subscribed  will  be 
used  to  hire  men  to  follow  up  the  agents 
representing  Eastern  houses  to  explain  to  the 
would-be  customers  the  advantage  of  buying 
from  the  home  dealers,  the  trickeries  which 
the  outside  agent  is  supposed  to  resort  to,  and 
the  superior  quality  of  the  buggies  and  ranges 
purchased  from  local  merchants.  It  is  ex- 
pected there  will  be  a  merry  war  in  the  fight. 

The  association  has  a  mutual  insurance 
company  newly  organized.  The  insurance  re- 
port shows  premium  receipts,  $4,299.85;  total 
at  risk,  $260,650;  reinsurance,  $154,000; 
amount  at  risk  above  insurance,  $105,850. 

The  organization  has  appointed  a  legislative 
committee  which  will  attempt  to  secure  State 
legislation  to  assist  the  association  in  its  fight 
against  the  country  peddlers.  The  association 
also  appointed  a  committee  which  will  at- 
tempt to  secure  the  organization  of  all  the  im- 
plement and  Hardware  dealers  in  Washington, 
Idaho,  Oregon  and  Montana.  The  Inland 
Empire,  so-called,  embraces  Eastern  Wash- 
ington, Northern  Idaho  and  Northeastern 
Oregon. 
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South        Carolina        Retail        Hardware 
Association 

The  second  annual  meeting  of  the  South 
Carolina  Retail  Hardware  Association  was 
held  on  the  r2th,  18th  and  14th  ult.,  at  Co- 
lumbia. There  was  an  unexpectedly  large  at- 
tendance, and  enthusiasm  ran  high  throughout 
the  sessions.  President  H.  P.  Duvall,  Cheraw, 
made  an  interesting  report  for  the  past  year. 
The  new  officers  elected  are  as  follows : 

President — T.   O.    Flowers,  Rock  Hill. 

Vice-Presidents — E.  W.  Duvall,  Cheraw; 
Elliott  Dunn,  Charleston,  and  W.  N. 
Everett,    Rockingham,    N.    C. 

Secretary-Treasurer  —  Paul  W.  McLure, 
Greenwood. 


obtained  of  Secretary  A.  R.  Sale,  Mason 
City,  Iowa.  There  will  be  baseball  games  and 
other  interesting  features  to  make  the  event 
one  of  pleasure  to  all  who  attend. 

A   Builder's  Hardware  Float 

J.  H.  Fall  &  Co.,  Nashville,  Tenn.,  in  a  re- 
cent industrial  parade  in  their  city,  occupied  a 
conspicuous  part  by  a  float  which  was  a  minia- 
ture of  one  of  Nashville's  newest  skyscrapers. 
On  this  the  firm  placed  "Yale"  locks  and  hard- 
ware. The  building  on  the  float  is  made  of 
heavy  canvas  and  is  painted  in  water  colors 
exactly  as  the  original.  The  cornice,  made  of 
galvanized  iron,  is  also  an  exact  reproduction 
of  that  on  the  real  skyscraper,  and  was  made 
by  the  same  company  that  obtained   the  con- 


An  Unusual  Builders'  Hardware  Float,  by  J.  H.  Fall  &  Co.,  Nashville,  Tenn. 


The  fourth  annual  picnic  of  the  Iowa  Hard- 
ware Dealers'  Association  will  be  held  the 
19th  and  20th  inst.     Full  particulars  can  be 


tract  for  the  metal  work  on  the  original  build- 
ing. The  float  building  is  12  feet  high,  8%  feet 
deep  and  6  feet  wide,  being  just  one-twelfth 
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the  size  of  the  original.  "Yale"  Locks  are  ar- 
ranged on  a  slanting  framework  at  the  base 
of  the  building.  Tiger  lilies  were  used  exten- 
sively in  the  decoration,  as  the  "Tiger"  is  the 
firm's  private  brand.  This  float  attracted  a 
great  deal  of  attention,  not  only  because  it  was 
an  exact  reproduction,  but  because  it  was 
something  novel  and  out  of  the  beaten  path. 
This  is  the  same  company  that  made  the  ex- 


hibit last  year  of  the  lady  in  the  cage  with 
the  tiger,  which  received  so  many  complimen- 
tary notices  from  many  sources.  This  season's 
exhibit  was  equally  as  attractive,  and  illus- 
trates that  there  can  be  gotten  up  something 
"new  under  the  sun."  It  also  contains  a  good 
suggestion  for  other  aggressive  Hardware  con- 
cerns who  are  in  search  of  ideas  for  similar 
occasions. 


ONE    BRAND    OR    MORE  ? 


One       Line 


Less      Trouble 
Satisfaction 


and      l^ore 


We  think  it  decidedly  the  best  to  carry  one 
line  and  push  it.  We  have  tried  handling 
several  lines,  and  since  handling  one  line  we 
lind  more  goods  are  sold  with  less  trouble  and 
with  more  satisfaction  to  ourselves  and  cus- 
tomers. We  alwa3'^s  try  to  get  a  line  that  we 
have  confidence  in  and  then  push  it. 

L.  A.  Morgan  Co. 


Get  Exclusive  Sale  on  One  Line 

In  the  paint  line  I  believe  in  one  make  only 
and  that  the  best.  In  general  Hardware  and 
tools  I  find  it  advantageous  to  secure  the  ex- 
clusive sale  of  a  line  of  the  highest  grade 
goods.  Then  push  that  line  and  push  it  hard, 
at  prices  which  allow  a  very  generous  profit. 
Also  to  have  on  hand  in  case  of  competitive 
necessity  one  or  more  cheaper  lines. 

H.  T.  Clark. 


Would  Start  With  One  Brand 

If  I  were  going  into  business  I  would  con- 
fine myself  to  the  one-brand  policy  at  the 
start  and  I  would  make  such  changes  after- 
ward as  my  trade  demanded.  If  in  my  judg- 
ment the  trade  demanded  more  than  one 
brand  after  I  got  started  I  would  add  them, 
but  it  is  not  best  to  change  brands  too  often 
nor  have  too  many  brands  of  one  line  at  any 
one  time.  If  I  were  going  to  buy  out  a  stock 
of  Hardware  I  would  think  more  of  it  if  it 
was  composed  of  lines  in  few  brands.  I 
would  much  prefer  a  100  dozen  files  in  one 
good  brand  to  a  mixed  lot  of  several  brands. 
Hamp  Williams. 


Prefers  Manufacturers'  Brands 

I  don't  think  it  makes  any  material  differ- 
ence whether  you  carry  one  or  more  brands  of 


high-grade  goods,  but  my  experience  teaches 
me  that  it  is  very  necessary  to  carry  two  op- 
posite grades — something  good  and  something 
cheap;  the  cheapest  thing  that  can  be 'bought. 
I  would  advise  not  to  stock  very  heavily  on  the 
cheap  goods.  The  cheap  goods  help  sell  the 
better  quality.  I  find  it  hard  to  argue  quality 
when  you  can't  see  them;  show  the  goods 
and  price  and  they  will  argue  more  in  a  min- 
ute than  you  could  in  an  hour.  Always  try 
first  to  sell  the  best.  I  think  it  a  good  idea 
to  stick  to  a  certain  brand  if  it  gives  satisfac- 
tion to  your  customers  and  the  price  is  right. 
I  am  not  in  favor  of  handling  jobbers*  brands 
only  for  this  reason,  you  establish  a  trade 
on  one  brand  of  goods  at  a  certain  price;  if  its 
a  jobbers*  brand  he  can  easily  advance  the 
price  and  you  have  no  way  of  knowing 
whether  he  is  justifiable  in  asking  the  price  or 
not;  but  factory  brands  can  easily  be  gotten 
at,  for  all  jobbers  handle  them  and  I  think  it 
can  be  of  no  advantage  to  handle  a  jobbers' 
brand  if  more  than  one  man  in  a  town  handles 
that  brand.  J.  O.  Smith. 


Assortment  Required  for  Self-Protection 

It  depends  entirely  upon  the  locality 
whether  you  should  handle  and  push  one  line 
of  goods.  For  city  and  mechanical  trade  the 
best  money  can  buy  is  not  too  good.  For 
ordinary  farming  trade  second  grade  must  be 
handled;  consequently  merchants,  in  smaller 
towns,  should  handle  two  grades.  As  to  stoves 
and  ranges  no  one  line  meets  the  demands  of 
all  the  trade,  and  an  assortment  is  the  surest 
winner.  Wc  find  it  most  profitable  to  push 
the  best  grade  and  one  line;  but  the  assort- 
ment is  required  for  self-protection. 

Henry  Wolf  &  Co. 


After  32  years  of  experience  I  would  recom- 
mend a  dealer  to  handle  several  brands.  If 
the  people  were  all. the  same  then  one  brand 
might  do.  J.  H.  Scott. 
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A  Firm  Believer  In  One  Brand 

The  discussion  in  the  magazine  is  quite  in- 
teresting. I  am  a  firm  believer  in  one  brand. 
Have  some  individuality.  Get  a  good  line  and 
slick  to  it  so  long  as  the  manufacturer  is  pro- 
gressive. It  does  not  always  mean  that  we 
adhere  to  the  full  line,  as  we  have  to  have 
different  priced  goods.  We  try  to  keep  about 
three  prices  in  ranges.  Then  a  few  good 
cast  cook  stoves.  One  brand  of  paint  and 
talk  mixed  paint.  As  who  would  think 
going  back  to  "stage  coaches,  tallow  dips  and 
flint-lock  muskets,"  and  why  adhere  to  lead 
and  oil  that  grandfather  used  to  use?  This 
is  an  age  of  progression  and  let  us  try  and  be 
progressive.  The  one  brand  discussion  leads 
along  a  line  which  the  writer  has  adhered  to 
for  years,  and  believe  I  am  right — ^that  is,  I 
buy  my  stock  from  two  or  three  leading  job- 
bers: this  l)eing  enough.  There  is  compe- 
tition enough  to  keep  prices  down,  instead  of 
buying  of  eight  or  ten  diflPerent  firms,  and 
no  one  getting  enough  trade  that  they  care 
anything  about  it,  but  keep  calling,  living  in 
hopes  to  get  a  better  foothold.  I  firmly  be- 
lieve that  any  conscientious  traveler  will  do 
his  best  to  keep  a  customer  who  he  feels  he 
is  getting  the  most  of  his  trade  from,  than 
from  a  customer  who  is  buying  of  Tom,  Dick 
and  Harry  and  trying  to  secure  all  the  baits 
which  arc  thrown  out.  One  may  secure  a  few 
baits,  but  no  dealer  is  sharp  enough  so  he 
can  secure  all  the  stock  he  wants  from  baits, 
and  if  a  bait  is  given  and  accepted  they  must 
get  even  some  way  later.  I  should  like  very 
much  to  hear  from  other  merchants,  as  well  as 
some  travelers  along  the  line  last  spoken  of. 
A  Michigan  Reader. 


the  long  run  he  will  make  more  money  and 
find   life  more  endurable. 

The  F.  Hallock  Co.  (W.  A.  Church). 


Build  Up  Your  Reputation  on  Quality 

In  our  opinion  it  depends  largely  upon  the 
line.  On  machinists*  tools,  carpenters'  tools, 
edge  tools  of  all  kinds,  our  experience  has 
been  that  the  best  obtainable  is  the  thing  to 
buy  and  to  stick  to.  Build  up  your  reputation 
on  quality.  Let  your  store  be  known  as  a 
place  where  nothing  is  sold  but  goods  of  the 
best  quality.  A  cheap  article  is  never  satis- 
factory no  matter  how  low  it  is  sold,  and  the 
fact  that  it  is  not  satisfactory  invites  con- 
troversy and  friction  with  customers  and  ulti- 
mately he  goes  next  time  to  the  dealer  who 
sells  nothing  but  first-class  goods. 

On  the  other  hand,  the  merchant  who  is 
known  to  handle  and  sell  nothing  but  the  very 
best  make  of  goods  obtainable  is  in  a  posi- 
tion to  ask  and  secure  a  legitimate  profit  on 
his  goods  and  is  sure  to  hold  his  trade.  He 
will  lose  the  trade  of  a  few  "Dagos,"  but  in 


Keeps  the  Cheaper  Brand  Out  of  Sight 

I  find  in  my  experience  that  it  is  the  best 
policy  to  take  one  line  and  handle  it  for  a 
leading  brand,  and  establish  a  reputation  on 
that  'trade  mark.  But  while  I  am  doing  this  I 
also  carry  a  small  stock  of  some  other  brand 
of  goods  that  are  cheaper  and  not  so  good.  I 
never  show  this  cheaper  line  or  say  anything 
about  it  unless  it  is  the  last  chance  to  make 
a  sale,  or  to  show  to  a  party  when  a  lower 
price  is  quoted  me  by  a  customer. 

R.  F.  Rovs. 


The  question  in  regard  to  handling  one 
brand  or  more  is  hard  to  answer.  In  most  of 
the  lines  we  handle  we  should  say  that  one 
good  brand  well  pushed  is  better  than  more. 
Of  course  this  would  not  apply  to  small  goods, 
but  rather  to  the  lines  like  stoves,  cutlery,  en- 
ameled ware,  good  tinware  and  things  which 
can  be  talked  and  advertised  extensively. 

Snidecor  &  Co. 


Wants  More  Than  One  Brand 

1  find  in  my  experience  of  18  years  in  the 
Hardware  business  that  it  does  not  pay  to 
handle  one  brand.  I  always  show  my  customer, 
say  tools,  from  two  or  three  brands,  one  high 
price,  medium  and  low  price,  and  on  the  high 
price,  a  well-known  brand,  I  always  place 
my  guarantee,  and  don't  guarantee  the  low- 
price  goods  at  all.  Nine  times  out  of  ten 
I  sell  the  well-known  brand.  In  stoves  I 
always  have  about  four  diflPerent  brands, 
showing  customer  generally  the  high-price 
goods  first;  if  he  talks  about  lower  prices, 
show  him  the  next  grade  and  keep  on  until 
he  is  interested.  In  this  way  I  lose  very  few 
stove  sales.  Of  course  I  always  carry  a  well 
selected  stock  of  stoves,  and  make  a  strong 
eflFort  to  sell  the  high-price  goods.  As  a  rule 
the  consumer  will  take  better  care  of  a  high- 
price  article  than  he  will  of  a  cheap  grade. 
Always  keep  a  few  stoves  on  hand  to  compete 
with  the  catalogue  houses.  I  cannot  see  how  a 
merchant  does  business  with  only  one  brand 
of  goods.  C.  H.  Reinholdt. 


"We  take  this  opportunity  of  expressing  our 
appreciation  and  interest  in  the  Hardware 
Dealers'  Magazine.  The  many  items  of  wit 
and  wisdom  contained  in  your  magazine  are 
of  great  benefit  to  the  progressive  Hardware 
dealer.  No  wideawake  Hardware  dealer  can 
afford  to  be  without  the  Hardware  Dealers' 
Magazine."  Scarborough  &  Klauss. 
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THE    EXPENSE    ACCOUNT 


^'Getting   More  Benefit  Than  We  Realize" 

We  have  read  the  different  articles  with  ref- 
erence to  Expense  Account  in  the  year's  busi- 
ness with  a  great  deal  of  interest.  It  seems 
to  us  that  we  are  getting  more  real  benefit  out 
of  such  discussions  and  experience  meetings 
than  a  great  many  of  us  realize.  We  find 
that  the  expense  account  is  the  most  vital  part 
of  our  business.  We  are  constantly  fighting 
it  down,  but  it  is  sure  to  reach  18  to  20  per 
cent,  of  the  amount  of  business  we  do  each 
year.  We  do  not  charge  freight  to  expense, 
as  we  figure  that  as  a  part  of  the  cost  of  our 
goods.  The  wholesaler  has  to  add  freight  to 
the  goods  before  he  can  quote  us  a  price,  and 
we  should  do  the  same. 

Shephard  Hardware  Co. 


Governed  By  Locality 

Allowing  5  per  cent,  of  the  investment  for 
a  sinking  fund,  5  per  cent,  for  interest  on  the 
capital  invested,  10  per  cent,  for  operating  ex- 
penses, those  20  per  cent,  have  got  to  be  made 
whether  you  call  the  expense  by  one  name  or 
another,  then  only  begins  the  making  of  profit. 
This  would  bring  what  I  call  a  budget  for 
rent,  wear  and  tear,  wages,  insurance,  horses 
and  incidentals.  Then  another  5  per  cent,  for 
profit  would  make  a  safe  investment.  How  to 
make  each  item  of  stock  pay  its  relative  share 
must  be  governed  according  to  locality. 

Christian   Schleuker. 


It  is  our  policy  to  sell  the  best  quality  of 
goods  and  stay  by  certain  makes  as  far  as 
possible,  but  we  have  department  store  com- 
petition, and  are  obliged  to  meet  them  with 
their  own  grade  of  goods.  Conditions  vary 
in  different  localities,  and  retailers  are  in  some 
cases  forced  to  carry  some  competition  goods. 
Wilcox  Hardware  Co. 


Takes  it  For  Granted 

We  are  not  prepared  to  offer  any  statement 
on  this  subject,  as  we  have  never  felt  the 
need  of  giving  it  especial  attention,  except  in 
a  general  way.  It  is  a  subject  that  needs  no  end 
of  attention,  and  one  that  the  average  merchant 
does  not  give  sufficient  attention  for  his  own 
good,  but  takes  it  up  in  a  general  way,  and 
as  long  as  things  are  apparently  prospering, 
he  takes  it  for  granted  that  this  account  is 
not  in  excess  of  what  it  should  be,  and  lets 
it  go  at  that.  Church  &  Morse, 

E.  E.  Richmond. 


"Hang  the  Expense" 

You  are  making  the  Hardware  Dealers' 
Magazine  a  very  readable  paper  with  the 
letters  from  merchants  on  different  topics. 
The  expressions  of  opinion  and  the  relating 
of  experiences  are  always  interesting  even  if 
they  don't  settle  any  vexed  questions.  I  have 
been  reading  the  letters  relating  to  expense 
and  would  like  to  make  a  small  contribution  to 
the  subject.  We  sympathize  with  the  views 
of  the  firm  that  said  "Hang  the  expense — get 
the  business  and  get  profits."  There  is  such  a 
thing  as  being  too  careful  of  expense,  by 
paring  down  salaries,  putting  off  needed  im- 
provements and  running  as  cheap  as  you  can. 
We  presume  in  some  localities  a  firm  would 
be  criticized  for  "putting  on  style,"  and  in 
other  localities  they'd  lose  trade  if  they  didn't. 
No  doubt  some  firms  can  do  business  with  an 
expense  of  10  per  cent,  of  their  sales,  we  are 
pleased  when  ours  comes  below  20  per  cent. 
It  was  considerably  above  that  when  we  did 
one-third  less  business  than  now,  but  we 
didn't  try  to  cut  down  the  expense.  We  be- 
lieved that  an  increase  of  expense  would  bring 
a  larger  volume  of  business,  and  so  insure  a 
smaller  proportionate  expense.  In  our  ex- 
pense account  we  include  the  salaries  of  the 
officers  of  the  company.  Freight  is  not  in- 
cluded, but  is  added  to  the  cost  of  the  goods. 
If  we  could  do  our  present  trade  on  10  per 
cent,  expense  we'd  soon  be  able  to  build  a 
music  hall  or  a  free  theatre  for  Detroit. 

T.  B.  Rayl  Co. 


Runs  Close  to  20  Per  Cent. 

We  have  read  with  a  great  deal  of  interest 
the  discussion  that  is  taking  place  between  the 
Hardware  dealers  of  different  sections  of  the 
country,  and  note  the  wide  difference  in  the 
estimated  cost  of  doing  business.  From  our 
experience  we  do  not  believe  that  any  firm  can 
do  a  general  retail  business  of  any  amount 
under  a  20  per  cent.  cost.  This  of  course 
takes  into  consideration  a  reasonable  salary 
for  the  proprietor,  to  which  he  is  entitled.  We 
think  that  these  dealers  who  claim  10  per 
cent,  will  cover  their  expenses  do  not  figure 
their  own  time  at  any  price,  nor  for  the  rent 
of  a  building,  which,  in  our  judgment,  should 
certainly  be  figured  the  same  as  though  they 
had  to  rent  their  property. 

The  Hillsdale  Hardware  Co. 


Does   Not  Charge  Salary  to   Expense 
Account 

I  have  kept  an  expense  account  for  18  years. 
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do  not  charge  salary  for  myself  to  expense. 
As  competition  crowds  a  little  harder  every 
year  the  expense  gradually  approaches  a  good 
square  10  per  cent,  of  sales.  Without  the  most 
careful  manipulation  it  would  easily  exceed 
this  limit.  W.  M.  Wheelock. 


Doing  Well  to  Keep  Within  20  Per  Cent. 

If  one  adds  to  net  cost  of  goods,  freight  and 
expenses,  which  one  should,  he  is  doing  ex- 
ceedingly well  if  he  keens  in  a  20  per  cent, 
limit.  It  is  a  very  deep  question,  conditions 
being  different.    Turn  goods  early  and  often. 

E.   W.   E.   BUNDSCHO. 


On  reading  articles  on  expense  in  your 
magazine  for  June  I  was  surprised  to  note  the 
wide  difference  in  percentage  figured  by  the 
several  dealers.  We  aim  to  keep  our  expense 
down  to  10  per  cent,  of  the  gross  sales,  but 


per  cent.,  and  the  month  of  March,  30.32  per 
cent.  This  is  the  month  my  insurance  comes 
in,  and  our  trade  was  light.  For  next  three 
or  four  months  I  don't  think  my  expense  will 
average  over  15  per  cent.  We  are  in  a  coun- 
try town  of  about  1,200,  and  there  are  two 
Hardware  stores  here.  I  am  hoping  to  read 
from  your  Magazine  many  more  dealers*  ex- 
perience of  the  expense  account. 

G.  W.  Storey. 


A  Fishing  Taclcle  Window  Display 

A.  N.  Patriarche  &  Co.,  Battle  Creek,  Mich., 
recently  put  a  fishing  tackle  display  in  their 
show  window,  which  attracted  marked  atten- 
tion and  admiration.  It  was  the  means  of 
creating  a  good  business  at  the  time.  The 
base  of  the  window  consisted  of  sod  ter- 
raced to  the  top  of  tank,  which  contained 
running  water  with  small  perch,  shiners  and 
bass,  together  with  small  turtles.     In  the  cor- 


FisHiXG  Tackle  Window  Display  by  A.  N.  Patriarche  &  Co.,  Battle  Creek,  Mich. 


find  it  at  times  exceeds  that  amount.  We 
figure  in  nominal  sum  for  proprietor's  salaries, 
but  charge  freight  to  merchandise. 

Kline,  Dean  &  Rogers. 


In  a  Country  Town  Expense  Is  15  Per  Cent. 

Looking  over  the  experience  of  so  many 
other  men  in  our  line  who  have  told  their 
experience,  I  just  reach  in  my  safe  and  get 
my  sales  and  expense  book  and  look  up  what 
per  cent,  my  expenses  are  running,  and  I  find 
they  don't  run  alike.  For  the  month  of  May 
1  find  my  expenses,  such  as  rent  and  other 
little  expenses  that  come  in,  as  store  expense 
and  freight  and  salar\'  for  myself,  run  to  11.58 
per  cent.,   and   for  the   month  of  April,   10.54 


ner  is  a  small  oak  tree  and  underneath  is  a 
lunch  basket,  tackle  box  and  other  items  nec- 
essary to  make  a  complete  outfit.  The  object 
on  the  tree  which  resembles  a  hornet's  nest  is 
a  hat  with  netting  over  it.  The  background 
consists  of  seines.  In  the  foreground  are  fish 
lines,  spinners,  flies,  fish  hooks,  while  in  the 
background  to  the  left  fish  rods  were  sus- 
pended. 

The  photograph  was  made  from  a  15-min- 
ute  exposure  with  electric  light  reflectors 
used.  It  is  a  very  good  picture,  as  it  shows 
the  fish  lines  in  the  front  with  distinctness 
and  the  rods  in  the  background,  the  latter 
being  at  least  10  feet  from  the  front  of  win- 
dow. 
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"Pcrfccto"   Roller  Razor  Strop 

The  Perfecto  Mfg.  Co.,  Towanda,  Pa.,  are 
placing  on  the  market  the  "Perfecto"  Roller 
Razor  Strop,  illustrated.  The  strop  automat- 
ically returns  to  the  case  when  not  in  use. 
The  leather  is  especially  tanned  by  the 
"^'hcmoak"  process  with  the  satin  finish,  which 


are  riveted  to  side  plates  and  have  no  caps  to 
become  lost.  Frame  studs  run  through  both 
heads  of  Reel  and  are  rigidly  locked  in  place 
with     locking     ring,     doing    away    with     all 


"Perfecto'*    Roller   Razor    Strop. 

insures  a  high-class  article.  The  case  is  of 
polished  wood  and  enameled  steel,  and  is 
built  to  last  a  long  time.  The  form  of  this 
device  keeps  the  strop  free  from  dust  and  grit 
and  the  leather  from  becoming  dry.  Each 
Strop  is  packed  in  a  paper  box. 


"Hunter"  E-Z- Apart  Reel. 

screws.  There  are  only  three  parts.  The 
take  apart  mechanism  used  in  both  the  free 
and  tight  spool  reels  is  very  simple,  and  gives 
a  durability  to  the  Reel  by  reason  of  the  ease 
of   cleaning   and  oiling.     In  the    Free   Spool 


"Hunter"  Free  Spool  E-Z-Apart  Reel 

The  Chamberlain  Cartridge  &  Target  Co.. 
Cleveland,  Ohio,  are  placing  on  the  market 
the  "Hunter"  Free  Spool  E-Z-Apart  Reel, 
illustrated.  It  has  a  quadruple  gear  and  Ger- 
man silver  finish.  The  large  barrel  rubber 
spool  runs  in  phosphor  bronze  bearings,  which 


Sectional  View  of  Reel. 

Reel  all  the  wear  on  the  gears  and  bearings 
is  eliminated,  and  in  bait  casting  the  spool  is 
freed  and  runs  on  ball  bearings  of  hardened 
steel.     The  momentum  of  the  handle  and  the 
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heavy  spool  being  removed  there  is  little  or 
no  liability  of  a  **black  lash"  and  the  line  does 
not  get  badly  tangled.  Only  the  very  lightest 
thumbing  of  the  line  is  necessary,  and  the  ac- 
curacy and  distance  of  the  cast  is  greatly 
increased.  The  user  does  not  have  to  be  an 
expert  to  do  first-class  casting  with  this  Reel 
for  which  it  is  especially  adapted.  The  gears 
are  always  in  mesh  and  never  strip.  By  slid- 
ing the  locking  ring  that  engages  in  the 
notches  in  the  studs  the  Reel  can  readily  be 
taken  apart  and  all  parts  easily  cleaned  and 
properly  oiled.  A  simple  push  with  the  finger 
and  the  Reel  can  be  taken  apart  or  when  put 
together,  locked  in  place.  The  manufacturers 
fully  guarantee  this  nickel-plated  Reel  to  be 
satisfactor>'  in  every  respect.  Reference  to 
the  sectional  view  will  show  the  mechanism. 

Rapid  Repair  Mill  for  Cartridges 

W.  P.  Markle  &  Co.,  St.  Louis,  Mo.,  are 
manufacturers  of  the  Rapid  Repair  Mill  for 
Cartridges,  illustrated.  This  machine  is  sub- 
stantially built;  is  heavy,  strong  and  durable. 
With  this  Mill  any  gun  club,  dealer  or  indi- 
vidual can  repair  exploded  paper  shotgun 
cartridges   so   that   he   can   reload   them   in   a 


There  are   several  grades  of  this   Shot   Gun, 
each  one  being  fully  described. 

"Hartford"    Minnow    Float. 

The  Siiinners-Russell  Co.,  Hartford,  Wis., 
are  placing  on  the  market  the  "Hartford" 
Minnow  Float,  illustrated.  The  makers  lay 
particular  stress  on  the  points  that  this  Float 
will  preserve  the  life  of  the  minnow  and  prove 
a  great  convenience  to  the  fisherman.  It  is 
made  of  galvanized  iron,  painted  green  outside 
and  striped  with  gold.  The  weight  is  3^ 
pounds.  Its  conical  shape  permits  of  moving 
readily  through  lily  pads,  weeds,  etc.,  and 
easily  following  a  boat.  The  air  chambers  at 
either  end  are  put  in  at  an  angle  so  that  the 
larger  portion  of  the  air  space  is  at  the  top; 
this  arrangement  keeps  the  Float  near  the  sur- 
face of  the  water^  so  that  the  slide  is  always 
on  top.  The  rear  part  of  the  body  of  Float 
is  perforated,  including  the  sliding  opening  at 
top;  this  permits  of  a  constant  supply  of  fresh 
water  to  the  minnows.  The  fore  part  contains 
the  still  water  and  is  the  place  where  the 
minnows  stay  when  the  Float  is  moving.  The 
minnows  are  thus  protected  from  the  lashing 
waters.     This  place,  the  makers  point  out,  is 


Rapid  Repair  Mill  for  Cartridges. 


satisfactory  manner.  The  manufacturers  state 
this  can  be  done  at  a  price  less  than  factory 
loaded  shells.  The  labor  can  be  supplied  by  a 
clerk  or  porter.     The   Mill,  which  weighs  40 


the  secret  of  the  device,  keeping  the  minnows 
alive  for  a  much  longer  time  than  would 
otherwise  be  possible.  Ballast  in  the  bottom 
of  Float  prevents  it  from  rotating,  and  keeps 


"Hartford"  Minnow  Float. 


pounds,  resizes,  decaps,  recaps  and  irons  the 
exploded  shell  so  that  it  can  be  handled  in 
the  loader  almost  as  easily  as  a  new  shell. 


The  Tobin  Arms  Mfg.  Co.,  Norwich.  Conn., 
in  their  latest  catalogue  devote  particular  at- 
tention to  the  ''Simplex*'  Shot  Gun.  General 
and   sectional    views    are    given    of   the    arm. 


it  submerged  to  the  proper  depth.  There  is  a 
loop  at  the  forward  end  of  Float  to  which  a 
cord  can  be  attached.  There  is  also  a  handle 
near  the  forward  end  which  the  fisherman 
grasps  to  hold  the  Float  in  position,  while  with 
the  other  hand  he  pushes  the  slide  back  and 
picks  out  the  minnow  bait  inside.  A  spring 
loop  keeps  the  slide  cover  closed. 
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''Flexible    Flyer"    Sled. 

S.  L.  Allen  &  Co.,  Philadelphia.  Pa.,  the 
manufacturers  of  the  "Flexible  Flyer"  Sleds, 
have  taken  out  two  new  patents  under  which 
they  will  be  made  for  the  coming  season.  The 
face  of  the  runner  will  be  made  hollow  in  the 
center  and  flat  on  the  sides;  this  shape  enables 
the  Sled  to  run  well  on  either  snow  or  ice. 
The  runner  is  not  hollow  enough  to  interfere 
with  the  Sled  running  well  on  snow,  but  it  is 
holJow  enough  to  make  it  steer  better  under 


IS  applied  to  the  lever  the  rollers  come  in  con- 
tact with  the  tire,  but  the  friction  is  solely  be- 
tween the  hardwood  spool  and  the  steel  wash- 
ers upon  the  ends  of  the  forked  axle  of  the 
brake.  The  brake  is  easily  applied  to  a  bi- 
cycle. The  lower  half  of  this  Brake  can  be 
combined  with  the  regular  long  handled  lever 
common    on    bicycles,    and    this    part    is    sold 


"Flexible  Flvlr"  Slkd. 

all  conditions,  especially  on  ice.  The  'second 
patent  covers  a  new  design  for  the  runners  of 
all  sizes.  Instead  of  the  gradual  grade  of  the 
runners  to  the  cross-bar,  they  will  start  from 
the  level  with  just  as  ea*sy  lines  but  a  new 
curve  increasing  in  abruptness  as  it  goes 
higher  and  ending  in  a  goose  neck.  This 
lengthens  the  bearing  and  steering  surface 
materially,  thus  securing  better  results  both 
in  speed  and  in  control  of  the  sled. 

"Duck"   Improved    Roller   Bicycle   Brake 

The  New  York  Sporting  Goods  Co..  17 
Warren  street.  New  York,  are  offering  the 
trade  the  "Duck"  Improved  Roller  Bicycle 
Brake,  illustrated.  The  two  rubber  rollers  of 
the  Brake  are  pressed  to  the  tire  of  the  front 


"Duck"  Improved  Roller  Bicycle  Brake. 

wheel  of  bicycle,  but  as  there  is  no  friction 
between  the  rubber  rollers  and  the  tire  there 
is  no  injury  to  the  tire.     When  the  pressure 


f 


Brake  Ey lipped  With  Long  Lever. 

separately  if  desired.  Ladies  or  inexperienced 
riders  prefer  the  long  lever  on  the  Brake,  as 
it  can  be  worked  without  removing  the  hand 
from  the  grip,  but  the  average  rider  tises  the 
thumb  lever,  as  it  does  not  encumber  the 
handle  bar.  The  lower  half  is  made  4V2  inches 
long  for  20  and  22-inch  bicycles,  and  5% 
inches  for  24  and  2G-inch  bicycles. 


Henry  Disston  &  Sons,  Inc.,  Philadelphia, 
Pa.,  have  brought  out  an  attractive  metal  sign 
of  the  "Disston"  Hand  Saw.  The  striking 
feature  of  the  sign  is  a  carpenter  of  many 
years  holding  in  his  right  hand  a  "Disston" 
Saw.  The  man  is  shown  in  black  and  white, 
the  Saw  in  natural  finish,  and  the  circular  back- 
ground a  bright  red,  making  a  sharp  contrast. 
At  the  top  of  the  sign  appears  "The  Saw  that 
made  Henry  Disston  famous  with  the  carpen- 
ters," and  below  the  picture  the  name  and  ad- 
dress of  the  concern.  Outside  the  circle  the 
background  shows  a  marbelized  effect.  The 
whole  sign  is  one  that  will  attract  attention  in 
any  store  or  in  any  place,  and  the  dealer 
handling  "Disston"  Saws  should  see  to  it  that 
he  has  one  of  these  signs  conspicuously  dis- 
played. 
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Combination  Knife,  Fork  and  Spoon 

A.  F.  Bannister,  Newark,  N.  J.,  for  whom 
George  W.  Davis,  7  Warren  street,  New 
York,  is  sales  agent,  is  placing  on  the  market 


barrels  are  of  especially  prepared  high  pres- 
sure steel,  choked  bored  for  nitro  powder.  It 
has  an  extension  matted-rib  with  reinforced 
breech ;   oiled,   walnut   stock   with   pistol   grii> 


Combination  Knife,  Fork  and  Spoon. 


the  Combination  Knife,  Fork  and  Spoon, 
illustrated.  This  set  is  made  of  aluminum 
and  German  silver,  folding  into  one  piece  and 


checked  and  patent  snap  forearm  chccked- 
The  regular  length  of  stock  is  14  inches  witli 
274-inch  drop.   The  gun  can  be  supplied  in  12- 


When  Used  as  a  Knife. 


is  carried  in  a  small  chamois  pocket,  which 
keeps  out  the  dust  and  dirt.  The  spoon  is 
highly  polished  and  it  weighs  4  ounces  com- 


gauge,  with  28,  80  and  32-inch  barrels,  and  hi 
16-gauge,  with  28  and  30-inch  barrels  only. 
The  weight  is  7%  to  8%  pounds. 

Japanned  Steel   Door  Button 

The  K.  L.  Watrous  Mfg.  Co.,  Dcs  Moines. 
Iowa,  are  placing  on  the  market  the  Japanned 
Steel  Door  Button  illustrated.  It  is  half  the 
weight  of  a   cast  button,   much   stronger  and 


Folded  to  Fut  in  Case. 

plete.  This  combination  article  is  extensively 
used  by  campers,  automobilists  and  by  parties 
going  on  fishing  excursions. 


'Stevens' ' 


Double      Barrel 
Shot-Gun 


Hammerlest 


The  J.  Stevens  Arms  &  Tool  Co.,  Chicopee 
Falls,  Mass..  are  placing  on  the  market  the 
"Stevens' "   Double-Barrel   Hammerless    Shot- 


Japanned  Steel   Door  Button. 

will  not  break.  It  is  no  higher  in  price  and 
is  smoother  in  finish,  as  it  is  stamped  from  a 
die  and  not  cast  from  moulds.  It  turns  on 
the  door  without  damaging  the  surface  of 
same.     The  manufacturers  ask  the  dealers  to 


"'Stevens       Double- Uarrel  Wammerless   bHOTCUN. 


gun,  No.  325,  illustrated.  The  action  is  the 
Anson  &  Deeley  type,  with  the  Stevens  check 
hook,  relieving  the  forearm  of  all  strain.   The 


put  a  cast  button  and  this  steel  button  in  a  vise 
and  hit  with  a  hammer,  as  being  a  test  of 
strength  between  the  two. 
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"Royal  Blue"  Washer 

The  H.  F.  Brammer  Mfg.  Co.,  Davenport, 
la.,  are  placing  on  the  market  the  ''Royal 
Blue"  Washer,  illustrated.  The  tub  is  made 
of  selected  kiln  dried  Louisiana  cypress,  with 
legs  solid  with  the  tub  and  well  braced.  The 
inside  surface  is  corrugated,  similar  to  a 
washboard,  thus  affording  the  greatest  possi- 
ble amount  of  rubbing  surface.  The  lid  is  of 
two  thicknesses  of  lumber,  screwed  together 
to  prevent   warping  and  is  steam-tight.     The 


Mantel  Clocks 

The  Western  Clock  Co.,  La  Salle,  111.,  with 
New  York  office  51  Maiden  Lane,  are 
placing  several  new  designs  in  Mantel  Clocks 
upon  the  market,  two  of  which  are  illustrated. 
The  "Tosca,"  which  is  GV2  inches  high,  and 
the  "Balmoral,"  which  is  914  inches  high,  are 
from  a  new  line  of  Mantel  Clocks  which  will 


"Royal  Blue"   Washer. 

dasher  block  is  made  of  hard  wood,  the 
dasher  of  iron  and  heavily  galvanized.  The 
gearing  is  of  high-grade  grey  iron  and 
steel  and  will  run  forward  or  backward 
with  ease,  and  it  is  always  in  gear.  It  re- 
verses automatically.  The  Washer  is  finished 
in  the  natural  color  of  the  wood  with  the 
castings  and  the  hoops  painted  a  royal  blue 
enamel. 


"Tosca"  Mantel  Clock. 

be  offered  the  trade  for  fall  retailing.  These 
Clocks  are  set  in  ornamental  metal  cases  and 
are  finished  in  antique  bronze  instead  of  the 
heretofore  popular  gold  plate.  This  new  line 
includes  several  other  styles,  in  all  of  whicb 
the  cases  are  made  of  hard  instead  of  soft 


Patterson,  Gottfried  &  Hunter,  Ltd.,  146 
Centre  street.  New  York,  have  issued  their 
Screw  catalogue  No.  60,  including  Bolts, 
Nuts,  Washers,  Nails,  etc.  It  is  a  very  com- 
plete book,  as  it  contains  everything  in  the 
line  of  the  articles  mentioned.  There  are  110 
pages  in  the  catalogue,  which  conveys  an  idea 
of  its  comprehensiveness.  The  firm  issue  other 
separate  catalogues  devoted  to  Metals,  Black- 
smith's Supplies,  Transmission  Appliances, 
Automobile  Supplies,  Fire  Protection  Appli- 
ances, etc. 


"Balmoral"  Mantel  Clock. 

metal,  the  latter  heretofore  having  been  used 
in  connection  with  fancy  clocks.  The  advan- 
tage of  hard  metal  case  is  that  it  is  more 
substantial  than  soft  metal  and  the  bronze 
finish  is  more  durable  than  the  gold. 
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"WatrouB"   Automatic    Door   Catch 

The  E.  L.  Watrous  Mfg.  Co.,  Des  Moines, 
Iowa,  are  offering  the  trade  the  "Watrous" 
Automatic  Door  Catches,  illustrated.  This 
-device  is  for  use  on  screen  doors,  storm 
doors,  office  gates,  etc.  It  holds  the  door  tight 
shut  and  prevents  sagging  open  at  the  top  or 
standing  ajar.  The  operation  of  the  device 
can  be  seen  at  once  by  reference  to  the  illus- 


''Corona"  Self-Heating   Flat   Iron 

The  Duplex  Mfg.  Co.,  40  West  Quincy 
street,  Chicago,  111.,  are  placing  on  the  market 
the  "Corona"  Self-Heating  Flat  Iron,  illus- 
trated. The  reservoir  has  a  capacity  of  a  half 
pint  of  gasoline,  which  will  be  sufficient  fuel 
for  two  or  three  hours.  The  user  can  regu- 
late the  heat  to  suit  the  work  in  hand.    The 


"Watrous"    Automatic    Door   Catch. 

trations.  It  will  work  on  the  top  or  side  of 
a  door;  on  a  left  hand  door,  the  cam  should 
l)e  uppermost;  on  a  right  hand  door  it  should 
point  down.  This  No.  5  Catch  is  simple  and 
easy  to  put  on.    All  that  is  necessary  to  do  is 


TWO-THIRDS  ACTUAL  SIZE 
Position  of  C.\tch   When   Door  Is  Closed. 

to  place  it  so  that  the  outer  edge  is  flush  with 
the  door  jamb,  and  attach  the  strike  to  the 
door  so  that  it  will  hit  .somewhere  between 
the  two  jaws.  The  slightest  touch  of  the 
door  stprings  it,  so  that  it  immediately  grips 
the  door,  pulls   it   together  and  holds   firmly. 


"Corona"   Self-He.\ting  Flat   Iron. 

heat  can  be  maintained  at  the  same  tempera- 
ture. The  bottom  of  this  6-pound  Iron  is 
highly  polished  and  nickel-plated,  and  it  does 
not  stick  to  the  clothes.  The  heat  is  gen- 
erated inside  and  applied  to  the  bottom  of 
the  Iron  only,  where  it  is  desired. 

This  iron  is  no  larger  than  the  ordinary  flat 
irons.  The  hand  of  the  operator  is  protected 
from  the  heat  of  the  iron  by  the  novel  con- 
struction of  the  handle  base.  The  oil  is  fed  to 
the  gas  generator  by  a  Vi-inch  diameter  seam- 
less brass  tube.  As  the  oil  enters  the  generator 
it  is  first  converted  into  gas  and  then  purified 
by  gravity.  For  this  reason  impurities  con- 
tained in  the  oil  will  be  removed,  and  not  im- 
pair the  usefulness  of  the  iron.  The  combus- 
tion of  gases  is  perfect,  hence  no  odor. 


Coes  Wrench  Co..  Worcester,  Mass.,  the 
New  York  agents  for  whom  are  John  H. 
Graham  &  Co.,  113  Chambers  street,  and  J. 
C.  McCarty  &  Co.,  10  Warren  street,  are  put- 
ting up  an  "introduction  assortment  case." 
The  case  contains  a  dozen  each  steel  handle 
Screw  Wrenches,  6,  8,  10  and  12-inch,  and 
one-third  dozen  each  1&  and  21-inch  sizes. 
The  case  also  contains  circulars  and  window 
decalcomania  transfer  signs  and  weighs  23<> 
pounds  gross.  The  company  issue  tough  paper 
envelopes  in  which  the  user  can  put  papers  to 
carry  around  in  the  pocket.  The  flap  and  stiff 
sides   and   corners  protect  the   contents   from 
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injury.    On  the  outside  appears  some  "Goes* " 
Wrench  advertising. 

"Ardrey"  Vehicle  Washer 
The  Ardrey  Vehicle  Washer  Co.,  Rochester, 
N.  Y.,  are  placing  on  the  market  the  "Ardrey" 
Vehicle  Washer,  illustrated.  It  is  simple  in 
construction,  and  designed  to  be  attached  to 
hose  for  washing  carriages,  street  cars,  sleighs, 
automobiles  and  vehicles  of  every  description. 


crevice  between  the  spokes  of  wheel,  clean- 
ing them  thoroughly.  The  dread  of  cleaning  ar 
vehicle  in  winter  is  obviated  by  the  use  of  this^ 
Washer.  One  man  using  this  device  can  do 
the  work  of  two  with  an  ordinary  sponge  and 
pail  or  hose.  Another  feature  is  the  keeping- 
the  hands  out  of  cold  water.  When  hose 
connection  is  not  available  it  can  be  used  with 
water  from  a  pail.  The  device  can  also  be 
used  as  a  spray  nozzle  for  the  lawn  when  de- 


"Ardrey"  Vehicle  Washer,   Ready  for  Sponge, 


It  is  made  of  solid  brass  throughout,  conse- 
quently will  not  rust.  The  center  shaft  has 
the  standard  thread  connections  which  fit  the 
ordinary  hose.  When  the  sliding  sleeve  is 
shoved  up,  spreading  the  prongs,  the  sponge  is 
placed  in  position^  the  sleeve  remains  in  place 
while  sponge  is  being  put  in.     The  sleeve  is 


sired,   and   can   be   had   in    plain    solid   brass^ 
highly  polished  or  solid  brass  nickel-plated. 

"Abbott"  Dock  Cutter 

The  American  Fork  &  Hoe  Co.,  Cleveland,. 
Ohio,  are  placing  on  the  market  the  "Abbott"" 
Dock  Cutter,   illustrated.     In   the  new  design 


then  drawn  down  and  screwed  into  nut  at 
the  base.  A  rubber  roll  surrounds  the  rim 
of  washer  and  prevents  the  device  from  com- 
ing in  contact  with  the  vehicle  while  being 
cleaned.  The  force  of  water  is  scattered 
through  a  perforated  disc  1%  inches  diameter. 
This  distributes  the  water  through  every  por- 
tion of  the  sponge  and  keeps  the  latter   free 


eflfort  has  been  made  to  seek  an  improvement 
which  will  present  a  form  of  cutting  edge  that 
will  be  efficient  in  engaging,  holding  and  cut- 
ting the  root;  one  that  will  be  convenient  and 
ready  for  manipulation,  strong  and  not  easily 
dulled  by  contact  with  stone  or  other  articles 
nor  caused  to  glance  away  by  them.  The 
blade    is   provided    with    a   cross    bar   of   one 


"Abbott"  Dock  Cutter. 


from  grit  all  the  time.  It  also  prevents  the 
marring  of  the  varnished  surfaces  of  a  vehicle 
or  automobile.  In  use  a  quick  downward 
movement  and  the  sponge  goes  in  the  smallest 


piece  with  itself,  making  it  possible  to  use  the 
foot  to  assist  the  operation.  No  more  strength 
is  required  to  cut  the  roots  of  weeds  with  the 
tool  than  is  necessary  to  drive  it  through  the 
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ground.  The  cutting  edge  is  made  in  the 
form  of  an  inverted  "W"  and  has  many  ad- 
vantages, the  principal  one  being  that  the  cen- 
ter prong  splits  the  root  of  the  dock  or  the 
weed  which  is  frequently  large  and  very 
tough,  and  cuts  in  conjunction  with  the  outer 
•edges.  The  outer  edge  in  conjunction  with 
the  inner  tooth  forms  four  cutting  blades,  and 
they  have  a  shearing  cut  which  makes  the 
operation  very  easy  to  perform.  This  shape 
-of  the  edge  also  gathers  the  root  into  itself, 
prevents  it  slipping  away,  even  though  the 
l)lade  is  not  accurately  aimed.  The  blade  is 
sufficiently  long  to  reach  the  root  of  any  weed 
^nd  properly  curved,  so  that  when  working  in 
a  natural  spading  position  it  will  reach  under 
<he  weed  and  surely  cut  the  root.    The  angles 


screws  in  the  larger  size  Nippers.  When  both 
blade  edges  become  dulled  through  use  4  new 
set  of  blades  can  be  inserted.  The  jaws  are 
beveled.  The  handles  are  of  a  shape  to  easily 
grasp  and  retain  a  firm  grip,  being  smooth  and 
finished  in  black.  The  6  and  8-inch  sizes  are 
especially  adapted  for  cutting  piano  wire,  bi- 
cycle spokes  and  type  bars.  The  6-inch  size  is 
for  cutting  1-16-inch  wire,  8-inch  size  for 
%-inch  wire,  10-inch  size  for  3-16-inch  wire, 
12-inch  size  for  %-inch  wire  and  the  14-inch 
size  for  5-16-inch  wire. 

"Armstrong"  Ratchet  Attachment 

The  Armstrong  Mfg.  Co.,  Bridgeport, 
Conn.,  are  placing  on  the  market  the  "Arm- 
strong"   Ratchet    Attachment    for   die   stocks. 


"Armstrong"  Ratchet  Attachment. 


ol  this  cutting  surface  shaped  like  a^  "W"  are 
so  made  that  it  is  possible  to  grind  them  with 
.a  square  face  emery  wheel,  and  they  are  tem- 
pered sufficiently  hard  so  that  it  is  possible  to 
restore  the  edge  with  a  file.  Furthermore,  the 
"beveling  is  done  on  the  under  side  of  the  tool 
and  the  natural  grinding  of  the  earth  as  the 
tool  passes  through  it  tends  to  keep  the  edge 
rsharp. 

"Nettleton"  Reversible  Nipper 

The  Nettleton  Mfg.  Co.,  with  factory  at 
JMiddletown,  Conn.,  and  sales  department  at 
157  Chambers  street.  New  York,  are  makers 


illustrated.  This  Ratchet  consists  of  a  light 
but  strong  malleable  iron  ring,  which  carries 
the  ratchet  and  pawl,  and  which  is  slipped 
over  the  barrel  of  the  stock  and  securely  at- 
tached to  it  by  a  thumb  screw.  No  extra 
handle  is  provided,  as  the  extension  is  tapped 
to  receive  one  of  the  stock  handles.  •  It  may 
be  instantly  adjusted  for  turning  the  stock 
in  either  direction.  This  strong  tool  will  be 
found  serviceable  and  valuable  to  pipe  fitters 
and  engineers,  enabling  them  to  use  their 
regular  "Armstrong"  Stocks  for  threading 
pipe  in  positions  where  otherwise  they  would 
have  to  take  down  the  pipe. 


'Nettleton'*  Reversible  Nipper. 


of  the  "Nettleton"  Reversible  Nippers,  illus- 
trated. The  most  prominent  feature  of  this 
tool  is  the  reversible  jaws,  giving  a  double- 
cutting  edge  to  each  of  the  two  blades  em- 
;l>loycd.  The  blades  are  held  in  place  by  a 
-single  screw  in  the  smaller  sizes  and  by  two 


The  Harrington  &  Richardson  Arms  Co., 
Worcester,  Mass.,  have  issued  a  Spanish  edi- 
tion of  their  Revolver  and  Shot  Gun  cata- 
logue. The  same  thoroughness  in  preparation 
and  care  in  printing  is  represented  in  this 
book,  as  shown  in  their  English  edition. 
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"Coatet"  Portable  Drilling  Outfit 

The  Coates  Clipper  Mfg.  Co.,  Worcester, 
Mass.,  are  offering  the  trade  the  "Coates" 
Portable  Drilling  and  Buffing  Outfits  for  ga- 
rage use,  as  illustrated.     It  has  the  universal 


Co.\rEs'"  Portable  Drilling  Outfit. 


joint  and  flexible  shafting  of  the  unit  link 
type,  which  is  driven  by  a  motor.  The  com- 
pany make  this  unit  link  flexible  shaft  in  sizes 
that  will  transmit  from  1-lOth  horsepower, 
which  is  the  speedometer  size,  to  one  that  will 
transmit  150  horsepower  for  transmission 
work.  Each  link  of  this  shaft  is  made  of  high 
carbon  steel  and  the  driving  pins  are  made 
of    nickel  steel.     The  universal  mechanism  is 


"Coates'"  Flexible  Shaft. 

housed  by  a  ball  canopy  which  does  not  allow 
the  moving  part  to  come  in  contact  with  the 
outside  cover.  From  the  construction  of  this 
shaft  it  is  impossible  to  kink  or  crystallize  it. 
At  the  end  of  the  flexible  shaft  is  placed 
a  4  or  5-inch  cloth  buff;  using  this  at  a  high 


so  that  even  at  a  high  speed  of  the  flexible- 
shaft  the  drill  can  be  made  not  to  run  over 
300  or  400  R.  P.  M.  It  is  also  furnished  with 
a  stopping  device  whereby  the  buffing  spindle 
or  drill  may  be  stopped  instantly  without 
stopping  the  motor. 

The  breast  drill  is  a  light  device  and  ca» 
be  taken  to  any  part  of  the  chassis,  so  that 
holes  can  be  drilled  in  the  time  required  for 
getting  the  old  style  equipment  ready. 
Where  large  holes  are  to  be  drilled  they 
furnish  an  old  man  and  hand  feed  that 
the  breast  drill  fits  into  and  large  holes 
can  be  drilled  with  great  efficiency.  Where 
there  are  cutters,  reamers  or  spindles  to  be 
ground  in  the  garage,  replace  the  cloth  spindle 
with  an  emery  wheel,  clamp  the  spindle  to  the 
tool  post  of  a  lathe,  and  it  gives  the  operator 
a  grinding  device. 

"WrigleyV   Patent   Flexible  Auger 

Samuel  Lewis,  126  Pearl  street,  New  York^ 
is  offering  the  trade  the  "Wrigley"  Patent 
Flexible  Auger,  illustrated.  It  is  made  of  a 
special  flexible  steel  spring  that  glides  easily 
and  without  injury  through  the  oddest  shaped 
pipes.  It  is  simple  in  construction,  easily  and 
effectively  operated.    This  sanitary  device  will 


Drilling  a  Chassis  Frame. 

speed  on  brass  work,  buffs  it  up  instantly. 
This  not  only  does  it  many  times  faster  than 
can  be  done  by  hand,  but  does  it  much  better. 
By  removing  the  buff  spindle,  a  breast  drill 
may  be  inserted.     This  has  a  reduction  ratio 


"Wrigley's"  ■  Patent  Flexible  Auger. 

thoroughly  clean  and  remove  obstructions 
from  water  closets,  drain  pipes,  etc.  The 
makers  state  the  Auger  will  go  completely 
through  any  kind  of  closet.  It  will  also  clean 
and  remove  obstructions  from  all  kinds  of 
pipes  leading  from  sinks,  wash  bowls,  batlr 
tubs,  etc.  For  sewer  pipes,  boiler  flues,  etc , 
we  supply  the  "Wrigley"  Flexible  Auger 
working  on  reels  and  carrying  any  length  and 
size  of  coil  wire  desired,  with  necessary  party 
for  use  in  different  pipes. 
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"Barrett"  Flexible  Curtain  Pole 

The  Standard  Development  Co.,  52  State 
street,  Chicago,  111.,  are  makers  of  the  "Bar- 
rett" Flexible  Curtain  Pole,  illustrated.  This 
device  is  especially  adapted  for  door  por- 
tieres and  draperies  of  any  material  or 
weig^ht;  also  for  show  windows  in  stores  or 
offices,  or  wherever  a  wood  pole  has  formerly 
been    used.     It   is   intended   to  be  used    as   a 


"Barreti'*'  Flexible  Curtain  Pole. 


substitute  for  the  wood  poles,  and  is  said  by 
the  manufacturers  to  be  far  superior  to  any 
similar  article.  It  is  made  of  high  grade 
extra  plate  piano  wire.  The  device  can  also 
be     instantly     adjusted     to     windows    of    all 


"Triner"  Slanting   Dial   Family  Scale 

The  Triner  Scale  &  Mfg.  Co.,  1255  West 
Twenty-first  street,  Chicago,  111.,  are  manu- 
facturers of  the  "Triner"  Slanting  Dial  Fam- 
ily and  Counter  Scale,  a  sectional  view  of 
which  is  shown  herewith.  The  view  clearly 
shows  the  mechanism.  The  dial  sets  at  a 
proper  angle  so  that  it  can  be  read  without 
stooping.  The  double  steel  uprights  which 
support  the  platform  is  another  feature  to 
which  the  makers  draw  attention.  The  main 
fulcrum  of  this  Scale  is  between  the  uprights 
which  support  the  platform  and  the  dial,  so 
that  when  an  article  is  placed  off  the  center  of 
the  platform  the  tilt  of  the  uprights  causes 
no  false  effect  upon  the  indicator.  The  spring 
in  this  Scale  is  swiveled  at  both  ends,  and  is 
fastened  in  the  center,  both  ways  of  the  up- 
rights, and  cannot  cause  friction  on  the  bear- 
ings. An  entirely '  new  feature  is  the  crossr 
bar  at  the  top,  scientifically  constructed  to  re- 
sist the  tension  of  the  spring  to  which  the 
latter   is  attached.     This   enables   the   makers 


•Barrett"  Flexible  Curtain  Pole. 


"Triner"  Slanting  Dial  Family   Scale. 


widths,  sizes  and  shapes.  It  is  extensively 
used  for  draping  full  window  curtains,  for 
hanging  pillow  sham  holders,  valance  hold- 
ers, etc. 


The  Dover  Mfg.  Co.,  Canal  Dover,  Ohio, 
arc  distributing  a  handsome  catalogue  to  the 
trade  descriptive  of  the  "Asbestos  Lined"  Sad 
Irons.  These  Irons  are  put  up  in  attractive 
shape,  packed  in  neat  wooden  bpxes  and  are 
easily  handled  by  the  dealer.  The  method  of 
packing  keeps  the  Iron  in  splendid  shape.  In 
the  Laundry  Sets  shown  several  styles  of 
extra  core*:  are  furnished.  There  are  also 
Pressing  Irons,  Shirt  VV^aist  Sets,  Flounce 
Sets,  Sleeve  Irons,  Polishing  Irons.  Tourist 
Irons,  Cabinet  Sets,  etc. 


to  register  the  scale  accurately  at  all  points 
of  the  dial  before  applying  the  cover.  The 
manufacturers  have  also  provided  a  self- 
locking  device  on  their  regulating  screw, 
which  prevents  it  from  being  shaken  or  jarred 
out  of  position  set,  and  being  inside  the  frame 
cannot  be  tampered  with.  This  is  an  im- 
provement that  is  said  to  meet  with  the  ap- 
proval of  city  sealers.  The  interior  parts,  as 
well  as  the  frame,  are  constructed  of  high- 
grade  cold  rolled  steel,  making  them  light, 
strong,  uniform,  interchangeable  and  prevent- 
ing breakages  in  transportation.  The  high- 
class  enamel  is  baked  on  the  Scales  at  a  high 
degree  of  heat,  giving  it  a  hard,  rich,  glossy 
finish.  The  decorations  are  handsome  and 
lasting.  The  company  also  make  a  complete 
line  of  Postal  and  Confectionery   Scales. 
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"Marlin"  Baby  Repeating  Rifle 

The  Marlin  Fire  Arms  Co.,  New  Haven, 
Conn.,  are  placing  on  the  market  the  '*Marlin" 
Baby  Featherweight  Repeating  Rifle,  illus- 
trated. It  is  model  18,  and  .22  caliber.  The 
barrel  is  of  first  quality  open-hearth  gun  bar- 


Snow  inc  BREEt:H  Mechanism. 

rel  steel,  having  a  tensile  strength  of  from  00,- 
0<H)  to  80,0<X)  pounds  to  the  square  inch.  Every 
billet  is  thoroughly  welded  and  hammered  be- 
fore rolling,  and  each  bar  is  finished  by  plan- 
ishing. The  boring,  rifling,  chambering  and 
inside  barrel  finish  are  up  to  the  "Ballard" 
standard  as  made  by  the  company  for  the  past 


action  and  dust,  sand,  twigs  and  the  like  find 
no  place  for  lodgment.  These  Baby  Repeaters 
are  all  chambered  to  take  both  the  .22  short 
and  the  .22  long  rifle  cartridges,  but  as  ordi- 
narily sent  out  only  the  .22  short  cartridges 
can  be  used.  An  extra  carrier  for  the  .22  long 
cartridge  can  be  obtained.  These  carriers  in- 
terchange without  tools  and  in  a  moment's 
time.  The  capacity  of  the  magazine  is  four- 
teen .22  short  cartridges,  with  one  in  the  cham- 
ber, giving  fifteen  shots  without  reloading.  The 
frames  are  blued,  and  butt  plates  are  steely 
blued-finish.  Neither  pistol  grips  nor  octagon 
barrels  can  be  furnished.  This  Rifle  is  sold  at 
a  low  price. 

"Atkins'  "  Metai  Cutting  Saws 

E.  C.  Atkins  Co.,  Indianapolis,  Ind.,  are  of- 
ferring  the  trade  the  "Atkins"  Metal  Cutting 
Saw,  illustrated.  It  is  put  out  in  the  shape 
of  a  nest  of  Saws.  The  large  blade  is  the 
nail  cutting  blade  and  is  made  of  "Silver 
Steel,"  especially  hardened  for  metal  cutting 
purposes.  The  teeth  are  cut  straight  across 
and   the    Saw   operates   without   a   set.     It   is 


"Marlin"    Baby    Featherweight    Repeating     Rifle,  Model  18. 


thirty  years.  The  frames  are  drop  forged  from 
high  quality  open-hearth  gun  frame  steel.  No 
cast  or  malleable  pieces  are  used  in  any  ot  the 
concern's  guns.  The  butt  stocks  and  forearms 
are  all  made  of  black  walnut,  air-seasoned  and 
dried  in  sheds  from  two  to  four  years,  then 
kiln-dried  before  going  into  the  wood  shops. 
This    Rifle    is    made    with   a    visible   hammer. 


taper  ground  from  tooth  edge  to  back,  and  is 
of  sufficiently  wide  gauge  so  as  to  cut  a  kerf 
wide  enough  to  permit  the  use  of  a  properly 
set  ordinary  saw  without  damage  to  its  teeth. 
With  the  nail  cutting  blade  comes  a  Compass 
and  a  Keyhole  Blade,  also  of  "Silver  Steel/' 
and  just  tempered  to  the  proper  degree. 
These  blades  will  hold  their  cutting  edges  a 


"Atkins"    Metal   Cutting    Saws 


which  always  indicates  its  position  itself.  This 
Rifle  is  not  made  take-down,  but  the  barrel 
can  be  readily  cleaned,  and  by  taking  off  the 
butt  stock  the  length  is  26%  inches,  admitting 
of  packing  in  a  trunk.  This  gun  has  the  solid 
top  and  side-ejecting  principle.  The  breech  bolt 
closes  tiie  opening  flush  with  the  outside  of  the 
frame.      Water    runs   off   instead    of   into   the 


long  time.  Any  of  the  blades  are  made  to  fit 
an  adjustable  handle,  which  is  operated  by  a 
thumb  lever.  The  blades  can  thus  be  used  in 
the  regular  way  or  made  to  operate  at  any 
angle  or  even  reversed  if  desired.  By  the  use 
of  this  tool  the  operator  may  reach  almost  any 
spot  desired,  and  after  the  starting  the  kerf 
with  either  of  the  small  blades,  he  may  insert 
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the  Metal  Cutting  Blade,  this  being  made  nar- 
row on  the  point  with  that  end  in  view.  The 
nail  can  then  be  cut,  after  which  the  metal 
cutting  blade  may  be  withdrawn  and  an  ordi- 
jiary  blade  substituted.  The  nest  of  Saws, 
No.  3,  can  be  secured  from  the  factory  or 
through  any  of  the  numerous  branches  of  the 
-concern. 

"A-B"  Stove  Polish 

The  A-B  Polish  Co.,  8  Haddon  avenue, 
■Chicago,  111.,  successors  to  Ayling  Bros.,  are 
-offering  the  trade  the  "A-B"  Liquid  Stove 
Polish.     It  is  a  nure  oil   Polish  that  will  not 


''Elm  City"  End  Cutting  Bolt  Clipper 

The  Wm.  Schollhorn  Co.,  New  Haven, 
Conn.,  with  New  York  office,  7  Warren  street, 
George  W.  Davis,  are  placing  on  the  market 
the  "Elm  City"  End  Cutting  Bolt  Clipper, 
illustrated.  It  is  made  under  the  "Bernard" 
patent,  and  has  the  compound  leverage  so 
well  known  in  their  general  line  of  tools.  The 
cutters  are  warranted  crucible  steel.  The  No. 
1  size  is  24  inches  long  and  weighs  4%  pounds. 
It  cuts  bolts  %-inch  diameter.  It  finds  ex- 
tensive use  by  metal  ceiling  workers,  by  sad- 
dlers, who  can  cut  off  the  bolt  and  fasten  the 


"Elm  City"  End  Cutting  Bolt  Clipper. 


freeze.  It  contains  no  soap  or  sticky  gum, 
and  no  brush  is  needed  to  shine  it;  an  old 
newspaper  or  rag  will  answer  the  purpose. 
As  a  proof  of  its  inherent  quality,  and  that 
it  has  met  with  approval  by  the  trade,  it  may 
he  mentioned  that  this  Polish  has  been  on 
the  market  for  a  quarter  of  a  century.     The 


check-rein  hook  without  loss  of  time  or  an- 
noyance caused  by  the  use  of  a  cold  chisel 
and  hammer.  Blacksmiths  and  wagon  makers 
also  find  this  tool  very  useful  in  many  ways. 
"Clipper"  Lawn  Mower. 
The  Arcade  Mfg.  Co.,  Freeport,  111.,  are 
placing   on    the    market    the    "Clipper"    Lawn 


trade  mark  is  a  red  shield  with  the  letters 
"'A-B"  on  same.  The  company  also  makes  a 
<lry  Stove  Polish,  a  Paste  Polish,  a  liquid 
ifireproof  Stove  Polish,  Japanese  Stove  Pipe 
Enamel  for  coating  iron  and  steel.  Oil  Metal 
Polish,  Metal  Polish  Paste,  etc. 


"Clipper"  Lawn  Mower. 

Mower,  illustrated.  It  is  a  toy,  with  two  half- 
inch  cutting  blades.  This  cast-iron  mower 
is  made  along  the  usual  lines,  and  is  a  toy 
which   will   greatly  amuse  a  small  boy.     The 
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■decorations  are  attractive,  and  when  the  ma- 
chine is  operated  the  reel  revolves  at  a  high 
»rate  of  speed.  The  weight  is  four  pounds  and 
the  length  36  inches. 

"Wilson"  Bread  ToMter 

The  Wilson  Toaster  Mfg.  Co.,  Ferguson 
building,  Pittsburg,  Pa.,  are  manufacturers  of 
the  "Wilson"  Bread  Toaster,  illustrated.  It 
<:an  be  used  on  a  gas,  gasoline  or  oil  stove, 
and  in  toasting  bread  assures  a  delicate  uni- 
form browning  to  the  bread.    Four  wire  hold- 


•  Wilson"  Bread  Toaster. 


<TS  are  provided,  one  on  each  side,  and  in 
«ach  of  these  a  slice  of  bread  can  be  toasted. 
The  heat  radiates  from  the  cone  shaped  per- 
forated center  and  thus  prevents  burning  of 
the  bread.  The  Toaster  has  a  crumb  tray  at 
the  bottom  which  prevents  crumbs  from  fall- 
ing into  the  flame  and  thus  smoke  the  toast. 


The  J.  Stevens  Arms  &  Tool  Co.,  Chicopee 
Falls,  Mass.,  are  sending  the  trade  a  hand- 
some, wall  hanger  showing  a  sportsman  and 
sportswoman  returning  in  the  eventide  with  a 
brace  of  birds>  Of  course,  the  fair  maiden 
carries  a  "Stevens"  Rifle. 


John  Lucas  &  Co.,  Philadelphia,  Pa.,  send 
the  trade  a  neat  advertising  souvenir,  being 
a  celluloid  hand,  on  the  palm  of  which  ap- 
pears their  announcement  concerning  "Lu- 
cas*" Tinted  Gloss  Paint.  On  the  cuff  ap- 
pears a  three  months'  calendar.  A  celluloid 
button  accompanies  the  hand  to  secure  it  to  a 
paper,  book  or  some  other  object.  In  the 
Lucas'  News,  a  paper  which  they  issue  pe- 
riodically, are  many  things  pertaining  to  their 
line  of  Paints,  Varnish  Stains,  etc. 


The  Joseph  Dixon  Crucible  Co.,  Jersey 
City,  N.  J.,  issue  a  very  readable  monthly 
paper  under  the  name  oi -Graphite.  Its  name 
indicates  a  large  portion  of  its  contents. 
Many  personal  experiences  are  related  of  en- 
gineers and  others  using  various  forms  of 
Graphite,  etc. 

"Diamond"  Household  Hatchet 

The  Diamond  Shear  Co.,  Wilmington,  Del, 
are  manufacturers  of  the  "Diamond"  House- 
hold Hatchet,  illustrated.  The  handle  is  first 
inserted  into  the  eye  of  the  semi-steel  casting 
head,  which  is  cast  sufficiently  apart  to  allow 
the  handle  to  pass  the  spuds ;  then  by  mechan- 
ical pressure  the  head  is  forced  together,  and 
at  the  same  time  the  spuds  enter  the  handle. 
It  eliminates  the  use  of  a  wedge.    A  high  car- 


*  Diamond"  Household  Hatchet. 


Having  a  ventilated  top  the  device  can  also 
be  used  to  steep  tea  and  make  coffee,  or 
poach  eggs  while  the  bread  is  toasting.  Four 
flat  irons  may  also  be  heated  on  this  device, 
using  but  one  burner. 


bon  steel  blade  is  put  into  position,  and  it  is 
mechanically  riveted  to  the  head,  making  a 
stiff,  compact  hatchet  for  family  or  any  other 
use.  The  whole  weighs  the  same  as  the  regu- 
lar solid  steel  hatchet. 
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Automatic  Sash    Holder 

The  Automatic  Sash  Holder  Co..  277  Broad- 
way, New  York,  are  placing  on  the  market  the 
Automatic  Sash  Holder,  illustrated.  It  is 
designed  to  automatically  hold  in  any  position 
required  both  upper  and  lower  window  sash, 
without  using  sash  cord,  weights  or  pulleys. 
The  idea  grew  out  of  the  necessities  of  port- 
able house  construction,  where  large  window 
frames  with  weight  pockets  were  impossible 
and  superfluous  material  was  discarded,  the 
above  company  being  practically  identical  with 
the  Ducker  Co.,  at  same  address,  which  man- 
ufactures portable  houses  of  all  kinds.  The 
principle  of  this  holder  has  been  thoroughly 
tried  out  for  several  years  in  portable  house 
construction,    and    now,    greatly   improved    in 


it  will  be  seen,  revolve  in  two  elongated  or 
oval  holes  with  a  play  of  about  3/32  inch,  so 
that  as  the  sash  is  raised  the  wheel  revolves, 
but  when  lifting  ceases  the  wheel  axles  move 
upward  in  the  slot,  and  the  ratchets  engage 
with  each  side  of  the  upper  plate  sufficiently 
to  hold  the  sash  at  any  desired  point.  The 
company  emphasizes  some  of  the  following  ad- 
vantages, viz.,  that  Hardwaremen  and  others 
can  buy  them  in  sets  of  four,  so  as  to  retail 
profitably  for  less  than  the  cost  of  weights, 
cords  and  pulleys;  that,  while  equally  suitable 
for  old  or  new  construction,  in  the  latter  case 
there  can  be  a  great  saving,  both  in  material 
and  freight,  as  well  as  bulk,  by  having  window 
frames  made  without  weight  pockets;  that 
owing  to  constant  side  pressure,  windows,  re- 


AuTOMATic  S.^sH  Holder. 

every  detail  to  satisfy  more  exacting  condi- 
tions, is  offered  for  permanent  structures.  The 
body  of  the  holder  requires  only  an  easily 
made  mortise  in  the  stile  of  sash,  about  3^x% 
xl  5/16  inches,  all  of  which  can  be  done  with 
a  %-inch  auger  bit  and  chisel,  mortises  for 
new  work  being  machine  mortised  at  the  mill. 
When  in  position  the  wheel  runs  up  and  down 
on  the  jamb  of  window  frame  and  the  holder 
is  absolutely  out  of  sight.  The  two  portions 
of  the  framje  are  formed  by  special  machinery 
from  5/64  inch  sheet  steel.  A  binding  or  hold- 
ing friction  pressure  is  obtained  by  means  of 
two  electro-galvanized  piano  wire  steel  springs, 
which  are  9/16-mch  diameter  and  held  se- 
curely in  place  by  large  bosses  stamped  top 
and  bottom  in  both  plates.    The  wheel  pinions. 


Position  in  Window  Sash. 

gardless  of  swellings  or  shrinkings,  will  always 
fit  snugly  and  thus  not  rattle.  For  the  average 
window  a  holder  on  each  side  of  each  sash  up 
to  20  pounds  will  answer  every  purpose,  they 
being  especially  suitable  for  residences  in  town 
or  country,  apartment  houses,  factories,  cot- 
tages or  any  of  the  innumerable  structures  re- 
quiring windows.  The  holders,  it  may  be  said, 
have  been  successfully  used  on  sash  as  heavy 
as  35  pounds  each,  the  only  objection  to  using 
them  on  very  heavy  sash  being  the  greater 
strength  needed  to  raise  and  lower  the  sash. 
For  sash  weighing  8  pounds  each  or  less  one 
holder  on  a  sash  is  sufficient,  thereby  reducing 
the  cost  one-half,  and  for  sash  heavier  than  the 
average  four  holders  could  be  used  on  each 
sash  instca'd  of  two.  if  necessary. 
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Carving  Set 

Ira  F.  White  &  Son,  144  Walnut  street, 
Newark,  N.  J.,  are  offering  to  the  trade  the 
No.  300  HH  Carving  Set,  illustrated.  This 
three-piece  Set  is  one  of  their  latest  additions 
to    their    already    extensive    line    of    Carvers. 


Carey's  "Stop-A-Leke"  Styck 

The  Philip  Carey  Mfg.  Co.,  Cincinnati, 
Ohio,  are  offering  the  trade  Carey's  **Stop-a- 
Leke"  Styck,  illustrated.  It  is  an  elastic  com- 
pound, in  stick  form,  that  will  not  dry  out 
or  become  brittle.     It  can  be  used  during  any 


Xo.  :Joo  HH  Carving  Set. 


This  Set  is  mounted  with  ebonized  handles 
and  surmounted  with  silver-plated  German 
silver  caps  and  ferrules.  Finely  tempered 
crucible  steel  is  used  in  the  make-up  of  the 
Set,  which  is  sold  at  a  popular  price. 

"Martin"  Waterproof  Skate  Wallet 

The  Martin  Skate  Co..  Old  South  Building, 
Boston,  Mass.,  are  offering  the  trade  a  line  of 
waterproof  wallets,  in  which  are  carried  the 
company's  Folding  Pocket  Ice  Skates.  Each 
wallet  carries  a  pair  of  skates,  one  in  each 
pocket  to  prevent  marring.  Being  folded  into 
small  shape  it  can  be  carried  in  the  pocket  or 
in  a  muff.  There  are  six  sizes  supplied :  Black 
**Chase"  pigskin,  cloth  lined :  tan  color  "Chase" 


season  of  the  year,  in  all  climates,  as  it  is 
unaffected  by  extremes  of  heat  or  cold.  In 
use  the  leak  is  prepared  by  brushing  or  scrap- 
ing away  the  particles  of  dust  or  dirt  from 
around  the  leak,  and  then  some  of  the  Stop-a- 


C.AREv'.s  **Stop-a-Leke"  Styck. 


Leke  is  rubbed  into  the  leak,  filling  up  the 
aperture  with  the  same,  using  for  the  purpose 
an  ordinary  putty  knife  or  some  similar  tool. 


"Martin"  Waterproof  Skate  Wallet. 


pigskin,  extra  heavy,  with  double  cloth  lining; 
"Chase"  seal  grain,  dark  green,  extra  heavy, 
with  double  cloth  lining,  and  in  black  leather. 
Wallets  for  racing  skates  are  made  only  in 
the  two  largest  sizes  and  in  the  last  three 
styles  named.  The  company  has  improved  its 
Folding  Pocket  Skates  by  adopting  a  reinforced 
clamp,  which  greatly  increases  the  strength  of 
both  heel  and  toe  clamps. 


In  making  repairs  to  water-soaked  wooden  sur- 
faces, such  as  boats  or  wooden  tanks,  after 
the  surface  has  become  dry,  apply  the  elastic 
compound  and  it  will  stick  without  difficulty, 
and  it  will  be  impossible  for  the  action  of  the 
water  to  wash  it  away  from  the  leak.  It  is 
claimed  to  mend  leaks  permanently  and  quick- 
ly in  any  kind  of  roof,  around  skylights, 
dormer  windows,  chimneys,  down  spouts,  gut- 
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ters,  valleys,  etc.  It  is  also  especially  adapted 
for  stopping  leaks  in  boats,  water  tanks,  water 
jackets,  buckets,  sprinkling  pots,  barrels,  slop 
pails,  water  troughs,  tubs,  etc.  The  Styck  is 
IM  inches  diameter  by  10  inches  long.  It  is 
always  ready  for  use. 

At  the  recent  celebration  of  Tacony,  a  sub- 
urb of  Philadelphia,  Pa.,  a  souvenir  program 
was  issued  which  contained  many  views  of 
prominent  buildings  in  the  town.  A  conspic- 
uous feature  was  the  large  plant  of  Henry 
Disston  &  Sons,  the  Saw  manufacturers.  A 
brief  historical  description  is  presented  of 
Tacony. 


The  Milbradt  Mfg.  Co.,  of  St.  Louis,  has 
succeeded  to  the  business  of  the  Ebbing  Mfg. 
Co.,  1436  North  Eighth  street,  St.  Louis,  Mo. 
The  change  is  in  name  only.  Mr.  G.  A.  Mil- 
bradt, the  originator  and  patentee  of  the 
"Milbradt"  Rolling  Step  Ladders  was  elected 
president  of  the  corporation.  In  the  future 
the  concern  will  continue  as  before  to  manu- 
facture Rolling  Step  Ladders,  and  other  store 
specialties. 


The  Armstrong  Mfg.  Co.,  Bridgeport, 
Conn.,  in  order  to  give  better  service  to  the 
greatly  increased  Western  trade,  has  lately 
opened  a  branch  office  and  warerooms  at  23 
South  Canal  street,  Chicago,  111.  The  new 
branch  is  in  charge  of  Hugh  S.  Laing,  for- 
merly assistant  manager  of  the  New  York 
City  branch.  In  addition  to  a  complete  line 
of  "Armstrong"  Stocks  and  Dies  there  will  be 
carried  a  full  stock  of  Pipe  Cutters,  Pipe 
Vises,  Pipe  Wrenches,  etc. 


The  Erie  Specialty  Co.,  Eric,  Pa.,  in  their 
new  catalogue  show  their  entire  line  of 
Hardware  specialties.  The  68-page  book  is 
well  printed  and  attractively  presents  the  nu- 
merous articles  catalogued.  Their  well-known 
line  of  Cork  Pullers  occupy  many  pages,  fol- 
lowed by  Stopper  Lifters,  Ice  Picks,  Lemon 
Squeezers,  Fruit  Juice  Presses,  Liquid 
Shakers,  Ice  Shavers,  Vegetable  Mashers, 
Champagne  Taps,  Ice  Cream  Dishers,  Soda 
Water  Tumbler  Holders,  etc. 


The  New  York  Sporting  Goods  Co.,  17 
Warren  street,  New  York,  have  issued  several 
catalogues  devoted  to  their  various  specialties. 
In  the  book  devoted  to  Bicycles  and  sundries 
there  is  found  everything  pertaining  to  Bi- 
cycles themselves.  Saddles,  Luggage  Carriers, 
Coaster  Brakes,  Wood  Rims,  etc.  The  Auto- 
mobile catalogue  gives  one  a  conception  of  the 
many  articles  pertaining  to   a  complete  auto- 


mobile and  also  the  tools  for  repairing  same. 
There  are  Lamps,  Communicators,  Eye 
Shields  and  Goggles,  Dash  Clocks,  Oil  Cups^ 
Carburetors,  etc.  This  catalogue  contains  64 
pages.  Their  Sporting  Goods  catalogue  No. 
36  contains  164  pages,  and  is  replete  with  hun- 
dreds of  articles  of  interest  to  the  sporting^ 
goods  dealer.  To  enumerate  the  goods  showi* 
in  the  catalogue  would  be  to  reprint  the  three- 
column  alphabetical  index  in  the  book. 


The  P.  &  F.  Corbin  Co.,  New  Britain,. 
Conn.,  are  sending  out  a  handsome  print  of 
a  royal  lion  in  a  cage.  The  massive  fellow's^ 
paw  is  against  the  gate,  but  the  "Corbin"^ 
lock  on  the  door  securely  holds  it  shut.  There 
is  no  advertising  w^hatcver  on  the  print,  but 
the  idea  conveyed  is  one  of  security  for  the 
"Corbin"  Lock.  The  picture  is  suitable  for 
framing.  . 


The  Bridgeport  Hardware  Mfg.  Cx).,, 
Bridgeport,  Conn.,  in  their  catalogue  make  a 
good  presentation  of  their  Nail  Pullers,  Box 
Openers,  Box  Chisels,  Screw  Drivers,.  Tack 
Pullers,  Putty  Knives,  Cutting  Nippers,  Pliers,. 
Nut  Crackers,  Ticket  Punches,  Can  Openers^ 
Hack  Saw  Frames,  Shears,  etc. 


Henry  Disston  &  Sons,  Philadelphia,  Pa., 
have  issued  a  catalogue  of  Cross  Cut  Sawsv 
In  connection  with  the  illustrations  attention 
is  called  to  the  brief  comments  made  on  the 
quality  of  crucible  steel  put  into  their  Saws, 
the  processes  of  melting,  hardening  and  tem- 
pering, grinding,  blocking,  polishing  and  stiff- 
ening, etc.,  A  circular  is  issued  pertaining  to- 
the  Saws  made  especially  to  meet  the  pecu- 
liarities of  the  Pacific  Coast  timbers.  Special 
patterns,  material  and  workmanship  are  put 
into  this  class  of  Saws. 


The  Berger  Mfg.  Co.,  Canton,  Ohio,  manu- 
facture a  large  variety  of  Sheet  Metal  prod- 
ucts. In  a  recent  mailing  catalogue  they  show 
a  few  Meial  Ceilings,  Steel  Window  and  Sasli 
with  wire  glass.  Architectural  Sheet  MetaT 
Work,  "Bergcr's"  Metal  Spanish  Tiles,  Vault 
Lights,  "Prong  Lock,"  Wireless  (ireproofing^ 
system  for  wood,  iron  or  concrete;  Roofing 
Plate,  Ventilators  and  Steel  Furniture  and' 
Fixtures.  It  has  a  double  cover,  one  of  which 
folds  over  and  is  used  for  the  address.  On- 
inside  of  covers  are  a  list  of  the  goods  manu- 
factured, and  the  recipient  is  asked  to  checlc 
the  items  in  which  he  is  interested,  and  of 
which  he  desires  catalogues  and  prices;  the 
name  is  signed  below  and  the  leaf  torn  off  and 
mailed,  as  the  other  side  is  self-addressed  to 
the  concern. 
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Retailers'   Store   Paper 

To  the  Editor: 

I  notice  the  article  about  a  Retailers'  Store 
Paper  on  page  920  of  the  May  issue  and  give 
you  my  views  of  this  subject  gained  by  having 
"gone  thro'  the  mill." 

There  seems  to  be  a  misconception  of  what 
advertising  will  accomplish.  We  are  passing 
through  an  advertising  age,  so  to  speak;  and 
every  dealer  realizes  that  he  must  advertise 
in  some  form  or  another.  But  the  majority 
fail  to  see  that  advertising  must  "fit  the  store" 
and  the  locality  in  which  it  seeks  patronage. 
Advertising  that  would  draw  custom  to  a 
store  in  one  section  of  the  country  would  fail 
to  do  so  in  another  section. 

And  so  it  is  with  a  "store  paper."  It  could 
not  be  made  to  fit  the  advertising  situation  in 
all  sections  of  the  country. 

Advertising  to  be  successful  must  carry  that 
personal  tone,  must  reflect  the  policy,  charac- 
ter and  general  atmosphere  of  the  store  it  rep- 
resents, and  a  ready-print  store  paper  could 
not  do  this. 

Good  advertising  is  merely  salesmanship  on 
paper.  Who  ever  heard  of  a  good  salesman 
using  the  same  talk  to  all  buyers?  He  fits 
his  arguments  to  the  man  he  is  trying  to  con- 
vince, and  when  he  talks  to  another  he  uses 
argtunents  to  fit  that  situation. 

Good  s^dvertising  does  not  contain  flowery 
phrases  and  literary  gems  of  thought.  People 
read  ads.  in  order  to  learn  more  about  the 
goods  you  have  to  offer  and  why  it  will  prove 
advantageous  to  themselves  to  purchase  them 
from  you.  They  want  to  know  the  how,  why 
and  price.  If  these  are  right,  your  advertising 
will  attract  customers  to  the  store.  And  this 
is  all  it  can  be  expected  to  do.  After  that 
"it's  up  to  you"  to  bring  your  powers  as  a 
salesman  into  action. 

But  remember  your  advertising  must  fit 
your  store.  A.  W.  Walter, 

Retail  Dealers'  Catalogue 

The  Manchester  Hardware  Co.,  Manchester, 
N.  H.,  issue  an  attractive  catalogue  of  100 
pages  which  they  are  distributing  to  prospec- 
tive customers  in  the  territory  surrounding 
their  city.  It  is  their  maiden  effort  and  is 
greatly  to  be  commended.  They  have  had  the 
foresight  to  see  that  a  publication  of  this  char- 
acter well  printed,  appropriately  illustrated 
with  the  right-size  cuts,  brief  descriptive  mat- 
ter concerning  each  article,  together  with 
prominent  display  of  priced  of  each,  will  com- 
mand the  attention  of  the  recipient.  The 
name,  price  and  illustration  of  each  stand 
right  out,  all  to  be  taken  in  at  a  glance. 

A  reference  to  the  illustration  herewith  will 


show  the  general  make-up  of  a  page.  The 
concern  have  nearly  reached  fifty  years  of 
active  business.  They  carry  a  large  stock  and 
the  good  things  s^own  in  the  catalogue  are 
simply  picked  at  random.  The  book  covers 
.  selections  from  their  stock  of  Hardware  and 
tools,  paints,  sporting  and  photographic  goods, 


North  BrothefS  Mamffacturinc  Co/s  **  Yankee"  Tools 

We  carry  a  very  complete  line  of  well.      Accurately   nude   of  £.l>eet 

these   tools.    They  are  simple  in  materials,     handsomely    finished, 

construction,  very  strong  and  du-  thoroughly  tested,  and  fully  gxiar- 

rable,  do  not  get  out  of  order,  woil  anteed  by  the  ninkeni. 
BDOOthly  and  quickly^  and  wuar 


No.  11  *' Yankee"  Raldiet  Screw  Driver 


The  adjustment  is  across  instead  PRice.  2  iadi  Mefc.    .  .   .  30c. 

of  in  line  with  the  length  of  blade,  Also  3  inch,  35c.;  4  inch,  40c.;  5 

avoiding  any  possibUity  of  chang--  inch,  4ftc.;  6  inch,  50c.,  and  8  inch 

ing  position  of  shifter  while  in  use.  60c. 


Nos,  30  and  31  "Yankee"  Spiral -Jiatdiet  Screw  Driver 


Actual  test  «bow9-no  perceptible 
we«r  after  driving  50,000  screws. 

Three  bits,  different  widths,  are 
included  with  each  tool,  and  each 
toot  is  fully  guaranteed.  The  ex- 
treme length  of  tool,  with  bit  and 
chu<^,  is  13^  inohn  when  closed 
and  19K  inches  when  extended. 

"'"  $1.50 

Also  No.  31,  same  tool,  larger, 
hcavirr  and  stronger  throughout, 
for  use  in  car  shc^  and  for  heavier 
work  generally,  17^  inches  closed 
and  26>^  inches  when  extended. 

"•" $2.00 


The  illustration  also  diows  coun- 
tersink, chuck  and  8  drill  points 
for  use  with  this  tool. 


PptCC  C ,  far  CMMlcrstalu 


lOc. 


P«tCCC»OTclNKliaii«:Mili.  .    50c. 


Reproduction  of  Page  From  Catalogue. 

household  specialties,  etc.  The  cover  is  in  a 
bright  red,  with  black  printing.  The  full  size 
of  page  is  5  X  7  inches. 

Advertising  a  Special  Sale 
An  interesting  and  novel  method  of  adver- 
tising a  special  sale,  and  one  which  might  be 
tried  by  Hardware  merchants,  was  used  with 
excellent  results  by  a  well-known  house-fur- 
nishing concern  in  Portland,  Ore.,  as  a  fore- 
runner to  a  special  sale.  They  had  made  up 
several  thousand  bunches  of  imitation  keys. 
The  keys  were  stamped  from  silvered  card- 
board and  were  fastened  together  by  a  wire 
ring;  accompanying  each  bunch  was  a  name 
plate  of  metal.  The  keys  looked  like  the  real 
article  and  each  one  was  numbered;  of  these 
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numbers  there  were  ten  scries.  In  the  Sun- 
day papers  were  placed  the  first  of  a  series  of 
"Lost  Key"  ads.,  occupying  a  good-sized 
space.  One  of  these  advertisements  read: 
"Lost — Somewhere  in  the  city  of  Portland,  a 
bunch  of  keys  containing  three  flat  keys  and 
our  name  with  our  private  mark.  One  key 
marked  with  number  1287.  Return  this  bunch 
of  keys  before  next  Saturday  to  our  office  and 
receive  as  a  reward  the  handsome  carving  set 
now  shown  in  our  window."  In  addition  ad- 
vertisements were  placed  in  the  "Lost  and 
Fouttd"  columns.  Advertisements  were  con- 
tinued during  Monday,  Tuesday  and  Wednes- 
day in  the  morning  and  evening  papers.  On 
Monday  two  well-dressed  men  were  sent  out 
and  within  four  hours,  commencing  at  11 
o'clock,  some  two  thousand  bunches  of  keys 
had  been  dropped  quietly  and  in  a  discrimi- 
nating way,  one  at  a  time  in  the  streets  and  in 


"*^  IN 

HAMMOCKS 


raw  W  MOW     W*    ^M^HUHB     ^Mnwy 

lor  them  to  fclM\t,  *ni  tbcrc't  a  let 
olfva  Jait  iMkinc  iw  aooM  oua 
vIm  owm  tiM  riiht  i»c  k.    Am 

StS^  hamaei  t!»  ffhl  tacUt 
•V  have, 

3*  ••  tap  •a*h. 

fvmMnvx  jroojr»-M  JKffT^lfei. 

tXTMA  LOHO  «OOJrS-M  twl»j*ttUL 

loxmrmn  *ait  ttoa*  ■  ffg*mHmtr. 


754Ciiuiegt&r--  aiO  ^iM\  ^T. 


^^^  a»  nce^urr  to  thcfunl 
f^^M  caformcat  ef  yottr  Som^ 
MH^  •fncr»  cither  at  the  ihaccj 
(Bf  cotmtrr  or  at  hooM,  a«  a  (ooJ 
haouBOck.  We've  been  tclUog  lobj 
of  then  latcfT — we've  had  mlffaly} 
'tooA  hammock  weather— hot  wij 
•tin  have  aonc  of  oar  ben  ones  kffl 
and  wc  dooft  Bke  to  have  any  left 
whea  Fan  cooes.  So  instc^tf  o& 
waitlor  oatd  the  close  of  the  Mtsod 
we  ihall  dose  them  «U  out  at  ooc^ 
tja 

10%  reduction 
on  ail  Hammocki. 


Appropriate  Summer  Newspaper  Advertising. 

various  stores,  etc.  On  Tuesday  and  Wednes- 
day the  same  programme  was  gone  through, 
some  6,000  bunches  of  keys  being  dropped  in 
the  three  days.  During  the  whole  period  in- 
terest was  being  stimulated  by  small  adver- 
tisements. On  Wednesday,  the  lucky  key  was 
dropped  and  in  less  than  ten  minutes  after- 
ward the  finder  presented  it  at  the  store  and 
claimed  the  prize.  The  scheme  aroused  no 
end  of  interest  and  people  finding  the  keys 
took  them  home  often  as  souvenirs.  Every- 
body was  on  the  alert  looking  for  the  lucky 
number. 

On  the  day  following  the  finding  of  the 
**lucky"  key,  several  short  advertisements  were 
inserted.  One  announced  the  finding  of  the 
key  and  gave  the  name  and  address  of  the 
finder.      Another    read,     "Another    chance — 


Even  if  you  didn't  find  the  lucky  key,  don't 
feel  disappointed.  Our  annual  special  sale 
commences  to-day  and  you  will  find  there  all 
sorts  of  bargains  from  every  department  in 
our  big  store.  They  are  all  in  the  windows 
and  on  the  first  floor,  plainly  marked.  Come 
early  while  choosing  is  good."  The  plan  met 
all  the  requirements  in  advertising  the  sale. 
It  got  people  talking  and  excited  their  in- 
terest and,  in  a  word,  it  brought  them  in  large 
numbers  to  the  establisment.  The  plan  can, 
of  course,  be  modified  to  meet  the  varying 
circumstances.  In  a  smaller  city  or  town  it 
might  be  well  not  to  divulge. the  lucky  num- 
ber, but  have  the  finders  bring  the  keys  to  the 
store,  to  learn  whether  or  no  their  find  con- 
tains the  lucky  number.  If  this  was  done  in 
a  large  city  the  newsboys  and  other  urchins 
might  collect  the  keys  and  hang  around  the 
store  in  a  way  to  be  a  nuisance  and  a  hin- 
drance to  business. 

New  Goods 

New  goods  are  the  first  need  of  modem 
merchandising.  People  demand  something 
new.  They  flock  to  the  stores  that  show  new 
things  first.  They  neglect  the  store  that  is 
last  to  show  them. 

New  goods  supply  the  something  "different" 
which  makes  a  store  interesting  to  its  patrons. 
They  give  fresh  material  for  the  windows  and 
advertising.  New  goods  enable  you  to  get 
away  from  competition.  The  constant  run- 
ning of  the  same  old  things  leads  to  harmful 
price  cutting. 

Profits  are  always  best  on  new  goods  while 
they  are  new.  As  soon  as  everyone  has  them 
competition  gets  in  its  perfect  work. 

Liability  Determined 

A  case  of  more  than  ordinary  interest  to 
manufacturers  of  firearms  was  recently  de- 
cided by  a  jury  in  the  Supreme  Court  in  favor 
of  the  defendant. 

A  repeating  shotgun  had  been  purchased 
from  a  dealer  in  New  York  Citty,  and  the 
second  day  it  was  used  the  gun  exploded, 
causing  injuries  for  which  suit  was  brought 
to  recover  $2,000  damages. 

It  was  shown  that  the  gun  was  loaded  with 
a  factory-loaded  cartridge,  and  that  the  cata- 
logues issued  by  the  manufacturer  represented 
the  goods  stated  therein  to  be  perfect  in  con- 
struction and  made  of  best  material. 

The  judge  charged  the  jury  that,  if  a  manu- 
facturer shows  that  he  has  exercised  reason- 
able care  in  selection  of  materials,  and  care- 
fully makes  and  inspects  his  products  before 
sending  them  out  to  customers,  he  is  not 
thereafter  liable,  unless  it  can  be  shown  that 
there  were  defects  in  material  or  carelessness 
in  manufacture. 
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(REQUESTS    FOR    CATALOGUES    AND  INFORMATION.) 

Special  reports  have  been  received  at  the  office  of  the  Hardwaxe  Dealers'  Magazine  from  the  following 
new  dealers  Cor  change  in  style  of  firms)  since  last  bulletin,  stating  the  goods  which  they  handle  or  expect  to 
handle.  These  reports  are  sent  to  us  direct  from  the  dealers  themselves,  and  are  therefore  reliable.  They 
^eant  the  latest  catalogues,  special  circulars  or  price-lists  relating  to  the  classes  of  goods  they  handle.  The 
numbers  indicate  classes  of  goods  handled. 


1  Builders'  Hardware 
8  Machinists'  Tools 

5  Carpenters'  Tools 

4  Cutlery  &  Plated  Ware 

6  Tinware 

6  Woodenware 

7  Rope  and  Twine 

8  Pumps 

9  Agricultural  Goods 

10  BKydes 

11  House  Furnishings 


12  Guns  and  Ammunition 
18  Building  Papers 

14  General  Hardware 

15  Electrical  Supplies 

17  Factory  Supplies 

18  Stoves  and  Ranges 

19  Furnaces 

20  Saddlery  Hardware 

21  Vehicles 

22  Lead  and  Iron  Pipe 

23  Tin  Plate  and  MeUls 


24  Cabinet  Hardware 

25  Horse  Shoes 

26  Plasterers'  Tools 

27  Paints  and  Oils 

28  Glass  and  Putty 

29  Blacksmiths'  Supplies 

80  Fishing  Tackle 

81  Sporting  Goods 

82  Butchers'  Tools 
88  Hose 

34  Weather  Strip 


ng 
1  Mo 


85  Belting 

86  Lawn  Mowers 
37  Lamps 

88  Oil  Stoves 

89  Stationers'   Hardware 

40  Refrigerators 

41  Shoe  Nails,  Soles,  etc. 

42  Wood  Mantels,  etc. 

43  Plumbers'   Supplies 

44  Steam  Fitters    Supplies 

45  Yacht  &  Boat  Hardware 


Alabama 

GENEVA:     Geneva  Mercantile  Co. 
Retail  (added  Hardware),  1,  3  to  10,  12,  14, 
18,  21,  22,  25,  29,  30,  33,  35,  37,  38,  40, 
41,  43. 
TROY:    T.  K  Brantley  &  Sons. 
Retail  (added  Hardware),  1  to  7,  12,  14,  18, 
20,  22,  25,  26,  29  to  33,  35,  36,  41,  43,  44. 

Arizona 
GLOBE:    Globe  Hardware  Co. 
Retail  (succeeded  Jacob  Suter),  1  to  9,  12, 
13,  14,  18  to  35,  37,  38,  40,  41,  43,  44. 

Arkansas 

SULPHUR  ROCK:    James  H.  Jimerson. 
Retail   (succeeded  George  Martin),  2  to  7, 
9,  12,  14,  18  to  25,  28,  30,  33,  35,  36,  37, 
40,  42,  45. 

Caiifornia 
SAN    FRANQSCO:      Edwin    Jones,    1466 
Market  Street. 
Wholesale  and  retail   (opened  new  store), 
1  to  7,  9,  10, '13,  14,  17,  18,  19,  24,  26,  29, 
32,  33,  84,  36,  38  to  41. 
SAN  FRANCISCO:    E.  D.  Vaut,  Hardware 
Co.,  115  Grove  Street. 
Retail  (opened  new  store),  1  to  7,  10,  12, 
13,  14,  18,  20,  22  to  34,  36,  37,  38,  41,  44. 

Delaware 
WILMINGTON:     Wilson  &  Hudson  Hard- 
ware Co. 
Wholesale  and  retail   (formerly  Wm.  Wil- 
son, Jr.),  2,  14,  17,  25,  27,  29,  35. 

District  of  Columbia 

WASHINGTON :    Fries,  Beall  &  Sharpe  Co., 
Inc.,  522  10th  Street,  N.  W. 
Wholesale    (formerly  Fries,  Beall  &  Co.), 
13,  14,  18,  19,  23. 

Florida 
CHIPLEY:    W.  J.  Schell. 
Retail  (opened  new  store)*  14. 


Georgia 

REIDSVILLE:    Tattnall  Supply  Co. 
Retail   (succeeded  W.  L.  Strickland),  1  tO" 
10,  12,  13,  14,  18,  20  to  32,  35  to  41,  43, 
44. 

Idaho 
SOLDIER:     C.  F.  Borden. 
Retail  (new  branch  Hardware  store  of  Shos- 
hone, Idaho). 
SOLDIER:    W.  Y.  Perkins  &  Co. 
Retail  (opened  new  store),  1,  3,  4,  5,  7  to  10, 
12,  13,  14,  18,  21,  22,  25,  27,  28,  29,  32,  41. 

Illinois 

BELVIDERE:    W.  W.  Ray  &  Son. 
Retail  (formerly  Ray  Bros.),  1  to  7,  10,  12, 
14,  18,  19,  23,  24,  26,  27,  28,  30,  31.  33  to 
36,  38,  40,  41. 
BLUE  ISLAND:    Pronger  Bros. 
Wholesale  and  retail  (formerly  Vandenberg 
&  Pronger),  1,  3  to  8,  11  to  15,  18,  19, 
20,  22  to  26,  29  to  34,  36,  38,  40,  41, 
43,  44. 
CHICAGO:    Stebbins  Hardware  Co. 
Retail   (formerly  S.  J.   Stebbins  Hardware 
Co.). 
LEE:     D.  R.  Clark. 
Retail   (succeeded  S.  A.  Wright),  1  to  9, 
12,  18,  19,  20,  22,  27,  28,  35,  36,  38. 
MARION :     Heyde-Cox-Townsend  Co. 
Wholesale    and    retail    (formerly    Geo.    C. 
Heyde),  1  to  45. 

Indiana 

ROCHESTER:    Adam  Ault. 
Retail   (succeeded  Albert  Smith),  1,  3  to  8, 
12,  13,  14,  18,  20,  22,  25  to  30,  33,  34, 
36,  38,  40. 

Indian    Territory 
WAPAMUCKA:    The  Ball  Co. 
Retail   (succeeded  Roberts,  Wynch  Co.),  1 
to  7,  9  to  14,  18,  20,  21,  22,  24,  25,  29  to 
32,  36,  37,  38,  41. 
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Iowa 

EARLHAM:    J.  M.  Cole. 
Retail   (succeeded  N.  O.  Garmon),  1,  3  to 

8,  12,  14,  18,  20,  22,  24,  25,  26,  30  to  33, 
35  to  40. 

MORAVIA:     Bowers  &  Yeager. 
Retail   (succeeded  J.  E.  Sharp),  1,  3  to  7, 
12,  14,  18,  27,  28,  30,  31,  36,  38,  40,  41. 
NEW    PROVIDENCE:      New    Providence 
Hardware  Co. 
Retail  (succeeded  Bales  &  Howard  Co.),  1, 
3  to  9,  12,  14,  18,  19,  21,  22,  23,  25  to  31, 
33,  34,  36,  38,  40,  41,  43. 

Kansas 

CHERRYVALE:    W.  W.  Baldwin. 
Retail   (formerly  Baldwin  &  Hendricks),  1 
to  8,  10, 12,  13,  14,  18,  20,  22  to  26,  28  to 
41,  43. 
GAYLORD:    Gibson  &  Gibson. 
Retail  (succeeded  W.  D.  Lloyd),  1,  3  to  7, 

9,  12,  14,  18  to  21,  23,  25,  27,  30,  33,  36, 
38,  40,  41. 

HOXIE:    John  Hillstead. 
Wholesale  and  retail  (opened  new  store),  1 
to  8,  10  to  14,  18,  19,  20,  22  to  38,  40,  41, 
43  44. 
HURON:    W.  E.  English. 
Retail   (formerly  Kelly  &  English),  1,  3  to 
7,  9  to  12,  14,  15,  18  to  24,  26  to  31,  33 
to  36,  38,  40,  41,  43. 
PEABODY:     Peabody  Hardware  Co. 
Retail    (opened  new  store),  1  to  8,  10,  11, 
12,  14,  18,  21,  26,  27,  29  to  33,  36  to 
40,  42. 
YATES  CENTER:    C.  V.  Orendorff  &  Co. 
Retail  (formerly  Lockhard  &  Orendorff). 

Maine 

HOULTON :    R.  L.  Turney  Co. 
Retail    (formerly  R.    L.   Turney),    1   to    9, 
12,  13,  14,  22,  24  to  31,  33,  36,  40. 

Maryland 

THURMONT:    Samuel  Long. 
Retail  (formerly  Long  &  Weddle). 

Massachusetts 

LOWELL:    H.  C.  Girard  Co. 
Retail  (formerly  Henry  C.  Girard),  1  to  4, 
7,  12,  13,  14,  26  to  34,  36,  41,  43. 
NORTH  ABINGTON :    Arthur  B.  Reed. 
Wholeasale  and  retail  (added  Hardware),  1 
to  4,  13,  14,  17,  22,  27,  28,  33,  34,  36. 
OXFORD:    J.  H.  Savery. 
Wholesale  and  retail  (opened  new  store). 

Michigan 

ANN  ARBOR:     Chilson  &  Hardenburg. 
Retail  (succeeded  E.  A.  Dieterle),  1,  3  to  8, 
12,  13,  14,  18,  19,  22,  23,  26,  27,  28,  30, 
32  to  36,  38,  41. 


DETROIT:    Gregg  Hardware  Co. 
Wholesale    (formerly  Gregg  &  Case  (^.), 

I,  2,  3,  13,  14,  17,  24,  26,  29,  33,  36,  40. 
WESTON:    E.  C.  Breese. 

Retail  (succeeded  W.  S.Xee),  1,  6,  7,  8,  9, 

12,  13,  14,  18,  20,  23,  27,  28,  30,  31,  34,  36. 

Minnesota 

RED  LAKE  FALLS:    Hunt  &  Kankel. 
Retail   (formerly  Frank  E.  Hunt),  1  to  8, 
11  to  14,  18,  19,  22,  23,  25  to  28,  30,  31, 
34  to  38,  40,  41,  43,  44. 

Mississippi 

MERIDIAN :    W.  G.  Casteel  &  Son. 
Retail  (formerly  W.  G.  Casteel),  1,  3  to  7, 

9,  10,  12,  14,  25,  26,  29  to  34,  36,  87,  38, 
40,  41. 

Missouri 

GRANBY:     Granby  Hardware  &  Implement 
Co. 
Retail  (succeeded  Mitchell  &  Scholes),  1  to 
14,  18,  21  to  33,  35  to  38,  40,  41,  43,  44. 
LABELLE:     Brownfield  &  Pugh. 
Retail   (succeeded  E.  L.  Loudermilk),  1,  3 
to  8,  10  to  14,  18,  19,  22,  23,  25,  26,  29 
to  36,  38  to  41. 

Nebraska 

CROFTON :    C.  Kusel. 
Retail  (opened  new  store),  1  to  7,  12,  14,  18, 
19,  23,  26,  27,  28,  30,  31,  36,  37,  38,  40,  42. 
KEENE:    C.  L.  Carlson  Hardware  &  Imple- 
ment Co. 
Retail  (opened  new  store),  1  to  12,  14,  18, 
20  to  24,  26,  27,  28,  33  to  38,  40,  41,  43, 
44. 
McCOOL  JUNCTION :    M.  E.  Boren  &  Co. 
Retail  (formerly  M.  E.  Boren),  1  to  7,  10, 

II,  12,  14,  18,  19,  23,  30,  33,  36,  38,  40,  41. 
THAYER:    J.  V.  Hower. 

Retail  (succeeded  Searle  &  Chapin),  1,  3  to 
7,  14,  18,  27,  28,  30,  36,  38. 

New    Hampshire 

NASHUA:    Whittemore  &  Ambrose. 
Retail   (opened  new  store),  1  to  4,  6,  7,  9, 

13,  14,  24,  27,  28,  30,  31,  33,  34,  36,  38,  41. 

Nsw  York 

BROOKLYN:     Harris   &   Wellenkamp,   288 
Fulton  Street. 
Retail    (succeeded   S.  O.  Burnett),  1  to  7, 

10,  13  to  17,  24,  26,  33  to  36,  38,  40. 
ELMHURST:    Paul  B.  Zenner. 

Retail  (formerly  Zenner  &  Wolf),  2,  4,  8, 

11,  12,  15,  17,  19  to  23,  25  to  29,  30  to  36, 
39  to  45. 

NEW  YORK  CITY:    Howard  Bros.,  11  Car- 
mine Street. 
Retail  (succeeded  L.  W.  Mead),  1  to  4>  6, 
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7,  9,  10,  13  to  17,  20,  23,  24,  26,  29  to 
35,  39,  41,  43. 
WESTFIELD :  Pratt-Sheldon  Hardware  Co. 
Retail  (succeeded  L.  W.  Chapman),  1,  8  to 
10,  13,  14,  18,  19,  23,  26  to  29,  32,  33,  36, 
38,  40,  41. 

North    Dakota 
FAIRMOUNT:    Allen  Bros. 
Retail  (succeeded  Hellekson  Bros.)»l  to  12. 
14,  18  to  23,  25  to  28,  30  to  33,  35  to  38, 

40,  41,  44. 

Ohio 
CUSTAR:    Wm.  Fischer. 
Retail   (formerly  Fischer,  Dauer  &  Co.),  1 
to  14,  18  to  23,  25  to  45. 

Oklahoma  Territory 
SHAWNEE:    Stone  Hardware  &  Implement 
Co. 
Retail  (succeeded  Lehman  Hardware  &  Im- 
plement Co.),  1  to   5,  7,  8,  9,  12,  14,  18, 

19,  21,  22,  23,  25,  27,  29  to  36,  40,  41. 
WALTER:     Block- Way  Hardware  Co. 

Retail  (formerly  G.  H.  Block).  1  to  10,  12, 
14,  18,  20  to  23,  25,  30,  31,  33,  36,  37,  40, 
43. 

Oregon 

EUGENE:    Chambers  Hardware  Co. 
Retail  (formerly  F.  L.  Chambers  &  Bro.),  1 
to  14,  18,  21,  22,  24  to  30,  32  to  38,  40, 

41,  43. 

OREGON  CITY:    J.  E.  Smith  Hardware  Co. 

Retail  (succeeded  J.  C.  Zinser). 
PORTLAND :    Bassett  &  Freer. 

Retail  (added  Hardware),  2,  3,  4,  14,  24,  26, 

29,  32. 

Pennsylvania 
EMAUS:     H.  W.  Jarrett  &  Son. 
RcUil  (formerly  H.  W.  Jarrett),  1  to  14,  17, 

20,  22,  24  to  34,  36,  38  to  41,  43,  44. 
TITUSVILLE:    Ackerman  &  Jepson. 

Retail  (formerly  Ackerman,  Jepson  &  Co.), 
1,  3  to  10.  12,  13,  14,  18,  22,  23,  24,  26 
to  31,  33,  34,  36,  40,  41. 
Texas 
AUSTIN:    Kehl  Hardware  Co. 
Wholesale   and   retail    (succeeded    Voss   & 
Koock),  1  to  7,  10,  18,  32,  33,  36,  37,  38, 
40,  41. 
SNYDER:    Snyder  Hardware  Co. 
Retail   (succeeded  Paxton   Hardware  Co.), 
1  to  9,  12,  14,  18,  20,  21,  22,  25,  26,  29, 

30,  33,  36,  37,  38,  41,  43. 
VICTORIA:    L.  G.  Kreisle. 

Wholesale  and  retail  (formerly  Pridham  & 
Kreisle),  1  to  10,  12,  13,  14,  18,  20,  21, 
22,  24  to  33,  35,  36,  38,  40,  41,  43,  44. 

Washington 
MABTON:    Kunz  &  Hartz. 
Retail  (opened  new  store),  1,  3.  4.  5,  7,  8, 


9,  12,  13,  14,  18,  21,  22,  24,  29,  80,  38, 
37  38 

WAPATO:    Ness  &  Wagner. 
Retail  (opened  new  store),  1,  3,  4,  5,  7  to 

10,  12,  13,  14,  18,  25,  37,  38,  40. 

West  Virginia 

WHEELING:    G.  W.  Caldabaugh  South  Side 
Roofing,  Plumbing  &  Supply  Co. 
Retail  (formerly  G.  W.  Caldabaugh  &  Bro.), 
1  to  5,  11,  12,  14,  18,  19,  23,  27,  28,  33, 
36,  40,  43. 

Wisconsin 

GREEN  BAY:     Gotfredson  Bros.  Co. 
Wholesale  and  retail  (opened  new  store),  1, 
3,  4,  5,  7,  8,  9,  12,  13,  14.  21,  22,  28,  25 
to  28,  33,  35,  36,  38,  40,  44. 

Canada 

VICTORIA,  B.  C. :    Alfred  Dixon. 
Retail  (succeeded  A.  McGregor  &  Son),  1 
to  6,  13,  14,  18,  25,  26,  36,  38,  40. 
ST.   JOHN,   N.    B.:     Robertson,   Foster   & 
Smith. 
Wholesale  (formerly  Kerr  &  Robertson),  1 
to  10,  12,  13,  14,  17,  20,  22  to  29,  41,  45. 
SYDNEY,  N.   S.:     McLeod  Hardware  Co., 
Ltd. 
Wholesale  and  retail  (formerly  A.  McLeod), 
1  to  8,  11  to  14,  17,  22  to  29,  32  to  38,  40, 
41,  44,  45. 


The  Avery  Stamping  Co.,  Cleveland,  Ohio, 
have  issued  a  blotter  for  every  day  use,  on  the 
face  of  which  appears  some  advertising  matter 
pertaining  to  the  "Avery"  Shovels  and  the 
'*Never-Break"  Steel  Spiders. 

What  Is  the  Best  Plan  of  Advertising? 

I  am  very  much  interested  in  the  subject  of 
advertising,  but  am  in  doubt  as  to  the  best 
plan  to  pursue.  I  am  located  in  a  country 
village  of  about  600  inhabitants,  and  am  in  a 
good  farming  section,  but  I  am  not  satisfied 
with  the  amount  of  business  I  receive.  I  aim 
to  keep  a  well  selected  stock  of  goods,  and 
my  store  clean  and  in  order.  We  have  no 
local  newspaper,  the  nearest  town  where  a 
paper  is  published  being  nine  miles  from 
here,  but  one  of  the  weekly  papers  published 
there  has  quite  a  large  circulation  in  this  lo- 
cality, and  I  am  running  an  ad.  in  this  paper, 
and  have  the  matter  changed  every  two  or 
three  weeks.  But  I  am  not  satisfied  with  re- 
sults. I  have  a  fair  business,  but  want  more, 
if  advertising  will  do  it;  how?  If  any  one 
can  give  me  any  light  on  the  subject  I  would 
be  only  too  glad  to  hear  from  them. 

J.  M.  Augur. 
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Miles  &  Aley,  Wampum,  Pa.,  are  desirous 
of  receiving  catalogues  from  manufacturers 
of  general  Hardware,  ammunition,  pipe  fit- 
tings, spouting,  etc. 


The  Smith  Hardware  Co.,  Ensley,  Ala., 
have  purchased  the  stock  of  enameled  ware 
and  crockery  of  A.  C.  Tice,  of  the  same  city. 
The  purchasers  will  take  charge  early  this 
month  and  move  the  stock  to  1720  Avenue  E. 
The  company  would  like  to  receive  catalogues 
relating  to  a  general  line  of  Hardware,  enam- 
eled ware,  crockery,  glassware,  lamps,  sport- 
ing goods,  tools  and  specialties. 


The  International  and  Industrial  Exhibition 
and  Sale  Co.,  Amsterdam,  Holland,  have 
opened  a  large  exposition  building  in  their  city 
which  will  be  devoted  to  a  permanent  exposi- 
tion of  manufactured  products.  The  company 
has  agencies  in  all  the  towns  of  the  Nether- 
lands. These  agents  will  take  orders  and  will 
distribute  the  concern's  semi-monthly  publica- 
tion, which  will  contain  articles  with  reference 
to  the  products  on  exhibition.  Free  advertis- 
ing space  will  be  given  in  the  publication  to  all 
manufacturers  who  have  rented  space  in  the 
Exposition  building.  This  building,  which 
covers  an  area  of  about  22,000  square  feet,  is 
furnished  with  electrical  power,  gas  and  water. 
C.  C.  Abel  &  Co.,  116  Broad  street,  New  York, 
are  the  representatives  for  the  Exposition  Co. 
for  the  United  States  and  Canada.  The  build- 
ings will  be  opened  this  fall. 

Inquiries  for  Goods. 

The  manufacturers  of  the  following  goods 
are  wanted: 

"Elyria"  Knife  Sharpener. 

"Badger"  Die  Stock. 

Water  Filter  manufacturers. 

"Samson"  Butcher  Knife. 

Water  Motors  to  attach  to  washing  ma- 
chines. 

"Miller"  Reversible  Ratchet  Die  Plate. 

"Lewis"  White  Lead. 

"Fairy"  Step  Ladder. 

Combination  Axe  and  Scythe  Rack. 

"Yankee"  Grass  Hook. 

"Forsyth"  Counter  Scale. 

"Vaux  Metallic  Refrigerator. 

"Foerster"  Cabinet  Makers'  Bench  Dogs. 

"Eastern    Star"   brand  of   hammer  and 

HATCHET   handles. 

American    agents    for    "Addis"    Carving 
Tools. 
"Challenge"  Step  Ladder. 
Clay  Pigeons. 
"Cyclone"  Washing  Machine, 


Targets  and  Target  Traps. 

"Climax"  Sash  Lock. 

"Ideal"  Detachable  Faucet. 

Sewing  Machine  manufacturers  in  Ohio. 

"Little  Star"  Apple  Parer. 

"Diamond"  Gas  Stove. 

"Hoyt"  Ice  Pick. 

"Primus"  Cooking  Stove. 

"Rapid"  Spiral  Screw  Drivers. 

"Matchless"  Cigar  Lighter. 

Sheet  Fiber  manufacturers. 

Automatic  Tack  Driver. 

"Jackson's"  Sectional  Jaw  Pipe  Wrench, 

Housekeeper's  Favorite  Duster  and  Win- 
dow Washer. 

Agency  for  Fire  Extinguishers  for  San 
Francisco. 

Poplar  or  gum  barrels,  paraffine-lined  ok 

PLAIN,  FOR  shipping  MINERAL  WATERS. 

Concerns    making    Washing    Machines 

ADAPTED  to  BE  RUN  BY  A  WATER   MOTOR. 

"Winner"  Lawn  Mower. 


Pipe  Handle  Post  Hole  Digger,  made  oh 
lines  of  crowbar,  one  end  being  flattened. 


Brick  Trowel.— Kindly  inform  us  where 
we  can  obtain  the  Genuine  Rose  Brick 
Trowels.  V.  E.  S. 

Note.— Wm.  Rose  &  Bros.,  Sharon  Hill,  Pa. 


Cutting  Nippers. — Can  you  tell  us  who 
manufactures  the  "Carew"  Pattern  Cutting 
Nippers?  R.  O.  K. 

Note.— M.  W.  Robinson,  79  Chambers  street, 
New  York,  is  the  selling  agent 


Thermometers. — ^We  desire  to  purchase  a 
quantity  of  small  thermometers  such  as  are 
used  on  Urns.    Who  makes  them  ? 

Manufacturers. 

Note.— Bristol  Co.,  Waterbury,  Conn.;  Tay- 
lor Bros.  Co.,  Rochester,  N.  Y.;  Watertown 
Thermometer  Co.,  Watertown,  N.  Y. ;  The  R. 
Hoehn  Co.,  New  York;  Fritsche  Bros.,  174 
Centre  street,  New  York. 


Ice  Cream  Freezer. — Where  can  we  find  out 
who  makes  the  "Star"  Ice  Cream  Freezer? 

J.J. 

Note. — It  is  a  Freezer  manufactured  exclu- 
sively for  John  G.  Rollins  &  Co.,  London, 
England,  with  New  York  office  at  4  Stone 
street  ^j 

Incubators. — I  have  been  asked  by  some  ct 
my  countrymen  for  prices  and  particulars  on 
a  complete  installation  of  Incubators  of  diflFer- 
ent  sizes,  with  capacities  of  2,000,  5,000  and 
10,000  chicks.  Chile. 
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Mix  Xogethier 


Reputation,  skill,  cai 
esty  and  up-to-daten< 
the  result  would  be  a 
silver  bearing  the  tra 
that  is  known  wherev 
plate  is  known  : 


^  Rogers  &Bi 


Write  for  our  announ< 
including  cuts  and  typ 
for  use  in  your  locc 
paper. 

J^ 

We  also  furnish 
handsomely  illus- 
trated circulars, 
with  name  of  deal- 
er imprinted,  for 
free  distribution. 

Ask,  too,  for  our 
catalogue   of  elec 
trotypes. 

INTERNATIONAL  SILVER   CX>. 

SUCCESSOR  TO 


ROGERS  &  BROTHER 

WATERBURY,    CONN. 

New  York  Warerooms :       9-11-13  Maiden  Lane 


In   ansxvering  odvertisemenly   it   tf  desirable    that   you   mention  Hardwarb   Dealers*    Magazine. 
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Best  Quality  Nickel- Plated  Wire 

Over  One  HOIion  Already  in  Use 

Patented  June  24,  '02;  Jan.  6.  '08.  .  ,  ^  ..... 

Also  protected  in  Foreign  Countries.  These  rods  are  immediately  adiustable  to  windows  of  all  width,  sizes 

and  shapes.    They  are  unequalled  for  Curtain  Rods,  Sash  Rods,  Sham 
Holders,  Valance  Holders,  etc.  In  constant  demand  at  large  profits,  and  a  very  desirable  addition  to  any  business. 
Write  at  once  for  full  particulars  and  special  prices. 


STANDARD  DEVELOPMENT  CO., 


Sole  ManiMtarers,      52  State  Street,  CnCAM 


CLIPPER  LAWN  MOWER  CO. 


NO 


THE     MOWER 

That  will  kill  all  the  weeds  in  your  Lawns.  If  you 
keep  the  weeds  cut  so  they  do  not  go  to  seed,  and  cut 
your  grass  without  breaking  the  small  feeders  of  roots, 
the  grass  will  become  thick  and  the  weeds  will  disap- 
pear.   The  Clipper  will  do  it. 

Spot  Cash  Prices  to  the  Trade : 
No.  1-12  Inch.       II4.50       Ko.  3-1 H  Inch.        9A.AO 
No.  2-lft  lnch»         5.00       No.  4-21  Inch.         6.00 

HcWhlnnte   Wheel   Barrow   Works 

POUGHKEEPSIi;  N.  Y^  U.  S.  A. 

Manufacturer  of  all  kinds  of 
Wooden,  Steel  Tray  and  Steel 
Tubular 

Wheel  Barrows 

for  railroad,  coal,  stone, 
mortar  and  garden  use. 


Jarvis 

Marking 

Fluid 

50  CoUs    per  Rttik 


Prepaid  m  Becdpt 
of  Price 

For  Marking  Pock- 
et Knives,  Uazoi'8, 
Table  Cutlery.  Tools 
or  other  steel  arti- 
cles, also  Silverware, 
Platedware,  Glass- 
ware,  Chlnaware. 
etc.  Our  Marking 
Fluid  is  the  best 
preparation  ever  of- 
fered. It  is  the  most 
easily  applied  and 
the  most  readily  re- 
moved, according  to 
Instructions. 
The  only  fluid  that 
will  not  rust  on  nor  chip  off  or  rub  off :  that 
does  not  mar  the  appearance  of  thp  article. 

Every  Hardware,  Sporting  Goods  and  Depart- 
ment S^tore  should  have  a  bottle.  Guaranteed  to, 
please  or  money  refunded.  Order  a  bottle  to-day. 
Ask  for  a  sample  of  Ol'R  ?1.00  WATCH.  Stem 
Wind  end  Set.      Guaranteed  for  one  year. 

W.  B.  JARVIS  CO. 
41  Canal  Street  Grand  Rapids,  Meh. 


'Enough  to  last  the  average 

dealer  from  one  to 

three    years. 


Up-to-Date  Hardware  Delivery  Wagon 


for  progressive  hardware  deal- 
ers. -Easy  to  load  and  light 
of  draft.  Built  upon  honor  in 
the  highest  grade  only. 

Free  Catalog  upon  Requeat, 

Sycamore  Wagon  Works 

109  IDWASD  ST.,  SYCAMORE,  ILL 


In    answering   ac'-'crtiscment^    i/    is    desirable    that    you    mfntion   Hardware    Dealers'    Maga^iks. 


Digitized  by 


Google 


July,  1906. 


HARDWARE   DEALERS'   MAGAZINE 


107 


Wynns 

The  Good  Looking  Are  Always  Admired. 
Admiration    Creates    a    Desire    to    Have. 

Wins 

Everywhere 

Moral : 


Would  you  take  a  good  thing, 
If  you  could  get  to  it? 
Would  you  buy  a  good  thing, 
If  sure  that  you  knew  it? 

With  a  smile  on  your  face, 
Just  order  a  case. 
And  we  will  return  the 
Money  if  you  rue  it. 

The  rustling  of  Black  Silk 
Is  often  attractive, 
And  sometimes  makes 
The  boys  ver>'  active. 

If  a  $50.00  stove  on  sample  floor  is  dirty, 
It  would  not  sell  to  a  customer  for  thirty. 
Polish  them  up  well,  then  they  will  sell 
For  the  fifty  in  place  of  the  thirty. 

It  pays  to  use  good  stove  polish 
And  dress  your  stoves  in  Black  Silk. 


talStt 

^  LEWIS  B. 


Black  Silk  Stove  Polish  Works  ^•%.%rs;jr^ 

AT   STERLING.   ILL. 


Your  Trade  Appreciates  Quality 

It's  the  quality  of  your  goods  alone  that  will  build  up  your  trade 

The  Popularity  of 
Udell  Specialties 

with  the  trade  Is  due  entirely  iu 
the  extraordinary  quality  of  every 
single  article.  Udell  specialtiea 
are  constructed  to  stand  the  wear 
and  tear  for  years  to  come — and 
then  stand  some  more.  There  Is 
no  excuse  for  selling  cheap, 
poorly  made  articles  when  you 
can  sell  Udell  Specialties — give 
better  values,  give  better  satis- 
faction, make  the  same  profits 
and  build  up  a  larger  trade. 
No.  1145i 

WRITE    TO-DAY    FOR    THE    UDELL     CATALOQ    OF 

Itouse  Fnniisliiiigs,  Woodenware,  Folding  Tables  and  STEP  and  EXTENSION  LADDERS 

See    for   yourself    why    it   will    pay    you    to    handle   Udell    Specialties.      Address   a 
postal—right  now — for  catalog  lo 

THE  UDELL  WORKS*  1238  West  28fli  St.,  lndiaiiapoli8»U.S.A. 

EMtcm  Representative :    W.  A.  STOKES  A  CO.,  80  Warren  St^  New  York  City 
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AN  IRON  FOR  BVERY  PURP05&; 

Hot  Weather  Bulletin 


H  Ironing  b  pretty  tough  on  the  women  in  the  hot  days  of  summer.      <|  And  it  b 
an  Instance  of  the  Irony  of  Fate  that,  when  ironing  is  most  fatiguing,  there's  |ust  so 
much  more  of  it    H  White  dresses,  shirts  and  shirtwaists,  underclothes,  and  a  host 
of  other  summer  garments -how  often  they  must  be  ironed!      <|Do  you  know 
that  the  features  of  Asbatos  Sad  Irons  appeal  more  to  women  In    the   summer 
than  at  any  other  time?     <|if  only    your   salespeople    would   show  up   these 
features  earnestly  and  intelligently  to  the  perspiring  women  who  Iron,  we  know 
that  the  result  would  be  what  you  want  most 
of  all — sales  t    <I  let  us  send  your  clerks  some 
pointers.    <|  We  wish  to  mention  merely  a  few 
of  the  hot  weather  features  of  Asbestos  Sad 
Irons  (    ^  1st.    The  handle  b  alwr '    cool  and 
comfortable  because  of  the  asbestos-lined  hood 
with  its  dead-air  space.      Heat  cannot  get  to 
(he  handle  either  by  conduction  or  radiation. 
<|2nd.     The  "Asbestos"  retains  heat  longer 
than  ordinary  irons.     When  it  has  once  been 
thoroughly  heated,  the  fire  can  be  "checked," 
thereby  reducing  the  temperature  of  the  room. 
<|3rd.     Frequent  trips   to  the  stove  are  unnecessary,    so  that  the  stove   can 
be  in  one  room  and  the  ironing  done  in  another.      <|Just  consider  the  advisa- 
bility of  making  Asbestos  Sad  Irons  a  hot  weather 
special.    <|Ask  your  jobber  about  our  Free  Pis* 
play  Stand  proposition. 


Sectional     View    of    an    Aabestoc 

Laundry  Iron. 

Showing  how  they  are  built. 


FLOUNCE   IRON. 
A  hummer  in  the  summer. 


The  Dover  Mfg. 
Company 

BOX   81 0 

Canal  Dover,  Ohio 
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Why  is  the  TIlmBn  Repeating  Shotgun,  Model  No. 
17,  the  best  low-priced  repeating  shotgun  in  the  world? 


By  making  this  gun  with  a  solid  frame 
and  a  straight  grip  stock  a  number  of  parts 
have  be«n  eliminated.  The  result  is  a 
stronger,  simpler,  cleaner  g^n  than  any 
other  repeating  model  and  a  very  much 
less  costly  one. 

The  exclusively  Slariin  solid  top  and 
side  ejection  are  features  of  Model  17  and 
to  these  famous  Maitn  ideas  are  added 
the  new  double  extractor  and  a  two-piece 
safety  recoil  block— devices  which  repeat^ 
ing  shotgun  users  will  welcome. 

The  muiin  breech  block  and  working 
parts  are  cut  from  solid  drop  forgings. 
The  barrel  of  special  rolled  steel  is  bored 


for  both  smokeless  powder  and  black. 
The  guaranteed  JBmin  pattern  of  335 
pellets  with  i^  oz.  No.  8  snot  in  a  «  in. 
circle  at  40  yards  is  maintained  in  Model  17. 

When  the  ducks  come  rushing  in  among 
the  decoys  or  the  grouse  roar  off  through 
the  dead  leaves  you  cannot  be  armed  with 
a  better,  quicker,  harder-hitting  gun  than 
the  Sltuim  Model  17. 

It  is  a  first-class  quail  gun.  For  wood- 
cock, snipe,  prairie  chickens,  sharp  tail 
g^use  or  any  other  bird  shooting  it  is  un- 
surpassed. 

Its  r^CQf dd  9>\  the  traps  are  wonderftiL 


Jjo  Ji/i  7)eaiers  JVand/ihy  Jfirearms 


The  above  is  one  of  seven  advertisements  to 
be  used  by  the  Marlin  Company  in  their  1906 
advertising  campaign.  These  "ads"  will  be 
inserted  in  a  list  of  magazines  selected  for 
their  quality,  known  to  be  bought  and  read 
by  a  class  of  people  financially  able  to  buy 
Marlin  repeaters,  and  having  a  total  guaran- 
teed circulation  per  month  of  5,000,000.  Esti- 
mating five  readers  to  a  magazine,  this  will 
give  a  total,  for  seven  months,  of  25,000,000 
readers. 

In  addition,  Marlin  goods  are  advertised  in 
farm  papers,  hardware  papers,  sporting  go<>ds 
papers,  and  in  many  miscellaneous  publica- 
tions. 

IN  OUR  ADVERTISEMENTS  we  ask  for 
six  cents  in  postage  stamps.  This  means  that 
a  person  must  furnish  paper  and  envelope,  a 
two-cent  stamp  for  mailing,  include  six  cents 
and  take  the  time  and  trouble  necessary  to 
write  us  a  letter.  Our  object  is  to  cut  out 
catalog  collectors,  young  boys  and  girls,  and 
people  who  are  not  interested  enough  to  in- 
vest ten  cents  and  the  time  and  trouble 
necessary. 

WE  REASON  that  if  a  person  is  interested 
enough  to  do  this,  it  is  worth  our  while  to  go 
after  him  seriously  and  earnestly  and,  on  all 
inquirers  answering  these  advertisements  and 
spending  ten  cents  on  us,  we  spend  more  than 
twenty  cents. 


We  send  each  and  every  one  a  136-page 
catalog  illustrated  with  hundreds  of  engrav- 
ings, having  a  beautiful  cover  in  colors  and 
containing  a  large  amount  of  general  informa- 
tion, interesting  and  instructive  to  all  shooters, 
whether  they  use  Marlin  repeaters  or  not. 

We  send  also  a  copy  of  our  96-page  illus- 
trated testimonial  book  and  a  personal  letter 
in  which  we  refer  them  to  the  nearest  dealer 
that  we  know  who  carries  a  jjood  stock  of 
Marlin  goods  and  is  enterprising  enough  to 
follow  an  inquirer  and  try  to  sell  the  man  a 
Marlin   repeater. 

We  also  send  to  that  dealer  the  name  and 
address  of  the  party  inquiring,  thereby  putting 
the  dealer  and  the  consumer  in  direct  com- 
munication one  with  the  other.  We  also  follow 
up  the  customer  and  urge  him  to  buy  through 
the  dealer. 

OUR  ADVERTISING  CAMPAIGN  each 
year  brings  us  thousands  of  inquiries  and 
makes  us  a  great  deal  of  expense  and  trouble, 
as  you  can  readily  see,  but  we  believe  that  it 
pays  us,  and  it  will  pay  you  if  you  will  take 
part  in  it. 

IF  YOU  ARE  INTERESTED,  please  write 
us  and  give  us  full  particulars  as  to  exactly 
where  you  stand  on  Marlin  goods.  If  you  are 
with  us  we  want  to  know  it  and  send  you 
some  of  this  business.  Write  us  to-day  and 
tell  us  whether  you  want  to  be  on  our  dealers' 
list  or  not. 


7%rre  are  many  other  va/uaB/e  jSBotnGm  ideas  included  in  every 
^Sfafifin  ^^'  Send  six  cents  in  stamps  for  our  handsome  catalog, 
which  explains  all  and  contains  much  other  valuable  tn/ormatton. 

/Xe2Xlan^/^iV€U'MsCay7\W         St.,  New  Haven,  Ct. 
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A-B  STOVE  POUSH 

On  th*  Market  fmr  2S  V«ars 

PASTE        LIQUID        POWDER  

A-B  PASTE  POLISH  is  the  most  brilliant  and  lastinar  polish  of  its  kind. 
Its    covering    capacity    and    luster    is    unexcelled.      Madfe    of    pure    Ceylon  ' 

plumbago  and  high  grade  carbon  only.  ,  I 

1-lb.  Cans,  for  family  use,  3  doz.  per  case,  $3.75.  I 

5-lb.  Cans,  for  dealers'  use.  60  lbs.  per  crate.     Per  lb.,  10c. 

Also  sold  in  barrels.  I 

A-B  LIQUID  WATERPROOF  STOVE  POLISH  is  a  pure  oil  polish 
that  will  not  freeze.  Contains  no  soap  or  sticky  gums.  No  brush  needed 
to  shine  it;  any  old  newspaper  or  rag  will  do  it. 


■•  Dast.  ■•  Rast.  Urn  Odmr. 


Made  especially  for  family  use.  Put  up  in  10-oz.  screw-top  cans;  per 
gross,  $12.00.    6-oz.  glass  bottles,  per  gross,  $9.00. 

A-B  POWDER  POLISH  for  dealers'  use  is  the  greatest  invention  in 
stove  polishes  in  years.  A  5-lb.  box  will  do  more  work  than  15  pounds  of 
the  best   paste   stove  polish   made.     It    is  black,    brilliant   and   easy   to   use. 

Mixes  easily  and  can  be 
remixed  at  any  time. 

■•  Dvst.  ■• 
Rustinc  Cans. 
Ro  Wastad 
Matarial. 


Sold    in     5-lb.     boxes,  net  weight,  75c. 
Also  sold  in  bulk. 

Send  for  illustrated  8-color    catalog,    showing  full  line  oi 
polishes  and  iron  enamels  for  all  purposes. 

A-B  POLISH  COMPANY 

Sueecaaora  to  AYUNG  BRRS. 

844  laddoR  AveHue,        Chicago,  m.,  U.  S.  A. 
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There  is  something  greater  than  amount  of  circulation.  There 
is  something  greater  than  quality  of  circulation.  That  "something" 
is  Efficiency.  It  is  the  resultant  obtained  by  multiplying  the  amount 
of  circulation  by  the  quality.     Let  us  see  how  it  works  out. 

The  Ladies^  Home  Journal  is  bought  by  i  ,200,000  people.  The 
Saturday  Evening  Post  is  bought  by  750,000  people.  So  much  for 
the  amount. 

The  people  who  buy  these  papers,  together  with  their  friends 
,  and  relatives  who  read  them,  constitute  a  large  part  of  the  solid,  buy- 
ing public.  If  you  can  convince  this  great  army  of  the  value  of 
your  wares,  the  rest  of  the  worth-while  people  will  hear  of  you. 
For  years  we  have  been  earning  the  confidence  of  our  clientele,  and 
now  you  have  the  opportunity  of  benefiting  by  it.  So  much  for 
quality. 

The  resultant  of  these  two  factors  is  the  highest  selling  efficiency 
known  to  advertising. 

We  can  prove  this  in  two  ways.  For  one  way  we  can  demon- 
strate to  you  the  character  of  our  publications,  the  peculiar  aptness 
of  our  editorial  supply  to  our  rtaders'  demand,  the  scope  and  nature 
of  our  subscription  list,  the  confidence  of  our  readers.  This  is  the 
logic  of  the  situation. 

The  other  way  is  simpler.  It  consists  in  showing  you  the  his- 
tory of  advertising  successes,  for  which  we  are  chiefly  or  wholly 
responsible. 


THE  CURTIS  PUBLISHING  COMPANY 

PHILADELPHIA 

New  York  Chicago  Boston  Buffalo 
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BUTCHER'S 

Boston  Polish 


U  the  best  finish  made  for  FLOORS, 
Interior  Woodwork  and  Furniture 

Not    brittle;    will    neither    scratch 
nor  deface,  like  shellac  or  varnish. 
Is  not   soft   and  sticky,  like  bees- 
wax.   Perfectly    transparent,    pre- 
serving the  natural  color  and  beauty  of  the  wood 
Without   doubt   the   most  economical   and  satisfac- 
tory Polish  known  for  Hardwood  Floors. 
For  Sale  by  D eaters  in  Paints,  Hardware 
and  House-Furnishings. 
Send  for  our  FREE  BOOKLET,  telling  of  the  many 
advantages  of  BUTCHER'S  BOSTON  POLISH. 

nUBllT€HUtPOIJSHCO.,SMAllaiMlcAv€..lMlMi,llan. 

Anr  IVa    3  UpvIvpf  ^^  ^  Superior  Finish  for 
WUr  £1U«  a  KCVIVCr  Kitchen  and  Plaxsa  Floors. 


Foot     Presses 


AND 


Screw     Presses 


BUILT    BY 


The  Waterbury    Farrel 
Foundry  &  Machine  Co. 

WATERBURY,   CONN.,    U.    S.   A, 


Wtiolesale      Hardware      Directory^ 

Gives  Date  Established,  Capital  Stock   (if  incorporated).  Class  of  Goods  Handled, 
Territory  Covered,  etc.     12th  Annual  Edition.     DANIEL  T.  MALLETT,  25S 

Broadway,  New  York;   Price,  $1.00  Postpaid. 


THE  MAN  BEHIND  THE  POST 


WORKS  THE 


Safety  Tackle  Block  Wire  Stretcher 


WrrH  PERFECT  EASE  AND  SAFETY. 


^"""'TaJSu'r  br"**""  A.  W.  Wagner  Mfg.  Co, 


M  BEAKBOIN  SIUET, 
CmCACO.  DJL 


I 


1 
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IT" 

Manila 

and  Sisal 

— N 

Rope 

We   have   for 
shipment  a   large 
rope  in  Chicagfo. 

prompt 
i  stock  of 

We  can  make 

some  low 

prices. 

H.Channon  Company 

b= 

Chicago. 

•■' 

PATENTED   ARTICLES   OF 

JVlAUUrEABUE  IROIN 

\TUAir  Pattern  Heavy  Screw  Clamp« 
iMi  W    -  Stronareat  in  the  Market  - 


Bmmmmf'm  Malleable  Iron  Ollers,  8  siaes 

HaiBaier*a  Malleable  Iron  Hand  Lamps 

Haanner'i  Malleable  Iron  Hancinc  Lampa 

Hammer*!  Adjustable  Clamps 

For  sale  by  all  the  principal  Hardware  I>ealer8. 

Send  for  Price  List. 

MALLBABLB   IRON  CASTINGS  of  superior  quality 

and  Hardware  Specialties  in  Ifalleable  Iron  made  to  order 

BRANFORD.   CONN. 


V 

$4.75 

a 

A 

DOZEN 

if 

RETAILS 

EASILY 

e 

FOR 

0k 

SOcto 

GmN^4 

60c. 

This  cut  shows  "Gem**  latch  In  act  of  closlnc 
with  a  slldinc  door.  Both  sides  of  latch  are 
exactly  alike. 

ARE  THERE  ANY  SLIDING   BARN   DOORS 
IN   YOUR   VICINITY? 


HAVE   YOU   A  GOOD  LATCH   FOR  THESE 

SLIDING  BARN  DOORS— 
One    tliat    sets    in    flush    on    both    sides,    and    at 
the    same   time   gives   a    good   hand   hold?     Note 
that  handle  *'B"  drops  down  into  the  recess  per- 
fectly flush,  allowing  the  door  to  slide  clear  back. 

Obc  that  to  all  steel  and  as  suitable  for 
sivtag  as  for  sliding  doors? 

DO  YOU  WANT  SUCH? 
BUY  THE  "GEM"  OF  YOUR  JOBBER  OR 

C.  \.  PECK  HARDWARE  &  MFG.  CO. 

BERLIN,   WIS. 

Makers  of  Gem  Rural  Mall  Boxes  and 
Automatic  Trucks 
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Annlston 

SASH     CORDS 

and  CUOTHBS  L,IINBS 

are  the  standard  high  quality  Cords  of  America. 
They  sell  on  sight  and  stay  sold.  Progressive 
dealers  find  them  the  most  profitable  and  satis- 
factory lines  on  the  market. 

Also  Cordage,  Twines  and  Contractors' 
Supplies  of  every  description. 

GEO.  B.    CARPENTER    ®.   CO. 

200.208  S.  WATER  ST..  CHICAGO 

K.t.bU.K.£  1840. 


MANUFACTURERS  OF 

COXTOIV 


TWINES,   MOPS,  WASTE 

WICK,  SASH  CORD,  AND  CLOTHES  UNES 


IVII 

Fall  River,  -  Mass. 
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Om  NAME  IS  SIAHPED  ON  THE  COIB 

ffife  SILVER  LAKE 

SoUd  Brmlded 

Rope,  Sash  Cord,   Railroad  Bell  Cord,  Trolley  Cord, 
Masons'  Lines,  Chalk  Lines,  Clothes  Lines,  Etc. 

Recoonlzed  Standard  alnce  1868 

Silver  Lake  Sash  Cord  is  made  from  fine  yarn,  perfectly  braided  and  smoothly 
finished  by  experienced  workmen,  thus  filling  every  requirement  of  a  good  cord. 

The  man  who  knows  the  good  and  bad  points  of  all  cords  buys  Silver  Lake. 
Tke  Best  to  Um  Cheapest  The  Best  to  What  Yoa  Want  Send  for  oar  Cytalogne 

THE  SIL^VER  L^AKE  CO. 

78  Cttauncey  Street,  -  -  -  BOSTON,  MASS. 


"PLVM0UTH"R0PE 

1&08  FH3R  8:1  YBARS  THE  WORUO'S  BBST 

1824     Eighty-two  years  is  a  long  time  for  a  business  to  li/e  and  ij^roiv.    That 

82     ^"^  business  has  done  that  and  is  still  groicini^  is  proof  ])ositive  of  at 

least  one  thing.    That  is  that  "Plymouth"    goods    arc    right    in    every 

particular.    The  people  who  realize  this  are  keeping  our  machinery  moving  lively, 

and  others  are  finding  it  out  daily. 

"Plymouth"  goods  are  always  uniformly  high  grade  and  the  conditions  of 
manufacturing   and    marketing   are    such  that  they  are  also  in  reality  cheaper. 

Dont  bother  with  poor  rope — ''Plymouth"  means  ''economy  for  the  user,  sat- 
isfaction for  the  dealer."  Write  us  and  we  will  tell  you  how  to  <^et  our  rope  quickly 
and  conveniently. 

Plymouth  Cordage  Co. 

382  Court  Street 
North  Plymouth    -    -    Mass. 


In    answering    advertisements    it    is    desirahle    that    you    mention    JIahdwarf.    DpArERs'    Magazine. 
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BEST  HANDLED  HAMMERS  MADE 

)&  DOZEN  IN  EACH  BOX. 

zznia 


Send  Forlllufttraited  Ca^lalojut* 

fOR  MLEBT  ALL  IRONMONOKRS. 

llenry  Cheney  HammerCo. 

LITTLE  FALLS.N.Y..UJS.A. 

ADZ-EYE  NAIL  HAMMERS 

Machinists*  Hammers,  Timiers,  Bladcsmidi, 

Farriers,  Riveting. 

<^>     <^        ^     <^> 

Just  as  the  word  strrlins:    ^^/^^^^  ^^  silver  fs  a  jaar- 

antee  of  quality  the  mark  ^^^  on  a  Fishinsr  Ro4 

b  a  guarantee  of  value.  m^de  ONLY  BY 

CLARK-HORROGKS  CO..  Utlea^NewYork 

<^  <^  <^  ^ 

IMPROVED  Qnlck  and  Easy  Rtolna  Slean.     T ~ 
aectric  and  Hand  Power  "^ 

ELEVATORS 

IQMBALL   BROS. 

900  Ninth  Street,     Oouncll  Bluffs,  I&. 

SEND  FOR  OIBOULARS 

Xlmbdl  Sleyator  Co.,  239  Vlacmt  St.,C]iVolaiid,0.    -^ 

it»«/.ii  nffln^o  5  20  Cedar  St.,  New  York 
Branch  Offices  \  ^^^  Eleventh  St..  Omaha 


^'Columbian** 

and 

"Eureka" 

Manila    and    Sisal 


Oil  Well  Cordage 
Transmission  Rope 
Hay,  Hide  and  Bale  Rope 
Tarred  Lath  and  Fodder  Yarn 
Jute  and  An\erican  Hen\p  Twines 

Agencies  in  Aii  Principai  Cities 

Columbian  Rope  Co. 

AUBURN,  N.  Y. 


Our  Catalog  on 


Freight 
Elevators 


Is  yours  tor  iho  asktngm 

Union  Elevator  and  Machine  Co. 

l^^-a    Ontario    street,  -  -  CMICAaO 
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New  Light  on  an  (Hd  Sobjed 


CENTER     LIFT     HAND     KLEVATOK. 

To  Hardware  Dealers 

Do  you  know  that  you  can  Install  a  Ilaud 
Tower  Klevator  of  our  make  yourself  with- 
out exp'ense  except  the  services  of  an  ordi- 
nary mechanic V  Just  think  what  we  save 
you.  Our  elevators  are  dependable  and 
safe,  they  are  made  wholly  In  our  own  fac- 
tories and  thoroughly  tested  by  experts. 
They  are  noiseless,  easily  operated  and  ab- 
solutely will  not  bind  on  the  guides.  Send 
to-day  for  booklet  No.  24. 

THE  EATON   &   PRINCE  COMPANY, 

CHICAGO.  ILL. 


An  Adjustable  BiisMng 


Saves  o'l  the  trouble  of 
separate  bushings  Xor  cao'.i 
size  of  pipe.  CTeiUns  ihc 
pipe  instantly  by  a  simple 
twist  of  the  cam-plate.  l\  ide 
for  all  sizes  of  Genuine  Ani.- 
stroaK  Die  Stocks. 

Sold  separately  from  the 
stock. 
-    A  very,  very  useful  device. 

Write  for  catalogue  and 
prices. 

Sfc  Armstrong  Mfg.  Co. 

291  Know!;ofi  St.,        Bridgeport.  Conn. 
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ELEVATORS 

AUTOMATIC 
HATCH  DOORS 
DUMB  WAITERS 

And  all  Appliances 
for  Same 

Manufactured  by 

O'Neill 
Elevator  Ce. 

928  Cherry  Street, 
PHILADELPHIA,  PA. 

Send  for  Catalog 


Dumb  Waiters 

AND 

Hand  Elevators 

Of  the  Most  Improved  A«to- 
matic  Construction 

Trunk  Lifto.  Invalid  Lifts,  Csrri&ge  Ele- 
vators, Sidewalk  Elevators.  Freight 
Elevators,  Hatchway  Hoista. 

SEDGWICK 
MACHINE    WORKS 

.  84,  86,  88  CaLrroU  Stroot, 

POVGHKEEPSIE.  N.  Y. 
128  LIBERTY  ST..  NEW  YORK 

CataloK  on   Application.     Estimates 
on    Request 


aw   Pft^TFTI  I    YOU  Wlhl,  GJGT  CAI,I,S 
Ui:.!    IVOll^Ui    FROM    YOUR    CUSTOMBRS 

DORN'S  PATENT 

REVOLVING  MITRE  BOX 

SEND   FOR   PRICEIS 

Braunsdorf-Muefler  Co..  ''^!^^f 


LOUDEN  GOODS 

Hay  Carriew,  Hay  Forks,  Hay  Slings 
Hay  Rack  Irons. 

BARN  DOOR  HANGERS 

Feed  and  Litter  Carriers,  Self  Opening  Ice 
Tongs,  and  other  Hardware  SpeCiaTties. 
••Positively  no  goods  sold  to  Catalogue 
Houses."    Send  for  Catalogue. 


LOUDEN  MACHINERY  CO. 


Fairfield,  Iowa 


Wholesale  Hardware  Directory 

Gives  Date  Established,  Capital  Stock  (if  in- 
corporated) Class  of  Goods  Handled,  Terri- 
tory Covered,  etc.     Tith  Annual  Edition. 

DANIEL  T.  MALLETT, 
253  Broadway.  NEW  YORK 

Price,  $1.00,  Postpaid. 


AMERICAN   TOOL  CHEST  CO. 

FACTORY  AND  SALESROOM, 

200  West  Houston  St.,       NEW  YORK,  U.  S  A. 

TOOL  CHESTS;  all  sizes,  complete  with  tools, 
for  Boys,  Youths,  Gendemen,  Farmers,  Rail- 
roads and  Carpenters'  use;  al^o  Tool  Cab- 
inets, Machinists',  Electricians'  and  Pipe 
Fitters'  Empty  TOOL  CHESTS.  Agents 
for  Steel  Tool  Chests. 

SEND  FOR  LATEST  CATALdOUE 


WOOD'S  ICE  TOOLS 
GIFFORD'S  ICE  ELEVATORS 


GIFFORD-WOOD  CO. 


ARLINGTON,  MASS. 


Send  for  Catalog 


HUDSON,  N.  Y. 
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We  shall  be  glad  to  send  you  Cat- 
alog describing 


The  Little  Beauty 

Dumb.Wafter 
The  Rapid  Transit 

Dumb-Waiter 
The  Ener^  Dumb- 

Waiter 
The  Little  Giant  Dumb. 

Waiter 
The  Side  Post  Hand 

Elevator 

The  Back  Guide  Hand 
Elevator 

Hand    Power  Passcngei 
Elevator 

Carriage  or  Warehouse 

Elevator 
Belt  Power  Elevators 
Basement  Lifts 
Power  Attachments  fof 

Hand  Elevators 
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BUY  POULTRY  NETTING,  WINDOW  SCREEN   CLOTH,  ELECTRICALLY-WELDED 
WIRE  FABRICS,  WIRE  MATS,  OR 

ANYTHING   MADE   FROM   WIRE, 

From   the  manufacturer  who  guarantees  the  quality  and  can  ship  the  goods  when  required. 
We  manufacture  every  description  of  WIRE  CLOTH,  NETTING,    FENCING   and    PER- 
FORATED METAL,  including  the  following  specialties: 
"CLINTON"  BRAND  "SILVER  FINISH"  BRAND 

Painted,  Flgurad  and  Landsoa^pe  ClotK  Window  Soreeiv  Cloth 

Firo-Proof  Wire  La^tK  Po\iltry  Netting 

Electrically. Welded  Wire  Fabrics  Galvanised  ClotK 

Our  "POMPEIIAN**   BRONZE  Window  Screen  Cloth  requires  no  paint  or  varnish,  will  not  rust  and  is 
unexcelled  in  durability  and  finish.    Ask  your  hardware  dealer  for  these  goods. 

Manxif  aLOtured  only  by 

CLINTON    WIRE    CLOTH    COMPANY 

Clinton,  Mass.  Boston.  New  York  CKioago  Sa^n  Franolaco 


USA. 


Buffalo  Wire  Works  Co 

BUFFALO,  N.  Y. 


♦t 


BUILDING   PAPERS 

II  lin«  of  all  grades  suitabU  fmr  th«  Hardware  and  Building  Trades 
Write  fer  SAMPLE  BOOK  and  prices 

C-     B-     HEWITT    &    BROTHERS 

HEADQUARTERS  FOR  HARDWARE  WRAPPINQ  PAPERS 
AND  WOODWORKING  QLUES 


48    Beekman    Street 


NEW    YORK    CITY 
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WRIGHT  WIRE  COMPANY  "'^^ir" 

WOSGEnn,  MASS.  Maken  if 

WIRE  CLOTHES   LINES 


WIRE   LOCKERS 

of  every  description. 
WIRE  of  all  kinds,  POULTRY  NETTING,  WIRE 
CLOTH,  STAPLES,  RIDDLES,  COAL  SCREENS, 
WIRE  GUARDS,  BANK  and  OFFICE  RAILINGS, 
ELEVATOR  CABS  and  ENCLOSURE  and  other 
Wire  Goods. 


Ttc  Old  Reliable — ^Always  Satisfactory 

Poultry  Netting 
Farm  and  Lawn  Fencing 
Window   Screen  Wire    Cloth 
Goal  Screens 

All  kinds  of  Wire  Cloth— From  all  kinds  of  wire 

THE    NEW    JERSEY    WIRE    CLOTH    COMPANY 

TRCIMTOM,     IM.    J. 


WHY  NOT  BUY  DIRECT 

OF  THE  MANUFACTURERS 
Oalvanlzed  Hex  ISettlnss 

Wire  doth,  all  kinds 

Fly  Screen  Cloth,  Painted,  Galvanized 
or  Bronze. 

Coal,  Ore  or  Sand. 

Riddles 

Hardware,  Foundry  and  Coal. 

Quality  right.  Prices  riglit.    Writt  for  tlitm 

THE  LUDLOW  SAYLOR  WIRE  GO. 

ST.  LOUIS,  MO.,  U.  S.  A. 
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WINDOW   SIGIMS 

We  make  the  attractive,  easy- 
to-mount  kind  demanded  by  the 
dealer. 

The  kind  that  ornaments  the 
door  or  store  front  as  well  as  ad- 
vertises the  goods  handled  by  the 
retailer. 

A  Specimen  Transfer  Window'  SiRii.  Qur    mCthod    payS    bOth  manU- 

facturer  and  dealer  alike,  nothing  so  good  as  our 

READY  XO   IVIOfJNX  SIGNS 

(Paint  and  Gold  Effects) 

Successful  Salesmen  Should  Never  be  Without  Them 
Samples,  Prices  and  Original  Designs  Sabmltted  Free 


154-158  Lake 
Street 


CHICAGO 


The  Ions  experleriGe  off  lt«  management  Is  at  your  disposal 


No.  38  BONANZA 


HOTTEST      ON     EARTH 

SATISFACTION  GUARANTEED  OR  YOUR  MONEY  REFUNDED 


ORIGINAL   MAKERS  OF 

Brass  Tank  Torches  and  Furnaces 

No.  38  -Bonanza  Furnace,  Price,  $5.75  net. 

No.  39— One  size  smaller,  *'        4.50  net. 

Jobbers  sell  at  factory  prices. 

THE   TURNER   BRASS   WORKS 

61  Franklin  Street  .  CHICAGO 


BOX   STRAPPING  of  all  kinds 

BOX  CORNER  FASTENERS.  SEALS.  ETC.     Write  for  Samples.  Catalofl  and  Discoonts 
STANDARD  METAL  STRAP  COMPANY.    336-342  Eait  38th  Street.  NEW  YORK 
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ir  vou 

S  B  I,  L 

Sold  separately  or  in  sets. 
Each  article  is  strong  and 
durable,  and  is  especially  de- 
signed for  use  in  Hardware  and 
Electrical  Supply  Stores. 

Write  for  Illustrated 
Circulars  and 
Special   Price 


YOU  N  BSD 
T  H  Mi  S  ^ 


HELPS 


Foldlnc  Adiusuble 
Wire  Reel 


Wire 
Meaeurer 


Wire 
Winder 


0»    'Vese^r    eit:<«eet«    lf9e>-v%r    Yo«*l<: 
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'Wl^ee^ 


WHEN  HENRY  DISSTON  WAS  ASKED  THE  QUESTION: 

"WHAT  DO  YOU  PUT  IN  YOUR  SAWS?" 
HE  REPLliiD: 

"GOOD  STEEL  AND  HONEST  WORK." 

UPON  THIS  FOUNDATION  IS  BUILT  DISSTON  QUAUTY. 


"IF  YOU  WANT  A  SAW  IT  IS  BEST  TO  GET  ONE  WITH  A  NAME  ON 
IT  THAT  HAS  A  REPUTATION.  A  MAN  WHO  HAS  MADE  A  REPUTA- 
TION FOR  HIS  GOODS  KNOWS  ITS  VALUE  AS  WELL  AS  ITS  COST  AND 
WILL  MAINTAIN  IT." 

ESTABusHED  HENRY   DISSTON   &   SONS,   Inc., 

1S40  PHILADELPHIA,  PA. 


UNIVERSAL  Hack  Saws  are  not  high-priced. 

They're  sold  at  a  fair  price,  considering  their 
great  durability,  and  the  greater  service  they  give. 

There's  a  good  margin  in  their  sale  for  you — 
and  in  addition,  the  fact  that  you  sell  UNIVER- 
SAL Hack  Saws  is  a  strong  advertisement  for  you 
and  the  other  lines  you  sell. 

Let  us  tell  you  why  UNIVERSAL  Hack  Saws 
are  better,  and  why  they  last  longer. 

We'll  also  quote  discounts. 


West  Haven  Manufactiirmg  Company, 

NEIW    HAVEN»    CONN. 
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Tsarrher — What  i?  the  first  letter  in  the 

alphabet  ? 
Scholar — A,  air. 

Tea?her — What  docs  it  stand  for? 
Scholar — For  Atkins,  sir. 

Tea-'her—'^hy  Atkins? 
Scholar — B3cause    Atkins    is    always 
ahead. 

Teacher — ^Who  is  Atkins? 
Scholar — E.  C.  Atkins  &  Co.,  the  largest 
manufacturers  of  SAWS  in  the  world. 

Teacher — Where  are  they  located  ? 

Scholar — At  Indianapolis,  Ind.,  where 
they  have  a  big  factory,  employing 
1200  men.  They  also  have  ten 
branch  houses  and  agencies  all  over 
the  world. 

Teacher — Was  Atkins  always  such  a  big 

concern? 
S::holar — No,  sir.       Mr.    E.   C.    Atkins 

started  in  a  very  small  way  just  50 

years  ago. 

Teacher — What  has  made  ihe  business 
grow  so  great? 

Scholar — Because  they  have  made  the 
"Finest  Saws  on  Earth"  and  always 
tried  to  treat  their  patrons  right. 


Teacher— y^hv^i  kind  of  SAWS  do  they 
make? 

Scholar  —  All  kinds  —  circular,  band, 
cross-cut,  drag,  wood,  gang,  hand, 
butcher,  back,  and  every  other  kind. 

Teacher — What  are  Snws  good  for? 

S'holar — Cutting  up  all  sorts  of  timber 
and  lumber,  and  are  used  in  saw 
mills  and  factories  and  for  hand 
work  and  by  lumbermen  and  car- 
penters. 

Teacher — What  quality  of  .Saws  does  it 
pay  to  buy  ? 

Scholar — Only  the  best,  with  the  man- 
ufacturer s  name  on  them. 

Teacher — Whose  Saws  are  best?    *.  * 

Scholar — The  Atkins  Saws  are  **'0iii§st 
'oi>' liJarth,"  being  made  of  their 
famous  SILVER  STEEL,  tempered 
with  gas  by  a  secret  process,  and 
the  workmanship  of  the  most  skilful 
throughout. 

Teac-her — How  about  the  price  ? 

Scholar — '^ther  makers  of  Saws  sell 
cheaper,  but  the  Atkins  are  the 
cheapest  in  the  long  run,  because 
they  last  longer  atid  give  better 
service  than  any  others. 

Teacher — That  wiD  do  for  to-day.  Tou 
are  to  receive  a  full  credit  mark  for 
your  correct  answers  regarding  Saws. 


E.  C.  A.TKI1VS  «t  CO.  INC. 


Ttie 
■mm  Office  aai   Factory: 
bidlanapoUs,  V.  S.  A. 


Silver    Steel    Sa^v    People 


I 


NEW  YORK  CITY,  CHICAGO,   SAN   FRANCISCO, 
MINNfAPOLlS.   NEW  ORLEANS, 

Seattle,         Atlanta,         Memplils. 
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the  "OHIO 

i\ppeals   to 
TKe   Dealer 

So  many  good  features  to  talk  about  makes  it 
a  quick,  easy  seller. 

Every  wanted  size  from  smallest  of  hand  Cut- 
ters on  up  by  easy  steps  to  power  Cutters  and 
Blowers  of  30  tons  capacity  per  hour. 


Its  simplicity  of  construction  means  easy  rui 
ning.  No  other  machine  built  can  ofPer  sue 
immense  capacity  with  such  minimum  power,  o 
can  stand  up  under  such  long  and  severe  servic( 

Our  catalog  Is  yours  for  the  asking.     Just  asl 

THE  SILVER  MFG.  COm  ''li£S?{!^*.Yic 


WE   ARE   ""TOUGHS^ 

—rank  failures  perhaps  on  a  purely  ornamental 
basis,  no  graces  in  our  build,  no  shine  in  our  finish 
— but  listen. 

Wherever  the  "swell"  Oil  Can  "dies  young,"  soon 
"caves  in,"  and  quickly  "plays  out,"  there's  where  I 
get  a  job  and  "hold  it  down." 

Sheet-Steel,  hard  brazed  seams,  all  "frills"  omit- 
ted, just  for  use  and  "ab-use." 

Have  a  gallery  of  my  family  portraits? 

The   McClintock   &  Irvine  Co. 

Pittsburg,  Pa. 
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When  it   Comes   Right   Down  to 
Good,  Strong,  Well  Made 
Wrenches  There's  Nothing  Like 

Trade 

Goes'  "Knife-Handle"    and 

Mark 

Goes'     A        "Steel 
Handle." 


tr 


You  machinists,  steam  engineers,  and  all  who 
operate  machinery  know  the  value  of  STABIL- 
ITY in  a  wrench  and  most  of  you  know  where 
to  find  it — in  the  Cocs  Wrench.  Cocs  makes 
two  wrenches — the  Genuine  "Knife  Handle" 
Wrench  and  the  New  '91  "Steel  Handle" 
Wrench.  Each  wrench  is  made  for  special  ser- 
vice, and  each  fills  that  service  admirably. 
Cocs'  "Knife-Handle"  Wrench  is  THE  Wrench 
for  all  ordinary  use,  and  its  adoption  by  the 
best  shops  proves  its  superiority.  It  is  a  wrench 
of  few  parts,  simple  and  compact — the  handle 
is  the  hardest  of  hard  wood,  mechanically  se- 
cured at  each  end  and  reinforced  at  the  center 
by  a  strong  steel  rivet — no  splitting,  no  com- 
ing apart.  This  Wrench  has  a  hardened  Steel 
Bar  and  Jaw,  Steel  Castings  in  the  Handlt, 
Steel  Hardened  Screw,  Rivet  and  Key,  and  is 
so  thoroughly  and  strongly  constructed  that 
when  the  day's  work  is  over  it  is  always  ready 
for  more  work.  It  is  THE  wrench  for  machin- 
ists— every  time  and  all  the  time.  Engineers, 
Miners,  Brewers,  all  of  you  who  cannot  use 
wrenches  that  are  affected  by  heat,  moisture,  or 
acids,  here's  Cocs'  -Ml  Steel  Nut  Tackier,  and 
'twill  serve  you  well.  This  New  Wrench  of 
Cocs  is  a  corker — it's  got  to  be  to  stand  hard 
knocks.  This  Wrench  is  made  to  turn  NUTS 
off,  not  the  corners;  an  Extended  Screw  Sup- 
port makes  it  almost  impossible  to  do  that. 
Most  Steel  Wrenches  have  a  place  for  dirt  to 
hxige — no  place  on  the  "Coes,"  a  Ball  Bearing 
Screw  keeps  it  out.  The  Handle,  an  All-Stecl 
Case,  is  fitted  over  the  Shank  and  secured  by 
two  Steel  Rivets  and  by  upsetting  the  tip  of 
the  bar  in  the  taper  hole  at  the  end  of  the 
handle.  It's  a  strong  wrench  from  every  view- 
point— you'll  never  wear  it  out.  These  two  Coes 
Wrenches  are  sold  at  the  lowest  price  at  which  the  best  made  wrenches  can 
be  sold — steer  clear  of  wrenches  patterned  after  them  and  sold  for  less 
money.  The  substitute  may  look  good,  but  it's  the  QUALITY  that  counts 
— "Coes"  quality  is  a  known  quality.    Adc  for  our  Wrench  Literature. 

COES  WRENCH  COMPANY 

Worcester,  Ma^s. 

8ELUNG    AGENTS: 

J.  C.  NcCoLTty  4L  Co..  10  Warreiv  St,  New  York 
J.  H.  GrahaLin  4L  Co.,  113  ChaLinbers  SU  New  York 
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eOLD'PUNeHED  NUTS, 
SMALL  RIVETS   AND    BOLTS 

Ouaiyiy— iloooraoy— #ImI«A 
Garland  Nat  and  Rivet  Go.,  Pittsburgh,  Pa. 


C.  C.  &  L  P.  TOWNSEND  CO. 

NEW  BRIGHTON,  PA. 

MANurAoTUMm  or 

RIVETS,  WIRE 

AND  WIRE  NAILS. 


^r 


McKINNON  DASH 

COMPANY,  BUFFALO.  N.Y. 
Troy,  0.  Cindimtd,  0.   SL  Calhariiies,  M. 

DASHES,  FENDERS 


ROUL,      UP      STRAPS     AND 
PROP      3LOCK      WASHBRS 
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^^  UNION  BOX  HOOKS 

^ 

m                        Correct  Balance,    Perfect  Shape, 
■                     Points  tempered  and  ground. 

0 

0 

X 

1    m                          MADE  OF  ONE  PIECE  OF 
^    %                            DROP  FORGED  STEEI. 

1 

1 

1 

0 

IaJ 
IaJ 

t 

8      ^L                niHUniVQ    Wood    handles   are 
1        m              UfyWlilja    inserted  in  pockets 
I           ^^           in  the  steel  handles,  making  an  oval 
^             ^^          shape  to  provide  a  perfect  grip. 

1              ^        Steel  handles  are  enlarged  at  each 
1                 M        end,  making  hammer  faces. 

^                                         WRITE    FOR    CIRCULAR 

V 

M    Patterson,  Gottfried  6  Honter, 

^^ 

^^W                                                       Limited 

^ 

^^^^^^^^                              HACBINSRT,  METALS,  BAKDWARS,  TOOLS  and  SUmiBS 

146-150  Centre  St.,  cor.  Walker,  NEW  YORK 

STANDARD   TWIST   DRILLS 


Why   not   sell  drills  that  can  substantiate 

their  claim  of  Onalitv 


1VE  STANDARD  TOOL  COMPANY. 


CLEVELAND 
NEW  YORK 


THE  CALL 

is  for  PORTER'S 
"EASY"  aid  "NEW  EASY" 


B©LT 
CLIPPERS 

(The  Trade  Protected) 

R.  L  PORTER,       Everett,  Mass. 


KEYSTONE  BRAND 

Thm  only  propmrly 

Galvanized  Nails 

on  the  market 
Made  only  by 

KEYSTONE  NAIL  CO.,  inc 

PHILADELPHIA,  PA. 
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I  w'lth 


JINCM. 

able, 
^iece. 

This  wrench  not  only  combines  the  superior  qualities  of  a  Gas  Pipe  Wrench,  hut 
also  all  the  requisite  combinations  of  a  regular  Nut  Wrench,  thus  making  a  com- 
l.ination  which  has  no  equal. 

AN   ADJUSTABLE    "S"    WRENCH 

that's  just  O.  K. 
for  working  in 
tight  places. 
Easily  adjusted  by 
the  thumb  of  the 
hand  that  holds  it. 
Has  great  strength 
and  wide  adapta- 
bility. In  materials  and  workmanship  'tis  up  to  the  Bemis  &  Call  standard.  Get  the 
Wrench  Book  for  details.     For  circular  and  prices  address, 

BEMIS   &    CALL   HARDWARE   AND    TOOL   CO. 

SPRINGFIELD,    MASS.,    U.  S.  A. 


\ 


66e 

COMMON  SENSE 
WINDOW  CLEANER 

SEE  THAT  SPRING? 
It  makes  all  the  differ- 
ence between  a  good  tool 
and  a  poor  one. 

We  use  the  Best  Rubber,  too,  and  the  goods  are  nicely  finished 

ACCEPT    NO    SUBSTITUTES 

Of  All  Jobbers 

1S-80  ^W.  Randolph  (St. 
CHICA.OO,      U.   (S.  iV. 
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Time  and  Money  Maker 

OUR  FOLDING  AND  ADJUSTABLE 
HANDLE  DRAW  KNIFE 

A  time-saver  and  money-maker  for  both 
dealer  and  user.  Requires  less  time  to  sell, 
as  its  admirable  points  speak  for  themselves. 

Saves  (lie  user's  time,  because  //  ivi.l  adjust 
to  any  position,  making  itself  adaptable  to  the 
most  awkward  places.  Handles  absolutely 
rigid  when  set.  Made  in  6  in.,  7  in.,  8  in.,  9  in. 
and  10  in.  lengths. 

STRONG  INDUCIMENTS  TO  THl  TRADE 

Best  Cast  Steel 
Haody  aod  Compact 

Write  for  Prices  and  Discounts, 

Li.  WnjONSON  6  CO. 

189-188  Washinlton  Street,  Boston,  Mass. 


A  Quick  Setter 

Is  it  not  reasonable  to  claim 
that  a  Roofing  made  from  an 
indestructible  mineral ;  that 
possiesses  the  highest  fire  resist- 
ing properties ;  that  is  absolute- 
ly weather,  moisture  and  water- 
proof, wind  resisting  and  not 
affected  by  extremes  of  tem- 
perature, is  a  quick  seller;  es- 
pecially when  it  is  extensively 
advertised  ? 

"J-M"  is  just  such  a  Roofing. 
A  trial  order  will  prove  it. 

Write  nearMt  Branch  for  Samples  and 
Psarticolara 

H.  W.  JOHNS-MANmiE  CO. 

llaniilactBren  of  Asbotes  and  Mafpiesla 
Prodndi,  Asbcstoa  ReoUBga^PacUnft,  Elec- 
trical InraUtInf  Materials,  "Noark**  Fue 
Devlcct,  Electric  Raliwiy  Sapplks.  Etc. 

N«wYork  ntUad^Ipbis  NewOrlMaa  SuFmdaoo 

Mtlwwkee  St.  Louia  KaiMH  Cltv  Lob  Ancaiea 

ChicsKO  PltUlmrg  BIlnQwqmlto  BcaUla 

BoHion  Clsvelsud  DallM  London 


The   Original   Old   Style   MetKod 

of  making  Terne  Plates  was  known  as  the 


PROCESS 

because  MF  Roofing  Tin  was  the  first  practical  metal-roof-covering  ever  made.      The 

process  is  the  same  to-day  as  it  was  then,  and   the  plates  are  just  as  even   in  gauge. 

thoroughly  coated  and  easily  worked.    Therefore,    when    a    property   owner   or   roofer 

specifies  MF  Ternes,  he  can  rest  assured  he  is  getting  the  best  to  be  had. 

When  ordering,  keep  in  mind  the  fact  that  the  MF  Process  is  the  oldest  Old  Style  Process  in 
existence,  and  that  MF  Roofing  Tin  cannot  be  excelled,  regardless  of  how  long  you  search.  Write 
for  our  booklet  "From   Underfoot  to  Overhead" — it's  interesting,  and  costs  you  nothing. 

AMEIRICAN 
SHEET  CU  TIN  PLATE 
•  COMPANY 


FRICK    BUILDING, 


PITTSBURGH.   PA. 
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Leading  since  1885 


Steer  Clear 

of  Unbranded    and    Spurious 
Imitations.     SEE  that 

"NEVER  BREAK" 

is  Stamped  on  the  handle. 
I  nsist  on  getting  the  Genuine. 
Don't  buy  with  your  eyes  shut. 

Postal  Card  brings  Catalogue  and 
prices  of  Steel  Ware  and  Stiovels 

Xti©  Avery  fitampIriK  Co* 

Cleveland,  Ohio 


Save  ^  Your  Fnel 


BY  USING  THE 


ROdESlUt  RADIATOR 


Satisfaction  euaran- 
teed  or  money  refunded. 

Over  100,000  of  them 
In  use. 

Fits  any  stove  or  fur- 
nace. 

l»rlce,  from  $2.00  to 
$12.00. 

We  make  the  orlginni 
and  genuine  "Rochester 
Radiator." 

We  do  not  sell  to  Cat- 
alocrue  houses. 

We  refer  all  inquirera 
to  you  from  your  town, 
when  you  carry  a  stock 
of  our  Radiators. 

We  guarantee  our  Ra- 
diators not  to  interfere 
with  or  choke  the  draft ; 
they  are  easily  cleaned. 

One  square  Inch  of 
radiating  surface  di- 
rectly over  the  hot  cur- 
rent is  better  than  six 
in  a  drum,  or  side  heat- 
er with  perpendicular 
tubes. 

Write  for  descriptive 
Catalogue  and  prices. 


ROCHESTER  RADIATOR  CO.. 

145  Fninace  St.,  Rochesler,  N.  Y. 


Angers  and  Anger  Bits 


Highest  quality. '   Complete  Assortment. 
Let  us  talk  prices  with  you. 

GREENLEE  BROS.  &  COMPANY,         Rockford, 


Of  the  most  approved  styles  and  finely  finished.     If   you   give   us    the    first    order   the    gouds    will 
make  you  one  of  our  regular  customers.      'VVOOD    HANDLES 

We  make  all  kinds  of  wood  hammer  and  hatchet  handles  and  special  woodturning  to  order. 
You  should  add  our    RANDY    SfXF-CLEANING    HOE     to  your 
Hardware  line,   they  arc  the  finest  yet  and  a  good  seller.    We  also  make  a 
complete  line  of  Hardware  Specialties.     Send  for  our  catalogue — it  is  free 
upon  request  ^^^    gjym   j,pg    ^^       jjjj^j^^     ^     ^^   p 
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eRNAMBNTAL  PIPE  STRAPS 


The  most  perfectty  cut  and  brightest  tinned 
straps  ever  sold 


Malleable  and  Wrought  Hooks 


BBRGBR  BROS.  eO.»  Manufacturers       0^1 


Quality  the  best  that  can  be  made.    Full  line  of  Valves 
and  plungers.    Ask  for  samples,  catalog  and  prices 


231  and  237  Areh  Stml.  PHILADELPHIA.  PA. 


THE  NEW  UNIVERSAL 

( NEW  STYLE ) 
Made  in  Three  Sizes 
No.  6, 6  Ins.  N<|.  10, 10  ins.  |i 


^OOOOOOOOOOOOOO 


For  sale  oy  an  lead- 
ing   tool     dealers. 
Write      for 
circulars. 


Combination :   —  T  r  i  ; 

{>itch  cut;  hip  and  val- 
ey  cut  ana  mitre 
square.  Draws  circles; 
gauges  lumber;  octagonal 
cuts;  laying  out  mortise  and 
tenons;  nlumb  and  level; 
straight  edge;  rule  scale,  and 
innumerable    other    purposes.  ^ 

To   operate   you   simply  reverse  it   from    side  to  side. 
It  marks  i/^"  on  one  side  and  %"  on  the  otlier. 

THE  DDBY  k  SHINN  MFC.  CO.,  Inc. 

Ofl^ANDWOIKS:  S4  E  21Nli  St,  NEW  YORK  CITY 
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WIRE  CUnERS  AND  GAS  PLIERS 


IVIADI 


Hayden's  Patent  Combina- 
tion. Drop  forged  steel 
throughout.  Cutf^rs  are 
interchangeable,  easily  ad- 
justed, and  are  made  of  the 
best  Tool  Steel,  a  very  serv- 
iceable tool,  and  a  very 
salable  one. 


THE  BILLINGS  &  SPENCER  CO.,     Hartford,  Conn. 


THE  IMPROVED  ONE  PIECE  NITER 


Patented 


J,  E»  "Whitaore 


No  morp  broken  corners,  no  more  stopping 
to  make  over  or  brace  the  commercial  miter, 
a  great  saving  in  labor.  Nothing  but  the  very 
be^t  galvanized  iron  is  used.  Made  standard 
Kizc«  in  cither  single  or  double  bead,  lap  or  slip 
joint,  inside  or  outside  turn,  are  more  roomy 
at  the  bend.  Cheaper  and  better  than  any 
miter  made. 

Any  other  miter  of  similar  con- 
struction is  an  infringement. 

iVfanuffaotured  by 

Mfsr*  Co.,      Rockford,  111. 


THE   VANDE6RIFT 

WOOD  HANDLE 

SCREW  WRENCH 

vill  not   crack   or   break.  Lower   Taw   and   Handle 
ituds    inserted    clear    to    base.      vVill    outlast    any 


THE    VAIVDEORIFnT    MRQ.    CO.,   Shelbyvllle,    Ind. 


New  York  Office,  296  Broadway. 


Genuine  Barnes 


THREE  WHEEL  PIPE  CinTERS 


8  SIZES.  CUTTING 
1-8  TO  12    INCH    PIPE 

Made  solely  by 


THE  BARNES  TOOL  COMPANY,  New  Haven,  Conn.,  I).  S.  A. 


SOMETHING   NEW 

Ideal  Bevel — Try  Squate 

This  tool  is  a  combination  of  a  bevel  and  try  square, 
liy  its  use  the  carpenter  saves  time  in  not  having  to 
lay  down  one  tool  and  pick  up  another ;  he  also  saves 
the  price  of  one  tool.  By  closing  bevel  blade  in 
handle  you  have   regular  try  square. 

NICHOLLS  MFG.  CO.,     Ottomwa,  Iowa 
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AT  LAST-! 


A     nOCK     CUTTER 
that    Doe«    the    Worlc« 


The  Center  Prong  npears  and  ^plitu  the  root 
irhile  the  uintfM  of  the  '*\V"  hold  the  root 
to  the  four  vuttinu  edgea :  it  eannot  get 
airay.  Sionen  don't  dull  it.     Eanlly  nharpened. 

Farmers  have  long  wanted  a  good  tool  that  would  kill  Thistles  and  Docks. 

You  have  no  douht  had  numerous  calls  for  them. 

Here  is  one  that  just  fills  the  bill  to  a  "T." 

It  is  the  only  tool  made  that  does  cut  easily  and  cleanly  and  is  just  right. 

Show  it  to  farmers.  They  will  see  its  good  points  quickly,  and 

They  will  buy  it. 

It  sells  for  one  dollar. 

Nice  profit  in  it  for  you,  Mr.  Dealer. 

"Order  from  your  Jobber."    If  he  cannot  supply  you,  kindly  write  to  us. 

AMERICAN   FORK   &   HOE   CO., 

CLEVELAND,   OHIO. 


THE    BEST   AND   LATEST   IN   VISES 

The  Parker  Reinforced 

Solid  Steel  Bar  running  entire  length  of  slide,  making  it  the  strongest 


onary 

each 

>   suit 

all  trades  ana  in  all  sizes,  and  when  you  buy  a  TAl^KER  you  get  the  Best. 

THB  eHARLBS  PARKER  eOMPANY, 

N.  Y.  Salesroom,  32  Warren  St.  Factoriee,  Meriden.  Conn. 
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t*  We  Have  Often  Told  You  that  the  Best  Tools  *% 


on  the  Market  are 


Mayhew's  Tools 

WHY  ? 

Because  they  are  made  by  experienced  work- 
men,  from  the  best  material  obtainable,  most 
carefully  finished  and  fully  guaranteed.  Gata- 
los^ue  sent  on  application. 

H.  H.  IVf ayliew  Co. 

^  — •  — M 


adjustable-stroue 
automatic 

Center    Punch 

No.  I8.A 

No  hammer  needed^a  downward  press- 
ure of  the  hand    on  the  cap   re- 
leases the  striking  block  and 

makes  the  hnpression.  ^^^1^^/^^       ®^  "^^^^  ^'^^^  "^^ 

^         cap  the  force  of  the  stroke 

is  regulated,  and  light  or  heavy 

indentiations  made  as  desired. 

A  handsome  tool,  simply  and  strongly  made. 

Send  for  Catalogue  No.  J7  X  of 
Fine  Mechanical  Tools 

S6e   L.   S.    STARRETT   CO.,  Athol,  Mass..  U.  S.  A. 


In    Q'iswcring   a<fvfrtisemfnt9    U    is   desirable    that   you    mention   Hardware    Dealers'    Magazine. 

Digitized  by  LjOOQ IC 


n? 


HARDWARE   DEALERS'   MAGAZINE 


July,  1906. 


WARNING ! 

To   whom   it  may  concern: 

We  have  been  advised  that  the  Automatic  door  closing  device  made  by  the 
American  Hardware  Mfg.  Co.,  of  Ottawa,  111.,  and  put  on  the  market  under  the 
name  of  the  American  Door  Catch,  is  an  infringement  on  our  rights  under  our 
letters  patent,  No.  652,828,  dated  July  3,  1900.  We  have  accordingly  brought 
suit  for  infringement  against  the  American  Hardware  Mfg.  Co.  in  the  United 
States  Court. 

All  persons  are  hereby  warned  against  making,  selling  or  usmg  the  device 
known  as  the  American  Door  Catch,  as  we  shall  vigorously  protect  our  rights. 

THE  E.  L.  WATROUS  MFG.  CO.,  Inc.,  Des  Moines,  Iowa 


WATROUS  AUTOMATIC  DOOR  CATCH 

OPEN  PATENT  APPLIKD  FOR  CLOSED 


For  screen  doors,  storm  doors,  office  gates,  etc.  Holds  the  door  tight  shut  and 
prevents  sagging  open  at  the  top  or  standing  ajar. 

Neatest,  cheapest,  and  best  acting  door  catch  on  the  market.  No  templet  needed. 
Anyone  can  put  it  on  in.  two  minutes.  The  lightest  trip  and  the  strongest 
hold.  Mounted  Model  frame  free  with  each  first  order  of  three  dozen  or  more. 
If  your  jobber  does  not  carry  it,  write  us  and  we  will  give  you  name  of  someone 
covering  your  territory  who  does. 

JAPANNED  STEEL  DOOR  BDHONS 

Half  the  weight  of  the  cast,  much  stronger, 
and  will  not  break.  No  higher  in  price  and 
twice  as  good.  Made  in  all  sizes  from  1% 
to  2Mj  inches.  Insist  on  having  them.  Car- 
ried by  all  leading  jobbers.  Write  lis  for 
samples  and  name  of  nearest  jobber. 


Patent  applied  for 


THE  LLWATROUS  MFG.CO.,DesMoines.Iowa 
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WHGUEY'S  PATENT  REXlBlf  PIPE  CLEANERS 

ONLY  Saaltarjr  device  for  quickly  re- 
moving obstructions  In 
drain  and  waste  pipe*. 
Glides  easily  through 
sharp  turns.  Simple 
and  effective.  A  tool 
that  should  be  in  the 
kit  of  every  enelueer, 
plumber  and  macnlnlst. 
Sold  under  very  strong 
guarantee  to  perform 
as  represented.  Price, 
$4.75  each,  20  per  cent, 
trade  discount.  Send  for 
descriptive  circulars. 
Responsible  agents 
wanted  everywhere. 

SAMUEL  LEWIS.  Sole  Agent. 

Wrigley's  Patent  Flexible  Pipe  Cleaners, 

126  Pearl  ^t..  New  York.  N.  Y. 


KICK-PLATES 

A  BY-PRODUCT.  In  order  to  use  the 
surplus  capacity,  in  our  cutting  and  pol- 
ishing room  and  also  to  use  the  ran- 
dom sizes  of  metal  left  over  from  our 
contracts,  we  have  established  a  KICK- 
PLATE  department  Material  for  sev- 
eral thousand  plates  always  on  hand. 
WE  CAN  SHIP  IN  24  HOURS 
AFTER  RECEIPT  OF  ORDER.  List 
with  about  t 0.000  prices  on  request. 


lEOWPM 


aJFBR 


»l*-«a0WiaT3tXi»STIKET   NE>VYbl 


ECQ 


HARlMREFRCn  ARCHITECC5  lOGNS 


DOLLARS   for  DEALERS 


IN 


XSMKBtm 


Tools  and  Cutlery. 

Because : 

They  are  the  best  that  money  and  skill  can 
produce  and  our  extensive  advertising  is 
bringing  that  fact  to  the  attention  of  the  peo- 
ple, creating  a  demand  for  the  goods  and 
bringing  the  people  into  the  store  of  the  Re- 
tail Dealer,  because  they  cannot  be  obtained 
from  any  other  source. 

We  put  the  people  in  the  frame  of  mind  to 
be  willing  to  pay  for  them  a  price  in  which 
there  is  a  good  margin^  of  profit  for  you. 
Then  we  bring  them  into  your  store  and  you 
have  only  to  hand  the  goods  over  the  counter 
and  take  the  money. 

Keen  Kutter  Goods  give  such  thorough  sat- 
isfaction that  they  will  bring  people  back  to 
your  store  again  for  the  next  tool  they  have 
occasion  to  buy,  and  will  prevent  them  from 
sending  their  order  for  it  to  the  Catalogue 
Houses. 


DieM*s  Slonn  Sash  Hangers  and  Fasteners 

DIEHL'S  SEPARABLE  HINGE  ::  SomethiBg  New  and  Practical 

for  storm  and  screen  doors,  basement  windows,  barn  win- 
dows, gates,  etc.  Doors  and  windows  can  be  taken  off  with- 
out removing  the  hinges,  a  feat  that  cannot  be  duplicated  by 
any  other  hanger  on  the  market. 

Write  for  Catalogue.    It  will  more  than  interest  you. 


DIetil  Noveltv  Co., 


Sheboygam  Wis. 


Fourth  Season  of 

"PULLMAN" 

Screen  Door  Check 


No  other  Check  so  ^rf ect  in 
principle  and  material,  or  so 
satisfactory  as  to  working  and 
wearing  qualities. 

SZND   FOR    NJSW   CATALOG 

Ponman  Mannlactnring  Company 

RocUcster.  N.  Y..  U.  S.  A. 


THE    == 

VAN 

LCANO 

Is  a  Chlmncy-top 
which  crea  es  a 
itroogy  regular 
draft  In  aU  klods 
of  weatbir.  Profit- 
able to  haodlet  ai  d 
simply  and  easily 
mounted.  You  can 
capture  the  cfilm- 
k  ncy-top  trade  of 
your  dty  If  you 
handle  this  top. 

S4M  \ff  Jobbers  of  Hardware  and  Tinners'  SoppUes 

IWAN  BROTHERS,  STREATOR,  ILL 

Mfrs.  also  of  Wire  Conductor  Pipe  Hangers  and 
Other  Hardware  Specialties. 
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IVES'  PATENT    WINDOW   STOP  ADJUSTER 

For  Windows   and 
luTu.  SUding  Doors 

1898.  ^ r  ^ 

Q^tober  ^"""7^^^  Insures  Protection  against  Cold 

2,1900.  ^"^y^^^         Draughts,  Dust,  Kattling 

i/^  or  Binding 

The  onljr  Wlndo'Mr  Stop  Ad| aster  made  flrom  one  piece  of  metal  tliat  has  a  heavy  bed 

fhat  Yvlll  aot  bead  or  cup  In  tightening  the  screiv. 

MANUFACTURED  ONLY   BY 

Working    Model    with    Cata-       THF      H        R        IVF^      C€%  NEW     HAVEN 

loguc  mailed  free.  IDIi      O*      !!•      AVIL3      W«f        Conn..    U.  ».  A. 


We  Make  Blow  Torches  to  Meet  the 
Requirements  of  Every  Mechanic 

'hey  produce  a  needle  flame  of  3,000°  Fahrenheit  or 

irge  blue  flame  for  brazing. 

V^rite  for  our  No.  25  catalogue.    Ask  your  Jobber  to 

ply  you. 

atisfaction  guaranteed. 

>ur  large  machines  will  braze  cast  iron. 


TURNER    BRA.SS     WORKS 

I       No.  30  King.    $3.25  Net  qi  FVanlclin  Street,  Chleaso 


« Grand  Rapids"  Ball  Bearing 
ALL   STEEL   SASH    PULLEYS 

are  the  only  Steel  Sash  Pulleys  made  with  solid 
steel  balls  running  on  a  turned  steel  axle. 
Every  Dealer  Should  Write  for  Free  Samples  and  Prlees 

We  are  the  largest  makers  of  Sash  Pulleys  in 
the  world.  The  "GRAND  RAPIDS"  are  the 
greatest  sellers.     Get  the  Genuine. 

GRAND  RAPIDS  HARDWARE  CO. 

la  PEARL  STREET,  GRAND  RAPIDS,  MICH. 


The  **  SHELBY"  Sash  Lock 

The  Shelby  Spring  Hinge  Co. 

SHELBY,  OHIO 

NEW  YORK  OmCE :  BOSTON  OFHCE: 

84-88  Clumbers  Street  118  Pearl  Street 


The  'THENIX"  HANGER  and  FASTENER 


Solves  the j>robleiii  how  to  hanir  and  fasten  ^^  41  J   ^^  L 

entire  Screens  and  Storm  Windows.  B  ^      I     B  ^ 


We  have  them  to  sell  at  10, 15,  20  and  30  cents  per     |  ||  I    I  ^ 
set     For  catalogue  and  trade  discounts,  address    jm.  ||  g    !!!.  ^( 

Phenix  Mfg.  Company, 

•M  Center  Street,  MILWAUKEE,  WIS. 


I 


iio.  3 

1^ 
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Richards  BaU-Bearing  Swivel  Door  Hanger 

FOR    FOLDING    PARTITIONS 


This  is  a  splendid  Hanger. 
It  runs  as  free  and  easy  as 
can  be.  It  is  fitted  with  a 
Ball- Bearing  Swivel  and  with 
Vertical  Screw  Adjustment. 
Fibre  or  metal  wheels.  Two 
sires.  No.  1  for  doors  1% 
inches  to  2^  inches  thick. 
No.  2  for  doors  2V4  to  8 
inches.    Get  our  Prices. 

We're  Headquarters  for 
Door  Hangers  and  Hardwar*; 
Specialties. 


THE    RICHARDS 

Aurora.  IlL.  U.  S.  A. 


MFG.    CO.,    (IncJ 

New  York  Office,  101  Read*  St. 


FLOOR  SPRING  HINGES  AND   DOOR  HOLDERS 

Best  and  Neatest  Yet 

Order  from  your  Jobber.    If  he  hasn't  them,  write  us,  b«t  take  !!•  •■ballluti 

SUPERIOR  SPRING  HINCE  CO..  IS  Soirth  Cawd  St..  CIICACO 


Ttie  I-e  Clear 

Double  Acting  floor  Hinge 

The  Le  Clear  Automatic  Hinge  has  built  up  its  deservedly 
high  reputation  strictly  on  its  ability  to  do — and  to  endure. 
In  its  ability  to  handle  any  and  all  swinging  doors,  and  .to 
continue  its  term  of  unfaltering  service  indefinitely,  it  has 
no  rivals.  A  very  brief,  straight-to-the-point  Circular  will 
give  you  all  the  facts — facts  well  worth  knowing — if  you 
handle  such  goods.     Shall  we  mail  it? 

OSCAR  BARIVETT  FOUNDRY  CO. 

H-6  NewarR,  N.  «I.,  U.  S.  A. 


The  Only  Perfect  Poor  Ball  and  Cap 

Bird  and  Sleet  proof.  Door  closes  absolutely 
tight. 

The  ONLY  Hanger  that  will  adjust  itself  automat- 
ically to  doors  of  from  one  to  four  inches  in  thick- 
ness, no  matter  how  much  out  of  plumb  the  wall  may 
be.  Is  roller-bearing,  fitted  to  the  rail  in  such  a 
manner  that  the  door 

CANNOT  JUMP  THE  TRACK. 

Manufactured  only  by 


AUTOMATIC   DOOR 

624  W.  Lake  Street, 


RAIL  COMPANY 

CHICAGO,  ILL. 
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"BIO  4" 
Flexible  Door  Hanger 

Anti-Friction       -       Cannot  Jump  the  Trach 
Bxcluslye  Sale  Given 

National    Mig,    Co. 

STERLING,  ILLINOIS 


SELL  THE  BEST 

The  Proiity  No.  5  Cushion  Track  Hanger  will 
I  relieve  your  builder  from  all  the  trouble  he  has 

'  previously  experienced  in  Parlor  Door  Hangers 

and  will   save   him  hours  in  putting  them  up. 
Thousands  of  sets  sold  and  not  a  complaint  from 
__     ,  anyone.     Try  them  and  convince  yourself. 

X.  C   PROfJTY   CO.,  L.td.,  i^blon,  IVflch. 

NEW  YORK  OFFICE,  2S  Warren  Street 


YALE  &  TOWN  E 

Triplex  Blocks 

are  used  on  overhead  trolleys  for  hand 
ling  aatomobile  parts,  motor  and  row- 
boati,  engines,  etc. 

The  overhead  track  permits  loads  to 
be  moved  readily  even  when  the  floor 
is  obstructed. 

You  nhould  carry  Y.  d*  T,  Chain  Blocks 
in  Stock.     Write 

The  Yale  &  Towne  Mfg.  Co. 

9  Murray  Stre-  t,  New  York 


TH[  wiuRD  mm 

A  Superi( 

Hinge 

Hanger 

The  Latera 
Vertical     adjui  m 

embodied      i  n 
Wizard   mark 
cal     improvera< 
Hinge  Hangers 

These  a  d 
ments  avoid  \ 
noyance  of  d 
binding  on  the 
ing  or  draggi 
the  bottom, 
may  also  be 
close  to  the  b 
so  as  to  4 
cold. 

The  Wizard 
quick  seller  at 
ing  profits. 

Mak  your  fobbmr  or  wrltm  um  for  prlcoM, 
MADE   ONLY  BY 

SAFETY  DOOR  DANGER  CO. 


ASHLAND. 
HAMILTON. 


OHIO 
ONT. 
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STANLEY'S  STEEL 
CORRUGATED  STRAP 
and  T  HINGES 


LEADERS  IN  THEIR  LINE 

Send  for  "Antobiography  of  a  Yankee 
Hinge.*'    Mailed  Free 


THE   STANLEY    WORKS 


79  Chambera  St., 
New  York 


NnW  BRITAIN, 
CONN. 


GRIFFIN'S 
FOLDING 
BR.ACKET 

Best    and   only  Bracket 
for   Foldins    or  Swififfing 
Shelves. 
Folds  down  against    the  wall 
^irhen  not  in  use.    Locks  automat- 
ically when  lifted  up. 

'Griffin's 
Pressed  Steel 
SKelf  BracKets 

(patented.) 

Are  the  strongest,  best  finished  and 
best  selling  goods  on  the  market. 


Strap,  T  and  Butt  Hinges 

THE  GRIFFIN  MFC-  CO. 

ERIE.  PENNSYLVANIA 


THE 

iDirm(5]e 


WITH  A 


2)05en 
IReaeone 


THE    COLUMBIAN 
FLOOR   SPRING    HINGE 


1.  It  is  practically  invisible. 

2.  It  is  supplied  with  an  alignment  adjuster. 

3.  It    is    just    the    depth    of    a    double    fluor 

4.  Door  is  not  disfigured  by  side  plates. 

5.  The  "Columbian"  is  dust  and  rust  proof. 

6.  Parts    that    set    into    door  are    very    small 
and  invisible. 

7.  Door  can  he   removed   without  disturbing 
hinge  or  its  tension. 

8.  Tension  may  be  adjusted  on  the  "Colum- 
bian" while  hinge  is  in  place. 

9.  Columbian  is  ball-bearing. 

10.  Simple  and  compact. 

11.  Easy  to  install. 

12.  Swings  the  door  smoothly  without  strain 
or   jar. 

Our   Builders'    Hardware   Catalogue,   No.    18, 
gives  a  detailed  description  and  prices. 
Ask  for  it  to-day.    It  cost  you  nothing. 
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CHI 

SPRIN 


U 


B 


'^ 


A  PRODUCT  OF  RECOGNIZED  SUPERIORITY 


TRIPLE  END  SPRING  BUTT 


N 


CHICAGO  FLOOR  HINGE 


CHICAGO  SPRING  BUTT 


CHICAGO        *^^^j{^<*^       NEW  YORK 


^  The  Netfleton  Reversible  Nipper 


Every  Pair  Fully  Warranted  Against  Flaws. 
2    TOOLS  IN    \ 

There  are  two  fine  cutting  edges  to  each  blade,  each 
held  in  place  by  screws.  Jaws  unusually  strong,  easily 
reversible,  adjustable  and  interchangeable. 

6  and   8-inch   made  for  cutting  piano  wire. 
Send  for  Sample  and  Prices. 

The  NdOeton  Mfg.  Co.,  ""'^SS!'*'*- 

New  York Omccantl  Salesroom:  157  ClUBibers  St. 


Silas  Howe,  Prcs.  Enoch  Peterson,  V.-P. 
THE 

WM.  D.  6IBSCN  CO. 

MANUFACTURERS     OF 

SPIRAL  and  FLAT 

SPRINGS 

Any    shape,    size    or    kind    desired    for 

Electrical       Machinery,      Agricultural 

Machinery,     Upholsterers'    Springs, 

Fence    Springs,    Gas    Engine   and 

Automobile    Sprinji^,    Stretcher 

or  Bolster  Springs. 

Springs  for  Machinery  a  Specialty 

Send    sample    or    drawing    of    spring 
wanted. 

N.  W.  Cor.  Huron  and 
Kingsbury  Streets. 


Chicago,  IN. 
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SPRING  HINGES 


ARE     QUALITY    GOODS 


IMITATED 
BY  ALL 


Reject  All 
Substitutee 


EQUALLED 
BY  NONE 


Bommer'8 
Cost  No  More 


Your    «Jo1>bers    Can    Supply^    Tliem 


Mnatectiired  by  BOMMER  BROTHERS,  Bvooklyn,  N.  Y. 


187« 


Never  Break 

You  sell  them  and  your  customer  wants 
them  because  they  are  the  best 

Tlie  Cliamplon 
Safety  Lx>ck   Co. 

GENEVA.^    OHIO 


I  Le-Clear  Pnevmsitic 

Door  Check  and  spring 

The  sole  business  of  this  little  device 
is  to  softly  close  screen  doors  with 
celerity,  certainty  and  silence,  and  it 
'tends  strictly  to  that  business.  It  is 
easily  applied,  works  like  a  charm,  has 
nothing  to  get  out  of  order  and  is  not 
expensive.     We   believe  that  many  of 

yc „ ^    -     -  3ser"  for  the   usual  "  slam-bang  "  screen 

door  spring.     Shall  wc  mail  you  a  circular  ? 

OSCAR  BARNETT  FOUNDRY  CO..  Newark,  N.J. 

C5 


V.  S.  A. 
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Give  Them   Cold  Steel 

Trays  made  from  single  sheets  heavy  annealed  steel 
pressed  "cold,"  lapped  and  riveted  at  corners.  Giving  great- 
est strength  and  wear  at  corners  where  it  is  aeeded.  Hot 
pressed  trays  are  thinnest  at  the  corners.  Handles  that 
don't  break  or  work   loose. 

Syracuse  Chilled  Plow  Co.,  SyrMK,N.Y^ii.s.A. 


ALDIIUG     SeREENS    for  the  Fireplace  in  Brass,  Black  or  out. 
CFLrLfiniVf     ^WKOOAll^    g^^^  ^^^  gp^^.^  p^^^  U^sxid.  illustrations. 

THE  S.  M.  HOWES  CO^  4042-44^  Unloo  St..  BOSTON.       sm-525  Hedftrd  St.  dUUESTOWll.  MASS. 

We  carry  a  full  line  of 

Refrigerator  Triimmngs 

'  LOCKS.  LEVERS.  HINGES.  ETC. 

BUUDERS'  HARDWARE 
BOX  AND  CHEST  TRIHMINCS 

Special  Goods  Made  to  Order 
Write  for  Catalogue 

Brass    Goods    IVIfg.   Co. 

BROOKLYN,    N.  Y. 


JOHN  M.HART 


•  Dili 


^fO^W^^  OfFICES: 

OCNCPAL  orrtccs  MEMPHIS 

'^^^<mM9f^ Q^^ND  RAPIDS 
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WHY  IT  IS  THE  BEST 
Family  Scale  on    the    Market 

Because — The  Dial  sets  at  an  angle  that  it  can  be  read  at  a  glance  with- 
out stooping. 

The  Platform  is  supported  by  Double  Steel  Uprights  which  permits  no 
variation,  no  matter  where  on  the  platform  the  article  to  be  weighed  is 
plac  d. 

-\11  of  tht  inside  parts  as  well  as  the  frame  are  constructed  of  the  Best 
Cold  Rolled  Steel,  absolutely  no  casting  to  break. 

It  it  handsomely  tinished  in    Black   Enamel  and  Aluminum   Bronze. 

It  is  superior  in  many  »>ther  points,  yet  it  will  cost  y<m  no  mofe  than  the 
old  style. 

Order  from  your  Jobber.    W'l  itr  v.s  f  >r  catalogue  illustrating  complete  line. 


TRIINER     SCAUE 

taaa-8T-ao  w.   aist  street. 


A     iVlRa.     CO. 

CHICAGO*    ILX.. 


The  Bardi-WeUer  Lifting   Jacks 

For  13  yean  the  acknowl- 
edged klnf  ol  aU  Jacks. 

SIM?LE,   POWEEFUL   AND   RE- 
VERSIBLE. 

Cedar  Falls.  .Vlay  21,  190tf. 
llarth  Mfg.  Co.,  Milwaukee, 
Wis. : 
Gentlemen  I  have  .six  of 
your  large  sized  Barth-Weiler 
Jacks  and  1  consider  them 
the  best  tools  1  ever  used  t«) 
move  machinery  and  light 
buildings.      Yours    truly, 

George  Seavey. 
Just   one  of  the   many   tes- 
timonials we  have  received. 
___^.^,^  Send   for  Catalogue. 

€.  BARTI  MANOFACniRniG  Ct^  MLWAIIKEE.  WIS. 


I/TTT\A 


iinnnn 


MtiruindtirKiniitiiitinii 

iiiiiiiiiiiiiiiiiiiiiiiiiiiniii 


LAWN  FENCE  ?„T?|[„S^»f?Si?|;«: 

Cemeteries.  Sabstantial,  hustling  dealers  wanted 
tn  each  town  and  city.  We  manufactare  a  heavy 
Malleable  and  Steel  Picket  Fence--M  different  de- 
signs. Prices  that  will  make  you  money.  Catalog 
free.    Address  Hex  3'i. 


A  RevaL   GEM 

will  make  your  store  as 
bright  at  night  as  dur- 
ing the  day. 


\ 


LIGHT  eO. 

IICAGO.  U.  S.  A. 

'ms  and  Lamps.     Our  Lamps  have 
as  Trust.     Be  as  independent 

Send  for  Catalogue. 
we    can    satisfy  you. 


ROOFING  SLATE 

SUITE  BIMXBOIIIIIS 


EstabUshed  1884 


L  J.  JOHNSON  &  CO. 

38  PARK  ROW.  NEW  YORK 

QUARRIES:  Pennsylvania  and  Vermont 

Prices  quoted  delivered  anywhere.    Booklet 
and    complete    Price    List  on  Application. 

Wire   Inquiries   Given   Quick   Attention 


We  Want 
Agents  to 
Sell  Our 


IRON  FENCE 

We  famish  first-class  work  at  pricen  that  hrlug  the  trade.  Write  for 
Catalc^nie  No.  1»,  Prices  and  'ferms.  (Iron  Reservoir  Vases,  Lawn  Set- 
tees, Tree  Oaards.  Stahle  Fittings.) 

THE  STEWART  IRON   WORKS  CO. 

CmCIIIIIIITI.  OHIO,  U.  S.  A. 


Hardwav*  Dealers 
Make  Large  Profits 


*  The  World's  Greatest  Iron 
Fence  Works. '" 


In    znsu'crirg    advertisements    it    is    desirable    that    you    mention   Hardware    Dealers'    Magazin&. 
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For  Sale  Everywhere. 
Send  for  Catalogue. 


Tapes  and  Rules 

Are  the  Best  In  the  World. 

Made  by  THE   LUFKIN    RULE    CO. 

Saginaw,  Mich.,  U.  S.  A. 
New  York  London 


TO    ClOSE    OUT    ONE    THOUSAND  400-lb.   SIX    HOLE 

STEiEii-  range:s 

These  Ranses  Formerly  Retailed  at  $M  Each. 
On  account  of  change  in  patterns  I  will  close  out  the  entire  lot 

At  $15  Each 

They  have  six  8-inch  lids;  Top  Cooking  Surface,  30  x  34;  Large 
Warming  Closet ;  15-Gallon  reservoir ;  Oven  17  x  21  x  12 ;  Duplex 
Grates;  Burn  Wood  or  Coal.  Lined  throughout  with  Asbestos. 
Guaranteed  strictly  first-class  in  every  respect.  Big  snap  for  cash 
buyers.    For  particulars,  address 

WM.    G.    WILLARD 

Room  No.  59  Wllltrd  Bidg  ,  Chestnut  St.,  near4th  St.,St.  Louis,  Mo. 


Now  Is  the 

TIME 

To  adopt  our 

LINE 

of 


Bath  Boom  Triininin;s 


For  the  coming  year.     Excellent  Goods.     Moderate  Prices.     We  make  over  80  patterns, 
aH  solid  Brass,  Nickeled.    Ask  your  Jobber  about  our  goods.    Ask  us  for  Catalog  K. 

At/dress  HOyEljy  MFG.  CO.,      Dept.  K,    WATERBURY,  CONN. 
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Seltf  by  All  Vr^mlm»mi»  0**l*a« 

CLEANER  RUG  ..d  CARPET  BEATERS 

Made  from  the  Best 

Furniture  Spring  Steel 

Are  Perfection  in  Wire  Dust  Beaters. 
THEY  SELL  AT  A  LARGE  PROFIT 

WE    WARRANT  THE  BEATERS 

not  to  break  off  at  the  handle  and  handle  not 
to  become  loose  or  come  off ;  are  Very  Elastic 

PATENT  APPLIED  FOR 


HOLT'S  DOVER  EQQ  BEATERS 

Patented  August  3.  1900. 
FIVE   YEARS    ON    THE    MARKET 
WE  GUARANTEE  TO 
beat  eggs  m  20  seconds  to  perfection     One- 
third  the  Dover's  time. 

WHIPS  CREAM  ELEGANTLY 

Rug  and  Egg  Beaters  are  made  in  four  sizes 

10,  15*  20  and  25  cents  each. 


Ask  for  Price  List  Catalogue. 


HOLT- LYON  CO.,  Tarrytown,  N.  Y. 


"SAVE  MONET  EVaY  liT" 


Each  unnecessary  stamp 
you  use  wastes  money. 

Use  1  cent  too  little  and 
perhaps  your  package 
won't  arrive. 

You  can't  afford  to  guess. 

Peloxize  P«  8  tAl 
SoaJea  point  to  the  num- 
ber of  cents  required  the 
moment  the  letter  or  pack- 
age Is  placed  on  scale. 

You  don't  have  to  figure 
— the  scale  does  It  for  you. 

Matiooal    -  4  Lbs.  $3.00  I  Colainbiao-2  Lbs.  $2.00 

Unloa   -   2HLbs.    2.»0 1  Stsr    -    •     1  Lb.       1.50 

Crewreot    -    -    1  Lb.  $1.00 

Erery    Peloxixe    8c«Lle 

Is  guaranteed  accurate  and 
will  stay  that  way. 

"No  modern,  up-to-date 
office  Is  complete  without 
one." 

For  sale  everywhere  by 
Leading  Dealers. 

Mall  sad  Express  16  Lbs.  $5.50 
Commereiil  -  12  Lbs.  3.75 
Cbsllente  •  •  4  Lbs.  2.50 
U.  S.  •  •  •  4  Lbs.  2.50 
Vkcor      .     •      iMLbs.    1.75 

PELOUZE  SCALE  &  MFG.  CO 
lia-13Q  W.  Jackson  Boulevard,  CHICAGO 

■uMfMCDus  PttooM  CdArat04  Pamlly  Scalst. 


NOXALl 
Jr. 

GERM    PR( 

FILTE 

Buy  direct,  save 
proflt  and    secure  e 
Afirenoy. 

COSTS  $1.9 
RETAILS  FOR  ) 

Hade  With  screw  01 
top,  to  fit  a  Hose  Bibb 
Faucet :  well  made,  bei 
finished,  easily  attache 
cleaned,  absolutely 
proof  and  makes  any 
no  matter  how  dirty, 
as  crystaL 

We  will  send  a  sai 
prepaid  express,  i 
dealer  In  the  U.  S 
returned  at  our  ex| 
not  satisfactory. 

We  make  bigger  flU 

American  Fl 
Compan] 

508  NoxaU  Bldg. 

MILWAUKEE 

WIS. 
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New  Departure 

Turn  Plates  and  Button  Cases 


The  patteniv*^  here  sliown  arc  (^nly  a  few  of  a  large  assortment.  Believ- 
ing that  iron  or  steel  is  not  suitable  for  outdoor  exposure  we  furnish  in 
bronze  or  brass  only 

A  SUPERIOR  ARTICLE  AT  EVEN  MONEY 

Send  For  Catalog  and  Prices 


Manalactored  by 


Sdllnf  Af  CBti 


The  New  Departure  Mfg.  Co. 


Bristol,  Ct. 


John  H.  Graham  &  Go. 

New  York  City. 


/n    ans-^'criti^    mivcrtiscriK'Us    it    i>    desirahlc    that    you    mcfitinn    Harpwarc    Pealers'    Magajine, 
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Neiv  Departure 

Rotary  and  Push  Button  Door  Bells 


Kor  i)erfection  in  design,  finish  and  mechanism  our  New  Departure  Bells  are 

INCOMPARABLE 

Send  For  Catalog  and  Prices 
lUMlactwcd  by  Sdlinf  Af  esti 

The  New  Departure  Mfg.  Co.  John  H.  Graham  &  Co. 

Brifltol,  Ct.  New  York  Clly. 
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New  Departure 

Turn  Plates  and  Button  Cases 


The  patterns  here  sliown  are  only  a  few  of  a  larg^e  assortment.  Believ- 
ing that  iron  or  steel  is  not  suitable  for  outdoor  exposure  we  furnish  in 
bronze  or  brass  only 


A  SUPERIOR  ARTICLE  AT  EVEN  MONEY 

Send  For  Catalog  and  Prices 

ScUInt  Afcnts 

John  H.  Graham  &  Go. 


Mannlactiired  by 

The  New  Departure  Mfg.  Co 


Bristol,  Ct. 


New  York  City. 
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New  Departure 

Rotary  and  Pusdi  Button  Door  Bells 


i'or  perfection  in  design,  finish  and  mechanism  our  New  Departure  Bells  are 

INCOMPARABLE 

Send  For  Catalog  and  Prices 
MaBolactorcd  by  SelUnf  Af  cnti 

the  New  Departure  Mfg.  Co.  John  H.  Graham  &  Co. 

Brifltol,  Ct.  New  York  Clly. 
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THE 

Keystone  Food  Chopper 


The    CI  »pper 

that  will  t  ie  of 

vestigatio]  ma- 

Thatwi]  )ined 

the  severe  need 

Thatwil  (^ork- 
no  drip  oi 
floor. 


Cutter  Plates  Steel,  Reversible,  Self-Sharpening. 
The  King  of  all  Food  Choppers. 


MADE   BY 

COLEBROOKDALE    IRON    CO. 

Pottstown,  Pa.,  U.S. A. 


In  answering  advfrfiKmfnts   it   is  dcsirabk   thgt  you   mention  Hardware   Dealers*    Magazine. 
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THE     PHONE-LOCK 

Will    Appeal    to   Your    Customers 

H   Koogm  Down  iho  Toiophono   BlUm 

Prevents  the  use  of  the  'phone  by  unauthorized  persons.  Saveis 
from  a  dime  to  several  dollars  on  a  sin^  caU! 

IF  SERVICE  IS  LIMITED,  the  conntant  loss  of  nickels  and 
dimes  often  amounts  to  tieveral  dollars  every  week. 

IF  SERVICE  IS  UNLIMI  TED.  a  HngU  unauthorized  Long  Dist- 
ance call  may  cost  as  much  as  live  or  biz  dollars.  The  Phone-Lock 
insures  <igain»t  »itch  Jum  and  quickly  pays  many  times  its  costt 

We  sell  to  Dealei*8  only.    Write  for  prices  and  illustrations. 

THE  BVSINESS  VTILITIES  COMPANY 

Owners  and  Distribntora 
54    WARREN    STRKST  NEW    YORK 


HilPs  Famous  Dryers 


For  LAWN,  BAL- 
CONY   or   ROOF 


Hill's   Balcony  Dryer. 


p  More  than 
500,000  in  use 

The  largest  manufactur- 
ers of  Clothes  Dryers 
in  the  world. 

No  Dirt.    No  Dust. 

Pleases  Everybody. 

Saves  One-third  of 

Your  Coal  Bill. 


Hill's    Champion    Dryer   for    the    Lawu. 


Send  for  CaUlogtse  and  Price  List. 

HILL  DRYER  CO. 

315  Park  Avenue, 

Worcester,  Mass. 


AIS    QIU    THAT    TALKS 

You  do  not  have  to  say  one  word — "3  in  One"'  sells  itself.  The  high 
quality  of  the  oil  and  the  great  quantity  of  our  advertising  bring  people  right 
to  your  counter.  Any  boy  can  wrap  up  a  bottle.  No  selling  expense,  good 
profits  (oO  per  cent,  and  100  per  cent.),  quick  .sales — isn't  that  making  money? 
Ask  your  jobber. 

Q.    W.   COUE    COMPAIVY 

iAS    BROADTVAY,  -         -  1VE>V    YORK    CITV 
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STERLING  STEEL  CARPET  SWEEPERS  owiY  sanitary  sweeper  made 

Our  superb  line  of  STERLING  STEEL  CARPET  SWEEPERS  is  a  distinct 
novelty,  containing  all  of  the  good  points  of  the  highest  class  sweepers,  together 
with  numerous  advantages  and  improvements.  Made  entirely  of  cold  rolled,  drawn, 
sheet  steel,  presenting  the  HANDSOMEST  FINISH  ever  shown  in  sweeper  con- 
struction and  producing  the  ONLY  SANITARY  SWEEPER  MADE,  NO  FREAKS, 
NO  EXPERIMENTS,  but  rational  improvements  and  developments  that  can  be 
demonstrated  by  any  fair  minded  person.  Sold  STRICTLY  ON  MERITS.  Satis- 
faction positively  guaranteed.  Critical  experts  acknowledge  STERLING  STEEL 
CARPET  SWEEPERS  show  greater  development  in  sweeper  construction  than 

all  others  in  the  past  thirty  years.  ..^.. 

''All  ivorking  parts  pro- 
tected from  dnst" 
**  Guaranteed    to   siveep 

ivtaen  others  fall** 
*  *  Prices   absolutely 

maintained*' 
No  argnmcnt  necessary 
Sell  on  slgM 

Write  for  Illaatrated  Catalog 

MANUFACTURED    BY 

STKEATOR.  METAL 

STAMPING  CO. 
Stp«atop;  111.,  fJ.  S.  A. 

Brancbea: 

San  Francisco,  105  Front  Street 


**  MODEL  C.  SANITAIKE** 


New  York,  No.  xo  Warren  Street 
Chicago,  86  B.  Lake  Sueet 


1 

^UtttE  that  has  been  ground  for 
^^  weeks  does  not  have  the  de- 
licious flavor  of  that  which  is 
freshly  ground. 

The  strei^fth  and  aroma  of  the 
coffee  are  retained  in  the  air  tight 
hopper  of  the  Crystal  Coffee  Mill. 

The  mechanical  equipment  is  the 
best  that  25  years'  experience  can 
produce. 

We  make  70  other  patterns  of 
mills  and  400  articles  that  have  been 
factors  in  the  success  of  thousands  of 
merchants^ 

Our  Catalogue  is  ircc. 

ARCADE  MFG.  CO. 

FREEPORT,  ILL. 

In   answering   advertisements    it    is   desirable    that   you    mention   Hardware    Dealers'    Magazine. 
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Opalite    Refrigerators 

And  STOVB  BOARDS 

' 

Paper  Lined  Zinc 

Paper  Lined  Crystai 

Wood  Lined  Crystai 

Paper  Lined  Embossed 

Wood  Lined  Embossed 

Round,  Square   and  Obiong 

Catalogue    with    sizes,    prices 

and  discounts  sent  upon 

application. 

COOPER  &  McKEE,  119  Lorimer  Street,  Brooklyn,  N.  Y. 

AMERICAN   RING   CO.,  Waterbury,  Conn. 


CAST  AND  WROIICirr  BRASS  KNOBS 
BRASS  UPHOLSTERY  NAILS 

BRANCH  )     New  York.  1  Sc  2  Hudson  St. 
OFFICES  I     Boston,  17t  Summer  St. 


OTHER  FURNITURE  TRIMMIN6S   IN 
CHEAT  VARIETY 

Chicaffo,  199  L«ke  St. 

Sitn  Francisco,  878  Mission  SC 


Catalogues 
for  1906 


request      ( 
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The  Lovell  Window  Operating  Device 

WMow  OMBUia  AmMnOiw  om  tkc  BfvlMt  aB«  tkc  •■ly  Oae  That  WlIL   U   De: 
sired,.  Oi«ratc  a  Gne  of  Smmh  iM  Feet  Lobq  FMb  <Kic  Stetton. 

Easily  erected  with  the  aid  of  blue  prints,  and  full  directions  sent  with  every  shipment 

-«««^  THE  G.  D] 

UDCEPOI 
Etven  ai 

"Aill. 


rvious 
i  n  s  t 
snow, 
t     or 

A.— Steel  Supporting  Bar  — — ,    Wlth- 

B.— Mall.   Iron  Bridge  OUt  pUttV  O 

C— Flat   Iron  t>      •  j 

D.— Felt  Bridge 

FlZci^r    Sheet    Cap  Walking   OH 

G.— Coil  Galv.   Brass  Spring  OUt  COmincr 

H. — Galv.   Brass   Stud  ,  r 

J.~Bridge( for  walking  on  skylight)  danger    Ot 


O 


HAMMERS 

Vaughan  &  Bushnell 
Manufacturing  Co. 

EAGLE  BRAND 

^UB  Eagle  stamp  on  a  hammer  is  a  small  thing  to  look 

for,  but  a  great  thing  to  find.     It  insures,  first  of  all, 

analifx^*  flfiAond,  careful  and  skilled  workmanship; 

t  pattern;  and  greatest  of  all,  it  insures 

pering,  without  which  no  hammer,  where- 

)r  made,  can  give  uniformly  good  results. 

red  at  Chicago,  III,  U.  S.  A.,  by 
m  &  BoshneSl  Hannfacliirtaig  Co. 

Toolsmltlis  ^^^^ 

We  are  Headquarters  for  Quick- 
Selling  Specialties 

FIVE  AND   TEN    CENT    GOODS 

Nickel.Plated  HoLininers 

Our  line  is  not  equaled  in  quality,  style,  finish 
and  price.  Let  us  prove  this  assertion.  Our  cata- 
logue will  interest  you. 

Write  US  for  prices  and  discounts        Franklin    SpeciOLlty    Co. 
; - 811  Cherry  Street  Ree^dlns,  Pe^. 


Oua?  Pfo-w  «  Slloo  ^Wla?e  Oone 

Toasts  by  radiation.  The  wire  cone  is  heated  red  hot.  Bread  is  then 
placed  around  in  wire  holders  The  top  can  be  used  to  place  any  dish  or 
coffee  pot  on  while  toasting.  It's  the  red  hot  coal  which  does  the  wo?k.  Once 
tried  you  will  use  no  other.     Order  from  jobbers  or  write  us  direct 

HARKINS  &  WILLIS.  Mfrs..  Ann  Arbor,  Mich. 

London  Office:   38  Shoe  Lane,  Fleet  Street,  London,  England. 

In  atuwering  advertisements   it  is  dtsirable   that  you   mention  Hardwa«e   Dbale«s*    Magazzns" ' 
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UtMeMTMrpQQI^I^Q 


worry,  watch  and  fret  over 
stove  when  you  can  put  your 
,  vegetables,  custards — in 
:,  the  whole  meal  for  the 
e  family,  into  my  ample 
res  and  cook  it,  as  food 
r  was  or  can  be  cooked  in 
other  way,  over  ONE 
LNER  of  stove,  range,  gas, 
lene  or  oil  stove? 


fi 


No  watching;  no  basting; 
\  nothing  overdone  nor  un- 
I    derdone.    I  am  the 

wn  vi    A    V  COMBINATION 

IDEAL   STEAM   an^'d'Sf^rer 

made  ©f  heavv  tin  or  copper,  with  ALL  COPPER,  scam- 
less  drawn  tank;  seamless  top.  No  sharp  corners  on  mc  to 
catch  the  clothing  or  hands  or  to  reUm  grease  and  dirt. 
I  BLOW  MY  WHISTLE  20  minutes  before  water  needs 
replenishing;  never  go  on  a  strike  nor  talk  back.  1  CUi 
THE  COST  OF  FUEL  and  WORK  IN  HALF,  save  time 
and  wear  and  tear  on  your  temper  and  vocabulary.  1  hold 
18  one  quart  cans  in  canning  fruit.  Write  right  now  for 
TMllRnilk  48  pages.  It  tells  you  all  about  me.  Gives  full 
riOUDUUft  (ictails;  letters  from  people  all  over  the  land 
who  would  not  do  without  me  for  ten  times  what  I  cost. 

THE  TOLEDO  COOKER  COMPANY 


Mr.  Dealer 

Do  you  know  there's  a  demand  for  a  good  steam 
cooker  which  you  should  supply?  The  profit  on 
goods  you  arc  "out  of*  will  never  come  back.  We 
prefer  to  sell  a  progressive  dealer  rather  than 
direct 

Our  Advertising  Helps 
You  to  SeU 

STEIAM 
COOKEIRS 

.\  reproduction  of  the  advertisement  shown  here- 
with will  be  read  in  leading  publications  every 
month  by 

Over  Ten  IWf  llllon  Women 

The  thousands  who  answer  this  advertisement 
will  be  referred  by  us  to  local  dealers  carrying  our 
line. 

Your  Customers  Will  Demand  Our  Goods.  Are 
You  Prepared  to  Supply  Themr 

Take  advantage  of  this  opportunity  to  profit  by 
our  expenditure. 

48  PAGE  BOOK  FREE— Write  for  it  to-day. 
with  confidential  prices  to  dealers. 

Our  Catalogue   fully 
describes  100  other  bouse- 
bold  and  kltcben  specialties 

1SS7   W.  BANCROFT  STREET 
^  9   Toledo,  Otilo,  U.ff.  A. 


THIS 

it  Cover  Cabinet 

FURNISHED    VITH    OUTFIT 
OF  OUR  NEW 

)ring-In  Handle 
Pot  Cover 

For  further  information  write 

LASHER  MFGi  CO.»  In<%  Davenport  Iowa 


Adjusting  a  Spring-in  Handle. 


ASK  YOUR  JOBBER  FOR 


I's  Universal  Balance 
U.  S.  FanUly  Scales 


lbs.  by  ounces, 
lbs.  by  ounces.     Made 
iln  Enameled  Pan. 
I  lbs.  by  ounces,  with 
iss  Scoop,  12x7  In. 

lies  Tbat  Win 
I  tbe  Trade 


Capacity,    24  lbs. 

No.  24.  Steel  Top 
No.  20  Scoop. 
No.  22  Scoop  with 
flat  form. 


NDD  AC     ^^  ^'  ■^•>^<^lpli  street 
DKUiJ*  Chicago,  m.,  U.  S.  A. 


in  answering  advertisements   it   is  desirable   that   you   mention  Hardwakx   Dialiki' 


Digitized  by 


<^oogle 


July.  1»06. 


HARDWARE  DEALERS'  MAGAZINE 


tW 


in   vuweriHg  aavertuements   it   is  desirable    that   you   mention  Hardware    Dealers'    Magazins. 

Digitized  by 


AZINX. 

i^oogle 


[^ 


tiAkDU^AkE  DEALEkS'  MAGA^lM 


My.  1906. 


For  tKe  Gasoline  Season 


Tour  customers  eat  TOAST  in  thesumi 
the  colder  months  when  the  coal  or  wood 
ing,  and  the  fact  that  the  STANDARD 
make  crisp,brown,  delicious  toast  over  an  oi 
flame,  will  help  you  not  a  little  in  selling 

®fe  STANDARD 
T  O  A  S  T  E  R 

Toasts  bread  equally  well  over  a 
gas,  gasoline,  coal  or  wood  stove. 

The  Handsome  Display  Stand 
COSTS  YOU  NOTHING. 
Ask  your  Jobber  to  include  one 
with  your  next  order.  If  he  will 
not  supply  you,  ask  us. 

S^  STANDARD  STAMPING  CO. 

MARY8VILLK,    O. 


lATCHER 


riRE 

ver,  and  may 
hedlDstantly. 
>ong  and  dur- 
able. The 
Hardware 
J  obbers 
sell  them. 


».  OBT 
'  THE 
felt  BEST 

A^ddress   PERRY    DIXON   CO. 

SS4  North  First  StrMt,  MINIfEAnniS,  MDIN. 


can  &mm  ^f^  c;*<(*^ 

rmadewlth 

f  SUel  BtllMS 

ible  Front  FImiPi 
I  ftgular  dock  bpt* 

tor  ■wke  of  Imm 

nd  are  gnanntood 
tiretatMactloiu 


u  ICaaofictand  I 


THe  Specially 


9     PifiuniM. 


IT'S    A 

PAT.  lOOB. 


SNAR 


HOSE    COURI-ING 


WamiANTCD  TO  WORK 

IT  SEMUUS 
It   Comeg   in   a  Pox  That  Sho^va  It 

A  SAMPLE  FREE  TO  ANY  DEALER. 


Send  lor  descriptive  drcniar  and  prtftM  prices  to  1 

If  yon  see  tlie  sanple  yon  win  want  a  iross.       ' 

Manufactured  at  Peoria,  111.  Mall  orders  filled  from  Boulder 


HEUON  A  MIMUISON  HFC.  COaPAIIT. 
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COLDWELL 

HORSE 

Lawn  Mowers 


COLDWELL'S    IMPROVED    HORSE   MOWER. 

Used  exclusively  on  the  Parks  of  GREATER 
NEW  YORK  and  by  90  per  cent,  of  the 
GOLF    CLUBS    of     AMERICA 


SEND   FOR 

1906  CATALOGUE 

COLDWELL  LAM  MOWER  CO. 

NEWBURGH,  N.  Y. 


In    answering  advertisemenis   ii    is   desirable    that   you   mention  Hakowarb   Dealers*    Magazins. 
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SOON 


Patented 


you  will  buy  some  of  our 
improved  ASH  and  GAR- 
BAGE CANS.  Because  they  liave  no  rivets 
to  pull  out,  linked  hoops  to  pull  off  or  thin 
bottoms  to  rust  out;  galvanized  after  assembling 

**  Body  Is  one  piece,  having  ten  flutes  inside  of  which 
are  ^  inch  iron  rods  run  through  holes  in  solid  top  and 
solid  bottom,  making  it  impossible  to  pull  the  bottom 
and  top  apart/*    For  full  particulars  write  to: 

THE  ARROW  CAN  COMPANr 

r^_--  --SOLEMANUFACTURERS:^^      --— 

35  WARREN  STREET,  NEW  YORK 


THE  ARROW  CAN 


Our  Specialty 


Goods  W«ll  Displayed  Are  Half  Sold  When  On 

Best  Portable  Revolving  Whip  Rack 
and  Display  Stand 

Ornamental  as  well  as  useful.  Displays  from  Vi  to  I'y 
(iross  VVhips.  Has  a  Kcv«)lving  Shflf  for  Displaying 
Oils,  Grease,  Soap,  Dressing,  Pow- 
ders, Liniments,  Call  Cure,  Combs, 
Brushes,  etc.,  etc.  The  only  Per- 
fect Whip  Rack  ever  made.  Shelf 
is  worth  naif  the  price  of  the  rack. 
VVhips  hanging  by  the  point  keep 
straight,  cannot  fall  out  and  arc 
kept  in  order.  Gets  them  down 
and  to  the  front,  where  they  are 
•seen  and  sold.  The  Best  Whip 
Kack  is  made  entirely  of  steel  and 
iron,  bolted  and  clamped  together; 
is  built  like  a  bicycle.  Enameled 
Blue,  Painted  with  Gilt  Trimmings. 
.\djustablc  from  8  feet  to  9  feet 
10  inches  high.  Weight.  8(1  lbs. 
Boxed,  100  lbs. 

Increase  Sales  of  Whips  IM  Per  Cenf. 
Manhattan,  Mont..  Mar.  31.  IWK. 
Mk.  John  H.  Bkst,  Oalva,  IlL 

Dear  Sir— I  have  nsed  yrtnt  Best  Port- 
nble  Revolving  Whip  Rack  and  Dis- 
play Stand  for  some  time  and  could 
not  get  along  without  it. 
Yours  truly, 

.1.  F.  Ogle. 

MISHAWAKA,  lNi>.,  Apr.  X.  190G. 
Mr.  John  H.  Best,  Oalva.  ill. 

Denr  Sir—Vfe  con  Rider  th<'  Best 
Portable  Kevolvlng  W|iip  Rack  and 
Display  Stand  the  bent  on  the  market. 
We  have  doubled  our  whip  sales  since 
we  lustaUed  It. 

Yours  truly, 

O.  E.  Lang  &  Co. 

Writs  for  Catalogue  and  Prices  JOHN    H.    BEST 

518  Nortli  St^  Galva.  IlL,  V.  8.  A. 


A  KEEN  SCYTHE  which  holds  its 
-**■  edge  is  a  tool  much  sought  for. 
Thi»  will  be  found  in  an 

IMPORTED  SWEDISH  SCYTHE 

They  are  light  as  a  feather,  bend  with- 
out breaking,  reinforced  and  provided 
with  a  wide  heel.  The  cutting  edge  lies 
imbedded  and  protected  between  two 
layers  of  softer  steel,  hence  it  must  be 
ground  from  both  sides. 

They  embotly  every  feature  of  the 
best  American  and  Swedish  makes  and 
are  built  for  .\merican  trade.  Fully  war- 
ranted. 

Allow  us  to  mail  you  one  free  of 
charge,  try  it  with  your  best  customer 
now  and  we  arc  confident  of  your  trade 
for  next  season. 

Write  to-day  for  full  particulars  and 
samples.  Will  send  samples  retailing 
for  $2.50  free  on  request,  you  paying 
express  charges.     Yours  truly. 


ALFRED  ANDRESEN  &  CO. 

1304   WASHINGTON   AVKNUC.   SOUTH 
MINNEAPOLIS,       MINN. 


SEND  FOR 
CATALOGUE 


Hmes  Sword  Company 


enieoPEE,  mass. 

▼ 

MANUFACTURERS  OF 

PATENT  PERFECTION   PADLOCKS 

ALL  SIZES 
Half  Inch  to  Two  and  a  Half  Inches 
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NOW  IS  THE  TIME! 

Don't  wait  until  to-monrow 
but  write  at  once  for  the 
exclusive    ajency  for  the 

Royal  Blue^ 
Wastiing  Macbine 

Finished  in  natural  color  of  wood. 
Hoops  and  castings  painted 
with   Royal   Blue  Enamel 

E  F.  Braimner  Mfg.  Co. 

1469  W.  2d  Street.       DAVENPORT,  IOWA 


Wrings  the 
Mop  dry. 

Both  feet  rest  firmly  on  the  floor — 
no  danger  of  upsetting  bucket  and 
wetting  feet.  Pressure  that  wrings 
mop  is  from  a  spring,  not  from  the 
foot.  Two  springs,  one  on  either  side 
are  independent  of  each  other,  pres- 
sure adjusts  itself  to  anv  uneven- 
ness  of^  mop — wrings  all  of  mop 
thoroughly. 

Tub  is  strong  and  extra  braced, 
solid     maple     and     never     stick.      J 
labeled — make    good    display    in    yo 
sure  to  please  customers.     Ask  your 

THE  DANA  MFG.  CO-   Cln 
10  Warrek  St.,  New  Yo: 


BEITS  THE  tRWDSTOIIE  TEN  TIMES  OyER 

HAND   POWER  AND  FOOT  POWER 
GRINDERS  AND  TOOL  SHARPENERS 

Alundum   Grinding  Wheels.     Consumers  need  this  kind  every   day   in 

the  year.    Four  Sizes.    Write  for  CaUlogue. 

Discount  to  the  Trade. 

ROYAL   MANUFACTURING  CO., 

208  East  WataiDt  Street,  Lancaster.  Peua.,  I).  S.  A. 
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ONE  OP  OUK  SPECIALTIES 


CORONA  FLATIRON  SS^^iT* 


No  stove  needed.  No  time  lost  walking  about 
channng  irons.  No  clothes  scorched.  The  heat 
reflated     to     suit — and     it     stays     "just    right-'" 


No   time  lost  walkinc 
lorched.     Tl 

__       _jays     **just    righ 

ALWAYS    CLEAN    it    can't    SMUT    or    STICK 
'cause  it  heats  from  the  INSIDE. 

CONVENIENT.       

Well,  rather;  ready  for  use  in  a  minute.  Can  be 
used  anywhere — out  of  doors  as  well.  A  cent's 
worth  of  common  stove  gasoline  lasts  for  several 
hours  ironing.  ALL  PAKIS  INTCRCHANCEABLB.  IT 
B  jmLT  UKE  A  WATCI. 

The  housekeeper  wants  it.  Our  circular  "Some- 
thing Better"  tells  you  why. 

WmOiMFQ.C^  4M2W.QdBcySt,CUca90,IlL 

The  "SHAMROCK"*force'fced  Lubricator,  solves 
the  problem  of  perfect  mechanical  lubrication.  Soon 
ready  for  the  market. 


THE  SMILE 

THAT  WONT  COME  OFF 

Is  always  worn  bj  tiM  THRIffTS' HOUBBWIFB 
who  aaeaa 

WHITE  LILY 

WASHOW  MAdnE 

Wrtte  for 
Exclusive  Agency 

White  LilyWasher  Co. 

TOLEDO.  OHIO 
DAVENPORT.  IOWA 

GET   OUR   PRICES   ON 

Metal  Ceilings 

Tin  Plate,   Eaves-Trough,    Conductor   Pipe, 

Charcoal  Iron  Tin,  Cornice,  Skylights, 

Finials,  etc.,  before  buying 


«j.  H.  e:l.i-.e:r  &  co 

CANTON,   O. 
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Important 
Notiee 

STILL  WAY  BEHIND! 

but  with  increased 
manufacturing  facilities 
we  hope  to  catch  up 
with  orders  by  July  15th. 


We  owe  our  succeM  to  the  u- 
ef oalM  merllB  of  our  marhine 
and  to  the  efforta  of  3,M9  en- 
thuaiaatic  Hardware  Dealera, 
who  appreciate  a  meritorioua 
article.    .*    /    .*    .*    .*    /    .*    / 


PARAGON   WASHER 


BE  SURE 

to  send  for  our  20  page 
Art  Catalogue.  It  will 
open  your  eyes. 

PARAGON   MFG.  COe 

54S  MommUmcIc  IHock,      OICAGO 
1176  Srd  Avene,         NEW  YOKK 

^gi^  Abflolnte  protection  of  Dealers  "Igft 
guaranteed. 


Two  of  the  World's  Winners 


The  MAJESTIC 
WASHING  MACHINE 

We  Maniiftctured^ 
and  Sold.  41.430* 
MAJESTiCSin1905 

beside    many  other 
makes. 

Does  that  tell 
the  story? 

We   will    verify    these 
figures  if  you  wish  us  to. 

It  is  the  quickest  sel- 
ler snd  commands  the 
biggest  profit  to  you  of 
any    Washing  Machine 
made.    That  is  why  you 
should  sell  it.    The  tub 
of   the  Malestic  is  made  of   selected  Vlrglola  White 
Cedar*  and  will  sUnd  the  action  of  water  «  life  time    It  is 
bound  with  our  celebrated  Elcctrlc-WeMed  Wire  Heeps. 
is  stc«m-tighi  and  easy  to  operate     Two  hundred  thousand 
satisfied  customers  will  testify  to  air  we  say 


The  SNOW  BALL 


FREEZER 

AFTER  telling  you  what  we  have  done  with  the  Majestic 
Washing  Machine  in  seven  years,  it  is  easy  to  introduce 
to  you  the  Snew  Bell  Frecser.  It  is  as  good  a  freeser 
af  the  Majestic  b  a  Washing  Machine.  The  Snow  Ball  tub 
U  made  aiso  of  Virginia  White  Ce^ar,  is  bound,  with 
electric-welded  wire  hoops  which  cannot  fall  off,  an«]!  is 
specially  varnished  so  as  to  make  it  attractive  and  easy  to  sdl. 
The  inside  parts  are  heavily  plated  with  pure  block  tin  which 
makes  it  thoroughly  hygienic.  The  outside  castings  are 
rust  proof. 


ee  te»^ey  for  mmrUtmtmn  oM  flew  wHlch  wMI 


RICHMOND  C£DAR  WORKS. 

Largest  Manufacturers  of  Weeilen  Ware  in'the  WerM, 

N.'.  fNCHMONO,    VmOINIA. 


t 


i$  4$  ifcitflli  iftfi  ymi 
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Bagle  Mop  Wringers 


and   Buckets    Combined 

"AHEAD  OF  THH  REST" 

The  "JUST  AS  GOOD"  is  not  yet  made. 

Our  line  is  the  standard  of  Comparison,  the  Highest  point  of  "Mechanic's 
skill.     To  appreciate  their  Merits,  you  must  see  them. 

We  enjoy  the  proud  distinction  of  being  the  LARGEST  manufacturers  in 
this  line.  Our  S.ALES  are  GREATER  than  the  COMBINED  3ales  of  all 
others.  The  reason  is  that  the  EAGLE  has  better  features,  is  more  PRAC- 
'I'lCAL  and  built  better  than  others.  To  be  had  from  all  Jobbers.  A  Cata- 
logue for  the  asking. 


Ohio   Detachable   Mops 

Are  Supplanting  All   Others. 

No  Cotton  Wasted. 

Cannot  Pull  or   Rot  Off  Handle. 

For  Simplicity  and  Durability  arc  L-ncxcelled. 

We  Guarantee  Their  Construction  and   Full  Weight. 

Are  verv  simple,  cotton  being  clamped  with  a  positive  grip  by  wire 
whjch  will  not  break  or  rust. 

Every  head  comes  ready  for  attachment. 

They  cover  more  floor  space  and  outlast  the  old  Ptylc  round  mop 
of  equal  ounces. 

They  are  the  only  perfect  Mop  Heads  and  Handles  offered  to  the 
trade,  and  wc  are  justified   in  stating  they  are  the   HE^  F. 

Jobbers  all  over  the  country  taking  «>n  this  line:  ask  them. 


circubvii^ue:. 


EAGLE   COOPERAGE  WORKS, 

Sole    iVIanuffaeturors, 


OHIO,    U.    S.    A- 


We  Mamdadiire  a  Choke  Assortiiieiit  of  Stricdy 
liglhGrade 

AIR-TIGHT  HEATERS 


€ct  On*  Catalof  and  Pricet 

The  B.  C  BIBB  STOVE  CO. 

101  to  109  Ught  Street,      -      RALTIMORE,  MD. 


This 


Tratie 


Guarantee 


Mark 


latisfaction 


THE  "WHITE"  MOP  V1IINGEIIS 

Satisfy  Everybody 

because     they     wring 
the      mop      perfectly. 
Others,    failin 
.     this,  depend  c 
F     ine       points." 
"White"       tai 
itself.      When 
offers    you    sc 
"better.^*   or 
ifood   for  less 
invite  him  to 
the  ivriti£^ 
ing  test.  I 

Ask  your    \ 
jobber   for 
the 
•  White.  • 
Send  for 
Booklet. 
WHITE  MOP  1 
FiiltORTUlc,N.Y..U.S.A. 
(Formtrty  Jamaica^  V,  ) 

BEWAM  OF  mnoiKniEmrs 
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The  BISSELL  is  tl 
Carpet  Sweeper  in 

Sold  under  a  sincere,  unwavering  Fixe< 
sures  to  both  jobber  and  retailer  a  good 
cheaply  you  buy  a  commodity,  unless  the  ; 
sale  and  retail  is  fixfed  and  rigidly  en  for 
no  assurance  whatever  of  profit,  as  the 
retailed  any  moment  for  less  than  you 
it.  The  Bissell  Sweeper  not  only  insun 
good  profit,  but  has  a  salability  no  oth 
sweeper  possesses. 

Write  tw  vmt  ipcclal  Fan  Offer,  mw  Id  twct 

Bissell  Carpet  Sweeper  0 

Grand  Raptds*  MIeli. 

(Urflcst  Sweeper  Maken  Id  tiie  Worii) 


BfUMIsliedUi  187C 


MIW  YOKK  LONDON 

vISWarreDSL      38  WOsmi  St.  Ftaitary.  E.  C. 
TOIONTO  PASIS 

18  Pearl  St.  48  Bne  det  Vlnalfrlers 


The  Taylor  &  Boggi  s  Foundry  Coo 

CLEVELAND.  O- 

MANUFACTURBRS  OF 

UGNT  GRAY  IRON   CASTINGS.   BUILDERS'  NAROWARF. 


Dampers*  Damper  Clips,  Oil  and  Qas 
Stoves,  Furnace  Lamps,  Molasses 
Gates.  Letter  Boxes  Hardware  Spe- 
cialties. 


^f^ 


In  mnmiH  adv$rtUtmi»te  U  ia  dukrobk  ih^t  you  mtniioH  Hamdwamm  Dbalbes'   Maoasiiis. 
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WET  CELLARS 

Positively,  permanently  and  econonrically 
drained  by  the 

Gllmax  G«liar  Drainer, 

a  reliable  and  auto- 
matic device  of  proven 
merit  and  established 
reputation.  Sold  all 
over  the  world  and  ep- 
nsands  of 
users. 

C  ir  - 
culars, 
p  r  1  ces, 
and  full 
i  nfor- 
mation 
on  ap- 
plica- 
tion 4o 
the  sole 
m'frs, 

The  C  Me  Kemp  MfgXo., 

BALTIMORE,  MD. 

Also  manufacturers  of  Climax  Gais  Appara- 
tus, Climax  Ratchet  Stock,  Climax  Soil  Pipe 
Testing  Plug.  Pipe  Vises,  Ac. 


I 


WHY    NOT  7 

Malce  Lwocr  Salea^  Rceelv«  Bigger   ProUt. 

Hsvc  Better  Satisfied  Cwiomers 

PARAFELT  RINGS 

( for  Mason  Jar^ ) 
Are  better,  cleaner,  surer,  more  durable,  more  eco- 
nomical, close  more  readily,  seal  more  securely,  open 
more  easily  than  any  jar  ring  ever  made.  These  are 
some  of  the  reasons  why  you  will  find  a  Quicker  sale 
for  them  than  for  any  others.  Here's  one  from  among 
numerous  testimonials: 

Orrville,  Ohio. 
Permit  me  to  say  that  the  Parafelt  Rings  purchased 
last    season   gave   perfect   satisfaction.     For   simplicity 
and  economy  you  have  the  best  thing  I  have  seen. 

Geo.  H.  Irvin,  M.D. 
Put   in   a  sample  order  and   watch   your   customers 
come  back  for  more. 

The  Parafelt  Mamfactiirliig  Co.,     WIDIaBtbarg,  Pa. 

WE  PAY  THE   FREIGHT 


Id 
a- 


19  Monrov  9\,,  vnivfiuu 


$3.2S  Net. 


Better  Examine 
Our  line 

of  fire  pots  and  torches. 
You  will  find  in  it  j  ust  what 
you  need  for  the  purpose. 
The  No.  S2  Torch  b  wifhoot 
qoestioB  the  best  qurt  eoB- 
blBatkHi  torch  ever  node  and 
we  can  prove  it  even  if 
Bill  Jones  is  dead.  Try  one.  You  run  no 
risk  as  our  guarantee  '*Your  money  back 
if  you  are  not  pleased  "  protects  you.  Job- 
bers supply  al;  factory  price,  or  welwili  ship 
direct  if  cash  accompanies  your  order. 
Our  catalog  is  free.    Ask  for  it. 

OATTOR  4c  LAMBERT  MFG.  CO. 

Detroit,  Mich.,  U.  S.  A. 


HORSESHOE  MAGNET  HAMMERS 

For  BUI  Posters,  Travelinar  Advertisers,       Obserre 
Undertakers,  Upholsterers,  etc.  Trade  Marker 

Also  Tack  Hammer  size  for  household  and  general  use.    Pine 
steel,  perfectly  made,  warranted  strong,  permanent  magnets. 

ARTHUR  K  ROBERTSON^  Pitentee  aid  Sole  Manutectare 

144  OUVn  STKOT,  BOSTON*  MASS. 


Q 
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JUNIOB  WATER  DESK  FAN. 

Write  IM*  Catelota*  No.  35 

INDIANA  FAN  CO. 

U  «»>ctolty  MU.  Co. 


FLOOR  COLUMN  WATER  FAN. 


CEILING  FAN. 


WATER  FANS,  CEIUN6  FANS,  WATER  MOTORS 

INDIANAPOLIS.  IND.,  32-36  Cast  Sooth  St. 


Maniffaclurti 
•f  tho 
Famout 


Nina 


Griiil- 


For  talo  at 
898  Watt- 
mi  ntter  St. 
Provldenca, 


in  the  Grit 

Aaubstantial  Grindatone 
Frame  is  important,  but 
how  much  more  neceaaary 
'ia  a  arood  Grindatone  ? 

It  Is  the  Grit 
That  Grinds 

We  alone  manufacture 
genuine  Bcrca  Grind- 
atones,  there  ia  no  better 
grit. 

THE  CLEVELAND  STONE  CO. 

acvdaad         CUcag*         Ntw  York 


THE  PORTER  CHOPPINO  KNIFE,  COOKIE  and 
BISCUIT  CUHER  COMBINED 


AND 


THE    MAGIC    PLATE    CLEANER. 


fit  bearing  articles  in  the  line  of  household  furnishings. 
Made  by 

Porter-Watson  Company,  Ltd. 

UiNJADILLA,     IVIIOM. 


Pat.  Applied  for. 


The  Strainer  Season 

is  at  hand  and  you  had  better 

stock  up  with  this  staple  article. 
Ve  are  extensive  manufacturers  of  this  line 
»f  goods,  and  we  ship  piomptly.  Write  us 
^_^_^  or  prices.' 

ROSELAND  CAN  &  SPEQALTY  CO.,  Rocklord,  ni.,U.S.A 


R.  F.  D.  Mail  Box  with 
Patented  Automatic  Flag 
SisaaL  Made  of  20  gauge 
galvtnized  steel.  Each  box 
warranted.    $5.40  per  doz. 


Sanitary  Adjustable 

Strainer  Pail 

IX  Charcoal  Tin 

12  Qt.      -      •  $4.50 

14    **        ...  5.00 


JoShtrs  Stil  at  Fact<fry  Prices.    Ask  them. 

SMITH  BRGSa  MFG,  6©. 

M$-2S4E.KfaukSt..€hicafO,IU.  Iiidlaiiapolls,  bid. 
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Canning   Conveniences 

Will  be  in  demand  next  sixty  days. 

WE  ARE  HEADQUARTERS  FOR 

PRESERVING  LADLES 

KETTLES  CULLENDERS 

SAUCE  PANS  SPOONS,  Etc. 

Lava  and  Volcanic  Enameled  Ware 

IS  DEPENDABLE— QUICK  SELLING— SATISFACTION  GIVING 


The  Qevdand  Stamping  &  Tool  Co. 

CLEVELAND,   OHIO 

J.  J.  COMSTOCK,  Agent.  40  Drarboni  St..  Chicago 
KOB'T  F.  HALL.  Portland,  Ore,  Pacific  Coast  Agent 
SPENCE    MFG.    CO.,    Agent,  St.    Paul,    .Vfinn. 


The  Briscoe  System 

FROM  MANUFACTURER  TO  DEALER  DIRECT 

Proven  a  Merchandising  Triumph 

We  sell  to  only  one  merchant  in  a  town — our  exclusive  agent  on  all  lines. 

You  don't  have  to  buy  any  particular  amount  to  hold  the  agency. 

Our  product  is  almost  entirely  confined  to  the  better  grade  of  goods. 

The  advertised  label  makes  the  agency  worth  having — establishing  plainly  and 
visibly  to  the  consumer  the  superiority  that  is  really  in  our  goods. 

We  sell  only  by  correspondence  and  catalog — no  travelers — and  don't  sell  consum- 
ers, catalog  houses  or  jobbers. 

Our  catalog  gives  net  delivered  price,  and  our  entire  system  is  designed  to  be  of 
assistance  to  the  merchant  in  every  way. 

We  try  to  be  a  little  more  than  fair  with  vou  in  every  transaction. 

As  to  our  prices — well,  they  speak  for  themselves.    Study  them. 

We  pay  the  freight. 

SEND    rOR   OUR    LATEST   CATALOGUE   Of 

0-Rib-O  Heavy  Galvanized  Ware  (labeled)  Turquoise  Enameled  Ware  (labeled) 

Briscoe  Tin  Ware  (labeled)  0-Rib-O  Air  Ti|(ht  Hot  Blast  Stoves 

Japonay  Enameled  Ware  (labeled)  Briscoe  Oil  Stoves  and  Briscoe  Lawn  Mowers 

Our  Exclusive  Agency  Yours  for  the  Asking— If  You  Are  First 
BRISCOE  MFG.  CO.,  Main  Office.  Detroit.  Midi. 
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1SS\  Matn  St.  &. 


iCLE   WASHER 


Patented 
Aug.  IS, 
IftOf). 


and  thorongUy. 

losc  coupling,  so 
it,    immediately 

pssible  to  injure 
in  contact  with 

ohlct   FREE   for 

:r  CO. 

Roclicstcr,  N.  Y. 


.Atiachcd  to  hose. 


Most   desirable    iqr   shops,    round-houses,   wagons, 
or  out-door  use.    Good  article  for  the  plumber  and 
tinner.     Strong,   white   light.     Gives    universal    srt- 
'^  isfaction. 

Has  improved 
burner.  Strong- 
est wind  cannot 
<|ucncli. 

Write    for    prices, 
etc. 


No  wick   t 
trim,  no 
smoke, 
trouble  or 
danger. 


Dcscriptivi 

matter  for 
the   asking 


Merger's 
mproved 
Sasoline 
)ut-door 
Torch 


Capacity,  one  gallon 
gasoline — Burns  eight 
hours. 


.-f 


THE    BERGER    MFG. 

CAJNTON,  OHIO 


CO. 


BERQER'S  ^^CLASSIK^' 

STEEL  CEILINGS 


Best  for  Storerooms 

"Classik"  steel  ceilings  are  the  most  widely 
known  and  advertised.  We  make  it  easy  for  the 
dealer  to  sell  them.  Adapted  to  plaster  or  wood 
in  old  or  new  buildings.  Awarded  the  gold  medal 
at    St.    Louis    Fair. 

BASIBST  TO  SBUU 
BASIEST  TO  ERECT 

\Vc  also  make  Metal  Roofing,  Siding.  Tin  Plate, 
Solder,  Corrugated  Iron,  Cornices,  Finials,  Sky- 
lights, and  everything  in  sheet  metal  architectural 
work. 

Send  us  your  plans  for  estimate. 


THE  BERGER  MFG.  CO.,  Canton.  Ohn 
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WILSON  BREAD  TOASTER 

For  Gas,  Gasoline  and  Oil 
Stoves.  The  best  selling 
Toaster  on  the  market,  be- 
cause the  most  Practical  and 
Hygienic.  Toasts  four  slices 
at  once  and  Steeps  Coffee  or 
Poaches  Eges  at  same  time. 
Heats  four  flatlrons. 
WILSON  TOASTEB  MFG.  CO. 
BnlMtef .  Fltlsbiirgli.  Pa. 


Mr.  Hardware  Manafacturer 

How  do  you  jnark  your  gpods?  In  the  old- 
fashioned  way?  If  BO,  we  can  interest  you. 
Write  for  catalogue  600-M  which  describes  our 
method  fully. 

DWIGHT  SLATE  MACHINE   CO., 

Hartford.  Coxm..  U.  S.  A. 


UMBRELLA 
CLOTHES   BARS 

ARE    THE   BEST, 

Ask  for  Prices. 
MARTCROSS  COMPANY, 

MDsutornSt,        Chicago,  01. 


I  C«oker 

kranteed  superior  to 
ihers.  Has  more 
ation  behind  it  than 
>ther  cooker  on  Che 
et.  Dealers  snoold 
L  on  the  jrroond  floor 

the  ARNOLD  be- 
>  the   most    people 

its  merits. 
Ilmot  Ca«cle  Co. 

~    ■         ,N.  Y. 


PENNSYLVANIA 
LAWN  MOWERS 

Supplee  Hardware   Company 

PHILADELPHIA 


TiiAra_~Ncvcr  Leak"  Obc  Drop  OU  Can    Mark 


Will  not  leak. 
No  wajite  and 
no  wiping  off 
superfluous  oil. 
Can  be  carried 
in  pocket  or 
case    without 


Retails  at  10c  Each, 
solllns  other  articles.  Like  a  fountain  pen7M<  "inches 
long  by  9i  Inch  d.ameter.  Brass  Nickel  Plated.  The 
OQly  proper  method  of  oiling  flne  mechanism.  Mounted 
on  Display  Card  containlog  one  dozen. 

A.F.IIria»dl>adiABro.,Ml8.,«-38ProspcctSt.Wcw«rk,W.J. 
II         " 


COLUMBIA"  CAN  OPENER 


High  Grade,  Tempered  Steel  Blades;  Never  SUps 

Cuts  Easy,  Close  to  Edge ;  Price  Low. 
IL  r.  M«iss«lb««h  ft  Bra..  Hfrm..  Ha^ark   ■  J 


Hdwig's  Pateit  BoU  k  Bivet  CHpper 


LUht,  Strong,  Powerful^  IhurabU,  No.  1  outs  8-4  or  less; 
No.  2  cute  9-16  or  less;  No,  3  cuts  l-«  or  less;  No.  4  cuts  8-8  or 
less.  Cuts  close  to  work  Higheit  Testinumiala  from  Job- 
hen  anA  Ckmsvifnen^  Send  for  circular. 


EYE  BENDERS 

We  make  hand -power 
benders  for  forming 
eyes  from  stock  IH  in. 
thick  and  under,     — 


else   _, 
dlameti 


Any 
7  In.  outside 
and  under. 


WALUCE  SUPPLY  CO. 

915  Garden  City  Block, 
C.HICAGO.      ILL. 


AS  GOOD  AS  THE  BEST  AND  CHEAP  AS 
THE  CHEAPEST 


No.  3  Little  Giant 

F.  L.  ELLIS  A  SON,    Milldal*,  Conn. 

"      N.  Y.,  City  A9«ntt 


STEVENS  A  CO..  99  Chambers 


Parker  Wire  ^^ 


Worcester,  Mass.,  U. 


Campany 

S.  A. 


"^^  Wire  Hardware 


Spedal 


IV RITE  US  FOR  PRICES 
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THE  J.  L.  MOTT 
IRON  WORKS 

84-90  Beekman  St»  N.Y. 
Fine  Plumbing  Fixtures 

Ornamental  Iron  Work 
and  Stable  Fixtures 

Boilers  and  Radiators  for 
Hot  Water  and  Steam 

Ranges  and  Hot  Air 
Furnaces 


To  Manufacturers: 

An  excellent  opportunity 
is  offered  to  introduce  your 
products  in  all  parts  of  the 
world  by  the 

Permanent  Exhlbltf on 
at  Amsterdam  (Holland) 

For  space  and  particulars  apply  to 

C  C  ABEL  &  CO. 

114  Brsad  St.  New  York 


TURNBUCKUES 


MERRILL   BROS..  Brooklyn,  n.  y. 


riTENTS 


HUBERT  E,  PECK,  625  F  St.,  N. 
VV.,  Washington,  D.  C,  Consulting 
Expert    in    Patent    Causes.    U.    S. 

and  Foreign   Patents.     Send   for   leaflet  on    "Rejected 

Patents  Applications." 


Is  Daus 


TO  PRO VK  that  DaiM*«*Tip.Top' 

is  thereat  and  simplest  device  for  inak> 

log  100  e«»le«  from  pen-written  and 

90  e«ple«  from  typewritten  original, 

wo  will  ship  complete  duplicator, 

cap  size,  wItliovC  depiMlt,  on 

teBaO)dlaTstrtaK 

#7%P  MIS  irad4   4»-  „^^ 

'  qr  83^  %  ^  *5  net 


Fibe.M.DaasDaplicatirCo.'fSJ^^S'^''' 


(crrY. 


fj 


VENTILATOR 


and  "Globe  Ventilated  RldginK"  are 

Simple,  Symmetrical,  Storm 

Proof,  Satisfactory 


Copper,  Galvanized  Iron  and  with  Glaaa  Tops. 
,ue  Print,  Cataloffue 
Manufactured  by 


»ppei 
Sen 


nd  for  Blue  Print,  Cataloffue  or  Model. 


Globe  Ventilator  Compaiiy 

TROY,    INF.  Y. 


Automatic  Wire  Straight- 

eners  and  Cutters 
Riveting  Machines 
Cotter  Pin  Machines 
Buckle  Tongue  Machines 
S  Hook  Machines 
Cold    Roll    Swaging    Ma- 
chines 
Staple   Machines 
Butt  Milling  Machines 
Butt  Drilling  Machines 
Sprue  Cutters 
Special     Automatic    Wire 
Forming  Machinery 


The  F.  B.  Shusttr  Go. 

Formerly  John  Adt  A  Son 
New  Haven,    •     •     Conn. 


Clendennin  Bros.,  Baltimore,  Md.,  Soldering  Cop 
pers.  Copper  Nails  and  Tacks,  Copper  Rivets  and 
Burs,  Brass  Shoe  Nails.  Iron  Cobbler's  Nails,  Sheei 
and  Ingot  Copper,  Shoe  Tacks. 

Traveling  Salesmen  to  sell  the  latest,  up-to-date  floor 
hinge  as  a  side  line  to  retail  hardware  trade  only; 
liberal  commission.  Address,  giving  reference  and 
territory  covered.  Box  C,  care  Hardware  Dealers' 
Magazine,  253   Broadway,   New  York. 


FOR  SALE  -Patent  Rights  on  Detachable  Combination 
Colt  Halter  and  Weaner.  This  is  a  practical  halter 
and  guaranteed  to  wean  colts.  Address  L.  &  B., 
Box  84,  Kingfisher,  Oklahoma. 


Send  for  Optical  trade  catalogue,  including  compasses 
magnifying  glasses,  etc.  L.  Manasse,  88  Madison 
street,  Chicago. 
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A-B  Polish  Co.,  Chicago,  III.— ^-B  Stove  Polish 110 

Abel  &  Co.,  C.  C^  New  \ot]s..— Space  for  Sale  at  Amsterdam-Holland  Exhibition ' 178 

Adams  &  Elting  Co.,  Chicago,  111. — Ad-el-ite  Paint  and   Varnish  Remover '. . .  44 

Ajax  Mfg.  Co.,  Pittsburg,  Pa. — *'Ajax"  Boring  Machine 133 

Allen  &  Co.,  S.  L.,  Philadelphia,  Fsl.— "Flexible  Flyer"  Sleds 42 

America  Co.,  Momcnce,   HI. — America  Reels 40 

American  Filter  Co.,  Milwaukee,  Wis. — *'Noxall,  Jr." , Germ  Proof  Filters 14« 

American  Fork  &  Hoe  Co..  Cleveland,  O. — Hand  Farming  Tools 18S 

American  Ring  Co.,  WaterSury,  Conn. — Brass  Drawer  Pulls.  Upholstery  NailSj  Eyelets,  Etc 166 

American  Safety  Razor  Co.,  New  York. — "Ever  Ready"  Safety  Raeor 96 

American  Shearer  Mfg.  Co.,  Nashua,  N.  H. — Barbers'  and  Horse  Clippers,  Sheep  Shearing  Machines. .  84 

American  Sheet  &  Tin  Plate  Co..  Pittsburg,  Pa.— Tin  and  Terne  Plate   Iron  and  Steel  Sheets 131 

American  Tool  Chest  Co.,  New  York. — Tool  Chests  of  All  Sixes  and  Descriptions 118 

American  Tube  &  Stamping  Co.,  Bridgeport,  Conn. — Spring  Bottom  Moxving  Machine  Oiler,  Etc 8 

Ames  Sword  Co.,  Chicopee,  Mass. — Pat.  Perfection  Padlocks,  Etc 162 

Andresen  &  Co.,  Alfred,  Minneapolis,  Minn. — Swedish  Scythes,  Razors,  Bench  Saws,  Etc 162 

Andrews  Wire  &  Iron  wks.,  Rockford,  111. — Vrooman's  Peerless  Sink  Strainer,  Ideal  Carpet  Beater..  17 

Arcade  Mfg.  Co..  Frceport,  III— The  "CrystaV  Coffee  Mill,  "Gem"  Mop  Head,  Household  .X  of  cities. .  165 

Ardrey  Vehicle  Washer  Co.,  Rochester,  N.  Y. — Ardrey  Vehicle  Washer 171 

Armstrong  Mfg.  Co.,  The,  Bridgeport,  Conn. — Armstrong  Stocks  and  Dies 117 

Arrow  Can  Co.,  The,  New  York. — The  *' Arrow"  Ash  Can 102 

Atkins  &  Co.,  E.  C,  Indianapolis,  Ind. — Atkins  Saws 126 

.Vtlas  Mfg.  Co.,  The,  New  Haven.  Conn.— Shelf  Brackets 159 

Atlas   Shear  Co.,  The,  Bridgeport,   Conn. — "Atlas"  Shears S3 

Atlantic  Grindstone  Co.,  Providence,  R.  I. — Nova  Scotia  Grindstones 169 

Automatic  Door  Rail  Co.,  Chicago,  III. — Automatic  Door  Rail  and  Cap 141 

Avery  Stamping  Co.,  Cleveland,  O. — "Never-Break"  Cooking  Utensils,  Shovels.  Spades,  Ltc 132 

Haeder,  Adamson  &  Co.,  Philadelphia,  Pa. — Sand  Paper,  Emery  Cloth  and  Paper,  Etc 44 

IJaker  Gun  &  Forcing  Co.,  Batavia,  N.  Y. — "Baker"  Guns 88 

i;arnes  Tool  Co.,  New  Haven,  Conn. — Genuine  Barnes  Three-lVheel  Pipe  Cutters 134 

Barnett  Fdry.  Co.,  Oscar,  Newark,  N.  J.-^-Pneumatic  Door  Check  and  Spring,  Le  Clatr  Floor  Hinge    141-145 

Barth  Mfg.  Co.,  Milwaukee,  \^'\&.—Barth-Weiler  Lifting  Jacks 147 

llemis  &  Call  Hardware  &  Tool  Co.,  Springfield,  Mass. — Bemis  &  Call  Patent  Combination   H'rcKch...  ISO 

I  Jest,  John,  H.,  Galva,   IM— Best  Portable  Revolving  Whip  Rack  and  Display  Stand 102 

Berger,  L.  D.,  Philadelphia,  Pa. — Registers,  Heaters,  Fittings,  Sheet  Metal  .Supplies.  Etc 133 

Berger  Bros.  Co.,  Philadelphia,  Pa. — Valves  and  Plungers.  Perfection  Exten.\ion  Ladders,  Ltc 138 

Berger  Mfg.  Co.,  Canton,  O. — Gasoline  Out-Door  Torch,  Lanterns,  Steel  Cci.ings,  HooHngs,  /:.i 171 

P.ibb  Stove  Co.,  The  B.  C,  Baltimore,  ^d.—Air-Tight  Heaters 166 

Bicycle  Step  Ladder  Co.,  Chicago,  111. — Rolling  Step  Ladders  for  Stores 40 

Bigelow,  j.  F.,  Worcester,  Mass. — Sanitary  Wire  Stnk  Brushes,  Bigelotv  Wire  fly  Killer 2 

Billinffs  &  Spencer  Co.,  The,  Hartford,  Conn. — B.  &  S.  Dropped  Forged  Machinists'  Tools 134 

BisselT  Carpet   Sweeper   Co.,   Grand   Rapids,   Mich. — "Bissell      Carpet  Sweepers 107 

Black  Silk  Stove  Polish  Works,  The,  Sterling,  l\\.— 'Black  Silk"  Stove  Po.ish 107 

Bommer  Bros.,  Brooklyn,  N.   Y. — "Bommer"  Spring  Hinges  in  Steel,  Bronze  or  Brass 145 

Bonney  Vise  &  Tool  Wks.,  Inc.,  Phila.,  Pa. — Combination  Pipe  and  Monkey  Wrench  and  Pipe  Cutter..  128 

Brammer  Mfg.  Co.,  II.  F.,  Davenport.  la. — Roval  Blue  and  O.  K.  Rotary  Washer 168 

Brass  Goods  Mfg.  Co.,  Brooklyn,  N.  V. — Builders'  Hardware,  Box  Trimmings,  Hasps,  Hinges,  Etc....  146 

Brannsdorf-Muefier  Co.,   Elizabeth,  N.  J. — Dorn's  Revolving  Mitre  Box 118 

Bridgeport  Chain  Co..   IJridgeport,  Conn. — Chains   of  All  Kinds 8-9 

Bridgeport  Hardware  Mfg.  Co.,  Bridgeport,  Cor.'. — Ticket  Punchers,  Case  Openers,  .\ail  I'uhcr.s.  etc..  18 

Briggs  &  Co.,  John,   Boston,   Mass. — Paint  Spectaltics io 

I'.riscoc  Mfg.  Co.,  Detroit,  Mich. — Enameled  Ware,  Galvanised  Hare,  Lawn  .Mcncers.  Etc 170 

liristol  Company,  The,  Waterbury,  Conn. — Bristol  Patent  Belt  Hooks  for  .'III  Kinds  r/iic7  Sizrs  c  /  Beiis..  180 

lironzc  Powder  Wks.  Co..  New  York. — Bronzes  for  Mfrs.  Agricultural  Imp.,  Tools.  Wash.  .Maii'.s..  Etc.  180 

Buffalo  Mfg.  Co.,   Buffalo,  N.   Y. — Water  Coolers,  Chafing  Dishes,  Bathroom  Ftxturcs.  Etc 46 

Buffalo   Wire  Works,   Buffalo,  N.  \.—Wire  Cloth  and  Wire  Goods 120 

P.usiness  Utilities  Comoany.  The,  New  York. — The  Phone-Lock 154 

Liutlcr  Bros.,  N"ew  York,  Chicago  and  St.  Louis. — Wholesalers  and  General  Merclian^-ise 10 

Butcher  Polish  Co.,  The,  Boston,  Mass. — Butcher's  Boston  Polish 112 

Carborundum  Company,   Niagara  Falls,   N.  Y. — Carborundum  Sharpening  Stones 26 

Carpenter  &  Co.,  George  B.,  Chicago,  111. — Sash  Cord,  Clothes  Lines,  Twtnes  and  Cordage 114 

Cary  Mfg.  Co.,  New  York. — Universal  Box  Strapping,  Crate  Straps,  Etc 128 

Case  &  Sons,  W.  R.,  Bradford,  Vs^.— Warranted  Cutlery 28 

Castle  Co.,   Wilmot,  Rochester,  N.  Y. — A  New  Era  Radiator 172 

Champion  Safety  Lock  Co.,  Geneva,  Ohio. — Monitor  Sash  Locks , 146 

Channon  Co.,  H.,  Chicago,  111. — Manila  and  Sisal  Rot>e,  Shovels,  Scoops,  Spaaes  a..st  i/.t* w 118 

Chapin-Stephens  Co.,  The,  Pine  Meadow,  Conn. — Rules,  Planes    Gauges,  Bevels,  Etc 120 

Cheney  Hammer  Co.,  Henry,   Little  Falls.  N.  Y. — Machinists'  Hammers,   Tinners',  Blacksmiths'.  Etc..  116 

Chicago  Spring  Butt  Co.,  Chicago,  111. — Chicago  Spring  Butts,  Door  Springs,  Door  Pulls.  Etc 144 

t'lark-Horrocks  Co.,  Utica,  N.  Y. — Fishing  Rods,  Etc no 

("layton  &  Lambert  Mfg.  Co.,  Detroit,  Mich. — Gasoline  Fire  Pots 168 

(lendennin   Bros.,  Baltnnore,   Md. — Soldering  Coppers,  Copper  Nails,  Tacks,  Rivets  and  Burrs 178 

Cleveland  Stamping  &  Tool  Co.,  Cleveland,  O. — Lava  and  volcanic  Enameled  H'arc 170 

Cleveland    Stone   Co..   Cleveland,   O.— Grindstones 169 

Clinton  Wire  Cloth  Co.,  Clinton,  Mass. — Poultry  Netting,  Wire  Mais,  Fencing,  Etc 120 

Clipper  Lawn  Mower  Co.,  Dixon,  111. — Clipper  Lawn  Mower 106 

Coatcs  Clipper  Mfg.  Co.,  Worcester,  Mass. — "Coates"  Yankee  Clippers 21 

Coatcs  Co.,  G.  P..  Norwich,  Conn.— The  Triplet  Pocket  Tool  and  The  "Manl-Q"  Sail  Files 84 

Coburn  Trolley  Track  Mfg.  Co.,  Holyoke,  Mass. — Coburn  Trolley  Store  Ladder 49 

Coes  Wrench  Co.,  Worcester,  Mass. — Goes'  Genuine  Patent  Handle  Screw  li'rcnch 127 

Coldwell  Lawn  Mower  Co..  Newburgh,  N.  Y. — Hand  and  Horse  Lawn  Mowers 161 

Cole  Co.,  G.  W..  New  York.— 3  in  1   Lubricating  Oil 154 

Colebrookdale  Iron  Co..  Pottstown,   Pa. — The  "Keystone"  Food  Chopper 162 

Columbian  Hardware  Co.,  The,   Cleveland,  O.— Columbian  Floor  Spring  Hinge 148 

Columbian  Ropf  Co.,  Auburn,  N.  Y. — "Columbia"  and  "Eureka"  Manila  and  Sisal  Rope,  Etc 116 

Cook  Co.,  H.  C,  Ansonia,  Conn. — The  "Gem"  Nail  Clippers.  "Gem"  Thread  Cutter 180 

Cooper  &  McKee,   Brooklyn.  N.  \.—Opalite  Glass  Lined  Refrigerators,  Stove  Boards , 156 

Covert  Mfg.  Co.,  Troy,  N.  Y. — Auto  Screw  Jack,  Harness  Straps,  Web  Rope  and  Chain  Goods 180 
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Cronk  ft  Carrier  Mfg.  Co.,  Elmira,  N.  Y.— Hardware  Spedalties 136 

Curtis  Publishing  Co.,  The,  Philadelphia,  Pa. — "Ladies'  Home  Journal"  and  "Saturday  Evening  Post**,  111 

Dana  Mfg.  Co.,  Cincinnati,  O. — Peerless  Iceland,  Frezo  Freezer  and  Mop  Wringers 168 

Daisy  Mtg.  Co.,  Plymouth,  Mich. — Daisy  Air  Rifle 41 

Daus  Duplicator  Co.,  Felix  G.  M.,  New  York.— Daus  Tip  Top  Duplicator 178 

Davis  &  Cook,  Watertown,  N,  Y. — Cook*s  Patent  Level '. 2 

Detroit  Show  Case  Co.,  Detroit,  Mich. — Novelty  Display  Cases 47 

Diamond  Saw  &  Stamping  Wks.,  Buffalo.  N.  V. — "Sterling'  Hack  Saws,  Frame  and  Power  Machines.  128 

Diehl  Novelty  Co.,  Sheboygan,  Wis. — Diehl's  Storm  Sash  Hangers  and  Fasteners  with  Separable  Hinge.  189 

Disston  &  Sons,  Henry,  Inc.,  Philadelphia,  Pa. — Disston  Saws,  Slaw  and  Kraut  Cutters,  Etc 124 

Dixon  Crucible  Co.,  Jos.,  Jersey  City,  N.  J. — Dixon  Graphite  Lubricants  and  Greases 47 

Dixon  Co.,  Perry,  Minneapolis,  Minn. — Metallic  Grass  Catcher 160 

Dobson,  Wm^,  Canastota,  N.  Y.—Dobson  Molders*  Tools 172 

Dover  Mfg.  Co.,  The,  Canal  Dover,  Ohio, — Asbestos  Sad  Irons 108 

Draper  &  Maynard  Co.,  Plymouth,  N.  H. — Sporting  Goods,  Base  Ball  Supplies,  Tennis  Goods,  Uniforms.  41 

Droescher,  S.  R.,  New  York.— "5".  R.  D,"  Razors,  Razor  Hones,  Etc 179 

Drouv^  Co.,  The,  Bridgeport,  Conn. — Lovell  Window  &  Shutter  Operating  Device,  Drying  Stoves,  Etc.  167 

Duby  &  Shinn  Mfg.  Co.,  New  York. — New  Universal  Square 188 

Duplex  Mfg.  Co.,  Chicago,  111. — Corona  Self -Heating  Flat  Irons 164 

Ducharmes  &  Co.,  The,  Shelburne  Falls,  Mass. — High  Grade  Screw  Drivers,  Nail  Sets.  Etc 170 

D wight  Slate  Machine  Co^.  Hartford,  Conn. — Drills  and  Special  Machinery  for  Manufacture 172 

Eagle  Cooperage  Works,  Circleville,  O. — "Eagle"  Mop  Wrtnger,  Ohio  Detachable  Mops 166 

Eaton  &  Prince  Co..  The,  Chicago,  111. — Elevators  for  Hardware  Stores 117 

EUer  &  Co.,  J.  H.,  Canton,  O. — '*Eller's"  Roofing  Tin,  Metal  Ceilings,  Steel  Roofing,  Etc 164 

Ellis  &  Son,  P.  L.,  Milldale,  Conn. — Can  Openers 172 

Energy  Elevator  Co.,  Philadelphia,  Pa. — Hand  Elevators  and  Dumb  Waiters 119 

Enterprise  Iron  Fence  Co.,  Indianapolis,  Ind. — Iron  Fencing 172 

Enterprise  Mfg.  Co.,  of  Pa.,  Philadelphia,  Pa. — Cherry  Seeders,  Lawn  Sprinklers,  Food  Choppers,  Etc.  12 

Enterprise  Mfg.  Co.,  Akron,  Ohio. — PAueger's  Fishing  Tackle 42 

Enterprise  Paint  Mfg.-  Co.,  Chicago,  111. — "Iron  Clad"  White  Lead 43 

Erie  Specialty  Co.,  Erie,  Pa. — Walker's  Anti-Rust  Ice  Picks,  Meat  and  Fruit  Juice  Press,  Etc C7 

Estes  Mills,  Fall  River,  Mass. — Cotton,  Twines,  Mops,  Ropes,  Clothes  Lines,  Etc 114 

Excelsior  Supply  Co..  Chicago,   111. — Sewing  Machine  Needles,  Automobile  and  Bicycle  Supplies lio 

Forschner  &  Sons,  Cnas..  New  York. — Forschner  XXXX.  Brand  Butcher  Knives 26 

Fox,  P.  L.,  Bridgeport,  Conn. — Fox  Imp,  Square  and  Mitre 1  S3 

Franklin  Specialty  Co.,  Reading,  Pa. — Specialties  in  6  and  10  Cent  Goods 157 

Frazer  Lubricator  Co.,  New  York. — Eraser  Axle  Grease 45 

Friedley-Voshardt  Co^  Chicago,  111. — Sheet  Metal,  Metal  Ceilings,  Finials,  Crcstings,   Weather  yancs..  171 

Fulper  Pottery  Co.,  Flemington,  N.  J. — Water  Coolers 49 

Gardner  Sash  Balance  Co.,  Chicago,  111. — Mullion  Window  Pulleys,  Sash  Locks 168 

Garland  Nut  &  Rivet  Co.,  Pittsburg,  Pa.— CoW  Punched  Nuts,  Smalt  Rivets  and  Bolts 128 

Gem  Cutlery  Co.,  New   York. — Zinn  Automatic  Safety  Razors 27 

Gerts-Lumbard  &  Co.,  Chicago,  111. — Paints,  Varnishes  and  Whitewash  Brushes 45 

Gibson  Co.,  VVm.  D.,  Chicago,  111. — Spiral  and  Flat  Springs ]  44 

Gifford-Wood  Co.,  Hudson,  N.  Y.— Wood's  Ice  Tools 118 

Gilbert  &  Bennett  Mfg.  Co.,  Chicago,  IW.— Pearl  Wire  Cloth,  Climax  Poultry  Netting 121 

Gillette  Sales  Company,  New  York. — Gillette  Safety  Razor 31 

Globe  Ventilator  Co.,  Troy,  N.  Y.^Glass  Top  "Globe"  Ventilators.  "Globe"  Ventilated  Ridging 173 

Graham  Co.,  John  H.,  New  York. — Alaska  Ice  Breakers,  Special  Tools,  Etc 18 

(irand  Rapids  Hardware  Co.,  Grand  Rapids,  Mich; — "Grand  Rapids"  Ball  Bearing  Sash  Pulleys 140 

(•rand  Rapids  Show  Case  Co.,  Grand  Rapids,  Mich. — Show  Cases,  Etc 46 

(ircen  Co.,  A.  H.,  The,  New  York. — Interchangeable  Lock  Corner  Shelf  Boxes 48 

Greenlee  Bros.  &  Co.,  Rockford,  111. — Machine  and  Auger  Bits,  Ship  Augers,  Etc 132 

Griffin  Mfg.  Co.,  The,  Krie,  Pi.— "Griffin's"  Pressed  Steel  Shelf  Brackets,  Shelf  Boxes,  Etc ;..  143 

Hale  &  KiTburn  Mfg.  Co.,  The,  New  York. — "Favorite"  Water  Cooler 46 

Hamilton  Rifle  Co.,  The,  Plymouth,  Mich.— ZA*  Hamilton  Rifle 38 

Hammer  &  Co.,  Branford.  Conn. — Malleable  Iron  Oilers,  Lamps,   Adjustable  Clamps 113 

Hanson  Bros.,  Chicago,  111. — Hanson's  Universal  Balance  and  U.  S.  Removable  Steel  Post  Scales 158 

Harkins  &  Willis,  Ann  Arbor,  Mich. — New  Wire  Cone  Toaster 157 

Harrington  &  Richardson  Arms  Co.,  Worcester,  Mass. — H.  &  R.  Guns  and  Revolvers 39 

Hart  &  Co.,  John  M.,  Chicago,  111. — Woodenware,  Cordage  and  Hardware  Specialties 146 

Heinisch's  Sons  Co.,  R.,  Newark,  N.  J. — Shears  and  Scusors 38 

Helwig  Mfg.  Co.,  St.  Paul,  Minn. — "Helwig's"  Bolt  and  Rivet  Clippers 172 

Hewitt  &  Bros.,  C.  B.,  New  York.— B«»Wing  Papers  and  Glues 120 

Hill  Dryer  Co.,  Worcester,  Mass.— TA*  "Hustler'  Ash  Sifter,  Hill's  Champion  Clothes  Dryers 164 

Hill-Standard  Mfg.  Co.,  Anderson,  Ind. — The  "Irish  Mail".  Car 36 

Hoffman  Co.,  Geo.  W.,  Indianapolis,  Ind.— "C/.  S."  Metal  Polish  for  All  Kinds  of  Metals 45 

Holt  &  Lyon  Co.,  Tarrytown,  N.  Y. — Holt's  Dover  Egg  Beaters,  Carpet  Beaters,  Etc 149 

Hotchkiss,  E.  S.,  Bridgeport,  Conn.— Barbers'  and  ToUet  Clippers,  Rat  and  Mouse  Traps,  Etc 34 

Hpugh  Cash  Recorder  Co.,  Indian  Orchard.  Mass.— Tfcir  "Hough"  Cash  Recorder  for  i^tores.  Etc 48 

Howes  Co.,  The  S.  M.,  Boston,  Mass.— FoWtng  Fireplace  Screens 1 46 

Huffman  &  Co..  Theo.  P.,  New  YorV.— Excelsior^  in  All  Grades 2 

Hutchins  Roller  Swin^  Co.,  Alton,  111.— T/nr  Hutchins  Roller  Swing  and  Merry-GoRounds 35 

Indiana  Fan  Co.,  Indianapolis,  Ind,— Water  Funs,  Ceiling  Fans  and  Water  Motors 169 

International  Silver  Co.,  Meriden,  Conn. — Spoons,  Forks,  Knives,  Etc 105 

Iowa  Farming  Tool  Co..  Fort  Madison,  Iowa.— Farm  Tools 1 35 

Ironton  Wood  Mantel  Co.,  Ironton,  O. — Wood  Mantels 1 6S 

Ithaca  Gun  Co.,  Ithaca,  N.  Y,— Ithaca  Guns 42 

Ives  Co.,  The  H.  B.,  New  Haven,  Conn. — The  Ives  Ventilating  Lock,  Windoiv  Stop  Adjuster,  Etc 140 

Iwan  Bros.,  Streator,  III. — Chimney  Tops,  Post  Hole  Augers,  Diggers,  Drain  and  Mining  Tools 139 

Jarvis  Co.,  W.  B.,  Grand  Rapids,  Mich. — Jarvis  Marking  Fluid 106 

Jennings  &  Co.,  C.  E.,  New  York. — Electricians'  Tool  Chests,  Hand-made  Saws,  Cutlery,  Etc 23 

Tohns-Manville  Co.,  H.  W.,  New  York. — Asbestos  Roofing 131 

Johnson  &  Co.,  E.  J.,  New  Yot]c.— Roofing    Slate,  Blackboards,  Etc 147 

Johnson's  Arm  &  Cycle  Works,  Iver,  Fitchburg,  Mass. — Iver  Johnson  Revolvers  and  Bicvclcs 60 

Jones  &  Son,  J.,  New  York. — Folding  Adjustable  Wire  Reel.  Wire  Meaxure  and  Wire  Wirnler 123 

Kampfe  Bros.,  New  York.— "Star"  Safety  Razor,  "Star"  Safety  Corn  Cutter 2-26 

Kees  Mfg.  Co.,  F.  D.,  Beatrice,  Neb. — Gossett's  Detachable  Suspension  Hinges 144 

Mention  Hardware  Dealer^'  Magazine  when  corresponding. 
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Kemp  Mfff.  Co.,  C.  M.,  The,  Baltimore,  Md. — "Climax'*  Cellar  Drainers,  Gas  Apparatus,  Etc 168 

Keystone  Nail  Co.,  Philadelphia,  Pa. — "Keystone"  Galvanised  Nails 129 

Kimball  Bros.,  Council  Bluffs,  la. — Improved  Steam^  Electric  and  Hand-Power  Elevators 116 

Kimball  Co.,  C.  J.,  Bennington,  N.  H. — Draw  Knives,  Kitchen  Cutlery,  Carpenters'  Tools,  Etc., 29 

Klip  Klip  Co..  Rochester,  N.  Y.—Klip  Klip  Nail  Clipper 29 

Kraut  &  Dohnal,  Chicago,  IW.^-Cigar makers'  Cutting  Tools 148 

lenders,  Frary  &  Clark,  New  Britain,  Conn.^-Universal  Food  Chopper,   Universal  Bread  Maker 11 

Lasher  Mfg.  Co.,  Inc.,  Davenport,  la. — Kitchen  Kumfort  Plate  Scraper 158 

Lanz  &  Sons,  M.,  Pittsburg,  Pa. — Screw  Strap  Hinges,  Box  Anchors,  Post  Caps,  Joist  Hangers,  Etc. .  172 

Lewis,  Samuel,  New  York. — IVrigley's  Patented  Flexible  Pipe  Cleaners 189 

Livingston  Nail  Co.,  New  York. — Livingston  Horse  Nails 123 

Louden  Machinery  Co.,  Fairfield,  la. — Barn  Door  Hangers,  Haying  Tools,  Hardware  Specialties 118 

Lucas  &  Co.,  John,  Philadelphia,  Pa. — Lucas  Paints 44 

Ludlow-Saylor  Wire  Co..  St.  Louis,  Uo.— Netting  Screens,  Wire  Cloth 121 

Lufkin  Rule  Co.,  The,  Saginaw,  M.ich. — Lujkin  Tapes  and  Rules 148 

Marlin  Fire  Arras  Co.,  The,  New  Haven,  Conn. — "Marlin"  Repeaters  and  Shot  Guns *,...  100 

Martcross  Co.,  Chicago,  III. — No.  1   Umbrella  Clothes  Bar 172 

Martin  Skate  Co.,  Boston,  Mass. — Martin's  Folding  Pocket  Skate 87 

Martin's  Sons,  E;  J.,   Rockville,  Corin. — '"Kingfisher"  Brand  Braided  Silk  Fish  Lines :• 

Massachusetts  Saw  Works,  Chicopee,  Mass. — Victor  Hack  Saw  Blades 123 

Mayhew  &  Co.,  H.  H.,  Shelburne  Falls,  Mass. — Mayhew's  Mechanics'  Tools 187 

McClintock  &  Irvine  Co.,  The,  Pittsburg,  Pa.— Af.  &  L  2  and  3  Ply  Roofing,  Oilers,  Torches,  Etc 1^6 

McKinnon  Dash  Co.,  Buffalo,  N.   Y.— Carriage  Dashes,  Fenders,  Roll-Up  Straps,  Etc 128 

McWhinnie  Wheelbarrow  Wks.,  Pouglikccpsie,  N.  Y. — Canal,  Coal,  Garden,  Mining,  Mortar  Barrows.  106 

Mcisselbach  &  Bro.,  A.  F.,  Newark,  N.  J. — Columbia  Can  Opener,  Never  Leak  One  Drop  Oil  Can..,.  172 

Mcrriam  Mfg.  Co.,  Durham,  Conn. — Tin  Cash  and  Bond  Boxes,  Trayless  Boxes  for  Fishing  Tackle...  29 

Merrill  Bros.,   Brooklyn.  N.   Y. — Turnbuckles  and  Vises 178 

Miller  Lock  Co..  Frankford,   Pa.— Miller  Locks 18AB 

Milbradt  Mfg.  Co.,  St.  Louis,  Mo. — Milbradt  Rolling  Step  Ladder 49 

Miller  Co.,  Frank,  New  York. — Harness  Dressing  and  Soap;  Axle  Oil.  Harness  Dressing,  Etc 24 

Millers  Falls  Co.,  New  York.— MUlers  Falls  Hand  Drills,  the  Star  Hack  Saw  Blades,  Etc 180 

Morrill,   Charles,   New   York.—" Morrill"  Nail  Puller 2 

Morss  Co.,  A.  S.,  Boston,  Mass. — Motor  Boat  Fittings  and  Marine  Hardware 43 

Moore,  C.  P.,  Kavenswood,  W.  Va. — The  "Perfect"  Shelf  Boxes  for  Hardware  Stores 48 

Mott  Iron  Wks.,  T.  L.,  The,  New  York. — Stable  Fixtures,  Ornamental  Iron  Works,  Etc 178 

Murray. '  Robert.  New  York. — Wood  Screws,  Pruning  Shears,  Shovels  and  Trowels 172 

Myers  &  Bro.,   F.  E..  Ashland.  O.-— Store  Ladders 48 

Naiad  Filter  Co.,  Boston,   Mass. — "Naiad"  Water  Filter 47 

Nashua  Till  Co.,  Nashua,  N.  H.— Woods'  Alarm  Cash  Drawers 48 

National  Cutlery  Co.,  Detroit,  Mich.— S".  &  S.  Edged  Tools  and  Cutlery  of  All  Descriptions 32 

National  Mfg.  Co.,  Sterling,  111.— "Bi^  4"  Flexible  Door  Hanger 142 

Nelson  &  Morrison  Mfg.  Co.,  Boulder,  Colo. — A  Snap  Hose  Coupling 160 

Nettletown   Mfg.   Co.„  The,  Middletown,   Conn.— The  Nettleton  Reversible  Nipper 144 

New  Departure  Mfg.  Co.,  The,  Bristol,  Conn. — Turn  Plates,  Rotary  and  Push  Button  Door  Bells  ...  161 

New  Jersey  Wire  Cloth  Co.,  Trenton,  N.  T. — Poultry  Netting,  Farm  and  Lawn  Fencing,  Etc 121 

New  York  Sporting  Goods  Co.,  New  York. — Sporting  Goods,  Bicycle  Sundries 85 

New  York  Telei>hone  Co.,  New  Yr-k. — Telephone  Service 86 

Nice,  Eugene,  Philadelphia,  Pa. — "Nice"  Fillers,  Varnishes,  Paints,  Stains,  Etc 47 

Nicholls  Mfg.  Co.,  Ottumwa,  la. — "Nicholls"  Ideal  Bevel,  Try  Squares 184 

Nicholson  File  Co.,   Providence,   R.  I. — Files  and  Rasps 180 

Nock,  Geo.  W.,  Philadelphia.  Pa. — Keys  and  Blanks,  Locksmith  Supplies,  Etc 179 

Northfield  Knife  Co.,  Northfield,  Conn. — The  UN-X-LD  First  Quality  Pocket  Cutlery 33 

North  Bros.  Mfg.  Co.,  Philadelphia,  Pa. — Ice  Cream  Freezer j,  "YcMkee"  Tools,  Etc 10 

Novelty  Mfg.  Co.,  Waterbury,  Conn. — Bath  Room  Trimmings 148 

Northwestern  Barb  Wire  Co.,  Sterling,  l\\.— Dillon    Stretcher  &  Hoist,  Differential  Chain  Block 112 

Oakman  Mfg;.  Co.,  New  York. — Distance  Gas  Lighter 159 

Ohio  Tool  Co.,  Columbus,  O. — Bailey  Auger  Bits,  Plane  Irons,  Chisels,  Drawing  Knives,  Gouges 2 

O'Neill  Elevator  Co.,  Philadeli)hia,  Pa. — Elevators,  Dumb  Waiters  and  Supplies 118 

Oneida  Community,  Ltd.,  Oneida,  N.  Y. — Steel  Link  Chains 18 

Osborn  Mfg.  Co.,  The,  Cleveland,  O. — The  Osborn  Lawn  Mower  Sharpener 160 

Osgood  Scale  Co.,  Binghamton.  N.  Y. — Osgood  Scales 172 

Paragon  Mfg.   Co.,  Chicaso,  111. — Paragon   Cylinder  Washer 165 

Paratelt  Mfg.  Co.,  The,  Williamsburg.  Pa. — Para  felt  Rings  for  Mason  Jars 168 

Parker  Wire  Goods  Co.,  Worcester,  Mass. — Wire  Hardware 172 

Parker  Co.,  Chas.,  Meriden,  Conn.,  and  New  York. — "Parker"  Vises  and  Coffee  Mills 185 

Patterson,  Gottfried  &  Hunter,  New  York.— The  Ellis  4  in  1  Wrench 129 

Peck,  Hubert  E.,  Washington,  D.  C. — Consulting  Expert  in  Patent  Causes 178 

Peck  Hardware  &  Mfg.  Co.,  The  C.  A.,  Berlin,  Wis. — "Gem"  Mail  Boxes,  "Gem"  Latch,  Automatic  Trucks.  113 

Pelouze  Scale  &  Mfg.  Co.,  Chicago,  III. — "Peloucc"  Dial  Family,  Counter  and  Postal  Scales 149 

Peters  Cartridge  Co.,  The,  Cincinnati,  O. — Peters  Cartridges SO 

Phenix  Mfg.  Co..  Milwaukee,  Wis. — The  "Phcnix"  Hanger  and  Fastener 140 

Pike  Mfg.  Co.,  Pike,  N    U.—Pike's  WheUtoncs,  Stonoil,  Etc 1 

Pitkin  Co.,  Geo.  W.,  Chicago,  111.— Barn  and  House  Paint 4 

Plume  &  Atwood  Mfg.  Co.,  New  York  and  Chicago. — Portable  Metal  Lamps,  Banner  Heaters,  Etc....         4 

Plymouth  Cordagje  Co.,  Plymouth,  Mass. — Cordage,  Plymouth  Sash  Cord,  Clothes  Lines,  Etc 116 

Porter,  H.  K.,  Everett,  Mass. — Porter's  "Easy"  and     Nezu  Easy"  Bolt  Clippers. -i 129 

Pritchard-Strong  Co.,  The,  Rochester,  N.  Y.—"Prisco"  Bread  Mixer,  Frisco  Lantern,  Etc 153 

Prouty  Co.,  T.  C,  Albion,  Mich. — Lock  Adjustment  Detachable  Door  Plate 142 

Pullman  Mfg:.  Co.,  Rochester,  N.  Y.— Pullman  Folding  Coat  Hangers,  Spring  Door  Holder,  Etc 189 

Radiumite  Co.,  The,  Chicago,   111. — "Radiumite"  Rasors  and  Strops 80 

Reading  Hardware  Co.,  Reading,  Pa. — Reading  Ball  Bearing  Lawn  Mowers .,  179 

Richards  Mfg.  Co.,  Aurora.  111. — Door  Hangers.  Bicycle  Grindstones,  Etc 141 

Richardson  Ball  Bearing  Skate  Co.,  Chicago,  111. — High  Grade  Roller  Skates. 86 

Richmond  Cedar  Wks.,  Richmond,  Va. — Majestic  Washing  Machine,  Snow  Ball  Freeser 166 

Robertson,  Arthur  R.,  Boston,  Mass. — Magnetic  Hammers •  168 

Rock  River  Mfg.  Co.,  Dixon,  111. — Handy  Self-Cleaning  Hoe,   Tack  Hammers,  Etc 182 

Rochester  Radiator  Co.,  Rochester,  N.   Y7 — Rochester  Radiator 132 

Mention  Hardwaro  Dealers'  Magazine  when  corresponding. 
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Roebuck  Weather  Strip  and  Wire  Screen  Co.,  New  YorV.—Wire  Screens 180 

KoUman  Mfg.  Co.,  Mount   Toy,  ^ti.— " R oilman"  Food  Chopper,  "Roltman"  Cherry  Seeder 1J2 

Koseland  Can  &  Specialty  Co.,  Rockford,  i\l— Toasters,  Strainers,  Sifters,  Flue  Stops.  Etc 169 

Royal  Gas  Li^ht  Co.,  Chicago.   UL— "Royal  Gem"  Gas  Lighting  System 147 

Royal  Mfg.  Co.,  Lancaster,   Pa. — Hand  and  Fqot  Power  Carborundum  Crtnders 168 

Rnasell  &  £rwin  Mfg.  Co.,  New  Britain,  Conn. —  The  "Russwin"  Liquid  Door  Clieck,  Ball- bearing  Knobs.  7 

Safety  Door  ilanser  C:o.,  Ashland,  O.—Wisard  Door  Hanger U2 

Samson  Cordage   Works,  Doston,   Mass. — Mason  Lines,  Sash  Cords,   Clothes  Lines,  FAl 16 

Savage  Arms   Co.,  Utica,   N.    Y.  —"Savage"  Fire  Arms 41 

SchoTlhorn  &.  Co.,  Wm.,  New  Havcu,  Conn. — "Bernard's"  Patent  Pliers,  Nippers  and  Punches 180 

Sed|[wick  Machine  Works,   Poughkeepsie,  N.   Y. — Dumb  Waiters  and  lilevalors 118 

Shcin   Mfg.  Co.,  H.   II.,  Philadelphia,  Vsl.-- Hardware  Shelf  Boxes  to  Order 48 

Shelby  Steel  Tube  Co.,  Pittsburg,    Va.—Seamless  Steel  Tubing ViZ 

Shelby  Spring  Hinge  Co.,  Shelby,  Ohio. —  The  Shelby  Chief  and  Buckeye  Hinges.  Shelby  Sash  Lucks..  140 

Shuster  Co.,  F.   B.,  New  ilaven.  Conn. — Riveting  Machines,  Etc 173 

Silberstcin,  Firm  of  A.  L.,  New  York. — Car  bo- Magnetic  Razor 28 

Silver  Lake  Co.,  Boston,  Mass. — "Silver  Lake"  Sash  Cords,  Mason  Lines,  Twine,  btc 115 

Silver  Mfg.  Co.,  Salem,  O.—Lard  Pressers,  Sausage  Stuffers,  Band  Saws.  Feed  Cutlers,  tic lt?« 

Simmons  Hardware  Co.,  St.  Louis,  Mo.— "Keen  Kutter"   Tools 1 30 

Simonds  Mf^.  Co.,  The,  Fitchburg,  Mass. — Simonds'  Saws  and  Knives 2-170 

Smith  Bros.  Mfg.  Co.,  Chicago,  111— "Planet"  Rural  Mail  Box,  Sanitary  Stratner  Pail,  Etc l6o 

Smith  &  Eggc  Mfg.  Co.,  Bridgeport,  Conn.— Ideal  Combination  Square  Pocket  Calipers,  Belt  Punches.  40 

Smith  &  Hemmenway  Co..  New  York. — Hardware  Specialties 6 

Smith  Mfg.  Co.,  F.  H.,  Chicago,  111.— Pomv  Riveter,  "Simplex"  Riveter 130 

Snow  Flake  Axle  Grease  Co.,  Fitchburg,  M&ss.^^'Snow  Flake"  Axle  Grease 117 

Sommer's  Son,  John,  Newark,  N.  J.— Red  Cedar  Cork  Lined  and  Metal  Key  Faucets 180 

Southington  Cutlery  Co.,  The,  Southington,  Conn. — "  Yellow  Jacket"  Squares 2.S 

Specialty  Mfg.  Co.,  The,  Titusville,  Pa.— Lown  Stvings,  Settees,  Kitchen  Cabinets,  Ladders.  Etc 35 

Specialty  Mfg.  Co.,  The.  St.  Anthony  Park,  Minn. — Hose  Holder,  Grass  Catchers,  Hose  Rack 160 

Standard  Development  Co.,  Chicago,  111. — Barrett  Flexible  Curtain  Rod 1 06 

Standard  Metal  Strap  Co.,  New  YoTk.— Steel  and  Wire  Box  Straps 122 

Standard  Stamping  C  o..  The,  Marysville,  O.—The  Standard  Toaster 160 

Standard  Tool  Co.,  The,  Cleveland.  O.— Metal  Drills^  Reamers.  Taps,  Milling  Cutters,  Etc J 29 

Stanley  Rule  &  Level  Co.,  New  Britain,  Conn. — New  Planes,  Bit  Braces,  Screxv  Drivers,  Etc 22 

Stanl^  Works,  New  Britain,  Conn.,  and  New  York. — Corrugated  Straps  and  T  Hinges 14.^ 

Starr  Bros.  Bell  Co.,  The,  East  Hampton,  Conn. — Door  Bells  of  Every   Variety 2 

Star  Expansion  Bolt  Co.,  New  York. — Star  Expansion  Bolts 1 

Starrett  Co.,  L.  S.,  Athol,  Mass. — Finr  Mechanical  Tools 1 37 

Stewart  Iron  Works  Co.,  Cincinnati.  Ohio. — Iron  Fences 147 

Stevens  Arms  &  Tool  Co.,  J.,  Cbicopee  Falls,  Mass. — "Stevens"  Rifles,  Pistols,  Shot  duns.  Etc 178 

Streator  Metal  Stamping  Co.,  Streator.   l\\.— Sterling  Steel  Carftct  Swcepcrx 155 

Superior  Spring  Hinge  Co.,  Chicago,  111. — Superior  Double  Acting  Floor  Spring  Hinge 141 

Sopplcc  Hardware  Co.,   Philadelphia,   Fa. — Pennsylvania  Lawn  Mower 172 

Sycamore  Wagon  Works,  Sycamore,  111. — Hardware  Delivery  Wagons 106 

Syracuse  Chilled  Plow  Co.,  Syracuse,  N.   Y.— Syracuse  Wheelbarrows,  Carts,   Cultivators,   Plows.  Etc.,  146 

Taylor  &  Boggis  Fdy.  COj,  Cleveland,  O. — Builders'  Hardware,  Letter  Boxes  and  Hardware  Specialties.  167 

Toledo  Cooker  Co.,  The,  Toledo,  O. — Ideal  Combination  Steam  Cooker  and  Baker 158 

Tower  &  Lyon  Co.,  New  York. — Chaplin's  Improved  Planes  and  Hardivarc  Specialties 20 

Townsend  Co.,  C.  C.  &  E.  P.^  New  Brighton,  Pz.— Manufacturers  of  Wire  Nails,  Iron  Rivets,  Etc 128 

Triner  Scale  and  Mfg.  Co.,  Chicago,  III. — New  Slanting  Dial  Scales. : 147 

Tuck  Mfg.  Co.,  Brockton,  Mass. — Screxv  Drivers.  Nail  Sets,  Springs  of  All  Kinds 2 

Turner  Brass  Wks.,  Chicago,  111. — The  R.  F.  Soldering  Copper,  Double  Jet  Gasoline  Blow  Torch...    1-22140 

Udell  Works,  The.  Indianapolis,  Ind. — Ladders,  House  Furnishings.  Wooden  Ware,  Etc 107 

Ulery  Co.,  U.  J.,  New  York.— "Napanoch'*  Pocket  Knife  Tool  Kit 82 

Union   Elevator  &  Machine  Co.,  Chicago,   111. — Hand  Power  Elevators,  Sala>nandcrs,  Etc 116 

Union   Equipment  &  Bronze  Co.,  New  York. — Kick  Plates 139 

Union  Hardware  Co.,  Torrington,  Conn. — Roller  Skates,  Ice  Skates  and  Hardware  Specialties 20 

Union   Razor  Co.,  Tidionte,  Pa. — Hand  Forged  and  Hand  Ground  Razors 83 

U.   S.  Decalcomania  Co^^  Chicago,  IW.—Decalcomania  Transfer  S  igns 122 

Vandergrift  Mfg.  Co.,  The,   Shelbyvillc,  Ind.— The   "Special"  Wrench 134 

Vaughan  &  Busnnell  Mfg.  Co.,  Chicago,  111. — Solid  Steel  Drop  Forged  Riveting  and  Machinists'  Hammer  157 

Vollrath  Mfg.  Co.,  Jacob,  The,  Sheboygan,  Wis. — Sheet  Metal  and  Cast  Iron  Enamel  Ware 15 

Wagner  Mfg.  Co^  A.  W.,  Chicago,  111.— Safety  Tackle  Block   Wire  Stretcher 112 

Wallace  Siipoly  Co.,  Chicago,  111. — Eye  Benders,  Angle  Benders,  Etc J 72 

Walworth  Mfff.  Co.,  Boston,  Mass.— TAi?  Sttlson  Adjustable  Wrench 1 79 

Ward  Fence  Co.,  Portland,  Ind. — Lawn  Fence 1 47 

Waterbury-Farrel  Fdry.  &  Mach.  Co.,  Waterbury,  COnn. — Automatic  Maclunery  for  All  Purposes 112 

Watrous  Mfg.  Co.,  The  E.  L.,   Dcs  Moines,  lo'wz.^ Automatic  Door  Catch.  Steel  Door  Buttons,  Etc...  13S 

Watson-Portcr-Watson  Co.,   Ltd.,   Unadilla,  Mich. — Genuine  Dripless  Strainer 169 

Weiland,  Chas.,  New  York. — Jobs  in  Hardware,  Cutlery  Bought  and  Sold J  80 

Weiss,  Louis  T.,  Brooklyn,  N.   Y. — "Shavesy"  Razor  Guard 29 

Western  Clock  Mfg.  Co.,  The,  La  Salle,  IM—The  "America"  Alarm 5 

West  Haven  Mft  Co.,   New  Haven,  Conn.— "Universal"  and  "Utility"  Hack  Saw  Blades 124 

WhiUcre  Mfg.  Co.,  Jas.  E.,  Rockford,  111— The  Improved  OncPiecc  Mitre 1 34 

White  &  Son.  Ira  F..  Newark,  N.  J. — Cutlery  and  "Sure  Cut"  Can  Opener 32 

"WTiite  Lily  Washer  Co.,  Davenport,  In.— The  White  Lily  Washer 1 64 

White  Mop  Wringer  Co.,  Fultonville,  N.  Y.-^"White"  Mop  Wringer I  no 

Wiebusch  &  Hilgcr.  Ltd.,  New  YovV.— Steel  Squares,  Pruning  Shears,  "Ltclilntng"  Dread  Knif.\  Etc...  14 

Wilkinson  &  Co.,  A.  J.,  Boston,  Mass. — Folding  and  Adjusting  Draw  Knife 131 

Willard,  Wm.  G.,  St.  Louis,  Mo.—  Willard  Steel  Ranges 1 4S 

Williamson  Wire  Novelty  Co.,  C.  T.,  Newark,  N.  J.— Cork  Screzcs    Coat  and  Hat  Huoh.K,  Iltc 37 

'^'inslow  Skate  Mfg.  Co.,  The  Samuel,  Worcester,  'S\sl%s.— Manufacturers  of  Ice  and  Roller  Shates 3G 

Waaon  Toaster  Mfg.  Co.,  Pittsburg,  Fa.— Wilson  Bread  Toaster 1 72 

Wright  Wire  Co.,  Worcester,  Mass. — Wire  Netting  Cloth.  Staples  and  Wire  Rope 121 

Withington  &  Coolcy  Mfg.  Co..  Jackson,  Mich.— Far/u   Tools i .^'i 

Yale  &  Townc  Mfg.  Co.,  New  York.— Fad/ocifej,  Cliain  Blocks,  Blount  Door  Checks,  Yale  Lucks 5-142 
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"Maynard  Jr/'  Rifle,  No.  15 

NOW    MADE    WITH    FINELY    MODELED     OVAL     WALNUT     STOCK 

AND   FOREARM 

At   No    Advance    in    Price 


List  Price  $3.00 


DESCRIPTION:  18-inch  half  octagon  barrel,  blued  steel  frame  and' butt 
plate;  lever  action.  Total  length,  33  inches,  weight  2%  pounds.  Accurately 
bored  and  rifled.     Finely  finished.     For  22  R.  F.  cartridges.     A  typical  boy's  rifle. 

Stevens  "Favorite''  Rifle,  No.  17 

NOW  EQUIPPED  WITH  ROCKY  MOUNTAIN  FRONT  AND  SPORTING 

REAR   SIGHTS 


Same  Model 


Same  Price  ($6.00  ust) 


ALL  DOUBLE  BARREL 
SHOTGUNS 

(Hmmmer  and  Hammerless) 
Nos.  250,  260,  270,  350,  360,  370 

Now  manufactured  with  the  celebrated  Stevens  Check  Hook  and  with  new  cross 
bolt  through  extension  rib — permitting  the  heaviest  charges  of  powder. 


SEND  FOR   CIRCULARS   OF 
THESE  LATEST  IMPROVEMENTS 


ASK  YOUR  JOBBER 
FOR  THE  STEVENS 


J.    STEVENS    ARMS    CO.    TOOL    CO. 

p.   O.    Box   225 

CHICOPEE   FALLS.   MASS. 


In    answering    advertisements    it    is    desirable    that    you    mention   Hardware    Dealers'    Magazine. 

Digitized  by' 
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IHE  DIJCHARjlli:<!  ATA    SHELBUBNErAMXt 


MA.vrFAonmKRM  oi 
HIGHEST  GSADE 
S<:RtW  DRIFEKS. 
^kFW  DUVEK  BITS 
NAIL  SETS,  ETC. 


SIMONDS  MFG.  CO. 

Fltclibaitl*  Mass.  Chicago,  III. 


MADE 
■Y.. 


There  is  only  one 

Genuine 
Siiiison    Wrenoh 

iinti  that  is  niiidr  hy  the 

Walworth 

Manufacturing 

Company 

See   to   it    when   hiiyinfi    from 

jobbers  thnt  they  do  not  f^ive  yon 

an   imitation    wrcnclt.       If  your 

'  dealer  does  not  keep  tlie  (hniiine 

Stillson  wreneh,  write  to  the 

Walworth  MIg.  Co. 

128-136  Federal  St.,  Boston.  Mass. 
Park  Row  Building,  New  Yoric  Illy 

for  prices  and  terms. 


READING 

3all-Bearins:      Uaw^n     Mowers 

HIGH     WHEEL 
HIGH     GRADE 

SIZKS 

14,  16,  18,   20  inch 

Tht*>e  mowers  are  li^lil. 
ca>>-rinining,  ^l^()ng  and  dur- 
jible.  They  arc  braiitifiilK- 
fiiiislird  in  white  and  earnnnr. 
with  )?()ld  striping. 

MADK   BV 

READING  HARDWARE  CO.,  Reading,  Pa. 


NEW  YORK 
96  and   WS   Rcade  St. 


PHILADELPHIA 
017   Market   St. 


(  HICAC'.O 
IiC.    Lakt:   .Si. 


C*«»^ 


v; 


Cy^'l 


KEYS     AND      BLAIVKS   i»«_aiI_Oescrlptlons  | 
m  Locksmiths'  and  EIccPi4fc?^^^^C)gle  I 

■^*  Send  for  Catnloaiia.  '  ' 


UALITY  WILL  TELL"  which  explains  why  STAR  HACK  SAW  BLADES  ar« »>  «.«e«di»g.r 


_  ,  poi).: 
lar  everywhere.  Wo  do 
not  pretend  that  they  are  as  low  In  price  as  other  bran<lH  in 
market,  but  do  claim  that  they  are' by  far  thenioHteconoini<  hI 
ofanytou«e.  You  will  get  full  value  for  your  money  wtu  u 
you    buy   STAR   SAWS. 


L,L.eRS    FAUUS    CQMPAJSY^    3S  WARRBN   STREET,    INEW    VORK: 


Nicholson  File  Company  i^vwencT IT  ii:  s.  a. 


RILES    AIND    RASPS 


PARAGON  PLIERS  and  PUNCHES 

WARRANTED  TOOLS  at  Most  Popular  Prices 
Crucible   Steel  Nickel  PUted 

I-iglitrst,  Neatest  and  Cheapest. 

MANUFACTVRFD    BY 

The  Wm.  Schollhorn  Co.,  New  Haven,  Conn. 

Makers  of  Bernard's  Patents.    Bernanl.  Parafon.  Lodl 
and  Excelsior  Pliers.  Punehes.  Nippers  and  Dividers. 


JOBS 


IN  HARDWARE,  CUTLERY  and 
HOUSE-FURNISHING    GOODS 

All  Kinds  of  Filths,    Rusps  and  3Ieohanii\s'  Tools  tny   Specialty 


BOUGHT 


SOLD 


CHAS.   WEILAND 

147-149  CHAMBERS  STREET.  129-131    READE  STREET.         NEW  YORK  CITY 


^^xBRISTOL'S  PATENT  STEEL  BELT  LACING 

ft^^I^SL^     ?^      i:rJ^  MOST    EFFICIENT    FASTENER    FOR   ALL    BELTS 

p^^F'^^ippigaf^     ^^^^Zj*"^^  ^  Saves  Money  for  User        Makes  Money  for  Doulor 

ur^  .J  ^^^►"^j^H^  '^  Write  for  New  Circular  AA  and  Sunnples 

>   A-."   -  ■  ^'^^'rj^^  THE  BRISTOL  CO..  Walerbury.  Conn..  U.  S.  A. 

READY  TO  APPLY         FINISHEO^OINT     New  York.  114  Liberty  St.  London.  23  College  Hill 

THE  BRONZE  POWDER  WORKS  CO, 

Formerly  CARL  SCHLENK 

Partorles:  Elizabeth  J*.  J     Roth,  near  Noremberji.  Germany 

hron/es    for    LjilJinij    AcricinfuraT   ImpfCTf>cn(•^. 
Touts  and  \XashinK  .Machiiit-  a  Specialty. 

Send  lor  »««npl««j«j}t5^5^.  J^5y',l[»^|i^<f^J^  ?  M  WlUUm  St. 

JOHN     SOMMER-S     PERFECTION 

M.i.lr  out  uf  the  lUst  Sil.vlt.l  II,..ti.i..  Uf,]  fc.la.. 
t)i.l>  tilt'  (.cmniic  air  vla:rij..-.|  m  thr  vvo,..l.  with  our 
n.iir  mark      M  \LrK>K    (  |<(  »>> 

U  .III    i„r  |>Mce->  on  all  kiii.l-.  .,1    \V..o.|    |-aiic.-t>. 

JOHN   SOMMER'S    SON 

555365  CCNTRAL  AVCiNlUE NEWARK.  hL-J, 


Cunstructed  on  scientific  principles,  it  produces  nails 
of  proper  form  and  eliminaies  the  coarse,  thickenini;  (cn- 
dcnce  caused  by  cutters  of  the  shearing  or  biting  principles. 

The  GEM  has  stood  the  test  of  time.     IT  SELLS. 

The  Gem  has  stood  the  test  of  the  U.  S.  Circuit  Court 
of  Appeals.     Beware  of  infringements. 

THE  H.  C.  COOK  CO.,  Ansonla.  Conn. 

Temporary  OHice :  305  ScotI  St.,   San  Franrisco 


GOVERT  MFG.  CO.,  troy,  n.  y. 


Steel  Carriap  and  Wapn  Jacks 


<;<rri«jc  Jack  wciths  6  lbs.  and  will  lift  1,000  lbs. 
ft'aiion  Jack  weiuhs  10  lbs.  and  will  lin  ?.SUO  lbs. 

Sold  hy  III!  Jobbers  itt  Mfrs.'  Prices 
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Wire  Screens 

For  DOORS.  WINDOWS.  PORCBES.  ETC. 


8f  N  II    roil  (ATAl.UO 


increase  your  snarpening  Mone-  saies  inrougn  me  neoiunti  oi  me 

Pike  SclOng  Assoiimcnts. '  ■  ^  :  ^^f 

--  ■^AUGUST,  1906 
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STEVENS 

NEW  No.  325  DOUBLE-BARREL 
HANMERLESS    SHOTGUN 

IS  A   WINNER! 

Haveyour  jobber  sup- I  Send  for  dtscrlptive 
ply  you.    Be  S  U  R  E  to  I  matter  of  lateit  models 
SPECIFY  STEVENS  [and  complete  ctwlo£ 
See  Page  374.  I 

J.  STEVENS  ARMS  &  TOOL  CO. 

P.O.  Box  225, 
rncOKE  FAU-S,  MASS..  U.  S.  A. 
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•ten^centT  lpUBLISHEDByDANia.T.MALLETTAT255BROADWAY  NEW  YORK 


ONE    DOLLAR 
A     YEAR 


BOMMFRii 


Digitized  by 


Google 
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_     ,    J.       _   ,.  Wood,  Iron  and  Alnmiiom. 

Including  Delivery  Af ''.'[^^kk"^  adjustment   Kuaramrrd. 
^^  "^     Ul  all  lobbcrs  or  cataiojjue  on  request. 

JL/U      1  1        INOW  N.  Y.  Representative,  E.  T.  KIGGINS, 

103  Cbarobcrs  Street. 
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riTGMBURG, 
JiASS 

6H16AGQ 
ILL 


Branches 

SEATTLE. 
WASH 


SIMONDS 
vlKrGC'OlTD 

o\siMONDS 
SAW  CO 

'^  cis<?o. 


THe  Dlfirelo^v  Wire  F"ly  Klllor 

Indispensable  for  the  Household 

l*n'\ciit-   ("<»ntaf;i-in. 


ALL    OF    OUR     TOOLS    ARE 
FULLY  WARRANTED 

CHAS.    MORRILL,  ?2'e^^°^?Trk 

Scinitnry  WIro  Sink  l3ruMH 

Will   Hot    ru^t.  N..n-AI)soilunt. 
rattntc'l. 

A.  ^^^  No    (li*;fn^c  ccrni 


^^^  _^__     thf    lliiish.    SoM 

KiMv   hut  (1..,^   iiMi   cni^li  th«^   fly   cr   m.'^.  r^          ]^^  hv       the  ■    Hard- 

•  jiuto.     J'.<-,ni].ii     NNiilj     all     I  Kui-.i  k(  <ni  I  ft.  \     J^^  waic    'Iradc. 

^^*^           S.iul  foi    JMicrs. 

J.  F.  BIGELOW,  MFR.,  Worcester,  Mass.    New  York  Agents,  Wilson  Bros.,  107  Chambers  St 
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N    AND    L.ASnrilMO 


[ 


Tii'f"  V- 


cutting 
Feature    in 
Edge  Tools. 


are   The 
•'Ohio" 


Every  ''Ohio"  tool  is  covered  by  a  broad  and  satisfying  guarantee. 

Our  line  is  a  very  Complete  one,  iircluding  Pl«n«s,  both  Iron  and  Wood,  Chlsols,  Draw- 
ing Knivos,  Aufor  Bits,  Bonch  and  Hand  Scrows,  Etc. 

WE    DO    NOT    SELL    CilTilLOCUE    HOUSES 

OHIO  TOOL  COMPANY,  r.'::.':.'.''*':  u.  s.  a. 


Established  1852 


TUCK  MFG.  CO, 

'^'"^"^  BROCKTON,  MASS. 

A,A^M.M.^^^Jkdi  .MANlFACTrKKUS   OF 

Fine  Tools,  Cutlery  and  Springs 

NAIL  SETS  OF  ALL  SIZES  AND  KINDS 

Send   for  Tool  Catalogrue 


D©©R  BELLS 

We  ninnufncture  a  full  line  of  Door  Bells  ntid  I^senteh- 
cous  in  nil  finishes.    Write  for  our  deseriptive  eatalogue 

THE  STHRR  BROS.  BELL  CO, 

li^AST  HAMPTON,  -  -  CONNh:CTICUT 


Vl^HOLESALE     HARDVl^ARE     DIRECTORY 

Gives  Date  EstaMislicd,  Capital  Stock    (if  incorporated ),  Class  of  Goods  Handled, 

Territory  Covered,  etc.     I'itli  Annual  Edition.  Digitized  by  ^^jOOQ IC 
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August,  1906.  HARDWARE  DEALERS'  MAGAZINE iSj 


In  AxswBKiiiG  Advbstisbments  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS'  MAGAZINE. 

Digitized  by 


Google 


i84 


HARDWARE  DEALERS'  MAGAZINE 


August,  1906. 


DufdLbility  and  Economy 

are  two  of, the  many  points  of  superiority  in  Pitkin's  Bam  Paint.  It  is 
durable  because  it  is  made  from  one  of  the  most .  pennanent  paint  pig- 
ments known,  namely,  Oxide  of  Iron,  which  we  specially  import  from 
England  because  of  its  bright  and  permanent  color;  because  it  **wears 
like  iron"  and  because  it  is  free  from  acids  that  attack  and  kill  the  oil  in 
the  paint. 

C  C  Pitkin's  Barn  Paint  is  economical  because  it  prevents  the  ravages 
of  decay,  that  mortal  enemy  of  all  lumber;  because  it  is  definitely  guar- 
anteed to  wear  five  years,  which  guarantee  we  cheerfully  make  good  if  it 
fails,  and  because  any  one  can  apply  it,  thereby  saving  the  expense  of  a 
painter.. 

C  C  On  50  and  100  gallon  orders  we  give  discounts  and  freight  allow- 
ances that  will  make  our  price  proposition  very  attractive  to  you ;  zvrite 
us  for  it. 

C  C  Pitkin's  Barn  Paint  is  an  article  on  which  you  can  make  75  per  cent, 
profit  with  a  very  small  investment. 

GEO.    W.    PIXniN   CO. 

Paint  and  Color  Makers.    Originators  of  Barn  Paint 

Founded  1868  CHICAGO 


HEADQUARTERS'- 

Everything  for  the  Automobile 


exe- 


MANUFACTURERS   OF 

-CONTINENTAL" 

Auto  Lamps,  Genera- 
tors»  Clocks,  Calliope 
Horns  and  Auto  Sup- 
plies. 


We  guarantee  satisfaction  in    the   exe- 
cution  of  every  order,  large   or  small 


SOLE  U.  S.  AGENTS  FOR 

••  BUNCHARD  " 
Famous  Fren<i:h  Horns, 
Pirelli  &  Co.*s  Italian  Cable 
and  the  Celebrated  English 
Con\pound  Air  Pun\ps. 


Our  complete  128  page  catalogue  for  Hardware  Dealers  will 
be  mailed,  free,  upon  request,  also  our  red  booklet,  illustrating  the 
complete  line  of  ''Blanchard'  Famous  French  Horns. 

The  Motor  Car  Equipment  Company 

2L?s'i:s%;;.'?;;?r^*'-  aittomobile  accessories 


Main  Offices  and  Warerooms: 


55  Warren  Street,  NEW  YORK 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Packs. 
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ff^kaf  JVe  do  for  Ton 

when  you  handle  Tale  ^  Towne  Padlocks 

WE   ofFer,  free  of  all  charge  to  you,  a  service 
which    comprehends  a  Supply  Department 
free    absolutely,    and    personal    advertising 
advice  on  all  matters  connected  with  Yale  Padlocks. 

SUPPLY  DEPARTMENT 

A  "Book  About  Padlocks/*  illustrated   and   showing  Package  Labels  for  your  use. 

53  places  in  which  padlocks  are  of  use.  Rubber  Stamp  for  your  use. 

A  book  that  really  ulli  padlocks.  Leaflets,  i  colors,  illustrated. 

A  Catalogue  showing  the   Yale   &   Towne  Padlocks  Street  Car  Signs. 

you  carry.  Display  Sighs. 

Envelopes  for  your  use.  Newspaper  Ads. 

**The  Little  Black  Box  '* — an  interesting  story,  splen-  Newspaper  Reading  Notices. 

didly  illustrated,  2  colors.  Cuts  (eltc&otypes  or  half  tones) 
Tags  for  your  use.  for  newspapers  and  circulars. 

Rack    of  the  above   bears 

Tour  Name  and  Address 

in  a  conspicuous  place 

Write  to  us  about  our  Sample  Board  showing 
twelve  actual  Yale  &  Towne  Padlocks. 

Send  for  32-page,  2-color,  Illustrated  Booklet, 
"Suggestions  for  Selling  Yale  Padlocks/' 

Advertising  Department 

The  Yale  &  Towne  Mfg.  Co. 

9   Murray  Street,  New  York 


In  AN9wimiifG  Adviktis^ ICBNT9  IT  18  Dbsirabli  that  You  Mention  HARDWARE  DEALERS'  MAGAZINE. 
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ALL  TRADES  CAN  USE 

nn/Turv'c  genuine  red  devil 

1I1V111Ij5  WATER    MOTOR 

lODSEWIVES 

Can  reduce  their 

home  work  to  a  mini- 

mum by  using  a  four 
inch  Faucet  Motor  to 

grind  Table  Cutlery, 

Axes,  Hatchets,  polish 

ware   and   run   Sewing 

nee,    also   wash   bottles 

BUUT  FOR  BUSINESS 

Our  4  inch  motor  can  be  used  by  all 
trades. 

Our  6  inch  motor  is  ballbearing  and 
used  for  heavy  work  such  as  running 

Ice  Cream  Freezers,  Washing  Machines,  Coffee  Mills,  Printing 
Presses,  Horse  Clipping  Machines,  etc.,  etc. 

Four  inch  motor,  price  $4.00  (^.50  and  this  ad.  will  get  a  four 
inch  motor);  six  inch  motor,  price  $12.00.    Discount  to  the  trade. 

QUE  REFERENCES— Brad8treet*s.  R.  Q.  Dun  and  Oriental  National 
Bank,  New  York  City. 

DIVINE  WATER  MOTOR  CO^ 

108-110    Duane    Street.    New    YopK    City. 

A  PROFITABLE,  SALABLE  SPECIALTY  FOR  EVERY  LIVE  DEAUER. 

The  Acme  Bail-Bearing  Jack 

STRONGER.  SAFER,  QUICKER.  CHEAPER 
HAN  OTHER  JACKS. 

I  The  to-day  Acme  is  the  result  of  years  of  exi)ert  Jack  build- 

ing and  obsenration  of  expert  Jack  users.  Perfection  reached  by 
studying  the  strong  points  of  all  other  kinds  of  Jacks  and  weld- 
ing them  into  one. 

Recommended  by  up-to-date  engineers,  master  mechanics 
and  contractors. 

We  have  issued  a  valuable  book.  It  will  interest  you  and 
your  customers.    Send  for  catalogue,  prices  and  discounts. 

ACME   BA11-BEARIN6    CO.,   CHAPPAQUA,    N.   Y. 
SMITH  ft  HEMENWAY,  Sales  Departnieiin 

108.110  Duane  Street,  New  York  Clty« 
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THE  RUSSWIN  LIQUID  DOOR  CHECK 


MAY  BE  APPLIED  TO  EITHER  RIGHT  OR  LEFT  HAND  DOORS 
without  reversing  either  the  arm  or  spring.  The  labor  of  reversing  and 
the  possibility  of  error  in  reassembling  the  check  are  absolutely  elim- 
inated in  the  Russwin  Liquid  Door  Check. 

SELECTED   MATERIALS  SKILLFUL  WORKMANSHIP 

CAREFUL  SUPERVISION 

These  are  the  Reasons  for  Russwin  Superiority. 

Advertising  Literature  upon  request. 


RUSSELL  &  ERWIN  MANUFACTURING  CO. 

NEW  YORK         CHICAGO        ^^r         D-U-.:-,     C^^^  BALTIMORE         LONDON 

SAN  FRANCISCO  PieW  Drilaln,  tonn.  Philadelphia 


In  Akswxrikg  Advertisements  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS*  MAGAZINE. 
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Send  for  1906  Freezer  Book 

"Yankee  Tools" 

Ask  your  Jobber  about  them 

and  send  for  ** Yankee" 

Tool  Book. 

ARC   ALSO    MADE   BY 

NoHh  Bros.  Nf^.  Co.,  Philadelphia,  Pa.,  V.  S.  A. 


Consult    BUYERS'    REFERENCE   TO    ADVERTISEMENTS    QH    Last   Pacw. 
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Rao-«lmll»  off  an  adveptla^ment  running  In  the  3est  Won^en*s  iVfasaaBlnes- 
Read   by    iVfllliona  off   Houselceepers. 


The  "Universal" 
G>ff ee  Percolator 

mtket  Pofed  Coffe»— free  from  the  bitter  taite 
earned  by  boiliBB  ancl  leUmmg  all  the  delidoiu  aro- 
matic fra^raiice  of  the  G>ffee  B^ — a  healthful  appe- 
tiziag  beverage^  clear  at  wine,  though  no  eggt  are  uMd. 

C^acL 


Ueoa 
kbdof 
Unifon 


} 


Made  of  Pun  AlmuDuni. 


To  taite  Gifiee  made  in  the  "Univertal**  and  know  for 
the  6nt  time  what  Perfect  Coffee  is  like  it  worth  liv- 
ing  for.  Any  one  caa  make  Perfect  Coffee  in  the 
"UNIVERSAL." 


The  "Universal" 

Food  Chopper 


rf^ona  sill   Irinrla  nf  food 

gc- 
Led 
or 
ted 
Old 
lily. 


The  "Universal" 

Bread  Maker 

and   kneads   Bread   in  three   minutes.     The 

hands  do  not  touch  the  dough.    Simple^ 

Easy,  Sanitary,    I>oes  away 

« 

St 

L 


The  "Universal" 


inds 
and 
3pc- 
uits. 


LANDERS.   FRARY   &   CLARK.  NEW  BRITAIN,   CONN..  U  S.  A. 

Look  for  name  "UNIVERSAL^ 
What  causes  the  ^at  popularity  of   **Universar'  Goods?    Mechanical  perfection—un- 

auestioned  superiority  in  operation.    Liberal  advertising  to  Millions  of  Housekeepers  through 
tie  leading  periodical,  newspapers  and  public  demonstrations.    They  are  the  Original.    The 
only  Genuine.    The  Best.    Display  stands,  cook  books,  electrotypes  are  furnished  free. 


In  Akswerino  Advbitxsements  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS*  MAGAZINE. 
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Squares  That  Are  "  On  the  Square  " 

FOX'S   ALL   STjEEL   TOOLS 

Made  by  Challenge  Cutlery  Corporation,  Bridgeport,  Conn. 
All  Are  Absolutely  Accurate. 


qUALITV    HIOH,    BUT    CAN    BE    SOLD    HT    POPUUIR    PRICES 

f  ,.^.,«  Good     enouc^h 

a 

■ 


c 

Si 


WIEBUSCH  &  RILaER,  Ltd.,  Sole  Agents 

9  It  15  Murray  St.,  New  Yerk        San  Franeltoe  Offioe,  NUBNSOU  ft  MERTOI 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Paces. 
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Reasons  Why 

"WE  PERFECTO"  Is  T^  SCREW  DRIVffi 

BLADE  extends  entire  length  of  handle.     Is  squared  8 

at  butt  end  and  is   riveted   into  square  hole  in  | 

THICK  STEEL  NUT.    The  nut  is  countersunk  into  ^ 

wood  in  end  of  handle.  a 

o 

FERRULE.— Steel  with  heavy  reinforced  collar.  ^3 

i 

STEEL  PIN  securely  fastened  thropgh  ferrule,  han-  ^ 

die  and  blade  allows  of  no  looseness  or  twisting  of  g) 

blade  in  handle.  | 

HANDLE  knurled  and  nicely  polished.    Gives  the  best  •§ 

grip  of  any  screw  driver  on  the  market.  S 

Blade  and  ferrule  highly  polished. 


SIZES:  2lii.,  SIDm  4in.,  Sin.,  6in.,  7in.,  8in.,  IOIDm  12in. 

EVERY    ONE    OF    THESE     DRIVERS     STRICTLY    WARRANTED 


No.  1489  KEYHOLE  SAW. 


^3v^^ 


vwwww 


7iii.  Blade 

This  handle  fits  the  hand.  Special  clamp  holds  blade  secure- 
ly and  releases  it  quickly  when  opened.  Note  the  wrench  on 
handle  for  }^m.  and  %m.  nuts. 

WHiB    for   OaialaguB    and  PrIoBS 

The  Bridgeport  hardware  Mfg.  Co. 

BmooEPOirr,  oomn.,  u.  s.  a. 
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ARE  YOU? 


Pushing  your  business  ? 
Making  Money  ? 
Increasing  your  Profits  ? 
Enlarging  your  Store  ? 
Advertising  Bargains  ? 


IF  MOT 


You  should  and  can  by  asking 
for  a  copy  of  our  catalog  which 
will  be  sent  you  monthly. 
Costs  you  nothing  and  shows 
you  how  to  do  it.  Will  you 
try  it? 


THE 

Jacob  J.  VoUralh  Mfg.  Co. 

Sheboygan— Chicago— New  York 

World's  Largest  Exclusive  Sheet  Steel  and  Cast  Iroa  Enameled  Ware  Wmics 


Consult   BUYERS'    REFERENCE    TO   ADVERTISEMENTS    on   Last   Pagm. 
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"Niagara" 
COW  TIES 

OHIO  PATTERN 

Are  used  in  all  first-class  dairies,  as  they 
provide  for  the  safety  of  the  animal  as 
well  as  presenting  a  handsome  appearance. 


Equipped  with  two  toggles  and  free  work- 
ing swivel  that  will  not  stick  on  account 
of  rust. 
Order  early  for  the  Fall  demand. 


MANUFACTURED  BY 


aNEIMCOnwaiVITY 

Dept.  I.  ONEIDA,  N.  Y. 

ALSO 

NIAGARA  FALLS,  ONT.,  CANADA 
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VROOMAN'S  PEERLESS 


i>ATEINTr    SAIVITARY 


SINK  STRAINERS 

Are  now  made  and  distributed  by 

THE  ANDREWS  WIRE  AND  IRON  WORKS 

ROCKFOR.D.    ILL. 

S«i\d  y«ur  orders  dir«ct  to  them  for  eitKer  PLAIN  TIN.  JAPANNED  TIN  or 
VJTREOVS  ENAMELED. 

KEEPS  »«H<y 

SINK  ^"^*^ 

Durability 
CLEAN  Adapt&biUty 


NEAT    AND    VERY    ATTRACTIVE 

CAN   BE  USED  IN  ANY   SINK   WITB   STAND 


Ita  Utility  and  Superiority  are  Well  Known 

We  are  also  makers  of  a  large  line  of  wire  goods. 

DAVE  YOU  TiOED  OUR  No.  45  IDEAl  CARPET  WOP? 


MADE  OF  No.  12  COPPERED  STEEL  SPRING  WIRE. 

This  is  positively  the  Best  Carpet  Beater  made.    The  handle  will  not  come 
off.     It  is  riveted  on.     If  you  do  not  have  our  catalog  let  us  hear  from  you. 

ANDREWS    WIRE    AND    IRON    WORKS 

FACTORY  STREET  ROCKFORD.  ILL. 


Consult    BUYERS'    REI?T:RENCE    TO   ADVERTISEMENTS   on    Last   Pages. 

Digitized  by 


Google 


AoCTST,  1908.  HARDWARE  DEALERS'  MAGAZINE  i95 


Mr.  Retailer 


This  Beautifiil  Display  Rack 
Free  and  Prepaid 

^ir/^TT  r^Aj^  DISPLAY  your 
Specialties  without 
ist  if  you   specify 

• 

Triumph  Kennel 
Chains  and  Dog 
Leads  in  "A-R" 
(anti-rust)  finish 
only. 

The  above  dis- 
play rack  or  holder 
will  be  sent  you  in 
exchange  for  your 
business  card  and 
name  of  your  job- 
ber. 

THESE  HOLDERS  MJiKE  SALES 
Better  Send  ^ow 


PURISISHBD    ONUY    BY 


Bridgeport  Chain  Co. 

BRIDGEPORT,  CONN.,  Makers 

WIEBUSCH  &  HILGER.  Ltd.,      NEW  YORK,  N.  Y. 

DISTRIBUTORS 
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THE  MANY-USE  oa 

Sells  at  a  Profit  of 
100  to  150^  to  YOU 

THIS   FAMOUS   OIL   IS  ''THE 
STANDARD  FOR  QUALITY'' 


5  SIZES 


2  oz.  Bottle  for  home  uses. 
Large  Bottle  for  office  and  store. 
6  oz.  Can,  with  spout,  for  gunners. 
Vj  Gal.  Can  for  Automobiles,  etc. 
5  Gal.  Can  for  Garage  and  Factory. 


THE  MANY-USE  OIL  CO.,  N.  Y. 

Makers 

JOHN  H.  GRAHAM  &  CO..  113  Chambers  St,  N.  Y. 

Sole  Selling   Agents 
118  Holborn,  London,  E.  C.       123  CaUfornia  St,  San  Francisco,  Cal.        Copenhagen  (Preeport),  Denmark 


r 


AVOID    F^IRE  ! 


^ 


If  You  Want   Good   Liamp-Burners,  Bu>^ 


ALL.    BRASS 

The  screw  part  or  burner-base  is  covered,  which  protects 
against  fire.  Many  burners  are  made  cheaper  by  leaving  the 
screw-part  open,  so  that  dust,  dead  insects,  or  charred  portions 
of  wick  may  collect,  and,  becoming  saturated  with  oil,  are  liable 

to   catch   fire.         OUFS     Don't*  Se^ui  /or  our  Catalogue  0/  Burners  ami  Lamps- 

THE    PLUME    &    ATWOOD    MFG.    CO. 

Factory:  WATfXBURY.    CONN.  ^ 

29  Murray  St.,  NEW  YORK  199  Lake  St.,  CHICACO    < 


Consult    BUYERS'    REFERENCE    TO   ADVERTISEMENTS    on    Last    Packs. 


Digitized  by 


Google 


August,  1906. 


HARDWARE  DEALERS'  MAGAZINE 


197 


THE 


'  STARTER " 


ASSORTMENT 

Of  5  and  10  cent  goods 

itemized  in  our  August  catalogue  is  a  first  class  open- 
ing order  for  a  5  and  10  cent  store  "on  the  side." 

A  similar  $75  assortment  in  our  July  and  August 
catalogues  last  year  was  ordered  by  many  a  hardware 
man  who  now  KNOWS  the  double  profit  5  and  10 
cent  goods  can  be  made  to  pay. 

Other  Expert  Assortments  are  itemized  in  our  book- 
let of  that  name — yours  for  the  asking.  And  our 
Expert  Service  Bureau  (Chicago)  is  yours  to  use 
whenever  you'd  like  our  help  in  dealing  with  any 
storekeeping  problem. 

Now's  a  good  time  to  consider  adding  a  5  and  10 
cent  store  "on  the  side."  Why  not  write  to-day?  The 
August  catalogue  is  No.  K581. 


BUTLER  BROTHERS 

Wholesalers  of  General  Merchandise 

NEW  YORK        CHICAGO        ST.  LODIS        (^^EXTtS?"*) 

Samples  Houses:   BALTIMORE— DALLAS— ST.   PAUL 


In  Answerxno  Adveitisbments  it  is  Desirable  that  You  Mention  II ARDW ARE  DEALERS' MAGAZINE. 


J 


Digitized  by  LjOOQ IC 


198 


HARDWARE  DEALERS'  MAGAZINE 


August^  1906. 


Don't  continue  selling  a  Plane  that's  like  most  other 
Planes! 

That  kind  of  competition  is  too  hot. 

CHAPLIN'S  Improved  Plane  is  full  of  strong,  con- 
vincing, talking  points. 

The  unique  corrugated  bottom — to  relieve  the  suction; 
the  simple,  effective  Adjustment — with  absolute  accuracy; 
the  specially  ground,  and  tempered  Cutting  Bit — with  its 
long-wearing  qualities.  * 

May  we  mail  you  "A  'Plane*  Talk  about 
a  good  Plane''? 

Veiy  interesting. 


TOWER  ^  LYON  COMPANY 

M  Cbambers  Street,  Neiv  Yortc 


Union  Hardware  Company 

TORRI^fGTO^l•  co^f^f•t  u*  s.  a. 

New  York  eiltec,  M  Climbers  Street,  !■  ehwac  of  TOWER  A  LYON  CO. 
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I  SOLD    BY    ALL    HARDWARE    DEALERS  I 

Improved  Carpenters'  Tools 


Of  the  better  class  of  Bit  Braces  the  line  shown 
in  our  Catalogue  No.  81  is  the  most  Complete. 


Stanley  Concealed  f^atchet  Brace 

No  projections — complete  protection  for  the 
Working  Mechanism. 


Stanley  'Rule  ^  Level  Co. 

Hew  Britain,  Conn,,  U,  S,  A. 

\ 

'      NEW  YORK  OFFICE  AND  EXPORT  DEPARTMENT 

107  CHAMBERS  STREET,  NEW  YORK 
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BLBCTRICIANS'   TOOL  CHESTS 


BI^SCTRICIANS'  TOOL  CHJBST,  No.  lOOO 

This  l8  a  portable  Tool  Chest  and  can  be  conveniently  carried  In  the  hand.  It  Is  made  of 
Chestnut,  with  .locked  corners,  filled  and  varnished;  has  lock:  box  hinges;  brass  plated  elbow 
to  support  lid,  when  open ;    brass  plated  lifting  handle  and   two   trunk    clasps,    to   hold   lid   in 

f>lace   when    carried    by   hand.       Inside  measurements,    17    Ins.    long,    6%  d-j^a    AM^k    •«  *7e 
ns.  wide,   5   Ins.   deep.    T ITICC,  eaCII»  ^Z./d 

MI^MCTRICIANS'   TOOI,   CHEST,  No.  lOOI 

except    the    Inside  measurements,    which    are   21 

Price,  each,  $3.2« 


The  No.  1001  Is  the  same  as  the  No.  1000, 
Ins.  long,  6^  ins.  wide,  and  7  Ins.  deep  Inside.. . 

No.  1000  weighs  8%  lbs.  crated. 
Weighs  3%    lbs.  not  crated. 


Packed  four  in  a  crate. 


No.  1001  weighs  11  lbs.  crated. 


Weighs  6 


ighs 
lbs. 


not  crated. 


'"'"J^ffX"'  C.  B.  JENNINGS  *  CO.,  *' ^r^'io^AT'' 
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OLDEST 


ESTABLISHED    1838 


LARGEST 


The  Frank  Miller  Co. 

Manufacturers  of  the  Preparations  for  Use  on  Harness  Known  as 

Hie  Standard  of  the  World" 


QRNES 
OIL 


Hig^hest  Awards,  Centennial,  1876 
Highest  Awards,  World's  Fair,  1893 


Harness  Dressing 


HASNESS  OIL. 

Preserves  and  softens  the 
leather,  consequently  adds 
life.  Compounded  with  pure 
neatsfoot  oil. 


The  very  best  article  of  its 
kind.  Unequaled  for  use  by 
both  manufacturer  and 
owner  of  harness. 


FRANK  MILLER'S 

HABHESS  T^BF^^TFft 


I.  X.  L.  HABNESS  OIL. 

Second  in  quality  only  to 
our  Frank  Miller  Harness 
Oil.    Superior  to  all  others. 


niAjrx  lOLLa  oa 


Carriage  Top  Dressing. 

Gives  an  elastic,  durable 
water-proof  gloss  and  is  posi- 
tively safe  to  use  on  finest 
stock. 


EDGE,  COLLAR  AND 
HARNESS  INKS 


ATT.V.  OIL. 

Superior  to  Castor  Oil; 
lasts  longer  and  will  not 
gum. 


habhess  soap.         ^ 

Unrfvaled  for  cleaning  and  J^  preparations  are  urn- 
softening  the  leather,  abso-  form  in  quality  and  the 
lutely  pure.  quality  the  best. 

The  Frank  Miller  Co. 

OFFICE  AND  FACTORY  EUROPEAN  OFFICE 

Ml  ui  351  West  26di  St.,  NEW  YORK,  U.  S.  A.    Tower  Chambers,  Moorgate,  LONDON,  E.  C. 

Send  for  Price  I^ist  and  Catalogue. 
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Cronk  Lawn  Set 


\\ 


MAKES  THE 

OLD   YARD 
LOOK  UKE 
A    LAWN 


^     ,,  mm  "GMT  OFF"  Your  Knees 

Cronk's 
Patent 
Grass 
Shears 


ER 


JL      CAk^JLA 


PMcMed  March  ».  MM 
lh]rl(.UW 
Jnic».im 


1  Sell-Cleaibig  lawi 
I  Rake.    "Shake  It" 


The  CRONK  &  CARRIER  MFG,  CO,,  Elinira,NX 
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*****•*••**•* 

^  STAR  SAFETY  CORN  RAZOR  ^ 

ULr  Price  $1.00«   Simplet  Saf e»  Sure  ^JL 

yJS.  NO  SKILL  REQUIRED.    The  only  '^Safety 

•  ifA^^  Corn  Razor"  that  can  be  kept  absolutely  Glean  4 

\^^V^S^^  and  Shari>.    By  drawing  the  guard  back  it  can  ^BF 

^^^^^^%^  be  honed Jor^stropped^like  a  razor.  ^\ 


•                                         THIS   CUT   SHOWS   guard: PARTLY   OPENED  ^^L 
with  the  flnt  order  of  not  leM  than  one  4oBen  we  will  famUh  a  black  cloth  show-case,          ^\ 

doeSo^llnul   (With  a  neit  glS?  sign,  as   Ulustrated  below)  having  sU  Corn  Rasors  on 
display  and  iriz  In  the  lower  compartment. 

*  * 

*  * 

*  * 

*  • 

*  * 

*  * 


We  are   advertising   the  Com  Raxor  In  spaces   of  frofn  4  to  8  Inches  In  the  ten  leading  9K 

publications  of  the  country  best  adapted  to  our  use.  ^  ^ 

If  you  have  the  razors  It  is  easier  and  more  satisfactory  to  your  customers  to  buy  of 

•        yon  than  to  send  to  us.  a 

The  Star  Hafety  Com  Rasor  Is  as  efficient,  well-made  and  practical  In  Its  fleld  as  our  ^^^^^ 

Star  Safety  Shavi^  Raxor  for  shaving;  perhaps  that  is  as  strong  an  endorsement  as  could  ^^^ 
be  given  the  Cora  Rasor.  ^\ 

We  would  like  to  send  you  at  least  a  dozen  of  the  Star  Safety  Com  Razors  In  our  hsnd-  ^    ^ 

some  little  display  case,  which  is  given  free  with  orders  of  a  dozen  or  more.    These  razors 

•        retail  at  a  restricted  price.  91.00,  and  show  a  liberal  profit  to  ths  dealer.  4 

We  trust  that  we  shall  have  the  pleasure  of  hearing  from  you.  ^^^ 

Thanking  you  In  advance,  therefore,  for  an  early  reply,  we  are,  ^^ 
Very  truly  yoars,  ^^ 

^  KAMPFE  BROS.  ;^S:^  NEW  YORK  ^ 
••••••••••••y 
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f   Forscbner's 
XXXX  Brand 

Butcher 
Knives 

lade  of  Special 
nascns  Steel,  care- 

y  tempered  and 
>und,  combined 
fi  best  workman- 
3.  Superior  to  all 
zrs.  Each  blade 
ranted. 

vi^rite  for  Catalogue, 


Chas*  Forscliner  &  Sons 

206  East  19tti  St.,   New  York,  U.  S.  A. 
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TIN  BOXES  FOR  ALL  OFFICE  USES 


1S51 


Ca8li,lMd,SUwp,  ma  ud  Ghanse  Boxes,  Ittl  Head 

Cases,  Eavelope  Cases,  HaDway  aad  Mside 

MaO  Boxes,  ete. 

Satiafaction   Guaranteed—Send  for  Catalog 

MEIRIAM  MFG.  CO.,  Dnrham,  Cobb. 


KLIP-KLIP   POOKIT    MANIOURBS 
HJIp-Kllp  Dao— For  men  who  smoke  haa  a  sei>arate  cut- 
ter for  cigars— two  osefal  articles  for   price  of  one— 

SAc.  each:  ^1,7 fi  per  doi.  delivered. 
Kllp-Klip  Premo— ▲  new  nail  clipper  very  small,  neat 

and  highly  finished ;   ladies  like  this  size— Mc.  each ; 

S1.50  per  doz.  delivered. 
RIlp-Rllp  —  Solid    German  Silver— can *t  mat  — cleans, 

trims  and  files  the  nails— everybody  likes  it— Retells  for 

a  quarter ;  91.75  per  doz.  delivered. 
Rllp-Kllp  Junior— Made  of  steel,  nickel  plated,  strong, 

neat  and  compact— sells  for  15c.  but  is  worth  more; 

Sl.Sftperdoz.  delivered. 
p-KUp  Key  Ring  with  Cigar  Cutting  Attachment 
—This  Is  a  useful  novelty  that  men  like— Retails  at  SOc. 
81. ISO  per  doz.  delivered. 

678  Clinton  Ave.,  8., 
Rochester,  N.  T. 


"SiV"ySg?»  KLIP-KUPCO. 


THi:  SHAVEZY 


May  be  adjusted^to  any  blade. 

Instantly  chani^ed  from  right  to  left. 

Is  the  best  and  a  Cheap  Guard. 
Get  my  pruis^  which  are  right, 

L.  T.   WEISS*  Sole  MeLiiufeLCturer, 
297  Taaff*  Place,  BROOKLYN.  N.  Y. 


C.  J.    KIMBALL    COMPANY 


BENNINGTON,    N.    H. 


Manufacturers  of 


Butcher   Knives, 
Shoe  Knives, 
Kitchen    Knives, 
Putty   Knives, 

Paper    Hanger    Knives,     Factory    Knives,     Cigar    Knives. 

Screw    Drivers,    Drawing   Knives,    Etc. 

Send    for    Catalogue 
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This  is  a  •pecimen  of  one  of  our  advortiMmoiits  which  regularly  appear  In  all  leading  publications.  All  results 
thtrtf rom  ar«  raferred  to  th«  dealer  ia  the  town  ffom  whence  they  come.    Send  for  Booklet  with  trade  prieea 

M^IB^M^— M^^W^B^l^l^^— 1^— M^— i^— — — — W^l^i— ^— ^— i^^— ^h— 
PI 

Hoili 

Doal>leCo 
Hoa 

fair  ia 

i 
Carbo-H 


""Hlnta  on  Shaving"  Free,  and  also  make  you  a  proposition  whereby 
we  will  arrange  with  your  dealer  that  you  can  test  and  use  one  of  these  razors  without  any  risk 
or  obligation  on  your  part.  The  booklet  illustrates  the  correct  razor  position  for  every  part  of  the 
face,  and  gives  much  needed  information  to  all  self-shavers.  The  Carbo-Magnetic  razor  Is  for  sale 
by  most  good  dealers  who  guarantee  it  to  give  3.650  perfeet  shaves — we  back  that  guarantee. 
Send  for  book  to-day.  Y'itm  of  A.  L.  8ILBSK8TSIN*  459  Bf^dwmy,  N.  Y. 


WE  WILL  PREPAY  any  quantity  of  our  POCKET  KNIVES,  BUTCHERS' 
KNIVES,  SCISSORS,  RAZORS,  and  RAZOR  STROPS  to  any  responsible  dealer 
in  the  United  States,  and  after  60  days'  trial,  if  you  do  not  find  that  they  are  su- 
perior to  the  line  of  Cutlery  you  are  carrying,  you  may  return  them  to  us  at  our 
expense. 

W.  R.  CASE   &   SONS, 

Bradford,  Pa. 


Consult   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   on   Last   Paces. 
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I  Wins 


the 


Trade 


Less  than  two  and  one-half  years  old  and  nearly  a 
million  sold  to  satisfied  customers. 

It  moves  from  stock  rapidly — no  long  Investment— but  money  and  profit 
quickly  return.  Each  outfit  thoroughly  guaranteed  as  to  finish  and  workman- 
ship.   Hardware  dealers  are  building  a  sound  business  upon  the  ''Gillette." 

12  Bbules,  24  Keen  Catting  Edges  of  Finest  Steel.    Bach  Blade  Will  Olve  20  to  40  Shaves. 

Standard  Razor  Set,  Triple  Silver-Plated  Han- 
dle  and    12    Blades,    in    Handsome   Lea^^^*- 

Case 

No.  461,  Combination  Set,  Standard  Razor 

Blades,  Telescope  Badger  Hair  Lather  Bi 

and    Stick    Shaving    Soap    in    Silver    PI 

Holder,  in  Leather  Case 

No.  460,  Combination  Set,  Standard  Razor 

Blades,  Badger  Hair  Lather  Brush  and  S 

Shaving   Soap   in   Silver-Plated    Holders 

Leather  Case  

§uadruplc  Gold- Plated  Set,  with  12  Blades., 
terling^  Silver  Set,  with  12  Blades , 

Other   Combination   Sets   in   Silver   and   C 

up  to 

Extra  Blades,  per  package  of  Ten 

Standard  packages  of  10  blades,  having 
edges,  for  sale  by  all  dealers,  at  the  unif 
of  60  cents  per  package. 

Send  for  catalogue,  handsomely  illustrate! 
ing  other  sets  in  Silver  and  Gold. 

No  Blades  Exchangred  or  Resharpened. 


1 

C 

•  ;  Most  Wonderful  Steel 

I  Blade  in  the  World  I 

d 

ii  >  Hinges  That  Rust,  No  Clasps  That  Break, 

«  No  Springs  That  Weaken,  One  Sturdy 

^'  Frame  of  Mechanical  Perfection. 

tc 

'I  [EW  COMBINATION  .SET  with  razor,  in- 

a<  r  soap  and  brush  in  silver  holders,  is  a  boon 

!j!  traveling  man. 


ai  »ply  all  dealers  with  booklets,  signs  and  hangers. 

J^  ading    Hardware    dealers    are 

St J  "The  Gillette"  a  trade-leader. 

Gillette  Sales  Company 

244  Times  Building,      -      NEW  YORK  CITY 


Ih  Answering  Advertisements  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS'  MAGAZINE. 


Digitized  by  LjOOQIC 


2o8 


HARDWARE  DEALERS'  MAGAZINE 


August,  1906. 


UNION  RAZOR  CO. 

TIDIOUTE,  PA. 


ALI^  RAZORS 
HAND  FORGED 
AND  HAND 
GROUND. 


For  each    razor   of   our   full 
HAMBURG  Grinds  that 
does  not  prove  Per- 
fect WE  will   give 
TWO  nev^  ones. 

UNION  RAZOR  CO. 


f 


The/ Per  fecto' Roller  Rs 

HAVE  YOU  SEEM  1' 

RETAILS    FOR    50    CEN 

The  HEST  and  QUICKEST  Seller  on  the 
The  strop  automatically  returns  to  its  case 
Leather  specially  tanned  for  us  by  the  "He 

the  satin  finish  which  insures  a  high-class  strop 

ing  qualities. 

Case  of  polished   wood  and  enameled  stee 

lifetime. 

Send  for  Circular  and  Pricei 

Tlie  Perfecto  \4fg.  Ci 

TOWANDA.    PA. 
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A  jood  many  dealers 
like  their  own  name 
on  AMERICA  Alarm 
Dials — it's  a  standing 
"ad"  that  somebody 
else  pays  for. 

Ask  your  jobber  or 
write  us  about  thb. 


THE 


.(0. 


LA  SALLE,  ILL. 


An  actor,  who  thought  himtelf  right. 
Tried  to  play  "Mr,  Bluebeard"  one  night. 
Through  the  blue,  the  wind  blew, 
Whiekers  flew  up  the  flue. 
And  the  galVry  yelled  "RADIVMITE!" 


Self-Bhayers,  in  all  localities — in  your  lo- 
cality— Mr.  Dealer,  are  wrltinar  as  In  answer 
to  our  adyertisements  of  Radiumite  Bazor 
Strops  and  Razors. 

Do  yon  carry  them  in  stock? 

Do  yon  know  that  a  man  might  as  well 
buy 


7^jy/^5AWWltMOt 


as  a  strop  that  does  not  hone? 
Do  you  know  that  the 


lUrTttTH 


DIAMOND 
HONING 
PATTERN 


is  applied  to  every  Radiumite  Strop,  and 
that  It  is  covered  by  United  States  Govern- 
ment patents? 

Do  you  know  that  the  Radiumite  Diamond 
Honing  Pattern  will  hone  any  rasor  per- 
fectly, and  that  It  does  it  while  you  strop  r 

Do  you  know  that  every  Radiumite  Strop 
is  recognized  instantly,  as  such,  by  the  beau- 
tiful and  unique  Radiumite  Diamond  Honine 
Pattern,  which  is  patented,  and  that  al- 
though a  perfect  self-honer,  there  is  no 
harmful  oomvoeiiion  or  grit,  to  come  off  the 
strop  and  adnere  to  the  razor? 

Do  you  know  that  the  great  merit  of  the 
patented  Radiumite  Diamond  Honing  Pat- 
tern has  built  our  business  to  large  propor- 
tions, and  that  it  is  building  to  large  propor- 
tions the  strop  and  razor  business  of  every 
hardware  dealer  who  is  handling  the  Radi- 
umite Strops  and  Raxors  t 

Do  you  know  that  the  methods  the  Radi- 
umite Company  places  in  the  dealers*  hands, 
sell  more  razors  and  strops  than  aM  others 
combined? 

Do  you  know  that  we  make  razor  strops 
that  sell  at  very  high  prices,  as  well  as  spe- 
cial offers  that  attract  the  medium  and  poor- 
er classes,  so  that  no  one,  no  matter  what 
his  station  in  life,  passes  the  Radiumite 
dealer  by? 

Write  to-day  for  Information  on  Radiumite. 
Write  for  price  lists,  catalog  and  special  offer- 
ings.   Do  it  to-day! 


Tl^^RadiumiteCompany 

97-99-101  So.  Clinton  St.  Chicago 
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6.  P.  COJITES  CO. 

MANUrACniRCRS  OP 

THE  TRIPLET  IND  THE  MIN-Mi. 

■orwioli,  CoBB.9  U.  S.  A. 

THE  TRIPLET  Combliubtion  Pocket  Tool 
for  holding  Keys,  Opening  Letters.   Remoying 
Crown  caps  from  bottle»,  Turning  Screws  and 
for  various  uses. 
tools  ifyoa  haTO  m  Triplet  In  your  pocket." 


little  Manicuring  Tool— different  from  other 
makes,  being  so  constructed  no  case  is  neces- 
sary to  carry  it  in,  to  prevent  the  nail  cleaning 
point  from  cutting  the  pocket.  Notice  the  Good 
File  on  them— how  it  cuts-^nd  the  width  of  it. 
Sample  Triplet  and  Maa-I-O.,  post-paid  for 
15c  A  sample  dosen,  post-paid,  76o.  Descrip- 
tive Circulars,  prices  and  full  particulars  to  dealers.    Ask  your  Jobber  for  them. 


Priest's  Clippers 


THAT'S 


nOTCtlKlftS' 
CUPPCRS 

standard  Quality 
and  Woriimananip 
Gnantnteed* 
f  rompt  Shipment 
Right  Prices. 


SUFFICIENT 


Catalogue  on  application 

AMERICAN    SHEARER    MFG.    CO. 
NMhuoL*  N.  H.»  U.  S.  A. 

WlobtinoK  m.  HUger,  Ltd.,  SolUng  Agontn 
9.15  Nxuray  St..  N«w  York  City 


Simple  in  Design 
Elegant  in  Finish 


Send  for  Descriptive  Catalogue  and  Prices. 

»WARD  fteHOTCnKlftft 

RaUroad  Ave..  BRIDOEPORT.  CONN. 


THE 


TATTOO 

CTrwU  Mark  lUsMisrwl  in  U.  S.  PaL  CMBc*,  Aug.  99,  1905) 


A  GOOD 


4H  Inch  Case 

ALARMS    INTERMITTENTLY    ON    A 
4-lNCH    BELL-METAL    GONG    ON    BACK 

Wrltm  for  Prlemt 

THE    NEW    HAVEN    CLOCK    CO. 

Dept  S 

NEW  HAVEN.  CONN. 


OATBS 


Yankee  Clipper 


A  SHEET  METAL  DANDY 

Coates  Clipper  Mfg.  Co. 

Worcester,  Mass. 
J.  H.  GRAHAM  ft  CO..  NEW  YORK, 

SclllBO  Aoents. 
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QUALITY 
TELLS 


THE  ATLAS  BRANDS 


No.  850. 


QUALITY 
TELLS 

Embody  All  the  Essential  Features  Required  in  a 
Qood  Running  Shear,  with  an  Exceptionally  Fine 
Catting  Edge. 

Send  for  OaldloQus  No.  Id 

THE  ATUia  SHEAR  OOm 

CAST  SHEA^  SOI8SOR8  TINNER  SNIPS 

BRIDGEPORT.  COWIV..  V.  8.  A. 


We've  been  making  good  Pocket  Cutlery  so  long — since  1857 — that  it's 
second  nature  with  us  to  make  the  best  Cutlery  we  can. 

Yet  we  leave  nothing  to  chance. 

Every  blade  we  make  has  the  same  careful  attention — and  each  Knife  is 
carefully  inspected  before  packing  for  shipment. 

UN-X-LD  Pocket  Cutlery  embraces  a  wide  variety  of  styles — for  young 
or  old  people. 

Send  your  name  and  address — and  our  representative  will  call  with  a 
complete  line  of  samples  when  he's  in  your  locality. 

Send  your  name  and  address  now! 

NORTflFIELD  KNIFE  COMPANY 

NORTHFIELD.   CONN. 


VOU  are  backed  by  a   reputatic  ~ 

founded  in  1825  and  maintain< 
ever   since,    when   you    tell 
customer  that 

HEINISCH 

TAILORS'  SHEARS, 
TRIMMERS,  SCISSORS. 
TINNERS*  SNIPS,  ETC. 

ARE  THE 

"BB»t  k»  the   World."       cxra**-^ 

R.    HEINISCH'S  SONS   CO. 

NEWARK,  N.  J.,  -  -  U.  S.  A. 

NEW  YORK  OFFICE  AND  SALESROOM,  155  CHAMBERS  STREET 


J 
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THE    FOUIVDATIOIV    OF    SUCCESS 

IN  THE  RINK  BUSINESS  IS  AN  EQUIPMENT  OF  THE  RICHARDSON  CUSHION  FRAME.  ANTI- 
JAR  BALL-BEARING  ROLLER  SKATES,  used  in  all  of  the  largest  and  most  successful  rinks,  and  by  all  of 
the  most  prominent  nrofessional  skaters  in  America.    We  have  held  all  World's  Records  since  1886. 

We  have  originated  every  essential  feature  in  connection  with  the  manufacture  of  roller  skates  during 
the  past  Twenty  Years. 

We  do  not  manufacture  sidewalk  skates  and  recommend  them  for  rink  use. 

The  most  complete  line  of  hitch  erade  Roller  Skates  on  the  American  market. 


R.ICHAR.DSON    BALL-BCAR^ING   SKATE   CO.    501    Wells   St.,   Chicago 

THE  ORIGINAL  JOHNSON 

Racing   and   Hockey   Skates 

for  my  new  24  Page  Catalog,  containing  rules  on  Racing  and 
Hockey.  Records,  Instnicftltms  on  laying  a 
track,  etc.    Liberal  discount  to  the  trade. 

NESTOR  JOHNSON,  Chlcago,IU. 

366  A  368  N.  California  A«.  ntar  Divltlon  St. 


WINSLOW'S  RINK  ROLLER  SKATES 


NEW 
MODELS 


Best  Ice  and  Roller 
Skates 


SEND    FOR 
CATALOGUE 


Best  50  Years  Ago 
Best  To^ay 


No.  17  with  "Web"  Steel  Ball  Bearing  Rolls. 

THE  SAMUEL  WINSLOW  SKATE  MFG.  CO. 


Makers  of  Ice  and  Roller  Skate* 


WORCESTER,  MASS.,  U.  S.  A. 


ONE 

Patents 


HILL. 

458  Chs 


DEALER.    SOLD    427 

"Irish  Mails" 

in     eight 
days. 

Was  that 
you? 

Get  our  Booklet. 

STANDARD     MFG.     CO. 

•e  Street,  Anderson*  Ind..  V.  S.  A. 


Reduced  Rates  for 

Telephone  Service 

throug^hout  Greater  New  York  are 
effective  from  July  1st.  Contracts 
now  being:  taken  at  new  rates. 

Call  nearest  Contract  Office 
for  full  information. 

NEW  YORK  TELEPHONE  COMPANY 


Ctmtract  Office*: 
L')  I>ev  Street 
115  West  .Wth  Street 
220  West  I24th  Street 
61G  East  150th  Street 


Telephone  No.: 

9010  CorUandt 
9040  38th 
9000  Mominsside 
9020  Melrose 
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UdKB  Cabtactt,  Settee*.  tnmla§  M»ar4t.  Wash  Kiicbei 

LADDERS— Step,  Straight 

WRITE  FOB  CATALOG 

THE  SPECIALTY  MANUFACTURING  CO. 

TTTUSVILLE.  PA. 


NEW  YORK  SPORTING 
GOODS  CO. 

17  WARREN  ST.     NEW  \IWK.U5Jl. 


In  connection  with  our  large  job- 
■^      bing   business    in    Sporting    Goods 
(Catalogue  No.  36)  and  Bicycles  (Cata- 
logue  No.  35),  we  carry  an   extensive 
line  of 


Aatomobile 
Supplies 


TIic  Time  To  Sell 


CLARK  HEATERS  AND  COAL 

=  Will  Soon  Be  Here 

and  the  alert,  aggressive  dealers  will  have  their  orders  in  early. 
Many  are  in  now  for  future  shipment.  Why  not  get  yours  in  and 
save  later  delay  and  disappointment  ? 


The  Best  Made 
and  Most  En- 
during  Carriage 
and  Sleigh  Heat- 
ers.  They,  won't 
Bend  or  Breali 


19.  STYLES 

From  only  $1.75 
up  to  $10.00 

SOMETHING 

FOR 
EVERY  PURSE 


Get  in  touch  with  us  early.  We  can  show  you  money  in  these 
goods  for  your  fall  and  winter  trade.  All  prominent  jobbers  have 
them.     J^ree  Catalogut. 

CHICAGO 


CHICAGO  FI£XIBI£  SHAFT  CO. 


180  ONTARIO 
STREET, 
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A  New  Line  of  Roller  Skates 

lUty 


SS^bIe  S:tr  bea'SSSST-         \  Descriptive  List 

Finest    Ste«l    Wheels    ever    shown,    j     tells  it  all. 

INQUIRIES    WILL   BM  APPRMCIATMD. 
BARNEY  &  BERRY,  Springfield,  Mass.,  U.  S.  A. 


KINGFISHER 

Lines  are  knowtt  by  the  Company  they  Keep 
—they  are  only  found  In  Company  with  the 
KINGFISHER  Trade-Mark. 

B.   J.   MARTINIS   SONS 

Makers  off  the 
««iClIvaPlSHBR'*    BRAIVD    Braided    Slltc    PIsH-Lrln 

ROCKVIUUB,   COIVIV. 

f^  CTT       TUET       TDAnET      ^^^^  ^  ^^^  selling  automobile  appliance* 
|jr|  Irlt         lllAlJt         '^^^  hardware  dealer  is  in  line  for  auto 

^^'  iii^         llir^a^^      sundries.    Get  your  jobber  to  furnish  yon 


with  "Soot  Proof"  Plugs 

It  is  the  most  economical  and  beet  selliiiK  plug 
on  the  market,  because  its  life  is  practically  un- 
limited.   It  cannot  short-circuit. 


Send   for    free    treatise    on    electrical    ignition    troubles. 

Address     C  •      A  •      \^  E  Z  G  E  R  9      1 11 0  •  9     Manufacturers 
203    W.  SOtti    Street*    New   York 

Natloiul   Sales  Corporation,    Factory'  Sales   Managers,  296    Broadway,    New  York 
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WALKER'S  Quick  and  Easy 
HEAT  and  FRUIT  JUICE  PRESS 


ERIE    SPECIALTY    CO. 

Erie,    Pa. 


ENOUGH  SAID— 

Send  for  a  Catalogue 

C.  T.  Winiamson  Wire  Novelty  Co. 

52-«4  Badger  Averae,  NEWARK,  N.  J. 


FOLDING  POCKET  SKATES! 


Metal  plac 
lieeded ;  res 
prease  in  -w 
^crease  in 
strength. 

A  pair  in  a 
Wallet  may 
be  cani^  in 
the  breast 
pocket  or  a 
Lady's  Muff. 


^o  Keys,  Heel- 

ates  or  Screws ; 

NO  BULK, 

NO 

BOTHER. 

Leading  Jobbers. 
Ask  for  Catalog. 

MARTIN 
KATE  CO 

Boston,  Mass. 
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BAKER   GUNS 

Send  for  DescriptionB  and  Frices^of  NEW  GRADES     v' 


Our  line  comprises   TWELVE   different   Stock  and  Special   Grades   in   a 
wide  variety   of  specifications   at  prices  ranging   from   $18.00    to   $250.00 

READY  SELLERS       SATISFACTORY  TO  USERS 

Liberal  discounts  and  attractive  propositions  for  THE  DEALER 

BAKER  GUN  AND  FORGING  CO. 

BATAVIA.  N.  Y^  U.   S.  A. 


0  HAIMEILXOIV 


: 


The  No.  19  "Hamilton"  frame  and  working  parts  are  of  steel,  beautlfuUy  finished  in 
a  blue-black ;  the  stock  of  handsome  walnut,  with  simple  and  convenient  "take  down" 
features,  f  ^  forward  motion  of  the  lever  exposes  the  opening  for  loading,  and  after 
the  cartridge  has  been  Inserted  a  reverse  motion  closes  and  locks  the  action  securely, 
after  which  the  milled  thumb-piece  Is  drawn  back  and  the  rifle  is  ready  to  fire.  This 
construction  removes  the  element  of  danger  inseparable  from  some  rifles  of  the  usual 
hammer  type,  ^  After  firing,  another  forward  motion  or  the  lever  extracts  and  throws 
out  shell. 


Model  IS.    $1.M. 


"Take  Down 


Model   15,   constructed   same  as   No.    19,   only 
with  barrel  4  Inches  shorter.     These  rifles  are  Cham- 
•        hered   for    22    Cal.    afiort   and    long   rini-flre   cartridges. 

Weight  of  No8.  19  and  16,  2  lbs.     Rear  adjustable  peep  sights. 

Every  HamUtra  Rifle  aad  each  Ctaponent  ^rt  guaranteed.    Sen^  ler  CIradar.  ^ 

THE   HAMILTON   RIFLE   CO.,  Plymoathu  Mich.  Cti 


TiQ^ 


i0m0tmmm0m0m 
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FLEXIBLE  FLYER 

"The  Sled  that  Steers" 

GOES  THE  PJtSTESr  OAf  THE  HILL 

SELLS  THE  FASTEST  IJ^  THE  STORE 

DO  not  overlook  this  line  when  makinjT  up  your 
sled  order  for  1906. 

Write  for  illuAtrated  catalogue  and  trade  prices 
S.     L.     ALL£N     &     CO.  *Phll«.delpKla,  Pa. 
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The  Home  of  the  Daisy 

Seventeen  years  of  progress  have  not  only 
made  a  great  change  in  the  Daisy  Air  Rifle, 
but  in  the  Daisy  factory  as  well. 

Seventeen  years  ago  the  first  Daisy  Air 
Rifle  was  made.  At  that  time  it  was  consid- 
ered a  wonderful  production — a  gun  for  boys 
that  would  shoot  by  means  of  compressed  air, 
instead  of  powder,  straight  and  accurately. 

But  compare  it  with  the  Daisy  of  to-day, 
and  you  will  see  that  our  brains  as  well  ls 
our  hands  have  been  busy  in  the  meantime. 
The  clean  lines  and  military  appearance  of  the 
1906  Daisy  Magazine  Rifle  gives  the  boy  a 
real  gun — not  a  toy — although  the  same  won- 
derful force  of  compressed  air  is  still  used 
instead  of  powder. 

And  the  growth  of  our  factory — well,  the 
improvement  of  the  Daisy  gun  took  care  of 
that. 

From  a  small  brick  structure,  shown  at  the 
bottom  of  this  page,  complete  but  modest, 
employing  but  a  few  men,  we  have  grown  to 
occupy  the  immense  modern  manufacturing 
plant  pictured  above,  equipped  with  every 
modern  labor-saving  device,  and  giving  em- 
ployment to  a  very  large  force  of  employees. 
There  is  just  one  reason — boys  prefer  Daisy 
Air  Rifles  to  any  other  kind.  If  you  could 
muster  the  boys  who  are  proud  possessors  of 
"Daisies,"  you  would  have  an  army  larger 
than  the  total  number  of  soldiers  in  the  stand- 
ing armies  of  the  entire  world. 

The  boys  in  your  town  want  "Daisies."  Be 
sure  to  be  prepared  to  meet  the  demand. 
Daisy  literature  sent  on  request. 

DAISY   MFC.    CO. 

180  Union  S  reet,  PLYMOUTH.  MICH..  U.S  A. 
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Revolving  Belt  Pnnehes 


TVmDS   FOR    RKVOLVING   PV1ICHE0 

•     •••#•#•# 

/        2        3        4        5        6         7        8        5 

Write  for  Catalogue  of  HARDWARE  SPECIALTIES 

THE  SMITH  &  EGGE  MFG.  CO. 

BRIDGEPORT,  CONN. 


YOU  MAKB  A  MISTAKB 

IR  YOU  DO  NOT  BUY 

AMERICA    REELS 


Xhe  best  and  ne>ve3t  reel3  upon  the  nuar- 
fcet.  Orln^lnal  and  only  TaBce-Do^wnst  full 
3All-Bearln|^9  Mlcronneter  Drag.  Xhro^r. 
out  i\uton^atlc  l^ever  'Winder^  RerfeGt 
n-ieGhanlcally*    Once  used,  al^vays  used. 

ANERIJC4  COMPANY,  91  North  St,  IHomence,  HI. 
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,  Founded  in  1828 

•Ci^    '*ut  always  Up-to-Date 


MridamsonKo. 

PHILADELPHIA 
HEW  VORK 
BOSTOH 
CHICAGO 

Manufacturers  of 

Sand  Papers 

IN  EVERY  FORM 

Flint  Paper,  Garnet  Paper,  Emery  Paper.  Emery  Cloth 


You  take  no  risk  on  the  Quality 

We  make  only  the  Best ! 


IVIIRAC 

Mr.  Dealer,  therejPj.no  risk  in  placing  in 
stock  a  reliable  advertised  article  that  has 
back  of  it  a  reputable  and  responsible  house. 

No  one  has  given  more  thought,  care  and 
study  to  the  manufacture  of  a  Varnish  and 
Paint  Remover  than  ourselves.  No  one  can 
offer  greater  value. 

LUCAS  MIRAC  VARNISH  AND  PAINT 
REMOVER  has  gained  its  pre-eminent  posi- 
tion by  sheer  merit — nothing  else  would  have 
placed  it  so  high  in  the  esteem  of  such  a  large 
number  of  painters. 

You'll  have  calls^  for  MIRAC  sooner  or 
later,  and  it  would  pay  you  to  place  it  in  stock 
and  push  its  sale,       ' 

It  removes  quickly  old  paint,  varnish,  enamel, 
etc..  from  any  surface  and  leaves  the  latter  in 
good  condition  for  repainting. 

John  Lueas  &  Co. 

PHILADELPHIA 
New  York  Chicago 


Larger  Profits 

MD-EL-ITE 

mw  wi  HRKISI REIOVER 


AND 


DIE  con  IISSION  FIMSHES 

WILL  INCREASE  YOUR  SALES. 

BECAUSE 

1st.  They  are  high  grade 
goods. 

2nd.  There  is  a  general 
demand  for  such  goods. 

3rd.  Our  method  of  ad- 
vertising your  store  is  such  - 
that  it  not  only  creates  a  de- 
mand for  the  AD-EL-ITE 
goods  but  will  help  to  sell 
your  entire  stock. 

Ask  your]  jobber  or  write 
us  direct  about  the  AD-EL- 
ITES.    Our  Catalogue  Free. 

CHICAGO 

The  Ad-el-ite  People 
Sta.  I. 


In  AviwfUNQ  Advert48^|Ient9  it  i$  D551RABLE  Ti^AT  Ypu  M^ntiqn  hardware  DEALERS' MAGAZINE. 
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Gerstendorier  Bros.'  Deeoratfve  Goods. 

A  clean,  attractive  and  complete  line.     Every  package  sold  means  a  good,  round 
profit  to  you     (100%    on    your    investment    in    nearly    every    case),    and  a   pleased 
customer.     For  over  twenty-five  years  we  have  put  all  our  energy,  brains  and  push 
into  it,  and  our  "special  goods  for  special  purposes"  are  to-day  found  in  the  stores 
of  nine  out  of  ten  progressive  dealers  throughout  the  country. 

Our  advertisements  will  appear,  during  the  current  year,  in  leading  magazines,    . 
as  well  as  in  newspapers,  and  will  reach  upward  of  20,000,000  readers.     Attractive 
display  pieces  showing  the  actual  results  of  decorating  with  our  goods,  sent  free 
with  first  order. 
'<OUR  FAVORITE"  GOLD  ENAMEL  (WASHABLE).    Smooth  and  brilliant  aa 

gold  leaf. 
"STAR"  DECORATIVE  ENAMEL.    In  White  and  Colora. 
••SAPOLIN"  VARNISH  STAIN.    Brilliant  and  Tranaparent. 
"STAR"  BATHTUB  ENAMEL.    A  Liquid  Porcelain. 
"SAPOLIN"  FLOOR  STAIN.    Tough  and  durable. 
"JAPANESE  GOLD  PAINT"  (READY  MIXED).    Bright  aa  real  gold. 
"SAPOLIN"  RADIATOR  GOLD  AND  SILVER  (ALUMINUM).    Baaily  applied. 
"SAPOLIN"  STOVE  PIPE  ENAMEL.    Brilliant,  permanent  black. 
"SAPOLIN"  ALUMINUM  ENAMEL.    Bright  SUver  finiah. 
BRONZE-POWDERS  AND  BRONZING  LIQUIDS.      In  all  qualitiea. 

The  merits  of  these  well-known  goods  are  recognized.    They  sell  all  the  year 
round.     Will  increase  your  sales  and  profits.     Have  you  seen  our  new  catalogue,  24th 
edition?     If  not,  let  us  send  you  a  copy. 

GERSTENDOHFER  BROS„  Depl.  H,  Sl-S  E.  42dSlreet.  New  York 

THE  FRAZER 

BEST  IN  THE  WORLD 

M.C.INFALLIBLF-^^ 

IUOMetalPolisHj 

IN 

PASTE, 

LIQUID 

OR 
POWDER 

AhMy*  UnlforiR          OH.n  Imitated           Never  equalled 

GOOD  GREASE  MAKES  TRADE 
CHEAP  GREASE  KILLS  TRADE 

FOR    ALL    KINDS    OF    METALS 

Best,   Cheapest,  Goes  Furthest.    Nerer  dries  up  or 
shrinks.    Money   makers   for   everybody.     Sold   by  the 
Jobhinf!    trade.     Sample    and    circular    free    by    mail. 
Address 

GEO.  W.  HOFFMAN,  Mfr^^ 

295  L  Washington  St.,  INDIANAPOLIS,  IND. 

_          ^        (1-3  Park  Row.  New  York  City. 
BranCkSSli    ^13  E.  Madison  Street.  Chicago,  III. 

"•••/    1770  15th  Street.  Sam   Francisco,  Cal. 
Established  20  years. 

EatablUhed  1M3 

For   Sale   by  All    Jobbers 

SEND  FOR  PRICE  LIST 

FRAZER  LUBRICATOR  CO,  83  Murray  SL,N;Y. 

J&attLbliahed  184^ 

BRIOCS 

ROOr  PAINT» 

Are  made  from  linseed  oil  and 
will  outwear  the  cheap  kinds 

Color  Card  and  Prices  on  Application 

JOHN    BRIQQ»  ^   CO. 

Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Lasj    Pag5?, 
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••NICE»»     LIQUID     WOOD    FILLERS 

Varnl»tie»,     Raintat     Staina    and    Enamels 

.  With  these  you  can  get  and  hold  the  trade  that  is  rightfully  yours.    They  make  friends 

for  the  Dealer.    Send  for  Booklet. 
EUGENE    E.   NICE»  -  2T2-2T4   So.   Second   St.,    RHILA. 


Two  Dixon  Specials 
For  Hardware  Dealers 


Dixon's  Silica-Gfaphitc  Paint 

An  excellent  preservative  paint  for  fences,  roofs,  smoke-stacks  and 
all  wood  and  metal  surfaces.  When  a  customer  asks  for  a  high- 
grade  paint  that  has  great  surface  covering  capacity  and  saves  cost 
of  frequent  repainting,  he  wants  Dixon  s  Silica-Graphite  Paint. 
Comes  in  four  dignified  colors;  one  quality. 

Dixon^s  Graphite  Axle  Grease 

Here's  an  axle  grease  that  you  can  guarantee  as  "O.  K.  in  every 
respect."  Dixon's  Pure  Flake  Graphite  is  the  chief  ingredient  and 
makes  the  grease  lasting.  Will  not  gum,  run,  nor  harden  in  any 
weather.  One  sale  of  this  product  means  another  sale  to  the  same 
purchaser. 

Joseph  Dixon  Crucible  Company 

Jersey  City,  N.  J. 


STRONG,    ATTRACTIVE    STORE    FRONTS 

Here  Is  the  practical  and  permanent  solution  of  the  display  window  problem.    It  takes  up  little  space  ard 
holds  the  largest  ana  heaviest  lights  of 

f;laP8  securely.  Saves  time  and  m  o  ney 
n  glazing,  because  glass  can  be  set  from 
the  outside. 

Tlie  "  Peti "  Cmver  PmI  A  Truson  Bar 

Patented  Nov.  28, 1905, 
is  the  strongest  and  cheapest,  and  mopt 
durable  bar  ever  placed  on  the  market. 
Impervious  to  the  weather  because  they 
are  metal  covered  by  our  special  pro- 
cess. Can  be  had  In  any  finish.  Prompt 
delivery. 

Oar  illustrated  Booklet "  Listen  to 
Petz."  will  be  sent  free  on   request. 

Please  write  for  a  copy  to-day  and  also  ask  for  circular 

DETROIT  SHOW   CASE  CO..   476.490  W«.t  Port  StTMt.  Detroit.  Mich. 

P.  S.— Our  goods  are  Illustrated  in  "SWEET'S  INDEX,"  to  be  found  in  all  architects*  offices' 


XHE    NAIA.D    FIL^TERS 

It  goes  without  saying  that  pure  water  is  an  imperative  need — that  few  supplies  are  puK? — that  a 
filter  that  can  be  trusted  to  insure  pure  water  would  be  a  boon  to  the  public  and  very  profitable 
to  the  dealer.  But  physicians  are  saying  that  most  domestic  filters  arc  a  delusion  and  a  snare— a  dis- 
tinct source  of  danger. 

Moral:  Don't  bmr  a  filter  for  yourself — don't  undertake  to  sell  filters,  without  investigating.  Our 
Booklet  on  PURE  WATER  is  an  up-to-date  discussion  of  the  water  problem,  and  affords  much 
information  regarding  the  different  kinds  of  filters.     Send  for  it. 

Do  you  know  that  the  Naiad  Filters  are  new  in  principle,  of  moderate  cost,  and  endorsed  by 
expert    Sanitarians    wherever   known?     Write    for  Circulars,  Prices,  etc. 

The  Natad  Filter  Coo.  606  Sxidbxiry  Building.  Boston.  Mass. 
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The  bemf  always  turns  out  to  bo  tho  ohompomt 

>  When  preparing  to  outfit  or  rearrange  your 
store  equipment  it  will  pay  you  to  consult  only 
the  highest  grade  fixture  firm  as  to  prices  anfl 
styles. 

We  have  the  best  display  cases  on  the  market, 
and  are  better  prepared  to  handle  your  inquiries 
than  any  one  else. 

Write  at  once  for  our  catalogue. 

Grand  Rapids  Show  Case  Company 

Our    new    "Crackcrjack"    Case    No.    42.  GRAND    RAPIDS,   MICH. 

has  narrow  top  rail  and  attractive  style.  The  Largest  Show  Case  Plant  Id  the  World. 


Up-to-Date  Hardware  Delivery  Wagon 

for  progressive  hardware  deal- 
ers. Easy  to  load  and  light 
of  draft.  Built  upon  honor  in 
the  highest  grade  only. 

From  Catalog  upon  Roquomt, 

Sycamol^e  Wagon  Works 

109  EDWARD  ST.,  SYCAMORE,  ILL 


Before  Purchasing  Consult  Us 

It  may  be  of  interest  to  you  to  write  for 
an  Illustrated  Catalogue — as  we  have  the 
most  attractive  and  complete  line  in  the 
market  of 

Water  Fitters  Water  Gaolers 

Chafing  Dishes 

Table  Kettles  and  Stands 

Coffee  Extractors  Wine  Coolers 

Nursery  Chests  Baking  Dishes 

Crumb  Trays  and  Scrapers 
Tea  and  Bar  Urns 

Bathroom  Fixtures 

Coal  Vases  and  Hods,  Candlesticks, 
Cuspidors,  Match  Safes,  5  o'clock  Teas,  etc. 

The  Buffalo  Manufaeturing  Co. 

( 18  Warren  St.,  New  York.  512  Commerce  St.,  Philadelphiiu 

nn  A  VnH  offices  :   -!  40  Dearborn  St.,  Chicago.  61  Stuart  St.,  San  Francisco. 

BKAIN^M  KJrriKjtLsy.   ^  247  Coronado  BuUding,  Denver. 
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MERCHANTS 

who  spend  money 
for  improvements, 
and  have  the  nicest 
store,  do  the  busi- 
ness. And  the  best 
improvement  that 
can  be  made  in  any 
store  is  to  put  in  a 
system  of 

NILBHADT 
ROLLING 
STEP 
LADDERS 

NILBR.ADT 
MFG.  CO. 

1445  N.  Eighth  St. 
Si.  Louis,  No. 
JOHN  CALANDER.  Si.  Paul.  Minn. 


SCND  FOR  HO.  22  CATALOGUE 

Coburn  Trolley  Track  Mfg.  Co. 

HOLYOKE,  MASS. 
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DMraOVED     HA 
STONE    GERM 

WAn 

FILTE 

Prevent  Zj 
Diseases  by  pi 
sale  of  these 
in  your  localit 

AdvertUlnt  and 
Usplty  Butter 

Larfe  Stock 
Immedla^te 


Qnallty 
Improved 

Fully 
Guaranteed 

SANITARY^STONEWARBTOP  EVIRY  DESCRIPTION 

EstaklblMd  over  IM  Yttn 

FULPER  POTTERY  CO. 

FLEMINGTON.  N.  J. 


ROLUKG  STEP 
Liddersfv  Stores 


No  modern  store  Is  equip- 
ped up-to-date   without  the 

BICYCUB 
STBR      UADDBRS 

as  part  of  Its  outnt. 

We  make  Ladders  to  turn 
corners;  to  fit  all  kinds  of 
uneven  shelvins;  to  work 
where  floor  is  slanting;  to 
fit  any  special  require- 
ments—and more  Ladders 
than  all  other  houses  com- 
bined. 

Ask  about  the  new 
noiseless  track. 

CIRCULARS  FOR  THE  ASKING 


THE  BICYCLE 
STEP  LADDER  CO. 

65  Randolph  Street 
Chicago,  ill. 


CAaTCRN 
AQCNT 


'."H.N.  YOUNGS.  145  W.  t04tli  St.,  N.Y.  City 
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THE   SECURITY  CASH  RECORDERS 

Create  System,  Hasten  Suoceet, 
Guarantee  Safety. 

We   manufacture   12  different  styles 

lltattnUd  ctUI«gM  MUt  M  m^wt 

HOUGH  CASH  RECORDERGO. 

INDIAN  OBCHABP,     ,       MASS.,  U.SJL 

FREE  BOXING  LESSONS 

Every  issue  of  this  magazine  meets  the  eyes  of  numerous  Hardware 
men  who  are  contemplating  changes  in  their  store  accommodations.  Such 
changes  usually  involve  Shelving,  and,  of  course,  Shelf  Boxes,  and  this 
brings  us  to  our  subject,  viz.: 

The    **RERRECT"    SHBL.R    BOX 

For  attractively  displaying  Shelf  Stock,  for  absolutely  protecting  it 
from  damaging  dust,  dirt  and  dampness,  for  its  notable  saving  of  space 
and  for  numerous  other  advantages 

The    "PERRECT"    SHELrR    BOX 

is  without  a  rival. 

The  circular  I  shall  be  pleased  to  mail  you  clearly  demonstrates  all  of 
these  claims. 

.  p.  MOORE,  RHVENSWOOD,  W.  Vn. 


SHELF  BOXES 

TO    ORDER 

HENRY  H.  SHEIP  MFC.  CO. 

Colufeta  Ave.  Md  Burfall*  SL,  PUMdpUa,P> 


INTERCnANQCABLC 

LOCK-CORNER  SHELF  BOXES 

FOR  THE  HARDWARE  TRADE. 


The  a.  H.  Green  Co.. 

9y-IOi  Warreo  St.,  NEW  VttM. 

~tMl 

tl  Plated 
w  Case 
•ekets 


NASHUA  TILL  CO. 

MANUFACTURERS  OF 

Alarnv  Cash  Drawers 

Nastwj*,  N*  H.,  V.  8.  A. 
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Give  Your   Customers  Their 
Money* s  Worth 

Make  them  come   ImcIc  the  next  time 

Sell  Udell  Goods 


Every  article  guaranteed.     Every 
auperior  feature  plainly  prominent 

THE  UDELL  CATALOG 

ahows  lanre,  atronv,  profitable  llnea  of 

rJ^dby    ^     House  Furnishings,  Woodenware,  Medicine  Cabinets, 
^gioff    <A     Commodes,  Folding  Tables,  Step  and  Extension  Ladders 

Don't  place  your  fall  orders  until  you  get  this  catalogue.      A  postal  will  bring  It  to  you. 

The     Udell    W^Orks      1228  Wet  Twenty-Eighth  St.,  INDIANAPOLIS.  U.  S.   A. 

Eastern  Representative :  W.  A.  STOKES  &  CO.,  M  Warren  Street,  New  York  City 


66e 
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COMMON  SENSE 
WINDOW  CLEANER 

SEE  THAT  SPRING? 
It  makes  all  the  differt 
ence  between  a  good  tool 
and  a  poor  one. 

We  use  the  Best  Rubber,  too,  and  the  goods  are  nicely  finished 

ACCEPT   NO    SUBSTITUTES 

Of  All  Jobbers 

48'CSO    St.   Jolanai    Ooui?t 
OHLIOiVOO,      XJ.   ^.  A.. 
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A-B  STOVE  POUSH 

On  th«  Market  Ur  2S  Vsars 
PASTE        LIQUID        POWDER 

A-B  PASTE  POLISH  is  the  most  brilliant  and  lastins  polish  of  its  kind. 
Its  covering  capacity  and  luster  is  unexcelled.  Madle  of  pure  Ceylon 
plumbago  and  high  grade  carbon  only. 

1-lb.  Cans,  for  family  use,  8  doz.  per  case,  $8.75.     . 

Mb.  Cans,  for  dealers'  use,  60  lbs.  per  crate.     Per  lb.,  10c. 
Also  sold  in  barrels. 

A-B  LIQUID  WATERPROOF  STOVE  POLISH  is  a  pure  oil  polish 
that  will  not  freeze.  Contains  no  soap  or  sticky  gums.  No  brush  needed 
to  shine  it;  any  old  newspaper  or  rag  will  do  it. 


f  •  Dust.         ■•  Rust.         H«  Od«r.         Wat«rpr««f. 

Made   especially   for   family   use.     Put  up   in   10-oz.    screw-top   cans;   per 
gross.  $12.00.    6-oz.  glass  bottles,  per  gross,  $9.00. 

A-B    POWDER    POLISH    for   dealers'    use   is   the   greatest    invention    in 

stove  polishes  in  years.    A  6-lb.  box  will  do  more  work  than  15  pounds  of 

the  b^t  paste   stove  polish   made.     It   is  black,   brilliant  and   easy  to   use. 

—  Mixes  easily  and  can  be 

remixed  at  any  time. 

N«  Dust.  Nu 
Rusting  Cans. 
Hs  Wsstsd 
Matsrlal. 


Sold    in    6-lb.     boxes,  net  weight,  75c. 
Also  sold  in  bulk. 

Send  for  illustrated  S-color    catalog,    showing  full  line  oi 
polishes  and  iron  enamels  for  all  purposes. 

A-B  POUSH  COMPANY 

SneecMor.  to  AYUN6  BKOS. 

8-14  EaddM  Avene,        CUcago,  OI.,  li.  S.  A. 
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Most  desirable 
or  out-door  use. 
tinner.     Strong, 


for   shops,    round-houses,   wagons, 
Good  article  for  the  pltunber  and 
white   light.     Gives   universal  sat- 
isfaction. 

Has  improved 
burner.  Strong- 
est wind  cannot 
quench. 

Write    for    prices, 
etc. 


No  wick  t 
trim,  no 
smoke, 
trouble  or 
danger. 

DescripHvi 
matter  fgr 
the  msMing 


lerger's 
m proved 
iasoline 
lut-door 
'orch 


Capacity,  one  gallon 
gasoline — Burns  eight 
hours. 


r**«w^ 


THE    BER6ER    MFC.   CO. 

CAIVTOrV,  OHIO 


BERGER'S  "CLASSIK'' 

STEEL  CEILINGS 


Best  for  Storerooms 


ngs     are    the     most     widely 
AVe   make  it  easy   for  the 


"Classik"     steel    ceiling 
known  and   advertised.    ^ 

dealer  to  sell  them.  Adapted  to  plaster' or  wood 
in  old  or  new  buildings.  Awarded  the  gold  medal 
at- St.   Louis   Fair. 

BASIBST  TO  SBUU 
BASIBST  TO  BRBCT 

VVe  also  make  Metal  Roofing,  Siding.  Tin  Plate, 
I  Solder,  Corrugated  Iron,  Cornices,  Finials,  Sky- 
lights, and  everything  in  sheet  metal  architectural 
I  work. 

Send  us  your  plans  for  estimate. 

THE  BER6ER  MF6.  GO.,  Canton,  Ohio 
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Omi  Dollar 
A  YsAa 


NEW  YORK 


Tm  CkMTt 
A  Copt. 


Whole  No.  152 


The  observant  listener  who  keeps  his  hear- 
ing apparatus  in  good  order,  and  uses  it  in* 
telligently,  is  convinced  that  the  present 
reported  good  business  conditions  are  not  ficti- 
tious, but  that  the  trade  of  this  country,  so 
far  as  relates  to  Hardware,  is  on  a  substantial 
basis.  Brought  to  this  state  of  conviction, 
because  all  of  the  conversations  between 
Hardwaremen  that  he  hears,  is  of  the  same 
tenor.  Whether  the  talkers  make  Hardware, 
job  Hardware,  or  retail  it,  their  opinion  is  of 
one  nature — ^that  business  is  good  because  the 
country  is  prosperous,  and  that  Hardware  is 
being  sold  because  it  is  being  used  up  and  paid 
for  by  those  who  use  it. 

*    «    « 

The  retailer,  when  the  goods  are  passed 
over  his  counter  and  money  is  paid  for  the 
same,  cannot  be  made  to  believe  that  there  is 
any  fictitious  political  or  manufactured  im- 
pulse behind  the  purchase.  Carpenters,  farm- 
ers and  metal  workers,  who  stand  at  the  bench 
or  walk  behind  the  plow,  are  not  purchasing 
goods  for  the  purpose  of  developing  any  the- 
ory or  advancing  any  political  move.  They 
arc  buying  goods  because  the  old  ones  have 
been  worn  out  in  pursuance  of  their  occupa- 
tions. When  women  buy  fiatirons,  kettles  and 
wash  boilers,  it  is  because  there  is  a  demand 
in  the  home  kitchen  for  these  articles.  When 
young  men  buy  phonographs,  leather  collar 
boxes  and  new  razor  strops,  it  is  because  they 
need  them,  either  as  necessities  or  luxuries, 
and  have  the  cash  with  which  to  pay  for  them. 
When  the  consumer  steps  up  cheerfully  and 
lays  down  his  cash  and  carries  away  his  par- 
cel, it  would  take  a  shrewd  argument  to  prove 
to  the  man  who  sells  those  goods  that  the 
parcel  was  b<\ught  by  the  customer  as  a  prac- 
tical joke  on  himself,  or  through  a  displace- 
ment of  his  mental  machinery. 


"When  the  jobber  finds  his  telephone  wire 
kept  warm  because  of  the  persistent  demands 
of  the  retailer  who  must  have  those  goods  and 
have  them  immediately;  when  the  traveling 
salesman  marks  his  order  as  special,  and  tele- 
graphs home  that  the  sale  was  made  only  on 
the  condition  of  immediate  delivery;  when 
the  retailer  discounts  his  bills,  and  keeps  his 
payments  up  to  the  mark,  the  jobber  cei;tainly 
is  justified  in  the  belief  that  there  is  a  demand 
for  Hardware  somewhere,  and  that  somebody 
is  paying  to  the  retailer  the  cash  which  he 
turns  so  readily  over  to  the  jobber. 


When  the  manufacturer  is  being  in  turn 
prodded  by  the  jobber,  and  when  he  hears  the 
steady  whir  of  his  machinery  from  morning 
until  night;  when  he  is  compelled  to  push  the 
manufacturer  of  raw  material  for  immediate 
deliveries,  and  when  the  whole  commercial 
machine  of  which  the  manufacturer  is  the 
foundation  bed-plate,  is  straining  to  produce 
all  of  the  goods  that  are  demanded,  it  is  nat- 
'  tural  that  members  of  the  three  classes  of 
trade  should  say  to  each  other  that  business 
seems  to  be  booming,  and  that  trade  is  appar- 
ently upon  a  substantial  basis. 


Therefore,  the  observant  listener  is  persuad- 
ed, as  has  been  indicated  above,  to  believe 
that  the  country  is  in  a  very  fair  state  and  that 
confidence  is  justified  because  of  the  facts 
upon  which  that  confidence  is  based.  The 
Hardware  jobbers,  whose  letters  appear  else- 
where in  this  issue,  are  still  of  the  opinion 
that  trade  is  to  be  good  during  the  remainder 
of  this  year,  especially  as  their  prophecies  are 
based  upon  crop  reports  which  are  of  the  best. 
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Nature  has  been  doing  iniich  for  our  coun- 
try in  recent  years,  and,  although  these  sea- 
sons of  fatness  may  possibly  be  followed  oy 
those  of  leanness,  there  are  few  signs  that  the 
period  of  depression  will  begin  in  1906.  Even 
the  politicians  are  not  permitted  to  advance 
those .  pessimistic  arguments  which  have  had 
so  much  to  do  with  political  changes  in  the 
past.  Gentlemen  who  a  few  years  ago  were 
prophesying  that  the  country  was  on  its  way 
to  the  dogs,  seems  either  to  have  revised  their 
beliefs  or  are  inclined  to  date  the  days  of  dis- 
aster a  little  farther  in  the  future.  It  is  not  a 
time,  however,  when  any  one  is  justified  in 
wild  speculation,  and  the  prosperity  with 
which  our  country  has  been  blessed  has  been 
largely  due  to  the  fact  that  most  of  the  specu- 
lation has  been  left  to  Wall  Street,  and  that 
merchants  and  manufacturers  are  attending 
strictly  to  their  own  business  and  are  endeav- 
oring to  keep  that  business  as  near  -as  possible 
to  a  cash  basis. 

*  *    * 

The  discussion  in  these  columns  as  to 
whether  or  not  the  Hardware  jobbers  of  the 
South  should  abandon  their  own  personal  and 
separate  organization  and  amalgamaic  them- 
selves with  the  national  association  of  jobbers, 
has  brought  to  light  one  very  interesting  fact. 
This  is  the  warm  and  loyal  manner  in  which 
the  southern  jobbers  regard  their  association, 
and  the  earnestness  with  which  they  defend 
it  from  any  inference  that  its  days  of  useful- 
nese  have  gone  by.  Apparently  the  discussion 
referred  to  will  have  little  effect  in  the  direc- 
tion of  consolidation,  as  most  of  the  jobbers 
in  the  South  are  opposed  to  the  proposition, 
but  it  certainly  will  be  conducive  to  good,  in 
that  it  will  lead  all  the  members  of  the  south- 
ern body  to  more  highly  appreciate  than  ever 
before  the  benefits  that  have  been  rendered  to 
the  Hardware  trade  of  the  South  because  of 
the  useful  labor  of  years  that  is  set  down  to 
the  credit  of  this  association. 

♦  *    ♦ 

While  one  national  Hardware  association 
has  placed  itself  on  record  as  demanding  radi- 
cal and  immediate  improvement  in  the  trans- 
portation of  goods  by  the  railroad  companies, 
the  individual  manufacturer  does  not  seem  to 
be  in  a  serious  frame  of  mind  over  the  wrongs 
done  him  by  these  transportation  lines.  In  a 
series  of  reports  found  elsewhere  in  this  issue 
from  manufacturers  of  Hardware,  in  regard 
to  business  in  their  specialties,  and  the  troubles 
they  have  met  in  the  distribution  of  goods, 
very  few  have  any  serious  grievances  against 
the  roads.  Occasionally  a  sparkle  of  resent- 
ment is  struck  out  from  the  flinty  surface  of 
experience,  but  on  the  whole  the  Hardware 
makers  have  very  little  to  say  in  the  way  of 


criticism.  Perhaps  the  recent  action  of  our 
national  government  in  getting  after  the  rail- 
road companies  with  a  big  stick  is  considered 
by  Hardware  shippers  as  being  equivalent  to 
reform,  and  that  they  do  not  regard  it  as 
necessary  to  add  to  the  troubles  of  those  gen- 
tlemen who  at  one  time  seemed  to  have  every- 
thing their  own  way  in  the  United  States,  but 
are  now  suffering  from  a  reversal  of  circum- 
stances. 

*    *    * 

A  return  of  the  roller  skate  to  many  parts 
of  the  country  -and  its  promise  to  soon  enter 
into  others,  taken  in  connection  with  a  great 
increase  in  the  past  two  years  in  the  playing 
of  the  game  of  hockey,  seems  to  have  stimu- 
lated special  activity  in  these  lines  of  manu- 
facture. The  retail  dealer  who  is  anxious  to 
keep  a  little  ahead  of  the  procession  will  do 
well  if  he  opens  his  weather  eye  in  the  direc- 
tion of  the  children.  The  revival  of  the  roller 
skate  epidemic  always  begins  with  the  small 
boys  and  girls  on  the  asphalt  sidewalks,  and 
the  enthusiasm  with  which  they  play  this  sport 
is  liable  to  be  contagious  among  the  older 
people.  The  dealer  will  also  do  well  if  he 
watches  out  for  the  young  people  who  are 
seen  carrying  hockey  sticks,  as  this  is  an  indi- 
cation that  there  is  a  new  game  in  town,  and 
that  a  special  demand  for  ice  skates  is  immi- 
nent. 

A  Young  Old   Hardwareman 

There  is  a  Hardware  commercial  traveler 
in  Canada  who  is  a  standing  rebuke  to  the 
old-age  theory.  He  is  seventy-two  years  of 
age,  and  has  been  on  the  road  for  fifty-five 
years. 

He  sells  lofs  of  goods;  stands  high  in  the 
opinion  of  his  employers,  and  on  January  last 
his  salary  was  increased  by  $300. 

But,  young  men,  take  notice:  He  keeps 
young  in  spirit,  works  as  hard  as  ever  he  did, 
and  never  kicks! 

"When  I  get  to  be  an  old  man,"  he  says, 
"I  expect  to  retire  and  take  life  easy." 

"At  what?"  asked  one  of  his  friends. 

"Oh,  I  expect  I  will  travel  about  some 
and  see  the  sights." 

American    Nail   Competition 

English  makers  of  nails  are  complaining 
that  they  have  to  meet  a  too  severe  competi- 
tion from  America  and  from  the  continent. 
An  English  authority  says:  "The  sales  of 
home-cut  nails  have  fallen  off  considerably, 
while  there  has  been  a  large  increase  in  the 
imports,  the  consequence  being  a  heavy  fall 
in  prices.  While  the  building  trade  still 
shows  a  good  deal  of  activity  in  some  of  the 
larger  manufacturing  centres,  there  is  a  good 
deal  of  depression  in  it  generally." 
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Conditions   Surrounding  the  Manufacture  of  a  Number  of  Lines  of  Hardware — Ques- 
tions Answered  as  to  the  Elements  That  Affect  the  Market — Supply  and 
Demand — Competition — The  Effect  of  the  Trusts — Railroad  Troubles 
— Prices — The  Demand. 

1.  What  are  the  present  conditions  surrounding  the  manufacture  of  certain  lines  of 
Hardioaref 

2.  What  are  the  relations  noiv  existing  bettvcen  supply  and  demand  f 

3.  Are  there  too  many  people  engaged  in  the  manufacture  of  your  line? 

4.  To  what  extent  are  you  depending  upon  trusts  for  the  supply  of  raw  material^ 

5.  What  are  the  difficulties  that  are  hampering  you  in  the  way  of  railroad  transporta- 
tion f 

6.  Will  there  be  any  changes  in  prices  in  your  linef 

7.  What  amount  of  goods  will  probably  be  absorbed  during  the  coming  season  f 


mechanical  tools. 

From  a  Manufacturer:  "In  regard  to  the. 
relation  between  supply  and  demand,  we  would 
say  that  so  far  as  our  own  goods  are  con- 
cerned the  demand  is  greater  than  we  can 
possibly  keep  up  with.  We  have  this  week 
placed  a  contract  for  an  addition  to  our  plant 
288  feet  long,  four  stories  high,-  which  is  to 
be  finished  this  fall.  The  same  condition 
seems  to  prevail  to  a  considerable  extent 
among  people  we  buy  of.  It  is  hard  to  get 
prompt  delivery  of  steel,  and  an  order  for 
almost  anything  in  the  machinery  line  is 
subject  to  a  delay  of  a  good  many  months. 

"As  to  whether  or  not  there  are  too  many 
people  engaged  in  the  manufacture  of  our  line, 
we  would  say  that  we  have  not  felt  crowded 
up  to  date. 

"In  regard  to  our  dependence  upon  trusts 
for  the  supply  of  raw  material,  we  are  not 
troubled  much  in  this  respect;  about  the  only 
thing  upon  which  we  are  absolutely  dependent 
upon  the  trusts  for  being  the  naphtha  and 
other  products  of  the  Standard  Oil  Co.  The 
American  Steel  &  Wire  Co.  is  not  quite  so 
chesty  as  formerly,  as  we  can  get  just  as  good 
steel,  at  fully  as  good  prices,  and  more 
promptly  of  other  concerns.  We  have  had  no 
special  difficulties  in  the  way  of  railroad  trans- 
portation. 

"There  are  no  changes  of  price  in  view,  and 
the  amount  of  goods  that  will  be  absorbed 
during  the  coming  season  is  probably  larger 
than  ever  before.  Our  sales  during  the  past 
six  months  have  shown  a  greater  increase 
than  ever  before  over  the  corresponding 
months  of  the  previous  year." 


the  chain   m.\rket. 

From  a  Manufacturer :  "First  of  all,  wc 
want  to  be  known  as  thoroughly  in  sympathy 
with  the  action  taken  by  the  American  Hard- 
ware Manufacturers'  Association  at  the  recent 
meeting  in  Hot  Springs,  relative  to  the  poor 
freight  transportation  given  to  manufacturers 
and  their  jobbing  friends  in  general. 

"We  do  not  believe  it  is  so  much  a  matter 
of  a  car  famine  as  the  'don't  care  a  damn' 
policy  of  many  roads,  especially  applicable  to 
the  service  throughout  Connecticut,  in  conse- 
quence of  the  monopoly  held  by  the  Consoli- 
dated road,  so-called. 

"We  candidly  believe  that  some  trusts  are 
nothing  more  or  less  than  a  necessary  evolu- 
tion, but  manufacturers  being  tied  hand  and 
foot  through  the  greed  of  the  railroads  needs 
more  airing  than  attacks  on  the  trusts,  so- 
called. 

"We  anticipate  no  advances  in  the  price  of 
our  goods  in  consequence  of  our  being  obliged 
to  pay  more  for  our  raw  material,  and  from 
the  present  outlook  there  are  many  months 
to  come  be  lore  manufacturers  run  short  time. 

"Hammer  the  railroad  system,  and  you  will 
certainly  have  everlasting  praise  from  the 
manufacturer  and  .jobber." 


ice  tools  and  machinery. 
From  a  Manufacturer:  "The  demand  for 
Ice  Tools  and  Machinery  has  been  very  large 
during  the  past  season,  but  the  supply  has 
been  sufficient  as  a  rule.  While  there  are  not 
a  great  number  of  manufacturers,  the  market 
is  well  provided  for.  Stock  of  raw  material, 
such  as  iron  and  steel,  etc.,  is  somewhat  de- 
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pendent  upon  the  attention  which  can  be  ob- 
tained from  the  trusts,  but  no  lack  of  supply 
is  felt  especially  in  this  line. 

"Railroad  transportation  has  generally  been 
satisfactory  and  there  has  been  little  cause  for 
complaint  in  this  respect  Prices  will  not 
change  materially  during  the  coming  season, 
and  it  is  probable  that  an  increased  consump- 
tion of  machinery  and  ice  tools  will  be  pur- 
chased." 


HORSE  RASPS,  ETC. 

From  a  Manufacturer:  "The  past  six 
months  have  been  the  largest  we  have  ever 
had  in  our  business  career,  and  the  indications 
are  that  the  balance  of  the  year  will  be  equally 
as  good  as  the  past  six  months.  The  demand 
for  our  line  of  goods  is  in  excess  of  the  sup- 
ply, so  that  we  are  considerably  behind  in 
filling  orders. 

"We  understand  this  condition  prevails 
among  our  competitors,  so  that  we  do  not 
anticipate  an  over-production  in  the  near  fu- 
ture. We  are  independent  of  the  Steel  Trust 
for  our  raw  material,  as  we  manufacture  our 
own  crucible  steel. 

"Our  railroad  transportation  facilities  are 
excellent,  and  the  only  complaints  we  have 
against  the  railroad  companies  are  the  delays 
in  delivering  goods,  which  we  believe  are  occa- 
sioned by  the  enormous  amount  of  merchan- 
dise being  transported  at  this  season  of  the 
year. 

"We  contemplate  making  no  changes  in 
price,  and  we  anticipate  no  let-up  in  orders 
for  the  next  twelve  months." 


THE    BELTING    MARKET. 

From  a  Manufacturer :,  "We  can  only  speak 
of  ourselves,  and  beg  to  state  that  as  we  re- 
cently enlarged  our  plant  by  about  two-thirds, 
we  are  able  to  take  care  of  our  business  satis- 
factorily, although  the  demand  is  very  heavy. 
We  are  also  able  to  add  to  our  production  on 
short  notice. 

"As  to  the  material,  we  have  to  a  certain 
extent  to  depend  on  trusts,  though  there  are 
some  worthy  independents.  We  have,  how- 
ever, to  carry  a  very  mucn  larger  stock  than 
formerly,  both  on  account  of  the  delay  in 
shipments  of  materials  and  in  railway  trans- 
portation after  shipment. 

"The  prices  of  our  raw  materials  are  in 
some  cases  slightly  lower,  but  largely  very 
much  higher.  This  last  condition  means  a 
stiffening  in  prices,  but  we  are  trying  to  main- 
tain them,  with  the  hope  that  the  high  figures 
we  have  to  pay  are  but  temporary." 


NUTS   AND  BOLTS. 

From    a    Manufacturer:      "At    the    present 


time  the  volume  of  business  in  our  particular 
line  is  in  excess  of  the  supply,  and  has  been 
for  the  past  six  months.  These,  however,  arc 
abnormal  times,  but  in  ordinary  times  the 
manufacturers  of  Bolts  and  Nuts  can  more 
than  supply  the  demands. 

"The  question  of  raw  materials  is  a  serious 
one,  we  being  dependent  almost  wholly  on  the 
large  manufacturers  of  raw  material,  and  this- 
is  in  so  few  hands  at  the  present  time  that  we 
are  really  at  their  mercy. 

"Regarding  railroad  transportation,  we  find 
very  little  trouble  with  this  during  the  past 
six  months.  Prices  have  not  advanced  for  the 
last  three  or  four  months,  and  we  do  not  look 
for  any  great  advance  during  the  coming  six 
months.  The  outlook  is  very  bright  and  orders 
are  very  heavy  for  this  season  of  the  year." 


HORSE   SHOES. 

From  a  Manufacturer:  "The  demand  for 
Horse  Shoes  is  fully  up  to  that  of  previous 
years,  with  prospect  of  a  very  heavy  fall 
trade.  Deliveries  are  now  reasonably  prompt, 
and  prices  are  steady." 


GRINDING  WHEELS. 

From  a  Manufacturer:  "The  supply  seems 
equal  to  the  demand.  We  think  there  are  too 
many  people  engaged  in  the  manufacture  of 
our  line.  We  are  not  dependent  upon  trusts 
for  our  supply  of  raw  material.  We  have 
no  special  difficulties  in  connection  with  rail- 
road transportation.  There  does  not  seem  to 
be  any  probable  change  in  prices  on  oxir  line 
of  goods.  We  see  no  reason  to  believe  but 
what  the  amount  of  our  goods  that  will  be 
absorbed  during  the  coming  season  will  be 
greater  than  ever." 


EDGE   TOOLS. 

From  a  Manufacturer:  "For  a  time  back 
the  demand  for  edge  tools  has  been  beyond  the 
supply,  but  we  look  upon  this  as  only  tempor- 
ary, as  there  are  new  concerns  engaging  in  the 
manufacture  of  edge  tools  and  we  feel  that  it 
is  only  a  question  of  time  when  the  situation 
will  be  reversed.  We  are  not  as  yet  depend- 
ing to  any  great  extent  upon  trusts  for  raw 
material.  We  are  bothered  somewhat  with 
the  slowness  of  railroad  transportation.  We 
do  not  contemplate  any  change  in  price  and 
expect  the  amount  of  goods  absorbed  will  be 
about  the  same  as  last  season." 


FILES   AND  RASPS. 

From  a  Manufacturer :  "Conditions  with  us 
at  present  are  bright ;  in  fact,  we  are  very  busy, 
as  the  demand  seems  in  excess  of  our  supply, 
and  we  have  difficulty  in  keeping  pace  with 
same.    The  trade  which  we  supply  seems  to  be 
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in  flourishing  condition,  and  from  reports  be- 
lieve it  will  remain  so  for  some  time  to  come. 

"We  have  had  little  or  no  dealings  with  the 
so-called  trusts  or  combinations,  but  have  al- 
ways managed  to  get  along  without  them;  in 
fact,  they  do  not  worry  us  very  much,  as  we 
are  entirely  independent  of  any  trust  or  com- 
bination in  the  buying  of  our  material  and  the 
making  and  selling  of  our  goods. 

"Prices  are  stiff,  very  stiff,  and  in  cases  of 
new  parties  desiring  goods,  figures  have  ad- 
vanced, and  it  may  only  be  a  question  of  time 
when  prices  may  have  to  be  advanced  on  old 
customers,  as  cost  of  raw  materials,  labor, 
€tc.,  have  advanced,  necessitating  an  advance 
of  price  in  finished  goods. 

'Trade,  generally,  looks  as  though  it  will 
be  good  for  some  time  in  the  future,  unless 
some  unforeseen  circumstances  arise  and  upset 
all  calculations." 


THE  LOCK  MARKET. 

From  a  Manufacturer:  "There  are  too 
many  people  engaged  in  the  manufacture  of 
our  line. 

"In  the  strict  confidence  which  you  have  in- 
vited, we  would  say  that  we  think  all  of  our 
competitors  should  abandon  the  lines  which 
we  manufacture  and  leave  us  to  take  care  of 
the  public  Unfortunately,  however,  our  com- 
petitors seem  to  be  almost  as  busy  as  we  are, 
and  until  general  business  conditions  change 
we  fear  our  hopes  will  not  be  realized. 

"Like  all  the  other  Hardware  manufacturers, 
we  are  dependent  upon  the  Steel  Trust  and  the 
Copper  Trust  for  a  large  part  of  the  raw  ma- 
terials required. 

"We  *cuss*  the  railroads  the  same  as  other 
people  do.  We  understand  that  it  is  consid- 
ered good  form  to  do  so.  Once  in  a  while  a 
shipment  is  lost  in  transit  and  we  are  obliged 
to  go  several  months  without  any  satisfaction. 
We  can  neither  find  the  goods  nor  get  pay  for 
them,  which  is  jill  wrong.  In  that  same  strict 
confidence  which  you  invite,  we  would  say 
that  when  the  expansion  of  our  business  is 
considered,  and  the  lost,  strayed  and  stolen 
shipments  of  to-day  are  compared  with  the 
same  occurrences  ten  years  ago,  we  think  the 
comparison  is  favorable  to  the  transportation 
lines,  but  as  the  trend  of  modem  thought  is 
that  the  transportation  lines  should  work  ex- 
clusively for  the  public,  we  don't  expect  you 
to  publish  this." 


there  is  a  very  slow  delivery,  especially  on 
standard  goods,  and  a  complaint  of  trouble  in 
getting  material  and  labor. 

The  tenor  of  opinion  among  these  manufac- 
turers is  that  the  United  States  Steel  Cor- 
poration, upon  which  most  of  them  depend 
for  their  supply  of  raw  material,  has  been  a 
benefit  rather  than  an  injury,  as  that  concern 
has  kept  prices  favorable,  been  fair  in  the 
distribution  of  material,  and  fill  orders  to  the 
factories  on  fairly  good  time. 

As  to  possible  changes  in  price.  There  does 
not  seem  to  be  any  sign  of  fluctuation  in  this 
regard.  The  outlook  now  is  that  there  will 
be  as  much  of  an  absorption  of  goods  in  the 
next  six  months  as  there  has  been  in  the  past 
six  months. 

While  the  manufacturers  in  these  lines  arc 
not  too  optimistic  as  to  be  blind  to  the  possi- 
bility of  changes  that  may  occur,  yet  they  do 
not  feel  like  underestimating  the  possibilities 
of  the  United  States  of  America. 

They  believe  that  the  growth  of  the  coun- 
try has  developed  the  use  of  machinery  as  it 
has  other  things;  that  the  demand  is  growing 
as  rapidly  as  are  the  facilities  for  producing 
the  goods.  The  factories  are  said  to  be  full 
of  work,  while  many  are  not  able  to  make  as 
prompt  deliveries  as  they  would  like.  As  one 
manufacturer  says:  "You  know  that  the  men 
of  this  country  are  very  impatient  and  when 
they  order  anything  they  think  it  must  be 
placed  upon  the  shelves  immediately,  and  if 
the  order  is  not  filled  out  by  the  time  it  is 
acknowledged,  they  demand  to  know  on  what 
day  of  the  week  it  will  be  shipped.  But  this 
seems  to  have  been  the  custom  in  the  begin- 
ning, and  it  is  one  of  those  things  largely 
controlled  by  human  nature.  It  seems  to  be 
about  the  same  in  all  commercial  countries,  to 
promise  on  the  promise  of  others,  and  to  keep 
the  first  promise  as  the  second  enables  one 
to  do." 


THE    MACHINERY   TRADE. 

From  inquiries  made  of  a  number  of  manu- 
facturers: The  general  opinion  seems  to  be 
that  there  is  no  excess  of  supply  in  that  part 
of  the  machinery  trade  connected  with  the 
Hardware  business.     In   fact,   in   most   lines 


THE  TIN   PLATE  TRADE. 

From  a  Manufacturer:  "For  many  years 
the  power  of  production  in  this  country  for 
making  Tin  Plate  has  exceeded  the  demand, 
and  as  there  has  not  been  any  artificial  means 
of  restricting  the  supply,  we  rather  fear  the 
conditions  will  remain  unchanged.  This 
brings  about  keen  competition,  with  the 
struggle  to  lower  costs,  which  is  always  done 
at  the  expense  of  quality;  consequently  Tin 
Plates,  since  the  formation  of  the  trust,  have 
been  lowered  in  price  and  in  their  quality,  as 
the  trust  is  favored  with  lower  costs  of  pri- 
mary materials.  What  is  known  as  canners' 
tin  has  not  one-half  the  coating  of  tin  it  had 
in  the  importing  days  when  the  standard  was 
much  higher.     In  those  days  a  better  quality 


Digitized  by 


Google 


236 


HARDWARE  DEALERS'  MAGAZINE 


August,  liH>G. 


was  demanded  by  the  American  consumer,  but 
he  seems  to  be  satisfied  with  cheapness  now- 
adays. This  is  particularly  and  unfortunately 
true  in  the  matter  of  roofing  tin,  the  standard 
being  very  much  below  what  it  was  in  the 
importing  days.  The  consequence  is  that  there 
is  a  wider  spread  between  the  best  brands 
now  made  and  the  cheapest,  whereas  in  the 
importing  days  what  would  correspond  to  the 
cheap  brands  made  now  would  not  have  been 
tolerated.  The  outside,  or  independent  mak- 
ers of  tin  plates  depend  on  the  trusts  for  their 
raw  materials. 

"The  consumption  of  Tin  Plates  will  de- 
pend on  conditions.  There  may  be  a  reaction 
which  is  somewhat  discernible  now  against  the 
cheap  stuff  that  has  been  made  and  sold,  and 
a  return  to  better  methods,  which  is  certainly 
to  be  desired." 


HARDWARE    SPECIALTIES. 

From  a  Manufacturer:  "At  the  present  time 
we  have  a  larger  demand  for  goods  than  we 
can  take  care  of,  and  we  have  reason  to  be- 
lieve that  there  is  going  to  be  a  still  increasing 
demand  for  the  next  four  months  and  up  to 
December  1. 

"In  our  line  of  screwdrivers  we  have  a 
great  many  competitors.  We  believe  that  there 
are  altogether  too  many  people  making  screw- 
drivers, and  our  reason  for  believing  this  is 
the  keen  competition  and  very  low  prices 
which  seem  to  be  prevalent  on  the  different 
lines  at  the  present  time. 

"The  other  articles  which  we  make,  such  as 
nail  pullers,  cutting  nippers,  pliers,  hack  saw 
frames,  etc.,  are  different  in  this  respect,  al- 
though we  have  considerable  competition  on 
these  lines. 

"The  present  high  prices  of  material  and 
labor  have  made  it  necessary  for  us  to  con- 
sider the  advancing  of  a  number  of  prices,  and 
the  amount  of  goods  which  we  will  sell  dur- 
ing the  next  four  or  five  months  will  be  gov- 
erned somewhat  by  whether  we  are  obliged 
to  advance  our  present  prices  or  not,  as  a 
result  of  the  continual  advance  of  the  price  of 
steel,  which  we  use  almost  altogether  in  the 
manufacture  of  our  product." 


on  the  manufactured  article  as  rapidly  as  the 
raw  material  and  labor  have  advanced.  This  is 
due,  to  a  large  extent,  to  the  keen  competition 
that  exists  in  our  line  which  might  tend  to 
indicate  that,  although  xhere  are  not  too  many 
people  engaged  in  the  business,  there  is  suffi- 
cient to  keep  prices  at  a  reasonable  level.  Al- 
though the  demand  seems  to  be  unusual,  it  is 
a  question  how  long  it  will  last. 

"Business  as  a  whole  in  the  United  States 
has  been  very  good  for  several  years  past.  As 
histor>'  ofttimes  repeats  itself,  there  is  a  pos* 
sibility  some  time  before  long  meeting  with  a 
change,  but  we  hope  that  such  will  not  be  the 
case. 

"It  is  our  opinion  that  if  business  keeps  up 
this  six  months  as  it  has  been  of  the  past  that 
the  output  of  our  factory  will  be  increased 
from  50  to  60  per  cent,  over  that  of  last  year." 


ELECTRICAL  SLTPLIES. 

From  a  Manufacturer:  "The  conditions 
surrounding  the  manufacture  of  our  goods 
have  been  and  are  very  favorable  at  the  present 
writing.  It  is  our  opinion  that  just  now  the 
demand  is  somewhat  greater  than  the  supply, 
for  we  believe  with  all  manufacturers  of  our 
line  very  little  stock  is  on  hand,  and  they  are 
working  on  orders.  With  us  we  have  practi- 
cally no  stock.  The  only  regrettable  feature 
is  that  we  have  not  been  able  to  advance  prices 


HOUSEHOLD    NOVELTIES    AND    SPECIALTIES. 

From  a. Manufacturer:  "So  far  as  relations 
existing  between  supply  and  demand,  would 
say  that  in  most  lines  we  are  not  experienc- 
ing a  great  deal  of  difficulty  in  getting  male- 
rials.  The  one  thing  which  we  are  having  the 
most  trouble  about  is  in  deliveries  in  malleable 
iron,  so  that  in  this  direction  at  least  we 
should  say  that  the  supply  was  not  equal  to 
the  demand. 

"In  our  own  line  of  goods  during  the  past 
year  the  demand  has  been  greater  than  ever, 
and  we  should  judge  that  manufacturers  were 
having  difficulty  in  producing  their  full  re- 
quirements. 

"In  respect  to  changes  in  prices,  and  the 
amount  of  goods  required  for  the  coming  sea- 
son, would  say  that  as  prices  for  raw  material 
are  keeping  up.  the  general  sentiment  seems 
to  be  for  higher  prices  for  the  manufactured 
goods,  especially  as  the  demand  for  all  goods 
is  apparently  keeping  up  very  well." 


MACHINERY    AND   TOOLS. 

From  a  Manufacturer:  "W^e  believe  in  the 
matter  of  Hardware  of  our  line,  that  the 
goods  which  are  being  manufactured  seem  to 
be  pretty  much  taken  up  by  the  trade;  that 
at  the  present  time  there  does  not  seem  to  be 
any  overproduction.  We  buy  quite  extensive- 
ly from  so-called  trusts  who  we  feel  are 
generally  endeavoring  to  meet  the  wants  of 
the  consumer,  keeping  up  the  quality  of  the 
articles  which  they  produce.  We  do  not  know 
of  any  changes  in  prices  which  may  occur,  and 
the  demand  for  the  coming  season,  as  far  as 
we  can  see,  will  be  good." 


THE   GRAPHITE  TRADE. 

From  a  Manufacturer:     "The  relation  now 
existing  between   supply  and  demand  is  that 
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we  are  getting  more  demands  than  we  can 
supply.  Probably  if  we  were  to  dig  up  the 
truth  from  the  bottom  of  the  well,  she  would 
say  that  if  there  are  any  other  people  engaged 
in  the  manufacture  of  our  line,  we  would  say 
that  there  are  too  many  people  in  this  busi- 
ness. We  are  depending  upon  trusts  for  the 
supply  of  raw  material  that  is  handled  solely 
by  trusts,  and  to  save  our  necks  it  is  some- 
times difficult  to  tell  whether  we  are  buying 
from  trusts  or  not;  sometimes  we  think  we 
are  not  when  we  really  are.  We  know  of  no 
possible  changes  in  price.  Probably  the  sales 
of  1006  will  average  20  per  cent,  more  than 
the  sales  of  1905." 


THE    TOOL    TRADE. 

From  a  Manufacturer:  "In  regard  to  pres- 
ent conditions  and  future  prospects,  we  find 
it  is  difficult  to  diagnose  everything  that  we 
would  like  to,  and  while  we  can  see  no  cloud 
in  the  sky  and  our  orders  are  very  heavy 
against  our  productive  capacity,  we  can  hardly 
expect  this  condition  to  continue  indefinitely; 
in  many  lines  there  is  for  ordinary  conditions 
a  large  overproduction;  in  our  particular  line 
this  may  not  be  true,  perhaps,  our  product 
being  largely  specialties. 

"We  believe,  however,  that  there  arc  so 
many  opportunities  for  the  consumer  to  spend 
his  dollar  that  it  would  not  go  far  were  our 
present  extremely  prosperous  conditions  to  be 
changed.  We  find  it  very  difficult  to  get  raw 
material  of  the  right  quality  and  in  sufficient 
quantities,  and  our  annoyances  with  makers 
are  far  greater  than  those  to  which  we  are 
subjected  by  the  railroad  or  transportation 
companies. 

"During  the  past  few  years  we  have  not  in 
any  way  changed  our  prices,  believing  that  it 
was  wise  to  continue  if  it  was  possible  to  do 
so.  It  has  been  no  easy  matter,  however,  to 
keep  these  prices  on  a  level  with  five  years 
ago,  in  the  face  of  rapidly  advancing  costs, 
both  for  material  and  labor.  We  find  also  that 
it  is  difficult  to  buy  machinery  and  get  delivery 
that  is  at  all  reasonable. 

"However,  in  spite  of  our  troubles  and  in 
the  face  of  all  the  sum  total  of  pessimism  that 
can  be  gathered  together,  we  can  see  no  rea- 
son why  the  present  volume  of  business  will 
not  continue  so  long  as  the  soil  yields  grod 
harvests  and  labor  is  well  employed." 


Edward  J.  Drake,  secretary  and  treasurer  of 
the  C  A.  Baynon  Co.,  97-99  Readc  street. 
New  York,  sailed  for  Europe  early  in  July  for 
a  six  months'  pleasure  trip,  and  is  expected 
home  early  in  August. 


When  Advertising  Pays 

Charles  J.  Billson  is  recognized  as  one  of 
the  leading  advertising  experts  of  New  York 
City.  When  asked  by  a  representa^tive  of  the 
Hardware  Dealers'  Magazine'  to  express  the 
conclusions  to  which  experienced  observation 
had  driven  him,  as  to  the  developments  in 
advertising  and  an  increased  recognition  of 
its  value,  Mr.  Billson  said: 

"The  development  of  the  advertising  busi- 
ness during  the  twenty-two  years  that  I  have 
been  in  New  York  is  remarkable.  From  a 
condition* when  money  was  spent  in  the  care- 
less, haphazard  way  in  advertising,  it  has 
grovyn  to  be  one  of  the  largest  industries  in 
this  country,  and  is  now  regarded  as  one  of 
the  strongest  factors  in  nearly  every  business 
enterprise.  As  the  value  of  advertising  has 
become  better  known,  the  old-time  conditions 
of  ignorance,  indifference  and  suspicion  have 
been  supplanted  by  confidence  and  a  desire 
on  the  part  of  both  the  buyer  and  the  seller 
of  advertising  space,  to  promote  each  other's 
interest  on  lines  of  the  strictest  integrity. 

"In  the  early  days  the  advertiser  considered 
that  with  the  purchase  of  space  his  duty  to 
his  business  ceased.  His  idea  was  that  space 
was  space,  and  it  could  be  hlled  up  with  any 
kind  of  'copy,*  and  it  was  then  up  to  the  pub- 
lication to  sell  the  goods.  There  was  then 
no  such  system  as  now  prevails,  of  follow- 
ing up  inquiries  by  personal  calls  or  attrac- 
tive literature.  The  method  of  distributing 
goods  was  crude,  and  the  advertiser  waited 
until  the  demand  was  created  for  his  article 
before  the  goods  were  placed  in  the  hands 
of  merchants  for  distribution  to  the  public. 
This  lack  of  system  was  the  cause,  undoubt- 
edly, of  millions  of  dollars  of  waste  of  money 
in  advertising. 

"The  matter  of  getting  up  suitable  'copy* 
was  of  secondary  consideration.  Frequently 
this  department,  now  recognized  as  being  the 
most  important,  was  left  to  some  minor  clerk 
whose  principal  idea  was  to  get  together  a 
suitable  number  of  words  to  fill  the  required 
space." 

"How  about  the  number  of  advertisers  of 
a  couple  of  decades  ago,  as  compared  with 
those  of  to-day?"  was  asked. 

"As  compared  to  the  present  time,"  Mr. 
Billson  answered,  "the  number  of  advertisers 
was  very  few.  Unless  the  selling  price  of  an 
article  included  from  300  to  500  per  cent, 
profit,  it  was  considered  poor  business  to 
spend  money  in  publicity.  In  view  of  the 
inadequate  facilities  at  the  command  of  the 
advertiser  for  obtaining  results  from  adver- 
tising, this  is  not  at  all  surprising.  The 
manufacturers  of  many  proprietary  medicines 
estimated  that  it  cost  from  30  to  40  cents  to 


Digitized  by  LjOOQIC 


238 


HARDWARE  DEALERS'  MAGAZINE 


August,  1906, 


sell  a  $1  article.  To-day  there  are  a  number 
of  advertisers  who  have  reduced  the  cost  of 
selling  to  less  than  10  cents  a  bottle. 

"The  erroneous  idea  was  more  prevalent 
then  than  now,  that  because  an  article  was 
advertised  it  lacked  merit.  The  growth  of 
advertising  is  due  to  a  large  extent  to  the 
confidence  that  now  exists  and  which  has  been 
fostered  by  square  dealing  on  the  part  of 
most  up-to-date  advertisers." 

Of  other  phases  of  the  question  Mr.  Billson 
said:  "A  poor  article  will  not  stand  adver- 
tising. Goods  must  give  satisfaction,  other- 
wise there  can  be  no  continued  demand.  The 
advertiser  who  attempts  to  foist  upon  the 
market  an  unworthy  article  might  better  save 
his  money,  as  no  amount  of  publicity  will 
serve  to  gain  for  it  a  place  in  the  favor  of 
the  public.  On  the  other  hand,  even  a  small 
amount  of  advertising  will  sell  an  article  of 
merit. 

"Wonder  is  often  expressed  that  so  many 
advertised  articles  continue  to  be  offered  to 
the  public  from  which  there  is  but  a  small 
margin  of  profit  to  be  gained.  The  old  adage 
of  the  nimble  sixpence  is  borne  in  mind  by 
the  shrewd  advertiser,  who  would  prefer  to 
sell  1,000  dozen  of  his  goods  at  a  small  profit 
rather  than  100  dozen  at  a  large  profit." 

Sometimes  Abused,  Not  Often 

"It  has  been  the  custom  of  our  company," 
said  a  representative  of  Patterson,  Godfried  & 
Hunter,  New  York  City,  in  answer  to  a  ques- 
tion from  the  Hardware  Dealers'  Magazine, 
"to  grant  vacations  to  our  employes  as  a  mark 
of  appreciation  for  the  services  rendered  to 
the  company  during  the  past  year,  and  in  or- 
der that  they  may  recuperate  and  better  han- 
dle the  duties  assigned  to  them  during  the 
coming  year. 

"This  has  been  our  custom  since  the  com- 
pany started  in  1879,  and  while  we  believe 
that  the  employe  has  no  just  claim  on  the 
employer  for  a  vacation,  we  have  never  really 
looked  at  it  in  this  light,  and  have  always 
found  that  where  appreciation  was  shown  in 
this  manner,  we  were  repaid  in  the  long  run 
by  the  services  rendered,  although  we  have 
found  at  times  that  employes  abused  the  use 
of  vacations  by  resigning  their  positions  while 
away,  or  failing  to  return  at  the  proper  time." 

Vacations  Shouid  be  Reai 

To  the  Editor: 

It  has  been  our  custom  for  some  time  to 
permit  our  employes,  if  they  so  desire,  to  take 
a  vacation  during  the  summer  months.  We  do 
not  remember  how  long  we  have  done  this,  but 
for  the  past  four  or  five  years  more  of  the  em- 
ployes have  availed  themselves  of  the  oppor- 
tunity than  in  the  past. 


We  think  that  any  one  who  lias  worked  very 
hard  during  the  year  would  be  benefited  a  great 
deal  by  a  vacation,  provided  the  time  is  spent 
in  a  way  to  really  bring  about  a  complete  rest 
of  the  nervous  system.  The  writer  contends 
that  a  person  whose  duties  are  such  as  to  call 
forth  a  great  deal  of  mental  effort  is  not 
benefited  by  merely  changing  the  form  of  ner- 
vous strain,  such  as  going  from  a  busy  office  on 
a  long  railroad  journey  and  then  spend  a  few 
days  at  some  fashionable  resort  to  return  again 
to  the  routine  work  of  the  office.  The  writer 
feels  that  time  spent  in  this  way  is  worse  than 
taking  no  vacation  at  all. 

Very  truly  yours, 
Tenk  Hardware  Company. 
Rudolph  Tenk,  Secretary  and  Treasurer. 

Quincy,  111. 

Price-cutting  Shop  to  Let 

At  a  recent  meeting  of  the  local  Hardware- 
men  at  Leeds,  England,  a  member  described 
a  case  of  price-cutting  for  the  purpose  of 
building  up  a  trade  quickly,  that  ended  as  such 
attempts  usually  do. 

He  cited  it  as  one  falling  under  his  personal 
experience,  the  details  of  which  were  as  fol- 
lows: 

"A  new  man  started  a  shop  almost  oppo- 
site to  his,  and  dressed  the  windows  with  the 
same  goods  as  he  had  in  his,  but  each  article 
was  marked  %d.  less.  He  dropped  to  the 
price,  and  the  new  man  went  %<i.  lower.  Thus 
they  went  on  till  they  had  tinned  frying-pans, 
which  cost  5%d.,  marked  at  3d.  each,  and 
other  goods  in  proportion.  Then  the  new 
man  began  keeping  open  till  8:30  instead  of 
8.  They  went  on  and  on  till  it  was  eleven 
every  night ;  then  the  new  man  tried  twelve  for 
one  night.  That  was  too  much  for  the  nar- 
rator to  stand,  so,  without  saying  anything 
about  it,  he  arranged  to  get  some  rest  in 
the  day,  and  some  of  the  assistants  did  the 
same,  and  at  midnight  they  began  to  dress 
their  windows  for  the  next  day.  Of  course, 
they  had  no  customers  at  night,  but  the  shop 
was  open  continuously  for  37  hours.  The 
other  man  kept  open  as  well,  but  he  had  met 
his  match,  and  closed  the  next  day  at  8  p.  m., 
and  within  a  fortnight  the  shop  was  to  let 
Nobody    had    tried    cutting    in    that    district 


It  is  a  rule  of  the  Hardware  Club  of  New 
York  that  members  who  have  not  paid  their 
bills  by  the  fifteenth  of  each  month,  shall  be 
posted  on  the  bulletin  board.  An  experieftced 
clubman,  who  has  been  watching  this  list  for 
some  months,  said:  "I  do  not  believe  there 
is  a  club  of  this  size  in  the  United  States 
where  so  few  names  go  on  that  board  as  this 
one. 
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HARDWARE  IN  THE  PHILIPPINES 

A  CoNasE  Statement  Made  by  One  Who   Is    on    the    Gbound  —  G)nditions    There, 

Present  and  Future—The  Goods  We  Send,  and  Those  We  Ought  to  Send. 

By  Milton  E.  Springer,  of  Manila,  P.  I.* 


In  accordance  with  the  request  of  the  Hard- 
ware Dealers'  Magazine,  I  have  prepared  a 
statement  showing  the  importations  into  the 
Philippine  Islands  for  a  period  extending  over 
nine  months. 

These  figures  are  gathered  from  the  statis- 
tical division  of  our  custom  house,  and  are  in  a 
measure  as  correct  as  could  be  expected. 

Of  course,  there  have  been  a  goodly  number 
of  these  articles  imported,  which  have  paid 
no  duty,  by  reason  of  their  being  for  the  use 
of  the  United  States  Government  in  the  Philip- 
pine Islands. 

In  glancing  at  the  enclosed  statement  one 
can't  but  help  feel  highly  gratified  at  the  re- 
markable success  which  must  necessarily  attach 
itself  to  the  superior  quality  of  American 
Hardware,  when  we  bear  in  mind  that  but  a 
few  years  ago  Hardware  of  American  manu- 
facture was  practically  unknown  here. 

Up  to  and  including  this  day  it  has  been 
quite  difficult  at  times  to  convince  the  pur- 
chaser that  whatever  was  said  of  American 
goods  was  true,  and  often  a  practical  demon- 
stration had  to  be, given  to  effect  the  sale. 

To-day  the  superstitition  which  was  fore- 
most in  the  minds  of  the  natives,  that  all  good 
goods  must  be  either  English,  German  or 
Spanish,  has  now  faded  into  oblivion,  and  it 
is  a  common  occurrence  now  for  a  common 
Filipino  mechanic  (who  wears  no  shoes  and 
with  his  shirt  on  the  outside  of  his  trousers) 
asking  for  a  Disston's  Saw,  a  Maydole  Ham- 
mer, a  Stanley  Level  or  a  Stanley  Plane,  etc., 
which  proves  conclusively  that  he  has  had  one 
of  the  standard  tools  in  his  possession,  and 
that  it  has  given  him  excellent  results ;  in  fact, 
so  much  so  that  he  discards  forever  the  an- 
tiquated native  saw  and  tools  and  becomes  a 
convert  to  the  use  of  American  tools,  which 
means  that  his  generation  will  use  them  for- 
ever and  a  day.  Thus  you  can  see  that  Ameri- 
can Hardware  in  the  Philippine  Islands  has 
been  on  the  forward  move,  and  will  continue  to 
progress  so  long  as  Americans  remain  in 
charge  here. 


'Milton  E.  Springer  is  the  manager  in  Manila,  Phil- 
ippine Islands  of  the  American  Hardware  &  Plumbing 
Co..  located  on  the  Plaza  Santa  Cruz.  This  concern 
is  placing  in  those  islands  all  sorts  of  sporting  goods, 
4team  goods,  packing,  valves,  rubber  hose,  stoves, 
pipes  and  pipe  fittings,  paints  and  oils.  Hardware  and 
saniury  materials.  The  information  which  he  fur- 
nishes is  of  considerable  value  as  indicating  our  busi- 
ness with  those  far  away  islands. 


Our  importations  are  bound  to  increase,  and 
as  America  has  never  been  known  to  be  second 
to  any  one,  we  few  Ameriotn  business  men  in 
the  Philippine  Islands  do  not  propose  to  allow 
American  Hardware  to  occupy  any  other  place 
than  that  to  which  it  rightly  belongs,  which 
is  on  the  uppermost  round  of  the  ladder,  rep- 
resenting our  importations. 

If  it  is  the  desire  of  the  American  Hardware 
Manufacturers'  Association  to  improve  the  sit- 
uation here,  we  have  the  following  suggestion 
to  offer,  and  that  is  to  bring  all  the  pressure 
within  their  power  to  bear  on  Congress  and 
the  United  States  Senate,  so  that  they  will  get 
down  to  business,  and  not  consume  all  their 
valuable  time  in  looking  after  such  things  as 
the  massacre  and  also  the  adjustment  of  Gen- 
eral Wood's  traveling  expenses,  etc. 

By  putting  aside  these  minor  details  and 
grasping  the  larger  problems  which  confront 
these  honorable  bodies,  for  as  soon  as  they 
take  up  the  larger  problems,  which  are  now 
before  them,  it  will  then  settle  the  Philippines 
problem,  and  by  so  doing  will  inspire  confi- 
dence, which  will  mean  that  American  capital 
will  invade  the  Philippine  Islands,  and  with 
its  coming  will  also  come  an  era  of  prosperity. 

Already  there  are  a  numDer  of  large  capi- 
talists ready  to  locate  in  the  Philippine  Islands 
as  soon  as  our  status  is  definitely  settled. 

To  the*  old  settler  who  has  been  in  the  Phil- 
ippine Islands  continuously  and  notices  the 
improvements  and  changes  which  have  taken 
place,  one  must  often  stop  to  consider  what 
wonderful  changes  have  been  effected  by  the 
small  Almerican  capital  invested  here  and 
which  has  worked  out  these  results,  as  it  were, 
by  groping  in  the  darkness. 

Another  feature  which  does  us  no  good  is 
the  continuous  reports  of  the  sale  of  the  Phil- 
ippine Islands  to  Japan.  If  the  United  States 
has  any  intention  of  disposing  of  the  islands  it 
will  certainly  be  a  breach  of  faith  on  their 
part  if  the  American  business  men  who  have 
resided  here  from  the  beginning  should  not  be 
the  first  to  be  apprised  of  this  fact  in  order 
that  they  may  make  arrangements  accordingly. 

Another  thing  that  we  would  like  to  know 
something  about  is  what  Congress  intends  to 
do  regarding  the  tariff.  As  it  now  is  we  can 
only  afford  to  carry  small  stocks,  which  means 
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quite  often,  the  Government  will  place  its  or- 
ders with  Washington  and  have  them  sent  out, 
whereas  if  we  knew  something  positive,  when 
action  on  this  would  be  taken,  we  could  then 
in  a  measure  calculate  on  how  much  stock  to 
carry. 

All  conservative  business  men  feel  the  same 
way  about  this  feature,  and  I  presume  that  we 
will  have  to  continue  for  a  time  at  least  to 
remain  in  darkness  regarding  our  status,  and 
we  know  of  no  solution  to  improve  the  condi- 
tions here,  or  to  increase  our  trade  with 
America  until  such  time  as  these  several  prob- 
lems are  definitely  settled. 

1  can  say  from  personal  observation,  which 
has  extended  over  a  period  of  eight  years  in 
the  Philippine  Islands,  that  the  thing  most 
needed  here  is  for  the  adoption  of  a  policy 
which  will  carry  with  it  some  security  of  feel- 
ing which  surrounds  all  business  people  within 
the  shores  of  the  United  States  of  America. 


The  figures  which  Mr.  Springer  kindly  fur- 
nishes of  the  imports  of  articles  relating  to  the 
Hardware  trade  for  a  period  of  nine  months 
are  as  follows : 

Brooms  and  brushes,  $12,405,  of  which  the 
United  States  furnished  $5,096. 

Cement,  $172,808,  of  which  the  United  States 
furnished  $21,059. 

Tar.  $931,  of  which  the  United  States  fur- 
nished $357. 

Turpentine  and  pitch,  $876,  of  which  the 
United  States  furnished  $(m1. 

Turpentine,  $13,309,  of  which  the  United 
States  furnished  $5,479. 

Saws,  $2,679,  of  which  the  United  States  fur- 
nished $1,392. 

Locks,  hinges  and  builders'  Hardware,  $21,- 
116.  of  which  the  United  States  furnished 
$5,987. 

Tools,  $72,989,  of  which  the  United  States 
furnished  $38,887. 

Table  cutlery,  $3,558,  of  which  the  United 
States  furnished  $146. 

Pumps,  $19,114,  of  which  the  United  States 
furnished  $16,151. 

Wire,  $31,593,  of  which  the  United  States 
furnished  $20,607. 

Pipes  and  fittings,  $66,690,  of  which  the 
United  States  furnished  $,57,781. 

Scales  and  balances.  $10,J78,  of  which  the 
United  States  furnished  $8,851. 

Stoves  and  ranges,  $9,371.  of  which  the 
United   States   furnished  $7,550. 

Lead  pipe,  $1,686,  of  which  the  United  States 
furnished  $1,453. 

Lead  in  pigs,  bars  and  old.  $2,853,  of  which 
the  United  States  furnished  $822. 

Linseed  oil,  $27,327,  of  which  the  United 
States  i^rnished  $2,053. 


Lubricating  and  heavy  paraffin  oil,  $44,369,  of 
which  the  United  States  fuinished  $39,352. 

Oxide  of  zinc,  $14,155,  ot  which  the  United 
States  furnished  $1,477. 

Varnish,  $9,784,  of  which  the  United  States 
furnished  $7,902. 

Cut  nails  and  spikes,  $1,229,  of  which  the 
United  States  furnished  $105. 

Agricultural  ImplementB  at  Smyrna 

The  importation  of  agricultural  machinery 
at  Smyrna  is  almost  entirely  in  the  hands  of 
three  firms.  Paul  J.  Balladur  was  the  pioneer 
in  the  business.  The  first  ploughs  and  reapers 
were  imported  by  him  from  the  United  States 
as  early  as  1884.  He  is  the  only  importer  who 
makes  a  specialty  of  the  sale  of  farm  imple- 
ments, and  is  the  agent  of  several  prominent 
American  houses.  Edward  Clarke  started  in 
this  line  of  business  about  thirteen  years  ago. 
While  dealing  chiefly  in  flour  milling  machin- 
ery and  general  Hardware,  he  also  conducts 
the  sale  of  agricultural  implements  in  much 
the  same  lines  as  Mr.  Balladur,  but  on  a 
smaller  scale.  Mr.  Clarke  sells  English  plows 
made  after  American  patterns,  his  only  ar- 
ticle of  American  manufacture  being  the 
reaper. 

Avedikian  Freres  began  dealing  in  farm  m^- 
chiner>'  about  six  years  ago.  Their  imports 
include  ploughs,  reapers,  cultivators  and  wind- 
mills. The  trade  in  agricultural  implements  is 
gradually  growing.  The  demand  is-  hampered 
chiefly  by  the  widespread  poverty  of  the  farm- 
ing class,  but  also  to  some  extent  by  the  limited 
means  of  transportation  to  points  in  the  in- 
terior remote  from  the  railway  lines.  Another 
serious  diflficulty  is  the  general  lack  of  credit 
on  the  part  of  buyers  in  the  interior,  which 
involves  of  necessitv  a  cash  business  in  most 


Belgium  and  Firearms 

The  report  from  Belgium  is  that  the  present 
year  registers  a  considerable  falling  oflF  in  the 
American  orders  for  firearms,  for  which  Liege 
is  renowned.  The  cheaper  grade  of  guns 
formed  nearly  all  the  shipments,  the  duty  on 
the  higher  grade  bei^g  deemed  prohibitive. 
The  Belgian  manufacturers  are  troubled  lest 
the  time  has  come  when  their  cheap  variety 
of  firearm,  built  at  a  low  cost  on  account  of 
the  piecework  prices  and  the  facility  for  ob- 
taining raw  materials,  are  successfully  met  by 
the  American  manufacturers  even  under  the 
handicap  of  a  high  wage.  This  is  true  of  every 
article  that  enters  the  United  States,  and,  while 
in  some  the  American  competition  cannot  yet 
meet  them,  the  time  will  surely  come  when  the 
same  condition  that  at  present  controls  the  fire- 
arm manufacture  will  confront  them. 
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A  JOBBER  ON  SPECIAL  BRANDS 

By  S.  NoRVELL,  Norvell-Shapleigh  Hardware  Co. 


Business  conditions  in  this  section  were 
never  better.  June  and  July  are  usually  dull 
months,  but  this  year  there  has  been  no  let-up 
in  business,  and  it  has  been  very  embarrass- 
ing, as  a  number  of  our  employes  have  taken 
their  usual  vacations.  Those  who  remained 
at  home  have  been  compelled  to  do  night 
work.  On  general  principles,  we  are  very 
much  opposed  to  any  departments  or  any 
employes  working  at  night. 

Prospects  for  fall  business  are  excellent. 
We  will  have  just  as  much  as  we  can  take 
care  of.  The  problems  we  have  before  us  the 
rest  of  this  year  are  not  those  of  selling  goods 
but  of  taking  care  of  the  business. 

AS    TO    SPECIAL    BRANDS. 

Answering  your  question  on  special  brands, 
it  is  our  opinion  the  agitation  of  this  subject 
by  manufacturers  has  been  of  benefit  to  those 
jobbers  who  sell  a  complete  line  of  special 
brands  of  good  quality. 

There  are  several  Hardware  jobbers  in  this 
country  who  devote  and  have  devoted  for 
many  years  a  great  deal  of  care  and  attention 
to  their  special  brands.  Their  goods  are 
first-class;  they  are  not  excelled  by  any  lines 
on  the  market.  Their  lines  are  complete. 
These  goods  are  put  up  in  attractive  form. 
They  are  sold  at  reasonable  prices.  Any  re- 
tail merchant  is  safe  and  wise  to  buy  any  one 
of  several  well-known  lines  of  Jobbers'  special 
brands.  He  is  especially  wise  in  buying  them 
if  he  can  obtain  the  agency  for  his  town. 

The  agitation  of  this  subject  has  led  to  dis- 
crimination on  the  part  of  the  retail  trade  in 
buying  special  brands.  We,  of  course,  all 
know  that  some  jobbers  have  never  devoted 
any  particular  attention  to  their  special 
brands;  their  lines  of  special  brands  are  not 
complete;  they  have  been  careless  in  the  qual- 
ity of  the  goods  upon  which  they  have  placed 
their  brands. 

No  intelligent  retail  dealer  should  have  any 
difiiculty  discriminating  between  good  special 
brands  and  poor  special  brands,  just  as  he 
would  discriminate  between  manufacturers 
who  make  good  goods  and  others  who  make 
articles  of  inferior  quality.  Because  an  article 
happens  to  be  presented  under  a  jobber's 
special  bran^  is  no  reason  why  that  article 
should  be  first-class  in  quality  any  more  than 
that  an  article  offered  under  a  manufacturer's 
brand  is  a  good  article  simply  because  it  hap- 
pens to  be  sold  under  the  name  of  the  maker. 

LOTS    OF    INFORMATION. 

The  retail  trade  of  the  country  has  been 
given  a  good  deal  of  information  on  the  sub- 


ject of  special  brands.  In  our  opinion  the 
result  has  been  an  increase  in  the  sale  of 
special  brands  of  good  quality  and  a  decrease 
in  the  sale  of  second-grade  stuff  masquerading 
under  a  special  brand  as  a  first-class  article. 
The  more  discussion  we  have  on  these  sub- 
jects the  better.  We  cannot  have  too  much 
light  or  too  much  information  about  our  busi- 
ness. 

I  believe  it  was  Abraham  Lincoln  who  said: 
"You  can  fool  some  of  the  people  all  the  time, 
And  all  of  the  people  some  of  the  time. 
But  you  can't  fool  all  the  people  all  of  the 
time." 

Unless  there  was  some  good  reason  there 
would  not  be  such  a  large  quantity  of  Tools 
sold  under  special  brands.  Unless  these 
goods  were  satisfactory  to  the  consumers,  the 
retail  merchants  certainly  would  not  continue 
to  buy  them. 

Manufacturers  frankly  admit  the  growth  of 
the  sale  of  goods  under  special  brands  is  a 
menace  to  their  interests.  There  must  be  a 
fundamental  reason  for  this  growth.  It  is 
surely  a  reflection  upon  the  intelligence  of  the 
retail  trade  for  manufacturers  to  intimate  they 
buy  special  brands  because  they  do  not  know 
any  better,  that  they  are  paying  high  prices 
for  poor  goods  on  account  of  their  ignorance. 

SUPPOSE   A    CASE. 

Calling  names  does  not  help  get  at  the  truth 
of  any  question.  Suppose,  for  the  sake  of 
argument,  we  admit  manufacturers  brands  and 
the  best  jobbers'  special  brands  are  of  equal 
quality.  Let  us  admit  the  cost  of  the  two 
lines  to  the  retail  dealer  is  just  the  same. 
Then  why  should  a  retail  dealer  prefer  to  buy 
a  special  brand  instead  of  a  manufacturer's 
brand?  To  anyone  who  is  at  all  posted  on 
this  subject  the  answer  is  because  he  can  con- 
trol the  sale  of  the  special  brand  in  his  town 
and  get  a  reasonable  and  fair  price  for  the 
^oods. 

There  are  other  reasons,  such,  for  instance, 
as  advertising  a  complete  line  under  one 
brand,  which  cannot  be  done  with  many  man- 
ufacturers' lines  under  many  brands.  Still 
another  reason  is  in  the  fact  that  buying  a 
large  part  of  a  line  from  one  house  in  case 
any  of  the  goods  prove  defective,  adjustments 
are  easily  made  with  the  ..alesman,  who  calls 
every  two  or  three  weeks. 

If  a  jobber  with  a  well-known  line  of  special 
brands  sold  his  goods  to  catalogue  houses  and 
permitted  them  to  demoralize  prices,  how 
many  retail  dealers  could  be  persuaded  to  buy 
this  line?     If  such   a  jobber  should  sell   his 
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special  brands  to  every  Tom  Dick  and  Harry 
in  town,  how  many  first-class  Hardware  stores 
could  be  persuaded  to  adopt  this  line,  adver- 
tise and  push  it? 


TCO  £EW   BRANDS. 

The  trouble  in  this  country  to-day  is  we 
have  too  few  manufacturers'  brands,  or,  rather, 
too  few  brands  of  certain  manufacturers' 
goods.  Some  manufacturers  by  their  enter- 
prise and  ability  have  practically  taken  all  the 
trade  of  the  country  on  certain  lines.  They 
are  naturally  proud  of  their  name  and  they 
wish  all  their  output  under  one  name.  They 
expect  every  jobber  in  the  country  to  buy  their 
goods  under  their  name.  They  expect  every 
retail  dealer  to  have  these  same  goods  in 
stock.  Then  some  of  these  manufacturers  sell 
a  catalogue  house  at  the  same  price  they  do 
the  jobbers,  and  put  the  catalogue  house  in 
position  to  come  in  competition  with  retail 
dealers  with  the  advantage  of  the  jobbers'  cost 
These  goods  are  also  sold  by  what  are  known 
as  wholesale  catalogue  houses.  Please  remem- 
ber all  under  the  same  biand.  Wholesale 
catalogue  houses  sell  to  any  class  of  dealers. 

Therefore  the  exclusively  retail  Hardware 
dealer  in  town  finds  himself  confronted  on 
these  well-known  manufacturers'  brands  with 
competition  not  only  from  catalogue  houses, 
but  with  competition  on  the  same  brands  from 
other  Hardware  stores  in  his  town,  and  still 
further  with  competition  from  every  5  and 
10-cent  counter  store,  grocery  store  and  bazaar 
in  the  town  where  he  does  business.  All  these 
people  are  selling  the  same  brands.  It  does 
not  take  much  imagination  to  realize  what 
happens  to  the  profits  on  these  goods. 

THE-  JOBBER   APPEARS. 

Now,  when  affairs  have  reached  this  point, 
along  comes  a  first-class  jobber  and  offers 
one  of  the  Hardware  dealers  in  this  town  an 
attractive  line  of  goods  under  a  special  brand. 
The  dealer  is  tired  of  competing  with  the 
whole  world  and  jumps  at  the  opportunity. 
He  proves  to  his  own  satisfaction  and  to  the 
satisfaction  of  other  dealers  in  town  he"  can 
sell  this  special  brand  at  a  fair  profit  and 
increase  his  business.  Then  another  Hard- 
ware dealer  in  the  same  town  buys  another 
special  brand.  If  there  is  a  third  Hardware 
dealer  he  looks  for  another  line. 

This  state  of  affairs  leaves  the  manufac- 
turer's brands  to  be  handled  by  catalogue 
houses,  both  wholesale  and  retail,  by  the 
grocery  store,  the  5  and  10-cent  counter  man, 
etc.,  etc.  Then  these  manufacturers  complain 
of  the  jobbers  turning  down  their  lines,  they 
send  out  "missionaries"  to  work  the  retail 
trade. 


Do  the  manufacturers  see  the  real  point  of 
this  whole  question?  It  is  a  perfectly  simple 
one— all  jobbers  do  not  wish  to  handle  the 
same  brands,  all  retail  dealers  do  not  want  to 
handle  the  same  brands.  The  quality  of  the  - 
goods  is  all  right,  their  prices  may  be  all 
right,  personally  we  may  like  them  very  much 
indeed,  but  all  of  us  want  something  different 
from  our  neighbors. 

A  great  many  manufacturers  will  not  sell 
one  jobber  and  give  him  a  certain  territory 
because  they  want  all  the  business.  They  are 
not  willing  to  have  their  goods  sold  by  one 
dealer  in  town,  because  they  want  all  the  busi- 
ness. They  will  not  take  their  goods  away 
from  catalogue  houses,  because  they  are  afraid 
they  will  lose  some  business.  They  will  not 
put  out  their  goods  under  several  different 
brands,  because  they  take  too  much  pride  in 
their  own  name. ' 

WANT   THE    EARTH. 

We  would  not  like  to  speak  disrespectfully 
of  any  of  our  good  friends  in  the  trade,  but 
it  seems  the  core  of  the  difficulty  on  this 
special  brand  question  is  that  some  people 
want  the  earth. 

Why  are  some  manufacturers  now  advertis- 
ing so  extensively  who  advertised  very  little 
befoYe?  It  is  to  overcome  the  effect  of  special 
brands.  If  the  quality  of  special  brands  is  as 
poor  as  some  manufacturers  state,  is  it  not 
only  a  question  of  time  until  the  poor  quality 
will  kill  the  brand?  All  of  us  are  surely 
willing  to  admit  the  proposition  that  the  qual- 
ity of  the  goods  establishes  the  standing  of 
the  brand,  and  that  no  brand,  however  attrac- 
tive, will  establish  a  reputation  for  an  inferior 
line  of  goods. 

St.  Louis,  July,  1906. 

An   American   Complains 

An  American  residing  in  London  has  sent 
to  an  English  newspaper  a  letter  of  cotnplaint, 
in  which  he  says:  "I  saw  in  your  columns  a 
card  advertising  an  article  I  want  badly.  I 
want  that  article  in  quantities,  and  I  want  it 
at  once.  I  immediately  telegraphed  to  the 
advertiser  in  Birmingham,  asking  him  to 
send  along  a  catalogue  by  the  first  mail-  Do 
you  think  that  catalogue  came?  No,  sir.  Do 
you  think  I  shall  get  that  catalogue  next  Sat- 
urday week?  No,  sir.  I  shall  get  a  letter 
in  the  year  1909  thanking  me  for  my  esteemed 
favor  of  January  6th,  1906,  telling  me  that  the 
matter  will  be  put  in  hand.  What  England 
wants  is  neither  free  trade  nor  protection. 
She  wants  a  long,  sharp  pin  stuck  into  her, 
three  times  a  day,  after  meals." 
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ON  THE  OUTER  HARDWARE  WALLS 


The  Alert  Watchmen  on  the  Jobbers'  Towers   Still   Sending   Down   a  Message  op 

Hope  and  Good  Cheer — Business  as  Good  as  Could  Be  Desired — Mother 

Nature  Still  in  a  Generous  Mood. 


The  watchmen  standing  on  the  outer  walls 
of  the  kingdom  of  Hardware  are  still  crying 
unto  each  other  and  to  their  friends  within: 

"All's  well!" 

The  jobbers,  who  are  certainly  in  a  position 
to  know  what  is  being  done  by  manufacturers 
and  retailers,  are  still  in  a  pleasant  frame  of 
mind  so  far  as  regards  the  present,  and  are 
yet  hojpeful  so  far  as  regards  the  future. 

Their  reports  as  to  market  conditions  found 
below  are  supplemented  by  some  interesting 
observations  as  to  that  question  which  seems 
to  be  forever  with  us — Special  Brands.  Their 
views  do  not  seem  to  have  undergone  very 
much  change  because  of  the  discussions  that 
have  occurred  on  this  subject  in  the  conven- 
tions. Their  attitude,  however,  seems  to  be 
one  of  justice  toward  all,  with  perhaps  a 
slight  leaning  toward  favoring  the  views  of  the 
jobbers  in  this  respect — a  condition  of  affairs 
hardly  to  be  unexpected  under  the  circum- 
stances. 

Everybody  is  singing  praises  of  the  good 
work  of  Mother  Nature,  and  it  the  prophecies 
that  are  found  below  are  fulfilled,  the  farmers 
and  the  planters  of  the  United  States  will 
find  their  granaries  filled  again  and  their 
goods  asked  for  by  the  entire  world  at  very 
substantial  prices. 

Chicago,   III. 

Wells  &  Nellegar  Co. :  From  personal  ob- 
servation we  have  reason  to  believe  that  the 
crops  throughout  the  northwest  are  to  be 
abundant.  Prices  are  certainly  good  for 
grain,  cattle,  hogs  and  sheep.  The  purchasing 
power  of  the  farmer  was  never  greater. 
Through  the  farmer  comes  a  demand  for 
most  everything  kept  in  stock  by  a  retail 
Hardware  merchant. 

We  argue  from  the  above  that  the  fall 
trade  is  sure  to  be  very  promising  to  the 
Hardware  jobbers  who  are  so  fortunate  as  to 
be  located  in  this  great  Mississippi  valley. 

Already  many  orders  for  future  delivery 
are  in  our  hands  and  our  road  salesmen  are 
taking  orders  for  future  delivery  in  quantities 
larger  than  usual. 

The  recent  agitation  on  the  question  of 
special  brands  has  left  the  matter  unsettled. 
There  are  instances  where  an  article  of  a 
special  jobber's  brand  has  been  tried  and 
found  to  give  as  good  satisfaction,  at  less 
money,  than  a  manufacturer's  brand  of  a 
similar  kind.     A  salesman  that  is  loyal  to  a 


jobbing  house  becomes  accustomed  to  sound- 
ing the  praises  of  a  certain  line  of  goods,  the 
sale  of  which  his  house  controls,  and  he  pre- 
fers to  keep  on  disposing  of  an  article  that  is 
an  easy  seller,  and  that  he  can  to  a  great  ex- 
tent control  on  his  territory. 

Now,  if  the  jobber  prefers  to  keep  his  pri- 
vate brands  and  the  customers  are  satisfied 
with  them,  and  the  salesmen  prefer  to  offer 
them,  it  would  seem  as  though  the  question 
would  take  care  of  itself. 

8t.  Joseph,   Mo. 

Weyth  Hardware  Manufacturing  Co.:  We 
are  glad  to  be  able  to  report  our  business  for 
the  first  six  months  of  1906  has  been  larger 
than  during  any  similar  period  in  our  his- 
tory. 

Any  further  comment  seems  unnecessary  as 
to  conditions  which  have  prevailed  up  to  this 
time.  While  it  is  a  little  early  to  express  an 
opinion  regarding  fall  business,  we  are  in- 
clined to  think  that  it  will  be  quite  as  satis- 
factory. The  corn  crop  is  the  all-important 
factor,  and  while  corn  is  a  little  backward  on 
account  of  the  extremely  dry  weather  which 
prevailed  during  May  and  June,  it  is  now 
making  good  headway  and  bids  fair  to  come 
out  all  right. 

We  do  not  believe  that  the  Special  Brand 
question  will  ever  be  eliminated  by  the  discus- 
sions which  take  place  at  the  various  conven- 
tions. Some  of  the  statements  which  have 
been  made  strike  us  as  being  somewhat  ridicu- 
lous and  far-fetched.  '  We  cannot  imagine  how 
a  self-respecting  jobber  could  consider  for  a 
moment  placing  of  his  brand  on  which  he  has 
made  his  reputation  on  an  inferior  class  of 
goods.  We  do  not  go  so  far  as  to  state  that 
this  is  not  done,  but  we  can  hardly  believe  it. 
The  jobber  is  just  as  anxious  to  keep  up  the 
quality  of  his  own  brands  as  the  manufacturer 
can  possibly  be,  and  it  strikes  us  that  he  has 
just  as  much  at  stake. 

Atchlsen,  Kan. 

A.  J.  Harwi  Co.:  We  are  pleased  to  say 
that  the  outlook  for  another  prosperous  year 
in  Kansas  is  most  excellent.  Earlier  in  the 
year  we  had  a  drought  which  threatened  to 
destroy  the  crops,  but  in  due  time  the  rains 
came,  and  we  have  just  harvested  the  best 
wheat  crop  Kansas  has  ever  produced. 

There  are  many  fields  of  wheat  in  the  terri- 
tory nearby  this  city  that  are  averaging  from 
35  to  45  bushels  per  acre.     The  berry  is  very 
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plamp  and  the  wheat  averages  63  pounds  to 
the  bushel.  Corn  is  coming  out  wonderfully 
in  the  last  three  weeks,  and  now  promises  a 
full  average  crop,  so  that  the  outlook  is  excel- 
lent for  fall  trade.  The  large  crop  of  wheat 
is  forcing  a  reduction  in  the  price,  but  the 
crop  will  bring  the  usual  amount  of  money 
to  the  Kansas  farmers. 

Oklahoma  is  in  a  similar  condition.  It  is 
estimated  that  they  will  raise  30,000,000 
bushels  of  wheat  in  that  territory,  an  increase 
of  fully  11,000,000  bushels  over  last  year,  and 
their  corn  and  cotton  crop  promises  excellent. 

Referring  to  the  Special  Brand  matter,  will 
say  that  the  agitation  has  died  down.  There 
is  so  much  to  be  said  in  favor  of  these  brands 
being  sold  by  jobbers  that  they  cannot  be 
eliminated  from  the  business  of  the  future. 

Greensboro,  8.  C. 

Odell  Hardware  Co.:  The  Special  Brand 
matter  has  not  been  eliminated  from  the  Hard- 
ware business,  so  far  as  the  jobbers  are  con- 
cerned. They  are  still  using  it  and  expect  to 
continue  to  use  it.  The  discussion  of  it  has 
oeased  in  the  associations  because  there  was 
never  anything  to  discuss.  As  long  as  there 
is  a  demand  for  good  goods,  the  manufacturers 
continue  to-  solicit  the  small  trade  and  thus 
break  down  the  margin  of  pront  between  the 
jobber  and  the  retailer.  You  just  make  up 
your  mind  the  jobber  is  going  to  keep  up  with 
the  procession  and  will  not  be  lost  in  the 
shuffle. 

Business  is  not  as  flushed  as  it  has  been, 
but  fully  as  good  as  we  could  expect  this 
time  of  the  year.  We  know  of  no  reason 
why  it  should  not  be  satisfactory  this  fall. 

Topeka,   Kan. 

W.  A.  L.  Thompson  Hardware  Co. :  Every- 
thing in  the  State  of  Kansas  is  pointing  toward 
a  most  satisfactory  year.  Our  wheat  is  turn- 
ing out  away  and  beyond  the  most  sanguine 
expectations.  The  quality  is  fine,  and  in  some 
cases  the  yield  is  almost  double  what  we  ex- 
pected. The  corn  is  problematical^  but  from 
present  indications  we  think  we  will  have  a 
very  satisfactory  crop.  General  business  is 
very  satisfactory. 

New  York  City 

Smith  &  Hemenway  Co. :  Condition  of 
business  at  the  present  time  is  most  Battering, 
as  fall  and  winter  orders  are  already  begin- 
ning to  come  in,  and  we  certainly  have  a  most 
optimistic  vie./  as  to  the  condition  of  fall 
trade.  Special  brands:  We  have  followed 
this  discussion  very  closely,  and  still  think  it 
is  a  very  live  and  important  matter  to  the 
Hardware  manufacturers. 


Cleveland,  O. 

Lockwood-Taylor  Hardware  Co. :  The 
users  of  pig  iron  show  confidence  in  the  pres- 
ent price  by  buying  quite  freely.  Boatbuild- 
ers  and  users  of  structural  steel  are  also  lib- 
eral purchasers.  The  consumers*  demand  for 
all  kinds  of  manufactured  goods  is  unusually 
good.  To  supply  this  demand  keeps  the  man- 
ufacturers, jobbers  and  retailers  busy.  There 
is  no  complaint  of  dull  times,  and  the  outlook 
for  vacations  is  the  only  discouraging  feature. 

A  good  many  people  are  finding  out  that 
they  have  been  wronged,  who  were  uncon- 
scious of  it  before.  The  discontent  that  this 
produces  is  acting  as  a  disinfectant.  Indig- 
nation is  a  good  germ  destroyer.  Violate'rs 
of  law  are  on  the  run  and  unless  we  forget, 
we  shall  greatly  stimulate  moral  vigor.  If, 
as  it  is  alleged,  we  are  too  corrupt  to  permit 
the  public  to  manage  our  transportation,  light- 
ing and  water  works,  we  need  a  revival  of  in- 
tegrity. 

A  new  course  added  to  our  universities  on 
uprightness,  might  be  desirable,  making  the 
course  compulsory,  as  attendance  on  chapel 
service  is.  It  may  be  quite  as  dangerous  to 
overestimate  our  vices  as  it  is  our  virtues. 
It  certainly  is  so  if  we  keep  for  ourselves  all 
the  latter  and  bestow  all  the  former  on  the 
other  fellow^.  Fault  finding  is  not  pessimistic 
when  it  does  not  exaggerate;  just  now  it 
seems  to,  but  as  grand  juries  verify  so  much 
of  it,  it  is  time  for  the  confessional.  If  arro- 
gance in  official  life  is  modified,  and  fraternal- 
ism  increased,  it  will  recompense  us  for  the 
chagrin,  and  verify  the  belief  that  evil  may 
have  a  mission. 

The  commercial  spirit  has  largely  created 
the  world  we  live  in,  until  what  one  gets 
counts  for  success,  but  this  is  a  temporary 
phase.  A  force  that  never  slumbers  causes 
discontent,  and  changes  estimates  of  value, 
that  will  not  be  satisfied  until  a  true  measure 
is  established. 

The  belief  in  total  depravity  is  no  longer 
accepted  as  a  philosophy  of  life.  The  right 
ideal  makes  for  success.  Unless  the  main  aim 
of  the  physician  is  to  benefit  and  cure  his 
patient,  he  is  unworthy  of  success,  so  the  mer- 
chant, jobber  or  retailer,  whose  only  aim  is 
to  make  money  ought  to  fail.  To  be  of  use 
to  his  patrons  must  be  his  ideal.  Of  course, 
he  must  make  money,  but  if  this  be  his  only 
motive,  he  is  not  likely  to  succeed.  Conduct 
that  shows  an  interest  in  the  success  of  his 
patrons,  is  the  best  guarantee  of  his  own  suc- 
cess, and  in  this  pretense  is  a  poor  substitute 
for  reality. 

The  discussion  of  Special  Brands  will  not 
cause  a  change.  Jobbers  have  some  right  in 
selecting  the  goods  they  sell,  and  the  standing 
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of  many  large  jobbers  depends  upon  their 
Special  Brand.  The  interest  of  the  retailers 
in  these  brands  is  quite  as  important.  With 
a  number  of  houses  in  the  same  place,  job- 
bers and  retailers  alike  prefer  to  have  diflfer- 
ent  brands  in  as  great  a  variety  as  possible. 
The  assumption  that  Special  Brands  are  in- 
ferior in  quality  is  not  true,  unless  it  is  one 
sent  out  on  mferior  goods  by  the  manufac- 
turer. The  facts  are  that  the  highest  grade  of 
goods  being  sold  are  those  with  jobbers' 
brands,  as  no  jobber  would  permit  the  use  of 
his  Special  Brand  on  inferior  goods.  There 
are  very  few  manufacturers'  brands  ?qual  in 
quality  and  prices  that  excel  many  of  the 
Special  Brands,  because  jobbers  give  more 
care  to  this  matter  than  any  other  part  of 
their  business,  for  which  the  reasons  are  ob- 
vious. 

The  highest  priced  goods  they  sell  in 
nearly  all  lines  are  Special  Brands,  and  their 
reputation  depends  upon  the  quality.  The 
system  is  too  well  established  to  be  abandoned 
and  will  not  be. 

St.    LouIb,    Mo. 

New  Paddock  Hawley  Co.:  The  indica- 
tions for  business  in  our  section  are  more 
favorable  than  for  many  years.  The  great  dif- 
ficulty in  the  heavy  Hardware  line  is  the 
scarcity  of  material  in  the  iron  and  steel  line 
and  also  Hardware,  lumber  and  wagon  wood 
stock,  which  are  features  of  this  line  of  busi- 
ness. The  demand  promises  to  increase  and 
the  source  of  supply  is  constantly  diminishing, 
so  that  prices  will  have  to  be  adjusted  on  a 
new  scale  in  the  near  future. 

In  regard  to  the  matter  of  special  brands 
of  goods,  this  is  always  a  source  of  more  or 
less  discussion,  but  we  think  that  it  should  not 
be  taken  too  seriously,  and  it  really  does  not 
cut  much  of  a  figure  to  the  trade. 

Atlanta,  Ga. 

King  Hardware  Co. :  Conditions  in  this 
section  continue  favorable  and  every  indica- 
tion points  to  a  good  trade,  though,  as  stated 
previously,  everything  depends  upon  the  cot- 
ton crop,  and  it  is  yet  too  early  to  make  any 
guess  as  to  this  point. 

Council    Bluffs,    Iowa 

Empkie-Shugart-Hill  Co.:  Business  in  this 
section  of  the  country  still  r'emains  in  first- 
class  shape. 

The  government's  report  of  the  corn  crop 
places  it  on  a  basis  of  10  per  cent,  better  than 
the  average  for  the  last  fifteen  years.  We 
have  had  a  delightful  summer  so  far,  with 
plenty  of  moisture,  and  as  far  as  business  is 
concerned,     July    being     coiisidered     a    quiet 


month,  trade  has  held  up  •  nusually  well,  and 
there  seems  to  be  no  chance  for  the  salesmen 
to  get  their  usual  summer  vacation  as  long 
as  conditions  remain  as  they  are  now.  The 
present  prospects  could  not  be  better.  Collec- 
tions are  good. 

Regarding  special  brands,  this  matter  seems 
to  have  been  given  a  rest  for  a  short  time,  and 
we  think  better  for  all  concerned  to  let  the 
matter  rest.  Looking  at  it  from  a  jobber's 
standpoint,  we  think  the  question  of  special 
brands  is  here  to  stay,  and  we  think  it 
should  be. 

Denver,    Colo. 

Moore  Hardware  &  Iron  Co.:  We  are  go- 
ing ahead  as  though  we  were  assured  of  a. 
good  fall  and  winter  trade.  Conditions  in  our 
State  are  promising— as  they  were  the  early 
part  of  the  year.  We  see  no  reason  why  there 
should  not  be  the  volume  of  business  antici- 
pated. : 

.\s  for  Special  Brands,  we  believe  the  ques- 
tion is  discussed  very  little.  It  is  a  matter  of 
personal  opinion.  We  do  not  favor  going  into 
it  very  extensively.  We  use  such  brands  on 
some  lines,  and  the  reslilt  has  been  very  satis- 
factory; at  the  same  time,  we  have  tried  to 
limit  the  number  of  items  as  much  as  we  can. 

Boston,   Mass. 

Brown- Wales  Co. :  Business  conditions  arc 
fully  as  promising  for  the  fall  and  winter 
trade  as  usual  for  this  season  of  the  year. 
The  amount  of  building  going  on  seems  to  be 
about  as  usual;  we  do  not  think  there  are  as 
many  large  buildings  under  way  in  this  city 
as  in  the  past,  partially  owing  to  the  lack  of 
demand  as  well  as  the  high  cost  of  material. 
But  taking  trade  right  through,  we  feel  as 
well  satisfied  as  we  could  expect  to  be  con- 
sidering the  above. 

Too   Many   Implements 

Advices  from  Cape  Town,  South  Africa,  are 
to  the  effect  that  during  1904  the  value  of 
agricultural  implements  (not  including  har- 
vesting machinery)  imported  into  Cape 
Colony  from  the  United  States  of  America 
amounted  to  $325,525.  It  is  stated  by  one  of 
the  largest  dealers  in  agricultural  imple- 
ments that  the  whole  country  seems  at  pres- 
ent overstocked  with  these  articles,  and  to 
substantiate  this  he  mentioned  that  a  mem- 
ber of  a  large  Canadian  manufacturing  firm 
recently  came  to  examine  the  possibilities  of 
trade  after  the  failure  of  a  former  agent,  and 
became  convinced  that  the  field  was  thor- 
oughly covered,  and  therefore  did  not  con- 
sider it  advisable  to  incur  any  expense  in  at- 
tempting to  get  business  at  this  time. 
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The  Salesman's  Response 

There  appeared  in  the  Hardware  Dealers' 
Magazine  for  July  a  series  of  communications 
from  jobbing  Hardware  houses  as  to  the  rela- 
tions existing  between  themselves  and  their 
salesmen.  While  all  these  communications 
were  of  a  nature  showing  a  mutual  recogni- 
tion of  service,  and  a  mutual  obligation  be- 
tween the  Hardware  houses  and  the  men  who 
sell  goods  for  them,  there  were  suggestions 
here  and  there  that  even  closer  friendship 
might  be  established  between  the  two. 

A  correspondent  who  registers  from  New 
York  City  has  taken  the  stand  that  there  are 
two  sides  to  this  question,  and  he  therefore 


During  that  time  the  business  has  increased  25 
per  cent,  and  two  years  ago  during  his  em- 
ployer's absence  in  Europe  he  was  in  entire 
charge  of  the  business,  having  power  of  attor- 
ney, signing  checks,  buying  and  selling  at  his 
own  discretion  and  judgment  and  showing  very 
satisfactory  results.  He  has  charge  of  the  ad- 
vertising, credits,  sales  and  general  super- 
vision of  the  office,  doing  a  large  amount  of 
work  because  of  his  familiarity  with  the  busi- 
ness obtained  through  ten  years'  service.  No 
word  of  commendation  or  recognition  has  ever 
been  given  for  the  work,  and  on  three  previous 
occasions  when  an  advance  in  salary  was  re- 
quested it  was  not  any  too  liberally  given,  but 
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proceeds    to    suggest   somewhat    pointedly   a 
series  of  reasons  why  the  salesmen  should  have 
their  say  in  the  matter.    This  communication 
is  as  follows: 
To  the  Editor: 

The  correspondence  on  the  "Jobbers  and 
Their  Salesmen"  in  the  July  number  is  very  in- 
teresting, and  it  has  occurred  to  the  writer 
that  some  expression  regarding  the  method  of 
recognizing  efficient  and  valuable  service  would 
be  equally  interesting  and  educating  to  a  num- 
ber of  employers  who  either  from  neglect  or 
thoughtlessness  fail  in  this  respect.  For  in- 
stance, the  writer  has  held  for  ten  years  a  con- 
fidential position  in  a  large  manufacturing 
firm  in  this  city.  He  is  on  a  friendly  footing 
with  his  employer  and  is  always  a  welcome 
guest  at  his  home.  It  is  more  than  four  years 
since  he  has  received  any  advance  in  salary. 


the  request  was  granted.  H  the  request  was 
repeated  it  probably  would  be  granted  again, 
but  the  character  of  the  work  done  ought  to 
call  out  a  voluntary  recognition  in  the  opinion 
of  the  writer.  Also  no  vacation  has  been 
given  during  the  ten  years.  The  employer 
makes  a  net  profit  of  about  $20,000  per  year, 
giving  not  more  than  three  hours  per  day  to 
the  business,  because  of  the  writer's  ability  to 
handle  matters  to  his  entire  satisfaction.  The 
writer's  salary  is  $1,500.  He  is  an  educated 
man  of  ability,  but  self-seeking  is  not  one  of 
his  strong  points.  Yours  truly, 
New  York,  July  19.       As  Silent  Kicker. 


Edward  P.  Stoughton,  vice-president  of  the 
Millers  Falls  Co.,  in  charge  of  the  New  York 
office,  has  gone  to  Europe  for  a  two  months' 
pleasure  tour,  accompanied  by  his  daughter. 
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A  general  canvass  of  the  United  States  in- 
dicates th7.t  the  ice  skate  business  will  be  far 
better  than  the  average  this  year  throughout 
the  country. 

In  some  sections  there  was  not  the  usual 
amount  of  skating  in  1905,  but  this  applies  to 
but  a  limited  area.  In  other  places  the  ice 
skate  business  was  unusually  large,  and  deal- 
ers, both  jobbers  and  retailers,  sold  out  their 
stocks. 

As  a  result  of  these  several  conditions  there 
will  undoubtedly  be  an  active  ice  skate  market 
this  year. 

A  new  element  has  been  developed  within 
the  last  two  or  three  years  which  has  put  this 
industry  on  a  better  and  ftrmer  footing  than 
ever  before.  We  refer  to  the  game  of  hockey 
which  has  been  brought  down  from  Canada 
and  is  now  being  quite  generally  played  in  all 
parts  of  the  country  east  of  Chicago. 

Indications  point  to  a  rapid  development  of 
this  game  in  schools,  colleges  and  athletic  or- 
ganizations, and  there  is  every  reason  to  be- 
lieve that  it  will  become  the  winter  sport  of 
the  United  States  in  quite  the  same  manner 
as  it  is  played  now  in  Canada  and  with  a  rea- 
sonable degree  on  the  same  plan  as  baseball, 
golf  and  tennis  are  recognized  as  the  great 
summer  sports. 

All  persons  interested  in  the  ice  Skate  busi- 
ness have  been  gratified  at  the  development  of 
the  game  of  hockey,  for  the  reason  that  it  gives 
courage  to  dealers  to  carry  a  stock  of  hockey 
skates,  so  called,  right  through  the  winter, 
whereas  in  the  old  times  dealers  hesitated  to 
have  any  skates  on  hand  after  the  legitimate 
period  of  the  Christmas  trade. 

The  game  of  hockey,  of  course,  attracts  peo- 
ple to  the  sheets  of  ice,  and  in  this  way  gen- 
eral ice  skating  is  likewise  becoming  more 
popular  than  ever  before. 

The  activity  in  roller  skating  has  been  in- 
creasing rapidly  during  the  last  eighteen 
months.  There  is,  of  course,  considerable  ces- 
sation in  cities  and  large  towns  during  the  hot 
weather,  but  all  signs  indicate  renewed  and 
even  more  extended  activity  in  the  autumn. 

Roller  skating  rinks  are  now  in  successful 
operation  in  nearly  all  cities  and  towns  in  the 
country.  The  States  of  Texas  and  California 
are  particularly  active,  and  there  have  recently 
been  established  a  number  of  rinks  in  and 
about  New  York,  with  evidences  of  many  more 
yet  to  come. 

Summer  parks  have  recognized  this  revival 
in  roller  skating,  and  a  great  many  resorts 
have  converted  dance  halls  into  roller  skating 
rinks,  while  others  have  erected  special  build- 


ings for  the  accommodation  of  skating  rinks. 

Managers  have  discovered  that  there  is 
hardly  any  article  of  merchandise  that  has  as 
hard  wear  and  tear  as  skates  rented  to  rink 
patrons.  For  this  reason  the  best  of  managers 
throughout  the  country  find  that  the  true 
economy  in  the  purchase  of  roller  skates  is  in 
buying  the  very  best  that  are  to  be  had. 

Manufacturers  of  roller  skates  are  but  few, 
and  there  is  but  little  to  induce  new  manufac- 
turers to  go  into  the  business,  owing  to  the 
fact  that  it  takes  a  considerable  plant  and  a 
great  amount  of  experimenting  to  get  out  a 
first-class  skate  in  any  desirable  quantity. 

Inquiries  from  The  Hardware  Dealers' 
Magazine,  as  to  whether  or  not  the  dealers 
in  the  United  States  are  rising  to  their  oppor- 
tunities, have  produced  the  following  re- 
sponses : 

AMentown,  Pa. 

M.  S.  Young  &  Co.:  We  have  never  kept 
any  roller  skates.  In  regard  to  hockey  skates, 
would  say  that  the  sale  is  increasing  in  a  re- 
tail way,  but  we  have,  as  yet,  not  done  much 
in  regard  to  jobbing  them.  We  think,  how- 
ever, that  we  will  also  get  a  demand  from  this 
source  during  the  coming  season,  which  will 
considerably  increase  the  use  of  the  same. 

Patereon,   N.  J. 

H.  W.  Mills  &  Co. :  Regarding  the  demand 
for  hockey  and  roller  skates,  would  say  that 
in  the  last  few  years  we  have  noticed  a  large 
increase  in  the  demand  for  hockey  skates.  The 
roller  skate  craze  has  not  struck  us,  although, 
within  the  last  few  weeks,  a  rink  has  been 
opened.  As  soon  as  there  is  a  demand  for  this 
class  of  goods  we  will  be  pleased  to  carry  a 
sufficient  stock  to  fill  the  demand. 

Clinton,   Iowa 

,  Baldwin  Bros. :  Hockey  has  not  struck  this 
part  of  the  country;  in  fact,  the  last  year  or 
two  have  not  been  up  to  the  usual  on  ice 
skates.  Last  winter  we  had  an  open  winter, 
scarcely  ice  enough  to  put  up  a  stock  around 
here.  Nevertheless,  the  trade  bought  skates 
freely  for  the  holiday  trade,  and  while  there 
was  not  much  skating  the  trade  on  skates  was 
first  rate. 

Roller  skating  is  being  revived  somewhat 
and  there  is  a  good  demand  for  sidewalk  roller 
skates  for  children.  Outside  of  carrying  a  line 
of  cheap  roller  skates,  we  do  not  think  that  the 
trade  is  taking  to  them;  the  roller  skating 
craze  strikes  the  country  in  spots;  it  is  not 
general. 
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Escanaba,   Mich. 

Delta  Hardware  Co. :  We  are  inclined  to 
think  that  the  playing  of  hockey  has  some- 
what increased  the  sale  of  ice  skates  in  Upper 
Michigan.  As  to  roller  skates,  we  find  that 
there  is  at  present  more  of  a  demand  for  these 
where  a  year  ago  there  was  practically  none. 

At  the  same  time  we  find  a  disposition  on 
the  part  of  dealers  to  be  very  conservative  in 
stocking  roller  skates,  for  a  number  of  years 
ago,  you  will  remember,  the  craze  was  on  and 
fell  very  suddenly.  The  dealers  are,  therefore, 
somewhat  skeptical. 

We  have  sold  a  good  many  pairs  of  roller 
skates  within  the  past  eight  or  ten  months, 
but  they  have  all  been  on  direct  shipments. 
We  have  not  come  to  the  point  where  we  wish 
to  stock  them. 

Selma,  Ala 

Carothers,  Rogers  &  Towedes :  There  is  no 
demand  here  for  ice  skates  at  all,  as  we  never 
have  ice  enough  to  skate  on.  The  roller  skate 
business  has  been  good  for  the  past  eighteen 
months,  but  the  craze  seems  to  be  dying  out, 
and  very  few  roller  skates  have  been  sold  here 
for  the  past  few  months.  All  the  dealers  have 
very  fair  stocks,  but  our  opinion  is  that  very 
few  skates  will  supply  the  demand  from  this 
time. 

Fort    Dodge,    Iowa 

Prusia  Hardware  Co. :  This  territory  has 
not  experienced  any  increase  in  the  sale  of 
hockey  ice  skates,  as  there  is  very  little  known 
of  the  game  in  this  territory.  There  has  been 
some  increase  in  the  sale  of  roller  skates,  but 
the  trade  does  not  seem  to  be  a  permanent 
one.  There  is  only  a  small  spurt  in  different 
localities  and  it  soon  dies  out.  We  have  not 
been  carrying  either  of  the  above  in  stock, 
and  do  not  believe  that  we  will  be  warranted 
in  doing  so  at  the  present  time. 
Goahen,  Ind. 

Hawks  Hardware  Co.:  Hockey,  as  a  sport, 
has  not  been  introduced  here,  and  we  cannot 
notice  that  our  sale  of  ice  skates  has  increased 
to  any  particular  extent  during  the  last  few 
years.  The  establishment  of  a  roller  skating 
rink  here  has  led  to  a  very  large  trade  on 
roller  skates,  both  for  use  on  sidewalks,  and 
of  the  finer  grades  to  parties  who  use  the  rink 
and  wish  to  own  their  own  skates.  We  find 
this  a  very  desirable  and  profitable  department 
of  our  business. 

Dayton,  O. 

Kramer,  Viot  &  Co.:  In  regard  to  the  skate 
outlook,  will  say  that  the  ice  skate  business 
is  not  very  good,  on  account  of  not  having 
much  ice.  The  roller  skate  trade  is  on  the 
boom,  on  account  of  the  number  of  rinks  that 
are  starting  up  over  the  country. 


Youngatown,  0. 

Morris  Hardware  Co. :  Sales  of  ice 
skates  have  increased  twenty-five  per  cent. 
We  sell  about  1,000  pairs  each  year.  Last 
year  we  sold  about  3,000  pair  of  roller  skates, 
and  we  expect  to  do  almost  as  well  this  year. 
Roller  skating  only  lasts  about  three  years  in 
one  locality  at  one  time;  then  there  is  a  skip 
of  about  ten  or  fifteen  years.  There  is  good 
money  in  ice  and  roller  skates  if  handled 
properly. 

Topeka,  Kan. 

W.  A.  L.  Thompson  Hardware  Co.:  The 
roller  skate  proposition  is  becoming  very  pop- 
ular all  over  the  west.  The  purchase  of  the 
skates  is  done  direct  by  the  skating  rink  pro- 
prietors, through  the  manufacturer.  Ice  skates 
in  this  part  of  the  country  are  not  a  great  fea- 
ture, as  the  ice  is  so  irregular.  Last  winter 
there  was  very  little  natural  ice,  and  the  win- 
ter before  scarcely  any  more.  However,  there 
is  a  small  business  done  in  each  of  the  larger 
towns  of  the  State,  with  quite  a  disposition 
to  do  more,  if  we  could  depend  upon  the  ice. 

Reading,    Pa. 

Bard  Hardware  Co.:  Owing  to  the  uncer- 
tainty of  the  winter  season,  comparatively  few 
ice  skates  are  sold  in  this  territory.  The  re- 
tailer will  not  buy  a  stock  of  skates  until  the 
ice  is  formed  on  the  ponds,  and  then  only 
enough  for  his  immediate  need.  A  roller 
skating  rink  was  started  in  Reading  about  two 
years  ago,  but  thus  far  it  has  not  won  popular 
favor  in  the  same  measure  as  when  the  fad 
was  on  some  years  ago.  The  principal  demand 
for  roller  skates  is  for  children,  who  use  them 
on  the  sidewalks.  The  retailers  do  not  show 
any  disposition  to  push  the  sale  of  them,  and 
the  demand  hereabouts  is  comparatively  small. 

Holyoke,  Mass. 

J.  Russell  &  Co. :  We  have  not  noticed  an 
increase  in  the  sale  of  ice  skates  since  the  in- 
troduction of  the  hockey  skate;  neither  are  we 
interested  in  the  sale  of  roller  skates,  as  most 
of  these  are  sold  directly  to  the  rink  owners, 
and  they  are  very  little  used  outside  of  the 
rinks  in  our  city. 

Jackson,    Mich. 

Smith-Winchester  Co.:  This  town  does 
not  support  a  hockey  club.  There  has  been 
considerable  roller  skating,  which  has,  in  our 
retail  department,  stimulated  the  sale  of  roll- 
er skates.  The  sale  has  been  practically  dead 
up  to  last  season. 

Watertown,  N.  Y. 

W.  W.  Conde  Hardware  Co.:  There  has 
been  no  perceptible  increase  in  the  sale  of  ice 
skates  in  territory  adjacent  to  this  city.     One 
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reason  is  there  is  no  rink  in  this  city,  which 
would  increase  the  sale  of  high-grade  skates. 
The  hockey  sport  has  not  developed  here  as 
yet,  although  there  is  some  talk  of  building 
a  rink  this  season  for  the  coming  winter.  If 
this  should  materialize,  unquestionably  this 
would  increase  the  sale  of  high-grade  skates, 
including  hockey.  There  is  no  sale  here  for 
roller  skates  for  the  same  reason  as  above — 
that  we  have  no  rink. 

Kingston,   N.   Y. 

J.  T.  Johnson.  Ice  Skates. — The  sale  of 
the  same  in  our  territory  has  been  somewhat 
below  the  normal  for  the  past  two  years,  on 
account  of  the  open  winters.  The  sale  of 
Hockey  skates  is  increasing.  Roller  Skates. — 
There  is  just  beginning  a  demand  for  the 
same,  and  the  trade  is  naturally  going  to  the 
Hardware  stores  in  the  larger  towns,  and  in 
the  small-er  towns  to  the  general  stores.  We 
find  the  retail  merchant  more  willing  than 
ever  to  add  new  lines. 

Danville,  III. 

Yeomans  &  Shedd  Hardware  Co. :  We  have 
had  a  roller  polo  craze  here  for  two  years, 
which  has  now  died  out.  Hardware  dealers 
are  not  disposed  to  handle  the  goods.  No 
hockey  is  played  here,  and  the  ice  skate  busi- 
ness is  very  unsatisfactory  and  uncertain. 

Pittsfleld,   Mass. 

Peirson  Hardware  Co. :  We  have  had  an 
increasing  demand  for  some  years  for  hockey 
skates,  and  they  are  carried  in  stock  in  this  vi- 
cinity, not  only  by  the  large  dealers,  but  in 
the  country  stores.  We  have  had  no  revival^ 
of  the  demand  for  roller  skates. 

Hardware  Keeping  Up  With  the  Age 

F.  O.  Schoedinger,  of  the  Hardware  firm 
of  Schoedinger,  Feam  &  Co.,  Columbus,  O., 
in  speaking  of  the  progress  of  the  Hardware 
business  in  that  section  of  the  Middle  West, 
said: 

"In  the  march  of  improvement  the  old-fash- 
ioned fireplace  has  disappeared.  Broad,  open 
staircases,  hardwood  floors,  grills,  portieres 
and  fine  cabinet  work  are  universal,  and  the 
features  most  prominent  in  the  houses  of  our 
grandsires  are  missing,  except  as  they  are 
artfully  simulated  for  decorative  purposes.  A 
three-l^ged  pot  hangs  on  a  crane  in  a  fire- 
place our  grandmere  would  have  scorned.  A 
narrow  plate  rail  replaces  the  shelf  of  her  day, 
and  the  china  dear  to  her  heart  for  its  new- 
ness is  now  proudly  displayed  as  antique  in  a 
cabinet  which  bears  small  resemblance  to  her 


little  corner  cupboard  with  its  small  paned 
doors. 

"Queen  Anne  pattern  of  dwellings  are  re- 
placed by  dwellings  in  keeping  with  the  various 
schools  of  art  and  architecture.  There  has 
been  a  corresponding  change  in  ornamentation 
and  a  call  has  arisen  for  Hardware  that  shall 
harmonize  with  the  architect's  motif  and  aid 
in  the  effect  he  strives  to  produce.  To  supply 
this  demand  the  leading  builders'  Hardware 
manufacturers  have  placed  on  the  market 
goods  ornamented  in  schools  of  art,  ancient 
and  modern,  true  in  detail,  filled  with  artistic 
feeling  and  ranging  from  the  most  severely 
plain  colonial  and  classic  Greek  to  the  flam- 
boyant exaggeration  of  the  last  stages  of 
Rococo,  Grecian,  Roman,  Moorish,  Flemish, 
Gothic  and  Elizabethan  ornaments,  art  of  the 
renaissance  as  it  found  expressions  in  different 
nations,  forms,  ancient  anu  modern — all  are 
levied  upon  to  form  the  hundred  and  odd 
designs  that  constitute  a  complete  line  of 
builders'  Hardware.  New  designs  are  being 
constantly  added  from  day  to  day  to  please 
the  most  fastidious." 

Referring  to  the  artistic  effects  of  Hard- 
ware, Mr.  Schoedinger  said: 

"The  importance  of  having  proper  Hard- 
ware is  becoming  more  appreciated  every  day 
for  a  modest  home,  the  well-arranged  flat 
or  the  elegant  apartment  houses  as  in  our 
artistic  and  classic  homes.  The  beauty  of 
American  woods  has  won  the  favor  of  all. 
The  kinds  to  be  used  are  carefully  selected  and 
specified,  together  with  the  finishes  which 
bring  out  the  grain  and  tint  the  surface  with 
the  beautiful  shades  and  color.  Artistic  Hard- 
ware, inexpensive  as  well  as  costly  and  elegant, 
finished  in  all  colors  possible  to  metal  and 
lacquer,  aids  in  the  color  scheme,  and  the 
distribution  of  tints  on  the  goods  throws  the 
modeling  in  high  relief  and  heightens  the 
effect  of  the  design. 

"The  same  care  and  the  same  treatment  are 
accorded  the  cheapest  goods  as  the  most  ex- 
pensive. We  endeavor  to  make  the  home, 
whether  small  or  large,  as  attractive  as  pos- 
sible. The  owner  of  a  modest  cottage  would 
build  a  mansion  if  he  could  afford  it;  why  not 
make  the  most  of  what  we  have?  We  are 
sorry  to  say  sometimes  the  cost  overshadows 
the  effort  of  the  builders'  Hardwareman  who 
has  given  years  of  study  as  to  what  is  the 
best  and  proper  kind  to  be  used.  We  think 
it  well  for  the  prospective  builders  of  homes 
to  stop  and  consider  the  changes  taking  place 
in  the  onward  and  upward  spirit  of  the 
day,  consider  what  finishing  Hardware  means 
to  the  house  and  homes.  Select  good  Hard- 
ware as  well  as  elegant." 
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The  United  States  and  Cuba 

G>1.  Pepper,  special  agent  from  the  United 
States  investigating  the  conditions  in  Cuba, 
says  that  the  large  investment  of  American 
capital  in  that  country,  estimated  by  some  as 
high  as  $120,000,000,  will  be  an  important  fac- 
tor in  influencing  trade  in  the  manufactured 
products  of  that  country. 

It  is  his  opinion  that  dealers  in  household 
Hardware  should  immediately  make  a  system- 
atic and  more  aggressive  effort  for  a  larger 
share  of  the  Cuban  market  than  we  now  enjoy. 
It  would  also  seem  natural  that  most  of  the 
sugar  mill  machinery  should  be  furnished  by 
this  country,  in  view  of  the  fact  that  we  make 
the  best  machinery  in  this  line  in  the  world,, 
and  that  this  country  has  a  tariff  preference 
over  other  countries.  As  a  matter  of  fact, 
however,  the  European  manufacturer  gets  :fk 
good  share  of  this  business  for  the  following 
reasons:  Much  European  capital  is  invested 
in  sugar  mill'  property  in  Cuba;  much  of  the 
old  machinery  was  furnished  by  Euro^an 
countries;  European  engineers  are  fanstliar 
with  all  the  requirements,  and  the  planters 
themeslves  have  long  had  dealings  with  them. 

The  chief  competitors  of  the  United  States 
for  the  trade  of  Cuba  are  Spain,  Great.  Britain 
and  Germany.  Germany's  Cuban  business  is 
due  in  part  to  the  enterprise  of  her  merchants 
and  in  part  to  the  steamship  commmiication 
which  that  country  has  established  and  jnaih- 
tains  with  the  island. 

Demand  for  Petroleum  Stoves 

Word  comes  from  Syria  that  petroleum  is 
beginning  to  be  used  quite  extensively  in  that 
country  for  heating  purposes  during  the  winter 
season,  the  small  circular  stove  with  a  wick 
burner  being  the  most  common  variety  in  use. 
These  are  generally  of  Swiss  and  German 
manufacture.  An  American  who  is  on  the 
ground  says  that  he  is  firmly  of  the  belief  that 
a  large  trade  can  be  built  up  in  this  kind  of 
petroleum  stoves  throughout  the  entire  coun- 
try, which  will  also  furnish  a  market  for  cook- 
ing stoves  burning  the  same  fuel. 

If  possible,  descriptive  catalogues  should  be 
printed  in  French  and  should  be  accompanied 
by  prices  and  full  information,  as  it  takes  from 
six  to  ten  weeks  to  receive  replies  to  letters 
addressed  to  American  firms,  and  a  great  waste 
of  time  is  occasioned  by  sending  incomplete 
information. 

The  Market  for  Refrigerators 
There  are  very  few  Cubans  who,  as  yet,  have 
learned  the  use  of  refrigerators.  While  there 
is  a  great  deal  of  ice  consumed  in  that  coun- 
try, the  people  buy  it  in  small  quantities,  five 
or  ten  cents  worth  at  a  time,  from  the  small 
stores  in  their  immediate  neighborhood.  When 


the  Americans  became  interested  in  Cuba,  ice 
was  a  rare  luxury,  and  they  are  not  yet  accus- 
tomed to  its  use  or  to  the  economical  and 
satisfactory  results  to  be  obtained  by  using 
refrigerators. 

A  fact  that  stands  in  the  way  of  this  exten- 
sion of  the  use  of  these  articles  is  that  the 
dealers  who  handle  them  ask  an  exorbitant 
price.  Most  of  the  Hardware  stores  have  a 
few  on  hand,  but  they  are  not  high-grade 
refrigerators,  and  the  prices  demanded  for 
them  are  very  high. 

It  is  suggested  by  an  American  in  Cuba 
that  if  some  local  firm  would  put  in  a  nice 
line  of  these  goods,  displaying  them  so  as  to 
attract  the  attention  of  the  public,  at  the  same 
time  distributing  pamphlets  or  folders  setting 
forth  the  economy  and  convenience  to  be 
gained  by  their  use,  a  very  good  trade  might 
be  built  up,  provided  ttie  prices  asked  were  not 
too  high. 

American  Rifles  in  India 

Rifles  and  other  arms  of  American  manu- 
facture are  preferred  in  India  to  those  of 
other  make.  One  of  the  principal  import- 
ers and  dealers  in  g^ms,  rifles  and  ammunition 
in  Calcutta  complains  that  for  reasons  not 
■  fully  understood,  American  exporters  either 
will  not  or  cannot  ship  guns  and  ammunition 
from  New  York  to  Calcutta. 

This  works  to  the  disadvantage  of  the  In- 
dian dealers.  It  not  only  delays  the  goods  but 
also  increases  the  expense.  It  seems  that  for 
some  unexplained  reason  American  exporters 
insist  on  shipping  through  London  agents.  It 
is  barely  possible  that  this  is  done  because  it 
is  believed  that  if  guns  and  ammunition  were 
shipped  direct  from  America  to  India  there 
will  be  trouble  in  delivering  the  goods.  Care- 
ful inquiry  shows  that  there  is  no  such  pos- 
sible danger.  The  dealers  will  take  care  of 
their  consignments  by  meeting  any  restriction 
imposed  by  the  India  government. 

Hardware  Traveling  Salesmen 

A  buyer  of  Hardware  who  has  been  peg- 
ging away  at  that  job  for  nearly  forty  years 
has  a  very  good  word  to  say  for  that  class 
of  men  who  do  not  always  get  as  much  credit 
as  belongs  to  them — the  travehng  salesmen. 
Said  he:  "My  business  has  brought  me  into 
communication  with  most  of  the  manufactur- 
ers, travelers,  and  also  those  representing  the 
commission  houses,  and  I  do  not  think  at  any 
period  of  that  time  has  Hardware  been  repre- 
sented by  better  men  than  those  of  the  pres- 
ent day.  Keen  competition  is,  I  suppose,  re- 
sponsible for  it.  Manufacturers  cannot  afford 
to  waste  time  and  must  have  the  up-to-date 
article." 


Digitized  by 


Google 


August,  1906. 


HARDWARE  DEALERS'  MAGAZINE 


251 


The  Death  of  Loring  Goes 

Loring  Goes,  the  inventor  of  the  wrench 
which  bears  his  name,  and  of  other  articles 
connected  with  the  Hardware  trade,  died  at 
his  home  in  Worcester,  Mass.,  on  July  13th,  of 
old  age.  He  was  94  years  old,  and  up  to  the 
time  of  his  illness,  which  began  a  few  months 
ago,  was  supposed  to  be  the  oldest  man  in  the 
country  actively  engaged  in  the  management 
of  a  big  manufacturing  concern.  Before  the 
time  he  began  to  fail,  as  above  mentioned,  his 


Loring  Goes 


mind  was  as  bright  and  his  intellect  as  clear 
as  it  ever  had  been,  and  he  devoted  himself 
to  the  cares  01  business  with  an  energy  and 
an  ability  which  would  have  deserved  credit 
in  a  younger  man. 

Mr.  Goes  was  born,  April  22d.l812,  in  what  is 
now  called  New  Worcester,  Mass.,  the  son  of 
a  small  farmer.  At  fourteen  he  was  appren- 
ticed to  the  carpenter  trade  and  engaged  in 
various  manufacturing  labors  until  1836,  when 
he  formed  a  partnership  with  a  younger 
brother  in  the  manufacture  of  woolen  ma- 
chinery. It  was  some  time  later  at  Spring- 
field. Mass.,  that  Mr.  Goes  invented  the  im- 
proved form  of  screw  wrench. 

In  a  sketch  which  appeared  in  these  columns 
some  little  while  ago,  the  long  and  earnest  la- 
bor which  Mr.  Goes  gave  to  the  perfection  of 


this  important  tool,  were  detailed  at  length,, 
and  also  the  various  changes  of  business  which 
finally  resulted  in  the  formation  of  the  Goes 
Wrench  Gompany  in  connection  with  which 
this  veteran  Hardwareman  passed  the  later 
years  of  his  life.  The  story  was  one  of  sur- 
passing interest,  showing  as  it  did,  the  devel- 
opment of  a  very  important  branch  of  trade^ 
but  was  told  so  recently  that  it  may  not  be 
well  to  repeat  it  fully  here. 

The  long  and  useful  life  of  Loring  Goes^ 
and  the  success  which  crowned  his  career  as 
a  manufacturer  and  business  man,  is  a  strik- 
ing illustration  of  what  can  be  accomplished 
by  ability,  industry  and  high  moral  regard  as- 
to  the  rights  of  others.  Mr.  Goes  was  in 
every  respect  a  man  of  the  highest  character 
and  was  regarded  in  the  community  of  which 
he  was  a  part,  as  a  very  present  force  for  the 
general  good.  His  career,  from  a  small  be- 
ginning over  three-quarters  of  a  century  ago,, 
covers  the  great  period  of  the  development  of 
the  Hardware  trade  in  the  United  States,  and 
there  are  few  among  inventors  and  manufac- 
turers connected  with  that  line  of  labor  who 
have  done  more  to  bring  American  goods  to 
the  front  and  keep  them  there  than  did  Lor- 
ing Goes. 

The  Late  George  J.  Laighton 

George  J.  Laighton  died  on  July  1,  at  the 
home  of  a  relative,  in  Asheville,  N.  G.  For 
forty  years  and  more  he  was  connected  with 
the  Russell  &  Erwin  Mfg.  Go.,  and  was  its 
president  for  several  years  until  he  retired* 
from  active  business  in  January  1903. 

Mr.  Laighton  was  ill  for  a  couple  of  years,^ 
and  during  the  last  month  or  so  was  hardly 
able  to  understand  what  was  going  on  about 
him.  He  was  for  several  years  a  member  of 
the  board  of  governors  of  the  Hardware  Glub, 
of  New  York.  Genial  and  pleasant  in  his  re- 
lations with  all  men,  Mr.  Laighton  was  not 
only  esteemed  for  his  high  qualities,  but  was 
beloved  by  all  with  whom  he  came  in  con- 
tact. 

He  began  his  business  career  in  the  store  of 
Geo.  L.  Treadwell,  at  Portsmouth,  N.  H.,  and 
for  the  first  year  received  a  salary  of  $1  per 
week.  After  a  year  or  two  of  service  in  this 
position  he  came  to  New  York. 

A  couple  of  years  ago,  in  conversation  with  a 
representative  of  the  Hardware  Dealers'" 
Magazine,  Mr.  Laighton  said  of  his  reason 
for  coming  here : 

"I  came  because  I  thought  the  best  chance 
would  be  found  in  the  largest  place.  It  seemed* 
to  me  wise  to  seek  the  broadest  field  that  of- 
fered. My  coming  down  here  was  like  going 
to  the  end  of  the  world,  and  was  opposed  by 
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my  mother  and  many  of  my  friends  who  used 
every  possible  argument  to  dissuade  me. 

"They  wanted  me  to  start  nearer  at  home, 
where  I  would  have  friends  and  acquaintances, ' 
but  I  said  no;  that  the  best  place  in  the  country 
was  none  too  good  to  begin  in,  and  that  it 
seemed  to  me  that  the  bigger  the  place  the 
more  numerous  would  be  the  chances/* 

Mr.  Laighton,  after  some  unpleasant  expe- 
riences in  the  search  for  employment,  entered 
the  service  of  the  Russell  &  Erwin  Mfg.  Co., 
which  was  then  located  at  the  corner  of  Beek- 
man  and  Cliff  streets.  He  gradually  worked 
his  way  upward  and  became  a  director  of  the 
company  in  1891 ;  was  assistant  treasurer  from 
1893  to  189.>,  jind  treasurer  from  the  date  last 
named  to  1898,  when  he  became  president,  and 
was  president  until  1903.  Mr.  Laighton  was 
a  very  busy  .man  during  all  these  years  of 
service  and  devoted  himself  with  the  greatest 
interest  and  energy  to  the  best  service  of  the 
company,  in  which  he  practically  spent  his 
business  life.  When  he  retired  from  the  office 
of  president  he  was  presented  with  a  beautiful 
sterling  loving  cup,  which  was  the  gift  of  the 
selling  staff,  as  an  expression  of  its  apprecia- 
tion of  his  nobility  of  character,  his  sterling 
integrity  and  attractive  personal  qualities. 

An  Opening  for  Stoves 

Spain,  like  other  foreign  countries,  is 
awakening  to  the  fact  that  the  Americans  are 
away  ahead  of  the  rest  of  the  world,  when 
it  comes  to  material  comfort.  In  some  Span- 
ish  cities  the  most  of  the  houses  are  built 
without  chimneys,  and  the  residents  suffer  con- 
siderably in  the  autumn  and  winter  months 
from  cold.  The  method  hitherto  in  greatest 
favor  for  keeping  rooms  warm  has  been  the 
old-fashioned  charcoal  brazier,  but  this  is 
falling  into  disfavor.  Many  small  gas  stoves 
or  petroleum  lamp  stoves  are  in  use,  but 
petroleum  is  very  dear  and  the  small  gas 
stoves  are  not  very  satisfactory.  A  good  por- 
table stove  consuming  not  much  fuel  would 
probably  have  considerable  success  in  the  long 
run,  although  it  might  require  some  time  to 
get  it  into  general  favor,  as  the  Spaniards 
are  very  conservative  in  their  habits. 

The  same  remarks  would  apply  also  to 
good  kitchen  ranges.  Those  in  use  at  pres- 
ent are  either  Spanish  or  French  make,  and 
are  placed  on  a  strong  marble  or  stone  slab 
raised  about  2%  feet  from  the  ground  imder 
the  open  chimney.  The  ranges  themselves  are 
about  1%  feet  deep  by  3  feet  in  length,  leaving 
very  little  space  for  an  oven.  These  stoves 
are  also  proportionately  very  dear,  as  the  av- 
erage price  for  an  ordinarv  sized  one  is  about 
$30  to  $85. 


Appreciation  fronn  Japan 

The  Hardware  Dealers'  Magazine  has  re- 
ceived the  following  appreciative  and  original 
communication  from  a  would-be  subscriber  in 
Japan : 

"Hayashi   Otokichi,    Importer  and   Dealer    in 
Metallic  Goods  and   Materials." 

"Gentlemen:  Very  much  thanks  for  your 
kind  attention,  that  had  been  sent  with  your 
interest  magazine.  In  reading  this,  I  felt  as 
amply  useful  copy  for  such  as  I  instructed 
very  much  on  getting  local  knowledge  con- 
cern  with   Hard-Ware   so  technically. 

"The  taste  of  this  copy  very  induced  me  to 
offer  you  this  magazine  to  be  sent  every 
month  since  now,  reguraly,  as  one  of  sub- 
scriber. 

"By  an  early  convenience  I  shall  remit  you 
fee  for  magazine. 

*T  remain,  Daer  Sir, 

"Yours  truly, 

"Hayashi  Otokichi, 

"Osaka,  Japan." 

''P.  P. — In  returning  me  please  name  out 
succeeding  fee  and  postal  charge  for  one 
year.    This  I  will  remit  you  soon." 

Not  a  {Machine  Market. 

Inquiries  have  been  recently  made  by  Ameri- 
can manufacturers  of  the  United  States  consul 
on  the  Island  of  Malta  relative  to  the  market 
there  for  various  kinds  of  machinery  that  works 
in  metal.  That  oiRcial  declares  that  the  island 
affords  very  little  demand  for  machinery  of 
any  kind,  and  it  will  be  probably  many  years 
before  the  few  who  could  use  modern  machin- 
ery and  tools  will  be  willing  to  desert  their 
primitive  methods  for  more  progressive.  Aside 
from  the  large  British  dockyard,  there  are 
only  a  few  small  machine  shops.  Recently  there 
was  established  a  large  mill  for  wood  working, 
th-e  machinery  of  which  is  mostly  American, 
brought  from  English  and  other  markets,  and 
is  well  supplied.  An  English  firm  is  finishing 
dry  docks  and  a  breakwater,  for  which  it  is 
said  large  amounts  of  tools  and  machinery 
were  secured  from  the  United  States. 

Qaa  Appliances  Exhibit 

Seven  retail  Hardwaremen  of  Hornsy, 
England,  have  organized  a  local  exhibition  of 
gas  cooking,  heating  and  lighting  appliances. 
Daily  demonstrations  are  given,  and  all 
classes  of  householders  are  invited  to  attend. 
The  idea  is  that  Hardware  dealers,  and  not 
gas  companies  or  municipalities,  should  have 
the  handling  of  this  class  of  goods. 


There  is  such  a  dearth  of  labor  in  New 
Zealand  that  the  people  are  clamoring  for 
labor-saving  devices  as  never  before.  Milk- 
ing machines  are  in  special  demand. 
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SHALL  THE  JOBBERS'  ASSOCIATIONS  UNITE? 


The  discussion  which  appeared  in  these  col- 
umns in  the  last  succeeding  issue,  and  is  con- 
tinued to-day,  as  to  whether  or  not  it  would 
be  advisable  for  the  Southern  Hardware  Job- 
bers' Association  to  discontinue  itself  as  a 
separate  organization  and  become  a  part  of 
the  National  Hardware  Association,  is  a  mat- 
ter of  considerable  interest  to  both  of  the 
concerns  named. 

The  trend  of  opinion  among  the  members 
of  the  Southern  Association  is  to  keep  up 
their  own  organization,  and  to  secure  through 
its  agency  all  that  is  possible  for  the  good  of 
the  trade.  At  the  same  time  these  Southern 
Hardwaremen  are  inclined  to  do  everything 
that  they  can  to  aid  the  National  Association, 
and  to  advance  the  general  interests  of  both. 

WHEN    THEY    BEGAN. 

It  is  a  matter  of  considerable  historic  in- 
terest that  the  Southera  Hardware  Jobbers' 
Association  is  one  of  the  first,  if  not  the  first, 
of  its  kind  in  the  world. 

It  began  in  1888  when  the  jobbers  of  Knox- 
ville,  Tenn.,  formed  a  local  association  and 
worked  together  for  about  three  years,  when 
the  idea  of  forming  a  State  association  was 
conceived. 

Negotiations  were  at  once  entered  into  with 
the  jobbers  of  Tennessee,  and  a  State  meet- 
ing was  called  for  September  30,  1891.  At 
that  gathering  a  constitution  and  by-laws  were 
adopted  and  a  permanent  association  formed, 
the   following  firms  being  represented: 

From  Knoxville,  Tenn. :  W.  W.  Woodruff 
Hardware  Co.,  C.  M.  McClung  &  Co.,  George' 
Brown,  and  S.  B.  Luttrell  &  Co. 

From  Chattanooga,  Tenn.:  Vance  & 
Kirby,  and  the  Carter-Magill  Hardware  Co. 

From  Memphis,  Tenn. :  Orgill  Brothers  & 
Co.,  Langstaff  Hardware  Co.,  Cousens,  Mat- 
thews &  Ramsey. 

From  Nashville,  Tenn.:  Gray,  Fall  &  Co., 
Dudley  Brothers,  Buford  Brothers,  Pollard, 
Black  &  Co.,  and  Bransford  Hardware  Co. 

These  firms  may  be  termed  the  charter 
members  of  the  association.  After  some  dis- 
cussion it  was  suggested  that  the  name  of  the 
organization  be  changed  from  the  Tennessee 
Hardware  Association  to  the  Southern  Hard- 
ware Jobbers'  Association,  as  the  interest  of 
the  Southern  jobbers  was  parallel  with  that  of 
the  firms  represented.  At  this  meeting  the 
following  officers  were  elected: 

President :  W.  E.  Gibbins,  of  W.  W.  Wood- 
ruff Hardware  Co.,  Knoxville. 

First  Vice-President:  A.  D.  Langstaff,  of 
Langstaff  Hardware  Co.,  Memphis. 


Second  Vice-President:  R.  H.  Dudley,  of 
Dudley  Bros.,  Nashville. 

Secretary :  W.  P.  Smith,  of  C  M.  Mc- 
Clung &  Co.,  Knoxville. 

Treasurer:  J.  C.  Vance,  of  Vance  &  Kirby, 
Chattanooga. 

BROADENED     THEIR     IDEAS. 

The  local  association  in  Knoxville  was  in 
a  measure  originally  organized  with  a  view 
of  regulating  competition  and  controlling 
prices.  This  idea,  however,  was  abandoned 
after  it  was  discovered  that  there  were  many 
difficulties  in  the  way.  The  members  tulTied 
themselves  toward  the  development  of  those 
benefits  which  come  about  through  better 
acquaintance  among  the  Hardware  jobbers  in 
the  territory  represented,  many  of  whom,  prior 
to  the  formation  of  the  association,  were  al- 
most total  strangers  to  each  other. 

At  the  time  of  the  original  organization 
there  were  only  a  few  Hardware  associations 
in  the  country.  But  the  idea  has  certainly 
grown  and  much  good  fruit  has,  through  the 
efforts  of  these  organizations,  been  garnered 
by  the  Hardware  trade. 

COL.  eshelman's  views. 

To  the  Editor: 

I  do  not  believe  the  Southern  Jobbers'  Hard- 
ware Association  will  ever  agree  to  the  mer- 
ger suggested.  There  is  plenty  of  work  for 
both  associations,  and  I  think  both  are  highly 
essential  to  the  Hardware  trade.  The  South- 
ern Association  necessarily,  on  account  of  con- 
ditions and  location,  takes  up  certain  work 
that  interests  very  tew  of  the  northern  job- 
bers. The  southern  embraces  a  membership 
many  of  whom  could  not  become  members  of 
the  national.  Much  good  can  be  done  by  con- 
ference with  these  smaller  jobbers  in  an  asso- 
ciation that  has  been  in  existence  so  long. 

I  hope  to  see  the  southern  conventions  not 
only  continue,  but  increase  in  membership  and 
efficiency.  Yours  truly, 

New  Orleans,  La.  B.  F.  Eshelman. 

FAVORS  A   MERGER. 

To  the  Editor: 

In  reference  to  merging  the  Southern 
Hardware  Jobbers'  Association  and  the  Na- 
tional organization,  we  think  it  would  be  a 
good  thing  to  do,  as  far  as  the  interest  of 
the  Southern  Hardware  Jobbers'  Association 
is  concerned.  However,  we  do  not  believe  that 
the  time  of  meeting  the  National  association 
would  be  as  convenient  for  the  jobbers  as  the 
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summer  season  would  be,  and  on  this  account 
am  inclined  to  think  the  southern  jobbers 
could  not  attend  in  as  large  numbers  as  when 
the  meetings  were  held  in  the  summer. 

While  the  idea  may  be  advanced  that  there 
are  a  good  many  things  that  would  not  apply 
to  one  association  as  compared  with  another, 
still  on  the  whole,  we  believe  that  better  re- 
sults would  accrue  to  the  Southern  Hardware 
Jobbers*  Association  if  it  was  merged  with  the 
National,  and  we  would  like  to  see  the  two 
organizations  made  one.    We  think  the  Manu- 
facturers' Association  would  welcome  such  a 
change,  as  they  would  be  able  to  attend  one 
meeting  a  year,  and  with  better  results  than  is 
the  case  now  with  the  two  associations. 
Yours  very  truly, 
Snow-Tullis   Hardwam:  Co., 
Per  J.  W.  Tullis,  Jr.,  President. 

Montgomery,  Ala. 


remedied,   and    new    matters   are    continually 
presenting  themselves. 

Yours  very  truly, 

Grifhk  Hardware  Co., 
Per  Jno.  M.  Graham. 
Rome,  Ga. 


OPPOSES  A  MERGER. 

To  the  Editor: 

As  southern  jobbers  we  oppose  the  uniting 
of  the  Southern  Hardware  Jobbers'  Associa- 
tion with  the  National  organization.  One  rea- 
son is  that  the  southern  jobbers  in  their  as- 
sociation learn  to  know  each  other  better  than 
we  would  in  the  larger  organization.  And  we 
are  of  the  opinion  that  much  good  results 
from  this  getting  together.  We  learn  that  our 
competitor  is  not  near  as  "mean"  a  fellow  as 
we  had  fancied  him  to  be;  we  discuss  local 
conditions  with  jobbers  who  travel  the  same 
territory  we  do.  And  instead  of  seeing  if  we 
can't  make  it  "hot"  for  our  competitors,  we 
learn  to  become  friendly  with  them,  and  rem- 
edy, as  far  as  we  can,  the  "cutting  and  slash- 
ing" of  prices  and  other  troubles. 

Another  reason  for  our  being  opposed  to 
this  merger  is  that  there  are  a  great  many 
local  questions  that  confront  the  southern  job- 
bers that  would  not  receive  the  same  consider- 
ation at  the  hand  of  the  National  organiza- 
tion that  they  are  receiving  at  present.  There 
is  no  reason  why  the  southern  jobber  should 
not  become  a  member  of  the  National  organ- 
ization, for  we  are  sure  it  would  be  to  his 
advantage  to  do  so.  On  the  other  hand,  we 
think  the  southern  jobbers  should  have 
their  independent  organization,  keeping  close 
together,  and  treating  their  local  troubles  as 
they  think  best. 

Much  has  been  accomplished  by  the  south- 
ern association,  and  new  matters  are  being  han- 
dled by  them  continually  with  good  results. 
We  see  no  reason  why  there  should  not  be  as 
much  accomplished  in  the  future  as  has  been 
in  the  past,  as  there  are  many  things  yet  to  be 


NO  QUESTION  OF  GOOD. 

To  the  Editor: 

We  are  not  sufficiently  familiar  with  the 
association  work  to  form  an  opinion  of  any 
value  about  the  matter  of  consolidation.  As 
a  general  proposition,  it  strikes  us  that  an 
organization,  having  a  membership  in  all  sec- 
tions, would  be  more  effective  than  several 
smaller  organizations.  We  belong  to  both  the 
National  and  Southern  Associations,  and  have 
been  much  pleased  with  the  work  of  both,  as 
there  is  no  question  as  to  the  good  done  by 
these  associations.     Yours  truly, 

Knight  &  Wall  Co. 

Tampa,  Fla. 


A    SPECIAL    FIELD    OF    USEFULNESS. 

To  the  Editor: 

We  do  not  think  it  would  be  wise  to  unite 
the  Southern  Hardware  Jobbers'  Association 
and  the  National  Hardware  Association.  The 
Southern  Association  has  a  field  of  its  own 
and  interests  in  many  respects  peculiar  to  the 
section  in  which  it  is  located.  It  has  accom- 
plished many  things  of  monetary  benefit  to 
its  members  in  the  past,  and  there  is  a  broad 
field  of  usefulness  for  it  in  the  future. 

We  do  not  think  a  movement  such  as  is 
suggested  by  the  northern  jobber,  to  whom 
you  refer,  would  meet  with  any  considerable 
amount  of  favor  from  either  association. 

Yours  truly,  Speer  Hardware  Co., 

F.  B.  Dunlop,  Asst  Sec.-Treas. 

Fort  Smith,  Ark. 

KEEP  THE  TWO  ORGANIZATIONS. 

To  the  Editor: 

While  I  was  one  of  the  original  members 
and  vice-president  of  the  Southern  Jobbers* 
Association,  I  am  at  present  representing  sev- 
eral large  manufacturers,  and  hardly  feel  at 
liberty  to  make  any  comment  on  mergfing  the 
Southern  Association  with  the  National.  How- 
ever, will  say  that  when  the  Association  was 
organized  there  was  no  feeling  of  any  member 
toward  our  northern  brothers.  The  Hardware 
jobbers  of  the  South  have  always  entertained 
not  only  the  highest  feeling,  but  a  brotherly 
one,  toward  jobbers  located  in  different  sec- 
tions. 

My  humble  opinion  is,  however,  that  the 
Southern  jobbers  would  not  consent  to  com- 
bining their  associations,  for  many  reasons. 
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It  was  the  first  association  organized,  and  on 
account  of  the  seasons  they  are  compelled  to 
hold  their  meetings  at  different  time  from  the 
National,  and  it  is  almost  necessary  to  have 
the  Southern  Association  meet  in  some  central 
territory  so  that  the  members  can  attend  with- 
out spending  so  much  time  in  travel,  etc 

There  is  no  doubt  that  the  Southern  Asso- 
ciation has  worked  untold  advantage  to  its 
members ;  it  has  done  good  work,  and  the  fact 
that  the  manufacturers  meet  with  them  has 
been  very  beneficial  in  many  ways.  My  opin- 
ion is  that  better  work  can  be  accomplished  by 
having  two  organizations.    Truly  yours, 

Truly  yours,  W.  A.  Chenowith. 

Birmingham,  Ala. 


NEVER   AS    ONE. 

To  the  Editor: 

Our  idea  of  uniting  is  to  unite.  In  order  to 
unite  anything  like  a  strong  association,  there 
must  be  a  concert  of  action. 

We  have  attended  some  of  the  National 
Hardware  association  meetings,  and  we  felt 
that  some  of  the  individual  members  of  this 
association  were  very  desirous  of  having  the 
concert,  provided  everybody  blows  their 
horn. 

We  do  no#  think  these  two  organizations 
will  ever  be  able  to  meet  satisfactorily  as 
one. 

Yours  truly, 
Kane  &  Keyser  Hardware  Co., 
Per  J.  E.  Keyser. 

Belington,  W.  Va. 


Hot  Weather  In   Hardware  Stores 

A  careful  observer  of  conditions  declares  that 
the  average  Hardware  store  is,  from  a  scien- 
tific standpoint,  the  coolest  place  upon  the  face 
of  the  earth.  Illustrating  this  proposition,  he 
said: 

"Nowhere,  unless  artificial  means  be  used, 
is  so  low  a  temperature  to  be  found  as  in  a 
large  Hardware  store.  This  is  due  to  the 
quantity  of  iron  and  steel  kept  in  stock,  which 
not  only  resists  the  heat,  but  retains  the  winter 
temperature. 

"It  might  not  be  a  bad  idea  for  the  street 
car  company  to  plan  excursions  to  the  large 
Hardware  stores  in  the  city  on  Sundays  and 
Saturdays.  What  could  be  more  enjoyable 
than  to  take  your  family  and  go  for  an  after- 
noon's rollick  in  the  nail  bm  or  shoot  the 
chutes  in  the  cool  scoop  shovel  ?  Special  coun- 
ters could  be  fitted  out  where  for  a  nominal 
charge  it  would  be  possible  to  'ride  the  crow- 
bar.' At  another  counter,  what  refreshing 
drinks  might  be  more  charming  than  an  iced 
'chisilette*  or  a  sherry  'spiketail'  with  a  shiny 


steel  nut  at  the  bottom?  A  large  bin  contain- 
ing bird  shot  would  make  an  enjoyable  place 
for  the  babes  to  play." 

G>ntinuing  his  argument  he  added :  "When 
the  mercury  climbs  above  the  90  line,  do  not 
collect  an  array  of  railway  guides  and  summer 
resort  literature,  but  go  to  the  nearest  drug 
store  and  get  the  city  directory,  consult  the 
Hardware  store  list,  pick  out  the  nearst  store 
and  hasten  to  it  with  all  speed.  Once  within 
the  haven  the  heat  will  cease  to  bother  you, 
for,  according  to  the  weather  bureau,  a  Hard- 
ware store  is  the  coolest  place  it  is  possible 
to  find  in  the  good  old  summer  time." 


A  Hardwareman  Choeen 

The  National  Association  of  Manufacturers 
was  for  many  years  under  the  very  efficient 
direction  of  David  Parry,  of  Indianapolis,  Ind. 
Mr.  Parry  at  the  recent  annual  gathering  of 
this  association  decided  to  lay  down  the  labors 
so  long  imposed  upon  him,  and  James  Wallace 
Van  Cleave,  of  St.  Louis,  was  elected  in  his 
stead. 

The  election  has  been  accepted  with  general 
favor,  especially  as  it  calls  attention  to  the 
fact  that  the  manufacturers  of  the  United 
States  have  come  to  the  conclusion  that  a 
Hardwareman  is  the  best  fitted  of  any  who 
could  be  chosen  to  fill  this  important  position. 

Mr.  Van  Cleave  is  a  man  of  fine  appearance, 
of  strong  physique,  suggesting  his  Southern 
birth  and  ancestry,  sturdy,  tough.  He  is  a 
Kentuckian,  and  comes  of  a  long  line  of  Ken- 
tuckians,  who  sprung  originally  from  Holland. 
He  is  as  proud  of  his  Kentucky  birth  as  he  is 
of  his  Dutch  ancestors. 

At  an  early  age  he  entered  the  employ  of 
L.  S.  Lithgow  &  Co.,  stove  founders,  with 
whom  he  remained  for  seven  years.  Although 
not  a  large  concern,  for  those  were  not  the 
days  of  great  corporations,  young  Van  Cleave 
gained  there  a  practical  knowledge  of  the  stove 
business  and  manufacture. 

His  next  step  was  to  remove  to  St.  Louis, 
where  he  became  connected  with  the  Excelsior 
Mfg.  Co.  In  1880  he  returned  to  Louisville 
and  became  the  secretary  of  the  Lithgow  Mfg. 
Co.,  successors  to  the  firm  with  which  he  was 
first  engaged.  Thereafter,  in  connection  with 
this  work,  he  organized  the  Jas.  W.  Van  Cleave 
Co.,  which  afterward  became  one  of  the  largest 
stove  concerns  in  the  South.  The  offer  of  the 
managership  of  the  Buck  Stove  &  Range  Co., 
of  St.  Louis,  with  a  substantial  interest  in  the 
company,  he  accepted  in  1888,  and  he  has  been 
with  them  in  various  capacities  of  general 
manager,  secretary,  treasurer,  vice-president 
and  president 
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•  During  the  past  eighteen  years  Mr.  Van 
Cleave  has  ppactically  been  the  controlling 
spirit  of  this  concern.  With  a  thorough  knowl- 
edge/ of  the  business  in  all  its  details  and  an 
intimate  personal  acquaintance  with  its  em- 
ployes, Mr.  Van  Cleave  has  the  great  all- 
important  initiative  faculty.  He  is  essentially 
a  manager  oi  men,  a  commanding  officer.  He 
is  thoroughly  at  home  in  the  office  ar  the  fac- 
tory. He-  has  always  had  the  gift  of  choosing 
strong,  capaible  men  as  his  assistants. 

English  Chain  I\1al<er8 

"The  English  chain  markers  are  opening  their 
€yes.  Germany  has  overbid  them  in  wages, 
and  a  lot  of  their  best  workmen  have  gone 
to  the  other  country  on  contracts  for  three 
and  four  years." 

Since  the  above  was  Written,  word  comes 
from  England  that  these  chain  makers  have 
returned  to  their  native  town.  They  have 
brought  with  them  a  very  poor  opinion  of  the 
German  chain  manufacturers,  and  say  that  it 
would  require  a  long  period  of  patient  teach- 
ing before  these  could  acquire  anything  like 
the  proficiency  of  the  English  workers.  The 
men  believe  that  the  object  of  the  Germans 
was  to  pick  up  some  of  the  secrets  of  the 
cable  chain  making  industry,  but  that  the 
foreigners  got  but  little  out  of  them  which 
would  be  of  advantage.  They  had  no  liking 
either  for  the  hours  of  work  or  the  food  on 
which  the  Germans  fed  them. 

Cheapness   Versus   Quality 

E.  H.  Sutton,  president  of  the  National  Cut- 
lery Co.,  of  Detroit,  Mich.,  propounds  a  matter 
of  considerable  interest  to  Hardware  dealers, 
when  he  asks:  "When  buying  axes,  hatchets, 
scythes,  butcher  knives,  cold  chisels,  etc.,  I 
•don't  believe  your  customers  ever  ask  for  a 
cheap  article ;  they  usually  ask  for  a  'good  one,' 
<lon't  they?  If  the  goods  which  you  sell  con- 
tain the  necessary  quality  you  are  in  a  posi- 
tion to  demand  and  obtain  for  the  same  a  price 
which  makes  it  possible  for  you  to  pay  a  manu- 
facturer the  price  which  he  has  to  ask,  and 
at  the  same  time,  by  'talking  quality'  to  make 
a  good  sale,  secure  a  good  profit  and  have  a 
satisfied  customer.  You  must,  however,  have 
the  best  goods  that  it  is  possible  to  produce." 

Wright  Company  in  Chicago 

The  Wright  Wire  Company  of  Worcester, 
Mass.,  have  a  Chicago  store  located  at  No.  21 
East  Kinzie  street,  where  they  carry  a  large 
stock  of  poultry  netting,  wire  cloth  of  all 
kinds,  poultry  netting  staples,  broom  wire, 
foundry  riddles,  wire  clothes  lines  and  other 
lines  of  Hardware  of  their  manufacture. 

Their  business  in  the  last  three  years  has 
increased  very  much  and  with  the  present  fa- 


cilities and  the  large  stocks  carried,  they  feel 
able,  because  of  this  separate  headquarters  in 
Chicago,  to  promptly  take  care  of  all  business 
i*eceived  from  dealers  in  that  part  of  the 
country. 

The  Profit  in  Fixing  Up 

Business  generally  is  good.  Everywhere  is 
the  feeling  that  the  coming  months  are  going 
to  be  even  more  prosperous  than  those  that 
have  passed. 

Such  being  the  state  of  affairs  in  general,  it 
is  more  than  ever  important  that  you  give  the 
impression  of  personal  prosperity.  And  that 
impression  is  conveyed  in  no  way  so  easily 
or  so  inexpensively  as  by  a  thorough  fix- 
ing up. 

Begin  by  gfiving  your  store  front  a  fresh  coat 
of  paint,  inside  and  out.  Then  clean  and  pol- 
ish your  windows  and  keep  them  clean  and 
polished.  Inside  the  store  keep  in  niind  that 
the  ideal  of  the  modern  merchant  in  store  ar- 
rangement is  to  come  as  near  as  possible  to 
showing  all  he  has  to  sell. 

Nice  goods,  perhaps  now  piled  under  the 
counters,  should  be  brought  out  where  cus- 
tomers may  see  them  and  where  they  may 
also  help  to  give  the  store  an  attractive  look. 

Those  pretty  things  now  kept  in  boxes 
under  the  counter,  perhaps,  if  stfown  in  glass 
cases  with  mirror  backs  would  almost  sell 
themselves. 

Give  every  part  of  your  store,  every  nook 
and  corner,  careful  attention  with  a  view  to 
bettering  the  impression  your  store  as  a  whole 
now  makes  on  your  customers. 

Make  sure  your  counters  look  tidy  and  that 
goods  on  them  are  displayed  as  attractively 
as  is  possible  to  you.  Have  aisles  that  are 
roomy  enough,  yet  not  so  wide  that  the  room 
which  must  pay  your  rent  is  unnecessarily 
wasted. 

Arrange  your  departments  to  be  more  con- 
venient. Secure  more  light  if  possible.  Have 
fixtures  as  fine  as  you  can  afford. 

In  all  other  ways  encourage  a  customer  to 
feel  like  lingering  in  the  store  after  he  or 
she  has  made  a  purchase.  It  is  to  the  cus- 
tomers who  linger  and  look  that  you  make 
those  extra  sales  which  mean  so  much  in 
determining  your  net  yearly  profit. 

As  an  up-to-date  merchant,  spend  some 
money  now  in  fixing  up — a  form  of  adver- 
tising that  will  bring  results. 


The  Savage  Arms  Co.,  Utica,  N.  Y.,  in 
order  to  take  care  of  increasing  business,  have 
awarded  contracts  for  additional  space.  One 
building  will  give  them  20,000  square  feet  of 
floor  space,  and  other  contracts  will  be  shortly 
awarded. 
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Many  Business  Concerns  Are  Unprofitable — Reasons  Given  for  Failures  —  Items  Not 

Properly  Charged  Up— Suggestions  for  Putting   Business  on  Better  Basis. 

How  many  merchants  are  there  who  can  tell  and  personal  services  as  legitimate  expenses, 

at  the  end  of  the  year  just  how  well  off  they  But  arc  they  not?    Take  the  item  of  deteriora- 

are,  and  just  how  their  business  for  the  year  tion;   isn't  it  a  fact  that  your  store  fixtures 

past  compares  with  that  for  the  year  preced-  in  ten  years  cannot  be  sold  for  half  what  you 

ing?  paid  for  them?    Then,  if  that  is  the  case,  you 

Unfortunately,  there  is  only  here  and  there  J^^st  figure  deterioration  in  expenses.    In  many 

a  merchant  whose  system  is  perfect  enough  to  ^'^^s  of  business  after  the  first  year  the  rule 

permit  of  this.    This  should  not  be  the  case.  is  to  deduct  ten  per  cent,  a  year  from  the  cost 

From  my  understanding  of  what  constitutes  P>'>ce  of  fixtures  for  deterioration.    As  for  the 

failure,  it  is  safe  to  say  that  90  per  cent,  of  ^^era  of  interest  on  inviestment,  a  little  thought 

our  business  men  are  failures.     If  you  want  will  convince  you  that  it  is  perfectly  fair  to 

to  be  convinced  of  this,  just  investigate  the  charge  this  to  expenses. 

retail  business  conditions  in  any  fairly  large  The  personal  service  item  is  the  one  most 

community    and    you    will    discover    that    not  liable  to  be  overlooked.     Still,  "the  laborer  is 

more  than  10  per  cent,  are  making  a  success,  worthy  of  his  hire,"  and  the  proprietor  of  the 

The   balance   are  putting   in   many   hours   of  store  has  a  perfect  right — indeed,  is  bound  to 

work  and  worry  every  day  trying  to  make  an  —charge  his  own  business  for  his  services  as 

honest  living.  much  as  he  could  get  for  the  same  amount  of 

And  any  man  who   is   not   successful   is   a  devotion  of  energy  and  brains  to  the  business 

failure — ^perhaps   not   an    ignominious   failure,  ^^  °"e  of  his  competitors, 

but  a  failure  just  the  same.  Now  we  will  take  up  the  above  items  again. 

Lack  of  capital  is  given  as  the  most  fatal  carrying  them   out   with   figures   based   on   a 

single  cause  of   failure.     About  one-third  of  hypothetical  retail  business : 
the   failures   are   accounted   for   in   this   way. 

Then  come^  incompetence  due  to  a  mistaken     Re"^  $1,200 

idea  of  vocation,  poor  judgment,  mismanage-     Light  . . , 300 

ment,  and  kindred  causes.  Clerks 2,820 

This  analysis,  no  doubt,  is  correct;  and  I      Deterioration  (fixtures  cost  $2,000) .   200 

believe  you  will  find  that  the  underlying  causes      Credit  losses  and  peculations 300. 

are  due  to  the  fact  that  the  gross  profits  are     Aavertising  dW 

not  in  the  right  proportion  to  the  expenses,  j^^'^^f^^^ "  („„"  jibioOoV.V.V. ! .' ! ! ! ! ! ! ! ! ! !       100 

of  busineT"""  "'  '^  ^  I"t«^*^'  •»"  investment 600 

^. ,  '  . ,       ,  ,       Heating  100 

Did  you  ever  stop  to  consider  how  much  Telephone                                                           36 

gross  profit  you  would  have  to  have  in  order  Taxes           ......    . .    !                    !       . . !       150 

to   make   your   business   pay  ?     How   do   you      Incidentals 400 

figure  expenses ?    Like  this ?—  Personal  services.'.'.*." ''/^'^'^'^'^'^'^'^'.    1,200 

Rent.  

Light.  $7,7GG 
Clerks. 

Deterioration  of  fixtures.  We  find  that  the  total  of  expenses  for  the 
Credit  losses  and  peculations.  year  is  $7,766.  That  is,  a  gross  profit  on  sales 
Advertising.  of  $7,766  must  be  made  before  the  business  is 
Postage.  even  self-sustaining.  Upon  how  much  more 
Insurance.  than  $7,766  is  made  depends  the  answer  to  the 
Interest  on  investment.  question  as  to  whether  the  business  is  success- 
Heating,  ful  or  not,  and  how  successful. 
Telephone.  We  will  assume  that  in  this  case  gross  profits 
^^^^s-  average  40  per  cent.  Then,  in  order  to  clear 
Incidentals.  expenses,  an  annual  business  of  $7,766.40,  or 
Personal  services.  $19,415,  must  be  done. 

Now.  then,  nine  men  out  of  ten  will  fail  to  From  this,   then,   it   reasons  clearly  that  in 

figure  in  deterioration,  interest  on  investment  order  to  make  the  business  a  success — that  is, 
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clear  more  than  expenses — one,  two  or  three 
things  must  take  place:  Increase  in  the  per- 
centage of  gross  profits,  or  prices ;  increase  in 
gross  profits,  or  volume  of  sales;  reduction 
of  expenses.  Every  cent  added  or  saved  in 
any  of  these  ways  goes  toward  placing  the 
l)usiness  where  it  may  be  called  a  success. 

The  foregoing,  while  it  is  a  presentation  of 
the  proper  method  for  analyzing  a  retail  busi- 
ness and  its  status  as  regards  success— and 
every  merchant  should  know  how  he  stands — 
is  also  offered  with  the  intent  to  lead  up  to 
attention  to  the  first  necessity  of  any  retail 
business — the  "inventory  habit" 

The  small  mercliant  may  well  study  the 
methods  of  those  great  and  successful  con- 
cerns where  no  economy,  however  small,  is 
ignored  in  their  efforts  to  broaden  the  zone 
between  cost  of  doing  business  and  gross  sales, 
and  where  no  detail  is  omitted  that  will  serve 
to  determine  the  point  where  cost  ends  and 
profits  begin.  The  principles  that  make  for 
success  in  the  large  business  should  obtain  in 
the  small  one,  and  he  who  would  attain  the 
greatest  measure  of  success  must  master  detail. 

When  the  merchant's  profits  are  reckoned  by 
the  amount  of  money  withdrawn  from  the  busi- 
ness, no  inventory  being  taken,  they  are  only 
a  matter  of  guesswork.  It  is  easy  to  form  the 
inventory  habit,  which,  once  formed,  becomes 
a  thing  to  be  anticipated  rather  than  dreaded. 
■  It  is  with  a  feeling  of  satisfaction  that,  after 
closing  the  year's  business,  one  can  mentally 
pat  himself  upon  the  back  and  say:  "I  know 
where  I  stand.  I  am  in  possession  of  informa- 
tion concerning  my  business  that  will  enable 
me  to  do  better  during  the  coming  year." 
There  is  no  negative  side  to  the  inventory 
question. 

The  inventory  question  is  not  one  merely  of 
sentiment,  nor  is  the  sole  aim  and  use  of  the 
inventory  to  secure  information  as  to  the  pre- 
vious year's  business.  One  of  its  most  practi- 
cal uses  has  to  do  with  fire  insurance.  How 
much  easier  it  is  to  secure  a  proper  adjust- 
ment of  claims  when  one  has  been  in  the  habit 
of  taking  an  inventory  any  person  with  ex- 
perience can  testify.  Insurance  adjusters  are 
skeptical  chaps,  and  they  have  to  be  shown. 
If  you  have  your  inventory  record  it  will  be 
very  little  trouble  to  show  him.  But  the  chief 
use  of  the  inventory  is  to  give  a  minute  and 
practical  knowledge  of  the  stock  and  its  move- 
ments, the  kind  of  knowledge  that  will  guide 
in  buying,  advertising  and  pricing,  and  prevent 
the  accumulation  of  dead  stock. 

To  the  extent  that  one  can  subdivide  his 
business,  knowing  the  net  returns  from  each 
department,  in  just  so  far  will  he  be  able  to 
correct  errors  that  otherwise  will  not  be  dis- 
covered. Not  only  that,  but  such  vigilance 
exercises  a  healthful  influence  upon  employes 


by  arousing  interest,  and  often  enthusiasm. 
Neglected  lines  are  taken  in  hand  and  their 
sales  increased,  and  stock  that  has  become  or 
is  in  danger  of  becoming  dead  is  pushed  out 

In  dealing  with  accounts  in  taking  the  annual 
inventory,  the  best  way  is  to  discount  doubtful 
accounts  one-half,  rejecting  entirely  those  con- 
sidered bad.  By  doing  this  you  will  be  on  the 
conservative  side  in  your  estimate  of  assets. 
Whether  your  collections  of  those  accounts 
during  the  next  year  are  better  or  worse  than 
this  scale,  the  results  will  show  in  your  next 
inventory. 

And  don't  forget  to  charge  depreciation. 
You  may  fool  the  tax  collector,  but  you  can't 
fool  the  insurance  adjuster.  Let  not  your  in- 
ventory abound  in  false  statements,  but  rather 
let  it  record  the  exact  truth,  to  the  end  that 
you  may  know  where  you  stand  and  that  your 
indicated  profits  are  real  and  not  imaginary. 

The  taking  of  an  inventory  is  not  difficult  or 
tedious  if  done  right.  The  best  method  is  to 
buy  or  have  printed  for  you  as  many  blank  in- 
ventory books  as  you  need,  of  the  following 
dimensions :  Twenty  pages  and  cover,  nine  and 
one-half  by  twelve  inches,  thirty-four  lines  to  a 
page.  On  the  next  page  I  present  a  diagram 
of  a  portion  of  a  sample  page. 

The  method  of  using  these  books  is  as  fol- 
lows: Apportion  to  each  clerk  a  certain  sec- 
tion of  the  store,  and  give  him  a  book.  Dur- 
ing the  week  preceding  the  actual  day  of  the 
inventory  he  is  to  enter  in  the  third  column 
the  name  of  every  article  in  his  section;  in 
the  second  column  the  quantity  sign  in  which 
the  inventory  of  the  article  is  to  be  taken, 
whether  pounds,  dozens,  boxes,  yards,  single 
pieces,  etc,  "only"  being  used  as  the  s3monym 
for  single  piece ;  in  the  fourth  column  the  cost 
cipher,  and  in  the  fifth  column  the  retail  price 
of  each  article;  the  other  columns  to  be  left 
blank. 

On  the  day — or  night — of  inventory,  close 
the  store.  Put  two  men  on  a  book — one  to 
read  off  in  regular  order  the  article  entered 
and  fill  in  the  first  column  as  the  first  clerk 
goes  through  the  goods  and  does  the  cotmting. 
In  a  remarkably  short  space  of  time  the  work 
is  all  done,  except  to  extend  the  books,  which 
may  be  done  by  the  bookkeeper,  or,  if  desired, 
by  an  expert  hired  especially  for  the  purpose. 
When  the  books  are  extended,  bind  them  to- 
gether in  one  volume  and  keep  them. 

Next  in  importance  and  incidental  to  the 
matter  of  making  your,  gross  profits  conform 
to  your  expenses,  or  vice  versa,  is  the  elimin- 
ating from  your  stock  goods  that  fill  up  your 
shelves  but  don't  sell.  Ever  bear  in  mind  that 
surplus  stock  increases  your  investment,  re- 
duces your  working  capital  and  decreases  your 
net  profits  because  of  your  inability  to  turn 
your    merchandise— or    money— over    enough 
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times  during  the  year.  If  you  cannot  turn 
your  stock  over  several  times  a  year  there  is 
something  radically  wrong  with  your  methods 
of  doing  business. 

Determining  whether  a  certain  class  of  goods 
pay  or  not  is  an  easy  matter  to  get  at.  Simply 
take  an  inventory  of  the  goods  the  day  of 
•commencing  the  trial,  and  whenever  you  wish 
to  ascertain  what  your  profits  are,  invoice 
again,  and  add  to  this  amount  the  sales  during 


He  will  offer  himself  and  other  successful  busi- 
ness men  as  living  examples  to  prove  the  truth 
of  his  statement.  Where  any  retailer  is  so 
fortunately  situated  that  he  can  conduct  his 
business  on  a  strictly  cash  basis,  I  should  con-* 
sider  him  a  fit  subject  for  a  lunatic  asylum 
if  he  encouraged  credit;  but  all,  and  I  believe 
the  great  majority,  are  not  so  situated.  If  we 
are  doing  a  credit  business  we  must  trust 
every  one  who  asks  for  credit  if  he  is  responsi- 


Quantity. 

Do  all  your  writing  between  these  lines.     Use 

two  lines  if  necessary.    Do  not  write 

on  top  or  bottom  lines. 

Cost 
Cipher. 

Retail 
Price. 

Cost    i     Dis- 
Pricc.  ,  oount. 

1 

. 

1 

1 

Diagram  of  Pace  for  Inventory  Book. 


that  period,  and  the  difference  between  the 
first  inventory  and  the  last  inventory  plus  the 
sales  is  the  gross  profit. 

Twenty-five  years  ago  the  question  of  credits 
and  collections  did  not  give  retailers  the  con- 
cern that  it  does  to-day.  Not  that  credit  was 
less  freely  asked  or  given,  nor  that  debt  beats 
were  less  numerous  than  now,  but  principally 
because  the  retail  business  in  those  happy  times 
was  done  on  profit  margins  that  are  now  un- 
heard of.  In  those  good  days  of  slow  sales 
and  long  profits,  when  it  was  considered  bet- 
ter business  policy  to  buy  real  estate  than  to 
discount  bills,  the  loss  of  a  few  per  cent,  more 
or  less  in  bad  debts  or  the  added  expense  inci- 
dental to  conducting  a  credit  business  was  not 
considered  a  matter  of  any  great  importance. 

But  in  these  days  of  large  sales  and  small 
profits  those  of  us  whose  sales  are  nearly  if  not 
ijuite  50  per  cent,  credit  are  liable  to  devote 
a  considerable  part  of  the  few  hours  left  us 
for  sleep  in  figuring  out  how  we  are  going  to 
pay  our  bills.  I  have  no  doubt  but  some  wise 
head  will  offer  a  solution  for  our  difficulty 
which  to  him  seems  the  easiest  imaginable, 
and  that  solution  will  be :  "Don't  trust  a  soul." 


ble,  and,  of  course,  if  he  is  responsible  this 
can  be  safely  done.  Very  many  poor  people 
can  and  should  be  trusted  if  they  ask  for  credit, 
unless  they  are  extravagant  buyers  or  ask 
credit  for  luxuries.  But  I  believe  it  to  be  the 
experience  of  all  who  do  a  considerable  amount 
of  credit  business  that  nOt  all  the  credit  cus- 
tomers we  admit  to  our  flock  are  sheep.  No 
matter  how  careful  we  may  be,  we  are  bound 
to  get  an  occasional  goat,  the  number  of  goats 
depending  directly  upon  the  amount  of  dili- 
gence and  good  judgment  exercised  by  us. 
Yet  if  we  credit  reports  of  retailers,  loss 
through  bad  debts  is  comparatively  small,  sel- 
dom reaching  more  than  one  per  cent,  of  total 
sales. 

Tying  Up  of  Working  Capital 
By  far  the  greatest  loss  from  the  credit 
business  is  that  which  comes  from  the  tying 
up  of  working  capital,  and  the  added  expense 
in  doing  business.  The  amount  of  this  expense 
is  hard  to  estimate,  but  I  should  say  that  it 
averages  between  2  and  3  per  cent.  There 
is  another  item  that  must  be  charged  up  against 
the  credit  system,  and  its  amount  is  difficult  to 
determine  and  varies  greatly  in  different  stores, 
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but  would  startle  some  of  us  if  we  were  to  see 
it.    It  is  the  item  of  "forgot  to  charge." 

Most  bills  are  paid  without  further  solicita- 
tion than  the  simple  rendering  of  a  statement. 
These  statements  should  be  sent  monthly. 
Overdue  bills  should  bo  placed  in  the  hands 
of  clerks  for  collection.  If  they  cannot  collect 
them  they  should  be  given  to  a  professional 
collector,  who  will  work  for  from  15  to  25  per 
cent,  of  the  amount  collected.  If  he  fails,  the 
amount  may  as  well  be  charged  to  profit  and 
loss,  for  it  is  only  the  most  hardened  dead  beat 
that  successfully  stands  him  off. 

But  right  here  let  emphasis  be  placed  on  the 
advice  that  all  means  to  collect  a  bill  be  ex- 
hausted before  it  is  given  up,  and  care  should 
be  taken  that  the  collector,  either  in  the  person 
of  the  clerk  or  the  professional,  is  sent  to  the 
debtor  within  a  reasonably  short  time  after 
the  sending  of  unhonored  statements.  These 
credit  ends  should  not  be  allowed  to  hang  un- 
cared  for.  Often  accounts  are  lost  that  could 
easily  have  been  collected  if  a  little  expedition 
had  been  used. 

A.  source  of  annoyance  and  loss  in  many 
cases  is  neglecting  to  collect  or  trusting  to  the 
honesty  of  an  errand  boy  to  make  collections 
of  small  amounts  of  goods  ordered  over  the 
telephone  by  people  known  to  be  good,  but 
who  do  not  run  regular  accounts.  Many  times 
it  will  happen  that  the  boy  reports  that  the 
goods  were  not  paid  for;  but  at  the  first  of 
the  month,  when  a  bill  is  rendered,  the  cus- 
tomer declares  that  he  paid  the  boy  at  the 
time  of  delivery. 

With  each  such  article  a  .book  should  be 
given  to  the  errand  boy.  This  book  should 
contain  a  duplicate  slip  and  a  stub.  Upon  the 
delivery  of  the  goods  the  customer  is  asked  to 
sign  the  stub,  which  reads  "received."  If  paid, 
the  boy  signs  the  slip,  which  has  the  word 
"paid"  printed  across  its  face,  and  gfives  the 
slip  to  the  customer.  The  boy  is  required  to 
deliver  the  book  with  the  collection,  if  made, 
to  the  cashier  or  clerk  sending  him  out.  When 
paid,  they  write  "O.K."  and  their  initials  across 
the  stub,  and  if  to  be  charged  they  write 
"charge"  and  make  the  charge  on  the  day  book. 

It  might  be  inferred  from  what  I  have  writ- 
ten that  a  credit  business  has  no  bright  side. 
This  is  not  true,  for  it  certainly  has  its  advan- 
tages. With  credit  customers  you  cultivate 
considerable  closer  relations  than  with  cash 
customers,  who  must  be  regarded  as  largely 
transient.  You  receive  the  bulk,  if  not  all,  of 
their  trade.  If  they  have  been  your  customers 
for  some  time,  they  continue  to  trade  with  you, 
even  after  they  move  from  your  neighborhood 
or  part  of  the  town.  Some  dealers  charge 
credit  customers  somewhat  higher  prices  than 
cash  customers,  but   I   do  not  regard   this   as 


good  business  policy ;  for  people,  as  a  rule,  who 
pay  their  bills  promptly  feel  that  they  are  en- 
titled to  as  good  prices  as  though  they  paid 
cash. 

However,  when  we  carefully  strike  a  balance 
between  the  advantages  to  a  dealer  who  does 
a  cash  business  and  he  who  does  a  business 
which  is  largely  credit,  the  balance  is  largely 
in  favor  of  the  man  who  gets  the  cash  when 
he  sells  the  goods. 

Discounts 

I  have  been  a  somewhat  close  observer  of 
merchants  and  their  methods,  and  am  con- 
vinced that  failure  to  discount  bills  and  indif- 
ference to  collections  are  the  shoals  upon  which 
a  considerable  portion  of  hard-earned  profits 
are  dissipated.  It  may  be  offered  as  an  excuse 
that  lack  of  funds  prevents  the  taking  of  dis- 
counts. In  this  case  one  should,  if  possible, 
establish  a  line  of  credit  at  a  bank,  and  borrow, 
when  necessary,  that  credits  may  be  properly 
taken  care  of.  Invoices  are  usually  discounted 
at  the  rate  of  1  per  cent,  or  more  a  month, 
while  loans  may  be  effected  at  the  rate  of  6 
per  cent,  or  less  a  year,  thus  netting  the  bor- 
rower 100  per  cent  on  his  interest  investment. 
In  many  cases  it  is  an  easy  matter  to  secure 
a  dating,  thus  enabling  the  merchant  to  avail 
himself  of  the  discount  without  the  necessity 
of  borrowing.  Every  retailer  should  open  a 
discount  account;  they  are  frequently  excel- 
lent for  sore  eyes.  Failure  to  discount  is  like 
throwing  money  away. 

On  the  other  hand,  it  is  foolish  to  discount 
a  bill  before  the  last  day  preceding  the  expira- 
tion of  the  term  of  discount.  Any  man  who 
pays  a  bill  in  five  or  ten  days,  on  which,  we 
will  say,  thirty  days  is  the  shortest  discount 
period  noted,  is  throwing  away  interest. 

"Oh,  I  can't  watch  all  of  these  things !"  some- 
one is  likely  to  exclaim. 

Oh,  but  you  can,  for  it  is  very  easy  if  you 
will  but  systematize;  and  it  pays,  for  it  is  one 
of  the  financial  items  in  your  business,  count- 
ing up  to  a  considerable  amount  in  the  course 
of  a  year. 

It  is  necessary,  unless  you  are  going  to  run 
the  most  hap-hazard  sort  of  business,  to  keep 
a  record  of  your  purchases.  The  best  method 
includes  noting  the  date  of  purchase,  date  of 
delivery,  name  of  the  firm,  amount  bought, 
amount  of  freight  or  expressage,  if  any;  rate 
and  time  of  discount  allowed,  and  amount  of 
bill  less  discount.  This  will  check  you  in  your 
payment  of  bills.  As  soon  as  you  write  a  check 
in  payment  of  an  account,  put  down  in  a  differ- 
ent color  of  ink  date  and  amount  of  check. 

If  you  discount  all  your  bills  you  will  on  a 
$25,000  annual  business  save  from  $200  up.  If 
you  wait  until  the  last  day  of  grace  before 
discounting  these  bills,  you  will  save,  suppos- 
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ing  the  average  term  of  discount  to  be  twenty 
days,  an  interest  amount  approximately  equiva- 
lent to  the  annual  interest  on  $1,500.  Still 
there  are  lots  of  merchants  who  never  think 
of  these  things.    But  they  should. 

We  cannot  altogether  prevent  leakages,  but 
th(^  inventor}'  system  will  help  materially. 

A  good  rule  to  apply  in  conducting  your 
business  is  to  never  pay  cash  yourself  nor 
allow  a  clerk  to,  and  to  insist  that  all  pur- 
chases by  yourself  or  a  clerk  must  be  made 
direct  from  the  proprietor  or  another  clerk. 
At  the  end  of  the  week,  when  the  salaries  are 
paid,  deduct  the  amount  of  these  sales. 

It  is  well  to  keep  in  nlwHithjit  the  rules  you' 
establish  in  the  running  of  your  business  are 
intended  as  much  for  the  proprietor  as  for  the 
clerks,  and  if  he  is  indifferent  as  to  the  manner 
in  which  he  observes  these  rules  he  should  not 
criticize  his  help  when  they  become  careless. 

Over-buying 

By  over-buying  I  do  not  mean  simply  buying 
more  than  you  can  easily  pay  for.  I  mean  buy- 
ing in  anticipation  of  your  requirements  for 
more  than  a  very  few  months.  It  is  frequently 
a  source  of  loss,  and  in  many  cases  means 
failure. 

One  of  the  most  successful  retail  men  in  this 
country  once  said  to  me:  "In  buying  goods, 
except  those  I  import,  I  always  proceed  just 
as  though  I  didn't  intend  to  be  in  business 
more  than  a  very  few  months,  and  buy  no 
more  than  I  can  easily  turn  off  in  that  time. 
With  import  goods,  I  have  to  buy  a  year's 
supply  at  a  time,  and  buy  in  considerable  ad- 
vance of  the  season;  but  I  make  up  for  the 
t>'ing  up  of  my  money  by  pricing  these  goods 
all  the  way  from  125  to  250  per  cent,  over 
cost" 

I  believe  that  it  is  an  incontrovertible  fact 
that  more  men  fail  from  over-buying  than  from 
any  other  mistake  in  business.  We  will  as- 
sume a  case : 

•  John  Jones  buys  ten  gross  of  an  article,  and 
by  taking  such  a  large  amount  gets  an  extra 
quantity  discount  of  25  per  cent.  We  will 
assume  that  the  net  cost  was  $200. 

Xow  Mr.  Jones  never  has  sold,  and  never 
could  sell,  more  than  five  gross  of  that  article 
in  a  year.  During  the  next  two  years  he  man- 
ages to  dispose  of  the  entire  amount.  How 
much  has  he  made? 

In  gross  profits,  supposing  that  he  sells  at 
an  advance  of  40  per  cent,  over  cost,  and  add- 
ing in  the  $66.67  that  he  saved  on  cost,  he 
makes  $146.67.  In  net  profits  he  has  made 
nothing—indeed,  has  lost  money. 

^*ow,  someone  is  going  to  laugh  at  that  as- 
sertion. Please  don't  until  you  have  attended 
a  little  farther,  and  then  you  won't. 

The  average   man — or,   rather,   the   average 


business  in  which  $10,000  is  invested — has  got 
to  earn  75  per  cent,  a  year  in  gross  profits  on 
every  dollar  invested  before  net  profits  can  be 
computed.  As  part  of  Jones'  $200  came  back 
during  the  first  year,  we  will  call  one  year 
the  time  for  which  he  had  $200  tied  up.  In 
order  to  make  75  per  cent,  he  would  have  had 
to  make  gross  profits  of  $150.  whereas  he 
lacked  $3.33  of  that  amount.  With  an  invest- 
ment of  $10,000  and  no  debts,  if  Mr.  Jones 
bought  all  of  his  goods  as  he  did  that  $200  lot- 
he  would  go  into  bankruptcy  inside  of  three 
years.  But  it  is  presumed  that  he  does  not 
buy  all  of  his  goods  as  foolishly  as  that,  so 
he  scrapes  along  from  );ear  to  year,  making  a 
bare  living. 

Now  then,  if  Jon^s  had  invested  that  $200  in 
small  amounts  of  different  articles  and  turned 
the  money  over  six  times  in  the  two  years,  he 
would,  if  selling  at  40  per  cent,  over  the  pur- 
chase price,  make  the  money  earn  him  240  per 
cent,  gross,  or  approximately  90  per  cent.  net. 
Besides,  he  would  have  had  six  opportunities 
to  save  cash  discounts. 

Going  a  little  farther  with  Jones*  $200  in- 
vestment, suppose  the  goods  he  bought  had 
gone  out  of  style,  or  had  become  badly  shop- 
worn, necessitating  a  reduction  in  price? 

Don't  be  misled  by  quantity  discounts.  Turn 
your  money  over.  Five  hundred  dollars  will 
go  as:  far  if  handled  right  as  $2,000  invested 
in  long-time  movers;  in  fact,  it  will  make 
money  for  you,  while  the  $2^000  may  swamp 
you.  Your  cash  is  as  much  your  employe  as 
your  clerk.  You  wouldn't  hesitate  long,  other 
things  being  equal,  in  choosing  between  a  clerk 
that  could  sell  $100  worth  of  goods  in  a  day 
and  one  who  could  sell  only  $20  worth. 

There  are  some  very  interesting  problems  in 
business  arithmetic,  and  time  spent  in  working 
them  out  in  the  abstract  may  save  you  from 
bankruptcy  when  you  run  up  against  them  in 
the  concrete. 

Striking  a  Bargain 

A-  well-to-do  real  estate  owner  came  into  a 
Hardware  store  and  asked  the  proprietor  for 
a  pound  of  nails.  The  small  package  was 
made  up,  and  the  price,  a  nickel,  handed  to 
the  merchant,  when  the  customer  asked  if  the 
purchase  could  be  sent  to  his  houst,  which 
was  in  a  distant  part  of  the  city.  The  mer- 
chant assented,  and  calling  a  boy,  handed  him 
the  parcel  with  a  dime,  and  said:  "Here, 
Johnny,  take  this  parcel  out  to  Mr.  Blank's 
house."  "What!"  said  the  customer,  "are  you 
going  to  give  the  boy  a  dime  to  take  the  parcel 
out?"  "Why,  certainly,"  said  the  merchant; 
"I  would  not  think  of  asking  him  to  go  so  far 
for  nothing."  "Well,"  said  the  meanest  man. 
"if  you  would  just  as  soon  give  me  my  nickel 
I  will  take  it  out  myself  and  you'll  save  five 
cents." 
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A  Tool  Window  Display 

The  Stewart-Crook  Hardware  G).,  Balti- 
more, Md.,  recently  had  a  window  display  of 
tools,  which  brought  them  a  large  amount  of 
extra  business.  There  were  tools  to  interest 
the  householders  as  well  as  many  to  attract 
the  attention  of  the  mechanic.  A  criticism  of 
the  display  might  be  made  that  there  were  too 
many  articles  in  the  window.  A  smaller  quan- 
tity of  practically  the  same  tools  would  pro- 
duce a  more  telling  result,  especially  where 
there  is  such  a  large  variety  as  in  this  display. 


Don't  be  afraid  to  try  something  new  in  the 
way  of  a  display. 

Don't  let  the  window  stand  too  long.  One 
week  or  two  is  about  the  limit. 

Don't  be  afraid  to  spend  a  little  money  on 
the  trim.    It  will  come  back. 

Don't  fail  to  call  the  local  newspaper's  at- 
tention to  each  nice  trim  that  you  make. 

Don't  prolong  the  trimming  unnecessarily. 
A  quick  change  will  impress  the  public  more. 

Don't  try  to  do  too  much.  Better  a  simple 
trim  changed  often  than  an  elaborate  one  that 
stands  a  month. 


Tool  Display  by  Stewart-Crook  Hardware  Co.,  Baltimore,  Md. 


Some  Window  Don'ts 

Don't  slight  the  windows. 

Don't  let  the  glass  become  dirty. 

Don't  depend  too  much  on  fixtures. 

Don't  neglect  the  upper  part  of  the  window. 

Don't  stick  to  one  style  of  trimming. 
Branch  out. 

Don't  skimp  on  elbow  grease  in  cleaning 
the  glass. 

Don't  wait  till  a  trim  is  fly-specked  before 
changing  it. 

Don't  overlook  the  utility  of  a  certain  num- 
ber of  fixtures. 


Getting  Them   Into  the  Store 

Sending  our  cards  and  circulars  to  the 
mailing  list  does  not  always  insure  a  call  from 
the  recipient,  but  a  merchant  in  a  country 
town  recently  hit  upon  a  scheme  that  has 
brought  callers  by  the  score.  He  bought  a 
considerable  quantity  of  cheap  canvas  gloves, 
and  sent  out  those  for  the  left  hand  to  the 
people  on  his  mailing  list,  together  with  an 
announcement  that  if  the  recipient  would  call 
at  the  store  he  could  get  the  mate  for  less 
than  one  half  the  price  that  he  would  ordi- 
narily have  to  pay  for  the  pair. 
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''KellyV  Pruning  Shear  and  Grape  Picker 

Kelly's  Cutlery  Works,  218  Ottawa  street, 
Toledo,  Ohio,  are  placing  on  the  market 
"Kelly's"  Pruning  Shears,  Grape  Picker  and 
Flower  Gatherer,  illustrated.  The  shears  are 
of  solid  steel,  no  malleable  iron  being  used. 


Kelly's"  Pruning  Shear, 


The  blades  are  of  cutlery  steel,  tempered,  and 
ground  sharp.  The  handles  are  japanned 
steel.  The  lower  jaw  of  holder  is  fastened 
solid  to  lower  cutting  jaw;  the  upper  jaw  of 
holder  opens  and  closes  simultaneously  with 


Used  as  a  Grape  Picker. 


the  upper  cutting  jaw  with  but  one  move- 
ment, yet  the  two  are  distinct  from  each 
other.  In  operation,  the  two  close  together 
until  the  holder  grips  firmly  whatever  is  be- 


m 


Used  as  a  Flower  Gatherer. 

ing  cut,  when  the  cutting  jaw  passes  on  and 
does  the  cutting.  The  holding  jaw  retains 
firmly  what  has  been  cut,  whether  it  is  a 
bunch  of  grapes,  flower  or  shrub,  until  re- 
leased by  the  operator.     The  length  of  hold- 


ing jaws  is  1%  inches  and  the  cutting  jaw 
extends  a  half-inch  beyond.  The  total  length 
over  all  is  7%  inches,  and  weight  is  6  ounces. 
To  give  the  desired  tension  on  upper  holding 
jaw  two  wire  loop  springs  are  used,  fastened 
in  recess  in  handles.  A  loop  provides  means 
for  closing  the  tool  when  not  in  use.  This 
device  will  be  found  very  useful  to  florists, 
flower  and  fruit  growers;  for  trimming 
shrubbery,  plants,  etc.,  and  for  picking  grapes 
and  flowers  has  great  merit. 

''Dana"    Food   Chopper 

The  Dana  Mfg.  Co.,  Cincinnati,  Ohio,  are 
offering  the  trade  the  "Dana"  Food  Chopper, 
illustrateu.  There  are  only  two  parts  to 
clean,  the  rotor  and  shell,  and  it  has  large 
cutting  capacity.  The  cutters  are  at  an 
oblique  angle  and  are  self- sharpen  ing.     Three 


"Dana"  Food  Chopper, 

rotors  are  supplied  with  each  machine,  one 
for  each  kind  of  work,  including  chopping 
or  pulverizing  any  food  used  in  the  kitchen. 
Each  rotor  has  a  conducting  spiral  of  its  own, 
all  in  one  piece,  so  as  to  feed  food  properly 
for  the  article  chopped,  making  the  pieces 
uniform,  mashing  being  impossible.  The 
juices  are  retained  and  the  work  is  done 
easily  and  rapidly.  The  three  rotors  are  de- 
signed to  chop,  to  whatever  size  desired,  meat 
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of  all  kinds,  raw  or  cooked;  fruits  and  vege- 
tables of  all  kinds,  and  coffee.  Rotor  No.  63 
grinds  coffee  and  pulverizes  it,  if  desired. 
When  the  rotor  is  removed  the  shell  is  open 
and  free  for  cleaning  with  no  uncut  food  left 
in  the  machine.  There  is  no  drip  and  no 
waste. 

"Mueller"   Rapid  Spiral  Screw  Driver 

The  H.  Mueller  Mfg.  Co.,  Decatur,  111.,  are 
offering  the  trade  the  "Mueller"  Rapid  Spiral 


13  ounces;  when  closed  it  is  12  inches,  and 
when  open  is  18^  inches  long. 


The  Acme  Mfg.  Co.,  132  Nassau  street. 
New  York,  is  a  new  corporation  who  have 
recently  purchased  the  plant  of  the  Southern 
Foundry  Co.,  at  Fredericksburg,  Va.  They 
will  soon  have  it  in  operation.  The  concern 
will  make  a  number  of  Hardware  and  house- 
hold specialties,  as  they  are  the  owners  of 
some   fifty    patents    and    inventions.     Among 


Mueller"  Rapid  Spiral  Screw  Driver, 


Screw  Driver,  illustrated.  The  casing  is 
heavy  seamless  tubing.  The  grooved  spiral 
rod  is  of  select  steel  with  a  deep  cut,  and  the 
thread  in  the  clutch  nut  is  solid  from  end  to 
end.  A  round,  flat  spring,  with  pin,  holds  the 
bit  securely  in  place.  A  loose  knurled  nut  on 
the  shank,  for  finger  hold,  permits  the  tool  to 
be  held  firmly  in  place  while  operating.     The 


these  may  be  mentioned  a  churn,  wickless  oil 
stove  and  oven  for  same,  automatic  lemon 
squeezer,  automatic  cork  puller,  double  ratchet 
wrench,  automatic  fire  extinguisher,  rivet- 
ing machine,  etc. 

''Bernhardt   Music   Wire   Nipper 
The    VVm.    Schollhorn    Co.,    New    Haven, 
Conn.,  who  are  represented  in  New  York  by 


Sectional  View — "Mueller'' 

handle  is  a  drive  fit  on  the  casing,  and  a 
screw  passes  through  the  handle  and  casing. 
The  socket  having  a  square  tapering  hole, 
admits  ordinary  bits,  or  tools,  with  a  square 
tapering  shank.  Two  bits  made  of  tool  steel 
and  spring  tempered  are  furnished  with  each 


clutch  nut 
Rapid   Spiral   Screw   Driver. 

George  Walter  Davis,  7  Warren  street,  are 
placing  on  the  market  the  "Bernard"  Music 
Wire  Nipper,  illustrated.  This  tool  by  reason 
of  the  saw-edged  jaw  does  not  cut  but  breaks 
a  music  wire.  It  is  especially  made  for  cut- 
ting hardened  steel  wire.     Compound  leverage 


"Bernard"  Music  Wire  Nipper. 


driver,  one  for  large  and  one  for  medium  and 
small  screws.  The  large  size,  when  closed,  is 
14  inches  long,  and  when  open,  22  inches,  and 
weighs   20   ounces.     The   smaller   tool   weighs 


is  provided  which  renders  the  easy  use  of 
Nippers,  which  is  full  nickel-plated.  The  too! 
has  interchangeable  jaws.  It  is  made  in  but 
one  size,  5  inches. 
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"Hobson"  Combination  Wrench 

The  Hobson  Wrench  Co.,  Indianapolis, 
Ind.,  are  placing  on  the  market  the  "Hobson" 
Combination  Wrench  illustrated.  Its  con- 
struction gives  to  ,it  the  combined  advantages 


''Hobson"  Combination  Wrench. 


of  an  "end"  wrench  operative  on  either  pipe 
or  nut.  By  reason  of  the  end  grip  it  can  be 
successfully  used  in  connection  with  all  kinds 
of  machinery,  as  on  a  pipe  lying  against  a  flat 
surface,  or  on  a  locomotive  where  a  great 
many  pipes  and  nuts  are  necessarily  so 
located  that  it  is  practically  impossible  to  reach 


Wrench    Movable  Head  Reversed. 

them  with  the  ordinary  side-grip  wrench.  This 
tool  consists  of  but  three  parts.  The  handle 
is  of  cast  steel  and  the  intertchangeable  head 
is  drop  forged.  As  will  be  seen  by  reference 
to  the  illustration,  the  movablcf  head  can  be 
used  on  either  side  of  the  tool,  thus  increas- 
ing its  field  of  usefulness. 

"INIimco''  Solderless  Coupling 

The   Modern   Improvements    Mfg.   Co.,  466 
Seventeenth  street,  Brooklyn,  N.  Y.,  are  plac- 


"MiMCo"  Solderless  Coupling. 

ing   on   the   market   the   "Mimco"    Solderless 
Coupling,   illustrated.     There    are   two    parts, 


forming  a  coupling,  which,  when  properly  ap- 
plied, holds  the  adjacent  ends  of  the  lead 
pipes,  or  iron  and  lead  pipes,  so  strongly  to- 
gether that  liquids  cannot  be  forced  through 
same.  The  use  of  this  coupling,  the  makers 
remark,  saves  time,  money  and  labor.  It  can 
be  used  wherever  a  wiped  joint  was  formerly 


Cross- Section   Solderless  Coupling. 

used,  whether  on  cold  or  hot  water  pipes. 
The  joint  can  be  uncoupled  as  readily  as 
coupled  and  can  be  used  over  and  over  again. 
The  couplings  can  be  had  in  all  standard 
sizes,  not  only  for  straight  work,  but  also  for 
branch  work. 

''Union''  Box  Hool< 

Patterson,  Gottfried  &  Hunter,  146  Centre 
street.  New  York,  are  makers  of  the  "Union" 
B6x  Hook,  illustrated.  It  is  made  of  one  piece 
of  drop  forged  steel,  with  wood  handles  in- 


*' Union"  Box  Hook. 

serted  in  pockets  in  the  steel  handles,  making 
an  oval  shape  to  provide  a  perfect  grip.  The 
steel  handles  are  enlarged  at  each  end,  making 
hammer  faces.  The  point  is  tempered  and 
ground.  It  is  referred  to  as  having  correct 
balance  and  perfect  shape. 
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"Economy"   Rope   Rack 

Thomas  Winterbottom,  White  Cloud,  Kan., 
is  offering  the  trade  the  "Economy"  Rope 
Rack,  illustrated.  The  upright  standards  are 
of  1-inch  pipe,  threaded  at  both  ends,  and 
securely  screwed  into  cast  iron  flanges,  which 
in  turn  may  be  screwed  to  the  floor  and  ceil- 
ing or  sidewall  as  desired.  The  reel  heads 
are  sheet  steel  with  corrugated  edges  to  stiffen 


elbows  and  fasten  to  side  wall.  The  No.  1 
Rack  holds  six  sizes  of  rope.  Other  sizes  are 
furnished  to  order.  A  double  Rack  is  sup- 
plied where  two  kinds  of  rope  are  handled. 
The  manufacturer  in  referring  to  this  device 
states  that  in  the  handling  of  rope  there  is  5 
per  cent,  saved  on  wrappers,  5  per  cent,  on  the 
shrinkage  which  is  now  lost,  5  per  cent,  on 
the  stretch,  which  is  gained  by  selling  by  the 
foot,  and  also  the  odd  change  which  is  some- 
times lost  by  pricing  a  piece  of  rope  before 
cutting  it  off. 


In  our  last  issue  mention  was  made  of  a 
handsome  mezzo-tint  of  a  male  lion  in  a  cage, 
the  latter  being  closed  with  a  "Corbin"  Lock. 
It  is  being  sent  the  trade  by  the  Corbin  Cabi- 
net Lock  Co.,  21  Warren  street.  New  York, 
instead  of  the  P.  &  F.  Corbin  Co.,  New  Brit- 
ain, Conn.,  as  stated. 


"Twelve-in-One"   Corn    Husker 

The  F.  D.  Kees  Mfg.  Co.,  Beatrice,  Neb, 
are  placing  on  the  market  the  Kees*  "Twelve- 
In-One"  Adjustable  Corn  Husker,  illustrated. 
There  are  eight  positions  for  the  single  hook 
and  four  for  the  double  hook,  each  position 
making  a  practical  corn  husker.  Two  hooks 
are  furnished  with  each  husker.  Adjust- 
ment is  made  by  means  of  one  small  French- 
head  screw  for  each  hook.  The  shank  of  the 
hook  is  shaped  to  engage  suitable  corruga- 
tions on  the  palm  plate.  These  take  up  all 
the  strain  which  would  otherwise  come  upon 
the  screw  and  so  prevent  its  working  loose. 


"Economy"  Rope  Rack. 

same.  The  reel  hubs  are  malleable  and  se- 
curely riveted  to  the  heads  by  means  of  lugs, 
which  are  a  part  of  hub.  The  reel  shaft  is 
half-inch  gas  pipe  threaded  at  one  end  to 
receive  the  crank,  which  is  made  of  ^-inch 
gas  pipe,  and  is  detachable.  The  reel  shaft 
bearings  are  malleable,  trough  shaped  and  can 
be  securely  clamped  in  any  position  on  stand- 
ards, allowing  the  reel  to  be  detached  for 
convenience  in  taking  stock  or  in  case  of  fire. 
The  Rack  can  be  had  in  any  height,  but  if 
the  ceiling  is  over  12  feet,  it  is  preferable  to 
have    standards    turned    at    top   by    means   of 


"Twelve-in-One"   Corn    Husker. 

The  palm  plate  is  of  light  steel,  made  strong 
and  rigid  by  four  parallel  corrugations.  Three 
buckles  attach  the  husker  to  the  hand.  The 
wrist  band  is  wide  and  is  made  of  high  grade 
leather.  The  hooks  are  of  heavy  steel  corru- 
gated to  prevent  bending.  The  inner  side  of 
the  palm  plate  is  smooth;  there  are  no  pro- 
jections to  blister  the  hand.  The  husker  is 
fastened  to  the  hand  by  three  buckles;  all 
numbers  are  rignt  or  left  hand.  This  device 
was  thoroughly  tested  in  the  com  belt  before 
being  placed  on  the  market  and  from  its  very 
favorable  reception  by  users  it  has  been  placed 
with  com  belt  jobbers.  . 
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"Prouty"   Hinge   Hasp   Lock 

The  T.  C.   Prouty  Co.,  Albion,   Mich.,   for 

whom  The  Boggs-Howland  Co.,   23   Warren 

street,  are  New  York  agents,  are  placing  on 

the  market  the  "Prouty"  Single  and  Double 

Hinge  Hasp  Lock,  illustrated..     All  ordinary 

padlocks  are  put  up  with  from  4  to  12  changes, 

after  which   these  changes  are  duplicated  in 

each  successive   set  of  from  4  to    12    locks. 


"Prouty^'  Hinge  Hasp  Lock. 
With  the  "Prouty"  Hasp  Lock  one  hundred 
locks  are  supplied  without  duplicating  the 
changes ;  two  keys  go  with  each  lock.  The 
locking  bar  which  corresponds  to  the 
shackle  on  an  ordinary  padlock,  is  contained 
entirely  within  the  lock.  This  renders  it  im- 
possible to  secure  any  hold  or  leverage  where- 


protected.  The  middle  section  of  the  double 
hinge  hasp  folds  back  over  the  securing 
screws,  covering  them  completely,  thus  mak- 
ing them  screw-driver  proof  as  well  as  the 
lock  staple.  The  company  will  soon  bring 
this  lock  out  with  a  master  key. 

Peck's  "Gem"  Barn  Door  Latch 
The  C  A.  Peck  Hardware  &  Mfg.  Co.,  Ber- 
lin, Wis.,  are  placing  on  the  market  Peck's 
"Gem"  Barn  Door  Latch,  illustrated.  It  is  of 
steel  construction  and  has  a  movable  handle 
which  can  be  raised  to  give  a  generous  hold 
for  the  mittened  hand  and  a  strong  handle 
for  moving  obstinate  doors,  and  at  the  same 


Single  Hinge  Hasp  Lock. 

by  the  lock  can  be  forced.  To  break  it  open 
the  entire  case  must  be  destroyed.  The  fact 
that  this  locking  bar  cannot  be  used  as  a 
feeler,  makes  it  nearly  impossible  to  file  a  du- 
plicate key.  The  push  button  on  the  lower 
right  hand  rim  of  lock  when  pushed  clear  in 
will  spring  the  locking  mechanism.  The  hasp 
button     on      the      face      of      the      lock      is 


Double  Hinge  Hasp  Lock. 
^sed  only  to  form  a  temporary  catch  on 
^n  ordinary  lock.  The  hasp  is  given  an  oxi- 
^zed  copper,  rust-proof  finish,  and  the  shell 
«  both  copper  and  nickel  plated.  The  single 
hasp  is  the  same  as  other  hinge  hasps,  turning 
"Kbt  angles,  and  the  securing  screws  are  not 


Peck's  "Gem''  Barn  Door  Latch. 

time  it  is  a  handle  which  will  drop  down  flush 
and  allow  the  door  to  slide  clear  back.  While 
this  Latch  is  especially  adapted  for  sliding 
doors,  it  is  also  designed  for  use  on  swinging 
doors.  A  strong  feature  is  the  ease  with 
which  it  can  be  put  on  a  door.  All  that  is 
necessary  is  for  the  farmer  to  cut  a  square 
hole   in  the  door  the  size  of  the  Latch  and 


Applying  "Gem"  Latch  to  Door. 


slide  the  Latch  into  the  hole  and  fasten  with 
screws.  The  handle  does  not  project  to  catch 
the  clothing  or  harness.  The  door  can  be 
slammed  with  any  amount  of  force  and  will 
not  rebound,  but  catches  every  time.  An 
auxiliary  catch  is  furnished  for  holding  the 
door  open.  The  Latch  comes  in  one  piece, 
packed  in  a  pasteboard  box  with  necessary 
screws. 
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"Prisco"   Bread    Mixer. 

The  Pritchard-Strong  Co.,  Rochester,  N. 
Y.,  are  offering  the  trade  the  "Prisco"  Bread 
Mixer,  illustrated.  The  pail  is  extra  heavy, 
highly  burnished  and  has  a  solid  base.  The 
cover  has  directions  stamped  on  same,  so 
that   the    housewife   never    loses   them.     The 


contents  from  adhering  to  the  sides.  The 
centrifugal  mixing  wires  revolve  six  times  to 
every  one  revolution  of  the  handle,  which 
creates  a  centrifugal  speed  that  is  broken  by 
the  projected  rods  from  the  bridge.  This  agi- 
tation creates  an  aeration  in  the  mixing 
which  is  very  desirable  for  the  purpose  in- 
tended. The  ordinary  cake  can  be  ready  for 
the  oven  from  the  time  of  starting  in  less 
than  five  minutes.  The  machine  is  so  con- 
structed as  to  prevent  splashing,  and  also 
to  prevent  any  clogging  of  parts.  The  large 
and  small  gear  encased  in  grooves  will  not 
permit  of  the  machine  getting  out  of  align- 
ment or  breaking.  The  makers  give  a  five- 
year  guarantee  to  replace  any  broken  parts 
through  flaws  in  construction.  The  lower  arm 
connected  with  the  center  rod  is  arranged  to 
just   miss   the   bottom   of  can   to   enable  the 


"Prisco"  Bread  Mixer 

stirring  rod  is  heavily  coated  and  mixes  the 
bread  thoroughly  and  evenly.  The  table 
clamp  is  readily  secured  to  a  table,  obviates 
the  necessity  of  boring  a  hole  in  the  table, 
and  positively  will  not  let  go  until  released 
by  the  operator.  The  mixer  is  made  in  4 
and  8-loaf  sizes. 

"Rapid"  Cake   Mixer 

The  H.  L.  Braham  Steel  &  Metal  Works, 
Cincinnati,  Ohio,  are  offering  the  trade  the 
"Rapid"  Cake  Mixer,  illustrated.  The  can  of 
the  Mixer  is  of  sheet  steel,  covered  with  three 
coats  of  anti-rust  tin.  The  large  gear  wheel 
is  made  to  fit  in  a  socket  that  prevents  it  at 
any  time  getting  out  of  gear  and  always  hav- 
ing the  same  easy  action.  The  metal  of  the 
bridge  and  gear  wheels  is  a  malleable  compo- 
sition that  absorbs  the  plating  of  tin  and  is 
claimed  to  also  have  greater  durability  than 
any  other  quality  of  casting.  This  bridge  has 
three  coats  of  anti-rust  tin.  The  tin-coated 
wires  and  rods  are  of  tool  steel,  and  by  reason 
of  the  tin  entering  all  connections  of  bridge 
and  center  rod  the  effect  is  to  make  the  entire 
frame  work  practically  one  piece.  The  end 
parts  of  bridge,  which  might  be  subject  to 
damage  from  accident,  are  made  stronger. 
The  lower  wire  connected  with  the  center 
stem  is  so  constructed  to  turn  up  at  the  ends 
that  it  circles  the  can  to  prevent  any  of  its 


"Rapid"  Cake  Mixer. 

user  to  beat  one  or  more  eggs,  as  desired. 
The  use  of  the  small  arm  between  the  upper 
arm  and  the  lower  turned  arm  is  to  cause  all 
flour  that  has  a  tendency  to  be  thrown  to  the 
center  to  be  forced  through  the  mixing.  In 
cleaning  the  Mixer  after  using,  the  bridge  is 
placed  back,  a  half  gallon  of  hot  water  is 
poured  in,  and  the  Mixer  turned  for  a  min- 
ute, which  thoroughly  cleans  all  parts.  The 
capacity  is  VA  gallons.  A  clamp  is  provided 
for  attaching  to  a  table.  This  device  will 
whip  cream,  beat  eggs,  make  mayonnaise  and 
light  cream  confections;  mixes  batter  for  pan 
cakes,  fritters,  gems,  puddings  and  all  kinds 
of  sauces  or  substances  other  than  the  heavy 
consistency  of  bread  dough.  The  weight  is 
Z¥i  pounds. 
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"Clauss"  Automatic  Stropper 

The  Clauss  Shear  Co.,  Fremont,  Ohio,  are 
placing  on  the  market  the  "Clauss"  automatic 
stropper,  illustrated.  It  is  a  simple  device, 
formed  of  sheet  metal,  neatly-  nickel-plated, 
and  in  future  will  also  be  embossed.    An  in- 
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"Clauss"  Automatic   Stropper. 

genious  arrangement  provides  a  suitable 
placing  of  the  strop  within  the  device  and  also 
the  blade  of  an  ordinary  razor.  After  the 
razor  is  placed  in  the  slotted  tube  in  machine 
as  shown,  the  device  is  attached  to  a  hook  by 


Inserting  Razor  in  Stropper. 

means  of  the  wire  loop  on  back  of  stropper, 
and  the  strop  is  pulled  back  and  forth,  alter- 
nately stropping  both  sides  of  the  razor  blade. 
The  makers  state  that  wherever  introduced 
it  has  met  with  great  favor. 


The  Arcade  Mfg.  Co.,  Freeport,  111.,  are 
now  sending  the  trade  "Poker  Pointers," 
which  is  the  name  of  a  pocket  sized  oblong 
booklet  of  their  Stove  goods.  Stove  Pokers, 
Lifters,  Dampers,  Registers,  Towel  Rods, 
Stove  Trucks,  Boiler  Handles,  etc.,  are  shown. 

"Udell"   Combination    Chair 

The  Udell  Works,  Indianapolis,  Ind.,  are 
offering  the  trade  the  "Udell"  Combination 
Chair  and  Step  Ladder,  illustrated.  The 
chair  when  closed  has  the  same  appearance 
and  usefulness  of  an  ordinary  chair.  By 
simply  turning  the  back  over  so  that  the  top 


rests  on  the  floor,  it  transforms  into  a  strong 
substantial  ladder,  three  feet  high.  Its  adapt- 
ability for  use  in   the  pantry,  kitchen,  ware- 


"  Udell"     Combination     Chair     and     Step 
Ladder. 

room,  store,  or  factory  is  obvious.  The  com- 
pany state  that  in  every  instance  where  a 
dealer  has  placed  a  sample  order,  duplicate 
orders   have  followed. 

"White"   Mop   Wringer 

The  White  Mop  Wringer  Co.,  Fultonville, 
N.  Y.,  are  offering  the  trade  the  "White" 
Mop  Wringer,  illustrated.  This  wringer  has 
iron  sides,  and  all  the  iron  parts  are  of  high- 
grade  malleable  iron,  japanned.  The  pressure 
on  the  lever  is  such,  so  that  when  the  lever 
is   finally   brought   down,   twenty-five   pounds' 


Trade- Mark. 


"White"  Mop  Wringer. 

pressure  on  the  lever  brings  400  pounds  pres- 
sure on  the  mop.  The  wringer  is  forced  open 
and  held  open  by  a  pair  of  strong  copper 
springs.  The  wringer  is  furnished  without 
pail  as  it  is  adjustable  to  any  pail.  Five  sizes 
are  supplied  the  trade,  wringing  from  8  to  14 
up  to  26  to  34  oz.  mops. 
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Man-Weight  Cultivator 

The  Prairie  Mfg.  Co.,  Indianapolis,  Ind., 
are  offering  the  trade  the  Man- Weight  Culti- 
vator, illustrated.  This  machine  is  a  combi- 
nation farm  and  garden  plow,  hoe  and  culti- 
vator. The  machine  is  not  pushed  by  the 
hands,  but  entirely  by  the  weight  of  the  body 
through  a  bar.  The  tools  are  carried  on  drag 
bars  not  rigidly  attached  to  the  head  of  the 
machine.  These  drag  bars  are  attached  to 
the  arch  or  frame  in  such  a  manner  as  to 
allow  the  widest  range  of  sweep,  either  to  the 
right  or  left  and  up  and  down.  The  attach- 
ment of  the  drag  bars  to  the  arch  is  by  means 


changeable  and  other  styles  of  Glass  Cutters, 
Soldering  Set,  Ivy  Key  Wood  Faucets,  Can 
Openers,  Tack  Pullers,  Combination  Wrench, 
etc. 

"Meyers*"    Universal    Pump   Jacl<. 

F.  E.  Myers  &  Bro.,  Ashland,  Ohio,  are 
placing  on  the  market  "Myers*"  Universal 
pump  jack,  illustrated.  One  illustration 
shows  the  jack  without  the  pump  and  the 
other  the  jack  connected  with  the  latest  cock 
spout  stand.  The  pump  is  back  geared  6  to 
1,  has  5,  7%  and  10-inch  stroke,  and  can  be 
attached    to   any  windmill   pump,    making   an 


Man-Weight  Cultivator. 

of  the  universal  pivots  or  joints.  Obstruc- 
tions are  easily  and  quickly  avoided  by  swing- 
ing the  drag  bars  to  the  right  or  left  or  up- 
ward. Plants  out  of  line  are  readily  reached 
and  cultivated  in  the  same  manner,  and  all 
necessary  cultivation  between  the  hills  is  per- 
formed at  one  operation.  Between  the  hills 
the  tools  are  brought  close  together,  so  as  to 
cut  out  all  weeds  and  thoroughly  cultivate  the 
soil.  When  hills  are  reached  the  handles  are 
moved  outward,  just  clearing  the  plant,  and 
are  again  brought  together  when  the  hills  are 
passed.  No  after  hoeing  is  necessary.  The 
hands  are  always  free  to  guide  the  handles. 
The  wheels  are  18  inches  high;  strong,  light 
and  rigid.  The  arch  is  a  solid  casting,  sup- 
porting other  parts  of  the  machine  and  is 
pivoted  to  allow  of  any  and  every  possible  ad- 
justment that  may  be  desired.  The  breast 
yoke  is  fitted  with  a  strap  of  webbing  between 
the  horns  or  arms  of  the  yoke,  against  which 
the  operator  leans  when  at  work.  The  height 
of  push  bar  is  adjustable  to  the  height  of  the 
operator.  The  tools  are  adjustable,  both  as 
to  depth  and  to  the  angle  at  which  the  work 
is  to  be  done. 


Flechter,  Terry  &  Co.,  Forestville,  Conn.,  in 
a    new    catalogue,    show    their   line   of    Inter- 


"Myers'  "   Universal  Pump  Jack. 

equipment  adapted  for  use  with  belt  power, 
windmill,  or  hand,  and  designed  to  be  con- 
nected up  without  disarranging  the  pump  or 
pipes.  It  is  mounted  on  a  substantial,  bell- 
shaped  base  which  surrounds  the  pump  stand, 
and  can  be  bolted  securely  to  the  platform.  It 
is  a  strong,  practical  device,  and  can  be  con- 
nected up  to  a  pump  already  in  the  well  with- 
out disturbing  the  pump  in  any  manner,  and 
is  fully  guaranteed  by  the  makers. 
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"Baby"  Gasoline  Torch       s 

The  Zeidler  Lamp  &  Brass  G).,  Lotnira, 
Wis.,  for  whom  the  Boggs-Howland  Co.,  23 
Warren  street,  are  New  York  representatives, 
are  placing  on  the  market  the  "Baby"  Gaso- 
line Torch,  illustrated.  It  is  made  of  brass, 
nicM-plated.      Within    the    small    tube    is    a 


otherwise  ordered.  Steel  channel  rails  are 
used  for  line  posts.  A  solid  steel  bar  runs 
through  to  the  anchor  plate  which  is  made  of 
heavy  angle  iron,  and  is  from  20  to  24  inches 
long,  according  to  the  height  and  weight  of 
fence.  This  anchor  plate  is  put  from  20  to 
36  inches  below  the  surface  of  ground,  so  as 
to  be  below  the  freezing  point,  which  insures 
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Gasoune  "Baby''  Torch. 

wick  and  applying  a  match  flame  to  the  bend 
causes  the  gasoline  in  the  wick  to  vaporize, 
and  within  a  minute's  time  the  gas  can  be 
ignited  at  the  end  of  the  tube,  producing  the 
torch  blue  flame,  when  it  is  ready  for  work. 
The  tube  is  perforated  to  permit  of  the  proper 
amount  of  air  to  produce  combustion.  One 
gasoline  filling  of  the  torch  will  burn  two 
hours.  There  are  no  cocks  or  valves,  and  no 
air  pressure,  the  device  being  entirely  auto- 
matic, whether  it  is  upright,  on  the  side  or 
even  upside  down.  It  can  be  used  in  a  multi- 
tude of  small  places,  including  use  by  elec- 
tricians, owners  of  gasoline  engines, 
plumbers,  repair  shop  men,  jewelers,  chem- 
ists, etc. 

''Ward"  Steel   Picket   Fence 

The  Ward  Fence  Co.,  Portland,  Ind.,  are 
offering  the  trade  the  "Ward"  Fencing,  one 
style  of  which  is  shown  herewith.  It  is 
known  to  the  trade  as  No.  64  Steel  Picket 
Fence,  the  long  and  middle  pickets,  %-inch 
scant  round  and  short  pickets  %-inch  round. 
The  pickets  are  spaced  on  two  lower  rails 
^0  inches  from  center  to  center,  and  height 
from  ground  is  three  feet.  Gates  are  made  of 
the  same   design   as     fence    selected,     unless 


"Ward"  No.  64  Steel  Picket  Fence. 

the  fence  staying  in  line.  To  the  anchor 
plate  is  securely  riveted  a  solid  steel  brace 
which  extends  from  the  anchor  plate  to  bar 
or  post  above  the  surface.  A  cross  brace  is 
also  used  below  the  surface  of  the  ground, 
which  adds  to  the  strength  of  the  line  post, 
and  makes  it  very  stiff  and  solid.  Walk 
gates  are  self-closing,  opening  either  way  and 
close  themselves  with  a  handy  spring  latch  of 
spring  steel. 

Automatic  Register 
The  New  York  Sporting  Goods  Co.,  17  War- 
ren street,  New  York,  are  offering  the  trade 
the  Automatic  Register,  illustrated.     It  counts 
consecutively  from  1  to  99,999  and  repeats,  be- 


Automatic  Register. 
ing  operated  by  pressing  the  crown.  It  can  be 
set  back  to  zero  from  the  back,  and  will  be 
found  useful  in  many  ways,  such  as  counting 
stock,  attendance  at  theatres,  checking  goods, 
keeping  records  of  games,  etc.  It  is  the  size 
of  an  ordinary  watch  and  finished  in  triple 
nickel  plate. 
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''Hutchins'"    Perfection    Hanger   Set. 

The  C.  K.  Hutchins  Co.,  Buffalo,  N.  Y.,  are 
offering  the  trade  "Hutchins*"  Perfection 
Hanger  Set,  illustrated.  The  Folding  Coat 
Hanger  is  provided  with  offset  to  protect  the 
coat  collar.  The  enameled  and  nickel-plated 
Trouser  Hanger  is  hung  into  the  eye  of  Coat 
Hanger,  thus  making  an  attractive  set  which 
is  packed  in  neat  display  boxes.  Various  Sets 
are  made  up,  consisting  of  from  one  each  Coat 


The  Rex  File  &  Saw  Co.,  Newconierstown, 
Ohio,  are  an  Ohio  corporation  with  a  capitali- 
zation of  $100,000,  being  successors  to  the 
Jamestown  File  Works,  Jamestown,  N.  Y. 
The  company  expect  to  be  manufacturing  and 
shipping  the  "Rex"  Files  and  Rasps  this 
month. 

"Perfecto"  Screw  Driver. 

The  Bridgeport  Hardware  Mfg.  Co., 
Bridgeport,  Conn.,  are  offering  the  trade   the 


"Hutchins"'  Perfection  Hanger  Set. 


and  Trouser  Hangers  up  to  a  half  dozen  each, 
and  with  the  latter  are  also  included  other 
garment-hanging  accessories.  The  company 
also  make  Dust  and  Carpet  Beaters,  Strainer 
Spoons,  etc. 


"Perfecto"  Screw  Driver,  illustrated.  The 
blade  of  this  tool  extends  the  entire  length 
of  the  handle  and  is  squared  at  butt  end  and 
is  riveted  into  a  square  hole  in  a  thick  steel 
nut..     The  nut  is  countersunk  into  wood   ii¥ 


"Perfecto"  Screw  Driver. 


The  Whitman  &  Barnes  Mtg.  Co.,  Chicago, 
111.,  have  issued  their  1907  catalogue  of  "W. 
&  B."  Lawn  Mowers.  In  addition  to  several 
views  in  their  factory,  there  are  presented  il- 


the  end  of  handle.  The  ferrule  is  of  steel, 
with  heavy  reinforced  collar.  The  steel  piir 
is  securely  fastened  through  the  ferrule  han- 
dle and  blade  and  allows  of  no  looseness  or 


Sectional  View — "Perfecto"  Screw   Driver.'' 


lustrations  and  descriptions  of  eight  lawn 
mowers,  with  details  of  construction,  etc.  Ad- 
ditional facilities  in  the  way  of  improved  ma- 
chinery and  more  space  has  been  added,  so 
that  the  increasing  trade  will  be  properly 
taken  care  of. 


turning  of  blade  in  handle.  The  handle  is- 
knurled  and  nicely  polished,  giving  the  user 
a  good  grip.  The  polished  blade  is  forged  and 
oil  tempered.  The  driver  is  made  in  2,  3,  4,  5, 
6,  8,  10  and  12- inch  sizes,  and  each  is  fully 
warranted. 
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Alternating  Alarm  Clock 

The  Western  Clock  Co.,  LaSalle,  III,  and 
51  Maiden  Lane,  New  York,  are  placing  on 
the  market  the  Alternating  Alarm  Clock,  illus- 
trated. It  is  a  new  style  of  intermittent  alarm. 
It  rings  and  stops  alternately  at  intervals  of 


2^3 


registers  accurately  each  and  every  coin  de- 
posited. It  will  only  register  with  the  proper 
coin.  The  door  is  in  the  bottom  of  the  bank^ 
The  contents  cannot  be  removed  until  $5  in 
dimes  have  been  put  into  the  bank,  when  it 
automatically  opens.  It  is  made  of  cast  iron, 
with  a  neat  oxidized  copper  finish.  It  is  5 
inches  long,  3%  inches  high  and  2%  inches 
deep,  and  weighs  two  pounds. 


Self-Shining  Stove  Lusta 

Crosby  &  Co.,  46  Jefferson  avenue,  Detroit, 
Mich.,  are  offering  the  trade  the  6-5-4  Self- 
Shining  Stove  Lusta.  It  is  a  labor-saving 
substitute  for  stove  polish,  screen  enamel  and 
stove-pipe  enamel.  It  shines  itself,  dries  in 
ten  minutes  and  is  unaffected  by  grease,  hot 
or  cold  water.  It  will  not  chip,  wash  or  rub 
off,  but  should  not  be  used  on  wood-burning 
stoves,  except  to  prevent  rust.  The  main  in- 
gredient is  made  from  a  Java  gum  or  hard- 
ened sap,  which  possess  peculiar  and  strong 
properties    for    the    purpose     for    which     the 


Alternating  Alarm  Clock. 

20  seconds  during  fifteen  minutes,  but  can  be 
stopped  by  a  switch.  It  is  put  up  in  a  4%- 
inch  nickel-plated  case,  extra  deep  and  sub- 
stantial. Its  low  price  will  make  it  a  feature 
with  the  trade. 

"Perfected"  Registering  Trunk  Bank. 

O.  B.  Fish,  6  Harrison  street,  New  York,  is 
offering  the  trade  the  "Perfected"  Single  Reg- 
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"Perfected"    Registering   Trunk   Bank. 

istcring  Trunk  Bank,  illustrated.    It  is  of  sim- 
ple construction,  does  not  get  out  of  order,  and 


Stove  Lusta  is  used.  This  compound  is  ap- 
plied like  paint  with  a  small,  flat  bristle  brush. 
One  application  to  a  gas  range  is  claimed  to 
last  for  months.  This  Lusta  is  also  a  screen 
enamel,  applicable  as  ;well  for  wood  frames 
as  to  the  wire  mesh.  It  is  so  thin  it  cannot 
fill  the  mesh,  prevents  rust  and  makes  an 
old  screen  like  new.  As  a  stove  pipe  enamel, 
it  covers  a  large  amount  of  surface  for  a 
small  volume,  and  dries  within  ten  minutes 
after  application.  The  chemical  properties 
in  the  Lusta  will  dissolve  rust  as  readily  as 
water  dissolves  salt. 
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"CurrieV  Saw  Cabinet  and  Display  Case 

Frank  F.  Currie,  Mason  City,  Iowa,  is  plac- 
ing on  the  market  "Currie's"  Patent  Saw  Cab- 
inet and  Display  Case,  illustrated.  The 
Cabinet  and  Case  is  made  up  of  three  sections. 
The  upper  portion  may  be  used  as  a  display 
counter  cabinet,  with  or  without  the  drawer 
base,  or  these  two  sections  may  be  combined 
with  the  floor  base,  as  here  illustrated.  The 
sections  are  referred  to  as  being  made  by  ex- 
perienced fixture  makers  in  a  most  thorough 
and  workmanlike  manner.  Only  thoroughly 
kiln  dried  lumber  is  used  in  the  construction. 
The  outside  is  of  oak  and  the  interior  of  well 
seasoned  and  clear  soft  wood.  The  back  of 
the  case  is  paneled  oak,  finely  finished,  so  that 


man  faster  than  he  can  write  it,  and  as  the 
merchant  knows  the  selling  numbers  the  stock 
can  be  kept  at  a  minimum,  with  plenty  of 
backing  on  the  best  sellers.  The  two  end  doors 
and  the  front  door  are  used  for  display  pur- 
poses, there  being  a  space  of  1%  inches  be- 
tween the  glass  and  back  in  the  end  doors 
and  2%  inches  space  at  the  front  door.  The 
display  doors  at  end  make  a  prominent  display 
of  saws,  while  the  front  display  space  affords 
an  excellent  opportunity  for  displays,  includ- 
ing rhisels,  bits,  squares,  scissors,  paint 
brushes  and  the  hundred  and  one  other  arti- 
cles that  can  be  displayed  to  advantage.  This 
portion  of  the  fixture  is  44%  inches  high,  40%- 
inches  long  and  28  inches  deep.  The  height 
of  the  drawer  base  is  9  inches,  containing  four 


"Currie's"  Saw  Cabinet  and  Display  Case. 

it  may  be  used  as  a  center  display  case.  The 
hardware  is  first  quality  as  to  strength,  finish 
and  utility,  and  the  varnish  is  selected  with 
special  care  and  applied  by  experienced  work- 
men. As  will  be  seen  from  the  illustration, 
the  bins  are  wedge-shaped  and  the  stock  is 
put  in  and  removed  from  both  ends  of  the 
case.  As  a  saw  handle  is  thicker  than  its  point 
the  wedge-shaped  bins  permit  placing  two 
saws  in  the  space  that  one  usually  occupies. 
There  are  40  bins  in  the  case,  20  at  each  end, 
and  each  bin  will  hold  four  28-inch  rip  saws, 
so  that  opening  either  end  door  exposes  the 
contents  of  20  bins.  As  the  cabinet  provides 
a  place  for  every  saw  pattern,-  length  and 
point,  a  salesman  can  put  his  hand  on  any  saw 
wanted.  Another  advantage  claimed  is  that 
an  order  can  be  called  off  to  a  traveling  sales- 


Arrangement  of  Saw  Bins  in  Display  Cask. 

drawers,  two  18x27  inches  in  size,  3  inches 
deep,  and  two  4  inches  deep.  Files,  auger  bits 
and  chisels,  it  is  suggested,  may  be  kept  in  the 
drawers,  or  they  can  be  utilized  for  other  pur- 
poses. The  advantage  of  the  base,  when  the 
case  is  set  on  a  counter,  is  the  clearance  it 
gives  for  the  end  doors  over  packages  which 
may  be  on  the  counter.  The  height  of  the  case 
with  the  drawer  base  is  53%  inches.  The 
floor  or  cupboard  base  contains  two  shelves, 
entrance  being  afforded  from  the  front  by  two 
swinging  doors.  The  height  of  the  base  is  32" 
inches,  the  three  sections  combined  being  85% 
inches.  A  cabinet  of  this  kind  has  been  in  use 
in  the  retail  Hardware  store  with  which  the 
manufacturer  is  connected  for  two  years,  and 
has  been  found  entirely  satisfactory. 


The  Briscoe  Mfg.  Co.,  Detroit,  Mich.,  have 
received  an  order  for  supplying  their  "Oribo*'^ 
Garbage  Cans  for  use  on  the  Panama  Canal. 
The  manufacturers  make  strong  claims  for 
these   cans,  both   as   to   durability  and  price. 
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Pa., 


^  Bradford   Union  Mfg.    Co.,   Bradford, 


•^'^^'-C^  offering  the  trade  the  "Bradford" 
iWusfi.j'^rcular  Level,  Plumb  and  Inclinometer, 
^ood,  /?<!.  It  is  made  of  cherry  or  mahogany 
boun^  ^'^hly  polished.  The  top  and  bottom  are 
^€ctl>^  ^ith  solid  aluminum.  It  is  milled  per- 
^^^a  ^^^'^^fi^^t  21"^  ^*'"C'  ^"^  the  makers  state 
arc  f  Absolutely  no  warp  or  twist.  All  dials 
^lid  brass  and  can  be  read  from  either 


in  12,  18,  24,  30  and  36  inches,  and  the  average 
weight  is  between  three  and  four  pounds. 


The  West  Haven  Mfg.  Co.,  West  Haven, 
Cx>nn.,  in  their  latest  catalogue  present  sev- 
eral power  hack  saws,  hack  saw  frames,  band 
saws,  plumbers'  hollow  mill  saws,  copper 
hammers,  etc. 

''B.  a.  B/'  Ball-Bearing  Roller  Skate 

Barney  &  Berry,  Springfield,  Mass.,  are  of- 


'*Bradford"  Semi-Circular  Level. 


side.  Every  part  is  easily  and  quickly  adjusted. 
The  Level  determines  exactly  the  position  of 
an  object  with  regard  to  a  perpendicular,  hori- 
zontal plane  or  incline,  and  defines  the  degrees 
in  inclination  from  a  perpendicular  or  a  hori- 
zontal plane.  A  further  use  is  to  ascertain  the 
lieight  of  a  building  or  any  object  at  varying 
distances.  The  device  has  a  semi-circular  glass 
tube  with  a  graduated  scale  above  which  repre- 
sents the  number  of  inches  or  fractional  parts 


fering  the  trade  an  attractive  line  of  "B.  & 
B."  Ball-Bearing  Roller  .  Skates,  one  style 
of  which  is  illustrated.  Among  the  main  fea- 
tures are  the  make-up  of  frame  from  sheet 
metal  formed  in  two  parts,  and  in  such  a 
manner  as  to  insure  the  necessary  strength, 
while  maintaining  beauty  of  outline;  and  the 
toe  brace,  which  adds  strength  to  one  of  the 
points  where  there  has  usually  been  weak- 
ness.    One-quarter-inch  balls,   with   retainers, 


"B.  &  B."  Ball-Bearing  Roller  Skate, 


thereof  on  raise  or  fall  to  the  foot.  Below  the 
glass  tube  is  the  90  degrees  scale,  figured  both 
ways.  When  the  center  of  air  space  registers 
30  degrees  on  the  upper  set  of  figures,  the 
lower  set  reads  60  degrees.  All  parts  can  be 
readily  adjusted.  All  figuring  is  dispensed 
with,  as  the  air  space  finds  its  own  level  and 
registers  the  same  at  any  angle  or  pitch 
wherever  it  may  be  placed.    The  Level  is  made 


are  used  in  bearings,  and  the  makers  claim 
these  give  increased  service  and  greater  ease 
of  running  than  is  possible  with  3-16-inch 
balls.  The  skates  are  furnished  in  a  variety 
of  fastenings,  suited  to  the  purpose,  and  are 
mounted  on  wheels  of  boxwood,  fibre  or 
steel.  Special  attention  is  called  to  the  one- 
piece  steel  wheel,  which,  it  is  claimed,  is  very 
durable  and  attractive. 
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Marking  Machine 

The  Dwight  Slate  Macliine  Co.,  Hartford, 
Conn.,  are  manufacturers  of  the  Marking  Ma- 
chine, No.  3,  illustrated.  It  is  designed  to 
mark  by  means  of  steel  dies  letters,  numbers, 
trade  marks,  monograms,  etc.,  on  either  flat  or 
round  metal  surfaces,  such  as  axes,  pistol  bar- 


or  slide,  and  the  work  allowed  to  roll  on  table 
as  the  die  comes  in  contact  with  it.  It  is  prac- 
ticable to  mark  hollow  tubes.  Adjustments 
are  provided  when  using  flat  or  round  dies,  so 
that  the  proper  character  on  die  sball  come  in 
contact  with  the  work  at  stated  point,  and 
by  screw  stops  the  amount  of  travel  after  con- 
tact is  governed,  and  a  clean  cut  beginning  and 
ending  of  mark  is  assured.  The  round  die, 
after  use  and  release  of  pressure,  is  returned 
to  first  position  by  spring  tension.  The  height 
of  table  is  adjustable  by  screw.  As  to  capacitj', 
machine  twist  drills  and  taps  are  marked  at 
the  rate  of  12  to  20  per  minute;  table  knives, 
600  dozen  in  ten  hours,  and  other  work  ac- 
cording to  how  easily  it  can  be  handled  and 
set  to  tlie  gauge  pins.  The  finest  work  can  be 
done  with  exactness.  The  machine  can  be 
adapted  to  a  wide  range  of  work,  is  mounted 
on  a  column  of  convenient  height,  and  is  strong 
and  well  made.  It  weighs  375  pounds,  which 
makes  it  convenient  to  be  moved  from  one 
part  of  the  shop  to  another. 


Marking  Machine. 

rels,  files,  table  cutlery,  twist  barrels,  drills, 
taps,  dies,  reamers  and  a  great  variety  of  work. 
The  piece  of  work  to  be  marked  is  held  on  the 
table  by  a  suitable  fixture.  For  marking  flat 
surfaces  a  cylindrical  die  is  used,  and  carried 
in    a    yoke    or   holder,    which    is    attached   to 


"Goes"  Steei  Handie  Wrench 

The  Goes  Wrench  Co.,  Worcester,  Mass., 
for  whom  John  H.  Graham  &  Co.,  113  Cham- 
bers street,  and  J.  C.  McCarty  &  Co.,  10  War- 
ren street,  are  New  York  representatives,  are 
bringing  out  a  new  4-inch  steel  handle 
wrench.  This  size  will  be  made  with  the  same 
attention  to  detail,  the  same  stock  and  the 
same  finish,  to  the  smallest  point,  that  is  put 
into  any  of  the  other  sizes — the  6,  8,  10,  12,  15, 
21,  28,  36  and  48-inch  wrenches.  Hammer 
and  knife  handle  wrenches  are  furnished  in 
sizes  6  to  21  inches,  inclusive,  and  steel  han- 
dles from  4  to  21  inches  inclusive.  The  "Key 
Model"  is  made  in  28,  36  and  48-inch  sizes. 
The  company's  trade-mark  of  the  Star  91  re- 
fers to  the  steel  handle  wrenches,  the  91  in- 
dicating the  age  of  Mr.  Loring  Coes  at  the 
time  the  trade-mark  was  adopted.     The  com- 


Trade-Mark 


"CoEs"  Steei.  Handle  Wrench 


slide  bar  or  rack,  and  which  is  moved  by  lever 
and  pinion  shown.  By  using  a  round  die  only 
a  single  point  on  tbe  circumference  of  same  is 
in  contact  with  the  work  at  one  time.  This 
process  secures  good  work,  and  a  saving  of 
from  50  to  75  per  cent,  in  wear  of  dies.  When 
marking  round  surfaces,  as  the  shanks  of  drills 
and  reamers,  a  flat  die  is  attached  to  the  rack 


pany  are  now  offering  an  Introduction  Assort- 
ment Case  of  the  Steel  Handle  Screw 
Wrenches.  Each  case  contains  a  dozen  each 
size  of  the  6,  8,  10  and  12-inch  Wrenches.  It 
also  contains  circulars,  window  decalcomania 
transfer  signs.  This  case  is  a  good 
starting  stock,  and  is  pacKcd  in  no  other  as- 
sortment. 
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Sargent's  "Union"  Lock  Sets 

Sargent  &  Co.,  New  Haven,  Conn.,  and  149 
Leonard  street,  New  York,  are  placing  on  the 
market  Sargent's  Union  Lock  Sets,  illus- 
trated. This  set  is  a  combination  of  lock, 
knobs  and  escutcheons,  comprising  the  com- 
plete equipment  for  both  sides  of  a  door, 
ready  for  applying.  Each  Lock  Set  is  packed 
in  a  box  complete  and  without  any  loose 
parts;  it  is  in  proper  working  order  and  ad- 
justable for  doors  from  1%  to  2%  inches 
thick.  The  Lock  Sets  are  suitable  for  various 
kinds  of  doors,  including  front  and  vestibule 
doors.  Attention  is  directed  to  the  ease  and 
rapidity  with  which  the  Lock  Set  can  be  ap- 
plied, the  parts  for  the  two  sides  being  quick- 


mechanism  inside  the  door,  so  that  it  cannot 
be  wrenched  off  or  tampered  with.  The  latch 
bolt  is  of  the  hinged  type,  is  easy  in  its  action 
and  operates  without  friction,  thus  permitting 
the  easy  closing  of  the  door.  The  knobs  are 
cast  in  one  piece  and  cannot  come  apart.  They 
are  self-adjusting,  fitted  with  screwless  spin- 
dles and  securely  fastened,  so  that  they  cannot 
be  stolen  and  will  not  rattle  nor  work  loose 
nor  come  off.  The  New  York  Fire  Exchange 
has  approved  of  the  method  of  construction 
when  used  with  the  Richardson  seamless  fire- 
proof doQTS,  whereby  the  lowest  minimum 
standard  rate  of  insurance  is  secured.  When 
so  used  the  latch  bolt  is  made  with  a  center 
anti-friction  attachment  and  has  a  throw  of 


Sargent's  "Union"  Lock  Set. 

ly  clamped  together  and  forming  a  solid  and 
secure  lock  with  all  necessary  trimmings.  The 
door  is  not  weakened  by  having  a  part  of  it 
cut  away,  only  four  holes  being  bored  with 
a  %-inch  bit  and  a  few  cuts  with  a  chisel  being 
needed.  The  manner  of  applying  and  clamp- 
ing the  lock  to  the  door  adds  to  the  strength 
of  both  lock  and  door.  The  wrought  steel 
working  parts  of  the  Lock  Set  are  machine 
made  and  are  exactly  uniform  as  to  size. 
They  will  not  break,  and  the  construction  is 
such  that  they  cannot  fall  apart  or  get  out  of 
place ;  they  are  carefully  fitted,  insuring  a  per- 
fect action  and  great  durability.  They  are  on 
the  inside  of  the  door  so  that  it  is  impossible 
to  get  at  them  from  the  outside,  and  there  is 
nothing  to  bind  or  get  out  of  order  or  jar 
out  of  place  and  interfere  with  the  proper 
working  of  the  Lock  Set.  The  five  pin  tum- 
bler cylinder  above  the  knob  allows  the  use 
of  a  one-piece  cast  knob  and  places  the  key 


Key  Cylinder  Side  of  Lock  Set. 

%  inch,  thus  securing  greater  resistance  and 
less  liability  of  the  door  being  forced  open 
through  warping  under  fire  pressure.  These 
Lock  Sets  are  furnished  to  order  in  sets  of 
any  required  number,  with  nickel-plated  steel 
master  key  to  pass  each  set  and  a  grand 
master  key  to  pass  all.  They  can  also  be 
master  keyed  in  sets  with  any  Sargent's  Cylin- 
der Door  Lock  or  Latch,  Screen  Door  Latch 
or  Padlock.  A  stiff  paper  template  is  packed 
with  each  set  for  the  use  of  carpenters  in 
fitting  the  lock. 


Wiebusch  &  Hilger,  Limited,  9  Murray 
street,  New  York,  as  United  States  representa- 
tives for  Peter  Wright  &  Sons,  of  England, 
have  advanced  the  price  of  Anvils  half  a  cent 
per  pound.  This  has  been  made  necessary  by 
reason  of  the  continued  increased  in  cost,  both 
of  labor  and  materials. 
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"Columbian''    Ball    Bearing   Spring    Hinge 

The  Columbian  Hardware  Co.,  Cleveland, 
Ohio,  are  offering  the  trad«  the  "Columbian" 
Ball  Bearing  Spring  Hinge,  illustrated.  It  is 
almost  identical  in  construction  with  the  regu- 
lar "Columbian"  Wrought  Steel  Spring  Hinge, 


boring,  which  provides  an  ample  space  for 
them.  This  method  not  only  holds  them 
securely  in  place,  but  gives  them  a  rigid,  sub- 
stantial base.  This  Hinge  is  protected  against 
dirt  and  moisture;  no  visible  cones  or  washers 
are  used,  and  the  Hinge  operates  smoothly 
and  noiselessly  with  minimum  jar.  It  is  sub- 
stantially made  throughout  The  center  is  of 
high-grade  seamless  tubing  formed  by  press. 
The  side  flanges  are  stamped  from  flat  stock 
and  shaped  by  the  same  method.  The  ends 
are  heavily  reinforced  to  prevent  sagging  of 
door  or  warping  of  hinge.  The  tips  are  made 
from  solid  bar  steel  turned  accurately  by  auto- 
matic machinery.  The  long,  evenly  coiled 
spring  gives  the  hinge  a  smooth  and  positive 
action.  The  company  have  issued  a  new  price 
list  of  their  Hinges. 


"Columbi.^n"   Ball    Bearing   Spring   Hinge. 

with  the  exception  that  the  ratchet  and  spring 
holder  are  shaped  so  as  to  act  as  cones  for  the 
bearings.  The  spring  holder  consists  of  two 
parts  instead  of  one.  as  in  the  regular  "Colum- 


"Edwards'  ''  Metal  Shingles 

The  Edwards  Mfg.  Co.,  Cincinnati,  Ohio, 
are  manufacturers  of  the  "Edwards'"  Metal 
Shingles,  illustrated.  These  Shingles  are 
made  in  three  sizes,  7x10,  10x14  and  14x20 
inches,  of  pure  sheet  copper,  tin  plate,  painted 
or  galvanized.  The  galvanized  Shingles  are 
made  of  IC  full  weight  charcoal  rooting  tin. 
The  Shingle  is  stamped  and  then  galvanized 
separately  by  hand.  Consequently  there  are 
no  raw  edges,  cracks  or  abrasions  of  the  zinc 
coating.  The  Shingles  can  be  applied  to  a 
roof  of  any  type  and  are  guaranteed  to  be  an 
absolute  protection  against  fire  and  the  ele- 
ments, taking  a  low  rate  of  insurance.     The 


"Edwards'  "  Perfect  Hip  Shingle. 


bian,"  but  with  the  two  parts  acting  as  one 
it  practically  does  not  increase  the  number  of 
working  parts  of  the  hinge.  The  ball  races 
are  set  into  the  heavy  barrels  after  counter- 


Metal  Shingles  in  connection  with  the  "Ed- 
wards'" Perfect  Hip  Shingles,  produce  an 
attractive  roof  covering  of  extreme  lightness 
and  durability.     The  Shingles  can  be  applied 
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without  soldering  or  the  use  of  special  tools 
and  by  any  mechanic.  The  Hip  Shingles  are 
made  for  hips  of  roofs  and  to  take  the  place 
of  plain  tin  strips,  wood  or  metal.  The  manu- 
facturers point  out  that  there  is  an  unlimited 
field  in  which  these  Shingles  can  be  used,  and 


"Edwards'"  Metal  Shingle. 

that  they  afford  good  profit  to  the  Hardware 
dealer.  The  company  make  an  extensive  line 
of  Sheet  Metal  building  material,  including 
Metal,  Ceiling,  Steel  Imitation  Brick,  Cor- 
nice, Skj'lights,  etc.  They  have  a  new  cata- 
logue about  ready  for  distribution. 

"LiskV  Self-Batting   Roaster 

The  Lisk  Mfg.  Co.,  Canandaigua,  N.  Y., 
are  manufacturers  of  "Lisk's"  Seamless  Self- 
basting  Roaster,  illustrated.  The  principle  of 
this  roaster  is  simple.     Steam  from  the  meat 


warranted  for  ten  years.  Every  part  is 
stamped  seamless  in  one  piece  and  is  abso- 
lutely sanitary.  The  device  will  cook  on  the 
stove  as  well  as  in  the  oven.  It  is  claimed 
to  save  20  per  cent,  in  weight  of  meat,  and 
requires  but  little  attention  and  no  basting. 
Owing  to  the  depressed  top,  the  drip  is  carried 
to  the  center  and  falls  directly  on  the  meat. 
The  roaster  not  only  roasts  meat,  game  and 
poultry  without  the  loss  of  nutritious  quali- 
ties, but  bakes  bread  as  well.  It  is  made  in 
four  sizes,  accommodating  roasts  from  8  to 
20  pounds. 

Handy  Combination  Kettle  Cover  Holder 

The  Kent  Mfg.  Co.,  Fort  Atkinson,  Wis., 
are  placing  on  the  market  the  Handy  Com- 
bination Kettle  Cover  Holder  and  Baking 
Dish  Lifter,  illustrated.  It  is  made  of  spring 
steel,  nickel-plated,   rust  proof,  in  two  parts. 


Handy  Combination   Kettle  Cover  Holder. 

each  having  a  loop  handle.  At  the  further  or 
outside  end  of  each  half,  the  bands  or  strips 
lap  each  other,  passing  through  a  loop  having 
a  screw,  which  permits  of  easy  adjustment  to 


"Lisk's"    Self-Basting    Roaster. 

naturally  arises  to  the  top  of  the  pan,  which, 
by  virtue  of  its  shape,  condenses  the  moist- 
ure and  returns  it  to  the  roast,  thus  rendering 
entirely  unnecessary  the  constant  care,  atten- 
tion and  use  of  water  required  by  the  old 
method.  The  roaster  is  made  from  fine  qual- 
ity of  steel,  covered  with  three  coats  of  the 
company's    Imperial    gray    enamel,    which    is 


Used  as  a  Kettle  Cover. 

different  sized  kettles,  stew  pans,  etc.  When 
fully  opened  the  diameter  is  10%  inches,  and 
various  sizes  can  be  accommodated  down  to 
7^/^  inches  diameter.  Two  clips  or  holders 
are  firmly  riveted  to  each  half  of  the  device, 
thus  rendering  easy  the  handling  of  kettles 
containing  hot  liquids,  etc. 
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"Williams" 


Ventilating 
Fastener 


Window      Sash 


Charles  Hoyt  Williams,  Fidelity  Building, 
Buffalo,  N.  Y.,  is  placing  on  the  market  the 
"Williams"  Ventilating  Window  Sash  Fast- 
ener, illustrated.  It  consists  of  four  parts, 
bolt,  bolt  cover,  base  plate  and  upright  plate. 
The  cylindrical  bolt  has  a  rounded  end,  a  dog 
and  two  grooves  which  form  a  small  flat 
section  at  right  angles  to  the  dog  and  thumb 
piece.  The  upright  plate  is  mortised  and  the 
round  opening  at  bottom  is  just  large  enough 
to  admit  the  bolt.  A  narrow  slot,  five  inches 
long,  runs  from  this  round  opening  to  the  top. 


would  break  before  the  screws  would  yield. 
When  adjusted  for  ventilation,  the  tastener 
cannot  possibly  be  opened  with  a  wire  or  any 
other  device.  The  bolt  cannot  be  drawn  back 
until  it  is  turned,  and  it  cannot  be  turned  until 
the  window  is  closed.  This  sash  fastener  can 
be  used  alone  or  in  connection  with  any  other 
fastener.  The  Fasteners  are  made  in  but  one 
size,  and  are  supplied  in  either  brush  brass, 
oxidized  copper  or  nickel  finish. 


H.  H.  Crie  &  Co.,  Rockland,  Me.,  wholesale 
and  retail  Hardware,  issue  a  40-page  cata- 
logue containing  lists  of  goods  for  black- 
smiths, machinists,  fishermen,  farmers,  ship, 
boat  and  carriage  builders,  etc. 

"Reita"   Intermittent   Alarm   Clock 

The  New  Haven  Clock  Co.,  New  Haven, 
Conn.,  are  placing  on  the  market  the  "Reita" 
Intermittent  Alarm  Clock,  illustrated.  This 
has  been  brought  out  to  meet  a  demand  for 
a  small  reliable  intermittent  alarm  clock  of 
artistic  design,  suitable  for  boudoirs,  etc. 
Owing  to  the  satisfactory  results  obtained  with 


"Williams"  Ventilating   Sash   Fastener. 

A  wedge-shaped  cam  is  on  the  back  of  the 
plate  at  bottom.  The  bolt  cover  has  three 
notches  which  permit  of  three  positions  for 
the  bolt.  The  first  position  shows  the  sashes 
free  and  the  window  unfastened.  When  the 
window  is  closed  and  the  bolt  pushed  for- 
ward, its  rounded  end  freely  enters  the  round 
opening  of  the  plate.  By  turning  the  thumb- 
piece  down  to  the  right  in  the  second  notch, 
the  bolt  is  so  turned  that  the  small  flat  sec- 
tion formed  by  the  two  grooves  permits  the 
bolt  to  enter  and  glide  along  the  five-inch 
slot;  the  window  may  be  opened  to  this  ex- 
tent, but  no  further.  This  permits  ventilation 
at  top  and  bottom  of  window.  When  the 
window  is  closed  and  the  bolt  pushed  home, 
the  window  is  fastened.  By  turning  the 
thumb-piece  down  to  the  left  in  the  third 
notch,  the  dog  moves  over  the  wedge-shaped 
cam  and  draws  the  sashes  together  tight  and 
prevents  rattling.  This  device  is  so  attached 
that  it  cannot  be  pried  off  from  the  outside; 
prying  produces  a  sheering  strain  on  the 
screws   and  the  glass  or  sash,   it   is  claimed. 


**Reita''  Intermittent  Alarm  Clock. 

their  Tattoo  movement,  they  have  gotten  out  a 
small  movement  on  the  same  order  as  the  large 
one.  This  small  movement  is  being  fitted  into 
a  number  of  different  styles  of  cases.  The 
movement  is  a  one-day,  and  alarms  every 
twenty-seconds  for  five  minutes  on  a  bell  metal 
gong  on  the  back  of  the  clock.  It  is  fitted  with 
a  switch  so  that  the  alarm  can  be  shut  off 
when  desired. 
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Two-Foot    Rule    Attachments 

The  Eden  Specialty  Co.,  954  Third  avenue, 
Brooklyn,  N.  Y.,  are  offering  the  trade  the 
Two-Foot  Rule  Attachments,  illustrated.  The 
device  in  the  larger   illustration    fits   on  any 


be    scribed    from  1%    to  47    inches    inclusive. 
"Hartweli"  Axe  Handles 
Hartwcll   Bros.,   Chicago    Heights,   111.,   are 
offering  the  trade  a  line  of  high-grade  "Hart- 
well"    second   growth   Hickory    Handles    for 
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Two-FooT  Rule  Attachments. 


ordmary  two-foot  rule,  and  can  be  carried  in 
the  vest  pocket.  It  makes  a  convenient  and 
-accurate  square,  no  matter  how  loose  and 
worn  the  center  joint  is,  as  a  stiff  spring 
holds  the  rule  rigid  enough  for  any  purpose. 


axes,  picks,  sledges,  mauls,  hammers,  hatchets, 
etc.,  and  railroad  and  mining  tools.  Their 
specialty  is  hand-shaved  Axe  Handles,  single 
and  double  bitt,  oval  and  octagon;  all  the  dif- 
ferent  sizes   and   shapes  applicable   for  trade 


Compass  Attachment  and  Trammel  Points. 


To  release  the  attachment  the  buttons  are 
pushed  together,  while  the  outside  flanges  are 
thinned  down  so  as  not  to  interfere  in  any 


in  the  different  parts  of  the  country.  The  firm 
state  their  goods  are  thoroughly  seasoned,  and 
will  not  warp  or  spring  out  of  shape.     Each 


36-Inch  Oval  Double  Bitt  Axe  Handle. 


way.  The  attachment  aKso  serves  as  a  mitre 
square  and  a  depth  gauge.  It  can  also  be  used 
as  a  sliding  gauge  lor  drawing  parallel  lines. 


piece,  from  the  crude  green  start  at  their 
country  shops  or  mills,  through  the  moist  air 
seasoning  process   at   the   main   plant,   to  the 


36-1  nch  Octagon  Single  Bitt  Axe  Handle. 


A  compass  attachment   for  making  circles  is 
ilso  shown.     When  used   as  trammel   points 
they  are  attached  to  the  end  of  the  rule. 
With    the    compass    attachment  circles  can 


highly  polished  finished  state  in  the  crates,  are 
thoroughly  inspected  as  to  workmanship,  grad- 
ing, packing,  etc.  Their  brands  are:  "Buck- 
eye," *The  Chieftain"  and  "Axeman's  Pride." 
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Richardson  "Expert"  Roller  Skate 
The  Richardson  Ball  Bearing  Skate  Co., 
501  Wells  street,  Chicago,  111.,  are  placing  on 
the  market  the  new  "Richardson"  Bali-Bear- 
ing Skate,  known  as  the  "Expert."  It  has  two 
rollers,  but  is  so  constructed  that  the  same 
oscillating  action  is  obtained  as  in  the  com- 
pany's four-wheeled  skate,  which  has  at- 
tained wide  popularity.     With  this  new  con- 


tube.  Porcelain  is  non-absorbent,  has  the 
highest  insulating  qualities,  and  will  not  break 
or  disintegrate  in  hot  gases.  The  spark  points 
are  substantially  made  of  a  special  nickel  steel 
alloy  which  withstands  the  heat  to  a  remark- 
able degree.  Owing  to  the  construction,  oil 
will  not  remain  fixed  across  the  spark  gap. 
There  is  no  gas  leakage,  because  the  joints 
are  packed  with  asbestos  perfectly  tight.    This 


Richardson  "Expert"  Roller   Skate. 


struction  the  same  curves  and  circles  can  be 
described  as  with  a  four-roller. 

It  is  not  expected  by  the  manufacturers 
that  this  new  skate  will  displace  the  original 
"Richardson"  skate  for  general  rink  use,  but 
that  it  will  be  preferred  by  professionals  and 
expert  skaters  for  individual  use  on  account 
of  its  simplified  construction,  light  weight  and 
racy  appearance.  The  rollers  in  the  new 
skate  are  of  aluminum,  2%  inches  diameter, 
by  1%  inches  on  the  face,  and  are  mounted 
on  roller  carriers  with  outside  hangers  which 
carry  the  axles,  one  end  of  the  roller  carrier 
resting  on  a  large  rubber  cushion,  which  pro- 
vides the  oscillating  action  and  prevents  all 
jar,  while  the  other  end  of  the  carrier  has  a 
free  action  in  a  pocket  attached  to  the  foot 
plate.  It  will  be  ready  for  the  trade  Octo- 
ber 1. 


The  Nicholson  File  Co.,  Providence,  R.  L. 
have  recently  brought  out  two  oval  colored 
tin  signs,  one  referring  to  the  "Nicholson" 
and  the  other  to  the  "Kearney  &  Foot".  Files. 
The  former  has  a  white  background  with  yel- 
low border  and  shading  around  the  black 
printing  of  the  files;  the  latter  sign  has  a  yel- 
low background.  Both  are  striking  and  are  re- 
versible. A  string  at  the  top  affords  means 
to  hang  the  signs  up.  The  company  furnish 
these  signs  to  retailers,  sending  by  mail,  or 
they  are  supplied  to  the  wholesale  trade  in 
quantities,  to  be  shipped  with  goods. 

"Soot-Proof"  Spark   Plug. 

C.  A.  Mezger,  203  West  80th  street.  New 
York,  is  the  manufacturer  of  the  "Soot-Proof" 
Spark  Plug,,  illustrated.  The  insulator  is  a 
single,    large,    strong,    hand-turned    porcelain 


Plug  has  an  insulator  on  which  the  soot  line 
would  have  to  form  two  inches  long  betore 
there  could  be  any  short  circuit.  The  gap 
between  the  spark  points  is  only  1/32-inch,  and 
this  is  the  reason  why  short  circuiting  is 
claimed  to  be  impossible  in  this  Plug,  as  a 
spark  always  jumps.     The  dimensions  of  the 


"Soot- Proof"  Spark  Plug. 
Plug  are:  Length  under  hex,  15/16-inch; 
length  of  threaded  portion,  9/16-inch;  diam- 
eter outside  of  thread,  825,  taper;  pitch,  14 
threads,  and  known  as  %-inch  pipe  size;  type, 
A.  The  Plug  is  guaranteed  for  six  months, 
used  ten  hours  per  day. 
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"Dillon"  Square  Mesh  Fence 

The  Northwestern  Barb  Wire  Co.,  Sterling, 
111.,  are  makers  of  the  "Dillon"  square,  mesh 
fence,  illustrated.  It  can  be  furnished  in  va- 
Titms  heights  and  possesses  features  which 
make  it  excellent  as  a  combination  hog  and 
cattle  fence.  The  independent  stay  forms  a 
perfect  hinge  joint  which  prevents  the  bend- 


Barbed  Bottom. 

ing  of  the  stay  wires  when  the  fence  is  at- 
tacked by  stock.  The  expansion  crimp  not 
only  prevents  the  fence  from  becoming  loose 
by  action  of  cold  or  heat  on  the  wire,  but  it 
also  prevents  the  stays  from  slipping,  holding 
them  in  position  by  the  shoulders  on  either 
side,  the  wire  being  straight  under  the  tie, 
thus  forming  a  perfect  seat  upon  which  the 
hinge  may  rest  to  do  its  important  work.  The 
barbed  top  and  bottom  wire  effectually  repels 


strains   it,    removes   the   pulp  and    leaves   the 
lemon  juice  in  the  machine  to  be  drawn  off 


*'Acme"   Automatic   Lemon    Squeezer, 

when  desired.    It  is  especially  adapted  for  use 
in  restaurants,  hotels,  drug  stores,  soda  water 


"Dillon"  Square  Mesh   Fence. 


the  attack  of  stock  at  all  times.  The  fence  is 
flexible  so  far  as  it  adjusts  itself  to  uneven 
ground,  and  is  rigid  so  far  as  resisting  the  at- 
tacks from  stock. 

"Acme"  Automatic  Lemon  Squeezer 

The  Acme  Mfg.  Co.,  132  Nassau  street.  New 
York,  are  placing  on  the  market  the  "Acme" 
Automatic  Lemon  Squeezer,  illustrated.  This 
machine  in  one  operation  takes  the  lemon 
whole,  cuts  it  in  two,  squeezes  the  juice  out, 


fountains,  clubs,  bar-rooms,  etc.  It  consists 
of  two  parts,  the  upper  having  a  knob-like 
projection  which  forces  the  juice  out  of  the 
lemon.  In  the  other,  or  stationary  half,  is 
placed  an  aluminum  cup  in  the  bottom  of 
which  is  a  strainer.  Under  the  strainer  is  a 
bowl  into  which  the  lemon  juice  runs  fron> 
the  squeezed  lemon.  At  the  bottom  of  bowl 
is  a  faucet  for  drawing  off  the  lemon  juice. 
In  the  cup  is  a  perforated  bowl,  in  which  is 
a   removable  knife  blade,  adjusted  to  cut  the 
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lemon  when  pressed  by  the  movable  plunger. 
Fastened  to  the  perforated  bowl  is  swung  an 
arm  having  fingers,  the  function  of  which  is  to 
remove  the  lemon  pulp  and  throw  it  out  when 
the  movable  plunger  is  raised  preparatory  to  a 
second  operation.      The  cup  is  of  aluminum  and 


Lemon  Squeezed  and  Pulp  Thrown  Out. 

the  balance  of  tl>e  device  is  malleable  iron, 
jiickel-plated.  The  squeezer  is  fastened  to  a 
counter,  shelf,  table  or  bracket  by  means  of  a 
clamp.  At  present  one  size  is  made,  weighing 
about  thr-ee  pounds. 


The  Silver  Lake  Co.,  78  Chauncey  street. 
Boston,  Mass.,  in  order  to  make  easier  the 
identification  of  their  Solid  Braided  Cordage, 
are  now  stamping  their  name  on  every  foot 
instead  of  three  feet,  which  has  been  the  pre- 
vious practijce. 


The  Billings  &  Spencer  *  Co.,  Hartford. 
Conn.,  in  a  new  catalogue,  show  their  line  of 
Improved  Drop  Hammers,  Trimming  Presses, 
Heating  Furnaces,  etc.  There  are  also  a  num- 
ber of  illustrations  of  the  various  parts  of  the 
machines,  some  of  the  work  they  will  do,  and 
general  information  of  interest  and  value  to 
users  of  this  class  of  tools. 


The  Willis  Mfg.  Co.,  Galesburg,  111.,  have 
issued  catalogue  Xo.  5  of  Architectural  Sheet 
Metal  Work.  It  is  an  oblong  book,  9^/^  x  12 
inches,  contains  112  pages,  and  is  profusely  il- 
lustrated. There  arc  shown  Store  and  House 
fronts.  Cornices,  Window  and  Door  Caps, 
Skylights,  Roofings,  Weather  Vanes,  Steel  Sid- 
ing and  Ceiling,  Metal  Roofing,  Sheet  Metal 
Shingles,  and  Sheet  Metal  Ornaments  in  large 
varietv. 


The  Boggs-Howland  Co.,  23  Warren  street, 
New  York,  are  the  Eastern  agents  for  the 
"Zeidler"  Baby  Gasoline  Torch,  manufactured 
by  the  Zeidler  Lamp  &  Brass  Co.,  Lomira. 
Wis.  The  torch  is  such  small  size  that  it  can 
be  conveniently  carried  in  the  pocket  or 
satchel. 


Last  month  the  E.  C.  Atkins  Co.,  Indian- 
apolis, Ind.,  held  the  "Atkins"  Pioneer  Ban- 
quet at  which  there  were  62  out  of  the  75 
employes  of  the  company  25  years  ago.  There 
are  a  large  number  of  men  in  the  employ  of 
the  concern  at  present  who  have  been  with 
them  19,  18,  17  years  and  so  on  down.  One 
of  the  banqueters  was  Joe  Miller,  who  has 
been  with  the  company  continuously  for  41 
years. 


The  J.  Stevens  Arms  &  Tool  Co.,  Chicopee 
Falls,  Mass.,  have  issued  an  abridged  cata- 
logue which  embodies  illustrations  and  de- 
tailed descriptions  of  all  their  staple  num- 
bers. This  includes  the  No.  80  Repeating  Gal- 
lery Rifle,  ready  next  month,  and  Stevens' 
"Little  Scout"  No.  14  and  No.  325  Double- 
Barrel  Hammerless  Shotguns,  the  latter  two 
now  being  on  the  market. 


The  Stewart  Iron  Works,  Cincinnati,  Ohio, 
in  catalogue  40-F  show  many  pi  the  various 
kinds  of  Fencing  which  they  manufacture. 
Full  instructions  and  blanks  are  given  for  mak- 
ing specifications,  and  when  the  order  is  ship- 
ped, a  diagram  is  sent  showing  exactly  how 
the  fence  is  to  be  set,  etc.  They  make  Plain 
and  Ornamental  Steel  and  Iron  Fence,  En- 
trance Gates,  etc.,  for  parks,  cemeteries,  dwell- 
ings, tree  guards,  vases,  park,  lawn  and  ceme- 
tery settees,  stable  fittings,  jail  and  prison 
work,  etc. 


The  Washington  Cutlery  Co.  have  their  new 
shops  at  Watertown,  Wis.,  well  under  way. 
The  main  building  will  be  144  x  60  feet,  two 
stories,  and  will  have  every  facility  for  the 
perfect  handling  of  the  product.  The  firm 
will  continue  as  formerly,  turning  out  their 
complete  line  of  "Village  Blacksmith"  Hand- 
made Butcher  Knives  and  Tools,  and  will  add 
some  other  departments  for  the  manufacturing 
of  Blacksmith  Pincers,  Screw-Driver  Bits 
and  Screw  Drivers.  They  will  also  make  addi- 
tions to  their  line  of  Grass  Hooks,  Corn 
Knives,  etc.  The  shop  where  power  is  needed 
w^ill  be  driven  by  electric  transmission.  The 
new  department  will  occupy  the  shops  about 
October.  The  present  manufacturing  plant 
will  be  continued  at  Milwaukee  for  some  time 
to  come. 
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The  Bemis  &  Call  Hardware  &  Tool  Co., 
Springfield,  Mass.,  in  their  latest  catalogue, 
show  their  line  of  Wrenches,  comprising  Nut, 
Combination  Pipe  and  Nut,  Adjustable  "S" 
Nut,  and  Adjustable  "S"  Pipe  constructions. 
There  are  also  included  Timber  Scribes,  Drive 
Punches,  etc. 


The  Bissell  Carpet  Sweeper  Co.,  Grand 
Rapids,  Mich.,  held  their  annual  meeting  last 
month  and  reports  showed  that  the  past  fiscal 
year  had  been  the  largest  in  the  history  of 
the  concern.  With  a  large  addition  to  man- 
ufacturing facilities  they  feel  confident  of  still 
further  development  for  the  coming  year.  Not 
only  has  a  handsome  growth  been  made  at 
home,  but  also  in  foreign  countries.  Branch 
factories  are  located  in  Canada  and  France, 
and  warehouses  in  New  York  and  London. 


Henry  Disston  &  Sons,  Incorporated,  Phila- 
delphia, Pa.,  are  favoring  the  trade  with 
copies  of  their  cloth-bound  200-page  cata- 
logue. Inasmuch  as  some  customers  know  the 
concern  only  as  Saw  manufacturers,  they  in- 
vite the  reader  to  look  through  the  volume  in 
order  to  obtain  an  adequate  conception  of  their 
extensive  line  of  Saws,  which  include  not  only 
staple  goods  like  Cross  Cut,  Circular,  Wood, 
Band,  Kitchen  and  Hand  Saws,  but  also  a 
wide  variety  of  special  constructions,  such  as 
Cylinder  Saws,  Bilge  Saws,  etc.  Other  goods 
shown  include  Cork,  Leather,  Paper  or  Cloth 
Knives;  Machine  Knives,  tools  for  repairing 
saws.  Saw  Sets,  Saw  Clamps,  Plastering  and 
Brick  Trowels,  Cane  Knives,  Post  Hole  Dig- 
gers, Machinists'  Tools,  such  as  Marking 
Gauge,  Levels,  Centre  Gauges,  Try  Squares, 
Mitre  Squares,  i^evels.  Screw  Drivers,  etc.  A 
variety  of  Slaw  and  Crout  Cutters  is  also  pre- 
sented. The  company  manufacture  all  sizes 
and  styles  of  Springs,  Cutting  Implements  and 
tools.  

The  Massachusetts  Saw  Works,  Chicopee, 
Mass.,  recently  got  up  a  mailing  novelty  to 
bring  prominently  to  the  attention  of  the 
trade  their  "Victor"  hack  saw  blades.  It  was 
an  oblong  card  showing  an  illustration  of  a 
hack  saw  frame  and  blade,  the  operator's  hands 
being  placed  in  position  on  the  saw  frame  as 
in  actual  use.  The  blade  was  also  illustrated, 
but  a  real  blade  was  put  through  two  open- 
ings in  the  card,  and  the  effect  was  to  show 
the  blade  in  the  correct  position  in  saw 
frame  and  cutting  a  piece  of  steel  tubing  held 
in  a  vise.  The  idea  is  novel.  A  paste-board 
backing  gives  the  necessary  rigidity  to  pass 
safely  through  the  mails.  The  back  of  the 
card  gave  information  as  to  the  various  sizes, 
etc.  At  the  end  was  a  detachable  post  card 
to  be  used  by  the  recipient. 


Butler  Bros.,  Chicago,  New  York,  and  St. 
Louis,  advise  the  trade  that  work  has  begun 
on  their  half-block  structure  at  Minneapolis. 
It  is  expected  the  building  will  be  ready  for 
occupancy  by  December  1  of  this  year,  but 
it  will  take  at  least  sixty  days  to  arrange  the 
enormous  stock  to  be  installed.  The  building 
will  be  eight  stories  at  one  end  and  nine  at 
the  other,  with  a  basement  the  whole  length 
of  builditig  and  sub-basement  under  part  of 
it.  A  private  railroad  track  will  run  through 
the  entire  length  of  the  building,  affording 
ideal  facilities  for  almost  instantaneous  ship- 
ment of  goods.  The  entire  top  floor  will  be 
devoted  to  the  display  of  samples.  On  top- 
of  the  building  will  be  a  large  and  beautiful 
roof  garden. 


The  Friedley-Voshardt  Co.,  194  Mather 
street,  Chicago,  111.,  are  sending  the  trade 
copies  of  their  176-page  catalogue  of  the  goods- 
they  manufacture.  These  include  Sheet  Metal 
Statuary,  Zinc  and  Copper  Ornaments,  Orna- 
mental Steel  Ceiling,  Steel  Roofing  and  Sid- 
ing, Metal  Shingles,  Corrugated  Iron,  Eave 
Trough  Conductor  Pipe  and  Fitting,  Window 
and  Door  Caps,  Ridge  Capping,  Galvanized 
Cresting,  Finials,  Fire  Proof  Windows,  Sky- 
lights, etc.  While  the  book  does  not  show  the 
full  line,  it  gives  the  merchant  an  idea  of 
what  the  concern  make.  A  special  Ceiling 
catalogue  is  issued,  which  will  be  sent  upon 
request  to  interested  parties,  and  they  also 
send  out  to  the  cornice  trade  a  256-page  cata- 
logue of  ornamental  work,  etc.  A  few  of  the 
articles  out  of  their  regular  line  are  Drip  Pans 
coated  with  a  preparation  to  prevent  rust,  Gal- 
vanized Coal  Hods,  Wash  lubs  and  Pails. 


The  Wyeth  Hardware  &  Manufacturing 
Co.,  St.  Joseph,  Mo.,  have  issued  a  new  gen- 
eral Hardware  catalogue.  It  is  a  publication 
of  1,5(^0  pages,  and  the  loose  leaf  arrangement 
permits  of  the  jobbers  sending  out  pages  from 
time  to  time,  thus  enabling  the  retailer  to  keep 
the  book  up-to-date.  Standard  lists  have 
been  used  as  far  as  possible.  There  are  nine 
divisions,  as  follows:  No.  1,  Mechanics'" 
Tools;  No.  2,  Farming,  Garden  and  Lawn 
Tools;  No.  3,  Builders'  Hardware;  No.  4, 
Miscellaneous  Hardware;  No.  5,  Paints, 
Brushes  and  Household  Goods;  No.  6,  Enam- 
eled, Nickel  Plated,  Copper  Japanned,  Gal- 
vanized, Pieced  and  Stamped  Wares;  No.  7, 
Tinners'  Trimmings  and  Supplies;  No.  8, 
Cutlery;  No.  9,  Sporting  Goods,  Bicycles  and 
Fishing  Tackle.  Sections  3  and  8  are  espe- 
cially complete.  A  copious  thumb  index  is 
in  the  front  of  the  volume  and  at  the  end  is  an 
approximate  price   list. 
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Last  month  was  the  thirtieth  anniversary  of 
the  Bissell  Carpet  Sweeper  Co.,  Grand  Rapids, 
Mich.,  and  New  York  City.  The  concern  in 
the  thirty  years  has  made  such  tremendous 
progress  that  to  make  any  comparisons  would 
be  useless.  Not  only  have  the  Sweepers  been 
greatly  improved  in  all  parts,  but  their  use  has 
been  extended  to  nearly  every  part  of  the 
world.  

The  Cleveland  Wire  Spring  Co.,  Cleveland, 
Ohio,  in  their  latest  catalogue,  show  a  line  of 
Steel  Mortar  and  Brick  Hods,  Steel  Mortar 
Boards,  Two-Man  Hand  Barrows,  Steel  Nail 
Boxes,  Steel  Shop  Boxes,  Steel  Bench  and 
Shelf  Boxes,  Square  Steel  Pails,  Tool  Racks, 
Barrel  Trucks  with  Steel  Barrels,  etc.  They 
also  make  a  very  extensive  line  of  springs  of 
alJ  kinds. 


The  Manitowoc  Aluminum  Novelty  Co., 
Manitowoc,  Wis.,  in  their  latest  catalogue 
present  a  surprising  variety  of  novelties  in 
Aluminum  for  advertising  souvenirs,  trade 
premiums,  etc.  These  include  Business  Cards, 
Card  Cases,  Combs,  Calendars,  Trays,  etc. 


W.  R.  Case  &  Sons  Cutlery  Co.,  Bradford, 
Pa.,  state  they  are  one  of  the  few  cutlery  manu- 
facturers in  this  country  who  are  still  using 
the  old-fashioned  methods  of  forging  their 
blades  by  hand  and  hardening  and  tempering 
each  blade  separately. 


The  Silver  Mfg.  Co.,  314  Hewes  street, 
Brooklyn,  N.  Y.,  have  brought  out  catalogue 
No.  14  of  artistic  Bath .  Fittings,  112  pages. 
It  will  thus  be  seen  the  comprehensiveness  of 
the  book  as  every  article  in  same  can  be  used 
in  the  bath  room.  There  are  assortments  of 
Toilet  Paper  Holders,  Towel  Bars  and 
Shelves,  Soap  Holders,  Combination  Fixtures, 
Match  Holders,  Thermometers,  Bath  Tub 
Seats,  Bath  Room  Mirrors,  Bath  Sprays,  etc. 
The  catalogue  No.  16  covers  House  Furnish- 
ings, in  which  are  included,  Coffee  Pots  and 
Urns,  Bread  Pans,  Roasters,  Potato  Mashers, 
Egg  Beaters  and  Timers,  Toasters,  Flour 
Bins,  Alcohol  Stoves,  Ice  Cutters,  Sink 
Strainers,  Blue  Flame  Oil  Cook  Stoves,  Gas 
Heaters,  etc. 


The  Edwards  Mfg.  Co.,  Cincinnati,  Ohio, 
in  a  handsome  catalogue,  show  a  few  of  many 
designs  of  the  "Edwards' "  Metal  Ceiling  and 
Side  Walls.  New  factories  have  recently  been 
completed  in  which  is  installed  up-to-date  ma- 
chinery, operated  by  skilled  workmen.  The 
pages  being  dV2xl2V2  inches,  there  is  sufficient 
space  in  which  to  show  the  many  attractive 
designs  for  ceilings,  side  walls,  cornices,  friezes 
and  borders,  etc. 


Wm.  Warnock  Co.,  324  Fourth  street,  Sioux 
City,  la.,  have  issued  an  automobile  supply 
catalogue  consisting  of  motor  sundries  and 
supplies,  tools  and  accessories  for  motor  cars. 


The  W.  C.  Toles  Co.,  Irving  Park,  Chicago, 
111.,  are  distributing  to  the  trade  catalogue 
and  price  list  of  Rapid- Acting  Vises  for  wood 
workers  and  Manual  Training  Benches.  Some 
excellent  testimonials  are  also  presented  in  the 
catalogue  pertaining  to  these  two  lines. 


The  Ward  Fence  Co.,  Portland,  Ind.,  in 
their  catalogue  show  a  wide  variety  of  Orna- 
mental Wrought  Iron  and  Steel  Picket  and 
Wire  Fence.  This  fencing  is  especially  adapt- 
ed for  enclosing  residences,  parks,  cemeteries 
and  other  finished  grounds.  It  is  a  class  of 
goods  not  necessary  to  be  carried  in  stock. 
The  Hardware  dealer  can  sell  from  the  cata- 
logue and  order  as  sales  are  made.  From 
the  general  advertising  done  by  the  company 
many  inquiries  are  received,  which  are  re- 
ferred to  the  nearest  dealer  handling  the 
concern's  products.  Profit-oearing  prices 
pertain  to  the  entire  line. 


The  Pullman  Mfg.  Co.,  Rochester,  N.  Y., 
have  issued  a  new  general  catalogue  of  Sash 
Balances  and  their  other  Hardware  special- 
ties. The  concern  are  now  making  over  2,400 
Sash  Balances,  and  are  in  position  to  furnish 
Balances  for  any  shape,  style  or  size  of  sash, 
or  to  meet  any  required  conditions  of  sliding 
sash.  The  concern  state .  they  are  the  oldest 
and  largest  makers  of  Sash  Balances  in  the 
world.  Section  A  is  devoted  to  Regular  Bal- 
ances, Section  B  to  Cabinet  Balances,  Section 
C  to  Railroad  Car  Balances,  Section  D  to 
Marine  Balances,  Section  E  to  their  Hard- 
ware specialties,  such  as  Floor  Spring  Hinges, 
Coiled  Door  Springs,  Screen  Door  Checks, 
Sash  Lock,  Sash  Ribbon,  Sash  Chain,  Auto- 
matic Window  Ventilators,  Coat  or  Waist 
and  Trouser  Hangers,  and  Section  F  to  in- 
dexes, codes,  etc.  The  book  is  well  printed 
and  shows  the  great  care  exercised  in  its  com- 
pilation. 

Michigan  Retail  Hardware  Association 

The  twelfth  annual  convention  of  the  Michi- 
gan Retail  Hardware  Association  will  be  held 
at  the  Hotel  Cadillac,  Detroit,  the  8th,  9th  and 
10th  inst.  An  attractive  program  has  been 
prepared,  and  it  is  expected  fully  500  members 
will  attend.  A  rate  of  a  fare  and  a  third  has 
been  granted  by  the  railroads,  good  from  the 
4th  to  the  14th,  inclusive.  A.  J.  Scott,  Marine 
City,  is  secretary. 
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OKLAHOMA  RETAIL  HARDWARE  CONVENTION 

A   Large   and  Interesting   Meeting  —  Practical   Talks   by   Successful   Merchants  — 
Formation  of  District  Clubs,  Thus  Euminating  Price-Cutting  and 

Other  Evils. 


The  third  annual  convention  of  the  Okla- 
homa Retail  Hardware  and  Implement  Deal- 
ers' Association  was  held  the  10th,  11th  and 
12th  ult.,  at  Oklahoma  City.  There  was  a 
large  and  enthusiastic  meeting,  presided  over 
by  President  W.  J.  Petee,  Oklahoma  City.  In 
his  annual  address  the  President  spoke  very 
encouragingly  of  the  outlook  for  the  growth 
of  the  new  State  of  Oklahoma,  its  varied  and 
rich  natural  resources,  the  proper  develop- 
ment of  which  would  bring  wealth  to  the 
State,  in  which  the  Hardware  dealers  would 
share.  The  speaker  remarked  that  his  experi- 
ence in  the  retail  business  had  taught  him 
that  if  the  local  dealers  will  mix  together 
freely,  they  will  get  along  better,  receive  more 
money  for  their  goods  and  take  less  time  to 
sell  them,  and  this  often  without  an  agree- 
ment as  to  prices,  which  under  many  condi- 
tions is  not  necessary.  Members  were  asked 
to  pay  special  attention  to  have  favorable  laws 
placed  upon  the  statute  books  pertaining  to 
their  business  interests.  It  is  easier  to  get 
proper  laws  passed  at  first  than  to  get  im- 
proper laws  repealed. 

T.  C.  Ham,  representing  the  traveling  men, 
spoke  upon  that  topic  It  is  as  necessary  and 
essential  for  the  salesman  to  have  friends  in 
business  as  for  the  merchant  to  have  the 
friendship  and  confidence  of  the  salesman.  The 
right  class  of  salesman  measures  his  customer 
not  entirely  by  the  dollar  and  cents'  valuation, 
but  even  more  by  a  higher  method — the  char- 
acter of  the  man. 

A.  C.  Acres,  Norman,  Okla.,  spoke  on  the 
matter  of  mutual  insurance,  citing  instances  of 
the  value  of  such  a  company  to  the  members, 
etc.  Following  his  remarks  a  special  com- 
mittee was  appointed  to  take  up  the  matter. 
R.  W.  Shapleigh,  of  the  Norvell-Shapleigh 
Hardware  Co.,  St.  Louis,  was  present  and 
made  a  pleasing  address. 

FORMATION  OP  DISTRICT  CLUBS 

M.  C  Hale,  Tulsa,  made  an  address  on  the 
"Formation  of  District  Clubs,"  as  follows: 

The  organization  of  Hardware  clubs  is,  in 
my  opinion,  the  most  important  subject  that 
can  be  taken  up  and  discussed  by  the  Hard- 
ware dealers  here  assembled. 

In  the  days  and  weeks  we  spend  behind  the 
cotmter  trying  to  make  a  living  selling  Hard- 
ware, the  thought  often  comes  to  us.  How  can 
we  better  our  conditions?  Competition  is  get- 
ting keener  all  the  time,  and  profits  are  nat- 


urally becoming  less.  It  is  the  natural  ambi- 
tion of  each  one  of  us  to  sell  more  goods  than 
our  competitors,  and  the  usual  method  is  to 
make  special  inducements  to  this  and  that  cus- 
tomer, with  the  result  that  the  large  buyers 
have  no  difficulty  in  buying  goods  at  a  very 
close  margin. 

The  trouble  with  the  merchants  in  most 
towns  is  that  they  are  jealous  of  each  other 
and  a  lack  of  confidence  in  each  other  pre- 
vails. It  is  no  uncommon  thing  to  find  towns 
where  the  merchants  will  not  even  buy  goods 
from  the  same  jobber  for  fear  that  if  they  get 
to  handling  the  same  brand  of  goods  the  prices 
will  be  demoralized.  I  have  in  mind  towns 
where  business  is  such  that,  if  the  cost  of  do- 
ing business  were  added  to  the  cost  of  the 
goods,  the  entire  builders'  Hardware  business 
would  show  a  loss.  There  is  only  one  solu- 
tion of  this  growing  evil,  and  that  is  the  or- 
ganization of  the  Hardware  dealers  in  each 
town. 

Call  a  meeting  of  all  the  Hardware  dealers 
in  your  town,  elect  your  officers,  draw  up  a  set 
of  by-laws,  appoint  your  committees,  meet 
once  or  twice  a  month  as  the  circumstances  de- 
mand, have  some  cigars,  and  make  it  a  social 
event. 

I  think  it  a  good  plan  once  in  a  while  to  have 
a  supper  all  by  yourselves,  and  you  will  be 
surprised  at  the  feeling  of  confidence  and 
friendship  that  will  spring  up  between  yjju,  for 
there  is  no  reason  why  your  competitor  should 
not  be  one  of  your  best  friends^  At  these 
meetings  establish  prices  on  staple  Hardware, 
such  as  nails,  wire,  poultry  netting,  wire- 
cloth,  builders'  Hardware,  and  any  carpenter's 
tools  on  which  you  may  have  strong  compe- 
tition. This  list  should  be  made,  of  course, 
to  suit  your  own  particular  needs. 

I  would  suggest  that  all  goods  on  which 
prices  have  been  established  should  be  marked 
in  such  a  way,  for  instance,  a  cross,  so  as  to 
indicate  to  the  clerks  that  the  price  found  on 
all  goods  with  this  particular  mark  should  not 
be  cut.  Some  of  you  will  probably  say  that 
you  have  a  competitor  who  might  agree  to 
sustain  prices,  but  he  never  would  do  so ;  and 
why  won't  he  do  so?  Because  he  thinks  the 
same  of  you.  You  haven't  any  confidence  in 
each  other's  sustaining  prices.  This  can  only 
be  remedied  by  frequent  meetings  where  you 
can  thresh  out  your  troubles  among  your- 
selves, and  it  won't  be  long  before  you  will 
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have  more  confidence  in  each  other's  sustain- 
ing prices. 

We  experienced  the  same  trouble  in  Tulsa 
before  we  organized.  There  was  .not  a  week 
passed  that  I  did  not  hear  of  prices  being  cut 
by  our  competitors,  and  I  usually  met  the 
prices,  and  sometimes  would  go  them  one  bet- 
ter. We  never  thought  of  such  a  thing  as 
consulting  each  other  about  these  cut  prices; 
Ave  felt  too  independent  to  do  anything  like 
that — and  consequently  the  retail  prices  in 
Tulsa  were  becoming  more  demoralized  every 
day. 

One  day  I  broke  the  ice  and  called  them  all 
•together.  We  spent  a  pleasant  evening,  and 
before  we  separated  we  decided  that  we  were 
all  a  pretty  good  bunch  of  fellows.  We 
elected  our  officers,  drew  up  a  set  of  by-laws, 
and  appointed  the  necessary  committees.  We 
then  continued  with  our  business  with  a  dif- 
ferent feeling  in  our  hearts  toward  each  other, 
and  now  if  a  customer  comes  in  and  tells  me 
I  am  25  cents  higher  on  barbed  wire  I  know  he 
lies.  There  will  be  an  immense  amount  of 
lousiness  during  the  next  few  years,  and  why 
throw  away  the  profits  in  senseless  price-cut- 
ting? 

Credits. 

Another  phase  of  the  Hardware  busfness 
which  can  be  greatly  helped  by  organization  is 
4he  credit  business.  The  average  deadbeat 
after  wearing  out  his  credit  at  one  store  will 
commence  trading  at  another  store,  and  so  on 
-until  he  is  in  debt  to  them  all. 

After  our  organization  was  completed  at 
Tulsa,  we  compared  notes  and  found  that  in  a 
number  of  cases  we  all  had  the  same  bad  ac- 
counts on  our  books.  Now,  if  we  are  in  doubt 
<:oncerning  any  account  on  our  books,  we  dis- 
-cuss  the  matter  at  our  meetings  and  thereby 
inform  and  protect  each  other  in  regard  to  the 
same. 

We  are  living  in  a  period  of  great  organiza- 
tion and  combination  in  both  capital  and 
labor.  The  manufacturers  have  discovered 
that  it  is  much  morq  profitable  to  get  together 
and  agree  on  prices  and  work  harmoniously 
together  than  to  try  to  drive  one  another  out 
of  business.  The  laboring  men  have  organized 
themselves  together  in  their  unions,  in  order 
to  sustain  the  price  of  labor.  Vvhy  should  not 
the  retail  Hardware  merchants  get  together 
and  work  in  harmony  with  each  other?  There 
is  room  for  all  of  us,  and  the  old  .system  of 
trying  to  drive  a  competitor  out  of  business  is 
not  the  profitable  way  of  doing  business. 

Harry  Mead,  Shawnee,  in  his  talk  referred 
to  the  evil  of  jobbers  selling  at  retail.  He 
believed  the  jobber  should  not  knowingly  sell 
at  retail;  that  in   reality  the  jobber   was   the 


best  friend  the  retailer  had.  He  referred  to 
the  keen  competition  in  his  own  city,  that  all 
efforts  for  a  time  seemed  futile.  Finally, 
they  were  brought  together  at  a  supper;  they 
came  half-heartedly,  and  even  after  supper 
they  were  somewhat  cold-blooded.  However, 
they  warmed  up  during  the  course  of  the  even- 
ing and  soon  had  an  organization  started,  and 
ever>'one  was  holding  some  office.  The  re- 
sult is,  all  are  now  friends  and  the  neighbor- 
liness  is  even  carried  to  the  point  of  borrow- 
ing from  each- other,  and,  what  is  an  import- 
ant feature,  there  is  no  more  price  cutting. 
The  speaker  stated  that  in  overcoming  cata- 
logue house  competition,  the  talk  w^as  on  qual- 
ity. 

Secretary  J.  H.  Johnstone,  Oklahoma  City, 
stated  that  owing  to  pressure  of  business  mat- 
ters, he  had  been  obliged  to  turn  the  work 
over  to  another  several  months  ago.  He  ad- 
vocated a  paid  official  who  could  give  his  en- 
tire time  to  the  work,  increasing  the  member- 
ship, promptly  replying  to  correspondence  and 
representing  the  organization  at  the  various 
local  associations. 

T.  T.  Eason,  Marlow,  spoke  on  "Credits  and 
Collections,"  following  which  was  a  general 
discussion  by  the  members.  The  organization^ 
at  Shawnee  has  stopped  peddling  in  the 
streets,  have  gotten  an  ordinance  through  to 
keep  the  streets  clean,  and  in  a  general  way 
they  are  trying  to  promote  the  best  interests  of 
the  town. 

ADVBRTISINQ 

At  Perr>%  Okla.,  there  has  been  inaugurated 
a  system  of  advertising  which  is  very  effective. 
The  merchants  have  united  on  the  plan,  and  on 
the  first  Monday  in  each  month  they  have  a 
Market  Day,  each  one  makes  a  cut  on  the  price 
of  some  article,  that  is  advertised,  and  I  un- 
derstand it  has  been  very  successful.  The  mer- 
chants have  in  this  way  extended  their  circle 
of  customers  considerably  beyond  the  trade 
limits  of  Perry,  at  least  beyond  what  is  known 
as  the  trade  limits  before  the  putting  into  exe- 
cution of  the  plan. 

Mr.  Hart  well,  of  Cushing,  said  it  had  been 
a  serious  matter  to  know  how  to  advertise. 
He  had  made  quite  an  expenditure  in  the 
newspapers  and  believed  the  announcements 
were  not  read.  Most  of  the  farmers  in  his 
section  are  foreigners,  so  he  got  out  some  cir- 
culars, obtained  a  quantity  of  pretty  picture 
cards  and  sent  a  man  out  with  instructions  to 
call  on  evcr>'  farmer,  and  if  he  was  not  at 
home,  to  see  the  wife  and  children,  giving  the 
latter  the  picture  cards,  and  extending  a 
pleasant  greeting  to  all.  The  plan  seems  to 
have  interested  the  farmers. 
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A  Blacksmith   Shop  Window  Display 

The  Murphy-Maclay  Hardware  Co.,  Great 
Falls,  Mont.,  recently  had  a  windovf  display 
of  Blacksmiths'  Tools  and  Supplies,  the  main 
features   of  which  are   shown   in   the   accom- 


were  glued  pink  and  red  streamers,  together 
with  a  few  of  green  color;  underneath  the 
coal  was  concealed  a  red  electric  globe  to 
produce  the  red  glow.  The  streamers  were 
kept  in  motion  by  an  electric   fan   inside  the 


Blacksmith  Shop  Window   Display  by  the   Murphy-Maclay  Hardware  Co.,  Great  Falls,  Mont. 


panying  engravings.  The  feature  that  at- 
tracted attention,  and  which  caused  the  most 
favorable  comment,  was  the  imitation  fire  on 
the  forge.  This  was  made  by  gluing  pieces 
of  coal  on  a  screen  wire  cone;  to  the  coals 


forge,  as  outlined  by  sketch.  While  the  imi- 
tation fire  was  good  in  the  daytime,  in  the 
evening  it  was.  almost  impossible  to  distin- 
guish it  from  the  real  fire,  especially  at  a 
short  distance.    The  walls  of  the  "shop"  were 
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covered  with  red  building  paper,  striped  with 
white  paint  to  imitate  brick.  On  the  walls 
were  hung  tools  commonly  used  by  black- 
smiths and  wagon  makers.  On  the  floor  were 
scattered  a  miscellaneous  assortment  of  tools 
and  supplies.  Horseshoes  were  hung  on  the 
rafters,  and  over  the  rafters  were  laid  spokes, 


Showing  Details  of  Forge. 

felloes,  etc.,  but  the  latter  are  not  shown  in 
the  illustration.  The  idea  in  mind  was  to 
reproduce  the  typical  blacksmith  shop,  and  it 
proved  a  decided  success  from  every  point  of 
view. 

A  Paint  Window  Display 

The    Knapp-Cramer   Hardware   Co.,    North 
Tonawanda,  X.  Y.,  recently  had  an  attractive 


conceivable  use.  Second — The  freak  points 
are  the  card  which  stands  out  in  front  of  the 
flag  and  over  the  ready  mixed  paint,  which 
reads,  "These  colors  never  run."  The  pile 
of  old  shoes  with  the  card  over  them,  which 
reads,  "Worn  out,  looking  for  good  paint, 
they  found  it  here."  The  balances  with  a 
lump  of  soft  coal  bronzed  over  to  represent 
gold,  on  one  side,  and  a  can  of  paint  with  a 
card  on,  which  reads,  "Worth  its  weight  in 
gold,"  on  the  other  side.  Then  to  the  left, 
an  old  weather-beaten  rough  wooden  chair 
half  painted  with  Nukote,  and  the  other  half 
left  rough  for  comparison. 

This  display  has  attracted  a  great  deal  of 
attention.  The  interior  of  the  company's 
store,  since  they  have  had  it  remodeled,  is 
causing  a  great  deal  of  favorable  comment, 
and  traveling  men  state  it  is  one  of  the  neatest 
Hardware  stores  they  have  ever  seen.  Peo- 
ple are  visiting  the  store  almost  every  day 
from  different  parts  of  the  United  States,  to 
see  if  what  the  traveling  men  say  about  it  is 
true,  and  they  go  away  satisfied  with  their 
trip  and  very  profuse  with  their  praises  of 
the  displays. 

Show  Window  Photographs 
By  B.  A.  Chambeau. 
Often  a  merchant  has  a  desire  to  secure  a 
photograph  of  some  particularly  attractive 
window  display  he  has  made,  but  is  prevented 
from  carrying  it  out  by  the  difficulty  of  getting 
a  clear  photo,  the  reflection  sometimes  leaving 
all  of  the  buildings  across  the  street  or  all  of 


Paint  Window  Display  by  the  Knapp-Cramer  Hardware  Co.,  North  Tonawanda,  N.  Y. 

window    display,    as    shown    herewith.      The      the  things  in  the  street,  and  very  little  of  the 
principal  points  in  the  display  are :  display  in  the  print. 

First— It  contains  a  prepared  paint  for  every         This  objection  is  overcome  in    two    ways. 
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One  is  by  raising  a  screen  behind  the  opera- 
tor in  such  a  way  as  to  shut  from  the  win- 
dow any  reflection  of  outside  objects.  This 
screen  may  be  a  large  piece  of  black  cloth 
stretched  on  a  frame,  or  it  may  be  a  dark- 
colored  moving  van  drawn  up  near  the  curb  in 
front  of  the  window.  But  the  latter  is  hard  to 
secure,  and,  where  there  are  very  many  people 
passing,  it  is  pretty  hard  to  secure  freedom 
from  interruption  long  enough  to  do  effective 
work  with  the  screen. 

The  other,  and  usually  more  satisfactory 
way,  is  to  take  the  picture  at  night.  The  win- 
dow should  be  illuminated  by  strong  lights 
from  above  the  window,  inside,  and  out  of 
range  of  the  camera.  These  throw  the  dis- 
play forward  in  good  shape,  bringing  out  all  of 
the  detail,  and  unless  the  buildings  across  the 
street  are  too  strongly  illuminated,  there  will 
be  no  reflection.  In  case  there  are  any  lights 
across  the  street,  arrangements  may  usually 
be  easily  made  to  have  them  turned  off  for  a 
few^  moments  or  shielded. 

A  Hardware  Raiiroad  Locomotive 

The  San  Bernardino  Hardware  Co.,  San 
Bernardino,  Cal.,  who  change  their  window 
displays  quite  frequently,  made  a  Hardware 
window  display,  forming  a  locomotive,  as 
illustrated,  when  the  Salt  Lake  railroad  en- 
tered California.  The  display  is  made  up  en- 
tirely of  merchandise  sold  in  the  store.     The 


of  wood  and  a  pail  of  sand.  A  piece  of  tin 
was  bent  to  shape  the  engineer's  cab,  in  which 
a  round  hole  was  cut  and  through  the  open- 
ing appeared  a  doll's  head.  Over  it  was 
placed  a  card  giving  the  name  of  a  popular 
local  engineer.  This  feature  caused  much  talk 
among  the  railroad  men.  By  using  Chinese 
punk  a  smoking  was  kept  up  all  the  time  and 
a  number  of  people  got  so  inquisitive  as  to  go 
into  the  store  and  inquire  if  the  display  was 
not  really  a  miniature  engine.  Unfortunately 
in  the  making  of  the  cut  the  engraver  cut  off 
part  of  the  smoke  stack  so  that  it  gives  the 
engine  an  appearance  as  if  it  had  struck  a 
sagging  snow  shed  in  the  Rocky  Mountains. 

Soliciting   Roof  Repairs 

Geo.  Rome  &  Co.,  a  progressive  retail  Hard- 
ware Arm  located  at  Carnegie,  Pa.,  used  a 
half-page  advertisement  in  a  recent  issue  of  a 
local  paper  to  announce  semi-annual  inspec- 
tions of  roofs,  gutters,  spouts,  furnaces,  etc. 
They  will  submit  an  opinion  to  owners  as  to 
conditions,  and  where  found  necessary  or  ad- 
visable for  repairs,  will  submit  an  estimate. 
The  inspection  does  not  cost  the  owner  of  the 
building  anything.  A  monthly  blank  fs  given 
in  which  can  be  checked  the  month  it  is  de- 
sired to  have  the  inspection  made.  Such  a 
procedure  should  bring  to  the  concern  a  great 
deal  of  work. 


A  Hardware  "Locomotive"  by  San  Bernardino  Hardware  Co.,  San  Bernardino,  Cal. 


boiler  is  a  round  heating  stove,  the  funnel  is 
a  4-inch  stove  pipe,  for  a  cylinder  and  crank 
a  bar  of  solder  and  a  pump  cylinder  did  duty. 
For  a  carriage  lamp  a  headlight  was  used, 
nickel  tubing  served  well  as  the  hand  rail,  and 
pipe  flanges  were  used  for  wheels.  A  sheet 
iron  camp  stove  made  the  tender,  and  the 
blacksmith's  coal  piled  on  top  gave  to  it  a 
realistic  appearance.  For  the  track  there  were 
utilized  two  bars  of  square  iron,  a  few  pieces 


•  Lots  of  young  fellows  go  into  a  store  to 
work  with  the  notion  that  from  that  time  they 
own  half  the  store.  It's  a  mighty  good  thing 
for  any  man  to  keep  a  pretty  sharp  line  drawn 
in  his  mind  between  "mine  and  thine." 

Study  the  store  windows  in  the  nearest  large 
city  to  you.  If  you  have  no  business  that  takes 
you  to  the  business  centers,  make  it  your  busi- 
ness to  go  for  the  purpose  of  studying  store 
windows. 
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Brisk  Trade   in  the   Middle  West 

Perhaps  nowhere  else  in  the  world  does 
general  business  prosperity  depend  directly  so 
much  upon  the  welfare  of  the  farmer,  as  it 
does  here  in  the  states  of  Iowa,  Nebraska,  the 
Dakotas  and  Kansas.  And,  in  fact,  the  entire 
business  interests  of  the  whole  country  depend 
in  no  small  measure  upon  the  size  of  the  wheat 
crop  and  corn  crop,  and  the  price  the  farmer 
gets  for  it. 

Four  years  of  big  crops,  with  high  prices, 
has  made  many  of  these  farmers  independent 
— and  has  shown  itself  in  the  great  growth  of 
these  gateway  cities — Omaha,  Sioux  City,  Kan- 
sas City,  St.  Louis.  It's  the  big  crops  in  sight 
now  that  have  prevented  a  panic  back  there  on 
Wall  Street.  The  promise  of  another  bumper 
year  for  these  western  farmers  is  undoubted- 
ly the  one  thing  that  has  kept  eastern  specula- 
tors from  loosing  their  heads  entirely.  And 
from  conditions  now  noted,  the  outlook  is 
tor  even  a  better  and  bigger  crop  than  in 
1905,  and  certainly  as  high  prices. 

The  Hardware  dealers  of  the  smaller  farm- 
ing communities,  and  the  jobbers  of  these 
larger  centers  are  being  directly  benefited  by 
these  favorable  conditions.  No  better  illus- 
tration of  this  can  be  found  than  the  rapid 
growth  of  Wright  &  Wilhelmy  Co.  here  in 
Omaha.  This  concern  is  just  settling  in  its 
new  addition,  which  more  than  doubles 
the  floor  space  of  the  old  building — ^giving 
Wright  &  Wilhelmy  Co.  over  121,000  square 
feet,  all  under  one  roof.  The  new  addition 
joins  the  old  building,  and  it  is  now  not  a 
question  of  what  to  put  in  it,  but  how  to  get 
the  increased  stock  into  the  building.  In  speak- 
ing of  this  phenomenal  growth,  W.  S.  Wright, 
of  the  concern,  was  exceedingly  modest,  say- 
ing nothing  of  the  foresight,  business  ability 
and  energy  of  himself  and  Mr.  Wilhelmy,  but 
attributing  it  all  to  the  growth  of  the  country. 

Whei>  asked  about  the  great  growth  of  his 
concern,  Mr.  Wright  said:  "The  purchasing 
power  of  the  consumer  has  increased  wonder- 
fully in  10  years — with  this  enlarged  purchas- 
ing pow^er  has  come  a  greater  consumption — 
with  this  greater  consumption  has  come  a 
greater  demand  on  the  retail  merchant  for  all 
supplies — he  has  looked  to  the  jobber  to  supply 
this  enlarged  demand — ^this  we  have  done — 
thus  has  our  trade  grown..  In  1884  we  had  a- 
stock  of  less  than  $50,000,  now  more  than 
$400.000— there  is  the  whole  thing."  Wright 
&  Wilhelmy  Co.  have  always  given  their  cus- 
tomers a  square  deal,  supplying  them  with 
good,  honest  trade-building,  profit-making 
merchandise. 

Another  large  Omaha  jobbing  house  is  the 
Lee-Glass-Andreesen  Hardware  Co.  The 
salesmen  from  this  concern  cover  all  the  west- 


ern states,  and  an  air  of  business  activity  about 
this  big  house  spoke  well  for  the  prosperity 
of  the  concern. 

A  good  retail  stock  is  carried  by  the  John- 
son Hardware  Co.,  at  1217  Farmon  street  Re- 
tail trade  in  Omaha  has  never  been  more  ac- 
tive than  at  the  present  time,  an  unusu^ly 
large  amount  of  new  building  taking  place.  A 
number  of  large  buildings  now  are  in  course 
of  construction,  and  a  great  many  dwellings 
are  being  erected — these  later  are,  of  course, 
the  greatest  benefit  to  the  retail  merchants. 

At  1511  Dodge  street  is  located  the  up-to- 
date  retail  store  of  Jas.  Morton  &  Son  Co.^ 
who  make  a  specialty  of  high  grade  goods. 
Business  here  was  said  to  be  very  good,  and 
the  outlook  for  fall  trade  exceedingly  encour- 
aging. 

An  attractive  retail  store  is  that  of  Milton 
Rogers  &  Sons  Co.,  located  at  1321-23  Far- 
nam  street.  This  is  one  of  Omaha's  largest 
Hardware  stores.  In  addition  to  general 
Hardwards,  Rogqrs  &  Sons  Co.  carry  a  very 
attractive  line  of  cutlery  and  high-grade  shelf 
goods. 

All  conditions  are  most  favorable  for  an- 
other good  year's  business  here  in  Omaha,  the 
.  "Gateway  of  the  West."  E.  I. 


Paul  S.  Carter,  907  Whitehall  Building, 
New  York,  purchasing  agent  in  the  United 
States  for  the  Government  of  the  Philippine 
Islands,  is  desirous  of  receiving  catalogues 
and  discount  sheets  for  the  General  Receiver 
of  Customs  of  Santo  Domingo.  All  such  sent 
to  Mr.  Carter  will  be  forwarded  to  Santo 
Domingo. 

What  About  Location? 

To  the  Editor: 

I  would  like  to  ask  through  your  valuable 
paper,  what  the  opinion  of  the  Hardware  men 
is  in  regard  to  location;  if  most  dealers  think 
that  they  can  get  just  as  much  trade  if  they 
are  located  on  some  back,  or  side  street,  as 
they  would  get  if  they  were  right  in  the  center 
of  business.  I  would  like  to  hear  from  deal- 
ers who  have  moved  from  one  to  the  other, 
and  with  what  results.  I  am  with  a  firm  that 
think  that  they  would  not  get  any  more  trade 
if  they  were  in  the  heart  of  the  business  dis- 
trict, but  I  contend  that  we  would  get  a  great 
deal  more  trade  if  we  were  located  where  we 
could  catch  more  of  the  trade  from  the  ladies,, 
who  do  not  travel  much  on  our  street  My  ex- 
perience in  the  Hardware  business  has  proved 
to  me  that  there  is  a  good  deal  to  do  with  the 
location  in  regard  to  the  amount  of  trade  one 
gets  on  sundries  and  specialties,  which  brings 
in  a  larger  percentage  of  profit  to  the  dealer 
than  staple  goods.  R.  O.  C. 
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Wants  Some  Suggestions 

We  have  had  more  trouble  within  the  last 
year  in  regard  to  catalogue  houses  than  ever 
before,  and  would  like  to  state  right  here  it 
is  the  supposed  head  man  of  the  town  who 
has  a  great  liking  for  the  Chicago  merchants. 
I  have  tried  my  best  efforts  to  interest  him 
in  buying  at  home,  but  he  still  keeps  buying 
in  Chicago.     What  would  you  advise? 

Rov  C.  Bennett. 

Keep  Stock  Complete  and   Prices  Right 

We  have  never  suffered  to  any  extent  from 
•catalogue  house  competition.  Very  little  is 
received  here  from  them,  and  we  make  it  our 
constant  study  to  keep  our  stock  complete  and 
prices  right  to  compete  with  them.  This  ne- 
cessitates, in  many  lines,  our  carrying  two 
grades  of  goods,  but  ends  usually  in  selling 
the  better  quality. 

We  find  people  are  beginning  to  feel  more 
and  more  the  want  to  see  the  goods  before 
they  buy,  and  we  find  this  a  very  good  argu- 
ment to  use  when  we  strike  a  customer  who 
is  inclined  to  patronize  the  catalogue  house. 
Crandall  &  Coon. 

One-Eightli     of     Goods     from     Catalogue 
Houses 

The  catalogue  houses  are  cutting  in  more 
of  late  into  our  trade. 

About  one-eighth  (we  should  judge)  of  the 
goods  received  at  our  freight  depot  come 
from  catalogue  houses. 

As  to  the  proportion  of  money  orders  issued 
at  our  postoffice  we  can  only  make  a  rough 
"estimate — about  20  per  cent. 

About  80  per  cent,  of  express  money  orders 
go  to  catalogue  houses. 

About  5  or  10  per  cent,  sent  to  these  houses 
through  our  bank. 

We  do  not  understand  why  we  would  not 
stand  an  even  chance  if  we  reached  the  people 
vrith  as  cheap  advertising  matter.  Still  there 
are  some  who  have  an  idea  they  pay  one  more' 
profit  where  they  buy  of  a  home  dealer. 

Of  the  goods  the  above  houses  send  here 
the  stores  and  shooting  goods  amount  to  as 
much  or  more  than  all  other  goods  sent  in. 

CuRRAN  Bros. 

Wants  a  Retailers'  Catalogue 

Commenting  on  the  last  question,  I  think 
so.  This  has  been  my  opinion  all  along  that 
the  Hardware  dealers  must  put  out  a  cata- 


logue with  prices  named  at  our  stores  and 
let  the  public  know  we  are  going  to  meet 
their  prices.  I  think  such  books  should  be 
issued  by  the  National  Association,  furnished 
to  the  state  associations  and  by  them  fur- 
nished to  members  of  the  associations.  It 
will  also  help  to  increase  the  membership  in 
our  associations  and  make  us  strong  to  meet 
Uie  catalogue  houses. 

E.  Jerome  Woodford. 

A      Parcels-Post     Would      Ruin     Country 
Merchants 

The  catalogue  house  business  here  runs 
mostly  in  the  stoves,  tinware  and  tool  lines. 
Outside  of  catalogue  house  competition  we 
have  very  little  that  comes  from  out  of  town. 
About  80  per  cent,  of  the  money  is  sent 
through  postoffice  money  orders;  very  few  if 
any  express  orders  are  sent,  and  the  balance 
is  sent  through  the  bank  or  C.  O.  D.  The 
people  who  buy  from  catalogue  houses  would 
not  believe  us,  even  if  we  would  advertise  the 
same  as  catalogue  houses  do,  but  we  would 
stand  an  even  chance  with  them  if  we  could 
give  them  the  prices  and  could  get  them  to 
come  to  pur  store  to  see  the  goods  and  could 
explain  the  situation  relative  to  the  goods 
they  intend  to  buy. 

If  the  parcel  post  bill  should  ever  pass  and 
become  a  law  it  would  almost  ruin  a  lot  of 
country  merchants;  we  would  lose  a  lot  of 
tool  trade,  also  small  Hardware. 

We  have  explained  the  situation  as  near  as 
we  can,  and  hope  you  can  help  us  in  the  cause 
we  are  jointly  interested  in. 

KuLMEN   &   SlEGRIST  HARDWARE   Co. 

Sells  for  Cash 

In  reply  to  qestions  propounded: 

No.  2.  Stoves,  washing  machines  and  wire*, 
poultry  netting,  post-hole  diggers. 

No.  3.  There  are  quite  a  number,  so  the 
postmaster  informed  me,  but  would  not  state 
the  proportion  of  money  orders  to  catalogue 
houses. 

No.  5.  There  are  a  few  drafts  issued  at  the 
banks  here.  Bankers  state  there  are  not  as 
many  as  one  year  ago. 

No.  6.     I  sell  for  cash  and  sell  on  low  com- ' 
mission  and  can  meet  catalogue  prices,  same 
quality  of  goods  considered.     Furniture  is  the 
principal  article  that  is  bought  from  catalogue 
houses.  Jno.  G.  Cannon. 
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Ju8t  Keep  Pegging  Away 

We  really  have  no  time  to  worry  about 
what  the  catalogue  houses  or  any  other  houses 
are  doing,  we  just  keep,  busy,  pegging  away  at 
our  own  business,  study,  worry,  advertise  and 
adjust  ourselves  to  the  constantly  changing 
situation.  We  have  no  fault  to  find.  The 
railroad  station  agents  tell  us  that  the  stove 
shipments  here  from  catalogue  houses  and 
manufacturers  are  much  less  than  formerly. 
We  beat  the  range  peddlers  and  catalogue 
houses  from  here  some  years  ago.  We  think 
we  stand  more  than  an  even  chance  on  our 
home  territory  over  any  outside  concern;  at 
any  rate,  we  shall  not  acknowledge  any  defeat 
just  yet.  Tell  the  brethren  not  to  lie  down 
and  get  faint  hearted,  but  get  up  and  sail  in. 

We  think  the  catalogue  houses  a  blessing  to 
the  fellows  who  will  study  their  methods,  then 
brace  up  and  fight;  it  keeps  one  wide  awake, 
and  you  win  more  trade  and  business. 

We  send  out  a  large  postal  card  to  1,200 
customers  each  month  and  get  good  results. 

H.    SiXEBY. 

We  cannot  tell  how  much  trade  we  lose 
through  the  catalogue  house,  but  from  goods 
we  see  and  hear  of  coming  from  that  source 
we  know  we  loose  some  trade  that  way.  We 
watch  our  freight  houses  and  from  what  we 
hear  get  a  good  conception  of  affairs.  We 
do  not  see  why  we  could  not  hold  the  trade 
that  goes  away  if  it  were  possible  to  get  the 
advertising  matter  and  the  prices  to  the  cus- 
tomers the  same  as  the  catalogue  house  does, 
but  it  would  seem  to  us  that  the  trade  in  any 
ordinary  town  was  not  extensive  enough  to 
get  at  the  trade  the  way  they  do  on  account 
of  the  expense  attached  to  the  advertising  end 
of  it.  Wherever  we  can  get  at  a  catalogue 
house  customer  we  always  meet  their  prices. 
J.  A.  Andrews  &  Son. 


Country  postmasters  tell  me  tnat  from  fifty 
to  sixty  per  cent,  of  the  number  and  amount 
of  money  orders  issued  at  their  office  are 
sent  to  Chicago  catalogue  houses.  I  am  un- 
able to  find  out  what  proportion  is  sent  from 
our  postoffice  or  banks.  My  experience  is  that 
people  do  not  go  to  a  store  to  see  what  they 
can  get  these  goods  for,  but  take  it  for  granted 
that  they  are  buying  just  as  cheap  as  we  are. 
I  think  perhaps  that  some  of  this  trade  could 
be  saved  if  we  went  to  the  expense  of  issuing 
an  illustrated  catalogue  and  price  list. 

John  Holly  Bradish. 

Working        Through        a        Merchants' 
Attocfation 

From  our  observation  possibly  ten  per  cent, 
of   the   amount   of    Hardware    sold    is    being 


shipped  in  by  catalogue  houses.  We  do  not 
think  that  it  has  affected  our  trade  as  much  as 
it  has  some  of  the  small  country  dealers.  We 
have  tried  for  the  past  year  to  advertise  in 
such  a  way  as  to  cut  off  this  outside  com- 
petition. 

In  this  city  we  have  just  lately  organized  a 
Merchants'  Association,  as  we  think  unitedly 
we  can  accomplish  more  by  getting  at  our 
customers  in  a  systematic  manner  both  in 
advertising  and  in  making  an  educational  cam- 
paign looking  toward  the  curtailing  of  send- 
ing money  to  catalogue  houses. 

We  find  that  during  the  past  two  weeks 
there  arrived  at  our  two  depots  160  separate 
shipments  from  catalogue  houses  and  pre- 
mium houses  such  as  soap  manufacturers,  etc. 
Having  the  names  of  these  people,  we  intend 
sending  them  advertising  matter  touching  the 
question  of  patronizing  their  home  dealers, 
etc.,  and  we  hope  by  our  united  action  to  be 
able  to  accomplish  more  than  we  have  here- 
tofore. ScHLAFER  Hardware  Co. 

The  Jobber  Wants  Too  High  Prices 
The  catalogue  houses  do  quite  a  business  in 
the  territory,  and  I  fully  believe  a  great 
change  would  be  brought  about  if  the  jobber 
would  do  his  part  by  the  retailer.  Catalogue 
houses  sell  mainly  seconds,  which  arc  bought 
far  below  the  prices  of  firsts,  but  how  many 
jobbers  ever  offer  to  the  retailers  any  seconds ; 
if  they  get  them  they  sell  to  us  at  the  regular 
price.  The  jobbers  are  getting  better  profits 
than  the  retailers.  The  catalogue  house  sells 
a  fairly  good  stock  for  say,  $12  to  $14.  The 
store  man  comes  along  and  the  nearest  thing 
he  has  to  it  is  $16  to  $20;  of  course,  his  store 
may  be  better,  but  why  don't  they  make  some 
of  the  same  quality  and  price.  You  put  the 
retailer  in  position  to  buy  as  cheap  as  the  cat- 
alogue house,  and  we  will  have  no  trouble  in 
holding  our  trade.  Take  for  instance  an  8-inch 
hasp  and  staple,  the  catalogue  house  ask  2 
cents  each,  or  18  cents  a  dozen.  Give  the 
jobber  his  way  and  he  will  ask  from  20  to 
25  cents  a  dozen.  ITie  jobber  will  sell  a  keg 
of  nails  at  a  profit  of  6  cents,  turn  around  and 
ask  $2.75  per  dozen  for  goods  that  cost  him 
$2.00  and  less.  Put  us  in  position  to  buy  right 
and  we  can  hold  our  trade. 

C.  C.  Day. 


I  can  figure  20  per  cent,  of  my  share  of  the 
business  is  ordered  through  mail  order 
houses,  consisting  mostly  of  stoves,  carpenter 
and  blacksmith  tools.  There  is  very  little  or- 
dered by  express,  most  all  by  freight.  Most 
of  the  remittances  are  made  through  postal 
money  orders;  none  through  bank. 

Henry  Bruns. 
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The  Job|)or8'  Competition  Causae  Worry 

I  am  not  worrying  about  the  competition  of 
catalogue  houses  as  much  as  the  jobber  or 
some  of  them,  who  sell  us  and  then  slip  around 
and  sell  to  our  customers  and  not  only  do  that, 
but  cut  the  price  to  our  larger  customers 
under  the  one  at  which  they  sell  the  retailers. 
This  is  not  only  putting  the  retailers  at  a  big 
disadvantage,  but  also  diminishes  the  whole- 
sale price  and  a  cut  one  at  that  to  a  large 
number  of  people  who  should  not,  under  any 
circumstances,  know  what  that  price  is. 

I  have  had  no  trouble  with  my  trade,  or 
such  of  it  as  it  is  possible  to  reach,  to  meet 
the  catalogue  house  price  and  land  the  busi- 
ness, but  with  the  unfair  wholesalers  and  their 
duplicity,  it  is  a  different  proposition  and  one 
exceedingly  hard  to  handle. 

d.  L.  Shepherd. 

Manufacturers  Selling  Direct  to  Consumera 

The  catalogue  houses  selling  direct  to  the 
consumers  affects  my  trade.  It  is  very  an- 
noying, and  it  is  not  altogether  the  goods  they 
sell,  but  the  goods  we  are  compelled  to  sell 
at  ruinously  low  prices  to  hold  our  trade. 
Just  at  the  present  time  we  have  more  trouble 
in  the  stove  line  as  this  seems  to  be  an  easy 
line  for  them  to  selir  We  are  not  bothered  to 
any  great  extent  from  the  catalogue  house 
selling  staples,  such  as  barb  wire,  nails,  etc., 
but  in  the  fencing  line  we  have  a  great  many 
manufacturers  to  fight,  who  sell  direct  to  the 
consumer,  and  if  they  quote  a  dealer  a  price 
at  all  it  will  in  some  cases  be  higher  than  they 
quote  the  consumer  and  I  have  known  cases 
where  they  informed  the  dealer  they  did  not 
want  his  trade  at  all. 

People  who  order  goods  from  these  cat- 
alogue houses  are  very  sly  about  it  and  don't 
very  much  like  for  the  home  dealer  to  know 
of  it  as  it  is  very  often  they  owe  Mr.  Dealer, 
and  know  very  well  they  are  sending  money 
away  that  by  rights  belongs  to  him. 

As  to  the  matter  of  advertising,  1  believe  in 
doing  a  liberal  amount  of  it,  but  the  ordinary 
merchant  cannot  offer  the  great  variety  of 
goods  that  are  offered  by  the  catalogue  houses. 
Very  many  times  our  advertisements  do  not 
have  the  effect  desired  of  bringing  people  in 
to  see  the  goods  as  I  had  an  advertisement 
in  my  home  paper  last  week  which  I  made  as 
attractive  as  I  could  and  called  the  public  at- 
tention to  the  fact  that  I  had  a  very  large 
stock  of  a  popular  farm  fence,  of  course,  giv- 
ing the  name  of  it  and  explaining  the  good 
qualities  of  same  which  really  did  create  a 
desire  among  some  of  the  farmers  to  possess 
some  of  it,,  for  one  man,  living  about  twenty 
miles  from  me,  wrote  to  see  how  cheap  he 


could  buy  it,  and  I  am  satisfied  he  will  use 
my  price  to  make  his  home  dealer  sell  as  low 
or  lower. 

While  another  party,  who  lives  only  three 
miles  from  me  is  in  town  on  an  average  of 
three  days  out  of  seven,  comes  in  my  place 
almost  every  time  he  is  in  town.  Warms  him- 
self by  my  fire,  spits  on  my  floor  (or  the 
stove),  takes  advantage  of  every  free  gift 
I  have,  and  if  out  of  money  at  the  time,  buys 
a  few  goods  on  credit,  and  is  never  in  a  hurry 
to  pay,  and  then,  maybe,  the  pay  will  be  in 
something  that  had  to  be  sown  and  harvested 
six  montns  after  he  procured  the  goods;  hfe  is 
the  wise^man,  he  knows  where  the  factory  is 
located  that  I  bought  the  fencing  of,  because 
he  got  their  address  off  of  their  shipping  tag 
the  last  time  he  was  in  town.  He  also  found 
out  all  we  knew  about  the  fence  and  just  why, 
it  was  the  particular  fence  he  needed;  he  it 
was  who  wrote  the  factory  for  their  lowest 
prices  and  as  they  happen  to  be  a  concern* 
who  do  not  sell,  the  customer  referred  him 
to  me.  These  things  very  often  cause  manu- 
facturers and  jobbers  in  our  line  to  think  the 
average  dealer  is  not  as  good  a  salesman  as 
they  would  be  were  they  in  his  place.  The 
country  merchant  to-day,  who  can  .keep  going 
and  do  a  reasonably  profitable  business  is  to  be 
praised,  and  not  condemned.  When  it  looks 
as  if  everything  was  working  against  him  and 
the  thought  of  the  parcel  post  makes.  ;ne 
shudder.  I  think  1  am  safe  in  saying  the  cat- 
talogues  of  the  catalogue  houses  are  studied 
day  and  night  more  than  any  other  book  in 
circulation;  from  the  children  just  learning  to 
read  to  the  oldest  member  in  the  family,  they 
all  find  something  they  want  and  must  have, 
and  if  they  were  absolutely  sure  just  wkait 
the  postage  would  be,  they  would  order  at 
once  while  they  were  in  the  notion,  but  as  it 
must  come  by  freight  or  express,  they  would 
have  that  to  pay  in  addition  to  the  cost  of 
the  goods.  1  hey  wait  until  they  go  to  town 
and  see  Mr.  Home  Dealer,  get  his  prices  on 
the  goods,  add  the  freight  to  same,  and  they 
find  the  price  delivered  over  the  counter  as 
low  and  many  times  lower  than  the  article 
would  cost  them  from  the  catalogue  house. 
Therefore  the  injustice  of  the  parcel  post  to 
the  retail  merchant;  he  would  not  have  even 
a  fighting  chance  in  a  great  many  cases. 

E.  A.  Martin. 


There  is  quite  a  lot  of  catalogue  house  trade 
comes  here,  and,  of  course,  a  certain  portion 
of  it  is  in  our  line.  What  advertising  we  do 
is  done  through  our  local  papers,  and  we  have 
discussed  to  some  extent  through  the  paper 
in  a  fair,  candid  way,  and  while  conceding  to 
every  one  the  privilege  of  trading  where  they 
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prefer,  we  have  tried  to  point  out  what  would 
be  the  probable  consequence  if  all  should 
send  to  he  catalogue  house  for  all  their  sup- 
plies, or  even  one-half  of  them. 


8top  Croaking  About  Competition 

I  have  given  the  subject  of  catalogue  house 
competition  considerable  thought,  and  have 
read  a  number  of  articles  on  this  subject  by 
men  who  are  competent  to  write  on  the  ques- 
tion. It  would  be  hard  to  give  a  correct  esti- 
mate of  the  volume  of  business  done  or  the 
proportion  of  our  line  coming  into  this  vicin- 
ity from  the  mail  order  houses.  Our  stove 
and  implement  lines  seem  to  be  the  greatest 
sufferers  from  this  competition,  but  in  my 
judgment  it  has  reached  the  maximum,  and 
should  be  decreased  if  the  local  retail  dealers 
would  make  the  proper  effort  to  educate  the  peo- 
ple, and  meet  this  competition  in  the  right  way. 

The  express  agent  here  tells  me  that  not 
over  10  per  cent,  of  his  express  money  orders 
go  to  the  mail  order  houses.  The  postoffice 
money  order  proposition  is  hard  to  determine 
on  account  of  the  officials  refusing  to  give  out 
information.  From  reliable  sources  and  per- 
sonal investigation  would  say  that  probably 
one-half  of  the  money  orders  issued  from  the 
local  postoffice  go  to  the  catalogue  house  or 
"direct  to  the  consumer"  manufacturers.  This 
county  has  practically  complete  free  delivery 
of  mail,  there  being  thirty-two  rural  routes  in 
the  county,  and  through  this  channel  the 
money  order  business  is  very  large.  In  fact 
we  believe  that  the  rural  mail  delivery  is  one 
of  the  most  important  factors  in  the  success 
of  the  catalogue  houses. 

There  are  quite  a  number  of  remittances  go- 
ing through  the  banks,  but  not  so  many  as 
throught  the  postoffice. 

The  last  question  you  ask  touches  the  vital 
point,  as  we  firmly  believe  that  with  as  effec- 
tive advertising  and  with  right  prices  this 
competition  can  be  reduced  to  a  minimum. 
The  trade  of  this  community  rightfully  be- 
longs to  the  local  merchants,  and  can  be  large- 
ly controlled  by  them  with  a  concentrated 
effort  rightly  directed.  The  masses  are  look- 
nig  for  bargains,  wc  should  be  supplying 
<hem,  we  should  cater  to  the  popular  demand. 
We  arc  offering  every  day  some  better  bar- 
gains than  the  catalogue  house  has  on  same 
goods,  but  from  some  cause  we^fail  to  get  it 
before  the  buyer  in  that  way. 

SMALL    MERCHANTS    NOT    GOOD    ADVERTISERS 

The  small  city  merchants,  as  a  rule,  are  not 
good  advertisers,  or  rather  do  not  study  the 
advertising  proposition  intelligently,  in  all  its 
details.  They  cannot  employ  an  expert  ad- 
vertiser, who  makes  this  his  special  study. 
The  catalogue  house  has  the  investment  and 


volume  of  business  behind  it  to  afford  the 
most  expensive  system  of  advertising.  Yet 
their  volume  of  business  is  on  articles  that 
any  legitimate  retail  dealer  can  duplicate  arid 
make  a  good  profit  if  he  would  bring  the 
fact  to  the  attention  of  buyers  in  as  forceful 
a  manner  as  the  catalogue  house. 

If  all  the  merchants  in  the  smaller  cities 
and  towns  would  do  more  judicious  and  di- 
rect advertising  without  croaking  about  the 
competition  results  accomplished  would  sur- 
prise them.  The  more  we  mention  them  and 
talk  about  them  to  buyers  the  more  free  adver- 
tising the  catalogue  house  gets.  For  my  part, 
we  ignore  them  in  our  advertising,  and  never 
mention  them  in  our  daily  business  affairs  un- 
less compelled  to  do  so  to  defend  our  goods. 

The  catalogue  houses  do  not  sell  so  cheap- 
ly as  the  customer  is  led  to  believe,  and  in  the 
long  run  the  local  merchant  can  undersell 
them.  The  whole  secret  of  their  low  prices  is 
cheap  and  inferior  goods.  Standard  articles 
are  often  quoted  by  them  at  cost  or  even  be- 
low, but  this  is  offset  by  the  profit  made  on 
the  article  **just  as  good." 

Ignorance  on  the  part  of  the  consumer  in- 
duces him  to  buy  of  the  catalogue  house.  Their 
seemingly  cheap  prices  attract,  but  the  ob- 
viously cheap  goods,  in  our  judgment,  will 
soon  react  against  it. 

If  we  are  to  overcome  this  competition  we 
must  avail  ourselves  of  the  power  of  modem 
advertising.  We  must  advertise  right,  not  in 
a  mechanical  hit-or-miss  manner.  We  must 
let  the  people  know  who  we  are,  what  we 
have  to  sell,  and  the  merits  of  the  goods  we 
have  to  offer;  we  must  get  into  line,  and  fight 
until  we  reach  the  goal  of  success. 

W.  S.  Ritchie. 


No  Use  to  Argue  With  Some  Customers 

I  don't  find  it  any  use  to  argue  with  a  cus- 
tomer. If  you  win  the  argument  you  offend 
the  man  and  so  lose  him  anyway,  as  no  man 
likes  to  be  argued  down.  It  is  a  difficult  mat- 
ter to  advertise  a  class  of  goods  to  correspond 
in  quality  and  price  with  the  catalogue  house 
as  we  have  not  their  goods  for  comparison, 
and  if  we  advertise  anything  we  are  here  and 
have  to  make  good.  At  an  even  price  we 
would  stand  the  best  chance  to  get  the  trade 
with  some,  while  there  are  others  who  enjoy 
the  novelty  of  sending  away  for  goods.  They 
feel  as  though  they  were  doing  business,  and 
there  is  a  little  spirit  of  adventure  about  it, 
and  gives  them  a  feeling  of  independence  and 
sophistication,  so  to  speak.  People  who 
would  hardly  dare  to  go  to  the  store  in  the 
city  and  buy  a  stove  on  their  independent 
judgment  will  order  from  a  catalogue. 

W.  L.  Collins  &  Co. 
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Only  the  First  Stage  of  Business  Paralysis 

We  are  as  yet  only' in  the  first  stage  of  busi- 
ness paralysis  from  catalogue  house  competi- 
tion, so  what  we  feel  now  is  no  criterion  of 
what  we  will  be  five  years  from  now. 

Owing  to  this  being  a  new  country  and 
rapidly  opening  up,  cannot  say  how  mtich 
business  we  lose,  but  two  years  ago  a  few 
packages  a  week  from  these  houses  was  all. 
Now  every  train  unloads  some.  I  should 
judge  one-fifth  of  the  business  done  here  is 
done  by  these  houses. 

The  postoffice  being  in  a  general  store  but 
few  orders  are  purchased  there.  Am  unable 
to  get  authentic  figures  froni  express  com- 
pany, as  their  agent  holds  stock  in  one  of 
these  houses  and  tries  to  throw  business  their 
way. 

Quite  a  few  customers  that  buy  of  cata- 
logue houses  pay  in  individual  checks. 

To  the  last  question :  Yes,  on  an  even 
footing  we  could  compete  with  them.  I  can- 
not say  how  we  could  reach  such  a  standing, 
but  if  a  catalogue  could  be  issued  covering  all 
lines  as  theirs,  that  could  be  issued  in  mer- 
chants' names  and  the  same  means  used  In 
ordering— only  that  order  should  be  placed 
with  home  merchant,  the  home  merchant  to 
send  to  any  of  the  jobbing  houses  with  which 
he  dealt  with,  cash  accompanying  same  as  to 
a  catalogue  house  and  the  home  merchant  to 
be  allowed  a  percentage  on  the  order,  even 
though  it  be  small.  This  could  be  given  and 
should  reach  a  respectable  percentage  through 
saving  in  getting  business  in  this  manner. 
Thus  a  jobbing  association  would  have  to 
have  a  genuine  catalogue  house  bigger  and 
better  than  the  best,  and  I  don't  see  how  the 
palmiest  mail  order  house  in  the  country  could 
have  business  enough  after  five  years  of  this 
to  even  hold  u:)  their  heads. 

J.   H.   BOYCE. 


understood   that   your   clerks    sell    the   better 
goods  that  net  a  T)rofit,  where  it  is  possible. 
Edon  Hardware  Co. 


I  should  judge  about  one-half  of  the  Hard- 
ware business  went  to  these  houses. 

W.  H.  Shirley. 


A  "Catalogue  House"  Store  In  a  Store 

We  have  been  considering  how  best  to 
overcome  catalogue  and  "cheap  John"  store 
competition.  We  do  a  general  Hardware  and 
lumber  business  in  a  country  town  of  about 
1,000  and  would  like  to  ask  the  question— if 
it  would  be  possible  for  us  to  successfully 
combat  this  competition  by  fitting  up  a  room 
by  itself  (say  upstairs)  and  fill  same  up  with 
a  cheaper  class  of  stoves,  tinware,  granite 
ware,  etc.,  or,  in  other  words,  make  it  a  store 
by  itself  of  all  the  cheaper  "grades  of  goods 
and  make  the  prices  so  low  that  a  5  and  10- 
cent  store  or  catalogue  house's  prices  couldn't 
touch  them.  This  would  mean  spot  cash  in 
that  department;  no  goods  taken  back  or  ex- 
changed, the  same  as  they  would  be  asked  to 
do  with  the  catalogue  house.     Of  course  it  is 


Retail    Hardware    Merchants'   Competition 

We  cannot  refrain  from  giving  our  opinion 
and  what  we  think  would  be  much  help  to  the 
retail  Hardware  merchants  generally  as  to 
competition  of  the  mail  order  houses,  which  is 
greater  by  far  than  home  competition. 

Manufacturers  and  jobbers  must  do  their 
part,  and  that  is:  do  the  business  on  smaller 
margin  of  profit;  also  lessen  their  expense  so 
that  the  retailer  can  meet  (with  some  class  of 
goods)  this  competition. 

The  writer  sees  no  other  way  to  overcome 
this   competition   only  by  meeting  them   with 
their  own  catalogue  prices  and  goods,  which 
he  cannot  generally  do  where  in  a  great  many 
cases   the  catalogue  price  is  same    (or  less) 
than   the   retailer   is  obliged  to  pay;   showing 
plainly  that  the  manufacturers  are  asking  more 
of  the  jobbers,  of  the  jobber  asks  too  much 
profit,  which  must  be  the  case  and  is  in  a 
great  many  instances.    We  know  of  some  that 
the  manufactprer  and  jobber  each  get  more 
per  cent,  profit   in   a  wholesale  or  large  lot 
than  the  retailer  gets  per  cent,  retailing  out 
in  single  article,  wearing  out,  as  it  were,  more 
shoe  leather  than  the  profit  amounts  to.     We 
hold,  therefore,  the  maker,  jobber  and  retailer 
must   work   in   harmony.     Neither   must    sell 
the  catalogue  house.    Those  that  do  and  ex- 
pect trade  on  their  lines   should  make  arbi- 
trary selling  price  on  rebate  plan,  and  not  as 
some  do,  hold  up  the  jobber  in  that  manner 
and  let  the  catalogue  houses  do  as  they  please. 
This  is  shown  to  us  right  along  on  the  same 
article,  which  ♦he  jobbers  claim  is  an  arbitrary 
price  to  them,  but  not  so  to  the  retail  jobber 
catalogue  houses,  as  they  not  only  catalogue 
at  a  lower  price,  but  furnish  the  goods  at  the 
lower  price. 

We  wish  to  conclude  by  saying  that  some 
claim  the  quality  inferior,  but  we  find  they 
furnish  what  they  claim  generally  (some  cases 
excepted).  Most  cases  the  same  goods;  in 
some  cases  just  as  good. 

The  manufacturer  who  enters  into  competi- 
tion with  goods  made  by  or  for  these  mail 
order  houses  should,  we  think,  be  able  and 
willing  at  least  to  make  prices  so  that  the  re- 
tailer could  meet  their  figures  on  some  class 
of  goods.  The  manufacturer  and  jobber 
should  make  a  living  profit,  but  the  retailer 
should  not  be  expected  to  live  on  wind  only. 

Geo.  J.  HoosE. 
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Knowledge  of  Cost  of  Doing  Business  Very  Essentiai^-What  Expenditures  Should  be 

Included — Various  Methods  Pursued  to  Get  at  the  Percentage  of  Doing 

Business — Many  Practical  Views. 


Sound  Vlew8  of  Experienced   Merchant 

I  have  read  the  articles  on  expense  account 
in  recent  issues.  It  seems  to  me  that  all 
parties  are  beating  around  the  bush  on  the  ex- 
pense question,  eithpr  intentionally  or  without 
thinking  as  to  what  constitutes  expense.  Why 
one  man  should  add  freight  as  expense  any 
more  than  he  should  charge  merchandise  to 
expense  is  beyond  my  knowledge  of  the  word 
expense.  He  is  a  twin  brother  of  the  man 
who  does  not  charge  salary  for  himself  or  rent 
for  his  store  because  he  owns  it.  Our  system 
is  to  have  a  merchandise  account,  freigfht  ac- 
count and  expense  account.  All  items  (in- 
cluding salary  for  myself)  not  strictly  for 
goods  and  freight  are  charged  to  expense  ac- 
count, and  I  find  in  twenty  years'  business  the 
expense  has  averaged  17  per  cent,  of  gross 
sales.  I  am  satisfied  in  my  own  mind  that  a 
retail  merchant  in  a  small  town  cannot  do  busi- 
ness on  a  per  cent,  less  than  quoted  above. 

John  Spinspersbach. 

Results  of  a  Year's  Business 

In  giving  expression  to  our  experience  in 
the  way  of  expense  in  running  a  Hardware 
business,  we  submit  the  figures  shown  from 
our  business  records  ending  with  December 
31,  1905.    They  are  as  follows : 

Our  gross  per  cent,  of  profit  on  sales  was 
27  3-5  per  cent. 

Our  net  per  cent,  of  profit  on  sales  was 
7  3-5  per  cent. 

Per  cent,  of  expense  to  gross  sales  (not  in- 
cluding the  item  of  freight),  but  including  the 
salaries  of  two  partners,  was  12  2-5  per  cent. 

Freight  expense  as  compared  to  gross  sates 
was  62-5  per  cent. 

Wear  and  tear  on  tools  and  fixtures  and 
bad  accounts  charged  off,  as  to  gross  sales, 
amounted  to  11-5  per  cent,  making  a  total  of 
20  per  cent.,  which  covers  every  item  of  ex- 
pense for  the  year. 

We  figure  that  freight  should  be  counted 
as  merchandise,  in  which  case  our  net  ex- 
pense on  each  dollar's  worth  of  goods  sold 
during  1905  was  133-5  per  cent. 

We  handle  coal  in  connection  with  our 
other  business,  and  about  one-half  of  our 
freight  expense  is  on  coal. 


Russell  &  Gradolph. 


.Get  Business;   Expenses  Won't  Worry 

I  have  been  much  interested  in  the  discus- 
sion of  the  Expense  Account  among  the  Hard- 
ware dealers,  and  in  my  opinion  it  should  be 
watched  very  closely,  the  bettef*  enabling  us 
to  distinguish  necessary  expenses  from  those 
which  are  unnecessary. 

I  do  not  hesitate  in  expense  if  it  will  bring 
the  business. 

It  is  results  that  count,  and  if  certain  ex- 
penditures, whether  in  clerk  hire,  display  fix- 
tures, advertising,  or  otherwise,  don't  bring 
proper  results,  hunt  out  the  cause  and  remove 
it,  or  try  a  different  plan— but  get  the  business 
coming,  as  a  large  increase  of  business  can 
bie  handled  with  a  small  increase  of  expense. 

If  you  can  get  the  business  the  expense 
account  won't  need  to  worry  you.  I  would 
suggest  spending  two  or  three  hours  each 
week  studying  the  expense  account,  arranging 
of  the  display  of  goods  all  through  the  store, 
and  the  problem  of  advertising;  then  act.  The 
results  at  the  end  of 'a  year  will  astonish  any- 
one. W.  A.  HOSSACK. 

Freight  Should  Not  Be  Added 

Our  expense  last  year  was  15  per  cent,  of 
total  sales.  But  the  per  cent,  will  vary  in  dif- 
ferent years.  Some  years  we  do  more  busi- 
ness than  others  with  the  same  expense,  such 
as  rent,  taxes,  insurance,  light,  fuel,  salaries, 
etc.  We  think  the  proprietor's  salary  should 
be  added  to  expense,  same  as  the  clerks,  but 
we  don't  think  freight  should  be  added.  We 
think  merchants  are  few  and  far  between  who 
run  their  business  at  an  expense  of  10  per 
cent.    They  don't  need  any  attention. 

Rico  Hardware  Co. 

Cost  of  Collections  Nearly  That  of  Selling 

To  know  what  it  costs  to  do  business  is  one 
of  the  most  essential  things  for  a  business  man 
to  know.  It  is  impossible  to  tell  exactly  just 
what  it  does  cost.  It  costs  us  about  12%  per 
cent.;  if  the  cost  is  over  15  per  ceiit  there  is 
something  wrong.  A  large  credit  business 
increases  the  cost  of  doing  business.  It  seems 
to  us  sometime  when  collections  are  hard  that 
it  costs  nearly  as  much  to  collect  the  accounts 
as  it  does  to  sell  the  goods  in  the  first  place ; 
in  fact,  we  are  considering  very  seriously  of 
putting  the  business  on  a  cash  basis. 

Hale  &  Reynolds  Hardware  &  Supply  Co. 
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The  average  for  the  past  ten  years  has  been 
about  12  per  cent.,  it  varies  each  year.  It  re- 
quires much  attention  to  keep  this  item  where 
it  should  be.  Haverly  Bros. 


It  depends  much  on  the  class  of  goods  han- 
dled. I  Aiake  a  specialty  of  nickel-plated 
ware,  cutlery,  house  furnishings,  sewing  ma- 
chines, tools,  etc.  My  expense  will  average  20 
per  cent,  or  more,  but  I  handle  as  far  as  pos- 
sible goods  with  a  good  margin  of  profit,  and 
cut  out  as  much  as  possible  those  that  will 
afford  only  a  small  profit.  My  net  profit  is 
nearly  as  great  as  many  dealers  whose  sales 
are  larger.  It  seems  to  me  it  is  hard  to  com- 
pare percentage  of  expense  when  the  lines 
are  so  varied.  Geo.  W.  Leedle. 

Average  12  to  14  Per  Cent. 

I  have  read  the  article  in  the  Magazine  in 
regard^  to  expense  accounts.  I  think  as  some 
of  them  do  that  conditions  vary  much,  due  the 
size  of  town.  I  am  located  in  a  small  town  of 
500  inhabitants.  Here  the  expense  would  be 
low,  but  the  volume  of  business  would  still  be 
in  like  proportion.  My  expenses  have  aver- 
aged from  12  to  14  per  cent,  a  year  for  a 
period  of  16  years.  Geo.  W.  Bieber. 


goods  is  that  if  $100  worth  of  goods  are  sold 
at  a  profit  of  5  per  cent,  another  $100  worth, 
must  be  sold  at  a  profit  of  35  per  cent  to  make 
an  average  of  20  per  cent. 

Hardware  Dealer. 


Our  expense  account  for  last  year  was  13 
per  cent,  of  gross  sales.  It  would  vary,  we 
believe,  so  that  no  definite  amount  could  be 
stated  year  in  and  year  out,  as  same  expense 
would  be  incurred  with  exception  of  freight 
if  increase  or  decrease  of  business  was  done, 
but  think  12  to  15  per  cent,  would  be  conserv- 
ative to  figure  upon.  We  consider  about  15 
per  cent,  to  be  our  expense.  Freight  is  figured 
in  expenses.  Connecticut. 

Expenses  of  Every  Kind  Should  be  Charged 

We  charge  to  expense  the  salaries  of  the 
firm,  rent,  taxes,  insurance,  all  supplies  of 
every  kind  bought  for  the  store,  including  new 
show  cases,  etc. 

In  addition  to  the  expense  account  we  carry 
the  following  ledger  accounts :  Payroll,  freight, 
cartage,  postage,  traveling,  advertising,  team 
and  interest.  All  these  are  included  in  esti- 
mating the  total  .  expense  or  cost  of  doing 
business. 

While  we  do  not  figure  bad  debts  as  part  ot 
the  expense,  an  alFowance  must  be  made  to 
cover  these  when  estimating  the  profit.  No 
matter  what  theories  one  may  have  in  re- 
gard to  the  expense  account,  all  of  the  above 
items  must  be  paid  out  of  the  profit.  In  many 
kinds  of  business  these  will  figure  20  per  cent, 
oiv  more  of  the  total  sales. 

The  point  that  we  consider  in  marking  our 


The  question  of  store  expense,  "or  any 
other,"  is  surely  one  that  needs  the  "watchful 
eye,"  and  the  per  cent,  on  gross  amount  of 
business  differs  so  much  that  I  hardly  see  a 
way  to  figure  on' my  business,  so  as  to  assist 
my  neighbor  materially.  Each  must  use  his 
best  judgment  more  on  this  question  perhaps 
than  any  other  pertaining  to  the  business  and 
financial  success.  Expense  is  the  ballast  of 
which  so  many  .of  us  are  overloaded,  and  un- 
less lightened  at  an  early  day  will  surely  sink 
the  business.  We  think  never  less  than  10  per 
cent,  and  ofttimes  more  should  be  added  for 
expense.  O.  K.  Bales. 

Hit   Hie  Crazy  Bone 

In  bringing  up  this  matter  of  expense  ac- 
count you  have  hit  us  on  our  crazy  bone,  for 
I  think  every  Hardware  dealer  has  rather 
dodged  that  subject.  It  is  one  he  cannot 
handle,  as  his  good  sense  tells  him  he  should. 
I  know  this  to  be  true  in  my  own  case,  and 
other  dealers  with  whom  I  haye  conversed  are 
of  the  same  opinion. 

The  proportion  of  expense  in  all  stores,  be- 
yond doubt,  is  too  large,  which,  of  course,  cuts 
down  the  profit.  Where  are  the  leaks?  I  be- 
lieve one  to  be  the  tin  shop,  especially  where 
several  men  are  employed.  We  find  it  a  hard 
matter  to  know  just  what  the  shop  is  doing, 
although  we  try  to  have  a  system  in  that  as 
good  as  in  our  office  work. 

There  is  one  other  place  about  a  Hardware 
store  where  there  can  be  quite  an  item  of  ex- 
pense, that  is  the  bam,  if  you  keep  several 
delivery  rigs.  .  Look  well  after  the  barn  ex- 
pense, and  select  men  for  that  work  with  as 
much  care  as  you  do  in  your  office  or  behind 
your  counter. 

Then  again,  we  have  the  loss  from  poor  ac- 
counts. They  are  always  with  us  if  we  do  a 
credit  business.  This  is,  however,  our  own 
fault,  and  I  for  one  have  learned  to  say  "No" 
when  there  are  any  doubts  as  to  the  parties 
being  worthy  of  credit,  and  I  sincerely  hope 
every  Hardware  man  that  reads  this  article 
will  quit  being  beaten  out  of  his  goods.  They 
are  not  the  kind  of  stuff  that  will  rot  or 
deteriorate  to  any  great  extent  if  left  on  the 
shelf,  and  we  do  not  have  to  put  them  out 
indiscriminately. 

There  are  many  other  things  which  enter 
into  this  important  matter  of  expense,  and>  it 
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would  be  a  very  hard  thing  to  say  what  the 
percentage  should  be,  unless  all  the  conditions 
were  taken  into  account,  but  this  we  do  know, 
it  should  not  exceed  10  per  cent.,  if  we  figure 
on  a  profit  of  25  per  cent.,  leaving  us  a  net 
profit  of  15  per  cent.  W.  A.  Townes. 


We  are  satisfied  that  the  expense  account 
is  one  of  the  principal  and  most  important 
subjects  to  the  Hardware  dealer.  The  amount 
of  help  employed  should  correspond  to  the 
amount  of  patronage  the  store  enjoys,  also 
with  some  of  us  how  to  keep  our  tinners  busy 
during  the  dull  season,  the  style  of  buildmg 
one  is  located  in  and  the  amount  of  fuel  re- 
quired to  keep  the  building  comfortable  m  all 
kinds  of  weather.  All  these  are  circumstances 
which  bear  directly  on  this  subject.  We  would 
consider  ourselves  fortunate  to  carry  on  our 
business  at  an  expense  of  15  per  cent,  of  the 
gross  receipts.  Milroy  &  Johnson. 

No  Two  Merchants  Figure  on  Same  Basis 

The  subject  under  consideration  seems  to 
the  writer  is  one  of  which  there  can  be  many 
views  taken.  As  to  the  expense  of  doing  busi- 
ness, it  is  my  opinion  that  no  two  merchants 
can  figure  upon  the  same  basis,  and  expense 
for  the  retailer  must  be  partly  guesswork. 

As  to  keeping  expenses  down,  there  are 
many  ways  of  doing  this,  and  it  is  a  question 
that  each  individual  must  work  out  for  him- 
self. 

As  to  the  keeping  up  of  profits,  I  think  that 
every  dealer  in  the  country  will  agree  that  this 
is  a  hard  problem.  None  of  us  reduce  our 
profit  to  a  narrow  margin  of  our  own  free 
will,  except  it  be  that  we  have  been  getting 
too  large  a  profit  on  some  certain  article.  The 
fact  is  that  unfair  competition  reduces  the 
profit  and  there  is  no  way  of  preventing  this 
except  that  wc  adopt  the  old  motto,  *  Do 
unto  others  as  you  would  be  done  by.  The 
motto  adopted  by  many  of  us  to-day  is  *Do 
the  other  fellow  before  he  does  you." 

I  think  a  great  many  of  us— manufacturers, 
jobbers  and  retailers— are  too  anxious  to  reach 
out  beyond  our  own  territory  and  quote  low 
prices,  thinking  that  whatever  business  we  get 
in  this  way  is  all  clear  gain  and  we  can  afford 
to  do  it  for  a  small  margin  of  profit.  We 
forget  that  the  other  fellow  whose  territory 
wc  hit  can  come  over  into  our  territory  and 
pay  us  back  in  our  own  coin. 

Pushing  one's  business  is  not  to  be  con- 
demned, to  be  sure;  but  pushing  it  at  illegiti- 
mate profit,  as  we  have  seen  demonstrated  by 
some  catalogue  houses,  causes  disturbance 
wherever  these  quotations  reach  and  we  retail 
dealers  who  condemn  the  catalogue  houses  for 


coming  into  our  territory  with  cut  prices  I 
fear  sometimes  go  over  into  our  neighbor's 
territory  and  cut  prices,  not  quite  to  the  ex- 
tent that  catalogue  houses  do,  but  enough  to 
create  disturbance  in  the  local  market. 

I  wish  that  we  might  depend  more  upon  the 
quality  of  our  goods,  the  courtesy  of  our  sales- 
men and  the  full  assortment  to  be  selected 
from  to  draw  people  to  our  stores,  rather  than 
to  depend  upon  low  prices  to  effect  this  end. 
This  is  reasonable,  and  the  dealer  who  keeps 
his  stock  up  has  courteous  salesmen,  m^kes 
fair  prices,  advertises  legitimately  for  business 
and  treats  his  customers  as  they  should  be 
treated  will  find  his  business  increasing  and 
his  profits  satisfactory  at  the  end  of  the  year. 
He  need  not  worry  about  his  expenses  if  he 
does  all  this  and  sells  goods  at  a  legitimate 
margin  of  profit.  A.  H.  Abbe. 

Does  Not  Believe  In  a  Stipulated  Amount 

We  find  that  13  per  cent,  covers  our  ex- 
pense account.  This  includes  every  item  of  ex- 
pense ;  not  a  salary  for  ourselves.  Local  condi- 
tions enter  largely  into  this  question,  compe- 
tition, etc.  If  a  dealer  uses  a  mailing  list  reg- 
ularly his  postage  account  is  considerable. 
Perhaps  the  matter  he  mails  is  not  conducive 
to  trade  and  does  no  good.  Avoid  knocking 
even  on  a  catalogue  house.  Be  fair  in  order 
to  get  fair  treatment.  We  do  not  believe  in  a 
stipulated  amount  for  expense.  Don't  be  tight ; 
make  your  expense  account  pay  you  a  good 
profit,  but  all  the  time  be  careful,  and  it  won't 
run  away  from  you.  E.  R.  Lockwood. 


I  keep  a  detailed  account  of  all  business. 
The  expense  acount,  not  including  my  own 
services,  was  \2M  per  cent,  of  the  business 
during,  the  period  of  1900-1905.  Freight  is 
not  figured  as  expense.  A.  Duenweg. 

Almost    Impossible    to    Make    a   Profit  on 
Nails. 

I  do  not  think  that  it  is  hardly  possible  for 
a  Hardware  merchant  to  do  business  on  less 
than  20  per  cent.,  including  his  salary.  I 
think  that  in  the  expense  account  should  be 
added  a  reasonable  salary  for  the  merchant 
You  so  often  hear  the  remark  made  that  a 
dealer  has  bought  nails  on  a  $2  base,  and  is 
selling  them  at  $2.10,  that  he  is  making  10 
cents  profit  on  them,  while  the  truth  of  the 
matter  is,  I  believe,  that  he  is  losing  five  cents 
on  every  keg,  for  it  is  almost  impossible  to 
handle  nails,  when  you  consider  the  delivery, 
for  less  than  15  cents  on  a  keg.  I  think  that 
on  the  whole  20  per  cent,  is  about  the  figure 
to  go  by.  O.  J.  Dawjng  Ca 
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Bulletin  of  New  Dealers 

(REQUESTS    FOR    CATALOGUES    AND  INFORMATION.) 

Special  reports  have  been  received  at  the  office  of  the  Hardwaxb  Dealers'  Magazine  from-  the  following 
new  dealers  (or  change  in  style  of  firms)  since  last  bulletin,  stating  the  goods  which  they  handle  or  expect  to 
handle.  These  reports  are  sent  to  us  direct  from  the  dealers  themselves,  and  are  therefore  reliable.  They 
want  the  latest  catalogues,  special  circulars  or  price-lists  relating  to  the  classes  of  goods  they  handle.  The 
numbers  indicate  classes  of  ^oods  handled. 


1  Builders'  Hardware 

2  Machinists'  Tools 

3  Carpenters'  Tools 

4  Cutlery  &  Plated  Ware 

5  Tinware 

0  Woodenware 

7  Rope  and  Twine 

8  Pumps 

f)  Agricultural   Goods 

10  Bicycles 

11  House  Furnishings 


12  Guns  and  Ammunition 

13  Building  Papers 

14  General  Hardware 

15  Electrical   Supplies 

17  Factory  Supplies 

18  Stoves  and  Ranges    - 

19  Furnaces 

20  Saddlery  Hardware 

21  Vehicles 

28  Lead  and  Iron  Pipe 
23  Tin   Plate  and   MeUls 


24  Cabinet  Hardware 

25  Horse  Shoes 

26  Plasterers'   T90IS 

27  Paints  and  Oils 

28  Glass  and  Putty 

20  Blacksmiths'  Supplies 

30  Fishing  Tackle 

31  Sporting  Goods 

32  Butchers'  Tools 

33  Hose 

34  Weather  Strip 


Alabama 

FLORENCE:     Goode-O'steen  Hardware  Co. 
Retail  (opened  new  store),  1  to  9,  12,  13,  14, 

17,  18,  20,  22  to  37,  41,  44. 

Arizona 

PRESCOTT:    Arizona  Mine  Supply  Co. 
Wholesale    and    retail     (succeeded    Brown 
Bros.),  1.  2,  3,  7,  8.  13.  15,  18,  22,  23.  25, 
27,  28,  29,  33,  35,  37,  38,  40,  44. 

Arkanaaa 

BERRYVILLE:    Walker  Hardware  Co. 
Retail  (formerly  G.  W.  Walker  &  Sons),  1 
to  14,  18,  20  to  23,  25  to  31,  33,  35  to  38, 
40,  41,  43. 

California 

LOS  ANGELES :   Boothe-Max  Hardware  Co. 

Retail  (opened  new  store),  1  to  7,  10,  11,  12, 

-  14,  15.  18,  22,  23,  24,  26,  27.  28.  30  to  38. 

36,  38,  40,  43. 

LOS  ANGELES :    Cass-Smurr-Damerel  Co. 

Wliolesale  and  retail  (consolidation  of  Cass 

&  Smurr  Store  Co.  and  Cass-Damerel 

Hardware  Co.),  1  to  7,  10,  12,  13,  14, 

18,  19,  22,  24^  26,  30  to  34,  36,  38,  40,  43, 
44.      . 

SAN  FRANCISCO :   C.  H.  Philpott,  135  Fifth 
street. 
Retail  (opened  new  store),  1  to  5,  7,  12,  13, 
14,  18,  24,  26,  36. 

Conneotlout 

BRIDGEPORT :    Hawley  Hardware  Co. 
Wholesale  and  retail  (formerly  C.  W.  Haw- 
ley), 1  to  4,  7,  8,  9,  12,  13,  14,  17,  26,  28, 
32  to  86,  43., 

Florida 

LEESBURG:    Watts  Hardware  Co. 
Retail  (bought  otit  J.  H.  Hanson)  1,  3  to  7, 
12,  14, 18;  22,  27,  30.  37.  38, 41,  43. 


35  Del  ting 

36  Lawn  Mowers 

37  I^mps 

38  Oil  Stoves 
30  Stationers*   Hardware 

40  Refrigerators 

41  Shoe  Nails,  Soles,  etc. 
43  Wood  Mantels,  etc, 

43  Plumbers'   Supplies 

44  Steam   Fitters    Supplies 

45  Yacht  &  Boat  Hardware 

llllnoia 


CARLINVILLE:   C.  F.  Barrick  &  Co. 

Retail  (added  hardware). 
FERRIS:    J.  W.  Richards. 

Retail   (succeeded  James  Whewell)   1,  3,  5, 

7,  8,  12,  14,  18,  20,  22,  3G,  38. 
MT.  CARROLL :    Adam  Fiilrath. 

Retail  (succeeded  Otto  Jensen),  1  to  10,  12, 
14,  18,  20  to  23,  25,  26,  29,  30,  32,  35,  36, 
38  to  42. 
ROCKTON  :    C.  E.  Phelps. 
Retail  (formerly  Phelps-Collins  Co.),  1,  3  to 

8,  12,  14,  18  to  22,  27,  28,  34,  36,  38,  40, 
41. 

WASHINGTON:     Charles  E.  Hebb  &  Co. 
Retail  (succeeded  E.  G.  Chaffer  &  Co.),  1,  3, 
4.  o,  7,  8,  9,  12.  13,  14,  18  to  23,  27,  28,  33, 

35,  36,  38,  40,  43. 

Indiana 

MARION:     Brown- Williams  Co. 
Retail  (consolidation  of  Williams  &  Son  & 
W.  A.  Brown),  1  to  10,  12,  13,  14,  17  to 

36,  38,  41. 

Iowa 

ANTHON:    Griffen  &  Menter. 
Retail  (formerly  Myers  &  Menter),  1,  3  to 
10,  14,  18,  19,  21,  22,  23,  25  to  28,  30,  33, 
35,  36,  38,  40,  43. 
DYERSVILLE:     May  Bros.  &  Forkienhrock 
Co. 
Retail  (formerly  May  Bros.),  1  to  8,  10,  12, 
14,  18,  19,  20,  22  to  31,  33  to  44. 
MANCHESTER:  Hutchinson  &  Atwater. 
Retail  (formerly  Simon  &  Atwater),  1  to  5, 
7,  11,  12,  14,  18,  19,  22  to  26,  28  to  36, 
38  to  41,  48,  44. 
WEST  SIDE:    Suhr  &  Boack. 
Retail  (formerly  Suhr  &  Sons),  1  to  12,  14, 
18  to  24,  26,  27,  28,  30,  38,  36,  36,  88,  40. 
41,  48.  44. 
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Kentucky 

BOWLING   GREEN:     Miller-Rogers   Hard- 
ware  Co. 
Retail   (formerly  Miller  &  Harris),  1  to  8, 
10.  11,  12,  14,  18,  19.  21,  2o  to  34,  36, 
37,  41. 
PADUCAH  :     L.  W.  IIenncbcr}?er  Co. 
Wholesale  and  retail   (bought  retail  depart- 
ment of  Scott   Hardware  Co.),   1  to  8, 
10.  12,  13,  14,  17,  18,  24.  2(5.  30  to  30.  38, 
40,  42. 

Michigan 

GRAND  RAPIDS:    Heth  Bros.,  017  So.  Divi- 
sion Street. 
Retail   (succeeded  D.  E.  Lozier),  1  to  5,  7. 
8,  11,  13,  14,  17,  19,  22,  23,  2().  27,  28.  \\\ 
34,  36. 

MiMl8sippl 

GULFPORT:     Poythess  Hardware  Co. 
Wholesale    and    retail     (succeeded    Meyer- 
Neville  Hardware  Co.),  1  to  12,  14,  15, 
18,  19,  22,  23.  26  to  33,  36  to  42,  44,  45. 
Missouri 
APPLETON   CITY:     Luchsinger   Mercantile 
Co. 
Retail  (formerly  Adam  Luchsinger),  1,  3  to 
12,  14,  18  to  23,  25,  26.  28.  30,  33  to  :38, 
40,  41. 
NEOSHO:     Briggs  Hardware  Co. 
Wholesale    ard     retail     (formerly     Briggs- 
Centers  Hardware  Co.),  1,  3  to  9,  12,  13, 
14,  18,  21,  22,  23,  25,  26,  29,  30,  36,  38, 
40,  41. 
NORBORNE:    Belt.  Bros.  &  Shifferdecker. 
Retail  (succeeded  R.  W.  Backenstoe),  1  to 
5,  7,  8,  9,  12,  14,  }8.  21,  22,  23,  26,  30, 

31.  33,  36,  38,  44. 

ST.  JOSEPH:     Parrish-Erickson  Hardware, 
Furniture  and  Carpet  Co. 
Retail     (formerly    Parrish-Erickson    Hard- 
ware Co.),  1  to  5,  7,  10,  14,  18,  24,  26. 

32,  33,  34,  36>  38,  40. 
SALEM:     Martin-Dent  Mercantile  Co. 

Retail  (fontierly  Martin-Dent  Hardware 
Co.)  1  to  8,  10,  12,  13,  14,  18,  22  to  29, 
84,  36  to  41. 

Nebraska 

COZAD:     Robertson  Furniture  &  Hardware 
Co. 
Retail  (formerly  W.  Robertson  &  Co.),  1  to 
7,  10,  11,  12,  14,  18,  23,  25  to  28,  31,  36. 
87,  38,  40. 
HUMPHREY:    Humphrey  Hardware  &  Im- 
plement Co. 
Retail  (succeeded  H,  J.  Bruenig),  1  to  7,  9 
to  12,  14,  16,  18  to  23,  26,  27,  29,  31  to 
88,40. 
PAWNEE  CITY:    C.  W.  Simon. 
ReUil  (succeeded  C  A.  NeviA^),l  to  7,  10, 


11,  12,  14,  17,  18,  19,  22,  23,  24,  26,  27, 
29  to  41,  43,  44. 

New  York 
BROOKLYN:     S.  H.  Kinney  Co.,  1445  Flat- 
bush  Avenue. 
Retail  (succeeded  A.  F.  Lundblom),  1,  3  to 
7,  9,  10,  13.  14,  15,  24,  26,  27,  30  to  34, 
36,  37,  38,  40.  41,  43,  45. 
CLYDK:    Geo.  S.  Bliss. 

Retail    (formerly  Bliss   &   Compson),    1   to 
14,  18,  19,  2(».  22,  23,  25  to  38,  40,  41.  43, 
44. 
DOBBS  FERRY:     Mrs.  Sarah  C  Ackerman. 
Wholesale  and  retail  (formerly  S.  M.  Ack- 
erman), 1,  3  to  7,  9.  10,  12,  13,  14.  17. 
18,  26.  27,  28,  30,  33,  34.  :36.  37,  38. 
MERIDIAN:    J.  S.  Banker  Hardware  Co. 
Retail  (bought  out  W.  IJ.  Daboll),  1  to  10, 
12  to  15,  18,  19.  20,  22,  23,  26.  27.  28,  30. 
31,  32,  36,  37,  38,  41,  43,  46. 
RED  HOOK:    J.  A.  CurUss. 

Retail  (formerly  Curtiss  &  Van  de  Bogart). 
WHITNEY'S  POINT:    P.  H.  Landers. 
Retail  (succeeded  J.  J.  Johnson  &  Sons),  1 
to  9,  13,  14,  18,  19,  22,  23,  26,  27,  28,  30 
to  36,  38,  40  to  44. 
WINDSOR :    B.  S.  Anderson. 

Retail  (opened  new  store),  5  to  8,  10,  12,  14, 
22.  29,  30,  31.  33,  36,  37,  38,  41,  44. 
WOODHULL:    Walter  A.  Smith. 
Retail  (succeeded  E.  H.  Mason)  1  to  10,  12, 
13,  14.  18.  19,  20,  22,  23,  26,  27,  28,  29,  34 
to  38.  41. 

North  Carolina 

MARION:     Troutman  &  Hyams. 
Wholesale  and  retail   (succeeded  J.  S.  Dy- 
sart),  1  to  9,  12  to  18,  20  to  33,  35  to 
41.  43,  44. 

North  Dakota 

McVILLE:  Halvjjrson  &  Peterson  Bros. 
Retail   (opened  new  store),  1  to  8,  10,  11, 
12,  14,  18,  19,  20,  22,  23,  24,  26  to  44. 

Ohio 

CINCINNATI :       Rcutcr-SchiUinger     Hard- 
ware Co. 
Wholesale   and    retail    (succeeded    Rendigs 
Hardware  Co.),  1  to  10,  13,  14.  17,  23, 
27,  29,  30,  31,  33,  34,  36,  41. 
COLUMBUS:     O'Neill  Hardware  Co.,   1050 
Mt.  Vernon  Avenue. 
Retail  (opened  new  store),  1  to  8,  11,  18,  14, 
15,  18,  22,  26,  27,  28,  80,  33,  84,  36,  41. 
CORTLAND:    Faunce  Hardware  Co. 
Retail  (formerly  J.  H.  Faunce),  1  to  6,  7,  8, 
9,  12.  13, 14,.  18  to  23,  24  to  30,  32,  33,  36, 
38,  40  to  44. 
DEFIANCE:    W.  V.  Hutchins  &  Son. 
TRetail   (formerly  Hutchins  &  Comwell),  1 
to  8,  II  to  14,  18,  2&  to  34»  36, 38,  40,  4L 
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NAPOLEON :    Duncan  &  Freitag. 
Retail  (succeeded  P.  P.  Painter),  1  to  14,  18 
to  34,  36,  38  to  41,  43,  45. 

Oklahoma  Territory 

STROUD:    R.J  .Miller. 
Retail (  succeeded  J.  W.  Cloud),  1,  3,  4,  5,  7. 
12,  14,  18,  20,  25,  30,  31.  41. 

Pennsylvania 

BEAVER  FALLS :    Frank  F.  Brierly  &  Sons. 
Retail  (formerly  Frank  F.  Brierly),  1  to  8. 
10,  12  to  10.  23,  25  to  28.  30  to  3(»,  38,  40, 
41. 
GRAMPIAN :     S.  T.  Orcutt. 
Retail   (succeeded  A.  T.  Beers),  I  to  8,  12 
to  14,  18,  Id,  20,  22  to  31,  33,  36,  37,  38, 
40,  41,  43,  44. 
PITTSBURGH:     Pittsburgh     Hardware     & 
Home  Supply  Co. 
Wholesale  and  retail  (opened  new  store),  1 
to  7,  10  to  15,  18,  19,  24,  26  to  31,  33,  34, 
36,  38,  40,  41. 

South    Carolina 

UNION :    Bewley  Hardware  Co. 
Wholesale     and    retail     (succeeded    Oetzel 
Hardware  Co.),  1  to  10,  12,  13,  14,  18, 
20,  22,  23,  25.  to  38,  40,41. 

South   Dakota 

MURDO:    J.  R.  White. 
Retail  (were  formerly  at  Centerville,  S.  D.). 

Vermont 

MANCHESTER:    Taconic  Hardware  Co. 
Retail  (succeeded  W.  R.  Hard),  1  to  9.  13, 
14,  15,  22,  23,  24,  26,  27,  28,  32,  33.  36,  38. 

Weat  Virginia 

NEW  CUMBERLAND :    W.  W.  Robinson. 
Retail  (succeeded  Young  Hardware  Co.),  1 
to  14,  17,  18,  19,  21  to  24.  27,  30,  31,  34, 
36,37,  38,  40,  41,' 43,  44. 

Wyoming 

CODY:    McGinnis  &  Brundage. 
Retail  (opened  new  store),  1  to  6,  7,  9,  10, 
12,  14,  18,  20  to  26,  29  to  33,  36,  37,  38, 
40,  41,  43j  44.   • 
ENCAMPMENT:*   L.  S.  Alfred. 
Retail  (bought  hardware  department  of  En- 
campment Merc  Co.)« 

CANADA 

SUSSEX,  N.  B.:    H.  H.  Dryden,  Ltd. 
Wholesale  and  retail  (formerly  H.  H.  Dry- 
den), 1  to  8,  10.  12,  13,  14,  18,  19,  22,  23, 
24,  27  to  38.  40. 
GUELPH,  ONT.:    McMillan  Bros. 
Retail  (succeeded  Geo.  B.  Morris),  1  to  8, 
10,  12,  13.  14,  17,.  24,  26  to  38,  40,  41,  44, 
45. 


NorvelUShapleigh        Hardware       Co/s 
Catalogue 

The  Norvell-Shapleigh  Hardware  Co.,  St. 
Louis,  Mo.,  will  soon  mail  the  trade  their  fall 
catalogue.  The  book  will  embrace  not  only 
standard  lines  of  seasonable  goods,  but  in  ad- 
dition will  offer  some  attractive  values  in 
certain  lines  upon  which  the  retail  trade  has 
had  difficulty  in  competing  with  the  catalogue 
houses.  In  pricing  a  number  of  lines  in  the 
catalogue,  special  consideration  has  been  given 
to  the  competition  from  which  the  retail 
Hardware  merchant  suffers.  At  intervals 
throughout  the  catalogue  there  will  be  insert- 
ed red  pages,  and  on  these  pages,  will  be  of- 
fered goods  that  the  retailer  can  offer  as  lead- 
ers and  fighting  items.  The  public  like  bar- 
gains, as  the  catalogue  houses  and  depart- 
ment stores  have  demonstrated.  The  com- 
pany state  they  offer  these  several  special 
lines  at  a  very  small  advance  above  cost,  and 
suggest  that  if  the  retailers  will  take  these 
same  lines  and  offer  them  without  adding  too 
much  profit,  they  will  prove  good  advertising 
material.  They  remark  that  some  of  the  prices 
in  the  catalogue  are  such  as  to  cause  some 
people  to  "sit  up  and  take  notice."  To  over- 
come the  objections  of  some  retail  merchants, 
the  catalogue  will  be  issued  in  two  parts;  a 
large  catalogue  showing  the  goods,  accom- 
panied by  a  small  pamphlet  covering  all  the 
items  in  the  catalogue.  The  concern  will 
continue,  as  usual,  to  push  their  "Diamond 
Edge"  and  other  high-class  goods.  The  cata- 
logue, it  is  expected,  will  be  ready  by  the  15th 
inst. 


The  Bliss  Supply  Co.,  465  The  Arcade, 
Cleveland,  Ohio,  who  make  a  specialty  of 
steam  specialties,  are  desirous  of  receiving  cat- 
alogues in  the  line  of  steam  fitters  and  plumb- 
ers' supplies. 


Roberts  &  Sims,  Wellington.  New  2^l3nd. 
have  started  in  business  as  wholesale  and  re- 
tail Hardware  dealers  at  38  Cuba  street.  They 
are  desirous  of  receiving  catalogues,  net  prices, 
etc.  They  advise  if  manufacturers  want  live 
agents  in  that  colony  they  are  open  for  such 
agencies. 


The  Enterprise  Mfg.  Co.,  Philadelphia;  Pa., 
call  attention  to  efforts  that  arc  being  made 
by  some  outside  parties  to  sell  the  trade 
specialties  of  various  brands  with  the  state- 
ment that  they  were  made  by  this  company. 
The  ,  Enterprise  people  make  emphatic  their 
announcement  tha*  it  is  their  invariable  rule 
not  to  manufacture  specialties  under  any  other 
name  than  its  own. 
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A    Hardware   Clerk'a   View 

To  the  Editor: 

Are  you  successful  in  your  business  ?  If  so, 
why? 

If  not,  why  not? 

What  do  you  lack? 

Is  it  the  lack  of  energy  on  your  part,  or  are 
you  handicapped  by  unreliable  help? 

Two  prominent  business  men  met  one  even- 
ing after  business  hours  and  inquired  about 
each  other's  success  of  the  day.  One  man  had 
a  smiling  face  which  showed  satisfaction  and 
contentment.  The  other  had  a  frown  of  worry 
and  displeasure  on  his  brow. 

The  man  with  the  smiling  face  replied  that 
he  had  had  a  successful  day,  that  each  of  his 
clerks  had  worked  with  a  determination  to 
outdo  the  others.  He  was  very  well  satisfied 
with  his  lot. 

The  other  man  complained  that  his  clerks 
took  no  interest  in  their  work,  that  they  didn't 
care  to  spend  their  time  around  him.  He 
complained  that  he  was  worried  about  his  cash ; 
it  took  so  much  time  to  take  care  of  it  he 
couldn't  decide  whether  all  of  the  change  was 
placed  into  the  drawer  or  whether  part  of  it 
found  its  way  into  the  pockets  of  his  help. 
He  remarked  that  he  felt  like  discharging  all 
his  help  and  getting  other  clerks. 

"Look  here,  my  dear  friend,"  said  his  com- 
panion, "I  don't  believe  you  treat  your  clerks 
as  they  should  be  treated.  Have  you  ever 
thought  of  the  time  when  you  was  a  clerk  in 
the  store  you  now  own?  Have  you  ever 
thought  of  the  interest  you  took  when  your 
employer  placed  a  great  deal  of  confidence  in 
you?  Have  you  ever  thought  that  your  clerks 
are  human,  that  they  have  the  same  feelings 
and  desires  for  your  confidence  as  you  had 
years  ago?  I  take  a  lively  interest  in  the 
welfare  of  my  help  and  have  the  greatest  con- 
fidence that  they  in  turn  take  an  interest  in 
their  work.,  I  treat  them  as  I  do  myself.  I 
feel  that  my  success  largely  depends  on  my 
clerks.  I  ask  their  advice  as  they  do  mine. 
We  confer  with  each  other,  and  thus,  the 
most  friendly  relations  exist  between  us.  You 
commence  to-morrow  and  follow  my  advice 
and  I'll  venture  to  say  you  will  notice  an  im- 
mediate change  in  your  favor." 

This  is  advice  that  all  should  take  and  they 
would  surely  see  a  betterment  of  their  finan- 
cial condition  in  a  very  short  time.  Give  your 
clerks  a  chance.  Let  them  see  you  are  much 
interested  in  them.  Confide  in  them  and  see 
how  great  will  be  the  results.  A  Clerk. 


S.  H.  Kinney  Co.,  1445  Flatbush  avenue, 
Brooklyn,  N.  Y.,  is  a  new  concern  in  the 
Hardware  line,  having  puxckased  the  business 


of  a  successful  concern,  A  general  line  of 
contractors'  supplies  will  be  handled,  together 
with  builders'  Hardware,  paints  and  oils, 
house  furnishing  goods,  etc.  Catalogues,  price 
lists  and  discounts  are  desired  in  these  lines. 
Mr.  S.  H.  Kinney  is  a  practical  man,  having 
had  years  of  experience,  especially  in  the  build- 
ers* hardware  line. 

Folding  Circular  Matter 

To  the  Editor: 

I  have  read  your  Magazine  for  some  years 
with  a  great  deal  of  pleasure  and  a  great  deal 
of  profit,  and  take  the  liberty  of  offering  a 
suggestion. 

If  it  were  made  a  universal  practice  by  all 
houses  to  fold  all  documents,  letters,  invoices, 
bills  of  lading,  circulars,  etc.,  face  out,  it 
would  be  found  that,  when  papers  were  taken 
from  the  mail  and  laid  on  the  proper  official's 
desk,  that  they  would  lie  in  such  a  position 
that  the  subject  matter  treated  of  could  be 
plainly  read;  whereas,  when  papers  are  folded 
face  in,  they  always  curl  over,  thus  tending  to 
obstruct  a  rapid  examination  of  it.  I  have 
made  this  suggestion  to  a  number  of  our  lead- 
ing periodical  publishers  and  have  yet  to  re- 
ceive a  dissenting  opinion  on  the  utility  of 
this  simple  little  thing.      John  F.  Fisk,  Jr. 

Inquiries  for  Qoode 

In  behalf  of  some  of  our  readers,  we  would 
appreciate  advices  as  to  the  makers  of  the 
following  goods,  inquiries  for  which  have  been 
received  since  our  last  issue: 

Wire  Base  Knob. 

"Rapid  Cut"  Hack  Saw  Machine. 

"Blair's"  Hatchets. 

Hide-Faced  Hammers  and  Mallets. 

"Colvin"  Interchangeable  Haicmkr. 

"Brown"  Handy  Boring  Tool  Holders. 

Flexible  Razor  Blades. 

Trunk  Hardware. 

"I  X  L"  Shovels. 

"No  Bum"  Wire  Kettle  Bottom. 

"Star"  Automatic  Egg  Beater. 

Iron  Dry  Measures. 

Manufacturers  of  metal  sash  bars,  such 
AS  are  used  in   show  windows  and  show 

CASES. 

Machine  for  cutting  rod  and  bar  iron. 
Hand-power  pipe  stock  and  die,  for  cut- 
ting PIPE  UP  to  5  inches. 
Cement  Sidewalk  Paving  Tools. 
Floor  polishers  for  the  floors. 
Hollow    pipe    gasoune    lighting  outfit, 

WITH  DOWN  hanging  MANTELS. 

Auto  Spring  Winder. 
Radium  Pocket  Lights. 
"Atlantic"  Brass  Polish. 
White  Metal  in  Sheets. 
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Patented  June  24,  *02;  Jan.  6,  '03. 
Also  protected  in  Foreign  Countries. 


Made  from  Highest  Quality  Extra  Plated  Piano  Wire. 

Over  Oie  HiDioa  Already  Id  Use 


These  rods  are  immedUitely  adiustable  to  windows  of  all  width,  sizes 
and  shapes.    They  are  unequalled  for  Curtain  Rods,  Sash  Rods,  Shsm 
Holders,  Valance  Holders,  etc.  In  consunt  demand  at  large  proflta,  and  a  very  deslrsble  addition  to  any  business. 
Write  at  once  for  full  particulars  and  special  prices. 

Sole 


STANDARD  DEVELOPMENT  CO., 


52  Slate  Street,  CnCAGO 


Fourth  Season  of 

"PULLMAN" 

Screen  Door  Check 


HcWhlmite  Whed   Barrow   Works 

POUGHKCEPSIf;  N.  Y^  U.  S.  A. 

Manufacturer  of  all  kinds  of 
Wooden,  Steel  Tray  and  Steel 
Tubular 

Wheel  Barrows 

for  railroad,  coal,  stone, 
mortar  and  garden  use. 


Janis 

Marking 

Fluid 

M  Carts   per  Btllle 


Prepaid  OB  tcedpt 
•i  Price 

For  Marking  Pock- 
et KnlTes.  Rasors, 
Tabl^  Cutlery.  Tools 
or  other  ateei  arti- 
cles, also  Silverware. 
Platedware.  Glass- 
w  a  r  e,  Cblnaware, 
etc.  Our  Biarkioff 
nuld  Is  the  best 
preparation  erer  of- 
fered. It  Is  the  most 
easily  applied  and 
the  most  readily  re- 
moved, according  to 
Instructions. 
_     _  The  only  (laid  that 

will  not   rust  on   nor  chip  off  or  rub  off;    that 
does  not  mar  the  appearance  of  the  article. 

Evenr  Hardware,  Sporting  Qoods  and  Depart- 
ment Store  should  have  a  bottle.  Guaranteed  to 
please  or  money  refunded.  Order  a  bottle  to-day. 
Ask  for  a  sample  of  OUR  |1.00  WATCH.  Stem 
Wind  and  Set.     Guaranteed  for  one  year. 

W.  a  JARVIS  CO. 

41  Caul  Sb-eet  Craul  RapMs.  Midi. 


Enough  to  last  the  average 

dealer  from  one  to 

three   years. 
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Wynn's 


Black  Silk  Stove  Polish 


ONE    GRADE    ON1.Y 


WINS 

Everywhere 


Is  Known 


Wherever  the 
Best  is  Used 


5-lb.  cans,  barrels  and  retail  packages.  Liquid  and  Paste. 


kC€rfM  BLACK  SaK  STOVE  POLISH  WOBKS 

0Ulceui4WarerMiM: 

IS  WARUN  STREET.  NEW  YOIIT.  D.  S.  A. 

97  BLACKSTONE  STREET.       •       BOSTON.  I).  S.  A. 

FACTORY  AT  STERUN€.  ILUNOIS.  II.  S.  A. 


No  other  kind  was  ever  made  with  the 
object  of  prodacing  the  best  at  any  coat. 
Black  Silk  Stove  Polish  costs  a  little  more, 
hot  la  cheapest  to  use.  We  make  a  choice 
article  for  those  w^ho  are  willing  to  pay  a 
little  more  to  get  a  good  article. 


WINDOW   SIGNS 


We  make  the  attractive,  easy- 
to-mount  kind  demanded  by  the 
dealer. 

The  kind  that  ornaments  the 
door  or  store  front  as  well  as  ad- 
vertises the  goods  handled  by  the 
retailer. 

A  Specimen  Transfer  Window     Sign.  Qur    method    payS    bOth  manU" 

facturer  and  dealer  alike,  nothing  so  good  as  our 

READY  TO  A/f OUNT  SIGNS 

(Paint  and  Gold  Effects) 

SucceMful  Salesmen  Should  Never  be  Without  Them 
Samples,  Prices  and  Original  Designs  Submitted  Free 


CHICAGO 


154-158  Lake 
Street 


Im  Answbeinc  Aovertisembnts  it  is  Dbsibable  that  You  Mention  HARDWARE  DEALERS'  MAGAZINE. 
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ADJUSTABLE    RINGED    SINKERS 

Thm  LargmMt  Manufacturers 

F.    £.    CHESTER.    6,    CO. 

P.  O.  Box  367 

CATALOGVC                                        PROVIDENCE.  R,  1. 

BETTER  and  CHEAPER  Coal  for  CARRIAGE  HEATERS 

-  ONLY  ONE  GRADK-THE  BEST  — 


Standard  Size  Carbons 
for  use  in 


Petty,  Standard  &  Leh- 
.man  Heaters 


Brand  Anen{L^g'rB'^„^^':}52c.  iz.  Brand  KURKO)S?KS}42€.  to. 

More  Alien  coal  used  in  Neiv  York  than  any  other  Brand. 
References— Every  large  Livery  in  New  York. 


THE  ALLEN  COAL  COMPANY,  ^^  ^'?RJcJ^?S?r^^'-*^ 


I  Can  Sell  Your  Rial  Estato  or  Business 

NO  MATTER  WHERE  LOCATED 

Properties  and  Business  of  all  kinds  sold 
quickly  for  cash  in  all  parts  of  the  United 
States.  Don't  wait.  Write  to-day  describing 
what  you  have  to  sell  and  give  cash  price  on 
same. 

IF  YOU  WANT  TO  BUY 

any  kind  of  Business  or  Real  Estate  anywhere, 
at  any  price,  write  me  your  requirements.  I 
can  save  you  time  and  money. 

THE    LAND    MAN 

415  Kansas  Avenue         TOPEKf,  KANSAS 


Wholei^ale 
Hardware    Directory 

Gives  Date  Established,  Capital 
Stock  (if  incorporated)  Class  of 
Goods  Handled,  Territory  Cover- 
ed,  etc.     12th  Annual  Edition. 

Price,   $1.00,   Postpaid 
Daniel  L  HaUelt  253  B*way,  N.  T. 
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Here  are  some  reasons 
•22  caliber  repeating  rifle  is 
bore  repeater  you  can  possi 

In  finish,  workmanship  and  balance  this 
rifle  is  unsurpassed.  The  2lldtiin  quality 
of  steel  drop-forgings  constitutes  all  the 
working  parts.  Every  single  piece  and 
screw  and  pin  in  this  gun  is  made  with 
care  to  a  standard  pattern  so  that  all  parts 
are  positively  interchangeable.  The  bar- 
rel of  excellent  steel  is  carefully  bored  and 
the  deep  rifling  gives  absolute  accuracy 
and  great  wearing  quality.  This  and  other 
Mdriin  rifles  are  the  only  repeating  rifles 
to  which  telescopes  can  be  attached  be- 


why  a  McaHn  Model  1897 
the  most  satisfactory  small 
bly  own. 

cause  the  top  of  the  breech  is  solid  and 
the  empty  shell  is  ejected  from  the  side. 

For  all  sorts  of  small  game  this  rifle  is 
recommended,  and  with  the  long-rifle  car- 
tridge it  is  very  deadly  to  hawks,  owls, 
eagles,  geese,  ducks  and  any  other  shy 
birds  which  are  hard  to  approach  and  re- 
quire a  hard  blow  to  kill. 

As  a  target  rifle  at  long  or  short  ranges, 
with  or  without  a  telescope,  the  Slar^ 
Model  1897  .23  caliber  repeating  rifle  is  the 
guaranteed  equal  of  any  in  the  world. 


If  your  dealer  cannot  supply  you  write  us  dirt'ct.     A  complete  description  of 
Model  i8qi7  is  given  in  our  iqob  Catalog.      Sent  FREE  for  six  cents  postage. 


To  All  Dealers  Handling  Firearms 


The  above  is  one  of  seven  advertisements  to 
be  used  by  the  Marlin  Company  in  their  1906 
advertising  campaign.  These  *'ads'*  will  be 
inserted  in  a  list  of  magazines  selected  for 
their  quality,  known  to  be  bought  and  read 
by  a  class  of  people  financially  able  to  buy 
Marlin  repeaters,  and  having  a  total  guaran* 
teed  circulation  per  month  of  5,000,000.  Esti- 
mating five  readers  to  a  magazine,  this  will 
give  a  total,  for  seven  months,  of  25,000,000 
readers. 

In  addition,  Marlin  goods  are  advertised  in 
farm  papers,  hardware  paipers,  sporting  goods 
papers,  and  in  many  miscellaneous  publica- 
tions. 

IN  OUR  ADVERTISEMENTS  we  ask  for 
six  cents  in  postage  stamps.  This  means  that 
a  person  must  furnish  paper  and  envelope,  a 
two-cent  stamp  for  mailing,  include  six  cents 
and  take  the  time  and  trouble  necessary  to 
write  us  a  letter.  Our  object  is  to  cut  out 
catalog  collectors,  young  boys  and  girls,  and 
people  who  are  not  interested  enough  to  in- 
vest ten  cents  and  the  time  and  trouble 
necessary. 

WE  REASON  that  if  a  person  is  interested 
enough  to  do  this,  it  is  worth  our  while  to  go 
after  him  seriously  and  earnestl]^  and,  on  all 
inquirers  answering  these  advertisements  and 
spending  ten  cents  on  us,  we  spend  more  than 
twenty  cents. 


We  send  each  and  every  one  a  186-page 
catalog  illustrated  with  hundreds  of  engrav- 
ings, having  a  beautiful  cover  in  colors  and 
containing  a  large  amount  of  general  informa- 
tion, interesting  and  instructive  to  all  shooters, 
whether  they  use  Marlin  repeaters  or  not. 

We  send  also  a  copy  of  our  96-page  illus- 
trated testimonial  book  and  a  personal  letter 
in  which  we  refer  them  to  the  nearest  dealer 
that  we  know  who  carries  a  good  stock  of 
Marlin  goods  and  is  enterprising  enough  to 
follow  an  inquirer  and  try  to  sell  the  man  a 
Marlin  repeater. 

We  also  send  to  that  dealer  the  name  and 
address  of  the  party  inquiring,  thereby  putting 
the.  dealer  and  the  consumer  in  direct  com- 
munication one  with  the  other.  We  also  follow 
up  the  customer  and  urge  him  to  buy  through 
the  dealer. 

OUR  ADVERTISING  CAMPAIGN  each 
year  brings  us  thousands  of  inquiries  and 
makes  us  a  great  deal  of  expense  and  trouble, 
as  you  can  readiljr  see,  but  we  believe  that  it 
pays  us,  and  it  will  pay  you  if  you  will  take 
part  in  it. 

IF  YOU  ARE  INTERESTED,  please  write 
us  and  give  us  full  particulars  as  to  exactly 
where  you  stand  on  Marlin  goods.  If  you  are 
with  us  we  want  to  know  it  and  send  you 
some  of  this  business.  Write  us  to-day  and 
tell  us  whether  you  want  to  be  on  our  dealers' 
list  or  not. 


7]ie IXimifili  JFireariFiS  Ca^  21  Willow  St.,  New  Haven,  Ct. 
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Manning,  Bowman  &  Co. 

MERIDEN,  CONN. 

NEW  YORK:    25  West  Broadway.         .    CHECAGOt    158  State  Street. 


''METEOR'' 

Clfctflattng  Cofiee  Percolators 
CHAFING  DISHES, 

( With  Patent "  Ivory  *'  Enameled  Food  Pans ). 

BAKING  DISHES, 

TEA  AND  COFFEE  POTS, 

HOTEL  WARE, 

BATH  ROOM  FURNISH- 
INGS, ETC. 


ALWAYS  Insures  DeMoos  Coffee  and 
SAVES  ONE-THIRD 


for 


Sectional  View. 

Hade  also  lo  Urn  style  with  Alcohol  lamp  tor  nse  on 
the  tabic. 


"ECLIPSE"  Bread  Maker 

Simple  in  Constrtiction* 

Perfect  in  Operation* 

Easiest  to  Clean* 

Will  mix  and  knead  from 

ONE  to  EIGHT 

I  Loaves  of  Bread  in 

Three 
Minutes 

Without  putting  a  finger 

o     .      .  ^r,  to  the  Dough. 

Sectional  View.  "• 

Bear  in    Mind — That  it  is  the  only  machine  that 
ACTUALLY    KNEADS    DOUGH    BY    COMPRESSION 

Therefore  makes  Best  Bread. 

Catalogue  No.  40  H  shows  complete  line. 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Paces. 


Digitized  by 


Google 


August,  1906.  HARDWARE  DEALERS'  MAGAZINE  3" 


i^^BKftftD^ 


AN  IRON  FOR  EVERY  PURPOSE 


im«DN^V. 


window  Display  Contest 


Our  1905  Window  Display  Contest  was  hardly  over  before  dealers 
began  to  ask  when  another  ** ASBESTOS"  contest  would  be  conducted. 

Since  our  last  contest  met  with  such  hearty  approval,  we  decided  to 
hold  another  during  the  coming  Fall.  We  know  how  to  do  it  better  now, 
and  dealers  who  compete  this  year  will  note  a  decided  improvement  in  the 
Display  Advertising  Matter  that  we  furnish. 

In  this  connection  we  desire  to  call  your  special  attention  to  our  Free 
Display  Stand  proposition.  The  stand  is  pressed  from  sheet  steel  and 
coated  with  green  enamel.  The  trade-mark — ASBESTOS — is  printed  on 
the  stand  in  silver  and  red.  Any  dealer  can  make  a  handsome  window 
display  of  Asbestos  Sad  Irons  by  using  the  '^Asbestos''  Display  Stand  as  a 
center-piece.  The  Stand  is  furnished  free  with  Assortm-ent  No.  5,  at  regu- 
lar prices.  You  should  have  the  assortment  anyway,  but  it  is  almost 
indispensable  in  view  of  the  Window  Display  Contest. 

One  of  our  rules  for  awarding  prizes  will  be  this  :  **  Preference  in 
awarding  prizes  will  be  given  to  dealers  who  display  the  most  styles  of 
Asbestos  Sad  Irons,  other  things  being  equal." 

By  having  the  No.  5  Assortment  and  the  Display  Siand  you  will  be 
well  prepared  to  compete  in  the  Window  Display  Contest.     Details  of  the 
contest   will   be    sent    to    the 
trade  in  September. 

Order  ** Asbestos"  Assort- 
ment No.  5  from  your  jobber 
to  day. 


The  Dover 

Mannfactttting 
Company 

Box  810, 

Canal  Dover,    -    Ohio 
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DIAMOND   EDGE   CUTLERY   AND   TOOLS 

Have  Yon  The  Agency? 


NORVELL-SBAPIEIGH  BARDWARE  CO. 

Establlstied  1843  ST**   LOUIS 
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WRITB    FOR 


Our  Fall  Catalogue 


NOW    irv    RRBSS 


Covors  a  FuU  Line  of 
SeasenaMe  Goods 


THIS  CATALOGUE  IS  PRICED  TO  HELP  THE  RETAIL  HARD- 
WARE MERCHANT  MEET  CATALOGUE  HOUSE  COMPE- 
TITION. ON  MANY  LINES  MANUFACTURERS  HAVE  GIVEN 
UP  A  LARGE  PART  OF  THEIR  PROFITS.  WE  HAVE  MORE 
THAN  CUT  OUR  USUAL  PROFIT  IN  HALF. 

RESULT-Prices  That  WiU  Help 

WE  ARE  NOT  GOING  INTO  THE  WHOLESALE  CATALOGUE 
HOUSE  BUSINESS*  WE  HAVE  ALWAYS  ISSUED  A  SPRING 
AND  FALL  CATALOGUE.  THIS  FALL  CATALOGUE  WILL  BE 
JUST  A  LITTLE  MORE  INTERESTING. 

ALL  OUR  SALESMEN   WILL   HAVE   THE   SAME   PRICES. 

WrUo  for  this  Catalogue  MOW 


TRADE 


NORVELL-SflAPLEIGH  BARDWARE  CO. 

ST.  LOUIS 


Elstabllstied  1843 
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IT     RAYS 

FamiilM,  Drestmakert.  Hao4  Lauodrlea  and  oibert 
TO     USE 

^Corona  Hat-Iron 

and  it  will  pay  you  to  tell  it. 
Hada't  we  better  send  you  fur- 
tlier  Information? 

Duplex  Manaf actorlng  Co. 


40-4S  W.  Qulncy  Street 


CMtmgo 


BEVEL  ^TEEL'<S>'IKEWASTE'^|^3[SK0WSH0WJiASy 
Ho  HAMMERIM<x-t4lTTLE-6RIMDlNE^EKTYnNrSHIfo 
QDALIiy  We  HandWdrk-  FlCURE.'lT'OUT  YOORSELF 


HANDMADEBUTCHERKNIVESSf  TOOLS 


A  KEEN  SCYTHE  which  holds  its 
-^^  edge  is  a  tool  much  sought  for. 
This  will  be  found  in  an 

IMPORTED  SWEDISH  SGHHE 

They  are  light  as  a  feather,  bend  with- 
out breaking,  reinforced  and  provided 
with  a  wide  neel.  The  cqtting  edge  lies 
imbedded  and  protected  between  two 
layers  of  softer  steel,  hence  it  must  be 
ground  from  both  sides. 

They  embody  every  feature  of  the 
best  American  and  Swedish  makes  and 
are  built  for  American  trade.  Fully  war- 
ranted. 

Allow  us  to  mail  you  one  free  of 
charge,  try  it  ^ith  your  best  customer 
now  and  we  are  confident  of  your  trade 
for  next  season. 

Write  to-day  for  full  particulars  and 
samples.  Will  send  samples  retailing 
for  $2.50  free  on  request,  you  paying 
express  charges.     Yours  truly, 

ALFRED  ANDRESEN  &  CO. 

1304  WASHINQTON  AVCNUC,  SOUTH 
MINNEAPOLIS         MINN. 


MOTOR= 


Boat  Fittings 

Brass  and  Galvanized  Specialties 

Marine  Hardware 

Send  for  Cataloir 


A.  S.  MORSS  COMPANY 


210-212  Commercial  St. 


Boston,  Mass. 


Wholesale 
Hardware  Directory 

Gives  Date  Established,  Capital  Stock  (if  in- 
corporated) Class  of  Goods  Handled,  Terri- 
tory Covered,  etc.     12th  Annual  Edition. 

DANIEL  T.  MALLETT, 
m  Broadway.  NEW  YORK 

Prices  $l.W,  Postpaid, 

Consult    BUYERS'    REFERENCE~TO~ADVERTISEMENTS    on    Last   Pacm. 
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F 

Manila 

^ 

and  Sisal  Rope 

We   have  for    prompt 

shipment  a  large  stock  of 

rope  in  Chicag^o. 

We  can  make  some  low 

\ 

prices. 

H.Channon  Company 

ib 

Chicago. 

A 

"Colunkiu"  aid  "Eureka" 


Manila  and 
Sisal   •    •    • 


ROPE 


Oil  Well  Cordage 
Tranemieeion  Rope 
Hay.  Hide  and  Bale  Rope 
Tarred  Lath  and  Fodder  Yarn 
Jute  and  American  Hemp  Twinee 

Agencies  In  All  Principal  Cities 

Columbian  Rope  Co. 

AUBUKN,  N.  Y. 


HAVE  YOU  A  GOOD 

BARN  DOOR  LATCB 

TO  OFFER  YOUR  TRADE? 

One  that  sets  in  flush   on  both  sides,  and   at 
the  same  time  gives  a  good  hand  hold? 

Note  that  handle  "B"  drops  into  recess  per- 
fectly flush,  allowing  the  door  to  slide  clear 
back. 

One  that  Is  all  steel  and  as  suitable  for 
swlns  as  for  slldlns  doors«  and  Is  packed 
one  In  a  boxi  complete  with  screws. 


Buy  the  "Gem" 

The   Only    GOOD   Sliding  Door   Latch   Made. 
OF  YOUR  JOBBER  OR 

C.  A.  PECK  HARDWARE  6  MFG.  CO. 

BERL^IN,  WIS. 
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Annlston 

SASH      CORDS 

and  ClUOTHES  UIINBS 

are  the  standard  high  quality  Cords  of  America. 
They  sell  on  sight  and  stay  sold.  Progressive 
dealers  find  them  the  most  profitable  and  satis- 
factory lines  on  the  market. 

Also  Cordage,  Twines  and  Contractors' 
Supplies  of  every  description. 

GEO.  B.    CARPENTER    (EL   CO. 

200-208  S.  WATER  ST..  CHICAGO 

established  1840. 


MANUFACTURERS  OF 

COXXOIV 


TWINES,   MOPS,   WASTE 

WICK,  SASH  CORD,  AND  CLOTHES  LINES 


IVII 

Fall  River,  -  Mass. 
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lL/£fiLAKE 


•UK  NAME  IS  STAMPED  ON  THE  CORD 

6fe  SILVER  LAKE 

SoUd  BnUdcd 

Rope,  Sash  Cord,  Railroad  Bell  Cord,  Trolley  Cord, 
Masons'  Lines,  Chalk  Lines,  Clothes  Lines,  Etc. 

RecogniaBed  Standard  since  1868 

Silver  Lake  Sash  Cord  is  made  from  fine  yarn,  perfectly  braided  and  smoothly 
finished  by  experienced  workmen,  thus  filling  every  requirement  of  a  good  cord. 

The  man  who  knows  the  good  and  bad  points  of  all  cords  buys  Silver  Lake. 
The  Best  b  the  Cheapest  The  Best  b  What  Y«o  Want  Send  for  our  Catalog  nc 

XHE:  SIl^VER  i.A.KE:  CO. 

T8  Cliauncey  Street,  ...  BOSTON,  IVIASS. 


*'PLYMOUTH"ROPE 

1&08  POR  83  YBARS  THE  WORLrD'S  BEST 

1824     Eighty-two  years  is  a  long  time  for  a  business  to  h^e  and  gro2u.    That 

82     ^^^  business  has  done  that  and  is  still  growing  is  proof  positive  of  at 

least  one  thing.    That  is  that  "Plymouth''    goods    are    right    in    every 

particular.    The  people  who  realize  this  are  keeping  our  machinery  moving  lively, 

and  others  are  finding  it  out  daily. 

"Plymouth"  goods  are  always  uniformly  high  grade  and  the  conditions  of 
manufacturing   and   marketing   are   such  that  they  are  also  in  reality  cheaper. 

Don't  bother  with  poor  rope — "Plymouth"  means  "economy  for  the  user,  sat- 
isfaction for  the  dealer,"  Write  us  and  we  will  tell  you  hozv  to  get  our  rope  quickly 
and  conveniently. 

Plymouth  Cordage  Co. 

382  CouH  Street 
North  Plymouth    -    -    Mass. 

In  Arswuihc  AovBaTisBMBNTS  IT  IS  DisiKABLE  THAT  YoD  Mbntion  HARDWARE  DEALERS' MAGAZINE. 
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IBEST 1IANDLED3AMMERSINADE 

)&  DOZEN  IN  EACH  BOX. 


J 


SciHl  forllluslr&ted  Ca^t&lojue. 

_^  MRMLEBrALLIRONMONOSRS. 

Henry  Cheney  Hammer  Co. 

LITTLE  FALLS.NY..UjSJk. 

ADZ-EYE  NAIL  HAMMERS 

Machlflists'  Hammers,  TinnerSt  Blacksmttht 

Farriers,  Rivedng. 

<^>     <#>       4^     <^> 

Just  as  the  word  sterling    ^^.      on  silver  is  a  guar- 
antee of  quality  the  mark   ^1^  on  a  Fishing  Rod 
is  a  guarantee  of  value.     ^^       made  ONLY  BY 
CLARK-HORROCKS  CO^  Utlea,  New  York 

<^  <^  <^  -<#> 


IMPROVED  Qulckrand  Easy  Using  Slean. 
Dectrlc  «i  "  ~     "  ~ 


ELEVATORS 

KIllfBALL   BROS. 

900  Ninth  Street,     Council  Bluffs,  la. 

8BND  VOR   CIRCULARS 

KlmteU  Elevator  Co.,  239  Vincent  St,C!eveland,0. 

n.«n^i.  rkin^^.  5  30  Cedar  St,  New  Yoik 
Branch  Offices  \  ^^  Eleventh  St.,  Omaha 


i" 


NEW  IMPilbVED 
Patent 

MaUeaMelrwi 

OILERS 

Three  Sizes, 
Nos.  II,  12  and  13. 


HAMMER'S  AMUSTABLE  CLAMPS, 

HAMMER'S  MALLEABLE  IRON  OILERS— S  Sbes, 

HAMMER'S  M.  L  HANGING  LAMPS. 

NEW  PATTERN  Heavy  Screw  Clamps.  Stronirest 
In  the  Market.  For  sale  by  all  the  principal  HArdwmre 
Dealers.    Send  for  Price  List. 

Malleable  Iron  f'aatlnffs  of  superior  quality,  and 
Hardware  Specialties  In  Malleable  Iron  made  to  order. 

HAMMER  ft  CO.,  Braofwrd,  Cou. 


Y 


a  ''UNION''  hand  power  ele- 
vator which  can  be  easily 
erected  by  your  own  me- 
chanic (as  we  furnish  Blue 
Print    and    instructions    with    every   outfit) 


AND 


You  will  have  everything  good,  dependable, 
noiseless  and  easy  in  operation  that  can 
possibly  be  put  in  a  lift. 

IN       "UNION"       [ELEVATORS]      THERE       IS       STRENGTH 

UNION  ELEVATOR  6  MACfllNE  CO. 

144-6  Ontario  Street.       ChiceLgo,  Illinois,  U.  S.  A. 
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ELEVATORS 

AUTOMATIC 
HATCH  DOORS 
DUMB  WAITERS 

And  all  Appliances 
for  Same 

Manufaictured  by 

O'Neill 
Elevater  Ce. 

928  Cherry  Street, 
PHILADELPHIA,  PA. 

Send  for  Catalog 


Dumb  Waiters 

AND 

Hand  Elevators 

Off  the  Most  Improved  Auto- 
matic Construction 

Trunk  Liffta,  Invalid  LtfU,  Carriatfe  Ele- 

valora.  Sidewalk  Elevatora.  Freight 

Eleiratora,  Hatchway  Hoiata. 

SEDGWICK 
MACHINE    WOKKS 

84,  86,  88  Cajrroll  Sftroot. 

POVGHKCCPSIC.  N.  Y. 

128  LIBERTY  ST..  NEW  YORK 

Catalos  on   Application.     Eatimatea 
on   Request 


(;FT   Pft^TFn  I    ^^^  WILL  GMT  CALLS 
Ul^i    iv^ii^i    FROM    YOUR    CUSTOMERS 

DORN'S  PATENT 

REVOLVING  MITRE  BOX 

SEND    FOR    PRICEIS 

1095  East  Grand  St 
hf     ELIZABETH,  N.  J. 


Braunsdorf-Huefler  Co. 


LOUDEN.  a00D5 

Hay  Carriers,  Hay  Forks,  Hay  Sliogs 
Hay  Rack  Irons. 

BARN  DOOR  HANOER5 

Feed  and  Litter  Carriers,  Self  Opening:  Ice 
.Tongs,  and  other  Hardware  Specialties. 
'^Positively  no  goods  sold  to  Catalogue 
Houses."    Send  for  Catalogue. 


LOUDEN  MACHINERY  CO. 


Fairfield,  Iowa 


SOMETHING   NEW 

Ideal  Bevel— Try  Sq«a«e 

This  tool  is  a  combination  of  a  bevel  and  try  square. 
By  its  use  the  carpenter  saves  time  in  not  having  to 
lay  down  one  tool  and  pick  up  another ;  he  also  saves 
the  price  of  one  tool.  By  closing  bevel  blade  in 
handle  you  have  regular  try  square. 

NICHOLLS  MFG.  CO.,     Ottomwa,  Iowa 


^   GIFFORD-WOOD    CO. 

X  IPC  TOOLS 
f     ylML   ELEVATORS 

V    VoATALoos  HUDSOM.II.  Y. 


Shops 
Arlington,  Kass. 
Hudson,  N.  T. 
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We  shall  be  glad  to  send  you  Cal 
alog  describing 


The  Uttic  Beauty 

Dumb-Waiter 
The  Rapid  Transit 

Dumb-Waitcr 
The  Encr^  Dumb- 

Waiter 
The  Littie  Giant  Duir 

Waiter 
The  Side  Post  Hand 

Elevator 
The  Bacl(  Guide  Ham 

Elevator 
Hand    Power  Passcnt 

Elevator 
Carriage  or  Warehoi 

Elevator 
Belt  Power  Elevators 
Basement  Lifts 
Power  Attachments 

Hand  Elevators 


ENERGY 
ELEVATOR 
COMPANY 

40€  Cherry  Street 

PhOadelplila.  Pa. 

U.  S.  A. 
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BUY  POULTRY  NETTING,  WINDOW  SCREEN  CLOTH,  ELECTRICALLY-WELDED 
WIRE  FABRICS,  WIRE  MATS,  OR 

ANYTHING    MADE   FROM   WIRE. 

From   the  manufacturer  who  guarantees  the  quality  and  can  ship  the  gcxxls  when  required.  - 
We  manufacture  every  description  of  WIRE  CLOTH,   NETTING,    FENCING   and    PER^ 
FORATED  METAL,  including  the  following  specialties: 
"CLINTON  "  BRAND  "  SILVER  FINISH ''  BRAND 

Painted,  Figured  and  Landsoa.pe  ClotK  Window  Screen  Cleth 

Fire-Proof  Wire  Le^tK  Poxiltry  Netting 

Electrically.  Welded  Wire  Fabrics  Galvanised  ClotK 

Our  "POMPEIIAN"  BRONZE  Window  Screen  Cloth  requires  no  paint  or  varnish,  will  not  rust  and  is 
unexcelled  in  durability  and  finish.   Ask  your  hardware  dealer  for  these  goods. 

Manxif  ek.ctured  only  by 

CLINTON    WIR.E    CLOTH    COMPANY 

Clinton,  Mass.  Boston  New  York  CKloago  Se^n  Franoisoo 


USA. 


Buffalo  Wire  Works  Co 

BUFFALO,  N.  Y. 


'♦> 


BUILDING   PAPERS 


Jl  Ik 


Writ«  for  SAMPLE  BOOK  and  prio«s 

HEWITT    &    BROT 

HEADQUARTERS  FOR  HARDWARE  WRAPPINQ  PAPERS 
AND  WOODWORKING  QLUES 


BR3 


48   Beekman    Street 


NEW    YORK    CITY 
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WRIGHT  WIRE  COMPANY  *"'SSiir" 

WORCESTER,  mASSL  llaken  of 

WIRE  CLOTHES   LINES 


WIRE  LOCKERS 

of  every  description. 
WIREof  idl  kinds,  POULTRY  NETTING,  WIRE 
CLOTH,  STAPLES,  RIDDLES,  COAL  SCREENS, 
WIRE  GUARDS,  BANK  and  OFFICE  RAILINGS, 
ELEVATOR  CABS  and  ENCLOSURE  and  other 
Wire  Goods. 


Tte  Old  Reliable — ^Always  Satisfactory 

Poultry  Netting 
Farm  and  Lawn  Fencing 
Window   Screen  Wire   Cloth 
Goal  Screens 

All  kinds  of  Wire  Clotb — From  all  kinds  of  wire 

THE    NEW    JERSEY    WIRE    CLOTH    COMPANY 

DiRKNTOlM,     N.    U. 


WHY  NOT  BUY  DIRECT 

OF  THE  MANUFACTURERS 
Oalvanlzed  Hex  IVet^lnars 

Wire  doth,  aU  kinds 

Fly  Screen  Qoth,  Painted,  Galvanized 
or  Bronze. 

Coal,  Ore  or  Sand. 

Riddles 

Hardware,  Foundry  and  Coal. 

Quality  right.  Prices  right.   Write  for  them 

THE  LUDLOW  SIYLOR  WIRE  CO. 

8T.  LOUIS,  MO.,  U.  8.  A.  < 
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eOLD-PUNeHED  NUTS, 
SMALL  RIVETS   ftND   BOLTS 

OualUy—Aoounaoy—niUmh 
Garland  Nat  and  Rivet  Go.,  Pittsburgh,  Pa. 


G.  C.  &  E.  P.  TOWNSEND  CO. 

NEW  BRIGHTON,  PA. 

MANUFACTURIII9  OF 

RIVETS,  WIRE 

AND  WIRE  NAILS. 


jSOiH 


McKINNON  DASH 
COMPANY,  B"pp^''0'N'Y- 

T^y,0.  dncfamati^O.   St  CalliariBtt,  Out 

DASHES,  FENDERS 


ROUL,     %JW>      STRAPS     AIVD 
RROi*     BLrOCK      WASHBRS 


"PER.FECT''   ICE   CR.EEPER 

Thoroxighly   Good 

Made  of  Cold  Rolled  Steel  Galvmnized, 

Spikes  made  of  Hardened  SteeL 
Fastened  to  the  shoe  with  Aatomatie  Adfosting  Web. 
NO    ICVBBEIC  OR   ELASTIC 

Positively  best  creeper  made  specially  for  slippery  pavements. 
Put  on  in  an  instant,  taken  off  in  less  time.   Ask  your  jobber. 

BLAIR  HVSKING  GLOVE  COMPANY,  Bueyrus,  Ohio  * 


mmWa    m  mW  W       Greatest Sfien^t/i LeasffVe/^/if 
b/l  I  ■■  iiW  f       Sa\i(i%  usiii^'  Solid  Stock. 
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Beware   of  infringing  goods  of  short  measure. 

eHRY'S 

Universal  Box  Strapping 

Also  mtottftcturers  of  til  kinds  of  Wire  Box  Strapping,  Comer  Fasteners,  Etc 

GARY    MANUFACTURING    CO. 

1 9  and  2 1  Roosevelt  St.,  NEW  YORK 
)  Address:    "CARLEIO"  Telephone:     I445FRANK(IN 


The  name  stands  for  perfection  in  Horse  Nails 

LIVINGSTON  NAIL  CO., 
I04  Reade  Street,  IVe^v^  York 


•  • 


The 

YieTOR" 


Write  to-day  for  aamplea 

MASSACHUSETTS  SAW  WORKS 

CHICOPElEl,   MASS. 


IF  vov 
SB  I,  I4 

Sold  separately  or  in  sets. 
Each  article  is  strong  and 
durable,  and  is  especially  de- 
signed for  use  in  Hardware  and 
Electrical  Supply  Stores. 

Write  for  Illustrated 
Circulars  and 
Special  Price 


YOUNMMD 
T  H  B  S  B 


HELPS 


Foldinx  AdIttstMble 
Wire  Reel 


Vfre  Wire 

Mettnrer  Winder 
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Q2e^U^ 


WHEN  HENRY   DISSTON  WAS  ASKED  THE  QUESTION : 

"WHAT  DO  YOU  PUT  IN  YOUR  SAWS?" 


HE  REPLIED: 


'GOOD  STEEL  AND  HONEST  WORK." 


UPON  THIS  FOUNDATION  IS  BUILT  DISSTON  QUALITY. 


"IF  YOU  WANT  A  SAW  IT  IS  BEST  TO  GET  ONE  WITH  A  NAME  ON 
IT  THAT  HAS  A  REPUTATION.  A  MAN  WHO  HAS  MADE  A  REPUTA- 
TION FOR  HIS  GOODS  KNOWS  ITS  VALUE  AS  WELL  AS  ITS  COST  AND 
WILL  MAINTAIN  IT." 

ESTABLISHED  HENRY  DISSTON  &  SONS,  Inc., 

1840  PHILADELPHIA.  PA. 


Don't  try  to  make  a  poor  Hack  Saw  do 
the  work  of  a  good  Blade. 

You  can't  get  blood  out  of  a  stone. 

There's  no  way  you  or  your  customers  can 
make  a  cheap  Hack  Saw  do  the  same  amount 
of  work,  or  the  same  class  of  work  as  a 
UNIVERSAL  or  UTILITY  Hack  Saw. 

UNIVERSAL  and  UTILITY  Hack  Saws 
are  made  for  hard  service — and  never  fail. 

Shall  we  send  our  booklet  and  prices  7 

West    Haven    Manufacturing    Co.» 

Ne^v  'Haven 9    Conn. 
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Teacher — What  is  the  first  letter  in  the 

alphabet? 
Scholar — A,  sir. 

Teacher — What  dofes  it  stand  for? 
Scholar — For  Atkins;  sir. 

Teacher—Why  Atkins? 
Scholar  —  Because    Atkins    is    always 
ahead. 

Teacher— Who  is  Atkins? 
Scholar — E.  C.  Atkins  &  Co.,  the  largest 
manufacturers  of  SAWS  in  the  world. 

Teacher — Where  are  they  located  ? 

Scholar — At  Indianapolis,  Ind.,  where 
they  have  a  big  factory,  employing 
1200  men.  They  also  have  ten 
branch  houses  and  agencies  all  over 
the  world. 

Teacher — Was  Atkins  always  such  a  big 

concern  ? 
Scholar — No,  sir.      Mr.    E.  C.    Atkins 

started  in  a  very  small  way  just  50 

years  ago. 

Teacher — What  has  made  the  business 
grow  so  great? 

Scholar — Because  they  have  made  the 
"Finest  Saws  on  Earth"  and  always 
tried  to  treat  their  patrons  right. 


Teacher— WhvX  kind  of  SAWS  do  they 

.   make  ? 

Scholar  —  All  kinds  —  circular,  band, 
cross-cut,  drag,  wood,  gang,  hand, 
butcher,  back,  and  every  other  kind. 

Teacher — What  are  Saws  good  for? 

Scholar — Cutting  up  all  sorts  of  timber 
and  lumber,  and  are  used  in  saw 
mills  and  factories  and  for  hand 
work  and  by  lumbermen  and  car- 
penters. 

Teacher — What  quality  of  Saws  does  it 
pay  to  buy  ? 

Scholar — Only  the  best,  with  the  man- 
ufacturer's name  on  them. 

Teacher — Whose  Saws  are  best? 

Scholar — The  Atkins  Saws  are  "  Finest 
on  Earth,"  being  made  of  their 
famous  SILVER  STEEL,  tempered 
with  gas  by  a  secret  process,  and 
the  workmanship  of  the  most  skilful 
throughout. 

Teacher — How  about  the  price  ? 

Scholar — Other  makers  of  Saws  sell 
cheaper,  but  the  Atkins  are  the 
cheapest  in  the  long  run,  because 
they  last  longer  and  give  better 
service  than  any  others. 

Teacher — That  will  do  for  to-day.  You 
are  to  receive  a  full  credit  mark  for 
your  correct  answ^ers  regardingSaws. 


E.  C.  ATKINS  at  CO.  inc. 


Tlie 
Bi  Factory: 
Indianapolis,  U.  S.  A. 


silver    Steel    Saw    People 


■1 


NEW  YORK  CITY.  CHICAGO.   SAN   FRANCISCO, 
MINNEAPOLIS.  NEW  ORLEANS* 


Iw  Amswsbiiig  Advebtisbmbnts  it  is  Dbszbablb  that  You  Mewtiow  HARDWARE  DEALERS'  MAGAZINE. 

Digitized  by  LjOOQ IC 


328       HARDWARE  DEALERS'  MAGAZINE August,  1906. 


AS     SUFFLANTERS 

Wherever  our  Sheet  Steel,  brazed-seam  goods, 
are  given  a  trial,  their  "able-to-bcar-abuse-ness"  so 
forcibly  asserts  itself  that  they  do  these  two  things: 

1st. — They  make  a  certain  future  for  themselves, 
and 

2nd.— They  make  an  equally  certain  "past"  for 
all  would  be  competitors. 

Shall  we  mail  you  a  comprehensive  little  cata- 
logue ? 

The  iMcCllntock  &  Irvine  Co. 

Pittsburg,  Pa. 


J 
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WHY  IT  IS  THE  BEST 
Family  Scale  on    the   Market 

Because— The  Dial  sets  at  an  angle  that  it  can  be  read  at  a  glance  with- 
otxt  stoopinff. 

The  natform  is  supported  by  Double  Steel  Uprights  which  permits  no 
▼ariation,  no  matter  where  on  the  platform  the  article  to  be  weighed  is 
placed. 

All  of  the  inside  parts  as  well  as  the  frame  are  constructed  of  the  Best 
Cold  Rolled  Steel,  absolutely  no  casting  to  break. 

It  Is  handsomely  finished  m  Black  Enamel  and  Aluminum  Bronze. 

It  is  superior  in  many  other  points,  yet  it  will  cost  you  no  more  than  the 
old  atyle. 

Order  from  your  Jobber.   Write  us  for  catalogue  illustrating  complete  line. 


laffff-ffT-SO    W.    aist    street. 


A   MPa. 


00. 

CHICAGO* 


JACKS 

Of   all    Llttlnt    Devices   The 

BAETH-WEILEE  j.ck 

Stands  preeminent.  Standing 
on  its  reputation  of  12  years, 
it  is  a  tower  of  strength. 

Slaipk,  Ptwulai.  levcniMe. 
Every  purchaser  of  a  Earth- 
Veiler  will  never  tire  of  prais- 
ing the  store  from  which  he 
obtained  II 

Send  for  catalogue. 

6.BARTH  liABIUFACTimiNG  CO., 

itllwaiikcc*  Wis. 


fmmwtk 


iinnntitinnnntiiinnnn 


LAWN  FENCE  ?irSS„Sfe.?lSSSii: 

Cemeteries.  SubstantlaLJiustllng  dealers  wanted 
In  each  town  and  city,  we  manufacture  a  heavy 
Malleable  and  Sieel  Picket  Fence— M  different  de- 
signs. Prices  that  will  make  you  money.  Catalog 
free.  Address  Box  SS. 
k.WARD   FENCE  CO.,  MarkMi.lAd. 


A  ROYAL  GEM 

will  make  your  store  as 
bright  at  night  as  dur- 
ing the  day. 

LIGHT  eO. 

ICAGO.  U.  S.  A* 

ns  and  Lamps.    Our  Lamps  have 
18  Trust.     Be  as  independent 
Send  for  Catalogue. 

sre  can   satisfy  you. 


ROOFING  SLATE 

SLATE  BUIXBOIUHIS 


Established  1884 


L  J.  JOHNSON  S  CO. 

38  PARK  ROW,  NEW  YORK 

QUARRIES:  Pennsylvsnia  and  Vermont 

Prices  quoted  delivered  snywhere.    Booklet 
snd   complete    Price   List  on  Application. 

Wire   Inquiries   Given   Qiuek   Attention 


National  Broadcast  Seeder 

BALL    BEARIIVG 

Packed  <me  In  a  box.     No  Dust— No  Rust 

We  cannot  enumerate  all  the  good  points — space  costs  too 
much — but  talk  about  being  appreciative  of  inquiries  1    Write  for 
catalog  and  see.    Jobbers  have  our  prices,  too. 
THB   RRAIRIB    iVfPa.   CO.,  Indianapolis,    Ind. 
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UNION  BOX  HOOKS 


Correct  Balance,    Perfect  Shape, 
Points  tempered  and  ground. 

MADE  OF  ONE  PIECE  OF 
DROP  FORGED  STEEL 


HANDLES 


Wood  handles  are 
inserted  in  pockets 
in  the  steel  handles,  making  an  oval 
shape  to  provide  a  perfect  grip. 
Steel  handles  are  enlarged  at  each 
end,  making  hammer  faces. 


WRITE    FOR    CIRCULAR 


Patterson,  Gottfried  &  Hooter, 

Ulmlted 
HAOmNERY,  MBTAU,  HARDWASK,  TOOU  and  SOPPUBS 

146-150  Centre  St,  cor.  Walker,  NEW  YORK 


We  pack  our 

Bit  Stock  Drills 

one  doz.  of  a  size  in  wood  boxes  and  also 

furnish  them  in  assorted  sets  of  9  in  round 

wood   boxes'  and   7  in    flat   leatherette 

cases.    Handy  for  the  user.    They  make 

an  attractive  display  for  the  Dealer, 


u 


Bit 


iStock 

IKe  Standard  Tool  Q.'IririlU 

CLEVELAND  NEW  VORK  f  M^ X.  XXXd 


THE  eALL, 

is  for  PeRTER'S 
''EASY"  ni  "NEW  EASY 


I 


BeLT 
eUPPERS 

(Tbe  Trade  Protected) 

H.  K.  PORTER,       Eventt,  Mass.] 


KEYSTONE  BRAND 

Thm  only  propmrly 

Galvanized  Nails 


•A  thm  tnarkmt 


Made  only  by 

KEYSTONE  NAIL  CO.,  mc 

PHILADELPHIA.  PA. 
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TINE  and  MONEY  MAKER 

OUR  FOLDING  AND  ADJUSTABLE 
HANDLE  DRAW  KNIFE 

A  time-saver  and  mon6y-maker  for  bgth 
dealer  and  user.  Requires  less  time  to  sell, 
as  its  admirable  points  speak  for  themselves. 


Saves  the  user's  time,  because  it  will  adjust 
to  any  position,  making  itself  adaptable  to  the 
most  awkward  places.  Handles  absolutely 
rigid  when  set.  Made  in  6  in.,  7  in.,  8  in.,  9  in. 
and  10  in.  lengths. 

STKONG  INDUCEMENTS  TO  THE  TRADE 

Best  Cast  Steel 
Haody  aod  Compact 

IVriU  for  Prices  and  Discounts. 

A.  J.  WILKINSON  g  CO. 

180-188  Washington  Street,  Boston,  Mass. 


In  Igent  Wanted  In  Every  Town 

To  handle  "J-M"  Asbestos  Roof- 
ing. Our  special  Agency  proposi- 
tion Is  the  best  of  Its  kind.  Gives 
the  Dealer  a  liberal  profit  and  the 
Customer  the  best  Roofing  that 
money  can  buy.  Our  best  adver- 
tisement Is  the  many  buildings  of 
all  kinds  covered  with  ".T-M" 
Roofing.  Some  of  our  Roofing  is 
in  good  condition  after  25  years 
of  actual  service. 

Write  ncArest  Braneh  for  Samples  aial 
Catalog  ^ 

H.  W.  JOHNS-MAMILLE  CO. 

HaMlaclnvn  of  AsbcslM  ni  M^Mtta 
PretecH,  AibestM  Raoflnts;  Packliifs,  Elee- 
trical  iBsiilatliif  Materials.  **1l«arli**  Fue 
Devices,  Electric   Railway  Sopfltes.  Etc 

N*w  York  Pblladdphia  New  Orleau  San  Fnu)ct«n) 

Milwaukee  St  Loub  Kansas  CItv  Lm  Angeles 

Chkago  PitUbarg  Minneaiiolki  SeaUle 

B<»ton  Cleveland  *    "■ 


Dallas 


London 


948 


«P 


In  Mill,  Factory,  Storehouse 

and  Temporary  Building  construction,  whether  first  cost  is  or  is  not  a  factor,  you  can- 
not use  a  better  roofing  or  siding  material  than  our 


PITTSBURGH 

APOLLO  be:st  bloom 

Galvanized  SKeets. 

They  are  flat,  even  in  gauge,  tough,  plirble,  easily  worked,  reasonable  in  price,  and 
will  give  complete  and  lasting  protection. 

Apollo  Sheets  are  world-wide  favorites,  and  it  will  therefore  pay  you,  as  thousands 
will  testify,  to  demand  Apollo  when  you  are  ready  to  place  your  orders. 

We'll  gladly  give  you  further  loformttlon  if  you  will  write.     Our  Wei^t  Card  may  also  prove  useful. 

AMERICAN 
SHEET    &    TW    PLATE 
fM^ 


FRICK    BUILDING, 


COMPANY, 


PITTSBURGH,   PA. 
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Fresh   Meat 

Is  the  first  thing.  A  Steel 
Spider  with  the  name 

«*NEVER  BREAK" 

stamped  on  the  Handle,  is 
the  next,  if  you  don't  want  a 
scorched  or  burnt  chop  or 
steak. 

Mak  far  Complmtm  Catalogum  of 
Stamped  Steei  CooMng  UtmngiU 


THE   AVER.Y    STAMPING   CO. 

Clevela.nd,  Ohio 

Manufactarera  Shovels,  Spades  and    Scoops    of 
Highest  Grade. 


Save  1^  Your  Fuel 


BY  USING  THD 


ROCHESTER  RADIATOR 


Satisfaction  guaran- 
teed or  money  refunded. 

Over  lOO^OOO  of  them 
in  uae. 

Pits  any  stove  or  fur- 
nacei 

Price,  from  $2.00  to 
$12.00. 

We  make  the  original 
and  genuine  ^'Rochester 
Radiator.** 

We  do  not  sell  to  Cat- 
alogue houses. 

We  refer  ali  inquirers 
to  you  from  your  town, 
when  you  carry  a  stocic 
of  our  Radiators. 

We  guarantee  our  Ra- 
diators not  to  interfere 
with  or  choke  the  draft; 
they  are  easily  cleaned. 

One  square  inch  of 
radiating  surface  di- 
rectly over  the  hot  cur- 
rent is  better  than  six 
in  a  drum,  or  side  heat- 
er with  perpendicular 
tubes. 

Write  for  descriptive 
Catalogue  and  prices. 


ROCHESTER  RADIATOR  CO.. 

145  Fnruee  St.,  Rochester,  N.  Y. 


Atfgers  ani  Auget  BHs 


Highest  quality.     Complete  Assortment. 
Let  us  talk  prices  with  you. 

GREENLEE  BROS.  &  COMPANY,         Rockford,  III. 


XA.CK    HA^IVfllVfERS 

Of  the  most  approved  styles  and  finely  finishfd.    If  you  give  us  the  first  order  the  goods  will 
make  you  one  of  our  regular  customers.      ^^OOD    HANDl^ES 

We  make  all  kinds  of  wood  hammer  and  hatchet  handles  and  special  woodtuming  to  order. 
You  should  add  our    BANDY   SELF-CLEANING    HOE    to  your 
Hardware  line,  they  are  the  finest  yet  and  a  good  seller.   We  also  msike  a 
complete  line  of  Hardware  Specialties.    Send  for  our  catalogue— it  is  free 
upon  request.  jj^jj   myjg  j,f g    ^^      y^^^    „,     ^^  p 
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^  It  handles  them  all  \ 
bruising  or  injuring 
Positively  the  best 
the  world  for  the 
poses. 

Outwears  a  doz- 
en  Wire  Scoops. 


Corn, 

Potatoes, 

Beets, 

Onloiis, 

Turnips, 

Apples, 

All  Kinds  of 

Yeietables 

and  Fruit, 

Bam  Refuse, 

Etc,  Etc     , 

AMERICAN  FORK  &  HOE  COMPANY 


to  Sell 

Order  from  Your 
Jobber." 


Bxport  Offloe,  II  Broad^way, 
IVEW    YORK 


CLEVELAND,  OHIO 


THE    BEST   AND    LATEST   IN   VISES 

The  Parker  Reinforced  Slide 

Solid  Steel  Bar  running  entire  length  of  slide,  making  it  the  strongest 


onary 

each 

)   suit 


^"   trades  and  in  all  sizes,  and  when  you  buy  a  PARKER  you  get  the  Best. 

THE  eHARLBS  PARKER  eOMPANY, 

^*  Y.  Salesroom,  32  Warren  St.  Factories,  MeHden,  Conn. 


^*  AiswuiiTG  AoTsxTiSBMiirrt  IT  IS  DisixABLB  THAT  You  MsNTioN  HARDWARE  D&AJ4E;E3'  magazine. 

Digitized  by  LjOOQ IC 


334 HARDWARE  DEALERS'  MAGAZINE  August,  1906. 


We  Have  Often  Told  You  that  the  Best  Took 
on  the  Market  are 


'^ 


Mayhew's  Tools 

WHY  ? 

Because  they  are  made  by  experienced  work- 
men, from  the  best  material  obtainable,  most 
carefully  finished  and  fully  guaranteed.  Cata- 
logue sent  on  application. 

L        sbklburne:  falls,  iviass.,  u.   s.  a.       ^ 


ADJUSTABLE-STROKE 
AUTOMATIC 

Center   PuncK 

No.  18.A 

No  hammer  needed— a  downward  press- 
ure of  the  hand    on  the  cap   re- 
leases the  striking  block  and 

makes  the  impression.  ^^.^^l^SK^"       ^^  ""^^^^  ^""^^  ^ 

^        cap  the  force  of  the  stroke 

is  regrulated,  and  light  or  heavy 

indentations  made  as  desired. 

A  handsome  tool,  simply  and  strongly  made. 

Send  for  Catalogue  No,  17  X  of 
Fine  Mechanical  Tools 

"ehe  L.   S.   STARRETT   CO.,  Athol.  Mass.,  U.  S.  A. 
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THE  FOX  TOOLS 


a  B  B  ■  X  ■  a  ■ 


jNone 

--Liu,^„.._,^.L^L..j.i.jy^^yi     genuine 

without 

sliding 

blade. 


No.  11 
Try 

Miter  and 
Gauge 
Square 

Adjustment 
4$^  to  8)6  in. 


P.  U.  FOX 

Patentee  and 
Sole  Manufacturer  of 

Fox*a,Tools 

432  William  Stteet  Bridgeport,  Conn. 

Retailers,  ask  your  jobber  about  this  line 


Rmes  Sword  Company 

enieePEE,  mass. 

T 

MANUFACTURERS  OF 

PATENT  PERFECTION   PADLOCKS 

ALL  SIZES 
Half  Inch  to  Two  and  a  Half  Inches 


SEND  FOR 
CATALOGUE 
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No.  1. 
No.  2. 


Regular  size  for  oyal  boilers. 
Regular  size  for  square  boil- 


ers. 


No.  3.  Extra  Heavy  for  oval  boilers 
— can  be  shaped  to  fit  square  end  boil- 
ers. 

No.  3.    Illustrated  herewith. 

Send  for  samples. 


BERGER  BROS.  COMPANY.  PHILADELPHIA.  PA. 
THE  NEW  UNIVERSAL  SQUARE 

(NEW  STYLE) 

Made  in  Three  Sizes 

Ne. «,  •  itt.         Ne.  10, 10  in.         No.  It,  It  in. 


Alwmjs   ready.      No 

adjusting.    Made  of 

best     steel     and     is 

light.     Coppered, 

then    oxidized    or 

nickel  finished.  Can't 

rust.        Guaranteed. 

If   found   untrue 

will    be    replaced. 

For  sale  by  all  lead- 

tool     dealers. 

Write      f  o  r 

circulars. 


Combination :  —  T  r  i  . 

{>itch  cut;  hip  and  val- 
ey    cut    ana     mitre 
square.       Draws     circles; 
gauges      lumber;      octagonal 
cuts;  layinff  out  mortise  and 
tenons;     plumb     and     level: 
straight  eoge;  role  scale,  and 
innumerable   other   purposes. 
To  operate   you  simply  reverse  it  frotn   side  to  side. 
It  marks  %**  on  one  side  and  ^i"  on  the  other. 

TIE  DUBY  ft  SmNN  MFC.  CO.,  lie. 

OmCE  AND  WORKS:  14  &  2Mk  St,  NEW  YOIK  CITY 


THE  IMPROVED  ONE  PIECE  MITER 


Patented 


No  more  broken  corners,  no  more  stopping 
to  make  over  or  brace  the  commercial  miter, 
a  great  saving  in  labor.  Nothing  but  the  very 
best  galvanized  iron  is  used.  Made  standard 
sizes  in  either  single  or  double  bead,  lap  or  slip 
joint,  inside  or  outside  turn,  are  more  roomy 
at  the  bend.  Cheaper  and  better  than  any 
miter  made. 

Any  other  miter  of  similar  con- 
struction is  an  infringement. 

2\tanufa6turecl  by 


J.  E.  W^hitaore   Mfgr.  Co.,      Rookford,  III. 
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When  it   Gomes   Right   Down  to 
Good,  Strong,  Well  Made 
Wrenches  There's  Nothing  Like 

Tnde 

Goes'  "Knife-Handle"   and 

Mark 

Goes'     /\        "Steel 
p!^  Handle." 

You  machinists,  steam   engineers,  and  all  who 

operate  machinery  know  the  value  of  STABIL* 

ITY  in  a  wrench  and  most  of  you  know  where 

to  find  it — in  the  Coes  Wrench.     Goes  makes 

two    wrenches — the    Genuine    "Knife    Handle" 

Wrench    and    the    New    *91    "Steel    Handle" 

Wrench.  Each  wrench  is  made  for  special  ser- 
vice,   and    each    fills    that    service    admirably. 

Goes'  "Knife-Handle"  Wrench  is  THE  Wrench 

for  all  ordinary  use,  and   its  adoption  by  the 

best  shops  proves  its  superiority.  It  is  a  wrench 

of  few  parts,  simple  and  compact — the  handle 

is  the  hardest  of  hard  wood,  mechanically  se- 
cured at  each  end  and  reinforced  at  the  center 

by  a  strong  steel  rivet — no  splitting,  no  com- 
ing apart.  This  Wrench  has  a  hardened  Steel 

Bar  and   Jaw,-  Steel   Gastings   in   the   Handle, 

Steel  Hardened  Screw,  Rivet  and  Key,  and  is 

so    thoroughly    and    strongly    constructed    that 

when  the  day's  work  is  over  it  is  always  ready 

for  more  work.  It  is  THE  wrench  for  machin- 
ists— every  time   and  all   the  time.    Engineers, 

Miners,    Brewers,   all  of   you   who   cannot   use 

wrenches  that  are  affected  by  heat,  moisture,  or 

acids,  here's  Goes'  All  Steel  Nut  Tackier,  and 

'twill    serve   you    well.     This   New   Wrench   of 

Goes  is  a  corker — it's  got  to  be  to  stand  hard 

knocks.    This  Wrench  is  made  to  turn  NUTS 

off,  not  the  corners;  an  Extended  Screw  Sup- 
port   makes    it    almost    impossible    to    do    that. 

Most  Steel  Wrenches  have  a  place  for  dirt  to 

lodge — no  place  on  the  "Goes,"  a  Ball  Bearing 

Screw  keeps  it  out.    The  Handle,  an  All-Stecl 

Gase,  is  fitted  over  the  Shank  and  secured  by 

two   Steel  Rivets  and  by  upsetting  the  tip  of 

the   bar   in   the   taper   hole  at  the   end   of  the 

handle.  It's  a  strong  wrench  from  every  view- 
point— you'll  never  wear  it  out.  These  two  Goes 
Wrenches  are  sold  at  the  lowest  price  at  which  the  best  made  wrenches  can 
be  sold — steer  clear  of  wrenches  patterned  after  them  and  sold  for  less 
money.  The  substitute  may  look  good,  but  it's  the  QUALITY  that  counts 
— "Goes"  quality  is  a  known  quality,    .^sk  for  our  Wrench  Literature. 

COES  WHENCH  COMPANY 

Worcester^  Mass. 

8BLLING    AGBNT8: 

J.  C.  McCarty  41  Co.,  10  WaLiren  St..  New  York 
J.  H.  Graham  (H  Co.,  113  Chambers  St.,  New  York 
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BEMIS   &   CALL 


MMUSTULE  ■  $  •  RUT  WREMI 


This  Improved 
Adjustable  *'S" 
"Wrench,  by  its 
many  adyantages 
has  become  the 
standard  among 
wrenches  of  this 
style. 

iiffioieat  diameter, 
d  by  the  thumb  of 


Oraeeful  in  Design.     Construeted  of  Best  Materiais.     King  of  its  Ciass. 


Head,  Bar 
and  Shank, 
ONE  PIECE 

STEEL 
FORGING 


I 


IVfade     of     Best     IVIaterlal  Rarts     InAerctiangreable 

Send   for   our    Catalogue— It    will    interest   you 

Bemis  &  Call  Hardware  &  Tool  Co. 

SPRINGFIELD,    IWflASS. 


J 


Insist    on    Getting:    tlie    Qenuine 

"B.&S."  Combination  PUers 

25  years  pn  the  market.     Imitations 
are  unsatisfactory.     These  pliers  are 
Drop  Forged  Sieel 
throughout. 

MADE  IN  «  SIZES 

THE  BILLINGS  &  SPENCER  COMPANY,  Hartford,  Conn. 


I 


THE  VANDEGRIFT 


WOOD   HANDLE 


SCREW  WRENCH 

,. will  not   crack   or   break.  Lower   Taw  and   Handle 
I  studs    inserted    clear    to    base.      Will   outlast   any 

THE    VAIVDBORIFT    MRO.    CO.,    Shelbyville,    Ind.  New  York  Office,  296  Broadway. 


Genuine  Barnes 


THREE  WHEEL  PIPE  CUTTERS 


S  SIZES,  CUTTING 
1-S  TO  12   INCH   PIPE 

Made  solely  by 


THE  BARNES  TOOL  COMPANY,  New  Haven,  Conn.,  I).  S.  A. 


Send  for 
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^ Grand  Rapids"  Ball  Bearing 
ALL   STEEL   SASH    PULLEYS 

are  the  only  Steel  Sash  Pulleys  made  with  solid 
steel  balls  running  on  a  turned  steel  axle. 
Evcrj  Dealer  Should  Write  for  Free  Samples  and  Prices 

We  are  the  largest  makers  of  Sash  Pulleys  in 
the  world.  The  "GRAND  RAPIDS"  are  the 
greatest  sellers.     Gei  the  Genuine, 

GRAND  RAPIDS  HARDWARE  CO. 

IS  PEARL  STKfXT,  GKAND  RAPIDS,  MICH. 


BICYCLE,  AUTO  AND  SHOP  WRENCHES 

Sizes  from  5  to  11  inches. 
SOLD    ON   THEIR   MERITS.  EACH    WRENCH    GUARANTEED. 

Nickel  Plated  or  Mottled  Finished. 

Thoroughly 
4  Casehardened 


i^BORO.  MASS. 


NOTHING    UIKE    IT! 

Cleverest  Up-To-Date  Tool  on  the  Market— The  Masterpiece 

COMBINATION  PIPE  AND  MONKEY 
WRENCH    AND    PIPE   CUTTER. 

Quality  and  Utility  Absolutely 
Guaranteed.  It  Does  Its  Work 
Easily  and  Perfectly.  A  Higli- 
Class,  Attractive  and  Economical 
Tool.  It  Grips  and  Releases  In- 
stantly and  Will  Not  Crush  Pipe.  I 
The  Eccentric  Wheel  Cuts  Pipe 
True,  Easy  and  Rapid. 

Each  Tool  perfect,  and  will 
do  the  work  of  Three  Separate 
Tools.  The  TIPPING  feature 
in  the  Pipe  Grip  insures  a  posi- 
tive and  instant  Grip,  and  holds 
Pipe     firmly     without     crushing, 

will  not  slip  or  lock  on  the  pipe,  -^ 

and  releases  insUntly  on  backward  movement  without  wedging.  By  throwing  the  Gripping  Jaw  back, 
the  P>P«<»nJ«jp*accdor  replaced  in  V  of  Wrench  without  running  nut  or  sleeve  back  more  than  one 
turn.  The  PIPE  CUTTER  WHEEL  is  eccentric,  thus  insuring  a  free  and  rapid  cutter,  and  enables 
the  operator  to  force  up  on  the  nut,  or  sleeve,  when  low  part  of  Wheel  is  in  contact  with  the  pipe. 

10  inch,  adjustable  to  pipe  from  %  inch  to  1      inch  in  Diameter. 

15      "  "  ••     "       ••      %        «•         22      "      "  " 

Send  for  Prices.    VISES,  MACHINIST  TOOLS  and  HARDWARE  SPECIALTIES.    Manufactured  by 

BONNEY  VISE  &  TOOL  WORKS,  Inc. 

3011    to     301S     CHe^tnut    Street,     PHiladelpHia,    V>eu 

ROR    SAL.IB    3Y    AL.L.    «I033IBRS. 
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^e  Ives  Window 
Ventilating  Lock, 

A  Safegto&rd  for  VentUaiin^  Rooms. 

A  Lock,  qtdckly  applied  and  operated. 

Affording  Sure  Protection  against  Intruders.  

CHILDREN    KEPT    IN.                                      BURGLARS   KEPT   OUT. 
WRITE    FOR    DESCRIPTIVE    CIRCULAR^ 

THE  H.  B.  IVES  CO-   NEW  HAVEN.  CONN-  U.  S.  A. 


Be  Good  to  the  Cook 

le    poor  drawing 
with  an 

VOLCANO 

1  n  e  y     Top 

reate^  a  strong 
regular  draft  in 
all  kinds  of 
weather. 

The  hood   of 
this   top   is    the 
most     pract'cal 
of    any  on   the 
market.     Be- 
sides    prevent- 
ing   the     wind 
from    blowing 
into  the  chimney,  the  upward  sloping  open- 
ing in  the  back  causes  the  wind  to  blow  the 
smoke  away  and  creates  ao  upward  draft 
from  the  chimney. 
Adveitlse  K  to  your  townspeople.     We  fornish  •  cut  free. 

IWAN  BROS..  Streaton  111. 

HANUPACTURERS  OP  HARDWARE 
.      .     .     SPECIALTIES     .     .     . 

Bergcr   Bros.    Co..    Phila.,   Pa.,    Eastern    Distrib. 


AskforoDTliew 
catalog  of  OonUe 
Acting  Hinges 
and  Boilders* 
Hardware 
Specialties. 


The  "Chief  Floor  Hhige 

THE  SHELBY 

SPRING    HINGE    CO.    The  ShelbyS^^h  Lock 
SHELBY,  O. 

NEW  YORK  OFFICE,  84-86  Chambers  St. 
CHICAGO  OFFICE,  105  East  Lake  St. 
BOSTON  OFFICE,  118  Pearl  St. 


ARE  MY  GOODS 

SALABLE? 


That  is  the  question  every  merchant  asks 
himself. 

The  answer  will  come  at  the  end  of  the 
year  when  his  books  are  balanced. 

mn  mmn 

Goods  are  salable — good  sellers,  because 
having  learned  to  make  the  right  kind  of  tools 
after  40  years'  experience,  we  are  telling  the 
public  about  them  and  creating  an  ever-grow- 
ing reputation  for  them  through  our  Adver- 
tising. This  makes  them  salable  and  profitable 
for  the  retail  merchant  to  handle — more  prof- 
itable than  any  line  or  lines  of  tools  and 
cutlery  on  earth,  and  the  merchant  who  sells 
a  complete  line  of  KBH  KUTTtR  Tools  is  the 
one  who  will  "have  a  satisfactory  balance 
on  the  right  side  of  his  ledger  at  the  end  of 
the  year. 

Those  who  handle  KUM  KUTTtR  Goods  get 
the  benefit  of  our  Advertising. 


"  Salea  increasior  ? ' 
"Yes."  This  is  what 
the  Jobbers  say  about 
Bonanza  furnaces. 
^  Why  ?  The  user  ss 
^satisfied  and  pleased. 
Jobbers  sell  at  Dactory 
prices.  Cash  must  ac- 
company all  orders  sent 
to  factory. 

No.  38,  one  gal.  size,  $5.75  net,  or 
No.  39,  3  qts.  size,  f4.50  net. 

The  Tomer  Brass  Works 

•1  Franklin  Street,  Chfcagvw  I1L.U.S.A. 
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Wheeb  ran  m  kar4  nuple  track.   AdfastmeBt  tai  hmf  er  and  track. 
Track  can  be  easily  taken  down  alter  walls  are  plastered. 


Itoiselessness  and  Perfect 
Adjustment 

are  obtained  In  our  No.  122 

RICHARDS'  ROYAL 

Ball-Btaring  Trolley 

Houso  Door  Hangor 

Immensely  popular  with  architects  and 
builders  and 

A  Big  Seller  with  tlie  Dealers. 

Write  for  Cataloflr  of  Door  Hangers. 

The  Richards  Mfg.  Co. 

AURORA.  ILU     U.  S.  A. 


NEW  YORK  OFFICE 
101  Reade  St. 


L/za\J 


} 


FLOOR  SPRING  HINGES  AND   DOOR  HOLDERS 

Beat  and  Neatest  Yet 

Order  from  your  Jobber.    If  he  hasn't  them,  write  us,  iNit  take  no  snbstttnte 

SUPERIOR  SPRING  HINCE  CO.,  15  Soath  Canal  St.»  CHICAGO 


Didil'siStonn  Sash  Hangers  and 

MEHL'S  SEPARABLE  HINGE  s  SometUng  New 

for  storm  and  screen  doors^  basement  windo 
dows,  gates,  etc.  Doors  and  windows  can  be  1 
out  removing  the  hinges,  a  feat  that  cannot  be 
any  other  hanger  on  the  market. 

IVn'te  for  Catalogue.    It  will  more  than  int 

Dietil  Novelty^  Co.,  -         Sbcte 


The  'THENIX"  HANQER  and  FASTENER 

Solves  the  problem  how  to  hang  and  fasten 
entire  Screens  and  Storm  Windows. 

We  haTe  them  to  sell  at  10,  15,  20  and  80  cents  per 
set.    For  catalogue  and  trade  discounts,  address 

Phenix  Mfg. 

•94  Center  Street, 


Company, 

MILWAUKEE.  WIS. 


N».f.  N 

III  I 


1= 


Tho  Only  Porfoct  Hoor  Rail  and  Cap 

Bird  and  Sleet  proof.  Door  closes  absolutely 
tight. 

The  ONLY  Hanger  that  will  adjust  itself  automat- 
ically to  doors  of  from  one  to  four  inches  in  thick- 
ness, no  matter  how  much  out  of  plumb  the  wall  may 
be.  Is  roller-bearing,  fitted  to  the  rail  in  such  a 
manner  that  the  door 

CANNOT  JUMP  THE  TRACK 

Manufactured  only  by 

AUTOMATIC   DOOR  RAIL  COMPANT 

824  W.  Lake  Street,       CHICAGO,  ILL. 
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"BIG  4" 
Flexible  Door  Hanger 

Anti-Friction      -       Cannot  Jump  the  Track 
Bxcluaive  Sale  Given 

National    Mfg.    Co. 

STERLING,  ILLINOIS 


SELL  THE  BEST 


The  Prouty  No.  5  Cushion  Track  Hanger  wilK 
relieve  your  builder  from  all  the  trouble  he  has 
previously  experienced  in  Parlor  Door  Hangers 
and  will  save  him  hours  in  putting  them  up. 
Thousands  of  sets  sold  and  not  a  complaint  from 
anyone.    Try  them  and  convince  yourself. 

X.  C.   PROUTY   CO.,  Ltd.,  Albion,  IVHch. 

NEW  YORK  OFnCE,  23  Warren  Street 


THE  IIIIBD  IDJUSTIBIE 

A  Superic 

Hinge 

Hanger 

The  Lateral 
Vertical     ad  jus  . 

embodied  i  n 
Wizard  mark  i 
cal  improvemc 
Hinge  Hangers 

These  ad 
ments  avoid  t 
noyance  of  d 
binding  on  the 
ing  or  draggi 
the  bottom, 
may  also  be 
close  to  the  b 
so  as  to  c 
cold. 

The  Wizard 
quick  seller  at 
ing  profits. 

Jisk  your  jobber  or  write  um  for  price*. 
MADE   ONLY  BY 

SAFETY  DOOR  HANGER  CO. 


ASHLAND. 
HAMILTON. 


OHIO 
ONT. 
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STANLEY'S  STEEL 
CORRUGATED  STRAP 
and  T  HINGES 


LEADERS  IN  THEIR  LINE 

■  m  • 

Send  for  "Autobiography  of  a  Yankee 
Hinge.''    Mailed  Free 


THE   STANLEY    WORKS 


79  Chambers  St., 
New  York 


NJ^W  BRITAIN, 
CONN. 


1  GRIFFIN'S 
/FOLDING 
^  BRACKET 

Best  and  only  Bracket 
for  Foldiny  or  Swinffinff 
Uvea. 

I   down   asainst    the   wall 
ot  in  use.    Locks  automat- 
.^.•u.^  TT  u«a  lifted  up. 

•Griffin's 

sed  Steel 

Shelf  BracKets 

(patented.) 

Are  the  strongest,  best  finished  and 
best  selling  goods  on  the  market. 


Strap,  T  and  Butt  Hinges 

THE  GRIFFIN  MFG.  CO. 

ERIE,  PENNSYLVANIA 


WARNING! 

To  whom  it  may  concern : 

We  have  been  advised  that  the  Automatic 
door  closing  device  made  by  the  American 
Hardware  Mfg.  Co.,  of  Ottawa,  111.,  and  put 
on  the  market  under  the  name  of  the  Ameri- 
can Door  Catch,  is  an  infringement  on  our 
rights  under  our  letterspatent,  No.  652.828, 
dated  July  3,  1900.  We  have  accordingly 
brought  suit  for  infringement  against  the 
American  Hardware  Mfg.  Co.  in  the  United 
States  Court. 

All  persons  are  hereby  warned  against 
making,  selling  or  using  the  device  known 
as  the  American  Door  Catch,  as  we  shall 
vigorously  protect  our  rights. 

THE  L  L  WATROUS  MFG.  CO.,  loc 

VEB  MOINES.  IOWA 


WATROUS  AUTOMATIC 
DOOR  CATCH 


For  screen  doors,  storm  doors,  office  gates, 
etc.  Holds  the  door  tight  snut  and  pre- 
vents sagging  open  at  the  top  or  standing 
ajar. 

Neatest,  cheapest  and  best  acting  door 
catch  on  the  market.  No  templet  needed. 
Any  one  can  put  it  on  In  two  minutes. 
The  lightest  trip  and  the  strongest  hold. 
Moundel  Model  free  with  each  first  order  of 
three  dozen  or  more.  If  your  Jobber  does 
not  carry  it,  write  us  and  we  will  give  you 
name  of  some  one  covering  your  territory 
who  does. 

JAPACINED   STEEL   DOOK    BVTTONS 

Half  the  weight  of  the  cast,  much 
stronger,  and  will  not  break.  No  higher  in 
price  and  twice  as  good.  Made  in  all  sizes 
from  l\k  to  2^  inches.  Insist  on  having 
them.  Carried  by  all  leading  Jobbers.  Write 
us  for  samples  and  name  of  nearest  Jobber. 


Patmt  applied  for 

THE  L  L  WATROUS  MFG.  CO. 

DES    MOINES,    IOWA 
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SPRll 


U 


B 


ft^o 


A   PRODUCT   OF  RECOGNIZED  SUPERIORITY 


N 


JL 


'^ 


rRIPLE-END  SPRING  BUTT 


CHICAGO  FLOOR  HINGE 


CHICAGO  SPRING  BUTT 


C^lc^0o£»pHD|^5$ttii  (£om|iaD^ 


CHICAGO 


CATALOGUE  ON 
REQUEST 


NEW  YORK 


COLUMBIAN 

RUOOR   SPRIINQ   HIINQBS 

gW  Notice  in  the  cut  below  how  simple  the  Columbian  Floor 
H  Spring  IB. 

If  An  accurately  made  cam  restlnfr  on  ball  bearings,  reTOlyes, 
H  forces  a  plunger  along  the  rod  shown,  compresses  the  spring, 
etc.     No  complicated  mechanism  to  get  out  of  order. 

a  If  it  is  desired  to  swing  a  door  slightly  heavier  or  lighter 
than  the  ordinary,  simply  adjust  by  means  of  the  ratchet 
which  moves  back  or  forth  along  the  threaded  part  of  rod  and 
increases  or  weakens  the  tension  of  spring. 

Send  for  catalog  No.  18  giving  ten  other  good  features. 


THE    COLUMBIAN     MARDW^ARE    CO* 


168  Church  Street, 
New  York. 


Manufacturers 
CUEVeUAIVD,   OHIO. 


26  Lake  Street, 
Chicago. 
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SPmilCHIKGES 


AREa  QUALITY    GOODS 


IMITATED 
BY  ALL 


Reject  All 
Substitutes 


EQUALLED 
BY  NONE 


Bommer'8 
Cost  No  More 


^Vour    ^Jobbers    Can    Supply^    Ttiem 


Moniteetarctf  by  BOilMCR  BKOTHCR8,  Brooldjm.  N.  Y. 


Evtebltehed  1876 


•ff^ 


-t^ 


Never  Break 

You  sell  them  and  your  customer  wants 
them  because  they  are  the  best 

Tlie  Ctiamplori 
Safety^  Lx>ck   Co* 

GENEVA,    OHIO 


ASK  YOUR  JOBBER  FOR 


Hanson's  Universal  Balance 
and  U.  S.  Family  Scales 


No.  1,  24  lbs.  by  ounces. 

No.  6,  24  lbs.  by  oances.  Made 
with  Porcelain  Enameled  Pan. 

No.  B8,  24  lbs.  by  ounces,  with 
polished  Brass  Scoop,  12x7  in. 

The  SealesThat  WIU 
Hold  the  Trade 


Capacity,    24  lbs. 

No.  24.  Steel  Top 
No.  20  Scoop. 
No.  22  Scoop  with 
flat  form. 


HANSON  BROS. ""  "tST...^ 


I 
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A  Good  Picture— A  Still  Better  Cart 

Wood  or  steel  wheels  of  improved  pattern.  Three  leaf  strong 
spring.  ■  Box  well  ironed.  Leg  folds  up  to  handle.  Will  carry  400 
lbs.  No.  882  A,  small;  No.  882  B,  medium;  No.  832  Q  large.  Can 
be  furnished  with  drop  end  gate. 

SYRACUSE  CHILLED   PLOW  COMPANY 

Syracuse,   IN.   Y..    U.   S.   A. 


F 


©inilVA     Sil^'RPP  N)^    ^or  the  Fireplace  in  Brass,  Black  or  Gilt 
THE  S.  M.   HOWES   CO.,  404244^1  Union  St..  BOSTON.       50S-52S  Medferd  St,  CHAUESTOWN.  MASS. 


HANOVER 

WIRE  FLY  SCREEN 
CLOTH  AND 
OTHER  LINES 


We  carry  a  full  line  of 

Refrigerator  Trimmings 

LOCKS,  LEVERS.  HINGES.  ETC. 

BUILDERS'  HARDWARE 
BOX  AND  CHEST  TRIMHINGS 

Special  Goods  Made  to  Order 
Write  for  Catalogue 

Brass    Groods    IVffg.   Co. 

BROOKLYN.    N.  Y. 


JOHN  M.HARip 


!l1W?^ 


CCNCRAu  ornces: 


V^'^gg^.^JWWft, 


OFFICES: 

ST.  LOUIS 
KANSAS  CITY 
ST.  PAUL 
MEMPHIS 
GRAND  RAPIDS 
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COLDWELL 

LAWN  MOWERS 


Hand   ^o^yver 
Horse  Rower 

IVIOtor    ^€>W^T 


AU  STYLES        ALL  PRICES 


ova  CM  COLDWELL  LAWN  MOWEBS 

!■  use  M  the  Parks  •! iNew 

York  (Greater). 

SEND    FOR   catalogue:. 


COLDWELL    LAWN    MOWER    COMPANY, 


NEWBURGH^    M.    Y. 


:atcher 


riRE 

nrer,  and  may 
bed  Instantly, 
ong  and  dur- 
able. The 
Hardware 
J  obbers 
sell  tbem. 


^    GBT 

THE 

tm  BEST 

Addressl  perry;  iDIXON   CO. 

MERUAM  PARK,  ST.  PAUL,  HMIESOTA 


) 


6aif  eipi^iig  6rai$  CMcKn 

rouutowkh 

Stcd 


able  Front  Flaa||t| 
b  regular  duck  bee* 
in  two  fia^  wbkb 
leor  Bwke  off  iMrm 
Ad  are  fcuamueed 
idre  ntiif acttoa. 
ugb  Hardware  le^ 
u  Maauftictured  by 

ThcSpcdilty 
,      MfS-Co. 

9      Pafk«niHi. 


The  Netfleton  Reversible  Ni|iper 


Every  Pair  Fully  Warranted  Against  Flaws. 
2    TOOLS   IN    \ 

There  are  two  fine  cutting  edges  to  each  blade,  each 
held  in  place  by  screws.  Jaws  unusually  strong,  eagily 
reversible,  adjustable  and  interchangeable. 

6  and  8-inch  made  for  cutting  piano  wire. 
Send  for  Sample  and  Prices, 

The  NetOelon  Mfg.  o.,  **"%SS«'''- 

New  York  Offtec  and  Salesroom :  157  Chambers  St. 
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Tapes  and  Rules 


For  Safe  Everywhere. 
Send  for  Catalogue. 


Are  the  Best  In  the  World. 

Made  by  THE   LUFKIN    RULE 

Saginaw,  Mioh.,  U.  S.  A. 
New  York  London 


CO. 


TO    CLOSE    OUT    ONE    THOUSAND  400-lb.    SIX    HOLE 

L.    RANGES 


These  Ranires  Formerly  Retailed  at  $M  Each. 
On  account  of  change  in  patterns  I  will  close  out  the  entire  lot 

At  $15  Each 

They  have  six  8-inch  lids ;  Top  Cooking  Surface,  30  x  34 ;  Large 
Warming  Closet ;  15-GalIon  reservoir ;  Oven  17  x  21  x  12 ;  Duplex 
Grates;  Burn  Wood  or  Coal.  Lined  throughout  with  Asbestos. 
Guaranteed  strictly  first-class  in  every  respect.  Big  snap  for  cash 
buyers.    For  particulars,  address 


G.    WILLARD 

Room  No.  59  Willard  Bidg. ,  Chestnut  St.,  near 4th  St.,St.  Louis,  Mo 


Now  is  the 

TIME 

To  adopt  our 

LINE 

of 


Bath  loom  Triininin([s 


For  the  coming  year.     Excellent  Goods.     Moderate  Prices.     We  make  over  80  patterns, 
all  solid  Brass,  Nickeled.    Ask  your  Jobber  about  our  goods.    Ask  us  for  Catalog  K. 

Address  NOVELTY  MFG.  CO.,     Dept.  K,    WATERBURY,:  CONN. 
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THIS 

Pot  Cover  Cabinet 

FURNISHEO    VITH    OUTFIT 
OF  OUR  NKV 

Spring-In  Handle 

"01     ^OVCr  Adjusting  a  Spring-in  Handle. 

For  further  information  write 

LASHER  MFG.  CO^  Inc^  Davenport  Iowa 


IS  "HUMAH  NATURE"  YOUR  aERK? 

The  greatest  sales  force  on  Earth  is  a  true  knowledge  of  Human  Nature. 
Suppose  a*  man  buys  a  cheap,  inferior  imitation  of  "3  in  One."  He's  more 
than  likely  to  conclude  that  everything  else  you  have  is  equally  bad.  That's 
all  wrong,  but , 

If  "3  in  One"  pleases,  as  it  must,  isn't  he  likely  to  come  back  not  only  for 
more  oil,  but  for  other  things?    Think  it  over. 

Write  your  jobber  for  large  and  small  size  bottles. 

Q.    VV.   COLrE   COMPAJNY 

14«    BROADWAY,  -         -  NEW    YORK    CITY 


» 


VENTILATOR 


and  '* Globe  Ventilated  Ridging"  are 

Simple,  Symmetrical,  Storm 

Proof,  Satisfactory 


Copper,  Galvanized  Iron  and  with  Glass  Tops. 

Send  for  Blue  Print,  Catalogue  or  Model. 

Manufactured  by 

Globe  Ventilator  Cmnpany 

TROY,   N.  Y. 


PelouzeFamfly  Scales 


Prudent 
Housekeepers 
Use  Pelouze 
Family  Scales 

(Warranted) 

They  can  be  Instantly 
adjusted  for  plate,  bas- 
ket or  scoop. 

CAPACITY 
21  pounds  by  ounces 


No.  E90  SteelPlatf  orm 
No.  90«  Tile  Platform 


The  Peloaze  Scales 
are  Invaluable  to  proper 
cooking;  Indispensable 
In   preserving.      They 
keep  check  on  your  pur- 
chases.    Soon  pay  for 
themselves. 
No  weights  to  get  lost. 
Absolutely  automatic. 
These  Scales  are  beauti- 
fully finished  in  black 
enamel  and  are  artisti- 
cally ornamented. 
Extra  Large  Dial  with 
Silver  center  and  gold 
border. Very  attractive. 
Made  of  cold  rolled  steel 


No.  T90  Tin  Scoop 
No.  B90  Brasd  Scoop 


Send  for  Quantity  Prices 

Pelouze  Scale  &  Mfg.  Co. 

118-132  West  Jackson  Boulevard,  Ctiicayo 
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STERLING  STEEl  CARPET  SWEEPERS  owiY  samtary  sweeper  made 

Our  superb  line  of  STERLING  STEEL  CARPET  SWEEPERS  is  a  distinct 
novelty,  containing  all  of  tlie  good  points  of  tlie  highest  class  sweepers,  together 
with  numerous  advantages  and  improvements.  Made  entirely  of  cold  rolled,  drawn, 
sheet  steel,  presenting  the  HANDSOMEST  FINISH  ever  shown  in  sweeper  con- 
struction and  producing  the  ONLY  SANITARY  SWEEPER  MADE,  NO  FREAKS, 
NO  EXPERIMENTS,  but  rational  improvements  and  developments  that  can  be 
demonstrated  by  any  fair  minded  person.  Sold  STRICTLY  ON  MERITS.  Satis- 
faction positively  guaranteed.  Critical  experts  acknowledge  STERLING  STEEL 
CARPET  SWEEPERS  show  greater  development  in  sweeper  construction  than 

all  others  in  the  past  thirty  years.  ..^,.  .^ 

««AU  working  parts  pro- 
tected from  dost** 
**  Guaranteed    to   sweep 

wlien  otiiers  iaU*' 
**  Prices    absolutely 

maintained** 

No  argument   necessary 
Sell  on  slgbt 

Write  for  Illustrated  Catalog 

MANUPACTURBD   BY 

STILEATOR.  METAL 

STAMPING  CO. 
Streator,  111*,  U.  S.  A. 

Braachea: 
San  Francisco,  105  Front  Street 
Nbw  York,  No.  zo  Warren  Street 
"MODEL  F,  9AN1TAIRE'*  Chicago,  86  B.  Lake  Street 


Can  You  Move  a  Hot  Stove  ? 

Hot  or  cold,  big  or  little,  the  Baltzly  will  move 

them  so  easy  you  will  hate  to  take  the  money. 

-  Made  of  steel.  Not  expensive.  A  pos- 

1  tal  will  put  you  in  touch  with  400 

m   «  ■       «rtirlp<;    th^t    u/ill     hrinor    thp    npnr)le 

re. 


III. 
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Opalite    Refrigerators 

And  STOVB  BOARDS 

Paper  Lined  Zinc 
Paper  Lined  Crystal 
Wood  Lined  Crystal 
Paper  Lined  Embossed 
Wood  Lined  Embossed 
Round,  Square   and  Oblong 


Catalogue    with    sizes,    prices 

and  discounts  sent  upon 

application. 

COOPER  &  McKEE,  119  Lorimer  Street,  Brooklyn,  N.  Y. 


^    ^ 


Samples  from  our  complete  line  of  Bath  Room 
Trimmings.  Catalogues  of  Bath  Room  Trimmings 
and  Furniture  Trimmings  sent  on  request. 

AMERICAN      RING      CO.,      Waterbury,    Conn. 


CAST  AND  WROUGVr  BRASS  KNOBS 
BRASS  UPIOLSTERY  NAUS 

BRANCH  I  New  York.  1  tk  3  Hodton  St. 
OPPICKiS  I  Boston,  170  Summer  St. 


OTHER  FURNITURE  TRIMMINGS  IN 
GREAT  VARIETY 


Chicago,  199  Lake  St 

Oakland,  Cal.,  Temporary  office,  208  Woodmen  Bldg. 
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Tkc  Best  WlB«ow 


The  Lovell  Window  Operatliig  Device 

t«ow  OpenlDO  Apparatiis  on  fhc  Market  •■«  tkc  Only  Oae  Tkat  Will. 
■Ired,  Operate  a  Line  of  Saaii  MO  Feet  Loofl  From  Oae  Statfoa. 


U 


Easily  erected  with  the  aid  of  blue  prints,  and  full  directions  sent  with  every  shiimient 

-4Er««ly    THE     G.    Dl 
UMEPOK 

toren  u 


"And-l 
Skj 


A. — Steel  Supporting  Bar 
B.— Mall.   Iron  Bridge 


C— -Flat   Iron 

D.— Felt 

E. — Glass 

F.— Copper   Sheet    Cap 

G. — Coif  Galv.   Brass  Spring 

H. — Galv.  Brass  Stud  j  r 

J.— Bridge  (for  walking  on  skylight)    Ganger    Ot 


rvious 
i  n  s  t 
snow, 
t  or 
,  with- 
out putty  o 
Bridge 
walking  on 
out  coming 


HAMMERS 

Vaughan  &  Bushnell 
Manufacturing  Co, 

EAGLE  BRAND 

OUR  Eagle  stamp  on  a  hammer  is  a  small  thing  to  look 
for,  but  a  great  thing  to  find.  It  insures,  first  of  all, 
quality;  second,  careful  and  skilled  workmanship; 
third,  correct  pattern;  and  greatest  of  all,  it  insures 
perfect  tempering^  without  which  no  hammer,  wbere- 
ever  or  however  made,  can  give  uniformly  good  results. 

Manufactured  at  Chicago,  111.,  U.  S.  A.,  by 

^^  Vanghan  &  Bushnell  Hannfactoring  Co. 
'^^^  Toolsmlths  ^906 

We  are  Headquarters  for  Quick- 
Selling  Specialties 

FIVE   AND   TEN    CENT    GOODS 

Nickel.Plated  Ha.ininera 

Our  line  is  not  equaled  in  quality,  style,  finish 
and  price.  Let  us  prove  this  assertion.  Our  cata- 
logue will  interest  you. 

Franklin    Speciotlty   Co. 

811  Cherry  Street  ReoLdlng,  Pa..         


Write  us  for  prices  and  discounts 


THE     ORIGINAL     AND     ONLY     INCANDESCENT 

Convex  bottom — fits  all  stoves- 
Grooved  Edge  catches  the  crumbs- 
Open  top  toasts  the  fifth  slice — 
Or  heats  Plate,  Tea  or  Coffee  Pot- 
Toasts  five  slices  in  two  minutes— 
Once  tried  will  use  no  other — 

HARKINS  &  WILLIS,  Manufacturers,  VtHJiSSi*' 


Wire  Cone  Toaster 


For  Gas  or  Gasoline  Stoves 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    ok    Last    Paon. 
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THERE  are  a  lot  of  mighty  good  points  about 
this  "FRISCO"  Bread  Mixer,  that  you 
ought  to  know. 

The  extreme  simplicity,  the  novel  stirring 
rod,  the  heavily  coated  pail,  the  clamp  screw 
that  holds  the  Mixer,  but  doesn't  bore  holes  in 
the  table,  the  cover  with  full  directions  stamped 
on  it,  the  pery  attractive  prices  we're  naming  on 
this  Bread  Mixer. 

Just  send  us  your  name  and  address,  and 
we'll  tell  you  all  about  the  "FRISCO"  Bread 
Mixer,  and  quote  our  prices. 

THE  PRTTCHARD-STRONG  CO. 

29  Circle  Street,         -         -         ROCHESTER,  N.  Y. 

Chicago  Office    :    Republic  Building 


For  tHe  Gasoline  Season 


Your  customers  eat  TOAST  in  the  sum 
the  colder  months  ^hen  the  coal  or  wooc 
ing,  and  the  fact  that  the  STANDARD 
make  crisp, brown,  delicious  toast  over  an  o 
flame,  will  help  you  not  a  little  in  selling 

ffife  STANDARD 
TOASTER 

Toasts  bread  equally  well  over  a 
gas,  gasoline,  coal  or  wood  stove. 


The  Handsome  Display  Stand 
COSTS  YOU  NOTHING. 
Ask  your  Jobber  to  include  one 
with  your  next  order.  If  he  will 
not  supply  you,  ask  us. 

660  STANDARD  STAMPING  CO. 

MARY8VILLB.    O. 
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For  fhe  5  and  10  Cent  Comiter 

ABSOlUTBtY  NJSW 

lit  Bracket 

SCREWS  ATTACHED 

By  means  of  the  ingenious 
I  for)  illustrated  herewith, 

Bracket  are  attached  to 
'his  method  of  packing  the 

great  convenience  where  a 
The  Clerk  can  attend  to 

ch  home  to  find  that  the 
or  perhaps  that  the  screws 

full  line  of  Brackets,  Coat 

l.y    New  Haven,  Conn.,  U.  S.  A. 

qCARTY  a  CO.,  to  WMrnn  St 

Gl&scock*s  RaLcers 

THE  HILL  CLIMBERS 
THE  MONEY-MAKERS 

No.  1.    For  ChUdren  from        Bullt  fOF  all  slzCd  children.        Boys       No.  8.    For  GlrlB  from 
6  to  15  years  ^^^     Qjj,jg  rpj^^      StrODgeSt      and  «  to  15  years 

speediest  ear  built.  Geared.  Has  gear  wheels  encased.  Has  three 
different  motions.  The  best  advertised  line  of  Hand  Cars  on  the 
market.    We  advertise  for  the  Merchants.    TKe  Money-Makers. 


WRITE  US  FOR  CATALOGUE 
AND  PRICES 


No.  4  Junior 
No.  12.    ForiTwo;Chlldren,  6  to  16  years  For  Children  from  3  to  6  years 

GLASCOCK  BROS.  MFG.  CO.,  MuAcie,  IndiaAa 

Consult    BUYERS'    REFERENCE   TO   ADVERTISEMENTS    ok    Last   Paces. 
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THE  HUSTLER 
ASH  SIFTER 


THE  HUSTLER  PLEASES  EVERYBODY. 
NO  DUST.        NO  DIRT. 
IS  A  QUICK  SELLER. 

TIME  TO  ORDER  IS  MOW  and  bm  Murm  of  prompt  dmtiomry. 

To  those  who  place  their  orders  before  Sept.  Ist,  we  will  allow  Sept.  15th  dating. 
We  do  this  to  enable  us  to  fill  orders  promptly  later  in  the  Season. 


MAD£  ONLY  BY 


HILL    DRYER    CO.*    315  Park  Ave.,  WORCESTER.  MASS. 


Iir  AirtwiMiro  ADysBTXiniiiiTS  it  is  Duiiaili  that  You  MiirTioir  HARDWARE  DEALERS'  MAGAZINE. 
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AocosT,  IdM. 


SOOM 


you  will  buy  some  of  our 
improved  ASH  and  GAR- 
BAGE CANS.  Because  they  have  no  rivets 
to  pull  out,  linked  hoops  to  pull  off  or  thin 
bottoms  to  rust  out;  galvanized  after  assembling 

**  Bodf  is  one  piece,  tuTioc  ten  nates  inside  of  wliicli 
tre  H'lnch  iron  rods  ran  tlirough  lioies  in  solid  top  tnd 
solid  bottom,  mtliinc  it  im possible  to  pull  the  bottom 
end  top  spsrt."   Por  fall  particttlars  write  to: 

THE  ARRHW  CAN  COMPANY 

-SOLE  MANUFACTURERS 

Patented         35  WARREN  STREET,  NEW  YORK 


THE  ARROW  CAN 


Our  Specialty 


THE 


WHITE  ROSE 

IS  WITHOUT  A  COM PETITOS 

It  is   actually  BALL  BEARING  and 
has  proved  th6  most  phenom- 
enal seller  ever  placed 
upon  the  market. 


Write  To-day  lor 

EXCLUl&IVE    AGENCY 

WHITE   LILY   WASHf;R   CO. 

.  Toledo,  Olilo       Davenport*  lomra 


GERTS'LUMBARD   A    CO, 

Brush   Makers 

[Trafc  CatalogK  m  AffOetfiM.      808.910  RAMOOIPH  STREET,  OH/OAOO,  ttJL 
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NOW  IS  THE  TIME! 

Don't  wait  until  to-morrow 
but  write  at  once  for  the 
exclusive   ajency  for  the 

Royal  Blue ^ 

Washing  Machine 

Finished  in  natural  color  of  wood. 
Hoops  and  castings  painted 
with  Royal  Blue  Enamel 

H.  F.  Brammer  Mfg.  Co. 

14M  W.  2d  Street,       DAVENPORT,  IOWA. 


Wrings  the 
Mop  dry. 

Both  feet  rest  firmly  on  the  floor- 
no  danger  of  upsetting  bucket  and 
wetting  feet.  Pressure  that  wrings 
mop  is  from  a  spring,  not  from  the 
foot.  Two  springs,  one  on  either  side 
are  independent  of  each  other,  ptes- 
surf  adjusts  itself  to  any  uneven- 
ness  of  mop — wrings  all  of  mop 
thoroughly. 

Tub  is  strong  and  extra  braced.  ] 
solid  maple  and  never  stick.  ^ 
labeled — ^make  good  display  in  yo 
sure  to  please  customers.    Ask  your 

THE  DANA  MFG.  CO.,   Cln 

!•  Warren  SU  New  Yoi 


THE  GRINDSTOHE  TEH  TIMES  OYER 

BAND  POWER  AND  FOOT  POWER 
BRBUDERS  AND  TOOL  SHARPENERS 

Grinding  Wheels.     Consumers  need  this  kind  every  day  in 
the  year.    Four  Sizes.    Write  for  Catalogue. 
Discount  to  the  Trade. 

AL   MANUFACTURING  CO.t 

^st  Wabiiit  Street,  Laneaster,  Penna.,  U.  S.  A. 

In  AiifWsmiNO  Advbktxsbicemts  it  is  Dbsirable  that  You  Mention  HARDWARE  DEALERS'  MAGAZINE. 

Digitized  by' 


Google 


358 


HARDWARE  DEALERS'  MAGAZINE 


August,  1906. 


Basle  Mop  Wringers 

and   Buckets    Combined 

"AHBAD  OF  THB  RBST'' 

The  "JUST  AS  GOOD"  is  not  yet  made. 

Our  line  is  the  standard  of  Comparison,  the  Highest  point  of  Mechanic's 
skill.    To  appreciate  their  Merits,  you  must  see  them. 

We  enjoy  the  proud  distinction  of  being  the  LARGEST  manufacturers  in 
this  line.  Our  SALES  are  GREATER  than  the  COMBINED  sales  of  all 
others.  The  reason  is  that  the  EAGLE  has  better  features,  is  more  PRAC- 
TICAL and  built  better  than  others.  To  be  had  from  all  Jobbers.  A  Cata- 
logue for  the  asking. 


stachabh  Mops 

plantlnsf  All   Others. 

Handle, 
ability  are  Unexcelled, 
nstruction  and  Full  Weight. 

being  clamped  with  a  positive  grip  by  wire 
ust. 

y  for  attachment, 
space  and  outlast  the  old  style  round  mop 

ect  Mop  Heads  and  Handles  offered  to  the 
sd  in  stating  they  are  the  BEST, 
ntry  taking  on  this  line;  ask  them. 


CIRCLrBVILrLrB, 


jsagle  cooperage  works, 

Sole    iVfanuffaoturersy 


OHIO,  vj.  s.  a: 


We  Mannfactiire  a  Choke  Assorlmeiit  of  SfricOy 
High-Grade 

AIR-TIGffT  IHEAIJERS 


Get  Our  Catalof  and  Prices 

The  B.  C  BIBB  STOVE  CO. 

101  to  109  Ught  Street,     -     BALTIMORE,  MD. 


This- 


Trade 


Guarantee 


Mark 


atisfaction 


TIE  "WRITE"  MOP  WRINGS 


Satisfy  Everybody 

because     they     wring 
the      mop      perfectly. 
Others,    faili 
this,  depend 
ing       points. 
"White"       ti 
itself.      Whe 
offers    you    s 
"better,"  or 
•/food   for  les 
invite  him  to 
the  mrfnj^ 
iM£  test. 

Ask  your 
jobber  for 

the 
"White/' 

Send  for 
Booklet. 
WHRB  MOP  WimOK  CO. 
Ftftoinille«N.T..II.S.A. 

KFormer  y  Jitmaicu^  Vt^ 

BEWARE  OF  DIFUN^IIENIS 


Consult    BUYERS'    REFERENCE   TO   ADVERTISEMENTS    on    Last    Paces. 
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Important 
Notice 

STILL  WAY  BEHIND  I 

but  with  increased 
manufacturing  facilities 
we  hope  to  catch  up 
with  our  orders. 


We  owe  our  sacceM  to  the  ■■- 
c«mIM  Berllt  of  our  uMchine 
•nd  to  the  efforts  of  3,lit  en- 
thuafawtic  Hardware  Dealers* 
who  appreciate  a  meritorioua 
article.     /    ."         .*    /    /    .*    / 


PARAGON   WASHER 


BE  SURE 

to  send  for  our  20  page 
Art  Catalogue.  It  ynil 
open  your  eyes. 

PARAGON   MFG.  COe 

54S  MHMdMck  mock,      CUaGO 
in«  Sri  Avcne,         NEW  YOIK 

JB^  Alwolate  protection  of  Dealers  «16R 
giiAranteed.  ^ 


ATTENTION  1-JOBBERS  AND  DEALERS 

The  Serrant  Qaestion   has   Invaded   every  Hoasehold  in  the  Land. 
The    Housewife   Looked    Forward    to   Wash    Day   with    Horror. 
The   Problem   has   been    solved   by   the 

MAJESTIC    ROTARY   WASHER 


Blue  Monday  is  transformed 
into  a  bright,  sunny  day.  The 
Majestic  does  the  week's  wash- 
ing; in  an  hour.  The  large  Fly 
Wheel  and  Roller  Bearings 
make  it  so  easy  to  mn  that  a 
child  can  operate  it. 


Tub  is  made  of  Virginia 
White  Cedar,  bound  with 
Electric  Welded  Wire  Hoops. 
We  receive  inquiries  daily  from 
housekeepers  asking  where 
they  can  buy  the  Majestic. 
It  is  the  Machine  for  the  job- 
ber and  dealer  to  handle.  An 
Easy  Seller.  Write  us  for 
booklet  and  prices. 


RICHMOND     CEDAR     WORKS,     Manufacturers    of 

HIGH  gra.de:  washing  iviachines 

RICHMOND,    VIRGINIA 


X«  AirswBKiiiG  AovxaTissMBifTS  IT  IS  Desisa^lb  that  You  Mbktion  hardware  DEALERS' MAGAZINE. 


Digitized  by  LjOOQ IC 


36o 


nAkDWAkE  DEALERS'  MAGAZINE 


August,  1906. 


WET  CELLARS 

Potilivtly,  permanently  and  economically 
drained  by  the 

Gilmax  Cellar  Drainer, 

nd  auto- 
of  proven 
itablished 
Sold  all 
i  and  en- 
tnsands  of 
users. 

Cir. 
cular  s , 
prices, 
and  full 
i  nfor- 
mat  ion 
on  ap- 
I  plica- 
I  tion  4o 
the  sole 
mTrs, 

The  C  M.  Kemp  MfgXo^ 

BALTlMORBt  MD. 

Also  manufacturers  of  Climax  GaJs  Appara- 
tus. Climax  Ratcbet  Stock.  Clim4x  Soil'Pipe 
Testing  ftug.  Pipe  .Visits,  Ac 


Automatic  Wire  Straight- 

eners  and  Cutters 
Riveting  Machines 
Cotter  Pin  Machines 
Budde  Tongue  Machines 
S  Hook  Machines 
Cold    Roll    Swaging    Ma- 
chines 
Staple  Machines 
Butt  Milling  Machines 
Butt  Drilling  Machines 
Sprue  Cutters 
Special    Automatic    W^re 
Forming  Machinery 


The  F.  B.  Shnster  Co. 

Fomerly  Jalm  Ail  A  Stn 
New  Haven,    -     •     Conn. 


id 
a- 


No.  1 
Fire  Pot 


Six  Dol- 
lars Net 


The  Good  Old  No.lFlrePot 


is  known  and  used  by  up-to-date  mechanics 
everywhere.  Ask  any  user  and  he  will  tell 
you  that  it  is  the  heat  on  earth  and  advise 
you  to  buy  It  in  preference  to  anything  else. 
There  are  thousands  of  them  in  use  every 
day  and  the  advantages  they  possess  enable 
the   users   to   add   many  a   dollar  to   their 

Jiroflts.     Jobbers  are  authorized   to  sell  at 
actory   price  under   our   guarantee,   "Your 
money  back  If  you  are  not  pleased." 


CLAYTON  &  LAMBERT  MFG.  CO. 
Detroit,  Mich.,  U.  S.  A. 


ROBERTSON  ** HORSESHOE  MAGNET'*  HAMMERS 

SOI  (flSB    'C      1*-        ^®'    BILL    POSTEKS*    TRAVELING    ADVEKTISEKS,     ^^ 


Every  hammer  stamped  with  name 
and  trade  mark. 


(Trade  Mark) 
For    BILL    POSTERS*    TRAVELING    ADVERTISERS, 
UNDERTAKERS*  UPHOLSTERERS*  PAPER  HANGERS* 

Etc.    Also  Tack  Hammer  size  for  household  and  general  use. 
Forged  from  flue  steel,  warranted  strong,  permanent  magnets,     i^ark 


ARTHUR  R>  ROBERTSON,  Sole  Maniifachirer  (Owpwof  uw  HomAo*  M«gn»tTr«ito  Mwto).  144  Oliver  Strect»  Borton,  Mass. 
■"  OoKiuM   BUYERS'   KEFERENCE   TO   ADVERTISEMENTS   ok   Laar 
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THIRTIETH  ANNIVERSARY  OF  THE 
BISSELL  SWEEPER 


1906 


Thirty  years  ago  the  Bissell  Sweeper  was  introduced  on  the  market,  and  during 
this  time  it  has  met  all  competition,  maintaining  from  the  start  a  foremost  position, 
and  recognized  to-day  as  the  leading  carpet  sweeper  throughout  the  world. 

We  realized  in  the  beginning  that  success  in  the  carpet  sweeper  business  could 
only  be  attained  by  concentrating  all  our  thought  and  effort  on  this  one  article,  and 
the  history  of  the  business  proves  that  our  judgment  was  correct,  as  whenever  it  has 
been  attempted  to  manufacture  a  carpet  sweeper  in  connection  with  another  line, 
failure  has  been  the  result. 

BIS  SELL'S 

sweeper  has  been  imitated  in  several  foreign  countries  as  well  as  in  this  country,  and 
notwithstanding  the  disposition  of  the  foreign  merchant  to  favor  home  industry,  the 
superiority  of  the  Bissell  is  so  generally  recognized,  that  we  command  the  bulk  of 
the  sweeper  trade  of  the  world.  This  is  not  a  mere  boast,  but  a  true  statement  of 
fact.  The  Bissell  is  the  sweeper  of  fine  mechanism  and  finish,  of  reputation,  that  is 
advertised  extensively,  that  is  universally  in  demand,  and  that  is  sold  at  fixed  retail 
prices  that  insures  the  dealer  a  good  profit 

Our  Fall  Fair  Offer  will  be  an  attractive  one,  and  will  be  issued  July  15.  Write 
for  this  offer. 

BISSELL  CARPET  SWEEPER  CO.,  Grand  Rapids,  Mich. 


(Largest  and  only  exclusive  manufacturers  of  carpet  sweepers  in  the  world) 
BRANCHES:  New  York.  Toronto.  London. 


Paris. 


The  Taylor  &  Boggi s  Foundry  Co. 

CL.BVCLANP.  O. 

IfAMUFACTVRBSS  OF 

LIGHT  GRAY  IRON  CASTINGS.   BUILDERS'  HAROWARF. 

Dampers,  Damper  Clips,  Oil  and  Qas 
Stoves,  Furnace  i^mps.  Molasses 
Gates,  Letter  Boxes  Hardware  Spe- 
cialties. 


f^ 
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AN  INTERESTING  PROPOSITION 

Reliable  Trunk  Registering  Banks 


The  klod  that  register  and  are  guaranteed  In  every  partleular,  at  special  low 

?rleea.    Write  for  Quotatlona. 
runk  Baaka,  Oxidized  Copper  Finish,  at  $4  per  dox.  op. 


O.  B.  FISH,  Manufacturer,  6  Harrison  Street,  NEW  YORK 

^*k  Tour  JobbmrM  for  Thorn, 


Manufactursi 
of  tht 

in  the  Grit 

Famous 

Nova 

Scotia 

Grind- 

Aaubstantial  Grindstone 
Frame  ia    important,    Imt 
how  much  more  neceaaary 
*ia  a  good  Grindstone  ? 

It  Is  ibe  Grit 
niat  Grinds 

stones 

For  sale  at 
898  Wost- 
minsttr  St. 

We   alone  manufacture 
genuine    Bcrca     Grind- 
atonea,  there  ia  no  l>etter 
grit 

THE  CLEVELAND  STONE  CO. 

Provldtnca,  1 

Oevehukl         Chlcage          New  Yerk          Restai 

0^1  THE  POmfER  CHOPPING  KNIFE,  COOKIE  and 

^^             BISCUIT  CUHER  COMBINED 

pISSo.     the  magic  plate  cleaner. 

two  good  selling,  profit  bearing  articles  in  the  line  of  household  furnishings.  ^^ES^B^  ' 

Made  by                                                      ^^^^H 

Watson-Porter-Watson  Company,  Ltd.       V^^B 

UIMADII.L.A,      Ml  OH.                                            Pat.  Applied  for. 

KICK   PLATES 

Wo  tarnf  A  Largo   Stock  of  Spoetally  Sotoetod  BroMM  and  Bronmo  in  all  widths  for 


I 

■  Wo  €arn 

I  THE  1 


C'clr  PlatoM  and  can  match  any  finUh  of  hardwaro. 


THE  TURNER   BRASS   WORKS* 


61  Noptti  Franklin  Street 
CHICAGO 


R.  F.  D.  MaU  Box  with 
Pateated  Automatic  .  Flat 
Signal.  Made  of  20  gaute 
galvaaized  steel.  Each  box 
warraated.    $5.40  per  doz. 

Johlftrs  Stll  at  Factory  Prictt.    Ask  them. 

SMITH  BROS.  MPG.  eO. 

2M-SS4  E.  Kteile  St.  Chkifa.  QL 


Sanitary  Adjustable 

Strainer  Pail 

IX  Charcoal  Tin 

12  Qt.      •      •      •       (4.50 

14   "        ...         5.00 


CoirsuLT   BUYERS'    REFERENCE   TO   ADVERTISEMENTS   oh   Lmt   Paobs. 


Digitized  by  LjOOQ IC 


August,  1906.  HARDWARE  DEALERS'  MAGAZINE 363 

VACATIONS 


ate  the  pfopcf  thins:  this  month.    After  seven  fine 
business  months  every  Hardware  Man  needs  one.   Btst 

DONT  FORGET 

there  are  fine  business  opportunities  ahead*    Before 
you  gOf  make  out  that  order  for 

Lava  and  Volcaaiic  Enamded  Ware 

It*s  all  tight — girts  excellent  satisfaction— your  custo- 
mers wiU  be  asking:  for  it.  Give  us  a  chance  to  make  up  your  s:oods  while  you  are 
resting:*  We  have  patterns  that  will  suit  the  most  exacting:  taste — we  sell  it  at  the 
rig:ht  price.    Our  aim  is  to  please  and  satisfy  our  patrons. 

SEND   IN   YOUR   ORDER   NOW*     Catalogfu^  Prices  and  Samples  for 
the  asking:*    Mention  Hardware  Dealen^  Mag:azine. 

THE  aEVELAND  STAMPING  &  TOOL  CO. 

CLEVELAND.    OHIO 

ROB*T  F.  HALL,  Portland,  Ore.,  Pacific  Coast  Agent.  SPENCE  MFG.  CO.,  Agent,  St.  Paul,  Minn. 


The  Briscoe  System 

FROM  MANUFACTURER  TO  DEALER  DIRECT 

Proven  a  Merchandising  Triumph 

We  sell  to  only  one  merchant  in  a  town— our  exclusive  agent  on  all  lines. 

You  don't  have  to  buy  any  particular  amount  to  hold  the  agency. 

Our  product  is  almost  entirely  confined  to  the  better  grade  of  goods. 

The  advertised  label  makes  the  agency  worth  having — establishing  plainly  and 
visibly  to  the  consumer  the  superiority  that  is  really  in  our  goods. 

We  sell  only  by  correspondence  and  catalog — no  travelers — and  don't  sell  consum- 
ers, catalog  houses  or  jobbers. 

Pur  catalog  gives  net  delivered  price,  and  our  entire  system  is  designed  to  be  of 
assistance  to  the  merchant  in  every  way. 

We  try  to  be  a  little  more  than  fair  with  you  in  every  transaction. 

As  to  our  prices — well,  they  speak  for  themselves.    Study  them. 

We  pay  the  freight. 

»END  rOR  OUR  LATEST  CATALOOUE  OP 

O-Rib-O  Heavy  Galvanized  Ware  (labeled)  Turquoise  Enameled  Ware  (labeled) 

Briscoe  Tin  Ware  (labeled)  -  .  ORib^O  Air  Ti|^t  Hot  Blast  Stoves 

Japonay  Enameled  Ware  (labeled)        '   Brisope  Oil  Stoves  and  Briscoe  Lawn  Mowen 

Our  Exclusive  Agency  Yours  for  the  Asking— if  You  Are  First 
nOSCOE  MFG.  CO.,  Main  Offiee,  Detroit  Micii. 
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WILSON  BREAD  TOASTER 

For  Gas,  Gasoline  and  Oil 
Stoves.  The  best  selling 
Toaster  on  the  market,  be- 
cause the  most  Fractlcal  and 
Hygienic.  Toasts  foor  slices 
at  once  and  Steeps  Coffee  or 
Poaches  Eggs  at  same  time. 
Heats  four  flatlrons. 

WILSON  TOASTER  MFG.  CO. 
FergiisoalBiilNUiif,    PMstarfli,  Pa. 


K^-^y^^Ai?.-^ 


Mr.Hardivare  Manufactarer 

How  do  you  mark  your  goods?  In  the  old- 
fashioned  way?  If  so,  we  can  interest  you. 
Write  for  catalogue  600-M  which  describes  our 
method  fully. 

DWIGHT   SLATE  MACHINE   CO., 

Hartforcf,  ConA..  U.  S.  A. 


UMBRELLA 
CLOTHES   BARS 

ARE    THE   BEST. 

Ask  for  Prices. 
MARTCRQSS  COMPANY, 

40  Doaiborn  St,        Chicago,  10. 


AmoM  Steam  CMiker 

is  guaranteed  superior  to 
all  others.  Has  more 
reputation  behind  it  than 
any  other  coolcer  on  the 
market.  Dealers  snould 
get  in  on  the  ground  floor 
with  the  AUNOLD  he- 
cause  the  most  people 
know  its  merits. 
Wllmot  Casde  Co. 

81  Elm  St.,  RoebMter,  N.  T. 


PENNSYLVANIA 
LAWN  MOWERS 

Supplee  Hardware   Company 

PHILADELPHIA 


Tbade   ''Never  Leak' 


One  Drop  Oil  Can    Mark 

WiU  not  leak. 
Mo  waste  and 
nu  wiping  off 
superlluoas  oil. 
Can  be  carriea 
in  pocket  or 
case    without 


Retails  at  10c  Each, 
soiling  other  articles.    Like  a  fountain  pen.  3^  inches 
long    by  H  inch  d.ameter.     I5rasfl|  Nickel  Plat«d.    The 
only  pruper  method  of  oiling  fine  mechanism.    Mounted 
on  Display  Card  containiug  one  dozen. 
A.  F;  Metadhadi  A  Bro..  Mb..  S2-38  Prospect  St,  Newark,  N.  J. 

"COLUMBIA"  CAN  OPENER 


Hiffh  Grade,  Tempered  Steel  Blades;  Never  Slips 

Cuts  Easy,  Close  to  Edge ;  Price  Low. 
A.  F.  M«lsselba«h  ft  Bre.,  Mfrs.,  Newark,  N.  J. 


Hehvig's  Patent  Bolt  ft  Sivd  Clipper 


LMU,  Strangt  Poifferfvl,  DwrtMe.  No.  1  cats  a-4  or  less; 
No.  2  cuts  9-16  or  less;  No.  8  cats  1-S  or  less;  No.  4  cuts  ft-8  or 
less.  Cuts  close  to  work.  Higheit  TMimonidU  from  Job- 
hen  and  OonsimurM.    Send  for  circular. 

angle: 

BENDERS 

We  make  hand-power-ben- 
ders  for  forming  angles  in 
stock  1-in.  thick  and  ander. 
Light  stock  can  be  bent  cold 

WALLACE    SUPPLY    COMPANY 

100  OARDKN  CITY  BUOCK,  OHIOAOO 

M.  Lanz  &  Sons 

Est  18IS.      PITTSBURC*  PA. 

Screw  Strop  i 
Teeth,iloll8,Sp' 
eroy  etc* 

Coit  Iroo  Cohnus,  Cool  Chiles, 

»t    StirrmM,  Post  Cops,  Joist  lomi- 

ers,  Plote  ond  Rox  A]ieiMrs,ete. 


Wo 


ied 


ROBERT  MURRAY, 

24  DUANE  OTREET,  NEW  YORK  CITY. 

AtUntic  Screw  Works,  Wood  Screws, 
Henry's  Pninliiff  Shears,  Etc.  Mavnard's 
Socket  Shovels  and  Trowels.  Wm.  Schmitt 
&  Co.*s  Mechanics'  Tools. 


HANDLES 

For  Axes,  Picks,  Sledset,  Mauls,  Hammers,  Hatchets, 
Railroad  and  Mining  Tools.  Ask  your  Jobber  lor 
Hartwell's  Brands. 

HARTWEU  BROTHERS,  Chica|oHeUhts,nis. 


AS  GOOD  AS  THE  BEST  AND  CHEAP  AS 
THE  CHEAPEST > 


No.  3  Little  Giant 

F.  L.  ELLIS  0  SON,    Milldais,  Conn. 
STEVENS  0  CO.,  90  Chambtrt  St..  N.  Y.,  City  Aftntt 


Parker  Wire  c^S^ 

Worcester,  Mass.,  U.  S.  A. 

'''^^  Wire  Hardware 

IVK/TE  US  FOR  PRICES 


CoHixaT   BUYERS'   REFERENCE  TO  ADVERTISEMENTS   on  Uft  Paoio, 


Digitized  by 


Qoo^z 


August,  190«. 


HARDWARE  DEALERS'  MAGAZINE 


365 


TWELVE-IN-ONE  xa>. 

ADJUSTABLE  CORN  BUSKER 

Eiffht  poflltions  for  ilngle  hook:  four  for  double.  Simple 
and    effectlye   adjustment.      Thoronghly    tested.      Will 

E lease  more  com  pickers   than   any  other   adjustable 
usker.     There  are  reasons. 

Ask  your  Jobber  or  write  for  Circular  ••M." 

K.   D.  KEES  MKG.  CO.,  KATRICE,  NEB. 


THE  J.  L.  MOn 
IRON  WOitKS 

84-90  Beekman  St.,  N.Y. 
Fine  Plumbing  Fixtures 


••••••••• 


Ornamental  Iron  Work 
and  Stable  Fixtures 

Boilers  and  Radiators  for 
Hot  Water  and  Steam 

Ranges  and  Hot  Air 
Furnaces 


TURIVBUCKUBS 


MERRILL  BROS.,  Brooklyn,  n.  y. 


nnm 

and  Foreign  Patents. 
Patents  Applications.' 


HUBERT  E.  PECK.  086  F  St..  N. 

jy.,  Washington,  D.  C,  Consulting 

Expert    in    Patent    Causes.    U.    S. 

Send   for  leaflet  on   "Rejected 


m  v?^  lyptwilttsn  oriciiisL 
WW  will  ship  eomplst*  dnpllMtor! 

^^^^^$5  net 


MxBJ.DanlliiplieatsrCo.'lsrftS^! 


AMERICAN   TOOL  CHEST  CO. 

FACTORY  AND  SALESROOM. 

200  West  Houston  St.,      NEW  YORK,  U.  S.  A. 

TOOL  CHESTS:  all  sizes,  complete  with  tools, 
for  Boys,  Youths,  Gentlemen,  Farmers,  Rail- 
roads and  Carpenters'  use;  also  Tool  Cab- 
inets, Machinists',  Electricians'  and  Pipe 
Fitters'  Empty  TOOL  CHESTS.  Agents 
for  Steel  Tool  Chests. 

SEND  FOR  LATEST  CATALOGUE 


Clskd«nhiii  Bk)S.,  Baltimore,  Md.,  Soldering  Cop. 
pers.  Copper  Nails  and  Tacks,  Copper  Rivets  and 
Burs.  Brass  Shoe  Nails,  Iron  Cobbler's  NaUs,  Sheet 
and  Ingot  Copper,  Shoe  Tacks. 


FOR  SALE--Hardware  stock,  including  harness  goods, 
snd^tin  and  plumbing  shop,  in  a  mountain  town — 

g mining  and  ranch  trade;  railroad  building  in;  stock, 
5.000;  budding,  $4,000.  Write  for  particulars  to 
rawer  "C,"  Encampment,  Wyo. 

WANTED-^A  retaa  hardware  clerk,  with  large  ex- 
penence  in  hardware  and  tools;  competent  to  take 
charge  store  floor.  Address  "Hardware,"  care  Hard- 
ware Dealers'  Magazine.  858  Broadway.  New  York. 

WANTED — Traveling  men  to  take  cow  stanchions  as 
side  line  to  retail  dealers.  Small  model  for  sample. 
Exclusive  territory.  Liberal  commission.  A.  H. 
Warner  ft  Co.,  North  Side,  Bristol,  Conn. 

WANTED — Salesmen  calling  on  the  retail  hardware 
trade  to  sell  an  article  of  merit  It  is  an  article  that 
sells  for  Six  Dollars  each,  and  can  be  placed  with 
fully  90ji  of  the  hardware  trade  of  the  country.  It 
can  be^  sold  from  descriptive  booklet  For  full  in* 
formation  address  Joseph  I.  McVoy  Company,  99  E. 
Eric  Street,  Chicago,  111. 

Hardware  Stock  For  Sale 

In  suburb  of  Chicago.  Population,  85,000.  Stock, 
fixtures,  horses  and  wagons.  Worth  $88,000.  Good, 
clean  stock,  general  ana  builders'  hardware,  tinskop, 
bicycles,  steam  heating,  kitchen  furnishings.  Address 
P.  E.  O..  801  Kedzie  Bldg.,  Chicago. 

Send  for  Optical  trade  catalogue,  including  compasses, 
magnifying  glasses,  etc.  L.  Manasse,  88  Madison 
street,  Chicago. 


MICA 


FOR  Ml  PURPOSES 

CHIMNEYS 
and  Canopies 

EUGENE  MUNSELL  &  CO.,  New  York 
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A 

A.   B.   Polish  Co 228 

Acme  Ball-Bearing   Co.... ISO 

Adami  &  EltUxg  Co 221 

Aiax   Hfff.    Co 836 

Allen  lb  Co..  S.  L 218 

Allen   Coal  Co 308 

America    Co 220 

American  Filter  Co 218 

American  Fork  ft  Hoe  Co.  .833 

American  Blnj;  Co 361 

American  Safety  Rasor  Co.204 
American  Shearer  Mfg.  Co. 210 
Am.  Sheet  ft  Tin  Plate  Co.331 
American  Tool  Chest  Co.  .365 
Am.  Tube  ft  Stamping  Co.  183 

Ames  Sword  Co 835 

Andresen  ft  Co..  Alfred... 314 
Andrews  Wire  ft  Iron  Wks.194 

Arcade   Mfg.   Co 350 

Ardrej  Vehicle  Washer  Co.220 
Armstrong  Mfg.  Co.,  The.. 319 

Arrow  Can  Co.,  The 356 

Atkins  ft  Co^   E.   C 327 

Atlas  Mfg.  Co.,  The 854 

Atlas  Shear  Co.,  The 211 

AtUntlc  Grindstone  Co 362 

Automatic  Door  Bali  Co.  .341 
Avery  Stamping  Co 332 

B 
Baeder,  Adamson  ft  Co... 221 
Baker  Gun  ft  Forging  Co.  .216 

Barnes  Tool  Co 838 

Barney  ft  Berry,  Inc 214 

Barth,  G.,  Mfg.  Co 329 

Bemls  ft  Call  Hardware  ft 

Tool   Co 338 

Berger,  L.  D 330 

Berger  Bros.  Co 836 

Berger    Mfg.    Co 229 

Bibb  Store  Co.,  The  B.  C.  .368 
Bicycle  Step  Ladder  Co. .  .225 

Blgelow,  J.  F 182 

BllUnn  ft  Spencer  Co 388 

Blssell  Carpet  Sw^eeper  Co.361 
Black  Silk  Stove  Pol.  Wks.307 
Blair  Husking  Glove  Co,.. 824 

Bommer  Bros 346 

Bonney  Vise  ft  Tool  Wks. 

Inc 839 

Brammer  Mfg.   Co.,   H.  F.357 

Brass  Goods  Mfg.   Co 346 

Braunsdorf -Mueller  Co 320 

Bridgeport  Chain  Co 195 

Bridgeport  Hdw.  Mfg.  Co..  191 

Briggs  ft  Co.,  John 222 

Briscoe   Mfg.   Co 363 

Bristol  Company.  The 376 

Bronae  Powder  Wka.  Co. .  .376 

Buffalo  Mfg.    Co 224 

Buffalo  Wire  Works 322 

Butler  Bros 197 

c 

Carborundum  Co.,  The 204 

Carpenter  ft  Co.,  George.. 316 

Cary  Mfg.  Co 826 

Case  ft  Sons,  W.  B 206 

Castle   Co.,   Wilmot 364 

Champion  Safety  Lock  Co.. 345 

Channon  Co.,  H 316 

Cha pin-Stephens  Co.,  The.. 322 
Cheney   Hammer  Co.,  H... 318 

Chester  Co..  F.  E 308 

Chicago  Flexible  Shaft  Co.213 
Chicago  Spring  Butt  Co. .  .344 

Clark-Horrocks  Co 318 

Clayton  ft  Lambert  Mfg.Co.360 

Clendennin  Bros 365 

Cleveland  Stpg,  ft  Tool  Co.Sm 

Cleveland  Stone  Co 362 

Clinton  Wire  Cloth  Co 322 

Coates  Clipper  Mfg.   Co... 210 

Coates  Co.,   G.    P 210 

Cobum  Trolley  Track  Mfg. 

Co.    225 

Coes  Wrench  Co 337 

Cold  well  Lawn  Mower  Co.  .347 

Cole    Co.,    G.    W 349 

Columbian   Hardware   Co.. 344 

Columbian    Rope    Co 315 

Cook  Co.,  H.  0 376 

Cooper  ft  McKee 361 

Covert  Mfg.   Co 376 

Cronk  ft  Carrier  Mfg.  Co.. 202 


D 

Dana   Mfg.   Co 367 

Daisy    Mfg.    Co 21U 

Daus  Duplicator  Co 865 

Davis   ft   Cook 182 

Detroit  Show  Case  Co 223 

Diamond  Saw  ft  Stamping 

Works 326 

Dlehl  Novelty  Co 341 

Disston  ft  Sons,  H.,  Inc. .  .326 
Divine  Water  Motor  Co...  186 
Dixon  Crucible  Co.,  Jos... 223 

Dixon   Co.,    Perry 347 

Dover  Mfg.  Co.,  The 311 

Draper  &  Maynard  Co 217 

Droescher,  S.  B 375 

Drouve  Co.,  The   352 

Duby  ft  Shlnn  Mfg.   Co... 336 

Duplex   Mfg.    Co 314 

Ducharmes  ft  Co.,  The 376 

Dwight  Slate  Machine  Co.  .364 

E 

Eagle  Cooperage  Works... 368 
Eaton  ft  Prince  Co.,  The.. 319 

EUer  Mfg.  Co.,  The 356 

Ellis  ft  Hon,  b.  L 364 

Energy  Elevator  Co 321 

Enterprise  Iron  Fence  Co.. 364 

Enterprise  Mfg.  Co 218 

Erie  Specialty  Co 215 

Bates  Mills  316 

*9xcelslor  Supply  Co 228 

F 

Fish,  O.  B 362 

Forschner  ft  Sons,  Chas. .  .204 

Fox,  P.  L 886 

Franklin  Specialty  Co 362 

Fraaer   Lubricator  Co 222 

Frledley-Voshardt  Co 229 

Fulper  Pottery   Co 226 

G 

Gardner  Sash  Balance  Co.. 360 
GarUnd  Nut  ft  Rivet  Co.  .324 

Gerftendorfer  Bros 222 

Gerts-Lumbard  ft  Co 356 

Glfford-Wood  Co 820 

Gilbert  ft  Bennett  Mfg.  Co.323 

Gillette   Salea   Co 207 

Glascock  Bros.  Mfg.  Co... 364 

Globe    VentlUtor   Co 349 

Graham  Co.,  John  H 196 

Grand  Rapids  Hdw.  Co... 339 
Grand    Rapids    Show    Case 

Co .''..224 

Green   Co.,   A.   H.,   The. .  .226 

Greenlee   Bros,    ft   Co 332 

Griffin  Mfg.   Co.,    The 343 

H 

Hamilton   Rifle  Co.,   The.. 216 

Hammer  ft  Co 318 

Hanson  Bros 345 

Harkins  ft  Willis 352 

Hartwell   Bros 364 

Hart  ft  Co.,  John  M 346 

Heinlsch's  Sons  Co.,  R....211 

Helwig   Mfg.   Co 364 

Hewitt  ft  Bros.,  C.  B 322 

Hill  Dryer  Co 856 

HUl-Standard  Mfg.  Co 212 

Hoffman  Co..  Geo.  W 222 

Hotchkiss,  E.  S 210 

Hough  Cash  Recorder  Co... 226 

Howes  Co.,  The  S.  M 346 

Huffman  ft  Co.,  Tbeo.  P..  182 
Hunt-Uelm-Ferrls  ft  Co... 362 

I 

International  Silver  Co... 306 
Iowa  Farming  Tool  Co. . .  .333 
I  ronton  Wood  Mantel  Co.  ..360 

Ithaca    Gun  Co 218 

Ives  Co.,  The  U.  B 340 

Iwan  Bros 340 

J 

Jarvls  Co.,  W.   B 306 

Jennings  ft  Co.,  C.   E 200 

Johns-Manville  Co.,  H.  W..331 

Johnson  ft  Co.,  E.  J 329 

Johnson's    Arms    ft    Cycle 

Wks.,  Iver  230 

Johnson,  Nestor  212 

Jones  ft  Son,  J 325 


K 

Kampfo   Bros 203,376 

Kees  Mfg.    Co.,    F.   D 365 

Kemp  Mfg.    Co.,   C.   M 360 

Keystone  Nail  Co 330 

Kimball   Bros 318 

Kimball  Co..  C.  J 205 

Klip  Klip   Co 205 

Kraut  ft  Dohnal   348 

Landers,  Frarr  ft  Clark. .  .189 

Lasher  Mfg.  Co.,  Inc 349 

Lane  ft  Sons,   M 34(4 

Livingston    Nail    Co 325 

Louden  Machinery  Co 320 

Lucas  ft  Co.,  John 221 

Ludlow-Saylor  Wire  Co... 323 
Lufkln  Rale  Co.,  The 348 

M 

Manasse,   L 305 

Manning,  Bowman  ft  Co. .  .310 
Marlln  Fire  Arms  Co.,  The.309 

Martcross   Co 364 

Martin  Skate  Co 215 

Martin's  Sons,    E.    J 214 

Massachusetts  Saw  Wks.. 325 

Mayhew  ft   Co.,   H.   H 334 

McClintock  ft  Irvine  Co... 328 

McKinnon  Dash  Co 324 

McWhinnie      Wheelbarrow 

Works  306 

Meisaelbach  ft  Bro.,  A.  F..364 

Merrlam  Mfg.  Co 205 

Merrill   Bros 365 

Meager,   Inc.,  C.  A 214 

Milbradt  Mfg.  Co 225 

Miller  Co.,  Frank 201 

Millers  Falls  Co 376 

Morrill,  Charles 182 

Morss  Co.,  A.  S 314 

Moore,   C.   P 226 

Mossberg  Co.,  Frank 339 

Mott  Iron  Wks.,  J.  L 365 

Motor  Car  Equipment  Co..  184 

Munsell  ft  Co.,  Eugene 365 

Murray,   Robert   364 

Myers  ft  Bro.,  F.  E 226 

N 

Naiad  Filter  Co 223 

Nashua   Till  Co 220 

National  Cutlery  Co 208 

National  Mfg.   Co 342 

Nettletown  Mfg.  Co.,  The. 347 

New  Haven  Clock  Co 210 

New  Jersey  Wire  Cloth  Co.323 
New  York  Sptg.  Goods  Co. .213 
New   York  Telephone  Co.. 212 

Nice,   Eugene   223 

Nicholls   Mfg.    Co 320 

Nicholson  File  Co 376 

Northfleld  Knife  Co 211 

North  Bros.  Mfg.  Co 188 

Norvell-Shapleigh  Hardware 

Co 312-313 

Novelty    Mfg.    Co 348 

o 

Oakman   Mfg.    Co 210 

Ohio  Tool   Co 182 

O'NelU  Elevator  Co 320 

Oneida    Community.    Ltd.. 193 

Osborn  Mfg.  Co.,  1*he 347 

Osgood  Scale  Co 364 

P 

Paragon   Mfg.   Co 350 

Parker  Wire  (Joods  Co 304 

Parker  Co.,   Chas ;i:w 

Patterson,       Gottfried       ft 

Hunter    :J30 

Pock,  Hubert  E 3t«» 

Peck    Hdw.    ft    Mfg.    Co., 

C.    A.,   The 315 

Pelouze  Scale  ft  Mfg.  Co..34U 
Perfect©  Mfg.  Co.,  The...»>« 
Peters  Cartridge  Co.,  The..21i 

Phenix  Mfg.  Co 341 

Pike  Mfg.  Co IM 

Pitkin  Co.,  Geo.   W IM 

Plume  &  Atwood  Mfg.  Co.VMi 

Plj-mouth  Cordage  Co 317 

Porter,   H.    K 330 

Prairie  .Mfg.  Co.,  The 329 

Prouty    Co.,   T.    C 342 

Pullman   Mfg.    Co 300 

Prltobard-Strong  Co.,  The.. 353 


R 

Radiumite  Co.,  The 209 

Reading  Hdw.  Co 375 

Richards    Mfg.    Co 841 

Richardson     Ball     Bearing 

Skate  Co 212 

Richmond  Cedar  Wks 359 

Robertson,    Arthur   R 360 

Rock  River  Mfg.   Co 332 

Rochester    Radiator    Co... 332 

Rollman   Mfg.   Co 306 

Royal  Gas  Light  Co 829 

Royal   Mfg.    Co 367 

Russell  ft  Erwlix  Mfg.  Co.  187 

Safety  Door  Hanger  Co 342 

Samson  Cordage   Wka 376 

Savage    Arms    Co 217 

Schollhorn  ft  Co.,  Wm 376 

Sedgwick  Mach.    Wks 320 

Sheip  Mfg.  Co.,  H.  li 220 

Shelby  Steel  Tube  Co 324 

Shelby  Spring  Hinge  Co... 340 

Shuster  Co.,  F.  B 360 

Sllberstein,  Firm  of  A.  L.  .206 

Silver   Lake   Co 817 

Sliver   Mfg.    Co 328 

Simmons  Hdw.   Co 340 

Simouds  Mfg.  Co 182.375 

Smith  Bros.  Mfg.  Co 362 

Smith  ft  Egge  Mfg.  Co 220 

Smith  ft  HemenwHT  Co lt.6 

Smith  Mfg.  Co.,   F.   H 22 f 

Snowflake   Axle  Grease  C0..819 

Sommer's  Son,  John 876 

Southlugton  Cutlery  Co 200 

Specialty    Mfg.    Co.,   The.. 213 

Specialty  Mig.  co w 

Standard  Development  Co. .306 

Standard   Stamping  Co 353 

Standard  Tool  Co.,  The... 330 
Stanley  Rule  ft  Level  Co...  109 

Stanley  Works 343 

Starr  Bros.  Bell  Co.,  The..l82 
Star  Expansion  Bolt  Co...  181 

Starrett  Co.,   L.    S 334 

Stevens  Arms  ft  T'l  Co.,  J.374 
Streator  MeUl  Stpg.  Co. .  .350 
Superior  Spring  Hinge  Co.  .341 

Supplee  Hardware  Co 864 

Sycamore  Wagon  Worka.  .224 
Syracuse  Chilled  Plow  Co. .346 

Taylor  ft  Boggis  Fdy.  Co.  .361 

Tower  ft   Lyon    Co 198 

Townsend  Co.,  C.C.  ft  B.P.324 
Trlner  Scale  ft  Mfg.  Co... 329 

Tuck  Mfg.  Co 182 

Turner   Brass  Wks 862-340 

U 

Udell  Works,  The 227 

Union  Elev.  ft  Mach.  CO.  .818 

Union  Hardware  Co 198 

Union    Raaor   Co 206 

U.  S.  Decalcomanla  Co 307 

V 

Vandergrlft  Mfg.  Co.,  The.888 
Vaughan  ft  Bushnell  Bifg. 

Co 852 

VuUrath  Mfg.  Co.,  Jacob..l92 

Wallace  Supply  Co 864 

Walworth  Mfg.  Co 875 

Ward  Fence  Co .329 

Washington  Cutlery  Co... 314 
Watrous  Mfg.  Oo.,  K.  L..34S 
Watson-Porter- Watson  Co., 

Ltd 862 

Wetland,  Chas 876 

W«*lss,   Louis  T 206 

Western  Clock  Mfg.  Co... 200 

West  Haven  Mfg.  Co 326 

WhiUcre  Mfg.  Co.,  Jaa.  E.386 

White  Lily   Washer  Co 356 

White  Mop  Wringer  Co... 358 
Wlebusch  ft  Hilger,  Ltd...  190 
Wilkinson  ft  Co.,   A.  J.... 331 

Wlllard,    Wm.   G 848 

Williamson    Wire    Novelty 

Co.,  C.  T 215 

Winslow  Skate  Mfg.  Co... 212 
Wilson  Toaster  Mfg.   Co.. 864 

Wright  Wire  Co 323 

Wlthlngton  ft  Cooley  Mfg. 

Co.  an 

Y 

Yale  ft  Towne  Manafactnr« 
lug   Co 186,342 
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CAREFULLY  CONSULT  the  advertising  pages  for  announcements  of  seasonable  goods  and  special 
offers,  for  it  pays  every  dealer  to  keep  posted. 

If  vou  don't  find  what  you  want  in  our  Hardware  Buyers'  Guide,  write  us,  for  we  have  a  complete  cata- 
logue file  which  we  place  at  your  service. 


Avrlcultvral    Implemeiita 

Allen  &  Co..  S.  L.,  Box  1100  H, 
Philadelphia.  Pa. 

American  Fork  &  Hoe  Co.,  Cleve- 
land,   O. 

Prairie  Mfg.  Co.,   Indianapolis,   Ind. 

Ammunltloii 

Peters  Cartridge  Co.,  Cincinnati,   O. 

Amvle   Dendera 

(See  Beudera.) 
Apple  Parcr* 

Reading  Hardware  Co.,  Readlng.Pa. 
Aabeatoa    and    Magrneala 
Johns-Manvllle  Co.,  H.  W.,  100  Will- 
iam St.,  New  York. 
Ash  and  Garbage  Can* 
Arrow  Can  Co.,  35  Warren  St.,  New 

York. 
Briscoe    Mfg.    Co.,    Detroit.    Mich. 
Aah  Sifter* 

Gilbert   &    Bennett   Mfg;    Co..    Chi- 
cago, 111. 
HIU  Dryer  Co.,  316  Park  Ave.,  Wor- 
cester,   Mass. 
Anser   Bit* 

Greenlee  Bros.  &  Co.,  Rockford,  111. 
Jennings  &  Co.,   C.   E.,    42   Murray 

St.,  New  York. 
Maybew    ft    Co.,    H.    H..    Shelburnc 

Falls,   Mass. 
Ohio  Tool   Co.,    Columbus,    O. 
Antomobilea 
Stevens  Arms  ft  Tool  Co.,  J.,  Chlco- 
pee   Falls,    Mass. 
Aotonioblle    Soppllea 
Excelsior   Supply    Co.,    Chicago,    111. 
Meager,    Inc.,    C.    A.,    203    W.    80th 

St.,   New    York. 
Motor  Car  Equipment  Co.,  5S  War- 
ren St.,   New  York. 
New    York    Sporting   Goods    Co.,    17 
Warren  St.,  New  York. 
Automobile        Tublnv       and 

Rlma 
American    Tube    ft    Stamping    Co.. 
Bridgeport,    Conn. 
Automatic    Tmcka 
Peck  Hardware  &  Mfg.  Co.,  C.    A., 
Berlin,   Wis. 
Automobile  J.icka 

(See  Jacks.) 
Automobile   Lanips 
Plume  ft  At%vood  Mfg.  Co.,   0  Mur- 
ray St.,    New   York. 
Ham    Mfg.    Co.,    C.    T.,    Rochester, 
N.  Y. 
Axes   and  Hatcbeta 
National  Cutlery  Co.,  Detroit,  Mich. 
Wiebusch  ft  Hilger,  Ltd.,  9-15  Mur- 
ray St.,   New  York. 
Axle  Greaae 
Frailer   liUbrlcator    Co.,    83   Murray 

St..  New  York. 
Snow   Flake   Axle  Grease   Co.,   The, 

Fltcbburg,    Mass. 
Axle    Greaae— Graphite 
Dixon     Crucible     Co.,     Jos.,     Jersey 

City,   N.  J. 
Axle  Oil 
MUler  Co.,  Frank,  349  W.  28th  St., 
New  York. 
Baby  'Walkera  and  Jumpers 
Glascock    Bros.    Mfg.    Co.,    Muncfe, 
Ind. 


Dank  and  Office   Railing 

Ludlow-Saylor  Wire  Co.,   St.   Louis, 

Mo^ 
Wright  Wire  Co.,  Worcester,  Mass. 

Bank,  Savinftra 

Fish,    0.    B.,    6    Harrison   St.,    New 
York. 

Barb  Tl^ire 

Northwestern   Barb  Wire  Co.,   Ster- 
ling,   lU. 
Barrel  Sw-insa 
(ilascock    Bros.    Mfg.    Co.,    Munde, 
Ind. 
Baae  Ball  Sboe  Plates 
Wlnslow    Skate    Mfg.     Co.,     Sam'l, 
W^orcester,   Mass. 
Baae  Ball  Suppllea 
Draper-Maynard    Co., Plymouth,  N.H. 
Bath    Room   Trimminira 
.-Vmerlcan     Ring     Co.,      Waterbnry, 

Conn. 
Buffalo    Mfg.    Co.,    Buffalo,    N.    Y. 
Manning,    Bowman   ft   Co.,    Merlden, 

Conn. 
Novelty  Mfg.   Co.,   Dept.   K,   Water- 
bury,  Conn. 
Bella,  Door,   Bicycle,    etc. 
New    Departure    Mfg.    Co.,    Bristol, 

Conn. 
Starr    Bros.    Bell   Co.,    East    Hamp- 
ton.   Conn. 
Belt  Dresalna: 
Dixon     Crucible     Co.,     Jos.,     Jersey 
City,  N.  J. 

Belt  Hooks 

Bristol  Co.,    Waterbury,  Conn. 

BeltiuflT 

Amos  Sword  Co.,  Chlcopee,   Mass. 
Belt  Lacinir.  Steel 
Bristol   Co.,    Waterbury,   Conn. 
Belt  Puncbea 
Schollhoni    Co.,    Wra,,    New    Haven, 

Conn. 
Smith  ft  Egge  Mfg.  Co.,  Bridgeport, 

Conn. 
Bencb   Screws 

(Soc  Hand  Screws.) 
Bendera,  Anerle  and  fiye 
Wallace'  Supply    Co.,     916     Garden 

City   Block,    Chicago,   111. 
Bicycle    Bella 

(See  Bolls.) 
Bicycle  Iiamps 
Plume  ft  At  wood  Mfg.  Co.,  29  Mur- 
ray St.,  New  York. 
BicFcle    Suppllea    and    Sun* 

dries 
Excelsior  Supply  Co.,  Chicago,  III. 
Now    York    Sporting    Goods   Co.,    17 

Warren  St.,  New  York. 
Smith  ft  Egge  Mfg.  Co.,  Bridgeport, 

Conn. 
Binder  T^vlne 
Carpenter    ft    Co.,    Geo.    B.,    200-208 

S.   Water  St.,    Chicago,   III. 
Bit  Braces 
Millers    Falls    Co.,    28    Warren    St., 

New    York. 
Reading     Hardware     Co.,     Reading. 

Pa. 
Russell   ft     Erwln     Mfg.     Co.,    New 

Britain,   Conn. 
Stanley     Rule    ft    Level    Co.,     New 

Britain,    Conn. 


Bits 

(See  Auger  Bits.) 

Blackboards,  Slate 

Johnson  ft  Co.,  B.  J.,  38  Park  Row, 
New  York. 

Black  Plate 

American   Sheet    ft   Tin    Plate   Co., 
Pittsburg,   Pa. 

Blocks,  Tackle 

Dnlon     Hardware    Co.,     Torrington, 
Conn. 
Boats,  Canvas 
Glascock    Bros.    Mfg.    Co.,    Muncle, 

lud. 
Bolt  and  Nut  Macbinery 
Waterbury-Farrel     Fdry.     ft     Macb. 
Co.,    Waterbury,   Conn. 
Bolt    Clippers 
Helwlg  Mfg.  Co.,  St.  Paul,  Minn. 
Porter,    H.   K.,  Everett,   Mass. 
Schollhorn   Co.,    Wm.,    New    Haven, 

Conn. 
Bolts  and  Nuts 
Garland  Nut  ft  Rivet  Co.,  PitUburg, 

Pa. 
Lans  ft  Sons,  M.,  PitUburg,  Pa. 
Borina  Macblnes 
Ajax   Mfg.   Co.,    Pittsburg,   Pa. 
Silver  Mfg.  Co.,  Salem.  O. 

Box  Straps,  Corners,  Hasps, 

etc* 

Can,-  Mfg.  Co.,   19-21   Roosevelt  St.. 
New  York. 

Boxes,  Hardware,  Sbelf  Dis- 
play 

Green   Co.,    A.    H.,    97   Warren   St., 

New  York. 
Moore,   C.   P.,   Ravenswood,  W.   Va. 
Shelp   Mfg.    Co.,    Henry   H.,    Colum- 
bia  Ave.    ft  Randolph   St.,    Phlla. 
Boxes,  Tin,  Stationers' 
Mcrrlam   Mfg.    Ck).,    Durham,    Conn. 
Brackets,  Folding 
Grlffln  Mfg.  Co.,   Erie,   Pa. 
Bracketa,    Sbelf 
Atlas  Mfg.   Co.,    New   Havon,   Conn. 
Griffin  Mfg.  Co.,  Erie,  Pa. 
Braaa  and  Copper 
Plume  ft  Atwood  Mfg.  Co.,  29  Mur- 
ray  St.,    New   York. 
Bread   Mixers 
Landers,    Frary   ft  Clark,   New  Bri- 
tain, Conn. 
Manning,   Bowman  ft  C^.,    Merlden. 

Conn. 
Prltchard-Strong  Co.,   29  Circle  St., 
Rochester,    N.   Y. 
Brooms 

Osbom  Mfg.    Co.,   Cleveland,    O. 
Bronae  Powders 
Bronse    Powder    Works,     Elisabeth, 

Gerstendorfer  Bros.,  231  E.  42d  St., 

New  York. 
Brusbea 

Gerts-Lumbard   ft  Co.,   208-210  Ran- 
dolph St.,   Chicago,   111. 
Ostmru  Mfg.   Co.,   Cleveland,   O. 
Builders'   Ironwork 
Lanz  ft  Sons,  M.,  Pittsburg,   Pa. 
Buildlnir   Papera 
Hewitt  ft  Bro.,   C.    B.,  48  Beekman 
St.,  New  York. 
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Bvshliiffa,  Adjustable  Pipe 

Armstrong   Mfg.   Co.,   291   Knowltou 
St.,  Bridgeport,  Conn. 
Bvtcher    Knives 

Forschner  ft  Sons,  Chas.,  200  E.  19tb 

St.,   New   York. 
Kimball    Co.,     C.     J.,     Bennington, 

National  Cutlery  Co.,  Detroit,  Mich. 
Batcher   Saws 
Diaston  ft  Sons,  Inc.,  Henry,  Pbila- 
delpbia.  Pa. 
Dntton    Cases 
New    Departure   Mfg.    Co.,    Bristol, 
Coim. 
Butts,  Door 
Russell  ft  Erwln  Mfg.  Co.,  New  Bri- 
tain, Conn. 
Stanley  Works,  New  Britain,   Conn. 
Yale  ft  Towne  Mfg.  Co.,  9-16  Mur- 
ray St.,  New  York. 
Cake  Mixers 
Landers,    Prary   ft  Clark,    New   Bri- 
tain,   Conn. 
Prltchard-Strong  Co.,   29  Circle  St., 

Rocbestcr,   N.   Y. 
Calipers   and  Dividers 
SUrrett  Co.,  L.   S.,   Athol,   Mass. 
Caa  Opeuers 
BUis  ft  Son,   F.  L.,    MlUdale,   Conn. 
Meisselbach  ft  Bro.,  A.   P.,  Newark, 

N.   J. 
White  ft  Son.    Ira   P..    144   Walnat 
St.,  Newark,   N.  J. 
Cans 

(See  Asb  Cans.) 
Canvas  Boats,  Folding 

(S(>e  Boats.) 
Carbide  of  Silicon 
Carborundum    Co.,     Niagara     Falls. 

N.   Y.  '         -• 

Carborundum  'Wheels 
Carborundum     Co.,     Niagara     Falls, 

N.   Y. 
Carriage  Hard'vrare 
McKinnon  Dasb  Co.,  Buffalo,   N.   Y. 
Carriage  Heaters 
Cblcago  Flexible  Sbaft  Co.,  180  On- 
tario St.,  Chicago,  111. 
Standard  Stamping  Co.,   MarysTillc, 

Ohio. 
Carpenters'  Tools 
SUnley  Rule  ft  Lerel  Co.,  New  Bri- 
tain, Conn. 
Carpet  Svreepers 
Blssell    Carpet   Sweeper   Co.,    Grand 

Rapids,  Mieb. 
Streator      Metal       Stamping       Co., 

Streator,   111. 
Carpet  Whips 
Andrews  Wire  ft  Iron  Works,  Rock- 
ford.  111. 
Ely  Mfg.   Co.,  Tbeo.  J.,   Glrard,  Pa. 
Carriers,  Hay 
Louden  Machinery  Co.,  Fairfield,  la. 
Porter  Co..  J.    E.,   Ottawa,    111. 
Cars,  Chlldren*s  Hand 
(SIasco<>k  Bros.  Mfg.  Co.,  Muncle.  Ind. 
Cartridges 

(See  Ammunition.) 
Carts,  Children's 
Ulli-Standurd    Mfg.    Co.,    Anderson, 
Ind. 
Cash   Dra'vvers,    Alarm 

Nashua   Till   Co.,    Nssbua,    N.    H. 
<^ash    Recorders 
Hough  Cash    Re<'order    Co.,     Indian 
Orchard,   Mass. 
Castors,  Furniture 

Reading  Hardware  Co.,  Rending,  Pa. 
Castlnsa*   Malleable 

Hammer  ft  Co.,   Branford,   Conn. 
Catchers,    Grass 
Dixon  Co.,  Perry,  Merrlam  Park,  St. 

Paul.    Minn. 
Specialty     Mfg.     Co.,     St.     Anthony 

Park.    Minn. 
.Suui)liM>  lldw.   Co.,  Pblla.,  Pa. 
Celllnfrs.  Metal 
Berger  Mfg.   Ck).,  Canton,  O. 
Eller    Mfg.    (^.,    Canton,   O. 
Friedley-Voahardt        Co.,        194-204 
Mather  St.,    Chicago,    111. 
Cellar  Drainers 
Kemn   Mfg.   Co.,    C.    M.,   Baltimore, 
Md. 
CMafinflT   Dishes 
Buffalo   Mfg.   Co.,   Buffalo.    N.   Y. 
Manning- Bowman    Co.,Merlden,Conn. 
Chain 
Bridgeport    Chain    Co.,    Bridgeport, 
Conn. 
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Oneida    Community,    Ltd.,    Oneida, 

N.   Y. 
Smith    ft    Egge    Mfg.    Co.,    Bridge- 
port,  Conn. 
Chain  Blocks 
Northwestern  Barb   Wire  Co.,  Ster- 
ling, 111. 
Yale  ft  Towne  Mfg.  Co.,   9  Murray 
St.,   New  York. 
Chalk  Lines 
Carpenter   ft   Co.,    Gea    B.,    200-208 

S.  Water  St.,   Chicago,  111. 
SilTer   Lake   (k>.,    78   Chauncey   St., 
Boston,  Mass. 
Cherry  Stoners 
Enterprise  Mfg.   Co.,  of   Pa.,  PbiU- 

delphla.  Pa. 
Rollman   Mfg.''  Co.,   Mount  Joy,   Pa. 
Chimney  Tops 
Iwan    Bros.,    Streator,    111. 
Chisels 
Jennings  ft   Co.,   C.    E.,   42   Murray 

St.,  New  York. 
Ohio  Tool  Co.,  Colnmbus,  O. 
Christmas  Tree  Holders 
North  Bros.  Mfg.  Co..  Philadelphia, 

Clv^rmakers*  Cutting  Tools 

Kraut  ft  Dohnal,  168  Clark  St.,  Cbl- 
cago,  111. 
Clamps 
Hammer  ft  Co.,   Branford,  Conn. 
CUppluK    Machines,    Hair 
American  Shearer  Mfg.  Co.,  Nashua, 

N.    H. 
Chicago  Flexible  Sbaft  Co.,  Chicago, 

111. 
Coates  Clipper  Mfg.  Co.,  Worcester, 

Mass. 
Hotchkiss,    Edward    S.,  Bridgeport, 

Conn. 
Wiebusch  ft  Hllger,  Ltd.,  0-15  Mur- 
ray St.,  New  York. 
Clocks 
New  Haven  Clock  Co.,   New  Hayen, 

Conn. 
Western  Clock   Mfg.    Co.,   La  Salle, 
111. 
Clothes    Bars 

Martcroas  Co.,  40  Dearborn  St.,  Cbi- 
caao.    111. 
Clothes  Dryers 
Hill  Dryer  Co.,  315  Park  Ave.,  Wor- 
cester,   Mass. 
Clothes    Lines 
Carpenter   ft   Co.,    Geo.    B..    200-208 

S.   Water  St.,   Chicago.   111. 
Columbian  Rope  Co.,  Auburn,  N.  Y. 
Estes  Mills,  Fall  River,   Mass. 
Plymouth    Cordage    Co.,    882    Court 

St.,  No.   Plymouth,  Mass. 
Samson  Cordage  Wks.,  Boston,  Mass. 
Silver   Lake   Co.,    78   Chauncey    St., 
Boston,  Mass. 
Clothes  Lines,  Tl^lre 

Wright  Wire  Co.,  Worcester,   Mass. 
Coal,  Carriage  Heaters' 
Allen  Coal  Co.,  30  Great  Jones  St., 

New  York. 
Chicago  Flexible  Sbaft  Co.,  180  On- 
tario St.,   Chicago,  111. 
Coat  UanflTcrs,   Folding 

Pullman  Mfg.  Co.,  Rochester,  N.  Y. 
Coat  and  Hat  Hooks 
Atlaa  Mfg.   Co..   New  Haven,   Conn. 
Williamson  Wire  Novelty  Co.,  C.  F., 
Newark,    N.    J. 
Coffee  and  Spice  Mills 
Arcade   Mfg.    Co.,   Freeport,    111. 
Parker  Co.,  Chas.,  Merlden,  Conn. 
Coffee   Percolators 
Landers,    Frary  ft  Clark,   New   Bri- 
tain, Conn. 
Manning-Bowman       Co.,       Merlden, 
Conn. 
Conductor  Pipe 

Berger  Bros.   Co.,   Philadeliihla,  Pa. 
Cooklnv  Utensils 
Avery   Stamping  Co.,   Cleveland,    O. 
Cleveland     Stamping     ft    Tool    Co., 

Cleveland,  O. 
Vollrath    Mfg.    Co.,    Jacob,    175    E. 
.  Lake   St.,   Chicago,    111. 
Cookers,    Steam 
Castle     Co.,     Wilmot,     81    Elm  St., 

Rochester,   N.  Y. 
Toledo    Cooker   Co.,    1337    W.    Ban- 
croft  St.,    Toledo,    O. 
Copper 

(See  Brass   and  Copper.) 


Cordage 

Carpenter  ft   Co.,   Geo.   B.,    200-2U8 
S.  Water  St.,  Chicago,  lU. 

Columbian  Rope  Co.,  Auburn,  N.  Y. 

Plymouth    Cordage    Co.,    382    Court 

^  St.,   No.  Plymouth,    Mass.     , 

Samson  Cordage  Wks.,  Boston,  Mass. 

Sliver   Lake   Co.,    78  Chauncey   St., 

Boston,   Mass. 
Cork  Screws  and  PuUers 

Erie   Specialty   Co.,    Erie,    Pa. 

WiUUmson    Wire    Novelty    Co..    C. 
T.,  Newark,  N.  J. 
Corn  Cutters 

American   Fork   ft   Hoe  Co.,    Cleve- 
land, O. 
Corn  Huskers 

Blair  Husking  Glove  Co.,  Bucyrus.O. 

Kees  Mfg.  Co.,  F.  D..  Beatric**.  Neb. 
Cornices,  Metal 

Berger  Mfg.  Co.,  Canton,  O. 

Eller  Mfg.  Co.,  Canton,   O. 
Cotter    Pin    Machines,   Auto- 

Sbnster   Co.,    F.    B.,     New     Haven, 
Conn. 

Cotton  liiraste 

Bates   MlUs.   Fall   River,   Mass. 

Crucibles 

Dixon    Crucible    Co.,     Jos..     Jersey 
City.  N.  J. 

Crucible  Steel 

American    Tube    ft    Stamping    Co., 

Bridgeport,   Conn. 
Cultivators 

Philadelphia,   Pa. 
Syracuse  Chilled  Plow  Co.,  Syracuse, 
N.    Y. 

Curtain  Rods 

Standard      Development      Co..      62 

SUte  St.,  Chicago,  111. 
Cutlery 

(See  also  Knives,  Raiors,  Shears, 
etc.) 
Case  ft  Sons,   W.  R,,  Bradford,  Pa. 
Kimball    Co.,     C.    J.,    Bennington, 

N.   H. 
National  Cutlery  Co.,  Detroit,  Mich. 
Northfleld  Knife  Co.,   Nortbfleld,  Ct. 
NorvcU-Sbaplelgh     Hdw.      Co.,     St. 

Louis. 
Silbersteln.   A.     L.,     460  Broadway, 

Now  York. 
SImmona   Hardware   Co.,   St.   Louis. 
Hupplee  Hardware  Co.,  Phlla..  Pa. 
Ulery,  U.J.,  9  B.  Warren  St.,  N.Y.C. 
White  ft   Son,   Ira   F.,    144   Walnut 
St.,    Newark,    N.  J. 
Dampers 

Arcade  Mfg.   Co.,   Freeport,   111. 
Taylor  ft  Boggis   Fdry.   Co.,    Cleve- 
land, O. 
Dashes,    Fenders,    etc. 
McKinnon  Dash  Co.,  Buffalo,  N.  Y. 
Decalcom^nia  Slvns 
U.    S.    Decalcomania   Co.,   154  Lake 
St.,  Chicago,  111. 
Door  Dells 
(See  Bella.) 
Door  Buttons,  Steel 
Watrous     Mfg.     Co.,     E.     L.,     Dec 
Moines,   la. 
Door  Catches 
Watrous     Mfg.     Co.,     E.     L.,     Des 
Moines,  la. 
Door  Checks  and  Springs 
Bamctt  Fdry.    Co.,   Oscar,   Newark, 

N.  J. 
Pullman  Mfg.  Co.,  Rochester,  N.  Y. 
Reading     Hardware    Co.,     Reading, 

Pa. 
Russell    ft    Erwln    Mfg.    Co.,    New 

Britain,   Ck>nn. 
Yale  ft  Towne  Mfg.  Co..  9-16  Mur- 
ray St.,  New   York. 
Door   Hangers 
(See  Hangers.) 
Door  Holders 
Superior   Spring   Hinge   Co.,    16   So. 
Canal  St.,    Chicago,   111. 
Door  Knobs 

(See  Locks  and  Knobs.) 
Door    Rail 

Automatic  Door   Rail  Co.,   Chicago, 
111. 
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Draw   KnlTea 

Kimball  Go.,  C.  J.,  BennlngtoD.  N.H. 
Ohio  Tool  Co.,   ColamboB,   0. 
WllklnMn    &    Co.,     A.    J.,     180-188 
Waahlnrtoa   St.,    Boeton,    MaM. 
Draw    Knlvea,   Folding 
Wllkln«>n    &    Co.,    A.    J.,     180-188 

WaahlDgton   St.,    Boston,    Mass. 
DrlUinv  Madtliiea 
Dwigbt    SUte    Machine    Co.,    Hart- 
ford,  Conn. 
Shoster    Co.,    F.    B.,    New    Hayen, 

Conn, 
surer  Mfg.   Co.,   Salem.  O. 
Drllla,    Hand,    Breaat,    etc 
MiUers   Falls    Co.,    28    Warren    St., 

New  York, 
surer   Mfg.    Co.,   Salpm,    O. 
Smith  &  Hemenway  Co.,  108  Dtiane 

St.,  N.  Y.  C. 
Drllla,  Star  and  Pipe 
SUr  Expansion  Bolt  Co.,  147  Cedar 

St..  New  York. 
DrIlUi,  Vwl«t 
Standard  Tool  Co.,  Cleveland,  O. 
Drop   Forfflnv" 
BilUogs   &   Spencer   Co.,    Hartford, 

Conn. 
Dumb  'Wnltera 
(See  Elevators.) 
Dnpllcatom 

Dans  Duplicator  Co.,   Felix  O.   M., 
Ill  John  St.,   New  York. 
Slave  Tronfflt  Hanvera 

Berger  Bros.  Co.,    PbUsdelpbla,  Pa. 
Blevator      Bncloaures      and 

Cabs 
Ladlow-Saylor  Wire  Co..St.Loul8,  Mo. 
Wright  Wire  Co..  Worcester,  Mass. 
Blevators   and  Damb  Wait- 
Baton  &  Prince  Co.,  Chicago,  lU. 
Energy  Blevator  Co.,  i06  Cherry  St., 

Philadelphia,   Pa. 
KlmbaU  Bros.,  900  Ninth  St.,  Coun- 
cil BlBlfs,  la.  _    ^ 
O'NeUl  Elevator  Co.,  928  Cherry  St., 

PhUadelphla.  Pa. 
Sedgwick  Machine  Works,  84  to  88 
Carroll   St.,   Ponghkeepsle,    N.    Y. 
Speidel,  J.  O.,  Reading.  Pa. 
Union  Elevator  &  Machine  Co.,  144- 
146  Ontario  St.,  Chicago,  111. 
Blevator»9    Ice 
Olfford-Wood  Co..  Hudson.  N.  Y. 
Baser jr  Paper  and  Clotlt 
Baeder,  Adamson  &  Co.,  Phlla.,  Pa. 
Emery    Wbeel    Dreaser 
DUmond    Saw    &    Stamping   Wks., 

Buffalo,  N.  Y. 
Bnameled  Ware 
Briscoe  Mfg.  Co.,  Detroit,  Mich. 
Cleveland  Stamping  A  Tool  Co.,  The, 

Cleveland,  O.  

YoUrath    Mfg.    Co..    Jacob.    17M77 
B.  Lake  St.,   Chicago,   lU. 
BnamelM 

(See  PaintsJ 
Bxcelaior,  raeldnv 
Huffman  &   Co.,   Theo,   P.,    648   W. 
34th  St.,  New  York. 
BxpansioB  Bolta 
SUr  Expansion  Bolt  Co.,  147  Cedar 

St.,  New  York. 
Bjre  Bender* 

(See  Benders.)       ^  ^,      ^  . 
Pana,  ^^ater  and  Bleetric 
Indiana  Fan  Co.,   32-86  Bast   South 

St.,  Indianapolis,  Ind. 
Fancet«9  Wooden 
Sommer's  Son,  John,  856-306  (Central 
Ave.,   Newark,   N.   J. 
Feed  Cnttera 
Sliver  Mfg.  Co.,  Salem,   O. 
FenelniTf  Iron  and   Steel 
Enterprise    Foundry    &    Fence    Co.. 

Indlsnapolis,     Ind. 
Stewart    Iron    Works    Co.,    Cincin- 
nati, O. 
Ward  Fence  Co.,   Portland,   Ind. 
Fenclnv,  Wire 
Clinton    Wire    Cloth    Co.,     Clinton, 

Mass. 
Oilbert'ft  Bennett  Mfg.  Co..  Chicago. 
New  Jersey    Wire  Cloth  Co.,    Tren- 
ton,  N.  J. 
Ward  Fence  Co.,  Portland,  Ind. 
Wright  Wire  Co.,  Worcester,  Mass. 
Fllea  and  Raapa 
Disston  &  Sons,  Inc.,   Henry,  Phila- 
delphia, Pa. 


Nicholson  mie  Co.,  Providence,  R.  I. 
Filters,  Water 

American     Filter    Co.,     608     Noxall 

Bldg..  Milwaukee,  Wis. 
Fulper     Pottery     Co.,      Flemingtun, 

Naiad' Filter  Co.,  006  Sudbury  Bldg., 
Boston,  Mass. 
Flnffer  Nail  Clipper* 
Cook  Co.,  H.  C,  Ansonla,   Conn. 
Kllp-KIip    Co.,    Rochester,    N.    Y. 
Fire  Pota  and  Torehea 
Clayton   &    Lambert    Mfg.    Co.,   De- 
troit. Mich. 
Turner   Brass    Works,    The,    61    No. 

Franklin  St.,   Chicago,   111. 
Flreplaee   Gooda 
Howes  Co.,   S.   M..  40-46  Union   St.. 

Boston,    Mass. 
Rostand  Mfg.  Co.,   Mllford,  Conn. 
Flahlaff   Reela 
America     Co.,    91     North     St.,    Mo- 

mencp.   III. 
Clark-Horrocks  Co.,   Utica,   N.   Y. 
Enterprise  Mfg.  Co.,  Akrou,  O. 

Flahlnv  Roda 

Clark-Horrocks  Co.,   Utica,   N.    Y. 
Flahlnv    Taekle 
Chester  Co.,  F.  E.,  Providence.  R.  I. 
Clark-Horrocks   Co.,   Utica,    N.    Y. 
Enterprise   Mfg.   Co..   Akron.  O. 
Martins'   Sons,   B.  J..   RockvlUe,  Ct. 
Flahlnv  Tackle  Boxea 
Merriam  Mfg.   Co.,   Durham,  Conn. 
Flint    and   Bmery   Paper 
Baeder,  Adamson  &  Co.,  Phlla.,  Pa. 
Floor  Hlnffea 
Bamott   Fdry.   C^.,    Oscar,   Newark, 

N.  J. 
Columbian   lldw.   Co.,    Cleveland,   O. 
Superior   Spring    Hinge   Co.,    16   So. 
Canal  St.,    Chicago,   111. 
Fine  Stopa 
Roseland  Can  &  Specialty  Co.,  Rock- 
ford,  111. 
Fly  Klllera,  Wire 
Blgelow,  J.   F.,   Worcester,   Mass. 
Football    Snppllea 
Draper   ft  Maynard    Co.,    Plymouth, 
N.    H. 
Food  Cboppera 
Colebrookdale    Iron    Co.,    Pottstown, 

Ps. 
Dana   Mfg.    Co.,   Cincinnati,    0. 
Enterprise    Mfg.    Co.    of    Pa.,    Tbo, 

Philadelphia,    Pa. 
Landers,   Fraiy   ft   Clark,   New    Bri^ 

tain.  Conn. 
RoUman  Mfg.   Co.,   Mount  Joy,    Pa. 
Forka 

(See    Agricultural    Implements.) 
Foundry    Snppllea 
Osbom   Mfg.   Co.,   CleV(>Und,  O. 
Frnlt  Preaaea 
(Si>o   Presses.) 
Farnaces  and  Heatera 
Mott  Iron  Works,  J.  L.,  84-00  Beek- 

man  St.,   New  York. 
Fnrnacea 

(See  Soldering   Furnaces.) 
Fnrnltore    TrlmmlnKn 
American  Ring  Co.,  Watnrbury,  Ct. 
Garden   Toola 

Am.   Fork  ft   Hoe  Co.,  ClevelaiwI,   O, 
Cronk   ft  Carrier  Mfg.   Co.,    Blmlra, 
N.   Y. 
Gaa   Fnrnacea 
Chicago  Flexible  Shaft  Co.,  Chicago, 

III. 
Gaa    Llffbtera,    Pneumatic 
Oakman  Mfg.  Co.,  M  Chambers  St.. 

New  York. 
Gear  Cnttera 

Dwlght    Slate    Machine    Co.,    Hart- 
ford,   Conn. 
Glaaa  Cnttera 

Smith    ft    liemonway    Co.,     108-110 
Duane   St.,    New   York. 
Glaaa  Cutting  Boarda 
Lufkin  Rule  Co.,    Saginaw,   Mich. 
Gonv* 

(See   Bells.) 
Glue 

Baeder,    Adamson    ft   Co.,    Philadel- 
phia, Pa. 
Hewitt  ft  Bros.,  C.   B..  48  Bookman 
St..  New  York. 


Glovea,    Bnaeball.   etc. 

Draper- Maynard  Co.,  Plymouth,  N.H. 
Grapblte 
Dixon     Crucible     Co.,     Jos.,    Jersey 
City,   N.  J. 
Graaa   Catchera 

(See  Catchers.) 
Grlndera,  Alnndam 
Royal  Mfg.  Co.,  208  E.  Walnut  St., 
Lancaster,  Pa. 
Grlndatonea 
Atlantic  Grindstone  Co.,  Provldeuce. 

R.   1. 
Cleveland  Stone  Co.,   Cleveland,   O. 
Richards    Mfg.    Co..    Aurora,    111. 
Grlndatonea,    Bicycle 
Cleveland    Stone    Co.,    Cleveland,    O. 
RIchnrds   Mfs.    Co.,    Aurora,    111. 
Gun  Cle^nera 
Union  Hdw.  Co.,   Torriugton,  Ct. 
Guna 
Baker  Gun  ft  Forging  Co.,   Batavia, 

N.   Y. 
Harrington  ft  Richardson  Arms  Co., 
322   Park   Ave.,    Worcester.   Mass. 
Ithaca  Gun  Co.,  Lock  Box  7,  Ithaca, 

N.    Y. 
Marlin  Fire  Arms  Co..  21  Willow  St., 

New  Ilaveu,   Conu. 
Savage   Arms   Co.,    667    Turner   St., 

Utica,   N.   Y. 
Stevens  Arms  ft  Tool  Co.,  J.,  Cbioo- 
pee  Falls,  Mass. 
Hack  Samra 
(See   Saws.) 
Hair   Cllppera 

(See  Clipping  Machines.) 
Hame  Fp.ateuera 
Bridgeport    Chain     Co.,    Bridgeport, 
Conn. 
Hantmera,  Drop 
Billings    ft    Spencer    Co.,    Hartford. 

Conn. 
Merrill    Bros.,    Brooklyn,    N.    Y. 
Hanimera,  Hand 
Cheney   Hammer  Co.,   Henry,   Little 

Falls,   N.  Y. 
Robertson,    Arthur     R.,     144    Olive/ 

St.,  Boston,  Masb. 
Rock     River    Mfg.     Co.,     Dept.     F., 

Dixon.  III. 
Vsughan  ft  Bushnell  Mfg.    Co.,  Chi- 
cago,  111. 
Hammera,    Mairnet 
Robertson.  Arthur  R.,  144  Oliver  St., 
Boston,   Mass. 
Hand  and  Bench  Screwa 
Chapiu-Stephens   Co.,   Pine   Meadow, 

Conn. 
Ohio  Tool  Co.,  Columbus,   O. 
Handlea,  Wooden 
Hartwoll     Bros.,     Chicago    Heights, 

III. 
Rock   River  Mfg.   Co..   Dixon,    IlL 
Hanffcra,   Barn    Door 
Automatic    Door    Rail    Co.,    624    W. 

Lake   St.,    Chicago,    111. 
Louden  Marhinery   Co.,   Fairfield,  In. 
Myers   ft   Bro.,    F.    E.,    AHhIand.    O. 
National    Mfg.    Co.,    Sterling,    111. 
Porter  Co..  J.   E.,   Ottuwa,   nl. 
Richards    Mfg.    Co..    Aurora,    111. 
Safety  Door  Hanger  Co..  Ashland,  O. 
Hangrera,   Honae   Door 
Automatic    Door    Rail    Co.,    024    W. 

Lake   St.,  Chicago,   111. 
Chicago  Spring  Butt  Co.,  Chicago. 
National  Mfg.  Co..  Sterling,   111. 
Ppouty  Co.,   T.  C,   Albion,   Mich. 
Richards  Mfg.  Co.,  Inc.,  Aurora.  111. 
Hanirera»    Screen    and    Wln- 
domr 
Kees  Mfg.  Co.,  F.  D.,   Beatrlce,Neb. 
Pbenix  Mfg.  Co.,  Milwaukee,  Wis. 
Hardware    Jobbers 
Butler  Bros..  Chicago  and  N.  Y.  C. 
Norvell-Shapleigh      Hdw.      Co.,      St. 

Louis.    Mo. 
Simmons   Hardware   Co.,    St.    Louis, 

Mo. 
Supplee  Hsrdware  Co.,  Philadelphia, 

Weiland,    Chas.,    147    Chambers   St., 
New   York. 
Hardware        Mannfactnrera' 
Agrenta 

Graham  ft  Co.,  John  H..  113  Cham- 
bers St.,   Now  York. 

Hart  Co.,  John  M.,  Ashland  Block, 
Chicago,   111. 
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Smith    lb     Hemenway     Co.,    108-110 

Dusne  St..    New  York. 
WlebuBcb  &  linger,  Ltd..  0-16  Mur- 

raj  St.,  Now  York. 

Harneii*  Dre«iiiiiir 

Frank    MlUer    Co.,    The,    894    West 

28th   St.,    New    York. 
Harneiia  Snaps 

Covert  Mfff.  Co.,  Troy,  N.  T. 

Beading  Hardware  Co.,  Beading,  Pa. 
Hamesa  Strap* 

Corert  Mfg.  Co.,  Troj,  N.  T. 
Hay  Knives 

Iwan  Broa.,  Streator,  m. 
Hayinv  Tools 

Uunt-lIelm-Ferrla   &    Co.,    Harvard, 
111. 

Louden  Machinery  Co..  Fairfield,  la. 

Myera  Sc  Bro.,  F.  E.,  Aahland,  O. 

Porter  Co.,  J.   E.,   Ottawa,   III. 
Heaters 

(See  on  Heaters.) 
Heel  Plates 

Orlffln  Mfg.  Co.,   Brie,   Pa. 

Stanley  Works,   New  Britain,  Conn. 
Hlnffesy   Floor 

Bamett   Fdry.  Co.,   Oscar,    Newark. 
N.   J. 

Bommer  Bros.,  Brooklyn,  N.  Y. 

Columbian  Hdw.   Co.,   Cleveland,   0. 

Superior   Spring    Hinge  Co.,    15   So. 
Canal   St.,   Chlcafo,   lU. 
Hlnvesy  Scremr  Strap 

Lanx  &  Soua,   M.,  FitUburg*  Pa. 
Hlnffes,  Sprlnff 

Bommer  Bros.,  Brooklyn,  N.  Y. 

Chicago   Spring    Butt   Co.,    Chicago, 

Colombian  Hdw.   Co.,   Cleveland.   O. 
Shelby  Spring  Hinge  Co..  Shelby.  0. 
Hlnffesy  Strap  and  T 
Griffin  Mfg.  Co..   Erie.  Pa. 
Stanley   Works,   The.    New    Britain. 

Conn. 
Hlnffes,  'Wlndo'vr  and  Screen 
IMehl   Novelty  Co..  Sheboygan,  Wis. 
Kees  Mfg.  Co..  F.  D..  Beatrice.  Neb. 
Hoes 

(See   Agricultural    Implements.) 
Hoes,  Self  Cleaning 
Bock    Blver    Mfg.    Co.,    Dept.    F.. 
Dixon.   111. 
Hoists,  Chain 
Speldel,  J.  G.,   Beading,  Pa. 
Yale  &  Towne  Mfg.  Co.,  0-18  Mur- 
ray St.,  New  York. 
Hoists,   Electric 
Yale  Sc  Towne  Mfg.  (3o.,  0-18  Mur: 
ray  St..    New  York. 
Hollow  \¥^are 
Avery  Stamping   Co.,   Cleveland,    O. 
Briscoe   Mfg.    Co.,    Detroit,    Mich. 
Cleveland     Stamping    tc    Tool    Co., 

Cleveland.   O. 
VoUrath    Mfg.    Co..    Jacob,    176    E. 
Lake   St..    Chicago,    111. 
Hooks,    Box 
Patterson.  Gottfried  A  Hunter,  Ltd., 

146-150  Centre  St.,  New  York. 
Hooks,    Plshlnir 
Enterprise  Mfg.  Co.,  Akron,   O. 
Horse  Moivers 
Coldwell    Lawn    Mower    Ck>.,     New*^ 
burgh,  N.  Y. 
Horseskoe  Nails 

(S«>e  Nails.) 
Hose  Conpllnirs 
Nelson  &  Morrison  Mfg.   Co.,   Boul- 
der. Colo. 
Hose   Rncks 

Specialty     Mfg.     Co.,     St.    Anthony 
Park,   Minn. 
Hydraulic    Presses 
Waterbury-Farrel  Foundry  &  Mach. 
Co.,    Waterbury,    Conn. 
Ice  Cream    Freesers 
Dana   Mfg.   Co..  Cincinnati.  0. 
North  Bros.   Mfg.   (Jo.,  Phlla.,   Pa. 
Richmond  Cedar  Wks.,  Richmond. Va. 
Ice  Creepers 

Blair  Husking  Glove  Co.,  Bucyrus.O. 
Ice  Picks 
Ducharmes  &  Co.,    Shelbume  Falls. 

Mass. 
Erie  Specialty  Co.,   Erie.   Pa. 
Ice  Shredders 

Enterprise  Mfff.  Co.  of  Pa.,Phila.,Pa. 
Graham    &    Co.,    J.    H.,    113   Cham- 
bers St.,   New  York. 
Ice  Tools 
Glfford-Wood  Co.,   Hudson,    N.    Y. 


Jacks 

Acme  Ball   Bearing  C!o.,    108  Duane 

St..  New  York. 
Barth    Mfg.     Co.,     G.,     Milwaukee, 

'Wis. 
Covert  Mfg.  Co.,  Troy,  N.   Y. 
Job  I^ots,  Hardware 
Wetland,    Chas.,    147  Chambers  St., 
New  York. 
Joist  Hanirers 
Columbian   Hdw.   Co.,  Cleveland,   0. 
Lans  &  Sons.  M.,  Pittsburg,  Pa. 
Key  RlnATs 

Ames  Sword  Co.,  Chicopee.  Mass. 
Smith  &  Egge  Mfg.  Co..  Bridgeport, 

Conn. 
Kick  Plates 
Reading   Hdw.   Co..   Reading,   Pa. 
Russell    &    Brwin    Mfg.    Co.,     New 

Britain,   Conn. 
Turner  Braas  Wks.,   The,   61   North 

Franklin  St.,  Chicago.  111. 
Union  Equipment  A  Bronze  Co.,  514- 
520  W.  36th  St.,  New  York. 
Kitchen    Cabinets 
Specialty  Mfg.   Co.,   Tltusville,    Pa. 
KnlTcs 

(See    Butcher.    Pocket,   etc.) 
Kraat  Cutters 
Dlsston  &  Sons,  Inc.,   Henry,  Phila- 
delphia,   Pa. 
Ladders 

Specialty   Mfg.    Co.,    Tltusville,   Pa. 
Udell  Works,   1238  W.  28th  St.,  In- 
dianapolis,  Ind^ 
Ladders.  Rolling  Shelf 
Bicycle   Step    Ladder    Co.,    55   Ran- 
dolph St.,  Chicago,   111. 
Coburn    Trolley     Track     Mfg.    Co., 

Holyoke,   Mass. 
Milbradt  Mfg.  Co.,  1445  N.  8th  St., 

St.  Louis,  Mo. 
Myers  A  Bro.,  F.  E..  Ashland,  O. 
Lamp  Dvrners 
Plume  &  Atwood  Mfg.   Co.,  28  Mur- 
ray St.,   New  York. 
Lamps 
Plume  A  Atwood  Mfg.  Co.,  20  Mur- 
ray St.,   New  York. 
Royal  Gas  Light  Co.,   200  E.  Kinsie 
St..    Chicago.    111. 
Lamps,  Miners' 
McClintock  A  Irvine  Co.,  PitUburg, 
Pa. 
Lanterns 

Berger  Mfg.  Co.,   Canton,  O. 
Ham    Mfg.    Co.,    C.    T.,    Rochester, 

N.   Y. 
Prltchard-Strong   Co.,  20  Circle  St..  ' 

Rochester,   N.   Y. 
Ijatches  | 

Peck  Hardware  A  Mfg.  Co.,  C.  A., 
Beriln,   Wis. 
Lathlmr.Wlre 
Clinton     Wire    Cloth     Co.,     Clinton, 

Mass. 
Lai^'n  Mo^'cr  Grinder 
Root  Bros.  Co..  The,  Plymouth,  O. 
Lavrn   Mower   Sharpener 
Osbom   Mfg.    Co..    Cleveland,    O. 
Lavrn   Mowers 
Briscoe  Mfg.   Co.,   Detroit.  Mich. 
Coldwell    Lawn    Mower    Co.,     New- 
burgh,   N.   Y. 
Reading    Hdw.     Co..     R(>adlng,    Pa. 
Supplee  Hdw.  Co.,  PbiladelpbTa.  Pa. 
Lawn    Sprinklers 
Specialty    Mfg.     Co.,     St.     Anthony 

Park.  Minn. 
Standard  Stamping   Co.,    MHr^'svllIo. 

O. 
Laivn    S  win  ITS 

Specialty    Mfg.    Co..    Tltusville,    Pa. 
Leather  Goods,  Carrlaflrc 

McKlnnon   Dash  Co.,    Buffalo,   N.   Y. 
Leather    Goods,    Sporting 
Draper   A   Maynard    Co.,    Plymouth,  . 

N.  II. 
Levels 
Chapln-Stephens  Co.,    Pine   Meadow, 

Conn. 
Davis  A  Cook,   Watertown.    N.   Y. 
Stanley  Rule  A  Level  Co.,  New  Bri- 
tain, Conn. 
LlgrhtlnflT    Systems,    Gasoline 
Royal  Gas  Light  Co.,  200  East  Kln- 
zle  St.,   Chicago.   III. 
Locks   and   Knobs,  Door 
Reading    Hdw.    Co.,    Reading,    Pa. 
RusmMI  a  Erwin  Mfg.  Co.,  New  Bri- 
tain, Conn. 


Taylor  A  Boggls   Fdry.    Co..   Cleve- 
land, O. 
Yale  A  Towne  Mfg.  Co.,  0-16  Mur- 
ray St.,  New  York. 
Lockers,    "Wire 
Wright  Wire  Co.,  Worcester,  Mass. 
Locks,  Telephone 
Businc>88  Utilities  Co.,  The,  54  War- 
ren St.,   New   York. 
Lubricants 

(See  also  Oil.) 
Dixon     Crucible    Co.,     Jos.,    Jersey 

City,  N.  J. 
Machinery 

Dwlght    SUte    Machine    Co.,   Hart- 
ford,  Conn. 
Waterbury-Farrel   Foundry   A  Mach 
Co.,    WaterbuCT^,    Conn. 
Machinists'  Tools 
Billings    A    Spencer    Co.,    Hartford, 

Conn. 
Patterson,   Gottfried  A   Hunter  Co.. 

146-160   Centre    St.,    New   York. 
Starrett  Co.,  L.  S.,  Athol,  Mass. 
Mall  Boxes 
Merriam  Mtg.  Co..  Durham,  Conn. 
Peck    Hardware    Mfg.    Co.,    C.    A., 

Berlin,  Wis. 
Reading   Hdw.   Co.,    Reading,  Pa. 
Smith    Bros.    Mfg.    Co.,    24^254    E. 

Kinsie  St.,   Chicago,   lU. 
Taylor  A   Boggls   Fdry.    Co.,    Cleve- 
land, 0. 
Mantels 

Ironton    Wood   Mantel  Co.,    Ironto:i. 
O. 
Mannfacturers'   A|r«nts 

(^ee  Hardware.) 
Marine    Uardnvare 
Morss   Co.,    A.    S.,   210-212  Commer- 
cial  St.,   Boston.   Mass. 
Marklnar  Fluid 
Jarvls    Co.,    W.    B.,    41    Canal   St, 

Grand  Rapids,   Mich. 
Mats,  Wire 

Clinton     Wire    Cloth    Oo.»    GUntoo, 
Mass. 
Meat   Choppers 

(See  Food  Choppers.) 
Medicine  Cabinets 
Udell   Works,    1238   West   28th   St. 
Indianapolis,    Ind. 
Merrjr  -  Go  -  Round,        Chll  - 

dren*s 
Hutchlus'     Roller    Swing    Co.,     IU> 
Henry  St.,    Alton,   111. 
Metal  Celllnvs 
B<'rger  Mfg.  Co^  Canton.   O. 
Eller  Mfg.  Co.,  The.  Canton,   O. 
Friedley-Vosbardt    Co.,    104    Mather 
St.,  Chicago,  111. 
Metal   Polish 
(See  Polish.) 
Mica,  All  Purposes 
Munsell  A   Co.,   Eugene,   New  York. 
Micrometers 

Starrett  Co.,  L.  S.,  Athol,  Bfaa. 
Miters,    Roofinflr 
Whlteacre    Mfg.    Co.,    J.    E.,    Rock- 
ford.   III. 
Miter  Boxes 
Braunsdorf -Mueller     Co.,      lODS     E. 

Grand   St.,    Elizabeth,    N.   J. 
Miller    Falls    Co.,    28    Warren    St., 

New  York. 
Smith  A  Homenway  Co.,  106  Duane 
St..    New   York. 
Molders*   Tools 

Dobson,  Wm.,  Canastots,  N.  Y. 
Mop  Wrlnirers 
Eagle  Cooperage  Wks,,  ClrclevUle,0. 
Dana   Mfg.    I'o.,    (?inclnnati,   O, 
White    Mop    Wringer     Co.,     Foltoo- 
vllle,    N.    Y. 
Mops 
Eagle   Cooperage  Wks.,  Circleville,0. 
Estes  Mills,    Fall  River,   Mass. 
Motors,   ygVat^r 
Divine     Water    Motor    Co.,    106-110 

Duane  St.,    New   York. 
Indiana    Fan  Co.,   Indianapolis,   Ind. 
Mouse  Traps 
Hotchklss.   B.   S.,   Bridgeport  Conn. 
IVall  Pullers 
Bridgeport      Hardware      Mfg.     Co., 

Bridgeiiort,    Conn. 
Morrill,  Chas..  276  Broadway.  N.  Y. 
Smith  A  Hemenway,   106-110  Dvane 

St.,   New  York. 
T»\yer  A  Lyon  Co.,  96  Chambers  St.. 
Now  York. 
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IVallsy   Galvanised 

Keystone    Nail   Co.,    Inc.,    Philadel- 
phia, Pa. 
Nalla,  Horaeahoe 
LlTlngaton  Nail  Co.,  104  Reade  St., 
-  New  York. 
Wlebnach  &  Hilger,  Ltd.,  9-15  Mor- 

ray  St.,  New  York. 
Nail*,  Wire 
Townaend  Co.,  C,  C.  &  E.  P..  New 

Brighton,  Pa. 
Needle*,  Machine 
Ezcelaioc  Supply  Co.,  Chicago,  III. 
Nippers 

(See  PUera  and  Nlppera.) 
Nnts 

(See  Bolts  and  Nats.) 
Oil  Cans,  Spout  and  Faucet 
Berger   Mfg.    Co.,    Canton,    0. 
Oil  Cans,  Pocket 
Meiaaelbacb    ft    Bro.,     A.    F.,    S2-S8 

Prospect  St.,   Newark,   N.  J. 
Oilers 
American     Tube    &    Stamping  Co., 

Bridgeport,    Conn. 
Hammer  &  Co.,  Branford,  Conn. 
McCllntock  &  Iryine  0>.,   Pittsburg, 
Pa. 
OU.  Heaters 
(See  Stoves.) 

Oil,  Lnbrlcatlnv 

Cole  Co.,  ii.  W.,  145  Broadway,  New 

York. 
Graham  ft  Co.,  John  H.,  New  York. 
Pike  Mfg.   Co.,   Pike,   N.   H. 
on   Stones 
Carborundum     Co.,     Niagara    Falls, 

N.   Y. 
Pike   Mfg.   Co.,   Pike.    N.   H. 
on  stoves 

(See   stores.) 
Optical  Goods 
Manasse.    L..    88   Madison   St.,    C^i- 

caeo.    111. 
Padlocks 

Ames  Sword  Co.,  Chicopee,   Mass. 
Miller  Lock    Co..    PhiUdelphia,   Pa. 
Russell    ft    Erwin    Mfg.    Co.,    New 

Britain.   Conn. 
Yale  ft  Townc  Mfg.  Co.,   9-16  Mar- 
ray   St.,   New  York. 
Palls,  Strainer 
Smith  Bros.  Mfg.  Co.,  246  E.  Kinaie 

St.,  Chicago,  III. 
Paint  Remover 

(.See  Vamlah  Bemoyer.) 
Paint,  Silica  Graphite 
Dixon     Crucible     Co.,     Jos.,    Jersey 

City,  N.  J. 
Palnlsy  Tarnishes,  Enamels, 

etc, 
Adams   ft   Eltlng   Co.,   Chicago,   111. 
Briggs  ft  Co.,  John,  Boston,  Mass. 
Enterprise   Paint   Mfg.    Co..    22&-231 

N.   Van  Buren  St.,  Chicago,   III. 
Gerstendorfer  Bros.,  231  E.  42d  St., 

New  York. 
Lucas  ft  Co..  John,  Philadelphia,  Pa. 
Nice,    Eugene   E.,    272-274   South  2d 

St.,   Philadelphia,  Pa. 
Pitkin  Co.,  Geo.  W.,  Chicago,  111. 
Patents    - 

Peck,  Hubert  E.,  625  F  St.,   Wash- 
ington, D.  C. 
Perforated   Metal 
Clinton     Wire     Cnotb    Co..     Clinton, 


Pipe  Cleaners,  Flexible 

Lewis,  Samuel,   126  Pearl  St.,   New 

York^ 
Pipe   Cutters 

Barnes  Tool  Co..  New  Haven.  Conn. 
Pipe  Hooks  and  Straps 
Berger  Bros.   Co.,  231-237  Arch  St., 

Philadelphia,  Pa. 
Pistols 

(See  also  Revolyers.) 
Stevens  Arms  ft  Tool  Co.,  J.,  Chico- 
pee Falls.   Mass. 
Planes 
Chapln-Stepbens  Co.,    Pine   Meadow, 

Conn. 
Ohio  Tool  Co.,  Columbus,   O. 
Stanley  Rule  ft  Level  Co.,  New  Bri- 
tain,  Conn. 
Tower  ft  Lyon  Co.,  95  Chambers  St., 
New  York. 


Plate  Cleaners 

Lasher   Mfg.    C«.,    Inc.,    Davenport, 

la. 
Watson-Porter- Watson      Co.,      Ltd., 
Unadllla,  Mich. 
Plated  TITare 
International    Silver    Co.,    Merlden, 

Conn. 
Oneida    Community.     Ltd.,     Oneida, 
N.  Y. 
Pliers  and  Nippers 
Billings    ft    Spencer   Co.,    Hartford, 

Conn. 
Cronk  ft  Carrier  Mfg.    Co.,   Elmira, 

N.  Y. 
Morrill,   Chas.,  275  Broadway.    New 

York. 
Nettleton     Mfg.    Co.,      Mlddletown, 

Conn. 
Smith  ft  Hemenway  Co.,  108  Duane 

St..    New   York. 
Schollhorn   Co.,    Wm.,    New   Haven. 

Ck>nn. 
Plot's 

Syracuse   Chilled     Plow     Co.,    Syra- 
cuse,  N.   Y. 
Plnmb  Bobs 
Starrett   Co.,   L.    8.,    Athol, 
PlomblnflT  Fixtures 
Mott  Irou  Works,  J.  L..  84-90  Beek- 

man  St..  New  York. 
Pocket    Knives 
Case  ft  Sons,  W.  R..  Bradford,  Pa. 
Northtteld     Knife     Co.,      Nortbfleld. 

Conn. 
Silberstelu,    A.    L..    459    Broadway, 

New  York. 
Wiebuscb  ft  Hilger,   Ltd.,  9  Murray 

St.,    New   York. 
Ulery  Co..   U.  J.,  9  E.   Warren  St., 
New   York. 
Police  Supplies 
Tower  ft  I^ron  Co.,  95  Chambers  St.. 

New   York. 
Polish,  Metal 

Hoffman,  Geo.  W.,  295  E.   Washing- 
ton St.,   Indianapolis,   Ind. 
Polish,  Stove 
A.  B.  Polish  Co.,  8-14  Haddon  Ave., 

Chicago,  III. 
Black     Silk     Stove     Polteh     Works, 

Sterling.  111. 
Dixon     Crucible     Co.,     Jos.,     Jersey 

City.  N.  J. 
Polish,  Floor 
Butcher    Polish    Co.,    356    Atlantic 
Ave.,  Boston,  Mass. 
Post  Hole  Diwers 
I  wan   Bros.,   Streator,   III. 
Pot   Covers,   Kitchen 
Lasher   Mfg.    Co.,   Davenport,    la. 
Poultry  Nettinar 
Clinton     Wire    Cloth     Co.,    Cllntbn, 

Mass. 
Gilbert  ft  Bennett  Mfg.  Co..  44  Cliff 

St..    New   York. 
Ludlow-Saylor  Wire  Co.,   St.   Louis, 

Mo. 
New  Jersey   Wire  Cloth   Co.,    Tren- 
ton, N.  J. 
Wright  Wire  Co.,  Worcester,  Mass. 
Presses,   Lard 
Sliver  Mfg.   Co.,    Salem,   O. 
Presses,  Meat  and  Fruit 
Enterprise  Mfg.    Co.    of  Pa.,    Phila- 
delphia.   Pa. 
Erie  Specialty  Co.,  Erie,  Pa. 
Presses,  Power 
Shuster,    F.    B.,    Co.,    New    Haven, 
Conn. 
Pruninir  Shears 
Cronk  ft  Carrier  Mfg.   Co.,    Elmira, 

N.   Y. 
Weibusch  ft  Hilger,  Ltd.,  9  Murray 
St.,   New  York. 
Punches,    Conductors 
Bridgeport    Hardware  -  Co.,    Bridge- 
port,  Conn. 
Schollhorn,   Wm.,  New  Haven.   Conn. 
Punches,   Hand 
Morrill,   Chas.,   276  Broadway,    New 

York. 
Push  Carts 

Syracuse    Chilled    Plow    Co.,    Syra- 
cuse,  N.   Y. 
Radiators 

Castle      Co.,      Wllmot,      Rochester,  i 
N.    Y.  I 


Rochester    Radiator    Co.,    145    Fur- 
nace St.,  Rochester.  N.  Y. 
Rake,  Self-Cleanlnflr 
Cronk  ft  Carrier  Mfg.  Co.,   The,  El- 
mira, N.  Y. 
Rakes 
American   Fork   ft    Hoe   Co.,    Cleve- 
land. O. 
Cronk   ft  Carrier  Mfg.   Co.,   Elmira, 
N.  Y. 
RanKcs 

(See  Stoves.) 
Ratchet  Drills 
Billings   ft    Spencer    Co..    Hartford. 
Conn. 
Rasors 

Andresen   &   Co.,   Alfred,    Minneapo- 
lis. Minn. 
Case  ft  Sous.   W.  R..   Bradford,  Pa. 
Druescber,    S.    R.,    79    Warren    St., 

New  York. 
NaUonal  Cutlery  Co.,  Detroit,  Mich. 
Radlumlte  Co.,   97   So.   Clinton    St., 

Chicago,  HI. 
Silberstelu,     Firm     of    A.     L.,     459 

Broadway,   N.   Y. 
Smith  ft  Hemenway  Co.,  108  Duane 

St.,   New  York. 
Union  Rasor  Co.,  Tldioute,  Pa. 
Rasors,  Safety 
American   Safety   Rasor  Co.,  Broad- 
way and  Duaue  St.,  New  York. 
Gem  Cutlery  Co.,  34  Reade  St.,  N.Y. 
Gillette   Sales  Co.,  Times  Bldg..N.Y. 
Kampfe  Bros..  8  Reade  St.,  N.  Y. 
Rasors,  Corn 
Kampfe  Bros..  8  Reade  St..  N.  Y. 
Rasor  Gu:*rd8 
Weiss.   L.      T.,     297    Taaffe    Place, 
Brooklyn,  N.   Y. 
Rasor   Hones 
Droeschcr,    S.    R.,    79    Warren    St., 

New  York. 
Pike   Mfg.    Co.,    Pike,    N.    H. 
Rasor  Strops 
Case  ft  Sons,  W.   R.,   Bradford,   Pa. 
Kampfe  Bros.,  8  Reade  St..  N.  Y. 
Perfecto  Mfg.  Co..  Towanda,  Pa. 
Radlumite   Co..    97  So.   Clinton   St.. 
Chicago,   HI. 
Reamers 

Standard  Tool  Co.,  Cleveland,  O. 
Recording  Gauges 
Bristol  Co.,  Waterbury,  Conn. 
Reels 

(See  Fishing   Reels.) 
Refrigerator  Trimmings 
Brass    Goods    Mfg.    Co.,     Brooklyn, 
N.  Y. 
RefriflTcrators 
Cooper   ft   McKee,   119  Lorlmer  St., 
Brooklyn,  N.   Y.  ^   _, 

Registers,  ^WwlW  and  Floor 
Berger,    L.    D.,   50   No.    Second   St., 
Philadelphia,    Pa. 
ReloadinflT  Tools 
Union     Hardware     Co.,     Torrlngton, 

Conn. 
Revolvers 

Harrington  ft  Richardson  Arms  Co., 

222  Park   Ave.,   Worcester,   Mass. 

Iver  Johnson's  Arms  ft  Cycle  Wks., 

163  River  St.,.  Fltchburg.  Mass. 
Marlln    Fire   Arms   Co.,    21    Willow 

St.,   New  Haven,  Conn. 
Riddles 

iSee  Screens.) 
les 
Hamilton      Rifle      Co.,      Plymouth, 

Mich. 
Marlln  Fire  Arms  Co.,  21  Willow  St., 

New   Haven,    Conn. 
Savage    Arms  Co.,   557   Turner   St., 

Utica.  N.  Y. 
Stevens  Arms  ft  Tool  Co.,  J..  Chico- 

S^e  Falls,  Mass. 
es.  Air 
Daisy     Mfg.     Co.,     280    Union    «t., 

Plymouth,   Mich. 
RiuK  Rollers 

Shuster  Co.,  F.  B.,  New  Haven,  Ct. 
Rivet    Machines 
Waterbury-Farrel    Fdry.    ft   Machine 
Co.,  Waterbury,   Conn. 
Rivetingr  Machines 
Shuster    Co.,    F.    B.,     New    Haven, 
Conn. 
Rlvetingr  Machines,  Hand 
Rooi  Bros.  Co.,   Plymouth,  O. 
Smith  Mfg.   Co.,  F.   H.,   48  and  60. 
St.   John's  Court,    Chicago.    111. 
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Rivets 

Garland  Nut  ft  Riret  Co.,  Pittsburg, 

Pa. 
Towni^end  Co.,  C.  C.   t,  B.  P.,   New 

Brighton,  Pa. 
Roofinir.   Asbestos 
Johns-Man vllle  Co.,  H.  W.,  100  Will- 
iam St.,  New  York. 
Roofing-*  Slate 
Johnson  &  Co.,  E.  J.,  38  Park  Row, 

New  York. 
Rooflns,  Tnrred 
McCliutock  &  Irvine  Co..  The,  Pltte- 
burg,  Pa. 

RooflnflT*  Tin 

American    Sheet    &    Tin    Plate    C<i., 

Pittsburg,  Pa. 
Rope 

(See  Cordage.) 
Rales 
Chapin-Stephens  Co.,   Pine  Meadow, 

Conn. 
Lofkln  Rule  Co.,    Saginaw,   Mich. 
SUnley  Rule  &  Level  Co..  New  Bri- 
tain, Conn. 
8ad  Irons 
Enterprise   Mfg.    Co.   of  Pa.,   Phila- 
delphia,  Pa. 
Sad  Irons,  Asbestos 
Dover    Mfg.     Co..     Box    810,     Canal 
Dover,   O. 
Sad  Irons,  Self-Heatinff 
Duplex   Mfg.   Co.,   40-42  W.   Qulncy 
St.,    Chicago,    111. 
Safety  Rasors 

(Swi  Razors.) 
Sand  Paper 

(See  Flint  and  Emery.) 
Sash  Dalancses 
Pullman  Mfg.  Co.,  Rochester,  N.  Y. 
Sash  Chains 
Bridgeport    Chain    Co.,    Bridgeport, 

Conn. 
Oneida  Community  Co.,  Ltd.,  Oneida, 

N.  Y. 
Smith  &  Egge  Mfg.  Co.,  Bridgeport, 

Conn 
Sash  Cord 
Carpenter  ft  Co.,  Geo.  B.,  200-206  8. 

Water   St.,   Chicago,    III. 
Bstes  Mills,  Fall  River.  Mass. 
Samson  Cordage  Wks.,  Boston,  Mass. 
Silver  Lake  Co.,  Boston,  Mass. 
Sash  Hanarers  and  Fasten>s 
Dlehl  Novelty  Co.,  Sheboygan,  Wis. 
Kees  Mfg.  Co.,  F.  D..  Beatrice,  Neb. 
Phenlx  Mfg.  Co.,  34  Center  St,,  Mil- 
waukee, Wis. 
Sash   Locks 

Champion    Safety    Lock     Co.,    Gen- 
eva, O. 
Gardner     Sash     Balance     Co.,     110 

Monn>e  St.,    Chicago,   111. 
Ives  Co.,  H.  B.,  New  Haven,  Conn. 
Reading   Hdw.   Co.,   Reading,   Pa. 
Russell    ft    Erwln    Mfg.    Co.,    New 

Britain,    Conn. 
Shelby  Spring  Hinge  Co.,  Shelby,  O. 
Yale  &  Towne  Mfg.   Co.,   0  Murray 
St.,  New  York. 
Sash     Operating    Devices 
Drouvo  Co..  G.,   Bridgeport,  Conn. 
Sash   Pollers 
Grand     Rapids     Hardware     Co.,    13 

Pearl   St..  Grand  Rapids,  Mich. 
Reading   Hdw.   Co.,   Reading,   Pa. 
Sausaire  Stnllers 
Silver  Mfg.   Co.,   Salem,  O. 
Savin  ATS  Bank 

«Se(>  Banks.) 
Saw  Sets  and  Tools 
Atkins  ft   Co.,    E.    C,    Indianapolis, 

Ind. 
Dlsston  &  Sons,  Inc..   Henry.  Phila- 
delphia. Pa. 
Morrill,   Chas.,  276  Broadway, N.Y.C. 
Saws 
Atkins  &   Co.,    E.    C,   Indianapolis, 

Ind. 
Disston  ft  Sons,   Inc.,  Henry,   Phila- 
delphia,   Pa. 
Jennings   ft  Co.,   C.    E.,   42  Murray 

St.,  New   York. 
Massachusetts    Saw    Works,    Chico- 

|K'f.  Mass. 
SImonds  Mfg.  Co.,  FItchburg.  Mass. 


Saws,  Hack 

Atkins   ft  Co.,   B.    C,   Indianapolis, 

Ind. 
Diamond  Saw    ft   Stamping   Works, 

Buffalo,  N.  Y. 
Dlsston  ft  Sons,  Inc.,  Henry,  Phila- 
delphia, Pa. 
Jennings   ft  Co.,   G.   B.,   42  Murray 

St.,   New  York. 
Millers   Falls    Co..    28   Warren    St., 

New  York. 
Union    Hardware    Co.,     Torrlngton, 

Ck>nn. 
West  Haven  Mfg.  Co.,  New  Haven, 

Conn. 
Scales 
Hanson  Bros.,  18  W.   Randolph  St.. 

Chicago,  lU. 
Osgood  Scale  Co.,  Blnghamton,  N.Y. 
Pelouse  Scale  ft  Mfg.   Co.,   118    W. 

Jackson   Bonl.,    Chicago,    111. 
Reading  Hdw.   Co.,   Reading,    Pa. 
Trlner   Scale  ft  Mfg.    Co.,   1266   W. 

21st  St.,  Chicago,   lU. 
Scissors 

(See    Shears.) 
Screens.  Coal.  Sand»  etc. 
Clinton   Wire     Cloth     Co.,     Clinton, 

Mass. 
Gilbert   ft    Bennett   Mfg.    Co.,    Chi- 
cago, 111. 
Ludlow-Saylor  Wire  Co.,   St.  Louis, 

Mo. 

N.  J.  Wire  Cloth   Co.,  Trenton.  N.  J. 

Wright  Wire  Co.,  Worcester,  Mass. 

Screens,  Door  and  Wlndonv 

ContlnenUl      Co.,     1120      Penobscot 

BIdg.,  Detroit,  Mich. 
Roebuck     Weather     Strip    ft     Wire 

Screen  Co.,    176  Fulton  St.,   New 

York. 
Screw  Drivers 


Bridgeport      Hardware      Mfg.     Co., 

Bridgeport,  Conn. 
Dlsston  ft  Sons,  Inc..  Henry,  Phila- 


delphia, Pa. 
Ducharmes  ft  Co.,   Sbelbame  Falls, 

Mass. 
Mayhew      Co.,    H.      H.»    Shelburne 

Falls,  Mass. 
North  Bros.   Mfg.  Co.,  Pbila.,  Pa. 
Stanley    Rule    ft    Level    Co.,    New 

Britain,  Conn. 
Tower  ft  Lyon  Co.,  96  Chambers  St., 

New  York. 
Tuck  Mfg.  Co.,  Brockton,  Mass. 
Screws 
Murray,  Robert,  24  Duane  St.,  New 

York. 
Reading  Hdw.  Co.,    Reading,  Pa. 
Scythe     Stones     and    liVhet- 

stones 
Cleveland   Stone   Co.,   Cleveland,    O. 
Pike  Mfg.   Co.,   Pike,    N.   H. 
Scythes 
Andresen     ft     Co.,      Alfred,      1304 
Washington    Ave.,    South    Minne- 
aitolls,   Minn. 
National  Cutlery  Co.,  Detroit,  Mich. 
Settees,  Iron  and  Wire 
Stewart    Iron    Works    Co.,    Cincin- 
nati, 0. 
Shears  and  Scissors 
Atlas  Shear  Co.,  Bridgeport,  Conn. 
Bridgeport      Hardware      Mfg.      Co., 

Bridgeport,  Conn. 
Helnisch^s    Sons    Co.,    R.,    Newark, 

N.  J. 
Silberstein,    A.    L.,    460    Broadway, 

New  York. 
Wlebnsch  ft  HUger,  Ltd.,  0  Murray 

St.,  New  York. 
Wiss  ft  Sons  Co.,  J.,  Newark,  N.  J. 
Sheet    Metal    Specialties 

EUer  Mfg.   Co.,   Canton,   O. 
Sheets,  Iron  and  Steel 
American    Sheet    ft   Tin    Plate   Co., 
Pittsburg.   Pa. 
Shelf  Boxes 
(See  Boxes.) 
Shelf  Ladders 
rSce  Ladders.) 
Shot  Guns 

(See  Guns.) 
Shovels,  Spades  and   Scoops 
Avery   Stamping  Co..    Cleveland.    0. 
Channon    Co.,    H.,    Chicago,    III. 


Shoiv    Cases 

Detroit  Show  Case  Co.,  476-490  W. 

Fort  St.,  Detroit,  Mich. 
Grand  Rapids  Show  Case  Co.,  Grand 

Rapids,  Mich. 
Slvn« 
U.   S.    Decalcomania   Co.,   164  Lake 

St.,    Chicago,   111. 
Sink  Brnshes,  Wire 
Blgelow,  J.    F.,   Worcester,  Man. 
Sinks 
Mott   Iron   Works,   J.    L.,   84  Beek- 
man  St.,   New   York. 
Sink  Strainers 
Andrews  Wire  ft  Iron  Works,  Rock- 
ford,  111. 
Skate  Sharpeners 
Osbom  Mfg.   Co.,  Cleveland,  0. 
Skates,  Hockey  and  Raclav 
Johnson.    Nestor,    636   N.    California 

St..   Chicago. 
Skates,   Ice 

Barney  ft  Berry,   Springfield,  Mass. 
Graham  ft  Co.,  John.  113  Chambers 

St..  New  York. 
Martin   Skate   Co.,    Boston.   Mass. 
New    York   Sporting    Goods   Co..    17 

Warren  St.,  New  York. 
Union    Hardware     Co.,     Torrlngton. 

Conn. 
Winslow    Skate    Mfg.    Co.,    Samuel. 

Worcester,  Mass. 
Skates,  Roller 
Barney  ft  Berry,   Springfield,   Mass. 
Cycle  Skate  ft  Sporting  Goods  Co.. 

37  Park  St.,   New   York. 
New    York   Sporting   Goods   Co..   17 

Warren  St..   New  York. 
Richardson  Ball  Bearing  Skate  Co.. 

601  Wells  St.,  Chicago.  111. 
Union    Hardware    Co.,     Torrlngton, 

Conn. 
Winslow    Skate   Mfg.    Co.,    Samuel. 
Worcester,  Mass. 
Skyllirhts 

Drouve  Co.,  G.,  Bridgeport.  Conn. 
EUer  Mfg.  Co..  Canton.  O. 
Sleds 
Allen  ft   Co..    S.    L.,    Box    1100   B.. 

Philadelphia.   Pa. 
Hunt-Helm-Ferris   ft    Co..    Harvard, 

111. 
Snow  Shovels 

Avery  Stamping  Co..   Cleveland,  O. 
Continental     Co.,      1120      Penobscot 

Bldg..   Detroit,  Mich. 
Solderlnv   Coppers 
Clendennln  Bros^    Baltimore,   Md. 
Turner    Brass    Workq,    61    Franklin 
St.,  Chicago.  III. 
Solderlnir  Fnrnaces  . 
Clayton   ft   Lambert   Mfg.    Co.,    De- 
troit,   Mich. 
Turner  Brass  Works,  Chicago.  III. 
Spoke  Shaves 
Ohio  Tool  Co.,   Columbus.   O. 
Stanley  Rule  ft  Level  Co.,  New  Bri- 
tain. Conn. 
Spoons  and  Forks 

(See  PUted   Ware.) 
Sporting  Goods 
Cycle   Skate  ft  Sporting  Goods  Co.. 

37  Park  St.,  New  York. 
Draper-May  nard       Co.,       Plymouth. 

N    H 
New    York    Sporting   Goods    Co..    17 
Warren  St.,  New  York. 
Sprlnff  Hinges 

(See  Hinges.) 
Springs 

Gibson  Co..   Wm.   D.,   Chicago.    111. 
Tuck  Mfg.  Co..  Brockton.  Mass. 
Squares,  Steel 
Disston  ft  Sons,  Inc.,  Henry,  Phila- 
delphia, Pa. 
Nicholls  Mfg.   Co.,  Ottumwa,   la. 
Southington  Cutlery  Co.,  42  Murrar 
St.,  New  York. 
Squares,  Try,  Mitre,   etc. 
Disston  ft  Sons.  Inc.,  Henry.  Phila- 
delphia,  Pa. 
Duby    ft   Shinn    Mfg.    Co..    Inc.,    34 

E.    29th   St.,    New    York. 
Fox,  P.  L..  432  William  St..  Bridgt^ 

port.  Conn. 
Stanley  Rule  ft  Level  Co.,  New  Bri- 
tain.  Conn. 
Stahle    Fixtures 
Mott   Iron    Works.   J.   L..    84    Beek- 
man  St.,  New  York. 
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Stampins:,   Sbeet   Metal 

Avery   Stamping  Co.,   Cleveland,   O. 
Cleveland    Stamping    &    Tool     Co., 

Cleveland,  O. 
Staples,  l¥ire 
Totvnaend  Co.,   C.  C.  &  B.  P.,  New 

Brlgbtou,  Pa. 
Wrlgbt  Wire  Co.,  Worcester,  Mass. 
Steel  ITare,   Cooking 
Avery  Stamping   Co.,   Cleveland,   O. 
Cleveland     Stamping     ft    Tool     Co., 

Cleveland,   O. 
Step   Lr ciders 
(See   Ladders.) 
Steel 

American    Tube     &    Stamping   Co., 
Bridgeport,    Conn. 
Stoeka   and   Die* 
Armstrong     Mfg.     Co.,     Bridgeport, 

Conn. 
Standard  Tool  Co.,   Cleveland,    O. 
Stove   Boards 
Cooper  &  McKee,   119  Lorlmer  St., 

Brooklyn,   N.   Y. 
Stove    Trucks 
Arcade  Mfg.   Co.,    Freeport,    111. 
Howes  Co.,    S.   M.,   Boston,   Mass. 
Stoves   and  Ranges 
Bibb   Stove    Co.,    B.    C,    101    Light 

St.,    Baltimore.    Md. 
&|ott    Iron   Works,   J.    L.,    84    Beek- 

man  St.,   New   York. 
Willard,   W.   G.,   60   Willard   Bldg., 
St.  Lonls,  Mo. 
Stoves,  Oil  and  Gasoline 
Briscoe  Mfg.  Co..  Detroit,  Mich. 
Plume  ft  At  wood  Mfg.  Co.,  29  Mur- 
ray St.,  New  York. 
Taylor  ft  Boggls   Fdry.    Co.,    Cleve- 

Issd,  O. 
Straiaaersy    Kitchen 
Boseland  Can  ft  Specialty  Co.,  Rock- 
ford,  111. 
Watson-Porter-Watson      Co.,      Ltd., 

Unadilla.   Mlcb. 
Strainers 

(See  Sink  Strainers.) 
Strops 


(See   Raxor  Strops.) 
vli 


Swlniips,  Roller 

Hutcblna     Roller    Swing     Co.^     110 
Henry  St.,   Alton,  III. 
Table  liVare 

(See  Plated  Ware.) 
Tables,  Folding 
Udell  Wks..  The.  1228  W.  28th  St., 
Indianapolis,    Ind. 
Tacks,  Brass  Head 
American     Ring     Co.,      Waterbury, 
Conn. 
Tapes,  Measnrlnar 
Lufkin  Rule  Co.,  Saginaw,  Mich. 
Starrett  Co..    L.    S.,   Athol.   Mass. 
Taps  and  Dies 
Armstrong  Mfg.  Co.,  Bridgeport,  Ct. 
Standard  Tool  Co.,    Cleveland,    O. 
Terne  and  Tin  Plate 
American  Sheet  and  Tin  Plate   Co., 

Pittsburg.   Pa. 
Ties,  Horse  and  Covr 
Bridgeport    Chain    Co.,     Bridgeport, 

Conn. 
Oneida     Community,     Ltd.,    Oneida, 

N.   Y. 
Tin  Boxes,  Cash,   Bond,  etc. 

Merrlam  Mfg.  Co.,  Durham,  (^onn. 
Toasters,  Bread 
Harkins  ft  Willis.  Ann  Arbor,  Mich. 
Roseland     Can     ft     Specialty     Co., 

Rockford,    111. 
Standard  Stamp'g  Co.,  MarysvlUe.O. 
Wilson  Toaster  Mfg.    Co.,   Ferguson 
Bldg^  Pittsburg,   Pa. 
Tool  Chests  and  Cabinets 
American    Tool    Chest    Co.,    200    W. 

Houston   St.,    Now   York. 
Jennings   ft  Co.,    C.    E.,    42   Murray 

St..    New  York. 
Tool  Kits,  Pocket 
Ulery   Co.,    U.  J.,  9  B.   Warren  St., 
New  York. 
Tools 

(See  Articles.) 
Torches,    Plnmbers' 
Clayton    ft   Lambert   Mfg.    Co.,    I>e- 

trolt,    Mich. 
Turner  Brass  Worka,  61  No.  Frank- 
lin St.,    Chicago,   111. 
Torches.  Miners' 
McCltntock  ft  Irvine  Co..  Pittsburg, 
Pa. 


Torches.   Outdoor,    Gasoline 

Berger   Mfg.    Co.,    Canton.    0. 
Turner  Brass  Works,   61  K.  Frank- 
lin St.,   Chicago,  IlL 
Trowels,  Brick,  etc. 
Dlaston  ft  Sons,  Inc.,  Henry,  Phila- 
delphia,  Pa. 
Trovrels,  Garden 

Avery  Stamping  Co.,   Cleveland,   O. 
Tree  Guards 
Stewart  Iron  Works  Co.,  Cincinnati, 

O. 
Wright  Wire  Co.,  Worcester,  Mass. 
Trucks,  Nail  Keff 
Peck     Hdw.     ft    Mfg.     Co.,     C.     A., 
Berlin.  Wis. 
Trucks,  Stove 
Arcade  Mfg.  Ck>.,  Freeport,  111. 
Tnblnv  Steel 
American    Tube    ft    Stamping    Co., 

Bridgeport.  Conn. 
Shelby    Steel    Tube    Co.,    Pittsburg, 

Pa. 
Turnbuckles 
Merrill  Bros.,   Brooklyn,   N.  Y. 
Turn  Plates 
New    Departure    Mfg.    Co.,    Bristol, 
Conn. 
Twines 

(See    also    Cordage.) 
Carpenter  ft  Co.,  Geo.  B.,  200-208  S. 

Water  St.,   Chicago,   lU. 
Columbian  Rope  Co..  Auburn,  N.  Y. 
Bates  Mills,  Fall  River,  Mass. 
Twist   Drills 
(See  Drills.) 
Varnish 

(See  Paints.) 
Varnish  Removers 
Adams  ft  Biting  Co.,  Station  I,  Chi- 
cago. 111. 
Lucas  ft  Co.,  John,  Philadelphia,  Pa. 
Valves  and  Planners 
Berger  Bros.   Co.,  Philadelphia,  Pa. 
Vases,  Iroii 
Mott  Iron  Works,  J.  L.,  84-90  Beek- 

man  St.,    New  York. 
Stewart  Iron  Works  Co.,  Cincinnati, 
0. 
Vehicle  TVasher 
Ardrey    Vehicle    Waaber    (To..    1384 

Main   St.,   E.    Rochester,   N.   Y. 
Ventilators 

Drouve   Co.,    O.,    Bridgeport,    C^nn. 
Globe    Ventilator   Co.,   Troy,    N.    Y. 
Vises 
Bonney   Vise   ft  Tool  Co.,   Philadel- 
phia.  Pa. 
Columbian  Hdw.  Co.,  Cleveland,  O. 
Parker  Co.,  Chas.,  Meriden,  Conn. 
Tower  ft  Lyon  Co.,  96  Chambers  St., 

New  York. 
'Waffle  Irons 

Ely  Mfg.  Co.,  Theo.  J.,  Glrard,  Pa. 
liVaffons.  Coaster 
Hunt,  Helm,  Ferris  ft  Co.,  Harvard, 

111. 
Wavon  Jacks 

(See  Jacks.) 
IVaarons,  Delivery- 
Sycamore    Wagon    Works,    109    Ed- 
ward  St.,   Sycamore,    111. 
Washers 

(See  BolU  and  Nuts.) 
Washing    Machines 
Brammer  Mfg.  Co.,  H.  F.,  1469  W. 

Second  St.,  Davenport,   la. 
Glascock    Bros.    Mfg.    Co.,    Muncte, 

Ind. 
Paragon    Mfg.    Co.,    543    Monadnock 

Bldg.,    Chicago,    111. 
Richmond  Cedar  Wks..  Richmond,  Va. 
White  Lily  Washer  Co.,  Davenport, 
la. 
Water   Coolers 
Buffalo  Mfg.  Co.,   Buffalo.  N.  Y. 
Fulper     Pottery     Co.,     Flemington, 

Hale  ft  Kllbum  Mfg.  Co..  33  Union 
Square  West,   New   York. 
Water  Motors 

(See  Motors.) 
Waste 

Estes   Mills,    Fall   River,    Mass. 
Weather  Strips 
Roebuck     Weather    Strip    ft     Wire 
Screen   Co.,    176   Fulton   St.,    New 
York. 
Weather  Vanes 
Frledley-Voshardt  Co.,  194-204  Mather 
St.,  Chicago,  111.    « 


Wheelbarro^rs 

American   Fork   ft   Hoe  (To.,    Cleve- 
land, O. 
McWhInnle      Wheelbarrow      Works, 

Poughkeepsie,   N.    Y. 
Syracuse    Chilled    Plow    Co.,    Syra- 
cuse, N.  Y. 
W^hlp  Display  Rack 
Best,  John  H.,  Oalva,  111. 
White   Lead 
Enterprise   Paint  Mfg.   Co.,   225   W. 
Van  Buren  St.,   Chicago.   111. 
^Wholesalers,   Gen'l   Mdse. 

Butler  Bros.,  Chicago,   111. 
Window  Cleaners 
Smith  Mfg.    Co.,    F.    H.,   48  and  50 
St.   John's  Court,   Chicago,   111. 
Window  Cord 

(See  Sash  Cord.) 
Window  Fasteners 

(See   Saah   Locks.) 
Window  Slvns 

(See  Decalcomanla  Signs.) 
Wire,  Brass  and  Copper 
Plume  ft  At  wood  Mfg.  Co.,  29  Mur- 
ray St.,  New   York. 
Wire,  Barb 

(See  Barb  Wire.) 
W^lre  Chains 
(See  Chains.) 
Wire  Cloth 
Buffalo    Wire    Works   Co.,    Buffalo, 

N.  Y. 
Clinton     Wire    Cloth    Co.,     Clinton, 

Mass. 
Gilbert    ft    Bennett    Mfg.    Co.,    Chi- 
cago, 111. 
Ludlow-Saylor  Wire  Co.,   St.   Louia, 

Mo. 
New  Jersey   Wire  Cloth   Co.,   Tren- 
ton,  N.   J. 
Wright  Wire  Co.,  Worcester,  Mass. 
Wire  Cutters 
Billings    ft    Spencer   Co.,    Hartford, 
Conn. 
Wlre-Drawlnv  Machinery 
Wright  Wire  Co.,  Worcester,   Conn. 
Wire  Fences 

(See  Fencing,   Iroji  and  Wire.) 
Wire  Goods 
Buffalo    Wire    Works    Co.,    Buffalo, 

N.  Y. 
Gilbert   ft   Bennett    Mfg.    Co.,    Obi- 

cago,  111. 
Parker  Wire  Goods  Co.,   Worcester, 

Mass. 
Wire  Nulls 
(See   Nails.) 
Wire  Reels 
Jones  ft  Son,,  J.,  62  Vesey  St.,  New 

York. 
Wire  Rope,  Iron  and  Steel 

Wright  Wire  Co.,   Worcester,   Mass. 
Wire  Stretchers 
Northwestern  Barb  Wire   Co.,   Ster- 
ling, 111. 
Wagner  Mfg.  Co.,  A.   W.,  40  Dear- 
bom   St.,   Chicago,    111. 
Wood   Screw^s 

(See  Screws.) 
Wooden  Ware 
Hart  ft  Ck>.,  John  M.,  Ashland  Blk., 

Chicago,  111. 
Richmond  Cedar  Works,    Richmond. 

Va. 
Udell    Works,    Indianapolis,     Ind. 
Wrenches 
Bemis  ft  Call  Hardware  ft  Tool  Co., 

Springfield,  Mass. 
Billings    ft    Spencer    Co.,    Hartford, 

Conn. 
Bonney    Vise    ft    Tool   Works,    Inc., 
3011-3015   Chestnut   St.,    Philadel- 
phia,  Pa. 
Coes  Wrench  Co.,    Worcester,   Mass. 
Mossberg     Co.,      Frank.     Attleboro, 

Mass. 
Patterson,  Gottfried  ft  Hunter,  Ltd., 

146-160   Center   St.,    New    York. 
Tower  ft  Lyon  Co.,  96  Chambers  St., 

New  York. 
Vandergrift    Mfg.    Co.,    Shelby vlUe, 

Ind. 
Walworth  Mfg.  Co.,   128-136  Federal 
Bldg.,    Boston,    Mass. 
Wrluflrers,  Clothes 
Glascock    Bros.     Mfg.    Co.,    Muncle, 

Ind. 
Yarn,  Lath  and  Fodder 
Columbian  Rope  Co.,  Auburn,  N.  Y. 
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STEVE 


DouUe-BarrerHammerless  Shotgun 

No.  325,  List  Price,  $20.00 


DESCRIPTION 

Stevens  Check-Hook,  Anson  &  Deelej  Type  Action,   Automatic   Safety, 

Case  Hardened  Frame. 

Has  a  Double  Bolt 

One  in  through-lump  and  one  in  extension  rib.  High  Pressure  Steel 
Barrels,  Choke  Bored.  •  Extension  Matted  Rib  with  Reinforced  Breech, 
Oiled  English  Walnut  S  ock.  Pistol  Grip  Checked,  Patent  Snap  Forearm 
Checked.  12  and  16-gauge;  28-30-32-inch  barrels.  Weight  about 
7J  to  8^  pounds. 


=We  Manufacture= 


Rifles        -       ■ 
Pistols 
Shotguns  - 
Rifle  Telescopes 


from  $2.25  to  $150.00  List 
from    2.50  to      50.00    " 
from    7.50  to      35.00    " 
from    8.00  to     42.00    " 


*  SteveiM-Pope  *'  Rifle  Barrels,  Shotsvn  Cleaners, 
Cleaning  Rods,  Gun  Greases,  Sights,  Etc. 


ASK  YOUR  JOBBER— All  leading  fobbers  are  in  position  to  supply 
market  ffigurea.  Send  for  complete  catalog.  Remember-there  are  no 


wants  at  the  lowest 
for  the  STEVENS. 


J.  Stevens  Arms  &  Tool  Co. 

P.    O.    Box     228 
CHICOPEE    FALLS*    MASS. 


Consult  BUYERS'  REFERENCE  TO  ADVERTISEMENTSbpjg^fBoiNC  PACifQ[g 


IDC  vuvDAnnic^  a  ^v.,      ivT^c,;  J,  s.  JI.       I 

New  York  Ollice:    157  Chambers  Street. 

MANUFACTCUERS  OP 

HIGHEST  GRADE 

SCREW  DRIVERS. 

SCR£W  DRIVER  BrTS.  Send  for  CatalMue  and  Prices. 

NAa  SETS,  ETC.  "       *    " 


Tested  and  Warranted. 


SIMONDS  MFG.  CO. 

Fttchbnrg,  Mass.  OilcagOt  III. 


HADE 
BY. 


There  is  only  one 

Genuine 
Siiiisen    Wrench 

anil  that  is  made  by  the 

Walworth 

Manufacturing 

Company 

See  to  it  when  buying  from 
jobbers  that  they  do  not  give  yon 
an  imitation  wrench.  If  your 
dealer  does  not  keep  the  Genuine 
Stillson  wrench,  write  to  the 

Walworth  Mfg.  Co. 

128-136  Federal  St.,  Boston,  Mass. 
Park  Row  BoildlDg,  New  York  City 

for  prices  and  terms. 


READING 

Ball- Bearing:      Lawn     IVlowers 

HIGH     WHEEL 
HIGH     GRADE 

SIZES 

14,  16,  18,   20  inch 

These  m<)\ver<;  arc  light, 
casy-ruiniing,  stroiit;  and  (hir- 
ablc  Thi'v  are  beautifully 
finished  m  white  and  eariniuc, 
with  guld  btriping. 

MAI)]<:   PA' 

READING  HARDWARE  CO.,  Reading,  Pa. 


NEW  YORK 
&«   and   98    KoaJc   St. 


PIIILADKLl'lIIA 
•  17   Market   St. 


CIII(A(;() 
103   Lake   .St. 
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WHOLESALE  HARDWARE  DIRECTORY 


Gives  Date  Establ 

Tftm'f nrv   r^nvArpfl 


ished.  Capital  Stock   (if  incorporated),  ^'[^f^j^^e^^^^X^'b^^t^'^' 

0tn         I9tli      Armnnl     "P.rlifimi  O 


"QUALITY  WILL  TELL**  which  explains  why  STAR  HACK  SAW  BLADES  ._^^ ^, «ceeto.ir , 


popn- 
■      d.. 

not  pret»'n(l  that  tlK^y  areas  low  In  price  as  other  brands  \i\ 
uiai  k<-t,  but  lio  claim  that  ihey  are  by  farihernosteconouiic.il 
ur  any  to  Utte.  You  will  ^vi  fall  value  for  your  money  whnii 
you    buy    .•>'!' A  U    bAWS. 


MIUUE.RS     RAUUS     COMRAINY,     3S    VVARREIN    STREET,    INEW    YORK! 


OS  I 


^ 


c/)i 

m 


H 


2>: 


Nicholson  File  Company  mvuam'Vt'i'.  s.  a. 


■w:,^"'im\^ 


Ki  ;-ii^w';^.. 


RILES    AIND    RASPS 


PARAGON  PLIERS  and  PUNCHES 

WARRANTED  TOOLS  at  Most  Popular  Pricat 
Crucible   Steel  Nickel  PUted 

Liglitcst,  Neatest  and  Cheapest 

MANUFACTURED    BY 

The  Wm.  Schoilhorn  Co.,  New  Haven,  Conn. 

Makers  of  Bernard's  Patents.    Bernard.  Paragan.  LodI 
and  Excelsior  Pliers,  Punclies.  Nippers  and  Dividers. 


BOUGHT  SOU) 


1  ADC  IN  HARDWARE, CUTLERY  and 
J  UDiJ  HOUSE-FURNISHING   GOODS 

All  Kinds  of  FileSf  Rasps  and  Mechanics*  Tools  my   Specialty 

CHAS.   WEILAND 

147-149  CHAMBERS  STREET.  129-131   READE  STREET,  NEW  YORK  CITY 


f^^— --^^rvBRISTOL'S  PATENT  STEEL  BELT  LACING 

F^^— ^J^^"^^^;^^  \^^  MOST   EFFICIENT   FASTENER   FOR  ALL  BELTS 

'atim/r^         J^^^'^m  ~i  Saves  Money  for  User        Makes  Money  for  Dealer 

^/*    J  ~^^^^:Z^^   s.^  Write  for  New  Circular  AA  and  Samples 

j^        _:    ,     l\^.  — ^  THE  BRISTOL  CO.,  Waterbury,  Conn.,  U.  S.  A 


READY  TO  APPLY        FINISHED  JOINT    New  York,  114  Liberty  St. 


Constructed  on  scientific  principles,  it  produces  n«ils 
of  proper  form  and  eliminates  the  coarse,  thickening  ren- 
dcncc  caused  by  cutters  of  the  shearing  or  biting  principles. 

The  CitM  has  stood  the  test  of  time.     IT  SELLS. 

The  Ciem  has  stood  the  test  of  the  U.  S.  Circuit  Court 
of  Appeals.     Beware  of  infringements, 

THE  H.  C.  COOK  CO.*  Ansonia,  Conn.      | 

Temporary  Office :  %0%  Scott  St,   San  Francisco        | 


London.  2.^  College  Hill 

THE  BRONZE  POWDER  WORKS  CO. 

Formerly  CARL  SCHLENK 
Factories  :  Ellzabelli.  N.  J.    RoUi.  near  Nnremberg.  Gernany 

Bron7es    for    Gilding    Agricultural    Implementti, 

Tools  and  Washing  Machines  a  Specialty. 

Send  for  samples  and  prices.  New  York  Office :  93  William  St. 

FRESCO   GOLD    PAINT. 

XOHN  "SOMMEK'S  nPERrr  ctlON 
RED    CEDAR     FAUCETS 

I'irst   Ovialiiy  V\  arrantcd  liiulv    ritiislud 

Madr    cut    (.f    the    lU-l    SrKttc-d    I'lon  !a    Ki.l    C  t»lar. 

Only    tlu-    (.;cnniii<     arc    si.inijKtj    m    tin     w. .,.<!,    with    (>iJ! 

iia.lrniarW      MAI /I  I  >K    (   \U  iSS. 

Write  f..r  piiLi^  uii  all  kimlv  of   Wi-ixl   1  a.iect^ 

JOHN    SOMMER'S    SON 

355365  CENTRAL  AVENUE  NEWARK.  N.  J. 


COVERT  MFG.  CO. 


.|^ 


Sold  by  all  Jobbers  at  best  discounts. 

COVERT  MFG.  CO.,  ^Ts^a."' 


WHY    SHOULD    YOU    SUFFER  ? 
Be  Your  Own  Chiropodist 


Digitized  by 
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WHOLESALE    HARDWARE    OIRECXORY 

Gives  Date  Established,  Capital  Stock  (if  incorporated).  Class  of  Goods  Handled, 
Territory  Covered,  etc.     I2th  Annual  Edition. 

DANIEL  T.  MALLETT,  253  Broadway,  New  York.   Price,  $1.00  Postpaid. 
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tiiK''flPECIAL"sAw«eT, 


ALL    OF   OUR    TOOLS    ARE 
FULLY  WARRANTED 

SKIND      l-'OR      CATAUOOUK 

CHAS.    MORRILL,  W^^'^'fo^l 


EASY    MONEY 

100  per  cent.  Profit 

la  m&de  In  handling  the 

Ideal  Pinking 
Machine 


Folly   Warranted. 

POPULAR  PKICE.  STEADY  DEMAPOI. 

Cuts  fancy  e(l(;e  on  silk,  cloth  linings  for  ladies',  gentle- 
men'a  or  children's  clothing,  chamois  leather,  kid. 
morocco  leather,  etc.  Will  also  cut  several  (10,  12,  16 
or  more)  thicknesses  of  goods.    Write,  'phone  or  call. 

THE  ROTARY  FILE  A  MACHINE  COMPANY 

Mfrs.  of  Labor-SavIng  Machines  for  Hardware  Tra<le 
"  ■    HTM  WmKi^urK.     589  Kent  Ave.,  Brooklyn.  N.  Y.   ^v^-  "■ 


T.I, 


SJ^yV    FOR    CATALOG 

Drop  Presses 

and 

AUTOMATIC    DROP    HAMMERS 

FOR    FOKGING 

BUILT  BY 

The  Waterbury  Farrel 

Foundry  &  Machine  Co. 

WATEBBURY.  CONN..  U.  S.  A. 


Kl 


L 


M    AND    l-ASTIMG 

cutting  edges  are  The 
Feature  in  ''Ohio" 
Edge  Tools. 


Every  ''Ohio^'  toot  is  covered  by  a  broad  and  satisfying  guarantee. 

Our  line  is  a  very  Complete  one,  including  Planas,  both  Iron  and  Wood,  Chisols,  Draw- 
ing KnivaB,  Augar  Bits,  Banch  and  Hand  Scraws,  Etc. 

WE    DO    NOT    SELL    CATALOGUE    HOUSES 

OHIO  TOOL  COMPANY,  ^r:.':.'  .""I'':  U.  S.  A. 


00©R  BELLS 

We  manufacture  a  full  line  of  Door  Bells  and  I^scutch- 
eons  in  all  finishes.    Write  for  our  descriptive  catalogue 

THE  STARR  SitOS.  BELL  CO. 

I^AST  HAMPTON,  -  -  CONNECTICUT 


IS   THE    BRAND 


VVrw%^I^T;^  FILES,  "DELTr. 

WE    ONLY    MAKE    ONE    QUALITY,   AND    THAT    IS    THE    BEST   ON    EARTH. 

-CARVER   FILE  COMPANY Digitized  by  <^0%  %QUAUrr,| 


niTTXA  iriiF  Ivni^K^. 
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HAkbWAkE  bBALBkS'  MACAnm        SipnttBtt,  MM. 


We  Are  Advertising  For  You. 

In  September  we  commence  talking  to  over  two  million,  nine 
hundred  thousand  of  the  most  intelligent,  enterprising  farmers  of 
our  country  about  the  superiority  of  PITKIN'S  BARN  PAINT. 

The  talk  is  both  interesting  and  convincing.  Such  high  class, 
influential  Journals  as  Orange  Judd  Farmer,  Successful  Farming, 
Up-to-date  Farming  and  Farm  Life  and  many  others  of  equal  stand- 
ing are  being  used.  This  means  that  those  who  are  able  to  buy 
will  be  reached  and  persuaded. 

Every  advertisement  and  the  whole  follow-up  plan  sends  the 
interested  ones  to  you,  Mr.  Dealer.  It  is  all  so  direct,  vigorous 
and  continuous  that  it  is  simply  bound  to  create  business  in  your 
neighborhood. 

Grasp  your  opportunity — have  a  stock  of  Bam  Paint  on  hand 
when  the  inquirers  come  in  and  you  are  sure  to  make  sales. 
Write  us  for  details  of  the  advertising  plan  and  for  prices,  etc. 

GEO.  W.  PITKIN  CO. 

P«Li  nt  and  Color  Makers.  Origin«Ltor«  of  B«Lrn  Paiint. 

FOUNDED   1868.  CHICAGO.    U.   S.   A. 


HEADQUARTERS— 

Everything  for  the  Automobile 

We  guarantee  satisfaction  in    the   exe- 
cution  of  every  order,  large   or   small. 


MANUFACTURERS   OF 

-CONTINENTAL" 

Auto  Lamps,  Genera- 
tors»  Clocks/  Calliope 
Horns  and  Auto  Sup- 
plies. 


SOLE  U.  S.  AGENTS  FOR 

••  BUNCHARD  " 
Famous  French  Horns, 
Pirelli  &  Co.'s  Italian  Cable 
and  the  Celebrated  En^ish 
Compound  Air  Pumps. 


Our  complete  128  page  catalogue  for  Hardware  Dealers  will 
be  mailed,  free,  upon  request,  also  our  red  booklet,  illustrating  the 
complete  line  of  ''Blanc hard'  Famous  French  Horns. 

The  Motor  Car  Equipment  Company 


Maanfaetiircrs*  Importc 
^  ^^ 


.»dDi.«rti»«or.or        AUTOMOBILE  ACCESSORIES 

Main  OfUees  and  Warerooms:  56  Warren  Street*  NEW  YORK 
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ff^kat  JVe  do  for  Ton 

when  you  handle  Tale  ^  Towne  Padlocks 

WE   ofFer,  free  of  all  charge  to  you,  a  service 
which    comprehends  a  Supply  Department 
free    absolutely,    and    personal    advertising 
advice  on  all  matters  connected  with  Yale  Padlocks. 

SUPPLY  DEPARTMENT 

A  '*  Book  About  Padlocks,**  illustrated  and  showing  Package  Labels  for  your  use. 

53  phces  in  which  padlocks  are  of  use.  Rubber  Stamp  for  your  use. 

A  book  that  really  ulh  padlocks.  Leaflets,  2  colors,  illustrated. 

A  Catalogue  showing  the  Yale  &   Towne  Padlocks  Street  Car  Signs. 

you  cany.  Display  Signs. 

Envelopes  for  your  use.  Newspaper  Ads. 

"The  Little  Black  Box  ** — an  interesting  story,  splen-  Newspaper  Reading  Nonces. 

didly  illustrated,  2  colors.  Cuts  (electrotypes  or  half  tones) 
Tags  for  your  use.  for  newspapers  and  circulars. 

Each   of  the  above   bears 

Tour  Name  and  Address 

in  a  conspicuous  place 

Write  to  us  about  our  Sample  Board  showing 
twelve  actual  Yale  &  Towne  Padlocks. 

Send  for  3  2 -page,  2 -color,  Illustrated  Booklet, 
"Suggestions  for  Selling  Yale  Padlocks." 

Advertising  Department 

The  Yale  &  Towne  Mfg.  Co. 

9    Murray  Street,  New  York 
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ditions.     It  will  pay  you  to  know  all  about       ■     i  w^m    ■     i    ■     i 
the  Acme.     The  information  is  MT      ML^L  MmLl    W^  t 

The  trade  discount  is  large  enough  to  make  this  a  profitable  line. 
Other  dealers  are  selling  our  Jacks  profitably  and  you  can  do  like- 
wise. 

Smith  A  Henenway,  Sales  Dcpt. 
106-110  Daane  St..  New  York  City 


Acme  Rail-Bearing  Co.»  Chappaqua,  N.  Y. 


Divine's  Genuine  Red  Devil 

Water  Motor  with  Fan 

will  keep  you  cool,  100  per  cent,  cheaper  than 
electric  fans.  Can  attach  motor  to  any  faucet. 
Can  use  any  place  any  time.  Speed  regulated 
by  faucet.  Light  water  pressure  will  give  suf- 
ficent  power  for  cooling. 

Motor  and  fan    $6.50 

Discount  to   trade. 
Write   for   free  booklet  all  about  the  most 
useful  article  in  the  world. 

DIVINE  WATER  MOTOR  CO. 

108-110  Duane  Street  NEW  YORK 


ed 
ad 

No.  044.  Sure  Cut,  wide  head  with  roller;  for  expert  or  amateur's  use, rosewood  handle. 

List  each 

No.  038.     Swivel  head,  Brazilian  diamond,  rosewood  handle List  each  S7.00 

No.  ()4:{.     Swivel  head,  African  diamond,  black  handle List  each  ^4.00 

No.  041.     Solid  head,  African  diamond,  rosewood  handle List  each  $3.00 

No.  039.     Solid  head,  rosewood  handle,  4^8   inches  long List  each  $3.00 

No.  040.     All  metal,  vest  pocket  size,  nickel  plated List  each  $3.00 

Write  for  Glaziers'  Green  Book  and  TRADE  DISCOUNT. 

SMITH   &   HEMENWAY  CO^  108-U0  Dnane  St.,  New  York 
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THE  RUSSWIN  LIQUID  DOOR  CHECK 


MAY  BE  APPLIED  TO  EITHER  RIGHT  OR  LEFT  HAND  DOORS 
without  reversing  either  the  arm  or  spring.  The  labor  of  reversing  and 
the  possibility  of  error  in  reassembling  the  check  are  absolutely  elim- 
inated in  the  Russwin  Liquid  Door  Check. 

SELECTED  TklATERIALS  SKILLFUL  WORKMANSHIP 

CAREFUL  SUPERVISION 

These  are  the  Reasons  for  Russwin  Superiority. 

Advertising  Literature  upon  request. 


RUSSELL  &  ERWIN  MANUFACTURING  CO. 


NEW  YORK         CHICAGO 
SAN  FRANCISCO 


New  Britain,  Conn. 


BALTIMORE  LONDON 

PHILADELPHIA 


In  Answeking  a'dvektiseicents  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS*  MAGAZINE. 
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S«nd  for  1906  Fr««ser  Book 


U 


Yankee  Tools 

Ask  your  Jobber  about  them 

and  send  for  ** Yankee" 

Tool  Book. 


ARi:   ALSO    MADE   BY 


99 


North  Bros.  Nf^.  Co.,  Philadelphia,  Pa.,  V.  S.  A. 
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Can  be  Seen  at  nearly  Every  Retail  Jeweler's  In  New 
York  City  and  Ttaroughout  the  United  States 

This  saperb  catalogae  has  for  34  years  been  the  accepted  leader  of  fashions  and  the  standard 
authority  In  the  New  York  market  for  reliable  choice  goods,  latest  styles  and  lowest  prices  In 

Jewelry  and  Kindred  Lines 

It  quotes  only  regular  {list)  prices,  and  it  Is  the  only  complete  work  of  Its  kind  emanating 
from  the  great  center  of  American  industry  and  commerce.  It  Illustrates  Attractive,  Appropri- 
ate and  Profitable 

Special  <<Slde  lines  ^'  lor  Merchants 

Gold  and  Sllyer  Noyeltles.  Toilet  Goods,  Smoking  Sets,  Shaying  Sets,  Fine  Cut  Glastf- 
ware.  Leather  Goods,  Oil  Paintings,  Fine  China,  Copper  Goods.  Manicure  Sets,  Opera  and  Field 
Glasses,  Canes  and  Umbrellas,  Pens.  Pencils,  Ehnblems,  Badges,  and  Thousands  of  New, 
Novel  and  Useful  Quick-selling  Goods  at  Lowest  New  York  Prices. 

WE  SEND  THE  BOOK  FREE  TO  MERCHANTS  ON  REQUEST 


MANUFACTURERS.   IMPORTERS,   EXPORTERS,  DIAMOND  CUTTERS,  AND  WHOLESALE 

DEALERS    IN 

Watches,  Diamonds,  Silverware,  Qocks,  Musical 

Merchandise,  Etc. 


5 

B 
L 


r 

i 
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Squares  That  Are  "On  the  Square 

FOX'S  ALL  STEEL  TOOLS 

Made  by  Challenge  Cutlery  Cerporatlen,  Bridgepert,  Cenn. 
All  Are  Abselutely  Accurate. 


ff 


quaUTV    HIGH.    BUT    CAN    BE   SOLD    AT    POPUUIII    PRICES 

f Good    enoucrh 

t 
a 

a 


WIEBUSCH  &  HILaER,  Ltd.,  Solo  Agonfs 

9  to  15  Murray  St.,  New  Yerii        San  Franolsoo  Offlee,  HUBHSSN  ft  MERTOM 
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"Niagara" 
COW   TIES 

OttIO  PATTERN 

Are  used  in  all  first-class  dairies,  as  they 
provide  for  the  safety  of  the  animal  as 
well  as  presenting  a  handsome  appearance. 


Equipped  with  two  toggles  and  free  work- 
ing swivel  that  will  not  stick  on  account 
of  rust. 
Order  early  for  the  Fall  demand. 


MANUFACTURED  BY 


QimMCOnnOiVITYLTDi 

Dept  I.  ONEIDA.  N.  Y. 

ALSO 

NIAGARA  FALLS,  ONT,  CANADA 


Ik  Akswerikc  Advertisements  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS*  MAGAZINE. 
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Trump  Reservoir  Ticket  Punch 


Assorted 

• 

Dies 

♦ 

or  aU 

V 

Round  as 

■ 

ir 

Reservoir  collects  aQ  piercings  and  prevents  them  from  littering  up  floor  or  carpet 
FoU  Nickel  Plated  and  Highly-Polished. 

No.  1489  KEYHOLE  SAW. 


'c:;^ 


'<»»'*'^»V^'WVVWWVWwvvvw 


Catalngue  and  PrieeB  on  Applieatitm. 


The  Bridgeport  Hardware  Manufacturing  Co. 


Branch  Of  Bee  and  Sample  Room» 
J.  C.  McCarty  &  Co.,  JO  Warren  St.,  N*  Y. 


BRIDGEPORT,  CONN. 


Revolving  Belt  Pnnches 


TVBS8  rOR  RSVOLVING  PVNCmS 

7  '     t        3       '4        5        6        7        e       9 

Write  for  Catalo|{ae  of  HARDWARE  SPECIALTIES 

THE  SMITH  &  EGGE  MFG.  CO. 

BRIDGEPORT^  CONN. 


Consult   BUYEKS'  REFERENCE  TO  ADVERTISEMENTS   on   Last  Paoss. 
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Mr.  Retailer 


This  Beautifiil  Display  Rack 
Free  and  Prepaid 

-rxrMT  n^■^  DISPLAY  your 
Specialties  without 
ist  if  you   specify 

• 

Triumph  Kennel 
Chains  and  Dog 
Leads  in  "A-R" 
(anti-mst)  finish 
only.    . 

The  above  dis- 
play rack  or  holder 
will  be  sent  you  in 
exchange  for  your 
business  card  and 
name  of  your  job- 
ber. 

THESE  HOLDERS  MAKE  SALES 
Better  Send  J\[oiv 

PURNISHBO    ONUY    BY 

Bridgeport  Chain  Co. 

BRIDGEPORT,  CONN.,  Makers 

WIEBUSCH  &  HUGER,  Ltd.,      NEW  YORK,  N.  Y. 

DISTUBUTOKS 
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THE  MANY-USE  OIL 


Sells  at  a  Profit  of 
100  to  150^  to  YOU 

THIS   FAMOUS   Oa   IS  'THE 
STANDARD  FOR  QUALITr' 


5  SIZES 


2  oz.  Bottle  for  home  uses. 
Large  Bottle  for  office  and  store. 

4  oz.  Can  for  gunners. 

V2  Gal.  Can  for  Automobiles,  etc. 

5  Gal.  Can  for  Garage  and  Factory. 


THE   MANY-USE   OIL   CO..  N.  Y. 

Makers 

JOHN  H.  GRAHAM  &  CO.,  113  Chambers  St,  N.Y. 

Sole   Selling   Agents 

118  Holborn,  London,  E.  C.       123  California  St,  San  Frandsoo,  Cal.        Copenlialen  (Preeport)^  Denmark 


Avoio  fire:  ! 

If  You  Want  Good  Ljamp-Burners,  Buy 


^ 


AX.I.    BRASS 

The  screw  part  or  burner-base  is  covered,  which  protects 
against  fire.  Many  burners  are  made  cheaper  by  leaving  the 
screw-part  open,  so  that  dust,  dead  insects,  or  charred  portions 
of  wick  may  collect,  and,  becoming  saturated  with  oil,  are  liable 

to  catch   fire.        OlirS    DOn^  SendM  our  Cai^Ugu*  of  Burners  and  Lam^ 


THE 

^^29  Murray  S!., 


PLUME    &    ATWOOD    MFG.    CO. 


NEW  YORK 


Factory:  WATERBURY.   CONN. 


199  Lake  St.,  CUCACe 


4 
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SOLD    BY    ALL    HARDWARE    DEALERS  I 

Improved  Carpentors'  Tools 


Of  the  better  class  of  Bit  Braces  the  line  shown 
in  our  Catalogue  No.  31  is  the  most  Complete. 


Stanley  Concealed  l^atchet  Brace 

No  projections — complete  protection  for  the 
Working  Mechanism. 


Stanley  llule  ^  Level  Co. 

Hew  Britain,  Conn,,  U,  S.  A. 

\     NEW  YORK  OFFICE  AND  EXPORT  DEPARTMENT 

107  CHAMBERS  STREET,  NEW  YORK 
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CHAMPION  SCREW  DRIVERS 


Every    Blade    Tested    to    Split    ec    Screw    Mead 


Avoid  imitations  of  Champion  Screw  Drivers. 
None  genuine  without  the  name  "Champion/* 
which   is  our   trade-mark    and    guarantee. 

MANUFACTURED   BY 

Toiw'er  (El   Lyon   Co.,     Neiw'  YorK 


Union   Hardware  Company 

XORRIISIGXOISI*    COISIISI.,   U.  tS.  A. 

New  York  Offlee,  M  ChwBben  Street,  la  eh«ra«  of  TOWEK  A  LYON  CO. 


ComuLT  BUYERS'  SSFE&ENCS  TO  ADVERTISEMENTS  on  Un  Paoi. 
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our    TRADE    MARK, 
quality  cord. 


Samson 
Spot  Cord 


is  warranted  free  from  im- 
perfections of  braid  or  finish. 
The  COLORED  SPOT  is 
used    only    in     this     extra 


Why  Is  SAMSON  SPOT  CORD  tbe  best  sash  cord? 

FIRST— Becatne  it  li  nude  of  extra  qoaltty  itock. 

SECOND— Becauie  It  is  impeded   and   sisaranteed  free  from   bad  ^Udngi  or 

rough  braiding. 
THIRD— Bccatne  tetti  show  that  it  wears  tliree  times  longer  than  the  best  chain 

and  forty  times  longer  than  tlie  rough  cords  so  often  found  on  the  marlLet* 

Why  carry  SAMSON  SPOT  CORD  in  stock? 

FIRST — ^Because  you   have  lots  of   customers  who  really  want  the  best   sash 

cord»  and  are  willing  to  pay  a  fair  price  for  it* 
SECOND — ^Because  many   aichitects  have   now  given  it  ten  years^  trial,  and 

are  specifying  it,  and  tiie  builders  want  it  quick* 
THIRD— Because  you  will  fed  the  same  pleasure  in  handling  that  we  do  in 

making  an  article  that  thirty  years'  experience  has  proved  to  be  the  best 

of  its  kind* 

We  are  glad  to  send  full  line  of  samples  oi  our  Sash  Cord  and  other  Braided 

Cords  and  Catalogue* 

SAMSON  CORDAGE  WORKS 

BOSTON,  MASS. 
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CHAMPION  SCREW  DRIVERS 


Every    Bl&de    Tested    to    Split    cl    Screw    Head 


Avoid  imitations  of  Champion  Screw  Drivers. 
None  genuine  without  the  name  "Champion," 
which  is  our   trade-mark    and    guarantee. 

MANUFACTURED   BY 

To"wer  (SL   Lxon   Co.,     Ne-w  YorK 


Union   Hardware  Company 

XORRIISIGXOISI*    CONN*.  U.  fS.  A. 

New  York  Offlee,  M  ChwBbon  8tr«ct  la  ckargo  of  TOWEK  A  LYON  CO. 
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Samson 
Spot  Cord 


is  warranted  free  from  im- 
perfections of  braid  or  finish. 
The  COLORED  SPOT  is 

our    TRADE    MARK,    used    only    in     this     extra 

quality  cord. 


Why  is  SAMSON  SPOT  CORD  the  best  sash  cord? 

FIRST—Bccatiie  It  is  nude  of  extra  qoaltty  stock* 

SECOND— Because  It  Is  Inspected   and   guaranteed  free  from   bad  ^Udngs  or 

rough  braiding* 
THIRD— Because  tests  show  that  It  wears  three  times  longer  than  the  best  chain 

and  forty  times  longer  than  the  rough  cords  so  often  found  on  the  market* 

Why  carry  SAMSON  SPOT  CORD  in  stocic? 

FIRST — ^Because  you   have  lots  of   customers  who  really  want  the  best   sash 

cotdf  and  are  willing  to  pay  a  fair  price  for  it* 
SECOND — Because  many   aichitecti  have   now  given  It  ten  years'  trial,  and 

are  specifying  H,  and  tiie  builders  want  It  quick* 
THIRD— Because  you  will  fed  the  sanoe  pleasure  in  handling  that  we  do  in 

making  an  article  that  thirty  years'  experience  has  proved  to  be  the  best 

of  its  kind* 

We  are  glad  to  send  full  line  of  samples  ot  our  Sash  Cord  and  other  Braided 

Coeds  and  Catalogue* 

SAMSON  CORDAGE  WORKS 

BOSTON,  MASS. 
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ELECTRICIANS'   TOOL  CHESTS 


JSLSCTRICIANS'  TOOh  CH^ST,  No.  lOOO 

This  is  a  portable  Tool  Chest  and  can  be  conveniently  carried  In  the  hand.  It  Is  made  of 
Chestnut,  with  locked  corners,  filled  and  varnished  ;  has  lock ;  box  hinges ;  brass  plated  elbow 
to  support  lid,  when  open ;  brass  plated  lifting  handle  and  two  trunk  clasps,  to  hold  lid  in 
place  when  carried  by  hand.  Inside  measurements,  17  ins.  long,  5%  OmI^a  ^^^h  #0  *7C 
ins.  wide,  5   ins.   deep mCC»  caCUy  92«f  9 

^I^JSCTRICIANS'   TOOL   CHJSST,  No.  lOOI 

The  No.  1001  Is  the  same  as  the  No.  1000,  except  the  inside  measurements,  which  are  21 
ins.  long,  6^  ins.  wide,  and  7  ins.  deep  inside PtICC    CSCh    SS«20 

No.  1000  weighs  8%  lbs.  crated.  pnnimi  tnur  in  n.  ^mtr  No.  1001  weighs  11  lbs.  crated. 

Weighs  3%   lbs.  not  crated.  Packed  four  in  a  crate.  Weighs  Gibs,  not  crated. 

For  particulars 
write  to 


C.  B.  JBNNINGS  *  CO.,  '^  ^M'^^'^oTJ'^'' 


RK 
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READY 

Our    F'all    Catalogue 


By  the  time  we  can  hear  from  you  we  shall  be  mailing  first  copies 

of  our  fall  catalogue. 

Tell  us  to  send  you  a  copy  for  in  these  days  of  close  competition 

you  simply  cannot  afford  to  pay  more  than  we  quote. 

The  book  makes  the  same  showing  of  our  fall  and  holiday  goods — and 

with  the  same  net  prices  in  plain  figures  as  you'll  find  right  now  in 


Our  complete  display  of 
samples  in  each  of  these 
six  cities 


NEW  YORK 
CHICAGO 
ST.  LOUIS 
BALTIMORE 
ST.  PAUL 
DALLAS 


In  our  catalogue — as  in  our  sample  displays — the  goods  are   shown 

compactly,  with  exact  information  so  easy  to  get  at,  that  busy  buyers 

find  it  a  pleasure  to  buy  from  Qur  book. 

If   you   can't   come   to   market,   you   can   have   the    market   come   to 

you — in  the  form  of  our  fall  catalogue. 

Write  now  for  Catalogue  No.  K684. 


BUTLER  BROTHERS 


Wholesalers  of  General  Merchandise 

CHICAGO        ST.  LOUIS 


/And    MINNEAPOLISX 


NEW  YORK        CHICAGO        ST.  LOUIS        ('  ^^u.t.» 

Samples   Houses:   BALTIMORE-DALLAS-ST.   PAUL 


In  Answering  Advertisements  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS*  MAGAZINE. 

Digitized  by  LjOOQ IC 


396 


HARDWARE  DEALERS'  MAGAZINE 


Septbmbbk,  1906. 


Consult    BUYERS'    REFERENCE   TO   ADVERTISEMENTS   on   Lam   Pagu. 


Digitized  by 


Google 


IXW.         HARDWARE  DEALERS'  MAGAZINE 397 

************* 

^   THE    GEIVUIIVE:    KA.1VIPFE:    ^ 

STAR 

Safely  Razor 

Price  $1.51 


THE  BLADE. 

Three  Stars  for  Shavers 

'^^JF        THS  RAZOR.                                                                                                         THE  CASE.                 4 

^ 

0  OME    things,    though    old,    have 
^    never  been  Improved  upon.  Sun-           A 
W    light  U  still  the  best  light  and       '^■T 
The    Star    Safety    Is   still    the    best         ^ 

IT 

A 

rasor. 

.^^ 

New-fangled  fad  rasori  and  cheap 
Imitations  of  the  Star  have  come  and            A 

^■r 

^ 

cone,  but  after  the  »0  years  that  the       ^^^ 
Star  has  been  In  use,  it  U  still  the         ^\ 

best  shaving  Instrument  man  has.^ 
This   U   because   the    Star   Safety 

A 

^■r 

rasor    Is,    first,  built    upon    correct           A 

^ 

principles,  and  second,  made  of  the       ^^^^ 

very    finest    materials.       The    SUr         m\ 
blade  is  hand-forged  In  the  old-fash-         ^^ 
ioned  way  from  the  finest  razor  steel. 

A 

^^Ar 

ground   concave  and   tempered  by   a            A 
process  peculiar  to  Kampfe  Brothers.       '^Ar* 
The  Star  process  makes  the  kind  of         SK 

^^ 

rasori  that  are  handed  down  from         ^^ 

A 

grandfather  to  father  and  son. 

^^^ 

The  SUr  Blade  can  be  honed  and           4 

JK^ 

stropped  more  easily  and  better  than       ^^^ 
the  (Hd-fashioned  rasor— if  our  pat-       ^K 
'  ent  Star  Stropper  is  used.     A  blade    •     ^^ 
that  cannot   be  honed   or   stropped, 
cannot  give  you  the  velvety  shave  or           4 

^^ 

A 

.^^ 

^■r 

a  Star.     The  Strop  puts  a  finer  edge       ^^^^ 

^ 

on  a  blade  than  can  be  done  by  any       ^^ 
sort  of  grinding.     Naturally  this  fine         ^^ 
edge   is   dulled  by   one   shaying,   so 
that  a  rasor  blade  must  absolutely  be           4 

A 

^^r 

stropped    for    each    shaving    if    the       .^^^ 
shayer  is  going  to  get  the  best  kind       ^^T 

^ 

^                                                       of  a  shave.                                                    F^ 

KAMPFE   BROS. 

yl^      8 -12     Reade    Street,    New     Vork      ^yf 

••••••••••••• 
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This  is  a  spsciinefi  off  one  off  oar  sdvertisoments  which  regularly  appear  in  all  leading  publications.  All  results 
thertf rom  are  rofforred  to  tlic  dealer  in  the  town  from  whence  they  come.    Send  ffor  Booklet  witli  trade  prices 

PI 

Holl< 

DovbleO) 
Hea 

Pair  in 

Carbo-M 


** Hints  on  ShaTing"  Free,  and  also  make  you  a  proposition  wherc^by 
we  will  arrange  w\4.h  your  dealer  that  you  can  test  and  use  one  of  these  razors  without  any  risk 
or  obligation  on  your  part.  The  booklet  illustrates  the  correct  razor  position  for  every  part  ^  the 
face,  and  gives  much  needed  Information  to  all  self-shnvers.  The  Carbo-M agnetic  razor  is  for  sale 
by  most  good  dealers  who  guarantee  it  to  give  3,650  perfect  siiaTes— we  back  that  guarantee. 
Send  for  book  to-day.  rirnx  of  A.  L,  SILBCKSTSIN.  459  Broadway,  N.  V. 


WE  WILL  PREPAY  any  quantity  of  our  POCKET  KNIVES,  BUTCHERS' 
KNIVES,  SCISSORS,  RAZORS,  and  RAZOR  STROPS  to  any  responsible  dealer 
in  the  United  States,  and  after  60  days'  trial,  if  you  do  not  find  that  they  are  su- 
perior to  the  line  of  cutlery  you  arc  carrying,  you  may  return  them  to  us  at  our 
expense. 

W.  R.  CASE   St   SONS, 

Bradford,  Pa. 

COMOLt   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   OK   Lmt   Facm. 
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When  a  man  wants  a  Razor  for  his 
own  use  he  wants  a  good  one. 

There  does  not  exist  any  better  than 
Klas  Tornbhm's  X-ray  Rasors  of  the 
oldest  and  most  genuine  manufacture  of 
Eskilstuna,  Sweden.  They  are  of  the 
most  unexcelled  quality  and  iinish  and 
are  fully  warranted. 

Our  imported  Swedish  Buck  Saws  are 
fully  warranted  against  flaws  or  being 
too  soft  or  too  hard,  and  are  made  of 
the  purest  steel  with  thin  back. 

They  are  sold  blades  only,  or  complete 
with  Red  Frames  and  Tinned  Rods. 
Sample  of  these  free  on  request. 

Write  at  once  for  full  particulars. 
Yours  truly, 

ALFRED  ANDRESEN  &  CO. 

13M  Washinffton  Ave.  So. 
MINNEAPOUS,    MINN. 


THt  SHAVEZY 


Instantly  cbangtd  from  rigbt  to  left. 

It  the  best  and  a  Cheap  Guard. 
Get  myprues,  whkh  ore  right, 

T.   WEISS,   Sole  MoLnufoLCturer, 
297  T«affo  Plaoo.  BROOKLYN,  N.  Y. 


C.  J.    KIMBALL    COMPANY 


BENNINGTON,    N.    H. 


Manufacturers  of 


Butcher   Knives, 
Shoe  Knives, 
Kitchen    Knives, 
Putty   Knives, 

Paper    Hanger    Knives,     Factory    Knives,     Cigar    Knives. 

Screw   Drivers,   Drawing   Knives,    Etc. 

Send    for    Gatalo^^ue 
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1 

Yes,  Sin 

The  "Gem  Junior"  is  cer- 
tainly the  best  safety  razor  of 
them  all.    It   shaves  wonder- 
fully clean — never  pulls — ^you 
hardly   know    that    you    are 
shaving.    The  construction  of 
the  razor  is  so  simple  it  is  al- 
most impossible  for  the  razor 
ever  to  get  out  of  order. 

THINK  OF   ITt 

A  new  blade  for  every  day 
in  the  week.    Razor  complete 

for  stropping,  all  compact  in  handsome  ca 
good  margin  of  profit  to  the  dealer. 

Wb  will  guBranioB  you  from 

with  frame  and  extra  handles 
se,  for  $1.00  at  retail,  leaving  a 

$50  to  $250  a  wook    1 

The  amoimt,  of  course,  depends  upon  your  facilities  or  location  of  store.     1 
Let  us  tell  you  how  this  razor  can  increase  your  profits  every  week  to     1 
the  above  sum.    More  than  one  dealer  was  skeptical  at  first  when  we  sug-     H 
gested  our  guaranteed  plan  of  how  to  make  at  least  $ioo  a  week   extra.    M 
We  have  some  dealers  who  have  been  making,  for  the  past  few  months,  at     1 
an  average  of  $250  every  week  selling   "Gem   Junior"   Kazors  at    $1.00     1 
each,  and  this  without  risk.    Not  alone  this,  but  they  have  increased  their     1 
business   on   other   goods   in   proportion,  and  our  plan  of  selling  "Gem     1 
Junior"  Razors  is  what  did  it. 

THE  OEM  CUTLERY  COMPANY 

3*  Rmul0  Strout,  Maw  Tark 

■ J 
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IWins 


tlt< 


Trade 


Less  than  two  and  one-half  years  old  and  nearly  a 
qiillion  sold  to  satisfied  customers. 

It  moves  from  stock  rapidly — no  long  investment— but  money  and  profit 
quickly  return.  Each  outfit  thoroughly  guaranteed  as  to  finish  and  workman- 
ship.   Hardware  dealers  are  building  a  sound  business  upon  the  "Gillette.'' 

12  BladM.  24  Keen  Catting  BdfTM  of  PiBC«t  5tMl.    B^h  Blade  WiU  Qlve  20  to  40  Shaves. 

SUndard  Razor  Set,  Triple  Silver-Plated  Han- 
dle  and   18    Blades*    in    Handsome   Lea*^***- 

Case    

No.  481,  Combination  Set,  Standard  Razor 

Blades,  Telcfcope  Badger  Hair  Lather  Bi 

and   Stick   Shaving   Soap    in    Silver    PI 

Holder,  in  Leather  Case 

No.  450,  Combination  Set,  Standard  Razor 

Blades,  Badger  Hair  Lather  Brush  and  S 

Shaving   Soap  in   Silver-Plated   Holders, 

Leather  Case  

guadniple  Gold-PUted  Set,  with  18  Blades., 
terlini  SUver  Set.  with  18  Blades 

Other  Combination   Sets   in  Silver  and   C 

up  to   

Extra  Blades,  per  package  of  Ten 

Standard  packages  ot  10  blades,  having 
edges,  for  sale  by  all  dealers,  at  the  unit 
of  60  cents  per  package. 

Send  for  catalogue,  handsomely  illustrate* 
ing  other  sets  in  Silver  and  Gold. 

No  Blades  Exchanged  or  Resharpened. 


SI — 


i  Most  Wonderful  Steel 
Blade  in  the  World  I 

>  Hinges  That  Rust,  No  Clasps  That  Break, 
No  Springs  That  Weaken,  One  Sturdy 
Frame  of  Mechanical  Perfection. 

lEW   COMBINATION   SET  with  razor,  in- 
l  soap  and  brush  in  silver  holders,  is  a  boon 
traveling  man. 

)ply  ail  dealers  with  booklets,  signs  and  hangers, 
ading   Hardware   dealers    bltq 
J  "The  Gillette"  a  trade-leader. 


Gillette  Sales  Company 

244  Times  Building,     -      NEW  YORK  CriY 
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The  Radiomite  Diamond  Honiag  Pattern 

Intereflting  and  Instructive  Illustrations  and  Information  on 
the  Merit   of  This    Beautiful   and    Remarkable   Invention. 

We  are  taerewitli  lUuBtrAtlnsr  the  celebrated  No  strop  In  the  world  is  as  cfTcctive  a  self- 
patented  Radlamite  Diamond  Uonlos  Pattern.  honer,  ana  no  other  self-honing  strop  is  harm- 
Two  diamond  designs  are  shown,  No.  1  being  less, 
applied  to  the    high-priced    Radiumite  Strops,           To    malce   a   self -honing  strop,    other   manu- 
and  No.  2  to  the  dolfai*  strop,  which  is  an  ac-  facturers  must  use  a   comnositlon  of  grit,   or 
centuated  pattern  designed  for  display  purposes.  emery,  which  is  necessarily  Injurious  to  a  razur. 
Each  is  equally  effective.  In  many  cases  it  can   be  seen  to  glisten   and 
It    is   the   Diamond    Honing    Pattern    that  glitter  on  the  strop. 


No.  1      Sections    of    patternt,   in    ictail    widths.     No.  2 
(  Patented  July  81, 1908.) 

hones     the    razor     while   the     latter    is    being  The  Radiumite  Diamond  Honing  Pattern    is 

stropped.  not  a  composition,  and  although  as  eflTective  in 

Tnus,  harmful,  gritty,  or  pasty  compositions,  honing  a  razor.  It  hones  it  quickly,  evenly,  sci- 

with  which  all  other  self-honing  razor  strops  entiflcally,  and  without  harm. 

*'*^***4^.^*.?*'*c?PP"f^  *K  I^a*»™*if  Stropj.  Handle  only  Radiumite  Strops,  because  they 

The  Radiumite  Strop  is  the  only  perfect  self-  are  the  only  brand  In  the  world  to  which  the 

honer  In  the  world.  TT«if^H   afofoo  »^^  patented   Radiumite  Diamond   Honing   Pattern 

It  is  fully  protected    by  United  States  gov-  ^.^n  ^e  apDlled 
ernment  patent  rights,    and    is    manufactured  _,.     -,^,      *        .  .  .x,       ^ 

only  by  the  Radiumite  Company,  the  exclusive  The  Radiumite  strops  have  no  composition  Jo 

owners  of  these  ri<»'hts  *'     •"  come  off  on  the  razor,  which  is  the  case  with 

Note  the  beauty"  of 'the  pattern,  the  mathe-  ™«8<^  o^   the   other  so-called  self-honing   razor 

matlcal  preciseness  of  the  aiamonds,  and  their  strops, 
scientific  arrangement.  A  man  would  be  as  foolish  to  buy  a  strop 

No  strop  in  the  world  is  as  handsome  as  the  without   the  Radiumite  Diamond   Honing  Pat- 

Radlumlte,  and  it  Is  known  as  such  at  a  glance.  tern  as  to  purchase  a  saw  without  teeth. 

RADIUMITE  METHODS  SELL  MORE  RAZORS  AND 
STROPS    THAN    ALL    OTHERS    COMBINED. 


Write  for  descriptive  folder,  and  sample  copy 

of  The   '*  Live   Wire " — A    Message   of     y^  w  s«.  cuaton  sn^n 

Salesmanship.      It's    a   magazine.        y^ 

PUsM   Mnd  us  deKrIpliv*    folder  sn<l 

priot  list  on  Rauiumitk  and  ropy  of  vi.ur 

^—^  _^  ^.  ^  ^_  >^  monthly  publloiitlon— The  "Live Wire, "A  Med 

The  Radiumite  Company    ^  ^^^^^^^. 

97-99-101  Soath  CUnton  Street,  Chicago,  111. 
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DESIRABLE    FACTORY   OPENINGS 

It  wUl  repay  all  manufaoturera  dlMatUfled  with 
their  present  locations,  to  investlffate  the  excellent 
mannfactarlng  conditions  and  opportunities  in  the 
Centlul  West  and  Soathwest  along  the 


FRISCO 


Factories  to  tarn  ont  builders*  hardware  of  all 
kinds,  and  in  fact  almost  every  article  in  dally  use. 
would  find  the  raw  material,  fuel  and  iabor  conditions 
very  favorable.    Write  for  particular!!. 

Illustrated  booklet  ''Opponunities"  and  other  Rock 
Island-Frisco  literature  on  application. 

M.  SCHCJLTER»  Mostrial  CMuniariMier 
F^toco  BnUdIng  ST.  LOUIS,  MO. 


"There's  a  Screw  Loose  Somewhere/' 

POCKET 

REHM 
WiROWARE  CO. 

,     CHICAOO 


SCREW-DRIVER 


Nothing  to  catoh  or  tear  your  Pocket.  Style  NF,  highly 
finished,  is  a  Big  Seller:  1  doz.  86c,  i  doz.  $1.  Postpaid. 
Style  N,  plain  Nickel,  a  great  ad.  1000  with  your  ad .  of 
80  letters  stamped  on  one  side  at  2c.  each;  large  lots 
less.  Sample  postpaid  2c.  Secure  it  exclusive  before 
your  competitor  does. 

CHAS.  Q.  PfTERSEN  CO..  221  SthAve^  CklcaflO. 

We  make  too  Ad.  NoveUUs,  our  Ugt  Hs»  U  fret. 
Saleamm  wanttd  (no  dsad  ont»). 


WITH  IZ  BLiPES-  m  Bg&>a5WKy 


NEW  yorh; 


TIE  IHEHeU  UFETT  MZm  Ct. 


xxxx 


ler 


IS 


Special 
Jd,  care- 
ed  and 
mbined 
orkman- 
'or  to  all 
\i   blade 

ialogue, 

T&Sons 
Street 

.S.A. 


When  there  is  anything  to  be  ground  or 
sharpened — from  a  car  wheel  or  steel  roll  to 
a  razor  or  watch  spring — Carborundum,  in 
one  of  its  forms,  does  the  work  better, 
quicker  and  cheaper  than  any  other  abrasive 
yet  discovered. 

Carborundum  is  as  hard  and  sharp  as  a 
diamond  itself. 

Made  Into  Grinding  Wheels,  it  cuts  true, 
fast  and  clean — saves  time,  labor,  money, 
and  lasts  twice  as  long  as  ordinary  Grind- 
ing Wheels. 

Made  into  hones,  sharpening  stones  and 
abrasive  paper,  it  is  unequalled  for  sharpen- 
ing and  polishing. 

Its  use  in  the  shop,  mill  or  factory  means 
true  economy — more  work  for  less  money — 
and  better  work. 

Let  us  send  you  particulars. 
THE 

Carborundum  Company 

NIAGARA  FALI^,N.Y. 
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CORK  AND  WOOD  FLOATS 

Furnlstied    Flsti    Lines 
F'lsti  Lilne  A^ssortments 


ADJUSTABLE    RINGED    SINKERS 
The  LargeMt  Manufacturers 

F.    E/  CHESTER    &    CO. 

p.  O.  Box  367  CATALOGVS  PROVIDENCi:.  R.  1. 


BETTER  and  CHEAPER  Coal  for  CARRIAGE  HEATERS 

=    ONLY   ONE    GRADE-THS   BE^ST  = 

Standard  Size  Carbons  ^^T         ^k     TTfc  W.^       Petty,  Standard  &  Leh- 


for  use  in  m^^B      j/"^  ■^^^^m.^  man  Heaters 

BRAND    A.LLEN  SA^    Jig^„    BRAND    BURNRIGHT  J  A^    Ag.„ 

(12  bricks  to  box,  S4  boxes  to  case)  9^Ce  Wfif  (standard  length  and  thickness,  *X^Ve  II"iL« 

^^  •  2  In.  wide,  packed  same  as  Allen    •^^^  "^^ 

More  Allen  coal  used  in  New  York  than  any  other  Brand. 

References— Every  large  Livery  in  New  York. 
ALLEN    HEATERS   the   l»est   and   cheapest,   91.S0   and   $1.75 


THE   ALLEN    COAL   COMPANY,    36  Great  Jones  Street,    NEW  YORM 


IT     PAYS 

Ftmllies,  Dressmskert,  Hsad  Lanadries  sad  others 
TO     USE 

^Corona  Flat-iron 

sad  it  will  p«7  you  to  sell  it 
HsdB*t  we  better  sead  yon  fur- 
ther informstloa? 

Daplex  Mannfactiirlno  Co. 

40-43  W.  Qolncy  Street 
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QUALITY 
TELLS 


THE  ATLAS  BRANDS 


No.  850, 


QUALITY 
TELLS 

Embody  All  the  Essential  Features  Required  in  a 
Qood  Running  Shear,  with  an  Elzceptionally  Fine 
Cutting  Edge. 

Send  for  CatdlnoM  No,  16 

THE  ATLAS  SHEAR  OOm 

CAST  SHEARS  SCI8SQR8  TINNER  SNIPS 

BRIDGEPORT.  CONN.,  U.  8.  A. 


Has  our  Salesman  called  en  you  ? 

If  you've  never  seen  our  line  of  Cutlery,  send  us  your  name  and 
address. 

A  postal  card  will  do. 

The  next  time  our  Representative  is  in  your  vicinity  he  will  be  glad  to 
call  on  you  with  our  line  of  samples  and  then  you  can  see,  with  your  own 
eyes,  our  line  of  UN-X-LD  Pocket  Cutlery— "The  World's  Best." 

Send  your  address — we  want  to  get  acquainted ! 

Do  it  now! 

NORTHFIELD  KNIFE  COMPANY 

NORTHFIELD,  CONN. 


"Beat  in  the  World' 

A  ti 
qual 
since 


'lEINISCH 


Tailors'  Shears, 
Trimmers,  Scissors, 
Tinners'  Snips,  Etc. 


New Yori. Office        R.  HEINISCH'S  SONS  COMPANY 

and  Salesroom, 

155  Chambers  Street      Newark,    N.   J,  -  -  -  U.   S.   A. 
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THE    FOUNDA.TION    OF    SUCCESS 

IN  THE  RINK  BUSINESS  IS  AN  EQUIPMENT  OF  THE  RICHARDSON  CUSHION  FRAME.  ANTI- 
JAR  BALL-BEARING  ROLLER  SKATES,  used  in  mil  of  the  largest  and  most  sncccssful  rinks,  and  by  all  of 
the  most  prominent  professional  skaters  in  America.    We  have  held  all  World's  Records  since  1885. 

We  have  originated  every  essential  feature  in  connection  with  the  manufacture  of  roller  skates  during 
the  past  Twenty  Years. 

We  do  not  manufacture  sidewalk  skates  and  recommend  them  for  rink  use. 

The  most  complete  line  of  high^jgrade  Roller  Skates  on  the  American  maricet 


R.ICHARDSON    BALL-BCARING   SKATE   CO.   501    Wells   Su   Chicago 


THE  ORIGINAL  JOHNSON 

Racing   and   Hockey  Skates 

Send  for  my  new  24  Page  Catalog,  containing  rules  on  Racing  and 
Hockey,  Records,  Instrucilons  on  laying  a 
track,  etc.    Liberal  discount  to  the  trade. 


NESTOR  JOHNSON,Cliicago,IlL 

636  «  638  N.  CalHornIa  4v.  near  Division  St. 

■■■■■■■% 


Our  extenshre  fall  advertising  in  the  leading 
magazines  will  create  a  large  demand  for 
Winslow's  Skates.  Dealers  will  profit  by  carry- 
ing a  full  line. 

The  Winalow  College  Hockey  Skate  is  a  ver^ 
popular  seller — the  very  finest  skate  it  is  possi- 
ble to  make. 

Winalow  Roller  Skates  are  more  popular 
than  ever.  Rink  managers  and  those  planning 
new  rinks  should  write  us. 

Send  for  descriptive  catalogue.  All  kinds 
of  ice  and  roller  skates, 

TIE  SAMUEL  WINSLOW  SIATE  MFG.  CO. 


Worcester,  Mass. 

New  York  OHiee: 
84-86  Chambcrfl  Street 


NO.   17— riTTfO 

with*'wcb" 

arCKL  BALL- 
BCARINa  ROLLS 


Boat  Fittings 


Brass  and  Galvanized  Spedaltiea 

Marine  Hardware 


Send  for  Catalog 


A.  S.  MORSS  COMPANY 

lf-212  Commercial  St.  Boeton,  Biasa. 


ONE 

Patents 
Applied 
For 


DEALER.    SOLD    427 

**lrish  Mails" 

in     eight 
days. 

W&s  that 
you? 

0«(  our  Booklet. 


HILL. STANDARD    MFG.     CO. 

458  Ch«««  Str**t  AadMaen.  lad..  V.  S.  A. 


CoHvut-T   BUYERS'   REFERENCE  TO  APVERTISEMENTS  ow  U«T  Paoi*. 
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MMdMB  CaMndf,  Sctlecs,  1 

LADDERS— Step,  Straight 

WBITE  FOB  CATAIX>0 

THE  SPECIALTY  MANUFACTURING  CO. 

TITUSVILLE.  PA. 


SAVE  TIHE 
AND  MONEY 


Our  new  Catalogae  No.  36  de8crit>e8 
nearly  6,000  articles  for  the  dealer  in 
Guns,  Fishing  Tackle,  Camp  Goods,  Ath- 
letic Wear  and  Indoor  and  Ou4;door 
Games.  It  will  be  sent  free  with  onr 
low  net  price  list  to  any  Sporting  Goods 
Merchant  who  sends  ns  his  Dosiness 
card.  We  want  a  trial  order  to  show 
yea  that  we  ship  your  goods  promptly 
and  sell  you  at  the  lowest  possible 
prices. 

D0NT¥AITfOR  DRUMMERS 


Ten  chances  to  one  a  drummer  will 
try  to  persuade  you  to  buy  more  than 
you  need  iEit  hl|^er  prices  than  you 
ought  to  pay.  Bis  traveling  expenses 
are  added  to  his  prices  and  the  buyer 
pays  them.  We  solicit  business  from 
dealers  by  mail  and  give  you  the  benefit 
of  our  saving. 


NEW  YORK 
SPORTING 

GOODS  ca 

ITV^renSt 

NEWYORILU.&A 


A^utomobile    Cy^cle    Skate. 


OUR  NEWEST 
MODEL. 

ONE  SIZE 

EXTENSION 
!•  to  13  IN. 


BALL  BEARINGS 

5-IN.  RUBBER  TIRED 

WHEELS. 

METAL  PARTS 
SHEET  STEEL 

nNELY  NICKEL 
PLATED. 


^    ,   RETAIL  $i«.M  PER  PAIR.  ^  WITH  4-IN.  WHEEL.  $7.5#  PER  PAIR. 
Every  dealer  in  Hardware,  Sporting  Goods,  etc,  will    find   it   profiuble   to   sell   our   line   of    Cycle 
Skates,  as  the]|r  appeal  to  both  young  and  old,  being  adapted  for  use  in  gVfit^^g  Rinks  or  on  smooth 
sidewalks.    Write  for  catalogue  and  trade  discounts. 

CYCLE  SKATE  k  SPORTING  GOODS  COMPANY,  37  Park  Street,  NEW  YORK 


The  BIselow  Wire  W>ly  Killer 

Indispensable  for  the  Household 

Prerents  Contagion. 
Patented. 


Kills  but  does  not  crush  the  fly  or  mos- 
quito.   Popular   with   all   Housekeepers. 

J.  F.  HGELOW,  MFI.,  Worcester, 


Sanltciry  %Vlre  Sink  Brueli 

Will  not  rust.    Non-AbsorbcnL 

Pstented. 

No  disease  germ 
can  sdhere  to 
the  Brush.  Sold 
by  the  Hard- 
ware Trade. 

Send  for  Prices. 

New  York  Ageirts,  Wilmm  Rros^  107  Chambers  St 


Display   Holder. 


**8iirecut** 
Can  Opener 

PaL  July  10,  '04. 


CARVERS 

Many  Styles. 


Two  Catters 

One  for  Round  Cans 
One  for  Square  Cans 
Retails  for  10  CcnU. 

(We  also  make  other  styles) 


We  also  manufacture— 
Bread,  Butcher,  Carviot  and 
Paring  Knives,  Carving  Sets, 
SteeU,  Putty  Knives,  WaU 
Scrapers,  Clea^vers,  6g. 

Write  for  1906  prices. 

IRA  F.  WHITE  &  SON,  144  Walnut  St..  Newark.  N.  J. 
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n  New  Line  of  Roller  Skates 

ility 


Descriptive  List 
tells  it  all. 


IVovel    and    Desirable    features. 

Hinest    Steel    >Vheels    ever    shown. 

INQUIRIES    WILL   BE  APPRECIATED. 
BARNEY  &   BERRY,  Springfield,  Mass.,  V.  S.  R. 


KINOFISHER 

Lines  are  known  by  the  Company  they  Keep 
—they  are  only  found  In  Company  with  the 
KINGFISHER  Trade-Marlc. 

&   J.   iVlARTIIN'S   SOINS 

Malcera  of  the 
<<K:iIVaFISHBR''    BRA.IVD    Braided    SIlic    FIsH-Uines 

ROCKVIUUB,   COIVIV. 


GET  THE  TRADE 


with  a  fast  selling  automobile  applianc^- 

The  hardware  dealer  is  in  line  for  auto 

sundries.    Get  your  jobber  to  furnish  you 

with  "Soot  Proof"  Plugs 

It  is  the  most  economical  and  best  selling  plus: 
on  the  market,  because  its  life  is  practical!}  un- 
limited.    It  cannot  short-circuit. 

Send   for   free    treatise    on    electrical    ignition    troubles. 

Address      C      A.  •       IVI EZGER9       IllC.*      Manufacturers 
203    W.  SOtti    street,    Nei^r   York 

National    Sale*  Corporation,    Factory    Salea    Managers,   296    Broadway,    New  York 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Pages. 
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WALKER'S  Quick  and  Easy 
MEAT  and  FRUn  JUICE  PRESS 


ERIE  SPECIALTY  CO. 

Erie.    Pa. 


ENOUGH  SAID— 

Send  for  a  Catalogue 

C.  T.  WilUamson  Wire  Novelty  Co. 
52-64 Badger Aveine,  NEWARK, N.J. 


FOLDING  POCKET  SKATES! 


Metal  pla( 
needed ;  rei 
crease  in  ¥ 
increase  in 
strength. 

A  pair  in  a 
Wallet  may 
be  carried  in 
the  breast 
pocket  or  a 
Lady's  Muff. 


No  Keys,  Heel- 

ates  or  Screws ; 

NO  BULK, 

NO 
BOTHER. 

Leading  Jobbers. 
Ask  for  Catalog. 

MARTIN 
KATE  CO 

Boston,  Mass. 


In  ANSWSRiifG  Advbetisbments  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS'  MAGAZINE. 
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BAKER   OIJN» 

Send  for  Descriptions  and  Prices  of  NEW  GRADES 


Our  line  comprises   TWELVE   different  Stock  and  Special   Grades   in   a 
wide   variety   of  specifications   at  prices  ranging   from   $18.00    to   $250.00 

READY  SELLERS       SATISFACTORY  TO  USERS 

Liberal  discounts  and  attractive  propositions  for  THE  DEALER 

BAKER  GUN  AND  FORGING  CO. 

BATAVIA*   N.   Y-   U.   S.   A. 


22  Calibre 


Adjustable  Rear  Peep  Siffht 
MODiX  NO.  23,  $3.^ 


Our  No.  23,  latest  Model,  Take  Down 
MODiX  NO.  19,  $2.^ 


Front  Bead  Siffht 
MODiX  NO.  15,  $1.^ 


HAMILTON  RIFLES  ARE  GUARANTEED  in  each  component  part 
a  gainst  any  imperfection  of  material  or  workmanship.  C  Hamilton 
Rifle  Model  No.  23  is  of  the  Bolt  Action  type,  deservedly  popular  for  com- 
bining simplicity  of  action  with  strength  and  safety.  C  Action  is  automatic 
both  in  putting  cartridge  into  the  chamber  and  ejecting  the  exploded  shell. 
C  Working  parts  easily  and  quickly  taken  out  of  the  barrel  for  cleaning  by 
simply  throwing  thumb  lever  up  and  pulling  back  bolt,  holding  trigger 
back  with  finger  at  same  time. 

Ask  Your  Jobber  manufacturbd  by  Send  for  Catalogue 


■■Gie  HAMILTON  RIFU  CO.,  Plymiilk,  HHcIl: 


J 


HAMILTON  RIFLES 


Consult    BUYERS'    REFERENCE   TO   ADVERTISEMENTS    on    Last   Paces. 
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The   Dealer*s   Reputation 

DEPENDS  ON  THE  QUALITY  OF  THE  GOODS  HE  SELLS 

H&Rd 

Revolvers " 

are  known  around  the 
safety,  accuracy,,  durabi 
sign  and  general  superic 

Only  the  most  skillec 
only  the  finest  quality  o 
their  manufacture.  Ev< 
the  1,000th  part  of  an  i 
No  rattle  in  "H.  &  R" 
reveals  in  other  makes. 

Every  revolver  that  1 
and  is  ^aranteed  perfe 
est  forged  steel ;  solid  stc 

Noted  for  smooth  act! 
with  an  unreliable  mak( 

The  retail  price  ranges  from  $2.50  to  $8.00,  and  each  model  is  the  greatest  value  ever 
oflFered  for  the  price.  They  are  the  kind  that  do  not  come  back,  but  gfive  permanent 
satisfaction. 

Put  in  a  full  line  and  you  will  be  pleased  with  the  results.    Your  jobber  can  supply  you. 

HAUUNGTON  «  RICHARDSON  ARMS  CO..  222  Park  Aveine,  WORCESTER,  MASS. 

Makers  of  the  H  &  R   Famous    Safety  Hammerless. 


Iw  A]f8ws«iif0  ADV«mTi8«iiENT«  IT  18  Plt8H^AB|.it  THAT  Yqv  Mbntiqn  IJAHDWARE  DEALE;RS'  magazine. 
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American  Hade  60ns 


Cheaper  tbao  Belsiao  Oiuis  of  the 
same  gtadt. 


We  manufacture 
a  oomplete  line  of 
both  Hammer  and 
H  am  m  erless 
double  and  single 
barrel  guns. 

Our    prioes    are  i 
more  attractive  to 
jobbers     and ' 
dealers  than  any 

^The  KiTic™^?-  KNICKERBOCKER  HAMMERLESS. 

bocker  Hammerlees  it  a  wonder  for  the  price  asked.     Write  for  catalogues. 
Agrents  for   W.   &  C.   SCOTT  &  SONS'    GUNS. 

THe  H.  <&  D.  FOUSOM  A.RMS  CO.,  314  Broadway,  New  York 


Alflo  New  York 


NOXALL 
Jr. 

PFLVEGEll*S  FISHING  TACKLR 

Hooks,  nies,  IMb,  Spfaneri,  HiaalttM,  Rcel^ 
Fnmiihcdliaes,  Everyddm  la  Ftahfag  Tarkir 

GERM    PRO( 

FILTE 

Buy  direct,   save    J< 
profit  and    secure  ex 
Agency. 

COSTS  $1.50 
RETAILS  FOR  $i 

Made  with  screw  or 
top,  to  fit  a  Hose  Bibb  c 
Faucet ;  well  made,  lieat 
finished,  eanlly  attached 
cleaned,      absolutely 
proof  and  makes  any 
no  matter  how  dirty,  a 
as  crystal. 

We  wlU  send  a  san 
prepaid     express,     tc 
dealer    in   the    U.  S. 
returned  at  our    exp< 
not  satisfactory. 

We  make  blgrger  fllte 

American  Fil 
Company 

508  Noxall  BIdg. 

MILWAIWFF, 

WIS. 

Non 
OS 

prepaid,  170-Paic  mnstrated  Catalofie  He.  F  2S 

Hetal  Fish  Slen  bi  8-€elMr  Lttkefrapli 

fe  ENTERPRISE  MFG.  C 

AKRON.  OHIO.  U.S.  A. 

msi 

o. 

Flexible  Flyer 

••THE      SUBD      THAT     STEBRS" 

The  best  sled  for  every  boy. 
The  only  sled  girls  can  properly  control. 
The  spring  steel  runners  curve  by  a 
turn  of  the  steering  bar.    No  dragging 
of  feet  as  with  other  sleds. 

Write  for  Illustrated  Catalogue  and  Prices 

S.  L  ALLEN  &  CO.,  n^^l^..  Philadelphis,  Pa. 

Consult    BUYERS'    REFERENCE    TO   ADVERTISEMENTS    QK    I-AST   Pacm, 
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pu»9e»»in|{  •  Bun. 


Profit  by  this  advertising  by  keeping  your  stock  of  DAISY  AIR  RIFLES  up  in  the 
front  part  of  the  store— or  better  still,  in  the  window.    We  can  botli  sell  air 
make  money.  If  yon  follow  this  hint. 


DA. I SY     IVI F  G.     C  O  •  «  2M  UbIm  Street,  PlyuMth,  Mleh. 


BOXING  GLOVES  STRIKING  BAGS 

Feet  Bans       CMhtaa 

"Evmrythlng  for  PaU  and  Wlntmr" 


Sporting 
Goods 


Baseball    Ulne    for    1907.    • 

Before  placing  your  order*  let  us  send  catalog 
and  quote  prices. 

THB   DRARBR   dt   MAYIVARD   GO. 

MANUFACTURERS 
Pljrmo«tk»  ta.  H.  U.  S.  A. 


BUTCHER'S 

Boston  Polish 


la  the  beat  finiah  made  for  FLOORS, 
Interior  Woodworic  and  Furniture 

Not  brittle;    will    neither   acratch 
nor  deface,  like  shellac  or  varnish. 
la  not  soft  and  sticky,  like  bees- 
wax.   Perfectly    transparent,    pre- 
serving the  natural  color  and  beauty  of  the  wood 
Without  doubt  the  most  economical  and  satiafac- 
tory  Polish  known  for  Hardwood  Floors. 
For  Salt  by  DeaUrs  in  Paints,  Hardware 
and  Houst-Fumishings, 
Send  for  our  FREE  BOOKLET,  telling  of  the  many 
advantagea  of  BUTCHER'S  BOSTON  POLISH. 

[  CO..SM  Attairtle  Ave.,B«ilSii.  HMi. 


Our  No.  I  Reviver  aiiSrilSr  SfilS  ^"' 


Kitchen  and  Plassa  Floors. 


TIN  BOXES  FOR  ALL  OFFIOE  USES 


ItSl 


■D  WMk  Chnge  leics,  HD  Head 
Caees,  Eavdepe  Caees,  Hallway  aai  MsUe 
Man  leics,  ele. 

Satisfaction   Gaaranteed-^Send  for  Catalog 

MEUIAM  MFG.  CO.,  Durham,  Con. 
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Tlie  Tliiie  To   Sell 


CURE  HEAIRS  AND  COAL 

;  ^^=^  will  Soon  Be  Here 

and  the  alert,  aggressive  dealers  will  have  their  orders  in  early. 
Many  are  in  now  for  future  shipment.  Why  not  get  yours  in  and 
save  later  delay  and  disappointment  ? 


The  Best  Made 
and  Most  En- 
during Carriage 
and  Sleigh  Heat, 
ers.  They  won't 
Bend  or  bruk 


19  STYLES 

From  only  $1.75 
up  to  $10.00 

SOMETHING 

FOR 
EVERY  PURSE 


Get  in  touch  with  us  early.  We  can  show  you  money  in  these 
goods  for  your  fall  and  winter  trade.  All  prominent  jobbers  have 
them.     J^ree  Catalogue. 

CHICAGO  FLEXIBLE  SHAH  CO.  "^^^^  CHICAGO 


YOU  MAKB  A  MISTAKE 

IF?  VOU  DO  NOT  BUY 

AMERICA    REELS 


The  best  and  ne^west  reels  upon  the  n^ar- 
Icet.  Original  and  only  Take-Do^wns,  full 
Ball-Bearln£9  MIerometer  Dras*  Thro^w- 
out  Auton^atle  l^ever  >Vlnder«  Perfeet 
n^eGhanieally*    Onee  used»  al^w^ays  used. 

AMERICA  COMPANY,  91  North  St,  Momence,  111. 
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Founded  in  1828 
But  always  Up-to-Date 


Mer.MamsoiiKo. 

PMIUIDELPNIJI 
NEW  YORK 
BOSTON 
CHICAGO 

Manufacturers  of 

Sand  Papers 

IN  EVERY  FORM 


Flint  Paper,  Garnet  Paper,  Emery  Paper.  Emery  Cloth 


You  take  no  risk  on  the  Quality 

We  make  only  the  Best! 


Paint  Two  Panels 

Use  ordinary  paint  on  one,  LUCAS 
TINTED  GLOSS  PAINT  on  the  other. 
Expose  them  several  months  to  the  weather. 

The  ordinary  paint  will  soon  wear — 
LUCAS  TINTED  GLOSS  PAINT  stays 
hard  and  smooth.  It  is  moisture  proof. 
It  won't  fade  or  peel. 

Mr.  Dealer,  you  assume  no  risk  in  placing 
in  stock  the  LUCAS  TINTED  GLOSS 
PAINT,  for  it  is  a  brand  you  can  hand 
out  with  the  strongest  guarantee^our  Chal- 
lenge Guarantee.  A  brand  you  can  depend 
on  to  make  a  satisfied  customer  out  of  every 
purchaser  of  paint. 

Our  booklet,  "The  Voice  of  Experience," 
would  interest  you.    Shall  we  send  it? 

John  Lueas  &  Co. 

PHILADELPHIA 
New  York  Chicago 


Increased  Sales 


MEAN 


Larger  Profits 

AD-EL-ITE 

PIIIT  and  HRMSI REIOVEI 


AfSID 


OIE  con  IISSIM  FIHSIES 

WILL  INCREASE  YOUR  SALES. 

BECAUSE 

1st.  They  are  high  grade 
goods. 

2nd.  There  is  a  general 
demand  for  such  goods. 

3rd.  Our  method  of  ad- 
vertising your  store  is  such 
that  it  not  only  creates  a  jje- 
mand  for  the  AD-EL-IJE 
goods  but  will  help  to  sell 
your  entire  stock. 

Ask  your  jobber  or  write 
us  direct  about  tHe  AD-EL- 
ITES.    Our  Catalogue  Free. 


Sta.  I. 


CHICAGO 
The  Ad-ol-lto  People 


Ik  Answering  Advertisements  it  is  Desirable  that 


You  Mention  HARDWARE  DEALERS' MAGAZINE. 
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DUSTINESS     SWEEPING 

WITHOUT  OIUNG  YOUR  FLOOR 

OUR  RESERVOR  BRUSH 

deadens  the  dust  as  you  sweep.  It  makes 
its  own  dustless  powder  out  of  the  dust 
and  grit  on  the  floor. 

It  keeps  the  floor  fresh  end  deen,  and  mskes  scrubbing  unnecessary* 
USED    BY    OVER     lM,lit    MERCHANTS    AND    6.lit   SCHOOLS 


mo^SSS&^TS^iS    MILWAUKEE  DUSTLESS  BRUSH  CO. 


Ukcnl  Micsuli  sa  ^wiMlkt  IM  SYCAMORE  8T«  MILWAUKEE,  WIS. 


*^CE''  UQUlb  WOOD  FILLERS 

Varnishes^  Paints»  Stains  and  Enamels 

With  these  you  can  get  and  hxAd  the  trade  that  is 

r^htfuUy  yours.    They  make  friends  for  the  dealer 

SEND  FOR  BOOKLET 

Eogene  E.  Nice  :  272-274  sooth  second  street  :  Philadelphia 


Two  Dixon  Specials 
For  Hardware  Dealers 

Dixon's  Silica-Graphite  Paint 

An  excellent  preservative  paint  for  fences,  roofs,  smoke-stacks  and 
all  wood  and  metal  surfaces.  When  a  customer  asks  for  a  high- 
grade  paint  that  has  great  surface  covering  capacity  and  saves  cost 
of  frequent  repainting,  he  wants  Dixon's  Silica-Graphite  Paint. 
Comes  in  four  dignified  colors ;  one  quality. 

Dixon^s  Graphite  Axle  Grease 

Here's  an  axle  grease  that  you  can  guarantee  as  "O.  K.  in  every 
respect."  Dixon's  Pure  Flake  Graphite  is  the  chief  ingredient  and 
makes  the  grease  lasting.  Will  not  gum,  run,  nor  harden  in  any 
weather.  One  sale  of  this  product  means  another  sale  to  the  same 
purchaser. 

Joseph  Dixon  Crucible  Company 

Jersey  City,  N.  J. 


Consult    BUYERS'    REFERENCE   TO   ADVERTISEMENTS   on   Last   Paces. 
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THE  FRAZER 

BEST  IN  THE  WORLD 

Ahnqw  UnHorm  OK«n  ImHatt^  Nww  EqMlM 

Kuwn  EMrpriier*  No  Talk  ll«qalr«4  to  toll  It 

GOOD  GRIASI  MAKES  TIMDI 
CHMP  CRKASI  KILLS  TRADI 


For   Sale   by  All    Jobbers 

SEND  FOR  PRICE  LIST 

FRAZER  LUBRICATOR  CO,  83  Murray  SL.N.Y. 


ESTABLISHED   1886 


« 


OX  FIBRE 
BRUSH  CO. 

CHICAGO.  ILL 


The  Brushes  of  Quality*  Dur- 
ability and  Strength 

4|[  Over  300  styles  o(  solid  back  Horse, 
Scrub,  Stove,  Bam  Brooms,  Sweepers, 
etc.,  made  in  all  tfrades  of  best  selected 
fibre. 

Ask  Jobber  for  them. 

€|[  If  they  haven't  them,  send  for  new 
illustrated  cataloi^ie. 

Every  brush  ^UCtranteed  to   give  satisfaction. 


Gerstendorfer  Bros.'  Decorative  Goods. 

A  clean,  attractive  and  complete  line.  Every  package  sold  means  a  good,  round 
profit  to  you  (100%  on  your  investment  in  nearly  every  case),  and  a  pleased 
customer.  For  over  twenty-five  years  we  have  put  all  our  energy,  brains  and  push 
into  it,  and  our  "special  goods  for  special  purposes"  are  to-day  found  in  the  stores 
of  nine  out  of  ten  progressive  dealers  throughout  the  country. 

Our  advertisements  will  appear,  during  the  current  year,  in  leading  magazines, 
as  well  as  in  newspapers,  and  will  reach  upward  of  20,000,000  readers.    Attractive 
display  pieces  showing  the  actual  results  of  decorating  with  our  goods,  sent  free 
with  first  order. 
"OUR  FAVORITE"  GOLD  ENAMEL  (WASHABLE).    Smooth  and  briUiant  as 

gold  leaf. 
"STAR"  DECORATIVE  ENAMEL.    In  White  and  Colors. 
"SAPOLIN"  VARNISH  STAIN.    BrUliant  and  Transparent 
"STAR"  BATHTUB  ENAMEL.    A  Liquid  Porcelain. 
"SAPOLIN"  FLOOR  STAIN.    Tough  and  durable. 
"JAPANESE  GOLD  PAINT"  (READY  MIXED).    Bright  as  real  gold. 
"SAPOLIN"  RADIATOR  GOLD  AND  SILVER  (ALUMINUM).    Easily  applied. 
"SAPOLIN"  STOVE  PIPE  ENAMEL.    Brilliant,  permanent  black. 
"SAPOLIN"  ALUMINUM  ENAMEL.    Bright  SUver  finish.  , 
BRONZE-POWDERS  AND  BRONZING  LIQUIDS.      In  all  qualities. 

The  merits  of  these  well-known  goods  are  recognized.  They  sell  all  the  year 
round.  Will  increase  your  sales  and  profits.  Have  you  seen  our  new  catalogue,  24th 
edition?    If  not,  let  us  send  you  a  copy. 

GERSTENDORFER  BROS.,  Dept.  Ri  231-5  E.  42d  Street  New  York 
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IRON  CLAD  WHITE  LEAD 

IVf/^KES    IVIORE:    PA.IIMT 


A  book  store  well-known  in  Chicago  displayed  the  following  on 
its  window  shades  :   **  Words  are  the  only  things  that  last  forever,*' 

Have  you  ever  thought  of  this  ? 

IRON   CLAD   WHITE   LEAD 

docs  not  last  forever,  but  wears  longer  than  any  White  Lead  on 
the  market.. 

Iron  Clad  White  Lead  is  packed  in   steel     kegs  which  keep  it 
soft  and  fresh. 

Live  Hardware  Dealers  wanted  everywhere. 


Enterprise  Paint  Mtg.  Co. 

225-227-229-231  West  Van  Bnren  Street  CHICAGO,  U.  S.  A. 
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m;    •'STEP     UP- 

BE  MODERN 

Equip  your  Store  with 

NILBHADT 
ROLLING 
STEP 
LADDERS 

Theyooet  but  little  and 
enable    you    to    utilize 
space  now  vacant.    Save 
your  goods  and  fixtures. 
Save  time  and  olerk  hire- 
Add  to  the  beauty  of  your 
Store.  We  make  Ladders 
to  Order  and  to  fit  any 
shelf  arrangement. 

NILBRADT 
NFG.  CO. 

1445  N.  Eitf  Uh  St. 
St.Louii.  No. 

IMPROVED     I 
STONE   GEKM 

WAT 
FILTI 

Prevent    : 
Diseases  b;^ 
sale  of  thes 
in  your  local 

Advertlsl]|<an 
UspUy  mttei 

Ur<e  Stock 

Immtdla^te 
Shipments 

goaUty 
imiKroyed 

muy 
Guaranteed 

SANITARY  STONEWARBIOP  EVERY  DESCRIPTION    \ 

FULPER  POTTiJRY  CO.' 

FLEMINGTON.  N.  J. 

•END  FDR  No.  22  CATALOQUt 

Coburn  Trolley  Track  Mfg.  Co. 

HOLYOKE,  MASS. 

ROLUIG  STEP 
ladders  fwStires 

No  modern  store  is  equlp- 
jped  up-to-date   without  the 

BICYCUB 
STER     i^ADDBRS 

'      as  part  of  its  outfit. 

We  make  Ladders  to  turn 
corners;  to  fit  all  kinds  of 
uneven    shelving;    to    work 
itrhere   fioor  Is  slanting;   to 
fit     any     special     require- 
ments—and more    Ladders 
l|ian  all  other  houses  com- 
bined. 

Ask  about  the  new 
\     noiseless  track. 

CIRCULARS  FOR  THE  ASKING 

\  THE  BICYCLE 
^TEP  LADDER  CO. 

'     «B  Randolph  StrMt 
Chicago,  III. 

VoV;;;:  h.  n.  votiiiss,  us  w.  io4th  st..  ii.y.  city 
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THE   SECURITY  CASH  RECORDERS 

Create  Syetem,  Hasten  Success, 
Guarantee  Safety. 

We   mamifacture   12  different  styles 

llliwinM  eaUltim  Mirt  n  raqMrt 

!  HOUGH  CASh'rECORDER  GO. 

INDIAN  ORCHARD,  mASS.,U.8JL 

FREE  BOXING  LESS0NS 

If  some  Hardware  man.  long  since  departed  from  life,  could  but  drop 
into  a  modem  store,  perhaps  the  first  thing  to  impress  him  would  be 
the  attention  paid  to  displaying  the  stock  attractively.  In  his  time, 
the  shelving  that  to-day  is  devoted  to  object  lessons  at  once  interesting 
and  highly  profitable  was  occupied  by  dust-covered,  dingy  paper  parcels, 
and  any  attempt  at  exhibiting  goods  attractively  was  not  so  much  as 
dreamed  of. 

The    ••RERF'BCT"    SHBUR    BOX 
furnishes  to  the  stoclc  of  the  very  much  alive  Hardware  man  of  to-day 
the  best  medium  for  combining  an  effective  display  with  absolute  pro- 
tection.    If  you  are  interested  in  having  your  stock  do  all  the  adver- 
tising of  itself  that  it  can  be  made  to  do, 

Th«    ••RBRRBGT**    SHBL.R    BOX 
richly  merits  your  examinatiofi.     I  shall  be  pleased  to  mail  you  the 
necessary  "examination  papers.*' 

_     —  „  p.  MOORB,  RnVENSWeOD,  W.  VH. 


SHELF  BOXES 


XO    ORDER 


INTERCn4NQEABLE 

LOCK-CORNER  SHELF  BOXES 

FOR  THE  HARDWARE  TRADE. 


Lttd 
Lte 

is 


rs 
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The  hemt  always  turns  out  to  too  the  oheapeet 

When  preparing  to  outfit  or  rearrange  your 
«  store  equipment  it  will  pay  you  to  consult  only 

the  highest  grade  fixture  firm  as  to  prices  an9 
styles. 

We  have  the  best  display  cases  on  the  market, 
and  are  better  prepared  to  handle  your  inquiries 
than  any  one  else. 

Write  at  once  for  our  catalogue. 

Grand  Rapids  Show  Case  Company 

GRAND   RAPIDS,  MICH. 

The  Largest  Show  Case  Plant  in  the  World. 


Our    new    "Crackcrjack"    Case    No.    48, 
has  narrow  top  rafl  and  attractive  style. 


Up-to-Date  Hardware  Ddivery  Wagon 


for  progressive  hardware  deal- 
ers. Easy  to  load  and  light 
of  draft.  Built  upon  honor  in 
the  highest  grade  only. 

Frmm  Catalog  upon  Rmqummt, 

Sycamore  Wagon  Works 

IM  EDWARD  ST.,  SYCAMORE,  ILL 


)re  Purchasing  Consnlt  Us 

nay  be  of  interest  to  you  to  write  for 
ustrated  Catalogue — as  we  have  the 
attractive  and  complete  line  in  the 
St  of 

er  Filters  Water  Coolers 

Chafing  Dishes 
Table  Kettles  and  Stands 
9e  Extractors  Wine  Coolers 

;ery  Chests  Baking  Dishes 

Crumb  Trays  and  Scrapers 
and  Bar  Urns 

Bathroom  Fixtures 

Vases  and  Hods,  Candlesticks, 
dors,  Match  Safes,  5  o'clock  Teas,  etc. 


BRANCH  OFFICES : 


Buffalo  Manufacturing  Co. 

( 18  Warren  St.,  New  York.  512  Commerce  St,  PhUadelphia. 

<  4«  Dearborn  St,  Chicago.  61  Stuart  St.,  San  Francisco. 

i  247  Coronado  Buiidins,  Denver. 
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See  How  That 
Step  Is  Braced 


THAT'S  OUR  UNIQUE  LADDER  and  every  step  is  braced  the  same  way. 
The  bolt  runs  clear  across  the  ladder  and  can  be  tightened  when  it  becomes 
loose.  The  steps  are  set  into  grooves.  Barbed  wire  nails  are  driven  through  holes 
in  the  large  washers  on  the  ends  of  the  bolts,  on  through  the  stiles  and  into  the 
steps.  This  makes  the  UNIQUE  LADDER  the  strongest  ladder  and  the  BEST 
SELLER  on  the  market. 

Write  To-day  for  Our  Catalog 

showing  many  other  step  and  extension  Ladders,  House  Furnishings,  Wood- 
en ware,  etc. 

The    Udell    Works      ^^  ^^^  Twenty-Eighth  St.,  INDIANAPOUS,  U.  S.   a 
Eastern  Representative :  W.  A.  STOKES  &  CO.,  M  Warren  Street,  New  Yoric  City 


ix/ie 


*?WfjV.r^'V*»H?*'  -•  >^mp^fi4f:jt^^_  4  <ye*;Mji»yy<»yH 


COMMON  SENSE 
WINDOW  CLEANER 

SEE  THAT  SPRING? 
It  makes  all  the  differ- 
ence between  a  good  tool 
and  a  poor  one. 

We  use  the  Best  Rubber,  too,  and  the  goods  are  nicely  finished 
•       ACCEPT   NO    SUBSTITUTES 
Of  All  Jobbers 

-^S'CEO    St*   Jolanfii    Ooui?t 
CHICA.OO,      U«   S«  ^« 
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STRONG,  attractive:  store:  fronts 

Here  Is  the  practical  and  perma  n  nt  solation  of  the  display  window  problem.    It  takes  np  little  space  and 
holds  the  largest  and  heaviest  lights  of 


frlase  securely.    Saves  time  and  m  oney 
n  glazing,  h  .       .  - 

the  oiUHde, 


in  glazing,  hecauae  cKom  can  be  set  from 


Tint "  Pdi "  Comer  PmI  A  Tnunom  Bar 

Patxntkd  Nov.  28, 1906, 
is  the  strongest  and  cheapest,  and  most 
durable  bar  ever  placed  on  the  market. 
Impervious  to  the  weather  because  they 
are  metal  covered  by  our  special  pro- 
cess. Can  be  had  in  any  finish.  Prompt 
deUvery. 

Our  illustrated  Booklet "  Listen  to 
Pets.**  will  be  sent  free  on  request. 
Please  write  for  a  copy  to-day  and  also  ask  for  circular. 

DETROIT  SHOW   CASE   CO.,  476^90  Weat  Fort  Str^t.  Detroit.  Mich. 

P.  8.— Our  goods  are  illustrated  In  "  SWEET'S  INDEX,"  to  be  found  In  all  architects*  offices 


Most   desirable    for   shops,   round-houses,   wagons, 
or  out-door  use.    Good  article  for  the  plumber  and 
tinner.     Strong,  white  light     Gives  universal  sat- 
^  isfaction. 

Has  improved 
burner.  Strong- 
est wind  cannot 
quench. 

IVrite    for    prices, 
etc. 


No  wick  t< 
trim,  no 
smoke, 
trouble  or 
danger. 


Descriptivi 
matter  for 
thg  asking 


lerger's 
m proved 
vaseline 
lut-deer 
Ferch 


Capacity,  one  gallon 
gasoline — Burns  eight 
hours. 


THE    BER6ER    MFG.   CO. 


CAINTOIV,  OHIO 


BERQER'S  ^XLASSIK'' 

STEEL  CEILINGS 


Best  for  Storerooms 

"danik"  iteel  ceilings  are  the  most  widely 
known  and  advertised.  We  make  it  easy  for  the 
dealer  to  sell  them.  Adapted  to  plaster  or  wood 
in  old  or  new  buildings.  Awarded  the  gold  medal 
at  St.  Louis  Fair. 

BASIBST  TO  SBUU 
BASIBST  TO  BRBCT 

We  also  make  Metal  Roofing,  Siding,  Tin  Plate, 
Solder,  Corrugated  Iron,  Cornices,  Finials,  Sky- 
lights, and  everything  in  sheet  metal  architectural 
work. 

Send  us  your  plans  for  estimate. 

TIE  BER6ER  MF6.  CO.,  Canton,  Ohio 
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The  bronzed  and  well-exercised  Hardware- 
men,  employers  and  employes,  who  are,  on 
this  first  day  of  September,  forgetting  the 
lures  of  vacation,  while  still  carrying  in  their 
bodies  and  minds  its  benefits,  should  remem- 
ber that  its  whole  and  sole  purpose  has  been 
to  make  of  them  better  business  men  all 
through  the  coming  year.  If  it  has  not  that 
effect,  it  has  been  a  loafing  bout  instead  of  a 
tonic.  If  it  has  not  braced  them  up,  it  has 
not  been  what  all  rests  should  be — a  bracer. 


The  signs  now  to  be  read  upon  the  horizon 
indicate  that  the  fall  of  1906,  and  the  winter 
to  follow  it,  are  to  be  seasons  that  will  need 
the  best  and  most  sustained  efforts  of  all 
classes  of  trade.  The  vacationers  referred  to 
above  may  have  sat  in  the  August  shade,  in 
rural  regions,  and  seen  the  farmers  driving 
their  mowing  machines  and  hay  rakes  across 
the  meadows.  If  at  all  observant,  they  saw 
that  the  making  of  hay  went  on  only  while  the 
sun  was  shining.  The  farmers,  when  the  rain 
was  falling,  spent  their  time  in  the  barn  mend- 
ing the  harness  and  cussing  the  weather  de- 
partment, or  congregated  in  the  village  store 
and  discussed  politics. 


Make  hay  while  the  sun  shines!  The  sun 
of  trade  is  high  in  the  horizon,  and  the 
meadows  are  ripe  for  the  harvest.  If  the  Hard- 
ware trade  is  not  making  money  now,  it  never 
will.  If  merchants  are  not  selling  goods  now- 
adays, they  never  will.  How  long  the  good 
times  may  continue,  no  financial  weather 
prophet  may  assert.  It  is  the  duty  of  every- 
body to  put  on  a  special  hustle,  and  fill  as 
many  corners  of  the  barn  as  possible,  before 
the  rain  begins  to  fall. 


A  number  of  pertinent  thoughts  on  the  cost 
of  doing  business  will  be  found  in  an  inter- 
view found  elsewhere  in  this  issue.  Mr.  Neal 
is  a  good  observer,  and  a  man  who  has  spent 
some  years  in  being  put  through  the  mill — 
what  has  not  been  ground  into  him  or  out  of 
him  in  that  time  would  run  to  small  measure. 
He  is  discussing  facts,  not  ideas;  conditions 
as  he  believes  them  to  exist,  and  not  theories;, 
pertinent  questions  of  importance  in  every 
store  to-day,  and  not  the  ideas  that  somebody 
held  yesterday,  or  may  hold  to-morrow. 

*  ♦    ♦ 

If  it  costs  a  merchant  as  mqch  to  do  busi- 
ness as  he  gets  out  of  it,  he  would  much 
better  do  less  and  make  something,  or  not  do 
it  at.  all  and  save  his  brain  tissue.  You 
remember  the  merchant  who  declared  that  he 
sold  all  his  goods  at  less  than  they  cost.  When 
asked  how  he  could  do  so,  he  answered:  *T 
never  could  in  the  world  if  I  didn't  do  an 
awful  big  business."  The  views  advanced  in 
this  interview  are  pertinent  and  should  be 
considered. 

♦  ♦    ♦ 

Not  a  few  managers  of  Hardware  factories 
are  looking  into  the  question  of  technical  or 
trade  schools — a  form  of  industrial  education 
which  experts  say  will  soon  become  a  neces- 
sity in  all  lines  of  business  wherein  skilled 
workmen  are  required.  It  is  generally  agreed 
that  in  many  lines  of  manufacture  the  num- 
ber of  thoroughly  competent  workmen  is  be- 
coming alarmingly  small,  and  that  this  num- 
ber is  growing  less  each  year.  It  is  further 
declared  that  the  reason  for  this  scarcity 
must  be  laid,  in  the  first  place,  to  the  drop- 
ping, in  many  of  the  trades,  of  the  old  ap- 
prentice system  and  the  failure  to  substitute 
something  better  or  at  least  as  good  in  its 
place.    It  is  argued  that  boys  are  not  willing 
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to  bind  themselves  for  a  term  of  years  to 
stick  to  a  trade  at  low  wages  when,  without 
any  agreement  at  all,  they  can  secure  easier 
work  and  good  wages  in  office  positions. 


It  is  further  declared  that  the  labor  unions 
help  to  keep  down  the  supply  of  good  me- 
chanics by  the  rules  which  limit  the  number 
of  apprentices,  and  by  their  failure  to  help 
in  the  teaching  of  such  boys  as  persevere  in 
the  learning  of  a  trade.  Also,  that  the  em- 
ployers themselves  do  not  usually  make  any 
intelligent  effort  to  see  that  the  boys  in  their 
employment  are  trained  properly.  The  con- 
dition is  such  that  it  would  seem  the  part  of 
wisdom  for  the  employer  of  labor  to  look  for- 
ward to  the  source  of  his  future  supply  pf 
skilled  mechanics^  and  the  trade  school,  prop- 
erly organized  and  conducted,  is  declared  to 
be  the  reasonable  and  logical  solution. 


The  business  man  who  "talks  out  in  meet- 
ing" is  liable  to  draw  criticism  upon  himself 
from  some  whom  he  has  intentionally  or  un- 
intentionally hit.  But,  if  his  motives  are 
good;  if  what  he  says  is  true;  and  if  he  says 
it  in  a  spirit  of  warning,  that  better  conditions 
may  result,  he  is  not  only  to  be  forgiven,  but 
to  be  commended.  If  there  were  no  guide 
posts,  and  directories,  and  fog-bells,  there 
would  bt  a  great  deal  more  trouble  and  need- 
less labor  in  the  world,  than  there  is. 


The  pages  of  the  Hardware  Dealers'  Mag- 
azine are  opened  from  month  to  month  to 
such  of  the  trade  as  are  honestly  seeking  to 
better  business  conditions.  The  scores  of 
matters  touched  upon,  in  which  better  condi- 
tions are  suggested  and  advised,  bear  testi- 
mony to  the  appreciation  of  Hardwaremen  of 
this  opportunity.  Upon  a  number  of  pages 
of  this  issue  are  found  statements  of  condi- 
tions that  might  be  improved,  and  of  methods 
by  which  these  improvements  could  be  brought 
about.  The  men  who  have  penned  these  com- 
munications stand  high  in  the  trade,  and  know 
to  the  fullest  extent  all  about  the  matter  that 
they  are  discussing.  Their  advice  is  worth 
hearing,  and  it  certainly  is  worth  heeding,  so 
far  as  the  present  condition  of  business  will 
permit. 

American   High  Speed  Twist  Drills 

It  is  stated  by  a  high  Hardware  authority 
of  England  that  in  Sheffield  there  is  a  theory 
current  by  which  is  explained  the  alleged  rea- 
son why  United  States  manufacturers  are  ab- 


staining from  the  manufacture  of  high-speed 
twist  drills  and  are  allowing  the  trade  in  these 
goods  to  go  to  Sheffield.  The  theory  is  fur- 
ther outlined  in  these  words :  "It  is  that  they 
realize  that  the  general  use  of  such  drills 
would  reduce  enormously  the  consumption  of 
drills  made  of  ordinary  carbon  steel,  of  which 
they  are  the  largest  producers.  United  States 
firms  are  sending  out  circulars  and  advertise- 
ments asserting  that  in  the  long  run  the  ordi- 
nary drills  are  more  economical  and  satisfac- 
tory than  the  high-speed  variety.  Undoubtedly 
the  introduction  of  high-speed  tool-steel  in 
Sheffield  has  reduced  to  a  serious  extent  the 
weight  of  the  ordinary  carbon  steel  required, 
and  many  Sheffield  firms  are  losers  by  the 
change,  as  it  is  still  necessary  to  sacrifice 
profits  on  high-speed  steel  in  experiments  and 
the  wholesale  distribution  of  free  samples." 

Depression  In  Tin  Plate 

News  comes  from  Cardiff,  Wales,  that  there 
threatens  a  depression  in  tne  tin  plate  market 
of  that  country.  There  had  been  an  increase 
in  the  exports  to  America  during  May,  but  it 
was  feared  that  the  disturbance  in  the  tinned 
meat  industry  would  reduce  the  exports. 

The  American  market  has  been  the  cause 
of  much  concern  to  that  trade.  In  1904  the 
United  States  bought  20  per  cent  of  the 
Welsh  exports.  The  demand  fell  away  in 
1905,  but  the  loss  was  only  about  2  per  cent  of 
the  total  exports.  The  situation  in  1906  is 
much  more  serious,  for  the  exports  to  the 
United  States  during  the  first  five  months 
show  a  loss  of  7,637  tons,  a  decrease  of  about 
25  per  cent,  as  compared  with  the  correspond- 
ing period  last  year,  leaving  the  American 
demand  at  only  13  per  cent,  of  the  total  ex- 
ports. 

The  American  demand  for  Welsh  tin  plates 
is  fostered  by  the  rebate  clause  in  the  tariff 
act,  and  since  only  a  few  large  firms  profit 
from  it  any  reduction  on  account  of  the  tinned- 
meat  troubles  will  be  sorely  felt 

The  Son  of  His  Father 

A  Hardwareman  of  New  York  was  telling 
about  his  son,  and  finally  said,  "He  is  my  direct 
opposite.  We  are  not  like  each  other  in  any 
respect." 

"What's  that  you  said?"  asked  a  jobber,  who 
was  present  "The  boy  is  entirely  different 
from  you  ?" 

"He  is." 

"When  he  gets  ready  to  go  to  work  let  mc 
know.    I  would  be  glad  to  give  him  a  job." 
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Still  is  the  promise  one  of  good  cheer.  The 
.  Hardware  jobbers  quoted  below  find  some 
things  to  complain  of,  but  these  are  not  in 
the  direction  of  dull  trade. 

Good  crops  are  promised  in  many  directions, 
and  bams  and  granaries  well  filled,  mean  cash 
to  be  paid  over  the  Hardware  counter.  It  is 
pleasant  to  note  how  cheerful  men  can  be 
when  business  is  good. 

Chlcaigov  III. 

Trout  Hardware  Co. :  We  have  found  more 
or  less  of  a  let-up  during  July  and  the  early 
part  of  August,  but  during  the  past  week  busi- 
ness has  been  coming  in  more  rapidly  every 
day,  and  before  this  month  is  over  we  expect 
to  sec  in  full  swing— at  least,  throughout  this 
section  of  the  country — a  greater  demand  for 
goods  than  there  has  been  even  in  the  last 
few  banner  years. 

The  rather  late  date  at  which  the  rush  season 
is  beginning  is  due  in  a  large  measure,  prob- 
ably, to  the  lateness  of  the  crops,  which,  while 
they  promise  to  be  extraordinarily  large  and 
of  high  quality,  have  been  backward. 

We  have  no  special  suggestions  to  make  or 
complaints  to  offer.  Practically  all  the  condi- 
tions are  most  favorable.  A  large  share  of  the 
retail  dealers  seem  to  be  doing  well  and 
becoming  more  prosperous  as  time  goes  on. 
We  also  wish  to  add  that  they  appear  to  appre- 
ciate the  efforts  of  the  individual  jobbers,  and 
of  the  Jobbers'  National  Association  to  help 
them  in  their  fight  against  mail  order  house 
competition.  We  believe  this  is  being  met 
more  successfully  all  the  time,  and  we  feel 
that  it  is  only  a  question  of  time  when  the 
retail  trade  will  get  back  a  large  share  oi  the 
business  they  have  temporarily  lost. 

Our  salesmen  have  never  felt  as  enthusiastic 
over  future  prospects  as  they  do  now. 

Philadelphia,  Pa. 

Biddle  Hardware  Co.:  General  business, 
from  our  viewpoint,  has  never  been  better. 
Active  demand  for  goods  of  all  classes  con- 
tinues, and  we  see  no  good  reason  why  the 
present  prosperous  condition  should  not  pre- 
vail during  the  balance  of  the  year.  Every 
manufacturer  with  whom  we  come  in  contact 
reports  a  full  order  book,  and  urges  the  ne- 
cessity for  early  specifications — in  fact,  some 


who  are  usually  pessimistic  go  so  far  as  to 
intimate  that  they  expect  business  to  retain 
its  present  gait  for  at  least  the  first  half  of 
1907,  if  not  longer.  However,  be  this  as  it 
may,  it  behooves  every  one  "to  make  hay  while 
the  sun  shines,"  for  there  no  doubt  will  be  a 
change  some  day,  and  we  are  afraid  that  when 
it  does  come  it  will  be  like  a  thunderbolt  out 
of  a  cloudless  sky. 

Botton,  Mass. 

Dana  Hardware  Co.:  We  do  not  see  how 
conditions  in  New  England  could  be  better. 
The  usual  summer  quiet  has  found  no  resting 
place  this  year,  and  the  daily  orders  have 
decidedly  interfered  with  our  vacation  plans. 
Retailers  are  already  beginning  to  call  for  early 
fall  items.  Prices  are  firm  with  advancing 
tendency,  and  the  principal  trouble  seems  to  be 
that  of  getting  orders  filled.  The  wise  mer- 
chant will  not  hesitate  to  place  his  orders  early 
and  freely.  We  are  too  busy  to  find  fault  with 
anyone. 

New  York  City 

C.  E.  Jennings  &  Co.:  We  are  pleased  to 
report  that  business  continues  about  as  large 
in  volume  as  it  has  any  time  during  the  year. 
Orders  are  coming  in  freely  and  we  see  no 
prospect  of  any  change  in  the  near  future. 

Topping  Bros.:  We  have  never  known 
business  conditions  on  a  better  basis  than 
they  are  at  present.  Instead  of  the  usual  mid- 
summer dulness,  it  has  kept  up  all  through 
July,  and  as  far  as  we  can  see,  the  outlook 
is  even  better  than  it  was  at  this  time  last 
year.  We  do  not  know  of  anything  that  needs 
special  correction  at  the  present  time  except 
the  weather.  It  is  about  as  hot  as  we  can 
stand. 

Neal  &  Brinker  Co.:  Business  in  this  sec- 
tion continues  to  be  good,  and  we  feel  well 
satisfied  with  the  results  of  the  first  half  of  this 
year.  The  demand  for  goods  continues  during 
the  summer.  There  appears  to  be  no  let-up, 
although  July  and  August  are  usually  consid- 
ered quiet  months. 

The  outlook  for  the  fall  and  winter  trade  is 
most  encouraging  and  we  believe  that  the  busi- 
ness for  the  balance  of  the  year  will  compare 
favorably  with  the  business  up  to  the  present. 
The  building  trade  has  been  very  good,  not 
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only  in  the  city  but  also  in  the  country,  and 
while  advances  have  been  made  in  builders' 
Hardware,  it  has  not  affected  building  opera- 
tions. 

Paterton,  N.  J. 
J.  A.  Van  Winkle  Co.:  Business  in  this 
locality,  outside  of  the  silk  industry,  is  very 
good.  People  who  own  real  estate  unim- 
proved are  getting  plans  ready  to  build  at  the 
first  moment  that  building  prices  are  reason- 
able. They  are  holding  off,  owing  to  the  ex- 
cessive prices  now  demanded  for  everything 
in  connection  with  building.  If  conditions  in 
this  line  are  realized,  we  will  have  a  remark- 
able fall  and  winter  trade.  We  see  but  little 
let-up  in  the  demand  for  general  supplies. 
All  branches  of  manufacturing  interests  in 
this  territory,  with  the  exception  of  the  silk, 
seem  to  be  swamped  with  business. 

There  is  only  one  other  matter  that  we 
would  more  than  appreciate  if  the  same  could 
be  realized,  and  that  is  to  be  placed  in  the 
light  of  our  customers  in  the  same  manner 
that  we  are  placed  with  reference  to  the  job- 
bers and  manufacturers,  whom  we  buy  from. 
What  we  mean  by  this  is  that  we  have  no  way 
of  making  our  urgent  appeal  for  collection  of 
due  and  past  due  accounts  felt  as  the  manu- 
facturers and  jobbers  have.  True,  we  call  on 
our  customers  for  remittances,  but  it  is  not 
the  proper  business-like  way  it  should  be. 
Customers  in  our  territory  invariably  keep 
their  payments  up  promptly  with  out-of-town 
concerns,  and  leave  the  in-town  people  to 
wait  indefinitely  for  their  over-due  accounts. 
This  is  the  rule,  and  has  been  the  rule  for 
many  years.  Now,  as  you  ask  what  we  would 
have  different  from  what  it  now  is,  this  is  the 
most  important  thing  we  can  think  of,  and 
we  would  like  you  to  make  a  suggestion. 
Davenport,  low? 
Sickles,  Preston  &  Nutting  Co. :  Hardware 
conditions  are  not  exactly  satisfactory.  If 
goods  in  this  line  were  handled  through  the 
same  channels  that  obtained  a  decade  or  more 
ago,  viz.:  from  manufacturer  to  jobber,  from 
jobber  to  the  retail  dealer  and  thence  to  the 
consumer,  it  would  give  better  satisfaction  to 
all  concerned,  than  the  present  methods  of 
every  fellow  for  himself  and  his  Satanic  ma- 
jesty for  them  all.  In  the  olden  time,  that  has 
apparently  passed  beyond  recall,  druggists  sold 
drugs,  dry  goods  merchants  sold  dry  goods, 
and  so  on  throughout  the  chapter.  In  those 
days  there  was  hardly  a  town  of  a  thousand 
people  that  was  not  the  possessor  of  at  least 
one  dry  goods  store  and  also  a  Hardware 
store.  Now  we  do  not  know  of  an  exclusive 
dry  goods  store  in  this  state.  Everybody 
seems  to  want  to  sell  anything  that  comes 
along,  and  many,  too  many,  people  want  to 


sell  all  classes  of  trade,  from  the  street  corner 
vendor  to  the  largest  jobber  in  the  land. 

A  half  century  ago  merchandise  in  this  city 
was  handled  largely,  if  not  altogether,  '  by 
general  stores,  now  called  department  stores. 
Twenty-five  years  ago  practically  all  merchan- 
dise was  sold  from  stocks  peculiar  to  some  one 
line.  To-day  we  have  both  plans,  with  the 
succotash  idea  more  or  less  prominent. 
Whether  two  men  can  sell  more  goods  by 
each  carrying  two  lines  than  they  could  it 
each  handled  one  of  them,  is  a  problem  that  is 
being  worked  out,  and  no  one  knows — at  least 
this  writer  does  not — ^what  the  solution  will  be. 
We  do  know,  however,  of  a  truth  that  if  each 
of  these  two  dealers  attempts  to  carry  two  or 
more  lines,  they  cannot  possibly  carry  as  com- 
plete an  assortment  as  they  could  if  confined 
to  one  line  each,  and,  therefore,  the  public  is 
not  as  well  served.  These  are  some  of  the 
things  that  we  would  like  to  see  changed.  We 
do  not  believe  there  will  be  any  more  goods 
sold  or  any  better  quality  of  goods  used  if 
each  dealer  carries  all  lines  than  if  he  con- 
fines himself  to  one  particular  line. 

Notwithstanding  the  devious  and  unnatural 
routes,  more  or  less  articles  in  Hardware 
travel  from  maker  to  consumer.  The  regu- 
lar Hardware  trade  is  not  only  holding  its 
own,  but  it  is  increasing  in  volume  from  year 
to  year,  and  the  great  masses  of  the  people 
continue  to  go  to  the  Hardware  store  for 
Hardware  just  the  same  as  they  continue  to 
employ  the  regularly-educated  physician  and 
surgeon  when  sick  or  in  need  of  medical  aid. 
Whether  it  is  in  nails  or  pills,  quackery  never 
has  and  never  will  displace  legitimate  dealing 
and  scientific  skill. 

Nashville,  Tenn. 

Gray  &  Dudley  Hardware  Co.:  The  hard- 
ware jobbers  at  the  South  probably  have 
never  had  more  reasons,  or  better  reasons,  for 
encouragement  than  they  have  to-day.  There 
is  no  part  of  the  South  that  is  not  in  fine 
condition,  and  the  crop  prospects  are  bright; 
in  fact,  the  present  conditions  are,  unless  there 
be  too  heavy  a  rainfall,  the  cotton  states  will 
not  be  able  to  harvest  the  entire  crop,  and  with 
cotton  at  the  present  price,  or  even  at  a 
slightly  lower  price,  the  South  will  have  more 
money  than  ever  before.  Other  crops  are 
good,  and  it  must  be  remembered  that  the 
crops  in  the  South  are  becoming  more  diversi- 
fied each  year;  therefore,  it  is  not  dependent 
entirely  on  the  success  of  any  one.. 

There  is  a  fine  market  for  lumber,  and  while 
the  forests  have  been  punished  unmercifully, 
the  South  is  yet  the  source  of  the  finest  hard- 
wood. 

Iron  is  a  big  factor — one  of  the  greatest  in 
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the  South's  progress.  New  phosphate  beds  are 
being  discovered  and  -opened,  and  yet  the  de- 
mand cannot  be  supplied.  Thousands  of  cars 
of  watermelons,  cantaloupes  and  peaches  have 
gone  to  the  northern  and  eastern  markets,  and 
yet,  much  of  this  fruit  has  been  lost  because 
there  could  not  be  gotten  enough  cars  to  han- 
dle it. 

The  passenger  traffic  is  heavier  this  season 
than  ever  before  in  its  history.  This  is  re- 
markable when  compared  with  last  year,  be- 
cause last  season  the  yellow  fever  epidemic 
was  running  thousands  and  thousands  of  peo- 
ple to  the  Great  Lakes  and  other  resorts, 
while  this  season  they  are  traveling  only  be- 
cause they  have  money.  The  South  is  pros- 
perous, and  the  jobbers,  as  well  as  Southern 
manufacturers,  seem  to  realize  that  tney  should 
get  a  profit,  and  not  make  sales  regardless,  as 
at  times  they  have  done.  We  do  not  see  any 
less  demand  for  Hardware,  or  any  reason  why 
it  should  grow  less  during  the  fall  and  winter 
months  of  1906,  but  we  do  feel  that  business 
will  be  even  better  than  that  of  July. 
Toledo,  Ohio 

Bostwick-Braun  Co. :  Business  conditions 
in  our  immediate  territory  are  excellent.  We 
had  a  very  satisfactory  July,  and  August  shows 
conditions  much  better  than  a  year  ago.  We 
have  been  called  upon  for  much  larger  quan- 
tities of  goods  than  we  had  really  expected. 
After  making  a  careful  investigation  we  be- 
lieve that  the  consumption  of  Hardware  at  the 
present  time  is  far  in  excess  of  what  it  has 
been  during  August  for  a  number  of  years. 
The  crops  in  this  section  have  been  very  fair, 
and  prices  good  with  the  result  that  collec- 
tions arc  better  than  they  have  been  at  any 
time  during  the  year. 

8t.  Louis,  Mo. 

Beck  &  Corbitt  Iron  Co. :  Regarding  the 
conditions  prevailing  in  this  section  at  present, 
we  desire  to  say  that  they  were  never  better 
at  this  season  of  the  year.  The  prospects  are 
the  brightest.  Our  own  immediate  territory 
will  without  a  doubt  have  the  greatest  crops 
they  have  ever  produced.  That  being  the  case, 
we  cannot  see  anything  but  a  prosperous  con- 
dition and  good  business  for  the  fall,  and  some 
time  to  come. 

Sherman,  Tex. 

Roberts,  San  ford  &  Taylor  Co. :  Conditions 
at  the  present  time  in  north  Texas  are  good. 
Unless  something  unforeseen  occurs,  we  will 
have  very  heavy  crops,  which  means  good  busi- 
ness for  the  merchants.  Our  business  is  bet- 
ter than  it  was  the  same  time  last  year,  and 
we  look  for  a  heavy  trade  this  fall. 

There  is  at  least  one  change  we  desire  in 
the  hardware  trade.  We  would  be  glad  for 
the  manufacturers  to  carry  a  stock  on  hand 


that  they  might  fill  in  a  reasonable  length  of 
time  the  jobbers'  orders.  It  seems  that  many 
factories  have  quit  entirely  carrying  a  stock  of 
goods.  They  wait  until  they  get  an  order  and 
then  buy  the  raw  material  and  proceed  to  make 
up  the  goods  ordered. 

They  owe  it  to  the  jobbers  to  carry  a  rea- 
sonable stock,  but  under  present  conditions, 
it  seems  that  the  jobber  alone  must  carry  the 
investment  of  a  stock  of  goods.  We  feel  un- 
der obligations  to  our  customers  to  carry  on 
hand  enough  stock  to  meet  their  requirements, 
and  it  is  a  poor  rule  that  don't  work  both  ways. 
Under  present  conditions,  we  have  to  place 
our  orders  one  spring  for  many  goods  that  do 
not  move  until  the  following  spring.  This  is 
done  to  accommodate  the  factories.  Some- 
times the  failure  in  crops  demonstrates  that 
we  have  bought  twice  the  goods  that  our  trade 
demands,  but  it  is  too  late  to  correct  the  mis- 
take after  the  goods  have  been  shipped. 

If  the  manufacturers  carried  stocks,  the 
jobber  would  not  have  to  bear  the  risk  which 
he  incurs  by  anticipating  his  wants  from  six 
months  to  a  year  ahead. 

Tampa,  Fla. 

Knight  &  Wall  Co.:  Our  section  is  very 
prosperous,  indeed.  Tampa  is  a  cigar  center, 
and  the  manufacturers  have  more  orders  than 
they  can  fill,  and  the  demand  for  turpentine, 
lumber  and  phosphates  is  good;  the  prices 
better  than  they  have  been  in  years.  All  of 
this,  naturally,  makes  the  country  in  good 
condition. 

The  Hardware  trade  is  a  little  doll  at  pres- 
ent, partly  because  of  the  summer  season,  and 
partly  because  there  is  very  little  building  be- 
ing done.  There  has  been  some  difference 
between  the  building  contractors  and  the  labor 
unions,  and  the  price  of  lumber  is  very  high 
indeed,  which  has,  to  some  extent,  caused 
people  to  discontinue  improvements. 
Detroit,    Mich. 

Standart  Brothers:  We  have  been  enjoying 
a  very  satisfactory  business  so  far  this  season, 
and  can  see  no  reason  why  the  balance  of  the 
year's  business,  and  the  first  half  of  next  year's 
business,  is  not  already  assured.  We  are  hav- 
ing a  bountiful  harvest,  and  fall  crops  bid  fair 
to  be  exceptionally  good. 

Selma,  Ala. 

Johnson,  Coleman  &  Graham :  At  present 
the  prospect  for  a  big  fall  and  winter  trade 
is  better  than  it  has  been  for  several  years, 
which  is  due  to  the  fact  that  the  indications 
are  that  there  is  going  to  be  an  exceedingly 
large  cotton  crop  made,  not  only  in  this  ter- 
ritory, but  throughout  the  cotton  district,  and 
it  these  prospects  are  realized  and  the  price 
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remains  around  nine  and  ten  cents  per  pound, 
it  will  be  no  trouble  to  do  business  this  fall 
and   winter. 

We  have  had  an  unusually  large  demand 
for  all  kinds  of  builders'  Hardware  for  the 
past  sixty  days;  in  fact,  the  demand  for  some 
articles  has  been  greater  than  the  supply,  and 
we  now  have  unfilled  orders  on  our  books 
due  to  the  factories  not  being  able  to  furnish 
us  with  material  promptly. 

The  most  important  thing  in  the  Hardware 
business  that  we  think  needs  correction  is 
some  check  made  on  the  Catalogue  Houses. 
In  our  opmion,  they  are  making  a  big  inroad 
in  our  line  all  through  the  South,  and  unless 
something  is  done  to  check  it,  both  the  job- 
bers and  retailers  are  going  to  feel  the  effect 
in  a  very  short  time. 

Pittsburg,  Pa. 

James  C.  Lindsay  Hardware  Co.:  We  see 
no  reason  why  the  Hardware  trade  in  this 
section  should  not  enjoy  a  good  volume  of 
business  for  the  coming  fall  and  winter.  Our 
mills  are  working  full  time  and  plenty  of  or- 
ders coming  in,  insuring  steady  work  for  their 
employes,  all  of  which  is  bound  to  affect  the 
jobbing  and  retail  trade.  We  consider  the 
prospects  to  be  very  bright  and  satisfactory. 

Logan-Gregg  Hardware  Co.:  There  is  no 
apparent  let-up  in  the  demand  for  Hardware, 
except  the  seasonable  one  for  midsummer 
months.  Compared  with  last  year,  July 
showed  a  good  increase,  and  August  appears 
to  be  doing*about  as  well.  Apart  from  some 
local  strikes  among  the  building  trajdes,  we 
know  of  nothing  to  interfere  with  a  large 
business  being  done,  and  the  assurance  of 
plentiful  crops  guarantees  a  good  demand  for 
at  least  a  year  more  from  the  country  at 
large. 

Vacations  are  still  going  on  among  em- 
ployes, making  the  work  fall  heavily  upon  the 
smaller  force  at  work.  This  is  always  a  wor- 
risome time  for  those  at  home,  but  will  all  be 
over  by  September  1. 

Shreveporti   La. 

Vordenbauraen-Eastham  Co.:  Crops  prom- 
ise well,  but  there  are  forty-five  days  of  cru- 
cial period  now  left  for  cotton.  Already  there 
has  been  considerable  damage  by  heavy  local 
rains. 

Business  is  now  slightly  above  normal  and 
bids  fair  to  be  the  best  in  years.  Ice  scp.les,  300 
and  400  lb.  spring  balances,  are  fast  displacing 
the  scale  beams  of  the  cotton  field. 

With  the  moderately  heavy  yield  of  cotton 
now  promised,  this  should  be  a  record-breaker 
for  all  branclies  of  Hardware  trade. 


Wilmington,  N.  C. 

N.  Jacobi  Hardware  Co.:  Business  con- 
tinues favorable,  although  we  cannot  but  feel 
that  the  lower  price  of  lumber  and  the  con- 
tinued wet  weather  that  we  have  had  for  the 
past  two  months  is  bound  to  have  its  effect 
on  crops  and  will  necessarily  affect  business 
this  fall.  We  do  not  feel  discouraged,  as. we 
realize  that  our  people  generally  are  in  better 
financial  condition  than  ever  before,  and  are 
therefore  prepared  to  meet  any  little  offset 
or  poor  crop  year.  The  natural  growth  of 
our  section  will  cause  a  continued  demand 
for  goods,  and  we  feel  that  a  satisfactory 
quantity  will  be  used  regardless  of  above  ef- 
fects. 

Joliet,  III. 

Barrett  Hardware  Co.:  The  business  out- 
look here  for  fall  and  winter  business  seems 
to  be  very  flattering.  We  have  had  unusual 
trade  and  the  farmers  now  report  the  greatest 
crop  of  com  for  this  section  that  they  have 
ever  had,  and  we  see  no  reason  why  we  will  ' 
not  do  a  larger  business  this  fall  than  at  any 
previous  season. 

This  morning's  mail  brought  us  a  letter 
from  an  eastern  manufacturer  and  we  quote 
a  few  words  from  his  letter,  and  in  our  ex- 
perience this  feeling  seems  to  exist  all  over 
the  United  States.  They  say :  "We  have  been 
so  favored  with  orders  that  we  have  gotten 
behind  in  filling  them ;  never  have  experienced 
such  heavy  demands  for  this  class  of  goods 
before."  To  us,  this  continued  prosperity  is 
marvelous. 

Austin,  Tex. 

Walter  Tips:  We  are  almost  too  busy  to 
make  any  reports  on  the  trade  conditions  in 
this  territory.  These  few  words  in  themselves 
should  explain  th^  situation.  Permit  us  to  say 
further,  however,  that  the  outlook  for  the  cot- 
ton crop,  which,  as  you  know,  is  our  principal 
money  crop  in  this  territory,  is  very  good,  and 
we  look  for  heavy  fall  business. 

Quincy,  III. 

Cottrell  Hardware  Co. :  We  are  glad  to  be 
able  to  report  a  change  for  the  better  in  our 
local  conditions.  So  far,  this  year  has  not 
been  a  remarkably  good  one  with  us,  but  the 
wheat  crop  has  turned  out  a  great  deal  better 
than  was  expected,  and  we  will  have  a  good 
half  crop  of  com. 

Therefore  we  predict  a  good  fall  and  winter 
trade,  as  half  a  corn  crop  at  ruling  prices  is 
nearly  equal  in  value  to  an  average  full  crop. 
Our  customers  through  Illinois  and  Missouri 
are  in  good  shape ;  pay  their  bills,  and  are  mak- 
ing some  money. 
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Grand   Rapids,  Mich. 

Clark- Rutka- Weaver  Co.:  Business  condi- 
tions of  this  section  are  very  good.  We  have 
recently  had  an  abundance  of  rain  and  warm 
weather,  which  has  developed  corn  and 
potatoes  so  that  there  will  be  a  very  good 
crop.  Fruit  will  not  be  a  full  crop  here  this 
year,  but  what  there  is  of  it  will  be  very  nice. 

Stocks  in  the  hands  of  retail  dealers  are 
not  more  than  normal,  although  every  one  is 
fairly  well  stocked.  We  believe  that  we  will 
have  the  largest  fall  trade  and  winter  trade 
this  year  that  we  have  ever  had. 

Collections  have  been  a  little  backward,  but 
we  believe  that  it  will  right  itself  later,  al- 
though they  will  be  later  than  usual.  Alto- 
gether conditions  would  be  considered  satis- 
factory, and  we  do  not  know  where  we  could 
change  it  if  we  had  an  opportunity  to  do  so. 

Meriden,  Conn. 

Church  &  Morse:  Everything  in  this  sec- 
tion points  to  a  very  busy  and  prosperous 
fall  and  winter  business.  We  can  truly  say 
that  the  general  business  in  this  section  has 
kept  up  to  a  higher  standard  through  the  so- 
called  dull  summer  months,  than  it  has  been 
for  several  years,  and  we  find  that  this  does 
not  only  apply  to  the  Hardware  trade,  but  to 
all  lines,  and  the  merchants  are  all  looking 
forward  to  another  prosperous  year,  and  we 
fail  to  see  any  good  reason  why  we  will  not 
get  it. 

Hartford,    Conn. 

Tracy,  Robinson  &  Williams  Co.:  Business 
conditions  here  favor  the  inefficient.  Every- 
one is  so  busy  that  there  are  not  enough  good 
men'  to  fill  vacant  places. 

As  one  manufacturer  expressed  it:  "I  could 
put  twenty-five  more  men  at  work  to-mor- 
row, if  I  could  get  them,  or  I  could  put  sev- 
enty-five at  work  if  I  could  drop  fifty  that 
are  doing  unsatisfactory  work." 

Omaha,  Neb. 

Lee-GIass-Andreesen  Hardware  Co.:  Busi- 
ness conditions  in  this  section  continue  as  our 
reports  heretofore  advise,  to  outdistance  all 
predecessors.  With  all  crops  practically  as- 
sured, farm  communities  have  continued 
building  improvements,  with  the  cities  doing 
likewise. 

Builders'  Hardware  and  mechanics'  tools 
seem  to  be  the  particular  attraction  to  the 
trade.  Winter  goods  are  going  out  greatly  in 
excess  of  usual  shipments  at  this  time  of  the 
year.  The  outlook  for  fall  and  winter  trade  is 
excellent.  Collections  are  unusually  good  for 
this  season  of  the  year. 


St.   Paul,   Minn. 

Hackett,  Walther,  Gates  Hardware  Co. : 
If  signs  and  signals  mean  anything,  then,  un- 
less some  calamity  oocurs,  the  trade  in  our 
territory,  which  covers  Iowa,  Minnesota,  Wis- 
consin, North  and  South  Dakota,  Montana, 
Washington  and  Idaho,  promises  to  be  larger 
than  ever  before.  Everybody  has  courage  to 
take  the  risk  which  at  this  time  seems  very 
small  because  the  crop  is  being  harvested,  and 
it  would  take  an  unusual  condition  to  spoil  it 
now.  Nothing  but  continuous  rain  and  lots  of 
it  would  have  a  serious  effect. 

As  a  whole  we  believe  that  the  people  in  gen- 
eral could  not  have  better  conditions.  We 
read  and  hear  of  trusts,  combinations,  rebates, 
etc.,  but  really,  when  did  the  average  family 
have  as  much  money  as  they  have  now,  and 
when  could  as  much  be  bought  with  ten  dol- 
lars as  now? 

Surely  we  would  like  to  see  the  tariff  re- 
vised. We  would  like  honest  life  insurance. 
We  want  the  common  people's  money  safe- 
guarded in  no  uncertain  manner,  but  the  world 
and  its  people  are  happier,  live  longer  and  en- 
joy life  better  than  ever  before.  We  should 
be  thankful  for  this,  yet  should  strive  hard  to 
still  better  the  conditions.  Adam  and  Eve  had 
trouble — their  sons  and  daughters  have  had 
theirs,  but  when  we  look  over  to  Russia,  we 
should  be  thankful  that  we  live  here.  It  is 
our  duty  to  help  to  the  best  of  our  ability  to 
correct  evils  which  exist,  but  never  to  allow 
envy  ot  hatred  prevent  us  from  enjoying  our 
surroundings. 

Port  Smith,  Ark. 

Speer  Hardware  Co. :  We  •  are  in  an  opti- 
mistic frame  of  mind  at  the  present  time,  ow- 
ing to  the  fact  that  the  prospects  for  a  large 
fall  business  were  never  more  promising  than 
now.  We  are  sure  of  a  big  corn  crop,  and 
cotton  is  in  most  excellent  condition.  We  are 
located  in  the  heart  of  a  large  coal  mining 
district  and  the  mines  are  working  full  time 
to  catch  up  for  that  lost  during  the  recent 
strike.  So,  altogether  we  feel  that  we  are 
fully  justified  in  our  feelings  of  optimism. 

Manchester,  N.   H. 

Manchester  Hardware  Co. :  Business  in 
this  part  of  the  country  is  very  good  in  com- 
parison with  other  dull  summer  months. 
Building  is  brisk,  labor  is  all  employed  and 
difficult  to  procure  in  some  branches;  cotton 
mill  operators  are  enjoying  a  five  per  cent, 
raise  in  wages,  gratuitously.  Prospects  are 
bright  until  next  year,  surely,  for  good  busi- 
ness. We  are  hoping  that  sometime  the  rail- 
roads will  be  able  to  make  quicker  deliveries 
on  factory  shipments. 
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Baton  Rogue,  La. 

Doherty  Hardware  Co.:  We  depend  large- 
ly on  the  cotton  crop  here  for  the  volume  of 
our  business.  The  crop  promises  to  be  a  good 
one  this  year,  so  we  expect  a  nice  business 
this  fall.  The  demand  for  goods,  we  think, 
will  be  late,  however,  as  there  will  be  little 
money  in  circulation  until  a  good  portion  of 
the  crop  is  marketed.  A  good  many  obliga- 
tions were  carried  over  from  last  season, 
and  they  will  have  to  be  taken  care  of  before 
much  money  will  be  used  in  buying  new  sup- 
plies. 

As  to  special  brands  we  do  not  think  the 
matter  'will  ever  be  settled.  We  believe  m 
special  brands  ourselves,  and  think  we  can 
always  find  some  factory  to  make  goods 
under  these  brands  for  us.  We  never  put 
our  brand  on  anything  but  the  best  quality  of 
goods,  so  we  expect  the  demand  for  them  to 
continue. 

Opposed   to   the    Merger 

Scott  Hardware  Co.,  Paducah,  Ky. :  Rela- 
tive to  the  merging  of  the  Southern  Hard- 
ware Jobbers'  Association  with  the  National 
organization,  we  don't  really  see  where  any- 
thing could  be  gained.  The  Southern  Hard- 
ware Jobbers'  Association  handles  questions 
that  are  entirely  foreign  to  the  northern  job- 
bers, and  with  matters  that  they  would  not 
be  at  all  interested  in.  The  conditions  in  the 
South  exist  in  no  other  section,  and  the  job- 
bers of  the  North  could  not  enter  into  the 
spirit  of  their  meetings  with  the  same  zest 
and  interest  that  they  would  in  the  affairs 
that  they  were  directly  interested  in. 

Hardwaremen  and  Gas  Stoves 

The  ironmongers  of  London  are  endeavoring 
to  perfect  a  scheme  by  which  they  can  profit 
somewhat  by  the  present  enormous  business  in 
gas  stoves  in  that  city. 

In  recent  years  a  large  part  of  this  trade 
has  been  lost  to  the  Hardware  dealers  and  gone 
into '  the  hands  of  the  gas  companies,  who,  . 
recognizing  that  a  supply  of  stoves  is  essential 
to  an  increased' consumption  of  gas,  had  fos- 
tered the  trade  in  this  direction. 

The  gas  companies  have  now  made  an  offer 
by  which  the  trade  can  secure  that  which  natu- 
rally belongs  to  it.  The  terms  of  the  agree- 
ment are  said  to  be  quite  favorable  to  the 
dealers,  who  are  not  to  act  as  agents  but  as 
independent  contractors.  The  gas  companies 
had  maintained  extensive  show  rooms,  which 
are  now  to  be  open  to  the  dealers,  who  may 
avail  themselves  of  these  big  assortments  of 
samples  on  view  without  the  necessity  of  keep- 
ing more  than  a  few  representative  samples  in 
their  own  stocks.    The  terms  of  payment  are 


placed  by  the  companies  below  actual  cost,  the 
ironmongers  being  able  to  purchase  at  10  per 
cent,  below  the  net  quotation  of  the  manufac- 
turer. This  loss  presumably  falls  upon  the 
gas  companies,  which  expect  to  get  their  re- 
turns in  the  increased  sales  of  gas. 

The  ironmonger  will  have  the  right  to  make 
repairs  where  he  sees  a  profit  in  the  same,  or 
he  can  turn  them  over  to  the  gas  companies  if 
he  prefers. 

Shefflefd    Goods    in    San    Francisco 

Trade  agents  of  the  English  manufacturers 
are  endeavoring  to  discover  what  classes  of 
Sheffield  Hardware  goods  are  most  salable  in 
San  Francisco  and  on  the  Pacific  coast  The 
statement  is  made  in  behalf  of  these  gentle- 
men that  "German  competition  is  keen  in 
razors,  but  the  known  Sheffield  brands  sold  at 
equal  prices  are  certainly  better  in  quality  and 
temper.  One  thing  that  militates  against  the 
British  razor  is  that  as  a  rule  it  is  heavier  than 
is  liked.  The  best  pocket  cutlery  comes  from 
Sheffield  and  commands  the  best  price.  It  is 
useless  to  try  to  compete  with  the  lower 
grades,  which  are  either  domestic  or  German. 
Medium  and  best  are  most  salable.  There  is 
little  done  in  scissors  and  shears.  British  pat- 
terns are  regarded  as  less  useful  and  more  try- 
ing in  work,  and  home  manufacturers  would 
do  well  to  take  this  into  consideration,  at  any 
rate  for  the  United  States  market,  and  prob- 
ably for  the  home  market  as  well." 

The  statement  is  further  made  that  the  large 
Hardware  wholesale  houses  in  San  Francisco 
will  not  stock  with  Sheffield  cutlery,  as  they 
are  running  their  own  special  brands  of  Amer- 
ican make;  that  the  regular  way  to  push  for- 
eign goods  is  to  deal  direct  with  the  retailer, 
and  for  that  purpose  it  is  necessary  to  hold 
a  fair  stock.  The  manner  proposed  for  the 
forcing  of  these  goods  in  their  territory  is  by 
means  of  a  combination  of  a  few  British  manu- 
facturers of  different  lines  and  the  laying  down 
in  the  district  of  a  small  stock  of  each  make, 
and  under  capable  management,  an  all-British 
agency  could  be  run  there  with  a  fair  proba- 
bility of  success  and  at  a  very  small  risk.  The 
goods  could  all  be  held  in  bond  at  a  low  rental 
by  arrangement,  and  of  course  no  duty  would 
be  payable  until  sale  was  effected  and  goods 
released. 


After  a  trial  of  two  years  the  British  authori- 
ties have  adopted  for  the  use  of  the  troops  in 
India  table  knives  and  forks  made  entirely 
from  steel.  These  are  stamped  in  a  single 
piece  and  made  throughout  by  machinery,  in- 
cluding the  grinding  and  the  glazing.  The 
handles  are  to  be  nickel  plated. 
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Inquiries  and  suggestions  have  been  made 
from  time  to  time  in  these  columns  as  to  the 
need  of  some  scientific  business  measure  by 
which  a  merchant  doing  business  could  under- 
stand exactly  what  it  costs  him  to  carry  it  on, 
and  what  allowances  must  be  made,  in  esti- 
mating the  future  profits,  for  the  cost  of  secur- 
ing those  profits.  A  number  of  very  interest- 
ing ideas  have  been  advanced,  but  in  the  main 
the  merchants  are  not  agreed  upon  any  simple 
solution  of  this  problem;  and  perhaps  they 
never  will  be  so  agreed. 

A  representative  of  the  Hardware  Dealers' 
Magazine  had  an  interestfng  talk  on  this  sub- 
ject with  Mr.  Bernard  B.  Neal  (formerly  of 
the  Neal  &  Brinker  Co.),  at  present  president 
of  the  Neal  &  Scott  Co.,  dealers  in  Hardware, 
tools,  specialties  and  supplies,  at  No.  81  War- 
ren street.  New  York  City. 

Mr.  Neal  has  paid  considerable  attention  to 
economic  questions  as  connected  with  the 
Hardware  trade,  and  his  opinion  carries  weight 
everywhere.  In  response  to  a  suggestion  from 
the  Magazine  representative,  Mr.  Neal  said: 

"Replying  to  your  question  as  to  what  my 
experience  has  been  in  regard  to  the  cost  of 
doing  a  Hardware  or  factory  supply  business 
in  this  vicinity,  and  in  connection  with  the 
numerous  letters  that  I  have  read  in  your 
magazine  of  recent  dates,  I  am  quite  sure 
that  a  majority  of  the  dealers  who  have  writ- 
ten said  letters  have  not  taken  the  complete 
question  of  the  cost  of  doing  business,  as  a 
great  many  of  the  letters  have  stated  that  the 
gross  cost  was  about  15  per  cent.  I  am  quite 
positive  that  this  is  entirely  too  low  an  esti- 
mate, and  that  very  few  of  the  said  dealers 
could  prove  by  actual  figures  that  the  cost  was 
no  greater  than  that  they  name.  A  great  many 
Hardware  merchants  do  not  take  into  consid- 
eration that  the  stocks  that  they  carry  on  their 
shelves  are  not  worth  anything  like  the  cost 
if  they  had  to  realize  on  them  in  emergency. 
For  instance,  the  average  Hardware  estab- 
lishment will  carry  in  stock,  we  will  say,  fifty 
to  eighty  thousand  dollars'  worth  of  goods 
and  do  a  business — a  gross  business — of,  say, 
$250,000  per  annum. 

"Now,  in  figuring  the  cost  of  doing  busi^ 
ness  and  to  get  at  it  in  an  actual  manner, 
they  should  consider  this  stock  as  an  invest- 
ment of  money,  and  money  in  regular  chan- 
nels is  nearly  always  worth  at  least  6  pe« 
cent.  If  for  any  reason  the  merchant  wishes 
to  turn  his  said  stock  into  cash  or  a  certain 
portion  of  it  into  cash,  I  am  quite  positive  that 
owing  to  the  large  and  various  assortment 
and  apparently  small  abundance  of  the  differ- 


ent articles,  that  it  would  be  almost  impos- 
sible for  him  to  realize  quickly  an  amount 
of  cash  anywhere  near  what  his  original  cost 
was.  In  figuring,  of  course,  a  matter  of  this 
kind  is  certainly  very  important,  but  I  am 
sure  that  it  is  almost  always  overlooked. 

"I  will  not  endeavor  to  go  into  all  the  details 
of  what  it  costs  to  do  a  Hardware  business, 
but  I  am  simply  calling  attention  to  some  of 
the  things  that  I  know,  from  personal  experi- 
ence, have  been  overlooked  by  some  of  the 
very  best  merchants. 

"Another  very  vital  point  as  regards  the 
cost  of  goods  enters  into  the  fact  that  very 
often,  and  in  fact  too  often,  a  merchant  is  in- 
duced to  purchase,  probably  beyond  his  actual 
requirements;  a  quantity  of  regular  goods, 
because  he  is  informed  from  very  reliable 
sources  that  such  goods  will  undoubtedly 
advance ;  in  order  to  protect  himself  from  other 
dealers  of  the  same  line  he  will  purchase  more 
than  his  actual  requirements.  We  will  say 
that  the  goods  in  question  will  cost  70  per 
cent,  off,  and  he  had  positive  assurance  that 
the  advance  in  price  would  make  the  cost  60 
per  cent.  He  bites,  buys,  and  a  little  while 
after  he  gets  this  good  thing,  he  finds  that 
probably  every  other  dealer  has  done  exactly 
the  same  thing.  He  tells  his  salesmen  imme- 
diately that  they  must  unload  a  good  portion 
of  these  goods,  and  I  am  sure  that  the  con- 
sumer, or  whoever  purchases  from  him,  will 
secure  a  price  as  low  as  60  and  10  off,  although 
the  factory  price  has  advanced  to  60  off. 

"This  looks  like  very  good  business,  and 
every  other  dealer  is  doing  the  same  thing  at 
that  time.  But  let  us  look  at  the  results.  By 
the  time  the  different  dealers  have  sold  their 
overstock  of  this  particular  line  of  goods,  I 
have  found  that  the  price  would  be  down  to 
70  per  cent,  again.  Now,  Mr.  Manufacturer 
needs  some  business,  too,  and  before  this  par- 
ticular class  of  goods  is  straightened  out  again 
the  price  will  probably  go  to  70  and  5  or 
75  off." 

"In  that  view  of  the  case,  Mr.  Neal,  what 
has  the  dealer  made?"  asked  the  visitor. 

"I  was  coming  to  that,"  Mr.  Neal  responded. 
"He  has  had  to  meet  the  conditions;  he  over- 
stocked himself  originally;  had  to  pay  for  the 
goods,  which  tied  up  a  certain  amount  of  capi- 
tal. He  urged  his  salesmen  to  put  a  great 
deal  of  time  in  disposing  of  this  stock,  and 
when  the  net  results  are  told,  and  you  figure 
the  odd  sizes,  etc.,  that  he  still  has  on  his 
shelves,  from  my  standpoint,  he  has  lost 
money. 

"Now,  I  have  not  cited  an  imaginary  case, 


435 


Digitized  by 


Google 


436 


HARDWARE  DEALERS'  MAGAZINE 


September,  1900. 


but  this  sort  of  thing  has  been  going  on  in 
many  concerns  in  the  Hardware  business  for 
a  good  many  years,  and  I  believe  that  most  of 
the  Hardware  dealers  will  agree  with  me  as 
regards  this. 

"I  am  not  saying  these  things  in  a  doubtful 
manner,  for  they  are  actual  facts.  The  trouble 
with  our  business  in  these  days,  so  far  as  my 
experience  goes,  lies  in  the  fact  that  our 
expenses  have  been  increasing  very  steadily. 
Young  men  grow  older  and  must  have  larger 
salaries ;  property  gets  more  valuable  and  rents 
are  advanced,  and  all  other  overhead  fixed 
expenses  have  advanced  and  are  advancing, 
and  these  expenses  are  actual  and  positive. 

"Now  let  us  look  at  the  selling  end.  Com- 
petition, card  systems,  expert  purchasing 
agents,  and  the  Hardware  dealer's  over-anxiety 
to  get  business  (in  fact,  he  has  got  to  have 
it),  have  pulled  the  margin  of  profit  down 
on  all  leading  staple  goods  to  such  a  point 
that  I  do  not  hesitate  in  making  the  statement 
that  10  per  cent  is  now  looked  upon  as  a  pretty 
fair  margin  of  profit.  On  a  great  many  staples 
5  per  cent  is  all  that  can  be  obtained. 

"Your  salesmen  tell  you,  and  they  are  un- 
doubtedly right,  that  the  other  dealer  is  quot- 
ing low  prices  and  that  unless  you  meet  these 
competitive  prices,  etc.,  they  cannot  get  any 
orders,  and  all  that  sort  of  thing,  as  they  find 
it  impossible  to  hold  the  business.  But  in  the 
face  of  such  low  prices,  what  is  the  good  of 
holding  the  business;  why  not  look  the  con- 
ditions square  in  the  face  and  get  what  is  a 
square  and  legitimate  profit  rather  than  make 
a  loss  each  year,  and  let  the  business  pass? 
Of  course,  this  may  not  look  like  very  good 
business,  but  a  merchant  that  knows,  so  far 
as  he  is  concerned,  that  he  is  doing  business 
at  about  cost,  is  not  going  to  get  very  much 
sympathy  either  from  the  people  who  he  has 
sold  to  or  from  the  manufacturers  from  whom 
he  has  made  his  purchases." 

"What  is  the  remedy?"  was  asked. 

Mr.  Neal  answered:  "According  to  my 
experience  and  actual  figures,  the  general 
Hardware  business  should  be  done  upon  a 
basis  of  say  33%  per  cent,  gross  profit.  There 
will  be  lots  of  things  that  will  creep  into  your 
business  that  amount  to  a  great  deal  in  dollars 
that  you  cannot  by  any  possible  means  get  any 
such  profit  But  a  Hardware  merchant  who 
does  not  fight  and  practically  make  his  sales- 
men strain  to  get  this  margin  of  profit  is  on 
the  wrong  side  of  the  fence.  Instead  of  its 
costing  about  15  per  cent,  to  do  the  Hardware 
business  when  you  have  every  detail  of  ex- 
pense taken  into  consideration,  I  know  that 
in  the  majority  of  cases  it  will  come  nearer 
25  per  cent,  than  15  per  cent     I  would  like 


to  hear  from  some  of  the  dealers  as  regards 
this  statement. 

"Of  course  you  understand  that  I  am  not 
deceiving  myself  in  any  manner  as  regards  this 
expense  proposition,  and  it  is  in  every  estab- 
lishment that  is  doing  business  to-day,  who 
carry  stocks  of  goods  with  the  equipment  of 
help,  etc.,  to  do  business  in  an  up-to-date  and 
intelligent  manner  as  is  absolutely  necessary 
in  these  times. 

"Now,  if  my  figures  have  proved  correct, 
and  I  have  no  doubts  on  this  score,  then  is 
not  a  gross  profit  of  33%  per  cent  about  right 
in  order  to  show  a  business  that  is  worth 
while?  Let  us  talk  about  expenses.  Money 
invested,  the  employes'  salaries,  and  all  such 
items  must  be  figured  in.  It  may  be  plain 
that  by  doing  a  very  large  volume  of  business 
the  expenses  can  be  reduced  to  a  certain 
extent.  That  may  be  true,  but  I  want  to  say 
that  so  far  as  the  Hardware  business  is  con- 
cerned that  this  will  hold  good  only  to  a  very 
small  percentage.  If  a  house  is  handling,  say, 
200  orders  per  day  in  a  satisfactory  manner  to 
their  clients  and  themselves,  should,  by  extra 
efforts — ^that  is,  additional  salesmen,  additional 
advertising  and  all  that  sort  of  thing— increase 
its  business  so  as  to  have  300  orders  per  day, 
I  am  sure  that  the  expense  all  along  the  line 
is  going  to  be  increased  in  practically  the  same 
proportion  as  it  was  upon  a  business  of  200 
orders  a  day. 

"The  additional  expenses  of  taking  care  of 
these  orders,  the  increased  help,  such  as  order 
clerks,  billing  clerks,  shipping  clerks,  book- 
keepers, postage,  stenographers,  etc.,  will  prac- 
tically increase  it  to  an  extent  as  to  leave  the 
merchant  in  about  the  same  shape,  as  regards 
profit,  as  he  was  when  he  was  handling  200 
orders  a  day,  for  the  very  simple  reason  that 
just  as  soon  as  you  get  more  business,  so  far 
as  the  nardware  business  is  concerned — ^and 
that  is  what  I  am  talking  about— you  must 
have  your  extra  equipment,  etc.,  storage  room, 
and  all  that  sort  of  thing,  in  order  to  take 
care  of  it 

"You  see  our  work  in  the  Hardware  busi- 
ness can  only  be  executed  by  the  necessary 
help,  and  this  help  must  be  very  intelligent, 
otherwise  because  of  returned  goods,  loss  of 
customers,  complaints,  etc.,  you  will  run  very 
low  in  your  apparent  profits. 

"The  Hardware  merchants,  in  my  estima- 
tion, have  got  to  face  this  proposition  at  once. 
They  should  be  closer  together,  they  should 
understand  each  other  better,  they  should  not 
allow  the  buyers  to  play  one  dealer  against 
the  other  so  absolutely,  otherwise  we  will  soon 
be  doing  business  at  what  I  claim  is  a  posi- 
tive loss  when  all  things  are  considered. 

"In  speaking  as  I  do,  please  understand  that 
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I  am  doing  so  from  actual  experience  in  this 
particular  vicinity;  that  is.  Greater  N^w  York 
and  nearby.  I  have  no  practical  experience 
in  any  other  parts  of  the  country,  but  I  believe 
that  he  Hardware  business  is  in  much  better 
shape  in  other  sections,  particularly  in  the 
West  and  South,  where  I  understand  the  Hard- 
ware dealers  have  faith  in  e^ch  other  and  a 
certain  amount  of  understanding  as  regards 
prices  they  quote  to  buyers,  so  that  if  a  cus- 
tomer says  that  Smith,  Jones  &  Co.  are  giving 
them  a  certain  price,  it  is  understood  that 
Smith,  Jones  &  Co.  can  be  communicated  with 
in  reference  to  the  same  and  the  buyer's  state- 
ment proved.  In  other  words,  the  dealer  gets 
a  profit,  and  I  notice  in  other  sections  of  the 
country  they  are  establishing  a  much  better 
degree  of  friendship  than  is  being  done  here 
in  the  East. 

"When  you  first  asked  me  in  reference  to 
this  matter  I  had  no  idea  that  I  would  say 
so  much  as  I  have  said,  but  I  trust  that  the 
sam«  will  be  taken  in  the  spirit  that  it  is 
meant,  and  if  other  merchants  can  bring  forth 
facts  and  disprove  what  I  have  said,  I  will 
certainly  be  pleased  to  have  them  do  so  through 
your  esteemed  magazine." 

American   Exports  of  Plated  Ware 

In  answer  to  an  inquiry  as  to  the  possibility 
of  increasing  the  sale  of  American  plated  ware 
in  Mexico,  a  United  States  commercial  agent 
in  that  country  says  that  most  of  such  ware, 
including  plated  knives  and  forks,  comes  from 
Germany  for  the  reason  that  throughout 
Mexico  the  general  Hardware  supply  houses 
are  under  the  management  of  Germans.  There 
is  no  discrimination  on  American  plate,  and 
it  should  have  a  large  sale  in  Mexico,  owing 
to  lower  freight  charges.  He  reports  that 
merchants  generally  purchase  through  com- 
mission agents,  but  would  buy  considerable 
from  United  States  manufacturers  if  they 
would  send  agents  to  solicit  trade,  which  he 
believes  to  be  the  only  efficient  way  to  se- 
cure it. 

In  Canada  it  is  also  learned  that  most  of  the 
foreign  silver-plated  ware  is  sold  to  retailers 
direct  by  the  manufacturers  through  traveling 
salesmen,  who  call  frequently  on  the  retailers. 
The  goods  most  in  demand  consist  of  biscuit 
jars,  casters,  cake  baskets,  candelabra,  coffee 
sets,  bake  dishes,  berry  dishes,  crumb  sets, 
fern  dishes,  fruit  bowls,  jewel  boxes,  napkin 
rings,  sauce  boats,  shaving  sets,  butter  dishes, 
syrup  pitchers,  tea  sets,  toilet  sets,  trays  and 
waiters.  The  principal  brands  sold  are  of 
Canadian  make,  American  and  English  made 
goods  covering  nearly  the  balance  of  sales. 

The  only  disadvantage  American  goods  are 
under  is  due  to  the  preference  of  33%  per 


cent,  in  tariff  charges  in  favor  of  British-made 
goods.  German  goods  are  charged  a  surtax 
of  33%  per  cent. 

Canadian  manufacturers  of  electroplated 
hollow  ware  have  been  making  great  strides 
in  the  improvement  of  their  goods  within  the 
past  few  years.  The  English  also  have  been 
giving  more  attention  to  the  trade;  where  they 
had  one  agent  calling  on  the  trade  five  years 
ago  they  now  have  five.  They  are  making  the 
greatest  strides  in  the  sale  of  the  better  goods 
— electroplated  nickel  ware — which  are  harder 
and  ring  on  being  tapped,  and  they  lay  down 
their  goods  at  lower  prices  than  the  Ameri- 
cans. They  sell  all  goods  duty  paid  and  are 
also  improving  in  styles  and  studying  Cana- 
dian markets  more. 

Salesmen's   and    Buyers'   Lists 

A  new  method  of  buying  Hardware  is  said 
to  be  gaining  ground  in  Australia.  A  buyer 
who  does  not  feel  that  he  has  the  time  to  see 
a  number  of  salesmen  has  adopted  a  plan  of 
issuing  on  two  days  of  the  week  a  list  of  the 
goods  he  needs,  and  getting  the  travelers  to 
fix  their  lowest  prices  thereon.  A  number  of 
copies  are  prepared  and  one  is  handed  to  each 
representative  as  he  calls. 

We  are  of  the  opinion  that  most  of  the 
aggressive  salesmen  of  this  country  would 
ignore  entirely  a  list  of  that  sort,  and  march 
into  the  office  of  the  buyer  and  sell  him  goods 
direct  despite  this  attempted  evasion. 

As   to   Careless   Shipments 

Paul  C.  Carter,  the  purchasing  agent  in  New 
York  of  the  Philippine  government,  declares 
that  there  is  hardly  a  week  in  which  he  isr  not 
compelled  to  enter  strenuous  protests  against 
bad  packing  on  the  part  of  firms  to  which  he 
sends  orders.  He  adds:  "You  would  be  sur- 
prised to  see  what  scant  attention  the  average 
manufacturer  gives  to  the  preparation  of  his 
invoices,  the  marking  of  his  cases,  etc.  One 
would  think  that  his  own  self-interest  would 
encourage  him  to  do  just  a  little  bit  better 
than  seems  to  be  his  present  inclination." 

Consul  P.  Lieber,  who  represents  the  United 
States  in  Dusseldorf,  Germany,  declares  that 
carelessness  in  packing  goods  for  export  and 
unreasonable  delays  in  transit  are  causing  a 
great  many  complaints  among  the  consignees 
in  Europe  and  are  detrimental  to  the  develop- 
ment of  our  export  trade.  Two  steel  ranges 
bought  from  a  factory  at  Lorain,  O.,  and 
shipped  from  there  in  September,  1905,  did  not 
reach  Dusseldorf  until  the  last  week  in  May, 
and  were  received  in  a  shameful  condition  and 
fully  one-third  of  the  castings  used  in  the  con- 
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struction  of  the  ranges  were  broken  and  had 
to  be  replaced  by  a  lo^al  foundry  at  great 
expense.  The  ranges  were  not  fastened  and 
bolted  down  as  they  should  have  been;  they 
were  simply  left  loose  inside  of  the  box,  and 
the  handling  at  the  various  depots  and  piers, 
even  if  it  had  been  most  careful,  could  not 
help  but  to  injure  the  ranges  in  a  manner  that 
had  they  been  shipped  to  a  merchant  they 
would  have  been  refused  by  the  consignee  and 
left  at  shipper's  hands. 

Prico  Maintenance  In  Lawn  Mowere 

The  progress  of  price  maintenance  in  Eng- 
land in  the  Hardware  trade  furnishes  an  inter- 
esting story.  In  1889  the  cutting  of  prices  by 
retailers  had  reached  such  a  point  that  a  num- 
ber of  manufacturers  issued  a  vehement  protest 
against  the  practice.  In  the  fall  of  that  year 
a  number  of  these  gentlemen  interviewed  the 
larger  retailers,  in  the  hope  of  establishing  a 
working  agreement.  The  difficulty  related  es- 
pecially to  lawn  mowers. 

The  first  step  in  the  direction  of  reform 
occurred  in  that  year  when  a  leading  manu- 
facturer of  England  announced  that  thereafter 
their  lawn  mowers  would  be  sold  at  cash  price 
that  would  not  allow  less  than  12^  per  cent, 
profit  to  the  retailer. 

The  Coldwell  Lawn  Mower  Co.,  of  New- 
burgh,  N.  Y.,  also  came  out  with  a  very  defi- 
nite expression  in  sympathy  with  the  position 
taken'  by  the  British  concern.  The  feeling  at 
that  time  was  such  that  one  representative  of 
the  retail  trade  demanded  that  the  trade  should 
drop  lawn  mowers  altogether,  as  they  were 
treated  simply  as  a  decoy  to  secure  trade,  and 
were  sold  at  the  lowest  possible  profit  as  an 
inducement  for  the  purchase  of  other  goods  on 
which  money  could  be  made.  An  attempt  was 
then  made  to  make  an  agreement  among  the 
manufacturers  holdmg  the  goods  at  a  15  per 
cent,  profit,  but  this  fell  through. 

In  1901  the  matter  was  again  taken  up  by 
the  Ironmongers'  Federation,  which  urged  the 
manufacturers  to  adopt  price  maintenance.  An 
understanding  was  reached  through  the  friendly 
offices  of  this  powerful  concern,  and  the  agree- 
ment then  made  has  been  renewed  from  year 
to  year  to  the  satisfaction,  we  are  hold  on  high 
authority,  of  both  manufacturers  and  retailers. 

The  Choice  of  the  Dean 

George  Henry  Sargent,  of  New  York,  was 
introduced  by  one  gentleman  to  another  as  "the 
Dean  of  the  Hardware  trade."  Said  Mr.  Sar- 
gent instantly:  "I  lay  claim  to  no  such  title, 
but  I  would  rather  be  a  Sar-gent  than  a  Sar- 
dine." 


A  Boom  in  Roliers 

W.  A.  Guenther  &  Son,  Owensboro,  Ky. : 
So  far  as  ice  skates  are  concerned,  the  trade 
has  possibly  strengthened  up  some,  but  not  to 
a  great  extent;  however,  the  business  the 
past  season  was  in  excess  of  the  year  before, 
with  more  interest  shown  by  the  young  men 
and  ladies,  which  is  an  indication  that  the 
trade  this  season  will  still  be  on  the  increase, 
and  we  look  for  a  larger  business  on  this  line 
than  ever  before. 

In  regard  to  roller  skating,  will  say  that 
we  could  not  supply  the  demand  toward  the 
close  of  the  season,  and  if  the  interest  shown 
at  the  close  of  the  season  just  past  is  any  in- 
dication at  all,  the  business  will  simply  be 
beyond  control. 

There  are  large  rinks  being  opened  in  all 
parts  of  the  country,  and  small  towns  of  one 
to  three  thousand  inhabitants  are  supporting 
rinks  and  making  them  a  paying  investment, 
while  the  miles  and  miles  of  new  concrete 
pavement  being  laid  each  year  make  ttie  skat- 
ing to  suit  the  juveniles,  who  are  not  admit- 
ted to  the  rinks,  or  who  do  not  have  the  price, 
but  who  can  buy  one  pair  of  skates. 

From  the  above  conditions  we  would  say 
that  the  business  has  been  stimulated  to  at 
least  an  increase  of  fifty  per  cent.,  and  think 
the  business  next  winter  will  fully  justify  our 
opinions. 

Why  He  Might  Object 

A  Buffalo  drummer  tells  a  good  story  on 
the  president  of  a  Buffalo  wholesale  Hardware 
company. 

He  has  a  bright  son  named  Ray,  who,  dur- 
ing school  vacation,  interests  himself  by  help- 
ing down  at  the  store  and  learning  all  he  can 
about  the  business.  The  other  day,  while  at 
work  in  the  basement  he  began  to  sing,  and  his 
song  was: 

"Everybody  Works  But  Father!" 

A  clerk  stood  it  for  a  moment  or  so,  and 
then  came  over  and  touched  the  boy  on  the 
shoulder.  "I  wouldn't  sing  that  while  I  was 
here,  if  I  were  you,  Ray,"  he  said. 

"Why  not?" 

"The  old  man  might  hear  you." 

"But  suppose  he  did?' 

"Twitting  on  facts,  you  know,"  was  the 
answer.     "It's  dangerous." 


The  chain  makers  of  England  are  very  much 
stirred  up  over  the  endeavor  made  by  Ger- 
many to  secure  skilled  English  laborers  to 
manufacture  goods  in  the  German  factories, 
and  steps  have  been  taken  by  which  those 
interested  will  co-operate  with  each  other  for 
the  purpose  of  preventing  this  effort  from 
being  successful. 
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Conditions  Surrounding  the  Manufacture  of  a  Number  of  Lines  of  Hardware — Ques- 
tions Answered  as  to  the  Elements  That  Affect  the  Market — Supply  and 
Demand — Competition — The     Effect    of    the    Trusts — Railroad 
•  Troubles— :Prices 


1.  What  are  the  present  conditions  surrounding  the  manufacture  of  certain  lines  of 
Hardware? 

2.  What  are  the  relations  now  existing  between  supply  and  demand f 

3.  Are  there  too  many  people  engaged  in  the  manufacture  of  your  line? 

4.  To  what  extent  are  you  depending  upon  trusts  for  the  supply  of  raw  material? 

5.  What  are  the  difficulties  that  are  hampering  you  in  the  way  of  railroad  transporta- 


tion? 


6.  Will  there  be  any  changes  in  prices  in  your  line? 

7.  What  amount  of  goods  will  probably  be  absorbed  during  the  coming  season? 


MARINE    hardware. 

From  a  Manufacturer :  "We  have  had  great 
difficulty  in  securing  goods  this  season,  but 
we  lay  this  to  the  fact  that  our  business  is 
a  seasonable  one,  and  we  are  obliged  to  do 
about  one  year's  business  in  four  or  five 
months.  This  year  there  was  such  a  demand 
for  marine  Hardware  that  we  were  caught 
without  stock  enough  on  hand.  The  rush  is 
practically  over  now,  and  we  have  no  difficulty 
whatever  in  securing  these  specialties.  The 
railroad  transportation  has  bothered  us  con- 
siderably. In  our  opinion,  we  do  not  see  how 
the  price  can  be  higher;  in  fact,  we  look  for 
lower  prices  on  brass  and  copper  goods  before 
there  is  any  further  advance.  In  our  partic- 
ular line,  the  change  in  price  does  not  inter- 
fere with  the  demand  whatever." 
shovels  and  spades. 

From  a  Manufacturer:  "As  a  rule,  all  man- 
ufacturers of  goods  think  there  are  too  many 
manufacturers  in  the  line.  It  is  very  hard  in 
this  country  for  any  one  to  have  a  monopoly  in 
any  line  of  goods,  and  certainly  cannot  unless 
they  have  the  patents,  and  then  they  have  the 
same  established  through  the  courts  before 
they  can  enjoy  the  monopoly. 

"We  would  say  that  the  demand  for  goods 
now  seems  to  be  as  great  as  ever,  and  the  sup- 
ply is  just  about  equal  to  the  demand;  in 
some  lines  of  steel  goods  the  supply  is  not 
equal  to  the  demand.  We  buy  from  trusts  and 
independents  for  supplies  of  our  raw  materials. 
We  have  no   difficulty  in  regard  to  railroad 


transportation,  except  that  we  find  the  rail- 
roads take  too  long  to  deliver  goods;  they  do 
not  hesitate  to  charge  us  for  demurrage  on 
cars,  but  as  yet  there  has  been  no  redress  for 
the  shipper  as  against  the  transportation  com- 
panies for  delay  in  transporting  their  goods. 
We  think  there  will  be  as  large,  if  not  larger, 
amount  of  goods  used  in  the  coming  season  as 
there  has  been  in  the  past,  and  we  look  for  a 
very  large  trade." 

PAINTS  and  varnishes. 

From  a  Manufacturer:  "Nineteen  hundred 
and  six  seems  to  be  a  repetition  of  the  past 
year  in  the  amount  of  business  being  done  in 
the  summer  months,  when  it  is  usually  ex- 
pected there  will  be  a  considerable  falling  oflF. 
On  the  contrary,  we  can  report  paint  and  allied 
interests  as  being  quite  active,  and  the  pros- 
pects most  excellent  for  the  fall;  indeed,  it  is 
frequently  remarked  that  the  structural  trades 
of  all  kinds  have  for  a  number  of  years  en- 
joyed extraordinarily  prosperous  times;  where 
there  has  been  an  interruption,  it  was  generally 
through  labor  disturbances. 

"The  spirit  of  improvement  in  the  country 
as  to  dwellings,  governmental  and  municipal 
buildings,  continues  unabated.  Manufacturers 
who  draw  most  of  their  crude  or  semi-crude 
material  from  the  trusts  are  complaining  of 
hampering  conditions  which  the  larger  aggre- 
gations of  capital  are  continually  forcing  upon 
them,  while  as  far  as  transportation  is  con- 
cerned, it  seems  to  be  the  universal  complaint 
that  facilities  are  not  equal  to  requirements. 
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Interviews  with  some  of  the  larger  transporta- 
tion agents  have  demonstrated  beyond  all 
doubt  that  the  amount  of  traffic  operated  is 
largely  in  excess  of  the  present  carrying  facili- 
ties of  the  country,  and  the  difficulties  which 
the  transportation  companies  meet  with  are  not 
confined  to  any  particular  locality;  improve- 
ments made  at  one  point  seem  to  only  make 
room  for  a  more  acute  demand  in  some  other 
locality,  and  the  fact  that  the  companies  are 
compelled  to  provide  additional  facilities  gives 
the  land  speculator  an  opportunity  to  make  the 
corporations  involved  pay  much  more  largely 
than  otherwise  would  be  necessary  if  they  could 
simply  bide  their  time." 

ABRASIVE  MATERIALS. 

From  a  Manufacturer:  "The  demand  for 
carborundum  products  is  greater  than,  we  are 
able  to  contend  with  at  the  present  time  with 
our  present  equipment.  However,  we  are  put- 
ting on  large  additions  in  hopes  of  not  only 
keeping  up  with  the  present  demand,  but  with 
anticipated  growth.  This  statement  necessarily 
shows  that  we  do  not  consider  that  there  are 
too  many  people  engaged  in  the  abrasive  busi- 
ness. We  have  all  that  we  can  do  and  no 
doubt  our  competitors  are  in  the  same  predica- 
ment. We  are  not  dependent  upon  trusts  to 
any  extent  for  raw  material.  In  regard  to 
railroad  transportation,  would  say  that  we  are 
not  hampered  by  railroads  any  more  than  gen- 
eral business  is  hampered  by  the  railroads  of 
this  country  having  more  freight  than  they  can 
handle  with  their  present  equipment.  We  do  • 
not  anticipate  any  changes  in  the  prices  of  our 
products,  and  from  present  indications  the  de- 
mand for  goods  is  on  the  increase.  We  antici- 
pate not  only  a  very  good  season  this  year, 
but  believe  that  next  year  will  be  greater  than 
this  has  been." 

SHARPENING  STONES. 

From  a  Manufacturer:  "We  are  finding 
about  the  same  amount  of  competition  as  for- 
merly in  the  line. 

"As  to  there  being  too  many  people  in  the 
manufacture  of  our  line,  we  can  only  say  that 
we  have  always  felt  that  the  other  fellow'  was 
one  too  many. 

"As  to  our  depending  upon  a  trust  for  sup- 
plies, will  say  that  in  the  matter  of  raw  mate- 
rial we  are  not  dependent  upon  any  trust.  We 
,ihave  to  buy  some  goods,  however,  which  we 
,  use  in  the  manufacture  of  our  line  from  trusts. 

"As  to  railroad  transportation  we  have  been 
fairly  well  favored  with  cars,  but  we  are  hav- 
ing a  great  many  complaints  about  delayed 
goods,  many  of  our  customers  stating  that  it 
takes  twice  as  long  to  get  goods  over  the  same 
route  as  it  did  a  few  years  ago.    Also  as  an 


indication  that  railroads  are  badly  crowded 
with  business,  we  are  finding  our  claims  for 
lost  goods  very  much  larger  than  in  former 
years. 

"In  regard  to  changes  in  price  on  our  line, 
will  say  that  our  experience  is  that  it  is  cost- 
ing more  for  labor,  supplies  and  many  things 
that  go  to  make  up  our  busmess  than  it  has 
in  the  past,  and  it  has  onfy  been  through 
economy  in  manufacture  that  we  have  been 
able  to  continue  to  sell  at  prices  that  were 
ruling  before  the  general  advance  commenced. 
We,  however,  feel  that  an  advance  on  our 
general  line  is  almost  necessary  at  this  time." 

HARDWARE  SPECIALTIES. 

From  a  Manufacturer:  "The  demand  for 
goods  in  our  line  is  unusually  strong  with  us, 
to  the  extent  that  we  have  been  compelled  to 
add  largely  to  our  plant  in  the  way  of  addi- 
tional foundries,  which  will  more  than  double 
our  present  capacity.  These  improvements  we 
hope  to  have  in  full  operation  by  the  first  of 
September. 

"With  reference  to  raw  material,  while  in 
some  lines  we  have  had  trouble  in  getting  or- 
ders executed  promptly,  still  in  most  cases 
we  have  received  satisfactory  delivery.  We 
are  getting  pig  iron,  coke  and  lumber  as  fast 
as  we  require  the  same,  but  in  some  lines  of 
steel  goods,  and  specially  in  malleable  iron, 
we  are  having  considerable  difficulty  in  getting 
our  orders  filled  in  reasonable  time,  and  while 
there  are  many  other  manufacturers  of  goods 
in  our  line,  so  far  as  we  can  learn  they  are  all 
running  full  with  about  as  much  business  as 
they  can  handle.  It  seems  to  us  that  the  raw 
material  used  in  our  line  is  largely  controlled 
by  a  trust,  but  so  far  as  railroad  transporta- 
tion is  concerned  we  are  having  no  trouble  in 
this  direction  and  are  getting  very  satisfactory 
service." 

From  a  Manufacturer:  "The  outlook  was 
never  brighter  for  marketing  our  line  of  goods. 
It  will  be  a  surprise  to  us  if  there  is  any  fall- 
ing off  in  the  demand  during  the  balance  of 
this  year,  and  we  expect  the  activities  to  con- 
tinue at  least  until  the  middle  of  next  year. 
If  the  scarcity  and  high  prices  of  raw  materials 
continue,  and  especially  if  there  be  further 
advance,  it  will  mean  that  our  prices  will  have 
to  advance  in  proportion." 

WIRE    NAILS    AND   RIVETS. 

From  a  Manufacturer:  "The  demand  for 
goods  in  our  line  is  good,  but  the  supply  is 
equal  to  it  A  less  number  of  mills  could  sup- 
ply the  demand  without  material  mcrease  in 
their  machinery.  Most  of  our  raw  material 
is  made  by  the  so-called  trusts.    The  rjiilroads 
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have  been  too  much  crowded  to  make  prompt 
delivery  at  all  times.  Prices  are  firm,  but  we 
do  not  anticipate  much,  if  any,  advance.  We 
look  for  a  good  demand  for  the  remainder  of 
the  year  at  least" 

STOVES  AND  HEATERS. 

From  a  Manufacturer:  "We  make  cook 
stoves,  heating  stoves,  ranges,  furnaces,  etc. 
As  to  the  relation  now  existing  between  supply 
and  demand,  we  would  say  that  in  our  judg- 
ment, the  demand  during  the  balance  of  the 
year  for  goods  of  our  kind  will  be  greater 
than  the  supply.  That  is,  that  the  stove  foun- 
dries will  hardly  be  able  to  make  up  stock 
enough  to  meet  their  demands.  From  this  it 
is  evident  that  there  are  not  too  many  people 
engaged  in  the  manufacturing  of  stoves.  Very 
little  of  our  raw  material  comeS  from  the 
trusts,  and  what  we  have  bought  from  the 
trusts  has  been  supplied  in  reasonable  time. 
We  have  had  no  difficulty  whatever  so  far  in 
having  transported  with  reasonable  prompt- 
ness any  of  the  various  supplies  used  in  our 
foundry.  As  to  the  amount  of  goods  that  will 
be  absorbed  in  the  coming  season,  we  are  not 
able  to  say,  save  that  we  have  good  reason  to 
believe  that  we  should  be  able  to  market  at 
least  ten  or  twenty  per  cent,  more  goods  this 
year  than  last." 

GARDEN   IMPLEMENTS. 

From  a  Manufacturer:  "Trade  in  our  lines 
at  present  is  a  little  backward,  which  is  prob- 
ably caused  somewhat  by  the  fact  that  owing 
to  excessive  competition,  jobbers  do  not  know 
when  they  are  getting  bottom  prices  and  are 
therefore  holding  off.  It  is  a  very  bad  situa- 
tion for  us,  inasmuch  as  raw  materials  of  all 
kinds  entering  into  our  goods  have  been  ad- 
vancing, but  finished  products  are  being  con- 
stantly sold  for  less  money.  The  reason  of 
this  is  that  there  are  too  many  making  the 
same  lines  of  goods  and  the  anxiety  of  each 
one  to  do  as  much  of  the  business  as  possible. 

"We  do  not  know  that  we  are  dependent 
upon  the  trusts  for  much  ua  our  raw  materials, 
except,  perhaps,  in  the  steel  line,  and  we  can 
generally  pick  up  plenty  from  outside  sources, 
but,  of  course,  they  govern  their  price  largely 
by  the  figures  set  by  the  trusts. 

"On  one  of  our  lines  we  are  hampered  great- 
ly on  account  of  one  manufacturer  trying  to 
do  a  sort  of  mail  order  business ;  that  is,  hav- 
ing severed  their  relations  with  their  sales 
agent,  who  marketed  their  goods,  they  are 
writing  around  to  jobbers  offering  the  goods 
at  a  five  per  cent,  rebate,  in  lieu  of  the  com- 
mission they  would  have  to  pay  their  repre- 
sentative, or  the  expense  of  keeping  a  direct 
representative  on  the  road.  They  evidently 
figure  that  when  the  other  manufacturers  are 


selling  at  cost,  they  are  still  making  five  per 
cent. 

"In  regard  to  railroad  transportation,  will 
say  that  it  takes  entirely  too  long  for  goods 
in  most  cases  to  reach  their  destmation.  A 
week,  from  this  place  to  Chicago,  is  too  much 
time,  and  for  materials  coming  from  Connecti- 
cut, we  frequently  have  to  wait  fourteen  to 
sixteen  days. 

"It  is  our  impression  that  there  will  not  be 
quite  as  large  a  volume  of  goods  sold  during 
the  year  (from  August  to  August)  as  there 
has  been  the  past  year.  While  the  iron  mills 
are  all  filled  up  with  orders,  we  think  it  is 
caused  largely  by  the  fact  that  manufacturers 
are  placing  their  orders  farther  in  advance 
than  usual,  owing  to  the  delays  they  have  ex- 
perienced during  the  last  couple  of  years  in 
getting  materials  promptly." 

THE    CUTLERY    TRADE. 

From  a  Manufacturer:  "We  were  never  so 
busy  at  this  season  of  the  year  as  at  the  pres- 
ent time;  also,  our  sales  are  considerably 
larger  for  the  year  than  for  any  similar  period, 
and  each  year  shows  a  very  substantial  in- 
crease over  the  previous  one  in  the  matter  of 
sales. 

"So  far  as  the  relations  existing  between 
the  supply  and  demand  are  concerned,  can 
only  speak  for  ourselves,  and  in  our  case  the 
demand  has  been  greater  than  we  have  been 
able  to  supply,  owing  to  a  scarcity  of  desir- 
able help. 

"So  far  as  our  supply  of  material  from  the 
trusts  and  difficulties  in  the  way  of  transpor- 
tation are  concerned,  while  we  have  been  ham- 
pered more  or  less  during  the  past  year  in  this 
respect,  we  attribute  it  largely  'to  the  matter 
of  great  volume  of  business  being  done,  and 
that  they  probably  have  the  same  excuse  as 
ourselves,  not  being  able  to  handle  same  to 
the  best  advantage. 

"So  far  as  this  question  bears  upon  prices, 
we  .believe  that  things  are  about  even,  for  the 
reason  that  we  have  been  able  to  buy  some 
material  for  less  money  while  others  have 
slightly  advanced." 

THE  ANVIL  TRADE. 

From  a  Manufacturer:  "We  find  a  very 
urgent  demand  from  all  over  the  country  for 
our  product.  We  had  anticipated  somewhat  of 
a  slackening  in  demand  during  the  summer 
months.  While  this  has  been  proved  to  a  lim- 
ited extent,  yet  the  demand  at  the  present  time 
is  far  ahead  of  what  it  was  in  the  correspond- 
ing months  of  other  years.  From  present  in- 
dications and  from  the  urgent  requests  of  cus- 
tomers for  prompt  shipment,  it  is  our  belief 
that  stocks  in  the  hands  of  the  jobbers  are 
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low,  and  in  view  of  the  general  prevailing 
prosperous  condition  throughout  the  country, 
we  see  no  reason  why  the  demand  does  not 
continue  well  up  into  1907. 

"In  our  special  line  the  manufacturers  could 
undoubtedly  with  very  little  effort  take  care  of 
considerable  increase  of  demand.  Of  course, 
at  the  present  season  of  the  year,  owing  to  the 
hot  weather,  production  is  somewhat  handi- 
capped, owing  to  the  inability  of  the  men  to 
work  steady,  but  witti  cooler  weather  there 
will  be  absolutely  no  difficulty  in  keeping  up 
with  the  demand." 

THE    TRADE    IN    BELLS. 

From  a  Manufacturer:  "Our  business 
would  indicate,  particularly  in  the  matter  of 
purchasing  supplies  and  materials  for  our  own 
use,  that  the  relation  now  existing  between 
supply  and  demand  is  considerably  in  favor 
of  demand;  in  other  words,  the  supply  does 
not  in  any  way  seem  to  be  sufficient  for  pres- 
ent demands. 

"From  our  point  of  view  in  our  own  line  of 
manufacture,  we  should  say  that  the  supply 
was  just  about  keeping  pace  with  the  demand. 
Also  we  believe  there  are  too  many  people 
engaged  in  the  manufacture  of  our  lines  of 
goods.  This,  however,  may  be  construed 
somewhat  selfishly,  and  will  say  that  all  man- 
ufacturers in  our  line  seem  to  be  doing  a  fair 
size  and  profitable  business.  We  seem  to  be 
depending  very  largely  for  our  raw  material 
and  supplies  upon  trusts.  The  greatest  quan- 
tity of  material  we  have  to  buy  from  the  Unit- 
ed States  Steel  Corporation,  or  subsidiary,  or 
dependent  companies,  there  being  a  very  close 
combine  in  the  cold  rolled  steel  market,  whose 
price  it  seems  well  nigh  impossible  to  break. 

"Also  we  are  much  hampered  in  the  way  of 
railroad  transportation,  having  to  allow  alto- 
gether too  much  time  in  the  way  of  shipment 
on  account  of  possible  delays.  For  instance, 
at  the  present  moment  we  are  waiting  for  coal 
which  has  been  shipped  to  us  from  the  West 
Virginia  regions  since  the  21st  day  of  July. 
Ordinarily,  this  coal  comes  through  inside  of 
a  week.  You  can  see  by  this  that  it  is  tak- 
ing about  three  times  the  time  it  should. 

"The  amount  of  goods  which  promise  to  be 
absorbed  during  the  coming  season  is  greater 
than  ever,  and  there  is  no  possibility  of  any 
considerable  change  in  price." 

THE    TOOL   TRADE. 

From  a  Manufacturer:  "We  think  it 
would  be  quite  possible  to  fill  many  pages  with 
an  account  of  the  present  conditions  surround- 
ing manufacturers,  particularly  those  making 
small  tools. 


"The  enormous  demand  which  has  existed 
for  the  last  twelve  months  shows  no  sign  of 
abating;  the  difficulties  incident  to  the  pro- 
curing of  raw  material  increase  and  multiply; 
transportation  annoyances  and  vexations  are 
to  be  made  worse  by  the  labor  troubles  in  New 
York  and  in  other  larger  transfer  points;  sup- 
plies of  any  kind  are  hard  to  procure  and  ad- 
vances are  continually  thrust  upon  us. 

"Despite  all  these  difficulties,  we  feel  that 
we  have  made  an  excellent  showing  in  being 
able  to  take  care  of  a  volume  of  business  near- 
ly forty  per  cent,  in  excess  of  any  previous 
year  and  at  the  same  time  serve  our  cus- 
tomers with  reasonable  promptness.  We  are 
strongly  opposed  to  advancing  the  price  of  our 
production  and  shall  refrain  from  doing  so  as 
long  as  possible." 

AUGER   BIT    MARKET. 

From  a  Manufacturer:  "Regarding  the  sup- 
ply and  demand  for  our  line  of  goods,  would  . 
say  that  the  demand  at  the  present  time  is 
temporarily  larger  than  the  supply,  but  the 
latter  will  catch  up  after  a  few  months  as 
nearly  all  the  manufacturers  are  adding  to 
their  equipment.  There  are  not  too  many 
people  engaged  in  the  manufacture  of  our  line, 
but  there  are  enough  to  take  care  of  any  prob- 
able demand. 

"We  are  now  buying  our  raw  material 
from  the  so-called  trust,  but  we  can  buy  about 
the  same  quality  from  independent  manufac- 
turers at  about  the  same  prices.  In  common 
with  all  manufacturers,  we  suffer  from  delays 
in  freight  shipments  of  raw  material.  We 
are  also  inconvenienced  by  delays  on  ship- 
ments to  our  customers.  We  wish  that  all  the 
railroads  in  the  country  would  take  up  a  uni- 
form classification. 

"We  do  not  look  for  any  changes  in  prices 
in  our  line  in  the  near  future.  The  sales  of 
our  line  of  goods  during  the  coming  three 
months  will  be  fully  up  to  the. amount  manu- 
factured." 

AGRICULTURAL    IMPLEMENTS. 

From  a  Manufacturer:  *The  past  season 
has  been  veiry  prosperous  in  nearly  all  agri- 
cultural sections,  and  the  demand  for  steel 
goods  has  kept  the  various  factories  busy,  but 
practically  all  orders  have  been  filled.  The 
prospect  from  a  manufacturer's  standpoint 
seems  satisfactory  and  increased  facilities  are 
being  made  to  take  care  of  any  increased  de- 
mand should  such  condition  arise. 

"There  is  very  little  material  entering  into 
the  manufacture  of  steel  goods,  but  what  can 
be  secured  from  sources  not  connected  with 
any  trust,  if  so  desired.     Railroads  should,  be 
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required  to  give  better  service  as  regards  de- 
liveries, especially  shipments  in  car  lots. 

*'On  account  of  the  greatly  increased  cost  of 
material,  as  well  as  labor,  a  lower  price  can- 
not be  expected." 

machinists'  tools. 

From  a  Manufacturer:  "Present  conditions 
surrounding  the  manufacture  of  our  line  of 
goods  are  unprecedented.  The  demand  for  all 
of  the  goods  which  we  maniiiacture  is  greater 
than  we  have  ever  before  experienced,  and  re- 
ferring particularly  to  competitive  lines,  the 
supply  seems  to  be  a  little  behind  the  demand. 

"Under  present  conditions  there  are  not  too 
many  people  engaged  in  the  manufacture  of 
our  line  of  goods,  and  there  seems  to  be  plenty 
of  business  for  all  parties  contemplating  en- 
tering these  lines.  We  are  not  dependent 
upon  trusts  for  supply  of  raw  material. 

"While  railroad  transportation  is  slow,  we 
have  known  it  to  be  in  a  worse  condition  and 
are  rather  fearful  of  the  results  when  cold 
weather  approaches. 

"We  do  not  anticipate  any  material  changes 
in  prices  of  the  goods  we  manufacture,  and 
we  expect  that  the  coming  season  v/ill  show  a 
greater  demand  than  ever  for  the  goods  men- 
tioned." 

imported    Nail    Makers 

A  decision  of  interest  to  the  manufacturers 
and  users  of  Horse  Nails  was  recently  made 
by  the  Secretary  of  Commerce  and  Labor. 
Complaint  was  made  that  the  Hoopston  Horse 
Nail  Co.,  of  Hoopston,  111.,  had  imported  three 
machinists  from  St.  Johns,  N.  B.,  under  a 
labor  contract  in  violation  of  the  national  law. 
These  men  were  ordered  before  a  special 
board  in  Chicago  in  order  that  they  might 
show,  if  possible,  why  they  should  not  be  de- 
ported. In  the  hearing  it  was  shown  that  the 
"Parsons  process"  of  making  horseshoe  nails 
by  rolling  cold  iron  is  quite  different  irom  any 
corresponding  process  that  had  ever  been  used 
in  the  United  States.  The  imported  machinists 
had  been  practising  on  these  machines,  which 
have  been  in  use  in  Canada  for  the  last  five 
years,  and  had  through  daily  experience  be- 
come familiar  with  the  amount  and  character 
of  the  adjustment  required.  The  decision  of 
the  secretary  was  to  the  effect  that  suitable 
labor  to  handle  these  machines  could  not  be 
found  in  the  United  States,  since  no  one  here 
could  have  had  the  time  of  training  necessary 
to  enable  him  to  operate  the  Parsons  process 
successfully.  Another  feature  of  the  case 
which  strengthened  the  view,  .of  the  depart- 
ment was  that  the  said  aliens  were  actually 
paid  more  by  the  Hoopston  Horse  Nail  Co. 
than  mechanics  of  similar  grade  received  in 
the  United  States. 


The  Proposed  Canadian  Tariff 

When  the  Canadian  Parliament  reassembles 
this  fall  it  will  take  up  in  earnest  the  question 
of  a  tariff  which  is  a  matter  of  considerable 
importance  to  the  American  manufacturers 
and  exporters  of  Hardware.  A  bill  has  been 
prepared  by  the  minister  of  finance  and  his 
colleagues,  and  its  passage  is  said  to  be  a  fore- 
gone conclusion,  because  of  the  large  majority 
for  the  government  in  that  body. 

It  is  reported  in  Canada  that  in  this  bill  an 
opening  will  be  made  for  a  reciprocity  agree- 
ment with  the  United  States.  However,  33% 
per  cent,  preferential  in  favor  of  British  goods 
which  now  exists  will  be  changed,  so  that  the 
goods  to  be  admitted  at  preferential  rates  will 
be  specifically  mentioned  in  the  bill.  There  is 
a  probability  that  the  anti-dumping  clause  may 
be  relinquished.  Maximum  and  minimum 
rates  are  anticipated,  from  which  maximum 
rate  concessions  will  be  made  to  such  nations 
as  give  preferential  treatment  to  Canadian 
goods.  There  is  no  expectation  that  the  tariff 
will  be  revised  downward,  according  to  all 
reports  received  from  authoritative  sources. 

Barbed  Wire  in  Brazil 

There  is  a  movement  in  Brazil  toward  sa 
changing  the  tariff  schedule  that  barbed  wire 
will  be  placed  on  the  free  list.  The  amount 
of  barbed  and  othei-  wire  imported  from  the 
United  States  has  not  been  large,  but  the 
trade  was  increasing  until  the  present  high 
duty  was  imposed,  and  the  possibilities  of  this 
trade  in  a  country  like  Brazil,  with  great 
estates  but  slightly  improvea,  are  immense  if 
favorable  conditions  can  be  had. 

In  1903  there  was  imported  from  the  United 
...tates  3,969  tons  of  wire,  nearly  all  of  which 
was  barbed  wire,  and  in  1904  the  amount  was 
increased  to  5,34i3  tons.  Ihe  importations  for 
1905  were  much  smaller.  Inree-point  barbs 
are  most  popular. 

The  United  States  has  far  less  of  the  wire 
trade  of  the  country  than  it  should  have.  Wire 
of  all  kinds  (iron  or  steel)  was  imported  in 
the  last  year  for  which  figures  are  now  to  be 
had  (1906)  to  the  amount  of  17,073  metric 
tons,  valued  at  $1,278,147,  as  compared  with 
15,690  tons,  valued  at  $1,154,990,  the  year  pre- 
vious. Of  these  importations  Germany  sent 
about  two-thirds,  the  United  States  one-fourth, 
and  other  nations  the  balance,  Germany  losing 
slightly  and  the  United  States  gaining  propor- 
tionately in  the  last  two  years. 

At  present  the  United  States  has  less  trade 
in  metals  in  Brazil  thai;  any  other  great  na- 
tion— in  fact,  the  amount  of  metal  from  the 
United  States  is  so  small  that  it  does  not  even 
appear   as   a   separate   entry  in   the   Brazilian 
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tustoms  returns,  although  the  United  States 
produces  in  great  abundance  some  of  the 
metals  now  imported.  According  to  dealers  in 
Rio  de  Janeiro  this  is  almost  altogether  the 
fault  of  the  American  exporter.  Where  prices 
are  the  same  the  Brazilian  dealer  at  present 
buys  of  Europe  exclusively.  When  the  metal 
business  in  the  United  States  has  been  slack 
orders  from  Brazilian  houses  have  been  sought 
and  filled.  When  the  purchasers  sought  to 
secure  a  second  consignment  of  the  same  sort 
of  metal  at  the  same  prices  they  were  met  by 
actual  refusals  or  general  indifference,  which 
probably  may  be  explained  by  the  fact  that  the 
trade  at  home  had  become  more  brisk  and 
the  American  dealers  did  not  value  Brazilian 
orders  so  long  as  they  could  get  all  the  busi- 
ness they  could  care  for  from  American  con- 
sumers. 

The  National  Aasoclatlona 

The  American  Hardware  Manufacturers' 
Association  and  the  National  Hardware*  Asso- 
ciation are  to  again  hold  their  annual  meetings 
at  Atlantic  City  in  October,  choosing  that 
month  this  year  instead  of  November,  which  is 
the  usual  time  of  meeting.  The  headquarters 
will  be  at  the  Marlborough-Blenheim,  the  finest 
hotel  at  the  famous  watering  place. 

Atlantic  City  has  many  advantages,  not  the 
least  of  which  is  found  in  the  fact  that  mem- 
■  bers  who  go  there  attend  more  strictly  to 
association  business  than  they  do  in  cities  that, 
like  Washington,  offer  «uch  numerous  and  daz- 
zling counter  attractions  Still  another  advan- 
tage is  found  in  the  fact  hat  the  place  is  an 
excellent  one  in  which  to  breathe  fresh  air,  get 
the  dust  out  of  one's  lungs,  and  rest  the  tired 
business  soul.  One  has  to  go  to  bed  by  mid- 
night, as  everything  is  shut  up. 

The  committees  of  the  two  associations  who 
are  charged  with  the  arrangement  of  a  joint 
programme,  are  already  engaged  in  comparing 
notes  as  to  subjects  that  can  be  discussed  to 
the  good  of  the  entire  trade,  and  as  to  how 
the  interest  in  the  proceedings  can  be  main- 
tained. Not  that  there  has  been  a  failure  in 
either  direction  in  the  past,  but  because  it  is 
the  aim  of  the  responsible  managers  of  each 
association  to  make  the  programme  of  each 
tCcurring  year  better  than  that  of  the  year  pre- 
ceding it.  A  number  of  live  topics  are  being 
considered.  Said  one  of  these  gentlemen :  "We 
are  anxious  to  put  more  ginger  into  our  pro- 
ceedings. We  are  not  only  looking  for  impor- 
tant facts,  but  wish  to  load  them  with  fire- 
works." 

There  are  two  minds  as  to  what  form  the 
annual  banquet  shall  take — for  of  course  this 
always  festal  occasion  will  not  be  omitted. 
There  are  many  of  the  trade  who  would  like 


to  go  back  to  the  plan  followed  in  the  begin- 
ning; in  the  days  when  these  associations  were 
new,  and  the  various  branches  of  the  trade 
were  becoming  socially  acquainted  with  each 
other.  That  was  to  select  the  after-dinner 
speakers  from  the  trade  itself — ^to  make  the 
gatherings  a  home-party,  where  men  who  are 
of  the  Hardware  trade  talked,  on  their  feet,  to 
each  other. 

In  recent  years  the  occasions  have  become 
more  general  in  character.  Men  of  national 
importance,  law-makers,  officials,  famous  ora- 
tors have  been'  present  to  grace  the  occasions 
with  their  wisdom  and  eloquence.  Whether  or 
not  the  change  has  been  in  the  direction  of 
increased  interest  is  a  question  about  which 
there  is  a  difference  of  opinion. 

But  one  thing  is  certain — ^the  meetings  of 
October,  1906,  will  be  worth  attending. 

Mr.  Simmons  and  the  Boy 

A  man  from  St.  Louis  tells  the  following 
story  on  Mr.  E.  C.  Simmons:  When  he  was 
engaged  in  the  active  personal  management  of 
the  details  of  his  Hardware  establishment,  a 
small  office  boy  came  into  his  room,  and  in  a 
polite  manner  asked  for  an  increase  of  salary. 
Mr.  Simmons  listened  to  his  request,  and  then 
asked,  "How  much  are  they  paying  you  now, 
Johnny?" 

"Two  dollars  and  a  half  a  week,  sir,"  was 
the  answer. 

"Two  dollars  and  a  half  a  week!"  said  Mr. 
Simmons  in  aflfected  surprise.  "Why,  when  I 
was  your  age  I  only  got  one  dollar  a  week,  and 
was  glad  to  get  it." 

"Yes,  sir,"  said  Johnny,  "but  perhaps  you 
weren't  worth  any  more." 

The  boy  got  the  raise. 

Heada  the  Police 

Howard  M.  Hart,  of  the  Russell  &  Erwin 
Mfg.  Co.,  is  president  of  the  police  board  of 
New  Britain.  The  thieves  and  tramps  who 
strike  that  city  in  the  expectation  of  doing 
business  take  one  look  at  Mr.  Hart's  square-set 
jaw  and  big  arms,  and  leave  on  the  next  train. 
Those  who  have  heard  the  story  of  how  he 
escaped  from  the  burning  hospital  in  New 
York,  never  stop  running  until  across  the  Cana- 
dian border. 


Carl  Kaufman,  General  Manager  of  The 
Motor  Car  Equipment  Co.,  New  York,  sailed 
for  Europe  last  month,  to  conclude  some  im- 
portant arrangements  'for  the  distribution  of 
their  goods  throughout  the  European  conti- 
nent and  to  also  arrange  for  the  general  Unit- 
ed States  agency  of  several  European  manu- 
facturers of  automobile  specialties,  whose 
goods  have  met  with  favor  in  this  country. 
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THE  EXPORT  OF  AMERICAN  FIREARMS 


By  a  FisEARMS   Manufactuser. 

To  a  majority  of  the  American  manufac- 
turers the  export  trade  is  an  unsolved  prob- 
lem. 

The  firearms  makers  undoubtedly  have  more 
difficulties  to  overcome  in  marketing  their 
wares  abroad  than  almost  any  other  line. 

Many  foreign  countries  have  placed  such 
restrictions  around  the  seller  and  user  of  fire- 
arms, as  to  •  almost  make  it  prohibitory,  of 
which  India  is  a  fair  example.  Again,  the 
average  firearm  cost  is  two-thirds  labor,  one- 
third  material,  at  say,  $3  per  day  at 
home  against  sixty  cents  per  day  abroad. 
Hence  an  arm  costing  $15  to  make  in 
the  United  States,  would  cost  $7  to  make 
in  Belgium,  which  is  our  principal  competitor. 
Fortunately,  however,  the  American-made  ar- 
ticle is  of  a  superior  quality  and  will  command 
a  higher  price  than  its  competitor  made 
abroad. 

But  few  of  the  American  makers  of  fire- 
arms have  "scratched  the  surface"  in  gaining 
foreign  trade,  for  many  reasons.  Since  the 
Dingley  tariff,  giving  additional  protection 
which  barred  out  many  foreign  goods,  the 
American  makers  have  been  kept  busy  taking 
care  of  the  domestic  trade,  and  the  "good 
times"  have  increased  the  home  demand. 
Hence  they  were  not  anxious  for  more  worlds 
to  conquer,  and  right  here  let  us  state,  a  re- 
duction in  tariff  on  firearms  would  seriously 
injure  the  manufacturers,  and  free  trade 
would  reduce  their  output  over  one-half,  clos- 
ing some  factories  entirely. 

American  manufacturers  not  having  had 
the  generations'  experience  that  our  foreign 
competitors  have  had,  are  not  in  a  position 
to  handle  the  trade  as  intelligently  as  they, 
and  having  been  "stung"  so  often  with  fake 
propositions,  that  "looked  good"  both  at  home 
and  abroad,  they  are  now  often  over-conserva- 
tive. 

Our  foreign  competitors  grant  long  time, 
usually  six  months,  and  often  a  year,  to  pay 
for  the  goods  which  we  are  inclined  to  de- 
mand cash  or  practically  so. 

Our  goods  are  largely  machine-made,  and 
variations  or  options  cannot  be  given  on  small 
orders,  while  foreign  goods  are  hand-made, 
and  every  arm  can  be  made  different  with  very 
little  additional  expense,  and  different  coun- 
tries demand  widely  different  patterns,  and 
the  quantities  ordered  will  not  permit  Ameri- 
can manufacturers  to  accept  the  business. 

The  superior  quality  of  American-made 
arms  is  recognized,  and  our  higher  grade  of 


revolvers  are  sold  the  world  over.-  Repeating 
rifles  and  repeating  shotguns  are  not  exten- 
sively made  abroad,  and  probably  more  free 
from  competition  than  any  other  item. 

The  demand  for  medium-priced  American- 
made  arms  of  all  kinds  is  growing,  and  the 
trade  increasing  very  rapidly,  because  of  qual- 
ity, even  if  we  cannot,  and  do  not,  try  to  meet 
them    in    price. 

Continental  Europe  and  Asia  are  not  as 
good  markets  for  U3  as  are  the  countries  of 
South  America,  Mexico,  Canada  and  Aus- 
tralia. * 

Nearly  all  governments  manufacture  their 
own  munitions  of  war,  but  often  call  on  pri- 
vate makers  for  specialties,  or  in  emergency, 
order  ammunition.  Insurgents,  however,  are 
in  the  market  nearly  all  the  time  picking  up 
supplies,  which  in  this  country  is  done  largely 
through  New  York  brokers. 

COMMENTS  ON  THE  SITUATION. 

The  manager  of  a  concern  extensively  mak- 
ing cartridges,  said  to  a  representative  of  the 
Hardware  Dealers'  Magazine: 

"We  are  doing  quite  a  large  export  busi- 
ness, but  at  the  same  time  we  have  not  got- 
ten deep  enough  into  it  to  be  able  to  give  you 
a  statement  regarding  it  which  would  repre- 
sent conditions  accurately.  We  have  had  our 
hands  full  in  caring  for  the  domestic  demand 
for  our  product,  and  as  a  result  have  not  felt 
justified  in  seeking  a  large  foreign  outlet  for 
our  goods.  We  believe,  however,  that  when 
the  capacity  of  our  factories  will  permit  we 
can  solicit  and  secure  a  very  handsome  volume 
of  business,  for  our  experience  thus  far  indi- 
cates that  American-made  goods  can  be  very 
readily  sold  in  almost  any  part  of  the  world 
if  pushed.  Furthermore,  we  have  great  con- 
fidence in  the  merits  of  our  line." 

Said  the  manager  of  another  large  concern : 
"In  these  markets  where  arms  and  ammuni- 
tion are  prohibited,  or  where  the  regulations 
are  so  strict  as  to  practically  amount  to  the 
same  thing,  or  where  the  duty  is  so  high  as 
to  discourage  the  importation,  it  is  generally 
a  part  of  the  well-defined  policy  on  the  part 
of  such  foreign  government,  to  prevent  their 
citizens  or  a  certain  ntunber  of  them,  from 
securing  arms,  thus  preventing  trouble. 

"In  the  markets  where  these  conditions  do 
not  apply,  it  is  simply  a  question  of  whether 
.the  steamship  companies  will  take  our  class 
of  goods,  otherwise  such  markets  are  open  and 
any  firm  can  exploit  them,  and  with  a  little 
hard  work  and  patience  secure  good  business." 
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THE    GOODS    MADE    IN    BELGIUM. 

In  connection  with  the  above,  it  may  be  of 
interest  to  note  how  Firearms  are  made  in 
Belgium:  The  large  majority  of  the  work- 
men in  the  trade  carry  on  their  work  at  home, 
having  private  forges  and  workshops,  and  are 
engaged  in  one  special  branch  of  the  trade 
at  which  they  become  extremely  skillful  and 
which  they  bring  to  the  highest  point  of  per- 
fection. 

These  workmen  carry  on  their  trade  for 
years,  initiating  the  members  of  their  families 
into  their  own  particular  branch,  always  en- 


deavoring to  give  a  perfect  finish  to  their 
manufactures  and  to  discover  and  carry  out 
new  theories.  The  maker  of  barrels,  for  in- 
stance, is  frequently  engaged  in  manufactur- 
ing barrels  for  several  different  factories  at 
the  same  time,  'and  the  better  the  work 
and  the  higher  the  finish  of  the  articles  he 
produces  the  more  probability  there  is  of  his 
obtaining  regular  and  lucrative  employment. 
Thus  the  major  part  of  the  workers  in  the 
Liege  arms  industry  are  practically  their  own 
masters,  the  remuneration  that  they  receive 
for  their  work  depending  entirely  upon  their 
intelligence,  ability  and  application. 


ADVERTISING  EXPERTS  ON  ADVERTISING 

Not  Old  Enough  to  Answer 

By  George  E.   Long,  Joseph  Dixon  Crucible 


Co. 

*'What  is  advertising,  and  how  should  one 
advertise?"  Well,  we  have  been  placing  ad- 
vertising for  a  great  many  years.  The  writer 
personally  has  had  charge  of  the  Dixon  ad- 
vertising for  about  twenty-five  years,  and 
what  wouldn't  he  give  if  he  could  only  know 
how  he  should  spend  the  Dixon  money  and 
what  is  the  best  advertising! 

Possibly,  advertising  may  be  very  much  like 
religion,  almost  any  kind  may  be  good  if  a 
man  conscientiously  lives  up  to  and  follows 
out  the  best  part  of  that  religion  which  may 
be  handed  out  to  him. 

Where,  for  instance,  a  concern  succeeds  as 
well  as  the  Dixon  Company  has  in  gaining  fa- 
vorable publicity,  and  having  a  business  at 
the  present  time  as  it  has  where  orders  can- 
not be  filled,  it  is  fair  to  presume  that  the 
money  has  been  spent  for  advertising  with  a 
fair  amount  of  wisdom,  but  goodness  only 
knows  how  much  has  been  wasted. 

It  may  be  like  shooting;  many  shot  go 
astray,  but  occasionally  one  may  bring  down 
a  canvasback. 

Seriously,  we  cannot  attempt  to  answer 
your  inquiries;  we  would  rather  leave  it  to 
some  younger  advertisers.  It  is  a  solemn  sub- 
ject, even  more  so  than  the  tariff,  or  who's 
to  be  the  next  President. 

The  Consumer  the   Baefe 

By  a  Firearms  Manufacturer. 

Advertising  has  been  defined  as  being  sales- 
manship on  paper — long-distance  salesman- 
ship. 

To  make  it  pay — it  must  be  judicious — 
media  must  be  selected  with  care — copy  must 
be  right — auxiliary  advertising  in  direct  cir- 
cular campaigns  must  be  regular  and  oppor- 
tune.     Consumer — Retailer — ^Jobber — must    be 


appealed  to  in  ways  that  are  effective,  con- 
vincing and  result  ful. 

Indiscriminate  use  of  space,  without  regard 
to  class  of  circulation  and  ignorance  of  the 
utility  of  medium  for  one's  own  particular 
proposition,  are  potent  factors  for  wasting  ad- 
vertising appropriations.  Lack  of  coherence 
in  the  essential  elements  of  advertising  cam- 
paigns is  another  reason  for  scoring  failures. 

Advertising  should  be  very  carefully  sys- 
tematized— the  appropriation  placed  in  charge 
of  an  experienced  publicity  promoter  and  a 
department  of  advertising  created;  provided, 
of  course,  the  concern  is  sufficiently  large  to 
warrant   it. 

The  efficiency  of  a  "Follow-up  System"  can 
best  be  demonstrated  in  a  mail-order  propo- 
sition. Our  publicity  is  mainly  educational 
and  along  the  regular  channels  of  Consumer — 
Retaile  r — Jobber — Manuf actu  r  er. 

The  fundamental  basis  of  our  advertising 
is  the  consumer. 

Considerable  of  our  efforts  are  consequently 
directed  to  interest  the  individual,  who  in  turn 
applies  to  his  merchant  for  supplies  in  our 
line;  the  latter  party  then  specifies  his  orders 
through  the  jobber,  and  the  wholesale  dis- 
tributor then  obtains  goods  from  us;  i.e,,  the 
manufacturer. 

The  many  branches  and  varieties  of  a  per- 
fect advertising  system  cannot  be  reierred  to 
in  a  brief  expression  of  views;  space  not  per- 
mitting an  elaborate  and  comprehensive 
resume  of  what  a  first-class  advertising  de- 
partment is,  and  should  be. 

To  summarize — ^Judicious  advertising  is  the 
only  species  of  profitable  advertising. 

Follow  Advertising   Up  Closely 

By   Henry   W.   Avery,  Avery   Stamping  Co. 

We  carry  our  advertisements  in  the  trade 

journals  more  as  a  directory  than  anything, 

and  we  do  some  circularizing,  but  we  will  try 
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to  answer  your  questions  as  you  have  given 
them : 

1.  Advertising  is  making  your  goods  known 
to  both  the  consumer  and  distributor. 

2.  Would  say,  first,  advertising  in  trade 
papers  for  directory  purposes,  and  then  cir- 
culars, not  only  to  the  wholesale  but  retail 
trade,  and  if  your  line  of  goods  warrants  it, 
circulars   direct    to    the   consumer. 

3.  We  have  foimd  by  advertising  through 
trade  papers,  circularizing  and  following  same 
lip  by  card  system  that  we  have  got  good  re- 
sults. 

4.  Some  advertising  schemes  look  good, 
and  when  you  try  them  they  are  flat  failures; 
others  that  do  not  look  so  flattering  turn  out 
better  than  you  expect  them  to.  We  do  not 
believe  in  one  cent  enclosed  circulars,  as  we 
believe  that  is  a  waste  paper  matter.     News- 


paper advertising  will  not  bring  you  much 
trade  unless  you  follow  it  up  by  energetic  card 
system,  and  also  by  personal  solicitation  of 
your  traveling  men. 

5.  We  have  been  persistent  advertisers  in 
trade  papers,  but  have  not  been  persistent  in 
our  circulation. 

G.  If  you  advertise,  the  same  should  be 
done  intelligently  and  constantly  attended  to, 
putting  it  in  the  hands  of  one  person  so  that 
the  ground  may  not  be  covered  too  much.  The 
follow-up  system  of  advertising  in  our  opin- 
ion is  the  best,  but  a  circular  every  day  or 
two  is  too  much. 

7.  We  believe  having  a  card  system  is  the 
best  method  of  following  up  your  advertis- 
ing, as  you  can  check  these  up  when  you  get 
your  returns  and  know  why  the  party  does 
or  does  not  buy,  and  whether  they  are  inter- 
ested in  your  line. 


FIXED   PRICES  AND  SPECIAL  BRANDS 


"I  noticed  in  the  Hardware  Dealers'  Maga- 
zine for  August,"  said  a  leading  Hardware 
manufacturer,  "the  favorable  comments  of  a 
number  of  jobbers  on  Special  Brands.  Well, 
from  their  standpoint  one  can  hardly  blame 
them.  If  I  were  a  jobber  I  would  probably 
shout  myself  hoarse  in  proclaiming  the  merits 
of  private  or  special  brands.  They  often  pay 
the  jobber  over  lOO  per  cent,  net  profit.  Can 
you  blame  him  for  preferring  private  brands? 

"Special  Brands  are  intended  to  free  the 
owner  from  competition  and  thus  sell  (usually) 
inferior  goods  at  a  greater  profit  than  could 
otherwise  be  obtained.  Argue  as  they  may,  it 
resolves  itself  down  to  one  of  profit. 

'The  retail  merchant  pays  more  for  jobbers' 
brands  than  for  the  same  quality  under  factory 
brands,  and  so  does  the  consumer.  Private 
brands,  as  a  rule,  do  not,  generally  speaking, 
signify  anything  as  far  as  quality  is  concerned. 
I  am  told  jobbers  often  buy  articles  from  a 
factory  knowing  them  to  be  seconds,  have  them 
put  up  under  their  own  brand  and  label,  and 
their  salesmen  sell  and  guarantee  them  as  first 
quality  goods. 

"I  am  also  advised  by  the  best  authority  that 
many  jobbers  buy  two  and  three  articles  of  the 
same  quality  and  price,  slightly  changed  in 
appearance  but  with  different  brands,  and  sell 
the  two  or  three  articles  as  of  different  qual- 
ity and  at  widely  different  prices. 

"The  jobbers  that  guard  the  quality  of  their 
special  brands  most  jealously  do  not  hesitate 
to  change  from  one  factory  to  another.  Can 
they  expect  to  change  from  time  to  time  on 
account  of  price  and  retain  quality? 


"Jobbers  change  so  often,  it  is  quite  common 
to  send  parts  from  one  factory  to  another  to 
get  them  duplicated,  not  being  able  to  locate 
the  factory  from  which  they  originated.  The 
reason  jobbers  sidetrack  factory  brands  is 
because  competition  among  salesmen  forces 
prices  down  until  unprofitable,  and  under  pri- 
vate brands  they  can  be  sold  at  a  profit. 

"Manufacturers  are  waking  up  to  the  fact 
that  to  keep  the  jobber  interested,  fixed  selling 
prices  for  the  jobber  must  be  placed  on  their 
goods,  and  a  greater  profit  guaranteed  than 
formerly,  ana  force  the  jotiber  to  hold  to  these 
fixed  prices,  else  well-known  goods  will  be  sold 
at  cost  as  leaders  and  sales  for  the  same 
avoided. 

"With  over  8,000  Hardwire  salesmen  drum- 
ming trade  from  every  nook  and  corner,  and  all 
instructed  to  push  the  sale  of  special  brands 
first,  last  and  all  the  time,  we  are  surprised 
at  the  small  amount  sold,  considering  the  con- 
centrated efforts  of  the  jobbing  interests. 

"The  same .  quality  of  goods,  ninety-nine 
times  out  of  every  hundred,  costs  the  retailer 
and  consumer  more  under. Special  Brands  than 
under  factory  brands,  and  sometimes  more 
than  double.  The  jobbers  feel  that  the  late 
discussions  on  private  brands  have  increased 
the  sale  of  the  same.  The  manufacturers  are 
equally  satisfied  that  it  has  increased  the  sale 
of  factory  brands,  and  both  are  happy.  But 
the  discussions  have  shown  the  retailer  that 
private  brands,  as  a  rule,  stand  for  profits  and 
not  quality." 

"Go  on  ;  that's  interesting,"  said  the  magazine 
man. 
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"Jobbers  plead  that  they  protect  the  retailer 
by  giving  exclusive  sale/'  the  speaker  con- 
tinued, "and  many  manufacturers  are  to-day 
considering  the  same  plan.  The  jobbers  are 
playing  football  with  some  lines  that  could  be 
sold  direct  to  the  retailer  to  the  mutual  benefit 
and  satisfaction  of  the  manufacturer  and 
retailer,  and  we  will  see  in  the  next  few  years 
many  more  manufacturers  selling  the  retailers 
and  even  consumers,  than  at  the  present  time. 

"There  are  many  reasons  why  the  catalogue 
houses  do  not  sell  jobbers'  special  brands,  and 
the  principal  one  is  because  catalogue  houses 
do  not  want  and  will  not  buy  special  brands, 
but  prefer  factory  brands,  which,  if  the  manu- 
facturers refuse  to  supply,  have  little  difficulty 
in  obtaining  from  the  jobbers,  even  to-day,  at 
very  low  prices.  Not,  however,  from  the  lead- 
ing Hardware  jobbers  or  many  of  the  associa- 
tion members,  but  of  late,  largely  from  specialty 
houses,  but  it  has  been  a  very  short  time  since 
the  jobbers  'repented'  and  were  'falling  over 
themselves'  to  sell  catalogue  houses  even  at 
cost  to  increase  their  purchasing  power. 

"Most  manufacturers  are  now  selling  th« 
retail  catalogue  houses  with  an  agreed  selling 
price,  insuring  the  retailer  a  reasonable  profit 
transportation  charges  added. 

"One  jobber  asks,  'Why  are  some  manufac- 
turers now  advertising  so  extensively  who  ad- 
vertised but  little  before?'  and  answers  his  own 
query,  'It  is  to  overcome  the  effect  of  special 
brands,'  and  a  manufacturer  might,  with  equal 
logic,  ask  and  answer  the  following:  *Why 
do  jobbers  now  advertise  so  extensively  who 
never  advertised  before  ?*  'Because  of  the  fall- 
ing off  in  sales  ot  private  brands  and  the  loss 
of  confidence  of  the  retailers  in  the  quality  of 
the  same.' 

"Like  the  poor,  special  brands  will  always 
be  with  us ;  the  retailer  has  learned  that  quality 
is  an  unknown  quantity,  as  is  the  jobber's 
profit  The  jobber  cannot  be  blamed  for  push- 
ing private  brands,  as  it  means  to  him  greater 
profits — ^profits  that  any  association  as  a  body 
would  not  dream  of  mentioning  even  behind 
the  door  in  low  breath." 


Mowing  Machines  Free  of  Duty 

Word  is  sent  from  Bergen,  Norway,  that  a 
recent  order  has  been  issued  from  the  Finance 
Department  by  which  mowing  machines  are 
admitted  free  of  duty  into  Norway  until  fur- 
ther notice.  It  is  from  the  United  States  that 
all  the  mowing  machines  used  in  that  country 
are  imported,  so  this  order  will  be  of  interest 
to  manufacturers.  It  is  a  modification  of  the 
new  tariff  law  of  the  Kingdom  of  Norway 
that  went  into  effect  on  April  1,  1906. 


A  Hardware  Man  on  Rallroade 

John  Donnan,  of  the  W.  S.  Donnan  Hard- 
ware Co.,  Richmond,  Va.,  in  speaking  of  steps 
that  must  be  taken  to  mak^  the  railroads  bet- 
ter serve  the  shippers  of  goods,  said: 

"This  movement  for  transportation  rate 
legislation  is  not  connected  with  or  related 
most  remotely  to  the  present  craze  for  inquiry, 
investigation,  persecution  or  prosecution  of 
corporations. 

"It  is  entirely  immaterial  to  us  who  gets  the 
freight  money  or  what  he  does  with  it,  so  we 
get  relief.  We  are  interested  solely  and  en- 
tirely in  seeing  that  we  have  quicker  deliveries 
at  the  earliest  possible  date. 

"The  whole  commercial  class  of  the  Unite! 
Sfates  is  suffering  uncalled-for  losses  on  ac- 
count of  lack  of  reasonably  quick  movement 
of  freight  from  point  to  point  throughout  the 
whole  of  this  country. 

"All  efforts  by  shipper  or  consignee  as  indi- 
viduals have  failed  to  alleviate  these  conditions. 
Unless  powerful,  thoroughly  organized,  per- 
sistent and  continuous  pressure  of  some  effec- 
tual character  is  put  on  the  railroads,  no  man 
can  give  a  reason  for  thinking  there  will  be  an 
improvement  at  a  sufficiently  early  date  to  be 
of  practical  use  to  the  present  generation. 

"Above  are  all  facts,  but  to  resume :  we  were 
getting  in  1903  a  delivery  at  the  rate  of  63.80 
miles  per  day.  In.  1906  we  have  deliveries  at 
the  rate  of  61.61  miles  per  day.  You  will  note 
that  the  peculiar  kind  of  an  improvement  we 
are  getting  shows  a  minus  of  2.19  miles  per 
day  at  end  of  past  three  years'  work.  If  this 
characteristic  railroad  style  of  improvement  is 
continuous,  you  can  make  your  own  calcula- 
tion as  to  when  we  will  get  a  reasonable  de- 
livery, say  at  rate  of  150  miles  per  day. 

"We  pride  ourselves  on  being  the  most  pro- 
gressive and  up-to-date  people  on  earth.  Can 
we  continue  even  to  hold  our  own  with  other 
progressive  countries  if  we  are  content  to- 
allow  our  transportation  to  be  done  at  one- 
seventh  of  its  capacity  as  to  speed,  while  other 
nationalities  are  daily  becoming  more  and 
more  enterprising  and  aggressive  in  the  busi- 
ness world?"  

A  number  of  Hardware  dealers  in  England 
are  complaining  through  the  press  of  that 
country  because  orders  for  coffin  plates,  han- 
dles, screws,  etc.,  sent  to  the  houses  dealing 
in  these  goods  on  Sunday  receive  no  atten- 
tion, and  one  or  two  ask  why  coffin  furniture 
should  not  be  in  as  much  evidence  on  the 
Sabbath  day  as  undertakers.  The  Hardware 
dealers  respond  that  very  seldom  arc  calls  of 
this  kind  made  in  such  a  hurry,  and  that  it 
must  be  a  very  important  funeral  that  cannot 
be  postponed  at  least  twenty-four  hours. 
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SAN  FRANCISCO  HARDWARE  TRADE 


FOUR  MONTHS  AFTER  THE  G8XAT  FIRE — ACTIVITY  IN  EVERY 
DEPARTMENT  OF  BUSINESS — REBUILDING  A  GREAT  CITY-^ 
HARDWARE  ENCOURAGED  BY  TREMENDOUS  DEMAND  FOR  GOODS 


Never  before  in  the  history  of  the  country 
has  as  much  Hardware  changed  hands — put  in 
stock,  sold  and  used — in  any  one  city  in 
three  months'  time  as  there  has  here  in  San 
Francisco  since  the  middle  of  May.  Stocks 
aggregating  millions  of  dollars  were  totally 
destroyed  in  the  big  fire.  Every  retail  Hard- 
ware stor-e  and  all  but  one  of  the  wholesale 
concerns  were  completely  wiped  out.  Many  of 
the  carpenters  and  masons  and  machinists  lost 
all  their  tools.  Thousands  of  families  lost  all 
their  household  goods,  including  silverware 
and  kitchen  suppli-es.  The  Hardware  dealers' 
stocks  have  been  replaced,  and  gradually  the 
artisan  and  the  householder  is  replacing  his 
lost  articles — especially  those  most  needed — to 
his  trade  or  in  his  home. 

And  now  new  building  is  beginning  with 
such  vigor  and  with  such  energy  that  is  known 
only  in  the  west.  The  great  shock  of  the 
■earthquake  has  passed.  With  determination 
and  with  confidence  in  the  great  future  of  the 
great  natural  metropolis  of  th-e  Pacific  the 
people  of  San  Francisco  are  now  settling  down 
to  the  tremendous  task  of  rebuilding  a  city,  and 
the  San  Francisco  of  1912  bids  fair  to  be  even 
a  greater,,  more  beautiful  and  still  more  at- 
tractive city  than  that  of  six  months  ago— the 
Great  City  of  the  Great  West. 

The  pluck  and  the  push  of  the  people  here 
is  most  remarkable.  Talk  with  any  business 
man  of  San  Francisco,  and  little  would  you 
think  that  his  city  had  sustained  this  tremend- 
ous loss.  Situated  h-ere  in  the  center  of  the 
great  Pacific  Coast,  here  at  the  Golden  Gate, 
is  now  a  city  with  golden  opportunities,  because 
of ,  its  wonderful  resources,  the  greatest  of 
which  is  that  contained  in  the  hearts  of  its 
«iergetic  citizens. 

A  great  fire  as  this  brings  about  many 
■changes,  and  here  in  San  Francisco  there  are 
many  new  concerns  starting  in  the  Hardware 
trade.  Most  of  the  old  houses  have  resumed 
l)usiness,  and  from  the  present  outlook  it  would 
seem  that  there  is  room  enough  for  all. 

Situated  at  519-521  Golden  Gate  avenue  is 
the  fine  new,  big  store  of  the  Gregory  Hard- 
ware Co.  The  -enterprise  of  this  concern  in 
opening  with  such  a  remarkably  complete  stock 
is  being  well  repaid  in  the  business  that  is 
•coming  into  the  store.  Although  one  of  the 
new  concerns,  the  Gregory  Hardware  Co.  hav« 
at  once  come  into  a  big  business.  First,  by 
"having  the  goods;  second,  by  advertising  this 


fact;  third,  by  courteous  and  intelligent  treat- 
ment of  the  customers  who  come  to  the  store. 
In  addition  to  a  complete  stock  of  builders'  and 
shelf  Hardware,  glass  and  paints,  household 
utensils,  the  Gregory  Hardware  Co.  are  add- 
ing sporting  goods,  and  have  to-day  one  of  the 
most  up-to-date  retail  Hardware  stores  on  tht 
Pacific  Coast.  Mr.  L.  A.  Spangler,  one  of  the 
best  posted,  all  around  hardware  men  in  the 
State,  is  the  general  buyer,  and  has  that  pleas- 
ing personality  that  wins  low  prices  and  square 
treatment  from  all  comers. 

Another  new  concern  is  the  E.  D.  Va\it 
Hardware  Co.,  now  located  at  115  Grove 
street  Mr.  Vaut  said  that  business  was  start- 
ing in  good  shape  and  that  he  was  making  a 
specialty  of  mechanics'  tools,  "pick  up"  hard- 
ware and  household  goods.  Sporting  goods 
and  all  kindred  lines  will  be  added.  Mr. 
Vaut  is  an  experienced  Hardware  man,  haying 
conducted  a  Hardware  and  supply  store  in  the 
Klondike  for  seven  years. 

One  of  the  older  houses  already  r«-estab- 
lished  at  their  old  location  is  Seller  Bros.  &  Co. 
at  101-103  Market  street.  The  big  four-story 
brick  building  occupied  by  this  concern  was 
completely  gutted  by  the  fir^,  and  all  their 
stock  destroyed.  The  building  already  is  re- 
stored, and  the  stock  is  rapidly  being  put  into 
place.  A  big  line  of  stoves  and  ranges,  tools 
and  tinware  is  carried  by  Seller  Bros.  &  Co., 
who  are  now  taking  good  care  of  their  old 
customers. 

The  Osborn  Hardware  Co.,  who  were  one 
of  the  first  to  get  a  location  after  the  fire,  arc 
doing  a  thriving  business  at  517  Golden  Gate 
avenue.  P.  J.  Eisenmann,  the  general  man- 
ager and  treasurer  of  the  concern,  spoke  in- 
terestingly of  present  conditions:  "The  busi- 
ness now  in  builders'  Hardware  is  more  than 
we  can  handle.  All  these  temporary  wooden 
buildings  that  are  being  erected  require  Hard- 
war.e ;  all  these  carpenters  and  masons  require 
tools,  and  it's  keeping  us  all  on  the  jump  to 
supply  the  demand.  My  old  friends  and  cus- 
tomers are  coming  here  to  our  present  loca- 
tion, and  if  the  insurance  was  all  paid  in  full 
we  would  have  little  to  worry  about." 

Over  at  135  Fifth  street  is  located  C.  H. 
Phillpott  &  Co.,  whose  old  Market  street  store 
was  one  of  the  most  beautiful  Hardware  stores 
on  the  Pacific  Coast.  The  present  building  js 
a  one-story  *'shack,"  and  certainly  presents  a 
most  marked  contrast  to  the  former  store  of 
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this  company.  But  the  business  is  being  done, 
and  the  store  is  a  hive  of  activity. 

A  new  retail  Hardware  store  opened  a  short 
time  ago  on  Van  Ness  avenue  is  that  of  Brit- 
tian  &  Co.  at  the  corner  of  Turk  street.  This 
is  the  retail  branch  of  the  Pacific  Hardware 
and  Steel  Co. 

One  of  the  best  furnished  fetores  is  that  of 
the  Palace  Hardware  Co.,  formerly  on  Market 
street,  and  now  located  at  456  Golden  Gate 
avenue.  The  fixtures  and  the  shelving  is  all 
up  to  date  and  presents  an  exceedingly  pleas- 
ing appearance. 

At  1462  Market  street  is  the  big  store  of  the 
Sage  Hardware  Co.  In  speaking  of  local  con- 
ditions, Mr.  Chas.  M.  Sage  said :  "We  are  hav- 
ing calls  for  everything  you  can  think  of.  We 
are  obliged  to  carry  just  about  such  an  as- 
sorted stock  as  you  would  find  in  a  country 
and  city  hardware  store  combined.  Everything 
from  a  buck-saw  to  a  fine  carving  set.  Just 
now  the  big  demand  is  for  tools.  All  this 
brick  dust  in  the  air  and  about  on  everything, 
and  the  green  lumber  used  is  wearing  out  tools 
about  as  rapidly  as  we  can  supply  them."  Mr. 
Sage  is  an  old  Hardwareman,  coming  down 
here  from  Baker  City,  Ore. 

Within  a  block  of  his  old  location  on  Market 
street,  S.  J.  Dean  has  established  his  new 
store.  The  interior  arrangement,  although  the 
building  is  only  one  story  and  a  temporary 
structure,  is  the  same  as  in  the  old  store,  mak- 
ing his  old  customers  feel  at  home.  Mr.  Dean 
spoke  of  the  big  trade  being  done  in  tools,  and 
said  the  future  is  bright  for  the  Hardwaremen 
in  San  Francisco. 

A  well  arranged  and  daylight  store  is  that 
of  the  Ed.  Jones  Hardware  Co.,  out  at  1466 
Market  street.  Up-to-date  shelving  has  been 
put  in,  which  gives  a  substantial  and  fixed  ap- 
pearance. 

Waterhouse  &  Lester  have  now  a  very  com- 
plete stock  at  534  Howard  street,  and  are 
making  a  big  bid  for  business  in  builders' 
Hardware  and  tools. 

The  old  firm  of  W.  W.  Montague  &  Co.  are 
located  at  2251  Folsom  St.,  and  have  opened 
with  a  well-sorted  stock,  prepared  to  take 
care  of  their  old  friends,  and  are  making  new 
customers  daily. 

The  Harry  Unna  Co.  is  now  located  at  9 
and  11  Harrison  street,  a  large  double  store, 
where  their  stock  is  well  displayed. 

One  of  the  old  concerns  to  quickly  get  a 
location  and  a  complete  stock  is  the  Alex- 
ander Yost  Co.  Before -the  fire  this  firm  were 
carrying  on  a  large  trade  in  builders'  high- 
grade  goods.  The  same  class  of  Hardware 
will  be  carried  in  the  new  location. 

Bennett  Bros,  have  secured  a  store  at  541 


Haight  street,  and  are  again  back  in  the  trade 
with  a  good  complete  stock  of  Hardware. 

The  big  stock  carried  by  Baker  &  Hamilton 
here  in  San  Francisco  was  completely  de- 
stroyed. This  concern  was  perhaps  the  best 
known  of  all  the  coast  jobbers,  and  the  oldest. 
Baker  &  Hamilton  are  located  at  115  Berry 
street,  and  are  gradually  taking  up  the  trade 
again  from  here.  The  jobbing  business  has 
been  interfered  with  but  little,  as  Baker  & 
Hamilton  carried  a  large  stock  in  Sacramento, 
and  orders  have  been  filled  from-  there. 

The  large  warehouses  now  located  at  131- 
139  Kansas  street  of  D  jnham,  Carrigan  &  Hay- 
den  Co.  are  the  scene  of  great  activity.  With 
wonderful  energy  this  concern  has  been  able 
to  get  a  big  stock,  and  is  now  doing  more 
business  than  before  the  fire.  The  Dunham, 
Carrigan  &  Hayden  Co.  are  one  of  the  most 
popular  Hardware  jobbers  on  the  Pacific 
Coast,  and  the  way  in  which  their  old  trade 
has  stood  by  them  proves  that  their  methods 
of  square  dealing  and  honest  values  are  appre- 
ciated by  their  customers. 

For  the  most  part  the  retail  Hardware  stores 
of  San  Francisco  to-day  present  an  appearance 
unique  in  the  history  of  the  Hardware  trade. 
Long,  temporary,  sheet  iron  covered,  wooden 
one  story  buildings.  Shelving  in  many  cases 
of  green  wood.  Kegs  of  nails,  piles  of  Hard- 
ware, picks  and  shovels  and  all  classes  of  goods 
strung  along  the  store.  More  of  the  general 
Hardware  store  of  a  frontier  or  mining  town 
than  that  in  a  city  of  350,000  population.  Some 
there  are  that  are  being  put  in  good  order 
and  stocks  properly  arranged;  but  all  are  hav- 
ing, and  will  have,  business  that  will  keep  all 
hands  busy  for  months  and  years  to  come. 
As  one  Hardware  man  here  expressed  it: 
"There  is  an  unsupplied  demand  for  labor. 
The  city  is  being  and  will  be  rebuilt.  There 
is  employment  now  for  30,000  more  men  than 
are  here.  The  scale  of  wages  shows  this. 
MasoiTs  are  making  from  $5  to  $8  a  day. 
Carpenters  from  $4.50  to  $7.50.  Painters  from 
$4  to  $6.  Common  laborers  are  striking  for 
$2.50,  and  they  will  get  it.  All  eight  hours. 
Now  these  men  are  getting  better  pay  than 
ever  before  in  their  lives,  and  steady  work. 
And  this  is  the  money  spending  class  here, 
just  as  everywhere  else  in  America.  And  these 
big  wages  are  going  to  make  big  spenders. 
They  will  buy  goods.  These  men  will  take 
holidays ;  they  will  go  hunting,  go  fishing.  The 
strain  that  all  citizens  have  been  and  are  under 
will  find  relaxation  in  shooting,  in  fishing,  in 
seeing  a  baseball  game.  So,  ■  therefore,  the 
trade  the  next  few  years,  not  only  in  Hardware, 
in  house  furnishing  goods,  in  tools,  but  also  in 
sporting  goods,  will  be  far  ahead  of  any  in 
former  years." 
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Ihe  sporting  goods  trade  is  now  recognized 
as  part  of  the  Hardware  dealers*  business. 
Still,  here  in  San  Francisco,  there  are  some 
large  concerns  handling  sporting  goods  ex- 
clusively. A.  G.  Spalding  &  Bros,  are  erect- 
ing a  large  new  three-story  building,  to  be 
used  exclusively  for  their  fast  growing  busi- 
ness. By  the  enterprise  of  their  Pacific  Coast 
manager,  L.  A.  Wolff,  the  business  was  but 
little  interfered  with  by  the  fire,  although  the 
old  store  was  in  the  center  of  the  burned 
district.  On  April  19  Mr.  Wolff  had  the  busi- 
ness opened  in  Oakland,  and  from  there  the 
trade  has  since  been  supplied. 

The  first  sporting  goods  store  opened  in 
San  Francisco  after  the  fire  was  that  of  E.  H. 
Ladd,  at  1808  Geary  street,  and  the  business 
now  being  done  is  the  best  proof  that  Mr. 
Ladd's  confidence  in  the  future  was  not  mis- 
placed.    E.  D.  I. 

The  Harper  &  Mclntire  Co.,  Otumwa,  la., 
Hardware  jobbers,  have  issued  a  handsome 
new  loose  leaf  general  catalogue.  It  contains 
over  1,400  pages  and  is  being  sent  out  to  the 
trade. 

A  California  Window  Display 

The  San  Bernardino  Hardware  Co.,  San 
Bernardino,  Cal.,  in  one  of  their  window  dis- 
plays, as  shown  in  the  reproduction  herewith, 
made   up  the  background  of  carpet   sweepers 


every  passerby  to  pause  and  look  over  the 
entire  display.  On  the  right  of  the  display 
appear  chafing  dishes  and  andirons.  The  floor 
was  covered  with  silver-plated  ware,  carving 
sets,  nickel-plated  tea  and  coflFee  pots,  tea 
kettles,  razors  and  pocket  knivesv 

Who   Should    Stand    the    Expense? 

To  the  Editor: 

Why  should  a  retailer  be  compelled  to  stand 
the  expense  of  shipping  and  rcshipping  on  im- 
perfect goods  sent  to  him  by  jobbers  and  man- 
ufacturers? Time  and  time  again  I  have  had 
disputes  with  diflFcrent  concerns  in  reference 
to  this  matter,  but  have  had  to  be  content  with 
having  the  transportation  expense  allowed  only 
one  way.  Do  your  readers  think  this  is  fair 
to  make  an  innocent  party  pay  for  the  negli- 
gence of  poor  manufacture  or  packing? 

"An  Aggrieved  Party." 

Lose  or  Gain    in    Purchasing   Nalle 

We  would  like  to  ask  a  question,  viz. : 
How  much  money  is  made  or  lost  if  a  dealer 
purchases  a  carload  of  nails  in  November  at  a 
cost  of  $1,200  and  does  not  sell  them  all  until 
a  year  later  when,  if  he  had  bought  oflF  the 
market  in  small  quantities  to  satisfy  his  trade, 
they  would  have  cost  but  10  per  cent,  more, 
and  his  money  would  not  be  tied  up?  The 
same    illustration  would   apply  to   a   stock   of 


Window  Display  by  San  Bernardino  Hardware  Co.,  San  Bernardino,  Cal. 


and  butcher  knives  of  all  kinds  and  sizes. 
The  latter  were  held  in  position  by  brass  head 
tacks.      The   effect   was    to   cause    practically 


paint.    We  hope  to  receive  a  reply  to  this  ques- 
tion through  Magazine  discussion. 

Gee  Hardware  Co. 
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BUSINESS  ARITHMETIC   IN  THE  HARDWARE  STORE 


Diversified  Views  Upon  This  Important  Topic — 
Inventory  Habit  Should  Be  Cultivated— Daily  Cash 
Drawer    Drainage—Watch    Freight   Over-Charges. 


''Beat  Article  Read  in  Years" 

The  "Business  Arithmetic"  article  is  cer- 
tainly interesting,  good  food  for  thought  all 
through,  and  not  a  word  but  what  meets  with 
our  approval  The  author  has  put  us  wise,  if 
we  may  use  this  term,  and  we  can  assure  you 
we  will  profit  by  his  good  views  on  this  sub- 
ject. In  all  our  business  life  we  never  allowed 
an  extra  5  or  10  per  cent,  to  tempt  us  to 
over-stock.  The  author's  arguments  as  to 
turning  stock  or  capital  shows  good  business 
principles,  and  we  hope  to  hear  more  along 
these  lines,  as  this  kind  of  schooling  is  good 
for  us  all.  Nothing  we  have  read  for  years 
has  appealed  to  us  as  being  of  so  much  value 
to  the  average  Hardware  man  as  your  article 
on  "Business  Arithmetic."  We  can  make  no 
improvement  on  the  author's  system. 

Brown  &  Bahr. 

Get  the  "Inventory   Habit" 

Your  article  "Business  Arithmetic"  is  of 
much  interest  to  ,the  writer  for  two  reasons : 
First,  on  account  of  being  secretary  of  the 
Hardware  &  Implement  Dealers'  Association 
of  Oklahoma;  second,  on  account  of  having 
studied  business  methods  from  the  practical 
side  for  a  number  of  years,  and  being  now  in 
the  business  of  expert  accounting  and  inaugur- 
ating business  systems.  Such  articles,  if  care- 
fully read  and  applied  to  the  individual  con- 
ditions of  every  Hardware  store  and  other 
mercantile  business,  will  do  more  good,  not 
only  in  a  financial  way.  to  the  man's  busi- 
ness, but  also  by  adding  to  his  general  satis- 
faction, than  anything  else  ^hat  has  come  un- 
der my  observation  for  some  time.  As  to  di- 
vision of  expenses,  your  outline  will  cover  al- 
most every  case,  and  is  well  worth  following 
out  in  detail. 

The  one  on  th^  "Inventory  Habit"  cannot  be 
over-estimated,  and  your  outline  for  inven- 
tories is  simple  and  co^cise^  As  an  instance 
of  what  an  inventory  is 'worth  in  connection 
with  the  insurance  proposition,  many  com- 
panies insert  a  clause  in  their  policies  to  the 
effect  that  the  insured  agrees  to  make  at  least 
once  a  year  a  complete  inventory  of  his  stock. 
Knowing  just  what  per  cent,  of  profit  is  de- 
rived from  each  department  of  a  busiress  and 
what  per  cent,   of  the  general   expenses  each 


department  should  bear  is  of  untold  import- 
ance. 

Your  reference  to  a  conservative  estimate 
of  the  value  of  outstanding  accounts  is  an 
important  point  to  be  considered.  In  regard 
to  credits  and  collections,  will  say  that  there 
is  on  foot  a  very  aggressive  and  successful 
movement  in  this  section  in  the  way  of  main- 
taining credit  and  collection  bureaus,  so  that 
every  dealer  has  an  opportunity  to  secure  defi- 
nite information  with  reference  to  the  stand- 
ing of  customers  whether  they  have  been  in  a 
certain  locality  for  some  time,  or  nave  just 
moved  in,  as  information  is  forwarded  from 
one  association  to  another  as  the  customers 
change  their  locality. 

My  experience  in  connection  with  the  tying 
up  and  turning  over  of  capital  is  not  suffi- 
cient to  warrant  me  to  say  more  than  that 
your  discussion  along  this  line  seems  to  be 
well  worth  considering.  I  agree  with  you  as 
to  the  importance  of  a  discount  account  and 
a  systematic  method  of  keeping  in  sight  the 
dates  on  which  bills  can  be  discounted  to  ad- 
vantage. 

Another  item  that  if  properly  watched  will 
save  the  dealers  many  dollars  in  a  year's  time 
is  the  question  of  freight  over-charges.  Our 
association  is  handling  this  proposition  for  the 
members,  and  is  having  very  satisfactory  re- 
sults. All  Mr.  Dealer  has  to  do  is  to  send 
his  expense  bill  with  the  particulars  to  the 
secretary's  office,  and  the  matter  is  taken  up 
through  the  proper  channel  and  adjusted  with- 
out further  cost  or  worry  to  the  dealer. 

D.  C.  Patterson. 
Does   Not  Charge   interest  on   investment 

We  think  the  article  on  "Business  Arithme- 
tic" excellent,  and  in  general  we  concur  with 
the  writer.  As  to  charging  interest  on  invest- 
ment, it  seems  to  me  like  taking  money  out 
of  one  pocket  and  putting  it  into  the  other,  ex- 
cept that  you  wish  to  determine  whether  you 
make  more  or  less  out  of  your  business  than 
you  would  on  a  salary. 

We  do  not  keep  double  entry  books,  conse- 
quently do  not  keep  any  expense  account,  but 
we  keep  a  cash  book,  and  everything  paid  out 
or  paid  in  must  appear  there  and  balance  every 
day,  so  we  know  just  how  we  stand  all  of  the 
time,  and  I  keep  an  account  of  the  money- 
withdrawn  for  personal  use. 


452 


Digitized  by 


Google 


September,  1906. 


HARDWARE  DEALERS'  MAGAZINE 


453 


I  consider  deterioration  on  fixtures  and 
tools  very  small,  as  we  are  improving  the 
shelving  and  buying  new  tools  as  fast  as 
needed,  so  in  our  case  they  are  worth  more  in- 
stead of  less. 

As  to  discounts  and  over-buying,  we  dis- 
count our  bills  and  try  to  buy  only  such  arti- 
cles as  will  move  readily  and  in  quantities  that 
we  can  turn  soon,  but  sometimes  we  make  mis- 
takes and  get  more  than  we  can  dispose  of  in 
a  season. 

An  inventory  should  be  taken  once  a  year, 
if  for  nothing  more  than  to  find  mfslaid  stock 
and  clean  and  straighten  up. 

H.  M.  Johnson  &  Co. 

No  Rule  Can  Fit  All  Cases 

There  are  some  good  ideas  in  the  article 
"Business  Arithmetic.*'  I  know  there  are  lots 
of  men  in  the  Hardware  business  that  figure 
expenses  too  low.  I  think  he  brings  out  some 
very  good  ideas  on  the  expense  question.  His 
inventory  outline  is  good,  but  I  don't  see  what 
good  his  retail  price  would  do  on  that  sheet, 
as  some  goods  move  a  good  deal  slower  than 
others,  and,  furthermore,  it  is  not  what  you 
ought  to  make  on  some  goods,  but  it  is  what 
you  can  get.  I  find  you  have  to  use  judgment 
on  what  class  to  get  a  good  price  on,  and  you 
will  find  what  I  make  a  good  profit  on  may  be 
an  entire  failure  in  some  other  community.  So 
I  say  it  is  hard  to  lay  down  any  rule  on  this. 
I  find  it  pays  to  buy  in  small  lots  and  pay 
cash  on  most  of  my  goods.  I  buy  nails  and 
fence  in  car  lots,  but  usually  Have  some  other 
dealer  double  up  with  me  on  a  car. 

I  turn  my  stock  about  two  and  one-half 
times  a  year.  I  would  rather  be  out  of  some 
goods  once  in  a  while  than  over-stock.  I  get 
about  $15  a  month  cash  discount  on  my  goods> 
which  is  quite  an  item.  Geo.  B.  Bieter. 

Dally  Drainage  from  Cash   Drawer 

We  heartily  agree  with  the  views  stated  in 
the  Magazine  along  the  lines  of  expense. 
There  is  another  item  which,  perhaps,  the  au- 
thor did  not  consider  sufficiently  important  to 
mention,  but  which  I  know  is  a  large  item 
with  some  dealers.  It  is  the  daily  drainage 
from  the  cash  draw  by  an  extravagant  proprie- 
tor for  things  which  cannot  be  classed  as  ne- 
cessary incidentals.  You  will  agree  with  me 
that  this  item  will  soon  approach  a  neat  sum. 

We  try  to  run  our  business  very  systematic- 
ally and  keep  an  accurate  account  of  every 
transaction,  always  taking  cash  discounts  at 
the  proper  time.  Heavy  or  over-buying  is  ex- 
ceptional with  us,  and  we  seek  to  invest  cap- 
ital in  those  channels  where  it  will  circulate 
the  fastest,  even  though  the  profits  are  smaller. 


No  business  is  run  right  unless  an  inventory 
is  taken,  for  in  it  lies  a  history  of  the  busi- 
ness. Gee  Hardware  Co. 

Do      Not     Agree     Concerning      Inventory 
Methods 

The  author  of  "Business  Arithmetic"  is 
mighty  right.  He  certainly  knows  what  he  is 
talking  about  concerning  business  and  its  vari- 
ous details.  We  do  not,  however,  quite  agree 
with  him  in  regard  to  his  method  of  taking 
inventory.  In  our  opinion,  unless  the  stock 
was  in  perfect  order,  it  would  take  longer  to 
make  actual  inventory  fit  onto  memorandum 
inventory  than  it  would  to  make  one  operation 
of  taking  down  the  goods,  sorting,  counting 
and  entering.  The  article  on  "Business  Arith- 
metic," as  a  whole,  is  well  worth  reading  twice. 
The  Tracy,  Robinson  &  Williams  Co. 


The  Luttrell  Hardware  Co.,  Brewton,  Ala., 
have  issued  a  pocket  catalogue  of  their  sash 
and  doors,  etc  The  covers  and  title  page  are 
printed  to  order,  and  they  also  have  fifty 
pages  in  the  back  of  the  book  devoted  to  ad- 
vertising some  of  their  specialties.  Every 
dealer  on  the  concern's  books  will  get  a  copy, 
and  quite  a  number  of  books  will  be  furnished 
house  owners,  contractors,  and  others  who 
are  likely  to  be  interested. 


H.  W.  Mills  &  Co.,  59  Washington  street, 
Paterson,  N.  J.,  who  handle  general  Hardware, 
are  circulating  an  illustrated  pamphlet,  descrip- 
tive of  their  main  and  branch  stores.  After 
presenting  portraits  of  the  members  of  the 
firm,  there  are  views  showing  the  remains  of 
the  store  after  the  great  fire  which  visited  their 
city.  Then  follow  exterior  and  interior  views 
of  their  main  and  branch  stores,  comprising, 
cellar,  main,  second,  third  and  fourth  floors. 
An  unusual  thing  in  a  book  of  this  character, 
is  a  view  showing  their  various  delivery 
wagons,  in  which  the  concern  take  much  pride. 

Subscribes  for  His  Clerks 

To  the  Editor: 

Enclosed  please  find  $3.  Kindly  enter  sub- 
scriptions to  the  magazine  for  my  clerks  as 
per  addresses  herewith. 

I  have  received  so  much  benefit  from  your 
publication  and  have  educated  my  clerks  to 
look  your  paper  through,  that  I  find  they 
want  to  put  it  under  their  pillows  at  night. 
Keep  the  good  work  up.  My  windows  are 
commencing  to  attract  more  attention  than 
ever  before,  and  my  customers  used  to  tell 
me  I  had  the  best  looking  windows  in  town. 
What  do  they  think  now?      O.  D.  Spahr. 


Digitized  by 


Google 


454 


HARDWARE  DEALERS'  MAGAZINE 


September,  190C. 


An   "Automobile''    Hardware    Float 

The  Zellner  Mercantile  Co.,  Tonganozie, 
Kan.,  in  the  Fourth  of  July  parade  held  in 
their  town  furnished  the  unique  float  shown 
herewith.  It  was  constructed  to  represent  an 
automobile.  Mr.  J.  D.  Bender's  description 
follows : 

We  took  the  gears  of  a  truck  wagon  and 
bolted  4-inch  strips  to  the  standards,  nailing 
two  4-inch  pieces  for  bands  around  the  top. 
For  the  bottom  2x12  planks  were  used,  the 
middle  one  being  two  feet  longer  than  the 
other  two.  For  a  steering  apparatus  we  used 
a  %-inch  rod  with  holes  drilled  in  the  lower 
end,  and  a  rope  was  attached  to  either  end  of 
the  axle  and  wound  around  the  rod.  On  the 
upper  end  a  fly  wheel  from  a  sheller  was  used, 


two  high-backed  dining-room  chairs,  also  cov- 
ered with  a  hammock.  For  fenders  an  eave 
trough  was  inverted  and  given  the  proper  an- 
gles to  fit  the  truck  by  the  tinner.  The  sides 
of  the  auto  were  covered  with  dark  red  cam^ 
brie,  and  a  neat  sign  on  each  side  was  fastened 
on  with  white  ribbon.  The  top  was  decorated 
with  flags,  bunting,  rug  fringe  and  white  rib- 
bon. A  40-foot  rope  was  attached  to  a  float  in 
front,  giving  the  operator  full  control  of  the 
vehicle  in  turning  corners,  which  was  done 
perfectly.  The  president  of  the  Mercantile 
Company  and  several  clerks  rode  in  the  auto 
in  the  parade,  which,  when  lined  up,  was  over 
a  half-mile  long.  No  attempt  was  made  to 
advertise  anything  from  the  store,  but  every- 
thing that   was  used   in  its  construction   was 


An  "Automobile"  Hardware  Float  by  the  Zellner  Mercantile  Co.,  Tonganozie,  Kans. 


this  making  a  substantial  steering  gear.  A 
brake  from  a  farm  wagon  was  attached  to  the 
reach  pole,  and  by  means  of  a  box  brake  lever 
the  vehicle  was  kept  in  check  when  going  down 
hill.  A  milk  can  strainer  was  used  for  a 
headlight,  and  two  sizes  of  buggy  rims  covered 
with  bunting  formed  the  front  of  the  auto- 
mobile. Buggy  rims  were  used  on  either  side 
of  the  front  seat,  which  was  made  of  low- 
backed  chairs,  covered  with  a  bright  colored 
hammock.     The    rear    seat   was    composed   of 


taken    from   stock   with   the  exception  of   the 
plank. 


The  Novelty  Exporting  Co.,  1G6  Wyckoff 
street,  Brooklyn,  N.  Y.,  desire  catalogues 
pertaining  to  the  following  lines:  Cutlery 
and  plated  ware,  tinware,  wooden  ware,  agri- 
cultural goods,  house  furnishings,  general 
Hardware,  electrical  supplies,  paints  and  oils 
and  lamps,  together  with  export  discounts. 
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MICHIGAN  RETAIL  HARDWARE  CONVENTION 

Large    and    Enthusiastic    Attendance  —  Good    In- 
crease   IN    Membership  —  Papers    Read  —  Nationai. 
Officers    Present — List    of    New    Officers. 


'X'HE  annual  convention  of  the'  Michigan 
-■•  Retail  Hardware  Association  was  held  the 
8th,  9th  and  10th  ult.,  at  Detroit.  There  was 
an  unusually  large  attendance,  which  gave  to 
the  meeting  a  vim  and  enthusiasm  that  will 
add  materially  to  the  membership  ajid  work  of 
the  organization  in  the  coming  year.  In  the 
annual  address  of  President  J.  H.  Whitney, 
Merrill,  he  mentioned  the  vigorous  eflForts  put 
forth  by  the  various  associations  toward  the 
defeat  of  any  Parcels  Post  Bill  and  other 
legislation  which  would  prove  anything  but 
beneficial  to  the  interests  of  the  retail  Hard- 
ware trade.  The  concerns  behind  these  move- 
ments are  strongly  allied  and  the  defeats  thus 
far  have  not  daunted  them  in  their  efforts  to 
procure  the  legislation  desired.  It  is  very 
important  that  every  Hardware  dealer  should 
exert  his  utmost  personal  influence,  and  get 
the  influence  of  as  many  others  as  possible, 
upon  his  Congressional  representatives  to 
guard  against  these  movements.  The  speaker 
mentioned  the  necessity  of  the  merchant's  keep- 
ing up-to-date  in  his  merchandising  methods. 
Successful  co-operation  and  organization  will 
do  much.  As  the  Mutual  Fire  Insurance 
Companies  are  all  conducted  on  sound  and 
conservative  lines,  members  were  urged  to  take 
out  policies  with  them. 

Treasurer  Henry  C.  Weber,  Detroit,  in  his 
report  showed  a  balance  on  hand  of  some 
$2,000.  In  his  annual  report.  Secretary  Arthur 
J.  Scott,  Marine  City,  stated  that  the  mem- 
bership was  now  675,  representing  a  growth  of 
over   20   per   cent,    during   the  past   year. 

Fixed  Retail   Prices  on  Standard  Goods 

O.  T.  Darling,  Secretary  of  the  Detroit  Re- 
tail Hardware  Association,  read  a  paper  on 
"Fixed  Retail  Prices  on  Standard  Goods  and 
Their  Effects."    It  follows  in  part: 

Has  our  price  to  the  consumer  advanced 
in  proportion  to  the  advance  that  we  have  to 
pay  for  our  goods  at  the  present  time?  I 
think  you  will  agree  with  me  that  it  has  not. 
After  taking  into  consideration  the  many 
phases  of  the  retail  Hardware  business,  and 
the  conditions  that  surround  it,  have  we  and 
can  we  maintain  a  price  on  our  goods  that 
will  be  in  proportion  to  the  cost  of  handling 
those  goods?  I  believe  that  we  can,  but  only 
with  the  support  of  the  manufacturer,  through 
the  medium  of  fixed  prices. 


In  taking  up  fixed  prices,  you  will  find  that 
it  has  been  settled  beyond  a  reasonable  doubt, 
that  any  manufacturer  of  a  patented  article, 
or  any  manufacturer  who  markets  his  product 
under  a  registered  trade-mark,  has  the  right 
to  fix  the  price  at  which  that  article  shall  be 
sold.  What  per  cent,  of  profit  should  the 
fixed  price  net  the  retailer? 

In  arriving  at  a  satisfactory  answer  to  this 
part  of  the  question,  the  manufacturer  must 
take  in  consideration  a  great  many  things  that 
to  most  of  us  do  not  seem  to  enter  into  the 
question.  He  must  take  into  consideration 
the  market  in  which  his  goods  are  to  be  sold, 
and  the  cost  of  getting  them  to  this  market. 
The  nature  of  the  goods  that  he  is  to  manu- 
facture, whether  they  are  staple  or  seasonable 
goods,  which  are  sold  only  during  short  sea- 
sons. 

The  quality  of  the  goods  must  be  very  care- 
fully considered,  and  compared  with  those  that 
will  come  in  competition  with  them. 

The  demand  for  the  article,  and  the  cost 
of  advertising,  and  several  other  matters 
must  be  considered,  before  the  manufacturer 
can  intelligently  set  a  price  fhat  he  can  main- 
tain, and  that  will  be  fair  to  the  jobber,  re- 
tailer and  to  himself. 

WHAT  ARE   standard  GOODS? 

Standard  goods — what  do  we  class  as  stand- 
ard goods?  I  think  that  if  we  take  all  goods 
that  are  manufactured  under  a  patent,  or  sold 
under  a  registered  trade-mark,  that  we  will 
cover  the  larger  part  of  this  class  of  goods. 

I  do  not  think  that  it  would  be  possible, 
or  policy  to  attempt  to  set  a  fixed  price  on  all 
the  goods  that  we  handle,  but  I  do  think  that 
there  are  a  great  many  more  articles  that  the 
price  could  be  fixed  on,  that  would  be  bene- 
ficial both  to  the  manufacturer  and  to  the 
retailer,  and  I  am  pleased  to  know  that  the 
number  of  articles  that  the  prices  are  being- 
maintained  upon  is  increasing  each  year.  T 
would  like  to  recommend  just  here,  that  we 
look  over  our  stocks  as  soon  as  we  have  an 
opportunity  and  see  if  we  are  carrying  as  many 
goods  as  we  should,  that  have  a  fixed  price 
and  which  insure  us  a  good  profit  on  their 
sale. 

I  have  written  to  twenty-five  manufacturers* 
asking  them  the   following  questions : 

1.  Are  you  convinced  that  it  pays  you  bet- 
ter to  have  your  goods  sold  under  restricted 
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price,  than  to  have  them   sold  at  any  price 
that  the  retailer  may  see  fit? 

2.  Have  you  any  serious  trouble  in  getting 
your  trade  to  maintain  the  price  that  you  set 
on  your  goods? 

3.  What  per  cent  of  profit  docs  the  price 
set  on  your  goods  allow  the  retailer  for 
handling  ? 

4.  And  in  your  judgment  is  it  possible  for 
all  manufacturers  of  standard  goods  to  main- 
tain a  fixed  retail  price  on  their  products? 

A  reply  was  received  from  everyone  of  the 
twenty-five  manufacturers  in  which  they  said 
that  they  were  all  maintaining  a  fixed  price 
on  their  goods,  and  had  been  doing  so  for  per- 
iods ranging  from  two  to  eight  years.  They 
have  found  no  serious  trouble  in  getting  the 
dealers  to  maintain  the  fixed  price,  when  the 
dealers  had  found  that  they  must  do  so  if 
they  wished  to  handle  their  goods.  The 
majority  of  the  manufacturers  believed  that 
it  was  possible  for  every  manufacturer  to  set 
and  maintain  a  fixed  price  on  any  article 
that  he  might  make  if  he  really  desired  to  do 
so.  In  reference  to  the  per  cent,  of  profit  to 
the  dealers,  the  per  cent,  of  profit  varied  as 
we  must  expect,  from  the  varied  lines  of 
goods  represented  by  these  manufacturers. 

PERCENTAGE  OF  PROFIT. 

I  find  that  there  are  several  lines,  such  as 
carpet  sweepers,  safety  razors,  and  different 
makes  of  varnish  stain,  and  several  other  lines 
of  goods  that  net  the  dealers  a  profit  of  from 
46  to  60  per  cent.  While  the  great  majority 
of  articles  net  from  33  to  40  per  cent,  and  the 
smallest  profit  on  any  article  that  had  a  fixed 
price  that  I  could  find  netted  20  per  cent. 

The  average  per  cent,  of  profit  on  the 
,^oods  of  the  manufacturers  that  I  have  corre- 
sponded with  is  48  per  cent  to  the  dealer, 
while  the  average  per  cent,  of  profit  on  goods 
of  like  nature,  but  on  which  there  is  no  fixed 
price  is  36  per  cent.,  showing  an  increase  of 
12  per  cent,  in  favor  of  price  maintained 
^oods. 

The  number  of  articles  that  are  on  .  the 
market  with  a  fixed  price  at  the  present  time 
is  very  large,  so  much  so,  that  we  can  hardly 
believe,  unless  we  have  investigated  the  mat- 
ter, and  the  great  variety  of  use  that  these 
articles  are  made  for,  makes  them  all  the 
more  profitable  to  the  dealer. 

There  are  a  great  many  ways,  that  we  as 
retailers,  are  benefitted  by  fixed  prices.  There 
is  a  very  great  satisfaction  to  me  in  selling  an 
article  of  tliis  kind,  for  when  a  customer  asks 
for  an  article  on  which  there  is  an  established 
price,  I  know  that  it  is  one  of  good  quality, 
which  means  a  satisfied  customer  and  more 
business  from  him. 


One  of  the  many  good  points  of  price' 
maintained  goods  is,  that  as  a  rule  they  arc 
of  the  very  best  material  and  are  of  the  very 
latest  improvements.  You  will  find  that  the 
manufacturer  of  this  class  of  goods  strives 
to  keep  his  goods  in  the  front  rank  of  its 
kind.  AVhen  you  quote  your  customer  a  price 
on  goods  that  have  a  fixed  price,  you  arc 
sure  that  your  next  door  neighbor  can  not 
sell  him  for  less,  and  with  that  fact  in  mind 
you  can  concentrate  your  efforts  in  convinc- 
ing him  of  the  superiority  of  such  goods  oyer 
those  of  a  cheaper  make,  which  nets  you  less 
profit 

Do  not  lose  sight  of  that  little  word,  profit 
That  is  what  we  are  all  after,  and  to  get  our 
share,  we  must  be  on  the  lookout  to  take  ad- 
vantage of  every  opportunity  that  comes  our 
way. 

In  the  fixing  of  retail  prices,  I  believe  that 
it  should  be  done  as  much  as  possible  by  the 
manufacturer,  for  it  is  to  his  interest  more 
than  to  anyone  else  to  have  the  article  that 
he  manufactures  placed  in  as  favorable  a  posi- 
tion before  the  trade  and  buying  public  as 
possible,  and  if  he  can  show  a  good  margin 
of  profit  and  protection  to  the  dealer,  in  the 
handling  of  his  goods,  it  will  go  a  long  way 
toward  convincing  that  dealer  that  he  should 
handle  them. 

The  manufacturer  standing  back  of  the 
fixed  price  on  his  goods  gives  the  price  a  much 
firmer  appearance  than  it  would  otherwist 
have  if  maintained  locally,  and  the  retailer  has 
much  more  confidence  in  the  stability  of  the 
prices  set. 

It  is  much  easier  for  a  dealer  to  buy  right 
on  articles  that  have  a  maintained  price,  thai 
is,  to  buy  so  that  he  will  not  have  to  carry  ari 
overstock  thaa  it  is  to  buy  goods  that  have 
no  set  price;  the  chances  of  a  steady  business 
is  much  better  then.  When  we  handle  goods 
sold  at  open  market,  we  must  always  have  in 
mind  the  thought  that  our  neighbor  may  cut 
the  price  and  compel  us  to  meet  it  or  carry 
over  a  portion  of  our  stock,  and  if  by  any 
chance  we  are  obliged  to  carry  it  over,  we  arc 
assured  of  a  like  price  for  the  next  season. 
One  other  reason  why  a  dealer  should  handle 
price  maintained  goods  is  because  they  arc, 
as  a  rule,  good  sellers;  it  generally  takes  less 
time  to  sell  a  price  maintained  article,  than 
it  does  one  on  which  the  price  is  left  to  the 
option  of  the  dealer.  The  manufacturers  of 
this  class  of  goods  are  heavy  advertisers  and 
with  their  advertising  they  also  instill  in  the 
minds  of  the  public  the  price  at  which  the 
article  can.be  bought  and  the  result  is,  that 
when  a  person  calls  to  look  at  an  article  ad- 
vertised  in   this   way,   they  know   just   what 
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they  can  buy  it  for,  and  they  do  not,  as  a  rule, 
object  to  paying  the  price,  and  this  saves  the 
dealer  a  great  amount  of  time,  as  he  has  only 
to  work  on  the  merit  of  the  article  in  order  to 
make  the  sale. 

COMBATTING   CATALOGUE   HOUSES. 

I  do  not  believe  that  there  is  any  weapon 
on  which  the  dealer  can  rely  with  as  much 
certainty  -in  his  fight  against  the  catalogue 
and  department  stores  as  he  can  on  the  fixed 
price  on  goods.  They  cannot  sell  this  class 
of  goods  at  cut  rates,  and  as  they  are  to  a 
great  extent  standard  goods,  that  are  widely 
known,  it  deprives  them  of  no  small  portion 
of  a  good  profitable  business.  The  time  is  not 
far  distant,  when  the  fixed  price  will  be  a 
mighty  thorn  in  the  side  of  the  catalogue 
house. 

We  have  nothing  to  fear  from  the  competi- 
tion of  the  catalogue  houses  on  goods  that 
have  a  fixed  retail  price,  and  every  article 
that  comes  out  with  a  fixed  price,  just  makes 
it  so  much  harder  for  them.  Those  who  have 
followed  the  effect  of  the  movement  against 
this  class  of  trade  are  aware  that  they  have 
had  a  very  hard  time  to  obtain  goods  of 
standard  reputation  to  fill  their  orders.  A 
great  many  manufacturers  are  to-day  refusing 
to  sell  this  class  of  trade,  and  arc  doii^g  every- 
thing within  their  power  to  prevent  them  get- 
•  ti^g  tiieir  goods.  Such  manufacturers  should 
■  hive  the  support  of  every  dealer  in  the 
country. 

With  fixed  retail  prices,  we  are  not  tempted 
to  cut  the  price  from  fear  of  losing  the  sale, 
for  we  know  that  all  are  quoting  a  uniform 
price  on  that  article. 

Let  us  endeavor  to  maintain  the  fixed  price 
and  sec  to  it  that  others  do  likewise,  leeling 
that  it  is  to  our  very  besi  interest  to  do  so 
and  at  the  same  time  feel  that  we  have  taken 
an  advance  step  in  an  effort  to  keep  the  busi- 
ness that  we  have  chosen  in  the  front  rank, 
among  Uiose  of  the  most  honored  and  re- 
spected in  the  retail  trade. 

There  was  an  animated  discussion  upon  the 
various  points  brought  out.  National 
President  E.  M.  Bush,  Evansville,  Ind.,  stated 
he  had  derived  satisfactory  profits  and  a  great 
deal  of  satisfaction  from  selling  lines  of  stand- 
ard goods  on  which  a  minimum  price  had 
been  established  and  maintained.  The  selling 
arguments  then  develop  into  a  talk  on  quality 
instead  of  on  price,  so  often  necessary  to  sell 
at  a  good  profit,  lines  upon  which  a  variety  of 
prices  are  made  by  different  dealers  in  a  city. 
"Our  Friends  the  Jobbers  and  Their  Sales- 
man" was  the  title  of  a  paper  read  by  G.  J. 
Kastenberg,  Greenville.  He  put  in  a  plea  for 
better  treatment  of  the  traveling  man  and 
thought  that  the  retailers  should  patronize  the 


jobbers  more,  in  view  of  the  accommodations 
asked  upon  occasion.  There  is  no  reputable 
jobber  but  what  is  looking  out  for  the  inter- 
ests of  his  friends,  the  retailers. 

Secretary  C.  A.  Peck,  Berlin,  Wis.,  of  the 
Retail  Hardware  Dealers*  Mutual  Fire  Insur- 
ance Co.,  of  Wisconsin,  was  present  and 
brought  forth  some  telling  arguments  why 
tiardware  retailers  should  take  out  policies  in 
some  of  the  Hardware  Mutuals.  Comparisons 
were  made  between  these  companies  and  the 
old  line  companies.  Mr.  Peck  also  mentioned 
the  great  good  derived  from  membership  in 
the  Hardware  associations,  provided  the  mem- 
ber was  alive  to  such  opportunities. 

W.  T.  Leckie,  Dowagiac,  Mich.,  spoke  on 
"How  to  Sell  Stoves."    President  E.  M.  Bush, 
of  the  National  Retail  Hardware  Associatbn, 
gave  an  outline  of  the  work  being  done  by  hi» 
organization.     W.  P.  Bogardus,  Mt.  Vernon,. 
Ohio,  a  past  president  of  the  National  Asso- 
ciation, was  present  and  made  an  interesting 
address.     G.    R.    Lott,   Chicago,   was   present 
and  cordially  invited  the  Michigan  dealers  to 
attend  the  Illinois  convention  next  February. 
T.  James  Fernley,   Philadelphia,  secretary  of 
the  National  Hardware  Association,  spoke  on 
that  organization  and  how  it  could  best  co- 
operate with  the  retail  merchants  of  the  coun- 
try.    He  said  that  it  would  seem  the  jobber 
and  retailers  must  co-operate  by  using  their 
influence  with  the  manufacturers,  as  they  hold 
the  key  to  the  situation.    If  they  give  extreme 
prices  to  catalogue  houses,  then  it  is  not  pos- 
sible for  the  retailer  to  sell  at  as  low  a  price 
and  at  the  same  time  retain  a  living  margin 
of  profit.     In  many   instances   manufacturers 
state  that  the  catalogue  houses  sell  some  of 
their  most '  profitable  goods— goods  which  the 
retailer  does  not  carry  in  stock.     If  so,  is  it 
not  wise  for  the  retailers  of  the  country  to 
take  the  position  that  no  goods  can  be  made 
too   fine   for   them    to   carry   in   stock.      The 
speaker  stated  that  it  was  generally  conceded 
that  the   cooperation   of   the  jobbers   of  the 
country  is  essential,  and  this  being  the  case, 
is  it  not  fair  to  suggest  that  the  retail  mer- 
chant ought  to  support,  to  a  greater  extent, 
the  jobbers  from  whom  he  purchases.      The 
policy  of  the  association  is  and  has  been  to 
advocate  that  their  members,  who  have  retail 
stores,  should  have  their  retail  prices  as  high 
as  those  of  any  of  the  retail  merchants. 

W.  H.  Bennett,  Chicago,  representing  the 
American  Hardware  Manufacturers'  Associa- 
tion, extended  the  greetings  of  his  organiza- 
tion. M.  M.  Callaghan.  Reed  City,  spoke  on 
the  topic  "What  It  All  Means." 

The  manufacturers  and  jobbers  of  Detroit 
gave  the  members  splendid  entertainments 
during   the   several   days. 
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The  officers  for  the  ensuing  year  were 
elected  as  follows: 

President— E.  B.  Standart,  Holland. 

Vice-President — Chas.  M.  Alden,  Grand 
Rapids. 

Secretary — A.  J.  Scott,  Marine  City. 

Treasurer — Henry  C.  Weber,  Detroit. 

Executive  Committee  for  Two  Years — J.  H. 
Whitney,  Merrill;  J.  G.  Patterson,  Detroit; 
F.  M.  Brockett,  Battle  Creek;  E.  S.  Roe.  Bu- 
chanan;   P.  A.  Wright,  Holly. 

West    Virginia    Retail    Hardware    Associa- 
tion. 

The  rirst  annual  convention  of  the  West  Vir- 
ginia Retail  Hardware  Association  will  be  held 
the  5th,  6th  and  7th  inst.,  at  Wheeling.  T.  K. 
Clellan,  Fairmont,  will  preside  until  permanent 
officers  are  elected. 


will  be  mailed  out  with  the  announcement. 
This  announcement  will  reproduce  the  com- 
pany's current  advertisements  in  magazines 
which  women  read,  will  show  the  printed  mat- 
ter that  is  furnished  and  will  also  give  a  list 
of  the  winners  in  the  1905  contest ;  $1,000  will 
be  distributed  in  62  prizes.  The  cost  of  each 
photograph  submitted,  not  to  exceed  one  dol- 
lar, will  be  paid  by  the  company,  so  that  deal- 
ers will  have  no  expense  in  getting  up  the  win- 
dow display  except  the  time  which  is  taken  in 
arranging  windows.  The  advertising  matter 
will  include  a  set  of  eight  pieces  printed  on 
parchment  in  the  nature  of  transparencies  to 
be  pasted  on  the  show  window,  all  printed  in 
colors,  and  being  very  showy.  There  will  also 
be  banners  of  the  "Asbestos"  trade-mark,  two- 
color  vertical  pennants,  which  can  be  pasted 
on  the  window.    There  will  be  included  in  the 
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"Asbestos"   iron   Window   Display  Contest 

The  Dover  Mfg.  Co.,  Canal  Dover,  Ohio, 
win  send  the  trade  about  the  middle  of  this 
month  announcement  of  their  Window  Display 
Contest.  The  contest  will  be  open  to  such  deal- 
ers who  will  make  displays  of  Asbestos  Sad 
Irons  in  show  windows.  The  company  will 
furnish  a  lot  of  advertising  matter  to  dealers 
who  send  in  the  regular  application  blank  which 


assortment  four  21  x  11  trolley-size  advertising 
cards,  each  in  two  colors.  The  hanging  size 
will  be  I2V2  X 18  inches,  in  two  colors,  and 
these  can  be  suspended  in  the  window  or  stood 
up.  The  hanging  sign  is  13  x  7  inches  in  three 
colors  and  gold.  There  will  be  included  other 
cards,  booklets  and  folders  for  general  distri- 
bution. A  prompt  letter  of  inquiry  to  the 
company  will  bring  full  particulars. 
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''Vacuo"  Carpet  Cleaner 

The  "Vacuo"  Sanitary  Carpet  Cleaner  Co., 
Lewis  Block,  Buffalo,  N.  Y.,  are  placing  on 
the  market  the  "Vacuo"  Carpet  Cleaner,  illus- 
trated. This  device  is  not  much  larger  than 
the  ordinary  carpet  sweeper.  It  operates  on 
the  suction  principle.  To  each  of  the  two 
wheels  is  attached  a  rod  which  operates  the 
bellows  near  the  back  of  the  device.  On  the 
bottom  of  the  machine,  near  the  front,  is  a 
narrow  opening,  and  through  this  opening 
dust  and  dirt  are  sucked  up  into  the  Cleaner 
as  it  is  pushed  back  and  forth  over  carpets  or 


"Asbestos''  Electric  Sad  Iron 
The  Dover  Mfg.  Co.,  Canal  Dover,  Ohio, 
with  New  York  office  at  2  Hudson  street,  are 
placing  on  the  market  the  "Asbestos"  Electric 
Sad  Iron,  illustrated.  The  striking  feature  of 
this  Iron  is  that  it  maintains  an  even  surface 
temperature  of  450  degrees,  and  all  parts  of 
bottom  of  Iron  are  evenly  heated.  The  Iron  is 
adapted  for  direct  or  alternating  current, 
varying  from  110  to  120  volts;  no  adjust- 
ment whatever  is  necessary,  just  screw  in 
plug    in    electric    light    socket    and    turn    on 


"Vacuo"  Carpet  Cleaner. 

rugs.  The  fine  dirt  and  dust  is  carried  up  and 
deposited  in  the  loose  bag  shown  at  the  top 
near  the  back  of  Cleaner.  The  larger  parti- 
cles settle  into  a  pan  lying  near  the  bottom  of 
Cleaner.  It  is  easily  operated,  and  takes  up 
flour,  starch,  confetti,  talcum  powder,  etc.. 
even  when  ground  into  carpets  with  the  feet. 
The  Cleaner  lifts  the  crushed  pile  of  carpet 
and  leaves  it  fresh  and  clean,  without  raising 
the  slightest  dust.  The  machine  will  also  re- 
move moths  and  insects.  The  upper  part  of 
the  Cleaner  is  of  good  quality  tin,  finished  in 
different  colors. 


"Asbestos"  Electric  Sad  Iron. 
the  electricity.  In  four  minutes'  time  the  Iron 
is  ready  for  use.  A  flexible  insulated  electric 
cord,  5^  feet  long,  with  plug  and  socket  fix- 
tures, is  furnished  with  each  Iron.  The  hood 
has  an  asbestos  lining  and  there  is  also  a  strip 
of  asbestos  between  the  heating  surface  and 
the  top  core;  this  prevents  heat  from  escaping 
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to  the  core  above.  At  present  this  construction 
is  supplied  in  the  9-pound  size  only.  The  top 
or  hood  is  the  same  as  regularly  supplied, 
being  asbestos  lined,  insuring  a  cold  handle. 


"Acme"  Churn 

The  Acme  Mfg.  Co.,  with  office  at  132  Nas- 
sau street.  New  York,  and  factory  at  Fred- 
ericksburg, Va.,  are  placing  on  the  market  the 
"Acme"  Chum,  or  Butter  Aeriator,  illus- 
trated. It  consists  of  a  wood  base  on  which 
rests  the  glass  or  metal  jars  and  the  standard 
supporting  the  mechanism.  The  top  of  the 
jar  is  covered  with  a  wood  cover,  made  in  two 
pieces.  The  aeriator  is  a  steel  tubing,  nickel 
plated,  and  having  openings  at  the  top  just 
above  the  wood  cover,  in  which  the  air  enters, 
and  also  at  the  bottom  of  tubing,  just  above  the 
bottom  of  jar,  through  which  the  air  is  thrown 
into  the  cream.  The  double  concentric  dashers 
revolve  in  the  opposite  direction  to  that  of  the 
aeriator,  thus  diminishing  the  time  for  chum- 


Parts  of  Electric  Sad  Iron. 
The  lock  is  of  spring  steel;  sure,  quick  and 
automatic.     The    Iron   is   full    nickel   plated 
and  will  not  chip  or  flake. 

"Reliable"  Safe  Bank 
O.  B.  Fish,  6  Harrison  street.  New  York,  is 
offering  the  trade  the  "Reliable"  Safe  Bank,  il- 
lustrated. It  is  substantially  made  in  cast  iron, 
neatly  polished  with  oxidized  copper  and  lac- 
quer finish.    It  is  claimed  to  be  the  only  three- 


"Acme"  Churn. 


"Reliable"  Safe  Bank.  ' 
disk  and  three-number  combination  bank  on 
the  market.  There  is  an  improved  combina- 
tion lock,  and  a  device  which  prevents  the  re- 
moval of  the  coin  through  slot.  In  size  the 
Bank  is  6  inches  high,  4%  inches  wide,  VA 
inches  deep,  and  the  weight  is  four  pounds. 


ing.  The  light-turning  hand  wheel  has  gear 
on  the  inside  which  transmits  the  power  to 
the  dashers.  The  wheel  does  not  make  a  com- 
plete revolution,  but  the  handle  is  raised  up-, 
and  down,  about  five  inches,  similar  to  a 
pump  handle.  One  movement  of  the  handle 
causes  the  dashers  to  revolve  seven  times;  it 
will  therefore  be  seen  that  even  a  slight  move- 
ment of  the  hand  wheel  will  cause  the  dashers 
to  speedily  revolve  within  the  churn  jar.  At 
present  four  sizes  will  be  made,  3,  5,  7  and  10' 
gallons,  the  smallest  size  having  a  glass  jar 
and  the  other  sizes  a  wood  or  metal  jar.  The 
churn  can  be  readily  taken  apart  for  cleaning. 
It  will  be  found  very  convenient  for  making- 
butter  for  family  use,  or  in  quantity. 
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Caloric  FireleM  Cook  Stove 

The  Caloric  Fireless  Cookstove  G>.,  Grand 
Rapids,  Mich.,  are  offering  the  trade  the 
"Caloric"  Fireless  Cook  Stove,  illustrated. 
The  construction  of  this  Cooker  is  based  on 
the  scientific  fact  that  save  in  hermetically 
sealed  vessels  it  is  impossible  to  raise  the  tem- 
perature of  boiling  foods  above  212  degrees 
Fahrenheit,  irrespective  of  how  much  gas  or 
fuel  is  consumed  under  the  vessel.  The  prin- 
ciple of  this  air-tight  Stove  is  to  retain  the 
heat  generated  in  an  ordinary  wood,  coal,  gas 
or  oil  stove  in  the  insulated  cabinet,  or  "cook- 
ing stove."  The  food  desired  to  be  cooked 
is  first  prepared  in  the  ordinary  manner,  and 
placed  in  the  vessels  with  which  the  cabinet 
is  equipped.  It  is  then  brought  to  a  boil  for 
a  few  moments  on  the  ordinary  stove,  the 
cover  of  the  vessel  having  a  revolving  bar- 


before  removing  from  the  flame,  it  is  always 
locked,  thus  keeping  food  at  boiling  point  All 
the'  strength  and  flavor  are  thus  kept  in  the 
food.  Kitchen  odors  are  eliminated,  time, 
labor  and  fuel  are  saved,  and  the  inexperienced 
cook  is  greatly  assisted. 


The  Keyes-Davis  Co.,  Ltd.,  Battle  Creek. 
Mich.,  have  issued  a  catalogue  of  their  Poul- 
try Specialties,  which  include  Poultry  Leg 
Bands,  Cnick  Marker,  Milk  Bottle  Tag  and 
Anti-Louse  Roost  Brackets. 

"Universar'  Coffee  Percolator 
Landers,  Frary  &  Clark,  New  Britain,  Conn., 
with  New  York  office  at  302  Broadway,  arc 
placing  on  the  market  the  "Universal"  Elite 
Enameled  Ware  Coffee  Percolator,  illustrated. 
It  is  made  of  a  high-grade  of  enameled  ware, 
in  two  colors,  light  blue  and  sage  green.  The 
chief  feature  in  the  construction  of  this  Perco- 
lator is  a  perfect  automatic  pump  and  its  con- 
trolling valve,  located  at  the  base  of  a  tube, 
which  connects  the  filter  cup,  containing  the 
coffee  grounds,  to  the  base  of  the  Percolator. 
When  heat  is  applied  to  the  base  of  the  pot, 
water  is  forced  through  the  automatic  valve 
and  is  pumped  through  the  tube  onto  the 
coffee  grounds  contained  in  the  filter  cup.  The 


"Caloric''   Fireless   Cook   Stove. 

lock,  is  clamped  down  and  the  vessel  is  quick- 
ly placed  in  the  cooking  cabinet  and  closed. 
The  vessels  fit  closely  in  holes  or  pockets  in 
the  cabinet  ^and  are  tightly  surrounded  on  all 
sides,  including  the  top,  by  a  non-conductor  of 
heat  As  the  temperature  of  the  food  is  not 
lowered,  it  continues  to  cook  until  it  is  thor- 
oughly and  evenly  done,  requiring  about  twice 
the  time  as  on  an  ordinary  flame  stove.  The 
food  is  not  affected  by  a  longer  stay  in  the 
cabinet,  as  there  is  no  loss  through  evapora- 
tion. The  Cook  Stove  is  made  of  quartered 
oak,  weathered  oak  finish,  is  36  inches  long, 
15  inches  wide  and  17  inches  deep,  weighs 
about  60  pounds,  and  is  provided  with  casters. 
It  contains  one  8-quart  and  two  4-quart  ves- 
sels of  high  grade  enamaled  ware,  extra 
heavy  gauge.  The  covers  lock  easily  and  pre- 
vent contents  from  slopping  over.  While  ket- 
tle is  over  flame  cover  is  not  locked,  but  just 


"Universal"  Enameled  Coffee  Percolatok. 

water  then  slowly  percolates  through  the  coffee 
grounds  and  drips  back  into  the  body  of  pot, 
through  the  openings  in  filter  cup.  This  proc- 
ess is  automatically  repeated  until  sufficient 
strength  has  been  extracted  from  the  coffee 
grounds  to  give  the  coffee  the  desired  flavor. 
After  heat  is  applied  to  base  of  Percolator  the 
water  in  tube  rises  against  the  dome-shape 
glass  cover  which  enables  one  to  see  the  color 
of  the  coffee.  The  color  indicates  the  strength 
of  the  coffee,  and  when  the  desired  strength  is 
reached  the  heat  should  be  cut  off.  The  Enam- 
eled ware  Percolator  is  all  white  inside  and 
is  made  in  four  sizes,  in  both  the  green  and 
blue;  4,  6,  9  and  14-cup  capacities. 
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"Hawkcye"    Pump 

The  Hawkeye  Pump  Co.,  Washington,  la., 
are  offering  the  trade  the  "Hawkeye"  Pump, 
illustrated.  It  is  made  with  seamless  brass  or 
galvanized  cylinders.  It  is  durable,  being 
made  of  malleable  iron  castings,  painted,  and 
galvanized  steel.  The  octagonal  shape 
strengthens  the  Pump,  bracing  the  sides.  It 
also  allows  room  for  expansion  into  a  circle 
so  that  it  will  not  burst  by  freezing.  The 
plunger  can  be  repaired  without  taking  the 
Pump  out  of  the  well,  or  if  a  new  check  valve 
is  required  it  is  only  necessary  to  loosen  three 
small   bolts.     This    Pump   will    not   check   or 


Post,  illustrated.  It  is  made  of  high-grade 
heavy  plate  steel.  Each  piece  is  accurately  cut 
tapering,  by  machinery,  out  of  flat  steel.  Deei> 
grooves  are  then  pressed  through  the  center, 
extending   the   length   of   each   piece.     These 


"Hawkeye"  Pump. 

split  from  the  effects  of  the  sun  and  rain.  It 
is  made  for  cased,  driven  or  open  wells  and 
fitted  for  standard  merchant  pipe  or  wood 
tubing.  The  Pump  is  furnished  in  three  gen- 
eral styles,  cistern,  house  and  stock,  and  in 
lengths  for  each  7,  8,   10,   12,  14  and  16  feet. 


The  Star  Expansion  Bolt  Co.,  147  Cedar 
street.  New  York,  in  catalogue  No.  14,  show 
the  trade  the  "Star"  Expansion  Bolts,  "Star" 
Screw  Anchor,  Machine  lExpansion  Bolts, 
"Star"  Cable  Dogs.  Enameled  Bridle  Rings, 
Toggle  Bolts,  Brick  and  Stone  Drills,  Pipe 
Drills,  Drill  Holder,  Awning  Stubs,  Drive  Ex- 
pansion Bolts,  etc. 

Automobile  Hitching   Post 

The  Bond  Steel  Post  Co.,  Adrian,  Mich.,  are 
offering   the   trade    the   Automobile   Hitching 


Automobile  Hitching  Post. 

grooves  are  shallow  at  the  top  and  deep  at  the 
bottom,  thus  giving  a  desired  symmetry  to  the 
Post.  Two  plates  are  placed  together  and  the 
flanges  on  both  sides  riveted  firmly  the  whole 
length.  The  iron  ball  at  the  top  is  firmly 
fitted  on.  It  will  not  work  loose  or  rattle. 
The  "feet"  are  then  turned  out,  and  after  two^ 
malleable  iron  rings  are  riveted  on,  the  Post  is 
ready  for  the  finishing  process. 
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''Wizard"  Inverted  Gas  Burner 

The  Manhattan  Screw  &  Stamping  Works, 
202-206  West  Eleventh  street,  New  York,  are 
placing  on  the  market  the  "Wizard"  Inverted 
Gas  Burner,  illustrated.  The  feature  of  this 
Burner  is  the  downward  reflection  of  light  rays 
with  no  downward  or  under  shadow,  a  feature 


long,  closed  at  the  one  end,  is  readily  put  in 
place,  and  then  the  glass  globe  is  placed  in  po- 
sition, when  the  light  is  ready  for  use.  A 
needle  valve  regulates  the  gas  pressure,  so  that 
natural  or  artificial  gas  can  be  used.  Pro- 
vision is  made  for  regulating  the  air  supply. 
The  mantle  used  with  this  Burner  is  claimed 
to  outlast  three  of  the  ordinary  kind.  The 
glass  globes  are  four  inches  in  diameter,  and 
come  in  ball  or  pear  shapes,  open  or  closed  at 
bottom.  These  globes  are  imported  by  the 
company  direct  from  Europe,  and  are  fireproof 
quality.  This  Burner  consumes  but  two  feet 
of  gas  per  hour,  which  the  makers  state  is 
about  half  the  quantity  used  in  proportion  to 
the  light  given  by  the  ordinary  incandescent 
gas  burners.  The  illustration  shows  the  de- 
vice one-third  actual  size.  The  company  will 
bring  out  two  other  styles  a  little  later  on. 
By-passes  will  also  be  brought  out  to  use  in 
connection  with  this  Burner.  The  cross-sec- 
tion view  will  clearly  show  the  mantle  at- 
tached, globe  in  place  and  downward  bend  of 
supply  pipe. 


"Wizard"  Inverted  GaS  Burner. 

which  will  be  at  once  appreciated  whether 
the  Burner  is  used  in  the  store,  at  the  home,  in 
a  church  or  other  place.  The  light  is  soft 
and  diffused,  giving  the  effect  of  an  electric 
light  in  the  intensity  of  its  rays  and  yet  at  only 


The  National  Enameling  &  Stamping  Co., 
with  executive  offices  at  81  Fulton  street  and 
display  rooms  at  374  Broadway,  New  York, 
and  numerous  branches  in  other  cities,  have 
brought  out  catalogue  No.  7.  It  illustrates  and 
describes  their  complete  lines  of  Enameled 
Wares,  Tinware,  etc.  Its  comprehensiveness 
will  be  seen  when  it  is  noted  that  the  book 
comprises  500  pages  and  is  bound  in  cloth 
covers.    A  dozen  full-page  views  are  given  of 


Cross   Section   of  "Wizard"   Inverted   Gas  Burner. 


a  fraction  of  the  cost.  'The  construction  of  the 
device  is  such  that  it  is  easily  installed.  To  at- 
tach to  an  ordinary  gas  jet,  the  pillar  is  taken 
off,  and  then  one  of  the  parts  of  the  "Wizard" 
Burner  is  screwed  in  place,  after  which  the  re- 
mainder of  the  Burner  is  screwed  on.  The 
125  candle  oower  mantle,  which  is  1%  inches 


the    principal    factories.      The    catalogue    is 
divided  into  twenty  sections. 

"Oakman''   Self-Lighting    Burner 

The  Oakman  Mfg.  Co.,  84  Chambers  street. 

New    York,    are    placing   on    the    market    the 

"Oakman"   Self-Lighting    Burner,    illustrated. 

The  lighter  is  simple,  compact  and  gas  tight. 
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The  parts  assemble  into  a  form  that  is  low  in 
height  and  graceful  in  outline.  The  pilot  tube 
is  almost  wholly  covered  in  by  the  burner,  but 
its  light  is  within  the  mantle  and  not  disturbed 
by  air  currents.  Gas  is  turned  off  from  the 
light  the  same  as  an  ordinary  light,  but  the 
pilot  tube  takes  its  small  supply  regardless  of 


Bolts,   Chain   and   Foot   Bolts,   Toilet   Paper 
Holder,  Screen  Door  Hiilges,  etc. 

Hygienic  Floor  Duster  and  Polisher 

The  Hygienic  Floor  Machine  G>.,  Utica,  N. 
Y.,  with  New  York  office  at  88  Wall  street, 
N.  £.  White,  are  placing  on  the  market  the 
Hygienic  Floor  Duster  and  Polisher,  illus- 
trated. It  is  composed  of  two  wooden  rolls, 
13  inches  wide,  and  to  one  of  them  is  attached 
the  end  of  a  2%-yard  dusting  cloth,  and  the 
cloth  is  wound  around  the  other.  After  push- 
ing the  device  over  the  floor  and  the  cloth  has 
gathered  up  the  dust  and  dirt,  a  turn  of  the 


*'OaKMAN"     SeLF-LiGHTING    BURNEl. 

the  stop  cock.  This  construction  effects  a  ma- 
terial saving  in  mantles,  eliminates  the  use  of 
matches,  and  there  is  no  escaping  of  gas.  The 
burners  are  packed  one  in  a  box,  including 
mantle  wire  and  an  adjustable  baffle  plate  to 
be  used  with  air  globes.  The  company  also 
manufacture  the  "Oakman"  Distance  Gas 
Lighting  System. 


The  Shelby  Spring  Hinge  Co.,  Shelby,  Ohio, 
in  their  new  catalogue  No.  12  illustrate  their 
line  of  Hardware  specialtic3.  The  concern  are 
well  known  as  the  manufacturers  of  the 
"Shelby  Chief"  Double  Acting  Floor  Hinges. 
They  are  also  makers  of  Push  Plates  in  steel, 
solid  bronze  and  brass;  Steel  Drawer  Pulls, 
Steel  Hook  Sash  Lifts,  Steel  Bar  Lifts,  Cabi- 
net Pulls,  Box  Pulls,  Finger  Prlls,  Steel  Flat 
Bar  Lifts,  Steel  Door  Pulls,  Cupboard  Turns, 
and    Catches,    "Shelby"    Sash    Lock,    Barrel 


Hygienic  Floor  Duster  and  Polisher. 

handle  winds  the  cloth  around  the  other  roller, 
presenting  a  clean  surface  of  the  dust  doth 
to  the  floor.  This  operation  is  repeated  until 
the  entire  length  has  been  utilized.  It  can 
then  be  readily  taken  off  and  washed  out,  or 
a  new  cloth  put  \r\  place.  The  cloth  is  very 
similar  to  Turkish  toweling.  It  is  especially 
designed  for  use  on  hardwood  floors.  The 
weight  of  the  machine  gives  sufficient  pressure 
to  produce  the  polish.  It  can  also  be  used  to 
advantage  on  tile  and  mosaic  floors. 
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"Acme"  Washing  Machine 

The  Acme  Washing  Machine  Co.,  Columbus, 
Ohio,  are  oflFering  the  trade  the  Improved 
"Acme"  Washing  Machine,  illustrated.  It  is 
constructed  on  the  principle  of  forcibly  driving 
the  water  through  the  clothes  instead  of  rub- 
bing or  churning  them.  This  is  accomplished 
as  follows:  On  the  inside  bottom  of  the  tub 
are  slats  or  cleats.  When  the  tub  is  revolved 
these  slats  act  on  the  water  like  the  paddles 
of  a  steamboat,  agitating  it  violently  and  send- 
ing it  through  every  fold  and  fibre  of  the  gar- 
ments. The  cover  consists  of  two  separate 
parts.  The  inner  cover,  known  as  the  "rub- 
ber/' has  cleats  on  its  under  side,  the  same  as 
in  the  tub  bottom,  and  in  addition  has  a  num- 
ber of  holes  bored  through  it,  between  the 
cleats.    After  filling  the  tub  and  the  lid  is  put 


or  cover  consists  of  two  parts,  the  "rubber" 
and  the  real  cover,  the  latter  attached  to  tu1» 
with  hinges.  It  fits  tightly  to  tub,  thus  keep- 
ing the  steam  and  water  in  tub.  When  it  is 
desired  to  use  wringer,  the  lid  is  raised  and 
turned  back  and  the  "rubber"  is  pulled  out- 
side. The  extension  stand  permits  the  easy 
use  of  wringer  and  also  allows  ample  room 
on  which  to  place  clothes  basket.  The  tub, 
"rubber"  and  lid  are  of  selected  red  cypress; 
the  frame  is  of  well-seasoned  hard  maple.  The 
hoops  are  of  galvanised  iron,  while  the  cast- 
ings are  of  malleable  iron,  guaranteed  not  to 
break. 

<'Coffleld"  Power  Washing  Machine 

P.  T.  Coflfteld  &  Son,  Dayton,  O.,  are  offer- 
ing the  trade  the  "Coffield"  Power  Washing 
Machine,  illustrated.  It  is  a  self-working 
Washer,  and  is  operated  by  a  motor  driven  by 
a  city  water  pressure  of  18  pounds  or  over. 
The  substantially  built  motor  is  made  through- 
out of  brass,  which  eliminates  the  possibility 
of  rust  As  there  are  not  over  a  dozen  work- 
ing parts  about  the  motor,  its  simplicity  of  con- 


IicPKOVED  "Acme"  Washing  Machine. 


down,  this  inner  cover  or  "rubber"  rests  on  the 
clothes  of  its  own  weight  and  keeps  them  from 
revolving  with  the  water.  The  "rubber"  moves 
up  and  down  and  adjusts  itself  to  the  height 
of  clothes  in  tub.  The  whole  weight  of  the 
tub  rests  on  a  circle  of  sixteen  small  steel 
balls  in  a  flat  steel  cup;  this  gives  the  ball- 
bearing. Two  strong  coil  springs,  made  from 
oil-tempered  steel,  are  attached  to  bottom  of 
tub,  so  that  when  the  tub  is  turned  in  one 
direction  it  can  go  only  so  far  when  the  spring 
tension  will  start  the  tub  in  the  other  direc- 
tion. This  enables  the  user  'o  keep  the  tub  in 
motion  to  and  fro  with  but  small  expenditure 
of  strength.  It  is  stated  that  a  tub  full  of 
soiled  clothes  can  be  washed  in  from  five  to 
ten  minutes,  and  without  even  so  much  as 
taking  a  button  off  in  the  process.     The  lid 


"Coffield"  Power  Washing  Machine. 

struction  will  appeal  especial^  to  women,  as 
the  makers  claim  it  needs  no  attention  after 
being  sold  by  the  dealer.  The  motor  is  of  the 
reciprocating  type,  the  amount  of  water  re- 
quired to  run  it  is  very  small,  and  the  cost  of 
operation  on  the  highest  water  rate  is  claimed 
to  be  practically  nothing.  The  motor  is 
mounted  on  the  lid  of  the  tub,  making  a  com- 
pact and  light  machine,  and  one  which  can 
easily  be  moved  about  by  the  laundress.  Open- 
ing or  closing  of  the  faucet  controls  the  speed 
of  the  machine  to  suit  the  material.    The  finest 
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lace  curtains  or  the  heaviest  of  double 
blankets  can  be  washed  with  equal  ease  and 
without  danger  of  damaging  the  most  uelicate 
fabrics.  The  motor  is  said  to  have  ample 
power  for  all  purposes  for  which  it  is  intended, 
and  is  built  to  withstand  the  heaviest  usage. 
The  machine  is  connected  to  the  ordinary  fau- 
cet by  means  of  a  hose,  and  when  not  in  use 
can  be  set  aside  and  out  of  the  way.  Hose  is 
also  used  to  conduct  the  exhaust  or  waste 
water  to  the  sink  after  it  has  passed  through 
the  motor.  A  complete  set  of  hose  is  fur- 
nished with  each  machine.  There  is  no  drip- 
ping of  water  from  the  motor  onto  the  floor 
or  onto  the  top  of  machine,  and  the  washer 
can  be  operated  on  a  carpeted  floor  or  at  any 
place  desired,  without  danger  of  wetting  floor 
or  water  escaping  from  the  motor  and  running 
down  the  tub  and  cooling  the  hot  water  in 
which  the  clothes  are  being  washed.  The  tub 
is  substantially  built  from  a  selected  grade  of 
Louisiana  cypress,  filled  and  varnished  in  a 
natural  finish,  and  bound  with  heavy  hoops. 
The  hinges  are  put  on  with  bolts  and  every 


''Kirche''   Sanitary  Commode 

The  Weber-Kirche  Mig.  Co.,  Keckuk,  Iowa, 
are  offering  the  trade  the  "Kirche"  Sanitary 
Combination  Commode  and  Chamber  Pail, 
illustrated.  It  is  odorless,  for  the  reason  that 
the  cover  fits  in  a  groove  filled  with  water. 
This  construction  forms  a  trap,  making  it  air- 
tight. The  groove  will  hold  water  to  the 
depth  of  %-inch,  and  is  so  arranged  that  any 
overflow  will  run  inside  the  pail.    A  lip  is  left 


"Coffield'!  Motor  Mounted  on  B.\se  Plate. 
part  is  re-inforced  wherever  necessary.  Each 
machine  is  fully  guaranteed  by  the  manufac- 
turers for  a  year  against  all  defects  in  work- 
manship and  material,  but  the  washer  is  built 
with  the  expectation  of  doing  active  service  for 
a  lifetime.  With  the  use  of  this  motor-driven 
Washing  Machine  labor  and  much  time  is  dis- 
pensed with,  and  the  action  of  the  motor  is  so 
quick  in  its  reverse  that  the  garments  are 
cleansed  to  a  de2:ree  that  surprises  the  user. 
The  washer  will  handle  any  load  that  can  be 
put  in  an  ordinar>'  hand  washer.  The  weight 
of  the  motor  and  attachments  boxed  for  ship- 
ment is  25  pounds',  shipping  weight  of  com- 
plete machine  is  60  pounds. 

The  illustration  shows  the  "Coffield"  motor 
mounted  on  its  base  plate  and  the  method  of 
transmitting  the  power  direct  to  the  wheel  in- 
side the  tub  which  agitates  the  clothes.  This 
motor  and  attachments,  together  with  the  hose 
connections,  are  furnished  by  the  makers  for 
connecting  to  any  hand-operated  washing  ma- 
chine already  in  use. 


"Kirche''  Sanitary  Commode. 

so  that  the  contents  of  bucket  can  be  easily 
emptied.  The  seat  is  neat,  scarcely  noticeable, 
but  comfortable,  and  made  fast  to  and  part  of 
Pail.  The  Commode  is  made  from  high-grade 
galvanized  iron  and  also  of  extra  quality  XXX 
tin,  enameled  in  green,  red,  blue,  etc.,  and  has 
an  ornamental  front.  The  Pail  is  made  only  in 
the  12-quart  size.  The  company  also  make 
Flue  Stops,  Flue  Thimbles,  Pipe  Collars,  Rural 
Mail  Boxes,  Curry  Combs  and  Cre^m  Sepa- 
rators. 


The  C.  T.  Ham  Mfg.  Co.,  Rochester,  N. 
Y.,  are  sending  the  trade  a  15  x  20  inch 
hanger  showing  some  of  the  well  known 
"Ham"  Lanterns.  The  background  is  yellow 
and  the  illustrations  of  the  Lanterns  are  em- 
bossed in  black,  making  them  stand  out.  In 
the  center  of  the  hanger  is  a  view  of  a 
country  husking  bee,  with  one  of  "Ham*s" 
Search  Lights  illuminating  the  barn  scene. 
There  is  also  advertising  of  the  concern's 
Auto  Lamps. 
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"Glascock's"  Racers 

The  Glascock  Bros.  Mfg.  Co.,  Muncie,  Ind., 
are  placing  on  the  market  "Glascock's" 
Racers,  illustrated.  This  new  hand  car  for 
children  is  brought  out  to  meet  a  large  de- 
mand for  an  article  that  will  enable  children 
to  get   the   proper   physical    exercise.      It   de- 


each,  No.  2  weighs  50  pounds  and  No.  4 
weighs  20  pounds.  There  are  three  different 
motions  with  no  dead  center,  consequently 
children  can  propel  them  up  hill  and  over 
rough  streets.  The  gearing  being  completely 
encased  keeps  them  free  from  dust  and  dirt, 
making  it  impossible  for  the  children  to  have 


Racer  No.  3  for  Girls. 

velops  the  muscles  of  the  abdomen,  chfest  and 
spine,  as  well  as  the  legs  and  arms.  This 
Racer,  or  "Hill  Climber,"  is  manufactured  in 
different  sizes  for  children  from  two  to  six 
years  of  age,  and  from  six  to  fifteen  years  of 
age.    The  Car  is  built  for  girls  who  can  use 


"Glascock's"  Racer  Junior  No.  4. 

their  fingers  mashed  or  clothing  torn.  The 
front  and  rear  axle  is  connected  with  a  solid 
maple  reach  which  makes  the  Cars  very 
strong.  Wheels  have  rubber  tires.  Mallea- 
ble castings  give  the  metal  parts  great 
strength.  The  front  axle  works  on  a  double 
fifth  wheel.  Foot  guides  on  the  front  axle 
aid  in  guiding  the  Car.  The  peculiar  con- 
struction and  finish  makes  the  Cars  strong 
and  attractive.  The  company  also  makes  a 
number  of  children's  conveniences,  such  as 
Baby  Jumpers  and  Baby  Walkers.  They  ad- 
vertise extensively  in  publications  having  a 
general  circulation,  and  in  all  the  advertising 


"Glascock's"   Double    Racer   No.   2. 


it  as  well  as  boys.  Nos.  1,  3,  and  4  each  ac- 
commodate one  child,  and  No.  2  is  for  two 
children.  All  the  Hand  Cars  are  finished  in 
natural  colors.    Nos.  1  and  2  weigh  30  pounds 


ask  the  reader  to  go  to  the  dealer.  The  man- 
ufacturers do  not  sell  to  premium  houses  or 
catalogue  concerns,  confining  their  business  to 
the  legitimate  dealers. 
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Genuine  Swedish  Razor 

Alfred  Andresen  &  Co.,  Minneapolis,  Minn., 
are  offering  the  trade  the  Genuine  Swedish 
Razors,  one  of  which  is  illustrated.  Eskilstuna 
steel  is  used  in  these  razors,  the  name  being 
taken  from  the  city  in  which  the  famous 
Swedish  steel  takes  on  its  well  known  finish. 


Pocket  Screw  Driver 
Chas.  Q.  Petersen  Co.,  221  Fifth  avenue,  Chi- 
cago, III,  is  placing  on  the  market  the  Pocket 
Screw  Driver,  illustrated.  The  illustration 
shows  the  device  full  size.  The  tool  is  well 
made,  has  no  comers  to  catch  on  the  pocket 

POCKET 

REHM 
HARIMARE  CO. 

CHICAGO 


SCREW-DRIVER 

Pocket  Screw  Driver, 


Genuine  Swedish  Razor. 

The  Razors  are  made  in  the  factory  of  Klas 
Tomblom  and  are  fully  warranted.  These 
X-Ray  Razors  are  supplied  with  loose,  nickel 
plated  back;  with  solid  back  and  loose  blades, 
one-fourth  hollow  ground  and  three-fourths 
hollow  ground. 

"Oliver"    Wrench 

The  Oliver  Mfg.  Co.,  203  Desplaines  street, 
Chicago,  111.,  are  offering  the  trade  the  "Oliver" 
Wrench,  illustrated.  It  is  simple,  durable  and 
cheap.  The  Wrench  is  quickly  adjusted  for 
different  size  nuts  by  simply  turning  small 
wheel  on  the  back.  To  use,  tighten  jaws  on 
nut  by  turning  wheel  until  they  grip  hard 
•enough  to  hold  the  nut  securely  when  removed. 
After  loosening  the  nut,  use  small  handle  to 


and  can  be  readily  put  on  the  key  ring.  It  is 
full  nickel  plated.  It  can  be  advantageously 
used  as  an  advertising  novelty,  having  adver- 
tisement stamped  on  one  or  both  sides. 

"B.  A  C."  Steel   Nut  Wrench 

The  Bemis  &  Call  Hardware  &  Tool  Co., 
Springfield,  Mass.,  are  placing  on  the  market 
the  "B.  &  C."  Steel  Nut  Wrench,  No.  54,  illus- 
trated. In  the  construction  of  this  Wrench 
special  attention  has  been  given  to  strength, 
durability  and  the  quality  of  material  used.  It 
is  said  to  be  adapted  for  use  where  the  wood- 
handle  wrench  will  not  answer.  The  bead,  bar 
and  shank  is  a  one-piece  steel  forging.  The 
handle  is  made  of  steel  and  is  forced  onto  the 
wrench  bar  under  great  pressure,  and  then 
securely  riveted  in  place.  Being  oval  in  form 
it  fits  the  hand  and  does  not  tire.     The  nut 


Oliver"  Wagon  Wrench. 


4pin  it  off.  The  jaws  of  th  Wrench  will  go 
inside  any  hub.  It  makes  no  difference  whether 
the  nuts  on  axles  are  of  one  or  many  sizes, 
square  or  hexagon,  this  Wrench  will  do  the 


gives  great  gripping  power  to  the  jaws,  as  on 
nuts  with  the  comers  rounded  off  the  whole 
hand  can  be  applied  in  making  the  adjust- 
ment.   Ordinary  adjustment  can  be  made  with 


"B.  &  C."  Steel  Nut  Wrench,  No.  54. 


work  quickly  and  satisfactorily.  The  10-inch 
size  will  take  nuts  %  to  2%  inches;  No.  2,  14- 
inch,  will  take  nuts  1  to  3%  inches;  No.  3, 
^(y-inch,  will  take  nuts  1^  to  5  inches. 


the  thumb  and  finger.  This  Wrench  is  made 
in  seven  sizes,  the  6  to  18-inch  having  the  steel 
handle,  and  the  21  and  24-inch  having  a  handle 
made  by  a  continuation  of  the  bar. 
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Health  Merry-Go- Round 

The  Health  Merry-Go-Round  Co.,  Quincy, 
111.,  are  placing  on  the  market  the  Health 
Mcrry-Go-Round,  illustrated.  It  is  a  strong, 
substantial  machine,  built  of  steel,  iron  and 
oak,  and  attractively  painted  in  red  and  black. 
It  is  operated  by  children  seated  as  shown, 
who  by  means  of  hand  and  foot  lever  propel 
the  Merry-Go-Round  by  nearly  the  same  move- 
ments as  used  ifi  rowing  a  boat,  which  brings 


The  Lindsay  Light  Co.,  Chicago  and  New 
York,  in  their  new  catalogue  have  produced 
a  publication  on  which  many  compliments  can 
be  made  from  a  typographical  standpoint.  The 
goods  shown  include  the  "Lindsay"  Cap  Man- 
tles for  natural  and  artificial  gas;  Loop  Man- 
tles for  gas  arc  lamps;  Pressure  Mantles, 
Lindsay  System  Mantles,  "Lindsay"  In- 
verted Lights  and  Glassware;  Three- 
Burner  Arc  Lamp,  air-hole  type  "Lindsay" 
Lights  for  natural  and  artificial  gas,  fancy 
Glassware,  Mica  goods,  etc. 

"Wagner"  Steel   Hand  Sleds 

The  Wagner  Mfg.  Co.,  Cedar  Falls,  Iowa, 
are  placing  on  the  market  the  **Wagner"  Steel 
Hand  Sleds,  illustrated.  The  rounded  bottom 
of  runner  gives  the  sled  speed.  Using  a  tee- 
shaped  runner,  with  a  brace  riveted  to  each 
side  of  same,  assures  a  smooth  surface  along 
the   bottom  of  the   runner    as   there   are   no 


Health  Merry-Go-Round. 

into  play  all  the  muscles  of  arms,  legs,  back 
and  body.  The  exercise  is  mild  and  the  ar- 
rangement so  attractive  that  tne  child  does  not 
realize  he  is  taking  it.  The  machine  requires 
a  space  ten  feet  square.  The  children  are  each 
five  feet  from  the  center  post,  or  ten  feet  from 
the  opposite  child.  The  device  an  be  put  in 
a  small  yard.  It  is  furnished  with  or  without 
a  sell-playing  organ.  Four  children  can  ride 
at  the  same  time,  or  one  child  can  operate  it. 


E.  E.   Ellis,  who  has  Seen   identified  with 
the   Sawyer  Tool    Mfg.    Company,   Fitchburg, 


Cross-Section  of  Sled. 

rivet-  rivet  heads  or  anything  of  the  kind 
projecting  through  to  catch  the  snow  or  ice  as 
the  sled  glides  along.  The  Sled  obtains  great 
strength  by  the  construction  of  the  braces,  one 
circle  bracing  against  the  other,  the  two  beins: 
fastened  at  the  top  to  the  L-sLaped  steel  beam. 
The  decorations  of  the  Sleds  are  hand  painted, 
and  the  illustrations  in  their  catalogue  show 


"Wagner"  Steel  Sled. 


Mass.,  has  established  a  new  business  in  the 
same  city,  and  will  manufacture  a  line  of  fine 
Mechanics*  Tools. 


the  various  styles  in  actual  colors.  The  cross- 
section  view  shows  the  patented  brace  ani 
beam  and  also  the  rounded  bottom  tee  runner. 
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"Black    Eagle"    Hatchets 

The  Burgess-Norton  Mfg.  Co.,  Geneva,  111., 
are  placing  on  the  market  the  "Black  Eagle" 
Hatchets,  illustrated.  These  Hatchets  arc 
made  with  two  styles  of  heads,  claw  and  plain. 


"Champion"   High   Low  Auto  Jack 

Patterson,  Gottfried  &  Hunter,  Ltd.,  146 
Center  street.  New  York,  are  placing  on  the 
market  the  "Champion"  High  Low  Automo- 
bile Jack,  illustrated.    There  are  but  four  parts. 


"Black  Eagle"  Hatchet,  Claw  Head. 


The  blades  are  carefully  oil  tempered,  polished 
and  carry  a  fine  cutting  edge.  The  handles  are 
of  hollow  steel  and  are  strong.  Owing  to  the 
manner  in  which  the  parts  are  put  together, 


the  main  casting,  the  lift  ram  and  the  back  and 
front  plates  of  the  pinion.  The  Jack  works 
on  the  principle  of  a  dead  center.  Before  the 
ram  reaches  the  weight  to  be  raised  the  disk 


%r-^ 


u 


^'Champion''    High    Low    Automobile   Jack. 

being  riveted  under  heavy  pressure,  there  is 
no  danger  of  loose  heads.  They  are  finished 
in  attractive  black  enamel. 


The  Builders'  Supply  Co.,  Indianapolis,  Ind., 
in  a  recent  catalogue,  show  their  line  of  Push 
Button  Door  Bells  and  "Samson"  Steel  Sash 
Locks. 


Parts  of  Auto-Jack. 

can  be  easily  turned  by  the  fingers  to  reach  the 
required  height.  There  is  no  reversing  screw 
used  to  lower  the  Jack;  simply  turn  the  lever 
the  other  way.  Another  advantage  is  that  no 
special  form  of  handle  is  required;  simply  any 
strong  bar  that  will  fit  between  the  lugs  of  the 
face  and  the  disk.  The  height  of  the  Jack 
closed  is  11%  inches,  and  it  has  a  lift  move- 
ment of  7  inches.    The  weight  is  6  pounds. 
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"One  Minute"  Egg  Beater 

The  F.  W.  Loll  Mfg.  Co.,  45 Vj  Pratt  street, 
Meriden,  Conn.,  are  offering  the  trade  the 
"One  Minute"  Egg  and  Cream  Beater,  illus- 
trated. The  fish-bone  shaped  beater  rod  and 
arms  are  of  malleable  iron,  thoroughly  tinned. 
The  beater  rod  has  eleven  arms  on  each  side, 
and  when  turning  the  wheel  the  arms  revolve 


is  fitted  with  a  parabola  condensing  lens  in 
front  and  a  silvered  reflector  in  the  rear.  The 
Lamp  has  a  hinged  rear  door,  permitting  easy 
access  to  burner  and  allowing  rear  reflector  to 


"Sunlyte"  Search  Light. 


"One  Minute"  Egg  Beater. 

very  rapidly,  beating  the  cream  or  eggs  in  a 
minute's  time.  The  remainder  of  the  device  is 
made  sufficiently  strong  to  stand  hard  usage. 
The  cup  or  can  holding  the  cream  is  quart  size. 
In  the  center  of  bottom  of  can  is  a  raised  cup- 
shaped  bearing  which  keeps  the  end  of  beater 
rod  in  correct  position  when  beating  contents 
of  cup.  Both  the  Beater  and  cup  can  be  readily 
cleaned  by  holding  under  a  faucet. 


The  Berger  Mfg.  Co.,  Canton,  Ohio,  in  a 
recent  folder  call  the  attention  of  the  trade 
to  Berger*s  "Star  Spangled"  Terne  Roofing 
Plates.  Each  package  contains  112  sheets  of 
pure  re-hammered  charcoal  iron  made  in  old 
fashioned  knobbling  fires  with  charcoal  iron 
fuel.  The  blooms  have  been  hammered  and 
re-hammered  to  eliminate  impurities,  rolled 
first  into  bars  and  then  into  sheets.  These 
sheets  have  been  immersed  by  hand  for  thirty 
minutes  in  a  rich  mixture  of  lead  and  tin, 
using  palm  oil  only,  and  no  acid  flux.  Every 
pore  of  the  sheet  is  thus  thoroughly  impreg- 
nated with  the  coating.  The  makers  guaran- 
tee these  Roofing  Plates  to  give  satisfactory 
service  for  a  period  of  twenty-five  years. 

"Sunlyte"  Auto  Lamps 

The  New  York  Sporting  Goods  Co.,  17 
Warren  street.  New  York,  are  offering  the 
trade  the  "Sunlyte"  Auto  Lamp,  illustrated. 
These  Lamps  are  furnished  in  several  styles. 
The  "Alpha"  type  is  known  as  style  Al,  and 


be  properly  cleaned.  The  front  door  is  also 
hinged  and  has  heavy  beveled  plate  glass  front 
10  inches  diameter.  The  construction  is  of 
heavy  gauge  brass,  lustre  finished,  and  the 
parts  are  screwed  together  and  then  riveted. 

The  "Sunlyte"  Search  Light,   illustrated,  is 
fitted  with  strong  lens  mirror  reflectors  accu- 


"Sunlyte"  Auto  Lamp. 

rately  focused.  The  cylinders  and  fittings  are 
of  brass,  finely  finished  and  polished;  the  front 
door  and  back  are  of  heavy  copper,  polished. 
They  are  supplied  in  rigid  style  for  use  in 
pairs  in  front  of  cars  or  singly  for  use  on  dash 
as  a  searchlight.  A  swivel  bracket  and  handle 
in  back  can  be  supplied  on  any  of  these  Lamps. 
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''Andrews'  "  Wire  Basket 

The  Andrews  Wire  &  Iron  Works,  Rock- 
ford,  111.,  are  placing  on  the  market  the  "An- 
drews" Wire  Basket,  illustrated.  The  half- 
bushel  basket  is  made  of  one-inch  mesh  cloth, 
all  in  one  piece,  of  No.   14  wire.     The  frame 


staplte.  The  staple  passes  over  the  loop  in 
the  fibre  and  is  driven  firmly  into  the  wood  at 
the  bottom  of  the  hole  made  to  receive  the 
tuft.  The  length  of  root  out  of  block  is  2 
inches.     These  Brushes  have   solid  back,  are 


"Andrews"  Half  Bushel  Basket. 

work  and  drop  bail  handle  is  of  No.  6  wire, 
^16  inch  diameter.  The  bushel  basket  is  of 
one-inch  mesh  cloth,  made  of  one  piece,  No.  13 
wire.  The  top  ring  is  of  No.  4  wire,  %- 
inch  diameter.  The  bottom  ring  and  frame 
wire  is  No.  6.  Two  side  drop  pail  roll 
handles  are  provided.     The  baskets  are  gal- 


"Ox  Fibre''  Horse  Brush. 

stiff,  tough  and  strong,  and  unaffected  by 
water;  consequently  they  are  easily  and  thor- 
oughly cleaned.  The  company  are  getting  out 
a  new  catalogue  of  their  Horse  ahd  Scrub 
Brushes,  which  will  be  ready  for  distribution 
this  month. 

"Divine"  Water   Motor   Fan 

The  Divine  Water  Motor  Co.,  108  Duane 
street.  New  York,  are  placing  on  the  market 
the  "Divine"  Water  Motor  Fan,  illustrated. 
This  completed  article  is  the  "Divine"  Water 
Motor  with  a  fan  attachment.  The  fan  and  fan 
gfuard  are  attached  directly  to  the  shaft  of 
Motor,  and  a  slight  turn  of  the  faucet  will 
set  the  fan   in   rapid  motion.     The  Motor  is 


"Andrews"  Bushel  Wire  Basket. 

vanized  after  making,  thus  uniting  all  the 
wires.  These  wire  baskets  are  adapted  for 
every  purpose  where  a  free  circulation  of  air 
is  needed.  They  will  not  carry  water  or  dust, 
and  will  not  rust  or  wear  out  even  though  left 
out  all  winter. 


The  Lisk  Mfg.  Co.,  Canandaigua,  N.  Y., 
recently  sent  out  a  solid  train  load,  consist- 
ing of  fifteen  full  cars,  of  the  "Lisk"  Sanitary 
Enameled  Roasters.  This  will  convey  an 
idea  of  the  popularity  of  the  concern's  goods 
with  the  trade. 

''Ox    Fibre"    Horse    Brush 

The  Ox  Fibre  Co.,  56  Michigan  avenue, 
Chicago,  111.,  with  New  York  office  at  2  Hud- 
son street,  are  makers  of  the  "Ox  Fibre" 
Horse  Brush,  illustrated.  This  "Collie"  Brush 
has  face  size  11%  x  4^  inches.  Ox  fibre  is  a 
natural  product  and  each  tuft  is  fastened  sep- 
arately  in    the   solid   wood  by   a   heavy  wire 


"Divine"  Water  Motor  and  Fan. 

finished  in  a  red  enamel,  the  fan  is  finished  in 
brass,  dull  Roman  color.  With  a  bench 
bracket  the  fan  can  be  placed  on  bench  or 
shelf.  The  faucet  connection  is  swiveled  and 
the  fan  can  be  turned  in  any  direction.  By 
means  of  the  "Universal"  Connection  the 
Motor  can  be  attached  to  a  smooth  faucet  if 
desired. 


Digitized  by 


Google 


September,  1906. 


NEW  GOODS  AND  INVENTIONS, 


473 


J.  C. 


'Victor"  Folding  Mitre  Box 

McCarty   &   Co.,   10   Warren   street, 


New  York,  are  placing  on  the  market  the 
"Victor"  Folding  Mitre  Box,  illustrated.  It 
consists  of  a  standard  for  attachment  to  a 
bench,  tjiat  carries  a  swinging  arm  with  grad- 


"Victor"  Folding  MrrRE  Box. 

uated  place  to  give  the  regular  mitre  box  cuts 
or  any  intersection  cut  that  may  be  required.' 
The  saw  guides  have  a  travel  on  the  swinging 
arm  for  adjustment  to  accommodate  the  vary- 


mon  cuts  made  on  flat  stock  and  mouldings, 
for  with  it  can  be  cut  the  ends  of  sticks, 
rafters,  stair  balusters,  stair  risers,  dovetails 
and  other  odd  finish  parts.  The  Box  is 
readily  attachable  to  a  bench  or  beam;  it  will 
square  a  10-inch  column,  and  with  a  28-inch 
saw  will  square  a  20-inch  or  mitre  a  17-inch 
wide  board.  The  saw  is  suspended  above  the 
work,  and  as  there  are  no  metal  parts  und«r 
it,  any  width  of  saw,  either  back  or  panel,  can 
be  used.  The  saw  can  be  carried  down 
through  a  5-inch  cut  without  any  deflection,  ^ 
leaving  the  work  perfectly  true.  Wh€n  folded 
for  the  tool  box  it  is  13x7x4  inches  and  weighs 
6  pounds.  Each  is  packed  in  an  individual 
wooden  box. 


The  Bristol  Co.,  Waterbury,  Conn.,  in  their 
Bulletin  41,  touch  upon  the  many  different 
types  and  ranges  of  their  Recording  Instru- 
ments, such  as  "Bristol"  Voltmeters,  Am- 
meters, Wattmeters,  Portable  Gauges,  Ther- 
mometers, Water  Level  Gauges,  etc. 

"Roe"  Plumb  and  Level 
The  Eden  Specialty  Co.,  954  Third  avenue, 
Brooklyn,  N.  Y.,  are  offering  the  trade  the 
"Ed€n"  Plumb  and  Level,  illustrated.  It  is 
made  in  both  brass  and  steel.  The  Levels  are 
also  being  mounted  on  a  board  straight  edge. 


Cutting  Dovetails  with  Mitre  Box. 

ing  lengths  of  saws,  and  they  have  also  a 
vertical  travel  with  a  stop  motion  which  can 
be  set  to  give  any  desired  depth  of  cut.  The 
construction  of  the  Box  is  on  the  interchange- 


" Victor"  Mitre  Box,  Folded. 

able  plan,  all  parts  being  machined  to  gauges 
amd  tested  before  assembling  to  insure  final 
accuracy.  The  range  of  work,  that  can  be 
done  with  this  Mitre  Box  is  beyond  the  com- 


"Roe"  Plumb  and  Level. 

18x4  inches,  with  peep-hole  so  that  the  uaer 
need  not  reverse  the  Level  on  his  work.  The 
steel  Levels  are  nickeled  and  japanned.  The 
brass  Levels  will  be  lacquered  if  desired. 
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''New  Reliable"  Band  Saw  Filing  Machine 

The  Rotary  File  &  Machine  Co.,  589  Kent 
avenue,  Brooklyn,  N.  Y.,  are  placing  on  the 
market  the  "New  Reliable"  Band  Saw  Filing 
Machine  illustrated.  This  Machine,  which 
may  be  used  either  on  a  bench  or  pedestal,  is 
adapted  for  automatically  filing  small  band 
saws,  ranging  in  size  up  to  and  including 
saws  with  teeth   %-inch  from  tooth  point  to 


pulley,  running  12o  revolutions  per  minute, 
drives  the  file  50  revolutions  per  minute.  The 
apparatus  is  simple,  yet  of  very  substantial 
construction.  All  wearing  parts  are  made  of 
high  grade  steel.  One  Rotary  File  is  claimed 
to  outlast  three  saw  files,  and  a  rotary  costs 
only  as  much  as  two  saw  files,  and  the  owner 
of  a  Rotary  File  therefore  saves  the  cost  of 
one-third  of  the  saw  files. 


"New     Reliable"     Automatic 

tooth  point,  and  1%  inch  width  of  blade.  The 
Vise,  which  carries  the  saw,  is  clamped  to- 
gether by  spring  pressure  sufficient  to  hold 
the  saw  firmly,  yet  allowing  it  to  be  slipped 
through  as  each  tooth  is  filed.  At  each  revo- 
lution of  the  file  shaft,  the  file  is  automatically 
withdrawn  from  engagement  with  a  tooth, 
dropped  back,  and  just  as  the  smooth  portion 
of  its  circumference  reaches  the  saw,  it 
shoves  the  saw  along  for  the  next  tooth  The 
amount  of  this  movement  is  regulated  ac- 
cording to  the  size  of  the  saw  tooth  by  a 
thumb  screw.  The  file  is  controlled  by  cams 
to  only  cut  a  certain  depth  each  time,  and  this 
feature  insures  accurate  and  even  teeth.  The 
construction  of  the  vise  makes  it  possible  for 
a  thick  weld,  and  in  fact  almost  anything  but 
a  break  to  pass  through  the  vise  without  stop- 
ping the  Machine  or  injuring  a  tooth.  The 
manufacturers  state  that  the  use  of  this  Ma- 
chine will  save  three-fourths  or  more  of  the 
time  of  hand  filing,  as  it  is  entirely  automatic 
and  only  requires  the  time  necessary  to  put 
in  a  saw  and  start  the  Machine.  If  the  saw 
through  negligence  is  left  in  until  it  has  pass- 
ed the  starting  point,  no  harm  is  done.     The 


Band     Saw    Filing  Machine. 

"Noxall"   Water   Filter 

The  American  Filter  Co.,  Milwaukee,  Wis., 
are  manufacturers  of  the  "Noxall"  Water 
Filter,  illustrated.  This  Filter  is  made  of  spun 
copper  top  and  cast  brass  bottom,  tinned  on 


"Noxall"  Water  Filter  Attached  to 
Faucet. 

the  inside  and  highly  polished  nickel  on  the 
outside.  A  feature  is  the  ease  with  which  it 
can  be  taken  apart.  The  shell  and  stone  are 
lifted  off  as  easily  as  one  would  take  off  the 
top   of  a  tea   kettle.     The   "Noxall"   natural 
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stones  are  quarried,  cut  to  the  right  form  and 
size  and  are  said  to  be  perfect  filtering  medi- 
ums. These  Filters  will  give  a  large  quantity 
of  water  in  a  short  time.  There  is  shown 
herewith  the  **Noxair'  faucet  connection.  By 
unscrewing  the  regular  faucet  and  putting  in 


C 


which  generates  the  oil  into  gas.  The  resuk 
is  that  it  not  only  makes  the  burning  of  kero- 
sene practical,  but  gives  long  wearing  qualitief 
and  great  heating  capacity.  The  Furnace  caa 
be  used  in  and  about  buildings,  as  the  user  ta 
no   way    violates    the    insurance    laws   against 


Fjlter  Taken  Ap.\kt.  Faucet  Unscrewhi  I'rom  Wall.  "Noxall"  G}nnkction. 


the  Connection,  one  can  turn  handle  at  side 
and  get  filtered  water  and  turning  faucet  han- 
dle the  regular  unfiltercd  water  supply  can  hz 
had. 

"Archambault"    Keroaene    Furnace 

The  Barnes  Tool  Co.,  New  Haven,  Conn.,  arc 
©flfering   the   trade   the   "Archambault"    KerO- 


gasoline  as  a  fuel.  The  burner  is  constructed 
with  a  check  valve  which  has  a  small  opening 
or  by-pass  to  allow  draining  the  oil  from  the 
burner.  It  also  prevents  any  possibility  of  puff- 
ing. It  is  claimed  that  a  full  pot  of  solder 
can  be  melted  in  less  than  five  minutes  with  a 
gale  of  wind  blowing.    This  Furnace  does  no^ 


"Archambault"  Kerosene  Furnace. 

sene  Furnace,  illustrated.  The  makers  state 
that  the  superiority  of  this  Furnace  is  due  to 
the  peculiar  construction  of  the  coil  or  burner 


Hk.\ting  Coppers  with  Furnace. 

carbonize,  as  the  carbon  is  burned  out  with  tihe 
vapor.  Gasoline  can  be  used  with  this,  deriflc 
if  desired. 
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"Tritone"    Auto    Whittle 

The  New  York  Sporting  Goods  Co.,  17 
Warren  street,  New  York,  are  offering  the 
trade  the  "Tritone"  Auto  Wnistle,  illustrated. 
This  Whistle  is  easily  attached  to  the  side  of 
an  automobile  and  is  operated  by  connecting 
it  to  a  cut-out  valve,  which  is  operated  by  a 
plunger  or  lever  (or  a  hand  line)  attached  in 
any  convenient  place  on  the  floor  of  the  car. 
This  cut-out  valve,  which  is  of  improved  pat- 


Arm  Towel  Rack  is  16  inches  long,  but  can  be 
had  in  longer  sizes.  The  Combination  Tooth 
Brush  and  Glass  Holder  will  hold  four  tooth 
brushes  and  a  drinking  glass.    It  is  secured  to 


TRITONE 


j^JrMJill 


M.S.M.CO. 


"Tritone"  Auto  Whistle. 

tern,  simply  diverts  part  of  the  exhaust  from 
the  muffler  to  the  whistle,  emitting  a  deep 
musical  sound.  The  valve  is  constructed  on  a 
mechanical  principle,  allowing  the  valve  to  be 
opened  and  closed  gradually,  giving  as  loud 
or  low  a  blast  of  whistle  as  may  be  required. 
It  is  made  of  heavy  gauge  brass  tubing,  highly 
polished,  and  may  be  attached  to  automobile 
or  launch,  or,  in  fact,  to  any  gasolin<»  engine. 
Bath  Room  Fittings 
The   Novelty   Mfg.  Co.,   Waterbury,   Conn., 


Two- Arm   Towel  Rack. 

art*    manufacturers   of   a    large   line    of    Bath 
Room    Fittings,   several  of  which   are  shown 


Whisk  Broom  Holder. 

wall  with  two  screws.  It  is  of  brass,  extra 
fine  polished  nickel  plate.  The  company  arc 
getting  out  a  large  number  of  tiew  patterns. 


The  Colebrookdale  Iron  Co.,  ^ojltstown, 
Pa.,  in  their  recent  catalogue  show  their  line 
of  Sad  Irons.  For  seventy  years  this  con- 
cern has  been  in  continuous  operation  at  the 
same  place  manufacturing  Sad  Irons.  They 
make  household,  tailors'  and  laundry  irons. 
The  catalogue  also  shows  the  "Keystone" 
Food  Chopper,  Well  or  Gin  Wheels,  Hay 
Fork  Pulleys,  Thimble  Skeins,  etc. 

''LloydV  Marl(-AII   Inic 

The  Sperry  &  Alexander  Co.,  300  Broadway, 
New  York,  are  offering  the  "Lloyd's"  Mark- 
All  Ink.  It  is  to  metal,  china  and  glass  what 
a  pencil  is  to  paper.  The  article  can  be  han- 
dled  and   wiped   withotit  removinq:  mark,  and 


Combination  Brush  and  Glass  Holder. 

herewith.     The   Whisk   Broom   Holder   is   of 
brass,  higWy. polished  nickel  plate.    The  Two- 


yet  all  traces  can  be  removed  with  an  ordinary 
ink  eraser.  It  will  not  mar,  corrode  or  blem- 
ish the  finest  surfaces.  It  finds  excellent  use 
in  marking  cutlery,  razors,  manicure  goods^ 
tools,  tinware,  crockery,  etc. 


Digitized  by 


Google 


Septembek.  IDOij. 


XEIV  GOODS  AND  INFENTIONS. 


477 


"Elk"  Clock 

The  Western  Clock  Co.,  La  Salle.  111.,  and 
51  Maiden  lane,  New  York,  are  placing  on 
the   market    th?    "Elk"    Clock,    illustrated.     It 


hip.  The  second  line  gives  ?ide  cuts  of  jacks 
against  octagon  hips.  The  third  line  gives  side 
cuts  of  octagon  hips  against  ridge.  The  fourth 
line   gives   length   of  octagon  hip   rafters   per 


"Elk"  Clock. 

has  a  wood  frame,  mission  finish;  metal  ash 
and  match  trays,  one-day  movement,  ivorine 
dial,  beveled  crystal,  "frictionless"  pivots  and 
"self-centered"  wheels.  It  is  10  inches  in 
height. 

The  "Stelvio"  Clock  has  a  vet  bronze  or  sil- 
ver grey  finish,  and  is  S\^  inches  high.  The 
frame  is  of  metal,  and  the  clock  has  a  one- 
day  movement,  ivorine  dial,  beveled  crystal, 
"frictionless"  pivots  and  "self-centered*'  wheels. 

Octagon   Framing   Rule 

The  Nicholls  Mfg.  Co.,  Ottumwa,  Iowa,  are 
now  placing  the  Octagon  Framing  Rule  on  one 


**Stelvio"    Clock. 

foot  of  run.    The  fifth  line  gives  bevels  of  in- 
tersecting lines  of  various  regular  polygons. 


The  Savage  Arms  Co.,  Utica,  N.  Y.,  have 
gotten  out  an  attractive  hanger  showing  an 
Indian  on  the  warpath,  holding  aloft  a  "Sav- 
age" Rifle.  The  hanger  is  in  colors  and  will 
attract  attention  wherever  displayed. 


The  Pittsburgh  Shovel  Co.,  Prick  Building, 
Pittsburgh,  Pa.,  have  opened  a  New  York 
office  at  103  Reade  street,  with  David  B.  Mc- 
Ilwaine  in  charge.  A  stock  will  be  carried  at 
the  New  York  office  from  which  prompt  ship- 


OcTAGON  Framing  Rule  on  "Nicholls"  Square. 


side  of  their  No.  100  A  Square.  On  the  Octa- 
gon Framing  Rule  the  first  line  of  figures  give 
length  of  jack  for  one  foot  space  from  octagon 


ments  can  be  made.  The  company  make 
Shovels,  Spades,  Coal  and  Grain  Scoops ;  Post, 
Ditching  and  Draining  1  ools,  etc. 
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*'Star"  20th  Century  Ooor  Hanger 
Hunt,  Helm,  Ferris  &  Co.,  Harvard,  111.,  are 
flacing  on  the  market  the  "Star**  20th  Century 
Door  Hanger,  illustrated.  It  is  roller  bearing 
and  is  made  of  one  complete  malleable  piece. 
It  is  fitted  with  a  lug  so  that  it  cannot  run 
off  the  track.  Both  front  and  side  views  of 
•he  Hanger  arc  shown  herewith.     It  is  finished 


and  gives  it  the  required  flexibility.  The  rail 
being  closed  instead  of  open,  no  water  can  get 
inside  to  rust.  This  rail  is  guaranteed  to  be 
as  strong  at  the  splice  as  at  any  other  place 
and  stiff  enough  to  sustain  the  heaviest  door. 
The  splice  is  the  same  diameter  as  the  rail  and 
will  not  cause  any  jar  when  the  Hanger  passes 
over  the  splice.    The  diameter  of  track  is  1^ 


"Star"  20th  Century  Door  Hanger, 

m  aluminum  with  lettering  touched  up  in  red. 
The  frame  and  hood  are  one  malleable  piece, 
thus  piaking  the  Hanger  strong  enough  for  the 
krgest  doors.    The  whcck  run  on  steel  roller 


Cross-Siction  of  Hanger. 

inches,  and  weighs  80  pounds  per  100  feet. 
The  Hangers  are  packed  one  pair  in  a  box. 
with  bolts  and  two  end  brackets;  and  six  pair 
in  a  wooden  box. 


'Star"  20th  Century  Round  Track. 


learings,  which  niaxe  the  Hanger  run  easily 
•n  the  round  track.  A  lip  projecting  about  Wi 
nches  below  the  wheel  makes  it  impossible  for 
Hanger  to  jump  track.  The  round  track  conies 
in  two-foot  sections  only,  instead  of  in  longer 
lengths,  thus  making  it  possible  to  fit  any  barn 
and  not  making  it  necessary  to  carry  several 
Ibngths  in  stock.  Barn  door  rail  stock  can  be 
lept  in  much  smaller  space  than  usual.  The 
makers  state  that  one-half  the  labor  is  required 
in  putting  this  rail  in  place,  as  one  two-foot 
section  of  rail  and  one  bracket  arc  put  up  at  a 
"^mc.  -The  bracket  is  such  that  it  can  turn  on 
•he  splice,  and  there  is  no  warping  of  the  rail 
when  put  on  the  barn.  The  shape  of  the  rail 
IJeeps  the  Hanger  from  binding  on   the  track 


Covert's  Saddlery  Works,  Interlaken,  N.  Y., 
in  catalogue  22  show  their  line  of  "Covert's" 
Trimmed  Neck  Yokes,  Neck  Yoke  Centers, 
Harness  Snaps,  Rope,  Web  and  Chain  goods, 
and  specialties  in  Saddlery,  Coach  and  general 
Hardware. 

The  Samuel  Winslow  Skate  Mfg.  Co., 
Worcester,  Mass.,  in  their  latest  Ice  and  Roller 
Skate  catalogue,  show  the  various  styles  of 
Hockey,  Rink,  Wood  Top,  "National  Qub," 
Speed,  Children's  and  "Winslow's"  Ice  Skates. 
An  elaborate  but  simple  telegraphic  code  is 
given.  The  illustrations  appear  on  separate 
pages  with  nothing  but  the  Skate  numbers 
underneath.  The  embossed  front  cover  is  in 
colors  and  shows  a  wreath  of  holly. 
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'"Eaton  and  Prince"  Hand  Power  Elevator 

The  Eaton  &  Prince  Co.,  70  Michigan  street, 
Chicago,  III.,  offer  the  trade  the  "Eaton  & 
Prince"  Hand  Power  Elevator,  illustrated.  A 
practical  and  essential  feature  of  the  hand- 
power  pattern  is  the  brake  device.  It  consists 
of  a  double  shoe  working  on  each  side  of  a 
band  which  is  cast  to  the  arms  of  the  rope 
wheel.    Each  shoe  has  a  bearing  on  the  band. 


Asbcstocel  Sectional  Covering  for  heating  sys- 
tems, illustrated.  In  this  Covering  the  chan- 
nels run  around  the  pipe  instead  of  with  it, 
thus  preventing  the  heat  from  circulating.  It  is 
especially  adapted  for  low  pressure  steam,  hot 
water  or  hot  air  heating  systems.  It  is  built 
on  the  arch  principle,  channels  running  around 
the  pipe  instead  of  lengthwise.  It  does  not 
crush  down  or  lose  its.  strength  and  is  not 
damaged    by    vibration   or   even    hard    usage. 


Center  Lift  Hand  Elevator. 

This  feature  enables  the  operator  of  the  ele- 
vator to  lower  his  car  filled  to  its  utmost 
•capacity  with  the  aid  of  his  forefinger  and 
thumb  only  on  the  brake  line.  The  brake  de- 
vice is  operated  by  means  of  an  endless  cord 
running  around  the  sheave  on  the  screw  rhaft 
of  the  brake.  A  locking  device  absolutely  pre- 
vents the  car  from  running  up  into  the  ceiling. 
The  car  is  at  all  times  under  perfect  control 
of  the  operator  and  cannot  possibly  move  in 
«ither  direction  until  the  brake  is  released. 
Another  feature  is  a  beam  spring  safety  device. 
In  the  event  of  the  cable  breaking  this  locks 
the  car  to  the  guides,  thus  preventing  its  drop- 
ping. The  company  have  been  building  Ele- 
vators for  the  past  twenty-five  years;  their 
4:atalogue  gives  full  particulars  concerning  their 
Elevators. 

Asbestocel   Sectional   Covering 

The  H.  W.  Johns-Manville  Co.,  100  William 
street.   New   York,  are  manufacturers  of  the 


-^■^^^fc^-^ 


BEAM    SPRING   SAFETY  -  RELEASED 
IN  CASE  OF   SLACK  OR  BROKEN  CABLE 


Beam  Spring  Safety  Device. 

Owing  to  its  ''standing-up"  qualities,  it  lasts 
longer  than  ordinary  coverings  and  continues 
to  give  the  maximum  amount  of  insulation  at 
all  times.  The  Covering  is  fireproof  and 
thereby  removes  the  danger  accompanying  the 
use  of  coverings  and   felts  which  are  not  in 


Asbestocel  Sectional  Covering. 

themselves  fireproof.  The  Covering  is  made 
in  sectional  form,  for  all  sizes  of  pipe  and  sup- 
plied with  canvas  and  bands,  in  thicknesses  of 
^,  %,  1,  1%  and  2  inches.  It  is  also  made  in 
sheets  for  boilers  and  other  large  heated  sur- 
faces V2  to  3  inches  thick. 
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"Hawkeye"  Rural   Mail   Box 

The  Hawkeye  Pump  Co.,  Washington,  la., 
are  the  manufacturers  of  the  "Hawkeye"  Rural 
Free  Delivery  Mail  Box,  illustrated.  It  is 
oblong  in  form,  made  of  No.  20  galvanized 
steel,  fitted  with  automatic  signal,  hinge  hasp 
and  receptacle  for  outgoing  mail.   '  It  is  substan- 


"Hawkeye"  Rural  Mail  Box. 

tially  constructed,  and  with  no  rough  edges. 
It  is  rain  and  dust-proof.  It  is  18  inches  long, 
7  inches  wide  and  6  inches  high  in  front  and 
7  inches  at  back;  the  weight  is  1%  pounds.  It 
has  been  duly  approved  by  the  Postmaster 
General.  It  retails  at  a  good  margain  of  profit 
to  the  dealer. 

"Oliver"  Jacks 

The  Oliver  Mfg  Co.,  203  South  Desplaines 
street,  Chicago,  111.,  arc  manufacturers  of  the 
Jacks,  illustrated.    The  "Oliver"  Jack  for  car- 


mer  constriictions.  The  standard  positively 
cannot  drop  back  on  cogs  when  raised  to 
extreme  height.  This  prevents  the  breaking  of 
cogs  and  standards.  The  bottom  bracket  has 
been  lowered  1%  inches,  and  all  brackets  have 
been  made  corrugated  and  made  stronger. 
Both  of  the  hooks  and  the  frame  have  been 
strengthened.  The  handle  is  made  in  one 
piece ;  this  equalizes  the  pressure  on  both  sides 
of  the  ratchet  wheel  and  prevents  breaking.. 
The  spring  is  omitted  from  the  handle,  and  a 
small  knob  placed  on  the  hook  to  assist  in 
handling  it.  The  cog-wheel  and  pinion  are 
made  in  one  piece,  and  the  loose  motion  be- 
tween standard  and  frame  has  been  taken  up. 
The  standard  will  not  pull  out  of  frame.  This 
No.  2  Jack  will  raise  5  tons,  although  it 
weighs  but  24  pounds. 

The  "Peerless"  Auto  Jack  is  strong,  com- 
pact, light,  rapid,  cheap  and  popular  with  the 
trade.  It  works  as  any  angle,  and  can  be  used 
for  pushing  as  well  as  lifting.  Working  the 
handle  below  the  center  raises,  and  above  the 
center  lowers.  The  No.  15  is  for  all  ordinary 
cars  weighing  up  to  two  tons.     The  concern, 


"Oliver"  Jack. 


"Peerless"  Auto  Jack  No.  15. 


Improved  "Samson"  Jack. 


riages,  wagons,  trucks,  etc.,  is  handled  with 
either  hand.  It  is  adjustable  to  any  height  by 
sliding  the  bracket  up  or  down,  catchirg  the 
rivet  in  any  notch  desired.  This  Jack  will  raise 
2Vi  inches  with  one  pull  of  the  handle  and  locks 
by  passing  the  center.  The  lifting  range  is 
24  inches.  For  successive  lifts  the  little  pawl 
or  dog  is  used.  It  is  made  in  four  sizes,  lift- 
ing from  one  to  four  tons. 

The  Improved  "Samson"  Malleable  Iron  Jack 
contains  a  number  of  improvements  over  for- 


who  have  had  many  years'  experience  in  the 
manufacture  of  Jacks,  claim  to  have  the  largest 
Jack  factory  in  this  country. 


The  Enterprise  Paint  Mfg.  Co.>  Chicago, 
III,  have  gotten  out  a  souvenir  pencil  advertis- 
ing the  "Noxall"  fast  color  Paints.  It  is  sev- 
eral inches  long  and  has  reversible  ends  to 
protect  the  pencil  point  and  also  an  eraser, 
thus  making  it  neat  and  convenient  for  vest 
pocket  use. 
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"Village  Blacksmith"  Kitchen  Knife 

The  Washington  Cutlery  Co.,  Milwaukee, 
Wis.,  are  manufacturers  of  the  "Village  Black- 
smith*' Kitchen  Knife,  illustrated.     Instead  of 


"Village   Blacksmith"  Kitchen    Knife. 
being  stamped,  it  is  forged  from  good  quality 
steel,  overcoming  the  difficulties  of  the  cheap 


"Clark's"  20th  Century  Hooks;  No.  601, 
"Clark's"  New  16-gauge  Steel  Pins,  and  No. 
602,  "Clark's"  Improved  20-gauge  Cracker- 
Jack  Pins.  In  the  No.  600  the  No.  E  Hook 
has  a  plate  that  covers  the  lower  side  of  the 
palm,  and  a  short  hook  intended  for  husking 
corn  in  the  shock  where  the  corn  is  in  bundles 
and  m  the  busker's  lap.  The  No.  F  has  a 
palm  plate  with  15  holes,  which  permits  the 
hook  being  placed  at  any  part  of  the  hand  and 


"Village  Blacksmith"  Carver. 


stamped  knife  which  soon  loses  its  edge.  The 
"Village  Blacksmith"  Carver  is  made  along  the 
same  lines  as  the  company's  Butcher  Knives, 
and  are  well  known  for  their  attractiveness 
as  well  as  usefulness. 

''Clark's"    Corn    Huekere 
R.  F.  Clark,  100  Lake  street.  Chicago,  TIL, 


at  any  angle;  this  number  has  a  large  palm 
leather  that  covers  a  glove  or  mit.  No.  C 
Hook  is  the  same  plate  with  15  holes,  and  one 
hook  or  two  can  be  used  if  desired.  The  No.  A 
Com  King  Husker  is  in  the  assortment.  The 
fit  and  shape  of  leather  has  been  improved  for 
this  season.     The  No.  601  assortment  consists 


"Clark's"  No.  600  Assortment  Corn    Huskers. 

manufacturer  of  "Clark's"  Corn  Huskers,  has      of  16-gaugc  Steel  Pins,  all  with  heavy  leather 
made  a  number  of  improvements  in  his  line      shields  of  cow-hide  leather.    No.  602  has  four 


"Clark's"  No.  6^1  Assortment  16-Gauge   Steel  Pins. 


for  the  present  season.    The  goods  are  now  put      styles  of  20-gauge  Steel  Pins,  all  with  medium 
up  in  various  assortments,  the  No.  600  being      heavy  shields  of  cow-hide  leather. 
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"Watrout"  Steel  Door  Button 

The  Watrous  Mfg.  G).,  Des  Moines,  la., 
are  offering  the  trade  the  "Watrous"  JapanneO 
Steel  Door  Button,  illustrated.  The  illustra- 
tion in  a  recent  issue  did  not  properly  convey 
the  constniction  of  this  Button,  as  it  is 
stamped  from  a  die  and  not  cast  solid  from 


"W.MROus"  Stekl  Door  Button. 

moulds.  It  is  light  in  weight,  half  that  of  a 
cast  button,  is  much  stronger  and  will  not 
break.  Being  smooth,  it  will  easily  turn  on 
door  and  will  not  mar  the  surface  of  same. 
"Stevens'  "  Offhand  Target  Pistol 
The  J.  Stevens  Arms  &  Tool  Co.,  Chicopcc 
Falls,,  Mass.,  are  placing  on  the  market  the 
"Stevens'"  No.  35  Offhand  Target  Pistol,  il- 
lustrated. It  was  brought  out  to  take  care 
of  the  demand  for  a  target  pistol,  heavier 
than  the  "Diamond"  and  at  a  popular  price. 
The  No.  35  Pistol  will  have  heavy  butt  which 
gives  the  right  balance  and  hang.  It  will  be 
supplied  with  a  6-inch  barrel,  weighing  1  lb. 
and  6  oz. ;  and  in  8-inch  barrel,  weighing  1  lb. 
and  10  oz. ;  and  for  .22  and  .25  rim  fire  am- 


packings,  which  will  be  sent  to  the  trade  upon 
request. 

Davis  &  Cook,  Watertown,  N.  Y.,  have 
.issued  a  new  catalogue  of  their  high-grade 
Masons*  Levels,  Aluminum  Plumb  and  Levels^ 
Aluminum  Bencii  Level,  Aluminum  Plumb 
Level  and  Square,  Railroail  Track  Levels, 
Street  Road  Track  Level,  Track  Gauge,  Iron 
Plumb  and  Levels,  Pine  Levels,  etc. 

The  Sawyer  Belt  Hook  Co.,  Pawtucket,  R. 
I.,  have  issued  a  new  catalogue  and  price-list 
of  the  "Sawyer"  Belt  Hooks.  Their  various, 
styles  of  Belt  Hooks  for  use  on  cotton, 
leather  and  rubber  belting  are  presented,  to- 
gether with  Axe  Wedges,  etc. 


The  Massachusetts  Saw  Works,  Chicopee. 
Mass..  are  sending  out  a  two-color  folder  and 
circular  descriptive  of  the  merits  of  the  "Vic- 
tor" Hack  Saw  Blades.  A  number  of  illus- 
trations of  metals  are  presented,  showing  what 
can  be  done  on  soft  steel,  thin  metals,  on  iron 
pipe,  etc. 

The  Pittsburg  .Vutomatic  Vise  &  Tool  Co.^ 
Pittsbursr*  Pa.,  issue  a  pocket-size  catalogue  of 
their  "Long"  Patent  Universal  Double  and 
Single  Swivel  Vises. 


The  Eagle  Cooperage  Works,  Circleville,. 
Ohio,  with  a  pocket  size  booklet  descriptive  of 
their  line  of  "Eagle"  Mop  Wringers,  attach  a 
miniature  flag  and  staff.  On  the  back  of  the 
flag  appears,  "Eagle  Mop  Wringers  and  Ohio 
Detachable  Mops  are  as  far-famed  as  Old 
Glory." 


The  H.  F.  Brammer  Mfg.  Co.,  Davenport, 


"Stevens'"  Offha 

mmiition;  the  22  handling  22  short,  22  long 
and  22  long  rifle  and  22  Stevens-Pope  Ar- 
mory cartridges.  It  will  be  guaranteed  to  have 
the  "Stevens' "  accuracy. 


The  H.  W.  Johns-Manville  Co.,  100  William 
street.  New  York,  will  soon  issue  a  catalogue 
showing  their  complete  line  of  "J-  M"  Asbestos 


ND  Target  Pistol. 

la.,  in  offering  the  "Royal  Blue"  Washer  to 
the  trade,  give  exclusive  agency  to  a  dealer  in 
a  town.  This  enables  the  merchant  to  secure 
all  the  trade  of  his  section  on  this  machine. 
The  Washer  is  well  made  and  presents  an  at- 
tractive appearance.  The  catalogue  which  the 
company  sends  out  gives  full  particulars  con- 
cerning construction  and  operation. 
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The  Allen  Coal  Co.,  36  Great  Jones  street, 
New  York,  are  manufacturers  of  prepared 
coal,  which  is  especially  made  for  use  in  car- 
riage and  sleigh  heaters.  Their  business  dur- 
ing the  past  year  has  largely  increased  and 
they  are  now  supplying  many  Hardware  deal- 
ers with  the  prepared  ccal  for  use  in  the  vari-. 
ous  styles  of  carriage  and  sleigh  heaters  upon 
the  market. 


The  Middletown  Silver  Co..  Middletown, 
Conn.,  in  their  catalogue  present  an  excellent 
line  of  hand-burnished  Silverware.  The  pieces 
shown  include  Tea  Sets,  Hotel  Ware,  Choco- 
late and  Dessert  Sets,  Syrups,  Butter  Dishes, 
Bread  Trays,  Bake  Dishes,  Tureens,  Salads, 
Crumb  Sets,  Candelabras,  Shaving  Sets,  Card 
Trays,  Loving  Cups,  etc. 


The  G.  W.  Cole  Co.,  145  Broadway,  New 
York,  manufacturers  of  the  3  in  One  Oil, 
have  issued  a  folder  giving  the  results  of  the 
cash  prize  contest  which  was  offered  last 
spring  to  the  one  who  would  mention  the  best 
new  use  for  this  Oil.  There  were  hundreds 
of  answers,  and  the  one  considered  the  best 
was  for  cleaning  glass  and  glassware  and 
keeping  it  spick  and  span. 


The  Geo.  P.  Clark  Co.,  Windsor  Locks, 
Conn.,  with  New  York  office  at  253  Broad- 
way, has  issued  a  circular  of  the  new  labor 
saving  Press  Truck.  This  device  consists  of 
an  upper  and  lower  platform,  and  is  used  to 
carry  paper  from  the  bale  or  cutter  to  the 
press. 


Razor  and  the  **Star"  Safety  Shaving 
Razor,  are  advertising  very  extensively  in 
publications  having  a  general  circulation.  In 
a  recent  circular  which  they  state  the  total 
circulation  of  the  publications  in  which  the 
above  advertising  appears,  reaches  the  large 
total  of  7,200,000  copies  per  issue.  Special 
stress  is  laid  upon  the  retail  merchant  being 
an  active  selHng  force.  He  should  push  the 
sales  of  goods  locally  as  actively  as  does  the 
manufacturer  nationally.  He  should  see  the 
possibilities  of  building  up  his  general  business 
by  having  it  known  that  his  store  is  head- 
quarters for  standardized  goods.  Messrs. 
Kampfe  Bros,  have  a  minimum  price  under 
which  their  goods  must  not  be  sold  by  any- 
one. This  permits  a  dealer  making  a  reason- 
able profit. 


The  Davis-Hansen  Co.,  Oshkosh,  Wis.,  in 
their  catalogue  No.  8  illustrate  their  many 
styles  of  Iron  Pumps,  Cylinders  and  Well  sup- 
plies. 


The  Peck  Edge  Tool  Co.,  Cohoes.  N.  Y., 
have  issued  a  handsome  new  catalogue  in 
which  a  large  number  of  the  illustrations  are 
in  colors.  The  book  shows  their  complete  as- 
sortment of  strictly  hand-forged  edge  tools, 
made  of  high  grade  materials  and  by  skilled 
mechanics.  The  tools  shown  include  a  good 
variety  of  Adzes,  Axes  and  many  Hatchets. 
The  engravings  are  all  of  a  high  order  and  the 
typographical  appearance  of  the  catalogue  is 
such  as  to  at  once  command  the  attention  of 
the  recipient. 


The  Western  Clock  Co.,  La  Salle,  III,  with 
New  York  office  at  ol  Maiden  Lane,  have  is- 
sued a  new  general  catalogue,  which  even  a 
disinterested  person  must  admit  is  attractive 
in  its  appearance.  Handsome  illustrations 
are  accompanied  by  brief  descriptive  text. 
Their  line  of  popular-priced  Alarn.  .Clocks 
are  the  ones  tirst  shown,  followed  by  their 
art  series.  Traveling  Clocks,  and  numerous 
other  ornate  designs.  As  a  frontispiece  there 
is  a  view  of  the  present  plant,  and  then  ap- 
pears the  original  plant  together  with  a  dia- 
gram showing  increase  of  sales.  The  con- 
cern started  in  188G  with  less  than  fifty 
clocks  per  day,  with  twenty-five  men  in  their 
employ;  to-day  they  have  almost  600,  and  the 
output  is  now  6,000  clocks  per  day.  In  1886 
they  had  2,000  square  feet  of  floor  space;  to- 
day it  is  80,000  square  feel.  In  the  catalogue 
appears  a  view  of  the  "Western"  4- inch  clock 
movement. 


Kampfe  Bros.,  8   Reade  street,  New   York, 
in  order  to  popularize  their  "Star"  Corn  Safety 


The  Forbes  Silver  Co.,  International  Silver 
Co.,  successor,  Meriden,  Conn.,  have  issued 
a  handsome  publication  known  as  catalogue 
No.  11.  This  book  comprises  ^n  extensive  as- 
sortment of  new  designs,  particularly  en- 
graved and  Englished  chased  ware,  together 
with  more  staple  sets  and  pieces,  the  whole 
making  a  selection  covering  everything .  need- 
ed in  the  stock  of  the  dealer  selling  Silver 
Plate  Ware.  There  are  many  sets  of  tea 
ware  and  individual  pieces,  comprising  Sugar 
Bowls,  Butter  Dishes,  Creamers,  Syrup  Cups. 
Spoon  Holders,  Waiters,  Crumb  Sets,  Cake 
Baskets,  Bread  Trays,  Bowls,  Fruit  or  Berry 
Dishes,  Casters,  Baking  Dishes,  Napkin 
Rings,  Hotel  Ware,  Candelabra  and  Candle- 
sticks, 1  oilet  Ware,  Shaving  Sets.  Jewel 
Boxes,  Smoking  Sets,  Fern  Dishes.  Spoons, 
Forks,  etc. 
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UNFAIR  AND  DISASTROUS  COMPETITION 

Unfair  Competition  Arises  from  Various  Sources — 

By  New  and  Inexperienced   Men    in   the    Business 

AND     BY     Unthinking     Competitors  —  Association 

Efforts  Believed  to  be  an  Excellent  Remedy. 


Form  a  Local  Association 

The  curb  for  unfair  and  disastrous  compe- 
tition is  local  organization.  If  proposed  by 
one  of  the  larger  merchants  a  local  Hardware 
association  can  be  formed  in  every  city  and 
community  which  will  bring  the  competitors 
together,  acquaintances  formed,  better  under- 
standing and  appreciation  of  one  another  will 
follow,  old  enemies  will  become  friends,  busi- 
ness matters  will  be  discussed  and  many 
abuses  corrected  and  business  made  more 
profitable  and  more  enjoyable. 

Emil  Teitgen. 
Too  Many  Dealers  In  a  Town 

I  believe  that  in  a  great  many  cases  where 
competition  in  the  Hardware  business  could 
be  called  unfair  and  disastrous  it  arises  from 
the  fact  that  there  are  too  many  Hardware 
dealers  for  the  size  of  the  town  and  its  ad- 
jacent territory,  and  each  one  feeling  that  so 
many  could  not  expect  to  live  and  fearing 
that  he  might  be  the  one  that  failed  to  live  is 
disposed  to  make  undue  concessions  in  price 
for  the  sake  of  getting  business,  and  a  general 
cutting  in  prices  and  bad  feeling  results 

If  one  or  more  of  the  dealers  could  not  be 
induced  to  sell  out  and  quit  or  move  to  other 
and  greener  pastures  the  other  dealers  taking 
his  stock  if  he  so  desired^  it  would  seem  that 
about  all  one  could  do  would  be  to  branch 
out  in  profitable  side  lines  putting  all  his  time 
and  energy  and  advertising  into  the  lines  that 
pay  a  good  profit,  in  the  hopes  that  some  of 
his  competitors  might  in  time  get  sick  of  it 
and  quit,  when  prices  would  be  likely  to  ad- 
just themselves  on  a  fair  basis. 

W.  B.  Maxson. 

We  have  but  little  or  no  trouble  except  on 
staples.  We  buy  from  but  few  wholesale 
Hardware  jobbers,  and  they  in  turn  sell  to 
no  one  else  in  town.  We  aim  to  get  exclusive 
agency  on  as  many  items  as  possible. 

We  have  tried  verbal  agreements  on  prices 
on  staples,  but  have  found  this  unsatisfactory. 
An  agreement  as  to  prices  reinforced  with 
sufficient  cash  deposit  with  a  penalty  of  $1  per 
keg  on  nails  sold  below  the  price  agreed  to 
would  probably  prove  effective. 

A  Wisconsin  Dealer. 


Competition  of  Jobbers  and  Manufacturers 

Commenting  on  the  Unfair  and  Disastrous 
Competition  discussion  which  has  appeared  in 
recent  issues  of  the  Hardware  Dealers' 
Magazine,  I  would  offer  the  following.  These 
are  observations  resulting  from  an  experience 
of  twenty-five  years  here  and  with  an  experi- 
ence of  thirty-five  years  in  this  particular  line. 
You  may  print  all  or  part  of  it  as  you  sec 
fit.    I  may  give  more  details  later  on. 

Northwest, 

First — The  nardest  competition  in  this  part 
of  the  country  is  the  position  that  some  of 
the  jobbers  and  manufacturers  take  in  selling 
direct  to  consumers,  and  also  holding  financial 
interest  in  some  of  the  retail  stores,  merely  to 
have  a  cinch  on  all  comers,  then  come  into  a 
retail  convention,  and  say  to  the  retail  dealers 
throughout  the  State  in  which  it  is  held.  They 
cry  aloud,  "Stay  by  the  jobber  and  the  jobber 
will  stay  by  you."  Yes,  if  your  purse  is  long 
enough. 

Second— They  think,  you  think,  they  all 
think  they  are  right.  Now,  Mr.  Retailer,  when 
you  have  a  retail  convention,  why  not  have  a 
retail  convention  and  not  a  wholesale  one,  if 
you  are  to  advance  your  interest.  Mr.  Re- 
tailer, did  you  ever  attend  a  jobbers'  meeting? 
I  dare  say  not. 

Third— Did  you  ever  tnink  that  a  number 
of  jobbers  and  manufacturers  throughout  the 
country  sell  direct  to  the  consumer.  Are  they 
not  a  menace  to  trade,  as  the  department  store 
houses  are?  Think  for  one  moment  and  see 
if  it  has  not  been  done  in  your  own  town  and 
cities. 

Fourth— What  I  have  said  Is  true  in  this 
Northwest,  and  I  dare  say  it  is  equally  as 
true  in  other  parts  of  the  country,  both  East, 
South  and  West.  Now,  then,  what  are  we 
going  to  do  about  it?  What  is  the  remedy? 
The  best  remedy  is  equal  rights  in  the  open 
market  and  not  a  preferred  one. 

Fifth— The  interest  of  any  business  is,  where 
can  I  buy  the  goods  the  cheapest  and  sell  in 
the  dearest  market  without  freight  discrimina- 
tions to  any  one  more  than  another  with  the 
least  expense? 
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Did    Not    Heed    Friendly   Warning 

To  the  Editor: 

We  are  located  in  a  small  town  with  only 
one  competitor  in  our  Hardware  line.  They 
commenced  business  four  years  ago,  and  they 
started  nearly  the  same  as  all  beginners  by 
cutting  prices  right  and  left.  We  warned 
them  several  times  in  a  friendly  way.  They 
promised  to  do  better,  but  did  not  keep  their 
promise.  Now  they  are  sorry,  as  a  little  tin 
work  is  about  all  they  are  doing. 

Wisconsin. 

Of  Course 

"Where  are  you  going,  my  pretty  maid?" 
"I  am  going  a-shopping,  sir,"  she  said. 

"And  who  gets  all  your  valued  trade?" 
**The  store  that  advertises,  sir,"  she  said. 


The  Ralph  Brown  Co.,  San  Francisco,  Cal, 
exclusive  jobbers  in  Cutlery,  Fishing  Tackle, 
Sporting  Goods,  Ammunition,  Dog  Collars 
and  a  general  line  of  Hardware,  are  now 
permanently  located  at  224  Fifth  street.  They 
have  put  in  an  entirely  new  stock  of  goods 
to  replace  that  lost  by  fire. 

A  Japanese  House  Float 

Fred  Schmidt,  Farina,  111.,  at  the  recent 
Fourth  of  July  celebration  in  his  city,  got  up 
the  attractive  float  shown  in  the  accompanying 
illustration.  The  general  effect  was  a  Japa- 
nese style  of  building  and  roof.    The  roof  was 


Each  gable  end  has  a  Japanese  emblem  of 
paper  on  a  red  background.  The  ce'ling  and 
the  border  under  the  roof  was  of  United  States 
bunting.  The  six  posts  supporting  the  roof 
were  solid  red,  and  green  twigs  and  vines 
formed  the  decorations  on  them.  At  each  ear- 
ner of  the  float  was  hung  a  large  Japanese 
lantern.  The  float  itself  was  24  feet  long 
Among  the  articles  from  the  Hardware  stock 
comprising  the  float  were  plumbing  goods,  oil 
heaters,  hammocks,  gasoline  stoves,  a  sewing 
machine,  a  washing  machine,  etc.  Mr.  Schmidt 
states  very  frankly  that  he  considers  the  time 
spent  upon  getting  up  this  float  as  being  quite 
profitable  in  the  advertising  he  secured,  as  it 
was  the  talk  of  the  town  for  several  days. 
Souvenirs  and  Their  Uses. 

Butler  Brothers,  New  York  and  Chicago, 
have  signed  contracts  for  new  buildings  in  St. 
Louis  lo  cover  an  entire  block,  of  which  they 
will  obtain  possession  in  about  a  year.  It  is 
centrally  located  and  will  be  nine  stories  high, 
giving  a  total  floor  space  of  about  890,000 
square  feet.  When  completed,  it  will  not  only 
be  the  largest  building  occupied  by  the  firm, 
but  will  be  the  largest  building  of  its  kind  in 
the  country  occupied  by  a  single  wholesale 
concern.  Butler  Brothers,  New  York  and 
Chicago,  in  their  last  month's  catalogue,  gave 
particular  attention  to  the  use  of  souvenirs  and 
their  uses.  They  remarked  that  in  storekeep- 
ing  a  reputation  for  being  liberal  is  decidedly 
worth  having,  and  that  souvenirs  are  evidences 
in  hand  that  the  store  giving  them  believes  in 


A  Japanese  House  Float,  by  Fred  Schmidt,  Farina,  lii 


made  of  wheat  straw,  tied  in  small  bundles. 
The  border  or  eaves  of  the  roof  were  decorated 
with   Japanese   paper   "flags    of   all    nations." 


and  practices  liberality.  They  are  a  material 
way  of  saying  "Thank  you  for  coming  this 
time  and  please  come  again." 
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Bulletin  of  New  Dealers 


(REQUESTS    FOR    CATALOGUES    AND   INFORMATION.) 

Special  reports  have  been  received  at  the  office  of  the  Hardwake  Dealers'  Magazine  from  the  following 
new  dealers  (or  change  in  style  of  firms)  since  last  bulletin,  stating  the  goods  which  they  handle  or  expect  to 
handle.  These  reports  are  sent  to  us  direct  from  the  dealers  themselves,  ahd  are  therefore  reliable.  They 
want  the  latest  catalogues,  special  circulars  or  price-lists  relating  to  the  classes  of  goods  they  handle.  The 
numbers  indicate  classes  of  goods  handled. 


1  Builders*  Hardware 
8  Machinists'  Tools 

3  Carpenters*  Tools 

4  Cutlery  &  Plated  Ware 

5  Tinware 

G  Woodenware 

7  Rope  and  Twine 

8  Pumps 

9  Agricultural  Goods 

10  Buycles 

11  House  Furnishings 


12  Guns  and   .\mmunition 
18  Building  Papers 

11  General  Hardware 

13  Electrical  Supplies 

17  Factory  Supplies 

18  Stoves  and  Ranges 

19  Furnaces 

20  Saddlery  Hardware 

21  Vehicles 

22  Lead  and  Iron  Pipe 

23  Tin    Plate  and    Metals 


24  Cabinet  Hardware 

25  Horse  Shoes 

26  Plasterers'   Tools 

27  Paints  and  Oils 

28  Glass  and  Putty 

29  Blacksmiths'  Supplies 

30  Fishing  Tackle 

31  Sporting  Goods 

32  Butchers'  Tools 
38  Hose 

34  Weather  Strijj 


S.'i  Belting 

36  Lawn  Mowers 

37  Lamps 

38  Oil  Stoves 

39  Stationers'   Hardware 

40  Refrigerators 

41  Shoe  Nails,  Soles,  etc. 

42  Wood  Mantels,  etc. 

43  Plumbers*  Supplies 

44  Steam  Fitters' Supplies 

45  Yacht  ^i  Boat  Hardware 


Alabama 

BESEMER:     Long^-Lewis  Hardware  Co. 
'  Wholesale  and  retail  (co:x>lidatic>ii  of  Bjss- 
enier  Cornice  Works  and  Lewis  Hardware 
Co.),  1  to  10.  12.  18,  14,  18  to  34,  3<j  to  44. 
Arkansas 
BEEBE :     Beebe  Hardware  &  Lumber  Co. 
Retail  (succeeded  H.  B.  Strange),  1,  3  to  7, 
9,  12.  14.  18,  20,  21,  25,  27,  28,  30,  36  to  48. 
California 
SAN    FRANCISCO:      Sage    Hardware    Co.. 
14G2  Market  <l. 
Wholesale  and  retail  (new  store),  1  to  7,  10, 
13,  14,  17,  24.  26.  29,  32,  33,  36,  38  to  4L 
SAN    FRANCISCO:     San    Francisco    Hard- 
ware Co.,  3069  16th  St. 
Retail  (new  business).  1  to  7,  10,  12  to  18. 
24,  26  to  33,  38,  39. 
SAN  FRANCISCO:     Williams  Hardware  & 
Store  Co.,  Market  st.,  near  Van  Ness  ave. 
Retail  (rew  store).  1  to  7.  10.  18.  14.  15,  18. 
22,  24,  26,  27,  20.  30.  31,  :^\  ^4,  'M\,  37,  38. 

40.  41,  44. 

Connecticut 
BkiDGEPORT:     The    Hardware    &    Supply 
Cc,  1215  Main  st. 
Retail  (opened  new  store),  1  to  7,  9,  10,  12 
to  17,  24,  26,  29,  32  to  37. 
MIDDLETOWN:  Longworth-Weatherby  Co. 
Retail  (formerly  Longworth  &  Lane),  1  to 
9,  14,  18,  19,  20,  22,  23.  27,  28,  30,  33,  36, 
37,  38.  43,  44. 

Georgia 
CAIRO:    Roddenberry  Hardware  Co. 
Retail    (consolidation    of    Sapp    Hardware 
Co.  and  W.  B.  Roddenberry),  1  to  9,  11 
to  14,  18,  20  to  23,  25  to  33,  35,  3o,  38  to 

41,  44. 

COVINGTON:   Stephenson  Hardware  Co. 
Retail   (formerly  Jas.  R.  Stephenson),  1  to 
7.  9  to  12,  14,  18,  22  to  25.  27  to  31,  ;i.5. 
37.  38,  41. 


Idaho 

MOHLfiR:     Western  Hardware  &  Implt.  Co. 
Retail    (succeeded   Mohler  Trading  Co.).  1 
to  9.  12,  13,  14.  18.  20  to  23,  25,  27  to  38, 
41,  43,  44. 
MOSCOW:    C.  F.  Stork. 
Wholesale  and  retail   (succeeded  (Jem  Citv 
Hardware  Co.).  1  to  8.  10.  12,  13,  14,  17', 
18,  22  to  29,  41  to  44. 

Illinois 

CHICAGO:      Michaelis    Hardware   Co.,   4060 
State  St. 
Retail   (formerly   E.   B.   Michaelis),  1  to  4, 
7,  12  to  17.  20,  22,  23,  24,  26  to  37,  41,  43, 
44,  45. 
DANVILLE :    Booth  Hardware  Co. 
Retail  (formerly  Force  &  Booth  Co.),  1,  3 
to  8,  10,  12.  14,  18,  27,  30,  31,  33,  34,  36, 
38,  40. 
FREEPORT:     John  Buss. 
Wholesale  (formerly  Hofmann  &  Buss),  I, 
3  to  8,  12,  14,  18,  19,  22,  23,  26.  30  to  36, 
38.  40,  41,  42 

Indiana 

ANDERSON  :     Nichol  Hardware  Co. 

Retail  (formerly  Nichol,  Makepeace  &  Co.). 
DARLINGTON:     Allen  &  Houlehan. 
Retail   (opened  new  store),  1,  3  to  9,  11  to 
14,  18  to  22,  27,  28,  30  to  33,  36,  38.  40. 
EVANSVILLE:     Meyer  Hardware  Co.,  524 
Main  st. 
Reatil  (succeeded  Griener  Hardware  Co.),  1 
to  8,  10,  12,  13,  14,  24,  26  to  34,  36,  38,  40. 
KOKOMO :    Kcllar  &  Co.,  E.  Walnut  st. 
Retail  (formerly  Mote  &  Kellar),  1  to  8,  12, 
13,  14,  18,  19.  23,  24,  26  to  29,  33  to  36,  38. 
40,  41. 

Indian  Territory 

HASKELL:     Coover  Hardware  Co. 
Retail  (formerly  C.  E.  Coover),  1,  3,  4,  5, 
7,  12.  14,  18,  25.  26,  31,  37,  38,  40,  41. 
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JESSE:     Piicc  Stailtr. 

Retail  (formerly  Price,  Statkr  &  Co.). 
TULSA :    H.  O.  McClure. 

Wholesale  and  retail   (formerly   McClurc  & 
Graef  Hardware  Co.),  1  to  8,  U>,  12  to  18, 
24,  20,  -20  to  30,  88  to  41,  43. 
Iowa 

LISBON:     L.  Hoeltjc. 

Retail   (succeeded  A.  &  G.  Runkle).  1.  3  to 
9,  11  to  14,  18,  19,  21  to  24,  27,  28,  30,  31, 
33,  34,  36,  37,  38,  40,  43,  44. 
MARION :     H.  W.  Sterling. 

Retail   (succeeded  B.   Neal).  1  to  8,  10,   12, 

13,  14,  18,  19,  22  to  38,  40,  41.  43,  44. 
ST.  ANSGAR:    J.  F.  Bernstein  &  Co. 

Retail  (succeeded  John  Smith,  1  to  8,  11,  12, 

14,  18,  19,  22,  23.  24,  26  to  31,  33  to  39,  41. 
43,  44. 

Kansas 
LINCOLNVILLE:    Kieferle  &  Williams. 
Retail   (succeeded  Wm.  Dissmeyer).  1,  3  to 

9,  12.  14,  18,  20  to  23,  26,  27.  30  to  33,  30', 
37,  40,  41. 

NEWTON :     Evans  Bros.  &  Kinney. 
Retail  (succeeded  G.  R.  Follett  &  Co.),  I  to 
5,  7,  8,  10,  12,  14,  18,  19.  21,  22,  23.  25.  26, 
30,  31,  33,  34,  36,  40,  43. 
WICHITA :    H.  W.  Collier  &  Son. 

Retail  (opened  new  store)  1,  3,  4,  5,  7,  12, 
30.  37. 

Kentucky 
LA  CENTER:     Luttrell  &  Albriton. 

Retail  (formerly  Kucbler  &  Luttrell).  3  to  7, 
12,  13,  14,.  18,  20,  25,  26,  30,  31.  32,  37, 
39,  41. 

Louisiana 
HAMMOND:     Hammond  Hardware  &  Sup- 
ply Co.,  Ltd. 
Wholesale  and  retail  (opened  new  store),  1 
to  14,  18,  20.  22,  23,  25  to  33.  35  to  38,  40, 
43,  44. 

Maine 

GREENVILLE :     Frank  Witham. 
Retail   (succeeded  D.   Crockett).  4.  5.  6,  8, 
18,  19,  22.  23,  37,  38,  40,  43,  44. 
WEST  KENNEBUNK:     F.  L.  Robertson  & 
Co. 
Retail  (succeeded  G.  H.  Day),  1,  3  to  7,  *9, 

10,  12,  13,  14.  20,  22,  24,  25,  27  to  31,  a^ 
37,  38,  40,  41. 

IMaryland 

ELKTON  :    Roger  Witworth  Hardware  Co. 
Retail   (formerly  Roger  Witworth),  1  to  8, 
10  to  14,  18,  21.  25  to  30.  32.  .33.  34,  36.  38, 
41.  46. 

IMichigan 

BIG  RAPIDS:    L.  F.  Bertrau  &  Co. 
Retail  (formerly  Bertrau  &  Quirk),  1  to  J», 
12,  13,  14,  18  to  34,  36,  38  to  41. 


Minnesota 

KVELETH  :     Eveleth  Hardware  Co. 
Retail  (succeeded  Lees  Hardware  Co.),  1  te 

9,  11  to  15,  18,  20,  22,  23.  24,  36  to  3t 
36,  38  to  41,  43,  44. 

TWO  HARBORS:    C.  W.  Shoop. 

Retail   (succeeded  Two  Harbors  Hardware 
Co.),  1  to  5,  7,  11  to  14,  18,  26,  27,  28,  3(t 

33,  36.  '^,  41. 

IMissouri  .    .^; 

NEOSHO:     Wm.  T.  Matt.rc. 

Retail  (added  Hardware),  1  to  6,  7,  10,  ll 
14,  18,  20,  21,  24,  26,  29  to  33,  36,  38,  40.  4L 
RAYTOWN :    Wm.  Jennings  &  Eiche. 

Retail   ( formerly- Wm.  Jennings),  1,  3  to  9^ 

12,  13,  14,  18,  20  to  23,  27,  28,  30,  81,  3^ 

34.  36  to  39,  41. 

ST.  LOUIS :    The  New  Paddock-Hawlty  Ce- 
Wholesale   (formerly  Paddock-Hawley  Iron 
Co.),  2,  3.  7,  17,  23,  25,  27,  29. 

Montana  •  ■' ! 

EUREKA  :    Mcintosh  Hardware  Co. 
Retail  (opened  new  store),  1  to  14,  32  to  34 
40,  41,  43,  44. 

Nebrasica 

LONG  PINE:     Ca.«5tle  &  Laederach. 

Retail  (formerly  J.  C.  Castle). 
McCOOK:     McCook  Hardware  Co. 
Retail  (succeeded  W.  T.  Coleman),  1  to  H, 
18  to  27,  30  to  36,  38,  40,  41. 
MITCHELL:     Mitchell  Merc.  Co. 
Wholesale     and    retail     (bought    hardware 
business  of  C.  F.  Johnson),  1,  3  to  10,  12, 
14,  18,  21. 
PLATTSMOUTH :  H.  L.  Asemissen  &  Son- 
Retail    (formerly  Asemissen  &   Loucks),   L, 
3  to  6,  8,  14,  18,  19,  22.  23,  25,  28,  30,  3U 
:33.  36,  38,  41,  43. 

New  Yoric 

AUBURN:     Joh.i  H.  Post. 

Retail  (formerly  Post  &  Duncan),  1  to  8,  !•, 

13,  14,  17,  18,  19,  22,  23,  24,  26,  27,  28,  9i 
to  36,  38,  40. 

LITTLE  FALLS:     J.  G.  Burney. 
Retail  (formerly  Burney  Bros.),  1  to  4,  7,  8, 
12  to  17,  22,  25,  26,  29  to  36,  41,  43,  44. 

Nortii   Dakota 

MANDAN:    C.  A.  Heegaard  Hardware  Co. 
Retail  (formerly  C.  .'\.  Heegaard),  1,  3  to  S, 

10,  12,  14,  15,  18.  19,  22  to  26,  29  to  36,  38, 
40,  41,  43. 

Ohio 

ClNCINN.Vri:      Bremfoerder    Hardware    & 
Iron  Co.,  2111  Central  ave. 
Wholesale  and  retail  (formerly  A.  H.  Brem- 
foerder), 2,  3.   10.   14,   17,  25.  29,  32.  3-1 
M.  41. 
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COLUMBUS :    Frank  P.  Hall  Co.,  191  South 
High  St. 
Retail  (succeeded  L.  C  Mithoff),  1  to  4,  7, 
12,  13,  14,  17,  24,  26,  27,  28,  30,  31.  33,  34, 
36,  40,  41. 

Oklahoma   Territory 

CLINTON:     Brown  &  Robinson  Co. 
Retail  (opened  new  store),  1,  3  to  7,  12,  14, 
26,  27,  31,  37,  38,  40. 
DILL:    Davis  &  Darnell. 
Retail   (formerly  Hatchett  &  Darnell),  1  to 
10,  12,  14,  18,  20,  21,  25  to  33,  35  to  38, 
\       40,  41. 

Oregon 

LEBANON :     Everett,  Kyle  &  Epperly. 
Retail  (formerly  Everett  &  Kyle),  1  to  41, 
43,  44. 
SPRINGFIELD:    C  H.  Pickett. 
Retail   (formerly  at  Eugene,  Ore.),  1  to  8, 
10,  12,  13,  14,  18,  22,  23,  25,  29,  30,  31,  33, 
;       36,  38,  41,  43. 

Penneylvania 

HARRISBURG:     Harrar  &  Chamberlin,  323 
Broad  st. 
Wholesale  (formerly  R.  P.  Chamerblin). 
MINERSVILLE:    F.  W.  Sanner. 
Wholesale  and  retail  (opened  new  store),  1 
to  8,  10,  12  to  41,  43,  44. 
READING :    E.  R.  Snyder. 
Wholesale  and  retail  (succeeded  J.  B.  Gan- 
ter),  1  to  7,  10,  12,  13,  14,  18,  19,  23,  26, 

27,  28,  30  to  34,  36,  37,  38,  40,  41. 

Rhode   Island 

PROVIDENCE:     Aspinwall  Hardware  Co. 
Wholesale  and  retail  (formerly  Bosworth  & 
Aspinwall). 
WOONSOCKET:     Woonsocket    Supply    Co., 
Inc. 
Wholesale   and    retail    (succeeded    Fred    S. 
Coburn),  1,  2,  7,  8.  14.  15.  17,  22,  23,  27, 

28,  35,  43,  44. 

South  Carolina 

LAKE  CITY:     Blizzard  Hardware  Co. 

Retail  (opened  new  store),  1  to  14,  18,  20, 
23,  25  to  33,  35  to  38,  40,  41,  42,  44. 
South  Dakota 

BRITTON:     Jones  &  McMichael. 
Retail  (opened  new  store),  1  to  7,  12,  14,  18, 
20,  24,  26  to  31,  33,  36,  38. 

Texas 

FORT  WORTH :    Wm.  Henr>'  &  Co. 
Retail    (purchased    retail    hardware   depart- 
ment  of   Wm.    Henry   and    R.    E.    Bell 
Hardware  Co.),  1  to  7,  9,  12,  14,  18,  23  to 
27,  29  to  34,  36,  38,  40,  41. 
MIDLOTHIAN:    Perrry  Hadware  Co.' 
Retail   (consolidation  of  Holland  &  Cooper 


and  T.  C.  Perry  &  Co.),  1  to  9,  11,  12,  14, 

17,  18,  20  to  39,  41,  43,  44. 

Washington 
ASOTIN :    M.  J.  Garrison  &  Co. 
Retail   (formerly  Brown  &  Garrison),   1,  4 
to  7,  12,  13,  18,  27,  28,  30,  33,  41. 
MONROE:     Thedinga  Hardware  Co.,  Inc. 
Retail  (opened  new  store,  1  to  10,  12,  13,  14, 

18,  19,  21  to  36,  38,  41,  43,  44. 
MONTESANO  i    McDowell  &  Phillips. 

Retail  (formerly  T.  J.  McDowell). 
TACOMA:    Fuller-Knatvold  Co. 
Retail       (consolidated      with      Washington 
Hardware  Co.),  1,  2,  3,  5,  11,  12,  14,  18,  19. 
23,  26,  29,  30,  33,  34,  36,  38,  40. 
Wyoming 

COWLEY :    Cowley  Lumber  &  Hardware  Co.  ' 
Retail  (new  store),  1,  3  to  7,  9  to  14,  18,  20, 
21,  26  to  32,  37,  41. 

Mexico 

MEXICO     CITY:      The    Mexico     Mine    & 
Smelter  Supply  Co. 
Wholesale  and  retail  (added  Hardware).  1, 
2,  3,  7,  8,  9,  13  to  17,  22.  IQ,  27,  29,  33,  35, 
36,  37,  44. 

Canada 
FERNIE,  B.  C. :     Whimster  &  Co. 
Retail  (opened  new  store),  1  to  7,  10,  12,  13, 
14,  18,  19,  20,  22  to  41,  43,  44. 

Inquiries  for   Trade- Marked   Qooda 

Do  you  know  who  makes  any  of  the  fol- 
lowing goods?  If  so,  kindly  drop  us  a  line, 
and  we  shall  be  glad  to  reciprocate  when  op- 
portunity offers: 

"Pfase"    Combination    Plvers. 

"Star"  Automatic  Egg  Beater. 

•'Lightning"  Mincer. 

"Theims"  Steil  Greask  Clp. 

"Billings'  "  Trowels. 

"Atlantic"  Brass  Polish. 

"Bown's"  Handy  Boring  Tool  Holders.  . 

"Rapid"  Potato  Masher  and  Egg  Beater. 

"Silverite"  Roofing. 

"Auto"  Spring  Winder. 

"Gibson"  Raisin  Seeder. 

"Radium"  Pocket  Lights. 

"Stewart"  Mitre  Box. 

Dimension  Slate  makers. 

Manufacturers   of  Natural    Gas   appliances. 

What  is  the  address  of  Frear  Novelty 
Company  ? 

Who  makes  Show  Case  Hangers  and  Rail? 

Where  can  we  get  Well  Casing  Dies  and 
Taps? 

What  is  the  address  of  Seaboard  &  Co., 
makers  of  Emery  Wheels? 

Who  makes  a  pipe-handle  post  hole  digger, 
made  on  the  lines  of  a  crow-bar,  with  end 
flattened? 


Digitized  by 


Google 


September,  1906.  HARDWARE  DEALERS'  MAGAZINE 


489 


Mix  Xoget]:ier 


Reputation,  skill,  car 
esty  and  up-to-datene 
the  result  would  be  a 
silver  bearing  the  tra< 
that  is  known  wherev< 
plate  is  known : 


^  Rogers  &Bi 


Write  for  our  annoum 
including  cuts  and  typ 
for  use  in  your  Iocs 
paper. 

We  also  furnish 
handsomely  illus- 
trated circulars, 
with  name  of  deal- 
er imprinted,  for 
free  distribution. 

Ask,  too,  for  our 
catalogue  of  elec 
trotypes. 

INTERNATIONAL  SILVER   CO. 

SUCCESSOR  TO 


ROGERS  &  BROTHER 

WATERBURY,    CONN. 

New  York  Warerooms :       9-11-13  Maiden  Lane 
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Made  from  Highest  Quality  Extra  Plated  Piano  Wire. 

Over  One  Hlllioii  Already  ii  Use 

These  rods  are  immediately  adlusttble  to  windows  of  all  width,  sizes 
and  shapes.    They  are  unequalled  for  Curtaiii  Rods,  Sash  Rods,  Sham 
Holders,  Valance  Holders,  etc  la  consttnt  demand  at  large  profits,  sad  a  very  desirable  addition  to  any  business. 
Writs  St  once  far  full  particulars  and  special  prices. 


Patented  JSnnt  84.  '02:  Jan.  0,  '08. 
iftlso  protected  in  Foreign  Countries. 


STANiAU  DEVELOPMENT  CO.,       Sale 


52  Slate  Street,  CnCACO 


Fourth  Season  of 

"PULLMAN" 

Screen  Door  Check 


No  other  Check  bo  perfect  in 
principle  and  material,  or  so 
satisfactory  as  to  working  and 
wearing  qualities. 

8BND  FOJE   NMW  CATAI^OG 

PbDiiuui  RbivfactBrfaig  ComiMuiy 


HcWUmiie  Wheel   Barrow   Works 

POUGHKEEPSIE,  N.  Y^  U.S. A. 

Manufacturer  of  all  kinds  ol 
Wooden,  bteel  Tray  and  Steel 
Tabular 

IVheel  Barrows 

for  railroad,  coal,  stone, 
mortar  and  garden  use. 


dily    wher- 

fcders    are 

's  short,  and 

lU  for  every- 

)ded  on  the 

Acluding    a 

:  pocket  on 

for  carrying 

lunch   or 

shoes. 

Just  laps 

over  top 

ofwaders. 

Contents 

ofpockets 

high  and 

dry. 

Made  in 
Army 
kha  kl 

and     H 

OS,  Tan 
Duck.  To  retaUat  83,90  and  S3.00.  Liberal 
margins  to  jobbers  and  dealers. 


1  he  Jorvis  a**- 
Bait  Hook^^ — 


^S^^iT^ 


for  use  with  live, 
salted  or  pickled 
minnows. 

The  Draught  is 
on  the  Head.  The 
Hook  close  to  the  Tail  The  Best  Souo.  Evar  Offered. 
Retails  at  61 -OO  per  dozen.  Liberal  profits  to  jobbers 
and  dealers.  Let  us  send  samples  of  these  two 
specialties  with  prices. 

\^.    »•    J^RV^XS    CO. 

41  Canal  Street    •    -    -    erand  RapidSt  Midi. 
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Digitized  by 


Google 


Sewember.  1906.  HARDWARE  DEALERS'  MAGAZINE ^i 


WINDOW   SIGNS 

We  make  the  attractive,  easy- 
to-mount  kind  demanded  by  the 
dealer. 

The  kind  that  ornaments  the 
door  or  store  front  as  well  as  ad- 
vertises the  goods  handled  by  the 
retailer. 

A  Specimen  Transfer  Window      Sirh.  Qur    method    payS    bOth  manU" 

facturer  and  dealer  alike,  nothing  so  good  as  our 

READY  TO  N^OUNT  SIGNS 

(Paint  and  Gold  Effects) 

Successful  Salesmen  Should  Never  be  Without  Them 
Samples,  Prices  aad  Oriolnal  Desions  Submitted  Free 

^^^3^^^^  1 1^1  IN  mi  IIMHIAI  El  CHICAGO 
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Important  Notice  to  the  Paint,(Hl, 
Varnish  and  Hardware  Trade 


C; 


A  sweeping  decree  and  perpetual  In- 
fonctioii,  together  with  costs  and  damages 
and  accounting  has  been  entered  against  the 
Frank  S.  De  Roude  Co.,  of  New  York  by  the 
United  States  Ctrcult  Conrt  for  Infring- 
ing the  fundamental  basic  Ellis  patent 
No.  714880  on  Paint  and  Varnish  Re- 
mover. 

In  seUing  the  ivell-knoivn  and  exten- 
sively advertised  brand  of  Ad-el-lte 
Paint  and  Varnish  Remover  you  are 
assured  of  good  profits. 

No  Paint  Stock  Complete  without  it. 

Our  Remover  Is  fully  protected  by 
llcens 

No  Paint  Stock  Complete  without  it. 

Now  is  the  time  to  place  your  fall  orders  for 
Ad-eMIe  and  build  up  a  lasting  trade. 


Prices  aad  full  parMmilars  npoa  ■pplleattoa 

Manufacturers    of    Ad-el-tte    Pafnts  and  SpectalUes 
155  wAsmNGTON  Bunj>iNG,  cmcAGO,  nx. 

247  PEARL  STREET.  NEW  YORK  85, 87  and  89  OLIVER  STREET,  BOSTON.  MASS 


CoKiULT    BUYERS'    REFERENCE    TO   ADVERTISEMENTS    on    Last    PAOEa. 


Digitized  by 


Google 


SbiEMBtt,  1906.  HARDWARE  DEALERS'  MAGAZINE 


493 


A  NEW  HOHNER. 
HARMONICA 


THE  CHIMEWOOD 


Has  wooden  resonator,  which  produces  a  superior  mellow  tone.    Somethins  entirely  different 
from  anything  ever  placed  on  the  marlcet  before.    A  revelation  in  sweet  toned  Mouth-Orsans. 


No.  375.    20  Reeds.    In  Fine  Hinsred  Box. 


No.  385.   40  Reeds,  Full  Concert.  In  Fine  Hinged  Box. 


THE  CHIMEWOOD  consists  of  a  respi- 
iar  Hohner  Harmonica,  and  a  decidedly 
novel  device  for  beautifying  and  soften- 
ing the  tone.  This  device,called  a  reson- 
ator, is  made  of  thoroughly  seasoned 
wood,  and  is  finished  in  three  different 
colors :  Imitation  Ebony,  Mahogany  and 
Birds-eve  Maple.  It  is  attached  to  the 
rear  of  the  harmonica  so  as  to  form  a 
hollow  tube  into  which  the  tone  passes 
and  resounds,  giving  a  violin  effect.  Due 
to  the  fact  that  numerous  harmonica 
novelties  have  been  placed  on  the  mar- 
ket during  the  past,  which  leave  very 
little  chance  for  any  diversion,  the  ex- 
treme originality  of  this  latest  creation 
Is  bound  to  make  the  Ghimcwood  a  big 
seller.  Furnished  in  fine  hinged  boxes, 
and  in  half-dozen  packages  containing 
assorted  colored  resonators. 

Jktk  Your  Jobber 
to  Show  Samples 


M     HOHMFR  ^'^^  Broadway.  NEW  YORK 

X  M..    AAW/AAl^  J^J.Xf  and  76  York  Street,  TORONTO,  CANADA 


Iw  AmwBaxNG  ADVEaxisiMiNTS  IT  IS  Desirable  that  You  Memtioh  HARDWARE  DEALERS'  MAGAZINE. 
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RED  STAR  ADJUSTABLE  BRACKETl  ITSIEIK 

WITEI 


> 


FILTEI 


Fits  a  ii  y 
faucet. 

Reversi- 
ble, seif- 

, ,  cleaning:. 

Will  lit  any  length  roller.  Used  inBlde  or  outside  of  wiDdow  frame.  Roller  cannot  slip.  II  <m  .aal  seller. 

Full  line  of  Water  Filters,  Clotlies  Drier  Racks,  Gas  Jet  Heating  Discs 

TVritefor  com]^te  catalogue  antl  trade  diaeourUs. 

SEED  FILTER  &  MFC.  CO.,  \m  Qkasbirs  Streit,  lEI  TOII 


THE    BEST   AND    LATEST   IN   VISES 

The  Parker  Reinforced  Slide 

Solid  Steel  Bar  running  entire  length  of  slide,  making  it   the  strongest 


onary 

esoh 

)  suit 

all  trades  ana  in  all  sizes,  and  when  you  buy  a  PAEKER  you  get  the  Best. 


THB  eHARLBS  PARKBR  eOMPANY, 

N.  Y«  Salesroom,  32  Warren  St.  Factories,  Meriden,  Conn. 


WHOLESALE  HARDWARE  DIRECTORY 

Gives  Date  Established,  Capital  Stock  (if  incorporated),  Class 
of  Goods  Handled,  Territory  Covered,  etc.     12th  Annual  Edition. 

DANIEL^    T.    MALrLrETT, 
RrlGOy  #1.009  postpaid. 
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id 


Automatic  Wire  Straight- 

cners  and  Cutters 
Riveting  M&eliines 
Cotter   Pin  Machines 
Buckle  Tongue  M^lchines 
S  Hook  Machines 
Cold    Roll    Swaging    Ma- 
chines 
Staple   Machines 
Butt  Milling  Machines 
Butt  Drilling  Machines 
Sprue  Cutters 
Special    Automatic    Wire 
Torming  Machinery 


The  F.  B.  Sbuster  Go. 

Formerly  John  Adt  A  Son 
New  Haven,    •     •     Conn. 


Established  1842 


BRIQQS  BRONZENE 

Best  Bronze  Green  Paint  Made 

Paste  and  Liquid  Forms. 
For  Blinds  and  Store 
Fronts.  Send  for  Color 
Cards  and  Prices. 


JOHNBRIGGS&CO. 

BOSTON,    MASS. 


env  €ii|»i^iMg  6r«a  CMcKn 

wkh 


sua 

ablo  Front  Flanffa^ 
b  ngttlar  dock  boi* 
In  two  slies,  whidb 
10  or  nuke  ol  Imm 
od  ore  giuuBntood 
itire  Mtisf action, 
ngk  Hardwaro  Jo^ 
u  Mnnttfacmrod  bf 

The  Specialty 

5t.  Aathomjr 
9      PMcflln. 


(3>   GIFFORD-WOOD    CO. 

TOOLS 
ELEVATORS 

W       ^OATALOOS  HUD$OII,ll.    Y. 


AICE 


Shops 
Arlington,  Mass. 
Hudson,  N.  T. 


mi 
hm 

o  tt  criS  i 

"5 
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Priesfs  Clippers 


THAT'S 


SUFFICIENT 


Cataiogum  on  Application 

AMERICAN    SHEARER    MFG.    CO. 

N«.«hu«L,  N.  H..  U.  S.  A. 

Wl«btMoK  A  Hllger*  Ltd..  8«lllntf  Agents 
9-15  Nxirray  St..  N«w  York  City 


tlOTCtlKlftS' 
CLIPPERS 

St&ndird  QnalHy 
and  WorkmMwhip 
Gtuumnteed. 
Prompt  Sfaipmefit 
"Right  Pricea. 


Simple  in  Design 
ElegAot  in  Finish 


Send  for  Descriptive  Catalogue  and   Prices. 

EDWARD  ft.nOTCtlKIM 

■•Urokd  An..  BRIDGEPORT,  CONN. 


^ 


Yankee  Clipper 


A  SHEET  METAL  DANDY 

Coates  Clipper  Mfg.  Co., 

Worcester,  Mass. 
J.  H.  CRAIAM  k  COm  new  YORK, 

Sclllaii  Aflcate. 


A  £ood  many  dealers 
like  their  own  name 
on  AMERICA  Alarm 
Dials — it's  a  standing 
"ad"  that  somebody 
else  pays  for. 

Ask  your  jobber  or 
write  us  about  this. 


THI 


.(o. 


LA  SALLE,  ILL. 


IM  AwswsaiKO  Advb»ti8bmkht8  it  is  De8i»abl«  that  You  Mbntion  HARDWARE  DEALERS'  MAGAZINE. 


Digitized  by 


Google 


498 


HARDWARE  DEALERS'  MAGAZINE 


SUTKltBUI,  IMS. 


I>— 

^  Dandy 


-#      l> 


^ 


.,^  «5     Hy'sDandy 

X       V^V*"'  -^  Beaters 


l> 


-< 


Tlieo.    «J 


MANUFACTURED    BY 

Elx    IVffg.    Company 

GIRARD»    PA. 
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^ly   All  Hands  Point  to  the  Superiority  of  the    J^ 

LEHMAN  Carriage  HEATERS 


and  COAL 


Universally  known  as  the  Standard  and  Best. 

PLACE   YOUR   ORDERS  EARLY;    THE  DEMAND  WILL 
BE  LARGER  THAN  EVER  BEFORE. 

T?ie  '^Lehman'  is  positively  the  best  HEATER  and  COAL  advertised 


LEHMAN  BROS.,  Mfrs.,  10  Bond  $U  NEW  YORK 

^  J.W.EIIINGEI,6cikWatSdcsA«al,4SECM«re»SL,CIKAG0  ^ 


GlASCaCK^S 
RACERS 


Ola«cock  Racer  No.    2.     For   i  wo  Ohildreii 
6  to  15  years 

THE  MONEY-MAKERS 


Olaacock  Racer  No.  I.  PorChll-  — ^-^^^_^_ 

dren  from  6  to  16  years 

THE   HILL  CLIMBERS 

Built  for  all  sized  children.  Boys  and  Girls.  The  strongest  and 
speediest  car  built.  Geared.  Has  gear  wheels  encased*  Has  three 
different  motions  The  best  advertised  line  of  Hand  Cars  on  the 
market.    We  advertise  for  the  Merchants.    The  Money-Makers. 

WRITE  US  FOR  CATALOGUE  AND  PRICES 
DBPT.  J. 


GLASCOCK   BUOS. 
MFG.  CO.. 


Girls  from  8  to  15  years 


MUNCIE.: 


iINDIANA 


Glascock  Racer  No.  4. 
For  Children  from  2  to  6  years 
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STOVE 
^POLISH 

LIQVID  -  PASTE-POWDER 

Hlgh-Grade  Polishes  which  Polish 

SEND    FOR    FREE    SAMPLE 


STOVE  POLISH  STOVE  POUSH  STOVE  POLISH 

iMrihe  ftrlhe  iwflw 

MANUFACTURER  DEALER  HOME 

Give  satisfaction  and  pay  you  good  profit. 
WBITE    FOR    QUOTATIONS    AND    CATALOG 

A-B  Polish  Company 

SUCCESSORS  TO  AYUNG  BROS.  CmCAGO»  HJU  U.  S.  A. 
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ENTBR 


Surprising,  how  many  people  have  it 
on  their  minds  to  buy  an  Enterprise 
Food  Chopper. 

They've  seen  the  advertising  in  the 
magazines,  in  their  mail  and  in  cook 
books  and  booklets. 

They  want  an  Enterprise  Food 
Chopper*  have  decided  to  buy  one, 
and  they  Will  buy  at  the  first  oppor- 
tunity—o/ Me  dealer  who  reminds 
them  of  It 

This  is  your  opportunity.  Show  the 
goods.  Hang  up  our  metal  lithographed 
display.  [}  Treat  your  customers  to  our 
book  of  famous  old  recipes,  '"  The  Enterr 
prising  Housekeeper  *'  and  the  business- 
bringing  booklet,  "The  Cook,  Her  Critic 
and  .  . . . "  Advertising  at  our  ex' 
pense. 

Order  from  your  jobber  the  new  num- 
ber, No.  202.  Ihoroughly  tinned;  has 
four  knives  for  cutting  everything  from 
nut  butter  to  hash ;  phosphor-bronze 
herrings. 

Wrltm  UM  direct  for  adomrtUing  matter 

The  Enterprise  Mfg.  Co. 

OF    PA. 
PHILADELPHIA 


10  ffarren  Street 
NEW  YORK 


318  Market  Street 
SAN  FRANCISCO 
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PRISB 


Just  glance  through  the  lOOG  edition 
of  the  Knterprise  catalogue  and  see  if 
you  are  doing  all  the  businesB  you  should 
^ith  Meat  and  Food  Choppers. 

From  the  small  family  size,  at  $2.00, 
up  to  a  fifteen  horse-power  electrically- 
driven  Chopper,  we  can  furnish  a  ''knife 
and  plate "  Chopper  for  every  possible 
use. 

These  are  the  choppers  that  first  intro- 
duced a  perfect  method  of  chopping  and 
they  have  remained  for  yearn  >vithout 
i^erious  competition. 

They  are  the  only  choppers  that  cut 
perfectly  every  tendon  and  piece  of 
gristle. 

The  popular  sizes,  Nos.  5,  10  and  20. 
have  a  wonderfully  quick  sale  to  families, 
boarding  houses,  hotels  and  institutions. 

The  Enterprise  Sausage 
Staffer,  Lard  and  Fruit  Press 

is  bristling  with  good  points  and  patented 
features  that  make  it  the  quickest  selling 
and  most  satisfactory  machine  on  the 
market  Are  you  posted  on  it,  stocked, 
and  prepared  with  advertising  matter  to 
push  it? 

if  you  kuomn*  t  tkm  catalog  i«,  writm 


The  Enterprise  Mfg.  Co. 

OF    PA. 
PHILADELPHIA 


10  Warren  Street 
NEW  YORK 


318  Market  Street 
SAN  FRANCISCO 
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New  Departure 

Turn  Plates  and  Button  Cases 


The  patterns  here  shown  are  only  a  few  of  a  large  assortment.  Believ- 
ing that  iron  or  steel  is  not  suitable  for  outdoor  exposure  we  furnish  in 
bronze  or  brass  only 

A  SUPERIOR  ARTICLE  AT  EVEN  MONEY 

Send  For  Catalog  ami  Prices 
IbBHfactiired  by  SeUing  Afcati 

The  New  Departure  Mfg.  Co.  John  H.  Graham  &  0^^ 

Bristol,  Ct.  New  York  Cltjr. 
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New  Departure 

Rotary  and  Push  Button  Door  Bells 


For  perfection  in  desig^i,  finish  and  mechanism  our  New  Departure  Bells  are 

INCOMPARABLE 

Scud  For  Catalog  and  Priees 


by 

The  New  Dc^artiire  Mfg.  Co.  John  H.  Graham  &  Co. 

Bristol,  Ct.  New  York  Clf y. 
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VROOMAN'S  PEERLESS 


PATENT    SANITARY 


SINK  STRAINERS 

Are  now  made  and  diBtributed  by 

THE  ANDREWS  WIRE  AND  IRON  WORKS 

ROCKFOR.D,    ILL. 

Send  yw  orders  direct  to  tkem  for  either  PLAIN  TIN.  JAPAKNED  TIN  or 
VITREOVS  CNANELCD. 


KEEPS 

SINK 

CLEAN 


utmty 

Quattty 

Dorability 

Adapt&bUlty 


NEAT    AND    VERY    ATTRACTIVE 

CAN   BE   USED  IN  ANY   SINK    WITB   STAND 


Urn  Vtillty  «.nd  Superiority  SLte  Well  Known 

We  are  also  makera  of  a  large  line  of  wire  goods. 

Wire    Baskets 


For  every  purpose  where 

Half  Bushel  Batkmt,  Mo.  95'/. 

Made  of  one 

inch  mesh  cloth  * 

(all  one  piece) 

^  No.  14  Wire. 

Frame    work 

and    drop    bail 

handle.     No.    6 

Wire  (»/,e inch)' 

The  Whole  Basket  Galvanized  after 

it   is   made,    thus   uniting   all    the 

wires. 

ANDREWS    WIRE 

FACTORY    STREET 


free  circultitiofli  off  air  it  needed 

Bushmi  Basket  No.  95*2. 


Made  of  one 
inchmrsh  cloth 
»(all  one  piece). 

No    18  Wire. 

Top  Rintc  No. 
4  Wire  (1^  inch). 

Bottom  ring 
and  F  ra  me 
Wire  No.  6. 

As  shown  in 
illustration  this 
bai^ket  is  sup- 
plied with  two 
pail  roll  handles. 
Galvanized  after  making. 

AND   IRON   WORKS 

ROCKFORD,   ILL. 
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OAKNAN 

SELF-LIGHTING 

BURNER 


BURNER 

YOU 

HAVE 

BEEN 

LOOKING 

FOR 


RELIABLE 

LARGE 
ECONOMIES 

ATTRACTIVE 
PRICES 


STYLE  D  33 

THE  BEST  Self  -  lighting  burner 

EVER    OFFERED 

Write  for  our  New  Catalog 


OAKMAN  MANUFACTURINd  CO. 

84-86   CHAMBERS    STREET 
NEW   YORK 
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NeHED  NUTS, 
•TS   aND    BOLTS 

ioottP«oy— flnMb 

:ivet  &o.t  Pittsburgh,  Pa. 


"PER-FECT"   ICE   CREEPER 

Thoroughly   Good 

Made  of  Cold  Rolled  Steel  Galvanized, 

Spikes  made  of  Hardened  Steel. 
Fastened  to  the  shoe  with  Automatic  Adiastintf  Web. 
NO   R.VBBER.  OR.  CLASTIC 

Positively  best  creeper  made  specially  for  slippery  pavements. 
Put  on  in  an  instant,  taken  off  in  less  time.   Ask  your  jobber. 

BLAIR  HVSKING  GLOVE  COMPANY.  Bueyrvt,  Ohio 


S^ 


GreafestS/re//^YA£easme/0/it 
Saves  \y%\ni  Solid  Stock. 
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Mannings  Bowman  &  Co. 

MERIDEN,  CONN. 

NEW  YORK:    25  West  Broadway.  CHICAGO:    f58  State  Stteet. 


''METEOR" 

drctdatlng  Coffee  Percolators 
CHAFING  DISHES, 

( With  Patent "  Ivory  "  Enameled  Food  Pans ).         I* 

BAKING  DISHES, 

TEA  AND  COFFEE  POTS, 

HOTEL  WARE, 

BATH  ROOM  FURNISH- 
INGS, ETC. 


ALWAYS  Insores  Ddidoos  Coffee  and 
SAVES  ONE-THIRD 


(Eqv 
for 


Sectional  View. 

Made  also  In  Urn  style  with  Alcohol  Ian>|i  for  use  on 
the  table. 


"ECLIPSE"  Bread  Maker 


Sectional  View. 


Simple  in  Constmction* 

Perfect  in  Operation* 

Easiest  to  Qean« 

Will  mix  and  knead  from 

ORE  to  EIGHT 

Loaves  of  Bread  in 

Three 
Minutes 

Without  putting  a  finger 
to  the  Dough. 


Bear  in   Mind— That  it  is  the  only  machine  that 
ACTUALLY    KNEADS    DOUGH    BY    COMPRESSION 

Therefore  makes  Best  Bread. 

Gataloffue  No.  49  H  shows  complete  line. 
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OLDEST 


ESTABLISHED   1838 


LARGEST 


The  Frank  Miller  Co. 

Manufacturers  of  the  Preparations  for  Use  on  Harness  Known  as 

"The  Standard  of  flie  World' 


His^faest  Awards,  Centennial,  1S76 
Highest  Awards,  World's  Fair,  1893 


Harness  Dressing 


HABNESS  OH. 

Preserves  and  softens  the 
leather,  consequently  adds 
life.  Compounded  with  pure 
neatsfoot  oil. 


The  very  best  article  of  its 
kind.  Unequaled  for  use  by 
both  manufacturer  and 
owner  of  harness. 


I.  X.  L.  HABNESS  OH 

Second  in  quality  only  to 
our  Frank  MilDer  Harness 
Oil.    Superior  to  all  others. 


nSnTSSSs 


Cairiage  Top  Bressing. 

Gives  an  elastic,  durable 
water-proof  gloss  and  is  posi- 
tively safe  to  use  on  finest 
stock. 


EDGE.  COLLAR  AND 
HARNESS  INKS 


AXLE  OH. 

Superior  to  Castor  Oil; 
lasts  longer  and  will  not 
glim. 


HABNESS  SOAP. 

Unrivaled  for  cleaning  and 
softening  the  leather,  abso- 
lutely pure. 


Our  preparations  are  uni- 
form in  quality  and  the 
quality  the  best. 


The  Frank  Miller  Co. 

OFFICE  AND  FACTORY  EUROPEAN  OFFICE 

S49  ud  3S1  West  2Cth  St..  NEW  YORK.  U.  S.  A.    Tower  Chamlters,  Moorgate.  LONDON.  L  C. 

Send  for  Price  I^iat  and  Catalogue, 
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Manila  and  Sisal  Rope 

We  have  for  prompt 
shipment  a  larg^e  stock  of 
rope  in  Chicago. 

We  can  malce  some  low 
prices. 

H.Channon  Company 

Chicago. 


^ 


Oil  Well  Cordage 
Transmission  Rope 
Hay.  Hide  and  Bale  Rope 
Tarred  Lath  and  Fodder  Yam 
Jute  and  American  Hemp  Twines 

Agencies  Is  All  Principal  Cities 

Columbian  Rope  Co« 

AUBUftN»  N.  Y. 


PATENTED    ARTICLES 

OF 

MALLEABLE  IRON 

I  linmer's  Md].  Iroi  fluid  Lamps. 


SCREW  KEROSENE  SIZE. 

Hammer's  gitEgSg- 

New  Pattern  Heavy  Screw  Qamps 

Strongest  in  the  Market 
For  Sale  by  all  the  piindpal  Hardware  Dealers. 

SEND   FOR   PRICE   LIST. 


MALLEABLE  IRON  CASTINGS  of  superior  quality, 
and  Hardware  Specialties  in   Mall.  Iron,  made  to  order. 

HAliMER  ft  CO.,  Braniord,  Conn. 


IW  AmSWBMMC  AdvirTISKMSMTS  it  18  DxtlKABLB  THAT 
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Annlston 

SASH      CORDS 

and  CLrOTHBS  LINES 

are  the  standard  high  quality  Cords  of  America. 
They  sell  on  sight  and  stay  sold.  Progressive 
dealers  find  them  the  most  profitable  and  satis- 
factory lines  on  the  market. 

Also  Cordage,  Twines  and  Contractors' 
Supplies  of  every  description. 

GEO.  B.    CARPENTER    (EL   CO. 

200-20S  S.  WATER  ST..  CHICAGO 

CM»bllaK«d  1840. 


MANUFACTURERS  OF 

COXXOINJ 


TWINES,   MOPS,   WASTE 

WICK,  SASH  CORD,  AND  CLOTHES  LINES 


IVII 

Fall  River,  •  Mass. 


CoifsuLT    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Pacm. 
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SliJ/El^LAKE 


•im  NUB  IS  sruiPBD  ON  ns  cmd 

Sfe  SILVER  LAKE 


Rope,  Sash  Cord,  Railroad  Bell  Cord,  Trolley  Cord, 
Masons'  Lines,  Chalk  Lines,  Clothes  Lines,  Etc. 

RecoonlKed  8taii<lar<l  sliice  ises 

Silver  Lake  Sash  Cord  is  made  from  fine  yarn,  perfectly  braided  and  smoothly 
finished  by  experienced  workmen,  thus  filling  every  requirement  of  a  good  cord. 

The  man  who  knows  the  good  and  bad  points  of  all  cords  buys  Silver  Lake. 
The  Best  Is  the  Cheapest  The  Best  Is  What  Yoa  Want  Send  flsr  ow  CatalsfM 

the:  sii-.ve:r  l.a.ke:  co. 

T8  Ctiauncey  Street,  ...  BOSTON*  IWf  ASS. 


'*PLYMOUTH"ROPE 

10O6  F'OR  83  YBARS  THB  WOR|LX>»S  BBST 

1824     Eighty-two  years  is  a  long  time  for  a  business,  to  live  and  grow.    That 

32     our  business  has  done  that  and  is  still  growing  is  proof  positive  of  at 

least  one  thing.    That  is  that  "Plymouth'*    goods    are    right    in    every 

particular.    The  people  who  realize  this  are  keeping  our  machinery  moving  lively, 

and  others  are  finding  it  out  daily. 

"Plymouth'*  goods  are  always  uniformly  high  grade  and  the  conditions  of 
manufacturing   and  .marketing   are    such  th^t  they  are  also  in  reality  cheaper. 

Don*t  bother  with  poor  rope — ''Plymouth''  means  ''economy  for  the  user,  sat- 
isfaction for  the  dealer/'  Write  us  and  we  will  tell  you  how  to  get  our  rope  quickly 
and  conveniently. 

Plymouth  Cordage  Co. 

382  Court  Street 
North  Pljrinooth    -    -    Mass. 
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ELEVATORS 

AUTOMATIC 
■ATM  DOORS 
DUMB  WAITERS 

And  all  Appliances 
for  Same 

Manufactured  by 

O'Neill 
Elevater  Co. 

928  Cherry  Street, 

PHILADELPHIA,  PA. 
Send  for  Catalog 


Dumb  Waiters 

AMD 

Hand  Elevators 


Off  the  Most  Improved  Auto- 
matic ConstructioA 

Trunk  Litis.  Inralid  Lifts,  Carriage  Ele- 

valors.  Sidewalk  Elevatora,  Freight 

Elevators,  Hatchway  Hobta. 

SEDGWICK 
MACHINE    WORKS 

84,  86,  88  CttjrroU  Stfoot, 

POVGHKEEPSIE,  N.  Y. 
128  LIBERTY  ST.,  NEW  YORK 

Catalog:  on  Application.     Estimates 
on   Request 


IMPROVED  Qidck  and  Easy 
Dcetrle  and  land  Pa 

ELEVATORS 

IQMBALL   BROS. 

900  Ninth  Street,     Council  Bluffs,  la. 

SmSTi  FOR  OIBCULABS 

KImbaU  HfVitsr  Cs.,  W  Vtaiosnt  St,01sTsland,0. 

1-  ^-.       5  20  Cedar  St.,  New  York 
Branch  Offices  \  ^08  Eleventh  St.,  Omaha 


1  ! 


BEST  HANDLED  lAMMERS  MADE 

^  DOZEN  IN  EACH   BOX. 


J 


Smd  forllluslreited  Ca^te^logue. 

fQR  MLE  Vr  ML  IRONMONQIRft. 

"Henry  Cheney  Hammer  Ca 

LITTLE  PALLS.NY..U5.A. 

ADZ-EYE  NAIL  HAMMERS 

MaehlBlsts'  Rammers,  Ttmiers,  Blaeksmtth, 

Farriers,  RivedBg. 


The  Standard  of  the  World. 

The  Genuine  Armstronc  Stocks  and  Dies 
have  maintained  their  popularity  for  many 
years.  Do  not  accept  ''Armstrong  Pattern.'* 
Accept  only  the  GENUINE. 

Complcle  Catalogue  Free  upon  request. 

^THE  ARMSTRONG  MFG.  CO* 

291  KnowltoB  St.  Brldoep<»rt,  Conn. 


In  Answeriko  ADVBRTiSBMEirrs  IT  IS  DasiaABLB  THAT  You  Mbntiom  HARDWARE  DEALERS' MAGAZINE. 


Digitized  by  LjOOQ IC 


5H 


HARDWARE  DEALERS'  MAGAZINE 


SEPTBMBtX,  1906. 


II   U^Ul    UdUCS    lUl 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    La»t    Pao«s. 


Digitized  by 


Google 


September,  1906. 


HARDWARE  DEALERS'  MAGAZINE 


SIS 


ELEVATOBS 

AUTOMATIC 
IITCI  BOORS 
DUiB  WIITERS 

And  all  Applisnces 
for  Same 

Manufactured  by 

O'Neill 
Elevater  Co. 

928  Cherry  Street, 
PHILADELPHIA,  PA. 

Send  for  Cataloff 


Dumb  Waiters 

AND 

Hand  Elevators 

Off  the  Most  Improved  Auto- 
matic ConstructioA 

Trank  Lifts.  Invalid  Lifts,  Carriage  Ele- 

vatora.  Sidewalk  Elevatora,  Freight 

Eleratora.  Halchway  Hoiata. 

SEDGWICK 
MACHINE    WORKS 

84,  86,  88  CoLrroU  Stfoot, 

POVGHKEEPSIE,  N.  Y. 

128  LIBERTY  ST.,  NEW  YORK 

Catalog  on  Application.     Estimates 
on   Requeat 


IMPROVED  Qidck  and  Easy 


ELEVATORS 

IQMBALL   BROS. 

900  Ninth  Street,     Council  Bluffs,  la. 

SEND  FOR  OIBOUULBS 

Ktaiball  nsrator  Ca.,  t»  Vtaioent  St,01fTalaiid,0. 

V  r*«    -  5  20  Cedar  St.,  New  York 
Branch  Offices  \  ^ge  Eleventh  St.,  Omaha 


BEST  HANDLED  HAMMERS  MADE 


Send  forllluslraLted  Ca^te^logue. 

fQR  MLE  Vr  Aa  IRONMONCfRS. 

Henry  Cheney  Hammer  Ca 

UTILE  PALLi.NX.U5.A. 

ADZ-EYE  NAIL  HAMMERS 

MachlBlsts'  Hammers,  nmiers,  Blaeksmtth, 

Farriers,  RivedBg. 


The  Standard  of  the  World. 

The  Genuine  Armstronc  Stocks  and  Dies 
have  maintained  their  oopularity  for  many 
years.  Do  not  accept  '^Armstrong  Pattern.** 
Accept  only  the  GENUINE. 

Complete  Catalogue  Free  upon  request. 

^THE  ARMSTRONG  MFG.  CO. 

291  KnowltoB  St.  Brldoeport,  Conn. 
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MORE    THAN    1200 


^Different    Kinds    of= 


H  ARDWAHE  ELECTROTYPES 

Original  Designs  for  Advertising  Purposes. 
Catetlogue  No.  4  with  Supplement  ree^dy 
etbout   Sept.    1st.       Yours   for   the    etsking. 

THE  POWERS  PVBLISHING  COMPANY. 

Special    Service    in    Hardware   Advertising. 
NORWALK.    OHIO. 


LOUDEN.  Q00D5 

Hay  Carriers,  Hay  Porks,  Hay  Slings 
Hay  Rack  Irons. 

BARN  DOOR  HANQER5 

Peed  and  Litter  Carriers,  Self  Opening  Ice 
.Tongs,  and  other  Hardware  SpeCtalties. 
* 'Positively  no  goods  sold  to  Catalogue 
Houses."    Send  fbr  Catalogue . 


LOUDEN  MACHrNERY  CO. 


Fairfield,  Iowa 


Y 


a  **IJN10N**  hand  power  ele- 
vator which  can  be  easily 
erected  by  your  own  me- 
chanic (as  we  furnish  Blue 
Print    and    instructions    with    every   outfit) 


AND 


You  will  have   everything  good,   dependaUe, 

noiseless   and    easy   in  operatfcm   that   can 

possibly  be  put  in  a  lift. 

IN      "UNION"       [ELEVATORS]      THERE      IS      STRENGTH 

UNION  ELEVATOR  6  MACBINE  CO. 

144-6  Ontario  Street.       ChicsLgo,  Illinois,  U.  S.  A. 
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We  shall  be  glad  to  send  you  Cat- 
alog describing 


The  Uttit  Beauty 

Dumb-Waiter 
The  Rapid  Transit 

Dumb-Waitcr 
The  Energy  Dumb* 

Waiter 
The  Little  Giant  Dumb. 

Waiter 
The  Side  Post  Hand 

Elevator 
The  Back  Guide  Hand 

Elevator 
Hand    Power  Passenger 

Elevator 
Carriage  or  Warehouse 

Elevator 
Belt  Power  Elevators 
Basement  Lifts 
Power  Attachments  for 

Hand  Elevators 


ENERGY 
ELEVATOR 
COMPANY 

4M  Cherry  Street 

Phfladd^iia,  Pa. 

U.  S.  A. 
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BUY  POULTRY  NETTING,  WINDOW  SCREEN   CLOTH,  ELECTRICALLY- WELDED 
WIRE  FABRICS,  WIRE  MATS,  OR 

ANYTHING   MADE   FROM   WIRE. 

From  the  manufacturer  who  guarantees  the  quality  and  can  ship  the  goods  when  required. 
We  manufacture  every  description  of  WIRE  CLOTH,  NETTING,    FENCING   and    PER- 
FORATED METAL,  including  the  following  specialties: 
"CLIMTON"  BRAND  "SILVER  FINISH "  BRAND 

Pmintmd,  Figured  and  Land^otLpe  ClotK  Window  Soreeix  Cloth 

Flf».Proof  Wire  La.tK  Po\iltry  Nottintf 

Eloctrloally-Woldod  Wire  Fabrlos  GalvMUxod  ClotK 

Our  "POMPEIIAN"  BRONZE  Window  Screen  Qoth  requires  no  pmint  or  Tsmish,  will  not  rust  and  is 
vncveeUed  in  durability  and  finish.   Ask  your  hardware  dealer  for  these  goods. 

Nan\ifA.otured  oi\ly  by 

CLINTON    WIRE    CLOTH    COMPANY 

Clinton,  Mass.  Boston  Now  York  CKIoago  S«ai  Franolooo 


U3A 


Buffalo  Wire  Works  Co 

BUFFALO,  N,  Y. 


*f 


BUILDING   PAPERS 


A  im 


Wrl« 


C.    B.     HEWITT    &    BROTHERS 

HCADQUAPITCIIS  rOR  HARDWARC  WRAPPINQ  PAPCRS 
AND  WOODWORKINa  QLUCS 


48   Beekman   Street 


NEW   YORK   CITY 
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WEICHTWIRE  COMPANY"* 

WtKESrai,  MASS.  ■dtcftii 

WIRE  CLOTHES   LINES 


WIRE   LOCKERS 

of  eTery  description. 
WIRE  of  all  kinds,  POULTRY  NETTUIG,  WIRE 
CLOTH,  STAPLES,  RIDDLES,  COAL  SCREENS, 
WIRE  GUARDS,  BANK  and  OFFICE  RAILINGS, 
ELEVATOR  CABS  and  ENCLOSURE  and  other 
Wire  Goods. 


Tte  Old  Reliable— Always  Satisfactory 

Poultry  Netting 
Farm  and  Lawn  Fencing 
Window   Screen  Wire   Cloth 
Goal  Screens 

All  kinds  of  Wire  Cloth— From  all  kinds  of  wire 

THE    NEW    JERSEY    WIRE    CLOTH    COMPANY 

TRKIMTOIM,     IM.    J. 


WHY  NOT  BUY  DIRECT 

or  THE  MANUrAOTURBRS 
OalvanlzMl  H«x  IV«t:t1n8» 

^Wir^  Oloth,  aU  kinds 

Fly  Screen  Qoth,  Painted,  Galvanised 
or  Bronze. 

Coal,  Ore  or  Sand. 

Riddles 

Hardware,  Foundry  and  CoaL 

QoslHy  rif ht,  PrioM  rif ht   WrKt  for  tho« 

TIE  UOLOW  8AYL0R  WIRE  CO. 

•T.  LOUIS.  MO..  U.  t.  A. 
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GU^et^ 


WHEN  HENRY  DTSSTON  WAS  ASKED  THE  QUESTION: 

"WHAT  DO  YOU  PUT  IN  YOUR  SAWS?" 
HE  REPLIED: 

"GOOD  STEEt  AND  HONEST  WORK." 

UPON  THIS  FOUNDATION  IS  BUILT  DISSTON  QUALITY. 


**IF  YOU  WANT  A  SAW  IT  IS  BEST  TO  GET  ONE  WITH  A  NAME  ON 
IT  THAT  HAS  A  REPUTATION.  A  MAN  WHO  HAS  MADE  A  REPUTA- 
TION FOR  HIS  GOODS  KNOWS  ITS  VALUE  AS  WELL  AS  ITS  COST  AND 
WILL  MAINTAIN  IT." 


ESTABLISHED 

1840 


HENRY   DISSTON  &  SONS,  Inc., 

PHILADELPHIA,  PA. 


Don't  try  to  make  a  poor  Hack  Saw  do 
the  work  of  a  good  Blade. 

You  can't  get  blood  out  of  a  stone. 

There's  no  way  you  or  your  customers  can 
make  a  cheap  Hack  Saw  do  the  same  amount 
of  work,  or  the  same  class  of  work  as  a 
UNIVERSAL  or  UTILITY  Hack  Saw. 

UNIVERSAL  and  UTILITY  Hack  Saws 
are  made  for  hard  service— and  never  fail. 

Shall  we  send  eur  booklet  and  prices  7 

West    Haven    Manufacturing    Co.^ 

Ne^v    Haven*    Conn. 
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Beware   of  infringing  goods   of  short   measure. 

enRY's 

Universal  Box  Strapping 

AIM  manuiiiccurers  of  all  kiads  of  Wire  B^i  Stra|ipiBg,  GtrMT  Ftfteaers,  Etc 


GARY    MANUFACTURING    CO. 

1 9  arrd  2 1  Roosevelt  St.,  NEW  YORK 
leAddreM:    "CARLEIO"  Telephone:     1445  FRANKLIN 


The  name  stands  for  perfection  in  Horse  Nails 

IIVmeSTON  NAIL  CO., 
IO<4   R«ad«  Street,  IVew  York 


The 


•• 


YieXOR 


♦♦ 


Write  to-day  for  samples  [O 

MASSACHUSETTS  SAW  WORKS 

CHICOPEE..   MASS. 


Goods  WeU  Displayed  Are  Half  Sold  When  On 

Best  Portable  Revolving  Whip 
Rack  and  Display  Stand 

Ornamental  as  well  as  useful.  Dis- 
plays from  Vb  to  1^  Gross  Whips. 
Has  a  Revolving  Shelf  for  Displaying 
Oils,  Grease,  Soap,  Dressing,  Pow* 
ders.  Liniments,  Gall  Cure,  Combs, 
Brushes,  etc.,  etc.  The  only  Per- 
fect Whip  Rack  ever  made.  Shelf 
is  worth  half  the  price  of  the  rack. 
Whips  hanging  by  the  point  keep 
straight,  cannot  fall  out  and  are 
kept  in  order.  Gets  them  down 
and  to  the  front,  where  they  are 
seen  and  sold.  The  Best  Whip 
Rack  is  made  entirely  of  steel  and 
iron,  bolted  and  clamped  together; 
is  built  like  a  bicycle.  Enameled 
Blue,  Painted  with  Gilt  Trimmings. 
Adjustable  from  8  feet  to  9  feet 
10  inches  high.  Weight,  80  lbs. 
Boxed.  100  lbs. 

Increftse  Sales  of  Whips  i 

IM  Per  Cent.  ^ 

Florence,  Mass.,  April  2,  1906.     . 
Mr.  John  H.  Best,  Galva,  111.:  j 

Dear  Sir — I  consider  the  Best 
Portable  Revolving  Whip  Rack  and 
Display  Stand  the  best  in  the  mar- 
ket— a  saver  of  space  and  a  perfect 
show   stand. 

Respectfully,         Joseph  Wood.     "  ^_^, 

Write  for  Catalogue  and  Prices 

JOHN  He  BEST,  sis  North  St.,  Galva,  III.,  I).  S.  A. 
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Wood  Saw 
Time 
is  Coming. 


Why  not  make  this  the  most  profit- 
able Wood  Saw  Season  in  the  history  of 
your  business?  There's  a  certain  sure 
way — Buy  the  *' Finest  on  E^rth." 

We  have  'em,  and  will  prove  it. 

Write  for  Catalogue  J. 

The  name  of  *' ATKINS  "  is  a  ''  Buy- 
Word  "  with  Wood  Saw  users. 


E.  C.  AtKins  (BL  Co.,  Inc. 

Home  Office  and  Factory:    INDIANAPOLIS 

BRANCHES! 

ATLANTA,    CHICAGO.    MENPHS.    MINNEAPOLIS.     NEW  ORLEANS.    NEW  YORK  CITY. 

PORTLAND.  -  SAN  FRANCISCO.    SEATTLE.    TORONTO.  CANADA. 


CoMSOLT   BUYERS'    REFERENCE   TO   ADVERTISEMENTS   oh    La»t   Paoes. 


Digitized  by 


Google 


Sefteuber,  1906. 


HARDWARE  DEALERS'  MAGAZINE 


523 


Cut  %  actual  size.    125  Candle  Power.    2  foot  Gas 
per  hour.    Mantle  will  outlast  3  Uprisht.Mantles. 


ED  GAS  LAMP 

stents  Pending:) 

A  New  Creation  in  Gas 
Lighting.  Electric  effect 
at    one-tentti  ttie   cost. 

This  Lamp  is  adaptable  to  both 
natural  and  artificial  gas,  either 
1  or  low  pressure.  It  represents 
acme  of  perfection  in  gas  lighting. 

k  BRILUANT  LIGHT  with  a 
HAVING   OF  GAS  at  a 

jow  cost. 

)r  the  HOME.  OFFICE,  STORE 
FACTORY. 

Sells  at  sight. 

Write  for  information. 


Manhattan  Screw  &  Stamping  Works,  ?%.n!L^  New  York 


A  ROYAL   GEM 

will  make  your  store  as 
bright  at  night  as  dur- 
ing the  day. 

LIGHT  eO. 

ICAGO.  U.  S.  A. 

ms  and  Lamps.    Our  Lamps  have 
18  Tmat.     Be  as  independent 
Send  for  Catalogue. 
-X.V*   «.^vrMoc»x#tAv9  «"v»    ^e  can   satisfy  you* 


44 


GEM"  BARN  DOOR  lATCfl 


One  thai  sets  In  flash  on  both  sides,  and  at 
the  same  time  gives  a  good  luind  hold. 

Note  that  handle  'B^'  drops  Into  recess  per- 
fectly flush,  allowing  the  door  to  slide  clear 
back. 


LEADS  IN 
REPUTATION,  QUALITY  AND  SALES. 

This  is  the  latch  that  guarantees  to  win  trade. 
Made  entirely  of  steet  and  suitable  for  both 
swing  and  sliding  doors. 

It's  a  Winner.  Send  for  circular  to-day. 

$4.75  a  dozen  l.o  b.  faceory. 

C.  A.  PECK  Hardware  6  Mfg.  Co.,  Berlin,  Wis. 
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There's  Nothing  Like  It  I  ^SSr 

KIRCH'S  SANITARY 

Combination 

Commode 
Chamber  Pail 

The  Most  Practical  Pail  on 
the  Market. 

Ask    Your  Jd)her  for  Them 


MANUPACTURKD  BY 

Weber^Kirch 

Mfg.  Co. 

KEOKUK,  IOWA 


A   ROOFING   MATERIAL 

to  give  long  service  and  complete  satisfaction,   must   be  capable  of  rapid  expansion 
and  contraction.     Without  these  two  qualities    it    will    soon    be    rendered    practically 
worthless  because  of  breaks  and  buckling. 
In  fhe  making  of 


ROOFING  TIN 


wc  carefully  figure  both  these  factors,  and  the  result  is  a  Terne  Plate  that  offers  the  greatest  protec- 
tion. These  qualities,  in  conjunction  with  its  well  known  pliability  and  perfect  coating,  have  made 
MF  Tcrnes  the  plates  they  are  and  the  ones  you  need  if  vou  want  the  best  to  be  had. 

Send  for  our  booklet  "From  Underfoot  to  Overhead"  if  you  would  like  to  know  how  real  Roof- 
ing Tin  is  made.    It  is  free. 

AMERICAN 
SHEET    &    TIN    PLATE 


FRICK    BUILDING, 


COMPANY, 


PITTSBURGH,  PA. 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Pages. 
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Reliable  Postal  Scales. 

THE  STANDARD  EVERYWHERE. 

•'THEY  TELL  EVERYTHING  AT  A  GLANCE." 

Made  in  Several  Sizes. 

For  Office,  Store  or  Home. 


National      4    lbs.    - 

.       -       $3.00 

Union           2f4  *' 

-       -     2.50 

Columbian  2      '*      - 

-       -         2.00 

Star               1      ** 

-       -     L50 

Crescent-     1'* 

-       -         1.00 

The   index  starts  at  the  top,  very  easy  to  read. 

Liberal    Profit  to   Hardware    Dealers. 

Buy   of  your  jobber  or  send  order   direct. 

Pelouze  Scale  &  Mfg.  Co.,  Gilcago. 

Uiin,  of  Peltiue  Celtbnt«d  PaaUy  Sc^lcf. 


TWIST  DRILLS  IN  SETS 


BIT  STOCK  DRILLS 


WOOD  BRACE  DRILLS 


A  compact  and  handy 
way  to  keep  drills. 
These  cases  contain 
Bieven  of  the  sizes  most 
commonly  used.     They 

are  substantial,  neat 
and  attractive. 

Send  for  Prices 


THE  STANDARD  TOOL  COMIPANY 


CLEVEUND,  1260-88  Central  Ave. 


NEW  YORK,  94  Reade  St. 


ROOFING  SLATE 

SUTE  BLAHBURDS 


Established  1884 


L  J.  JOHNSON  &  CO. 

38  PARK  ROW.  NEW  YORK 

QUARRIES:  Pennsylvania  and  Vermont 

Prices  quoted  delivered  anywhere.    Booklet 
and   complete    Price   List  on  Application. 

Wire   Inquiries   Given   Quiclc   Attention 
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'Silver's"  Hand  Post  Drills 


Drills  That  Are 
"Trumps'* 

"Trumps*'  because  they  mean  so  much  to 
the  dealer  who  handles  them. 

"Trumps"  because  they're  the  "best"  to 
hold — best  in  strength  and 
durability,  best  in  capacity, 
best  in  variety  of  sizes,  most 
economical,  best  in  design. 


Drills  made  in  14  sizes,  hand  and  power,  for  every  pur- 
pose in  Blacksmithing — means  easy  selling. 

"Trumps"  therefore  keep  winning  for  us,  and  for 
the  dealer  who  handles  our  drills. 

Send  for  catalog  with  discount  to  dealers.  Very 
interesting. 

TKe    Silver 

319    BroadwQLY^ 


S«Llem,  Ohio*  U.  S.  A. 


20  in.  Base  Swine  Drill 


AS  SUBTEBRAIIEm  SUCCESSES 

Our  Sheet  Steel  Cans,  Oilers,  and  Torches,  are 
well  and  widely  known.  In  the  mine  or  tunnel,  the 
shaft,  gallery,  or  subway — in  fact,  wherever  cheap 
labor  insures  the  abuse  of  whatever  is  furnished  it, 
these  goods  represent  true  economy  by  their  inde- 
structible efficiency. 

Shall  we  mail  you  a  little  illustrated  catalogue  of 
these  goods? — ^the  line  is  an  extensive  one. 

The  McClIntock  &  Irvine  Co. 

Plttsbiiro,  Pa, 


CoHSUtT   BUYERS*   REFERENCE   TO   ADVERTISEMENTS   OK   La«t   Paoes. 
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WHY  IT  IS  THE  BEST 
Family  Scale  on    the   Market 

o^'^Z^'  °^  •«»  «»  •"  •»«•«  «»t  it  can  be  re«l  .t  .  gUnee  with- 

iJ  S  ^h2?1''  fi»i»fc««i  »  Black  Enkmel  and  Alumiaum  Broiue. 
ouSr^'^      ^  '°*°'  '^"'  '«*"'»'  y*'  '*  *"'  «"*  '»»  no  morTihu,  the 
Order  from  your  Jobber.   Write  tu  for  catalogue  iUuitiatuis  compleU  Mae. 
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lagg-gy-gg    w.    aist   street. 


A    MFfQ. 


IT  HAS  NEVER  FAILED  YET 

That  is  the  secret  of  the  great 
success  of  the 

barth-weiler 

LIFTING  JACK 


It  tells  whv  so  many  good 
hardware  dealers  sell  it.  There 
is  a  good  profit  in  selling 
them  and  if  vou  have  never 
sold  Lifting  Tacks  now  is  a 
good  time  to  begin.     We  shall 


'■  g^ad  to  quote  you  prices. 


YOU  Need  8uoh 

a   FURNACE   as   THIS  I 


6.  BARTU  MFG.  CO.,  MUfvnkec,  Wis. 


Because  the 

ARCHAMBAULT   KEROSENE 
FURNACE 

will  save  time  and  money  for  you. 
Here  s  how— It  bums  kerosene,  that's 
cheaper  than  gasolene— then  there  Is 
the  Dumer.  which  gives  heating  cap- 
y^^/tjrroater  than  any  other  furnace. 
Just  think  the  Arohambault  will  melt 
a  pot  of  solder  In  a  gale  of  wind  In 
less  than  6  minutes.  Its  construction 
-It  U  R«r , .  Jf  »*>npi»~nothliig  to  get  ou-  of  order 
w  u  R»liable—durabl«— Economical. 

MANUFACTURED  BY 

THE  BARNES  TOOL  CO^  New  Haw,  Ca—, 


i 

I 


OACRS 


for  all  purposet.   Largast 

manqfacturen  In  tha 

tJnlted  States. 

A  prefltabit  Mnt  lor  dealers 

Write  for  Gataloc. 
OLIVER  MFG.  CO. 

911i  Ro    nA.nl.lnaafi*'  r^l,»«»» 
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sill  Lulls 
-sill  tbi 
RigltKlid. 


I 


COOK'H  PATENT   LEVEL. 


A  Tool  you  can  sell  quickly,,  profitably  and  satisfactorily  to  Carpenters.  Masons,  Bricklayers,  and  all  who 

use  Levels  or  Plumbs,  Is  the 


:DA.VIS  &.   COOK    LEVEL.: 


The  different  Level— with  the  bulb  seen  in  all  positions.  Under  or  over— or  10  feet  away.  You  know  the 
trouble  with  the  old  siyle  bnlb-in-the-top  Level— useless  unless  you  stand  over  them.  For  sale  by  all  leading 
jobbers.    Catalogue  on  application.    Made  only  by 


DAVI8  A  COOK, 


Watertown,  N.  V.,  U.  8.  A. 


THE  eALL 

;      is  for  PORTER'S 
"EASY"  and  "NEW  EASY" 


BCLT 
CLIPPERS 

(The  Trade  Protected) 

H.  K.  PORTER,       Everett,  Miss. 


KEYSTONE  BRAND 

Thm  onfy  propmriy 

Galvanized  Nails 


on  thm  tnarkmt 


Made  only  by 

KEYSTONE  NAIL  CO.,  inc. 

PHILADELPHIA.  PA. 


Consult   BUYERS'    REFERENCE   TO   ADVERTISEMENTS   on    Last   Paom. 
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TIME  and  MONEY  MAKER 

OUR  FOLDING  AND  ADJUSTABLE 
HANDLE  DRAW  KNIFE 

A  time-saver  and  money-maker  for  both 
dealer  and  user.  Requires  les3  time  to  sell, 
as  its  admirable  points  speak  for  themselves. 


Saves  the  user's  time,  because  1/  will  adjust 
to  any  position,  making  itself  adaptable  to  the 
most  awkward  places.  Handles  absolutely 
rigid  when  set.  Made  in  6  in.,  7  in.,  8  in.,  9  in. 
and  10  in.  lengths. 

STRONG  INDUCEMENTS  TO  THE  TRAUlf 

Best  Cast  Steel 
Handy  and  Compact 

fVriU  for  Prices  and  Discounts. 

A.  J.  WniONSON  S  CO. 

180-188  Washlo^on  Stnet,  Boston,  Mass. 


'*Asbestocel** 
For  Heating  Systems 


Composed  solely  of  Asbestos. 
Greatly  increases  the  efficiency 
of  a  plant  and  rediiccs  the '  fnel 
oonsnmptioB   foUy  one^alf.    The 

.  corrugations  run  around  the 
pipe  instead  of  lengthwise  and 

.  block  all  air  circulation  and  ef- 
fectually prevent  radiation. 

Write  iMM««1  Branch    for  ''AsbMtoeol" 
der  showing  eoal-s*ving  efffieiency. 

H.  W.  JOHNS-MANVILLE  CO. 

Manufacturers  of  Asbestos  and  Mag- 
nesia Products,  Asbestos  Roofings, 
Packings,  Electrical  Insulating  Mate- 
rials, "Noarlc**  Fuse  Devices, 
Railway  Supplies,  Etc. 

K.W  York 

MUwsnkM 

Chicago  PlUabuiy 

**   '  Ctovtlaad 


Fol- 


Electric 


Phllmtolpkto 
8t.Loaii 


New  Orlaau 
Kanna  CHv 
IflnBaapoiu 
Dalbw 


San  Frandaco 
Loa  Angalaa 
RMttla 
Loodto 

800 


LOOK  SHARP! 

I F  you  have  any  JOB  LOTS  of  tools  or  hardware  in  second  quality,  or  dis- 
carded patterns  that  you  wish  to  turn  into  SPOT  CASH,  write  us  and 
we  are  ready  to  buy  same  in  any   quantity;    in   fact,  no  quanity  too  large. 

We  also  have  JOB  LOTS  of  Machinists',  Carpenters*,  and  other 
I  Mechanics'  tools   on   hand,  at  all  times.     Send  for  our  prices. 


:THE   GREAT  JOB  LOT  HOUSE: 


I^OOIS:  Sr  :B^A.GJS:  OO.^  ia-12  Murray  SU  New  York 


n 


K. 


IVICHOLrLrS    MFfQ.     CO, 
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Fresh   Meat 

Is  the  first  thing.  A  Steel 
Spider  with  the  name 

«* NEVER  BREAK** 

stamped  on  the  Handle,  is 
the  next,  if  you  don't  want  a 
scorched  or  burnt  chop  or 
steak. 

Mak  for  Compimtm  Cataiogum  of 
Stampmd  Stmml  Cmoking  Utmnaita 


THE   AVERY    STAMPING   CO. 

Clevel«Lnd,  Ohio 

Manufacturers  Shovels,  Spades  and    Scoops    of 
Htfrbeit  (irade. 


Save  ^  Your  Fncl 


BY  USING  THE 


ROCBESira  RADIATOR 


Satisfaction  guaran- 
teed or  money  refunded. 

Oyer  100^000  of  them 
in  use. 

Fits  any  stove  or  fur- 
nace. 

Price,  from  |2.00  to 
112.00. 

We  make  the  original 
and  genuine  ''Rochester 
Radiator.** 

We  do  not  sell  to  Cat- 
alogue houses. 

We  refer  all  Inquirers 
to  you  from  your  town, 
when  you  carry  a  stock 
of  our  Radiators. 

We  guarantee  our  Ra- 
diators not  to  Interfere 
with  or  choke  the  draft ; 
they  are  easily  cleaned. 

One  square  inch  of 
radiating  surface  di- 
rectly over  the  hot  cur- 
rent is  better  than  six 
in  a  drum,  or  side  heat- 
er with  perpendicular 
tubes. 

Write  for  descriptive 
Catalogue  and  prices. 


ROCHESTER  RADIATOR  CO. 

145  Fmuee  St.,  RMhester,  N.  Y. 


Atfgers  and  Anger  BHs 


Highest  quality.    -Complete  Assortment 
Let  us  talk  prices  with  you. 

GREENLEE  BROS.  &  COMPANY, 


Rockford,  III. 


TA.CK    HA^IVllVfERS 

Of  the  most  approved  styles  and  finely  finished.    If  you  give  us   the  first  order  the  goods  will 
make  you  ope  of  our  regular  customers.      ^^^oqO    HANDl^ES. 

We  make  all  kinds  of  wood  hammer  and  hatchet  handles  and  special  woodtuming  to  order. 
You  should  add  our    HANDY  SELF-CLEANING    HOE    to  your 
Hardware  line,  they  are  the  finest  yet  and  a  good  seller.    We  also  make 
complete  line  of  Ibrdware  Specialties.    Send  for  our  catalogne— it  is 
upon  request,  ^^^   ujym   j^yg    ^^      ^^^^     flj     ^^p,     f 


Consult    BUYERS'    REFERENCE   TO    ADVERTISEMENTS   oh   Last   Paou. 

Digitized  by 


<^oogle 


SmEum.  1906.         HARDWARE  DEALERS'  MAGAZINE 


53t 


9 


Don't  TaKe  a  CHance* 


WHEN     YOU     POSITIVELY     KNOW 


— that  a  certain  established  line  of  Farm  and 
Garden  Hand-Tools  has  been  continuously 
good  for  years; 

— that  you  can  bank  on  those  tools  being  always 
Just  as  good,  in  truth,  a  little  better; 

— ^that  you  can  get  every  kind  of  Hand-Tool  your 
trade  calls  for; 

— that  you  are  sure  to  get  Just  what  you  order, 
and  all  that  you  order,  with  promptness; 

— that  the  prices  are  always  right; 

— that  you  are  going  to  be  well  looked  after  by 
the  manufacturers; 

— that  you  can  always  handle  this  same  line 
every  year,  if  you  want  it; 

you  have  every   reason  in  the  world  to   hitch 
good  and  tight  to  that  brand, 

Tou  are  taking  no  chances  when  you  handle 
one  of  these  standard  brands: 


"Ashtabula" 
"Batcheller" 
"Bolles" 
"Columbus" 


"Ely" 

"Ft.  Madison" 

"Geneva" 

'Harriman" 


"Jackson" 
^'Otsego" 
"Philadelphia" 
"Utica." 


8«ld  by  Leading  Hardware  Jobbers  Everywhere 
Write  for  large  illustrated  catalog 

American  Fork  and  Hoe  Co. 

CLEVELAND,    OHIO 


J 
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We  Have  Often  Told  You  that  the  Best  Tools 
on  die  Market  are 


^ 


Mayhew's  Tools 

WHY  ? 

Because  they  are  made  by  experienced  work- 
men, from  the  best  material  obtainable,  most 
carefully  fmished  and  fully  (piaranteed.  Gata- 
log^ue  sent  on  application. 


lb 


H.  H.  lif aytiew  Co. 

SBELBUISNE    FALLS,    a«ASS.,    <J.    S..  A. 


<J 


ADJUSTABLE-STROKE 
AUTOMATIC 

Center    PuncK 


If<».  18.A 

No  hammer  needed-^  downward  press- 
ure of  the  hand    on  the  cap   re 
leases  the  striking  block  and 
makes  the  impression. 


By  simply  turning:  the 

cap  the  force  of  the  stroke 

is  regrulated,  and  light  or  heavy 

indentations  made  as  desired. 

A  handsome  tool,  simply  and  strons^ly  made. 

Send  for  Catalogue  No.  17  X  of 
Fine  Mechanical  Tools 


15/>e   L.    S.    STARRETT   CO..  Athol.  Mass..  V.  S.  A. 
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THE  FOX  TOOLS 


Ames  Sword  Company 

enieePEE,  mass. 

▼ 


MANUFACTURERS  OF 


SEND  FOR 
CATALOGUE 


PATENT  PERFECTION   PADLOCKS 

ALL  SIZES 
Half  Inch  to  Two  and  a  Half  Inches 


In  Answikino  AovnTisKiiENTS  it  is  Desikablb  tbat  You  Msmtion  HARDWARE  DEALERS'  MAGAZINE. 
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Berger'sWrougUStarEars 

This  18  as  fine  an  ear  as  can  be  made.  Every  piece  is  perfect, 
with  fine  finish,  nicely  tinned,  same  size  and  thickness  as  our 
malleable  Star  Ears.  No.  30  corresponds  to  malleable  No.  3, 
etc.  Furnished  in  gross  boxes  or  in  bulk  to  suit  the  purchaser. 
Samples  Mailed  Free  Upon  IUqu€9t. 

BERGER  BROS.  CO.,      -     Manufacturers 

OFHCE  A.ND  STORE,  237  Arch  Street 

WAREROOMS,  1M-M2-1M  Broad  Street 

FACTORY,  3114-16-18-20  No.  17tfa  Street 

Philadelphia 


C  L.  A.  R  K'S 

Ash  Can  Trucks 

All  you  have  to  do  is  to 
show  it  and  it  sells  itself. 

A  handy  and  useful  article 
around  furnace  and  cellar. 

Frame  of  Truck  U  made  of  ooe 
piece  of  roond  steel,  bent  bo  as 
to  form  two  books  to  book  Into 
bottom  of  can,  wblle  an  adjust- 
able hook  on  handle  grips  top  of 
can  and  keeps  it  from  slipping. 

Send  for  144-p«ffe  cataloffue  of 
Trucks  and  Casters. 

GEO.  P.  CLARK  CO. 

■    WINDSOR  LOCKS.  CONN. 


"HAWKEVE 


» 


Why  not  handle  our  '*  Nswk-eye  Oalvaalzed 
Pnmpa.  R.  P.  D.  MaU  Box  and  Stmdk  Tanka?  '* 

They  are  ffood  sellers  and  profit  makers.  Write 
for  oiroulart  and  prices. 

TIE  UWI-ETE  PUIP  CI..WuliigtM.  Iiwa 


THE  IMPROVED  ONE  PIECE  MITER 


Patented 


No  more  broken  corners,  no  more  stopping 
to  make  over  or  brace  the  commercial  miter, 
a  great  saving  in  labor.  Nothing  but  the  very 
best  galvanized  iron  is  used.  Made  standard 
sizes  in  either  single  or  double  bead,  lap  or  slip 
joint,  inside  or  outside  turn,  are  more  roomy 
at  the  bend.  Cheaper  and  better  than  any 
miter  made. 

Any  other  miter  of  similar  con- 
struction is  an  infringement. 

JVIanuffaGtured  t>y 


J.  E.  Whitaore   Mfg.  Co.,      Rookford,  IIU 
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When  it  Gomes   Right   Down  to 
Good,  Strong,  Well  Made 
Wrenches  There's  Nothing  Like 

Trade 

Goes'  "Knife-Handle"   and 

Mark 

Goes'     A        "Stetel 
Handle." 


You  mathinists,  steam  engineers,  and  all  who 
operate  machinery  know  the  value  of  STABIL- 
ITY in  a  wrench  and  most  of  you  know  where 
to*  find  it — in  the  Goes  Wrench.  Goes  makes 
two  wrenches — the  Genuine  "Knife  Handle" 
Wrench  and  the  New  '91  "Steel  Handle" 
Wrench.  Each  wrench  is  made  for  special  ser- 
vice, and  each  fills  that  service  admirably. 
Goes'  "Knife-Handle"  Wrench  is  THE  Wrench 
for  all  ordinary  use,  and  its  adoption  by  the 
best  shops  proves  its  superiority.  It  is  a  wrench 
of  few  parts,  simple  and  compact — the  handle 
is  the  hardest  of  hard  wood,  mechanically  se- 
cured at  each  end  and  reinforced  at  the  center 
by  a  strong  steel  rivet — no  splitting,  no  com- 
ing apart.  This  Wrench  has  a  hardened  Steel 
Bar  and  Jaw,  Steel  Gastings  in  the  Handle, 
Steel  Hardened  Screw,  Rivet  and  Key,  and  is 
so  thoroughly  and  strongly  constructed  that 
when  the  day's  work  is  over  it  is  always  ready 
for  more  work.  It  is  THE  wrench  for  machin- 
ists— every  time  and  all  the  time.  Engineers, 
Miners,  Brewers,  all  of  you  who  cannot  use 
wrenches  that  are  affected  by  heat,  moisture,  or 
acids,  here's  Goes'  All  Steel  Nut  Tackier,  and 
'twill  serve  you  well.  This  New  Wrench  of 
Goes  is  a  corker — it's  got  to  be  to  stand  hard 
knocks.  This  Wrench  is  made  to  turn  NUTS 
off,  not  the  corners;  an  Extended  Screw  Sup- 
port makes  it  almost  impossible  to  do  that. 
Most  Steel  Wrenches  have  a  place  for  dirt  to 
lodge — no  place  on  the  "Goes,"  a  Ball  Bearing 
Screw  keeps  it  out.  The  Handle,  an  .\11-Steel 
Gase,  is  fitted  over  the  Shank  and  secured  by 
two  Steel  Rivets  and  by  upsetting  the  tip  of 
the  bar  in  the  taper  hole  at  the  end  of  the 
handle.  It's  a  strong  wrench  from  every  vicw- 
point-you'll  never  wear  it  out.  These  two  Goes 
Wrenches  are  sold  at  the  lowest  price  at  which  the  best  made  wrenches  can 
be  sold — steer  clear  of  wrenches  patterned  after  them  and  sold  for  less 
money.  The  substitute  may  look  good,  but  it's  the  QUALITY  that  counts 
— "Goes"  quality  is  a  known  quality.    Ask  for  our  Wrench  Literature. 

GOES  WRENCH  COMPANY 

Worcester*  Mass. 

8CLUNG    AGENTS: 


J.  C.  McCcLity  4t  Co^  10  WaLrren  SU  New  York 
J.  H.  GraK«Lin  4t  Co..  113  Chaonbers  St..  New  York 
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BEMIS   &   CALL 


UMUSTIBIE  •  $  ■  lUT  WREWil 


This  Improved 
Adjustable  **S" 
Wrench,  by  its 
maDy  advantages 
has  become  the 
standard  among 
wrenches  of  this 
style. 

sufficient  diameter, 
ed  by  the  thumb  of 


GraMful  In  Dulgn.     Constructed  of  Bost  Materials.     King  of  Its  Class. 


Head,  Bar 
and  Shank, 
ONE  PIECE 

STEEL 
FORGINC 


IV^adie     of     Beoi 


t     IVIaterlal  Parts     Intercfiangeable 

Send   for   our    Catalogue—It    will    interest   you 

Bemis  &  CaD  Hardware  &  Tool  Co. 

SPRINOFIEE^D,    MASS. 


Insist    on    Getting:    the    Genuine 

"B.&S/^  Combination  Pliers 

25  years  on  the  market.     Imitations 
are  unsatisfactory.     These  pliers  are 
Drop  Forged  Steel 
throughout. 

MADE  IN  4  SIZES 

THE  BILLINGS  &  SPENCER  COMPANY,  Hartford,  Conn. 


.THE   VANDEGRIFT 

H  WOOD   HANDLE 

^  SCREW  WRENCH 

.will  not   crack  or  break.  Lower  Taw  and  Handle 
I  studs   inserted   clear    to    base.      Will   outlast   any 

TUB    VAINDBORIPT    AfFfQ.    CO.,   SHeibyviiie,   InU.         New  York  Office.  W6  Broadway. 


No.  602.  ''NAPANOCH"  POCKET  KNIFE  TOOL  KIT 


MADE  IN  AMERICA         PKICB,  $2  25         WARRANTED 

Every  one  has  use  for  a  Knife,  Reamer,  File.  Saw,  CHISEL  or  SCREW  DRIVER, 
this  outfit  being  contained  in  a  LEA  PHER  POCKET  BOOK,  4«  x  3M inches.  The 
owner,  by  carrying  it  in  his  pocket,  always^  has  H  at  hand  for  immediate  use, 
whether  CAMPING,  BOATING.  TEAMING,  DRIVING,  in  the  SHOP, 
FACTORY,  OFFICE,  STORE,  WAREHOUSE,  AUTOMOBILE,  on  the  FARM. 
BICYCLE,  or  around  the  HOME. 

Any  TOOL  firmly  attached  or  detached  to  the  POCKET  KNIFE  in  a  second. 

SEND  FOR  ILLUSTRATED  CIRCULAR  AND  TRADE    PRICES 

V.    J.    ULERY    CO.,    9     E.    WArren   Street.   New    York     N.   Y. 
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"Grand  Rapids'*  Ball  Bearing 
ALL   STEEL   SASH    PULLEYS 

are  the  only  Steel  Sash  Pulleys  made  with  solid 
steel  balls  running  on  a  turned  steel  axle. 
Every  Dealer  Slioiild  Write  for  F^ec  Samples  aad  Prices 

We  are  the  largest  makers  of  Sash  Pulleys  in 
the  world.  The  "GRAND  RAPIDS"  ar€  the 
greatest  sellers.     Gfi  the  Genuine, 

'     GRAND  RAPIDS  HARDWARE  CO. 

IS  PEAHL  STBECT,  GRAND  RAPIDS,  MICH. 


BICYCLE,  AUTO  AND  SHOP  WRENCHES 

Sizes  from  5  to  11  inches. 
SOLD    ON   THEIR    MERITS.  EACH   WRENCH    GUARANTEED. 

Nickel  Plated  or  Mottled  Finished. 

Thoroughly 
Casehardened 


iBORO.  MASS. 


IVOTHINO    UIKE    IT! 

Cleverest  Up-To-Date  Tool  on  tiie  Market— The  Masterpiece 

COMBINATION  PIPE  AND  MONKEY 
WRENCH   AND    PIPE    CUTTER. 

Quality  and  Utility  Absolutely  » 

Guaranteed.  It  Does  Its  Work 
Easily  and  Perfectly.  A  High- 
Class,  Attractive  and  Economical 
Tool.  It  Grips  and  Releases  In- 
stantly and  Will  Not  Crush  Pipe. 
The  Eccentric  Wheel  Cuts  Pipe 
True,  Easy  and  Rapid. 

Each  Tool  perfect,  and  will 
do  the  work  of  Three  Separate 
Tools.  The  TIPPING  feature 
in  the  Pipe  Grip  insures  a  posi- 
tive and  instant  Grip,  and  holds 
Pipe  firmly  without  crushing, 
will  not  slip  or  lock  on  the  pipe, 

and  releases  instantly  on  backward  movement  without  wedging.  By  throwing  the  Gripping  Jaw  |)ack, 
the  pipe  can  be  placed  or  replaced  in  V  of  Wrench  without  running  nut  or  sleeve  back  more  than  one 
turn.  The  PIPE  CUTTER  WHEEL  is  eccentric,  thus  insuring  a  free  and  rapid  cutter,  and  enables 
the  operator  to  force  up  on  the  nut,  or  sleeve,  when  low  part  of  Wheel  is  in  contact  with  the  pipe. 

10  inch,  adjustable  to  pipe  from  ^  inoh  to  1      inch  in  Diameter. 
22      '•  ••  ••     «*        ••       ^        •«         \ju.      •«      •«  •* 

16 %        "         22      "      " 

Send  for  Prices.    VISES,  MACHINIST  TOOLS  and  HARDWARE  SPECIALTIES.    Manufactured  by 

BONNEY  VI3E  &  TOOL  WORKS,  Inc. 

3011    to     3O10     Chestnut     street,     Rhiladelphia,     Ra. 

ROR    SA^Ue    BY    AA^\^    ^OBBBRS. 
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IVES'  PATENT    WINDOW   STOP  ADJUSTER 


Patented 

Jane  14. 

1898. 

October 
2,  1900. 


For  Windows   aAid 
Sliding  Doors 

Insures  Protection  against  Cold 

Draughts,  Dust,  Rattling 

or  Binding 


The  only  Window  Stop  Adfiist^  nMdc  from  €mc  piece  of  nictnl  tlMt 
tint  YvUl  not  bend  or  enp  In  tlglitcnlnfl  tlic  screw. 

MANUFACTURED  ONLY  BY 


IMO  a  heavy  bed 


Working    Model    with    CaU* 
logue  mailed  free. 


THE   H.   B.   IVES   CO., 


NEW     HAVEN 
Conn.,  U.  S.  A. 


PLEASE  THE  COOK 

by  making   the   chimney   draw  well. 
*  "^olcano  cures  all 
is  of  the  chim- 
d   many   of    the 
the  stove.    Sold 
either     com- 
plete    or     the 
iron  mountings 
only.  Sizes  6  to 
12  inch.     Sold 
by  jobbers. 


•We 
free. 


a   art 


Iwan  Brothers,  Streator,  ill. 

Manufacturers  also  of 

PmI  B«le  Aof en  and  Dlffcn,  Drain  CIcaacn.  Skkle 
E4f  c  Hay  Knivet,  Wire  Ceodacttr  PIk 


Ask  for  •or  Bew 
catalog  of  Doable 
AcliB0  Hiages 
aadBaiMers' 


SpedaMes. 


The  "Chief  Floor  Hinse 

THE  SHELBY 

SPRING    HINGE    CO.   The  ShelbySash  Lock 
SHELBY,  O. 

NEW  YORK  OFFICE.  M-86  Chambers  St. 
CHICAGO  OFFICE.  105  East  Lake  St. 
BOSTON  OFFICE,  118  Pearl  St. 


^I  WoBld  Like  a  Pair  of  Keei  Katter 
Shears." 

Thafs  what 
women  are 
saying      all 

I  over  the  coun- 
try, and  that's 
what  we  mean 
when    we    say 
KEEN     KUT- 
TER      Cutlery 
and  Tools  arc 
GOOD  SELLERS.    This  salablcncss  is  the  re- 
sult of  our  extensive  Advertising,  coupled  with 
the   quality   of  our  line   of  KEEN    KUTTER 
guaranteed  tools  and  cutlery,  which  .has  been 
on  the  market  for  nearly  forty  years,  and  are" 
now  the  Standard  of  America. 

If  you  sell  KEEN  KUTTER  Goods  and  take 
advantage    of    the    many    calls    for    them,    it 
means  increased  Net  Profits  to  you  at  the  end 
of  the  year.    We  are  educating  the  public  to 
want  the  best  goods,  at  the  same  time  telling 
them   that   these   goods   are  .for  sale   only   by    , 
the  Retail  Merchant  and  cannot  be  had   from 
any  other  source.    For  that  reason  our  Adver-    . 
tising  is  the  strongest  possible  persuasion  that 
can    be   employed   to   put  trade   back   into   its    ' 
roper  channels  and  at  the  same  time  it  means 
ligger  sales  and  more  money  to  the  merchants    ', 
who    take    advantage    of    our    advertising    by 
selling  KEEN  KUTTER  Goods. 

Will  you  siiare  our  Advertistog 
witli  us? 

SIMMONS  HARDWARE  COMPANY 


El 


**  Sales  increasiog  ?  *' 
**Ye8."  This  is  what 
the  Jobbers  say  aboat 
Bonanza  furnaces. 
>  Why  ?  The  user  is 
satisfied  and  pleased. 
Jobbers  sell  at  factory 
prices.  Cash  must  ac- 
company all  orders  sent 
to  factory. 

No.  38,  one  gal.  size,  $5.75  net,  or 
No.  39,  3  qts.  size.  $4.50  net. 

The  Tomer  Brass  Works 

•1  FrankUn  Street*  ClileaiM^  I1UU.S.A. 
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Ricliaircls 
l-.Irie 

of  Door  Hangers  has  'won  for 
itself  a  place  in  the  very  front 
rank  by 

Slieep  Force  ot  IVf  ertt 

Ail  kinds  of  Door  Hangers  for 
all  kinds  of  sliding  doors. 
Fire     Door     Fixtures,     Trolley 
Carrying  Systems. 


Smttd  for  complmtm  eatalogum 

The  Riehards  Mfg.  Company 

AURORA,   ILL. 


L/z»U 


FLOOR  SPRIN6  HINGES  AND   DOOR  HOLDERS 

Best  and  Neatest  Yet 
Order  from  your  Jobber.    H  he  batn't  ihem,  write  ut,  bat  lake  ■•  nbittlDte 

SUraUOR  SPRING  RMGE  CO.,  15  Sontb  Canal  St.,  CHICAGO 


Dldil's  Storm  Sash  Hangers  and 

NEHL'S  SEPAKABLE  HINGE  ::  Sonelliiiig  New 

for  storm  and  screen  doors,  basement  windc 
dows,  gates,  etc.  Doors  and  windows  can  be  1 
out  removing  the  hinges,  a  feat  that  cannot  be 
any  other  hanger  on  the  market. 

Writt  for  Catahgug.    It  will  more  than  int 

DIetil  IWovelty  Co..  -         Slicb 


The  ^PBENIX"  BANQER  aod  FASTENER 

Solves  th«  problem  how  to  hang  and  fasten 
entire  Screens  and  Storm  Windows. 

We  have  them  to  sell  at  10, 15,  20  and  80  cents  per 
set     For  catalogue  and  trade  discounts,  address 

Phenix  Mfg.  Company, 

•34  Center  Street*  MILWAUKEE,  WIS. 


N».f.  N 

llli 


I 


I 


H9.9 

1= 


Tht  Only  Ptrftct  Dttr  Rail  and  Cap 

Bird  and  Sleet  proof.  Door  closes  absolutely 
tight 

The  ONLY  Hanger  that  will  adjust  itself  automat- 
ically to  doors  of  from  one  to  four  inches  in  thick- 
ness, no  matter  how  much  out  of  plumb  the  wall  may 
be.  Is  roller-bearing,  fitted  to  the  rail  in  such  a 
manner  that  the  door 

CANNOT  JUMP  THE  TRACK 
Msoafsctured  only  by 


AUTOMATIC   DOOR 

S24  W.  Lake  Street. 


RAIL  COMPANY 

CHICAGO,  ILL. 
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STANLEY'S  STEEL 
CORRUGATED  STRAP 
and  T  HINGES 


LEADERS  IN  THEIR  LINE 

■  »  ■ 

Hor  Sale  fyy  A.11  Jobt>ers 

Send  for  '^Antobiograpby  of  a  Yankee 
Hinge."    Mailed  Free 


THE   STANLEY    WORKS 


79  Chambers  St., 
New  York 


NISW  BRITAIN, 
CONN. 


■)  GRIFFIN'S 

/FOLDING 

BRACKET 

Best  and  only  Bracket 
for  Folding  or  Swinffin^ 
ilves. 

I  down   affainst    the   wall 
ot  in  use.    Locks  automat- 
•MH*^  TT  u«;mi  lifted  up. 

"^•Griffin's 

essed  Steel 

SKelf  BracKets 

(patented.) 

Are  the  strongest,  best  finished  and 
best  selling  goods  on  the  market. 


Strap,  T  and  Butt  Hinges 

THE  GRIFFIN  MFG.  CO. 

ERIE.  PENNSYLVANIA 


WARNING! 

To  whom  it  may  concern : 

We  have  been  advised  that  the  Antomatic 
door  closing  device  made  by  the  American 
Hardware  Mfg.  Co.,  of  Ottawa,  111.,  and  put 
on  the  market  under  the  name  of  the  Ameri- 
can I>oor  Catch,  is  an  infringement  on  our 
rights  under  our  letters  patent.  No.  652.828. 
dated  July  3,  1900.  We  have  accordingly 
brought  suit  for  infringement  against  ine 
American  Hardware  Mfg.  Co.  in  tne  United 
States  Court. 

All  persons  are  hereby  warned  against 
making,  selling  or  using  the  device  known 
as  the  American  Door  Catch,  as  we  shall 
vigorously  protect  our  rights. 

THE  E.  L  WATRODS  MFG.  CO.,  Inc. 

DE8  MOINES»  IOWA 


WATROUS  AUTOMATIC 
DOOR  CATCH 


For  screen  doors,  storm  doors,  office  gates, 
etc.  Holds  the  door  tight  shut  and  pre- 
vents sagging  open  at  the  top  or  standing 
ajar. 

Neatest,  cheapest  and  best  acting  door 
catch  on  the  market.  No  templet  needed. 
Any  one  can  put  it  on  in  two  minutes. 
The  lightest  trip  and  the  strongest  hold. 
Moundel  Model  free  with  each  first  order  of 
three  dozen  or  more.  If  your  iobl)er  does 
not  carry  it  write  us  and  we  will  give  you 
name  of  some  one  covering  your  territory 
who  does. 

JAPANNED    STEEL    DOOIL    BVTTONS 

Half  the  weight  of  the  cast,  much 
stronger,  and  will  not  break.     No  higher  in 

Frlce  and  twice  as  good.  Made  in  all  sizes 
rom  1^  to  2^  inches.  Insist  on  having 
them.  Carried  by  all  leading  Jobbers.  Wrlce 
us  for  samples  and  name  of  nearest  Jobber. 


PMMt  appU«d  for 

THE  E.  L  WATRODS  HFG.  CO. 

DES    MOINES.    IOWA 
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CHI 

SPRIM 


a 


B 


^ 


A   PRODUCT  OF   RECOGNIZED   SUPERIORITY 


N 


TRIPLE- END  8PIIINQ  BUTT 


CHICAQO  FLOOR  HINQE 


CHICAQu  SPRlfttf  BUTT 


Cl|tca0ojSprtt)s%ttii  (Tompat);)) 


JL 


^7/ 


CHICAGO 


CATALOGUE  ON 
REQUEST 


NEW  YORK 


COLUMBIAN 

FUOOR   SPRUNG   HIINQES 

m  Notice   In   the  cut  below  how  Bimple  the  Columbian  Floor 
Ni  Spring  l8. 

qAn  accurately  made  cam  restlnsr  on  ball  bearings,  reyolves. 
forces  a  plunger  along  the  rod  shown,  compresitea  the  spring, 
etc.     No  complicated  mechanism  to  get  out  of  order. 
If  If  it  Is  desired  to  swing  a  door  slightly  heavier  or  lighter 
than   the  ordinary,  simply  adjust  by  means  of  the  ratchet 


which  moves  back  or  forth  along  the  threaded  part  of  rod  and 
increases  or  weakens  the  tension  of  sprlns. 

Send  for  catalog  No.  18  giving  ten  other  good  features. 


TMB    OOUrUMBlAIV     HARDWARE    CO. 


168  Church  Street, 
New  York. 


Manufscturers . . 
CL,BVBLrAlND,   OHIO. 


26  Lake  Strflttt, 
Chicago. 
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SPRING  HINGES 

ARE     QUALITY     GOODS 


IMITATED 
BY  ALL 


Reject  All 
Substitutes 


EQUALLED 
BY  NONE 


Bommer's 
Cost^No  More 


Vour    «Jo1>bers    Can    Supply    Ttiem 


Muntoeturcd  bgr  BOMMER  BBOTBBBS.  BrtMidjra.  N.  Y. 


ta»aMUk*«!i  tgn 


Never  Break 

You  Mil  tb«m  and  your  custtMner  wants 
them  because  they  are  the  best 

Xtie  Ctiamplon 
Safety  Lx>ck  Co. 

GENEVA,   OHIO 


ASK  YOUK  JOBBEK  FOB 


Hanson's  Universal  Balance 
and  U.  S.  Family  Scales 


No.  1,  24  Ite.  bj  ounces. 

No.  6,  24  Ite.  by  oances.  Made 
with  PorcelalD  Enameled  Pan. 

No.  B8,  24  Ite.  by  ounces,  with 
polished  Brass  Scoop,  12]|g[^in. 

The  Scales  That  WIU 
Hold  the  Trade 


CaiNicity,    24  lbs. 

No.  24.  Steel  Top 
No.  20  Scoop. 
No,  22^oop  with 
flat  form. 


HANSON  BROS.  ""  "2*^^.^ 
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I    Want    a    Barro^w 

One  that's  light,  strong  and  wheels  easily."    You  have  heard 

customers  order  that  way.      The  Syracuse  No.  75  Medium, 

No.  79  LarSe  will  take  care  of  them 


SYRACUSE       CHILLED     PLOW 

Syracuse,  N.  Y.,  U.  8.  A. 


CO. 


EMablished  1852 


TUCK  MFG.  CO. 


BROCKTON,  MASS. 

.MANCJFACTUREBS  OF 

Fine  Tools,  Cnflery  and  Springs 


NAIL  SETS  OF  ALL  SIZES  AND  KINDS 

Send  for  Tool  Catalogue 


1850  iiiCMwated  1891 

£VERYTH1N€    IN   BRUSHES 

Gerts,  Lombard  &  Co., 
BRUSH  MAKERS 

208  and  210  Randolpli   Street,  Cliicago 

All  our  best  grades  have  our  full  firm  name 
stamped  on  them.  This  is  our  guaiantee 
frr  quality.         ,^__^_^^_^^ 

ASK   YOUR  JOBBER  FOR  THEM 

If  they  haven't  them,  write  us. 


HANOVER 

WIRE  FLY  SCREEN 
CLOTH  AND 
OTHER  LINES 


JOHN  M.HARTfQl^PAK) 


CCNCRAL  ornces: 


^f^rL^q»IR»§f^ 


OFFICES: 

8T.  LOUIS 
KANSAS  CITY 
ST.  PAUL 
-MEMPHIS 
GRAND  RAPIDS 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Packs. 
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COLDWELL 

LAWN  MOWERS 


Hand  Po^ver 
Horee  Po^ver 
IWf  otor  Po^ver 


ALL  STYLES        ALL  PRICES 


ova  60t  COIDWELL  LAWN  MOWEIS 

fai  OK  Ml  the  Parks  of  New 

York  (Greater). 

SEIND    FOR   catalogue:. 


COLDWELL    LAWN    MOWER    COMPANY, 


1\JE\VBURGH»    N.    Y. 


CATCHER 


/IRE 

virer,  and  may 
;hed  iDBiantly. 
rong  aud  dur- 
able. Tbe 
Hardware 
J  o  b  b  e  r  8 
sell  them. 


GBT 
XHE 


>\clclreflfl 


PERRY  .DIXON    CO. 

PAUU  ST.  PAUL.  lUNNESOTA 


LAWN   MOWER 
SBARPENER 


simple  In  Construction.    Always  Ready  for  Use. 
Wrtte  for  Price. 


IVE    OSBORN   MANUFACTURING 

CLEVELAND.  O. 


CO. 


Firen  Fire!!! 

M  PralecM  Afalut  Ftre? 
BUYING  FIKE  EXnNGUlSKRS 
E  SUM  DEATH  TO  HRE. 

\,  8UBB  AND  SIMPLE  TO  USE. 

pofed  of  a  combination  of  Dry 
mlcals  of  absolute  permanency. 

tlcatfSttndard  Site,  IIJIm^cIi. 
CommsMlal**     1^  ** 
Every  Dealer  should  carry 
flf. 


I 


these  m  stock,  they  sell  well 
Write  for  particulars  to 

The  Soffolk  Chemkial  Co. 
17fSnBiMrSt,BMti 

Telephone  connection. 


The  Netfleton  Reversible  Nipper 


Every  Pair  Fully  Warranted  Against  Flaws. 
2    TOOLS   IN    X 

There  are  two  fine  cutting  edges  to  each  blade,  each 
held  in  place  by  screws.  Jaws  unusually  strong,  easily 
reversible,  adjustable  and  interchangeable. 

6  and  8-ihch  made  for  cutting  piano  wire. 
Send  for  Sample  and  Prices. 

The  Neffleton  Mfg.  Co., 

New  York  Office  and  SalesrMm:  157  Chamben  St 


MIDDLETOWN, 
CONN. 
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Qnlck 

Adjnsfment 

Longer 

Service. 


No  Screwdriver 
Required. 


Not  how  cheap, 
but  Quality  and 
Durability. 


Write  for  trade 
prices  and  circu- 
lar. 


=    THE   SHEAR   OF   THE   YEAR  " 

KRAUT  &  DOHNAL,  oept.  h.  No.  168  S.  Clark  SL,  Chicago 


For  Sale  Every wnere. 
Send  for  Catalogue. 


W^/Af 


Tapes  AND  kules 

Are  the  Best  In  the  World. 

Made  by  THE   LUFKIM    RULE   CO. 

Saginaw,  MIoh.,  U.  S.  A. 
^ew  York  London 


TO    CLOSE    OUT    ONE    THOUSAND  40Q.|b.    SIX    HOLE 
3T££L.    RANGES 

Each. 

outthe  entire  lot 


i 


No. 
Mo. 
No. 
No. 


cc,  30  X  34 ;  Large 

X  21  X  12 ;  Duplex 

Lit  with   Asbestos. 

Big  snap  for  cash 

1 


iSt.,St  Louis.  Mo. 


WL  E.   100  Like  St^Chicago. 


THE  FARMERS' LINE 


NO.A 

No.  AA 

No.  AB 

No.AaB 

NO.AIX 


20111  CENTURY 
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THIS 

Pot  Cover  Cabinet 

FURNISHED    WITH    OUTFIT 
OF  OUR   NEV 

Spring-In  Handle 

I7OI     l/OVCr  Adjtutins^  Spring-in  Handle. 

For  further  information  write 

LASHER  MFG.  COt  Inc^  Davenport,  Iowa 


YOU  AMD  NAPOLEON 

Napoleon  overlooked  one  "littfe  thing" — the  sunken  road  at  Waterloo— 
and  it  cost  him  his  job.  You  can  overlook  "3  in  One"  and  still  hold  your 
job.    But  you'll  lose  trade.     People  ask  for 

-3     IM    OME- 

because  they  know  that  it  is  the  "one"  oil  and. the  "only  one"  oil  for  prop- 
erly cleaning,  polishing,  preventing  rust  and  lubricating. 

Do  you  prescribe  for  your  customers  or  do  you  sell  them  what  they  want  ? 

We  viill  advertise  for  you  to-morrow — write  us  to-day. 

O.    W.   COUE    COA4PAIVY 

IAS    BROADWAV,  -         -  (NEW    YORK    CIXY 


f5 


VENTILATOR 

and  *' Globe  VentUated  Ridginsrl" 
Simple,  Symmetrical,  Storm 
Proof,  Satisfactory 


IN 
PASTE, 
LIQUID 

OR 
POWDER 


FOR    ALL    KINDS    OF    METALS 


Best.  Cheapest,  Goes  Furthest  Never  dries  up  or 
shrinks.  Money  makers  for  everybody.  Spld  by  the 
Jobbing  trade.  Sample  and  circular  free  by  mail. 
Address 

GEO.  W«  HOFFMANt  Mfr., 

295  E.  Washington  St,  INDIANAPOUS,  IND. 

11-8  Park  Row,  New  York  City. 
RranCIBSM    11*  E    Madison  Street.  Chicago,  Iu.. 
viBHwa«9.  i    j^^^  jg^jj  st^.^j^^  San   Francisco,  Cal. 

Established  20  yeartt. 

Established  1842 


Copper,  Galvanized  Iron  and  with  Glaaa  Tops. 

Send  for  Blue  Print,  Catalogue  or  Model. 

Manufactured  by 

Globe  Ventilator  Company 

XROY,    IS.  Y. 


In  AviWBBiiro  AovBRTiiBiiEMTi  IT  li  Disi»ASLi  THAT  You  MENTION  HARDWARE  DEALERS*  MAGAZINE. 
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STERLING  STEEl  CARPET  SWEEPERS  only  sanitary  sweeper  made 

Our  superb  line  of  STERLING  STEEL  CARPET  SWEEPERS  is  a  distinct 
novelty,  containing  all  of  the  good  points  of  the  highest  class  sweepers,  together 
with  numerous  advantages  and  improvements.  Made  entirely  of  cold  rolled,  drawn, 
sheet  steel,  presenting  the  HANDSOMEST  FINISH  ever  shown  in  sweeper  con- 
struction and  producing  the  ONLY  SANITARY  SWEEPER  MADE,  NO  FREAKS, 
NO  EXPERIMENTS,  but  rational  improvements  and  developments  that  can  be 
demonstrated  by  any  fair  minded  person.  Sold  STRICTLY  ON  MERITS.  Satis- 
faction positively  guaranteed.  Critical  experts  acknowledge  STERLING  STEEL 
CARPET  SWEEPERS  show  greater  development  in  sweeper  construction  than 

all  others  in  the  past  thirty  years.  .-*«.  .^  _^ 

'^  "All  woridng  parts  pro- 

tected from  dost** 
**  Guaranteed    to   svveep 

when  otbers  fall** 
**  Prices   absolotcly 

maintained** 

No  argument  necessary 
Sell  on  sight 

Write  for  Illustrated  Catalog 

MANUPACTURBD  BY 

STREATOIL  METAL 

STAMPING  CO. 
SIrealor,  111.,  U.  S.  A. 

Brancbea: 
San  Francisco,  105  Front  Street 
Nbw  York,  No.  xo  Warren  Street 
""MODEL  B,  SANITAiaE"  Chicago,  86  B.  Lake  Sueet 


COFFEE  that  has  been  ground 
for  weeks  does  not  have  the 
delicious  flavor  of  that 
which  is  freshly  ground. 

The  strength  and  aroma  of  the 
coffee  are  retained  in  the  air-tight 
hopper  of  the  Crystal  Coffee  Mill. 

The  mechanical  equipment  is 
the  best  that  25  years'  experience 
can  produce. 

We  make  70  other  patterns  of 
mills  and  400  articles  that  have 
been  factors  in  the  success  of 
thousands  of  merchants. 

Our  catalogue  is  free. 

ARCADE  MFG.  CO. 

FREEPORT,  ILL. 


Consult   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   on   Last   Paoe^ 
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THE  HUSTLER 
ASH  SIFTER 


THE    HUSTLER     PLEASES    EVERYBODY. 
NO  DUST,    NO  DIRT,    IS  A  QUICK  SELLER.. 

TIME    TO     ORDER     IS     NOW    AND    BE    8VRE    OF    PROMPT    DELIVERY. 
Salma  haom  doubimd  maeh  yar  ovmr  prmvloua  ymar.    Smnd  for  eataiogum  and  prlcma. 


MADE  ONLY  BY 


HlLLr  DRYER  CO.,  315  Park  Ave..  Worcester,  mass. 

N«w    York   Office.    375-375    BROADWAY.' 
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The  Lovell  Window  Operattng  Device 

TIM  B«0t  Wlatfow  Openlao  Appwatm  o*  the  ^Market  ••«  ghc  Onljr  One  Tkat  Win,   U  De- 
sired. Operate  m  llae  of  Seah  600  Feet  Loaa  FroB  Ose  Station. 

Easily  erected  with  the  aid  of  blue  prints,  and  full  directions  sent  witl^  ercry  shipment 

i^frecMI,   THE    G.    Dl 

maroK 


"AbU-I 


rviou? 
i  n  s  t 
snow, 
t    or 

,  with- 

b:=Swl  fSrSStJ^  out  putty  o 

c-FUjt  iroo  Bridge 

f:=2^   Sheet   Cap  Walking  Oil 

G.--<>jiIGalT.  Brass  Spring  OUt  COming 

H. — Galv.   Brass  Stud  Aimtn^r   r^f 

J.— Bridge  (for  walking  on  skylight)  ranger    OI 


HAMMERS 


Vaugban  &  Bushnell 
Manufacturing  Co, 

EAGU  BRAND 

OUR  Eagle  stamp  on  a  hammer  is  a  small  thing  to  look 
for,  but  a  great  thing  to  find.  It  insures,  first  of  all, 
quality;  second,  careful  ^nd  skilled  workmanship; 
third,  correct  pattern ;  and  greatest  of  all,  it  insures 
perfect  tempering,  without  which  no  hammer,  where- 
ever  or  however  made,  can  give  uniformly  good  results. 

Manufactured  at  Chicago,  III,  U.  S.A^,  by 

^  Vaoghan  &  Bosbnell  Hannfacliiriiig  Co.       ^ 

'^  Tootemlths  '^'^ 

We  are  Headquarters.  for.O«ick- 
SelUng  Specialties 

FIVE   AND   TEN    CENT]  GOODS 

Nickel-Plated  Ha.mmera 

Onr  line  is  not  equaled  is  quality,  style,  finish 
and  price.  Let  us  prove  this  assertion.  Our  cata- 
logue will  interest  you. 

^^       .        .          .  -,         ,        Franklin    SpeciaLlty   Co« 
Wito  us  for  prices  and  discounts  ^„  ^^ ,._,      *^         rA^,^^.  i 


811  Cherry  Street  ReaLdlntf,  Pcl. 


THE     ORIGINAL     AND     ONLY     INCANDESCENT 

Convex  bottom— fits  aL  stoves-^ 


Wire  Cone  Toaster  &i^«-ur«t.u.^ 

wvmm  ^  x^mm^  «  v«»^»^        orheau  Plate,  Tea  pr  Coffee  I*ot- 
For  Gas  or  Gasoline  Stove.    J-- ^-  ^^  ^  JSl^^ 

HARKIN8  &  WILLIS,  Manufacturers,  MgAKS"' 


Consult   BUYERS'   REFERENCE  TO  ADVERTISEMENTS  ow  Utr  PAeH. 
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Samples  from  our  complete  line  of  Bath  Room 
Trimmings.  Catalogues  of  Bath  Room  Trimmings 
and  Furniture  Trimmings  sent  on  request. 

AMERICAN      RING     CO.,      Waterbury,    Conn. 


CAST  AND  WROUGHT  BRASS  KNOBS 
BRASS  UPHOLSTERY  NAOS 

BRANCH  t  New  York.  1  ft  2  Hudson  8t. 
OPP1CE8  t  Boston,  170  Summer  8t. 


OTHER  FURNITURE  TRIMMINGS  IN 
CHEAT  VARIETY 

Chicmgo,  199  Lake  St. 

Oakland,  Cal.,  Temporary  office,  208  Woodmen  Bldg. 


"  Everything  comes  to  the  man  who  goes  after  the  things  some  other  fellow  is  waiting  for." 
HOW  18  THB  TIMC  TO  STOCK  UP  WITH  OUR  LUfB  OF 

BATH     ROOM     TRIMMINGS 

Moderate  Prices.     Over  100  Patterns.    Are  Solid  Brass.  Nickeled. 

Ask  jour  Jobber  about  our  goods. 


I«  Airiwsawo  ADTSifStsiiBiiTi  it  it  Dsmiabu  tbat  Y«u  MwtiovHABDWARS  DSALEES'  MAGAZINE. 
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Baglc  Mop  Wringers 


SST" 

Bt  point  of  Mechanic's 

EST  manufacturers  in 
IMBINED  sales  of  all 
ktures.  is  more  PRAC- 
1  all  Jobbers.    A  CaU- 


We  Manatoctiire  a  Choice  AsMrtmrt  ef  SiricOy 


AIR-TIGHT  HEATERS 


Cet  Our  Catalog  and  Prices 

The  B.  C  BIBB  STOVE  CO. 

101  to  IN  UgU  street,     -     BALTIMOIE,  MD. 


Trade 


Guarantee 


*mo,  \j.  a.  A. 


This 


Mark 


iatlsfaction 


TIE  "WIITE"  lOP  WRINGERS 


Satisfy  Everybody 

because  they  wring 
the  mop  perfectly. 
Others,  tailing  to  do 
this,  depend  on  **talk- 
ing  points."  The 
"White"  tatks  for 
itself.  When  a  man 
offers  you  something 
"better/'  or  "just  as 
good  lor  less  money," 
inviiehim  to 
the  wrings 
ing  test. 

Ask  your 
jobber'  for  ' 

the 
••  White." 

Send  for 
Booklet. 
WHITE  MOP  WUNOB  CO. 
FiiltMvllle,N.Y..l).S.A. 

KFormrrly  J amaica^  K/,) 


BEWAU  or  DmnfCBMBIflS 


ComvLT  BUYERS'   REFERENCE  TO  ADVERTISEMENTS  o«  Lam  Pam. 
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This  to  the  freezer 
tliat  selto. 


Write 
for 


MOP  IS  WRUNG 
BY  SPRINGS 

Both  feet  rest  firmly  on  the  floor — no 
danger  of  upsetting  bucket  and  wet- 
ting feet.  Pressure  that  wrings  mop 
is  from  a  spring,  not  from  the 
foot.  Two  springs,  one  on  either 
side,  are  independent  oi  each  other,  pres- 
sure adjusts  Itself  to  anj  unevenness  of 
mop — wrin^  all  of  mop  thoroughly. 

Bucket    IS   strong    and    extra   braced. 

Rollers  are  solid  maple  and  never  stick. 

Attractively  labeled — make  good  display 

in  your  store — sure  to  please  customers. 

Ask  your  jobber, 

cho^  THE  DANA  MF€.  COMPANY,  O 

catalog  10  Werrea  Street,  N.  Y. 

Prepare  for  magasine  advertisini 


Pood 


BEITS  THE  GRIIDSTORE  TEN  TIIES  OVER 

HAND  POWER  AND  FOOT  POWER 
GRINDERS  AND  TOOl  SHARPENERS 

Alundum  Grinding  Whceb.     Consumers  need  thb  kind  every  day  in 

the  year.    Four  Sizes.    Write  for  Catalogue. 

Discount  to  the  Trade. 

ROYAL   MANUFACTURING  CO., 

m  East  WaliBt  Street,  Laieaster,  Peima.,  U.  S.  A. 


For  tKe  Gasoline  Season 


Your  customers  eat  TOAST  in  the  sum 
the  colder  months  when  the  coal  or  woo( 
ing,  and  the  fact  that  the  STANDARD 
make  crisp, brown,  delicious  toast  over  an  c 
flame,  will  help  you  not  a  little  in  selling 

5fe  STANDARD 
TOASTER 

Toasts  bread  equally  well  over  a 
gas,  gasoline,  coal  or  wood  stove. 


The  Handsome  Display  Stand 
COSTS  YOU  NOTHING. 
Ask  your  Jobber  to  include  one 
with  your  next  order.  If  he  will 
not  supply  you,  ask  us. 

5^  STANDARD  STAMPING  CO. 

NARY8VILLS,    O. 


In  AjfiwaaiNG  Adybrtisimbnti  it  is  Dbsixablb  that  You  Mbmtion  HARDWARE  DEALERS' MAGAZINE. 
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^!^^#^|^r  you  will  buy  some  of  our 
*^^^^^^i3-  improved  ASH  and  GAR- 
BAGE  CANS.  Because  they  have  no  rivets 
to  pull  out,  linked  hoops  to  pull  off  or  thin 
bottoms  to  rust  out;  galvanized  after  assembling 

**  Body  is  one  pleee,  haviog  ten  flnten  inside  of  which 
are  H  inch  Iron  rods  run  through  holes  in  solid  top  snd 
solid  bottom,  making  it  Impossible  to  pull  the  bottom 
snd  top  spsrt."   J'^or  full  particnlara  write  to : 

THE  ARROW  CAN  COMPANY 

pntentod         35  WARREN  STREET,  NEW  YORK 


THE  ARROW  CAN 


Our  Specialty 


WHITE  DAISY 

The  Most  Periect  Rubber  Type 
of  Washer  Ever  Prodoeed 

Double   Ball    Bearing  Throughout, 

Corrugated  Tub,  Hinged  Cover, 

Adjustable  Drip  Board,  and 

Fully   Guaranteed. 

WHITE    LILY   WASHER    CO. 

Toledo,  Ohio       Davenport,  Iowa 

tinct  source  otf  danger.  » 

Moral:  Don't  buy  a  filter  for  jourself— don't  underttke  to  sell  filters,  without  inTesticatms:     Our 

Booklet   on    PURE   WATER  Is  an  up-to-date  discuwion   of  the  water  problem,  and  affords  rnvch 

information  regarding  the  different  kinds  of  filters.    Send  for  it  ^ 

Do  you  know  that  the  Naiad  Filten  are  new  in  principle,    of    moderate    cost,    and    endorsed    by 

expert    Sanltsrisn*    whrrerer   Imnwn?     WHte   f«r  rircilsr^,  Prirfn,  vtc 

The  Naiad  Filter  Co..  606  Svdbury  But Hing.  Boston.  Mass. 
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NOW  IS  THE  TIME! 

Don't  wait  until  to-morrow 
but  write  at  once  for  the 
exclusive   ajency  for  the 

Royal  Blue 
Washing  Machine 

Finished  in  natural  color  of  wood. 
Hoops  and  castings  painted 
with  Royal   Blue  Enamel 

H.  F.  Rrammer  Mfg.  Co. 

14«  W.  2d  Street,       DAVENPORT,  IOWA. 


THE    VOSS     UNE    /■ 
OF     WASHERS 


500,000 
WAVES 


OCEAN 
IN     USE 


t 


Are  you  interested  in 
a  line  of  Washers  that 
is  so/al  Exclusively  to 
ih^  RET  AIL  MER- 
CHANT, and  that 
fully  protects  you  from 
MAIL  ORDER 
and  CATALOGUE 
HOUSE  compe- 
tition ? 

Our  Exclusive  Agency 
proposition  should  in- 
terest you.     Write  today. 

VOSS    BROS.  MFG.  CO. 

lSa6-»  WEST  THIRD  STREET 
DAVENPORT.      IOWA 


Ik  AmwBMHO  Ad vutiskh cirri  it  ii  Disi«a.lb  that  Yod  Mbmtiok  HARDWARE  DEALERS'  MAGAZINE. 
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WET  CELLARS 

Positively,  permanently  and  economically 
drained  by  the 

Gllmax  Cellar  Drainer. 

a  reliable  and  auto- 
matic device  of  proven 
merit  and  established 
reputation.  Sold  all 
over  the  world  and  ep- 
asands  of 
users. 

Cir- 
culars, 
p  r  1  ces, 
and  full 
i  n  f  o  r- 
mat  ion 
on  ap- 
I  plica- 
'  tion  4o 
the  sole 
mTrs, 

The  C.  M.  Kemp  MfgXo^ 

BALTIMORE,  MD. 

Also  manufacturers  of  Climax  GaJs  Appara- 
tus, Climax  Ratchet  Stock,  Climax  Soil 'Pipe 
Testing  Plug.  Pipe  Viicfs,  &c. 


U 


n 


PROMETHEUS 

Eledrie  Cooking  and  HeaUng  Apparatns 


A    NEW    UNE 

FOB  THE 

Progressive   Hardware  Dealer 

NOT    A    NEW    UNE 

with  the  Public  Usb0  Qcdrk  Ughtfa^i  Cvreat 

Electric  Flat  Irons,  Water  Heaters,  Air 
Heaters,  Stoves^  Curling  Irons,  Electric 
Cooking  and  Heating  Utensils  of  every 
description. 

YESTERDAY   the  GAS   er   CHARCOAL  IRON 
TO-DAY     the      ELECTRIC      IRON 

Write  aB«  Let  Vm  Espteln 


The    Promethens   Dectric   Co. 

MaHufaetur«r»  of 
EUCniC  C00UN6  AND  HEAIING  APTAUTIS 
2S6-S8  East  4M  Street.  New  Yorii 


The  No.  16 

TORCH 


$2.7S  Net. 

Ib    one    of    the 
best    quart    size 

fump  In  handle 
o  r  c  h  e  8  ever 
made.  The  burn- 
er Lb  powerful, 
producing  a  blue 

blast,      Intensely 

hot  flame,  using 
but  little  gasoline.  Gasoline  costs  money  and  a 
constant  saving  soon  amounts  to  dollars.  Our 
catalogue  Is  free.  It  tells  all  about  our  Hue 
— why  It  Is  best  and  why  you  ci^nnot  afford  to 
use  other  makes  If  given  to  you.  Jobbers  sup 
ply  nt  factory  price  under  our  guarantee  "Youi 
money  iMick  If  yon  are  not  pleased." 

Qayton  &  Lambert  Mfg.  Co. 

DETROIT.  MICH.  V.  S.  A. 


ROBERTSON  **HORSESHOE  MAGNET**  HAMMERS 

(Trad©  Mark)  ToaoC 

iQ\(S^    <-  *W-       For    BILL    POSTERS.    TRAVELING    ADVERTISERS, 


Every  hammer  stamped  with  name 
and  trade  mark. 


UNDERTAKERS.  UPHOLSTERERS.  PAPER  HANGERS. 

Rtc.     Also  Tack  Hammer  size  for  household  and  general  use. 
Forged  from  fine  steel,  warranted  strong,  permanent  magnets,     mark 


Q 


ARTHUR  R.  ROBERTSON,  Sole  VUndiduTtt  (OwB«rof  th>HoTiMh«»M«gD«tTr»d<M>rki).  U4  Oliver  Street,  Boston,  Han. 
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CLAIMS    vs.    MERIT 

If  mere  claims  establish  the  character  and  merit  of  a  line  of  goods,  it  is  self  evident 
that  the  manufacturer  making  the  broadest  claims  for  his  product  would  find  the  getting 
nf  hiiftiness  Comparatively  easy.  Fortunately  there  are  certain  under- 
inciples  in  trade  that  govern  the  salability  of  a  commodity, 
rest  upon  a  sounder  basis  for  success,  and  constitute  a  more 
t;e  reason  for  public  recognition  than  is  furnished  by  reckleM, 
table  claims.    The 

IS  SELL'S 

has  achieved  more  than  ever  has  been  claimed  for  it  in  a  public 
it,  and  its  superiority  in  points  of  mechanism,  salability,  and 
suitable  finish,  is  well  understood  bv  the  trade.  The  BIS8EL 
SELLS  ON  ITS  MERITS,  is  the  only  sweeper  for  which  there 
is  a  general  demand  to-day,  and  upon  which  the  dealer's  profit 
is  made  good  and  secure  Thirty  years  of  development,  sup- 
plement^ by  the  most  extensive  advertising  ever  given  a 
carpet  sweeper,  has  made  the  BISSELL  the  recognized  leader 
—  everywhere.     The  BISSELL  SELLS  ITSELF,   and  under  a 

sound  policy  of  fixed  retail  prices,  always  pays  the  dealer  a  good  profit. 

BISSBLL  CARPET  SWEEPER  CO.,  Grand  Rapids,  Mich. 


(Largest  Sweeper  Makers  In  the  World.) 
BRANCHES:    NEW  YORK.  LONDON.  TORONTO. 


PARIS. 


The  Taylor  &  Boggis  Foundry  Co. 

CLEVELAND.  O. 

IfANUPACTVRBSS  OF 

LIGHT  GRAY  IRON   CASTINGS.   BUILDERS'  HARDWARF, 

Dampers,  Damper  ClipSt  Oil  and  Qas 
Stovest  Furnace  Lamps,  Molasses 
Qates,  Letter  Boxes  Hardware  Spe- 
cialties. 


f^ 
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OVERLAND  COASTER  WAGON 

Steel  gear;  malleable  fifth  wheel  Reliable  iteering  mechanism. 
Heavy  11-inch  wheels  with  malleable  iron  felloes  and  tire.  7-16- 
inch  anffle  steel  spokes.  Removable  skeleton  type  express  box. 
Equipped  with  hand  brake.    Attractively  finished  in  six  sixes. 

Sold    by    LieadlnflT   clobbers    Bverywhere 
Manufactured  by 

"    HUWT,  HELM,  FERRIS  &  CO.,     Harvard,  IIL 

Reliable  Safe  Bank  with  Improved  Comiiiiialion  Lock 

Ths  only  3  disk  sod  3  number  comblastlon  bsnk  on  the  msrket.  Substaatlslly 
msde  In  Csst  Ir^^n  snd  nicely  finished  In  oxidized  copper.  Ready  seller  sad 
guarsBteed  to  give    sstlsfsction  to  your  trsde. 

ASK    rOUK   JOBBBS   FOB  THBK. 

O*  B«  FISH9    Hudson   and   Harrison  Streets,  New  York 


of  tho 

In  the  Grit 

Famous 

Nova 

Scotia 

Grod- 

A  substantial  Grindstone 
Frame  is    important,   but 
how  much  more  necessary 
is  a  ffood  Grindstone  ? 

It  Is  the  Grit 
Tliat  Grinds 

stofles 

For  talo  at 
898  Wett- 
minttor  St. 

We  alone  manufacture 
senuine    Berca     Grind- 
stones, there  is  no  better 
fl^it. 

THE  CLEVELAND  STONE  CO. 

Provldenco,  F 

Omfand         Chicago         New  York         loMa 

^^!l 

THE  PORTER  CHOPPING  KNIFE,  COOKIE  and 

W 

BISCUIT  CUHER  COMBINED 

Pat  Applied  for. 

ANU 

THE    MAGIC    PLATE    CLEANER. 

two  good  selling,  profit  bearing  articles  in  the  line  of  household  furnishings.  g^^QHQ     | 

Made  by                                                       ^^^^H     | 

Watson- Porter- Watson  Company,  Ltd.       ^^B  | 

UNAOII_l_A,     IVIICM.                                        P.tAppU«llor.     | 

KICK    PLATES 

W€  carry  a  Latgm   Stock  of  Spoeiatly  Sotmetmd  Bra»»  and  Bronmo  In  att  width*  for 


rr" 

■         Wo  earn 

I  THE   1 


PtatOM  and  can  match  any  finUh  of  hardwaro, 

61  Noptti  Franklin  Str^^t 
CHICAGO 


THE   TURNER   BRASS   WORKS, 


PUNET 


R.  F.  D.  MaU  Box  with 
Patented  Automatic  Flag 
Signal.  Made  of  20  gauie 
galvanized  steel.  Each  box 
warranted.    $5.40  per  doz. 

JoSbtrt  SgU  ai  FacUry  FrUu 

SMITH  BROSe  MPG. 

INDlANAPOUflk  IND. 


Sanitary  Adjustable 

Strainer  Paii 

IX  Charcoal  Tin 

12  Ql     -     •     •       $4.50 

14   "        ...         5.00 

Atk  them. 


ee. 
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Lava  and  Volcanic 
ENAMELED  WARE 

G)minends  hself  to  every  dealer  for  many  reasons^ 
amons:  which  are  the  foUowins^: 
It  is  Honestly  Mads.    All  materials  carefully  se- 
lected— every  process  of  mantifacture   rigidly  in- 
spected* 
Easily  Kept  Clsan.    No  polishing  necessary;  being 
^  White  Linedt^  it  only  needs  wiping  off  with  a 
damp  cloth* 
Civss    Satisfaction.    Light,    durable,    pleasing    in 
appearance — it  sells  and  sells  again* 
Frsight  Paid  to  all  points  where  not  over  45  cents  per  fOO  Ihs^  to  all  other 

points,  45  cents  allowed* 
Advertising  Mattsr  furnished  free  with  all  orders* 

If  not  acquainted  with  Lava  and  Voicanic  Enamslod  Waro  write  us  for 
Free  Sample  and  Prices.    Mention  Hardware  Dealers^  Magazine* 

THE  aEVELAND  STAMPING  &  TOOL  CO. 

CLEVELAND*    OHIO 


ROBT  F.  HALL,  Portknd,  Ore.,  Pacific  Coast  Agent. 


SPENCE  MPG.  CO.,  Agent,  St.  Paul,  Minn. 


Tlie  Briscoe  System 

FROM  MANUFACTURER  TO  DEALER  DIRECT 

Proven  a  Merchandising  Triumph 

We  sell  to  only  one  merchant  in  a  town — our  exclusive  agent  on  all  lines. 

You  don't  have  to  buy  any  particular  amount  to  hold  the  agency. 

Our  product  is  almost  entirely  confined  to  the  better  grade  of  goods. 

The  advertised  label  makes  the  agency  worth  having — establishing  plainly  and 
visibly  to  the  consumer  the  superiority  that  is  really  in  our  goods. 

We  sell  only  by  correspondence  and  catalog — no  travelers — and  don't  sell  consum- 
ers, catalog  houses  or  jobbers. 

Our  catalog  gives  net  delivered  price,  and  our  entire  system  is  designed  to  be  of 
assistance  to  the  merchant  in  every  way. 

We  try  to  be  a  little  more  than  fair  with  you  in  every  transaction. 

As  to  our  prices — well,  they  speak  for  themselves.    Study  them. 

We  pay  the  freight. 

SEND  rOR  OUR  LATCftT  CATALOGUC  OP 

O-Rlb-O  Heavy  Galvanized  Ware  (labeled)  Turquoise  Enameled  Ware  (labeled) 

Briscoe  Tin  Ware  ( labeled )  O-Rlb-O  Air  Tight  Hot  Blast  Stoves 

Japonay  Enameled  Ware  (labeled)  Briscoe  Oil  Stoves  and  Briscoe  Lawn  Mowers 

Our  Exclusive  Agency  Yours  for  the  Asking— if  You  Are  First 
BRISCOE  MFG.  CO.,  Main  Office,  Detroit  Mich. 
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WIISON  BREAD  TOASTER 

For  Gas,  Uasoline  and  Oil 
Stoves.  The  best  selling 
Toaster  on  the  market,  be- 
cause the  most  Practical  and 
Hygienic.  Toasts  foar  slices 
at  once  and  Steeps  Coffee  or 
Poaches  Egss  at  same  time. 
Heats  foor  natirons. 

WILSON  TOASTEt  MTO.  CO. 
FerfMSB  Baildliif ,   PttHlHurfli.  Pa. 


Mr.  Hardware  Manufacturer 

How  do  yon  mark  yonr  goods?  In  the  old- 
fashioned  way?  If  so,  we  can  interest  you. 
Write  for  catalogue  600-M  which  describes  our 
method  fully. 

DWIGHT   SLATE   MACHINE   C0.» 

Hartford.  Conz\..  U.  S.  A. 


Just  as  the  word  sterling 
antee  ol  quality  the  mark 
is  a  goanuitee  of  value. 


on  sUrer  is  a  guar- 

on  a  Fishing  Rod 

MADE  ONLY  BY 


CLAKK-HORROCKS  CO.,  Uttca^NcwYork 


<^  <^ 


Arnold  Stean  Coeiier 

is  gaaranieed  superior  to 
all  others.  Has  more 
reputation  behind  it  than 
any  other  cooker  on  the 
market.  Dealers  snould 
get  in  on  the  ground  floor 
with  the  ARNOLD  be- 
cause the  m>st  people 
know  Its  merits. 
Wiimot  Uasde  Co. 

81  Elm  St.,  RodiMtv,  N.  T. 

PENNSYLVANIA 
LAWN  MOWERS 

Supplee   Hardware   Company 

PHILADELPHIA 

Oac  Drop  OU  Cao  Mark 
WIU  not  leak. 
No  waste  and 
no  wiping  off 
superfluous  oil. 
Can  be  carried 
u      11  .^      ^     1.  ^^^^  hi  pocket  or 

Retmilt  at  lOe.  Each.  ^^V  case    without 

soiling  other  articles.    Like  a  fouuuun  pen,  a^  inches 
long   by  H  Inch  d  ameter.     Brass  Nickel  Plated.    The 
only  proper  method  of  oiling  flne  mechanism.    Mounted 
on  Display  Card  oontainiog  one  dozen. 
A.  F.  Mdssdhadi  ft  Brt..  Mfs..  32-38  PrMpcct  St.  Newark.  N.  J, 


^i 


SLIPPma-NO  TEARINB 

with  the  "Columbia"  Can  Opener 


^ 


C    O   L    U   M    B 


z 


v|.«M  •  can    KlUHT— at    th«   oot»ide   edg* 
a«i  Um  drailw— U   UUm   ail— LitMrai    Oijcjaali. 


>,  F.  MeltMlbaeh  A  Bro.,  Mfrt..  Newark,  N. 


^ 


Helwi0'8  Patent  Bolt  k  Kivet  dipper 


Ught,  Strong^  Powerfuly  DtwcMe.  No.  1  cuts  8-4  or  less; 
No.  2  cuts  9-16  or  less;  No.  8  cuts  1-2  or  less;  No.  4  cuts  84  or 
less.  Cuts  close  to  work.  Highest  TestimonidU  from  Job- 
hen  and  Contumers.    Send  for  circular. 


1 


EVE  BENDERS 

We  mi^e  hand -power 
benders  for  forming 
eves  from  stock  19^  in. 
thick  and  under.  Any 
sise  eye,  7  in.  outside 
diameter  and  under. 

WALLACE  SUPPLY  CO. 

915  Garden  City  Block. 
CHICAGO,      ILL. 


MICA 


FOR  Ml  PURPOSES 

CHIMNEYS 
and  Canopies 

EUGENE  MUNSELL  &  CO..  New  York 


ROBERT  MURRAY, 

24  DUANE  STREET,  NEW  YORK  CITY. 

Atlantic  Screw  Worlu,  Wood  Screw*, 
Henry's  Pruning;  Shears,  Etc  Maynard's 
Socket  Shovels  and  Trowels.  Wm.  Schmitt 
tt  Co.'s  Mechanics'  Tools. 


ha.N[Dl.e:s 


For  Axes,  Picks,  Sledses,  Mauls,  Hammers,  Hatchets, 
Railroad  and  Minlns  Tools.  Ask  your  Jobber  for 
HartweU's  Brands. 

HARTWELL  BROTHERS,  Chicago  Heights,  His. 


kJAlA 


\t\t\tiHtiM  iitiM;  MMt\tit\ 
miiilillllllllllllllillllillllllllll 


IRON  FKNCINC.  lUpiirp«Mt. 

We  act  wltb  dMl«r  and   aMlai  la  eleslai  Isff*  |oMb 

Eiterprise  Irw  Fmco  C§.  {"-•^^^  ^'^ 


AS  GOOD  AS  THE  BEST  AND  CHEAP  AS 
THE  CHEAPEST > 


No.  3  Little  Giant 

F.  L.  ELLIS  A  SON.    Mllldale,  Conn. 
STEVENS  A  CO..  99  Chambort  St..  N.  Y.,  City  Agents 


Parker  Wire  c^^ 

Worcester,  Mass.,  U.  S.  A. 

«*l^r*  wire  Hardware 

WRITE  US  FOR  PRICKS 
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TWELVE-IN-ONE  xa.k 

ADJUSTABLE  CORN  HUSKER 

k  ;  four  for  double.   Simple 
Thoroughly    tested.      Will 

_         ,  than   any    other   adjustable 

iUsker.     There  are  reasons. 

Ask  your  jobber  or  write  for  Circular  "M." 

F.  D.  KEES  ^fFG.  CO.,  BEATRICE,  NEB. 


Eiaht  positions  for  single  hook 
ana    effectiTe    adjustment.      *" 

E lease   more   com   pickers 


THE  J.  L.  MOTT 
IRON  WORKS 

84-90  Beekmaa  SU  N.Y. 
Fine  Plumbing  Fixtures 

Ornamental  Iron  Work 
and  Stable  Fixtures 

Boilers  and  Radiators  for 
Hot  Water  and  Steam 

Ranges  and  Hot  Air 
Furnaces 


TURIN  BUCKLES 


MERRILL   BROS.,  Brooklyn,  n.  y. 


n  ■  T  r  II  T  0  HUBERT  E.  PECK,  626  F  St.,  N. 
r  I  I  r  H  I  A  W.,  Washington,  D.  C,  ConsultiuK 
r  R  I  L  n  I  U     Expert    in    Patent   Causes.    U.    S. 


and  Foreign  Patents.     Send   for  leaflet  on 
Patents  Applications." 


'Rejected 


What    Is  Dc\us    Ti  n-Toi)  .' 


TO  PROVB  that  DaiM*"Tip.Top*' 
Is  th«  bMt  and  timplMt  devlea  Iw  mafe> 
lOO  e«pl««  from  pen-written  and 
I  c«plea  from  typewrittea  original, 
we  will  ship  complete  duplicator, 
cap  site,  w1th«at  d«poC  *« 
tea(10)daratHal. 
\Prtct  47^0  l*n  irads  Cb>  ma* 
]dUcMmt  o/  S3>i  %  or  95  "d 

Fllix6.M.DausDupllcatorCo.'^^lS^^^^ 


AMERICAN   TOOL  CHEST  CO. 

FACTORY  AND  SALESROOM. 

200  WMt  Houston  St.,      NEW  YORK,  U.  S  A 

TOOL  CHESTS:  all  sizes,  complete  with  tools, 
for  Boys,  Youths,  Gentlemen,  Farmers,  Rail- 
roads and  Carpenters'  use;  also  Tool  Cab- 
inets, Machinists',  Electricians*  and  Pipe 
Fitters'  Empty  TOOL  CHESTS.  Agents 
for  Steel  Tool  Chests. 

SEND  FOR  LATEST  CATALOQUE 

Clbndinnin    Bios.,    Baltimore.    Md.,    Soldering   Coi«> 

e:rs,   Copper   Nails   and  Taws.   Copper   Rivets   and 
urs.  Brass  Shoe  Nails.  Iron  Cobbler's  Nails.  Sheet 
and  Ingot  Copper,  Shn<  Tacks. 

SiND  for  Optical  trade  catalogue,  including  compasses, 
magnifying  glasses,  etc.  L.  Manasse,  88  Madison 
street,  Chicago. 


WANTED— Trayelins  men  to  take  cow  sUnchions  as 
side  line  to  retail  dealers.  Small  model  for  sample. 
Exclusive  territory.  Liberal  commission.  A.  H. 
Warner  ft  Co..  North  Side.  Bristol,  Conn. 

FOR  SALE— Hardware  stock,  $9,000  to  $16,000,  to 
suit  purchaser.  Located  in  a  live,  up-to-date  town 
of  l.oOO.  Central  Michigan.  Good  farming  section. 
Doing  over  $40,000  business  a  year.  Address 
Chance,  care  Hardware  Dealers'  Magazine,  263 
Broadway,  New  York. 

WANTED— Salesmen  calling  on  the  retail  hardware 
trade  to  sell  an  article  of  merit.  It  is  an  article  that 
sells  for  Six  Dollars  each,  and  can  be  placed  with 
fully  90^  of  the  hardware  trade  of  the  country.  It 
can  be  sold  from  descriptive  booklet.  For  full  in* 
formation  address  Joseph  I.  McVoy  Company,  99  E. 
Erie  Street,  Chicago,  111. 

FOR  SALE — On  account  of  health  I  offer  a  good, 
clean  stock  of  Hardware,  Stoves.  Farm  Imjplements 
and  Machinery,  Harness  and  Vehicles,  with  jiood 
buildings.  Situated  in  the  new  country  of  Okla- 
homa, where  the  farms  produce  crops  of  wheat,  oats, 
corn,  cotton,  alfalfa  and  fruit  in  abundance,  and 
this  is  a  banner  year  for  crops.  This  is  a  rare  op- 
portunity to  get  a  good  established  business  that  haf 
never  been  oflFered  before.  Further  particulars  in 
detail  will  be  furnished  on  application  to  owner.  Ad- 
dress  Lock  Box  No.  444.  WichiU,  Kansas. 


The  UtMt  and  bast^improvniMiit  on  Ui«  common  hnm  bnni«r.     It  mIU  at 

■i^ht.   Prw  Hunpia  to  d«Um.   R.  H.  Maple  Co.,  Dayton,  Ohio. 


In  Answsiing  Advertisements  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS' MAGAZINE. 
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Baeder,   Adamson  &  Co..  417 

Baker  Gun  Ik  Forging  Co.  412 

Barnes  Tool  Co 527 

Barney   ft   Berry,   Inc 410 

Barth,    O.,    Mfg.    Co 627 
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Bibb  Stove  Co.,  The  B.  C.  652 
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Blgelow,  J.  F 40J 
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Bommer  Bros.    543 
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Butler  Bros 395 

c 

Carborundum  Co.,   The...  406 

Carpenter  &  Co.,  George..  612 

Lary    Mfg.    Co 621 

Case  &  Sous,  W.   B 898 

Castle   Co.,    Wllmot 660 

(.Champion  Safety  Lock  Co.  643 

Cbanuon  Co.,   H 511 

i'hapln-Stophens  Co.,  The.  618 

Cheney  Ilunim<>r  Co.,  U..  515 

Chester  Co.,    F.    E 40  J 

Ihicago  Fh'xIWe  Shaft  Co.  410 

Chicago  Spring  Butt  Co..  5>J 

Liara,   R.   t 616 

Clark  Co.,  (ieo.   P.,  Th««..  5.M4 

Clark-UorruckH    Co 060 

t.  layton   &   Lambert   Mfg. 

Co 500 

Clendennln    Bros 5»il 

Cleveland  Stpg.  &  Tool  Cu.  50U 

Cleveland  Stone    Co 55  < 

Clluton    Wire    Cloth    Co..  61.* 

Coates  Clipper  Mfg.  Co. .  407 
Coburn  Trolley  Track  Mfg. 

Co 421 

Coes  Wrench   Co es** 

Cold  well  Lawn  Mower  Co.  5!5 
Cole  Co.,  G.  W Oil- 
Columbian    Hardware    Co.  542 

Columbian  Rope  Co 511 

Cook    Co.,    H.    C 572 

I'overt   Mfg.   Co 5  2 

Cronk  &  Carrier  Mfg.  Co.  300 
I'ycle    Skate    &    Sporting 

Goods   Co 400 

D 

L>ana   Mfg.   Co 5'3 

tmlsy    Mfe.    Co 415 


Da  us    Duplicator    Co 561 

Davis   ft   Cook 528 

Delta  File  Works 878 

Detroit  Show   Case   Co 425 

Diamond  Saw  ft  Stamping 

Works    521 

Dlehl   Novelty   Co 5a9 

Dlsston  ft  Sons,  H.,  Inc..  520 
Divine  Water  Motor  Co... 382 
DUon  Crucible  Co.,  Jos...41^ 

Dixon   Co.,    Perry    646 

Draper  ft   Maynard  Co.... 415 

Droescher,  S.   R 571 

Drouve    Co.,    The 650 

Duplex    Mfg.    Co 406 

Ducbarmes  ft  Co..  The... 571 
Dwlght  Slate  Machine  Co.. 660 

E 
Eagle    Cooperage    Works.  .652 
Eaton  ft  Prince  Co.,  The.  .515 

BUer  Mfg.    Co..   The 664 

Ellis  ft  Son,   F.    L 660 

Ely   Mfg.  Co.,  Theo.  J 498 

Energy    Elevator    Co 617 

Enterprise  Iron   Fence  Co. 660 

Enterprise    Mfg.    Co 414 

Enterprise      Manufacturing 

Co.    of    Pa 502-503 

Enterprise  Paint  Mfg.  Co.. 420 

Erie    Specialty    Co 411 

Rstes   Mills   512 

Excelsior  Supply   Co 600 

Fish,    0.    B 668 

Folsom  Arms  Co.,  H.  ft  D.414 
Forschner  ft   Sons.    Chas.  .^05 

Fox,    P.   L 5;J3 

Franklin  Specialty  Co 550 

Eraser  Lubricator   Co 419 

Friedley-Voahardt  Co 425 

Fulper   Pottery  Co 421 

Gardner  Sash  Balance  Co.496 
Garland  Nut  ft  Rivet  Co.. 508 

Gem   Cutlery   Co 4^0 

Gerstendorfer    Bros 419 

Gerts-Lumbard  ft  Co 644 

Glfford-Wood  Co 496 

Gilbert  ft  Bennett  Mfg.Co.519 

Gillette   Sales   Co 401 

Glascock   Bros.    Mfg.    Co... 499 

Globe  Ventilator  Co 547 

Graham  Co.,  John  H 3r0 

Grand  Rapids  Hdw.  Co... 537 
Grand    Rapids    Show   Caae 

Co 423 

Green  Co.,  A.  H.,  The 422 

Greenlee    Bros,    ft   Co 630 

urlffin   Mfff.   Co..   The 541 

H 

Ham  Mfg.  Co.,  C.  T 50> 

Hamilton   Rifle  Co.,   The.. 412 

Hammer  ft  Co ;>ii 

Uanaon    Bros 613 

Uarklns  ft  Willis   650 

Harrington  ft  R.  Arms  Co.413 

Lartwell    Bros 660 

Hart    ft   Co.,   John   M 544 

Uawkeye  Pump  Co.,  The.. 534 

llelnlsch's  Sons  Co.,   R 407 

Helwlg  Mfg.    Co 660 

Hewitt  ft  Bros.,  C.   B 518 

Hill  Dryer  Co 540 

Hill  Standard  Mfg.  Co 408 

Huffman  Co.,  Geo.    W 647 

Hohner,   M 403 

Hopkins  ft  Allen  Arms  Co.  .495 

Hotchklsfl,  B.   S 497 

Hough  Cash  Recorder  Co.. 422 
Huffman  ft  Co.,  Theo.  P..37.M 
Hunt-Helm-Ferrls    ft    Co.. 558 


International  Silver  Co 480 

Iowa   Farming  Tool  Co....5:U 
Ironton  Wood  Mantel  Co.. 506 

Ives  Co.,  The  H.  B 53  4 

Iwan  Bros 5:i8 

J 

Jarvls  Co.,   W.   B 400 

Jennings   ft    Co.,    C.    E 394 

Johns- .Manvlllo  Co.,  H.  W.529 

Johnson   &  Co.,    E.   J 025 

Johnson's    Arms    &     Cycle 

Workji,    Iver    420 

Johnson,    Nestor    408 

Kampfo   Bros 307,  072 

Kees  Mfg.   Co.,  F.  D 5U1 

Kemp   Mfg.    Co.,   C.   M 550 

Keystone  Nail  Co 528 


Kimball  Bros 615 

Xvlmball  Co.,  C.   J 899 

Kraut  ft  Dohnal 546 

L 
lenders,  Frary  ft  Clark.894AB 

Lasher    Mfg.    Co.,    In6 547 

Lehman  Bros 4)i9 

Livingston    Nail   Co 521 

Louden   Machinery  Co 51(i 

Lucas  ft  Co.,  John 417 

Ludlow-Saylor  Wire  Co... 510 
Lufkln   Rule   Co.,    The 646 

Manasse,  L 661 

Manhattan  Screw  ft  Stamp- 
ing  Works   623 

Manning,    Bowman  ft  Co.. 509 

Maple  Co.,    R.    H 561 

Marlln  nre  Arms  Co.,  The.493 

MartcroBS   Co 547 

Martin    Skate    Co 411 

Martin's   Sons,   B.   J 410 

Massachusetts  Saw  Wks.  .521 
May  hew  ft  Co.,  H.  U..6o2 
McCllntock  ft   Irvine    Co..52u 

McKlnnon   Dash   Co 50d 

McWhinnle       Wheelbarrow 

Works   490 

Melsselbach  ft  Bro.,   A.   F.560 

Merrlam   Mfg.   Co 415 

Merrill   Bros 6ul 

Meager,   Inc.,  C.  A 410 

Mllbradt  Mfg.  Co 421 

Miller  Co.,  Frank 510 

Millers  Falls  Co 572 

Milwaukee  Dustless   Brush 

Co 418 

Morrill,    Charlea    oM 

Moras  Co..   A.  S 4.8 

Moore.   C.   P 422 

Mossb(*rg  Co.,   Frank 537 

Mott  Iron  Works,  J.  L....6ul 
Motor  Car  Equipment  Co.. 880 
Munsell    ft    Co.,    Eugene.. 560 

Murray,    Robert    660 

Myers  ft   Bro.,  F.   E 422 

Myers  Co.,  S.  F 385 

Naiad   Filter  Co 654 

Nashua    Till    Co 422 

National   Cutlery   Co 402 

National  Mfg.  Co 540 

Nettletown  Mfg.  Co.,  The.545 
New  Departure  Mfg.  Co.004-5 
New  Jersey  Wire  Cloth  Co.019 
New  York  Sptg.  Goods  Co.. 409 

N  Ice,    Eugene    418 

Nlcholls   Mfg.    Co 629 

Nicholson   File    Co 672 

Northflold  Knife  Co 407 

North  Bros.  Mfg.   Co 3W 

Northwestern     Barb    Wire 

Fence   Co 496 

Novelty    Mfg.    Co 551 

o 

Oakman   Mfg.    Co 607 

Ohio  Tool   Co 3r8 

Oliver   Mfg.    Co 527 

O'NelU  Elevator  Co 515 

Oneida    Community,    Ltd.. 387 

osbom  Mfg.  Co.,  The 645 

Osgood  Scale  Co 560 

Ox  Fibre   Brush   Co 419 

Parker  Wire  Goods  Co.... 494 

Parker   Co.,    Chaa 4tfo 

Patteraon,       Gottfried       ft 

Hunter    528 

Peck,    Hubert    E 6>1 

i'eck  ft    Mack   Co 529 

Peck    Hdw.    ft    Mfg.    Co., 

C.    A.,    The    523 

PelouRe  Scale  ft  Mfg.  Co.  .5^5 
Perfecto  Mfg.  Co.,  The... 402 
Peters  Cartridge  Co.,  The.413 

Petersen   Co.,    Chas.   Q 405 

Phenix    Mfg.    Co 5tfJ 

like  Mfg.   Co 377 

Pitkin  Co.,  Geo.   W 3.0 

I'lume  ft  Atwood  Mfg.  Co. 3^0 

I'l.vmouth   Cordage  Co 513 

Porter,    H.    K 52.< 

Powers  Publishing  Co.,The.516 

Prairie    Mfg.   Co.,    The 52r 

ITometheus    Electric    Co..t50 

Pronty   Co.,    T.    C 040 

Pullman  Mfg.    Co 490 

p 

Radlumlte    Co.,    The 403 

Reading    Hdw.    Co 571 


Richards   Mfg^  Co 539 

Richardson  B.B.  Skat<sJCo.408 

Robertson,    Arthur    R 556 

Uock  River  Mfg.   Co 530 

Rochester  Radiator  Co 530 

Rollman   Mfg.  Co 490 

Rotary  File  ft  Mach.  Co.. 378 

Uoy al  Gas  Light  Co 62:i 

Royal    Mfg.    Co 55'J 

RusseU  ft  Er%vln  Mfg.  Co.. 383 

8 
Samson  Cordage  Wks.  .610,  572 
bchollhorn   ft   Co.,    Wm...572 

bchulter,    M 40C 

bedgwlck   Mach.    Wks 6I0 

Seed  Filter  ft  Mfg.  Co 494 

bueip    Mfg.    Co.,   H.    H 422 

buelny  Steel  Tube  Co 60j 

bhelby    Spring   Hinge    Co..53o 

bnuster  Co.,    F.    B 490 

bilberstein.   Firm  of  A.  L.S9J 

bilver  Lake   Co 613 

bilver   Mfg.    Co 526 

bimmona  Hdw.   Co 638 

b.monda  Mfg.  Co 878,' 671 

bmlth  Broa.  Mfg.  Co 668 

bmlth  ft  Egge  Mfg.  Co.  .888 
Jtlnlth  ft  Hemenway  Co.  .382 
bmlth  Mfg.  Co.,  F.  H....424 
buowfiake  Axle  Grease 'Co.. 614 

bommer'a   Son,    John 672 

bouthlngton  Cutlery  Co 394 

Specialty  Mfg.  Co.  (Pa).. 409 
Specialty  Mfg.  Co.,  The.. 496 
bperry  ft  Alexander  Co. .  .671 
btandard  Development  Co.. 490 

standard  SUmpIng   Co 653 

Standard  Tool  Co.,  The... 52.% 
btanley  Rule  ft  Lever  Co.. 391 

bUnley    Worka    541 

btarr  Bros.  Bell  Co.,  The.378 
btar  Expansion  Bolt  Co.. 877 
>tarrett  Co.,  L.  S.,  The.. 532 
Elevens  Arms  ft  T'l  Co.,  J.6;o 
btreator  Metal  Stpg.    Co.  .648 

buff  oik  Chemical  Co 546 

buperlor  Spring  Hinge  Co..5;>9 

Supplee  Hardware  Co 660 

by ca more  Wagon  Worka.  .423 
Syracuse  Chilled  Plow  Co. 644 

Taylor  ft  Boggls  Pdy.  Co..657 

Tower  ft  Lyon  Co o92 

lownsend  Co.,  C.C.  ft  B.P.508 
a  Finer   Scale  ft  Mfg.    Co.  .527 

Tuck   Mfg.   Co 644 

Turner    Brass    Wks.  .588,  068 

u 

Udell   Works,    The 424 

tlery   Co.,    N.    J 63U 

Liilon  Elev.  ft  Mach.  Co.. 616 

Lulon    Hardware   Co 392 

U.   8.   Decalcomanla  Co... 491 

V 

Vandergrlft  Mfg.  Co.,  The.636 
\aughau  ft   Bushnell   Mlg. 

Co 550 

Voaa   Broa.    Mfg.    Co 665 

w 

WalUce  Supply  Co 660 

Walworth  Mfg.  Co 671 

Waitl    Fence   Co 49d 

Washington  Cutlery  Co... 402 
Waterbury-Farrell    Fdy.    ft 

Machine  Co 878 

Watrous  Mfg.  Co.,  E.  L.  .641 
Watson-Porter-Wataon    Co.658 

Weber-Kirch    Mfg.    Co 624 

>v'elland,    Chas 672 

Veiso,   LA>ul8  T 399 

Western  Clock  Mfg.   Co... 497 

West  Haven  Mfg.  Co 520 

Whitacrc  Mfg.  Co.,  J  as.  E.d34 

White  ft  Sou,    Ira  F 409 

White  Lily  Washer  Co. .  .654 
White  Mop  Wringer  Co.  ..55J 
WIebusch  ft  Hllger,  Ltd... 386 

Wilkinson  ft  Co.,  A.  J 62J 

Avillard,    Wm.    G 546 

\>  ilUamson    Wire    Novelty 

Co.,    C.    T 411 

Wilson  Toaster  Mfg.  Co.. .60 
Wlnalow  .Skate    Mfg.    Co...40i 

Wiss  &  Sons  Co.,  J 404 

Withlngton  ft  Cooky   ilfg. 

Co 031 

Wright   Wire  Co 519 

Y 

Yale  ft  Townc  Mfg.Co.331,  514 


Carefully  Consult  Following  Pages. 


Digitized  by 


Google 
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TO    ADVERTISMENTS 
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CAREFULLY  CONSULT  the  advertising  pages  for  announcements  of  seasonable  goods  and  special 
offers,  for  it  pavs  every  dealer  to  keep  posted. 

If  you  don't  find  what  you  want  write  us,  for  we  have  a  complete  catalogue  file  which  wc  place  at  your 
service. 


AdvertUlnar   Novel  tie* 

Peterseu  Co.,  Chas.  Q..  U21  5th  Ave., 
Chicago,    111. 
Affrlcaltural    ImplementM 
Allen    &    Co.,    S.    L.,    Box    1100  H. 

Philadelphia,   Pa. 
American    Fork   ft    Hoe   Co.,    Clere- 

land.    O. 
Prairie  Mfg.  Co.,  Indlanapolla,   Ind. 
Ammanitloii 

Peters  Cartridge  Co.,  CinelnDatl,   O. 
Anffle  Uenders 

(See  Benders.) 
Apple  Fttrers 

Beading  Uardwaro  Co.,  Readlng,Pa. 
AnbeMtos    and    MaRrneiiia 
Johns-ManTille  Co.,  H.  W.,  100  Will- 
iam at..   New  York. 
Aslft  and  Garbage  Cann 
Arrow  Can  Co.,  35  Warren  ht.,  Nrw 

York. 
Briscoe   Mfg.    Co.,    Detroit,    Mich. 
Asb  Sifter* 
Gilbert    &    B*»nnett    Mfg.    Co.,    Chi- 
cago, 111.  ^, 
Hill  Dryer  Co.,  315  Park  Avo.,  Wor- 

cester,    Mass. 
Auver   Bit*  ^       .     .    „. 

Greenlee  Bros,  ft  Co.,   Rookford.  Hi. 
Jennings  ft   Co.,   C.   B.,   42   Murray 

St.,  New  York. 
Mayhew    ft    Co.,    H.    H.,    Sbelburne 

Falls,   Mass. 
Ohio  Tool  Co.,    Columbus,   O. 
Automatic    Truck*  ^     ^ 

Peck  Hardware  ft  Mfg.  Co.,  C.   A., 
Berlin,  Wi«. 
Automobiles  ,     ^^. 

Stevens  Arms  ft  Tool  Co.,  J.,  Chlco- 
pee   Falls,    Mfss. 
Automobile  Jack* 

(See  Jacks.) 
Automobile   I^ampa 
Plume  ft  Atwood  Mfg.  Co.,   9  Mur- 
ray St.,    New    York. 
Ham    Mfg.    Co.,    C.    T.,    Rochester, 

Automobile    Supplies 

Excelsior   Supply    Co.,    Chicago,    III. 

Mexger,    Inc..    C.    A.,    203    W.    80th 
St..   New    York. 

Motor  Car  Equipment  Co.,  55  War- 
ren St.,   New  York. 

New    York   Sporting   Goods   Co.,    17 
Warren  St.,  New  York. 
Automobile       Tubiugr       and 
Rims 

American    Tube    ft.   Stamping    Co., 
Bridgeport.    Conn. 
Axes   and    Hatebets 

Burgess-Norton    Mfg.    Co.,    Geneva, 

National  Cntlery  Co.,  Detroit,  Mich. 
Wlebusch  ft  Hllger,  Ltd.,  9-15  Mur- 
ray St.,   Now  York. 
Axle  Grease 
Frasier   Lubricator    Co.,    83   Murray 

St..  New  York. 
Snow    Flake   Axle  Grease   Co.,   The, 
Fitchbnrg,    Mass. 
Axle    Grease— Grapblte 
Dixon     Crucible     Co.,     Jos.,     Jersey 

City,   N.  J. 
Axle  Oil 
Miller  Co.,  Frank,  349  W.  26th  St., 
New  York. 
Baby  TValkers  and  Jumpers 
Glascock    Bros.    Mfg.    Co.,    Muncle, 

Inrt. 
Bank  and  Ofllce   Rallinfc 
Ludlow-Saylor  Wire  Co.,   St.   Louis, 
Mo. 


Wright  Wire  Co.,  Worcester,  Mass. 
Baui£y  Savings 

Fish,    O.    B.,    6    Harrisrm    St.,    New 

York. 
Barb  Wire 
Northwestern   Barb  Wire   Co.,    8tcr 
ling.    111. 
Barrel  Swinars 
Glascock    Bros.    Mfg.    Co.,    Muncle, 

Ind. 
Base  Ball  Shoe  Plates 
Wlnslow    Skate     Mfg.     Cu.,     Sam'l. 
Worcester,   Mass. 
Base  Ball  Supplies 

Draper- Maynard    Co.,  Ply  mouth,  N.II. 
Bath    Room   Trlmminirs 
American      RImk     Co.,      Waterburj-, 

Conn. 
Buffalo    Mfg.    Co.,    Buffalo,    N.    Y. 
Manning,    Bowman   ft  Co.,    Meriden, 

Conn. 
Novelty  Mfg.   Co.,   Dept.   K,   Water- 
bury,   Coini. 
Bells,   Door,   Bicycle,    etc. 
New    Departure    Mfg.    Co.,    Bristol, 

Conn. 
Starr    Bros.    Bell   Co.,    Eaat    Hamp- 
ton,   Conn. 
Belt  DresstnK 
Dixon     Crucible     Co.,     Jos.,     Jersey 
City.  N.  J. 
Belt  Hooks 
Bristol  Co.,    Waterbury,   Conn. 
Beltlnar 

Ames  Sword  Co.,  Chlcopee,   Mass. 
Belt  Laclnir.  Steel 
Bristol   Co.,    waterbury.   Conn. 
Belt  Punches 
Sehollhorn   Co.,    Wm.,    New    Haven, 

Conn. 
Smith  ft  Egge  Mfg.  Co.,  Bridgeport. 

Conn. 
Bench   Scretrs 

(Sot'  Hand. Screws.) 
Benders,  Anfcle  and  Kye 
Wallace     Supply    Co.,     915     Garden 
City   Bloi'k,    Chicago,    111. 
Bicycle    Bells 

(See  Bells.) 
Bicycle  Lamps 
Plume  ft  Atwo<xl  Mfg.  Co.,  29  Mur- 
ray St.,  New  Y'ork. 
Bicycle    Supplies    and    Sun- 
dries 
Excelsior  Supply  Co.,  Chicago.  III. 
New    York    Sporting    Goods    Co.,    17 

Warren  St.,  New  York. 
Smith  ft  Eggc  Mfg.  Co.,  Bridgeport, 

Conn. 
Bicycles 

Johnson's     Arms     ft    Cycle     Works, 
Ivor,   Fitch  burg,   Mass. 
Binder  T^'lnc 
Carpenter    ft    Co.,    don.    B..    200-2  8 
S.   Water  St.,    Chicago,   111. 
Bit  Brnces 
Millers    Falls    Co..    28    Warren    St., 

New    York. 
Reading     Hardware     Co.,     Reading, 

Pa. 
Russell   ft     Erwin     Mfg.     Co.,    New 

Britain.    Conn. 
Stanle.v     Rule    ft     Level    Co.,     New 

Britain,    Conn. 
Bits 

(See  Auger  Bits.) 
Blackboards,   Slate 
Johnson  ft  Co.,  E.  J.,  38  Park  Row, 

New    York. 
Black   Plnte 
Amerlcsn    Sheet    ft    Tin    Plato    Co., 
Pittsburg,    Pa. 


Blocks,  Tackle 

Carpenter    &    Co.,    Geo.    B.,    2i)0    :  . 

Water   St.,    Chicago. 
Union     Hardware     Co.,     Torrlngton, 
Conn. 
Boat  Hardvrare 

(See    Marine    Hardware.) 
Boats,  Canvas 
Glascock    Bros.    Mfg.    Co.,    Muncle. 

Ind. 
Boilers,   Heatlnir 
Mott   Iron    Wks.,   J.    L.,    The,    84-90 
B4>ekmnn  St.,    New  York. 
Bolt  and  Nut  Machinery 
Waterbury-Fani'l     Fdry.     ft     Macli. 
Co.,    WatiTlmry,    Conn. 
Bolt    Clippers 
Hehvig  Mfg.  Co.,   St.  Paul,  Minn. 
Porter,    H.    I\.,   Everett,   Mass. 
Sehollhorn    Co.,    Wm.,    New    Haven, 

Conn. 
Bolts  p.nd   Nuts 
Garland  Nut  &  Ulvet  Co.,  PIttabtn-. 
Pa. 
Borinir  Machines 
AJax    Mfg.    Co.,    Pittsburg,    Pa. 
Silver  Mfg.  Co.,  Salem,  (). 
Box   Straps,  Corners,   Haspv, 

etc. 
Cary  Mfg.  Co.,    19-21    Roosevelt  St.. 

New  York. 
Boxes,    Hardware,    Shelf 
Green    Co.,    A.    H.,    97    Warren    St., 

New  York. 
Moore,   C.   P.,    Ravenswood,  W.    Vn. 
Sheip   Mfg.    Co.,   Henry   H.,    Colum- 
bia  Ave.    ft   Randolph   St.,    Phlla. 
Boxes,  Tin.  Stationers' 

Merrlam    Mfg.    Co.,    Durham,    Conn. 
Brackets,  Foldlnar 
Griffin  Mfg.  Co..   Erie,   Pa. 
Brackets,    .Shelf 
Atlas  Mfs.   Co.,    New   Haven,    Conn. 
Griffin   Mfg.   Co.,   Erie.   Vn. 
Brackets,  ShoM*  Case 

Nashna  Till  Co.,  Nashno,  N.  H, 
Brackets,  IVIndow  Shade 
Seed    Filter  Mfy.    Co.,    158  4    Chan;- 

l»ers  St.,   Now   Y«»rk. 
Brass  and  Copper 
Plume  ft  .\twood   Mfg.   Co.,  29  Mur- 
ray   St.,    New    York. 
Bread   Mixers 
Landers,    Frary   ft  Clark,    Now  Bri- 
tain, Conn. 
Manning,    Bowman  ft   Co.,    Meriden, 

Conn. 
Prltchard-Strong  Co.,   29  Circle  St.. 
Rochester,    N.    Y. 
Brooms 

Osborn   Mfg.    Co.,    Cleveland,    O. 
Bronse  Po^rders 
Bronze     Powder    Works,     Elizabeth, 

N.    J. 
Gerstendorfer  Bros.,  231  E.  42d  St., 
New   York. 
Brushes 

Gerts-Lumbarrt    &  Co.,   20S-210  Ran- 
dolph St.,   Chlcngo,    111. 
Milwaukee  D'tstloss  Brush  Co..   Mil- 
waukee,   Wf«i. 
Osboni   Mfg.   r,).,   Cleveland,    O. 
Ox   Fibre  Brufh   Co.,   Chicago,    111. 
Bnlldini;   Pirpers 
Hewitt  &   Bro..   C.    B.,  4S  Beckman 
St..   New    york. 
BnshlnffTS,   Adjnstable   Pli>e 
Armstrone    Mfg.    Co.,    291   KnowUon 
St..    Brldp^n^irt,   Conn. 
Batcher    Knives 
Forschner  ft  Sons,  Chas.,  200  E.  19th 
St.,    New   York. 
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Kimball    Co.,     C.     J.,     Bennington, 

N.  U. 
National  Cutlery  Co..  Detroit,   Mlcb. 
Batcher  Sawn 
Disstuu  &  Sons,   Inc.,   Henry,   Phila- 
delphlH.  Pa. 
Dot  Cher  Tool* 

SIlviT   Mfjr.    I'o.,    Salem,    Ohio. 
lAUtton    v.aMCM 
New    Depaituiv    Mfg.    Co.,     Briatol, 
Conn. 
DiittSy   Door 
ilUBsell  &  Erwln  Mfg.  Co.,  Now  Bri- 
tain. Conn. 
Stanley   Works,    New  Britain,    Conn. 
Vale  &   Towne    Mfg.   Co.,   U-15   Mur* 
ray  St..   New  York. 
Cake  Mlxem 
Landers,    Frary   &  Clark,    New  -Bri- 
tain,   Conn. 
Prltchanl-Strong  Co.,   20  Circle  St., 
Rocbeater,    N.   Y. 
CallperM   and   Dlvldera 

Starrett   Co.,    L.    S.,    Athol,    Mass. 
Can   Opeuera 
Ellis  &  Soil,    F.    L..    MiUdale,    Conn. 
Meiaaelbarh  &  Bro.,  A.   h\,  Newar:i, 

N.   J. 
Wblte   &   Son,    Ira    F.,    144    Walnut 
St.,   Newark,    N.  J. 
Cann 

(See  Aab  Cann.) 
Can  van  BoatM,  Foldinir 

(See  Boats.) 
Carbide  of  Silicon 
Carborundum     Co.,     Niagara     FallB, 

N.    Y. 
Carbornndant  Wheeln 
Carborundum     Co.,     Niagara     Falls, 

N.   Y. 
Carrlaige  Hard^rare 

McKlnuon  Dasb  Co.,   Buffalo,   N.   Y. 
Carriage  Ileatem 
Chicago  Flexible  Shaft  Co.,   180  On- 
tario St.,   Chicago.   111. 
Lehman  Bros.,  10  Bond  St.,   N.Y.  C. 
Standard   Stamping  Co.,   Marj'sville, 

Ohio. 
Carpet  Smreepem 
Bisaell    Carpet   Sweeper   Co.,    Orand 

Rapids,  Mich. 
Streator       Metal       Stamping       Co., 

Streator,    111. 
(*arpet  TIThlpii 
Andrews  Wire  &  Iron  Worka,   RtK'k- 

fonl.   III. 
Kly   Mfg.   Co..   Th«H».  J.,   C Irani,  Pa. 
Carriers,  Hay 
Louden  Machinery   Co..  Falrflebl.    la. 
Porter  Co.,   J.    E.,   Ottawa.    III. 
Cam,  Children*!!  Hand 
(ilaaeock  Bros.  Mfg.  Co.,  Mnncte,  Ind. 
CartrldireN 

({•'ee  Ammunition.) 
CartM,  Cliildren'ii 
Illll-Standard    Mfg.    (^>.,     AnderMtn. 
Ind. 
Canh    Dra^vem,    Alarm 

Nashua   Till    Co.,    Nashua,    N.    H. 
Caah    Recorders 
Hongh   Cash     Renmler     Co.,     Indian 
Orebanl,    Mass. 
Castors,  Furniture 
Clark    Co.,    (Jeo.    I'..    The,    Windsor 

Locks.   Conn. 
Reading  Hardware  Co..  Reading.  Pa. 
Castinics,   Malleable 

Hammer  &  Co.,   Branford,    Conn. 
Catchers,    Grr.ss 
Dixon  Co..  Perry,  Merrtam  Park,  St. 

Paul,    .Minn. 
Sp<»clalty     Mfg.     Co.,     St.     Anthony 

Park.    Minn. 
Supplee  Hdw.   Co..  4*hlhi..   Pa. 
Oilinjgs,  Metal 
Berger  Mfg.    Co.,  Canton,  O. 
Eller    .Mfg.    Co.,    Canton,    O. 
Friedloy-Vosbardt         Co.,         1!>4-204 
Mather   St.,    Chlcaco.    111. 
Cellar  Drainers 
Kemj)    Mfg.    Co.,    C.    M..    Baltimore, 
Md. 
Challnic   Dishes 
Buffalo   Mfg.    Co..    Buffalo.    N.    Y. 
.Manning- Bowman    C<».,Merlden.Coun. 
Chain 
Bridgeport     Chain     Co.,     Bridgeport, 

Conn. 
Oneida     Comninnity.     Ltd..     Oneida. 
N.    Y. 


Smith    &    Egge    Mfg.    Co.,    Bridge- 
port,   Conn. 
Chain  Blocks 
Northwestern   Barb   Wire  Co.,   Ster- 
ling, 111. 
Yale  &  Towne   Mfg.   Co.,   0  Murray 
St.,    New   York. 
Chalk:   IJnes 
Carpenter   &    Co.,    Geo.    B.,    200-20S 

S.  Water  St.,   Chicago,  111. 
Silver    Lake    Co.,    78   Chaunc<»y    St„ 
Boston,   Mass. 
Cherry  Stoners 
Enterprise  Mfg.   Co.,   of   Pa.,   Phila- 
delphia, Pa. 
Rollman    Mfg.    Co.,    Mount   Joy,    Pa. 
Chimney  Tops 

Iwan    Bros.,    Streator,    111. 
Chisels 
Jennings   &   Co.,    C.    E.,    42   Murray 

St..   New  York. 
Ohio  To«>l  Co.,  Columbus,   O. 
Christmas   Tree   Holders 
North   Bros.    Mfg.    Co.,    Philadelphia. 
Pa. 
Clflrarmakers*  Cnttins  Tools 
Kraut  &  Dohnal,  16K  Clark  lit.,  Chi- 
cago,   III. 
Clamps 
Hammer  &  Co.,   Braufurd,   Conn. 
Cllppinir    Machines,    Hair 
American  Shearer  Mfg.  Co.,  Nashua, 

N.    H. 
Chicago  Flexible  Shaft  Co.,   180  On- 
tario St.,  Chicago,  111. 
Coates  Clipper  Mfg.  Co.,   Worcester, 

Ma8«. 
Hotchkiss,     Edward     S.,   Bridgeport, 

Conn. 
Wiebusch  &  Hilgcr,  Ltd.,  9-15  Mur- 
ray St.,  New  Yor|s. 
Clocks 
New   Haren  Clock  Co.,   New  Hayen, 

Conn. 
Western   Clock   Mfg.    Co.,    La   Salle, 
111. 
Clothes    Bars 
Ely  Mfg.  Co.,  Theo.  J.,  Glrard,  Pa. 
Martcross  Co.,  40  Dearborn  St.,  Chi- 
cago,   111. 
Clotnes   Dryers 
UlU  Dryer  Co.,  315  Park  Atc.,  Wor- 
cester,   Mate. 
Clothes    Lines 
Carpenter    &    Co.,    Geo.    B.,    200-208 

S.    Water  St.,   Chicago,    111. 
Columbian  Rope  Co.,   Auburn,  N.   Y. 
Estes  Mills,   Fall    Klver,    .Mass. 
Plymouth    Cordage    Co.,    382    Court 

St.,  No.   Plymouth,   Mass. 
Samson  Cordage  Wks.,  Boston,  Mass. 
Sliver   Lake    Co.,    78   Chauneey    SI., 
Boston,   Mass. 
Clothes  Lines,  Wire 

Wright  Wire  Co.,    Worcester,    Mass. 
Coal,  Carriajire  Heaters* 
Allen  Coal  Co.,   36   Creat   Jones  St.. 

New  York. 
Chicago  Flexible  Shaft   Co..  180  On- 
tario St.,   Chicago,   111. 
T<(>hmau  Bros..  10  Bond  St..  N.  Y.  C. 
Coat   Hanivers,   Poldlnfc 

Pullman  Mfg.  Cn..  Rochenter,   N.   V. 
Coat  and  Hat  Hooks 
Atlas  Mfg.    Co.,    New   Haven,.  (Jonn. 
National   Mfg.    Co..    Sterling.    111. 
Williamson  Wire  Novelty  Co.,  C.  F., 
Newark,    N.    J. 
ColTee   and  Spice  Mills 
Arcade    Mfg.    Co.,    Freeport,    111. 
Parker  Co.,  Chas.,   .Merlden,   Conn. 
Colfee    Percolators 
I^anders,    Frary    &    Chirk,    New    Bri- 
tain.  Conn. 
Mannlng-Bowiuan        Co.,        MerMen. 
Conn. 
Commode.   Chamber     Pall 

WelK»r-Klreh   Mfg.   Co.,    Keokuk,    la. 
Conductor   l*ipe 

Berger   Bros.   Co.,    Philadelphia,   Pa. 
CookInK  I'lensils 
.Vvery    Stamping    Co..    Cleveland,    O. 
Cleveland     Stamping     &     Tool     Co., 
Cleveland.   O. 
Cooklnic    t'tensils,  Blectric 
Promethens     Electric    Co.,    The,    230 
East    43d    St.,    New    York. 
Cookers,    Steani 
Castle     Co.,     Wllmot,     81    Elm   St., 
Rochester.   N.   Y. 
Copper 

(See    Brns?!    and   Copper.) 


Cordaare 

Carpenter  ft    Co.,    Geo.    B.,    200-208 

S.  Water  St.,  Chicago,  111. 
Channon  Co.,  H..  i  hlcago,  HI. 
Columbian  Rope  Co.,  Auburn,  N.  Y. 
Plymouth    Cordage    Co.,    882    Court 

St..   No.   Plymouth,    Mass. 
Samson  Cordage  Wks.,  Boston,  Mass. 
Silver   Lake   Co.,    78   Chauneey   St., 

Boston,    Mass. 
Cork  Sere^TS  and   Pullers 
Erie   Specialty   Co.,    Erie,    Pa. 
Williamson    Wire    Novelty    Co.,    C. 
T.,   Newark,   N.   J. 
Corn   Cutters 
American    Fork   &    Hoe    Co.,    Clere- 
land.  O. 
Corn  Huskers 
Blair  Husking  Glove  Co.,  Bucyrus.O. 
Kees  Mfg.  Co.,  F.  D..  Beatrice,  Neb. 
Cornices,  Metal 
Berger  Mfg.  Co.,  Canton,   O. 
Eller   Mfg.   Co.,  Canton,   O. 
Cotter    Pin    Machines^   Auto- 
matic 
Shuster   Co.,    F.    B.,     New     Haven, 
Conn. 
Cotton   TITaste 
Estes   Mills.    Fall   River,    Maas. 
Cranes 
Yale   &   Towne   Mfg.   Co.,   9  Murray 
St.,   New  York. 
Crucibles 
Dixon     Crucible     Co.,     Jos.,     Jersey 

CItT.   N.  J. 
Crucible  Steel 
American     Tube    Sc    Stamping     Co., 

Bridgeport,   Conn. 
Cultivators 
Allen    ft    Co..    S.    L.,    Box    1100  H, 

Philadelphia,   Pa. 
Syracuse  Chilled  Plow  Co.,  Syracuse. 
N.    Y. 

Curtain  Rods 

Standard       Development       Co.,       52 

State  St.,   Chicago,   lU. 
Cutlery 

(See  also  Knives,  Rasors,  Shears, 
etc.) 
Case  ft  Sons,   W.  R.,  Bradford,  Pa. 
Kimball     Co.,     C.     J.,     Bennington, 

National  Cutlery  Co.,  Detroit,  Mich. 
Northfleld  Knife  Co.,  Northfleld,  Ct. 
Sllberstein,    A.     L.,     459  Broadwaj-, 

New  York. 
Simmons   Hardware   Co.,    St.    Louis. 
Sperry  ft  Alexander  Co.,  300  Broad- 
way,   New  York. 
Supplee  Hardware  Co.,  Phlla.,  Pa. 
riery,   U.J.,  9  E.  Warren  St.,  N.Y'.C. 
White   &    Son,    Ira    F.,    144    Walnut 
St..    Newark,    N.   J. 
Dampers 

Arcade  Mfg.    Co.,   Fn^eport.   111. 
Taylor   ft    Boggis    Fdry.    Co.,    Cleve- 
land, O. 
Dashes,    Fenders,    etc. 
McKlnnon   Dash  Co„   Buffalo,   N.  Y 
Decalcomauia  Sigrns 
U.    S.    Decalcomanla    Co.,    154    Lakt 
St.,  Chicago,  III. 
Door  Bells 
(See   Bells.) 
Door  Buttons,  Steel 
Watroua     Mfg.     Co.,      E.      L.,     Des 
Moines,    la. 
Door  Catches 
Watroua     Mfg.     Co.,      E.     L.,      Des 
Moines,  la. 
Door  Checks  and  Springrs 
Pullman  Mfg.  Co.,  Rochester,   N.  Y. 
Reading     Hardware     Co.,     Reading, 

Pa. 
Russell    &    Erwln    Mfg.     Co.,     New 

Britain,   Conn. 
Yale  ft   Towne   Mfg.   Co.,   0   Murrry 
St.,  New  York. 
Door    Hangers 
(See   Hai\gers.) 
Door  Holders 
,    Superior    Spring    Hinge    Co.,    15    .So. 
Canal   St.,    Chicago,    111. 
Door  Knobs 

(See   Locks  and  Knobs.) 
Door    Rail 
Automatic   Door    Rail    Co.,    Chicago, 
111, 
,  Dra^v    Knives 

Kimball  Co.,  C.  J.,  Bennington,  N.H. 
I    Ohio  Tool   Co.,    Columbus,   O. 


Mention   Hardware  Dealers'   Magazine  when  corresponding. 
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Wilkinson    &    C-o.,    A.    J.,     180-188 

Waahlnfftun    8t.,    Boston,    Mass. 

Dravr    Knivea,   Folding 

Wilkinson    ik    Co.,    A.    J.,     180-188 

Washington    8t.,    Boston,    Mass. 

DriUlnv    Machines 

Dwlgbt    Slate    Machine    Co.,    Uart- 

ford.   Conn. 
Sbuster    Co.,    F.    B.,    New    Haven, 

Conn. 
Silver  M/g-   Co.,    Salem,   O. 
Drllla,    Hand,    Breaiit,    etc. 
MiUers    Falls    Co.,    28    Warren    St., 

New   York. 
Silver    Mfg.    Co.,    Salem,    O. 
Smith  &  Hemenway  Co.,  108  Duane 

St..   N.  Y.  C. 
DrllU,  Star  and  Pipe 
Star  Expansion  Bolt  Co.,   147  Cedar 

St.,  Now  York. 
Drtlla,  Twliit 
Standard  Tool  Co.,  Cleveland,  O. 
Drop   FoririniTM 
Billings    &    Spencer    Co.,    Uartford, 

Conn. 
Dumb  TITaitera 
(See  Elevators.) 
Dnplleators 
Daus   Duplicator  Co.,    Felix   G.    M., 

Ill  John  St.,   New  York. 
Eave  Tronarn  Hanvers 
Berger  Bros.   Co.,   Philadelphia,  Pa. 
Electric  Cooking  and  Heat- 
ing  Apparatus 
(See  articles.) 
Bleetrotypes,   Hard^care 
Powers    Publishing    Co.,    Tho,    Nor- 

walk,  Ohio. 
Bleetrical   Suppllen 
Prometheus    Electric   Co.,    The,    236 
B.  48d  St.,    New   York. 
Eleirator      Encloanrea      and 

Cab« 
Ludlow-Saylor  Wire  Co., St. Louis,  Mo. 
Wright  Wire  Co.,   Worcester,   Mass. 
Blevators   and  Damb  "Walt- 
ers 
Eaton  &  Prince  Co.,   Chicago,  III. 
Energy  Elevator  Co.,  406  Cherry  St., 

Philadelphia,    Pa. 
Kimball  Bros..  000  Ninth  St.,  Coun- 
cil Bluffs,  la. 
O'Neill  Elevator  Co.,  028  Cherry  St., 

Philadelphia,  Pa. 
Sedgwick  Machine  Works,   84  to  88 
Carroll   St.,    Poughkeepsle,    N.    Y. 
Speidel,  J.  G.,  Reading,  Pa. 
Union  Elevator  &  Machine  Co.,  144- 
146  Ontario  St.,   Chicago,   111. 
Blevators,    Ice 

GIfford-Wood  Co.,  Hudson,  N.   Y. 
Bmery  Paper  and  Cloth 

Baeder,  Adamsou  &  Co.,  Phila.,  Pa. 
Bmery    IVheel    Dresser 
Diamond    Saw    &    Stamping   Wks.. 

Buffalo,   N.  Y. 
Enameled  "Ware 
Briscoe  Mfg.  Co.,   Detroit,   MIcb. 
Cleveland  Stamping  &  Tool  Co.,  The, 

CleveUnd,  O. 
Enamels 

(See  PaintsJ 
Excelsior,  Packingr 
Huffman   Ik   Co.,    Theo.    P.,    648    W. 
34th  St..  New  York. 
Expansion  Bolts 
Star  Expansion  Bolt   Co.,   147  Cedar 

St.,  New  York. 
Eye   Benders 
(See  Benders.) 
Fancets,   Wooden 
Sommer's  Son,  Jobn,  335-365  Central 
Ave.,    Newark,   N.    J. 
Feed  Cutters 
Silver  Mfg.   Co.,   Salem,   O. 
FenciniTf  Iron   and    Steel 
Enterprise    Foundry     &    Fence    Co., 

Indianapolis,     Ind. 
Ward  Fence  Co.,    Portland,    Ind. 
Fencing,   "Wire 
Clinton     Wire    Cloth    Co.,     Clinton, 

Mass. 
Gilbert  &  Bennett  Mfg.  Co..  Chicago. 
New  Jersey    W^ire   Cloth   Co..    Troii- 
,  ton,   N.  J. 

Ward  Fence  Co.,  Portlnrd.   Ind. 
Wright   Wire  Co.,   Worct'Mter,    Mass. 
Files   and  Rasps 
Delta  File  Co.,  3227  Frankford  Ave., 

Philadelphia,    Pa. 
Dtsston  &  Sons,  Inc.,   Henry,   Phlla- 
rtflpbia.   Pa. 


Nicholson  FUe  Co.,  Providence,  R.  I. 
Files,  Rotary 
Rotary  File  &  Mach.   Co.,  589  Kent 
Ave.,   Brooklyn,    N.   Y. 
Filters,  Water 
American     Filter    Co.,     508     Noxall 

Bidg.,  Milwaukee,  Wis. 
Fulper     Pottery     Co.,      Flemington, 

Naiad' Filter  Co.,  606  Sudbury  Bldg., 

Boston,  Mass. 
Seed  Filter  &  Mfg.  Co.,  168^  Cham- 
bers St.,   New  York. 
Finarer  Nail  Clippers 
Cook  Co.,  H.   C,  Ansonia,   Conn. 
Sperry  &  Alexander  Co.,  300  Broad- 
way,  New  York. 
Fire    Extlniriilshers 
Suffolk    Chemical    Co.,    170   Summer 
St.,   Boston,   Mhs<«. 
Fire  Pots  and  Torebes 
Clayton   &    Lambert    Mfg.    Co.,    De- 
troit, Mich. 
Turner   Brass    Works,    The,    01    No. 
Franklin  St..    Chicago,   III. 
Fireplace   Goods 
Rostand   Mfg.  Co.,   Mllford,  Conn. 
Fisblnar   Coat 
Jarvls    Co.,    W.    B.,    41    Canal    St., 
Grand   Rapids,    Mich. 
Fisblnfl:    Reels 
America     Co.,    91     North     St.,    Mo- 

mence.   HI. 
Clark-Horrocks  Co.,   Utlca,   N.   Y. 
Enterprise  Mfg.  Co.,  Akron,  O. 
Fisbinir  Rods 

Clark^-Horrocks   Co.,   Utica,   N.    Y. 
Fisbiuir    Tackle 
Chester  Co..  F.  E..  Provldenc**,  R.  I. 
Clark-Horrocks  Co.,   Utica,   N.    Y. 
Enterprise   Mfg.   Co.,   Akron,  O. 
Jarvls    Co.,    W.    B.,    41    Canal    St., 

Grand   Rapids,    Mich. 
Martins'   Sons,    E.  J.,   RockviUe,  Ct. 
Flsbinir  Tackle   Boxes 
Merriani   Mfg.   Co.,   Durham,   Conn. 
Floor  Hiniires 
Columbian   Hdw.   Co.,    Cleveland,    O. 
Superior   Spring    Hinge   Co.,    15    So. 
Canal  St.,    Chicago,   III. 
Fly  Killers,  l^ire 
Bigelow,   J.    F.,   Worcester,   Mass. 
Football   Snpplies 
Draper    &,   Maynard    Co.,    Plymouth, 
N.    H, 
Food   Cboppers 
Colebrookdalc    Iron    Co.,    Pottstown, 
Pa. 
I    Dana   Mfg.    Co.,   Cincinnati,    O. 
I    Enterprise    Mfg.    Co.    of    Pa.,    The, 

Philadelphia.    Pa. 
I    J^andors,    Frary   &   Clark,   New    Brl- 
,        tain.    Conn. 

'    Rollman  Mfg.    Vo.,   Mount  Joy,    Pa. 
Forks 

(See    Agricultural    Implements.) 
Foundry    Supplies 
Osborn   Mfg.   Co.,   Cleveland,   O. 
Fruit  Presses 
(See    Presses.) 
Furnaces   and    Heaters 
Mott  Iron   Works,  J.  L.,  84-00  Beek- 
man   St.,    New   York. 
Furnaces 

(See   Soldering    Furiiaces. ) 
Furniture    TrimminjBTM 
American  Ring  Co.,  Wnterbury,  it. 
Garden    'i  oofs 
Am.   Fork   &   II<k»  Co.,   Clevrhnal,   O. 
Cronk    &   CarHrr    Mlfc..    Co.,    Elinlni, 
N.    Y. 
Gas   Furnaces 
Chlntgo   Flexible  Shaft  Co.,    180  On- 
tario  St.,    Chirago,    111. 
Gas   lianips,    Inverteil 
Manhattan  Svnw  &  Stamiiini;  Wk-., 
202    W.     nth    St.,    New    York. 
Gas    UffhterM 
Oaknian   .Mfg.  Co.,  M   CbamtierH  St., 

New  York. 
Gear   Cutters 
Dwlght     Slflte    Machine    CJo.,     llart- 
foi-d.    Cor 


Glass  Cu(tert4 

Smith     &     IlenuMiwii.v     (V,     laS-llO 

Duane    St.,    Now    York. 
Glass  Ciittiiiir  Boards 

Lnfklii    Rule   Co.,    S.MjjInaw,    Mich. 
Go  n  ITS 

(S<w.    BflU.) 
Glue 
BatMlor.    .Adamsun    &    Co.,     Philadel- 
phia,   Pa. 


Hewitt  &  Bros.,  C.  B.,  48  Beekman 
St.,  New  York. 
Gloves,    Baseball,   etc. 
Draper-Mayuard  Co.,  Plymouth,  N.H. 
Grapbite 
Dixon     Crucible     Co.,     Jos.,    Jersey 

City,   N.  J. 
Grass  Catcbers 

(See  Catcbers.) 
Grin«lers*  Alundum 
Koyal  Mfg.  Co.,  208  E.  Walnut  St.« 

Lancaster,   Pa. 
Grindstones 
Atlantic  Grindstone  Co.,  Providence. 

R.   I. 
Cleveland  Stone  Co.,   Cleveland,   O. 
Richards    Mfg.    Co.,    .Vurora,    III. 
Grindstones,   Bicycle 
Cleveland   Stone   Co.,    Cleveland,    O. 
Richards  Mfg.    Co.,    Aurora,    III. 
Gun  Cleaners 
Union  Hdw.  Co.,   Torrington,  Ct. 
Guns 
Baker  Gun  &  Forging  Co.,   Batavla, 

Folsom  Arms  Co.,  H.  &  D.,  The,  314 

Broadway.   New   York. 
Harrington  &  Richardson  Arms  Co., 

322   Park   Ave.,    Worcester,    Mass. 
Hopkins    &    Allen    Anns    Co.,    The, 

Dept.  B,  Norwich,  Cons. 
Johnson's     Arms    &     Cycle     Works, 

Iver,    Fitchburg,    Mass. 
Marlln  Fire  .Arms  Co.,  21  Willow  St.. 

New  Haven,  Conn. 
Stevens  .\rms  &  Tool  Co.,  J.,  Chico- 

pee  Falls,  Mass. 
Hack   Saws 

(See   Saws.) 
Hair   Clippers 

(See  Clipping  Machines.) 
Hame  Fasteners 
Bridgeport    Chain    Co.,     Bridgeport, 

Conn. 
Hammers,  Drop 
Billings    &    Spencer    Co.,    Hartford, 

Conn. 
Merrill    Brf»».,    Brooklyn,    N.    Y. 
Hammers,  Hand 
Cheney   Hammer   Co.,   Henry,   Lltile 

Falls,   N.  Y. 
Robertson.    Arthur     R.,     144    Olive- 

St.,  Boston,  Masb. 
Rock     River    Mfg.     Co.,     Dept.     F., 

Dixon.  III. 
Vaughan  &  Bushnell  Mfg.    Co.,   Chi- 
cago. 111. 
Hammers,    MafS'net 
Robertson.  Arthur  R.,  144  Oliver  St., 

Boston.   Mass. 
Hand  and  Bencb   Screws 
Chaplu-Stephens   Co.,    Pine   Meadow, 

Conn. 
Ohio   Tool  Co.,  Columbus,   O. 
llandlesy  Wooden 
Hartwell     Bros.,     Chicago    Heights, 

111. 
Rock   River   Mfg.    Co..   Dixon,    111. 
Hanicers,   Barn    Door 
Automatic    Door    Rail    Co.,    624    W. 

Lake   St.,    Chicago.    111. 
Louden  Machinery  Co.,    Fatrlleld.  la. 
Myers   &   Bro.,    F.    E.,    i^shlaml,    O. 
National    Mfs.    Co.,    Sterling,    III. 
Porter  Co.,  J.    E.,  Ottawa.   111. 
Rlchanis    Mfg.    (%».,    Aurora.    111. 
Haulers,   House    Door 
Automatic    Door    Rail    Co.,    024    W. 

Lake  St.,  Chicago,  111. 
Chicago  Spring  Butt  Co.,  Chicago. 
National  Mfg.   Co..  Sterling,   III. 
Proiity  Co.,   T.  ('.,  Albion.  Mich. 
Richards  Mfg.  Co.,  Inc.,   Aun)ra,  III. 
Hanfgersy    Screen    and    Win- 
dow 
Kees  Mfg.   C.).,  F.   D..   lii-atrlce.Neb. 
Phenix  Mfg.   Co.,  MllwauktH-,  Win. 
Hnrd^vare    Jobbers 
Butler  Bros.,  Chicago  and  N.  Y.  ('. 
Simmons    Hardware   Co.,    St.    Louis, 

Mo. 
Supplee  Hardware  Co.,  Philadelphia. 

Welland,    Chas.,    147    Chamb<>rs   St.. 
New    York. 
Ha'rd^vare        Manufacturers* 
Airents 

(Jrnhanj  &   (\...  John   H.,   113  Chain- 

iM'rH  St.,    New   York. 
Hart    Co.,    John   M.,    Ashland   Block, 

Chkago,    111. 
Smith    &     Hemenway     Co.,    108-110 

Duane    St.,    New    York. 
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Wleboscb  &  Hllger.  Ltd.,  9-15  Mur- 
ray St.,   Now   York. 
Ilarmonlcaa 

M.  Hohner,  475  Broadway,  N.  T.  C. 
llameas  UresMinfr 

Frank    MJUer    Co.,    The,    394    West 

::Oth    h"t.,    Ni'w    York. 
IlarneaN   Snaim 

Covert  Mf>f.  Co.,  Troy,  N.  Y. 

Reading  llardware  Co.,  Reading,  Pa. 
Ilarneaa   Strapii 

Covert  3Ifg.   Co.,  Troy,   N.  Y. 
Hatchets 

(See    Axes   and    Hatchets.) 
liar  Kulves 

Ely  Mfg.  Co.,  Tbeo.  J..   Glrard,   Pa. 

I  wan  Broa.,  Streator,  III. 
Haylnv  Tool* 

Hunt-lIelm-FerriB   &    Co.,    Harvard, 
111. 

Louden  Machinery  Co.,   Fairlleld,  la. 

Myers  &  Bro.,  F.  E.,   Ashland,  0. 

Porter  Co.,  J.   E.,   Ottawa,  111. 
Heater*   and  Bollera 

Mott  Iron  Works,  J.   I^..   The,   84-90 
Beeknian   St.,   New   York. 
Heatem 

(See  Oil  Stoves;  Carriage  Heaters) 
Heel    Plates 

Crriflin   Mfg.   Co.,   Erie,   Pa. 

Stanley  Works,   New  Britain,   Uonn. 
HlnireN,   Floor 

Bommer  Bros.,  Brooklyn,   N.  Y. 

Columbian   Hdw.   Co.,   Cleveland,    O. 

Superior    Spring    Hinge   Co..    15   So. 
Canal   St.,    Chicago,    111. 
Hinfge«9   Spring: 

Bommer  Bros.,  Brooklyn.  N.  Y. 

Chicago   Spring    Butt   Co.,    Chicago, 

Columbian  Hdw.    Co.,   Cleveland,   O. 
Shelby  Spring  Hinge  Co.,  Shelby.  O. 
HlnnroM,  Strap   and   T 
Griffin  Mfg.  Co.,    Erie,  Pa. 
National   Mfg.    Co..   Sterling.    111. 
Stanley   Works,   The,    New    Britain, 

Conn. 
Hlnflres,  "Windoiv  and  Screen 
Diehl   Noveltj-  Co.,  Sheboygan,   Wis. 
Kees  Mfg.  Co.,  F.  D.,  Beatrice,  Neb. 
Hoes 

(See    Agricultural    Implements.) 
Hoesy  Self  Cleaning: 
Rock     River     Mfg.     Co.,     Dopt.     P.. 
Dixon,   111. 
Hoists,  Chain 
Speidel,   J.   G.,    Reading,   Pa. 
YqIc  &   Towne  Mfg.   Co..   0   Murray 
St.,    New    York. 
Hoists,    Blectric 
Yale  A  Towne  Mfg.   Co.,   D  Murray 
St.,    New    York. 
Hollow  "Wnre 
Avery   Stamping   Co.,    Cleveland,    O. 
Briscoe   Mfg.    Co..    Detroit,    Mich. 
Cleveland     Stamping     &     Tool     Co., 

Cleveland,   O. 
Hooks,    Box 

Patterson,  Gottfried  &  Hunter.  Ltd., 
146-160  Centre  St.,   New  York. 
Hooks,    Flshlnff 
Chester  &  Co..  F.E..  Providence.  R.I. 
Enterprise  Mfg.   Co.,   Akron,    O. 
Horse  Mowers 
Coldwell    Lawn     Mower    Co.,     Now- 

burgh,  N.  Y. 
Horseshoe   Nails 

(See  Nails.) 
Horse  Pokes 

Ely  Mfg.   Co.,  Th*"*!.    J.,  (J  I  rani.    Pn. 
Hose   KRcks 
SfM'eJalty     Mfg.     Co..     St.     Anthony 
Park,    Minn. 
llnskers.  Corn 

Clark.  R.  V.,  100  Lake  St..  Chicago. 
Hydranllc    Presses 
Waterbury-l'*arn»l   Foundry    &   Mach. 
Co..    Waterbury,    Conn. 
Ice   Cream    Freesers 
Dana    Mfg.    Co.,   Cincinnati.   O. 
North  Bro8.   Mfg.   Co.,   Phlla.,   Pa. 
lee  Creepers 
Blair  Husking  Glove  Co.,  Bucyrus.O. 
Ice   Picks 
Duchnrmes  &  Co.,    Shelburnc   Falls. 

Mass. 
Erie  Sneclaltr  Co.,   Erie,   Pa. 
Ice  Sli rodders 

Enterprise  Mfg.  Go.  of  Pa., Phlla  .Pa. 
Graham    &    Co.,    J.    H.,    113    Cham- 
b«'rs  ?t..   New  York. 
Ice  Tools 
GIfford-Wood  Co.,    Hudson.    N.    Y. 


Jacks 

Acme  Ball  Bearing  Co.,   108  Doane 

St.,  New  York. 
Barth    Mfg.     Co,,     G.,     Milwaukee, 

Wis. 
Covert  Mfg.  Co.,  Troy.  N.    Y. 
Oliver  Mfg.  Co.,  215  Oesplalnes  St., 
(^hlcago.    111. 
Jewelry  and   Kindred  Lines 
Myers    Co.,     S.     F.,     47v-49     Maiden 
Lane,    Xi  w    York. 
Job  Lots.  Hardvrare 
Peck  &  Mack  Co.,  10-12  Murray  St., 

New  York. 
Welland.    Chas.,    147  Chambers   St., 
New    York. 
Joist  Hanfcers 
Columbian   Hdw.    Co.,   Cleveland,   0. 
Key  RluMTS 
Ames  Sword  Co.,  Cblcopee,  Mass. 
Smith  &  Egge  Mfg.  Co.,  Bridgeport, 

Conn. 
Kick  Plates 
Reading   Hdw.    Co.,    Reading,    Pa. 
Russell    &    Erwln    Mfg.     Co.,     New 

Britain,   Conn. 
Turner  Brass  Wks.,   The,    61    North 

Franklin  St..  Chicago.  111. 
Yale   &  Towne  Mfg.   Co.,    B  Murray 
St.,    New  York. 
Kitchen    Cabinets 
S|)ecialty    Mfg.    Co.,    Tltusville,    Pa. 
KnlTes 

(See    Butcher.    Pocket,    etc.) 
Krant  Cutters 
Disston  ft  Sons,  Inc.,    Henry,  Phila- 
delphia.   Pa. 
Ladders 

Specialty    Mfg.    Co.,    Tltusville,    Pu. 
Udell  Works,   1238  W.  28th  St.,   lu- 
dianapolls,    Ind 
Ladders,  Rolllnar  Shelf 
Bicycle    Step    Ladder    Co.,    66   Ran- 
dolph St..   Chicago,   111. 
Coburn    Trolley      Track      Mfg.    Co., 

Holyoke.    Mass. 
Mllbradt  Mfg.  Co.,  1446  N.  8th  St.,' 

St.  Louis.  Mo. 
Myers  &  Bro.,  F.   E.,   Ashland,  O. 
Lamp  Burners 
Plume  &  Atwood  Mfg.   Co.,  29  Mur- 
ray St;.   New  York. 
Lamp    Burners,   Glass   Cone 

Maple  Co.,  R.  H..  Dayton,  Ohio. 
Lamps 
Plume  A  Atwood  Mfg.  Co.,  20  Mur- 
ray  St.,    New   York. 
Royal   Gas  Light  Co.,   209  E.  Klnsie 
St..    Chleogo.    III. 
Lamps,    Drlvlnfp 

Ham  Mfg.  Co.,  C.T.,  Rochester, N.Y. 
Lamps,   Miners* 
McCllntock  A  Irvine  Co.,  Pittsburg, 
Pa. 
Lanterns 
Berger  Mfg.   Co.,   Canton,  O. 
Ham    Mfg.    Co.,    C.    T.,    Rochester, 

N.   Y. 
Pritchard-Strong   Co.,   29  Circle  St., 
Rochester,   N.   Y. 
thatches 
Peck   Hardware  A  Mfg.  Co.,  C.   A., 

Beriln,   Wis. 
LathlnflT,  TITlre 
Clinton     Wire    Cloth     Co.,     Clinton, 

Mass. 
Ludlow-Saylor    Wire    Co.,    The,    St. 
Louis.    Mo. 
Lam'n   Mov«-er    Sharpener 
Osbom   Mfg.    Co.,    Cleveland,    O. 
Lawn   Mowers 
Briscoe   Mfg.   Co..    Detroit,    Mich. 
Coldwell     Lawn     Mower    Co.,     New- 

bursh.    N.   Y. 
Reading     Il^^w.     Co.,     Rending.     Pa. 
,Supplec  Ildw.  Co..  Philadelphia,  Pa. 
l^awn    Sprinklers 
Specialty    Mfg.     Co.,     St.      Anthony 

Park.   Minn. 
StandanI  Stamping   Co.,    MarysvIIle, 

O. 
I/nwn    Sivlnnrs 

Specialty    Mfg.    Co.,    Tltusville,    Pa. 
Leather  Goods,  Carriage 

McKInnon   Dflsh  Co.,    Buflfab*,    N.   Y. 
Leather    t«oods,    Sporttnic 
Draper   A    Ma>-uard    Co.,    Plymouth, 
N.   H. 
liCvels 
Cha pin-Stephens  Co.,    Pine   Meadow. 

Conn. 
Davis  A   Cook,  Watcrtown.    N.   Y. 


SUnley  Rule  A  Level  Co.,  Netv  JBri- 

taln.  Conn. 
LlRThtlnir  Systems 
Royal  Gas  Light  Co.,  209  East  Kin- 

xle  St.,  Chicago,  HI. 
Oakman   Mfg.    Co.,    84-86   Chambent 
St.,   New  York. 
Locks   and   Knobs,  Door 
Reading    Hdw.   Co.,    Reading,   Pa. 
Russell  A  Erwln  Mfg.  Co..  New  Bri- 
tain, Conn. 
Taylor  A  Boggis  Fdry.    Co.,   Clove 

land.  O. 
Yale  A  Towne  Mfg.   Co.,   9  M::rr:t.. 
St.,    New   York. 
Lockers,    "Wire 
Wright  Wire  Co.,   Worcester,  Maav 
Ludiow-Saylor  Wire   Co.,   St.   Lou  s. 
Mo. 
Lubricants 
(See  also  Oil.) 
Dixon     Crucible     Co.,     Jos.,    Jersey 
City.  N.  J. 
Machinery 
Dwight    Slate     Machine     Co.,  Hart 

ford.   Conn. 
Patterson,  Gottfried  A  Hunter,  14C- 

150  Centre  St..  New  York. 
Waterbury-Farrei   Foundry   A  Mach 
Co.,    Waterbury,    Conn. 
Machinists*  Tools 
Billings    A    Si;>encer    Co.,    Hartford, 

Conn. 
Patterson,   Gottfried  A  Hunter  Co., 

146-160   Centre    St.,    New   York. 
Starrett  Co.,   L.  S.,  Atbol,  Mass. 
Mall   Boxes 

Hawkeye  Pump  Co.,  Washington,  la. 
Merrlam  Mfg.  Co.,  Durham,  Conn. 
Peck    Hardware    Mfg.    Co.,    C.    A., 

Berlin,   Wis. 
Reading   Hdw.   Co.,    Reading,  Pa. 
Smith  Bros.   Mfg.   Co.,   Indianapolis. 

Ind. 
Taylor  A   Boggis  Fdry.    Co.,    Cleve- 
land, O. 
Manicure    Goods 
Sperry  A  Alexander  Co.,  300  Broad- 
way,   New   York. 
Mantels 

Ironton    Wood   Mantel  Co.,    Ironton, 
O. 
Manufacturers*   Aarents 

(^ee  Hardware.) 
Marine    Hardware 
Morss  Co.,    A.    S.,   210-212  Commer- 
cial  St.;  Boston.   Mass. 
Marklnsr  Fluid 
Jarvis    Co.,    W.    B.,    41    Canal    St.. 

Grand   Rapids,   Mich. 
Mats,   inrire 
Clinton     Wire    Cloth    Co.,    Clinton, 

Man. 
Met4t   Choppers 

(See  Food  Choppers.) 
Medicine  Cabinets 
Udell    Works,    1238   West   28th    St., 

Indianapolis,    Ind. 
Metal  Celllnsrs 
Berger  Mfg.  Co^  Canton,  O. 
Elier  Mfg.  Co..  The,  Canton,  O. 
Friedley-Vosbardt    Co.,     194    Mather 

St.,  Chicago.  111. 
Metal   Polish 
(Sec   Polish.) 
Mica,  All  Purposes  - 
Munsell  &   Co.,    Eugene,   New  York. 
Micrometers 
Starrett  Co.,  L.   S.,   Atbol,   Mass. 
Miters,    Rooflnir 
Whlteacre    Mfg.    Co.,    J.    E.,    Rock- 
ford.    111. 
Miter  Boxes 
Miller    Falls    Co.,    28    Warren    St., 

New  York. 
Smith  A  Henienway  Co:,   106  Duane 

St.,    New    York, 
Mop   IVrln^rers 
Dana    MfK.    Co.,    Cincinnati.    O. 
Eagle  Cooperage  Wks.,  CircleTHle,0. 
Ely   Mfg.   Co.,   TImh..  J..  Gli-ard,   Pa. 
White    Mop    Wringer     Co.,     Fulton- 
vllle.    N.    Y. 
Mops 
Eagle    Cooperage  Wks.,  Clrcl<»vIlle.O. 
Estes   Mi  118.    Fall   River.   Mass. 
Motors,    wnter 
Divine     Water    Mot.>r    Co.,     108-110 

Dnane   St.,    -New   York. 
Monse  Traps 

"otchklSR.   E.   S.,   Bridgeport,   Conn. 
Moi^ers 

(See    Horse:    see  Lawn.) 
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.Vail  Pollers 

iirlUfeporc      iaardware      llfg.      Co., 

Bridgeport,    Coun. 
Morrill,  Chas.,  276  Broadway,  N.  Y. 
Smith  A  Hexueuway,   108-110  Duanc 

St.,  New  York. 
Tower  St  Lyon  Co.,  96  Cbambers  St., 

New  York. 
Nalla,   Galvanised 
Keystone    Nail    Co.,    Inc.,    Fhlladel- 

Stala,  Pa. 
lay  Homeiilioe 
Uvlngaton  Nail  Co.,  104  Reade  St., 

New  York. 
Wiebaach  ft  Hilcer,  Ltd.,  9>15  Mar- 
ray  St.,  New  York. 
NalU,  Wire 
Townaend  Co..  C,  C.  &  E.  P.,  New 

Brighton,  Pa. 
Needles,  Machine 
Ezeelaior  Supply  Co.,  Chicago,  III. 
Nippers 

(See  Pliera  and  Nippers.) 
Nnts 

(See  Bolts  and  Nuts.) 
Oil  Cans,  Spent  and  Fancet 

Berger   Mfg.    Co.,    Canton,    O. 
Oil  Cans,  PocRet 
Meisselbach    &    Bro.,    A.    F.,    S2-38 

Prospect  St.,   Newark,   N.  J. 
Oilers 
American     Tube    &    Stamping  Co., 

Bridgeport,    Conn. 
Hammer  ft  Co.,  Branford,  Conn. 
McCUutock  &  Irrine  Co.,   Pittsburg, 

OU  Aeaters 

(See  Stoves.) 
on,  Lubrleatlns 

Cole  Co.,  G.  W.,  146  Broadway,  New 

York. 
Graham  &  Co.,  John-H.,  New  York. 
Pike  Mfg.  Co.,   Pike,   N.   U. 
on   Stones 
Carborundum     C^  igara    Falls, 

N.   Y. 
Pike   Mfg.  Co..   Pike,    N.   H. 
Oil  Stoves 

(See  stores.) 
Optical  Goods 
Manasse,   L.,    88   Madison   St.,    Cl^i- 

c«so.    111. 
Padl€>cks 

Ames  Sword  Co.,  Chicopee,   Mass. 
Miller   Lock    Co.,    Philadelphia,    Pa. 
Eussell    &    Erwin    Mfg.    Co.,    New 

Britain,   Conn. 
Yale  &  Towne  Mfg.  Co.,  9  Murray 
St.,  New  York. 
Palls,  Strainer 
Smith  Bros.  Mfg.  Co.,  Indianapolis, 
Ind. 
Paint  Remover 

iSee  Varnish  BemoTer.) 
nt,  Silica  Graphite 
Dixon     Crucible     Co.,     Jos.,    Jersey 
City.  N.  J. 
Paints,  Varnishes,  Bnamels, 

etc. 
Adams  Sc   Elting   Co.,    Chicago,   111. 
Briggs  &  Co.,  John,  Boston,  Mass. 
Enterprise   Paint   Mfg.    Co.,    225-231 

N.   Van  Buren  St..  Chicago,   111. 
Oerstendorfer  Bros.,  231  £.  42d  St., 

New  York. 
Lucas  ft  Co.,  John,  Philadelphia.  Pa. 
Nice,    Eugene   E.,    272-274  South  2d 

St.,   Philadelphia,  Pa. 
Pitkin  Co.,  Geo.  W.,  Chicago,  111. 
Paper,  Hard^rare  'Wrapping 
Hewitt  &  Bros.,  C.  B.,  48  Beokmau 

St..  New  York. 
Patents 

Peck,  Hubert  E.,  026  F  St..   Wash- 
ington, D.  C. 
Perforated   Metal 
Clinton    Wire     Cloth     Co..     Clinton, 

Mass. 
PlnklnflT  Machines 
Aotary    Fllo    A    Machine    Ck).,    The, 

689  Kent  Aye.,   Brooklyn,   N.  Y. 
Pipe   Cutters 

Barnes  Tool  Co.,  New  Ha  Ten.   Conn. 
Pipe  Hooks  and  Straps 
Berger  Bros.   Co.,  231-237  Arch  St., 
Philadelphia,  Pa. 
Pistols 

(See  also  BeToWera.) 
Johnson's     Arms    &    Cycle    Works, 

fver.  Fitchburg,   Mass. 
Steyens  Arms  &  Tool  Co.,  J.,  CHiico- 
p«e  Falls,  Mass. 


Planes 

(;hapiu-Steph(Mis  Co..    Plue    Meadow, 

Conn. 
Ohio  Tool  Co.,  Columbus,   O. 
Stanley  Rule  &  Lerel  Co.,  New  Bri- 
tain,  Ck>nn. 
Tower  ft  I^yon  Co.j  96  Cbambers  St., 

New  York. 
Plate  Cleaners 
Lasher  Mfg.  Co.,    Davenport.   la. 
Watson-Porter- Watson      Co.,      Ltd., 

UuadiUa,  Mich. 
Plated  l^are 
International    Silver    Co.,     Merlden, 

Conn. 
Oneida    Community,     Ltd.,     Oneida, 

N.  Y. 
Pliers  and  Nippers 
Bluings    ft    Spencer    Co..    Hartford, 

Conn. 
Cronk  ft  Carrier   Mfg.    Co..    Elmira, 

N.  Y. 
Morrill,   Chas.,  276  Broadway,    New 

York. 
Nettleton      Mfg.    Co.,      Middletown, 

Conn. 
Smith  ft  Hemenway  Co.,  108  Duane 

St.,    New   York. 
SchoUhorn    Co.,    Wm.,    New    Haven, 

Conn. 

PIOD«'S 

Syracuse   Chilled     Plow     Co.,    Syra- 
cuse,  N.   Y. 
Plnmb  Bobs 

Starrett   Co.,   L.   8.,   Athol,   Mass. 
Plnmblnfl:  Fixtures 
Mott  Iron  Works.  J.  L.,  84-90  Beek- 
man  St..  New  York. 
Pocket    Knives 
Case  ft  Sons.  W.  R.,  Bradford,  Pa. 
Northfleld     Knife     Co.,     Northfleld, 

Conn. 
Silbersteln,    A.    L.,    459    Broadway, 

New  York. 
Wiebusch  ft  Illlger,   Ltd.,  9  Murray 

St.,    New   York. 
Ulery  Co.,   U.   J.,  9  E.   Warren  St., 
New  York. 
Police  Supplies 
Tower  ft  I^on  Co..  96  Chambers  St.. 

New   York, 
Polish,  Floor 
Butcher    Polish     Co..     35«    Atlantic 

Ave..   Boston,  Mass. 
Polish,   Metal 

Hoffman.  G(>o.  W..  296  E.   Washing- 
ton St..    Indianapolis,   Ind. 
Polish.  Stove 
A.  B.   Polish  Co..  8-14  lladdou  Ave.. 

Chicago.   111. 
Black     Silk     Stove    Polish     Works, 

Sterling.  111. 
Dixon     Crucible    Co.,     Jos.,     Jersey 
City,  N.  J. 
Post  Hole  Dlfrsrers 
Iwan   Bros.,    Streator,    111. 
Pot   Covers,    Kitchen 
Lasher    Mfg.    Co.,    Davenport,    la. 
Poultry  Nettlnfir 
Clinton     Wire    Cloth     Co.,     Clinton, 

Mass. 
Gilbert  ft  Bennett  Mfg.  Co..  Chicago. 
Ludlow-Saylor  Wire   Co.,   St.   Louis, 

Mo. 
New  Jersey    Wire   Cloth   Co.,    Tren- 
ton. N.   J. 
Wright   Wire  Co.,   Worcester,   Mas.^. 
Presses,   I^cird 
Enterprise   Mfg.   Co.,   of  Pa..   Phlla. 
Silver  Mfg.   Co.,    Salem,   O. 
Presses,  Meat   and  Fruit 
Enterprise   Mfg.    Co.    of   Pa.,    Phila- 
delphia.   Pa. 
Erie  Specialty  Co.,  Eric,  Pa. 
Presses,  Po^er 
Shuster,    F.    B.,    Co.,    New    Haven, 
Conn. 
Prunlnfir  Shears 
Cronk   ft  Carrier  Mfg.    Co.,    Klmlra, 

N.   Y. 
Welbusch  ft  Ililger,  Ltd..  0  Murray 
St..    New   York. 
Pumps 
Hawkeye  Pump  Co.,  Washington.  la. 
Punches,    Conductors 
Bridgeport    Hardware    Co.,     Bridge- 
port,   Conn. 
Schollhom,  Wm.,  New  Haven,  Conn. 
Sperry  ft  Alexander  Co.,   300  Broad- 
way.   New   York. 
Punches.   Hand 
Morrill,  Chas.,  275  Broadway,  N.  Y. 


Push  Carts 

Syracuse    Chilled    Plow    Co.,    Syra- 
cuse,  N.  Y. 
Radiators 
Castle      Co.,      Wllmot,       Rochusti  r, 

N.    Y. 
Mott  Iron  Works,   J.   L.,  The.  84-1)0 

Beekroan  St.,    New   York. 
Rochester    Radiator    Co.,     145    Fur- 
nace St.,   Rochoater,   N.   V. 
Rake,  Self-CIeanlnflr 
Cronk  ft  Carrier  Mfg.   Co.,   The,   i:i- 

mira,  N.  Y. 
Rakes 
American   Fork    ft    Hoe    Co.,    Cleve- 
land, O. 
Cronk   ft  Carrier  Mfg.   Co.,    Elmira, 

N.   Y. 
Ranires 

(See  Stoves.) 
Ratchet  Drills 
Billings    ft    Silencer    Cu.,    Hartfortl, 
Conn. 
Rasars 

Andresen    ft   Co.,   Alfred,    Minneapo- 
lis, Minn. 
Case  ft  Sons.   W.   R..   Bradford,  Pa. 
Droeschor,    S.    R.,    70    Warren    St., 

New  York. 
National  Cutlery  Co..  Detroit,  Mlcb. 
Radluralte   Co.,    97   So.   Clinton    St.. 

Chicago.   III. 
Silbersteln.     Firm     of    A.     L.,     459 

Broadway,   N.   Y. 
Smith  ft  Hemnnway   Co..   108  Duane 

St.,  New  York. 
Sporry  ft  Alexander  Co.,  300  Broad- 
way, New  York. 
Rasors,   Safety 
American   Safety   Razor  Co.,   Broui!- 

way  and  Duaue  St.,  New  York. 
Gem  Cutlery  Co.,  34  Reade  St..  X.Y. 
Gillette   Sales  Co.,  Times  Bldg.,N.V. 
Kampfe  Brus.,  8  Reade  St.,  N.   Y. 
Rasors,  Corn 
Kampfe  Bros.,  8  Reade  St.,  N.   Y. 
Rasor  Gunrds 
Weiss,   L.      T.,     297    Taaffe    Plac  . 
Brooklyn.  N.   Y. 
Rasor    Hones 
Droeseher,    S.     R.,    70    Warren    :  ... 

New  York. 
Pike    Mfg.    Co.,    PIkt',    X.    11. 
llasor  Strops 

Case  ft  Sons,   W.   R..    Bradford.    I'.i 
Kampfe  Bros.,  8  Reade  St.,  N.   V. 
Perfecto  Mfg.  Co.,  Towauda,  Pa. 
Radium ite    Co.,    97   So.    Clinton    iZ\., 
Chloagu.   111. 
Reamers 

Standard  Tool  Co.,  Cleveland,   (). 
Recording:  Ganires 

Bristol  Co.,   Waterlniry,  Conn. 
Reels 

(See   Fishing    Reels.) 
Refrigerator  Trlntmlnirs 
Braas'Guods     Mfg.     Co.,     Brooklyn. 
N.  Y. 
Regrlsters,  1¥a11  and   Floor 
Berger,    L.    D.,    50   No.    Second   St.. 
Philadelphia,    Pa. 
Reloadlngr  Tools 

Union    Hdw.    Co.,    Torrlngton,    Coiin. 

IleirolverN 

Harrington  ft   Richardson  Arms  Co.. 

222   Park    Ave.,    Worcester,    MasH. 

Hopkins  &  Allen  Anns  Co.,   Dept.  I), 

Norwich,   Ciiun. 
Iver  Johnson's  Arms  ft  Cycle  Wks., 

163  River  St.,   Fitchburg,   Mass. 
Martin    Fire    Arms    Co.,    21    Willow 
St..   New   Haven,   Conn. 
Riddles 

iSee  Screens..) 
les 
Hamilton      Rifle      Co.,       Plynioutli, 

Mich. 
Hopkins  &  Allen  Arms  Co..   Dept.  B, 

Norwich.    Conn. 
Martin  Fire  Arms  Co.,  21  Willow  St., 

New   Haven,    Co  mi. 
Stevens  Arms  ft  Tool  Co..  J.,  Chico- 
pee Falls.  Mass. 
Rifles,  Air 
Daisy     Mfg.     Co..     280     Union     SI.. 

Plymouth,   Mich. 
Hamilton  Rifle  Co.,  Plymouth,  Mich. 
Rlnir  Rollers 

Shuster  Co.,  F.  B.,  New  Haven,  Ct. 
Rivet    Machines 
Waterbury-F^arrel    Fdry.    &    Machine 
Co.,   Waterbury,   Conn, 
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AlT-etlnir  MachlneM 

8hu»iei     CO.,     F.     li.,     New     Uareii, 
Couu. 
RlT-etlnfl:  Maclftine«,  Hand 

Smith   Mfff.   Co.,   F.   H.,   48  and  60, 

St.  John's  Court,    Chicago,   111. 
RlveU 
GarUud  Nut  &  BWet  Co.,  Pittsburg, 

Pa. 
Tot\n»4^Dd  Co.,  C.  C.   &  £.  P.,   New 
Brighton,  Pa. 
Roollnfiry  Asbeiitos 
Jobna-MaDvllle  Co.,  U.  W.,  100  Will- 
iam St..  New  York. 
RoollnK,  Slate 
Johnson  &  Co.,  E.   J.,  :{8  Park  Bow, 

New   York. 
Roolln8r«   Tarred 
McCllntock  &  Irrlne  Co..  The,  Pitts- 
burg,  Pa. 
Roollnflrt  1*111 

American    Sheet    &    Tin    Plate    Co., 
Pittsburg,  Pa. 
Rope 

(See  Cordage.) 
Rules 
Chapln-Stepbens  Co.,    Pine  Meadow, 

Conn. 
Lufkln   Bule   Co.,    Saginaw,   Mich. 
Stanley  Bule  &  Level  Co.,  New  Bri- 
tain, Conn. 
Sad  IroniH 
Enterprise    Mfc.    Co..    Phila.,    Pa. 
Sad   Iron«,   Eleetrlc 
Prometheus    Electric    Co.,    The,    236 
East   43d  St.,    New    York. 
Sad  IroniH.  Self-Heatlnfl: 
Duplex    Mfg.   Co.,   40-42   W.   Qoincy 
St.,    Chicago,    III. 
Safety  Raxora 

(See   Baxors.) 
Sand  Paper 

(Sec  Emery  Pai>er.) 
Sanh  Balanee* 

Pullman  Mfg.  Co.,   BocbfHU-r,  N.  Y. 
Sash  Chains 
Bridgeport    Chain    Co.,     Bridgeport, 

Conn. 
Oneida  Community  Co.,  Oneida,  N.Y. 
Smith  St  Egge  Mfg.  Co.,  Bridgeport, 

Conn. 
Sash  Cord 
Carpenter  Sc  Co.,  Geo.  B.,  200-208  S. 

Water   St.,    Chicago,    111. 
Estes  Mills,   Fall  Biver,   Mass. 
Samson  Cordage  Wks.,  Boston,  Mass. 
Silver  Lake  Co.,  Boston,   Mass. 
Sash  Hanfcers  and  Fasteners 
Diehl   Novelty  Co.,   Sheboygan,   Wis. 
Kees  Mfg.  Co..  F.  D.,  Beatrice,  Neb. 
Phenlx  Mfg.  Co.,  34  Center  St.,  Mil- 
waukee, Wis. 
Sash    Locks 
Champion    Safety     Lock     Co..     Oimi* 

eva,  O. 
Gardner     Sash     Balance     Co.,      110 

Monroe   St.,    Chicago.    111. 
Ives  Co.,   H.  B.,  New  Haven,  Coim. 
National   Mfg.   Co.,    Sterling,    111. 
Beading   Ildw.    Co.,   Beading,.  Pn. 
Bussell    St,    Erwln    ijfg.     Co.,     New 

Britain,    Conn. 
Shelby  Spring  Illnge  Co..  Shelby.  O. 
Yale  &  Towne   Mfg.    Co.,    0  Murray 
St.,  New  York. 
Sash     Operating    Devices 
Drouve  Co..  G...  Bridgeport,  Conn. 
Sash   Pulleys 
Grand     Baplds     Haniwnre     Co..    13 

Pearl   St.,   (irand    Kaplds.   Mich. 
Beading    Ildw.    Co.,    Beading,    Pa. 
Sansaice  Staffers 
Enterprise   Mfg.    Co.    of    Pu..    Phlla. 
Sliver  Mfg.   Co.,   Salem,   O. 
Sarlnfcs  Bank 

(Sec  Banks.) 
Saw    Handles,    Cross-Cut 

Ely  Mfg.  Co.,   Tbeo.  J..  (Hrurd.   Pa. 
Saw  Sets  and  Tools 
Atkins   &    Co.,    E.    C,    Indianapolis, 

Ind. 
Disston  &  Sons,   Inc.,    Henry,   Phila- 
delphia.  l*n. 
Morrill.   Chas.,  275  Broadway,N.Y.C. 
Saw    Sharpeners,    Automatic 
notary   FIU-  &   Mac-h.   I'.)..  5S»  Kent 
Ave..    Brooklyn.    N.    Y. 
Sawlnfc        Machines       (Hand 
and   Foot    I'ower) 
BtinifS  Tool   Co.,    Now   Havm,   Conn. 


Saws,    Handy    etc. 

Atkins  St  Co.,    E.    C,    Indianapolis, 

Ind. 
Disston  &  Sons,   Inc..  Henry,  Phila- 
delphia,  Pa. 
Jennings   ft   Co.,   C.    E.,    42   Murray 

St.,  New   York. 
Massachusetts    Saw    Works,    Chico- 

pee,  Mass. 
Simonds  Mfg.  Co.,  Fltchburg,  Mass. 
Saws,  Hack 
Atkins  ft   Co.,    E.    C,    Indianapolis, 

Ind. 
Diamond   Saw    &    Stamping    Works, 

Buffalo.  N.  Y. 
Disston  ft  Sons,  Inc.,   Henry,  Phila- 
delphia, Pa. 
Jennings    &   Co.,    C.    E.,    42   Murray 

St.,   New   York. 
Millers   Falls    Co.,    2S   Warren    St., 

New  York. 
Union     Hardware     Co.,     Torrlngton, 

Conn. 
West  Haven  Mfg.  Co.,  New  Haven, 

Conn. 
Saws,   Keyhole 
Bridgeport     Hdw.     Mfg.     Co.,     The, 

Bridgeport,  (^nn. 
Scales 
Hanson   Bros.,   18  W.   Randolph  St., 

Chicago.   III. 
Osgood  Scale  Co.,  Bingham  ton,  N.Y. 
Pelouse   Scale   ft   Mfg.    Co.,    118    W. 

Jackson   BouL,    Chicago,    111. 
Beading   Hdw.    Co.,    Reading,    Pa. 
Triner   Scale  ft  Mfg.    Co.,   12&5   W. 

21st  St.,  Chicago,   lU. 
Scissors 

(See    Shears.) 
Scrapers,  Foot 

National    Mfg.    Co..    Sterling.    111. 
Screens,  Coal.  Sand,  etc. 
Clinton    Wire     Cloth     Co.,     Clinton, 

Mass. 
Gilbert    ft    Bennett   Mfg.    Co.,    Chi- 
cago. III. 
Ludlow-Saylor  Wire  Co.,    St.   Louis, 

Mo. 

N.  J.  Wire  Cloth    Co.,  Trenton,  X.  J. 

Wright  Wire  Co.,   Worcester,   Mass. 

Screens,  Door  and  Wlndo^w 

Continental      Co.,     1120      Penobscot 

Bldg.,   Detroit,   Mich. 
Scre^r   Drivers 
Bridgeport      Hardware      Mfg.     Co., 

Bridgeport,  Conn. 
Disston  ft  Sons,   Inc..  Henry,   Phila- 
delphia,  Pa. 
Ducharmes   ft  Co.,   Shelbnrne    Falls. 

Mass. 
Kimball  Co.,  C.  J.,  Bennington, N.H. 
May  hew      Co.,     H.      H.,     Shelburne 

Falls,  Mass. 
North  Bros.   Mfg.  Co.,  Phlla..  Pa. 
Patterson,    Gottfried   ft  Hunter,   14U 

Centre  St.,   New  York. 
Stanley     Rule    ft    Level    Co.,     New 

Britain,   (^onn. 
Tower  ft  Lyon  Co.,  05  Chambers  St., 

New  York. 
Tuck  Mfg.  Co..  Brockton,   Mass. 
Screws 
Murray,  Robert,   24   Duaue  St.,  New 

York. 
Reading   Hdw.    <*o.,    Reading,    Pa. 
Scythe     Stones     and    IVhet- 

stones 
Cleveland    Stone    Co.,    Cleveland,    O. 
Pike  Mfg.   Co..    IMke.    N.    II. 
Scythes 

Andrescn      ft      Co.,      Alfred,      1304 

Washington    Ave.,     South    Minne- 
apolis,  Minn. 
National  Cutlery  Co..   Detroit,  Mich. 
Shears  and  Scissors 
.\tlaH  Shear  Co.,   Bridgeport.   Conn. 
Brldgeiwrt      Hardware      Mfg.      Co., 

Bridgeport,  Conn. 
Ilelnisch's    Sons    Co.,    R.,    Newark, 

N.  J. 
Kraut    ft    Dohnal.    Dept.    H,    168   S. 

Clark  St.,   Chicago. 
Sllberstein,     A.     L.,    459    Broadway, 

New   York. 
Sperry  &   Alexander  Co.,   300  Broad- 
way,   New    York. 
WIebusch  ft  Hllger,  Ltd.,  0  Murray 

St.,    New   York. 
WlsH  &  Sons  Co.,  J.,  Newark.   N.  J. 
Sheet    Metal    Specialties 
Kller    \1(k.    Co.,    Canton.    O. 


Sheets,  Iron  and  Steel 

American    Sheet    ft    Tin    Plate   Co., 

Pittsburg,   Pa. 
Shelf  Boxes 
(SkHf  Boxes.) 
Shelf  Ladders 
(See  Ladders.) 
Shot  Gnns 

(See   Guns.) 
Shovels,  Spades  and   Scoops 
Avery   Stamping  Co.,   Cleveland,    O. 
Channon    Co.,    H.,    Chicago,    III. 
Show    Cnses 
Detroit  Show   Case  Co.,   470-490  W. 

Fort  St.,  Detroit,  Mich. 
Grand  Baplds  Show  Case  Co.,  Grand 

Rapids,  Mich. 
Slirns 
U.    S.    Decalcomania    Co.,    154   Lake 

St.,    Chicago,    111. 
Sink  Brnshes,  l¥lre 

Bigelow,   J.    F.,   Worcester,   Mass. 
Sinks 
Mott   Iron   Works,   J.    L.,    84   Beek- 
man  St.,   New    York. 
Sink  Strainers 
Andrews  Wire  ft  Iron  Works,   Bock- 

ford.  III. 
Skate  Sharpeners 
Osbom  Mfs.   Co.,   Cleveland.   O. 
Skates,  Hockey  and  Raclnir 
Johnson,    Nestor.    686   N.    California 

St.,   Chicago. 
Skates,   Ice 
Barney   ft   Berry,   Springfield,   Mass. 
Graham  ft  Co.,  John,  113  Chamben* 

St..  New  York. 
Martin   Skate   Co.,    Boston.    Masia. 
New    York   Sporting    Goodtt    Co..    17 

Warren  St.,   New  York. 
Union  Hdw.  Co..  Torrlngton.  Conn. 
Winslow    Skate    Mfg.    Co..    Samuel. 

Worcester,   Mass. 
Skates,  Roller 
Barney  ft   Bi-rry.   Sprlngtleld,    Mass. 
Cycle  Skate  ft  Sporting   (;oods   Co.. 

87   Park   St.,    New   York. 
New    York    Sporting    Goods    Co.,    17 

Warren   St.,    New  York. 
Richardson  Ball  Bearing  Skate   Co., 

501   Wells  St.,  Chicago,   111. 
Union     Hardware     Co.,     Torrlngton, 

Conn. 
Winslow    Skate    Mfg.    Co..    Samuel, 
Worcester.   Mass. 
Skyllirhts 
Drouve   Co.,  G.,  Bridgeport,   Couu. 
Eller  Mfg.   Co..  Canton.  O. 
Sleds 
Allen   ft    Co.,    S.    L.,    Box   1100   H., 

Philadelphia,    Pa. 
Hunt-Helm-Ferris   ft    Co.,    Harvanl, 

111. 
Sleeve   Boards 
New   York   House   Furnishing   Goods 
Co.,  92  Chambers  St.,   New  York. 
I  Snow  Shovels 

Avery   Stamping  Co..    Cleveland.    O. 
!    Continental      Co.,      1120      Penobscot 
;        Bldg.,    Detroit,   Mich. 
I  Solderlnir   Coppers 
'    Clendennln   Bros.,    Baltimore,   Md. 
!    Turner    Brass    Works,    61    Franklin 
j        St..  Chicago,  111. 

Soldering  Fnrnaces 
I     Hanies  Tool  Co.,   New  Haven,  Conn. 
Clayton   ft    Lambert    Mfg.    Co.,    De- 
troit,   Mich. 
Turner  Brass  Works,  Chicago,  111. 
Spoke   Shaves 
Ohio  Tool  Co.,    Columbus;  O. 
Stanley  Bule  ft  Level  Co.,  New  Bri- 
tain, Conn. 
Spoons  and  Forks 
'         (See   Plated   Ware.) 
I  Sportlnir  Goods 

Cycle  .Skate   ft   Sporting  Goods   C<i., 

;n  Park  St.,   New   York. 
Dra|>er-Mayuard        Co.,       Plymouth, 

N.  H.  ^ 

Folsom  Arms  Co..  H.  ft  D.,  The,  314 

Broadway,    New   York. 
Now    York    Sporting   Goods    Co..    17 
Warren  St.,  New  York. 
Sprlnnr  Hlnires 
(See  Hinges.) 


Sprlngrs 

Tuck  Mfg.  Co.,  Brockton,  Mass. 
Squares,  Steel 

Disston  ft  Sons.   Inc.,   Henry.   Phila- 
delphia. Pa. 
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NlchoUg  Mfg.   Co,,  Ottumwa,  la. 
Sottthinfton  Catlery  Co.,  42  Murray 
St.,  New  York. 
Aquaren,  Try,  Mitre,   etc. 
Ulaaton  &  Sons,  Inc.,  Henry,  Thlla- 

delphia,    Ta. 
Fox,  P.  L.,  432  William  St.,  Bridge- 
port.  Conn. 
Stanley  Rule  &  I^eyel  Co.,  New  Bri- 
tain,  Conn. 
Stable    Flxturea 
Mott   Iron    Worlca,    J.    L.,    M    Beelc- 
man  St.,  New  York. 
Stamplnir,   Sheet    Metal 
Avery    Stamping   Co.,    Cleveland,   0. 
Cleveland     Stamping     &     Tool     Co., 

Cleveland.   O. 
Staple*,  Wire 
Townsend  Co.,   C.  C.  &  E.  P.,  New 

Brighton,  Pu. 
Wright  Wire  Co.,   WorcosttT,  Maas. 
Steel  Ware,  Cooi^iiiir 

'  *        '■        Cleveland,    O. 

it     T<M»l     Co., 


stamping   Co., 


Bridgeport, 


101    Light 
,    84    Beek- 


Cleve- 


Ltd.. 


Avery  Stamping   Cu, 
Cleveland    Stamping 
Cleveland,   O. 
Step    Ladders 
(See   Ladders.) 
Steel 
American    Tulx*     & 
Bridgeport,    Conn. 
Stoekii    and    Dlen 
Armstrong     Mfg.     Co. 

Conn. 
Standard   Tool  Co.,    Cleveland,    O 
Stove   TruckM 

(See  Trucka.) 
Stoves   and   Ransren 
Bibb   Stove    Co.,    B.    C, 

St.,    Baltimore,    Md. 
Mott   Iron   Works,   J.   L., 

man  St.,   New  York. 
WUlard,   W.   G.,   60    Willard   Bldg., 
St.  Louis.  Mo. 
Stovea,    ICleetrlc 
Prometheus    El(>ctric    Co.,    The,    236 
East    43d    St.,    New    York. 
Stovea,  Oil  and  Gasoline 
Briscoe  Mfg.  Co.,   Detroit,  Mich. 
New   York   House   Furnishing  (loods 
Co.,  92  Chambers  St.,   New  York. 
Plume  St  Atwood  Mfg.  Co.,  29  Mur- 
ray St.,  New  York. 
Taylor  &  Boggis   Fdry.    Co., 

Und,  O. 
Strainers,    Kitchen 
Watson- Porter-Watson      Co., 
Unadlila,   Mich. 
Table  llVare 

I  See  Plated   Ware.) 
>les.  Folclluir 
Udell  W^ks.,  The,  1228  W.  2Slh  St., 
Indianapolis,    Ind. 
Tacks,  BrnsM  Head 
American     Ring     Co.,      Waterbury, 
Conn. 
Tapes,  MeasurlnflT 
Lufkin  Rule  Co.,  Saginaw,  Mich. 
Starrett  Co.,   L.    S.,   Athol,   Mass. 
Taps  and  Dies 
Armstrong  Mfg.  Co.,  Bridgeport,  Ct. 
Standard  Tool  Co.,    Cleveland,   O. 
Terne  and  Tin  Plate 
American  Sheet  and  Tin  Piute   Co., 

Pittsburg,   Pa. 
Thlntbles,   Stove  Pipe 
Hawkeye  Pump  Co.,  Washington,  la. 
Ties,  Horse  and  Cow 
Bridgeport    Chain    Co.,     Bridgeport, 

Conn. 
Oneida    Community,     Ltd.,    Onckla, 
N.    Y. 
Tin  Boxes,  Cash.   Bond,  elc. 

Merriam  Mfg.  Co.,  Durham,  Conn. 
Toasters,  Bread 
Harkins  ft  Willis.  Ann  Arbor.  Mich. 
Standard  Stamp'g  Co.,  Maryaville,<). 
Wilson  Toaster   Mfg.    Co.,    Ferguson 
Bldg.,   Pittsburg,   Pa. 
TouflTS,  Machinist 

Barnes  Tool  Co.,  New  Haven.  Conn. 
Tool  Chests  and  Cabinets 
American    Tool    Chest    Co.,    200    W. 

Houston   St.,    New   York. 
Jennings   &   Co.,   C.    E.,    42   Murray 
St.,    New   York. 
Tool  Kits,  Pocket 
Ulery   Go.,.  U.  J.,  9  E.   Warren  St., 
New  York. 
Tools 

(See  Articles.) 
Torches,    Plnntbers' 
Clayton    A   Lambert   Mfg.    Co.,    De- 
troit,   Mich. 


Turner  Brass  Works,  01  No.  Frank- 
lin St.,   Chicago,   111. 
Torches,  Miners* 
McClintock  &  Irvine  Co..   Pittsburg, 
Pa. 
Torchi^s,    Outdoor,    Gasoline 
Berger    Mfg.    Co.,    Canton.    (). 
]    Turner  Brass  Works,    61   N.    Frank- 

Un  St.,    Chicago,   111. 
I  Trowels,  Brick,  etc. 

Disstou  ic  Sons,   Ine.,    Henry,   Phila- 
delphia,   Pa. 
Trowels,  G:*rdon 

Avery   Stamping    Co.,    Cleveland,    O. 
Tree  Guards 

Wright  Wire  Co.,    Worcester,    Mass. 
Trucks,  Hand 
Clark    Co..    lien.    I'.,    The,    Windsor 
Locks,  Conn. 
Trucks,  Nail   Keiir 
Peck     Hdw.     Jk     Aifg.     Co.,     C.     A., 
Berlin,  Wis. 
Trucks,  Stove 
Arcade  Mfg.  Co.,   FriM'port,  111. 
Tublnir,  Steel 
American    Tube     &    Stamping     Co., 

Brldge|)ort,  Conn. 
Shelby    Steel    Tub*-    Co.,    Pittsburg, 
Pa. 
Turn  buckles 

Merrill   Bros.,    Brooklyn,    N.    Y. 
Turn  Plates 
New    Departure    Mfg.    Co.,     Bristol, 
Conn. 
Twines 

(See    also    Cordage.) 
Cariienter  &  Co.,  Geo.  B.,  2U0-2U8  S. 

Water  St.,    Chicago,    111. 
Columbian  Rope  Co.,   Aubura,  N.   Y. 
Estes  Mills,  Fall  River.  Mass. 
Twist   Drills 
(See  Drills.) 
Varnish 

(See  Paints.) 
Varnish  Removers 
Adams  &  Eltlng  Co.,  Station  I,  Chi- 
cago, 111. 
Lucas  &  Co.,  John,  Philadelphia,  Pa. 
Valves  and  Plunarcrs 
Berger  Bros.   Co.,   Philadelphia,   Pa. 
Vases,  Iron 
Mott  Iron  Works,  J.  L.,  84-00  Beek- 
man  St..    New  York. 
Vehicle  Washer 
Ardrey    Vehicle    Washer    Co.,     l:i.sH 
Main.  St.,  E.   Rochester.  N,  Y. 
Ventilators 
Drouve    Co.,    G.,    Brldge|)ort,    Conn. 
Globe    Ventilator    Co.,    Troy,    N.    Y. 
Vises 
Bonney   Vise   &   Tool   C<i..    Philadel- 
phia.   Pa. 
Columbian  Hdw.  Co.,  Cleveland,   O. 
Parker  Co.,  Chas.,  Meriden.   Conn. 
Tower  &  Lyon  Co.,  05  ChamlnTs  St., 
New   York. 
Wattle   Irons 
Andresen  &  Co.,  Alfrwl,   1304  Wnsh- 
ington  Ave. So.,  MinneapoIlK.  Minn. 
Ely  Mfg.   Co..  Th<fO.  J.,  Girard,   Pa. 
W^ajgrons.  Coaster 
Iluht,  Helm.  FerriH  &  Vik,  IlarvanI, 
III. 
WaATon  Jacks 

(See  .lackM. ) 
W^affTons,  Dellvery 
Syoamore    Wagon     Works,    1(»0    Ed- 
ward  St.,    Sycamore,    111. 
Washers 

(See  Bolts  and  Nuts.) 
Washlnir    Machines  | 

Brammer  .Mfg.   Co.,   H.   F.,   14«0  W.  j 
Second  St.,    Davenport,    i"  ' 


Works, 
,     Syrn- 


225    W. 
111. 


Bici 


Mfg. 


In. 
Co.,     Muiiele 


Gla8cr)ck 

Ind 
Paragon    Mfg.    Co.,    543    Monadnook 

Bldg.,    Chicago,    111. 
V.I88    Bros.    .Mfg.    Co.,    1320   W.    3rd 

St.,    Davenport,   la. 


Water  Motors 

(See  Motors.) 
Waste 

I  ,?,*'^»  >*"^»'.  P»"    Ri^'*^'**    Mass. 
I  Weather   Vanes 

Friedley-Voshardt  Co., 104-204  Mather 
I        St.,  Chicago,  III. 
j  W^heelbarrows 

American  Fork  &  Hoe  Co.,  Cleve- 
land, O. 

McWhlnnie      Wheelbarrow 
'        Poughkecpsie,    N.    Y. 

Syracuse    ChUhnl    Plow    Co 
;        cnse,  N.  Y. 
l^hlp  Display  Rack 

I    Enterprise    Paint   Mfg.    C<)., 

Van   Buren  St.,    Chicago 

W^holesalers,    Gen*l    Mdse. 
Butler  Bros.,   Chicago.    111. 
Window  Cleaners 
Smith   Mfg.    Co.,    F.    H.,   48  and  :.»» 
«,$**■    J"h»'K  Court,    Chicagtt,    111. 
Wln«low   Cord 

(S<'e  Sash  Cord.) 
Window  Fasteners 
_     (S«'e    .Sash    LoelcM.  ► 
Window  SlMrns 

(See  Decalcomaula  Signs.) 
W^lre,  Brass   and  Copper 
Plume  &  Atwood  Mfg.   Co.,   20  Mnr 
ra.>    St.,    New    York. 
W^lre,   Barb 

(See  Barb  Wire.) 
Wire  Chains 
(See   Chains.) 
W^lre  Cloth 
Buffalo     Wire    Works    Co.,    BuflTaiu, 

Clinton  Wire  Cloth  Co.,  Clinton. 
Mass. 

Gil»)t»rt  &  Bennett  Mfg.  Co.,  Chi- 
cago, 111. 

Ludlow-Saylor  Wire  Co.,  St.  Louis, 
Mo. 

New  Jersey  Wire  Cloth  Co.,  Tirn- 
ton,    N.   J. 

Wright  Wire  Co.,   Worcester,   Musi. 
Wire  Cutters 

Billings    &    Spencer    Co..    Ilartfoni, 
Conn. 
Wlre-Drawlnir  Machinery 

Wright    Win*  Co.,    Worcester,    Conn. 
Wire  Fences 

(See  Fencing,    Iron  and  Wire.) 
Wire   Goods 

Buffalo  Wire  Works  Co.,  Buffalo. 
N.    Y. 

Gllliert  &  Bennett  Mfg.  Co.,  Chi- 
cago,  Hi. 

Parker   Wln«   (icMNis  Co.,    Worcester, 
Ma*4M. 
Wire  \ailN 
(See    Xalls.) 
Wire  Rope,  Iron  and  Steel 

Wright    Wire  Co.,    Worcester.    Mass. 
\*'lre  Stretchers 

Northwestern   Barb    Wire    Co.,    Ster- 
ling,  111. 
Wood   Scre^Ts 

(See  ScH'WS.) 
l¥ooden  W^are 

Hart  &  Co..  John  M.,  Ashland  Blk., 
Chicago,   111. 

Udell    Works,     Indianapolis,     Ind. 
Wrenches 

Knnies  Tool  Co.,   New  Haven,   Conn. 

Bemis  &  Call  Hardware  &  Tool  Co., 
Springfield,  Mass. 

Billings  &  Silencer  Co.,  Hartfonl, 
Conn. 

Bonney  Vise  &  Tool  Works,  Inc., 
3011-3015  Chestnut  St.,  Philadel- 
phia.   Pa. 

Ci»es   Wrench  Co.,    Worcester.    Mass. 

.\Io88lx*rg  Co.,  Frank,  Attleboro, 
Mass. 

Patterson.  (;ottfrie<i  &  Hunter,  Ltd.. 
116-150    Center    St.,    New    York. 


r>[.,    iFuvenpori,    in.  |        iio-ido    i  enter    wi.,    .>ew     lork. 

White  Lily   Washer  Co.,   Davenport,  I    Tower  &  Lyon  Co.,  05  Clianibers  St., 


lu 
Water    Coolers 

Buffalo  Mfg.  Co.,    Buffalo.   N.   Y. 
Fulper     Pottery      Co.,      Flemlngton. 

N.  J. 
Manning,    Bowman   &  Co.,    Meriden, 

Conn. 
Water   Heaters,   Electric 
Prometheus    Electric    Co.,    The,    23ij 

East   43rd   St.,    New  York. 


New  York. 
,    Vandergrlft    Mfg.    Co.,    Shelby  vlllcs 
!        Ind. 

Walworth  Mfg.  Co.,   128-1.3(5  Federal 

Bldg.,  Boston.  Mass. 
I  Wrlnirers,  Clothes 
,    Glascock    Bros.     Mfg.    Co.,     Mundo, 

Ind. 
j  Yarn,   l^nth   and    Fodder 
I    Colurablnn    Rope  Co.,   Auburn,   N.   Y. 


Mention   Hardware  Dealers'  Magazine  when  corresponding. 
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Repeating  Gallety  Rifle 
fio.  80 


C  HOOTS  sixteen  .22  Short,  .22  Long  and  .22  Long 
*^  Rifle  R.  F.  cartridges.  Take  down ;  Bolt  Type 
Action,  very  simple ;  when  rifle  is  taken  apart,  the 
mechanism  is  exposed  to  view  and  can  easily  be 
cleaned.  Barrel  can  be  cleaned  without  detaching 
from  stock.  Has  a  24-inch  round  barrel;  bead 
front  and  sporting  rear  sights;  varnished  walnut 
s^ock ;  blued  steel  trigger  guard;  aluminum  butt- 
plate  ;  weight,  5i  pounds. 

LIST  PRICE,    -        -    $12.00 


ASK  YOUR  JOBBER -All  leading  jobbers  are  in  position  to  aupplr 
your  wants  at  the  lowest  market  figures.  Send  for  complete 
catalog.    Remember- there  are  no  substitutes  for  the  STEVENS, 


J.  STEVENS  ARMS  &  TOOL  CO; 


P.  O.  BOX  226 
CHICOPEE     FALLS.    MASS. 


CowsrLT   Btm^llS'   WtFKIlKNCl!   TO   ADVKHTISKMENTS    ow   Law  PiUrat. 
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THE  DUCHARHES  &  CO.,*"lgKgs"^u.  s^*^  I  »^p««»««^«»yJ<>s.f.MccoY  co 

New  York  Office:    157  Chambers  Street 


MANUFACrURERa  OF 

HIGHEST  CRAOE 
SCKEW  DRIVEKS, 
SCREW  DRIVER  RrTS, 
NAU  SETS.  ETC. 


Send  for  Catalogue  and  Prices. 

Tested  and  Warranted. 


SIMONDS  MFG.  CO. 

Fltchburg*  Mass.  Chicago*  111. 


MADE 
BY 


There  is  only  one 

Genuine 
StiUsen    Wrench 

and  that  18  made  by  the 

Walivortti 

Manofacturlng 

Company 

See  to  it  when  buying  from 
jobbers  that  they  do  not  give  you 
an  imitation  wrench.  If  your 
dealer  does  not  keep  the  Genuine 
Stillson  wrench,  write  to  tlie 

Walworth  Mfg.  Co. 

128-136  Federal  St.,  Boston,  Mass. 
Park  Row  BoUding.  New  York  Clly 

for  prices  and  terms. 


READING 

Ball -Bearing:      L,a.>vn     Mowers 


HIGH     WHEEL 
HIGH     GRADE 

SIZES 

14,  16,  18,  20  inch 

These  mowers  arc  li^lit, 
easy-running,  strong  and  dur- 
able. They  are  beautifully 
linislied  in  white  and  carniiuc, 
with  gold  striping. 

MADK   BY 


READING  HARDWARE  CO.,  Reading,  Pa. 


NEW  YORK 
96  and  08  Readc  St. 


PIT  1  LADE  LIMIT  A 
617    Market    St. 


CIirCACO 
10 J   Lake   St. 


TICKET  PUNCHES  SJf"»^«XT?,"R- 

Full     Nickel     Platccl,     Assorted 
Fancy  Dies.  ^^  ^^ 

Retails    at    ^Oc 


■ry 


^' 


TOOLEVER  NAIL  CLIPPER 

Cuts  the  heaviest  lyiil  wjth  ^ase. ,  _  jfi£~:'^ 


•  Cuts  tlie  Iieaviest  lyiil  with  case. 

^  ,     Retails     at     ^  1^      lyVjOOQlC 

on    Display  Cards. -■•  ^-^^*  JfiWr-2_^ 


ALITY  WIU  TELL"  which  explains  why  STAR  HACK  SAW  BLADES  j? r,iV;SEJl??' vr 

.^__^_  __^  _     .-_.-, ^r^^:^r-»-'    ^3%,     not  pretend  that  they  are  as  low  In  price  as  oLber  brands  i!i 

"^"^''"^■'^T^vlr'- Ji^"-'^'!^**'^*'^. --'•'■  ^    "*-  V    - '-;.^ /- V  •"'■^     market,  but  do  clalni  that  they  are  by  far  the  moat econom'  al 
vi^. ',,  \^*  »,'i*ml:!^0^*frff^t>/>iii^^  ofanytoute.    You  will   get  full  value   for  your  money   whn 

you   buy   STAR    SAWS. 

UE;RS    PA.L,L3    i;X>MPAXVY,    :2s  warren    street,    new    YORK 

S  3'' 


Nicholson  File  Company  ^ovidmeXf :  i:  s.  a. 


RILES    AIND    RASPS 


PARAGON  PLIERS  and  PUNCHES 

WARRANTED  TOOLS  at  Molt  Popular  Priett 
Crucible   Steel  Nickel  PUted 

Lightest,  Neatest  and  Cheapest 

SIANUFACTUKED    BY 

The  Wm.  Schollhorn  Co.,  New  Havei,  Cohr. 

Makers  of  Rcmard'i  Patents.    Bernard.  ParajM.  U4I 
and  Excelsior  Pliers.  Pandies.  Nippers  and  Dividers. 


TADC  ^N  HARDWARE,  CUTLERY  and  DAIirilT 
J  UDi3  HOUSE-FURNISHING    GOODS  D^^^Si  SOU) 

All  Kintls  nf  Files,    Hasps  nnd  Mecbnnirs'  TonJs  mv   SpeotaUy 

CHAS.   WEILAND 

147-149  CHAMBERS   STREET,  129-131    READE   STREET,  NEW  YORK  CITY 

BRISTOUS  PATENT  STEEL  BELt  UGINfi 

MOST    EFFICIENT    FASTENER    FOR    ALL   BELTS 

Saves  Money  for  User       Makeff  Money  for  Dealer 

Write  for  New  Circular  AA  and  Samples 

THE   BRISTOL  CO.,  Waterbury,  Conn.,  U.S.A. 

New  York.  114  Liberty  St.  London,  23  College  Hill. 

r  THE  BRONZE  POWDffi  WORKS  CO. 

Formerly  CARL  SCHLENK 
Factories :  EUubeth.  N.  J.    Roth,  near  Nnremberf .  Ccmany 

Bronzes    for    Gilding    Akricultural    Implennents. 

Tools  and  Washing  Machines  a  Specialty. 

Send  lor  samples  and  prices.  New  York  Office :  tS  WlUlam  St. 

FRESCO  GOLD   PAINT. 

JOHN     SOMMEIL'S     PEILrtCTION 
RED    CEDAR    FAUCETS 


rirst  Quality  Wai  i  anttvl  l-'iiit-ly    {•'ini>-lied 

Mailc    nut    «.f    the    iJist    Selicted    l-lori.la    Ked    Cedar. 

Only   the  (ii'nuuu-  are  stauu>cd   in    the   \v«Kid,   with   our 

tra.loniark      M\LTi:SK   C  KOSS. 

Write  for  j.riiis  on  all  kin<K  cif  VVoiul  I'aucets. 

JOHN   SOMMER'S    SON 

355-365  CENTRAL  AVENUE  NEWARK,  N.  J. 


Constructed  on  scientific  principles,  it  produces  nails 
of  proper  form  and  eliminates  the  coarse,  ih'ckening  ten- 
Jcnv.c  caused  by  cutters  of  the  shearing  or  biting  principles. 

I  he  GEM  has  stood  the  test  of  time.     IT  ShLLS. 

Ihc  Gem  has  stood  the  test  of  the  U.  S.  Circuit  Court 
of  Appeals,     beware  of  infringements. 

THE  B.  C.  COOK  CO.,  Ansonia.  Conn. 

Temporary  Office :  SOS  Scott  St,  San  Francisco 


COVERT  MFG.  CO. 

TROY,    IN.    Y. 

Auto   Screw   Jack 

/Vo.  SOI  weigiis  7  lbs.  and  will 
lift  3(>00  lbs.,  and  adjusts  in 
height  from  11  to  17  inches. 

No.  503  weiKhs  12  lbs.  and  will 
lift  ^000  lbs.,  and  adjusts  in 
heiglit  from  14  V  to  23^^'  inches. 

For  sale  by  Jobbers  at  Manotactorara'  Prices. 
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THE    STAR    SARKTV    UORIN    RAZOR 


WHY   SHOULD   YOU   SUFFER? 
Be  Yoor  Own  Chiropodist 

Prtcp  gf  .OO.    Full  descriptive  circular  mailed  on  rf^|T!'"i 


Increase  your  Sharpening  Stone  Sales  through  the  medlVm  oi  tlie 

Pike  Selling  Assortments.  s«p!;^^  ^  ,c 
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STEVENS 

ADVERTISING 
CONTEST  MEANS 

"DOUBIE  YOUR   BUSINESS ' 

AND    TRY   TO    WIN 

100    STEVENS    PRIZES 

See   Page   766 

J.  STEVENS  ARMS  &  TOOL  CO. 

P.O.  Box  225. 
CHICOPEE   FAUS.  MASS..  U.  S.  A. 
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TEN    CENTS 
A     COPY 


PUBLISHEDwDANIELTMALLETTat  255  BROADWAY  NEW  YORK 


ONC    DOLLAR 
A      YEAR 


l^nii 


Everlasting  Brazed  Steel 

p.  WALL  MFG.  SUPPLY  COMPANY 

Allegheny*  Pa« 


o  fa 
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riTCHBURG, 
JjASS 

CHICAGO, 
ILL 


Branches 


lOlSIMONTSS 
SAW  CO 

'  CISCO 


ALL    OF    OUR     TOOLS     ARE 
FULLY  WARRANTED 


^t^i-NO       l-M>l 


CA  rAI-OOL'K 


CHAS.    MORRILL,  ?;\"x'i°r^',C 


AY 


EASY    MONEY 

100  per  cent.  Profit 

is  made  in  handling  the 

Ideal  Pinking 
Machine 

Fully    Warranted. 
POPULAR  PRICE.  STEADY  DEMAND. 

Cuts  fancy  edpr>  on  Bilk,  cloth  linings  forla<llfts',  gentle- 
men's or  child ren'«»  clothing,  chamois  leather,  kid, 
morocco  leather,  etc.  Will  alHo  cut  several  (10,  12, 16 
or  more)  thlcknesseH  of  goodA.    Write,  'phone  or  call. 

THE  ROTARY  FILE  A  MACHINE  COMPANY 

Mfra.  of  Labor  Saving  Machines  for  Hard  ware  Trade 
i\:.,  |764  W'uuburg.    5g9  Kent  Ave.  Brooklyn.  N,  \,   i>^i>t-  «• 


sr.sn  ran  catalog 

Drop  Presses 

iUHl 

AUTOMATIC    DROP    HAMMERS 

FOR    FORGING 

BUIll   BY 

The  Walerbury  1  arrel 

Foundry  &  Machine  Co. 

WATERBURY.  CONN.,  U.  S.  /\. 


The  Brand  **OHIO'* 

on  a  Tool  is  a  Safeguard 


against  inferior  goods.      "Ohio"  Tools  arc  the  bet 
money  und  skill  can  produce.      They  h.ive  been  on 
the  market  a  great  many  yc.irs  and  with  t'.ie  exper- 
ienced  mechanic  the    Brand   "Ohio"    has   become  a  synonym  for  **Oualit>."      I  he  Hardware  Mer- 
chant handling  such  tools  make.^  no  mistake  in  recommending  them  to  his  best  customers. 

"Ohio"  Tools  include   PLANES.  CHISELS.   GOUGES.   l)RA\MN(;    KMVIS.  Al  GFB    BITS. 
SPOKKSH.\V'ES.  BENCH  and  HAND  SCREWS.  E  EC.      Every  tool  covered  bs   n  bro.d  ".uaru    .n 
WE  DO  NOT  SELL  CATALOGUE  HOUSES 

OHIO  TOOL  COMPANY,  Columbus,  Ohio;  Auburn,-  N.  ¥.,  (J.  S.  k. 


0©©R  BELLS 

U>  manufH'turr  n  full  line  of  Door  Hells  and  JCsriil   U- 
rons  in  all  finishes.    Write  for  our  descrijnive  e:it'U}iinr 


THE  STHRR 

EAST   HAMPTON. 


BROS.  BELL  CO. 

coyyij  Tici'T 


VJ     IHE    r.KAND 


IF  ITS  OUALi  rV 
YOU    WANT    IN 

WE    ONLY     MAKE    ONE    QUALITY.    AND    THAT    IS    THE    lJh;sr    ON 

—  CARVER    FILE    COMPANY    -  ^'^'^"^^ 


FILES,  "DELTA" 
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October,  1906. 


We  Are  Advertising  For  You. 

In  September  we  commence  talking  to  over  two  million,  nine 
hundred  thousand  of  the  most  intelligent,  enterprising  farmers  of 
our  country  about  the  superiority  of  PITKIN'S  BARN  PAINT. 

The  talk  is  both  interesting  and  convincing.  Such  high  class, 
influential  Journals  as  Orange  Judd  Farmer,  Successful  Farming, 
Up-t6-date  Farming  and  Farm  Life  and  many  others  of  equal  stand- 
ing are  being  used.  This  means  that  those  who  are  able  to  buy 
will  be  reached  and  persuaded. 

Every  advertisement  and  the  whole  follow-up  plan  sends  the 
interested  ones  to  you,  Mr.  Dealer.  It  is  all  so  direct,  vigorous 
and  continuous  that  it  is  simply  bound  to  create  business  in  your 
neighborhood. 

Grasp  your  opportunity — have  a  stock  of  Barn  Paint  on  hand 
when  the  inquirers  come  in  and  you  are  sure  to  make  sates. 
Write  us  for  details  of  the  advertising  plan  and  for  prices,  etc. 

GEO.  W.  PITKIN  CO. 


Pa.if\t  and  Color  Makers. 


Origif\a.tor8  of  Ba.rn  P«Lint. 


FOUNDED   1868. 


CHICAGO.   V.  S.  A. 


HEADQUARTERS— 

Everything  for  the  Automobile 

We  guarantee  satisfaction  in    the   exe- 
cution   of  every  order,  large   or   small. 


MANUFACTURERS   OF 

"CONTINENTAL" 

Auto  Lamps,  Genera- 
tors, Clocks,  Calliope 
Horns  and  Auto  Sup- 
plies. 


SOLE  U.  S.  AGENTS  FOR 

"  BUNCHARD  " 
Famous  French  Horns, 
Pirelli  &Co.'s  Italian  Cable 
and  the  Celebrated  English 
Compound  Air  Pump«. 


Our  complete  128  page  catalogue  for  Hardware  Dealers  will 
be  mailed,  free,  upon  request,  also  our  red  booklet,  illustrating  the 
complete  line  of  ''BlancharcC'  Famous  French  Horns, 

The  Motor  Car  Equipment  Company 


..dDi^bato^or        AUTOMOBILE  ACCESSORIES 

Main  Otflces  and  Warerooms:  65  Warren  Street,  NEW  YORK 


Manaffacturers,  Inmortc 


CownriT   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   ow   Laot   FMii. 
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lOUR  FALL 

BLOUNT  CHECK 

CAMPAIGN 

NOW  is  the  time  of  the 
year  to  push  Door 
Checks  hardest.  IT  No 
package  should  leave  your 
store  without  the  above  seal. 
If  Each  outgoing  envelope 
should  contain  a  folder,  a 
leaflet  or  a  blotter.  If  Put  a 
Blount  Door  Check  display 
in  your  store  window.lTUse 
a  few  good  newspaper  ads. 
ITThere  is  a  neat  profit  in 
door  checks—and  there  is  a 
nice  amount  of  business  you 
can  have  if  you  go  after  it. 

''SUGGESTIONS  FOR  SELLING 
BLOUNT  DOOR  CHECKS'' 

is  a  booklet   that   tells  you  how. 

01  We  furnish  stories,  folders,  blot- 
^  ters,  leaflets,  newspaper  ads.  and 
suggestions  for  window  displays  on 
request  to  dealers  carrying  the  check 
in  stock,     fyrite  us  about  it  to-day. 

The  Tale  &  Towne  Mftf.  Go. 

9  Marray  Street*  New  York  City 


Jv  AxswMBUro  Ai>T9aTiSBVBirTS  it  is  D«siiia9ME  toat  Yo^  MaiiTioir  HARDWARE  DEALEI^'  MA<SAZJN^, 
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Divine's  Gem 
RED  DEVIL  WATER 

IS  GUARANTEED  TO 

Wasii  Bottles,  Imi  CooUng  Fan,  Pol 
SliarpeB  Cutlery,  Ion  Sewing  Macliiii 
lim  Coffee  IDO  and  Biany  other  uses. 

It  is  the  most  useful  article  In  the 
wurUl..  Ouari^teed  to  be  better  in 
every  wuy  than  any  other  Faucet 
Water  Mutor,  and  that  it  will  accom- 
plish the  duties  for  Which  it  ia  in- 
tended. 

PRICE:  Including  Emery,  Pollsh- 
M^nM^x^m  j^^   ^^^    Palley    WheeU. 

Kaucet  Connection  and  Cake  Silver 
Poll8h~|4.00  or  $3.50  and  this  ''  Ad  " 
will  get  one  Motor  complete. 

Bottle  Washing  Attachment, 

Price    .    .    I  .50 

FanandGnari, 

Price    .    .      %M 


Wrltm  forFrmm  Booklet  and 
Tradm  Discount, 

Oar  RefSsrenceM  :  R.  O.  Dun.  Brad- 
street  and  the  Oriental  National  Bank 
of  New  York  City. 


;) 


Dlvflne  Water  Motor  Co^  108-110  Duane  St,  New  York 


SLOYD   or   WOOD    CARVERS'   KNIVES 

For  the  use  of  manual  training  schools,  kindergartens,  cabinet  and  furniture  makers. 

Made  of  finest  cutlery  steel. 
Extra   Finish    with    Brass   Cap    Ferrule. 


No.  d05.     3  inch  blade,  extra  finish,  highly  polished  handle.     List  per  doz.    $6.00 
Write  for  Trade  Discount  and  Carpenters'  Section  of  Green  Book. 

SMITH    ft    HEMENWAY    CO.,   lOa-IIO  Duane  St..  New  Yerk 


THE  SNOW  NAIL  CUPPER  ^^'i.S 

IT  DOSSN'T  CUT  THK  FLESH.     IT  TBIM8  HANO  NAILB. 
IT  RAISES  THE  CUTICLE. 

Clean  the  NaOi. 
Siu«ei  the  Nails. 
Is  Convenient. 

Is] 


It  is  mechanically  perfect.    It  is  made  of  steel  of  the 
highest  perfection.     Its  shape  is  .sclentlflcally  correct. 
Write  for  Booklet  and  Trade  Discount. 

L  T.  SNOW,    108-110  Doane  Street,  NEW  YORK 


SAWYER'S  AXE  AND  HAMMER  WEDGES 

MADE  OF  IBST  OPEN  AD  MALLEABU  nON 


Cl  r c  u 
Complet 
and  Dif 
9(^nt  on  t 
tlon. 


Sawyer  Bett  Hook  Co^  108-1 10  Doane  St,  New  York 


CowsuLT   BUYERS'    REFERENCE   TO    ADVERTISEMENTS    on    Last    Paoes. 
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THE  RUSSWIN  LIQUID  DOOR  CHECK 


MAY  BE  APPLIED  TO  EITHEB  RIGHT  OR  LEFT  HAND  DOORS 
without  reversing  either  the  arm  or  spring.  The  labor  of  reversing  and 
the  possibility  of  error  in  reassembling  the  check  are  absolutely  elim- 
inated in  the  Russwin  Liquid  Door  Check. 

SELECTED   MATERIALS  SKILLFUL  WORKMANSHIP 

CAREFUL  SUPERVISION 

These  are  the  Reasons  for  Russwin  Superiority. 

Advertising  Literature  ujjon  request. 


RUSSELL  &  ERWIN  MANUFACTURING  CO. 


NEW  YORK  CHICAGO 

SAN  FRANCISCO 


New  Britain,  Conn. 


BALTIMORE  LONDON 

PHILADELPHIA 
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**  YANKEE  TOOLS  ^ 


ABE  THE 

NEWEST 

CLEVEREST 

ani 

QUICKEST 

SELLING 

TOOLS 

mi  are 

wnvoirr 

EQUAL  IB 
QUALITT 

ami 
EmOENCY 

PRACTICAL 

USE 

Sold  by 

Leading 
Jobbers 

HAVE  YOU  SEEN 

The  New 
Spiral 

Driver 
No.  35? 


SEND  rot 

'nrankee*'  Tool 
Book 


FdU  line 


■e.  10  «  II  -miTCHKT,  ri^ht  and  left  hand  and  rffrid, 


iKnt-im'- 


■••  IS— RATCHET  with  ting^er  lurn  on  blade. 


■•.  3  I- 
■•.  20- 


rlght  and  left  hand  and  rif;^. 
(heavy  pittern.) 
right  naud  only. 


No.  43-IIUTOMIITIC  DRILL,  for  light  dr'lls  onlv. 


No.  44— RUTOMRTIC  031 LL,  with  adjusuble  tension  on  spring. 


■o.  SO-RECIPROCRTIHO  DRILL,  for  wood  or  meals. 


NORTH    BROS.    IVIFG.    CO. 

phil.ade:l.phia*    pa. 
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Can  be  Seen  at  nearly  Every  Retail  Jeweler's  In  Neiv 
York  City  and  Throughout  the  United  States 

This  superb  catalogue  has  for  34  years  been  the  accepted  leader  of  fashions  and  the  standard 
authority  In  the  New  York  market  for  rellabU  choice  goods,  latest  styles  and  lowest  prices  In 

Jewelry  and  Kindred  Lines 

It  quotes  only  regular  (li»t)  prices,  and  It  la  the  only  complete  work  of  Its  kind  emanating 
from  the  great  center  of  American  industry  and  commerce.  It  llluatrateM  AttraoUve,  Appropri- 
ate and  Profitable 

Special  ^Slde  lines  ^^  tor  Merchants 

Gold  and  Sliver  Novelties,  Toilet  Goods,  Smoking  Sets,  Shaving  Sets,  Fine  Cut  Glass- 
ware, Leather  Goods,  OH  Paintings,  Pine  China,  Copper  Goods.  Manicure  Sets,  Opera  and  Field 
Glares,  Canes  and  Umbrellas,  Pens,  Pencils,  Emblems,  Badges,  and  Thousands  of  New, 
Novel  and  Useful  Quick-selling  Goods  at  Lowest  New  York  Prices. 

WE  SEND  THE  BOOK  FREE  ON  REQUEST 


MANUFACTURERS,   IMPORTERS,   EXPORTERS,  DIAMOND  CUTTERS,  AND  WHOLESALE 

DEALERS    IN 

Watches,  Diamonds,  Silverware,  Qocks, 
Musical  Merchandise,  Etc 


T 
K 
Y 
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Squares  That  Are  "On  the  Square 

FOX'S  ALL  STEEL  TOOLS 

Made  by  Challenge  Cutlery  Corporation,  Bridgeport,  Conn. 
Jill  Are  Absolutely  Accurate. 


ff 


qUALITV    HIOH,    BUT    CAN    BK    SOLD    AT    POPUUIR    PRICKS 

f  Good     enouah 

a 

a 


WIEBUSCH  ft  RUBER,  Ltd.,  Sele  Agents 

9  te  1 5  Murray  St.,  New  Yeric        San  Franelteo  tHfiee,  HUaNSOH  ft  MERTOI 
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"American" 
Halter  Chains 


are  the  neatest,  smooth- 
est and  strongest  on 
the  market,  and  the  snap 
will  not  stick  on  ac- 
count of  rust. 


MANUFACTURED   BY 


ONEIMCOWnaiVITYLTO 

ONEIDA,    N.  Y. 

NIAGARA  FALLS,  ONT.,  CANADA 
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Trump  Reservoir  Ticket  Punch 

Assorted  0 

Dies  ♦ 

or  aU  ^ 

Round  as 

desired*  ^ 


Reservoir  collects  all  pierdags  and  prevents  them  from  littering;  up  floor  or  carpet 
FuU  Nickel  Plated  and  Highly  Polished. 

No.  t489  KEYHOLE  SAW. 


vv\>v»  www  vwvwwv  www 


Catalooue  and  Prices  on  Application. 


The  Bridgeport  Hardware  Manufacturing  Co. 

,.cSS;?rcC'..'^llS^N.v.       Bridgeport,  conn. 


Revolving  Belt  Punches 


TVBB8  FOR  REVOLVING  PUNCHES 

•     •••••••• 

J       t       9        4       S       6        7       8       9 

Write  for  Catalogue  of  HARDWARE  SPECIALTIES 

THE  SMITH  &  EGGE  MFG.  CO. 

BRIDGEPORT,  CONN. 
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Mr.  Retailer 


This  Beautiful  Display  Rack 
Free  and  Prepaid 

-.i-rMT  r^A^N  DISPLAY  your 
Specialties  without 
ist  if  you  specify 

Triumph  Kennel 
Chains  and  Dog 
Leads  in  "A-R" 
(anti-rust)  finish 
only. 

The  above  dis- 
play rack  or  holder 
will  be  sent  you  in 
exchange  for  your 
business  card  and 
name  of  your  job- 
ber. 

THESE  HOLDERS  MAKE  SALES 

Better  Send  Now 

\ 

PURNISHBD    OIVL.Y    BY 

Bridgeport  Cliain  Co. 

BRIDGEPORT,  CONN^Maten 

WIEBUSCH  &  HUGER.  Ltd^      NEW  YORK.  N.  Y. 

DISTRIBUTORS 
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THE  MANY-USE  OIL 


Sells  at  a  Profit  of 
100  to  150^  to  YOU 

THIS    FAMOUS    OE   IS  'THE 
STANDARD  FOR  QUALITr' 


5  SIZES 


2  oz.  Bottle  for  home  uses. 
Large  Bottle  for  office  and  store. 

4  oz.  Can  for  gunners. 

Vi  Gal.  Can  for  Automobiles,  etc. 

5  Gal.  Can  for  Garage  and  Factory. 


THE   MANY-USE   OIL   CO..  N.  Y. 

Makers 

JOHN  H.  GRAHAM  &  CO..  113  Chambers  St,  N.Y. 

Sole  'Selling    Agents 

118  BoltMMHy  London,  E.  C.       123  California  St«»  San  Frandsco,  Cal.        Copenhagen  (Preeport),  Denmark 


AVOIOFTOEI  A 

If  You  Want   Good   Liamp-BurnerSt  Buy^ 


A.L.L.    BRASS 

The  screw  part  or  burner-base  is  covered,  which  protects 
against  fire.  Many  burners  are  made  cheaper  by  leaving  the 
screw-part  open,  so  that  dust,  dead  insects,  or  charred  portions 
of  wick  may  collect,  and,  becoming  saturated  with  oil,  are  liable 

to  catch  fire«        OllFS    DOn'L  Stnd  /cr  our  Catalogu*  of  Burmrt  and  Lam^' 

THE    PLUME    &    ATWOOD    MFG.    CO. 

X.  Feeiorjr:  WATERBURY,   CONN.  ^ 

\^  Murray  St,  NEW  YORK  199  lake  St.,  CHICA€0^< 
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SOLD    BY    ALL    HARDWARE    DEALERS  I 

Improved  Carpenters'  Tools 


Of  the  better  class  of  Bit  Braces  the  line  shown 
in  our  Catalogue  No.  81  is  the  most  Complete. 


Stanley  Concealed  Ratchet  Brace 

No  projections — complete  protection  for  the 
Working  Mechanism. 


Stanley  liule  ^  Level  Co. 

^ew  Britain,  Conn,,  U.  J.  A. 


NEW  YORK  OFFICE  AND  EXPORT  DEPARTMENT 

107  CHAMBERS  STREET,  NEW  YORK 


r 
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CHAMPION  SCREW  DRIVERS 


£very    Blade    Tested    to    Split    ql    Screw    Head 


Avoid  imitations  of  Champion  Screw  Drivers. 
None  genuine  without  the  name  ^'Champion/' 
which   is   our   trade-mark    and    guarantee. 


MANUFACTURED    BY 


Toiw^er   (El   Lyon   Co.,     Neiw'  YorK 


Lnion   Hardware  Company 

TORRINGTON*    CONN.*  U.  S.  A. 

New  York  Offlec,  M  Ckambers  Street*  tat  dMrge  of  TOWEK  A  LYON  CO. 
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Samson 
Spot  Cord 


is  warranted  free  from  im- 
perfections of  braid  or  finish. 
The  COLORED  SPOT  is 

our    TRADE    MARK,    used    only    in     this     extra 

quality  cord* 


Why  is  SAMSON  SPOT  CORD  the  best  sash  cord? 

FIRST— Becaofe  It  U  made  of  extra  qtiattty  itock. 

SECOND— -Became  it  U  Inspected   and   guaranteed  iree  from   bad  spttdngi  or 

rough  braldlng« 
THIRD — Becatige  tests  show  that  It  wears  three  times  longer  than  the  best  chain 

and  forty  times  longer  than  the  rough  cords  so  often  found  on  the  market. 

Why  carry  SAMSON  SPOT  CORD  in  stock? 

FIRST — Because  you   have  lots  of   customers  who  really  want   the  best   sash 

cord,  and  are  willing  to  pay  a  fair  price  for  It* 
SECOND — Because  many   architects  have    now  given   It  ten  years'  trial*  and 

are  specifying  it,  and  the  builders  want  It  quick. 
THIRD — Because  you  will  feel  the  saaie  pleasure  In  handling  that  we  do  in 

making  an  article  that  thirty  years'  experience  has  proved  to  be  the  best 

of  Its  kind. 

Wt  are  glad  to  send  full  line  of  samples  of  our  Sash  Cord  and  other  Braided 
Cords  and  Catalogue. 

SAMSON  CORDAGE  WORKS 

BOSTON,  MA55. 
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ELECTRICIANS'  TOOL  CHESTS 


:BI,SCTRICI4^S'  TOOI,  CHJSST,  No.  IOOO 

This  Is  a  portable  Tool  Chest  and  can  be  conveniently  carried  In  the  hand.  It  Is  made  of 
CbeatDUt,  with  locked  corners,  filled  and  varnished ;  has  lock ;  box  hinges :  brass  plated  elbow 
to  support  lid,  when  open;    brass  plated  lifting  handle   and  two  trunk    clasps,   to   hold   lid   In 

f>lace   when   carried   by   hand.      Inside   measurements,    17    ins.    long,    5%  MWAmA    A«4»k    t9  7R 
ns.   wide,   5    ins.   deep. ; . rnCC,  CaCD*  9Z«f  8 

MI^SCTRieiANS'  TOOJ,   CHMST,  No.  lOOl 

The  No.  1001  is  the  same  as  the  No.  1000,  except  the  inside  measurements,  which  are  21 
ins.  long,  6V^  ins.  wide,  and  7  ins.  .deep  inside PtICC    CSCh    S3*20 

^°,v3[P5?_  'Sl^.l^^".  S^  A»«:_?^«i«^-  Packed  tour  in  a  crate.  No.JOOl  weighs  11  lbs.  crated. 


Weighs  39^   lbs.   not  crated. 


Weighs  6  lbs.  not  crated. 


^^'^;fi^^fS'-"  C.  B.  JBNNINOS  <t  CO.,  ''¥r^%o^iT'^ 


RK 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Pages. 

Digitized  by 


Google 


ZOl^Ol 


HUSTLER 

ASM  SIFTER 


n 


by  advertising  these  Sifters  in  the  following  standard  publications  : 
Modern  Prisdlla  Colliers' 

^^   Harper's  Bazar  Scribners' 

J>   Country  Life  in  America  Review  of  Revie%vs 
Good  Housekeeping        Literary  Digest 
Saturday  Evening  Post    New  York  Magazine 

DOIN'T     DELAY     YOUR     ORDERS. 


Youth's  Companion 

Delineator 

Reader 

Ladies'  Home  Journal 

Current  Literature 

Everybody's 

Harpers'  Magazine 

Cosmopolitan 

American  Magazine 

and  many  others. 

MANUFACTURED  ONLY  BY 

315  PARK  AVENUE, 


Q  rlILL  DRYER  CZCJ*  Worcester,  mass!  q 

NEW  YORK  OFFICE,  ST.  JAMES  BUILDING.  1133  BROADWAY.    Td.  3022  Madison.  P0 

OEaouai— locaoi  lo^ 
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Hill's  Famous 

CLOTHES 


MANUFACTURED  ONLY  BY 


recognized  the  world  over  as  the  best  designed,  best  constructed  and  most 
popular  Dryers  ever  manufactured,  for 

Lrown,  Housetop^  Balcony  or  Pire  Escape 


o  o 

D  D 


HILL'S  "CHAMPION"  DRYER  FOR  THE  LAWN. 

Over  Half  a  Million  in  Use  and  Not  a 
Dissatisfied  Customer. 

The  Reel  is  made  of  best  material  throughout.  It  is  self-fastening  and  locks  to  post 
when  in  use.  and  being  made  separate,  can  be  easily  removed  when  not  in  use.  The  post 
sets  in  a  socket  in  the  ground  and  can  also  be  removed,  thus  leaving  no  obstruction  at  all 
on  the  lawn  between  wash  days. 

Fitted  with  either  wood  post  painted  or  steel  tubing  post  galvanized. 

ALL  CASTINGS  OP  BEST  REPINED  MALLEABLE  IRON  AND  GALVANIZED 

Extensive  advertising  brings  us  inquiries  from  all  sections  which  we  refer  to  dealers 
who  sell  our  Dryer.     Are  you  a  dealer  in  Hill  Dryers? 


U  HII    I      riRVFI^  r^^^     315  PARK  AVENUE, 
O  ■    ■■■-■-  ■--^r%   ■    ■— r%  ^-'V-F*  WORCESTER,  MASS.   0 

^X        NEW  YORK  OFPICE,  ST.  JAMES  BUILDING,  1 1 33  BROADWAY.    Td.  3022  Madbon.  Pt 

^OE=^aOEaoEaEaoEaoE^=io^ 
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LANDERS,  FRARY  &  CLARK,    -    New  Britain,  Conn. 
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INDIA 
OILSTONES 


Sharp  and  Qffick 

Made  in  fifty-four  different  shapes 
and  sizes,  and  in  coarse,  medium 
and  fine  grits.  Special  shapes  and 
grits  to  order. 

FOR  MACHINISTS'  and 
MECHANICS'   TOOLS 

Every  Stone  Guaranteed  to  Give  Satisfaction 

Uniform  Grit  ^•         Wonderful  Durabilitx 

India  Wheels  furnished  from  1-4  to  10  inches  diameter,  1-16  to  2 
inches  thick,  same  quality  as  stones 

India  Oilstones 

are  manufactured  by  NORTON  EMERY 
WHEEL  CO.,  Worcester,  Mass. 

Sole  Selling:  As:ents 

Pike  Mfg.  Co. 

PIKE,  N.  H.,  u.  s.  A. 
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Your  Holiday  Goods 


Be  fair  to  yourself.  Sec  our  lines  before  you  buy. 
It's  easy  to  do  so. 

All  our  samples  (not  merely  a  few  trunks  of  *' pick- 
ings") are  near  to  you — ^for  we  show  them  oomplete 
in  each  of  these  six  cities : 

NEW  YORK  BALTIMORE 

CHICAGO  ST.  PAUL 

ST.  LOUIS  DALLAS 

Also  at  your  own  desk  with  our  October  catalogue 
in  hand,  you  can  see  the  same  complete  showing 
and  the  same  net  prices  in  plain  figures  ^s  on  our 
sample  floors  right  now. 

To  order  at  your  own  convenience  from  the  net 
price  and  other  essential  facts  we  give  for  every 
item,  and  then  to  check  the  goods  by  the  same 
printed  matter — could  you  make  yourself  any  surer 
of  owning  your  holiday  goods  right  ? 

Anyway,  dont  shrink  your  profits  by  paying  more 
than  we  quote  for  the  fall  and  holiday  goods  in  our 
October  catalogue — No.  KsS?,  and  yours  for  the 
asking. 


BUTLER  BROTHERS 

Whakfilera  of  General  Mcrchandlte 

NEW  YORK        CHICAGO        ST.  LOUIS        r'^JSJ^^"') 

Samples  Houses:   BALTIMORE— DALLAS— ST.  PAUL 
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UDEU  HOUSE  FURNISHINGS 

will  be  greatly  in  demand  during  the  next  three  or  four  months. 
HAVE  YOU  PLENTY  IN  STOCK? 

Write  at  once  for  catalog  showing  the  largest  and  best 
selling  assortments  on  the  market.    Don't  delay. 

House  Furnishings,  Bathroom  and  Medicine  Cabinets, 
Commodes,  Woodenware,  Step  and  Extension  Ladders,  etc. 

THE  UDEU  WORKS,  1238  w.  28th  SU  INDIANAPOUS,  U.  &  A. 

Eastern  Representative :    W.  A.  STOKES  &  CO.,  30  Warren  St.,  New  York  City 


. 


THB  BEST  YBT, 
NO.  to. 


THB 
VO.   1. 


THB    NO.    8, 
WITH    FOOT   POWKR. 


roR  SETTme  tvbular  and  UFimoArat  rivets 

This  Line  ef  Riveters  Is  Guaranteed 

To  be  made  of  MALLEABLE  iron  and  to  be  free  from  imper- 
fections in  worlcmanship  or  material. 

PROVE   IT  TO  YOUR  CUSTOMER? 

Well  try  this;  throw  one  on  the  floor  (it  our  risk),  thea  treat  say 
cs»t  Iron  riveter  the  same  (at  your  own  risk)  snd  see  if  it  doesn't 
result  m  s  ssle  sad  abATISFIED  CUSTOMER. 


ORDER  BY  NAME. 


SOLD  BY  ALL  JOBBERS. 


MADE  ONLY  BY 


F.  H.  SMITH  MFG.  CO.,  Chicago,  U.S.A. 
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We  Stick  to  Quality 

Always 

FALL  LEADERS 

Are  the  main  features  of  our 
October  net  price  Catalogue, 

Which  Would  You  Ghooso 

A  one  coated  or  two  coated  Enameled 
Ware  providing  the  price  was  the  same  I 
Compare  our  price  on  our  different  line§ 
with  what  you  are  now  paying. 

Our  wares  are  backed  by  our  reputa- 
tion for  quality,  which  has  stood  the 
test  for  nearly  half  a  century. 

One  cent  postal  inquiry  will  bring 
you  this  catalogue  monthly. 

Tho  Jaooh  Vollrath  HaRifaotarhg  Compaay 

SHEBOYGAN  CHICAGO  NEW  YORK ! 

Works  and  Ex*eytl«o         I7B>I77.E.  Lak*  Strest  SB  Warron  Stre«t 

puioa  Salof  Dapartmoat  34-36  N.  Moor*  Stroot 
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VROOMAN'S  PEERLESS 


PATENT   SANITARY 


SINK  STRAINERS 

Are  now  made  and  distributed  by 

THE  ANDREWS  WIRE  AND  IRON  WORKS 

ROCKFORD.    ILL. 

Sold  your  orders  direct  to  them  for  either  PLAIN  TIN.  JAPANNED  TIN  or 
VITREOVS  ENAMELED. 


KEEPS 


SINK 


Dtmty 
Qmdity 
DorabOity 
CLEAN  Adaptability 


NEAT    AND    VERY    ATTRACTIVE 

CAN  BE  USED  IN  ANY  SINK    Wm   STAND 


It*  Utility  BLod  Superiority  a.r*  Well  Known 

We  are  also  makers  of  a  laige  line  of  wire  good*. 

Wire    BasKets 

Por  every  purpose  wlkerc  free  circ«iltLtio«  eff  air  is  needed 

BuMhml  BaMkmt,  N:  95»2. 

Half  BuMhml  BaMkmt,  Mo.  95'/.  ^  ,       . 

Made  of  one 

Made  of  one  ich  mesh  cloth 

inch  mesh  cloth  ^  oo®  V^l 

,  „             .      ,  No.  18  Wne. 

(all  one  piece).  Top  Eimr  No. 

No.  14  Wire.  Wire  (J^  inch). 

Frame    work  ^^Tr^l 

.    .         ...  >na    1*  ra  me 

and   drop    bad  VireNo.  6. 

handle.    No.   0  As  shown  in 

Wire  (•/„  inch).  [lustration  this 

The  Whole  Basket  Galvanized  after  ^Jd^  with  t^o 

it   is   made,    thus   uniting   all    the  side  drop  handles,  fitted  with  imOI  roll  handles. 

wires.  Galvanized  after  making. 

ANDREWS    WIRE    AND    IRON    WORKS 

FACTORY  STREET  ROCKFORD.  ILL. 
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************* 

^    THE    GEIMLJIIME    KA.IVIPFE    ^ 


STAR 

Safety  Razor 

Price  $1JI 


THB  BLADE. 

niree  Stars  for  Shavers 

'^■^        THE  RAZOR. 

THB  CASE.                 4 

^ 

OOMB    things,    though    old.    have 
^    never  been  improved  upon.  Sun-           A 
\-/    light  U  still  the  best  light  and       '^■T 
The    Star    Safety    is   sUll    the    best         ^\ 

JC 

F^ 

. 

razor. 

.^^ 

New-fangled  fad  rasors  and  cheap 
imitations  of  the  Star  have  come  and           A 

^■r 

^ 

gone,  but  after  the  80  years  that  the       '^•r 
SUr  has  been  in  use,  it  is  still  the         ^ 

best  shaving  instrument  man  has. 
This   U  because   the   Star   Safety 

A 

^W^ 

rasor    is,    first,  built    upon    correct           ^ 

^ 

principles,  and  second,  made  of  the       "^Bp^ 

very    finest    materials.       The    Star         ^K 
blade  is  hand-forged  In  the  old-fash-        .^  ^ 
ioned  way  from  the  finest  razor  steel. 

A 

*iAr 

ground   concave  and   tempered  by   a            A 
process  peculiar  to  Kampfe  Brothers.       <^^^ 
The  Star  process  makes  the  kind  of         ■■ 

^\ 

razors   that   are   handed   down   from         ^^ 
grandfather  to  father  and  son. 

A 

^^^ 

The  Star  Blade  can  be  honed  and           « 

jr 

stropped  more  easily  and  better  than       '^^^ 

r^ 

the  old-fashioned  razor — if  our  pat-        ^K 
ent  Star  Stropper  is  used.      A  blade         ^^ 
that  cannot   be  honed   or   stropped, 
cannot  give  you  the  velvety  shave  of            » 

. 

.^^ 

^■T 

a  Star.     The  Strop  puts  a  finer  edge       ,^^^ 

^ 

on  a  blade  than  can  be  done  by  any       ^^ 
sort  of  grinding.     Naturally  this  fine         r\ 
edge   is   dulled  by    one   shaying,    so 

A 

that  a  razor  blade  must  absolutely  be           a 

^^■r 

stropped    for    each    shaving    if    the       ,^^^ 

^ 

shayer  is  going  to  get  the  best  kind       ^r^ 

of  a  shaye.                                                    ^^ 

* 

KAMPFE 

BROS.               ^ 

8- 12     Reade     Street,    New     York 

••••••••••••• 
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Thb  b  a  apeeamm  of  oae  of  ov  •dTortiMiiiofits  which  regularly  appear  in  aU  leadinir  pnbUcationa.  AH  results 
thcrtfrom  are  rafarrpd  to  thodoakr  in  lAe  town  fgom  whence  they  come.    Send  for  Booklet  with  trade  pricaa 

Fi 

■oik 

IKMdiloCo 

■ea^ 

Pair  in 
Carbo-N 


"Hints  on  ShaTlng"  Free,  and  also  make  you  a  proposition  whereby 
we  will  arrange  with  your  dealer  that  you  can  test  and  use  one  of  these  razors  withovt  any  riak 
or  obligation  on  your  part.  The  booklet  illustrates  the  correct  razor  position  for  every  part  of  the 
fiice,  and  giveti  much  needed  Information  to  ail  self-shavers.  The  Carbo-Magnetic  rnzor  is  for  sale 
by  most  good  dealers  who  guarantee  it  to  give  3,650  perfect  ahavea— we  back  that  guarantee. 
Send  for  book  to-day.  Yixm.  of  A.  L.  SILBEl^iiTEIN.  459  Broadway.  N.  Y. 


WE  WILL  PREPAY  any  quantity  of  our  POCiCET  KNIVES,  BUTCHERS' 
K\1\'ES,  SCISSORS,  RAZORS,  and  RAZOR  STROPS  to  any  responsible  dealer 
in  the  United  States,  and  after  60  days'  trial,  if  you  do  not  find  that  they  are  su- 
X^noT  to  the  line  of  cutlery  you  are  carrying,  you  , may  return  them  to  us  at  our 
expense. 

W.  R.  CASE   4S:   SONS, 

Bradford,  Pa* 


CeiravLT   BUYERS'    REFERSNCE   TO    ADVERTISRliENTS    ok   Lact   Paom. 

Digitized  by 


Google 


1 


October,  1906.  HARDWARE  DEALERS'  MAGAZINE 


599 


•When  a  man  wants  a  Razor  for  his 
own  use  he  wants  a  good  one. 

There  does  not  exist  any  better  than 
Klas  Tornblom's  X-ray  Razors  of  the 
oldest  and  most  genuine  manufacture  of 
Eskilstuna,  Sweden.  They  are  of  the 
most  unexcelled  quality  and  finish  and 
are  fully  warranted. 

Our  imported  Swedish  Buck  Saws  are 
fully  warranted  against  flaws  or  being 
too  soft  or  too  hard,  and  are  made  of 
the  purest  steel  with  thin  back. 

They  are  sold  blades  only,  or  complete 
with  Red  Frames  and  Tinned  Rods. 
Sample  of  these  free  on  request. 

Write  at  once  for  full  particulars. 
Yours  truly, 

ALFRED  ANDRESEN  &  CO. 

13M  Washinston  Ave.  So. 
MINNEAPOLIS.    MINN. 


THE  SHAVEZY 


'  Instantly  changed  from  right  to  left. 

Is  the  best  and  a  Cheap  Guard. 
Get  my  prices  ^  which  cure  right. 

T.   WEISS.   Sole  Ma.nuffa.cturer 
297  Taaff«  PlAoe»  BROOKLYN.  N.  Y. 


WITH  12  BlIDES-  »•  ^^iS^^S^T^^y^^^ 


THE  IMERICAN  SAFEH  RAZOR  CO. 


I*  AHMWSUirO  ABVXKTUSMBKTt  IT  IS  DwhlABLB  VKKT  Y«U  MrtCTXOK 'HARDWARE  DEALERS'  M^9^^^^ 
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Ybs,  Sin 


for  stropping,  all  compact  inhan 
good  margin  of  profit  to  the  deal 

Wo   wUI  gumrmniBB  you 


The  amount,  of  course,  depen 

Let  us  tell  you  how  this  raz 
the  above  sum..  More  than  one 
gested  our  guaranteed  plan  of  he 
We  have  some  dealers  who  have 
an  average  of  $250  every  week  s 
each,  and  this  without  risk.  Not 
business  on  other  goods  in  pn 
Junior"  Razors  is  what  did  it. 

OBmmuntomtB  wtth  fM 

THE   GEM  CCr 
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as 


I  Win 
tlie 
Trade 


Less  than  two  and  one-half  years  old  and  nearly  a 
million  sold  to  satisfied  customers. 

It  moves  from  stock  rapidly — no  long  investipent— but  money  and  profit 
quickly  return.  Each  outfit  thoroughly  guaranteed  as  to  finish  and  workman- 
ship.   Hardware  dealers  are  building  a  sound  business  upon  the  "Gillette." 

12  Blades,  24  Kmo  Cnttinf  BdfM  of  PiflMt  5tMl.    Eack  Blada  Will  QIvc  20  to  40  5havet. 
SUndard  Razor  Set.  Triple  Silver-Plated  Han- 
dle  and   IS    Blades,   in    Handsome   Lea*^"' 

Case    

No.  461,  Combination  Set,  Standard  Razor 

Blades,  Telescope  Badger  Hair  Lather  Bi 

and   Stick    Shaving    Soap    in    Silver    PI 

Holder,  in  Leather  Case 

No.  460,  Combination  Set,  Standard  Razor 

Blades,  Badger  Hair  Lather  Brush  and  S 

Shaving   Soap  in   Silver-Plated    Holders 

Leather  Case  , ...., 

guadmple  Gold-Plated  Set,  with  IS  Blades.! 

Sterling  Silver  Set.  with  IS  Blades 

Other  Combination   Sets   in   Silver  and   ( 

up  to  ^ 

Extra  Blades,  per  package  of  Ten 


SUndard  padcages  of  10  blades,  having 
edges,  for  sale  by  all  dealers,  at  the  unif 
!  60  cents  per  package. 
Send  for  catalogue,  handsomely  illustrate 
ig  other  sets  in  Silver  and  Gold. 

No  BladM  Excfaanffod  or  Retharpened 


\  Most  Wonderful  Steel 
Blade  in  the  World  I 

>  Hinges  That  Rust,  No  Clasps  That  Break, 
No  Springs  That  Weaken,  One  Sturdy 
Frame  of  Mechanical  Perfection. 

EW  COMBINATION  SET  with  razor,  in- 
:  soap  and  brush  in  silver  holders,  is  a  boon 
traveling  man. 

ply  all  dealers  with  booklets,  signs  and  hangers, 
iding   Hardware    dealers    are 
"The  Gillette"  a  trade-leader. 


Gillette  Sales  Company 

244  Times  Building,     -      NEW  YORK  CrTY 
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Mr.  Deaiers 


ADVERTISED  GOODS  sell  best.  The  following:  is  a  specimen  of  our 
tail  and  winter  Radiumite  mag^azine  advertisement.  The  de  Luxe 
rets  should  be  ordered  now  for  holiday  trade.  (Each  set  in  hp.'^d-* 
some  leatherette  compartment  case).  Ttie  free  razor  assortments  are  also 
tremendous  holiday  sellers.    (Display  stands  furnished). 

WRITE    FOR    DESCRIPTIVE    CIRCULARS    AND    PRICES 


The  Famoas  Radiumite  Diamond  Honing  Pattern 

Actul  2-Inch  wMtharalledt«lMlar  strop  Adnal  2H-liich  width  applied  t»  de  Laze  Strop 


Patented  July  31,  1906 

The  Radiumite  Diamond  Honing  Pattern  is  patented.     It   is   this  pattern  which    hones   the    razor   while 
tne  Uiter  is  beinM  atr«.pped. 

Thus  harmful,  gritty,  glistening,  or  pasty  compositions,  with  which  all  other  self-honing  strops 
are  coated,  are  not  applied  to  Radiumite  Strops.  The  Radiumite  is  thus  the  only  perfect  honing  Strop 
in  the  world,  and  a  man  would  be  as  foolish  to  purchase  a  strop  that  •will  not  hone  as  to  buy  a 
saw  without  -eeth. 

Note  the  beauty  of  the  patterns,  the  mathematical  preciseness  of  the  diamonds,  and  their  scientific 
arrangement.  No  strops  in  the  world  are  as  handsome  as  the  Radiumites,  and  they  are  known  as  sneh 
at  a  glance.    Look  for  the  Radtamite  Diamond  Honing  Pattern  on  one  aide  of  the  strop.    Buy  no  other. 

Vvith  the  Radiumite,  you  can  not  only  put  a  keen,  perfect  edge  on  all  vonr  old  razors,  making  them 
shave  delightfally,  but  it  will  keep  any  razor  in  perfect  shaving  condition,  without  having  to  take  it  to 
a  barber  to  h^ve  it  honed.  t^  ,         .  . 

We   are  making  two   great   offers    for   the    Fall   trade,  which  should  be. accepted  at  once. 
IF  YOUR  DEALER  CANNOT  SUPPLY  YOU.  send  direct  to  us.  and  we'll  mail  the   goods  direct  to  you. 


RADIUMITE   DOLLAR    STROP 
and   FREE   RADIUMITE    RAZOR 


*1 


IF  YOUR  DEALER  CArT  SUPPLY  YOU, 

send  $1.10  to  us,  we  will. 

The  razor  is  a  fine  Radiumite,  hand-forged, 
and  hollow-ground,  with  a  single  shoulder.  It  is 
a  nerfect  shaver. 

The  strofj  is  a  light  single  Radiumite.  with  Dia- 
mond Honing  Pattern,  and  a  fine  finishing  side.  It 
has  a  handsome  nickel  military  handle  and  swivel. 

Secure  this  set  to-day.     Your  dealer  first,  then  us. 


RADIUMITE  SPECIAL  SET] 
DE    LUXE    RAZOR   and    STROP 


IF  YOUR  DEALER  DOES  NOT  CARRY  THIS  SET, 

send  $3.15  direct  to  us. 

The  special  De  Luxe  Razor  is  hand-forged  and 
hollow-ground,  having  double  shoulder.  It  is 
beautifully  polished  and  finished. 

The  strop  is  a  large  double  Radiumite,  with 
Diamond  Honing  Pattern  and  beautiful  finishing 
side.    It  has  a  heavv  nickel  military  swivel. 

In  handsome  leatherette  compartment  case. 


THE  ra^diuiviixe:  C0]VIF»AIVY 

97-9»-101     S.    CLINTON      STREET,    CHICAGO,     ILL. 
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The  lalest  and  best  thing  in  Salety  Razors,    One  day's  Purchasers  Are  next 

day's  EnthnsfasMc  Advertisers. 

e 

.UTO  STROP 
SAFETY 
RAZOR 

nted  In  U.  S.  and  foreign  countries 

is  a  combination  in  a  small,  neat, 
strong  and  durable  structure  of  a 
wonderful  automatic  stropping  device 
in  a  safety  razor.  The  blade  is  not 
removed  for  stropping,  cleaning  or 
for  any  other  purpose  until  it  is  to  be 
discarded  for  a  new  blade.  Gives  a 
safe,  cool,  smooth,  close  or  medium 
shave  at  will,  because  the  blade  is 
always  in  a  sharp,  perfect  condition. 

Easily  cleaned  c/ean  in  an  instant. 

Stropping  is  done  automatically  in  the  expert  barber  way 
by  mechanical  means  which  are  sure  and  scientific  in  the  hands 
of  an  inexperienced  man. 

This  razor  will  shave  as  i/vell  wlthoot  stropping 

as  any  other  safety  razor  and  infinitely  better  with  it. 

It  is  easier  to  strop  this  razor  than  change  the  blade  in  any 
other,  and  each  automatic  stropping  saves  a  new  blade. 

Twelve  blades  last  a  lifetime. 

We  want  representative  houses  in 
every  city  to  handle  the  AUTO  STROP 
SAFETY  RAZOR  and  push  ite  sale  vigor- 
ously. There's  money  and  solid  future 
bustaiess  tai  it. 

For  particulars,  printed  matter,  etc.,  address 

AUTO  STROP  SAFEn  RAZOR  GO. 

Sole   Manulactiirers 

350  Broadway,        New  York 


NO    HONING 
AUTOMATIC  STROPPING 
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ViliAGll  IBIACKSMI 


•SoPTKi^Etjjf:;?^5NSow&Tx>tK»y6VERFiMPOtfr 

NARDBRITTIX  KN I  FEBREAKSlN-AOOZer/PlECES 
A:UrTLEHAKD'WirH'lT.  AHYBOPYKrlOWe-THlS . 


IFFERENCe. 
VMeH'You-PRY- 


AVifrA6&BlAgCSWrW'WAK0TeMPEI?EDKl<tFETEriPEREP<^  CftAt:  FlRE 
fNAMOvEif^^f^WiLLBeNOAMir&ANO'Bl^EAK-UNDERSTflONO-FllEJi^ 
4jjO;Stel^«M  STBBU —  -^ 


STRAW,  BUFFALO  GRASS 
a/icf  CANE  HAY 


are  not  cut  so  easily  with  a  smootb-edi^e  tiay  knife  as  witb  a  Sickle-Edge  Hay  Knife. 

THE  IWAN  SICKL&EDGE  HAY  KNIFE  costs  tlie  farmer  a  few  cents  more  tban  a  smootii- 
edge  knife,  but  gives  better  service  and  remains  sbarp  longer. 

ONE  DOZEN  IN  A  BOX. — Will  you  send  your  jobber  an  order  for  a  dozen;  and  prove  our 
claims  of  larger  sales  and  better  profit? 

IWAN  BROTHERS,  Streator,  IlL 

Manufacturer*  aUo  of  Post  Mole  Jtuger;  Tile  Drain  Cleaners,  Volcano  tteoololmg 
Chimney  Tops,  Tiling  Spadee  and  Wire  Conductor  Pipe  Hangers, 
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"ANCHOR"  ^  CARVERS 

MANUPACTURKD    BY 

LAMSON  &  GOODNOW  MFG.  CO.    gstabusied  tu? 

THE   NAME    THE    GUABANTEE    OF    QUALITY 

Sold    by   the    Ueadina    .lobbers   of    the   United    States 


25« 
Pafieras 

to 
Select 
From 

Plata  an* 


No.  8047  Grain  Csllulold  BterllnB  Silver  Monntlng* 


WITH 

STAC 

BONE 
WALRUS 

IVORY 

CELLULOID 

IVORIDE 

COCOBOLO 

aBd  EBONY 

HANDLES 


No.  0102.    Fire  Piece  Set  Gentdne  Stag  Handles 


2^  ^''^^■iiiiiaii 

Do  not  Delay 
Look  Us  Up  To-Day 


The  Line  that  Gives 
Perfect  Satisfaction 
to  Your 
Customer 


Factory 


SHELBURNE  FALLS 
MASS. 


New  York  Oflloe 

OAKMAN  BROS.  CO. 

45       MURRAY      STREET 


WRITE    FOR    CATAUMv 
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Gifts  that  are    ever  before 
you  will  keep  alive 
the  pleasant  memories 
of  friendship  the  longest. 


WISS 


HOLIDAY 
GOODS 


The  most  complete  line  of  useful,  attractive  and  beautiful  holiday 
sets  of  shears,  scissors  and  razors  ever  offered  to  the  trade.  Prices  range 
from  $6.25  to  $144.00  per  dozen  sets.  Every  set  designed  to  give  the 
dealer  a  substantial  profit  and  give  the  customer  exceptional  value. 


Our  new  booklet  is  brimful  of  suggestions  of  appropriate  presents 
for  the  holidays.  It  tells  all  about  our  complete  line,  illustrates  it  and 
gives  prices.     Send  for  it  today. 

J.  WISS  &  SONS  COMPANY 

Eatablished  1848 

NEWARK,  N.  J.,         -         -         U.  S.  A. 


It  is  never  too  esrly  to  order 
HIgb-Grsde  Holidsy  Goods 
If  you  expect  to  hsve  what  you 
wsnt  St  the  right  time. 
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C.   J.    KIMBALL    COMPANY 


BENNINGTON,    N.    H. 


Manufacturers  of 


Butcher   Knives, 
Shoe  Knives, 
Kitchen    Knives, 
Putty   Knives, 

Paper    Hanger    Knives,      Factory    Knives,     Cigar    Knives, 

Screw    Drivers,    Drawing    Knives,    Etc. 

Send    for    Gatalos^ue 


FORSCHNER'S  XXXX 
BRAND 

Butcher 
Knives 

Made   of    Special 

Damaseos  Steel,  care- 
fully tempered  and 
ground,  combined 
with  best  workman- 
ship. Superior  to  all 
others.  Each  blade- 
warranted. 

Write  for  Catalogue, 

ChasJorschner  &  Sons 
206  East  19Ui  Street 

NEW  YORK,  U.  S.  A. 
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QUALITY 
TELLS 


THE  ATLAS  BRANDS 


No.  850. 


QUALITY 
TELLS 

Embody  All  the  Essential  Features  Required  in  a 
Gk)od  Running  Shear,  with  itn  Exceptionally  Fine 
Gutting  Edge. 

Send  for  Catalogus  No,  16 

THE  ATIA8  SHEAR  OOm 

CABT  SHEAB8  SCISSORS  TINNEB  SNIPS 

BRIDGEPORT,  CONN..  U.  S.  A. 


We  care  more  about  quality  than  we  do  about  quantity. 

We  are  still  making  TJN-X-LD  Pocket  Cutlery  with  the  same  pains  and 
care  as  when  we  began  48  years  ago. 

That's  one  reason  why  your  customers  will  find  UN-X-LD  Pocket  Knives 
far  better  than  the  ordinary  cutlery  made  in  a  hurry  regardless  of  quality 

We'd  like  to  have  onr  salesman  call  on  you,  and  show  you  a  few  samples. 

It  won't  cost  you  anything — and  is  no  trouble  to  us. 

Send  your  name  and  address,  and  when  he's  again  in  your  vicinity,  he'll 
gladly  calL 

RORTHFELD  KNIFE  COMPANY 

Notthfield,  Conn. 


The  large  and  increasing  demand  for 


HEINISCH 

TAILORS'  SHEARS.       SCISSORS. 
TRIMMERS,  TINNERS'  SNIPS.  ETC. 


from  every  quarter 
of  the  globe,  includ- 
ing Sheffield,  the  old 
home  of  cutlery, 
justifies  the  claim 

^^Besi  In 

the  WoHA^^ 


R.    HEINISCH'S   SONS   CO. 

NEWARK,  N.  J.,  -  -  U.  S.  A. 

NEW  YORK  OFFICE  AND  SALESROOM,  155  CHAMBERS  STREET 
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STRIKINC  BAGS 


BOXING  GLOVES 

FoolBalb 

"Xoarythtng  for  Fall  and  Winter" 


Sporting 
Goods 


""None 
Sopcrtor" 

BE  SURE 

TO  SEE 

OUR 

Baseball    Ulne    for    JQ07. 

Before  placing  your  orders  let   us  send  caUlos 
mnd  quote  prices. 

THB  DRAPBR  at  MAYNARD  CO. 

MANUFACTURERS 

Plynwrntlit  W.  H.         -         ,         ,        u.  S.  A. 


PFLVEGER'S  FISHING  TACKLE 

Hooks,  FBes,  "nroDs,  Spiimers,  Pluuilons,  Reeb, 
toiiisM  Lines,  Everything  in  Hsliing  Taclde 


NOn€B.-Frce  to  any  dealer  in  Sportinf  Coods.  sent  express 
prepaid,  170-Page  Dlnstrated  Catalefne  No.  F  25  and 
Metal  Fisli  Sl0n  m  8^:olar  UtlMfrapii 

E6e  ENTERPRISE  MFG.  CO. 
AKRON.  OHIO.  U.S.A. 
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BETTER  and  CHEAPER  Coal  for  CARRIAGE  HEATERS 


Standard  Size  Carbons 
for  use  in 


ONLY  ONE  GRADE-THE  BEST 


Petty,  Standard  &  Leh- 
man Heaters 


BRAND    ALLEN  SOi»    Ag^rw    BRAND    BURNRIGHT  >■  A^    Ag^rm 
9^C«  IIU£«   (standard   length  and   thickneftn)  4^C«  IIU£« 
x^^^m  wv»«   ^  ^    ^j^^    packed  same  as  AUen    *^^»  «v«j» 


(12  bricks  to  buz,  24  boxes  to  case) 


More  Allen  coal  used  in  New  York  than  any  other  Brand. 

References— Every  larg^e  Livery  in  New  York. 
ALL£N    BEATERS   the   be»t   and   cheapest,   $1.30   and   $1.75 


THE   AUEN    COAL   COMPANY,    36  Great  Jones  Street,    NEW  YORK 


BUFFALO  MODEL-EXTENSION  CYCLE  SKATES 

Nickel -Plated— Ball  Bearing— Rubber  Tires 

Particulariy 
Adapted 

for 

Outdoor 

Use 


THE  CYCLE  SKATE  AND  SPORTING  GOODS  CO.,  37  Park  Street,  New  York 
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QCTOBBR  is  the  month  when  no  dealer  who  is 

alive  to  the  demands  of  customers  for  win- 

ter  comfort  neglects  to  look  over  his  stock  of 


Carriage 
Heaters 

Everyone  who  rides  in  cold  weather  needs  one.  They  come  as 
low  as  $1.75  list  and  are  by  all  odds  the  most  sightly,  well  made 
and  durable  carriage  heaters  on  the  market.  There  are  19  styles 
— something  for  every  pocketbook.  Clark  Coal  heats  strongest 
and  longest.     Every  brick  guaranteed. 

Ask  your  Jobber  for  these  goods  and  write   us   for  new 

cmiMlogue.     We  furnish  you  with  smJes-making 

mdvertislttg  matter. 

CHICAGO  FLEXIBLE  SHAFT  CO.  "^s^^""  CHICAGO 

l^Tlie  name  CLARK  on  heaters  or  coal  Is  a  guarantee  of  quality. 


FLEXIBLE    FLYER 

''The  Sled  That  Steers'' 

Sivlft  as  the  wind — that  suits  the  boys.  The 
only  sled  a  girl  can  properly  control.  Made  of  the 
best  materials.  Finely  finished.  Outlasts  any 
wooden  sled.  Made  in  six  sizes.  Write  for  de- 
scriptive catalogue  and  prices. 

S.    L.    ALLEN    &    CO. 

Box  HOC  H.  PhUadelpbla,  Pa. 


/^P'T       XUC       TDAnCr      ^^^^  *  '***  selling  automobile  appliance. 
Ijrl  Int         lllAUt  '^^^  hardware  dealer  is  in  line  for  auto 

^*^"  ■■■■■         llir^l^^      sundries.    Get  your  jobber  to  furnish  you 

with  "Soot  Proof"  Plugs 

It  is  the  most  economical  and  best  selling  plug 
on  the  market,  because  its  life  is  practically  un- 
limited.   It  cannot  short-circuit. 

Send   for   free    treatise    on    electrical    ignition    troubles. 

Addreflifli      C  •       A  •       I\/f  EZ  Z  G  EZ  R  9       1 11 C  •  9      IVlanuf acturers 
a03    W.  80tn    street,    New    York 

National   Sales  Corporation,    Factory   Sales   Managers,   296    Broadway,    New  York 
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THE    FOUNDATION    OF    SUCCESS 

IN  THE  RINK  BUSINESS  IS  AN  EQUIPMENT  OF  THE  RICHARDSON  CUSHION  FRAME,  ANTI- 
JAR  BALL-BEARING  ROLLER  SKATES,  OMd  in  aU  of  the  largest  and  most  successful  rinks,  and  by  aU  of 
the  most  prominent  nrofessional  skaters  in  America.    We  have  held  all  World's  Records  since  1885. 

We  have  originated  every  essential  feature  in  connection  with  the  manufacture  of  roller  skates  durintr 
the  past  Twenty  Years. 

We  do  not  manufacture  sidewalk  skates  and  recommend  them  for  rink  use. 

The  most  complete  line  of  high  erade  Roller  Skates  on  the  American  market 


RICHARDSON    BALL>BEARlNO   SKATE   CO  >    301    Wella   St..   Chicago 

1907  C.ATALOGl;E  NOW  REaDY 

Giving  useful  information  on  Rules  of 
Racing  and  Hockey^  Track- 
Laying,  Records,  etc. 

NESTOR  JOHNSON,Cli!cago,IlL 

636  k  638  N.  California  Av.  near  Division  SI. 


Ice  and  Roller 

AU  Models— AU 
Sizes 

Dealers  will  profit  by  carr>- 
ing  a  full  line.  Our  Fall  adr 
rertising  in  leading  magazines 
will  result  in  a  big  demand  for 
WINSLOW'S  SKATES,  both 
Ice  and  Roller. 

WINSLOW'S  SKATES 
lead  in  reputation,  quality  and 
sales. 

Send  for  Illustrated  Cata* 
logue  of  Mow  ModoU 

THE  SIMUEL  WINSLOW  SKITE  MFG.  CO. 

WORCESTER,   MASS. 

New  York  Office:  Undoo  Mfke: 

84^  Ckamben  Street  8  LMf  hunt,  E.  C. 


^=^MOTOR^^^ 

Boat  Fittings 


Brass  and  Galvanized  Specialties 

Marine  Hardware 

Send  for  Catalos 

A.  S.  MORSS  COMPANY 

2lt-212  Commercial  St.  Boston.  Mass. 


TIN  BOXES  FOR  ALL  OFFICE  USES 


( 


1851 


Cash,  Bold,  Stuim  BOl  and  Change  Boxes,  BOl  Head 

Cases,  Envelope  Cases,  HaDway  aad  Oolslde 

Mail  Boxes,  etc. 

Satisfaction   Guaranteed^ Send  for  Catalog 

HERRIAM  MFG.  CO.,  Dnrham,  Con, 
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should  have  your  attention  at  this  time. 
Supply  of  Reliable  Jobbers. 

We  are  mailing  a  very  attractive 
CATALOG  to  the  trade.  Did  you  get 
one  ?    If  not,  write  us,  please. 


BARNEY  &  BERRY,  S°E 


SPRINGFIELD, 

S.  A. 


FOLDING  POCKET  SKATES! 


Metal  pla 
needed ;  re 
crease  in  ^ 
increase  in 
strength. 

A   pair  in  a 
Wallet  may 
be  carried  in 
the  breast 
pocket  or  a 
Lady's  Muff. 


No  Keys,  Heel- 

iates  or  Screws ; 

NO  BULK, 

NO 
BOTHER. 

Leading  Jobbers. 
Ask  for  Catalog. 

MARTIN 
KATE  CO. 

Boston,  Mass. 


I 
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FVN  FOR  ALL,  ALL  THE  YEAR 


THE  WABASH  COASTER  WAGON 

sells  readily  at  a  good  matgin  of  profit.      Guaranteed  to   give   satisfactory 
service. 

THE  WA3A.SH  COASTER  WAGON  is  a  substantial,  general  purpose 
wagon,  34  inches  long,  16  inches  wide  ;  large,  roomy  box  of  hard  wood,  remov- 
able. Well  balanced  to  prevent  tipping.  Turns  easily  on  narrow  walk.  All 
wheels  (our  exclusive  Wabash  patent)  are  11  inches  in  diameter — of  wide  tread, 
on  steel  axles,  no  bumping  or  pounding.  A  nobby,  solid  wagon  iu  which  any 
youngster  will  have  pride  and  pleasure. 

GET  READY  FOR  THE  HOLIDAY  RUSH 

WABASH  COASTER  WAGONS  will  be  in  demand;  they're 

advertised 

The  people  know  about  them 

Order  now  through  your  jobber  or  direct  from  us  ;  we  have  nine  shipping 
stations  as  follows : 

PHILADELPHIA,  PA.  PITTSBURG*  PA.  LOUISVILLE:.  KY. 

MILWAUKEE.  WIS.  ST.  PAUL.  MINN.  KANSAS  CITY.  MO. 

SEATTLE.  WASH.  '   PORTLAND.  ORE.  WABASH.  IND. 

Send  for  our  catalogue  illustratii^g /Wabash  Farm  Wagons,  Hand  Cars  and 
Steel  Sleds.  '^ 

Direct  all  mail  to  Wabash  office. 

WABASH  MANIFACTURING  CO.,  Wabash,  Ind. 
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il 


PATENTED 

Made  of 
hickory 
and  steel. 


ARE  YOU  READY 

FOR   THE  XMAS   RUSH 

ON  THE  FAMOUS 

IRISH  MAIL 

LINE  OF  CHILDREN'S  VEHICLES? 

YE*   not  you  had  better  get  busy.    You 
know  how  congested  the  freight 
traffic  is  now.    What  will  it  be  in  a  few 
weeks  more? 

|L|^GT*  of    our    dealers    had    their 
Xmas  orders  shipped  last 
month.    They  ordered  heavier,  too,  be- 
cause they  didn't  have  enough  last  year. 


IRISH  MAIL 

Geared  for  speed— Low  WheeU 
can^t  upset. 


rrS  THE  ONLY  LINE 

the  people  want  because  they  know  it's  the  strong- 
est, fastest,  safest,  nicest  hand-car  on  the  market, 
and  the  only  one  that  is  guaranteed  by  the  maker. 
Our  advertising  drives  the  people  to  your  store 
,— you  "RAKE  IN"  BUSINESS  and  PROFITS. 


PLYING  DUTCHMAN. 


Quick  sales — good  pro&ts—easy  money  and  when  once  sold 

they   stay   sold. 


Some  dealers  average  100 
WAGONS  SOLD  EACH  DAY. 
They're  all  the  rage  and  people  are 
IRISH  MAIL  crazy.  SEND  US 
YOUR  XMAS  ORDER  AT  ONCE 
and  get  ready  for  the  rush. 


THE    KATY- FLYER 

Coaster,  Wagon  and  Sled 

Lightest,  strongest,  and  coast 
farther  than  any  other.  Any  boy 
can  remove  end-gate  and  side  of 
bed  in  one  second,  or  change  wagon 
to  sled.    Second  season.    Good  seller. 

WE  MAKE   OTHEK   CHIIJ)REirS 
VEHICLES. 


Write  tor  Catalogue. 


KATY-FLYU   (Coftster  Sled). 


imi-STANDARD  MFG.  CO 


4S8  Irish  Mall  Ave«, 

•f         ANDERSON,   IND. 
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BAKER   01JN» 

Send  for  Descriptions  and  Prices  of  NEW  GRADES 


Our  line  comprises   TWELVE   different   Stock  and  .Special    Grades   in   a 
wide  variety    of   specifications   at  prices  ranging   from    $18.00    to    $250.00 

READY  SELLERS       SATISFACTORY  TO  USERS 

Liberal  discounts  and  attractive  propositions  for  THE  DEALER 

BAKER  GUN  AND  FORGING  CO. 

BATAVIA.  N.  Y^  U.  S.  A. 


Q  HAIVIILTOIN 


The  No.  19  "Hamilton**  frame  and  working  parts  are  of  steel,  beautifully  finished  In 
a  blue-black ;  the  stock  of  handsome  walnut,  with  simple  and  convenient  ^'take  down" 
features.  %  A  forward  motion  of  the  lever  exposes  the  opening  for  loadlne,  and  after 
the  cartridge  has  been  Inserted  a  reverse  motion  closes  and  locks  the  action  securely, 
after  which  the  milled  thumb-piece  Is  drawn  back  and  the  rifle  Is  ready  to  fire.  This 
ooMtruction  removes  the  element  of  danger  inseparable  from  some  rifles  of  the  usuil 
hammer  type,  %  After  firing,  another  forward  motion  of  the  lever  extracts  and  throws 
out  shell. 


Model  Iff.   $l.ffO. 


"Take  Dowa"* 


Model   15,   constructed   same  as   No.   19,   only 
with  barrel  4  Inches  shorter.     These  rifles  are  Ch 
bered    for    22    Cal.    short   and   long   rim-) 
Weight  of  Nos.  19  and  15,  2  lbs.      '^ 


■very  I 


.„    -fire   cartridges. 

Rear  adfustable  peep  sights. 


O  THE   HAMILTON 


8cBi  flsr  CIralar. 


h 


RIFLE  COn  Piymontii,  Micli.   _ 
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I  FLOATS 


merits 


SINKERS 
wrs 

&    CO. 

ROVIDENCE.  R.  I. 


KIIVOFISHER 

Lines  are  known  by  the  Company  they  Keep 
—they  are  only  found  In  Company  with  the 
KINGFISHER  Trade-Mark. 

U.   J.   MARTIIV^S   SOIVS 

Makers  of  the 
••KIIVOPISMER''    BRAND    Braided    Silk    F^lsh-Lrlnei 

ROCKVIUUB,   OOIVIV. 


P     riTTrnrD  Motor  Washing 
_^g;    fUjlLIUjlf  Machines. 

S^t          'I^he  simplest  and  best  machine  on  the  market    Motor 

^^^        made  to  ffive  long  u*0  and  wmar  and  pmrfmct  matla» 
faction. 

Machine  is  sold  complete,  with  Motor,  Hose.  Wringer 
Board,  etc. 
ClothoM  arm  wamhod,  In  hot  Mudm  by  agitation, 
ThoMO   arm   thm   maehlnm*    your   tradm    want*. 
Simple,  perfect,  powerful.    Send  for  circular  and  testi- 
monials. 

The  netcher  Mfg.  Co.,  ".J^RSKTSt*- 

1  ^»jEWPOBTjOMjr 

Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    oh    Last    Paces. 
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A  £ood  many  dealers 
like  their  own  name 
on  AMERICA  Alarm 
Dials — it's  a  standing 
"ad"  that  somebody 
else  pays  for. 

Ask  your  jobber  or 
write,  us  about  this. 


THE 


.(0. 


LA  SALLE,  ILL. 


It's  worth  while  to 
make  a  bid  for  the 
boys'  trade*  Boys 
who  buy  Daisy  Air 
Rifles  from  you  this 
year  will  be  buying 
''grown-up''  guns 
later* 

The  best  thing  about  the  Daisy 
Air  Rifle  is  that  it  teaches  the  boy 
how  to  handle  a  gun«  It  firmly 
fixes  him  in  the  out-door  habits 

The  '^ Daisy''  age  doesn't  last 
more  than  four  or  five  years*  After 
that  the  boy  wants  a  real  grown-up 
gun^  which  he  can  go  hunting  with* 

If  you  supply  all  the  younger  boys 
in,your  ne^hborhood  with  '*  Daisy  " 
Air  Rifles^  you  will  get  their  good 
wlUt  ^uid  keep  their  trade  when 
they  get  to  the  age  for  a  shot-gun 
or  hunting  rifle* 

The  moral  is — ^keep  the  ''Daisy" 
up  in  front*  Make  window  displays 
of  it*  Talk  about  it  to  your  custo- 
mers. Push  it  in  the  hundred  and 
one  ways  a  live  dealer  knows  how 
to  push  a  good  thing* 

It  will  pay  you  a  good  profit 
NOW,  and  be  building  for  the 
future  at  the  same  time* 

TO-DAY— write  for  that  catalog* 

DAISY  MFG*  COMPANY 

280  Union  Street  Plymouth,  Mich. 
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MRVIS  FISHING  OOAT 

^^    For  Wear  With  Waders    ^"^ 

enience  for  a  trip 

stream. 

:k  pocket  on  the 

tarry  Inncli,  shoes 

balky  articles. 

[HORT  —  jost  laps 

top   o£   waders. 

ntents  of  pockets 

^  can't  get    wet 

^  unless  yon  hare 

to  swim. 

YOU'U  WONDER 


HOW  yon  ever  got 

, ^  *g  without  one. 

Sent  prepaid  on  receipt  of 
price.  Army  Khaki  Cloth  each  $3.50.  HeaTy 
Tan  Duck  each  $3.00. 

Order  One  Today. 
JARYIS  ^       -^        for    use 

BAIT    ^^^^^SlHfl^^lBipL    ^^^^® 
HOOK  ^^^^^^^^^7^    salted  or 

!122JJ  ^^     pickeled 

minnows,   for  troUing,  casting    or    still  fishing. 
Holds  minnow  in  natural  podtton;  it  cant  double  up  In  a  lump 
as  with  other  hooks.    Just  naturally  tempts  the  fish;  ttien  hooks 
him.    Best  catcher  erer  devised.    Per  doscn  $  1 .00. 
Send  10c  for  sample  and  complete  infonnatloo  or  ask  your  dealer. 

W.  B.  JARVIS  CO.,  Brand  Bapids,  Mieh. 

28  Canal  Streat. 


THE 


TATTOO 

CTnd*  Uaak  lUglitorad  la  U.  8.  Pat.  OAoa,  Aog.  M,  IMS) 


ACOOD 


4H  inch  Caae 

ALARMS    INTERMITTENTLY    ON    A 
4-INCH    BELL-METAL    GONG    ON     BACK 

ivrlf  for   PrlcmM 


THE    NEW    HAVEN    CLOCK    CO. 

Bept.  S 

NEW  HAVEN.  CONN. 


The  Natural  Grip 
©r  the  Hand 

JUST  FITS 


FIGARO 

HAIR 
CUPPER 


SIMPUCITY  &  CLEAN  CUTTING  QUALITY 

BROWN  &  SHARPE  MFG.  CO., 
PROVIDE  NCE,R.L,U.SA. 
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GLASCOCK^S 
RACERS 


Glaacook  Racer  No.  1.  For  Chil- 
dren from  6  to  16  years 

THE  HILL  CUMBERS 


Olaacock  Racer  No.    2.     For  Two  Children 
6  to  16  years 

THE  MONEY-MAKERS 


Built  for  all  sized  children.  Boys  and  Girls.  The  strongest  and 
speediest  car  built.  Geared.  Has  gear  wheels  encased.  Has  three 
diflferent  motions.  The  best  advertised  line  of  Hand  Cars  on  the 
market.    We  advertise  for  the  Merchants.    The  Money-Makers. 

WRITE  US  FOR  CATALOGUE  AND  PRICES 
HBPT.  J. 

GLASCOCK  BUOS. 
MFG.  CO. 


Olrls  from  6  to  16  years 


MVNCIE,= 


INDIANA 


Glascock  Racer  No.  4. 
For  ChUdren  from  S  to  6  years 


SomeOiing  Entirely  New  in  Children's  Cars 


\ 


THE  CAR  THAT  SELLS  AT  SIGHT 

Built  on  an  entirely  new  principle,  and  mechanically  geared  for  greater  speed  with  one- 
fourth  the  effort.  An  invigoraciog  and  healthful  recreation  for  the  boy  or  girl.  Once 
seen,  and  you  will  buy  only  the  **  ROVA.L    RACER.'* 

Manofactored   only  by  He  N.  THAYER  CO.t   Erie»   Pa« 


Im  Amswbkino  Advbrtisimbnts  it  is  Dbsikablb  that  Voy  Mimtion  HARDWARE  DEALERS' MAGAZINE. 

Digitized  by  LjOOQIC 


622  HARDWARE  DEALERS'  MAGAZINE  October,  1906. 


CoNSUH    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last   Pacw^ 

Digitized  by  LjOOQ IC 


HARDWARE 
DEALERS' 
MAGAZINE 

OCTOBER,    1906 

Published  by  DANIEL  T.  MALLETT,  at  253  Broadway 

Trade-Mark  Registered  (Chicago  Office,  Tribune  Bldg.)  Published   Monthly 


Vol.  XXVI.    No.  4. 


One  Dollar 
A  Year 


NEW  YORK 


Ten  Cents 
a  Copy. 


Whole  No.  154. 


There  are  two  things  which  the  Hardware 
merchant  should  fully  consider  at  the  present 
moment.  One  is  that  the  holidays  are  abso- 
lutely sure  to  be  here  in  less  than  three 
months,  and  the  other  is  that  there  never  has 
been  a  time  in  the  history  of  America  when  so 
many  people  would  be  buying  holiday  presents, 
and  so  much  money  spent  in  paying  for  the 
same,  as  at  the  close  of  this  prosperous  and 
blessed  year  of  1906.  It  seems  an  act  of  folly 
on  the  part  of  any  Hardware  dealer  to  permit 
the  department  store,  drug  store  or  any  other 
kind  of  a  store  to  dispose  of  so  many  goods 
that  are  legitimate  with  this  trade.  In  the 
present  condition  of  things,  the  Hardware 
store,  therefore,  should  be  an  art  center  to 
any  given  community  in  the  line  of  ornamental 
metal  work  of  all  kinds.  This  includes  silver- 
ware, bronzes,  brass  goods,  glass  goods  en- 
cased or  mounted  in  metal,  and  those  thou- 
sand and  one  things  which  the  artificer  in 
metals  and  in  leather  has  produced  in  recent 
years  with  such  artistic  effects. 
*    «    * 

The  Hardware  dealer  who  knows  how  a 
store  front  ought  to  be  arranged,  ornamented 
and  illuminated,  can  make  a  very  beautiful  dis- 
play with  a  finely  selected  and  artistic  stock 
of  goods  which  the  trade  affords.  The  Hard- 
ware store  that  during  the  last  two  weeks  of 
November  and  all  of  December  does  not  pro- 
vide itself  with  a  beautiful  and  attractive  dis- 
play, not  only  in  the  windows,  but  on  the 
counters  and  in  the  showcases  in  the  front  of 
the  store,  is  losing  a  large  share  of  advertise- 
ment and  allurement  that  is  not  to  be  passed 
lightly  by.  The  opportunities  of  the  holiday 
season  are  becoming  greater  and  greater  with 
every  succeeding  year,  and  it  doesn't  seem 
possible  that  any  Hardwareman  would  permit 


them  to  pass  by  during  the  coming  prosperous 
season  without  reaping  his  full  share  of  the 
trade. 

*    *    * 

The  National  Associations  of  Harware- 
•  men,  that  represent  the  jobbers  and  the  manu- 
facturers, are  to  meet  in  annual  session  at  At- 
lantic City  during  the  present  month.  Here- 
tofore the  gatherings  of  both  organizations 
have  been  prolific  of  numerous  papers  on  all 
conceivable  Hardware  and  other  business  top- 
ics. These  monograms  have  been  essential 
compendiums  of  the  business  wisdom  taught  by 
years  of  experience,  to  men  capable  of  learning 
well  the  lesson  and  of  recording  the  results 
upon  paper.  As  a  rule,  they  have  not  been  lis- 
tened to  with  that  close  and  unanimous  atten- 
tion which  they  deserved.  It  is  the  intention 
of  at  least  one  of  these  organizations  on  the 
present  occasion  to  omit  these  papers,  and  to 
do  more  work  than  heretofore  in  advance  of 
the  convention,  to  be  made  apparent  in  the 
action  of  the  committee  on  resolutions. 
*    *    * 

In  other  words,  the  officers  of  the  association 
have  applied  themselves  to  the  task  orf  collect- 
ing the  ideas  of  the  various  members  and 
putting  them  in  shape,  so  that  they  can  be  pre- 
sented to  the  convention  in  a  terse  and  con- 
densed manner.  It  will  then  be  the  work  of  the 
collective  body  to  embody  in  permanent  legisla- 
tion such  conclusions  as  the  majority  may  af- 
firm. This  seems  to  be  a  very  wise  course, 
as  the  concrete  wisdom  of  the  associated  Hard- 
war  emen  is  the  one  thing  to  be  desired  in 
connection  with  these  labors.  Either  of  these 
national  associations  when  it  speaks  with  the 
voice  of  combined  authority  and  has  behind 
it  the  power  of  a  great  national  organization 
representing  hundreds  of  millions  of  capital, 
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carries  with  it  a  force  which  is  most  effective 
when  applied  either  to  public  opinion  or  as 
the  stimulant  of  needed  legislation. 

mi    *    * 

These  two  organizations  are  mighty  powerful 
wheif  they  are  disposed  to  be  so.  If  the  law- 
makers of  the  United  States  understood  what 
a  tremendous  influence  might  be  created  by  the 
members  of  these  two  organizations  they  would 
keep  an  ear  to  the  ground  for  the  purpose  of 
learning  what  is  going  on  in  Atlantic  City  in 

October. 

*  *    « 

The  coming  conventions  promise  to  be 
events  of  considerable  interest.  The  attendance 
already  guaranteed  will  probably  exceed  that 
of  any  other  similar  preceding  convocation.  It 
is  the  intention  and  the  desire  of  those  charged 
with  the  responsibilities  of  the  occasion  to 
hold  fewer  sessions  than  heretofore,  but  to 
make  these  gatherings  more  effective  both  in 
attendance  and  in  the  amount  of  business 
transacted.  The  social  features  have  not  been 
overlooked,  but  it  is  hoped  to  make  these  less 
conspicuous  than  heretofore.  The  Hardware- 
men  of  the  United  States  are  too  busy  m  these 
bounding  and  abundant  times  to  take  the  larger 
portion  of  a  week  for  merrymaking,  but  they 
are  not  too  busy  to  meet  with  each  other  for 
the  purpose  of  advancing  in  a  number  of  di- 
rections the  general  interests  of  the  Hardware 

trade. 

*  *    * 

It  is  becoming  more  and  more  apparent  that 
the  Business  Man  is  coming  surely  and  cer- 
tainly into  his  own  in  the  regulation  of  public 
affairs.  In  former  years  the  great  discussions 
of  the  forum,  in  the  halls  of  legislation  or  in 
the  press  were  conducted  on  academic  lines. 
There  was  altogether  too  much  of  guesswork 
and  theory  and  altogether  too  little  sound  com- 
mon sense.  The  Business  Man  is  gradually 
taking  the  place  so  long  occupied  by  the  law- 
yer, the  minister  and  the  college  professor.  He 
is  beginning  to  realize  that  nine-tenths  of  the 
questions  which  are  up  for  discussion  and  de- 
cision in  the  world  of  economic  philosophy 
are  those  which  touch  the  pocketbook  of  the 
individual  and  affect  the  ledger  balances  of  the 
firms,  the  companies  and  the  corporations.  In 
other  words,  this  is  an  era  in  which  business 
questions  are  predominating  and  the  Business 
*  Man  is  having  more  and  more  to  say  as  to 
their  eventual  solution. 

*  «    * 

A  Hardware  manufacturer  was  passing  re- 
cently through  a  small  village  in  the  center 
of  an  important  fishing  district,  and  his  at- 
tention was  called  to  a  sign  in  the  window  of 
a  Hardware  store  which  he  was  passing. 

On  this  card  were  a  number  of  artificial 


flies,  with  this  very  emphatic  and  suggestive 
statement:  "Flies  with  which  to  catch  fish  in 
THIS  locality." 

The  point  that  impressed  itself  upon  his 
mind  was  this:  That  the  storekeeper,  in  these 
few  words,  stated  that  he  was  doing  business 
for  the  special  benefit  of  the  people  of  his  own 
section.  That  he  was  not  bothering  himself 
as  to  what  sort  of  fishing  tackle  was  necessary 
to  catch  sharks  in  the  Gulf  of  Mexico,  trout 
in  the  woods  of  Michigan,  or  eels  in  the 
Shrewsbury  River  of  New  Jersey,  but  was 
thoroughly  posted  as  to  the  sort  of  fishing 
tackle  and  appliances  necessary  to  catch  the 
special  species  of  fish  natural  to  the  waters 
about  the  town  in  which  he  was  doing  busi- 
ness. 

m    *    * 

He  had  studied  the  characteristics  of  the 
fish  in  his  own  neighborhood  and  had  discov- 
ered the  sort  of  bait  that  would  be  most  ef- 
fective in  landing  them.  There  is  a  hint  in 
this  incident  for  Hardware  dealers  who  do  not 
confine  themselves  to  fishing  tackle  in  its  ap- 
plication. The  man  who  studies  carefully  and 
with  a  deep  personal  and  business  interest  the 
special  needs  of  his  special  neighborhood  is  the 
man  who  will  do  the  most  business  in  that 
neighborhood.  It  is  his  business  to  know  what 
sort  of  flies  will  land  trade  in  HIS  section,  and 
if  he  knows  that  thoroughly  and  lives  up  to 
it  he  will  find  that  he  has  struck  a  field  that  is 
worth  cultivation. 

*  *    * 

The  above  incident  recalls  another.  News 
reached  a  large  Hardware  manufacturing  con- 
cern to  the  effect  that  a  certain  merchant  was, 
for  good  reasons,  regarded  as  a  poor  risk, 
and  that  it  would  be  poor  business  policy  to 
continue  the  credit  which  he  then  enjoyed. 
The  manager  suggested  to  his  assistant  that 
word  should  be  sent  to  the  New  York  agent 
that  the  party  in  question  was  to  be  eliminated 
permanently  from  the  books,  unless  cash  ac- 
companied his  order.  The  assistant,  who  was 
inclined  to  be  progressive,  suggested  that  these 
instructions  should  be  sent  immediately  by 
wire.  The  manager  thought  otherwise,  and 
in  a  somewhat  severe  manner  intimated  to  his 
assistant  that  his  proposition  involved  a  need- 
less extravagance,  and  that  a  two-cent  stamp 
would  do  as  well  as  a  fifty-cent  telegram. 

*  *    * 

The  letter  was  duly  mailed  and  sent  It 
reached  its  destination  thirty-six  hours  later. 
Meanwhile  the  New  York  agent,  having  no 
news  as  to  the  withdrawal  of  credit,  had  sold 
to  the  customer  in  question  on  time  a  bill  to 
the  value  of  $1,500.  A  telegram  would  have 
prevented  this  sale. 
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The  Indications  Point  to  a  Large  Fall  and  Winter   Business — Crops  Are  Excellent 
IN  All  Sections,  Money  Plenty,  and  People  Are  Buying  the  Goods. 


The  hopeful  reports  found  below  are  from 
many  business  sections,  widely  separated  geo- 
graphically, but  all  uniting  in  hope  of  a  con- 
tinuation of  the  present  favorable  business 
condition.  Hardwaremen  everywhere  seem  to 
be  at  werk,  and,  what  is  better  still,  are  happy 
in  their  work  and  making  money. 

Philadelphia,  Pa. 

Supplee  Hardware  Co.:  Trade  conditions 
surrounding  the  Hardware  market  stiH  con- 
tinue excellent,  and  reports  from  our  repre- 
sentatives throughout  the  different  territories 
covered  would  seem  to  indicate  no  cessation 
in  the  demand  for  goods.  Up  to  this  time, 
the  year  has  been  prolific  of  a  large  trade, 
and,  contrary  to  what  has  always  been  the 
conditions  through  the  summer  season  and 
vacation  period,  it  has  continued  without  any 
noticeable  decline. 

We  can  see  nothing  in  the  future  that  would 
lead  us  to  alter  our  convictions  as  to  the  pres- 
ent year  being  a  record  breaker  as  far  as  th& 
Hardware  line  is  concerned.  The  crops  are 
excellent  and  manufacturers  in  all  branches 
loaded  with  orders.  We  noticed  in  a  trade 
journal  recently  that  the  American  Steel  Cor- 
poration up  to  the  first  day  of  August  had 
over  7,000,000  tons  of  unexecuted  orders  on 
their  books.  Building  in  our  own  city  was 
never  on  so  large  a  scale  before,  and  it  would 
seem  that  about  the  only  thing  that  would 
have  a  tendency  to  discourage  the  trade  is 
the  inability  of  manufacturers  to  deliver 
goods  more  promptly. 

The  writer  visited  a  large  manufacturing 
center  recently,  and  in  conversation  with  the 
presidents  of  two  very  large  concerns,  was  in- 
formed that  the  greatest  difficulty  they  ex- 
perienced was  that  arising  from  their  inability 
to  procure  all  the  skilled  labor  they  needed 
(wages  did  not  enter  into  consideration  at 
all),  and  the  next  difficulty  encountered  was 
the  securing  of  the  raw  material  from  the 
mills.  Some  of  the  manufacturers  in  the 
builders*  Hardware  line  (in  fact,  know  of  no 
exception)  will  not  promise  to  deliver  spe- 
cifications in  less  than  from  five  to  six  weeks. 
This  is,  of  course,  a  great  detriment  to  the 
prompt  handling  of  requisitions  in  this  line, 
and  we  are  informed  that  there  is  no  diminu- 
tion in  the  size  or  quantity  of  their  orders, 
but  we  suppose  all  that  we  have  to  do  is  to 
grin  and  bear  it. 

We  certainly  would  have  the  conditions  as 


they  now  are,  rather  than  to  have  it  possible 
to  receive  our  goods  without  any  delay, 
which,  of  course,  would  indicate  that  manu- 
facturers were  not  crowded  with  orders  and 
would  leave  the  impression  that  trade  was 
languishing.     Collections  are  fairly  good. 

Pittsburg,  Pa. 

Bindley  Hardware  Co. :  Concerning  condi- 
tions in  this  market,  prospects  arc  most  ex- 
cellent in  every  particular.  The  outlook,  as 
far  as  we  can  see  it,  is  very  good  for  a  large 
fall  and  winter  business.  The  trade  coming 
into  the  house  report  indications  very  good, 
and  our  traveling  salesmen,  both  personal 
and  by  the  mail,  say  the  same  thing. 
The  mills  and  factories  in  this  district  are  Hill 
exceedingly  busy,  which  is  the  best  indication 
we  have  for  good  times — many  of  them  re- 
porting such  a  large  business  on  hand  that 
they  are  unable  to  fill  orders  with  much 
promptness. 

Regarding  the  question  of  the  various 
abuses,  we  would  hardly  know  where  to  start 
or  where  to  finish,  but  one  of  the  most  prom- 
inent abuses  that  we  have  to-day  is  the  ques- 
tion of  the  very  early  selling  of  goods  for 
next  season's  use.  We  refer  now  to  to-day's 
sales  on  lawn  mowers,  garden  and  harvest 
goods,  on  poultry  wire  and  on  wire  cloth  and 
screen  goods,  selling  them  for  1907.  If  the 
trade  could  b^  induced  to  refrain  from  offer- 
ing these  goods  until  the  near  approach  of  the 
season,  we  believe  it  would  be  better  for  all 
parties  concerned,  and  would  give  the  dealer 
more  time  to  attend  to  to-day's  business,  and 
give  the  salesmen  more  time  for  the  same 
purpose.  If  the  trouble  can  be  corrected,  it 
'would  be  a  very  good  thing. 

Lynchburg,  Va. 

Barker- Jennings  Hardware  Co. :  We  have 
never  known  business  conditions  more  pros- 
perous throughout  our  territory.  The  demand 
for  goods,  especially  in  the  supply  line,  is  un- 
usually heavy  and  urgent.  We  are  experi- 
encing great  difficulty  in  getting  prompt  ship- 
ments, and  equally  as  much  trouble  in  getting 
goods  after  they  are  shipped.  The  railroad 
companies  are  taxed  beyond  their  capacity, 
and  are  taking  two  or  three  times  as  long  to 
make  deliveries  as  they  should  do. 

Labor  is  unusually  scarce  and  demand 
higher  prices  than  we  have  ever  known.  Not- 
withstanding the  fact  that  large  numbers  of 
laborers  have  been  imported  for  railroad  con- 
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struction,  the  demand  is  far  ahead  of  the  sup- 
ply. The  outlook  for  fall  and  winter  trade 
was  never  more  promising. 

Omaha,  Neb. 

Baum  Iron  Co.:  Present  conditions  are 
excellent.  The  future  looks  most  promising 
and  there  is  every  reason  to  look  for  con- 
tinued prosperity. 

St.  Louis,  Mo. 

The  New  Paddock-Hawley  Co.:  The  con- 
ditions of  trade  in  the  territory  tributary  to 
St.  Louis  were  never  better.  It  is  not  a 
question  of  securing  business  at  the  present 
time,  so  much  as  obtaining  staple  supplies  in 
the  iron  and  wood  line  to  fill  orders  with 
promptness.  If  the  trade  at  large  could  real- 
ize the  scarcity  of  goods  throughout  the  coun- 
try, and  the  traveling  salesmen  would  im- 
press this  fact  on  their  minds,  it  would  go  a 
long  way  toward  making  business  more  satis- 
factory to  both  buyer  and  seller.  The  condi- 
tions generally  are  as  favorable  as  we  have 
ever  known  them,  and  are  likely  to  so  con- 
tinue entirely  through  next  year. 

St.  Joseph,   Mo. 

Wyeth  Hardware  &  Mfg.  Co.:  The  man 
who  is  not  satisfied  with  present  conditions 
of  business,  and  also  future  prospects,  must 
be  indeed  hard  to  please,  ^s  we  do  not  see 
how  they  could  be  improved  upon.  Such 
crops  as  have,  or  are  about  to  be  harvested, 
have  never  been  equalled,  so  that  we  may  con- 
fidently look  forward  to  at  least  one  more 
year  of  prosperity.  The  only  complaint  we 
have  to  make  is  that  it  is  very  hard  indeed 
to  obtain  goods  from  the  manufacturers  with 
any  degree  of  promptness. 

As  to  abuses  in  the  trade  which  might  be 
remedied,  they  are,  of  course,  numerous,  but 
we  do  not  believe  we  have  any  suggestions  to 
offer  as  to  how  they  may  be  remedied.  This 
is  an  opportune  time  to  consider  one  of  them, 
viz. :  The  taking  of  orders  for  wire  cloth  and 
seasonable  goods  six  months  before  the  time 
they  will  be  needed  for  consumption,  and 
naming  prices  which  during  all  that  time  are 
used  as  a  target  by  other  jobbers.  This  is  a 
policy  which  is  generally  followed,  but  which 
has  nothing  to  recommend  it,  and  we  have 
no  way  of  telling  what  we  will  receive  for 
such  goods  until  the  bills  are  paid. 

Atchison,  Kan. 

A.  J.  Harwi  Co.:  Business  conditions  in 
the  territory  tributary  to  the  Missouri  river 
are  in   excellent   shape.     Never   better.     The 


com  crop,  which  is  now  virtually  assured, 
will  probably  be  as  large  as  was  ever  har- 
vested in  Kansas,  Nebraska  and  Oklahoma. 

A  great  deal  of  building  is  going  on  all  over 
the  territory,  and  much  immigration  is  going 
into  the  western  end  of  these  states.  A  cen- 
sus recently  taken  by  the  State  Board  of  Agri- 
culture shows  a  marked  increase  in  the  popu- 
lation of  Kansas  during  the  past  year.  With 
this  increase  and  the  good  crops,  there  is  no 
reason  why  we  should  not  have  another  very 
prosperous  year. 

Fall  trade  is  opening  up  excellently  well. 
Prices  in  Hardware  are  firmly  maintained. 
There  are  no  reductions  made.  What  few 
changes  are  taking  place  are  slight  advances. 
With  this  state  of  affairs,  it  would  seem  out  of 
order  to  make  suggestions  for  improvement. 

The  conservative  merchant  will  take  ad- 
vantage of  the  prosperous  times,  at  the  same 
time  holding  both  his  stock  and  his  accounts 
firmly  in  hand. 

Kansas   City,   Mo. 

Bonniwell-Calvin  Iron  Co. :  The  satisfac- 
tory conditions  of  the  Hardware  market  which 
have  prevailed  in  Kansas  City  during  the  year 
of  1906  still  continue.  The  early  promise  of 
•good  crops  in  the  tributary  territory  has  been 
more  than  fulfilled.  The  corn  and  cotton  are 
now  the  only  ones  not  harvested,  and  with 
the  exception  of  local  limited  areas  will  be  far 
above  the  average.  We  can  see  no  cause  for 
apprehension  in  regard  to  the  future  outlook. 

The  recent  advance  in  the  money  market, 
whether  caused  -by  Wall  street  manipulation 
or  by  the  equally  reasonable  supposition  that 
the  depletion  of  the  bank  reserves,  caused  by 
the  country  demand  for  money  to  move  the 
enormous  crops,  is  no  cause  for  alarm,  and 
can  only  be  temporary.  Money  was  never 
more  plentiful  among  the  producing  classes 
than  it  is  now.  It  will  soon  be  put  to  use  in 
repairing  the  old,  in  building  the  new,  and  in 
the  purchase  of  the  former  luxuries  which 
have  now  become  the  necessaries  of  life.  This 
will  soon  relieve  the  present  financial  strin- 
gency, and  create  a  demand  which  will  tax 
the  sources  of  supply  to  their  utmost  capacity. 

In  times  of  prosperity  the  besetting  tempta- 
tion of  the  business  man  is  to  overreach,  to 
do  more  than  he  has  capital  to  do  with.  We 
should  always  remember  that  there  are  cer- 
tain business  levels  above  which  it  is  as  dan- 
gerous to  go  as  it  is  to  go  below  them.  Busi- 
ness principles  should  never  be  sacrificed  for 
the  sake  of  volume.  The  successful  business 
man  is  the  one  who  does  it  within  his  means, 
does  it  only  at  a  fair  profit,  and  who  at  all 
times  does  it  honestly  and  well. 


Digitized  by 


Google 


October,  1906.      GOOD  NEWS  FROM  THE  JOBBING  TRADE. 


637 


Denver,  Colo. 

Moore  Hardware  &  Iron  Co.:  We  see  no 
reason  why  the  continuation  of  good  business 
during  the  fall  and  winter  should  be  doubted. 
Everything  points  to  a  good  demand  for 
Hardware,  and  after  the  harvest  of  crops  there 
will  be  more  ready  cash.  G>llections  have  not 
been  quite  up  to  our  expectations,  but  we 
look  for  better  conditions  in  the  next  thirty 
to  sixty  days.  We  do  not  know  what  im- 
provements to  suggest,  except  that  it  would 
be  much  better  for  the  jobber  to  do  business 
if  the  manufacturers  would  make  more  prompt 
deliveries. 

This  delay  causes  us  more  trouble  than  any 
other  branch  of  the  business.  We  believe 
that  the  ending  of  the  year  will  keep  up  the 
good  average  of  the  months  gone  by. 

Wallace,   Ida. 

Coeur  d'Alene  Hardware  Co.:  The  trade 
in  this  vicinity  continues  fairly  good,  with 
every  prospect  that  it  will  continue  so 
throughout  the  winter.  This  refers  especially 
to  heavy  Hardware,  mine  and  mill  supplies. 
The  greatest  trouble  is  the  delay  in  getting 
goods  from  the  factories,  most  of  them  being 
overstocked  with  orders  and  understocked  with 
goods. 

Burlington,  Iowa. 

Robert  Donahue  Iron  &  Hardware  Co.: 
The  trade  through  this  region  was  never 
more  satisfactory.  The  demand  is  large  and 
the  question  at  hand  is  not  that  of  being  able 
to  dispose  of  goods,  but  the  great  trouble  is 
to  keep  sufficient  stock  bought  ahead. 

The  largest  corn  crop  for  years  is  now  as- 
sured, and  with  other  staple  cereals  showing 
large  production,  we  are  sure  of  a  large  fall 
trade  extending  into  next  year. 

Collections  are  exceptionally  good  for  this 
season  of  the  year,  and  altogether  we  see 
nothing  but  the  brightest  prospects  ahead. 

Council  Bluffs,  Iowa. 

Empkie-Shugart-Hill  Co.:  As  to  the  pres- 
*ent  outlook  in  this  territory,  it  is  the  same 
as  has  been  told  for  the  past  several  months. 
We  don't  know  how  it  could  be  improved  as 
to  the  volume  of  business  and  the  crops,  either 
harvested  or  safe  made,  so  that  the  people 
in  the  country  will  be  •able  to  pay  for  what 
they  buy.  Fall  and  winter  goods  have  been 
moving  out  in  good  volume,  and  all  lines  have 
been  well  represented  in  the  movemeilt  of 
goods. 

The  drawback  is  not  as  to  the  volume  of 
business  being  done,  but  is  the  exceedingly 
low  or  small  margin  of  profit,  while  on  the 
other  hand  the  cost  of  doing  business  is  as 


large  as  ever,  if  not  larger.  However,  just 
how  this  can  be  remedied  is  one  of  the  conun- 
drums not  yet  solved.  Collections  in  this  part 
of  the  country  are  good. 

New   York   City 

Smith  &  Hemenway  Co.:  This  fall's  busi- 
ness is  going  ahead  of  any  fall  that 
we  have  ever  experienced.  Everything  indi- 
cates that  the  trade  is  commanding  more  and 
better  goods.  There  are  many  abuses  in  the 
trade,  but  we  cannot  suggest  remedies  for 
correcting  them.  On  the  whole,  our  busi- 
ness is  satisfactory,  and  the  private  brands 
and  other  obstacles  which  delay  the  manu- 
facturer in  shipping  do  not  enter  into  •  our 
business  large  enough  to  obstruct. 

Louisville,  Ky. 

Belknap  Hardware  &  Mfg.  Co.:  Trade  in 
this  part  of  the  country  is  flourishing  as  we 
believe  it  is  in  every  other  part  There  has 
never  been  such  a  demand  for  goods,  and 
goods  that  people  are  waiting  to  use.  There 
is  no  evidence  of  speculative  buying,  because 
the  situation  is  felt  to  be  well  in  hand  by  the 
controlling  interests,  but  goods  for  actual 
shipment,  actual  execution  of  orders,  many  of 
them  back  orders,  are  the  ones  we  need. 

The  comparative  scarcity  of  labor  is  mani- 
fest in  all  branches,  and  it  seems  very  singu- 
lar to  hear  of  any  movement  of  the  unem- 
ployed as  in  England.  It  seems  hardly  cred- 
ible with  such  extreme  activity  here,  there 
should  be  any  excuse  for  demonstrations  of 
that  kind  in  the  mother  country.  If  relief 
is  not  afforded  in  some  shape,  we  shall  have 
to  take  down  the  Chinese  barrier,  and  let  in 
such  celestials  as  are  on  the  waiting  list  to  dig 
ditches,  repair  our  roads  and  streets,  and  har- 
vest the  Kansas  corn  crop  which  nearly  al- 
ways bobs  up  to  illustrate  the  Scripture  para- 
ble of  "the  abundant  harvest  with  a  few 
laborers." 

Greensboro,  N.  C. 

Odell  Hardware  Co.:  The  outlook  for 
trade  this  fall  in  this  country  is  about  as  hope- 
ful as  can  be  expected.  The  continued  rains 
have  injured  the  cotton,  and  there  will  prob- 
ably be  a  considerable  shortage  in  that  crop 
throughout  this  section.  We  cut  but  a  small  fig- 
ure in  the  cotton  product  of  the  country,  how- 
ever, but  this  will  affect  some  of  our  best  farm- 
ers. There  never  has  been  such  a  corn  crop, 
though,  since  the  world  was  made.  The  to- 
bacco crop  has  been  considerably  damaged, 
and  will  be  pretty  short  through  here. 

Manufacturing  activities  continue  healthy. 
There  is  such  a  demand  for  money  that  it 
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makes  it  high  and  scarce.    All  in  all,  how- 
ever, we  will  have  a  prosperous  trade. 

The  only  thing  we  know  to  improve  the 
trade  is  for  people  to  stop  playing  the  fool, 
and  ask  decent  prices  for  their  goods. 

Studying  American  Hardware 

Herman  Hommel,  a  member  of  the  firm  of 
H.  Hommel,  of  Mainz,  Germany,  has  been  in 
America  for  some  three  weeks  past  as  a  spe- 
cial ambassador  from  that  house  for  the  pur- 
pose of  studying  the  present  conditions  and 
future  possibilities  of  American  Hardware  in 
its  relation  to  the  German  market.  Mr.  Hom- 
mel, although  a  young  man,  has  had  consid- 
erable experience  in  a  business  line  and  has 
gone  about  the  learning  of  the  task  he  has  in 
hand,  with  that  very  philosophical  earnestness 
which  is  an  inherent  part  of  the  German  char- 
ter. 

The  concern  which  he  represents  has  con- 
nection with  branches  throughout  Germany, 
and  not  only  sells  goods  made  by  others,  but 
is  itself  engaged  in  the  manufacture  of  cer- 
tain lines.  It  also  exports  many  goods  to 
South  America,  and  is  attempting  to  sell  a 
few  of  its  lines  in  this  country. 

Mr.  Hommel  says  that  his  concern  has  been 
buying  American  Hardware,  principally  in  the 
line  of  woodworking  tools,  for  the  past  twenty 
years,  and  he  is  the  first  representative  of  his 
firm  to  visit  America  for  the  purpose  of  study- 
ing conditions  here,  which  is  to  be  taken  as  an 
indication  that  Germany  is  beginning  to  wake 
up,  so  far  as  American  Hardware  is  con- 
cerned. 

In  speaking  to  a  representative  of  the 
Hardware  Dealers'  Magazine,  Mr.  Hommel 
said: 

"While  we  have  been  handling  American 
tools  for  some  twenty  years,  we  have  not  given 
them  the  attention  that  they  deserve,  and  that 
we  intend  to  give  them  hereafter.  I  wish  to 
extend  our  acquaintance  with  the  American 
Hardware  manufacturers,  so  that  steps  may 
be  taken  by  which  we  can  be  of  increased 
benefit  to  each  other.  It  is  not  our  purpose  to 
make  any  change  in  our  method  of  handling 
American  business,  but  to  see  in  what  manner 
it  can  be  increased. 

"American  tools  are  very  well  liked  in  Ger- 
many, especfally  those  devoted  to  wood- 
working. As  you  are  very  well  aware,  the 
German  people  are  in  many  ways  very  con- 
servative in  the  introduction  of  new  ideas,  or 
new  methods  of  labor.  The  introduction  of 
new  tools  is  very  slow,  and  attended  with 
many  difficulties,  because  the  German  mechanic 
will  not  make  a  change  until  he  is  entirely 
convinced   that   there   is   a   good   reason    for 


doing  so,  but  having  once  convinced  him,  he 
becomes  a  firm  believer  in  the  new  machinery 
or  tools  and  will  stick  to  them  tenaciously. 
There  are  many  concerns  engaged  in  Ger- 
many at  present  in  the  distribution  of  Ameri- 
can goods.  The  sale  of  American  machine 
tools  is  large,  and  compliment  is  paid  to  these 
goods  by  many  firms  in  Germany  which  imitate 
these  American  models  and  make  the  same 
goods  in  their  own  factories." 

When  asked  about  the  general  condition  in 
Germany,  Mr.  Hommel  said: 

"Business  seems  to  be  as  thriving  in  our 
coimtry  as  it  is  here  in  America.  The  trouble 
is  that  we  are  so  busy  that  we  cannot  find 
goods  in  sufficient  number  to  fill  our  orders, 
some  standing  over  from  last  October  still  un- 
filled. This  fine  condition  of  business  with 
us  is,  as  I  take  it,  the  result  of  good  labor 
of  long  years  past,  especially  in  the  develop- 
ment of  our  export  trade.  The  Germans  as  a 
people  have  become  sufficiently  acclimatized  in 
all  parts  of  the  world  to  regard  themselves 
as  permanent  fixtures  in  any  of  the  markets 
which  they  have  opened.  Our  young  men  will 
learn  three  or  four  different  languages,  and 
thus  equipped  will  depart  for  some  far-away 
corner  of  the  world  where  they  spend  the  rest 
of  their  lives  in  developing  and  building  up 
the  German  foreign  trade." 

Mr.  Hommel  will  be  in  this  country  about 
three  months  and  during  that  time  he  will  pay 
a  visit  to  Mexico  for  the  purpose  of  studying 
conditions  in  that  section  of  the  country. 

Opportunities  in  France 

From  information  received  from  France  it 
would  seem  as  though  a  demand  could  be  cre- 
ated there  for  scores  of  articles  of  American 
inventive  genius  and  mechanical  skill.  As  an 
^example,  the  common  household  refrigerator 
so  universally  used  in  the  United  States  is 
unknown  in  France  Only  the  very  wealthy 
families  can  afford  the  expensive  refrigerators 
to  be  had.  It  is  the  same  with  water  filters — 
the  plain  people  do  not  use  them.  Washing 
machines  and  clothes  wringers,  such  as  are  in 
common  use  in  the  United  States,  are  not 
known, 

Swiss  iMachine  Industry 

The  export  of  American  machines  to  Switz- 
erland is  hardly  worthy  of  mention.  This  seems 
to  be  unfortunate  as  American  residents  in 
Switzerland  believe  that  the  machine  trade 
might  be  of  such  immense  importance  if  ca- 
pable firms  would  take  the  initiative  in  an  in- 
telligent manner.  The  only  export  of  the 
United  States  worth  naming  is  that  of  em- 
broidery machines,  amounting  to  $84,845. 
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An  Increase  of  Cost  Predicted,  Because  o;-  the  Higher  Price  of  Silver  Bullion — What 
Some  of  the  Makers  Have  to  Say — Chances  in  Foreign  Countries. 


.It  is  one  of  the  encouraging  signs  of  the 
times  that  the  modern  Hardware  store  in  its 
present  system  of  renovation  and  added  at- 
tractiveness in  the  way  of  adornments  and 
furnishings  is  more  and  more  inclining  to- 
ward the  display  and  sale  of  a  line  of  metal 
goods  of  finer  grades.  In  other  words,  the 
handsome  and  well  equipped  Hardware  store 
of  to-day  is  rendered  more  attractive  by  the 
display  of  fine  samples  of  silverware,  plated 
silver,  Britannia  metal,  pewter,  copper,  brass 
and  bronze.  This  is  an  encouraging  sign,  and 
there  seems  to  be  no  reason  in  the  world  why 
the  Hardware  store  should  not  handle  every- 
thing possible  in  these  lines  of  goods. 

The  manufacturers  of  silverware  say  that 
the  recent  advances  in  the  cost  of  silver  bullion 
will  probably  necessitate  advanced  prices  in 
the  line  of  silverware  for  the  coming  holiday 
trade  and  later.  One  of  these  gentlemen  is 
responsible  for  the  following  statement  as  to 
recent  and  present  conditions: 

"Silver  has  been  going  up  steadily  for  more 
than  a  year,  and  it  is  10  cents  higher  than  it 
was  early  last  year,  being  about  67  cents  an 
ounce.  Three  years  ago  the  manufacturers 
bought  bullion  for  less  than  50  cents  an  ounce. 

"The  sterling  flatware,  comprising  knives, 
forks  and  spoons,  is  affected  more  quickly  and 
to  a  greater  extent  than  any  other  kind  of  arti- 
cles. That  is  because  on  most  grades  of  flat- 
ware the  cost  of  labor  is  light,  and  the  fin- 
ished products  are  sold  only  a  little  above 
what  is  paid  for  the  metal.  In  hollow-ware, 
comprising  bowls,  pitchers  and  other  articles 
of  similar  shape,  the  labor  of  moulding  and 
ornamentation  is  a  more  important  item  of 
cost. 

"Britannia  wares,  which  arc  commonly 
plated  with  silver,  and  are  sold  in  competi- 
tion with  other  silver  alloys  and  plate,  have 
also  been  going  up,  because  not  only  the  silver, 
but  other  metals,  are  much  higher  than  for- 
merly. Tin,  which  is  nine-tenths  of  the  alloy, 
brought  in  the  last  week  more  than  41  cents 
a  pound,  while  a  year  ago  it  sold  for  33 
cents. 

"Antimony  and  copper,  which  also  enter  into 
the  metal  mixture,  have  also  advanced. 

"Manufacturers  are  placing  higher  values 
in  their  fall  catalogues  on  clocks  made  of  the 
bronze  cases,  which  have  been  displacing  to 
some  extent  in  recent  years  those  of  wood  or 
marble.  People  who  buy  for  holiday  gifts 
metal  lamps,  smoking  and  desk  sets,  cande- 
labra, and  hammered  and  embossed  novelties, 


will  pay  more  this  year  than  in  preceding 
years,  say  the  men  who  make  and  sell  these 
articles." 

WHAT    THE    makers    SAY. 

These  statements  were  laid  before  a  number 
of  manufacturers  of  these  various  lines  of 
goods,'  who  have  kindly  expressed  their  views 
as  follows: 

From  a  Manufacturer  of  Silverware:  "The 
natural  inference  which  would  be  drawn  by 
any  one  is  that  if  the  price  of  silver  bullion 
continues  to  advance,  the  result  would  be  a 
tendency  on  the  part  of  manufacturers  to  in- 
crease their  prices  in  cfonsequence." 

From  a  Manufacturer  of  Silverware :  "We 
are  unable  to  give  any  information  as  to  the 
safety  or  advisability  of  present  purchase^.  It 
is  a  long  standing  tradition  among  manufac- 
turing silversmiths  that  it  is  improper  to  give 
out  in  advance  notices  of  a  change  of  prices 
which  involved  an  advance.  Such  notice  would 
thwart  the  purpose  of  the  advance.  Advances 
are  not  made  except  they  are  necessary.  If 
they  are  necessary,  to  give  notice  of  them 
beforehand  would  simply  allow  dealers  to  stock 
up,  and  they  alone  would  be  gainers ;  the  manu- 
facturer would  be  right  where  he  was  before, 
with  perhaps  as  many  orders  as  he  could  fill 
in  months,  at  prices  which  he  could  not  af- 
ford. Hence,  when  an  announcement  of  ad- 
vance in  prices  by  a  silversmith  is  made,  the 
advance  is  in  effect  with  the  announcement." 

From  a  Manufacturer  of  Silverware:  **We 
understand  that  silverware,  both  sterling  and 
plated,  in  common  with  most  other  metal 
goods,  has  advanced  in  price,  this  advance  be- 
ing rendered  necessary  by  the  increased  cost  of 
raw  material.  All  raw  materials  which  enter 
into  the  manufacture  of  our  goods  have  ad- 
vanced materially.  That  goods  will  cost  more 
to  make  for  the  holiday  trade  this  year  than 
for  many  years  before  we  do  not  question,  as 
it  seems  almost  a  necessity  for  every  manufac- 
turer to  advance  the  same  as  a  matter  of  self- 
protection.  In  our  opinion,  the  wholesale 
Hardware  trade  is  doing  as  much  in  the  silver- 
ware and  plated  line  as  it  ever  did,  but  whether 
it  is  doing  as  much  as  it  should  do  is  a  matter 
not  for  us  to  say,  but  for  them.  The  retail 
dealer  does  not  s^em  to  be  as  much  interested 
in  lines  of  sterling  silver  and  silver  plate  as  he 
used  to  be,  which  we  regret  very  much." 

From  a  Manufacturer  of  Hollow-Ware :  "We 
have  had  to  materially  increase  the  price  upon 
Britannia  hollow-ware,  not  only  because  of  the 
higher  cost  of  silver,  but  on  account  of  the 
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increase  in  basic  metal.  We  have  not  as  yet 
put  up  the  price  on  plated  flatware,  and  hope  to 
be  able' to  avoid  it.  Horweyer,  it  may  become 
necessary  at  any  time  to  change  prices,  at  least 
slightly.  Because  of  these  facts  there  is  no 
doubt  that  a  good  many  grades  of  goods  will 
be  more  expensive  for  the  holidays  this  year." 

From  a  Manufacturer  of  Silverware:  "We 
make  sterling  silver  goods.  The  increased  cost 
of  every  kind  of  material,  especially  sterling 
silver,  the  increased  cost  of  labor,  and  all  of 
the  various  expenses,  has  increased  the  cost 
of  the  goods  to  such  an  extent  that  prosperity 
does  not  bring  increased  profits  as  one  would 
suppose.  The  prices  cannot  be  raised  suffi- 
ciently to  overbalance  the  increased  cost  of 
everything  that  is  used  in  the  manufacture  of 
jewelry,  silver-plated  ware,  etc." 

From  a  Manufacturer  of  Silverware:  "You 
are  correct  in  your  statement  concerning  the 
advance  in  silverware  and  the  cost  of  Britan- 
nia. We  would  not  care  to  go  into  detail  in 
regard  to  this,  but  there  is  a  general  advance 
in  hollow-ware  and  flatware." 

OPPORTUNITIES    IN    FOREIGN    COUNTRIES. 

There  are  indications  that  if  the  manufac- 
turers of  the  United  States  of  American  plated 
and  hollow-ware  would  make  a  special  eflort 
they  might  do  a  much  more  extensive  business 
than  is  done  at  present  in  foreign  countries. 
For  instance,  the  Brazilian  people  have  taken 
to  such  goods  with  increasing  readiness,  and 
the  present  trade  would  be  far  larger  than  it 
is  if  it  were  not  for  the  high  tariff  on  such 
goods,  the  customs  imposts  running  about  1% 
cents  gold  per  gram,  with  from  15  to  30  per 
cent,  ad  valorem,  part  of  which  is  payable  in 
gold  exchange,  depending  upon  the  quality  and 
class  of  goods.  Last  year  there  was  imported 
about  $150,000  worth  of  plated  ware,  classed  as 
such  in  the  customs  returns,  more  or  less  com- 
ing in  under  other  terms.  Of  this  amount 
Germany  furnished  about  50  per  cent.,  France 
about  25  per  cent.,  Great  Britain  about  12  per 
cent.,  and  the  United  States  about  9  per  cent. 
Of  the  total  about  one-half  was  entered  at  Rio 
de  Janeiro. 

There  is  no  reason  why  American  plate 
should  not  secure  a  foothold  in  Brazil.  It  is  in 
the  same  position  as  regards  the  trade  that  the 
products  of  any  other  nation  are,  and  there  is 
a  general  friendliness  toward  American  goods. 
American  goods  have  not  been  pushed,  how- 
ever, in  this  as  in  most  other  lines,  and  if  there 
is  to  be  any  American  trade,  American  manu- 
facturers must  expect  to  undertake  the  diffi- 
culties and  labor  which  go  with  an  introductory 
campaign.  As  in  other  lines,  there  is  little 
done  in  Brazil  in  the  way  of  jobbing  in  such 
ware,  the  goods  as  a  rule  being  sold  by  the 
manufacturer  to  the  dealer. 


American  manufacturers  in  general  must  be 
prepared  to  extend  credit  further  .in  the  trade 
of  this  portion  of  the  world  than  they  do  in 
trade  in  the  United  States,  both  in  the  matter 
of  time  and  other  terms.  Heretofore  there  has 
been  considerable  difficulty  on  the  part  of 
American  concerns  in  establishing  a  proper 
basis  for  credit.  In  the  near  future,  however, 
this  trouble  will  probably  be  obviated  by  the 
establishment  of  a  branch  of  one  of  the  great 
credit-investigating  agencies,  preliminary  work 
to  that  end  being  now  in  progress. 

In  this,  as  in  all  other  lines  of  trade  in  South 
America,  or,  indeed,  anywhere  else  abroad, 
there  is  need  of  Americans  on  the  spot  to  in- 
troduce American  goods.  It  is  possible  that 
goods  can  be  sold  at  long  distance  and  that 
the  results  will  be  satisfactory,  but  the  pros- 
pect is  doubtful;  and  in  view  of  the  fact  that 
European  nations  have  the  bulk  of  South 
American  trade  at  the  present  time,  that  they 
are  prepared  to  maintain  their  trade  with  all 
the  means  open  to  »  business  strongly  estab- 
lished, and  that  American  trade  will  be  estab- 
lished in  general  only  after  a  hard  fight  and 
in  the  face  of  the  keenest  competition,  it  is 
only  reasonable  to  expect  success  in  establish- 
ing such  trade  will  come  only  by  the  use  of  the 
best  means  possible.  It  is  probable  that  in 
the  plated  and  hollow-ware  trade  a  trip  to 
Brazil  by  a  good  salesman  able  to  speak  Por- 
tuguese, or  at  least  able  to  adapt  himself  to 
Brazilian  conditions,  and  the  establishment  of 
local  agencies,  will  be  all  that  is  necessary  or 
all  that  the  trade  will  stand.  Bu  there  is  trade 
in  South  America  to  be  had,  trade  upon  a 
permanent  basis,  covering  a  large  and  increas- 
ing population. 

CHANCES   IN    MEXICO. 

Investigations  in  Mexico  in  the  same  direc- 
tion reveal  a  possibility  of  the  sale  of  a  great 
deal  of  electroplated  silverware  in  all  its  va- 
rieties in  that  country.  The  demand  does  not 
extend  to  any  special  line.  All  branches  of 
manufactures  are  represented  in  more  or  less 
variety.  German  manufactures  predominate 
everywhere,  but  French  articles  are  also  on  the 
market.  The  Mexican  tariff  does  not  discrimi- 
nate in  favor  of  any  one  nation.  The  import 
duty  on  goods  of  this  class  is  fixed  at  90  cents 
United  States  currency  for  each  2.20  pounds 
in  weight  and  up  to  22  pounds  for  each  article. 
Passing  this  weight,  an  additional  amount  is 
charged  at  the  rate  of  25  cents  United  States 
currency  for  every  2.20  pounds,  the  weight  in- 
cluding the  inner  wrapper  on  the  article,  but 
not  the  case  in  which  the  goods  are  packed. 

American-made  stock  would  sell  as  readily 
as  any  other,  or  would  perhaps  have  prefer* 
encc  owing  to  mor^  artistic  patterns. 
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1.  "The  handling  of  salesmen  is  not  an  exact  science. 

2.  "Certain  general  principles  may  be  followed,   but  after  all  it  is  a  question  of  the 
individual. 

3.  "/  never  saw  two  salesmen  just  alike  and  I  do  not  believe  any  two  salesmen  should 
be  handled  exactly  alike  if  the  best  results  are  to  be  obtained/' 

— From  a  great  manager  of  salesmen. 


How  to  Handle  Salesmen 
By  a  Western  Jobber. 

Regarding  the  subject  of  handling  salesmen, 
I  will  say  that  it  is  a  problem  that  we  confess 
we  have  not  been  able  to  solve. 

The  trouble  is,  salesmen  hear  many  things 
on  the  road  regarding  prices,  quality  of  goods, 
make  of  goods,  etc.  Some  of  the  things  they 
bear  are  true  and  some  are  not. 

A  weak-kneed  salesman  is  always  asking 
his  competitors  about  the  cost  of  goods,  and 
will  often  tell  a  competitor  his  cost.  These 
are  nuts  for  the  man  that  is  well  balanced, 
because  he  gets  information  that  as  a  rule  is 
reliable,  and  then  he  stufTs  the  weak-kneed 
brother  with  prices  that  he  hasn't  got,  and 
will  add:  "Your  house  don't  buy  right  and 
I  don't  see  how  you  can  sell  goods  with  your 
cost,  etc."  Then  Mr.  Weak  Knees  comes  to 
the  manager  with  a  tale  of  woe  and  thinks 
he  is  not  in  the  front  of  the  procession,  but  a 
trailer. 

The  salesman  with  backbone  and  who  at- 
tends strictly  to  the  business  of  getting  orders 
and  keeps  his  own  counsel,  is  the  one  who  gets 
the  orders. 

He  believes  his  firm  rather  than  a  com- 
petitor. 

It  is  a  well-known  fact  that  a  goodlj^  num- 
ber of  buyers  stretch  the  truth  and  very  often 
disregard  it  entirely.  They  may  have  bought 
goods  at  the  price  they  claim,  but  not  the 
same  size,  weight  or  quality  you  are  offer- 
ing. They  know  it,  but  if  they  get  a  weak 
salesman,  they  work  him  and  his  house  suf- 
fers. 

Salesmen  are  very  exacting  of  their  em- 
ployers and  do  not  seem  to  appreciate  the  fact 
that  a  buyer  does  not  make  the  goods  he  sells, 
neither  can  he  avoid  strikes,  lack  of  material 
or  some  of  many  other  reasons  manufacturers 
give  (and  sometimes  justly)  for  not  making 
prompt  shipments.  They  will  say  you  don't 
order  soon  enough,  not  caring  if  the  firm  has 
to  carry  a  large  stock  from  three  to  six 
months  before  the  customer  needs  it,  but  have 
the  goods  when  you  want  them. 

You  may  buy  500  dozen  of  an  article  and 


not  have  enough  if  the  season  is  favorable; 
but  if  it  is  an  unfavorable  season,  you  have 
twice  enough.  However,  that  makes  no  dif- 
ference with  the  salesman.  The  risk  of  a  de- 
cline on  an  overstock  does  not  worry  him. 
What  he  wants  is  to  have  plenty.  If  you 
have  a  demand  for  it,  you  are  all  right.  If 
you  don't  have  a  demand,  the  salesman  is  all 
right,  any  way. 

A  good  many  salesmen  believe  they  know 
more  than  the  buyer.  They  see  only  one  side 
of  the  proposition  and  do  not  want  to  see 
the  other  side.  They  want  to  tell  you  what 
to  buy  (and  always  buy  plenty),  what  you 
should  pay  for  it  (because  So  &  So  are  sell- 
ing for  such  a  price),  and  what  you  will  have 
to  sell  at  if  you  want  to  get  business.  They 
forget  that  manufacturers  have  something  to 
say  as  to  what  you  must  pay  for  goods,  and 
that  a  good  buyer  tries  to  keep  on  the  safe 
side  as  to  quantity;  or  that  money  is  worth 
a  reasonable  rate  of  interest,  and  if  you  get 
goods  in  three  or  four  months  sooner  than 
needed,  it  is  adding  to  the  cost  every  day. 

But  these  little  things  don't  worry  the  sales- 
men. 

A  salesman  is  always  looking  put  for  his 
customer  (as  he  should),  but  too  often  forgets 
that  his  employers  should  also  be  remembered. 
He  too  often  forgets  about  the  cost  of  doing 
business,  and  if  a  dollar  is  in  the  balance  that 
legitimately  belongs  to  his  firm,  but  he  can 
turn  it  to  his  customer,  the  customer  is  the 
favored  one.  That  makes  him  solid  with  his 
customers,  and  no  doubt  he  is  already  solid 
with  his  employers. 

What  if  he  does  reduce  his  average  profits 
1  per  cent.?    He  has  done  the  business. 

A  sales  manager  should  consult  with  his 
salesmen,  as  they  are  able  to  give  valuable  in- 
formation. 

He  should  treat  them  in  a  considerate  and 
gentlemanly  manner  at  all  times. 

He  should  see  to  it  that  they  get  a  square 
deal  at  all  times. 

A  salesman  should  be  courteous  and  frank 
with  his  employers.  He  should  at  all  times 
give   them   facts   "unstuffed"    (excuse  me). 
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He  should  not  go  off  half-cocked  when  he 
hears  of  some  low  price,  but  keep  cool  and 
get  the  real  facts,  and  nine  times  out  of  ten  he 
will  have  no  kick  against  his  firm. 

He  should  not  annoy  a  buyer  with  reports 
of  low  prices  or  other  troubles  without  first 
knowing  that  they  are  right. 

Rumors  should  not  worry  him,  but  put  him 
on  the  alert  to  satisfy  himself  whether  the 
rumor  is  true  or  not.  Then  if  he  finds  the  re- 
port correct,  call  the  manager's  attention  to 
it,  H  he  cannot  substantiate  it,  forget  it,  as 
the  manager  has  troubles  enough  of  his  own. 

The  whole  subject  is  covered  by  the  sales- 
men having  implicit  confidence  in  the  firm  they 
work  for,  and  the  employers  having  the  same 
confidence  in  their  salesmen.  As  a  rule,  we 
thinlrthis  mutual  confidence  prevails. 

From  a  Southern  Jobber 
By  Geo.  E.  King,  King  Hardware  Co. 

On  account  of  a  great  pressure  of  work,  we 
cannot  answer  your  inquiry  in  detail,  but  will 
simply  say  we  try  to  impress  our  salesmen 
with  the  fact  that  we  are  in  business  to  make 
money  and  that  price-cutting  will  not  help  us 
to  reach  this  end. 

We  tell  them  to  frankly  say  to  their  cus- 
tomers that  in  the  main  our  prices  are  as 
cheap  and  the  goods  equal  in  quality  to  any 
house  in  the  country.  One  thing,  perhaps, 
among  many  others,  that  is  helping  us  to 
increase  our  business  is  taking  up  specialties 
on  which  we  make  a  net  profit.  We  do  not 
mind  work  if  we  can  get  a  good  return  for  it. 

We  tell  our  salesmen  that  we  must  have 
prompt  settlement  of  accounts  when  bills  are 
due,  because  that  is  the  only  way  we  can  pay 
our  bills  promptly.  Our  basis  of  pay  to  road 
salesmen  varies  very  greatly. 

How  One  Jobber  Does  It 

By  A   Southern  Jobber. 

One  of  the  most  difficult  tasks  to  perform 
is  to  try  to  tell  some  one  how  to  do  some- 
thing when  you  do  not  know  how  to  do  it 
yourself.  Therefore  the  successful  manager 
of  salesmen  should  be  a  successful  salesman 
himself.  Some  of  the  most  important  things 
a  manager  should  do  is  to  keep  his  sales- 
men thoroughly  posted  on  prices  of  goods, 
new  goods  received  and  to  constantly  advise 
them  to  push  the  goods  that  bear  a  profit. 

We  do  not  believe  any  salesman  will  make 
a  success  unless  he  is  personally  interested 
in  the  welfare  of  his  customers.  We  think 
it  is  his  duty  to  work  for  the  interest  and 
advancement  of  customers  as  well  as  his  em- 
ployers. We  do  not  mean  by  this  that  he 
shall  sell  goods  to  his  customer  without  any 
profit  for  his  firm,   neither   should  he  abuse 


the  confidence  of  his  customers  by  over- 
stocking them  with  goods  he  knows  they  can- 
not sell.  He  should  advise  his  customers  to 
keep  on  hand  at  all  times  salable  goods.  We 
believe  that  by  taking  care  of  his  customer  he 
is  doing  his  best  work  for  his  house. 

In  regard  to  watching  the  results  of  sales- 
men and  keeping  up  with  expenses  we  have 
adopted  the  plan  of  having  salesmen  send 
us  report  each  day  (like  one  enclosed)  ;  they 
also  carry  expense  books.  vVe  have  a  book 
ruled  in  which  we  enter  all  amounts  of  ex- 
pense. We  open  separate  accounts  for  each 
route  traveled  by  each  salesman  and  can  tell 
at  a  glance  which  routes  are  paying  best  We 
are  enclosing  sample  sheet  of  expense  book 
kept  in  office. 

The  specimens  referred  to  are  as  follows: 

Hardware  Co. 


SALESMAN'S  DAILY  REPORT. 

Salesman. 

Expenses  for 190 $ 

Merchants  called  on.  Result.       Amount. 


Total. 


Remarks 


Write  me 190 at 

Total 
Cash.    Mileage.     Salesman.    Expense,    expense.    Sale^ 


A  Leaf  of  Personal  Experience 

By  A  Kentucky  Jobber. 

My  rule  has  always  heen  to  get  the  very 
best  men  we  possibly  can  secure,  and  then  give 
them  some  latitude  in  the  sale  of  our  goods. 
It  has  been  my  experience,  when  we  have 
gotten  hold  of  a  traveling  man  who  was  in- 
experienced, or  a  man  of  poor  judgment,  that 
the  best  thing  to  do  with  him,  if  he  was  not 
amenable  to  correction,  was  to  get  rid  of  him 
as  quickly  as  possible. 

You  know  there  are  a  great  many  travel- 
ing men  who  are  thoughtless  and  listen  to 
everything  that  is  told  them  by  the  buyers, 
and  without  ever  stopping  to  consider  the 
question,  fall  into  the  trap.  We  have  found 
that  this  is  the  cause  of  more  price-cutting 
than  any  other  thing. 
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I  find  in  handling  salesmen  that  you  must 
show  to  them  that  you  have  confidence  in  their 
ability  to  handle  their  trade,  and  if  you  feel 
that  they  are  not  capable  of  handling  it  with- 
out your  continually  being  after  them,  then  you 
will  be  in  hot  water  all  the  time.  I  think  it  is 
very  important  that  the  manager  should  un- 
derstand personally  the  conditions  that  exist 
in  the  different  territories  covered  by  his  men. 
I  have  always  made  it  a  point  to  try  and  do 
this,  and  I  find  where  the  manager  has  a  per- 
sonal acquaintance  with  the  trade  his  work  is 
very  much  easier  in  handling  his  men.  I  have 
on  several  occasions  gone  over  the  territory 
with  my  men,  and  I  have  seen  good  results 
from  this.  It  enables  the  manager  to  keep  in 
close  touch  with  the  trade,  and  he  can  often 
be  of  very  great  assistance  to  the  traveling 
men  on  account  of  his  personal  acquaintance 
with  the  trade. 

I  think  that  there  is  a  great  deal  of  litera- 
ture and  letter  writing  that  is  very  burden- 
some to  the  traveling  man.  You  take  a  travel- 
ing man  working  all  day  long,  visiting  the 
trade,  and  if  he  is  doing  any  business  it  will 
take  him  until  12  or  1  o'clock  at  night  to  write 
up  his  orders,  and  if  he  is  a  conscientious 
worker,  he  don't  enjoy  receiving  a  letter  from 
a  manager  or  any  one  else  complaining  of  some 
little  trivial  thing  that  has  arisen. 

I  know  occasionally  we  managers  are  rather 
prone  to  complain,  but  I  have  always  tried  to 
make  my  complaints  in  person  when  the  trav- 
eling men  come  into  the  house.  It  is  lots 
easier  for  all  concerned,  to  have  these  mis- 
understandings and  corrections  face  to  face  than 
through  a  lot  of  correspondence.  I  think  the 
traveling  man  should  be  thoroughly  posted 
by  the  house  as  to  the  quality,  the  adaptability 
and  the  price  of  an  article,  and  he  should  be 
thoroughly  posted  along  these  lines. 

I  was  once  a 'traveling  man  myself,  and  I 
have  very  kindly  feelings  for  them,  and  try 
to  make  their  work  as  pleasant  for  them  as  is 
possible,  for  it  is  a  hard  job  at  the  best. 

The   Recent  Advance  in  Shovels 

Owing  to  several  advances  that  have  been 
made  in  the  cost  of  raw  materials,  the  Ames 
Shovel  &  Tool  Co.  made  an  advance  in  the 
selling  rate  of  their  goods  on  the  l8th  ult. 
This  applies  only  to  the  third  and  fourth 
grade  goods,  which  is  five  per  cent.  The 
terms  of  sale  are  also  changed,  making  them 
net  thirty  days,  or  one  per  cent,  off,  ten  days. 
The  constituent  companies  of  the  Ames 
Shovel  &  Tool  Co.  have  notified  the  trade  of 
these  changes,  and  are  receiving  very  grati- 
fying expressions,  inasmuch  as  the  changQ  has 
been  looked  for  for  some  time. 


Although  the  above  advance  is  made  en- 
tirely independent  of  the  manufacturers  out- 
side of  the  above  corporation,  it  is  said  that 
all  of  them  will  not  only  be  very  glad  to  make 
the  advance  themselves,  but  are  doing  so. 

The  above  advance  not  only  applies  to  the 
domestic,  but  also  to  the  export  trade.  All 
prices  are  subject  to  change  without  further 
notice. 

The  following  statement  as  to  the  condi- 
tion in  recent  times  of  the  shovel  trade  was 
made  to  a  representative  of  the  Hardware 
Dealers'  Magazine  by  a  gentleman  well 
posted  on  the  subject: 

"The  present  year  has  been  one  of  unexam- 
pled activity  with  the  manufacturers  of 
shovels.  With  many,  the  sales  have  largely 
exceeded  the  production.  The  domestic  de- 
mand is  constantly  increasing,  showing  that 
the  legitimate  needs  from  year  to  year  are 
growing  very  much  larger  than  they  were  a 
few  years  ago.  Among  the  jobbers  of  the 
country  there  seems  to  be  a  desire  to  dispose 
of  as  many  low  grade  goods  as  possible,  the 
result  of  which  is  that  their  profits  are  very 
much  smaller.  If  they  were  making  an  effort 
to  dispose  of  the  higher  grades  of  goods  they 
would  not  only  receive  a  much  larger  percent- 
age of  profit,  but  would  give  more  satisfaction 
to  the  consumer. 

"The  export  trade  is  also  a  growing  one, 
and  it  is  confined  very  largely  to  well  known 
brands.  In  markets  where  continental  goods 
have  heretofore  been  largely  exported,  there 
seems  to  be  a  desire  on  the  part  of  the  im- 
porters to  draw  away  from  the  old  ideas  to 
buy  the  cheapest  goods  they  can  find,  and 
place  their  orders  with  American  manufac- 
turers, from  whom  they  get  a  much  higher 
quality  of  goods,  and  are  therefore  enabled  to 
build  up  a  trade  that  has  not  been  possible  in 
the  past." 

Americans  Losing  Trade. 

It  seems  to  be  unfortunate  that  while  in 
iron  and  steel  manufactures,  machinery  and 
kindred  industries,  especially  for  every  descrip- 
tion of  agricultural  machinery  and  implements, 
Egypt  offers  the  widest  field  for  expansion;  it 
is  precisely  in  these  articles  that  imports  from 
the  United  States  are  most  rapidly  running 
down.  The  American  manufacturer  apparently 
will  not  build  machines  adapted  to  the  soil  and 
climatic  conditions  of  Egypt  and  the  Soudan; 
'  he  will  not  believe  that  his  deep-plowing  ma- 
chines ruin  the  land  by  turning  up  the  salty 
soil  below,  nor  that  machines  which  will  do 
the  work  claimed  for  them  in  America  can 
possibly  break  down  and  fail  to  work  at  all  in 
Egypt.    He  will  not  put  in  a  bit  of  extra  metal 
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here  and  there  to  strengthen  parts  and  give 
his  machine  some  chance  under  adverse  con- 
ditions; he  will  not  "finish"  or  protect  those 
parts  of  a  machine  which  the  fine  sand  of  the 
desert  can  enter  so  easily  and  constantly;  he 
will  not,  as  implored,  cast  his  gearings  in  steel 
instead  of  iron  of  such  dubious  quality  that  it 
has  been  characterized  as  "slag";  he  will  not 
do  much  of  anything  that  he  is  asked  to  do, 
but  will  simply  dispatch  the  goods  for  which 
he  has  been  paid  in  advance  just  how  and 
when  it  suits  him.  This  is  the  opinion  of  an 
American  who  is  on  the  ground  and  knows  alt 
about  the  Egyptian  trade. 

Sheffield's  United  States  Trade 

There  has  been  in  recent  years  a  steady  in- 
crease of  Sheffield's  trade  in  the  United  States 
in  spite  of  the  tariff.  It  is  said  that  in  every 
case  where  gain  is  shown,  it  is  the  result  of 
personal  representation  in  the  American  mar- 
ket either  by  an  individual  whose  whole  time 
is  devoted  to  the  interests  of  the  firm  employ- 
ing him  or  by  an  American  firm  of  established 
reputation. 

After  having  arranged  for  representa- 
tion, managers  of  Sheffield's  large  firms 
make  frequent  trips  to  the  United  States, 
study  the  market  and  its  wants,  endeavor  to 
produce  an  article  suited  to  the  local  needs, 
and  when  they  have  once  established  a  repu- 
tation for  their  product  they  are  particularly 
careful  to  see  that  it  is  always  kept  up  to  the 
required  standard.  Some  of  the  Sheffield 
firms  have  been  represented  for  more  than  fifty 
years  by  men  located  in  the  various  large  cities 
of  America,  sent  over  here  for  that  purpose 
alone. 

An  Opening  for  Our  Goods 

O.  H.  Baker,  the  American  consul  in  New 
South  Wales,  writes  that  that  country  offers 
splendid  opportunities  for  trade  in  Hardware, 
machinery,  agricultural  implements,  glass,  etc. 
The  introduction  of  American  goods  depends 
very  largely  on  satisfying  the  merchants  that 
there  will  not  be  a  rapid  change  in  prices,  and 
that  no  delays  will  occur  in  shipping  orders. 
The  usual  custom  is  for  the  merchant  to  buy 
at  ninety  days  sight  draft,  sometimes  with  let- 
ter of  credit  attached.  There  is  a  general 
complaint  regarding  the  packing  of  American 
goods  shipped  to  New  South  Wales.  Manu- 
facturers, who,  from  experience  have  learned 
that  goods  packed  in  light  boxes  have  been 
broken  in  shipment,  are  now  using  heavier 
cases,  braced  on  the  inside  and  outside. 

The  Australian  merchant  objects  to  the 
general  carelessness  of  the  American  manu- 
facturer  in   the    matter  of  postage.     A   great 


number  of  catalogues  are  destroyed  each  mail 
by  the  postal  authorities  because  postage  had 
not  been  fully  prepaid,  the  addressee  refusing 
to  take  them  out.  Letters  cannot  be  answered 
in  less  than  eight  weeks;  therefore  American 
merchants  must  take  care  to  anticipate  possi- 
bilities and  not  wait  for  little  points  to  arise 
which  would  necessitate  further  correspond- 
ence that  would  require  two  or  three  months' 
time. 

Sanitary  Supplies  and  Hardware 

Because  of  the  installation  of  public  works 
and  the  construction  of  many  business  blocks, 
hotels  and  private  residences  in  Egypt,  a  valu- 
able market  is  being  opened  for  sanitary  engi- 
neering. At  present  the  bulk  of  plumbers' 
supplies  come  from  England,  although  there 
are  some  importations  from  France.  An  Ohio 
firm  advertises  bath  cabinets,  for  which  the 
demand  is  good.  In  household  Hardware 
American  enterprise  has  not  come  up  to  its 
opportunities.  Two  or  three  makes  of  high- 
grade  cooking  ranges  are  kept  in  stock  by  local 
firms,  and  they  have  found  favor  in  hotels  and 
restaurants,  but  the  permanent,  growing,  and 
profitable  market  is  for  oil  cooking  stoves.  A 
United  States  manufacturer  introduced  an  ex- 
cellent oil  cooking  range,  which  was  retailed 
at  a  moderate  price.  It  sprang  into  imme- 
diate popularity  and  commanded  a  large  sale. 
Other  oil  cooking  ranges,  similar  in  appear- 
ance and  offered  at  a  lower  price,  were  soon 
in  the  market.  They  were  said  to  bz  made  in 
Germany.  It  has  taken  time  to  demonstrate 
that  these  ranges  are  inferior  to  the  American 
make,  but  this  has  happened,  and  in  the  future 
with  proper  pushing  American  cooking  ranges 
and  portable  stoves  should  be  used  in  much 
larger  numbers. 

Household  Novelties  in  Mexico. 

Merchants  and  settlers  in  Mexico  are  begin- 
ning to  ask  for  the  addresses  of  manufacturers 
of  cooking  stoves  and  utensils,  as  there  appears 
to  be  a  disposition  to  gradually  discard  the 
primitive  and  unsatisfactory  clay  braziers  in 
use  in  that  country.  A  cheap  grade  of  wood 
cooking  stoves  would  meet  with  favor,  and 
there  would  be  a  fair  demand  among  the  wealth- 
ier class  for  good,  medium  grade  stoves,  sim- 
ple in  construction  and  ornamental  in  appear- 
ance. A  four-hole  top,  medium  size  oven,  with 
sliding  shelf  inside,  with  and  without  reser- 
voir, height  25  to  30  inches,  is  preferred,  and  a 
limited  number  of  heaters  might  be  sold. 

The  demand  for  all  kinds  of  tinware  has 
been  great  and  no  doubt  the  sales  could  be 
greatly  augmented  through  persistent  advertis' 
ing,  provided  the  catalogues  were  printed  in 
Spanish  and  supplemented  by  careful  canvas- 
sing. 
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AN   ORIGINAL  BOOM   IN   HARDWARE 


A  Serious  Announcement. 

A  retail  Hardwareman  of  a  medium- sized 
town  of  Central  Michigan  is  the  fond  posses- 
sor of  an  18-year-old  daughter  who  graduated 
from  the  high  school  in  June  last,  and  imme- 
diately informed  her  parents  that  she  intended 
to  tackle  the  world  and  make  it  yield  her  an 
income. 

"There  are  so  many  ways  in  which  I  could 
make  a  good  use  of  cash,"  she  said,  "that  I  am 
becoming  desperate." 

"How  do  you  intend  to  begin?"  asked  her 
father,  with  an  amused  smile,  as  he  pushed 
back  from  the  breakfast  table. 

"I  am  going  down  to  the  store  this  after- 
noon," she  answered,  "and  we  will  figure  it  out 
together." 

"Sarah!  yon  never  would  dare,"  said  her 
timid  little  mother. 

"Wouldn't  I?  Well,  mother,  you  keep  your 
eyes  open  for  the  rest  of  the  summer  and  see 
what  you  will  see." 

After  a  luncheon,  during  which  her  thoughts 
were  occupied  with  some  deep  problem,  the 
young  woman  made  her  way  to  the  store. 

"Father,"  she  said,  "will  you  please  come  into 
the  private  office  a  moment?  I  am  going  to 
show  you  how  to  make  some  money." 

"All  right,  daughter,"  the  obedient  parent 
answered.  "We  need  advice  of  that  kind  from 
some  one."  He  winked  at  a  clerk  and  a  cus- 
tomer. They  laughed.  But  Miss  Sarah  was 
too  much  occupied  with  her  thoughts  to  waste 
a  moment  in  hearing  them. 

Sarah  Asks  Some  Questions. 

"Please  hurry  up,  my  dear,"  said  the  father 
as  he  entered  the  inner  office.  "I  am  busy  to- 
day, and  you  may  want  to  get  back  to  your 
knitting  and  croquet." 

"It  is  another  sort  of  knitting  I  am  engaged 
on  just  now,"  the  young  woman  answered. 
"Please  tell  me,  father,  how  much  do  you  make 
on  your  sales?" 

The  old  man  scratched  his  head  for  a  mo- 
ment. **That  is  something  of  a  poser,"  he 
said.  "There  is  a  dispute  on  that  score.  Mr. 
Neal,  of  New  York,  tells  me  through  the 
Hardware  Dealers'  Magazine  that  unless  I 
mark  my  goods  to  an  advance  of  30  per  cent, 
above  the  cost,  I  am  losing  money.  But  no 
one  in  this  neck  o'  the  woods  would  dare  trifle 
with  fortune  in  so  daring  a  manner.  Let  us 
put  it  at  15  per  cent.  Yes,  for  the  purpose  of 
this  discussion,  if  there  is  to  be  one,  we  will 
say  15  per  cent." 

"Well  and  good,"  was  the  prompt  answer. 
"Let  us  say  15  per  cent.,  ahhough  I  am  sure 
you    are   making   more   than   that.      Now,   my 


next  question  is :  Do  you  want  to  add  to  your 
sales  and  to  your  profits  without  increasing 
your  force  or  adding  to  your  expenses?" 

"I  am  a  man,  and  not  a  wooden  Indian.  Of 
course  I  do,"  was  the  answer. 

"Enough  to  give  one-third  of  your  15  per 
cent,  profit?" 

"Not  committing  myself,"  said  the  cautious 
Michigandcr,  "to  anything  in  advance,  I  would 
say  on  general  principles  that  I  would  give  up 
to  the  right  parties  that  5  per  cent." 

"All  right.  Now  let  us  go  into  executive 
session,"  said  the  young  woman,  as  she  arose 
and  shut  the  door.  "Please  put  your  name 
to  that." 

She  drew  a  typewritten  sheet  from  her  hand- 
bag. 

The  old  man  read  it  over.  Then  he  laughed. 
He  read  it  over  again,  and  whistled.  He  looked 
into  the  eager  face  of  the  girl  standing  beside 
him.  There  was  no  laugh  and  no  whistle  there. 
It  was  the  intent  face  of  one  who  was  very 
much  in  earnest. 

The  father  took  up  his  pen.  He  made  a 
change  or  so  in  several  words  that  did  not  in 
any  way  alter  the  terms  of  the  document.  He 
signed. 

She  handed  him  a  duplicate.  He  made  the 
needed  changes,  and  signed  that  also.  Sarah 
seated  herself  and  affixed  her  name  to  both. 
She  handed  him  one  and  folded  the  other  and 
put  it  in  her  bag. 

"I  believe  that  is  all,  Mr.  Hardwareman," 
she  said,  with  a  formal  bow.  "You  will  hear 
from  me  in  a  few  days.    Good  day." 

She  turned  to  the  door,  but  whirled  about, 
grabbed  the  old  man  about  the  neck  and  kissed 
him  twice.  "You  are  an  old  dear,"  she  whis- 
pered and  was  gone. 

The  father  stood  still  for  a  moment,  while 
there  gathered  a  suspicious  moisture  about  his 
•  eyes. 

PLANNING   A  CAMPAIGN. 

The  party  of  the  second  part  to  this  con- 
tract spent  a  week  at  the  store.  She  arrived 
each  morning  at  nine  o'clock  and  went  home 
at  four.  She  did  not  stand  about  and  look 
pretty,  but  was  on  the  hunt  all  the  time  for  in- 
formation. She  looked  over  the  stock  and 
found  out  what  she  could  by  observation.  She 
asked  questions.  She  studied  the  cost  and 
the  selling  marks.  It  was  noticed  that  she 
paid  especial  attention  to  household  furnish- 
ings, to  novelties  that  would  be  most  likely  to 
attract  the  attention  of  a  woman,  and  to  arti- 
cles that  came  under  the  head  of  the  higher 
forms  of  domestic  art. 
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She  took  few  notes,  but  seemed  to  be  satur- 
ating herself  with  a  knowledge  of  the  stock. 

She  was  absent  two  days  at  the  end  of  her 
week,  and  on  her  return,  took  her  father 
again  into  the  inner  office. 

"I  have  been  looking  over  the  other  stores 
of  the  town,"  she  said,  "and  especially  the  de- 
partment stores,  the  drug  stores  and  the  jew- 
elry shops.  I  even  took  a  glance  at  that  other 
Hardware  store  up  the  street,  about  which 
you  are  always  complaining.  I  have  made  a 
list  of  some  things  that  they  keep  that  you  do 
not,  or  in  which  they  are  much  better  stocked 
than  you  are.  If  I  put  my  plan  through,  you 
must  brace  up  and  fill  up.  Please  do  some 
ordering  right  away." 

The  father  examined  the  list.  It  was  a 
good  one,  even  from  the  standpoint  of  a  con- 
servative, old-fashioned  Hardware  dealer. 
His  respect  for  his  daughter's  business  judg- 
ment began  to  grow. 

"I  will  attend  to  it  immediately,"  he  meekly 
said. 

THE   WOMEN   DEGAN  TO  COME. 

A  few  days  passed,  and  the  clerks  at  the 
store  began  to  sit  up  and  take  notice.  Women 
began  to  come  in  who  had  never  been  there 
before.  They  looked  about,  asked  questions, 
and  in  many  cases  bought  goods.  Their 
numbers  began  to  increase  as  time  went  on, 
and  the  surprising  fact  was  brought  out  that 
many  of  them  had  not  been  in  a  Hardware 
store  more  than  three  or  four  times  in  their 
lives.  They  were  glad  to  look  around,  and 
not  a  few  promised  to  come  in  at  any  time 
when  they  needed  anything  in  the  way  of 
kitchen  utensils  or  house  furnishings.  The 
most  of  them  kept  their  word,  and  trade  be- 
gan to  increase  in  a  marked  degree.  Ac- 
counts were  opened  with  a  full  score  of 
householders  that  had  never  done  business 
there  before.  The  delivery  wagons  were 
otien  seen  on  streets  that  had  been  to  them  an 
unknown  piece  of  residential  territory. 

Many  of  the  women  when  they  called  asked . 
for  the  proprietor  in  person,  and  handed  him 
a  neat  typewritten  note,  as  follows : 

"Dear  Father:  Please  take  good  care  of 
Mrs.  Blank  and  show  her  about  the  store. 
She  has  promised  to  call  as  a  personal  favor 
to  myself,  and  if  you  treat  her  well,  I  am  sure 
you  will  some  time  add  her  name  to  your  list 
of  customers.  Your  loving  daughter, 

"Sarah." 

A    WOMAN    BUSINESS    MISSIONARY. 

Apparently,  Sarah  had  been  at  work.  Her 
plan  was  simple  enough,  and  up-to-date,  and 
has  proved  itself  quite  effective. 

When  she  had  bound  her  father  by  a  con- 
tract to  pay  her  five  cents  on  every  dollar  paid 


into  the  store  for  the  space  of  two  years  by 
new  customers  she  might  secure,  she  put  on 
her  hat  and  went  to  work. 

She  called  on  all  the  women  she  knew,  and 
that  her  mother  knew.  She  enlisted  her 
schoolmates  and  girl  friends  who  introduced 
her  to  their  mothers.  She  sought  out  the 
teachers  in  her  Sunday  school,  and  the  mem- 
bers of  her  cluiroh.  Then  she  began  a  house- 
to-house  canvass  of  some  of  the  main  resi- 
dential streets,  taking  in  friends  and  straiigeis 
alike.  Seldom  would  she  leave  a  woman  un- 
til she  had  accepted  a  letter  of  introduction 
and  agreed  to  make  a  call  at  the  store.  The 
most  of  them  have  kept  their  word. 

She  talked  artistic  Hardware,  novelties  in 
metal,  late  inventions,  house  furnishing 
goods;  labor-saving  appliances  in  the  home; 
birthday  anil  redding  presents;  less  cost  for 
better  goods^— and  the  text  of  it  all  was  her 
father's  store. 

In  a  few  words,  she  brought  that  store  to 
the  doors  of  the  homes ;  she  made  the  women 
consider  it,  and  go  down  and  see  it.  Her  plan 
was  an  original  one,  and  she  made  it  good. 

She  has  made  a  fine  income  in  the  past 
three  or  four  months,  and  it  is  increasing. 
The  father  is  very  willing  to  pay  as  prom- 
ised. "Wait  until  the  Christmas  buying  com- 
mences," Sarah  says  to  him,  "and  then  you 
will  begin  to  realize  what  I  have  done." 

United  States   Farming   Machinery 

Announcement  is  made  by  the  National  Bu- 
reau of  Manufactures  that  American  makes  of 
agricultural  machinery  and  tools  are  daily 
strengthening  their  position  abroad.  Foreign 
sales  in  the  fiscal  year  1906  of  mowers  and 
reapers  were  $12,150,101;  of  plows  and  culti- 
vators, $4,128,331,  and  of  other  implements, 
$8,275,995.  Argentina  proved  the  largest  mar- 
ket, taking  $5,963,714  worth  of  farm  machin- 
ery, against  $3,996,476  in  1904.  Russia  pur- 
chased $3,851,455  worth  of  American  farm 
machinery  in  1906,  while  France,  Germany  and 
Canada  each  made  purchases  of  over  $2,000,- 
000.  Holland  trebled  her  1904  purchases,  mak- 
ing the  amount  over  $600,000  in  1906.  Mexico 
doubled  hers,  with  nearly  a  like  amount. 

The  Philippines  are  beginning  to  be  a  factor 
in  this  trade,  having  bought  $115,800  worth  of 
farming  implements  from  the  States  for  1906, 
against  $25,000  a  year  for  the  two  previous 
years. 

Great  Britain  is  making  increasing  sales  of 
agricultural  machinery  in  South  America,  the 
aggregate  for  the  first  six  months  of  1906 
having  been  $435,000,  against  $235,000  for  the 
same  period  of  1904.  European  sales  also  in- 
creased in  this  period  from  $1,790,000  to 
$2,085,000. 
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An  Expert  on  Advertising 

To  the  Editor: 

In  response  to  your  request,  I  am  pleased 
to  give  you  a  few  ideas  that  occur  to  me  o» 
advertising : 

1;  What  is  advertising? 

Advertising  is  the  science  of  public  an- 
nouncement. 

2.  How  can  advertising  be  best  made  to 
pay? 

I  believe  that  to  a  great  extent  thie  is  a 
matter  of  individual  determination,  but  on 
general  principles  success  in  advertising  is 
derived  from  impressing  the  public  with  the 
honest  value  of  your  product  in  as  many  and 
as  unique  ways  as  possible. 

3.  What  has  been  your  personal  experience 
as  to  methods  and  results? 

Aside  from  missionary  work  by  salesmen, 
our  best  results  have  been  obtained  through 
the  distribution  of  circulars  enclosed  with 
well-written  trade  lettero  and  accompanied  by 
unique  and  attractive  souvenirs.  We  have  also 
found  announcements  in  trade  papers  bene- 
ficial, especially  with  the  introduction  of  new 
goods  into  regular  trade  channels. 

4.  What  are  the  easiest  ways  in  which  ad- 
vertising money  can  be  wasted? 

Aside  from  poor  copy  and  failure  to  follow 
up  properly  answers  to  advertisements,  we 
consider  advertising  spasmodically  one  of  the 
easiest  ways  in  which  advertising  money  can 
be  wasted. 

5.  Has  your  concern  been  a  persistent  ad- 
vertiser through  force  of  habit  or  through 
conviction  based  on  results? 

From  conviction  based  on  excellent  results. 

6.  If  advertising  is  done  at  all,  what 
amount  of  attention  should  be  paid  to  it? 

Advertising  is  the  most  important  ally  of 
the  sales  department;  next  in  importance  to 
the  sales  department  is  manufacture;  adver- 
tising, therefore,  should  receive  attention  com- 
mensurate with  its  importance. 

7.  What  is  your  idea  as  to  the  best  method 
of  following  up  in  order  to  secure  results? 

If  the  amount  of  business  involved  warrants 
it,  personal  solicitation.  Where  the  amount 
of  business  involved  will  not  permit  of  per- 
sonal solicitation,  well-worded,  argumentative 
letters,  accompanied  by  samples,  trade  litera- 
ture, including  testimonials,  etc.  In  the  event 
of  non-reply,  brief  and  courteous  letters  re- 
ferring to  previous  correspondence  until  an- 
swer of  some  sort  is  received,  making  use  of 
some  good  card  system  in  this  connection.  If 
a  new  customer  is  thus  not  added  to  the 
books,  the  placing  of  the  name  and  address  on 
a  permanent  mailing  list  for  the  purpose  of 
sending    out     regular    trade     announcements. 


literature,  etc.,  in  the  hope  of  interesting  at 
some  later  date.    Yours  truly. 

The  Pike  Mfg.  Co. 
Pike,  N.  H.  H.  E.  Smith. 

A  Hardwareman  in  Literature 

Arthur  Goodrich,  author  of  the  story,  "The 
Balance  of  Power,"  a  novel  of  American  busi- 
ness that  is  winning  no  small  degree  of  pub- 
lic mention,  is  engaged  in  the  manufacture  of 
Hardware. 

Mr.  Goodrich  is  the  son  of  Fred  Goodrich, 
president  of  the  laplin  Mfg.  Co.,  of  New  Brit- 
ain, Conn.,  and  is  himself  vice-president  of  that 
concern.  Mr.  Goodrich  is  a  close  observer, 
and  as  this  story  shows,  is  a  writer  of  con- 
siderable power,  who  has  had  wide  experience 
in  business  matters.  Some  of  his  observations 
are  as  unique  and  interesting  as  they  are 
pointed  which  the  following  extracts  will  very 
well  illustrate: 

"Things  go  by  opposites.  Ef  ye  do  things 
fer  other  people  ye*ll  respect  yourself;  ef  ye 
do  things  fer  yerself,  other  people'll  respect 
you." 

"One  o'  those  men  thet  wants  ye  to  like  him 
more'n  'most  anybody  else,  but  is  alius  afraid 
thet  the  other  feller*ll  dislike  him  ef  ye  do." 

"Doin*  yer  best  ain't  any  good  on  earth  ef  it 
don't  git  ye  whar  ye  want  to  go." 

"Ef  ye  git  hot  under  the  collar,  take  it  off." 

"Makes  me  think  o'  some  texts  in  the  Bible : 
*He  thet  loses  most  wins,'  an',  'Make  yerself 
poor  an'  ye  shall  be  rich,'  an'  sech  like.  Seems 
like,  when  ye  read  'em,  thet  it's  only  a  step 
from  paradox  to  Paradise." 

"Artistic  temp'rament!  Lord,  I  hev  that 
ev'ry  mornin'  in  bed." 

"Don'^t  git  grouchy  ef  things  don't  come 
your  way.  Ef  ye're  grouchy  ye  can't  blame 
em. 

"So  infernally  nice  to  ev'rybody  thet  ye  hev 
to  throw  up  a  cent  to  make  up  yer  mind 
whether  ye're  his  best  friend  er  his  worst 
enemy." 

"The  great  American  beatitude  is:  Blessed 
are  the  slick,  fer  they  shall  inherit  the  earth." 

A  Chance  for  Screen  Manufacturers. 

Albert  Halstead  writes  from  Birmingham 
that,  while  the  people  of  England  suffer  great 
annoyance  from  flies,  mosquitos  and  gnats,  they 
have  no  adequate  means  for  defense.  He  says 
that  he  has  yet  to  see  a  house  in  England 
equipped  with  window  and  door  screens  such 
as  make  life  endurable  in  the  United  States 
during  the  summer  months.  There  are  a  very 
few  mosquito  bars,  made  of  cotton  netting, 
such  as  were  so  common  in  America  a  quarter 
of  a  century  or  so  ago,  and   were  later  dis- 
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placed  by  wire  screens.  While  insects  do  not 
remain  so  long  and  are  not  so  numerous  as  in 
the  United  States,  it  seems  s  if  there  should 
be  favorable  opening  there  for  the  sale  of  wire 
screens  and  wire  netting.  The  very  general 
use  in  England  of  windows  that  open  outward 
is  an  obstacle  to  the  introduction  of  wire 
screens,  but  one  that  could  be  overcome  by 
having  the  screens  inside  the  windows,  as  is 
not  infrequent  in  the  United  States,  or  by  hav- 
ing them  open  into  the  room  as  doors  do. 

The  introduction  of  wire  screens  and  wire 
netting  into  the  United  Kingdom  would  not  be 
an  easy  task.  No  manufacturer  of  these  arti- 
cles could  secure  results  by  sending  over  cir- 
culars or  catalogues,  arranging  with  hardware 
dealers  to  "stock"  his  goods,  or  by  casual  at- 
tempts to  secure  trade.  Quiet,  earnest  and^ 
persistent  work  through  trained  agents  would 
be  necessary.  Demonstrations  of  the  advan- 
tages to  follow,  and  skilful  illustrations  of  the 
advantages  and  comfort  of  a  house  screened 
from  insect  pests,  would  be  required.  Adver- 
tising attractively  worded  would  be  a  benefit 
The  education  of  the  people  to  the  really 
greater  comfort  and  better  health  that  would 
follow  the  use  of  the  wire  screens  would  per- 
haps be  a  slow  and  costly  process,  but  a  cam- 
paign properly  conducted  should  in  the  end 
bring  profitable  results.  The  manufacturer  of 
wire  screens  or  wire  netting  who  would  cap- 
ture the  British  market  must  have  a  care  that 
he  offers  only  a  screen  that  is  actually  rust- 
less, for  the  dampness  of  the  British  climate  at 
all  times,  except  perhaps  in  July  and  August, 
is  certain  to  rust  any  screen  that  is  not  abso- 
lutely rustproof,  buch  a  result  would  be  fatal 
in  a  country  where  durability  is  an  imperative 
■  requirement  in  all  articles. 

An  Englishman,  in  commenting  on  the 
above,  said: 

"For  goodness*  sake,  warn  your  people  not 
to  get  excited  over  that  report  about  fly 
screens.  Mr.  Halstead  says  this  country  is 
ripe  for  an  invasion  by  American  fly  screen 
manufacturers,  and  I  am  afraid  some  of  your 
twentieth  century  Lord  Timothy  Dexters  will 
believe  him. 

"The  fact  is,  we  don't  want  your  fly  screens. 
We  English  people  haven't  so  much  as  a  fly 
apiece.  What  we  have  are  quiet,  well-be- 
"haved,  and  charmingly  considerate,  and  we 
have  no  wish  to  deprive  them  of  the  enjoy- 
ment they  derive  from  occasional  visits  to 
our  homes. 

"We  English  need  fly  screens  about  as  much 
as  Eskimos  need  artificial  ice  machines,  straw 
hats,  and  peekaboo  shirtwaists." 


Cutlery  in  Central  and  South  America 

The  Frenchmen  are  very  much  disturbed  be- 
cause recent  figures  have  shown  that  in  the 
last  few  years  cutlery  exports  from  France  to 
Central  and  South  American  cities  have  been 
steadily  diminishing.  In  any  case  where  an 
improvement  can  be  shown  it  has  been  only 
in  the  goods  of  the  highest  quality.  In  Cuba 
the  people  buy  good  quality  pocket-knives, 
fitted  with  two  or  three  blades  and  a  nail- 
file.  Metal-handled  table-knives  are  the  most 
salable.  In  razors  German  and  British  makes 
have  a  virtual  monopoly.  Tailors'  scissors  of 
American  pattern  are  most  in  demand,  owing 
to  the  bows  being  more  conveniently  shaped 
than  those  of  European  manufacture. 

Mexico  was  formerly  a  good  buyer  of 
French  cutlery,  but  Britain,  Germany  and  the 
United  States  are  now  getting  the  bulk  of  the 
trade.  The  table  cutlery  in  favor  is  that  with 
metal  handles  and  curved  blades.  Knives  and 
forks  are  invariably  sold  in  pairs.  Pocket- 
knives  with  two  blades  and  a  corkscrew  are 
the  most  popular.  The  large-size  tailors'  scis- 
sors are  mostly  French.  Sheffield  razors  are 
the  favorites,  while  the  United  States  does 
the  bulk  of  the  businesa  in  toilet-clippers.  Cut- 
lery for  Mexico  should  be  packed  in  zinc- 
lined  cases,  and  the  goods  themselves  should 
be  coated  with  some  rust-resisting  preparation. 

In  Guatamala  cooks'  knives  hafted  in  wood 
are  usually  on  sale  in  the  shops.  Table-knives 
and  forks  stamped  in  one  piece  of  metal  are 
almost  universally  in  use.  The  better  qualities 
have  the  handles  nickeled  or  silver-plated. 

Generally  speaking,  the  pocket  cutlery  most 
salable  in  the  countries  covered  is  of  the 
cheap,  but  strongly  made  description.  Com- 
pactness does  not  seem  to  be  insisted  on,  for 
so,  long  as  a  knife  is  serviceable,  weight  and 
bulk  are  not  regarded  as  serious  drawbacks. 

Alcohol  in  Paint  Manufacture 

It  is  said  that  the  first  effect  of  free  alcohol 
importation  into  this  country  will  be  to  sup- 
plant the  twelve  million  gallons  of  wood  alco- 
hol which  are  used  annually  in  America  in 
the  manufacture  of  paints,  varnishes,  shellacs 
and  other  purposes.  A  very  rapid  development 
of  the  industry  of  manufacturing  chemicals 
as  a  result  of  free  alcohol  is  looked  for. 


A  number  of  Hardware  dealers  are  making 
a  good  thing  selling  automobile  supplies. 


The  report  comes  from  Turkey  that  Ger- 
man and  some  American  Hardware  have  sup- 
planted British  goods  in  the  Don  River  region 
around  Bostov,  although  a  certain  amount  is 
still  done  in  British  files,  cutlery  and  kitchen 
utensils.  The  sale  of  firearms  and  ball  cart- 
ridges at  Bostov  is  remarkably  brisk,  the  stock 
of  revolvers  being  cleared  off. 
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The  Tale  of  a  Lawn  Mower 

A  New  York  business  man  relates  the  fol- 
lowing as  a  personal  experience  of  the  past 
summer  in  a  small  town  in  New  Jersey: 

Needing  a  lawn  mower,  he  hurried  to  the 
local  store  of  the  village  nearest  his  summer 
residence,  and  found  Mr.  Storekeeper  sitting 
on  the  veranda  of  his  house  smoking  a  corn- 
cob pipe  and  reading  his  newspaper.  After  the 
salutations  of  the  day  had  been  passed  the 
New  Yorker  said:  "I  want  to  buy  a  lawn 
mower.    Have  you  any  on  hand?" 

"Yes,"  was  the  slow  response,  "perhaps  I 
have  one  over  there  in  the  store.  Bill  (to  his 
sofl),  here,  take  the  key  and  show  this  gentle- 
man our  lawn  mower,  if  we  have  one.  I  guess 
you  will  find  it,  somewhere  in  the  warehouse, 
if  it  ain't  been  sold  since  yesterday."  _ 

Young  William  took  the  key  and  escorted 
his  customer  to  the  store,  and  after  a  long 
search  they  found  a  '  sole  representative  of 
grass  cutting  machinery  under  a  pile  of  jute 
flags  in  a  corner  of  the  warehouse.  The  New 
Yorker  asked  the  price. 

"I  dunno,"  said  Bill,  "but  we  will  go  over 
and  ask  dad.** 

With  that  the  two  left  the  store,  which  young 
William  locked  behind  him,  and  went  to  the 
parental  residence,  where  the  question  as  to 
the  valuf  was  asked. 

The  storekeeper  scratched  his  head  and  said : 
"l  don't  know  just  what  it  is  worth.  Will  you 
be  down  this  way  to-morrow?  If  so  I  will 
look  her  up  and  tell  you  all  about  it." 

**You  don't  seem  to  me,"  said  the  New  York- 
er with  some  heat,  "to  be  very  anxious  to  do 
business  with  me.  If  I  was  running  a  store 
here  and  had  a  lawn  mower  for  sale  and  some- 
body wanted  to  buy  it  Td  get  a  hustle  on  and 
try  and  sell  it  to  him." 

"Yes,  you  New  Yorkers  don't  know  noth- 
ing but  hurry.  You  hustle  and  sweat  and 
stomp  around  like  a  lot  of  bobtail  bulls  in  fly 
time,  but  I  don't  know  as  you  have  any  easier 
time  on  earth  or  are  any  surer  of  getting  to 
heaven  than  we  fellows  that  live  lives  of  calm 
philosophy.  No,  I  don't  much  care  whether 
I  sell  that  lawn  mower  or  not,  for  if  I  do  I'll 
have  to  send  to  Newburg  or  somewhere  else 
and  get  another  one." 

The    United    States    and    Canada 

It  is  gratifying  to  note  in  regard  to  the  trade 
between  the  United  States  and  Canada  in  the 
past  year  that  despite  the  trade  barriers  set 
up  by  the  Dominion,  the  growth  of  business 
with  this  country  compared  with  that  of  Great 
Britain  is  very  remarkable. 

It  is  no  doubt  a  fact  that  whatever  may  be 


done  to  foster  Canadian  trade  with  Great  Brit- 
ain, and  however  much  imperial  and  patriotic 
sentiment  may  desire  its  increase,  many  con- 
siderations will  to  a  large  extent  offset  any 
advantages  that  tariffs,  shipping  preferences, 
or  other  ingeniously  devised  schemes  may  give 
the  mother  country  as  against  the  United 
States.  There  is  the  fact  that  a  few  hours  at 
most  separate  the  trading  and  manufacturing 
centers  of  the  two  countries.  A  trip  from  one 
country  to  the  other  is  no  more  regarded  by 
the  citizens  of  either  in  the  light  of  journey  to 
a  foreign  country  than  is  a  trip  from  Montreal 
to  Quebec  so  regarded  by  a  Canadian.  Cleve- 
land, BufiBalo  and  Boston  are  just  across  the 
way  from  Toronto  and  Montreal.  St.  Paul 
and  Chicago  are  nearer  Winnipeg  than 
Toronto,  and  Seattle  and  San  Francisco 
are  closer  to  Vancouver  and  Victoria 
than  is  Winnipeg.  To  get  goods  from 
Great  Britain  is  a  work  of  months;  to  get 
them  from  across  the  line  that  of  days  only. 
Goods  of  United  States  manufacture  suit  the 
Canadian  market;  those  from  Great  Britain 
do  not  always  to  nearly  the  same  degree,  and 
a  little  more  enterprise  and  push  on  the  part 
of  American  manufacturers  would  increase 
their  trade  wonderfully. 

There  seems  to  be  a  spirit  of  fairness  toward 
the  United  States  being  built  up  among  the 
Canadian  people  that  is  far  more  powerful 
than  any  law.  H.  D.  Van  Sant,  of  Kingston, 
declares  that  in  some  cases  the  demand  for 
American  made  Hardware  and  machinery  is 
so  great  that  dealers  who  are  otherwise  in- 
clined, are  compelled  to  keep  them  in  stock. 
He  says:  "Machinery,  marine  engines  and 
tools,  farming  implements,  windmills,  boilers 
and  engines,  and  Hardware  of  almost  every' 
description  are  mostly  American  manufacture, 
and  the  imports  from  the  United  States  lead. 
Considerable  quantities  of  Hardware  imported 
from  England  have  been  in  reality  of  Ameri- 
can manufacture.  A  certain  amount  of  sales 
made  in  this  way  is  not  credited  to  the  total 
amount  of  exports  of  the  United  States  to 
Canada.  I  have  the  authority  of  a  number  of 
Hardware  dealers  in  both  western  and  eastern 
Ontario  for  this  statement.  The  higher  social 
circles  are  intensely  loyal  to  the  Empire,  and 
usually  make  purchases  based  upon  their  sen- 
timents; but  as  a  whole  they  take  less  interest 
in  the  matter  of  trade  and  commerce  than  the 
leading  business  men,  wholesalers  and  retail- 
ers. The  middle  and  lower  classes  usually 
buy  where  they  can  get  the  lowest-priced  goods 
of  good  quality,  and  as  a  result  the  business 
man  keeps  in  touch  with  the  wants  of  his  best 
customers,  at  the  best  profit  he  can  make,  and 
almost  invariably  on  account  of  easy,  safe, 
quick   and   cheap  shipments  the   demand   for 
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goods  of  American  make  and  manufacture  in- 
creases with  the  population  and  wealth  of  the 
country." 

American  Gun  Markets  Abroad 

A  well-known  manufacturer  of  Firearms,  in 
speaking  to  a  representative  of  the  Hardware 
Dealers'  Magazine  concerning  the  possibility 
of  an  increase  of  the  export  trade  in  his  line, 
said: 

•'In  our  business,  which  covers  single  and 
double  barrel  guns  and  small  bore  rifles,  we 
are  certain  that  goods  made  for  domestic  trade 
do  not  fully  meet  the  requirements  for  for- 
eign markets,  and  while  the  type  of  our  goods 
we  believe  to  be  satisfactory,  the  styles  should 
be  modified  to  meet  the  requirements  of  at 
least  four  different  foreign  markets,  viz.: 
China  and  Japan,  Australia  and  South  Africa, 
with  which  we  have  attempted  to  do  business. 

"We  have  found  it  practically  impossible  to 
obtain  specific  information  from  the  New 
York  exporters  as  to  the  weights,  gauge, 
length  of  barrel,  finish,  style  ol  package,  etc., 
most  desirable  to  attract  and  hold  trade,  as 
well  as  to  the  actual  cost  of  the  goods  laid 
down  in  the  markets  above  mentioned,  or  in 
other  words,  what  the  market  will  stand  for 
cost  laid  down,  to  meet  competitors  in  for- 
eign trade,  mostly  German  in  our  line. 

"The  data  furnished  by  government  reports 
is  largely  statistical,  and  consular  reports  arc 
not  sufficiently  detailed  in  special  lines  to  be 
of  value,  and  while  the  matter  of  duties  and 
transportation  expenses  can  be  obtained  with 
reasonable  accuracy,  other  expenses  appar- 
ently are  in  evidence  that  it  is  difficult  to 
determine.  The  questions  of  money  values, 
customs  of  the  countries  as  to  terms  and  con- 
ditions of  purchase  and  payn^ent,  are  factors 
which  should  be  definitely  known. 

"Our  experience  is  briefly  this :  we  lack  de- 
tailed information,  and  the  information,  to  be 
of  value,  should  come  from  a  person  having 
knowledge  of  firearms  themselves,  as  well  as 
a  knowledge  of  marketing  the  same,  together 
with  a  careful  analysis  of  the  conditions  of 
trade  in  the  different  markets.*' 


A  young  New  York  Hardware  man  who  has 
made  it  a  practice  to  go  bareheaded  whenever 
possible,  either  in  the  city  or  the  country  dur- 
ing the  past  summer,  confesses  that  the  habit 
has  its  inconveniences. 

"For  instance,"  he  said,  "I  went  to  the  thea- 
tre alone  the  other  night.  I  had  gone  six 
blocks  toward  home  before  remembering  that 
I  had  left  my  hat  safely  tucked  away  in  the 
rack  under  my  orchestra  seat." 


Two  Classes  of  Help. 
A  Hardware  merchant  of  experience  says 
that  he  divides  applicants  for  positions  into 
two  classes,  with  reference  to  the  questions 
they  ask  when  seeking  positions.  One  class 
seeks  desired  information  in  the  following 
order : 

1.  The  hours. 

2.  The  pay. 

3.  The  work. 

The  other  class  reverses  the  order  as  fol- 
lows: 

1.  The  work. 

2.  The  pay. 

3.  The  hours. 

"Not  many  of  the  first-class  manage  to  get 
in,"  he  explains.  "Our  clocks  can  run  without 
watching.  And  if  a  young  man  cares  more 
about  the  time  of  coming,  and  especially  of 
going,  than  about  the  business  itself,  there  is 
not  much  chance  in  this  establishment  for  his 
employment  When  I  was  a  boy  we  expected 
to  begin  work  when  the  store  opened  and  to 
quit  when  it  closed — movable  hours  dependent 
on  the  amount  of  business  doing." 

Fall  Sporting  Goods  Trade 

Said  a  maker  of  sporting  goods  handled  by 
the  Hardware  trade :  "All  of  the  manufactur- 
ers of  sporting  goods  have  had  a  very  large 
and  increasing  business  on  the  baseball  line. 
The  fall  line  does  not  look  so  promising,  on 
account  of  the  agitation  in  regard  to  the  game 
of  football.  While  this  year  will  be  rather 
experimental  with  the  new  rules,  we  do  not 
think  but  that  the  game  will  be  played  as 
usual.  In  some  locahties  they  have  discon- 
tinued the  game  and  are  waiting  for  results 
from  the  new  rules.  In  regard  to  supply  and 
demand,  we  think  that  the  supply  has  been 
equal  to  the  demand.  We  do  not  think  there 
are  more  manufacturers  than  the  trade  de- 
mands. We  do  not  depend  on  trusts  for  our 
supply  of  raw  material.  Railroad  transporta- 
tion has  been  better  within  the  las*^  twelve 
months  than  ever  before.  Prices  will  advance 
for  another  season,  on  account  of  the  advance 
in  raw  material." 

A    Hinge   Combine 

Word  comes  from  England  to  the  eiifect  that 
a  combination  has  just  been  formed  of  the 
whole  of  the  hinge  makers  of  Great  Britain 
with  the  view  of  putting  an  end  to  the  severe 
underselling  which  exists.  A  new  price  list 
has  been  issued  and  has  received  the  assent  of 
all  the  makers.  It  is  said  this  will  place  busi- 
ness upon  a  more  remunerative  level  than  it 
has  been  for  a  number  of  years.  The  head- 
quarters of  the  new  organization  are  at  Bir- 
mingham. 
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On  Tuesday,  Wednesday,  Thursday  and 
Friday,  running  from  October  16  to  19,  the 
American  Hardware  Manufacturers'  Associa- 
tion and  the  National  Hardware  Association 
will  hold  their  annual  sessions  at  the  Marl- 
borough-Blenheim,  at  Atlantic  City,  N.  J.  The 
experiment  has  been  tried  on  part  of  these  as- 
sociations, of  holding  their  stated  gatherings 
elsewhere  on  occasion,  but  Atlantic  City  re- 
claims them  about  every  second  year,  as  it 
seems  in  point  of  position,  hotels  and  attract- 
iveness to  be  the  most  suited  for  the  purposes 
of  these  gatherings  of  any  place  that  can  be 
chosen.  The  hotel  selected  for  these  meetings 
is  one  of  the  finest  in  the  country,  and  special 
rates  have  been  given  to  members  and  their 
guests. 

Assurances  are  received  from  those  two 
head-fonts  of  information,  T.  James  Fernley, 
secretary- treasurer  of  the  National  Hardware 
Association,  and  F.  D.  Mitchell,  secretary- 
treasurer  of  the  American  Hardware  Manu- 
facturers' Association,  that  these  gatherings 
will  be  the  most  successful  of  any  that  have 
yet  been  held.  While  the  programmes  for 
these  meetings  have  not  yet  been  completed, 
enough  has  been  arranged  to  show  that  the 
three  days  employed  in  the  consideration  of 
questions  interesting  the  associations  and  the 
trade  will  be  full  of  effective  work.  That  of 
the  American  Hardware  Manufacturers'  Asso- 
ciation, so  far  as  it  has  been  prepared,  will 
be  as  follows: 

Tuesday,  October  16,  3  p.  m,  meeting  of  the 
Executive  Committee  of  the  A.  H.  M.  A, 

Wednesday,  17th,  2.30  p.  m.,  executive  ses- 
sion, roll  call,  president's  address,  minutes  of 
the  last  meetii^,  report  of  the  secretary-treas- 
urer, report  of  the  Executive  Committee,  re- 
port of  the  Membership  Committee,  communi- 
cations, unfinished  business,  new  business,  an- 
nouncement of  the  Nominating  Committee  by 
the  president. 

Friday,  October  19,  10  a.  m.,  executive  ses- 
sion, reports  of  committees  and  discussions, 
communications,  unfinished  business,  new 
business,  election  of  officers,  adjournment. 

Friday,  October  19,  3  p.  m„  meeting  of  the 
Executive  Committee  of  the  American  Hard- 
ware Manufacturers'  Association. 

In  speaking  of  this  programme,  Mr.  Mitchell 
said:  "So  far  as  I  know,  there  will  be  no 
papers  read  at  our  convention,  and  we  will 
have  but  two  executive  sessions,  one  on 
Wednesday  afternoon  and  one  on  Friday  morn- 
ing, at  which  latter  will  occur  the  election  of 
officers.  We  have  quite  a  long  order  of  busi- 
ness for  these  two  sessions,  and  it  is  believed 


that  by  having  only  two  meetings  we  will  have 
a  full  and  prompt  attendance  and  cover  as 
much  ground  as  is  ordinarily  covered  in  three 
or  four  sessions  where  members  do  not  attend 
at  all  or  convene  promptly. 

"At  first  glance  it  might  appear  that  this 
was  rather  a  slim  programme,  but  the  fact  is 
we  have  anticipated  a  great  deal  of  the  work 
to  be  done  at  this  convention  by  correspond- 
ence and  have  crystallized  the  views  expressed 
in  the  form  of  resolutions  which  are  now  in 
the  hands  of  our  resolutions  committee,  who 
will  present  them  for  adoption  by  the  associa- 
tion with  a  brief  statement  of  existing  condi- 
tions, which  will  enable  us  to  secure  quick 
action  without  a  great  deal  of  time  spent  in 
discussion. 

"The  attendance  is  going  to  be  very  much 
larger  than  we  anticipated.  I  received  this 
morning  the  first  eighteen  return  addressed 
postal  cards,  giving  the  names  of  fifty-four 
delegates  who  will  attend  the  convention,  and 
by  comparing  these  with  the  representation  by 
the  same  members  last  year  I  find  that  they 
uniformly  have  as  many  or  more  names,  and 
while  these  eighteen  first  received  are  not  a 
fair  index  of  the  probable  attendance,  other 
letter  advices  from  members  indicate  that  we 
will  probably  have-  as  many  as  we  had  at 
Washington  last  November,  which  was  about 
two  hundred  in  excess  of  any  previous  meet- 
mg. 

In  behalf  of  the  National  Association,  Mr. 
Fernley  said:  "Up  to  the  present  time' we 
have  absolute  assurances  from  members  of 
our  association  to  venture  the  assertion  that 
the  convention  will  be  the  most  successful  one 
we  have  ever  held.  The  banquet  will  be  given 
on  Friday  evening,  October  1,  and  eminent 
speakers  have  accepted  an  invitation  to  re- 
spond to  toasts,  among  them  being  Hon.  E.  C. 
Stokes,  governor  of  New  Jersey,  and  Hon. 
John  E.  Watson,  member  of  Congress  from 
Indiana.  The  latter  is  said  to  be  without  any 
exception  the  finest  orator  in  Congress. 

"On  Thursday  evening,  October  18,  a  card 
party  will  be  given,  in  charge  of  Mrs.  Geo.  W. 
Trout,  of  Chicago,  and  a  committee  of  ladies. 
A  convention  of  all  the  dealers  of  tin  plates 
and  metals  of  the  country  has  been  called  for 
Tuesday,  October  16,  the  object  being  to  con- 
sider subjects  which  will  be  of  vital  import  to 
metal  dealers. 

"An  invitation  was  extended  to  all  the  deal- 
ers of  tin  plate  and  metals  throughout  the 
country,  regardless  of  membership  in  the  Na^ 
tional  Hardware  Association,  although  the 
meeting  will  be  held  under  the  auspices  of 
that  association." 
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Members  of  the  Manufacturers'  Association 

By  the  courtesy  of  F.  D.  Mitchell,  secretary- 
treasurer  of  the  American  Hardware  Manufac- 
turers' Association,  the  Hardware  Dealers' 
Magazine  is  supplied  with  the  following  list 
of  members  of  that  association,  revised  espe- 
cially by  Mr.  Mitchell  up  to  Sept.  15,  1906. 
It  requires  but  a  glance  at  this  list  to  appreci- 
ate somewhat  the  strength,  the  size  and  the 
power  of  this  great  organization.  The  mem- 
bers represent,  in  their  various  capacities,  not 
merely  an  immense  aggregation  of  material 
wealth,  but  also  the  wide  variety  of  goods 
made  for  the  Hardware  trade,  the  extent  of 
their  distribution  over  the  United  States,  and 
the  character  of  the  concerns  which  have  cre- 
ated arid  are  sustaining  this  great  and  impor- 
tant organization. 
The  American  Axe  and  Tool  Co.,  Inc.  .Glassport,  Pa. 

American  Cutlery  Co Chicago.  111. 

American   Fork   and   Hoc   Co Clevelana,   O. 

American  Horse  Shoe  Co Phillipsburg,  NT.  J. 

American  Iron  and  Steel  Mfg.  Co Lebanon,  Pa. 

American    Screw    Co Providence,    R.    I. 

American  Sheet  and  Tin   Plate  Co ... .  New  York  City 
American  Shear  and  Knife  Co . .  Hotchkissville,  Conn. 

American  Shearer  Mfg.   Co Nashua,  N.  H. 

American  Steel  and   Wire  Co Chicago,  111. 

The  American  Wringer  Co New  York  City 

An^es  Shovel  and  Tool  Co Boston,  Mass. 

Anniston    Cordage   Co Anniston,    Ala. 

The  Atha  Tool  Co Newark.  N.  J. 

E.  C.  Atkins  &  Co.,  Inc Indianapolis,  Ind. 

Atlantic    Screw   Works Hartford,   Conn. 

Atlantic  Stamping  Co Rochester,  N.   Y. 

Atlanta  Steel  Hoop  Co AtlanU,  Ga. 

The  Avery  Stamping  Co Cleveland,  O. 

G.   &  H.  Barnett  Co.,  Inc Philadelphia,  Pa. 

The  Wallace   Barnes    Co Bristol,   Conn. 

Baeder,   Adamson   &  Co Philadelphia,    Pa. 

Oscar  Barnett  Foundry  Co \  Newark,  N.   T. 

Belfont  Iron  Works  Co I . . .  Ironton,  O. 

Belding-Hall  Mfg.  Co '. .  .Chicago.  111. 

Bemis  &  Call  Hardware  and  Tool  Co. Springfield,  Mass. 

Berbecker  &  Rowland  Mfg.  Co Waterville.  Conn. 

The  Berber  Mfg.  Co Canton.  O. 

Bissell  Carpet  Sweeper  Co Grand   Rapids.  Mich. 

George  H.   Bishop  &  Co Lawrenceburg,  Ind. 

Bommer  Brothers   Brooklyn,  N.  Y. 

Boss   Washing   Machine   Co Cincinnati,   O. 

Boston  &  Lockport  Block  Co Boston,   Mass. 

The  Bridgeport  Chain  Co Bridgeport,  Conn. 

The    Bronson- Walton    Co Cleveland,    O. 

The  E.  &  G.  Brooke  Iron  Co Birdsboro,  Pa. 

Bryden  Horse  Shoe  Co Catasauqua.  Pa. 

Buffalo  Bolt  Co Buffalo,   N.    Y. 

Bullard  Automatic  Wrench  Co Providence,  R.  I. 

Caldwell    Mfg.    Co Rochester,    N.    Y. 

Cambria  Steel  Co Philadelphia,  Pa. 

Camillus  Cutlery  Co Camillus,  N.  Y. 

Carnegie   Steel  Co Pittsburg,  Pa. 

Carver   File  Co Philadelphia,    Pa. 

Cattaraugus  Cutlery  Co Little  Valley,  N.  Y. 

Chantrell  Tool  Co Reading,  Pa, 

The  Chapin- Stephens  Co Pine  Meadow,  Conn. 

The  Challenge  Cutlery  Corp Bridgeport,  Conn. 

John  Chatillon  &  Sons New  York  City 

Clayton  &  Lambert  Mfg.  Co Detroit.   Mich. 

Cleveland  Stone  Co Cleveland,  O. 

Cleveland  Twist  Drill   Co Cleveland.  O. 

Clinton  Wire  Cloth   Co Clinton,  Mass. 

The  Clvde  Cutlery   Co Clyde,   O. 

Cold  well  Lawn  Mower  Co Newburgh,  N.  Y. 

Colt's  Patent  Fire  Arms  Mfg.   Co Hartford,  Conn. 

Columbian  Hardware  Co Cleveland,  O. 

The  Continental  Tool  Co Frankfort,  N.  Y. 

Corbin  Cabinet  Lock  Co New  Britain,  Conn. 

Corbin  Screw  Corporation New  Britain,  Cona. 

P.  &  F.  Corbin New  Britain,  Conn. 

The  Cronk  &  Carrier  Mfg.  Co Elmira,  N.  Y. 

Crucible   Steel  Co.  of  America Pittsburg,  Pa. 

The  Daisy  Manufacturing  Co Plymovth,  Mkh. 


The  Dana  Mfg.  Co Cincinnati.  0. 

N.  R.  Davis  &  Sons Assonet,  Mass. 

Thomas  Devlin  Mfg.  Co Philadelphia,  Pa. 

Diamond  Saw  &  Stomping  Works Buffalo,  N.  Y. 

Henry  Disston  &  Sons,   Inc Philadelphia,  Fa. 

Domestic  Sewing  Machine  Co Newark,  N.  T. 

The   Dover  Manufacturing  Co Canal   Dover,   O. 

S.  R,  Droescher New  York  Citjr 

E.  I.  Du  Pont  Company Wilmington,  DeL 

Dwight  Divine  &  Son Ellenville,  N.  Y. 

Eagle  Lock  Co New  York  City 

The  Empire  Knife  Co West  Winated.  Conn. 

Enterprise  Manufacturing  Co.  of  Pa. ..  Philadelphia,  Pa. 

Evansville  Tool  Works Evansville,  Ind. 

Excelsior  Steel  Furnace  Co Chicago,  111. 

The  Ferrosteel  Co Cleveland,  O. 

The  Findlay  Axe  &  Tool  Co Findlay,  O. 

E.  T.  Fraim  Lancaster,  Pa. 

Frictionless   Metal    Co Richmond,    Va. 

Garland  Nut  and  Rivet  Co Pittsburg.  Pa. 

Goodell  Company   Antrim,  N.  H. 

Goodell-Pratt  Company Greenfield,  Mass. 

Grafton  Stone  Company Elyria,  O. 

Graham  Nut  Co Pittsburg,  Pa. 

Graham- Phillips  H.  S.  &  1.  Co Cincinnati,  O. 

The  Griffin  Mfg.  Co Erie,  Pa. 

H.  C.  Tack  Co Qereland,  O. 

The  Hamilton  Rifle  Co Plymouth,  Mich. 

Harrington  &  Richardson  Arms  Co.  .Worcester,  Mass. 

Hart  &  Cooley  Co New  Britain,  Conn. 

Heller  Brothers  Co Newark.  N.  J. 

Hero  Fruit  Jar  Co Philadelphia.  Pa. 

Hopkins  &   Allen  Arms  Co Norwich,  Conn. 

Hoyt  Metol  Company St.  Louis,  Mo. 

Humason  &  Beckley  Mfg.  Co New  BriUin,  Conn. 

The  Hurwood  Mfg.  Co Bridgeport,  Conn. 

Hussey-Binns  Shovel  Co PitUburg,  Pa. 

The  Hunter  Arms  Co Fulton,  N.  Y. 

Iron  City  Tool  Works,  Ltd Pittsburg,  Pa. 

The  Irwin  Auger  Bit  Co Wilmington,  O. 

Iver  Johnson's  Arms  &  Cycle  Wks.  .Fitchburg,  Mass. 

Jones  &  Laughlin  Steel  Co Pittsburg,  Pa. 

Kampfe  Bros New  York  City 

Keasbey  &  Mattison  Co Ambler,  n. 

Kelly  Axe  Mfg.  Co Charleston.  W.  Va. 

Keuffel  &  Esser  Co New  York  City 

The  Kilbourne  &  Jacobs  Mfg.  Co Columbus,  O. 

The  Kirk-Latty  Co Qeveland,  O. 

The  Klein-Logan  Co Pittsburg.  Pa. 

George  W.  Korn  Razor  Mfg.  Co.. Little  Valley.  N.  Y. 

I^ke  Erie  Iron  Co Cleveland,  O. 

Lalance  &  Grosiean  Mfg.  Co New  Yoric  City 

Tamson  &  Goodnow  Mfg.  Co . .  Shelburne  Falls,  Mass. 

The  Lamson  &  Sessions  Co Cleveland,  O. 

Landers,  Frary  &  Clark New  Britoin,  Conn. 

I^wson  Mfg.  Co .Chicago,  III. 

Liveright  Brothers  Philadelphia,  Pa. 

The  Lockwood  Mf^.  Co So.  NorwaOc.  Conn. 

Lovell  Manufacturing  Co Erie,  Pa. 

Ludlow-Saylor  Wire  Co St.  Louis,  Mo. 

The   Lufkin    Rule   Co SM[inaw,  Mich. 

The  Lukenheimer  Co Cincinnati.  O. 

Mack  &  Company Rochester,  N.  Y. 

James  H.  Mann Lewiston,  Pa. 
lann  Edge  Tool  Co Lewbton,  Pa. 

Manning,  Bowman  &  Co Meriden,  Conn. 

The  David  Maydole  Hammer  Co Norwich,  N.  Y. 

H.  H.  Ma;rhew  Co Shelburne  Falls.  Mass. 

Meriden  Cutlery  Co Meriden,  Conn. 

The  Fred.  J.  Meyers  Mfg.  Co Hamilton,  O. 

The  Miller  Bros.  Cutlery  Co Meriden,  Conn. 

Miller  Lock  Co Philadelphia,  Pa. 

Millers  Falls  Co New  York  City 

Charles  Morrill New  York  Cky 

The  McCabe  Hanger  Co New  York  City 

McCaffrey  File  Co Philadelphia,   Pa. 

McKinney  Mfg.  Co Allegneny,  Pa. 

National- Acme  Mfg.  Co Cleveland,  O. 

National  Brass  Iron  Works Reading,  Pa. 

National  Cutlery  Co Detroit,  Mich. 

National  Enameling  &  Stamping  Co... New  York  City 

National  Screw  and  Tack  Co Cleveland,  O. 

National  Sewing  Machine  Co Belvidere,  IH. 

National  Supply  Co Baltimore,  Md. 

Neverslip  Mfg.  Co New  Brunswick,  N.  J. 

New  Jersey  Wire  Cloth  Co Trenton,  N.  J. 

New  York  Knife  Co Walden,  N.  Y. 

New  York  Leather  Belting  Co New  Yoik  City 

Niagara  Machine  &  Tool  Works Buffalo.  N.  Y. 

Nicholson  File  Co Providcnae,  R.  L 
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l^'ixdorff-Krein  Mfg.  Co St.  Louis,  Mo. 

North  Brothers  Mfg.  Co PhiladelphU,  Pa. 

North  &  Judd  Mfg.  Co New  Britain,  Conn. 

Norton  Tool  Co Qeveland,  O. 

Norwalk  Lock  Company So.  Norwalk,  Conn. 

Ohio  Tool  Co Columbus,  O. 

Oliver  Iron  and  Steel  Co Pittsburg,  Pa. 

Oneida  Community,  Ltd Oneida,  N.  Y. 

Owosse  Mfg.  Co Owosso,  Mich. 

The  Charles  Parker  Co Meriden,  Conn. 

The  Peters  Cartridge  Co Cincinnati,  O. 

Philadelphia  Lawn  Mower  Co . . ; Philadelphia,  Pa. 

Phoenix  Horse  Shoe  Co Poughkeepsie,  N.  Y. 

The  Pike  Mfg.  Co ....Pike,  N.  H. 

Pittsburg  Screw  &  Bolt  Co Pittsburg,  Pa. 

Pittsburg  Steel  Co Pittsburg,  Pa. 

Fayette  R.   Plumb,   Inc Philadelphia.  Pa. 

Potter  Manufacturing  Co Geneva,  O. 

The  PuUman  Mfg.  Co Rochester,  N.  Y. 

Reading  Hardware  Co Reading,  Pa. 

Remington  Arms  Co New  York  City 

Republic  Iron  and  Steel  Co Chicago,  Ilf. 

Reynolds  Wire  Co - Dixon,  111. 

Richmond  Cedar  Works Richmond,  Va. 

J.  A.  Roebling*s  Sons  Co New  York  City 

Rome  Manufacturing  Co Rome^  N.  Y. 

Romer  Axe  Co Dunkirk,  N.  Y. 

The  Russell  Jennings  Mfg.  Co Deep  River,  Conn. 

Safety  Door  Hanger  Co Ashland,  O. 

Savage  Arms  Co Utica,  N.  Y. 

Seneca  Chain  Co v'— ^    rx 

The  Wm.  Schollhorn  Co 

O.  P.  Schriver  &  Co 

Sharon  Steel  Hoop  Co 

Simonds    Manufacturing    Co 

•Sligo  Iron  &  Steel  Co , 

The  H.  D.  Smith  &  Co 

Southern  Plow  Co 

Sundard  Chain  Co 

Standard  Horse  Nail  Co 

Standard  Horse  Sho6  Co 

Stanley  Rule  and  Level  Co 

Standard  Tool  Co 

The  Stanley  Works 1 

J.  Stevens  Arms  &  Tool  Co CI 

St.  Louis  Shovel  Co 

C.  C  &  E.  P.  Townsend 

Tubular  Rivet  and  Stud  Co 

The  Upson  Nut  Co 

U.  S.  Hame  Co 

Union  Metallic  Cartridge  Co 

Union  Manufacturing  Co 

United  States  Cartridge  Co 

United  Sutes  Hoe  and  Tool  Co... 

United  Sutes  Horse  Shoe  Co *;..it,  x «. 

United  States  Stamping  Co Moundsville,  W.  Va. 

Wm.   Vogel  &  Bros Brooklyn,  N.  Y. 

Wabash  Screen  Door  Co Chicago.  111. 

The  Walden  Knife  Co Walden,  ^.  Y. 

WalUngf ord  Mfg.  Co Wallingford,  Vt. 

Warren  Axe  and  Tool  Co Warren,  Pa. 

7.  D.  Warren  Manufacturing  Co Chicago,  111. 

Ward-Dickey  Steel  Co Indiana  Harbor.  Ind. 

Warwood  Tool  Co Wheeling.  W.  Va. 

L.  &  I.  T.  White  Co BuflFalo,  N.  Y. 

White  Mountain  Freezer  Co Nashua.  N.  H. 

R.  W.  Whitehurst  Co Norfolk,  Va. 

«iu:. •.    T> ^cr_     r^^  '"hicagO^    '" 

ury,  C 
ster,  Vi 

X  „^    ,,  „„*,  ^««»^.  •..«  * w.  x-w Piqua, 

Wright  Wire  Co Worcester,  Mass. 

The  Wyoming  Shovel  Works Wyoming,  Pa. 

Yale  &  Towne  Mfg.  Co New  York  City 

HONORARY  MEMBERS. 

Irby   Bennett   Nashville,  Tenn. 

Ceorge  H.  Sargent New  York  City 


Skates  for  the  Holidays 
Irving  A.  Sibley,  South  Bend,  Ind.:  We 
have  felt  some  increase  in  the  demand  ier 
roller  skates  through  the  introduction  ef 
hockey  as  a  sport  and  the  revival  of  roller 
skating.  Ice  skates  make  suitable  Christnus 
gifts  for  children  and  sell  better  just  before 
the  holidays  than  at  any  other  time.  The 
children  use  roller  skates  on  the  streets  here 
somewhat,  and  buy  for  that  purpose  the  cheap- 
er grades.  We  do  not  sell  many  high-priced 
roller  skates  for  the  reason  that  the  rinks  buy 
such  skates  from  some  manufacturers  at  job- 
bers* and  dealers'  prices,  and  the  rinks  are 
about  the  only  purchasers  here  of  high-priced 
roller  skates. 

United  States  and   Haiti 

More  than  two-thirds  in  value  of  Haiti's  im- 
portations come  from  the  United  States.  In 
hardware  England  has  a  slight  advantage,  but 
the  American  trade  in  this  direction  is  increas- 
ing annually.  One  of  the  principal  articles  in 
this  line  is  zinc  roofing.  Nearly  all  the  houses 
are  covered  with  it.  England  has  at  present 
the  command,  for  the  reason,  it  is  stated,  that 
it  is  better  than  the  American  article 

A    Brief    Service 

A  Chambers  street  Hardware  office  engaged 
the  services  of  a  small  boy,  who  was  directed 
to  begin  his  salaried  career  on  Monday  morn- 
ing. He  was  sent  on  several  errands,  was  set 
to  copying  letters,  and  pasted  stamps  on  the 
backs  of  the  outgoing  letters. 

One  Wednesday  night  he  showed  up  in 
the  manager's  office.  "Youse  better  get  an- 
other boy,"  he  said.  "I'm  going  to  quit  on 
Saturday  night." 

"What's  the  matter?" 

"This  work  is  too  wearing  on  me  mind." 

He  Made  the  Changes 

Complain  is  sometimes  made  that  American 
manufacturers  will  not  make  changes  in  pat- 
terns, etc.,  in  order  to  meet'  special  foreign 
demand.  On  the  other  hand,  the  following 
incident  shows  how  an  American  machinery 
agent  secured  an  order  in  Japan.  It  was  a 
question  of  some  lathes  for  a  large  factory 
which  was  being  started.  They  were  required 
of  a  certain  size.  The  agent  for  the  British 
firm  said:  "That  is  three  inches  longer  than 
they  are  made,  and  we  can  make  no  alteration." 
The  American  said :  "I  will  make  them  to  any 
size  you  like."  The  American  secured  the 
order. 


Brazil  is  bidding  for  foreign  trade.  It  has 
proclaimed  a  reduction  of  twenty  per  cent, 
tariff  duty  on  certain  lines,  among  which  are 
refrigerators,  scales,  windmills,  varnishes  and 
watches  and  clocks. 


Carelessness  as  to  expenses,  and  a  faint- 
heartedness as  to  collections,  have  ruined  more 
merchants  than  hard  times,  panics  and  compe- 
tition combined. 
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Wants    Cash    Business    Discussion. 

We  have  used  an  inventory  binder  with 
paper  ruled  similarly  to  the  sample  on  page 
259  in  the  August  issue,  but  having  it  loose 
leaf  style  we  can  divide  it  among  ourselves 
and  make  better  time.  We  think  the  writer 
is  all  right  in  everything  but  depreciation  item, 
and  I  would  not  agree  with  him  in  that,  as  we 
inventory  everything  at  cost  price,  and  tools, 
etc.,  which  would  depreciate  in  value,  if  any- 
thing does,  we  consider  worth  cost  price  as 
long  as  we  use  them;  they  at  least  take  the 
place  and  fill  the  bill  the  same  as  new  ones  or 
we  discard  them. 

We  think  he  hit  the  nail  on  the  head  when 
he  talks  about  overbuying,  and  I  think  the 
average  Hardware  man,  as  well  as  all  business 
men,  try  to  do  too  much  business  and  skin  the 
profit,  trusting  to  chance  to  make  it  up  on 
other  goods.  The  result  is  that  there  are  too 
many  lines  handled  on  nail  and  wire  profits. 

The  writer  of  the  article  says  the  credit 
business  has  its  bright  side,  and  I  suppose  he 
means  it  is  like  everything  else  having  two 
sides.  One  looks  at  the  disagreeable  side 
more  often  than  the  other.  It  seems  to  show 
up  more  vividly. 

We  have  been  taking  your  Magazine  several 
years  and  have  found  a  great  deal  of  informa- 
tion in  it,  even  outside  of  the  reading  section. 

If  there  is  anything  that  I  would  like  to  see 
discussed  it  is  the  relation  of  a  cash  (spot 
cash)  business  to  catalogue  house  competition. 
It  has  always  seemed  to  me  that  a  cash  busi- 
ness was  the  real  solution  of  the  question. 

M.    HOSTERMAN   &    SON. 

Dealers  Need  to  Have  Their  Eyes  Opened 

The  "Business  Arithmetic"  article  in  a  recent 
issue  is  particularly  interesting  and  may  well 
be  called  a  leader.  The  author  has  covered 
the  ground  so  thoroughly  and  made  his  points 
so  clear  that  the  reader  is  compelled  to  think 
seriously  on  a  subject  that  we  are  prone  to 
try  to  forget. 

The  trouble  is  that  the  dealer  who  most 
needs  to  have  his  eyes  opened  by  knowing  the 
real  cost  of  doing  business  is  the  one  who 
"can't  afford  to  take  a  trade  paper,"  and  so 
goes  on  cutting  prices  till  he  is  "cut  out"  him- 
self, and  another,  with  some  new  blood  to 
lose,  takes  his  place.  The  question  of  inven- 
tory should  not  be  a  question  at  all.  It  should 
be  a  matter  of  course,  and  the  manner  of  tak- 
ing it  is  not  so  important  as  being  sure  that  it 
is  taken. 

Personally,  I  like  best  to  have  the  clerks 
begin  counting  up  the  small  items  in  their  de- 
partments, about  the  middle  of  January  for 
February  1  dating,  and  then  have  it  all  taken 


down  in  a  blank  book  by  one  person.  It  can 
be  done  nearly  as  quickly  that  way  as  with 
the  loose  leaf,  and  there  is  less  tendency  to 
overlook  items  between  departments  where 
the  boundaries  are  not  well  defined. 

Giles  Hunter. 

Orders  Small  Quantities  Frequently 

The  "Business  Arithmetic"  is  surely  as  near 
correct  as  possible,  and  I  concur  with  the 
writer.  An  inventory  I  take  once  every  year 
and  also  keep  a  daily  record  of  cash  sales, 
credit  sales,  expenses,  cash  on  hand,  each  even- 
ing cash  in  bank,  total  cash  and  balance  each 
day,  so  that  I  know  where  I  am  at  the  close 
of  the  day. 

I  order  often  and  in  small  quantities  and 
do  not  carry  a  large  stock:  5  and  10  per  cent, 
discount  on  large  orders  I  consider  that  you 
would  be  the  loser  in  the  long  run.  Each  and 
every  one  should  keep  an  order  book  and  post 
up  on  article  short.  J.  G.  Cannon. 

Finds   It   Difficult  to   Make  a  Good   Profit. 

The  writer  is  engaged  in  business  in  a  city 
of  about  17,000  population.  I  am  carrying  a 
stock  of  about  $8,000.  I  have  been  in  busines*^ 
some  twenty  jears.  I  have  worked  some 
twelve  years  at  the  tinner's  trade  besides,  and 
1  will  state  that  if  I  undertook  to  charge  any- 
thing like  40  per  cent,  profit  I  could  not  get  it. 
J  find  that  the  delivery  system,  telephones  and 
wages  cut  our  profit  to  a  great  extent,  wages 
alone  having  advanced  about  25  per  cent.  The 
hours  of  labor  in  addition  have  been  reduced 
10  per  cent.  I  know  of  nobody  in  this  locality 
having  made  any  great  amount  of  money  strict- 
ly through  the  Hardware  business.  Some  made 
good  investments  in  real  estate  and  are  alt 
right.  I  can't  see  at  all  how  this  business  with 
a  shop  can  be  carried  on  on  a  strict  cash  basis. 
Right  here  I  will  say  that  the  small  charges  are 
the  most  troublesome  and  the  heaviest  losers. 
I  have  always  made  it  a  practice  to  discount 
all  bills,  even  if  I  had  to  borrow  the  money. 
I  pay  all  bills  from  the  face  of  the  invoice.  It 
would  appear  to  me  from  personal  observa- 
tion that  the  expenses  of  Hardware  and  house 
furnishing  goods  in  my  own  family  are  about 
the  least,  as  compared  with  shoes,  clothing, 
meats  and  provisions.  This  may  partly  explain 
our  condition.  I  find  the  grangers  and  local 
competition  the  most  offensive.  I  think  your 
*' Business  Arithmetic"  is  very  good.  But  you 
cannot  draw  blood  from  a  turnip,  and  as  long 
as  we  have  to  do  the  breakwater  act  between 
manufacturers  and  jobbers  on  one  side  and  the 
consumer  on  the  other,  and  until  we  consoli- 
date wherever  possible,  there  will  not  be  much 
improvement.  Christian   Schlenker. 
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DOES  IT  PAY  TO  PUSH  CHEAP  GOODS? 

Large  Proportion  of  Dealers  Unfavorable  to  Such 
Sales — Reputation  for  Selling  High -Grade  Goods 
Desirable — Cheap  Goods  Should  not  Be  Recommended. 


''Does  It  Pay  to  Push  a  Cheap  Quality  of 
Goods  Against  Competition?" 

The  above  question  was  put  to  375  repre- 
sentative retail  Hardware  dealers.  That  they 
are  not  all  of  one  mind  is  clearly  shown  by  a 
perusal  of  the  letters  that  follow.  The  ma- 
jority, or  280  against  95,  reported  an  em- 
phatic "no"  to  the  question.  There  are  ex- 
cellent ideas  in  the  following  letters: 

No,  it  does  not  pay  to  push  them,  but  it 
pays  to  have  a  sample  line  of  such  in  order 
to  sell  the  better  grade  goods  by. 

Hardware  Supply  G)., 
A.  M.  Gault,  Mgr. 


No.  Sell  a  good  article  on  its  merits  and 
let  your  fellow  sufferer  get  rich  on  the  junk 
if  the  people  want  that  kind  of  stuff. 

HoYT  Hardware  Co. 


Use    Cheap    Article    to    Show      Lack     of 
Quality 

To  this  question  we  would  say,  no.  To  have 
a  cheap  article  at  times  on  the  floor  to  show 
and  demonstrate  to  a  prospective  buyer  the 
difference  in  the  quality  and  make  up  of  it 
and  an  article  of  higher  price  is  all  right,  but 
to  push  the  sale  of  a  cheap  article  is  in  our 
opinion  the  wrong  thing  altogether  for  a  first- 
class  Hardware  man  to  do. 

Strauch  Bros.  &  Co. 


Cheap  Goods  Do  Not  Give  Satisfaction 

No,  we  do  not  believe  it  pays  to  push  a 
cheap  quality  of  goods.  Our  experience  has 
been  that  cheap  goods  do  not  give  satisfac- 
tion, and  that  the  average  consumer  expects 
as  much  in  a  cheap  article  as  in  a  better  one. 
However,  we  believe  it  good  policy  to  have 
the  cheap  quality  of  goods  on  hand  to  sell  a 
customer  in  case  he  will  not  buy  the  better. 
F.  Briggs  &  Sons. 


An  enduring  business  rarely  is  built  on 
price  at  a  sacrifice  of  quality.  Our  experience 
is  that  it  decidedly  does  not  pay  to  push  or 
handle  a  cheap  quality  of  goods. 

Acer  &  Whf.don'. 


Price  Is  the  Main  Topic 

We  thoroughly  believe  it  not  only  pays,  but 
is  necessary  for  Greek  to  meet  Greek;  if  you 


have  a  low-price  competition  it  is  quite  neces- 
sary to  meet  it,  and  to  do  so  you  must  have 
tho  cheaper  quality  of  goods.  It  is  our  belief 
that  the  soul  of  the  retail  merchant  is  of 
necessity  made  of  stone,  in  other  words,  tin- 
feeling.  We  feel  it  is  not  what  we  would  like 
to  sell,  but  what  our  customers  demand. 

As  time  goes  on,  it  appeals  to  us,  price  is 
the  main  topic;  not  but  what  as  good  sales- 
men we  can  sell  quality  in  a  good  many  cases, 
but  because  of  low-price  competition,  but  we 
believe  that  the  instances  are  so  many  which 
counteract  the  better  state  of  business,  that  it 
is  quite  necessary  to  have  the  cheaper  quality 
of  goods,  and  thereby  make  a  fair  profit, 
rather  than  to  have  the  higher  quality  of 
goods,  and  still  have  them  on  hand.  We  will 
eagerly  look  forward  to  what  the  composite 
views  will  be  from  your  numerous  subscribers. 
Johnson  &  Williams. 


We  do  not  think  it  pays  to  push  a  cheap 
quality  of  goods  against  low-priced  compe- 
tition. We  prefer  to  have  a  reputation  of 
handling  high-grade  goods  at  reasonable 
prices.  Frank  A.  Bare. 


Hammer  Hard  on  Quality 

It  has  never  been  our  policy  to  follow  up 
anyone's  price  on  any  given  line,  unless  it 
might  be  on  the  same  article,  and  we  are  even 
then  reluctant  to  do  so. 

I  would  advise  my  Hardware  friends  to  sell 
as  little  of  the  cheap  material  of  any  kind 
as  possible,  but  to  hammer  hard  and  constant- 
ly on  quality,  and  specialize  on  different  items 
at  different  times  by  either  having  sales  days 
or  by   straight  newspaper  advertising. 

Summing  up,  we  believe  that  most  people 
l«ay  entirely  too  much  attention  to  their  com- 
petitors, and  thereby  only  advertise  them,  and 
do  them  good  instead  of  harm.  The  bugbear 
evil  of  the  catalogue  house  is  one  of  the 
things  that  we  never  allude  to.  They  are 
never  mentioned  in  our  place  from  one  year's 
end   to  another. 

Schoedinger,  Fearn  &  Co. 


If  you  have  sufficient  capital  it  pays  to 
carry  them  for  an  ad.,  to  get  a  reputation 
of  keeping  what  is  called  for. 
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DOES    A    FIVE    AND    TEN    CENT    COUNTER    PAY? 


A  Question  Which  Many  Hardware  Merchants 
Are  Trying  to  Solve — Would  it  Have  a  Tendency  to 
Bring  Additional  Business,  or  Would  it  Divert 
Trade? — Some  Practical  Comments. 


Does  a  5  and  10c.  Counter  Pay? 

''Does  it  pay  to  have  a  5  and  lO-cent  counter 
in  a  Hardware  store?"  was  the  question  pro- 
pounded to  several  hundred  Hardware  mer- 
chants. Some  of  the  stores  are  located  in 
cities  and  others  in  country  towns.  Out  of 
every  hundred,  25  said  such  a  plan  was  prac- 
tical in  small  towns;  21  said  "No;"  35  were 
positive  such  counters  would  pay,  and  19  said 
they  had  never  tried  the  plan.  There  is  cer- 
tainly a  divergence  of  opinions. 

The  experiences  of  some  merchants  who 
have  tried  the  plan  will  be  of  interest.  In 
most  instances  their  remarks  are  brief  and  to 
the  point.  Every  one  is  from  a  practical 
Hardware  concern. 


Yes.     Only  keep  at  watch  that  your  "light- 
fingered"  customers  don't  absorb  the  profits. 


While  I  have  no  5  and  10-cent  counter,  owing 
to  lack  of  room,  I  surely  should  have  one  if  I 
could,  because  I  think  they  are  trade-winners. 


We  have  had  no  experience  with  a  5  and 
li)-cent  counter  in  our  store,  but  we  aim  to 
•how  as  many  of  the  small  items  with  prices 
on  same  as  our  space  will  allow. 


I  believe  it  does.     But  as  we  have  not  the 
room  for  one  cannot  speak  from  experience. 


Yes,  we  believe  it  does.  We  have  had  a  5  and 
l(^ent  counter  in  our  store  for  some  time,  and 
believe  it  draws  some  people  to  our  store  that 
otherwise  would  not  come.  We  have  it  in  a 
place  where  people  pass  by  it  going  out  and 
coming  into  our  store,  and  often  times  they 
see  something  on  this  counter  that  they  had 
forgotten.  In  this  way  we  sell  some  goods 
that  we  otherwise  might  not  have  sold. 

F.  Briggs. 


A  5  and  10-cent  counter  pays  well  if  placed 
in  the  store  where  persons  passing  in  and  out 
can  see  the  goods.  W.  R.  Green. 


We  certainly  approve  of  a  5  and  10-cent 
counter.  We  have  tried  with  and  without  and 
find  that  with,  not  only  sells  5  and  10-cent 
goods,  on  which  of  course  the  profit  is  only 
fair,  although  in  some  cases  the  profit  is  good, 


but  it  appeals  to  us  that  as  soon  as  certain 
customers  look  around  we  have  a  chance  to 
sell  them  something  else  upon  which  there  is 
some  profit. 


As  to  whether  a  5  and  10-cent  counter 
would  pay  could  only  be  judged  by  location, 
class  of  customers  and  competition  along  that 
line.  Here  it  would  not  pay  as  one  big  5  and 
10-cent  store  virtually  controls  the  trade  along 
that  line.  Leonard  Hardware  Co. 


It  does  not  pay  to  keep  a  5  and  10-cent 
counter  exclusively,  as,  when  customers  are 
in  need  of  any  article  in  the  5  and  10-cent 
line  they  usually  look  for  the  same  first  at  the 
5  and  10-cent  store.  It  does  pay,  however,  to 
have  a  counter  with  5  and  10-cent  goods,  with 
higher  priced  articles  also. 

Waterman  Hardware  Cm. 


It  would  pay  to  put  in  a  5  and  10-cent  coun- 
ter if  you  had  room  and  the  suitable  help  to 
run  the  same.  Such  a  counter  should  be  at- 
tended to  by  girls. 


I  have  this  kind  of  counter  during  January 
and  February  each  year.  It  livens  up  the  dull 
months  and  brings  the  ladies  into  your  store 
when  they  see  other  goods  and  if  they  do  not 
want  to  buy  them  they  will  come  some  other 
time.  I  do  not  keep  this  kind  of  counter  alf 
the  time  for  fear  my  store  will  be  known  as 
a  "racket"  store.  I  try  as  much  as  possible  to 
sell  good  goods.  R.  W.  Bolenbauch. 


It  pays  to  keep  a  5  and  10-ccnt  counter  in 
large  places  where  you  have  to  compete  with 
the  department  store  or  where  you  have  a 
certain  class  of  people  who  are  looking  for  a 
cheap  class  of  goods.  It  pays  to  have  a  smalf 
line  of  these  goods  on  your  shelf  because  you 
can  sometimes  make  a  better  profit  off  of  this 
class  of  goods  than  on  the  higher  quality. 
G.  H.  Blattner. 


Have  never  tried  5  and  10-cent  counter,  but 
am  seriously  thinking  of  putting  them  in,  as 
I  think  it  will  help  to  sell  better  goods. 


Don't  know;  Fm  just  now  establishing  one 
in  my  store,  think  it  will  do  good. 
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It  pays  to  keep  a  5  and  10-cent  counter 
when  located  in  a  town  of  2,000  or  3,000  pop- 
ulation. 


Yes,   but   for   lack  of  room   I   orily  use   it 
occasionally  to  close  out  some  lines. 


In  a  small  town,  yes.    In  a  large  town,  no. 


Yes,  to  dispose  of  odds  and  ends. 


We  think  it  advisable,  although  don't  derive 
a  great  profit  directly,  trade  comes  to  store 
that  would  go  elsewhere. 


We  think  not  in  a  well-conducted  Hard- 
ware store,  and  one  especially  situated  in  the 
heart  of  the  city  and  where  syndicate  5  and 
10-cent  stores  are  established. 


If  a  man  wants  to  starve  to  death  put  one 
in  a  good  store  and  lose  a  ^0  sale  waiting 
on  some  6-cent  customer. 


It  does  not  unless  you  handle  novelties. 

No.  It  does  not  pay  to  cater  to  that  class 
of  trade,  besides  it  gives  the  appearance  of  a 
cheap  or  racket  store. 


We  are  in  a  small  town  of  1,200  and  do  not 
keep  a  5  and  10-cent  counter.  We  occasionally 
stock  a  window  with  such  goods  and  advertise 
them  for  a  few  days,  then  take  them  out  and 
put  them  with  the  stock,  lest  they  get  stale. 


We  don't  think  there  is  any  money  in  hav- 
ing a  5  and  10-cent  counter  in  a  Hardware 
store.  They  take  up  too  much  valuable 
time  for  the  amount  of  profit  there  is  in  them. 
We  believe  in  letting  the  5  and  10-cent  stores 
liave  this  business  and  cater  to  larger  busi- 
ness. 


We    have   a    small    one,    but   don't    talk    it 
tnuch;  show  better  goods  from  it. 


Don't  like  6  and  10-cent  counters.  Most  of 
the  bargains  are  easily  picked  out  by  cus- 
tomers, and  you  are  obliged  to  place  on  10- 
•cent  counter  goods  that  easily  sell  at  15  to 
20  cents  oflF  shelves.  This  counter  requires 
lots  of  attention.  W.  D.  Voorhees. 

A  Decided  No. 

We  would  positively  say  no.  To  put  in 
«uch  a  counter  one  would  have  to  put  on 
same  articles  of  a  cheap  kind  and  make  and  of 
cheap  material,  and  in  our  business  where  we 
have  a  tin  shop  in  connection  with  our  store 


there  would  be  no  end  to  repairing  sack  ar- 
ticles, which  would  have  to  be  done  gratis. 
Strauch  Bros.  Co. 

Hae  Another  Arragement  Which  Sella  th« 
Qooda 

We  do  not  think  it  pays  to  keep  a  5  and 
10-cent  counter,  for  the  reason  that  you  will 
buy  many  goods  to  sell  at  these  prices  which 
are  not  salable  and  are  left  on  your  hands. 
Besides  5  and  10-cent  goods  are  left  on  the 
counters  until  you  and  your  customers  get 
tired  of  seeing  them.  We  would  rather  t^se 
small  tables,  buying  goods  which  you  knqw 
there  is  a  demand  for,  arrange  them  nicely, 
put  a  ticket  with  a  reasonable  price  on  each 
article,  keep  your  stock  fresh  and  clean  and 
change  at  least  every  week.  We  believe  this 
will  sell  more  goods  and  bring  a  better  profit 
than  a  5  and  10-cent  counter,  and  you  will 
have  less  dead  stock  when  you  take  your  in- 
ventory. W.  E.  Webstd. 

Getting    Eaaaya   on    "^ome   Patronag«^ 

A  Hardware  dealer  in  Iowa  offered  a  $10 
prize  for  the  person  writing  the  best  short 
essay  on  "How  to  Promote  Home  Patronage." 
The  following  are  parts  of  the  essay  winning 
the  prize:  "Let  the  farmer  know  that  you 
have  his  interest  at  heart,  and  wouldn't  know- 
ingly sell  him  anything  of  poor  quality.  The 
farmer  does  not  object  to  a  fair  profit,  but 
the  mail  order  men  have  constantly  impressed 
on  his  mind  that  the  home  merchant  is  a  rob- 
ber and  a  villain,  until  the  farmer  almost  be- 
lieves it.  If  he  talks  of  sending  away,  say 
'ill  right  I'll  take  the  order  on  the  same  terms, 
pay  me  the  money  in  advance  and  give  me 
two  weeks'  time  to  send  to  the  factory  for  it, 
paying  the  freight,  shut  your  eyes  and  take 
what  comes.'  The  farmer  will  say  that  he 
couldn't  think  of  dealing  that  way,  and  then 
you  have  got  him  'on  the  hip/  for  that  is  ex- 
actly the  way  in  which  he  deals  with  the  retail 
mail  order  houses." 


Secretary  M.  S.  Mathews,  Minneapolis^ 
Minn.,  makes  a  statement  of  the  condition  of 
business  of  the  Retail  Hardware  Mutual  Fire 
Insurance  Co.,  of  Minnesota.  There  was  a 
total  insurance  in  force  on  August  31  of 
$3,925,200,  showing  a  substantial  increase  dur- 
ing 1906.  The  ratio  of  losses  to  premiums  was 
28  per  cent,  and  of  expense  to  premituns  was 
13  per  cent.  The  company  have  a  cash  balance 
of  $82,335. 


None  of  the  new  ways  for  doing  business 
and  getting  it  amount  to  much  if  you  don't 
have  what  people  want  to  buy  and  have  it 

when  they  want  to  buy  it. 
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"Asbestos"    Sad    Iron    Advertising    Contest  play  matter  free  of  charge  to  all  dealers  making 

The  Dover  Mfg.  Co.,  Canal  Dover,  O.,  have  window    displays.     Dealers   desiring   to    enter 

entered  upon  a  very  heavy  campaig^n  of  na-  this  contest  should  communicate  with  them  at 

tional  advertising,  with  the  specific  object  of  once,  filling  out  an  application  blank.     Prefer- 


FiRST  Prize,  Class  B,  by  Almv,  Bigelow    &  W.a.shblr.\.  Sale.vi.  Mass. 
This  was  the  most  elaborate  display  in  the  VM)o  contest. 

creating  a  demand  on  the  retail  n]erchants  for  cnce  in  awarding  prizes  will  be  given  to  deal- 
Asbestos  Sad  Irons,  but  they  wish  the  mer-  ers  who  display  the  most  styles  of  their  Sad 
chants  to.  do  local  advertising  and  thus  com-      Irons,  other  things  being  equal.     Photographs 


First  Prize,  Class  A,  by  Honeyman  Hardware  Co.,  Portland,  Ore. 

plete  the  circuit.     In  co-operating  along   this      must  not  be  smaller  than  -5  by  7  inches,  and 
line  the  company  furnish  a  lot  of  window  dis-      must  reach  the  company  not  later  than  Janu- 
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ary  1  next.  The  concern  offer  to  pay  the  cost 
of  one  photograph  for  each  display,  not  to  ex- 
ceed $1.  A  written  description  of  the  display 
should  accompany  each  photograph,  which  will 
assist  the  judges  in  making  proper  allowance 
for  defects  in  photos.  In  making  awards  the 
judges  will  take  into  consideration  such  adver- 
tisements of  Asbestos  Sad  Irons  as  may  ac- 
company the  photo.  Of  two  photos  having 
equal  merit  the  judges  will  decide  in  favor  of 
the  one  accompanied  by  the  best  advertise- 
ments.    An   ad.  calling   attention   to  the  win- 


nection  we  present  several  of  the  prize-winning 
window  displays  in  the  1905  contest. 

The  company  are  to  be  commended  for  this 
practical  demonstration  of  their  interest  in  the 
dealers'  sales.  While  a  growing  number  of 
Hardware  merchants  are  realizing  more  and 
more  each  month  the  importance  of  good  win- 
dow displays,  there  are  yet  far  too  many  who 
do  not  give  this  matter  the  serious  and  prac- 
tical consideration  it  merits.  If  the  ought-to- 
be  customers  see  your  window  untidy  and  un- 
attractive, are  they  doing  you  an  injustice  in 


First   Prize,   Class  C,    by   Rice  &  Rice,  I^seburg,  Ore. 


dow  displays  will  tend  to  greatly  increase  local 
interest.  No  obligation  is  involved  in  making 
application  to  enter  the  contest.  The  prize 
money  will  be  awarded  as  soon  after  January 
1,  1907,  as  possible.  The  sixty-two  prizes  will 
be  divided  into  Classes  A,  B  and  C.  Class  A 
is  for  dealers  in  cities  of  40,000  and  over. 
Class  B  in  cities  of  between  40,000  anrf  10,000, 
and  Class  C  applies  to  cities  of  10,000  copula- 
tion and  less.  In  class  A  the  prizei  range 
from  $15  to  $100 ;  in  Class  B  from  $10  to  $75, 
and  in  Class  C  from  $0  to  $50.     In  this  con- 


at  once  forming  the  conclusion  that  the  store 
inside  is  on  the  same  order?  Clean  up  the 
window,  get  good  displays  in  it  once  a  week 
or  at  least  once  during  each  month  and  note 
the  difference. 


The  Diamond  Saw  &  Stamping  Works,  Buf- 
falo, N.  Y.,  in  a  circular  announce  that  their 
policy  is  to  sell  through  the  dealer  only  and 
at  a  fixed  resale  price.  They  believe  such  a 
policy  should  command  the  support  of  every 
reputable  house  handling  machinists'  tools. 
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Show  Windows  Bring  More  Results 

Our  show  windows  bring  us  in  more  results 
than  any  other  form  of  advertising.  We  run 
a  modest  ad.  about  two  weeks  in  our  paper, 
then  use  from  one  to  three  locals  calling  at- 
tention to  some  special  articles  in  season. 
Then  twice  a  year  we  try  to  make  a  clean-up 
of  stuif  that  does  not  move  by  getting  out  a 
cut-sale  folder  and  mailing  it  to  all  the  farm- 
ers— ^but  if  you  allowed  us  but  one  mode  of 
advertising  we  would  take  our  show  window 
and  change  it  often. 

Harriman  &  Vander  Hiden. 


Secx>nd  Prize,  Class  A,  by  Weaver,  Palmer  & 
Richmond,  Rochester,  N.  Y. 

Do  Not  Pay 

Show  window  displays  in  small  towns  are 
but  little  benefit.  I  keep  my  windows  and 
goods  in  the  windows  and  store  neat  and 
clean.  I  don't  try  to  make  a  display,  or  an 
attractive  display  of  them;  in  larger  towns 
and  cities  show  windows  are  the  best  kind  of 
advertisement  they  can  put  out,  but  where  the 
people  don't  come  to  us  we  have  got  to  go  to 
them  and  tell  them  what  we  have. 

H.  A.  Jons. 


plays  work  together,  and  in  this  way  achieve 
the  best  results. 

The  Walter  Harbware  Co. 
By  A.  W.  Walter. 

Window  Displays  Essential  in  Small  Towns 

Do  we  consider  window  displays  profitable 
in  small  towns?  Well,  yes,  emphatically  yes, 
more  essential  in  small  towns  than  large  ones. 
Make  your  display  to  attract,  so  it  will  be 
talked  about.  Experience  teaches  us  that  the 
best  results  are  obtained  from  so;ne  mechan- 
ical effect.  An  engine  made  from  Hardware 
out  of  stock,  a  steamboat  or  any  of  the  many 
designs  given  from  time  to  time  in  the  Hard- 
ware Dealers'  (friend)  Magazine.  I  think 
one  of  the  cheapest  and  most  attractive,  most 
talked  of  display  we  ever  put  up  was  during 
the  fishing  season  last  spring.  We  had  a 
mechanical  negro  head,  one  of  those  fellows 
that  rolls  his  eyes  from  side  to  side.  We 
placed  this  on  a  boy's  size  clothing  form,  over 
this  we  drew  a  common  blue  blouse  and  over- 
alls; the  arms  of  blouse  were  stuffed  with 
straw  and  stiffened  with  wire.  We  placed 
him  in  the  center  of  the  window  and  fastened  • 
a  small  fish  pole  about  6  feet  long  to  his 
hand.  To  this  pole  we  fastened  a  bright  hair 
wire,  which  we  run  straight  up  to  the,  ceilings 
then  through  a  screw  eye  and  then  along  the 
ceiling  to  the  rear  of  the  store.  We  then 
placed  a  galvanized  pan  4  inches  deep,  24 
inches  wide  and  60  inches  long,  where  the  line 
from  the  pole  would  fall  in  it.  This  pan  we 
filled  with  water  and  surrounded  with  rocks 
and  grass,  placed  a  dozen  little  catfish  in  it» 
when  a  crowd  collected  at  the  window  some 
one  would  slip  to  the  rear  and  pull  the  string. 
The  display  looked  very  natural,  the  effect  on 
the  crowd  laughable,  and  the  only  objection 
was  we  had  to  get  a  small  boy  to  "pull  the 
string." 

Now  for  results,  first,  we  sold  three  times 
the  tackle  we  sold  the  previous  season;  sec- 
ond, there  is  scarcely  a  week  goes  by  but 
someone  comes  in  and  asks,  "Is  this  the  place 
where  the  *nigger'  was  fishing."  So  we  say  it 
pays.  Stigler  Hardware  Ci. 


Show  Window  Eye  to  Store 

"Do  show  window  displays  pay  in  small 
towns?"  We  say  yes,  emphatically  so.  The 
show  window  is  the  eye  to  the  store,  so  to 
speak;  and  should  be  kept  bright  and  attractive 
with  seasonable  displays  of  goods.  They  rep- 
resent the  cheapest  form  of  advertising,  and 
the  space  costs  nothing.  The  5  and  10-cent 
stores  rely  on  them  exclusively  to  draw  trade 
into  their  places,  and  they  get  the  business. 
We   make   our   advertising  and   window   dis- 


Qetting  Goods  Asked   For 

A  subscriber  who  keeps  close  track  of  his 
stock  writes  as  follows:  "I  have  made  a 
practice  of  late  years  of  jotting  down  every- 
thing that  my  customers  ask  for  and  which  I 
do  not  carry  in  stock.  A  few  months  ago  I 
instructed  my  clerks  to  do  the  same.  Every 
night  before  closing  time  I  go  over  these  jot- 
tings, and  if  more  than  three  customers  have 
requested  a  certain  article  within  a  week  I 
immediately  order  a  quantity." 
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PACIFIC    COAST    TRADE    IS     BOOMING 


Development  of  Natural  Resources  Is  Bringing  a 
Great  Trade  in  the  General  Hardware  Line— Busi- 
ness Very  Brisk  in  Seattle— Tacom a  Values  In- 
creasing—Portland Trade  Rapidly  Growing — Spokane 
Business  Lively — Oakland  Is  Booming. 


THE  remarkable  business  activity  of  the 
extreme  Northwest  is 'making  itself  man- 
ifest in  all  lines  of  trade.  The  growth 
and  settlement  of  the  country,  the  increased 
demand  for  all  raw  materials  produced  in  the 
Stales  of  Washington  and  Oregon,  the  trade 
with  the  Orient,  and  the  large  amount  of  rail- 
road building,  all  of  these  causes  have 
worked  together  to  produce  exceedingly  pros- 
perous times  on  the  Pacific  Coast. 

The  lumber  interests  and  the  mining  in- 
terests, together  with  the  agricultural  develop- 
ment, are  making  great  demands  lor  all  ma- 
terials. In  all  the  cities  and  towns  more  build- 
ing is  taking  place  to-day  than  at  any  time 
in  the  history  of  the  country.  People  thought 
five  years  ago  that  Seattle  was  boom- 
ing, but  the  building  that  is  going  on  to-day 
here  in  Seattle  is  about  six  times  as  much  as 
four  or  five  years  ago. 

All  the  Hardware  wholesalers  and  retailer.* 
are  reaping  a  direct  benefit  of  the  prosperity. 
The  big  concern  of  Schwabacher  Hardware 
G>.  recently  moved  into  their  new  six-story 
warehouse,  and  have  retired  entirely  from  the 
retail  business,  devoting  their  entire  energies 
to  the  jobbing  trade.  This  concern  carries  a 
very  large  stock,  and  operates  through  the  four 
Northwestern  States,  Canada  and  into 
Alaska. 

Another  concern  whose  success  has  been 
most  remarkable,  and  who  are  also  enjoying 
great  prosperity,  is  the  Seattle  Hardware  Co., 
now  located  in  their  new  steel  and  concrete 
fireproof  constructed  building,  used  exclusive- 
ly for  their  wholesale  trade.  This  building 
is  a  model  in  construction  and  up-to-date  fea- 
tures. Every  known  device  has  been  intro- 
duced to  facilitate  in  getting  out  and  shipping 
orders.  A  siding  from  the  Northern  Pacific 
Railroad  goes  into  the  rear  of  the  warehouse 
where  carload  shipments  can  be  received  and 
sent.  The  Seattle  Hardware  Co.  reported  a 
good  business,  and  have  found  that  by  de- 
voting their  entire  energies  to  the  wholesale 
business  has  very  much  strengthened  their 
position  in  the  jobbing  business. 

Another  concern  of  Seattle  doing  some  job- 
liing  business  is  the  Whiton  Hardware  Co., 
whose  store  is  a  model  of  neatness  and    at- 


tractiveness. This  concern  makes  a  specialty 
of  tools  and  fine  hardware,  and  devote  special 
attention  to  this  end  of  the  business,  making 
an  active  bid  for  the  machinists'  and  factory 
trade.  The  windows  are  used  by  the  Whiton 
Hardware  Co.  in  showing  and  displaying  their 
splendid  line  of  tools,  cutlery,  etc. 

A  new  concern  of  Seattle  is  the  Western 
Hardware  &  Iron  Co.,  doing  an  exclusively 
wholesale  trade,  largely  in  heavy  Hardware, 
iron  and  steel. 

Another  of  Seattle's  new  concerns,  closely 
affiliated  with  the  hardware  trade,  is  the  Se- 
attle Sporting  Goods  Co.,  of  which  Fred  S. 
Clewley  is  president.  Mr.  Clewley  for  some 
years  was  manager  of  the  sporting  goods  de- 
partment of  one  of  the  largest  wholesale 
hardware  concerns  in  the  Northwest,  and  in 
this  way  came  in  touch  with  the  largest  buy- 
ers of  sporting  goods  throughout  Washington 
and  Oregon.  Mr.  Clewley's  old  friends  are 
sending  their  business  to  the  new  concern, 
and  the  large  trade  that  the  Seattle  Sporting 
Goods  Co.  is  doing  is  the  best  proof  of  the 
future  success  of  the  business.  The  retail 
store  on  Second  avenue  is  without  doubt  one 
of  the  finest  sporting  goods  stores  on  the 
coast. 

In  Spokane 

In  Spokane  the  big  concern  of  McGowan 
Bros,  are  now  well  located  in  their  new  store. 
As  was  reported  in  these  columns  in  the 
spring,  McGowan  Bros,  lost  heavily  by  fire, 
but  with  remarkable  pluck  and  perserverance 
the  day  after  their  fire  Mr.  McGowan  had  his 
business  well  organized  again  in  his  wholesale 
warehouse,  from  which  point  during  the  sum- 
mer McGowan  Bros,  have  been  carrying  on 
their  regular  trade.  The  new  store  of  Mc- 
Gowan Bros,  is  a  model  in  its  appointments 
and  exceedingly  attractive  in  every  detail.  This 
concern  travel  three  men  on  the  road,  and 
during  the  time  just  after  the  fire  kept  up 
their  regular  wholesale  business. 

A  new  building  er-'ctcd  by  HoUey,  Mason 
Hardware  Co.  will  soon  be  ready  for  occu- 
pancy by  this  concern.  It  is  said  in  the  trade 
that  when  the  new  building  is  occupied  the 
Holley,  Mason  Hardware  Co.  will  retire  from 
the  retail  field. 
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A  new  hardware  concern  has  been  opened 
in  Spokane,  known  as  Ware  Bros.  Hardware 
G).  For  eleven  years  Ware  Bros,  have  been 
carrying  on  a  sporting  goods  trade.  Realizing 
the  tendency  of  the  times  was  for  the  Hard- 
wareman  to  handle  sporting  goods,  Ware 
Bros,  have  turned  the  tables  by  moving  into 
the  center  of  the  retail  business  district  in  a 
larger  store  and  put  in  a  complete  line  of 
Hardware.  Speaking  of  this  move,  Mr.  Ware 
said:  "We  have  been  in  the  present  store 
now  a  few  months.  Our  business  in  sporting 
goods  is  running  away  ahead  of  that  a  year 
ago,  demonstrating  to  us  that  this  move  we 
have  made  was  the  best  thing  for  our  sport- 
ing goods  business.  We  aim  to  carry  an  ex- 
ceedingly fine  line  of  Hardware  and  special- 
tie$,  and  bid  especially  for  the  best  retail 
trade.  We  arc  looking  each  day  for  better 
business,  and  it  is  certainly  coming  our  way 
all  right.  We  have  no  complaint  to  make, 
and  I  guess  in  business  here  in  Spokane  no 
one  would  have." 

The  store  of  Jensen-King-Byrd  Co.  in  Spo- 
kane is  one  of  the  most  attractive  Hardware 
stores  in  the  State.  This  concern  have  made 
a  special  feature  of  their  window  display  and 
always  have  attractive  windows.  Recently 
they  were  showing  a  complete  hunting  scene 
with  tented  campfire,  which  was  very  attrac- 
tive, and  which,  no  doubt,  helped  "Hi  Henry," 
manager  of  the  sporting  goods  department, 
to  sell  rifles  and  ammunition. 

Tacoma  Very  Busy 

Tacoma,  as  well  as  the  other  cities  on  the 
coast,  is  growing  rapidly.  Real  estate  values 
have  more  than  doubled  here  in  the  past  two 
years.  Rumors  of  railroad  terminals,  great 
steel  plants  and  other  manufacturing  concerns 
buying  tide  lands  in  Tacoma  is  having  a  boom- 
ing effect  on  real  estate.  There  is,  however, 
a  great  deal  of  building  taking  place,  not  only 
downtown  in  the  business  sections,  but 
throughout  the  city.  There  is  a  great  demand 
for  houses  of  all  classes. 

In  speaking  of  trade  conditions,  Mr.  Miller, 
the  vice-president  of  the  Henry  Mohr  Hard- 
ware Co.,  said:  "Our  business  has  grown 
rapidly  each  year  for  the  past  six  years.  The 
wholesale  end  of  our  business  is  growing 
even  more  rapidly  than  the  retail.  We  are 
taking  care  of  it  in  good  shape,  and  are  mak- 
ing a  special  bid  for  business  back  in  the 
country." 

Another  concern  in  Tacoma  who  are  doing 
considerable  retail  trade  is  the  Washington 
Hardware  Co. 

BuiUJi.\(;  IX    Portland 

In    Portland,   Ore.,   there   is    at   the   present 


time  a  large  amount  of  building  taking  place, 
and  a  good  demand  exists  for  all  building  ma- 
terials and  tools.  The  Honeyman  Hardware 
Co.  are  working  on  a  large  addition  to  the 
present  store  and  warehouse,  which  is  located 
right  in  the  heart  of  the  city.  Large  windows 
are  used  by  the  Honeyman  Hardware  Ca.  to 
good  advantage  in  displaying  the  fine  line  of 
sporting  goods  and  cutlery,  shelf  hardware 
and  tools  carried  by  the  concern. 

A  new  Hardware  store  has  been  opened  in 
Portland  by  Messrs.  Backus  &  Morris.  A  very 
complete  stock  of  cutlery  and  fishing  tackle 
and  light  pick-up  Hardware  has  been  already 
stocked.  As  both  members  of  the  concern  are 
well  posted  Hardware  men,  having  been  in  the 
trade  here  a  number  of  years,  their  success 
is  assured.  In  speaking  of  the  outlook,  Mr. 
Backus  said :  "We  have  been  in  business  now 
only  a  few  months,  but  trade  is  beginning  to 
come  our  way.  We  are  making  a  specialty 
of  high  g^ade  goods,  and  will  strive  to  have 
the  finest  stock  of  fishing  tackle  in  Portland." 

The  Schaw-Batcher  Co.,  of  Sacramento, 
Cal.,  are  just  issuing  a  1,000  page  complete 
Hardware  catalogue,  and  are  pushing  hard  for 
the  wholesale  trade  through  Central  and 
Southern  California  and  Nevada.  By  carrying 
complete  stock,  making  prompt  shipments,  and 
looking  out  for  the  interest  of  their  custom- 
ers, the  Schaw-Batcher  Co.  are  continuallv  ex- 
tending and  adding  to  their  large  jobbing 
trade. 

Baker  &  Hamilton's  big  business  in  Hard- 
ware has  been  carried  on  largely  from  here 
since  the  San  Francisco  fire.  This  concern 
were  fortunate  in  having  the  stock  in  Sacra- 
mento to  draw  from,  and  their  big  warehouse 
at  Sacramento  has  been  a  center  of  activity 
for  the  past  four  months. 

Oakland  Business  on  the  Increasb 

But  of  all  busy  places,  Oakland,  Cal.,  takes 
the  lead.  Since  the  fire  and  earthquake  in  San 
Francisco  a  large  amount  of  business  formerly 
going  into  San  Francisco  has  been  centered 
here. 

John  P.  Maxwell's  big  Hardware  store  has 
been  the  scene  of  great  activity.  Mr.  Maxwell 
said  that  business  had  been  unusually  brisk  all 
through  the  summer,  and  the  outlook  never 
had  been  better.  In  all  the  towns  about  the 
bay  there  is  a  large  amount  of  building  taking 
place.  John  P.  Maxwell  carries  a  big  stock  of 
Hardware  and  sporting  goods,  and  caters  to 
the  best  trade.  The  sporting  go6ds  business 
is  in  charge  of  Bob  Rutherford,  one  of  the 
best  posted  sporting  goods  men  in  the  State. 

A.  I.  Smilie,  the  general  manager  of  the 
Pierce  Hardware  Co.,  in  speaking  of  trade  con- 
ditions, said:     "Our  business  is  growing  rap- 
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idly,  and  we  have  been  working  night  and  day 
for  some  time  to  keep  up  the  trade.'*  The 
Pierce  Hardware  Co.,  in  addition  to  general 
Hardware,  carrying  a  very  large  stock  of  elec- 
tric light  and  gas  fixtures,  which  is  found  one 
of  the  best  side  lines.  A  complete  sample  line 
is  shown  on  the  top  floor  of  the  building, 
which  is  very  attractively  arranged. 

Never  in  the  history  of  the  country  has  the 
general  business  outlook  been  more  encourag- 
ing than  at  the  present  time,  especially  here  in 
the  far  West.  E.  I.  D. 

A  Correction 

In  our  last  issue,  under  the  head  of  "San 
Francisco  Hardware  Trade,"  we  published  an 
item  from  our  correspondent  to  the  effect  that 
there  was  a  new  retail  hardware  store  opened 
a  short  time  ago  by  Brittain  &  Co.,  a  retail 
branch  of  the  Pacific  Hardware  and  Steel  Co. 
This  is  an  error,  as  Brittain  &  Co.,  Inc.,  state 
they  arc  a  strictly  independent  coricern  and  not 
a  branch  of  any  other  company. 


Holt  Bros.  Co.,  914  Folsom  street,  San  Fran- 
cisco, Cal.,  whose  entire  stock  and  store  were 
entirely  destroyed  in  the  great  fire  of  April  18, 
within  ninety  days  from  that  date  erected  the 
first  new  brick  building  in  the  burned  district, 
and  are  now  doing  a  good  business. 


R.  F.  Anderson,  of  Anderson  &  Lusby,  New 
Westminster,  and  S.  H.  Warnock,  lately  con- 
nected with  F.  W.  Lamplough  &  Co.,  Mon- 
treal, have  acquired  control  of  the  Vancouver 
Hardware  Co.,  Ltd.,  and  have  applied  to  the 
legislature  for  change  of  name  to  Anderson 
&  Warnock,  Ltd.  The  business  will  be  con- 
tinued on  the  same  premises  and  a  close  con- 
nection maintained  with  the  business  of  An- 
derson &  Lusby,   New  Westminster,   Canada. 


The  Norvell-Shapleigh  Hardware  Co.,  St. 
Louis,  Mo.,  have  issued  a  postal  announce- 
ment to  the  effect  that  on  the  19th  ult  they 
had  reached  the  mark  of  $1,000,000  increase  in 
sales  of  goods  billed  and  shipped  over  the  year 
1905,  and  still  have  three  of  the  best  months 
of  the  year  left.  This  is  a  big  increase,  and  is 
evidence  of  a  very  progressive  jobbing  con- 
cern. 


At  the  convention  of  the  Barbers'  Supply 
Dealers'  Association,  held  last  month  in  New 
York,  there  were  present  many  members,  a 
large  proportion  of  whom  are  active  and  up- 
to-date  dealers  in  cutlery.    It  is  rumored  that 


the  stores  of  these  dealers  and  many  of  their 
show  windows  are  models  of  their  kind. 

American    Consular   Service 

Members  of  the  National  Business  League, 
while  gratified  with  the  passage,  even  in  its 
changed  form,  of  the  Consular  Service  Im- 
provement Bill,  will  relax  none  of  their  efforts 
to  secure  additions  to  the  measure  at  the  next 
session  of  Congress.  It  is  expected  that  the 
American  consular  service  will  be  thoroughly 
reorganized  and  made  a  powerful  factor  for 
the  enlargement  of  our  foreign  trade;  for  the 
better  accommodation  of  our  importing  inter- 
ests, and  for  the  convenience  of  American 
travelers  abroad. 

Retail  Hardware  Dealers'  Catalogue 

The  Wilson  Hardware  Co.,  Boulder,  Colo., 
have  brought  out  a  book  which  brings  to  the 
present  and  prospective  patrons  of  their  store 
the  faces  of  the  proprietors,  the  office  and  store 
staff  and  the  delivery  department.  There  are 
also  views  of  the  store  interior.  A  brief 
sketch  accompanies  each  portrait.  This  method 
at  once  familiarizes  the  public  with  the 
staff  of  the  establishment. 

if  You  Work  for  a  Man 
The  Richards  Mfg.  Co.,  Aurora,  111.,  have 
issued  a  card  setting  forth  a  sentiment  by  El- 
bert Hubbard.  The  company  remark  that 
these  cards  have  proven  very  papular  among 
the  trade  who  have  received  them,  inasmuch 
as  the  sentiment  seems  to  strike  a  responsive 
chord  wherever  it  is  seen.  The  card  is  9% 
by  11  inches,  and  is  designed  to  be  hung  up.  It 
is  printed  in  two  colors.  The  residing  of  the 
card  is  as  follows: 

If  you  work  for  a  man,  in  heaven's 
name  work  for  him.  If  he  pays  you 
wages  which  supply  you  your  bread  and 
butter,  work  for  him,  speak  well  of  him, 
think  well  of  him,  stand  by  him  and 
stand  by  the  institution  he  represents. 

I  think  if  I  worked  for  a  man  I 
would  work  for  him.  I  would  not  work 
for  him  a  part  of  his  time,  but  all  of  his 
time  I  would  give  an  undivided  service 
or  none. 

If  put  to  a  pinch,  an  ounce  of  loyalty 
is  worth  a  pound  of  cleverness. 

If  you  must  villi fy,  condemn  and  eter- 
nally discourage,  why  resign  your  posi- 
tion and  when  you  are  outside  damn 
to  your  heart's  content.  But,  I  pray  you„ 
so  long  as  you  are  a  part  of  an  institu- 
tion, do  not  condemn  it.  Not  that  you 
will  injure  the  institution,  not  that,  but 
when  you  disparage  the  concern  of  which 
you  are  a  part  you  disparage  yourself. 
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A  Hunting  Window  Display 
The  Union  Hardware  &  Electric  Supply 
Co.,  Providence,  R.  I.,  recently  had  a  win- 
dow display  representing  a  hunting  season 
in  the  woods.  The  side  and  background  con- 
sists of  pines  and  evergreens  with  a  tent  in 
the  center.    In  the  front  of  the  window  there 


priately  covered  with  bark,  dead  iimlM  and 
branches;  throughout  are  stuffed  birds,  such 
as  partridges,  quail,  etc.  Looking  out  from 
the  trees  are  several  deer  heads.  Ai  this 
window  display  was  made  at  the  opeaing  up 
of  the  hunting  season  it  created  a  good  deal 
of  favorable  comment 


A  Hunting  Window  Display  by  the  Union   Hardware  &  Electric  Supply  Coicpaky. 


is  a  fire,  over  which  is  a  tripod  holding  an 
old  tin  pail.  On  one  side  of  this  is  an  old 
stump,  across  which  leans  a  rifle  and  a  shot- 
gun, and  also  other  articles  which  the  hunter 
uses.    The  bottom  of  the  window  is  appro- 


The  dealer  who  is  too  busy,  to  read  adver- 
tisements will  get  over  it  presently  and  have 
time  also  to  study  the  methods  of  his  com- 
petitor who  does  read  advertisements  and  takes 
advantage  of  the  information  they  contain. 
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"Universal"    Percolating   Coffee    Machine 

Landers,  Frary  &  Clark,  New  Britain,  Conn., 
with  New  York  offices  at  302  Broadway,  arc 
placing  on  the  market  the  "Universal"  Perco- 
lating Coffee  Machine,  illustrated.  The  con- 
struction of  this  machine  is  quite  similar  to 
those  of  the  "Empire"  and  "Colonial"  pots.  A 
description  of  the  process    of    how  coffee  is 


out  any  seams  or  joints,  so  there  is  no  possi- 
bility of  leaking.  The  whole  machine  is  nickel 
plated,  and  the  inside  is  carefully  coated  with 
pure  tin.  Special  attention  is  called  to  the  new 
pattern  of  cup  for  holding  the  ground  coflFee. 
Perforated  on  the  bottom  and  on  the  sides,  as 
well  as  the  spreader  plate,  by  the  construction 
of  which  the  water  flows  through  the  little 
holes  uniformly  upon  the  ground  coffee.  If 
there  is  more  water  than  can  be  taken  care  of 
in  this  way,  the  overflow  runs  over  the  edge 
of  the  spreader  plate  and  out  of  the  holes 
around  the  top  of  the  cup  back  into  the  Per- 
colator. The  cup,  spreader  plate,  tube  and 
valve  are  all  made  orf  pure  aluminum.  AU  parts 
of  the  "Universal"  Percolating  Machine  are  in- 
terchangeable and  can  be  readily  supplied.  A 
very  neat  alcohol  lamp  supplies  the  heat  nec- 
essary. There  is  a  wick  in  the  lamp  which 
can  be  readily  controlled.  The  machine  is 
made  in  4,  6  and  9  cup  sizes,  in  copper,  nickel 
or  silver  plate  finish. 

All  Steel  Exprees  Wagon 

The  H.  N.  Thayer  Co.,  Erie,  Pa.,  are  offer- 
ing the  trade  the  All  Steel  Express  Wagon,  il- 
lustrated. It  is  strong,  neat  and  well  made. 
The  entire  gear,  bolsters  and  fifth  wheel  are 


"Universal"  Coffee  Percolator. 

made  was  given  in  our  last  issue  in  connection 
with  the  "Elite"  Enamel  Coffee  Percolator. 
The  Universal  Coffee  Percolator  has  an  auto- 
matic pump  which  forces  the  water  through 
the  tube  while  it  is  only  lukewarm.  As  the 
water  is  gradually  heated,  the  percolating  pro- 
cess going  on  all  the  time,  the  wholesome 
qualities  of  the  coffee  are  extracted,  and  by 
the  time  the  water  has  reached  a  boiling  point, 
which  seems  necessary  to  bring  out  the  flavor 
or  aroma,  the  coffee  is  ready  to  be  served.  The 
machine  is  made  of  one  piece  of  copper  with- 


All  Steel  Express  Wagon 

made  of  pressed  steel,  open  hearth  steel  axles. 
The  body  is  of  sheet  steel,  flanged  over  %  inch 
round  steel  rod.  The  wheels  are  the  com- 
pany's patent  continuous  spoke.  The  body  is 
painted  a  bright  red,  and  the  gear  is  green.  The 
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body  is  made  in  nine  sizes,  from  9x18  inches  to 
16x32  inches.  The  front  wheels  have  a  diame- 
ter ranging  from  6  to  13  inches,  and  the  rear 
wheels  range  from  9  to  16  inches.  For  ship- 
ping they  are  packed  K.  D.,  with  wheels  in 
bodies. 

"Wabash"  Coaster  Wagon 

The  Wabash  Mfg.  Co.,  Wabash,  Ind.,  are  of- 
fering the  trade  the  "Wabash"  Coaster  Wagon, 
illustrated.  It  is  especially  adapted  for  boys 
and  girls  between  the  ages  of '6  to  16.  The  box 
is  16  inches  wide,  34  inches  long  and  5  inches 
deep.  Five  hardwood  strips  cross  the  bottom, 
giving  strength ;  two  strap  bolts  riveted  on  the 
sides  pass  through  the  bottom  and  middle 
crosspiece,  with  nuts  on  the  bottom  end,  form- 
ing a  truss  frame  construction.  The  corner 
pins  prevent  the  box  shifting  on  the  bottom. 
The  gear  is  hardwood,  well  braced  forward 
and  back.  The  front  wheels  turn  under  to 
the  center,  which  permits  the  wagon  to  turn 
completely  on  a  narrow  walk.  The  brake  con- 
trols the  speed.    The  wheels  have  a  "T"  steel 


"Fletcher"  Water  Motor  Washing  Machine 

The  Fletcher  Mfg.  Co.,   Newport,  Ky.,  arc 

placing  on  the  market  the  "Fletcher"  Water 

Motor  Washing  Machine,  illustrated.  This  ma- 


"Fletcher"  Motor  Washing  Machine. 
chine  can  be  operated  in  any  place  where  there 
is  at  least  a  water  pressure  of  40  pounds  or 
more.    The  motors  are  substantially  made  of 
heavy  brass  parts  to  prevent  rust.    They  arc 


"Wabash"  Coaster  Wagon. 


rim  of  light  weight  and  superior  strength.  The 
•onstruction  permits  the  spokes  to  be  drawn 
absolutely  tight,  thus  insuring  a  true  and  noise- 
Jess  wheel.  The  wagon  is  handsomely  orna- 
■lented  and  varnished  and  trimmed  in  bright 
red.  The  wheels  are  11  inches  in  diameter. 
There  is  no  pounding  or  bumping.  The  box  is 
removable.  It  is  well-balanced  to  prevent  tip- 
ping. The  concern  are  advertising  their 
Coaster  Wagons  in  publications  having  a  gen- 
eral circulation.  The  company  have  nine  ship- 
ping stations  as  follows:  Philadelphia,  Pitts- 
burg, St.  Paul,  Louisvile,  Ky. ;  Kansas  City, 
Mo. ;  Seattle,  Wash. ;  Portland,  Ore. ;  Wabash, 
Ind.  They  also  manufacture  Geared  Cars, 
Miniature  Farm  Wagons,  etc. 


perfectly  machined  to  give  long  use  and  wear. 
The  Machine  is  sold  complete  with  motor, 
hose,  wringer  board,  etc.,  ready  to  attach  to 
faucet.  In  use  the  hose  is  attached  to  faucet, 
the  water  is  turned  on  and  the  motor  does  the 
work.  The  clothes  are  washed  in  hot  suds  by 
agitation.  It  is  claimed  the  heaviest  clothes 
to  the  finest  fabrics  can  be  thoroughly  cleaned 
without  damage.  The  makers  point  out  that 
with  the  use  of  this  Motor  Washer  extra  help 
is  dispensed  with.  The  company  report  a  very 
large  sale  wherever  introduced. 


The  Berger  Mfg.  Co.,  Canton,  O.,  have  ap- 
pointed C.  K.  Turner  &  Son,  116  Broad  street. 
New  York,  as  their  export  agents. 
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"0-Joy"  Motor  Washer 
The  American  Washer  Co.,  118  Sidney 
street,  St.  Louis,  Mo.,  are  oifering  the  trade 
the  "0-Joy**  Motor  Washer,  illustrated.  It  is 
operated  by  an  ordinary  city  pressure  of  30 
pounds,  or  more,  and  provided  the  water  sup- 
ply is  sufficient  it  will  operate  on  a  much  lower 
pressure  than  30  pounds.  The  motor  is  care- 
fully constructed  of  brass  and  bronze,  which 


**0-Joy''  Motor  Washer. 

prevents  rust.  The  manufacturers  claim  for 
this  machine  remarkable  durability  and  sim- 
plicity of  construction.  It  requires  no  atten- 
tion while  in  operation  and  uses  a  small 
amount  of  water.  The  motor  is  attached  to  a 
metal  base  plate,  which  in  turn  is  attached  to 
the  lid  of  the  machine.  The  principle  on  which 
the  washing  is  done  is  that  of  a  piston  with  a 


adjustable  wood  pin  wheel  or  dolly  with  pro- 
jecting pins.  These  pins  come  in  contact  with 
the  clothes,  moving  them  a  half  turn  in  one 
direction,  then  with  a  sudden  reverse,  a  half 
turn  in  the  opposite  direction,  thus  drawing 
the  hot  suds  through  the  clothes.  The  manu- 
facturers claim,  excepting  the  fact  that  it  is 
self-operating,  the  greatest  advantage  lies  in 
the  quick  reverse  that  cleanses  the  clothes  in 
a  very  satisfactory  manner.  The  tub  is  made 
of  carefully  selected,  thoroughly  kiln-dried 
Louisiana  red  cypress,  durable  in  construction, 
and  is  filled  and  varnished  in  the  natural 
wood.  The  heavy  steel  hoops  are  finished  in 
green  bronze.  This  combination  of  colors 
gives  the  machine  a  pleasing  appearance.  The 
corrugated  inner  surface  of  the  tub  acts  as  a 
scrubboard,  and  increases  the  agitation  of  the 
water.  The  machine  is  claimed  to  be  be  built 
to  withstand  hard  wear  and  continuous  usage, 
and  that  it  will  wash  the  heaviest  and  lightest 
fabrics.  All  parts  of  the  Washer  that  arc  ex- 
posed to  the  action  of  the  water  are  heavily 
galvanized.  The  makers  guarantee  the  Washer 
for  a  year.  The  shipping  weight  is  60  pounds, 
complete  with  supply  and  exhaust  hose  and 
couplings. 

Voss  "Automatic''  Washing   Machine 
The  Voss  Bros.  Manufacturing  Co.,  Daven- 
port,  Iowa,  are  offering  to  the  trade  a  new 
style    Washing    Machine,    called   the    "Auto- 
matic," illustrated.     They  claim  that  the  Ma- 


PiN  Wheel  and  Interior  Construction. 

rack  bar  attached,  traveling  with  a  reciprocat- 
ing motion,  bearing  on  a  pinion  which  is  at- 
tached to  a  perpendicular  steel  shaft.  On  the 
lower  end  of  the  shaft  inside  the  tub  is  fitted 
a  paddle  post,  and  on   the  paddle  post  is  an 


Voss    ".\UT0MATIC''    WASHING    MACHINE 

chine  is  unsurpassed  for  speed  and  ease  of 
operation.  It  is  new  in  principle  and  has  but 
two  engaging  gears,  which  intermesh  squarely 
to  avoid  any  tendency  of  crowding  or  spread- 
ing of  gears.     The  dasher  is  of  the  large  disc 
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type.  The  point  of  particular  interest  in  this 
Machine  is  the  fact  that  the  dasher  sets  auto- 
matically on  the  clothes,  a  distinct  improve- 
ment over  the  old  style  wooden  center  pole 
type  orf  dasher.  A  twelve-inch  motion  of  the 
lever  will  produce  an  entire  revolution  of  the 
dasher.  The  iron  wringer  box  prevents  wet 
floors.  The  box  is  set  at  a  proper  angle  to 
allow  the  water  to  drain  back  into  the  tub. 
The  tub  of  the  new  "Automatic"  is  stationary, 


flat,  so  that  one  can  use  this  mop  for  wiping 
down  ceilings  or  sidewalks  in  housecleaning 
time.     It  can  also  be  used  for  refreshing  the 


View  Showing  Adjustable  Dasher 

the  dasher  revolving.  There  are  no  springs  in 
the  make-up  of  the  mechanism.  There  is  a  re- 
stricted selling  price  on  this  Machine,  which 
all  dealers  must  uphold,  which  absolutely  guar- 
antees a  liberal  margin  of  profit.  It  is  sold 
exclusively  to  the  Hardware  and  general  trade. 
The  entire  line  is  not  sold  by  catalogue  or  mail 
order  houses,  and  the  makers  remark  this  fea- 
ture should  make  them  interesting  to  the  retail 
dealer. 

"Acme"   Wringer    Mop 

The  Acme  Washing  Machine  Co.,  Columbus, 
Ohio,  are  manufacturers  of  the  "Acme" 
Wringer  Mop,  illustrated.  It  is  made  with  a 
strong,  galvanized  iron  frame  which  keeps  the 
mop  cloth  spread  out  flat.  It  is  so  arranged 
that  the  cloth  covers  the  corners  of  the  frame, 
which  prevents  injury  to  the  wood  work  of 
the  room  and  enables  the  user  to  get  into  cor- 
ners which  are  inaccessible  with  the  ordinary 
mop.  There  are  no  cog  wheels  in  connection 
with  this  device.  The  wringing  is  accom- 
plished by  turning  the  crank,  which  is  made 
•f  stiff  steel  wire.  The  oblong  wire  frame  is 
\(i\k  inches  long  and  5  inches  wide.  The  cloth 
instead  of  rolling  up  in  the  ordinary  way  rolls 


"Acme"  Wringer  Mop. 

carpet  with  ammonia  instead  of  getting  down 
on  the  hands  and  knees  to  do  it  with  a  cloth. 
It  also  finds  use  in  wiping  up  or  polishing 
hardwood  floors. 

"Beckwith"  Mop  Wringer 

The  Ellis-Porritt  Co.,  118  North  Fourth 
street,  Minneapolis,  Minn.,  are  offering  the 
trade  the  Beckwith  Mop  Wringer,  illustrated. 
The  bucket  is  of  galvanized  iron  and  will  not 
rust.    There  is  a  heavy  pressure  on  the  rolls,. 


"Beckwith"  Mop  Wringer. 

so  that  it  is  possible  to  ring  the  mop  absolutely 
dry.  Galvanized  iron  guards  prevent  entangle- 
ment of  the  mop  and  at  the  same  time 
strengthen  the  pail. 
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"Attto  Strop"  Safety   Razor 

The  Auto  Strop  Safety  Razor  Co.,  350  Broad- 
way, New  York,  are  placing  on  the  market 
the  "Auto  Strop"  Safety  Razor,  illustrated.  In 
appearance  it  represents  the  conventional  type 
of  safety  razors.  The  blade,  however,  is  piv- 
•tly  supported  at  its  back  and  is  held  to  the 
guard  in  positive  shaving  position  by  a  small 
hook    at  each  end  of  the  guard.    Concealed 


to  shaving,  is  to  press  a  little  trigger  at  the 
back  of  the  frame,  which  releases  or  locks  the 
blade.  Aside  from  these  features  the  makers 
claim  that  it  is  a  most  simple  article,  and  that 
after  shaving  it  can  be  put  away  in  proper  con- 
dition within  a  remarkably  short  time.  With 
this  razor  and  its  efficient  stropping  mechanism 
the  makers  claim  that  their  blades  will  last  at 
least  for  one  or  two  years'  steady  use,  and  that 
the  continuous  stropping  will  bring  about  the 


"Auto  Strop"  Safety  Razor. 

under  the  back  of  the  blade  is  a  small  roller, 
and  when  it  is  desired  to  strop  the  blade  a  lit- 
tle button  or  trigger  at  the  back  of  the  frame 
is  pressed,  which  releases  the  blade  from  under 
the  guard  hooks.  The  strop  is  then  inserted 
under  the  roller  and  by  grasping  handle  and 
moving  razor  to  and  fro  on  the  strop  gives  a 
purely  automatic  stropping  effect  on  the  blade. 
After  stropping  the  blade  is  caught  under  the 
guard  hooks  by  the  same  method  as  it  was 


"Auto  Strop"  Safety  Razor  Outfit. 

released.  To  sum  the  matter  in  a  short  state- 
men  this  article  is  a  combined  safety  razor  and 
stropping  machine,  whereby  it  can  be  shaved 
with,  stropped  and  cleaned  without  removing 
the  blade.  The  only  effort  necessary  to  pass 
from  shaving  (o  stropping  or  from  stropping 


Stropping  the  Razor. 

fine  shaving  results  that  the  barber  gets  with 
the  old  reliable  razor  properly  stropped.  An 
outfit  consists  of  a  velvet-lined  case  containing 
a  razor  frame,  twelve  blades  and  strop.  In 
the  cover  of  case  is  a  compartment  for  the 
strop.  In  the  body  of  case  are  three  compart- 
ments or  divisions,  for  razor  frame,  used  and 
unused  blades. 

"Chicago"  Roller  Skate 

The  Chicago  Roller  Skate  Co.,  10  West 
Washington  street,  Chicago,  III,  are  offering 
the  trade  the  "Chicago"  Roller  Skate,  illus- 
trated. The  most  prominent  feature  is  that 
it  is  provided  with  three  rollers  instead  of  four. 
Two  of  the  rollers  constitute  the  front  truck 
and  are  provided  with  a  spring  action.    One 

f 


"Chicago"  Roller  Skate. 

large  roller  is  located  in  the  rear;  this  con- 
struction is  said  to  reduce  the  amount  of  fric- 
tion. It  has  a  spiral  compression  spring  action. 
The  "action"  of  a  roller  skate  is  the  mechanism 
provided  by  means  of  which  the  skater  can 
turn  in  one  direction  or  another  by  the  pres- 
sure of  the  foot  and  describe  a  circle  or  parts 
thereof  without  removing  the  skate  from  the 
floor.    This   spring  is   encased   in   the   barrel, 
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which  not  only  carries  the  "action,"  but  sup- 
ports the  front  axle.  The  spring  takes  the 
place  of  the  piece  of  rubber  in  the  four-roller 
style  of  skates.  The  spring  is  tempered  and 
uniform  in  operation  during  the  entire  life- 
time of  the  skate.  When  the  pressure  of  the 
foot  of  the  skater,  which  sets  the  action  in  mo- 


ViEW  OF  Front  Rollers. 

tion,  is  removed  the  spring  brings  the  front 
truck  back  to  perfect  alignment  with  the  real 
roller.  The  rear  wheel  works  on  the  same 
principle  as  the  rear  wheel  of  a  bicycle.  It  im- 
mediately follows  any  direction  given  by  the 
skater  to  the  front  roller  or  truck,  just  as  the 
rear  cycle  wheel  which  follows  the  direction 
given  to  the  front  wheel.     In  the  locking  de- 


sole  of  the  shoe;  then  the  locking  pin  can  be 
inserted  in  the  sockets  and  the  clamp  tightened. 
The  rollers  of  this  Skate  are  so  constructed 
that  there  is  a  large  amount  of  metal  put  into 
them.  The  roller  consists  of  a  malleable  steel 
rim  of  great  durability.  Into  the  rim  is  forced 
the  side  plate  carrying  the  cups  or  ball  races; 
then  the  metal  is  closed  over  the  plates,  mak- 
ing a  hollow  roller.  The  roller  is  thickest 
where  the  wear  comes.  The  roller  rim  is  three- 
sixteenth  to  one-quarter  inch  thick.  The  foot- 
plates are  of  cold  rolled  steel.  The  heel 
plates  and  the  bracket  carrying  the  rear  roller 
are  in  one  piece,  thus  giving  the  bracket  g^rcat 
strength.  The  heel  and  toe  plate  are  both  cor- 
rugated and  riveted  together,  forming  a  rigid 
foot  plate.  In  the  larger  sizes  the  tongue 
overlaps  the  entire  length,  thus  doubling  the 
strength  of  the  Skate  between  bearings.  These 
Skates  are  supplied  in  numbers  from  5  to  10. 
inclusive,  for  gents  and  from  2  to  7,  inclusive, 
for  ladies.  The  company  also  make  a  specialt>' 
of  supplying  complete  roller  skate  rink  outfits. 

"Keyles8"  Basket  Savings  Bank 

Shultz  &  Staples,  34  Wabash  avenue,  Chi- 
cago, 111.,  are  offering  the  trade  the  **Keyless" 
Basket  Savings  Bank,  illustrated.  There  is 
no  key  to  this  bank,  and  it  is  self-registering, 
and  is  intended  to  receive  dimes  only.  It  opens 
automatically  when  the  fiftieth  dime  has  been 


'Keyle.ss"  Basket  Savings  Bank 


Showing  Single  Rear  Wheel  Construction. 

vice  of  this  skate  clamp  the  square  post  and 
key  are  dispensed  with  and  a  lock  substituted. 
The  knurled  head  of  the  lock  can  be  turned 
with  the  fingers  until  the  clamp  clutches  the 


deposited.  It  is  again  locked  by  the  insertion 
of  the  next  dime.  It  will  hold  a  total  of  $40 
in  dimes.  The  Bank  is  made  of  highly  pol- 
ished cold  rolled  steel  and  finished  i  i  nickel 
and  oxidized  copper.  There  is  no  key  to  lose, 
no  combination  to  forget,  and  the  mon;?y  can- 
not be  shaken  out. 
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Combined  Safe  and  Savings  Bank 

O.  B.  Fish,  6  Harrison  street,  New  York,  is 
offering  a  Combination  Safe  and  Savings 
Bank,  illustrated.  It  is  strong  and  well  con- 
structed, being  built  on  lines  of  regulation  bur- 


"Royal"    Racer 

The  H.  N.  Thayer  Co.,  Erie,  Pa.,  are  offer- 
ing the  trade  the  "Royal  Racer,"  illustrated. 
This  speed  car  is  geared  on  a  new  principle, 
and  is  claimed  to  give  the  boy  or  girl  operator 
invigorating  exercise  with  little  effort.  There 
*is  no   dead  center,   and  the  length  of  stroke 


"Royal"  Racer 


Combined  Safe  and  Savings  Bank 

lar  proof  safes.  It  is  fitted  with  unpickable 
No.  3  dial  combination  lock,  and  has  three 
drawers,  the  top  one  being  for  money,  and 
the  two  side  compartments  are  for  papers,  etc. 
The  weight  is  12%  pounds,  height  9  inches, 
width  6%  inches,  depth  5%  inches. 

M.  Schulter,  Industrial  Commissioner,  70^ 
Frisco  Building,  St.  Louis,  Mo.,  has  charge  of 
the  Industrial  Department  of  the  Rock  Island 
and  Frisco  lines.  This  department  has  juris- 
diction over  the  lines  of  the  Chicago,  Rock 
Island  &  Pacific  Railroad,  the  St.  Louis  & 
San  Francisco  and  the  Chicago  &  Eastern  Il- 
linois Railroads,  reaching  seventeen  States 
and  Territories.  It  follows,  therefore,  that  be- 
cause of  this  vast  extent  of  territory  reached 


is  controlled  by  the  operator.  The  wheels  are 
10  and  14  inches  diameter,  with  one-half  inch 
rubber  tires.  No.  1  has  a  30-inch  frame,  No.  2 
has  a  36-inch  frame,  and  No.  3  has  a  54-inch 
frame.  The  latter  is  a  tandem  construction. 
The  makers  state  the  first  three  months*  orders 
amounted  to  12,000  pieces,  and  up  to  the  pres- 
ent time  they  have  not  caught  up  with  orders. 

'*Rockford"    Adjustable    Alligator    Wrench 

The  America  Co.,  Momence,  111.,  are  placing 
on  the  market  a  n^w  idea  in  the  way  of  the 
"Rockford"  Adjustable  Alligator  Wrench,  il- 
lustrated. This  tool  is  made  of  high  grade 
tempered  steel,  nickel-plated,  and  the  teeth  are 
so  cut  that  the  grip  on  rod,  pipe  or  nut  is 
perfect.  It  has  a  range  of  grip  from  1%  inches 
down  to  %  inch.  It  can  be  held  at  arm's 
length    and    inserted  and    operated    in    many 


"Rockford"  Adjustable  Alligator  Wrench. 


and  with  varying  conditions  that  desirable 
manufacturing  locations  for  classes  of  indus- 
try can  be  found  along  their  lines.  The 
province  of  the  Industrial  Department  is  to 
advise  with  the  manufacturer  regarding  the 
best  all  round  locations  for  his  particular 
industry. 


other  places  where  some  wrenches  cannot  be 
used.  The  manufacturers  state  that  it  will  be 
found  especially  useful  in  plumbing  work,  au- 
tomobilists'  outfit  or  in  any  kit  of  tools.  Al- 
though having  been  before  the  trade  but  a 
short  time,  it  has  met  with  a  large  demand 
among  mechanics  and  automobilists. 
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''Yankee"  Can  and  Bottle  Opener. 

The  Taylor  Manufacturing  Co.,  Hartford, 
Conn.,  are  placing  on  the  market  the  "Yankee" 
Can  and  Bottle  Opener,  illustrated.    It  is  rnade 


See  thai  book49" 


''Gate  City"  Pressure  Filter 

The  Seed  Filter  &  Mfg.  Co..  158%  Cham- 
bers street,  New  York,  are  placing  on  the  mar- 
ket the  **Gate  City"  Pressure  Filter,  iflitstrated 


PAT.  APPLIED     FOR 

'Yankee"  Can  and  Bottle  Opener 


«f  steel,  has  a  tempered  steel  blade,  and  is 
made  to  sell  at  a  popular  price.  This  device  re- 
moves bottle  caps,  opens  round  or  square  cans 


The  natural  stone  used  in  this  filter  is  claimed  ^ 
to  be  the  best  used  as  a  filtering  medium.  It 
converts  foul  and  stagnant  water  into  a  pure 
condition,  rendering  it  wholesome.  The  water 
passes  through  the  filter  stone  A  to  the  out- 
let D.  All  impurities  are  deposited  oil  the  sur- 
face  of  the   stone,   from   which   tlicy   can   be 


Removing  Cork  from   Bottle 


and  removes  the  cork  from  a  bottle.  In  the 
latter  operation  the  user  has  a  good  purchase 
on  the  device,  as  there  is  the  entire  length 
to  grip  with  the     hand.     The     Openers     are 


Removing  Cap  from  Bottle 

packed  a  dozen  in  a  neat  display  box,  with  a 
standard  on  back  of  box  so  it  can  be  placed 
upright  on  a  counter  if  desired.  They  are  also 
packed  in  bulk,  a  half  gross  to  a  box. 


"Gate  City"  Pressure  Filter. 

readily  removed  by  brushing.  A  few  turns  of 
the  thumb-screw  B  permits  the  base,  to  which 
the  stone  is  attached,  to  be  taken  oot  for  that 
purpose.  Unfiltered  water  can  be  drawn  from 
the  faucet  by  turning  the  mill  ring  C  to  the 
left.  The  size  of  the  Filter  is  3%  by  4  inches, 
and  the  filtering  stone  is  2%  by  2%  inches. 


The  Phenix  Mfg.  Co.,  Milwaukee,  Wis., 
have  gotten  out  a  sign  hanger  devoted  to  their 
Storm  Sash  and  Window  Screen  Hangers  and 
Fasteners.  There  are  views  showing  the 
Hanger  in  place  and  taking  the  window  screen 
off,  together  with  the  various  parts  of  the 
Hanger. 


Digitized  by 


Google 


October,  1906. 


NEW  GOODS  AND  INVENTIONS. 


663 


"Jackson"  Instantaneous  Wrenches 

The  Union  Tool  Co.,  147  Milk  street,  Bos- 
ton, Mass.,  are  placing  on  the  market  the 
"Jackson"  Instantaneous  Wrenches,  illustrat- 
ed. These  Wrenches  are  designed  to  operate 
with  one  hand,  and  by  the  instantaneous  ac- 


guarantee  these  Wrenches.  With  the  two  sizes 
one  can  handle  anything  from  %  to  2  inches 
diameter. 


The  Morgan  Spring  Co.,  Worcester,  Mass.,. 
in  their   catalogues  show   some  of  the   many 


"Jackson"  Instantaneous  Wrench,  8-Inch    Size. 


tion  of  the  jaws  they  can  be  adjusted  and 
released  quickly,  thus  saving  a  great  deal  of 
time  and  labor.  On  the  8-inch  size  there  is  a 
little  plunger  which  operates  with  the  thumb. 


forms  of  Springs  and  Wire  which  they  manu- 
facture. They  make  a  specialty  01  Iron  and 
Steel  Wire  and  Steel  Springs  for  all  purposes^ 
and  also  make  Nails,  Tacks,  Staples,  etc. 


"Jackson"  Instantaneous  Wrench,  14-Inch   Size. 


There  is  an  easy  movement  of  %  inch  on  this 
pluager,  which  opens  the  jaw  1  inch.  On  the 
under  side  of  the  Wrench  handle  is  a  slight 
prof  ectioo  which  enables  the  operator  to  get  a 
firm  grip  on  the  tool.  On  the  14-inch  size 
there  is  a  lever  on  the  handle  of  the  Wrench, 
and  when  this  is  brought  into  action  the  jaws 
open  2  inches;  releasing  the  lever  instantane- 
ously drives  the  milled  jaw  into  position 
on  the  pipe  or  rod.  The  8-inch  size  weighs  13 
ounces,  and  the  14-inch  size  weighs  3% 
pounds.  Both  have  japanned  handles.  The 
wearing  parts  are  made  of  high  grade  drop- 
forged  steeL  The  jaw  and  heel  are  case-har- 
dened, ground  and  polished,  and  the  whole 
tool  nicely  finished.  All  parts  are  interchange- 
able and  can  be  duplicated  at  any  time.  The 
Wrench  is  adjusted  instantly,  cannot  slip,  will 
not  crush  the  pipe  and  the  harder  the  pull  the 
stronger  the  grip.     The   manufacturers  fully 


Slotted   Cake   Spoon 

The  Potter  Mfg.  Co.,  Geneva,  O.,  are  placing 
on  the  market  a  number  of  articles  in  kitchen 
Hardware,  one  of  which  is  the  Slotted  Cake 
Spoon,  illustrated.  This  kitchen  accessory  is 
made  from  heavy  steel,  well  retinned  and  with 
a   finely  polished  ash   handle.     A   recent  im- 


Slotted  Cake  Spoon,  No.  100 

provement  in  this  device  and  wood  handle 
Spoons  and  cake  turners  is  the  method  of  in- 
serting handles  so  that  they  will  not  loosci> 
or  turn  at  the  shank.  The  company  makes  a 
large  line  of  Cake  Turners,  Mincing  Knives, 
Ice  Picks,  Ice  Chisels,  Garden  Tools,  Children's 
Garden  Setc,  etc 
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"Combination"  Voit  Ammeter 

The  Motor  Car  Equipment  Co.,  55  Warren 
street.  New  York,  are  offering  the  trade  the 
Combination  Volt  Ammeter,  illustrated.    This 


Store  Door  Handles,  Push  Plates  and  Door 
Pulls,  Cabinet  Door  Pulls,  Cast  Metal  Door 
Knobs,  etc. 

"20th  Century''  IMail  Box 

Heise  &  Brauer,  66  Union  Park  court,  Chi- 
cago, 111.,  are  placing  on  the  market  the  '*20th 
Century"  Mail  Box,  No.  1,  illustrated.  This 
box  is  constructed  of  No.  20  galvanized  steel 
and  is  guaranteed  not  to  rust  or  break.  It  is 
so  made  that  the  cohtents  cannot  b«  removed 
without  the  keys.  There  is  a  heavy  glass  panel 
in  the  door  through  which  the  letters,  etc.,  can 
be  seen  and  a  brass  clip  inside  which  will  hold 
the  card  on  which  the  owner's  name  is  printed. 
The  slot  at  the  top  of  the  box  in  which  the 


''Combination"  Volt  Ammeter. 
/ 
device  registers  6  volts  and  25  amperes.     It  is 
made  for  testing  batteries,  and  is  claimed  to  be 
absolutely     correct.    It    is    packed    in    a    soft 
leather  case  to  be  carried  in  the  vest  pocket. 

"Black  Chief'  Varnish  Brush 
Gerts,  Lumbard  &  Co.,  208  Randolph  street, 
Chicago,  III.,  are  manufacturers  of  the  ."Black 
Chief*  Varnish  Brushes,  one  of  which  is  il- 
lustrated. This  Brush  is  made  strictly  for  a 
mechanic's  brush  in  three  sizes  only,  Nos.  7, 
8  and  10.  It  is  made  of  high  grade  black  Chi- 
nese bristle,  very  full  and  nicely  chiseled.  This 
is  a  new  line  for  the  company  and  they  state 
it  will  be  absolutely  up  to  grade  in  every  de- 


"Black  Chief"  Varnish  Brush. 

tail.  The  concern  was  established  in  1850, 
and  for  56  years  have  been  making  high  grade 
Brushes.  The  variety  is  very  large  and  the 
prices  range  from  a*  few  cents  a  dozen,  which 
are  carried  in  stock  regularly,  to  a  special 
large  machine  brush,  the  latter  selling  for  sev- 
eral hundred  dollars  each.  This  will  give  the 
reader  an  idea  of  the  variety,  and  their  being 
in  business  for  over  a  half  century  is  an  indi- 
cation of  their  reliability. 


The  Lockwood  Mfg.  Co.,  South  Nor  walk, 
Conn.,  have  issued  price  list  No.  7,  which 
applies  to  their  portfolio  of  designs  1897  and 
to  additional  pages.  They  have'  also  ready  a 
large  number  of  loose  leaf  plates  or  pages 
showing  many  beautiful  designs  in  Door  Sets, 


*  ^Oth  Centurv"  Mail  Box. 

carrier  inserts  the  letters  is  protected  by  an 
extra  hinged  cover.  A  spring  is  inserted  at  the 
back  of  this  cover  which  forces  it  forward 
after  the  pressure  of  inserting  the  letters  is  re- 
moved. These  Boxes  are  painted  with  the  high 
grade  aluminum  bronze  with  red  lettering, 
which  gives  a  general  resemblance  to  the 
United  States  mail  box.  A  very  convenient 
feature  are  the  springs  for  holding  papers,  etc.. 
which  are  too  large  for  insertion.  These 
Boxes,  which  have  a  tasteful  and  pleasing  de- 
sign, are  fitted  with  a  spring  lock  and  have  two 
keys.  Inside  dimensions  are:  Height,  lu 
inches;  width,  5V^  inches;  depth,  2%  inches. 
This  Box  has  been  approved  by  the  postal  au- 
thorities, and  is  to  be  used  for  free  delivery  in 
cities  only. 
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"Weber"  Portable  Turn  Table 

The  Motor  Car  Equipment  Co.,  55  Warren 
street,  New  York,  are  offering  the  trade  the 
"Weber"  Portable  Turn  Table,  illustrated. 
This  table  is  designed  to  be  used  in  connection 
with  automobiles.  It  consists  of  a  pair  of 
trucks  so  arranged  that  one  of  the  front  or 
rear  wheels  will  fit  into  a  steel  concave  in  the 
center  of  the  truck.  Each  truck  covers  a  space 
of  about  20  inches  and  they  weigh  70  pounds 
per  pair.    The  trucks  are  so  substantially  made 


the  leather  cup  and  valve,  which  can  be  re- 
placed in  a  few  minutes.  All  parts  are  re- 
movable, including  the  lower  valve,  which 
screws  into  place  and  is  easily  removed  for 
repairs  should  occasion  require  it.  The  Oiler 
is  made  to  stand  hard  wear;  all  parts  are  in- 
terchangeable and  perfect  in  workmanship.  So 
sensitive  is  the  mechanism  that  the  movement 
of  one-fourth  of  an  inch  will  force  out  the  oil, 
while  the  spout  always  remains  full  to  the 
point  ready  for  oiling,  and  no  oil  can  escape 
without  working  the  pull-bar  within  the  han- 
dle. This  Oiler  will  be  found  to  be  advan- 
tageous in  oiling  machinery,  as  a  slight  squeeze 


"Weber''  Portable  Turn  Table. 

that  the  heaviest  auto  can  be  moved  about  on 
them,  and  so  easy  is  the  movement  that  one 
man  can  readily  turn  the  car.  The  trucks 
work  equally  well  on  either  the  two  rear  front 
wheels  of  a  machine  or  the  two  rear  wheels 
and  for  handling  cars  in  close  quarters  and 
unloading  on  train  they  are  advantageous. 
They  can  also  be  used  for  warehouse  trucks  if 
desired.  The  concern  issue  a  very  comprehen- 
sive catalogue  of  high-grade  automobile  goods 
of  every  description,  which  will  be  sent  to  any 
dealer  on  request. 

"Wilkinson"  Force  Feed  Oiler 
The  Wilkinson  Mfjg.  Co.,  69  Wall  street, 
New'  York,  are  placing  on  the  market  the 
"Wilkinson"  Force  Feed  Oiler,  illustrated.  In 
the  manufacture  of  the  steel  shell  of  this  high- 
grade  Oiler  the  best  cold  rolled  steel  is  used — 


"Wilkinson"  Force  Feed  Oiler. 


Cross- Section  Showing  Pump  in  Oiler. 

practically  indestructible — which  is  finished  in 
copper,  brass  or  copper  and  nickel-plated,  and 
the  interior  mechanism  is  made  of  brass, 
strong  in  all  parts,  nothing  to  wear  out  except 


of  the  hand  will  force  the  oil  to  the  spot  with- 
out courting  danger.  One  can  stand  on  the 
floor  and  oil  shafting  overhead  or  down  in 
pits,  thus  avoiding  climbing  into  places  which 
are  very  dangerous.  For  this  purpose  a  nozzle 
is  made  6  or  8  feet  long.  The  Oiler  is  made  in 
four  sizes,  from  %  pint  'to  4  pints,  and  with 
nozzles  respectively  of  3  to  5  inches,  5,  9  or 
12  inches,  9,  12  or  18  inches,  12,  14  or  18 
inches.  The  article  is  well  made,  and  the 
manufacturers  claim  that  every  Oiler  is  fully 
guaranteed  to  work  perfectly,  and  that  the 
spout  cannot  clog. 
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Electric  Kitchen  Equipment 
The  Prometheus  Electric  Co.,  236  East  43d 
street,  New  York,  are  offering  the  trade  the 
Electric  Kitchen  Equipment,  illustrated,  'rtie 
current  for  operating  this  cooking  apparatus 
may  be  obtained  from  any  lamp  socket;  any 


economical  heat,  as  it  is  used  only  faring  the 
actual  operation  of  cooking.  Both  the  cost 
of  electric  current  and  of  electric  apparatus 
have  of  late  been  reduced  in  many  directions, 
which  will  make  it  practical  to  use  the  electric 
current   not   only    for    lighting,    but   also    for 


Electric  Kitchen  Equipment. 


standard  voltage.  The  company  manufactures 
Electric  Cooking  Stoves,  Toasters,  Griddles, 
French  Coffee  Pots,  Chafing  Dishes,  Tea  Ket- 
tles or  Water  Boilers,  Food  and  Water 
Heaters,  Sad  Irons,  Air  Heaters  and  Radia- 
tors, Floor  Heaters,  Instrument  and  Milk 
Sterilizers,  etc.  Wherever  electric  heat  is 
utilized  for  purposes  of  cooking  there  is  an 
advantage  of  a  total  absence  of  smoke,  flame      Owl  Clock  has  a  metal  frame,  antique  bronze 


cooking  and  heating  purposes.  All  "Prome- 
theus" utensils  are  equipped  directly  and  show 
a  high  thermal  efficiency. 

IMantei  Clocks 
The  Western  Clock  Co.,  La  Salle,  III.,  with 
New  York  office  at  51  Maiden  Lane,  are  offer- 
ing the  trade  two  new  Clocks,  illustrated.  *  The 


Ki.FCTRic  Tea  Kettles  or  Water  Boilers. 


"Owl"  Clock. 


or  soot,  and  consequently  no  vitiation  of  the 
atmosphere.  The  heat  is  thoroughly  localized 
and  the  temperature  of  the  rooms  is  never 
raised    to    any    appreciable    extent.     It    is    an 


or  gold  finish,  with  one-day  movement.  It  is 
very  suitable  for  dens,  and  can  be  sufplie^ 
with  alarm  if  desired.  It  has  a  ^incfi  ivorine 
dial,  beveled  crystal,  frictionless  pivots.    It  has 
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a  hard  steel  pallet  escapement.  It  is  8%  inches 
high.  The  Royal  Clock  has  a  cast  iron  frame, 
is  supported  by  an  easel  and  richly  gold- 
plated.  Every  case  is  lacquered  after  being 
plated,  so  that  it  will  not  tarnish.  This  Clock 
stands  11  inches  high  and  is  fitted  with  a 
guaranteed   American   movement   that   it  will 


a  strong  malleable  iron  body  having  a  sleeve 
fitting  into  the  barrel  of  the  stock.  A  simple 
twist  of  the  cam  plate  brings  a  set  of  extra 
hardened  jaws  firmly  against  the  pipe,  center- 
ing it  at  the  same  time.  The  cam  plate  is  then 
secured  by  a  thumb  screw,  insuring  an  accurate 
and  straight  thread.  When  a  crooked  or  drunk- 
en thread  is  desired  it  can  be  cut  as  easily  as 
with  the  old  style  ring  bushings.  The  makers 
remark  that  with  this  Adjustable  Bushing 
there  is  saved  the  bother  of  lost  or  misplaced 
rings  or  i^ushings  with  the  time  lost  in  search 
and  fitting  to  the  stock.  It  is  more  reliable 
and  accurate  than  the  makeshift  of  wrapping 
paper  or  tin  around  the  pipe  when  the  exact 
size  bushing  cannot  be  found.  There  is  no  ne- 
cessity of  carrying  a  set  of  bushings  in  the  kit 
when  one  of  these  Adjustable  Bushings  has 
been  fitted  to  the  stock.  This  tool  need  not 
be  removed  from  the  stock  after  fitting,  and 
there  is  nothing  to  get  out  of  order. 


"Royal"  Clock. 

run  over  thirty  hours  with  one  winding.  It  can 
be  supplied  with  alarm  if  desired.  The  manu- 
facturers state  the  ornamental  design  of  this 
Clock,  as  well  as  its  size,  quality  of  its  works 
and  its  price  make  it  one  of  the  best  values 
ever  offered.  The  general  specifications  of  this 
Clock  are  the  same  as  that  of  the  "Owl." 


Furnished  Fish  Lines 

F.  E.  Chester  &  Co.,  Providence,  R.  I., 
manufacturers  of  Furnished  Fish  Lines,  have 
added  several  new  articles  in  the  way  of  fish 
lines,  floats,  etc.  Their  line  of  floats  for  1907 
will  be  improved  on  those  previously  put  on 
the  market.  They  call  special  attention  to 
their  "Champion"  and  "Favorite"  Assortments. 
They  give  the  retailer  and  jobber  good  profits. 


"Bard"  Adjustable  Bushing 

The  Armstrong  Manufacturing  Co.,  Bridge- 
port, Conn.,  are  placing  on  the  market  the 
"Bard"  Adjustable  Bushings,  illustrated.  This 
Bushing,  which  is  made  for  the  "Armstrong" 


Furnished  Fish  Line. 


"Bard"  Adjustable  Bushing 

Die  Stocks,  is  made  in  four  sizes,  each  size 
taking  the  same  range  of  pipe  as  the  corre- 
sponding number  of  the  stock.    It  consists  of 


All  articles  are  marked  with  the  retail  price 
and  are  put  up  in  neat,  showy  boxes.  Owhig 
to  the  large  demand  for  the  company's  products 
they  have  been  compelled  to  increase  manu- 
facturing facilities.  Several  new  lines  of  Sink- 
ers are  being  added.  New  machinery  has  been 
added  and  their  stockyards  enlarged.  Their 
enameling  department  has  also  been  improved. 
The  company  market  their  goods  through  job^ 
bers  only. 
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Detachable  Ironing  Board  Bracket 
The  Rostand  Mfg.  G).,  Milford,  Conn.,  are 
placing  on  the  market  the  Detachable  Ironing 
Board  Bracket,  illustrated.  The  parts  are 
easily  fastened  to  any  ironing  board  and  the 
woodwork  of  a  room  or  to  a  board  fastened  on 


A     A 


are  placing  on  the  market  the  "Rowland"" 
Pump  Oiler,  illustrated.  These  Oilers  are 
made  in  various  sizes  and  with  detachable  or 
solid  spouts.  They  are  furnished  in  tin,  cop- 
per and  plate  brass,  as  may  be  desired.  They 
are  designed  for  oiling  machinery  with  over- 
head bearings  and  all  places  not  easily  accessi- 
ble with  the  common  oiler.    They  will  deliver 


\J 


Parts  of  Detachable  Ironing  Board  Bracket. 


the  wall.  It  takes  but  a  moment  to  put  the 
ironing  board  into  place  after  brackets  are  up. 
When  board  is  detached  there  are  only  three 
small  pieces  on  the  wall.  In  the  illustrations 
A  A  represents  the  parts  of  brackets  attached 
to  ironing  board.  B  B  and  D  represent  the 
parts  of  Bracket  attached  to  the  wall.     Between 


oil  when  held  in  any  position  by  applying  a 
slight  pressure  on  the  Plunger.    The  concern 


Ironing  Board  Bracket  in  Use. 


D  and  C  in  the  illustration  G  is  a  36-inch  piece 
or  strip  of  wood,  used  to  support  the  ironing 
board;  it  can  be  cut  off  an  old  broom  handle. 
The  trouble  of  having  the  sad  irons  fall  off  the 
board,  chairs  tipping  over,  etc.,  is  eliminated 
with  this  device.  The  manufacturers  are  de- 
sirous of  making  connections  with  jobbing 
houses  on  this  article. 

"Howland''  Pump  Oiler 

The  Maple  City  Mfg.  Co.,  Monmouth,  111., 


"Rowland"  Pump  Oiler. 


also  make  a  full  line  of  Oilers,  including  a 
Valve  Can,  Pour  Cans,  Spring  Bottom  a«d 
Mowing  Machine  Cans. 
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"Marty"   Rat  Trap 

The  Burditt  &  Williams  Co.,  4  High  street, 
Boston,  Mass.,  are  sole  importers  of  the 
"Marty"  Rat  Trap,  illustrated.  The  concern 
for  nearly  twenty  years  have  been  importing 
these  Traps  under  an  arrangement  with  Henri 


The  men  in  this  company  have  been  for  a 
number  of  years  identified  with  the  G.  &  H. 
Barnett  Co.,  the  Black  Diamond  File  Works. 
These  Files  are  manufactured  from  high-grade 
crucible  cast  steel  by  competent  and  experi- 
enced workmen.  Every  File  and  Rasp  is  tested 
before  leaving  the  factor>'  and  guaranteetl 
against  imperfections.  But  one  quality  is 
made,  and  these  Files  are  termed  "Files  of 
Quality."  The  company  have  a  large  plant 
and  warehouse. 


"Marty*'  R.\t  Trap. 

Marty.  The  Trap  is  made  in  three  sizes  for 
rats  and  two  for  mice.  It  is  well  constructed, 
and  as  evidence  that  it  meets  with  a  large  sale 


"Krick'8''  Safety  Jockey  Stick 

Theo.  J.  Ely  Mfg.  Co.,  Girard,  Pa.,  are  offer- 
ing the  trade  "Krick's"  Safety  Jockey  Stick, 
illustrated.  The  mechanism  is  all  inside  the 
stick  or  handle  and  cannot  displace  the  snap 
by  coming  in  contact  with  the  hands.  The  rod 
turns  in  the  handle,  acting  as  a  swivel,  thus 
avoiding  the  liability  of  unsnapping.  The  de- 
vice attaches  to  the  ring  in  the. nose.  The  op- 
erator can  stand  six  feet  from  the  animal  and 
attach  or  detach  the  snap  easier  than  with  the 


"Delta"  Hand   Open-Cut  Smooth  File. 


it  may  be  stated  that  the  sales  have  now 
reached  nearly  a  million  and  a  half,  and  this  in 
the  face  of  several  imitations  on  the  market. 


hands.  U  the  stick  should  break  it  is  still 
strong  enough  on  the  rod,  assuring  safety. 
The  stick  has  an  expensive  chain,  which  is  ncc- 


"Delta"  Half-Round  Bastard   File. 


"Delta   Files 

The    Carver    File    Co.,    known    also    as    the 
Delta    File    Works,    3227    Frankford    avenue. 


essary  to  compensate  for  the  motion  of  head, 
and  the  chain  can  be  controlled  from  the  rear 
of  the   stick.    The   device    is  4   feet  9   inches 


''Kricks*'  Safety  Jockey  Stick. 


Philadelphia,  Pa.,  are  offering  the  trade  a  line 
of  "Delta"  Files,  two  of  which  are  illustrated. 


long,  including  chain,  and  affords  safety  in  the 
handling  of  vicious  horses  and  cattle. 
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"Yourex"  Silver 

The  Associated  Silver  G).,  174  East  Lake 
street,  Chicago,  III,  are  placing  on  the  market 
the  Solid  "Yourex"  Silver,  several  pieces  of 
which  are  illustrated.  The  manufacturers 
refer  to  it  as  a  new  discovery  in  the  manufac- 
ture of  Silverware.  It  is  claimed  to  be  the 
only  satisfactory  substitute  for  sterling  silver, 
and  it  will  not  tarnish  as  easily  as  sterling 


The  Hohfeld  Mfg.  Co.,  Philadelphia,  Pa., 
are  now  displaying  their  new  line  of  Ham- 
mocks for  the  season  1907.  In  addition  to  du- 
rability, to  which  the  manufacturers  make 
claim,  they  also  state  there  is  an  attractiveness^ 
about  the  Hammocks  which  buyers  will  readily 
see.  Their  new  catalogue  will  fully  illustrate 
all  their  Hammocks  and  will  soon  be  ready  for 
distribution. 


"iouREx"  Silver. 


silver.  It  is  solid  and  not  plated,  hence  the 
silver  cannot  wear  off.  It  is  guaranteed  to 
wear  for  a  lifetime.  The  Silver  Knives  are 
flexible  and  can  be  sharpened  the  same  as  a 
steel  knife,  and  the  spoons  will  not  wear  off 
on  the  bottom  of  the  bowl  and  back  of  the 
handle  as  plated  ware.  The  "Yourex"  Silver 
can  be  cleaned  with  any  silver  polish  without 
injury,  and  is  made  in  Shell  Tipped  and  Wind- 
sor patterns  and  also  comes  in  fancy  "Bertha" 
and  "Alma"  patterns. 


The  Potter  Mfg.  Co.,  Geneva,  Ohio,  in  their 
catalogue  present  to  the  trade  quite  a  number 
of  Hardware  and  household  specialties.  There 
may  be  mentioned  Flesh  Forks,  wood  handle 
Basting  Spoons,  Cake  Turners,  Mincing 
Knives,  Carpet  Stretchers,  Ice  Picks,  Tack 
and  Nail  Hammers,  Hatchets,  Crosscut  Saw 
Handles,  Garden  Trowels.  Garden  and  Lawn 
Rakes,  etc. ;  Garden  Sets,  Wall  Scrapers,  Tack 
Claws,  Box  Scrapers,  etc. 
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Auxiliary  Ironing  Boards 

The  Auxiliary  Ironing  Board  Co.,  Rochester, 
N.  Y.,  are  manufacturers  of  the  "Veribest" 
Ironing  Board,  illustrated.  It  is  a  substantia! 
and  satisfactory  auxiliary  to  a  table  or  regular 


Landers,  Frary  &  Clark,  New  Britain,  Conn., 
have  issued  a  couple  of  very  handsome  hang- 
ing signs.  These  are  made  of  what  is  known 
as  "Crystaloid."  One  of  these  is  devoted  to 
Butchers'  Knives  and  is  gotten  up  in  a  very 
attractive  manner,  showing  the  butcher  knife 
full  size  upon  the  sign.  The  background  is 
white  and  the  printing  and  knife  are  in  colors. 
The  other  sign  is  mottled  green  with  back- 
ground of  corrugated  border,  and  is  devoted 
to  the  company's  table  cutlery. 


"Veribest"  Ironing  Board. 

ironing  board  for  quickly  and  perfectly  ironing 
sleeves,  shiVt  waists,  children's  clothing  and 
other  small  articles.  The  board  has  nicely 
rounded  edges,  tapering  in  shape,  uniform  at 
both  ends,  and  covered  with  a  thick  piece  of 
felt.    The  post   or   standard   is  made  of  cast 


Auxiliary  Ironing  Board  No.  3. 

iron  and  has  an  aluminum  finish  to  prevent 
rusting.  It  is  20  inches  long,  and  in  width 
ranges  from  2%  to  5  inches. 

The  Ironing  Board  No.  3  is  of  similar  con- 
struction so  far  as  the  ironing  board  itself 
is  concerned.     It  has  a   clamping  bracket   at 


"Brodhage''  Spoke  Tenon   Machine 

The  Silver  Mfg.  Co.,  Salem,  Ohio,  are  plac- 
ing on  the  market  the  "Brodhage"  Spoke 
Tenon  Machine,  illustrated.  This  machine  is 
made  of  malleable  iron  and  weighs  but  11  lbs. 
It  will,  therefore,  be  .seen  that  it  can  be  car- 
ried without  inconvenience  and  placed  on  the 
spoke  of  the  wheel  in  any  part  of  the  shop. 
While  being  clamped  on  the  spoke,  it  becomes 
centered  automatically  so  that  accurate  work 
is  assured.  The  clamping  is  strong  and  posi- 
tive. The  force  feed  is  claimed  by  the  manu- 
facturers to  be  superior  to  the  old  screw  feed 
formerly  used  on  similar  machines,  for  the 
reason  that  the  capacity  now  depends  entirely 
upon  the  desire  of  the  operator.  The  length 
of  tenon  can  be  changed  instantly  to  any  de- 
sired length  and  will  stay  where  set,  insuring 
the  uniformity  of  cut.  Eight  brass  gauge 
plates  provide  for  the  cutting  of  the  tenons 
every  %  inch,  from  %  inch  up  to  1^  inches 


"Brodhage"  Spoke  Tenon  Machine. 


one  end,  and  the  turn  back  feature  is  of  great 
convenience  to  the  user,  as  the  board  can  be 
turned  up  out  of  the  way.  The  iron  part  is 
neatly  japanned  to  prevent  rusting.  It  is  20 
inches  long,  and  ranges  in  width  from  21^4 
to  5  inches. 


diameter.  This  new  machine,  because  of  its 
small  size,  its  simplicity  and  its  inexpensive- 
ness,  will  be  found  invaluable  not  only  in  the 
small  carriage  shop,  but  also  for  repair  work 
or  small  work  and  in  large  shops  where  power 
is  used  extensively. 
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"Solid  Comfort"  Heating  and  Cooking  Disc 

The  Seed  Filter  &  Manufacturing  Co.,  158% 
Chambers  street,  New  York,  are  offering  the 
trade  the  **Solid  Comfort"  Heating  and  Cook- 
ing Disc,  illustrated.  This  Disc  is  put  on  an 
ordinary  gas  bracket  in  place  of  a  gas  j^t,  and 
in  appearance  is  somewhat  like  an  inverted 
saucer.     This  peculiar  construction  enables  the 


"Solid  Comfort''  Heating  and  Cooking  Disc, 

device  to  radiate  the  heat  downward.  It  is  of 
steel  and  substantially  constructed.  It  burns  a 
blue  flame  with  a  minimum  amount  of  gas. 
There  is  no  soot  or  smoke.  It  is  furnished 
in  either  nickel  plate  or  open  hearth  steel  fin- 
ish. It  can  also  be  utilized  for  heating  water, 
for  shaving,  cooking,  making  tea,  coffee,  etc. 
It  also  finds  use  for  warming  bed  and  bath- 
rooms. The  company  are  placing  on  the  mar- 
ket a  Toasting   Attachment,    shown  herewith. 


Toasting  Attachment. 

which  can  be  readily  put  on  the  heating  Disc. 
In  the  center  of  the  attachment  is  a  shoulder, 
and  when  the  handles  of  the  attachment  are 
closed  these  shoulders  rest  on  the  burner  tube 
shoulders.  The  handles  of  the  attachment  then 
spring  together,  keeping  it  in  place  on  the  burn- 
er. The  heat  of  the  disc  radiates  downward, 
toasting  the  bread.  From  two  to  four  slices 
of  bread  can  be  toasted  simultaneously. 


The  North  Western  Stove  Repair  Co.,  225 
West  Twelfth  street,  Chicago,  III,  carry  a 
very  large  stock  of  repairs  for  the  oldest  and 
newest  stoves,  ranges  and  furnaces.  They 
have  issued  a  supplement  to  their  No.  20  cata- 
logue, which  will  be  sent  upon  request. 


The  Hopkins  &  Allen  Arms  Co.,  Norwich, 
Conn.,  have  issued  a  very  neat  souvenir  postal 
card,  being  a  view  of  their  factory.  Inasmuch 
as  the  plant  occupies  the  entire  block  it  con- 
veys to  the  recipient  some  conception  of  the 
immensity  of  the  company's  manufacturing  fa- 
cilities. The  concern  employ  800  men.  The 
factory  is  well  lighted  and  is  five  stories  high. 
They  also  get  out  for  free  distribution  to  the 
trade  a  waterproof  paper  drinking  cup.  They 
manufacture  a  line  of  Shotguns,  Rifles  and 
Revolvers. 


The  Bissell  Carpet  Sweeper  Co.,  Grand 
Rapids,  Mich.,  with  New  York  branch  at  25 
Warren  street,  are  out  with  their  1906  Christ- 
mas Offer  of  $1,000  in  cash  prizes  and  extra 
Sweepers  in  payment  for  advertising.  There 
will  be  thirty  prizes  in  all,  ranging  from  $3  to 
$125,  for  the  best  advertisements  of  Bissell's 
"Cyco"  Bearing  Sweepers,  written  by  their 
customers  or  their  employees  during  the  1906 
holiday  season.  Full  advices  concerning  this 
cash  prize  contest  will  be  ready  shortly.  In 
addition  they  give  a  Sweeper  free  with  a 
specified  quantity  order.  Particulars  can  be 
had  by  writing  for  their  1906  Christmas  Offer. 


Patterson,  Gottfried  &  Hunter,  Ltd.,  146 
Centre  street.  New  York,  have  brought  out 
several  interesting  circulars  referring  to  the 
"Champion  Twins,"  being  the  "Champion" 
High  Low  Jack  and  the  "Champion"  Automo- 
bile Repair  Kit.  The  pamphlets  are  printed 
in  two  colors,  copiously  illustrated  and  gotten 
up  in  such  a  manner  that  the  recipient  will 
read  them  through. 


C.  E.  Jennings  &  Co.,  42  Murray  street.  New 
York,  have  ready  for  distribution  a  new  cata- 
logue of  Tool  Chests.  Since  the  last  previous 
catalogue  was  issued  several  new  styles  have 
been  added,  as  follows:  New  improved  empty 
Carpenters'  Tool  Chests,  Electricians'  Hand 
Tool  Case,  Carpenters'  new  Hand  Tool  Case 
and  Machinists'  Tool  Chest.  Other  Tool 
Chests  include  those  for  boys  and  for  me- 
chanics, empty  and  also  equipped  with  a  com- 
plete set  of  tools.  Some  Chests  have  as  few 
as  eleven  tools  and  run  up  to  52  tools.  The 
catalogue  also  contains  a  number  of  illustra- 
tions of  Jewelers'  Tool  Chests. 
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The  J.  Stevens  Arms  &  Tool  Co.,  Chicopee 
Falls,  Mass.,  in  their  page  advertisement  in  this 
issue  call  attention  to  the  100  prizes  which  they 
arc  offering  to  Hardware  merchants.  The 
contest  ends  Nov.  15.  The  company  issues  a 
little  booklet  giving  full  information,  which 
will  be  sent  on  request. 


The  H.  H.  Mayhew  G).,  Shelburne  Falls, 
Mass.,  have  ready  for  distribution  catalogue 
No.  12  of  their  line  of  high-grade  tools.  The 
concern  was  established  in  1856  and  incorpo- 
rated in  1887.  The  book  includes  Awls,  Bits, 
Gimlets,  Glass  Cutters,  Braces,  Counter  Sinks, 
Punches,  Screw  Drivers,  Reamers,  Nail  Sets, 
etc. 


The  Superior  Spring  Hinge  Co.,  15  South 
Canal  street,  Chicago,  111.,  have  issued  circular 
No.  6  of  their  Door  Holder  and  Ventilation 
Bolts,  Floor  Spring  Hinges,  etc.  The  folder, 
in  addition  to  giving  the  illustrations  of  these 
devices,  also  gives  full  descriptive  particulars. 


The  Joseph  Dixon  Crucible  Co.,  Jersey  City, 
N.  J.,  are  sending  the  trade  copies  of  a  finely 
illustrated  book  entitled  "Through  Frisco's 
Furnace."  Numerous  half-tone  views  of  build- 
ings that  had  been  through  the  earthquake  and 
fire  are  shown.  In  many  instances  where  Dix- 
on's Silica-Graphite  Paint  was  applied  to  steel 
constru'ction  it  was  found  to  be  in  a  perfect, 
unbroken  condition.  In  the  other  cases  the 
heat  was  so  intense  as  to  melt  off  the  paint  and 
expose  the  white  steel. 


The  Berger  Mfg.  Co.,  Canton,  Ohio,  are 
sending  the  trade  Catalogue  7A  of  "Classik" 
Metal  Ceilings.  This  is  a  publication  of  32 
pages  and  presents  some  very  handsome  illus- 
trations of  effects  in  steel  ceilings.  The  en- 
graver has  certainly  done  his  part  well,  and  a 
great  variety  is  shown  in  the  numerous  views 
presented.  The  pages  are  of  a  sufficient  size 
to  give  the  reader  a  good  conception  of  the 
beauty  of  the  various  designs.  There  are  also 
instructions  regarding  taking  measurements 
for  steel  ceilings,  etc. 


"AJax''    Enameled    Ware 

The  Jacob  J.  Vollrath  Co.,  Chicago,  111., 
Cheboygan,  Wis.,  and  New  York  City,  are 
manufacturers  of  the  "Ajax"  Enameled  Ware. 
They  state  that  the  sales  of  this  line  have 
increased  enormously  of  late,  owing  to  the 
advances  made  by  manufacturers  of  one-coated 
war?. 


The  Simonds  Manufacturing  Co.,  Fitchburg, 
Mass.,  announce  the  death  of  Mr.  John  Si- 
monds, who  has  been  manager  of  their  San 
Francisco  store. 


Barney  &  Berry,  Springfield,  Mass.,  in  their 
new  catalogue  of  Ice  Skates,  show  their  many 
patterns  of  Skates.  The  book  contains  a  ci- 
pher code,  relative  sizes  of  shoes  and  skates, 
regular  patterns  of  Ladies'  and  Gents'  Skates, 
program  for  championship  competitions, 
Hockey  patterns.  Racer,  Wood-top  Racers  and 
Rocker  Skates,  etc.  A  separate  pocket  size 
catalogue  is  issued  pertaining  to  their  Ball 
Bearing  Roller  Skates.  Detailed  information 
is  given  as  to  the  construction  of  same,  fol- 
lowed by  illustrations  and  prices  of  the  various 
models.  At  the  end  oi  the  book  suggestions 
are  given  to  managers  for  the  proper  conduct 
of  a  roller  skating  rink. 


C.  G.  Hussey  &  Co.,  Pittsburg,  Pa.,  have  is- 
sued a  catalogue  caUing  attention  to  the  goods 
which  they  manufacture.  These  include  Cop- 
per in  sheets,  plates  and  rolls;  Tinned  Coppev, 
Cold  Rolled  Leveled  Copper,  Polished  Copper, 
Copper  Bottoms,  Pits  and  Flats,  Cold  Rolled 
Annealed  Copper.  The  company  was  estab- 
lished in  1848.  They  have  increased  their  ca- 
pacity and  have  added  new  macnincry  ana 
are  prepared  to  make  prompt  shipments  on 
special  sizes.  They  carry  a  stock  of  regular 
sizes  amounting  to  about  a  half  million  dol- 
lars, and  they  usually  ship  these  sizes  the 
same  day  as  the  order  is  received.  They  are 
now  manufacturing  Sheet  Copper  in  rolls  up 
to  20  inches  wide  and  .005  inches  in  thickness 
and  heavier.  They  now  have  in  operation 
their  stamping  department,  in  which  they 
manufacture  Copper  Nails  and  Tacks,  Wash- 
ers, Gaskets,  etc. 


The  Carborundum  Co.,  Niagara  Falls,  N.  Y., 
have  started  construction  on  a  large  branch 
plant  in  Germany.  The  demands  for  the  com- 
pany's products  throughout  Europe  have  in- 
creased so  rapidly  that  the  establishment  of  a 
branch  works  on  the  Continent  became  neces- 
sary. The  German  concern  will  be  known  as 
the  Deutsche  Carborundum  Works,  G.  m.  b.  h., 
and  will  be  located  at  Reisholz,  a  manufactur- 
ing suburb  of  Dusseldorf.  When  completed  the 
buildings  will  embody  the  latest  improved  ma- 
chines for  the  manufacture  of  abrasive  ma- 
terials. It  is  expected  the  new  works  will  be 
in  operation  by  Jan.  1,  1907.  The  Carborun- 
dum Co.  already  has  large  stores  in  London 
and  Berlin,  and  numerous  agencies  in  all  the 
principal  cities  in  Europe, 
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Butler  Bros.,  Chicago  and  New  York,  in 
their  latest  catalogue  pay  special  attention  to 
goods  that  will  bring  new  business  to  the 
dealer  during  the  holiday  season.  An  exceed- 
ingly large  variety  of  items  in  various  lines  of 
goods  are  enumerated,  from  which  it  would 
seem  that  a  merchant  can  pick  many  good 
profit-bringers.  Many  dealers  who  have  in 
years  past  added  some  outside  items  for  the 
holiday  trade  are  enthusiastic  over  the  results 
accomplished. 


The  Swineford  Co.,  Canton,  Ohio,  have  is- 
sued a  catalogue  devoted  to  their  line  of  Hay 
Tools.  These  include  Hay  Forks,  Track 
Couplings,  Harpoon  Hay  Forks,  Slings,  Sling 
Pulleys,  Hay  Fork  Pulleys,  Lawn  Rakes,  Barn 
and  Door  Hangers,  etc. 


The  Buffalo  Weaving  &  Belting  Co..  Buffalo, 
N.  Y.,  have  issued  a  handsome  book  illustrating 
and  describing  some  of  the  many  processes 
through  which  their  Solid  Cotton,  Rubber 
Filled  Cotton  and  Rubber  Filled  and  Covered 
Belting  pass. 


The  Goodwin  &  Kintz  Co.,  Winsted,  Conn., 
have  brought  out  catalogue  No.  28  of  Gas  and 
Electric  Portables.  The  catalogue  is  large  in 
size  and  contains  many  illustrations  of  their 
line  of  goods. 


The  Granite  State  Mowing  Machine  Co., 
Hinsdale,  N.  H.,  have  issued  a  new  catalogue 
of  the  "Granite  State"  Lawn  Mowers,  which 
are  made  in  various  sizes.  They  also  manu- 
facture a  Lawn  Edger  and  Trimmer,  which  is 
having  a  good  sale  with  the  trade. 

Mr.  A.  C.  Dallas  has  opened  a  store  at  160 
Lake  street,  Chicago,  III.  He  will  manufacture 
his  own  copper  wire  and  cable,  which  will  be 
made  from  absolutely  pure  copper  and  will 
carry  a  large  stock  of  Hollow  Wire  Tubing, 
such  as  used  in  gasoline  lighting  systems.  Mr 
Dallas  opened  the  store  of  the  Benedict-Burn- 
ham  Brass  &  Copper  Co.,  in  Chicago,  in  1901, 
building  up  a  very  successful  business.  He 
was  secretary-treasurer  and  manager  of  the 
company  and  thoroughly  familiar  with  its  busi- 
ness in  all  its  branches.  This  firm  sold  out  to 
the  Chicago  Brass  Co.  in  1895,  and  he  was 
secretary  of  that  company  until  1906,  when  he 
resigned  to  go  into  his  present  business.  Mr. 
Dallas  represented  the  Benedict  &  Burnham 
Mfg.  Co.  from  1895  to  1901,  when  it  was  in- 
corporated into  the  Benedict-Burnham  Brass  & 
Copper  Co.,  of  which  he  was  secretary,  treas- 
urer and  manager. 


Lehman  Bros.,  10  Bond  street,  New  York, 
manufacture  several  varieties  of  Carriage 
Heaters,  but  of  general  construction.  The 
small  size  is  12  inches  long  and  the  standard 
size  14  inches.  These  Heaters  can  be  fur- 
nished uncovered  or  covered  with  green  Brus- 
sels carpet,  blue,  green  or  maroon  plush.  The 
large  size,  20  inches  long,  has  polished  brass 
ends  and  can  be  furnished  with  the  same  cov- 
erings as  the  other  sizes.  There  are  no  screws, 
nuts  or  bolts  used  in  the  construction  of  these 
Heaters.  Every  part  that  is  exposed  or  liable 
to  get  wet  is  made  of  galvanized  iron  or  other 
metal  that  will  not  rust.  Several  forms  of 
Heaters  are  supplied  to  meet  the  various  re- 
quirements. In  the  12-inch  size  there  are  two 
styles;  in  the  14-inch  size  there  are  nine 
styles,  and  in  the  20-inch  size  six  styles,  and 
also  one  style  of  Florist  or  Van  Heater.  The 
firm  also  manufacture  the  "Lehman"  prepared 
Coal  for  use  in  Carriage  and  Sleigh  Heaters. 


The  W.  B.  Jarvis  Co.,  Grand  Rapids,  Mich., 
are  manufacturers  of  the  "Jarvis"  patent  bait 
hook  and  the  "Jarvis"  fishing  coat  for  waders. 
The  past  season  was  the  first  that  these  articles 
were  offered  to  the  general  trade  and  the  ef- 
fect was  a  striking  response.  They  were 
brought  out  too  late  last  season  to  be  properly 
made  known  to  the  jobbers,  but  quite  a  num- 
ber of  the  wholesale  houses  have  already  taken 
them  up  this  season,  placing  initial  orders  for 
next  year.  The  company  has  spent  a  consid- 
erable amount  of  money  familiarizing  fisher- 
men with  the  merits  of  these  hooks  and  coat. 

This  Hook  holds  the  minnow  straight  and 
in  a  natural  position.  The  barb  at  the  upper 
end  of  hook  passes  through  the  tough  part 
of  the  nose.  All  of  the  pull  being  from  this 
point,  the  hook  does  not  pull  out  and  the 
minnow  cannot  double  up  in  a  lump.  Pickeled 
or  live  minnows  can  be  used;  equally  well  for 
trolling,  casting  or  still  fishing.  Fish  cannot 
steal  the  bait  without  being  hooked.  It  is 
made  in  Aberdeen  and  Carlisle.  Hollow  Point, 
extra  stout,  bronzed  and  rust  proof,  in  single 
and  double  extra  quality  gut  and  neatly 
packed  a  half-dozen  in  an  envelope.  The 
"Jarvis"  Fishing  Coat  is  adapted  for  wear  with 
waders  and  just  laps  at  the  top  of  them.  It 
has  accessible  pockets  for  fly  hook,  leader 
box,  pipe  and  tobacco,  matches,  extra  reel,  etc, 
and  a  knapsack  pocket  large  enough  for  lunch 
or  shoes.  It  is  impossible  to  get  contents  wet 
without  getting  water  into  waders.  It  is  made 
in  army  khaki,  flexible  and  practically  water- 
proof and  8-ounce  duck.  It  is  supplied  with 
ringed  buttons,  which  cannot  pull  off,  and  is 
furnished  in  sizes  36  to  48  inches. 
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The  Shelby  Spring  Hinge  Co.,  Shelby,  O., 
have  recently  purchased  the  entire  plant  of 
the  Van  Vvagoner  Hardware  G>.,  Cleveland, 
O.,  together  with  all  patents,  etc,  on  their 
line  of  Ball-Bearing,  Spring  Butts,  Door 
Hinges  and  other  Hardware  specialties. 
Owing  to  the  necessity  of  increased  capacity 
the  Shelby  Spring  Hinge  Co.  are  now  erect- 
ing a  new  building,  which  will  be  completed 
by  the  first  of  next  month.  The  manufac- 
turers, consequently,  have  some  second-hand 
machinery  which  they  wish  to  dispose  of. 


Billings  &  Spencer  Co.,  Nicholson  File  Co., 
Diamond  Saw  &  Stamping  Co.,  Hill-Standard 
Mfg.  Co.,  Jacobs  Mfg.  Co.,  Union  Hook  Co. 
and  Abrasive  Metal  Co. 


The  Upson  Nut  Co.,  Unionville,  Conn.,  and 
Cleveland,  O.,  have  brought  out  a  100-page 
catalogue,  typographically  attractive  and  ar- 
ranged in  such  a  manner  as  to  be  easy  qi  refer- 
ence to  any  desired  article.  The  concern  are 
extensive  manufacturers  of  Bolts  and  Nuts  of 
every  description,  Rivets,  Screws,  Washers, 
Clips,  etc.  

The  Warwood  fool  Co.,  Wheeling,  W.  Va., 
have  issued  catalogue  No.  4,  covering  their 
line  of  Picks,  Mattocks,  Grub  and  Hazel  Hoes, 
Miners'  Tools,  Wedges,  Sledges,  Crow  Bars, 
Hammers,  Track  Tools,  etc. 


Patterson,  Gottfried  &  Hunter,  Limited,  146 
Center  street,  New  York,  have  gotten  out  a 
large,  loose  leaf  catalogue,  7%  inches  by  9 
inches  in  size.  This  book.  No.  77,  is  known 
as  the-  Dealers  and  Jobbers  Catalogue.  The 
concern  are  manufacturers,  importers  and 
jobbers  of  Machinery,  Metals,  Hardware  and 
Tools.  Interspersed  through  the  catalogue  are 
blank  pages  for  memoranda  which  the  user 
may  wish  to  make  from  time  to  time.  It  is  a 
very  creditable  publication  and  can  always  be 
kept  up  to  date  by  adding  new  sheets  as  they 
are  brought  out  and  eliminating  sheets  of  old 
goods.  Among  the  manufacturers  represented 
in  catalogue  No.  77  are  American  Pulley  Co., 
Brown  &  Sharpe  Mfg.  Co.,  J.  M.  Carpenter 
Tap  &  Die  Co.,  Whitman  &  Barnes  Mfg.  Co., 


The  Gem  Mfg.  Co.,  Pittsburg,  Pa.,  are  send- 
ing the  trade  copies  of  their  new  catalogue, 
which  presents  the  company's  Oilers  and 
Torches,  Flexible  Shafting,  Boiler  Tube  Clean- 
ing Devices,  etc.  ^     

The  Cassady-Fairbank  Mfg.  Co.,  6130  La 
Salle  street,  Chicago,  111.,  have  issued  a  cata- 
logue of  nearly  100  pages  devoted  to  a  line  of 
Hardware  specialties.  These  embrace  many 
items,  including  Nut  Cracks  and  Picks,  Screw 
Drivers,  Towel  Racks,  Coat  and  Hat  Hooks, 
Kitchen  Sets,  Stove  Lifters,  Stove  Pokers, 
Glove  and  Shoe  Buttoners,  Tracing  Wheels, 
Curling  and  Waving  Irons,  Toy  Banks,,  etc. 


The  Norvell-Shapleigh  Hardware  Co.,  St. 
Louis,  Mo.,  have  ready  for  the  trade  their 
fall  catalogue,  mention  of  which  was  made  in 
our  last  issue.  On  the  first  page  appears  this 
sentiment,  "A  jobber's  first  duty  is  to  help  his 
customer.  Prices  are  better  than  words."  The 
usual  introduction  in  this  volume  is  entitled 
"Just  a  little  plain  talk."  In  this  catalogue 
they  have  attempted  to  help  their  customers, 
according  to  what  they  consider  to  be  their 
needs.  The  company  believe  it  is  a  step  in  the 
right  direction  in  helping  the  retail  hardware 
dealers  to  acquire  and  hold  a  larger  share  of 
the  hardware  trade  of  his  community.  The 
catalogue,  which  comprises  over  250  pages,  is 
well  illustrated  and  arranged.  There  are  white 
and  pink  sheets  used  through  the  catalogue. 
The  prices  on  the  latter  are  net,  while  the 
prices  on  the  white  pages  are  list. 

The  Right  Use  of  Advertising  Matter 

Many  a  dealer  who  is  sure  he  ought  to 
advertise  his  store  more  and  better,  but  ^0 
is  concerned  over  the  question  of  expense, 
should  realize  that  aggressive  manufacturers 
of  widely-advertised  specialties  offer  him  ex- 
cellent advertising  in  return  for  the  .«?light 
effort  of  distributing  it. 

Some  dealers  who  are  not  buying  automo- 
biles, and  who  wonder  how  their  competitors 
,  buy  them,  have  under  the  counter,  or  down 
cellar,  packages  of  expensive  printed  matter 
that  would  increase  their  sales  if  it  reached 
the  hands  of  the  right  people. 

It  is  advertising  matter  of  a  good  quality, 
much  of  it,  full  of  force  and  selling  argu- 
ments, and  well  illustrated.  If  handled  prop- 
erly it  would  not  only  sell  the  article  that  it 
talks  about,  but  would  bring  people  to  the 
store  who  would  not  otherwise  come. 

A  case  in  point  is  the  experience  of  dealers 
With  a  new  booklet  furnished  by  the  Enter- 
prise Manufacturing  Co.,  of  Philadelphia,  to 
promote  sales  of  their  line  of  household  Food 
Choppers.    Under  the  title  of  "The  Cook,  Her 

Critic,  and  ,"  it  gives  valuable  advice  to 

young  housekeepers  and  suggestive  hints  to 
older  ones.  Dealers  are  supplied  free,  and 
those  who  have  made  careful  use  of  the  book- 
let, putting  copies  into  the  right  hands,  are 
said  to  have  reaped  a  quick  harvest  of  good 
sales.  This  company  also  furnishes  free  copies 
for  distribution  of  their  "Enterprising  House- 
keeper," which  contains  recipes  which  are  eco- 
nomical and  practical,  unlike  so  many  of  the 
modern  cook  books. 
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West  Virginia  Retail  Hardware  Association 

The  West  Virginia  Retail  Hardware  Asso- 
ciation held  its  first  meeting  at  Wheeling  on 
the  5th  and  6th  ult.  There  was  a  good  at- 
tendance of  Hardware  dealers  throughout  the 
State.  Sharon  E.  Jones,  Richmond,  Ind., 
represented  the  National  Association.  A  con- 
stitution and  by-laws  were  adopted  and  the 
following  officers  elected: 

President,  F.  R.  Clelland,  Fairmont. 

Vice-Presidents:  C  D.  Kyle,  Wellsburg; 
C.  P.  Moore,  Ravens  wood. 

Secretary,  J.  H.  K repps,  Morgantown. 


meeting  about  the  same  time  as  that  of  the 
Northwestern  Implement  Dealers'  Association. 
The  Hardware  dealers  will  open  their  session 
on  February  5  and  continue  through  the  6th 
and  7th.  The  Implement  Dealers  will  start 
their  meeting  on  the  6th  and  continue  through 
the  7th  and  8th.  Both  conventions  will  be 
held  at  Minot,  N.  D.,  and  from  advices  received 
everything  possible  will  be  done  to  make  the 
stay  of  the  members  pleasant  and  profitable. 
Secretary  Barnes  informs  us  that  it  will  un- 
doubtedly be  the  largest  meeting  in  the  history 
of  the  organization. 


Prize  ''Stranskev"  Ware  Display  by  Ludwig  Baumann  &  Co.,  New  York. 


Treasurer,  J.  H.  Morgan,  Morgantown. 

The  president  appointed  several  committees. 

Executive:  H.  C.  Kabitzer,  WheeHng;  T.  B. 
Fry,  Keyser;  C.  P.  Moore,  Ravenswood,  presi- 
dent and  secretary  ex-officio. 

The  next  annual  meeting  will  be  held  at 
Clarksburg,  W.  Va.,  February  5,  1907. 


The  North  Dakota  Retail  Hardware  Asso- 
ciation, of  which  C.  N.  Barnes,  Grand  Forks, 
N.  D.,  is  secretary,  will  hold  their  next  annual 


Frank  M.  McKenney,  Rockford,  111.,  who 
is  now  serving  his  second  term  as  president 
of  the  Illinois  Retail  Hardware  Association, 
has  sold  his  Hardware  business  to  L.  D.  Ray, 
Belvidere,  111.  The  transfer  will  take  place 
on  January  1  next,  Mr.  Ray  removing  to 
Rockford. 


Some  man  above  you  may  have  five  times 
your  salary,  but  in  all  probability  you  beat  him 
home  to  dinner  every  night  in  the  we^k. 
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Bulletin  of  New  Dealers 


(REQUESTS    FOR    CATALOGUES    AND  INFORMATION.) 

Special  reports  have  been  received  at  the  office  of  the  Hardware  Dealers'  Magazine  from  the  following 
new  dealers  (or  change  in  style  of  firms)  since  last  bulletin,  stating  the  goods  which  they  handle  or  expect  to 
handle.  These  reports  are  sent  to  us  direct  from  the  dealers  themselves,  and  arc  therefore  reliable.  They 
want  the  latest  catalogues,  special  circulars  or  price-lists  relating  to  the  classes  of  goods  they  handle.  The 
numbers  indicate  classes  of  goods  handled. 


1  Builders'  Hardware 

2  Machinists'  Tools 
8  Carpenters'  Tools 

4  Cutlery  &  Plated  Ware 

5  Tinware 

C  Woodenware 

7  Rope  and  Twine 

8  Pumps 

9  Agricultural  Goods 

10  Bicycles 

11  House  Furnishings 


12  Guns  and   Ammunition 

13  Building   Papers 

14  General  Hardware 

15  Electrical  Supplies 

17  Factory  Supplies 

18  Stoves  and  Ranges 

19  Furnaces 

20  Saddlery  Hardware 

21  Vehicles 

22  Lead  and  Iron  Pipe 
28  Tin   Plate  and   MeUls 


24  Cabinet  Hardware 

25  Horse  Shoes 

26  Plasterers'   Tools 

27  Paints  and  Oils 

28  Glass  and  Putty 

29  Blacksmiths'  Supplies 

30  Fishing  Tackle 

31  Sporting  Goods 

82  Butchers'  Tools 

83  Hose 

34  Weather  Strip 


35  Belting 

36  Lawn  Mowers 

37  Lamps 

38  Oil  Stoves 

80  Stationers'   Hardware 

40  Refrigerators 

41  Shoe  Nails,  Soles,  etc. 

42  Wood  Mantels,  etc. 

43  Plumbers'   Supplies 

44  Steam  Fitters'^  Supplies 

45  Yacht  &  Boat  Hardware 


Alabama 

ANDALUSIA:    Benson  Hardware  Co. 

Wholesale  (formerly  O.  L.  Benson),  1  to  10, 
12  to  15,  18,  20,  22  to  a3,  35  to  38, 
40  to  44. 
EUTAW:  Cook- Rogers  Hardware  Co. 
Wholesale  and  retail  (formerly  J.  W.  Cook 
&  Co.),  1  to  10,  12,  14,  18.  20  to  23, 
25  to  33,  :i5  to  38,  40,  41,  43. 

California 
BERKELEY:     Cooley    Hardware    Co.,    2125 
Shattuck   avenue. 
Retail  (opened  new  store),  1  to  5,  7,  12,  13, 
14,  24  to  27,  29,  30,  31,  33  to  36,  38,  40,  41. 
LOS  ANGELES:    J.   C.   Smith  &  Co.,  2605 
Central  avenue. 
Retail    (succeeded    C.    A.    Carey),  1    to   5, 
10,  13,  14,  18,  24,  26,  27,  28,  33,  36,  38,  40. 
OAKLAND:     Montgomerv- White    Hardware 
Co. 
Retail  (opened  new  store),  1  to  7,  11  to  14, 
18,  24,  26,  30  to  33,  36,  38,  40,  41. 

Colorado 

BOULDER:     Wilson   Hardware   Co. 

Retail  (formerly  V.  E.  Wilson),  1  to  5,  8,  12, 

13,  14,   18,  19,  22,  23,  25,  26,  29,  30,  32, 
33,  a5,  36,  38,  40,  41. 

Connecticut 

ROCKVILLE:     Snow  Hardware  Co. 

Retail   (formerly  Otis  Snow),   1  to  4,  6,  7, 
9  to  19,  24,  26,  27,  30  to  3(),  41,  45. 

Idaho 

RUPERT:     Rupert  Hardware  Co. 

Retail   (formerly  A.  B.  Reis),  1.  3  to  9.  12, 

14,  18,  20,  22,  23,  25,  26,  28  to  31,  :3.3,  ;J,5, 
37,  38,  40    41,  43,  44. 

Illinoia 
CHICAGO:     Paddock  Hardware   Co. 

Retail  (formerly  Paddock  &  Grenoble  Hard- 


ware Co.),  2  to  7,  10,  13,  14,  15,  19,  22, 
26,  30,  31,  33,  34,  36,  38. 
MAGNOLIA  :    J.  G.  Clemens. 

Retail  (formerlv  Clemens  &  Dugan),  1  to  5, 
7,  8,  9,  12, 'l4,  18,  19,  20,  23,  27,  30,  31, 
36,  37,  38,  40. 
MATTOON  :     H.  C.  Harmany. 
Retail  (formerly  Harmanv  Bros.),  1,  3,  4,  5, 

7,  14,  18,  26  to  29,  34,'  36,  38. 
NEOGA:    L.  H.  Woolery  Hardware  Co. 

Retail  (succeeded  Sexson  Bros.),  1  to  8,  11 
to  14,  18,  22,  24,  26,  27.  30,  31,  36,  37, 

40,  41. 

QUINCY :    J.  L.  Klemme. 
Retail  (succeeded  A.W.  Scheipering&Bro.), 
1,  3  to  8,  10,  12,  13,  14.  18,  19,  20,  23,  24, 
26,  30  to  34,  36,  38,  40,  41. 
URBANA:    J.  P.  Cooper  &  Co. 

Retail  (succeeded  W.  W.  Lindley  &  Co.), 
1  to  8,  10,  12,  13,  14,  18,  19,  22,  23,  24, 
30,  31,  33,  34,  36,  38,  40,  41. 

Indiana 

FORT  WAYNE:     C.  H.  Chapman. 

Retail  (formerly  Chapman  &  Gemeiner)  1,  3 
to  8.  10,   12,  14,   18,  27,  28,  30,  33,  36, 
38,  40. 
INDIANAPOLIS :     Miller  Hardware  Co.,  368 
Massachusetts  avenue. 
Retail  (opened  new  store),  1  to  8,  10,  13,  14, 
26.  27,  28,  33,  34,  36,  38. 
SOUTH  BEND:     Chard.  Price  &  Hauser. 
Retail  (formerly  Studebaker  &  Chard),  1  to 

8,  10,   12,  13,   14,  17,   18,  19,  22,  23,  24, 
26  to  41. 

Indian  Territory 
HUGO:     F.  M.  Brooks. 
Wholesale  and  retail   (succeeded  D.  C.  Pat- 
terson), 1  to  10,  12,  13,  14,  17,  18,  20,  21, 
22,  24  to  33,  36  to  41,  43,  44. 
SKIATOOK:     Skiatook  H'ware  &  Furn.  Co. 
Retail    (succeeded   C.   C.   Nicklcs),   1   to  8, 
10,  12,  14.  18,  20,  24,  25,  26,  28  to  31,  38  to 

41.  43. 
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Iowa 

BAT  AVI  A:    G.  E.  Davidson. 

Retail  (succeeded  D.  Y.  Kennedy),  1,  3,  4,  5, 
7,  8,  9,  12,  14,  18,  21,  22,  27,  36,  38. 
CAST  AN  A:    John  Hart. 

Retail  (succeeded  W.  H.  Kennedy),  1,  3  to 

10,  12,  13,  14,  18  to  26,  28,  30,  31,  33, 
35  to  41,  44. 

EMERSON:    A.  D.  Sowers. 

Retail  (succeeded  W.  K.  Post  &  Son),  1  to 
7,  12,  14,  18,  26.  34,  36,  37,  38,  41. 
HA  WARDEN:    J.E.Scott. 

Retail  (succeeded  Louis  Smith),  1  to  8,  10, 

11,  12,  14,  15.  18,  19,  22,  23,  25  to  44. 
MARION:    Gitchell  &  Barnes. 

Retail  (succeeded  Williams  &  Bunting),  1  to 

7,  12,  14,  18,  19,  22,  23,  26,  30,  31,  33,  34, 
36,  38,  40,  41,  43,  44. 

MERRILL:     H.  A.  Nigg. 
Retail  (succeeded  J.  C.  Schindel)  1,  3  to  8, 

11,  12,  14,  18,  19,  22,  23,  27,  28,  30,  31, 
33,  36,  38,  40. 

SHELBY:    W.  L.  Miller. 
Retail  (formerly  Antes  &  Miller),  1  to  7,  10, 

12,  14,  18,  19,  20,  23,  24,  26  to  30.  32,  34, 
35,  36,  38,  40,  41. 

ZEARING :    Edward  Woehler. 
Retail  (formerly  Woehler  Bros.),  1,  3,  4,  5, 

8,  12,  14,  18,  19,  22,  23,  26,  27,  28,  31,  36, 
38,  41,  43,  44. 

Kansas 
CANEY:    Todd  Hardware  &  Supply  Co. 
Retail  (formerly  John  Todd),  1  to  5,  7  to  10, 
12,  14,  18,  21,  26,  28  to  31,  33,  34,  36, 
40,  41. 
CIMARRON  :    Louis  Robinson  &  Co. 
Retail   (succeeded  F.  M.  Luther  Hardware 
Co.). 
HAYS  CITY:     H.  H.  Winters. 
Retail  (succeeded  C.  W.  Bell),  1  to  5,  7,  11 
to  14.  18,  26,  27,  28,  36,  38.  41. 
OLPE :     Arnoldy  &  Diebolt. 

Retail  (formerly  John  Diebolt),  1  to  10,  12 
to  15,  18,  20  to  38,  40,  41. 
Kentucky 
CERULEAN :     W.  R.  Turner. 

Retail  (formerly  T.  O.  Turner),  1,  3  to  14, 
18.  21.  25.  27,  Si,  37,  41. 
LITCHFIELD :    People's  Hardware  &  Furni- 
ture Co. 
Retail  (opened  new  store).  1,  3  to  8,  11  to 
14.  18,  20,  24,  28.  29,  31,  35.  37,  43,  44. 
Maine 
ELLSWORTH  :    H.  F.  Wescott. 

Retail  (formerly  Stratton  &  Wescott),  1  to 
4.  7  to  10.  12  to  15,  24  to  34,  36,  40,  41,  45. 
Massachusetts 
CANTON  :     George  F.  Sawyer. 

Retail  (opened  new  store),  1  to  10,  12  to  19, 
25  to  36,  38.  41. 


NEW  BEDFORD:    H.  N.  Quintin. 
Retail  (succeeded  Ed.  Lacroix),  1  to  7,  9. 

10,  13,  14,  15,  18,  22,  23,  24,  26  to  39. 
41,  42,  43,  45. 

WARREN  :    A.  S.  Tucker. 
Retail  (succeeded  S.  Wetherbee),  1  to  7,  12. 
13,  14,  18,  19,  20,  22,  23,  26.  27,  28,  30. 
32  to  36,  38,  41. 

Michigan 
SAGINAW :    Buckhout  Hardware  Co. 
Retail  (formerly  Byron  B.  Buckhout),  1,  2, 
3,  5  to  8,  10,  13,  14,  27,  28,  29,  32,  36.  40. 

Mississippi 

MERIDIAN:     Jno.  B.  Garden. 
Retail  (opened  new  store),  1  to  9,  11.  12,  14, 
18,  24,  26,  29  to  33,  36,  41. 

Missouri 

MAYWOOD :    Casson  &  Barr. 
Retail  (succeeded  Garkie  Bros.),  1  to  9,  12 
to  15,  18,  19,  21,  22,  26,  27,  28.  30  to  38, 

40,  41,  44. 
RICHARDS :    Cain  &  Kramer. 

Retail  (formerly  Kramer  &  Firestone),  1  to 
10, 12, 13, 14, 18, 20  to  31,  33, 36, 37,  38,  40, 

41,  43. 

Nebraska 
BYRON :    C.  F.  Voss. 
Retail  (succeeded  F.  W.  Brown),  1  to  7,  10, 
12,  13,  14,  18,  19,  20,  23  to  30,  32,  36, 
38,  39,  41. 
SCRIBNER:    Hoffmann  Hardware  Co. 
Retail  (succeeded  C.  W.  Marquardt),  1  to  8, 

11,  12,  14,  18.  19,  22  to  31. 
WEEPING  WATER:    M.  J.  Wickersham. 

Retail  (succeeded  H.  E.  Mason).  1  to  7,  10, 

12,  14,  18,  19,  20,  23  to  38,  40,  41. 

New  Mexico 
TEXICO:     Pecos  Hardware  &  Furniture  Co. 
Retail    (succeeded  Bennett  Bros.),  1  to  10, 
12,  13.  14.  18  to  23,  25,  29.  31,  32,  33.  37, 
38,  40,  41,  43,  44. 

New   Yoric 

CANAJOHARIE:    L.  Wm.  H.  Klinkhart. 
Retail    (formerly    The    Klinkhart-St.    John 
Co),  1,  3  to  8,  10.  12  to  15,  18,  19,  22  to 
26,  30  to  34,  36,  38,  40,  43,  44. 
HEMPSTEAD,  L.  I. :    James  &  Hawkins. 
Retail  (opened  new  branch  store),  1,  3  to  7, 
9,   10,   12  to   15,  20,  24  to  29,  33,  34, 
36,  37. 
LIBERTY :    Monroe  Hardware  Co. 
Retail  (formerly  Monroe,  Westbrook  &  Co.), 
1  to  7,  9,  10,  13,  14,  18,  19,  23,  26  to  29, 
32  to  38.  40,  41,  43.  . 
WATERTOWN:    Spratt,  Corcoran  &  Foley 
Co. 
Retail   (formerly  Spratt  &  Corcoran),  4,  5, 
6,  8.  10.  18,  19,  22,  23,- 33,  36.  38.  40.  43. 
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Oklahoma  Territory 
CHEROKEE :    F.  P.  Devin  &  Son. 
Retail  (succeeded  Harper  &  Leslie),  1  to  9, 
11  to  14,  18,  20  to  34,  36,  37,  38,  40,  41, 
43,  44. 
HEDRICK:     Bonebrake-Hightower  Co. 
Retail  (opened  new  store),  1  to  9,  12,  13,  14, 
18,  20,  21,  22.  25,  26,  27,  29,  33,  36,  37, 
38,  40,  41,  43,  44. 
PRAGUE:    Walker  Bros. 
Retail  (succeeded  R.  M.  Crow),  1  to  5,  7,  12, 
14,  18,  19,  22,  25,  26,  29,  32,  35,  37  to 
41,  44. 


Washington 

EVERETT:     Childs  &  Christianson. 
Retail    (succeeded   Central  Hardware   Co.), 
1  to  7,  10,  13,  14,  18,  24,  26,  33,  "36,  37, 
38,  41. 
OLYMPIA:     Martin  Hardware  Co. 
Retail  (formerly  George  Martin  &  Son),  1 
to  8,  13,  14,  18,  22,  23,  27,  28,  29,  33,  36, 
41   43  44  45. 
OUTLOOK:    Lee  A.  Johnson. 
Retail  (opened  new  branch  store),  1  to  10, 
12,  13,  14,  18,  19,  21,  22,  26,  27,  28,  30,  31, 
33,  36,  38,  43. 


Dog  Collar  Win  row  Display  by  Albany  Hardware  &  Iron  Co.,  Albany,  N.  Y. 


South  Carolina 

LAURENS:    J.  H.  &  L.  Nasn. 
Retail  (succeeded  W.  L.  Boyd,  Agt.),  1  to  7, 
9,  12,  14,  24  to  29,  31,  32.  aS,  41. 
Texas 
ARLINGTON :    J.  P.  Jones  &  Co. 

Retail  (formerly  J.  P.  Jones),  10,  14,  18,  38. 
MAY:     May  Mercantile  Co. 
Retail  (succeeded  J.  S.  Harlow  &  Co.),  1,  3 
to  9,  12,  14,  18,  20,  21,  22,  30,  33,  37,  41. 
Virginia 
CLIFTON    FORGE:    W.    K.    Smith    Hard- 
ware Co. 
Wholesale  and   retail    (succeeded   Smith  & 
McKinney  Hardware  C),  1  to  10,  12,  13, 
14,  18,  20  to  23,  25  to  31,  33  to  38,  40 
to  44. 
STUART :    T.  L.  Clark  Hardware  Co.,  Inc. 
Retail     (consolidated    with    Stedman-Wim- 
bush  Co.),  1  to  10,  12,  13,  14.  18,  20  to 
31,  33,  36  to  42. 


Dog  Collar  Window   Display 

The  Albany  Hardware  &  Iron  Co.,  Albany, 
N.  Y.,  recently  had  an  interesting  window  dis- 
play of  Dog  Collars,  Whips,  Leads  and  acces- 
sories. The  upper  part  of  the  window,  which 
is  not  clear,  is  a  canopy  made  of  leads  and 
chains  laced  together  and  the  collars  are  sus- 
pended from  same.  In  the  background  are 
some  dog  pictures  with  dog  collars  for  frames. 
Three  stuffed  canines;  with  a  large  number  of 
collars,  make  up  the  floor  display.  Myron  T. 
Kinney,  who  got  up  the  display,  remarks  that 
it  attracted  marked  attention  and  increased 
the  sales  of  goods  displayed. 


You  may  be  as  full  of  ideas  as  an  egg  is  of 
meat,  and  yet  the  other  fellow  will  think  of 
things  that  never  occurred  to  you.  Study  the 
methods  of  every  live  merchant  whose  busi- 
ness is  within  reach. 
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Inquiries  for  Goods 

Manufacturers  or  dealers  knowing  from 
whom  the  following  goods  can  be  obtained 
will  bestow  a  favor  on  the  inquirers  by  send- 
ing the  information  to  this  office: 

Knob  Spindles. 

"Roberts'  "  Boring  Machines. 

"Metropolitan''  Mouse  Traps. 

"Star"  Brand  Galvanized  Iron  Rivets. 

"De  Forest"  Shook  Hanger. 

"Sampson"  Punch. 

Chair  Seats. 

Furriers'  Tools. 

"Miller's"  Anti-Friction  Babbitt  Metal. 

"Iron  Chest  Locks  with  bells  3  inches." 

Hand  Saw  Screws;  a  large  quantity. 

Combination  sheet  iron  or  air-tight  stove 

THAT  burns   coal,    WOOD   AND   NATURAL   GAS. 

A  CONCERN  THAT  MAKES  WIRE  FENCING  WITH 
MESH   ABOUT  4   INCHES   SQUARE   THROUGHOUT. 


STOVE 
REPAIRS 


Write  for 
Catalog  No.4 


Paper  Hangers'  tools;  a  complete  line. 
Fittings  in  the  line  of  counterpoise  for  a 
scuttle  cover. 

Who  makes  a  horse  hitching  post  with  a 
dirt  screw  end,  made  of  2  or  2%-inch  pipe 
with  ball  top? 

We  have  received  so  many  other  inquiries 
for  various  goods,  answers  to  which  have  been 
made  by  mail,  that  we  have  not  the  room  to 
publish   them. 


Hannf  adnrers'  Stove  Repair  Co.,"^- 


S*tabtUh»a  tS49 


Briggs  Bronzene 

BEST  BRONZE  GREEN  PAINT  MADE 

Paste  and  Liquid  Forma 

FOR  BLINDS  AND  STORE  FRONTS 

Send  for  Color  Carda  and  Prices 

Jobn  Briggs  &  CompaDy 

BOSTON,   MASS. 


Cash  Register  Paper 

forAUKilidsof 

Registers 

Nail  OS  yoor  orders 
Only  first  class  Slock  used 

^iCES  AND  QUALITY  GUARANTCeD 


Write  i«r 
Calalo^ac 
lad  fricc  LitI 


STEI 


OW 


Price  Uhc  ikis  cat    •    •    UMt 
WE  HAVE  THEM  IN  OPERATION  TWELVE  YEARS  WITHOUT  REPAIRS.  No.   I.  sajBc  neckanism. 

pUia  lop  2iM 

Ontaukttwi  lor  two  jtan. 
Five  per  cent  oil  caili  with  order 


STANDARD  CASH  REGISTER  CO. 

Wabash.  Indiana,  U.  S.  A. 
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npHE  "CREST"  is  the  latest  pat- 
tern we  have  placed  upon  the 
market.  We  produce  a  full  line  in 
this  design,  both  staple  and  fancy 
pieces,  which  may  be  obtained  of  us 
direct  or  of  the  leading  jobbers. 

The  "Crest,"  like  all  goods  bear- 
ing the  stamp 


^  Rogers  &  Bfo>  A-1 


may  be  relied  upon  as  being  thoroughly 
reliable,  honest  in  workmanship,  satis- 
factory to  the  dealer  and  his  customer. 
The  reputation  of  the  Old  Reliable 
"  Star  {if)  Brand  "  has  stood  the  test 
of  the  years. 

We  are  always  glad  to  help  the 
dealer  advertise  our  goods  and,  upon 
request,  will  supply  cuts  and  printed 
matter  without  cost. 


INTERNATIONAL  SILVER  CO. 

Successor  to 


ROGERS  &  BROTHER 


WATERBURY,    CONN. 

IS&w    York:    '^Varerooms,    Q-11-13    Maiden    iwane 
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Snow  Flake  Axle  Grease 


TRA.DB    MARK 


The  Grease  toJBuy 
The  Grease  to  Sell 
The  Grease  to  Use 


The  Snow  Flake  Axle  Grease  Company 

MANUPAOTURBRS 

RITCHBURQ,    MASS. 


TBe  Greatest  Skate  on  Earth 


This  Skate  Is  provided  with  a  spiral-compressloD-spiing  action  encased  In  the  barrel  carrying  the  front  truck* 
Insuring  uniformity  of  tension  and  action  during  the  entire  life  of  the  skate.  The  rear  roll(>r  Imniedlately  fol- 
lows In  any  direction  given  the  front  truck  by  the  skater,  like  the  rear  wheel  of  a  bicycle.  We  solicit  rink  trade* 
Write  for  catalogue  and  terms. 

65   SOUTH    CANAL    STREET 
CHICAGO,   ILL.,   U.S.A. 


Chicago  Roller  Skate  Co. 


GETJNEXT  TO  A  UNE   OF  PUMPS 
THAT  SELL  QUICKLY. 

Simple  and  perfect  in  construction  and 
moderate  in  price. 
Drop  us  a  postal  and  get  next. 

TME    MAWKEYE    PUMP    CO.,        Wa^hinarton,  low^a. 
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WINDOW   SIGIMS 

We  make  the  attractive,  easy- 
to-mount  kind  demanded  by  the 
dealer. 

The  kind  that  omaments  the 
door  or  store  front  as  well  as  ad- 
vertises the  goods  handled  by  the 
retailer. 

A  Specimen  Transfer  Window     Sign.  Qur    method    payS    bOth  manU- 

facturer  and  dealer  alike,  nothing  so  good  as  our 

REIADY  XO  ^f  OUNX  SIGNS 
(Paint  and  Gold  Effects) 

Successful  Salesmen  Should  Never  be  Without  Them 
Samples,  Prices  and  Original  Designs  Sabmltted  Free 

^^^!^Lr^"^""  niHIIIHIAI  II  CHICAGO 
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THE    VOSS    UNE 
OF     WASHERS 


I 


500,000    OCEAN 
WAVES    IN    USE 


I 


Are  you  interested  in 
a  line  of  Washers  that 
is  so/d  Exclusively  to 
th^  RETAIL  MER- 
CHANT, and  that 
fully  protects  you  from 
MAIL  ORDER 
and  CATALOGUE 
HOUSE  compe- 
tition ? 

Our  Exclusive  Agency 
proposition  should  in- 
terest you.     Write  today. 

VOSS    BROS.  MFG.  CO. 

lS2C-3a  WEST  THIRD  STBEET 
DAVENPORT.     IOWA 


III. 


Can  You  Move  a  Hot  Stove  ? 

Hot  or  cold,  big  or  little,  the  Baltzly  will  move 
them  so  easy  you  will  hate  to  take  the  money. 

\Made  of  steel.  Not  expensive.  A  pos- 
tal will  put  you  in  touch  with  400 
m,  m       artirlp<;    that    will    hrino-    thp    r>Pople 
ore. 
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A  Hne  Lighl 

Under  AH 
Condlfions 


It  matters  not  how  hard  tlie  wind 
blows  or  how  rough  the  roads  are, 
Ham's  Diamond  Driving  Lamp  is 
built  to  stand  the  test. 

It  is  handsome  in  appearance  and 
is  a  great  seller. 

If  any  one  of  your  customers  who 
buys  a  Diamond  Driving  Lamp  is  not 
satisfied,  kindly  notify  us,  as  we 
guarantee  satisfaction. 

Get  our  Booklet,  Address  Dept.  "L." 


C  T.  HAM  MFG.  CO. 

Rochester,  N.  Y. 


WE  OFFER  TO  THE  TRADE  OUR  NEW 

1907  LINE  OF  HAMMOCKS 

In  preparing  this  line,  we  have  borne  in  mind  every  point  of  strength 
and  every  selling  advantage,  and  would  only  supplement  our  an- 
nouncement with  the  (act  that  our  1907  line  is  the  result  of  our 
efforts  to  evcTr  keep   at   the   pinnacle    of  the   hammock   industry. 


WE    ALSO    OFFER    OUR    NEW 

Eelat  Adjustable  Hamrooek  Swing 

This  fills  a  long  felt  want.  It  is  a  new  .and  ideal  device,  original 
with  us,  for  the  hanging  of  a  hammock  from  the  ceiling  of  your 
porch  or  den.     By  it  the   greatest  hammock  comfort  is  obtained. 


Write   us    and   we   wlii    mail    you    pamphlet    fully   explaining    and,    Illustrating 

HOHLFELD   MANUFACTURING  COMPANY 

Sth      and      DAUPHIN       STREETS,       PHILADELPHIA 


CowfULT   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   of   Law   PACit. 


Digitized  by 


Google 


October,  1U06.  HARDWARE  DEALERS'  MAGAZINE 687 

Bewar*   of   infringing  goods   of  short   hmmut*. 

eaRvs 

Universal  Box  Strapping 

Also  manufacturers  of  all  kinds  of  Wire  ROX  StrappiBQ,  CmHO*  FtStenerS,  ElC 

GARY    MANUFACTURING    CO. 

1 9  and  2 1  Roosevelt  St.,  HEW  YORK 
lAddreM:    "CARLEIO"  Telephone:    1445  FRANKLIN 


THE    BEST   AND   LATEST   IN   VISES 

The  Parker  Reinforced  Slide 

Solid  Steel  Bar  running  entire  length  of  slide,  making  it  the  strongest 


lonary 

each 

D   suit 

all  trades  and  in  all  sizes,  and  when  jou  buy  a  PAEKEB  you  get  the  Best. 


THE  eHARLBS  PARKER  eOMPANY, 

N.  Ys  Salesroom.  32  Warr«n  St.  Factories.  Meriden.  Conn. 
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THE  VOLUME  OF  PUBLICITY 
planned  for  Community  Silver  the 
coming  season  marks  an  epoch  in 
silverware  advertising.  Its  range  will  sweep 
the  whole  magazine  field.  Pages  and  pages 
of  advertising  will  force 

COMMUNITy 

on  the  attention  of  everyone. 

The  advertisement  on  the  opposite  page 
is  one  of  an  extensive  series  which  will 
appear  in  the  leading  magazines  throughout 
the  Fall. 

For  the  dealer  a  new  catalogue  will  be 
ready  about  October  15th.  The  richest  and 
most  elaborate  ever  prepared.  Trade  helps 
of  unusual  excellence  are  being  provided. 
Send  for  them. 

QNEIMCOnnoraTYLro 

ONEIDA,  N.  Y. 

Founded  1848 

New  York  Salesroom:  395  Broadway. 
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1 

Gillette  Horse  Clipping 

and 

Grooming  Machines 

flWe  are  the  onlj 

manufacturers  in  the 

H  We  are  so  far  in  ad- 

world  that  make  and 

Tanoe  of  other  Ma- 

sell   Horse    Clipping 

chines    in     improve- 

and    Grooming    Ma- 
chines only.     We  do 

ments  that  toe  really 

not    make    anything 

have  no  competitors. 

but    Horse    Clipping 

Gillette    Machines 

and    Grooming     Ma- 

give   satisfaction    in 

chines.      We  have  no 
Hardware  Specialties. 

every  way. 

q  Our  claim  is  as  broad  aa  words  can  make  it:  The  Gillette  Clipping  and  Grooming 
Machine  is  better  than  any  other  Clipping  and  Grooming  Machine  in  every  particular. 

q  Send  for  our  1907  Catalogue  and  read  about  our  New  Patent  Chain  and  Grooming  Brush. 

GILLETTE    CLIPPING    MACHINE    COMPANY 

110,  112,  114  W.  S2d  St,  New  York,  N.  Y. 


'riesf s  Clippers 


THAT'S 


SUFFICIENT 


Catalogue  on  JippUeatlon 

.MERICAN    SHEARER    MFG.    CO. 
Ndshufk.  N.  H..  U.  S.  A. 

WlebuaoK  A  HUger.  l.td..  Selling  Agents 
9-13  Mxirray  St..  N#w  York  City 

lOTCNKIftft- 
rLIPPCRft 

Standard  Quality 
and  Workmananip 
Guaranteed. 
Prompt  Shipment 
Right  Pricea. 


Simple  in  Deaign 
Elegant  in  Finiah 


Send  for  Descriptive  Catalogue  and  Prices. 

EPWARD  ft.noTcnKi»» 

iUilnMd  At*..  BRIDGEPORT.  CONN. 


OAi^a 


Yankee  Clipper 


A  SKET  METAL  DANDY 

Coates  Clipper  Mfg.  Co. 


Woreester, 
J.  I.  GRAHAM  ft  CO.,  NEW  YORK, 
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Founded  in  1828 
But  always  Up-to-Date 


Merita  Ko. 

PHIUIDELPHIA 
NEW  YORK 
BOSTON 
CHICAOO 

Manufacturers  of 

Sand  Papers 

IN  EVERY  FORM 


Flint  Paptr,  Garnet  Ptptr,  Emery  Paper,  Emery  Cloth 


You  take  no  risk  on  tlie  Quality 

We  make  only  the  Best! 


Take  Tie  Cleao  Brushes 

DIP  one  in  ordinary  paint.  Try  a 
few  strokes  with  it.  Then  try 
the  other  brush  in  LUCAS 
TINTED  GLOSS  PAINT. 

See  the  difference? 

It  flows  smoother — covers  better. 

That  means  that  a  job  of  painting  will 
be  finished  sooner,  and  the  consumer  will 
save  expensive  labor  bills. 

LUCAS  TINTED  GLOSS  contains 
better  pigments,  better  mixing,  and  the 
test  of  time  will  readily  prove  its  greater 
durability. 

Mr.  Dealer,  it  is  to  your  advantage  to 
handle  an  article  that  will  last — some- 
thing that  will  give  your  customers  every 
satisfaction,  and  the  only  way  in  which 
you  can  secure  this  is  to  be  sure  of  the 
quality. 

Shall  we  send  you  our  paint  proposi- 
tion? 


JOHN  LUCAS  ft 

Philadelphia 


CO. 


NEW  VOHII 


CHicaeo 


Now  is  the  Time 


TO 

PLACE   YOUR  ORDERS 

FOR 


AD=EL=ITE 

PAINT  Mi 
VARNISH 
REMOVER 


THE  MOST  WIDELY  KNOWN 
AND  USED  PAINT  ksd  VARNISH 
REMOVER  ON   THE  MARKET 


It  is  the  brand  that  first  called 
the  public's  attention  to  the 
wonderful  merits  of  Paint 
and  Varnish  Remover  as  a 
time  and  labor  saver. 

AD-EL-ITE  is  manufactured 
under  Basic  Patent  No. 
714,880,  which  fully  protects 
all  dealers  and  users  of 
AD-EL-ITE. 

We  are  just  starting  an  ex- 
tensive advertising  campaign 
on  AD-EL-ITE.  Now  is  the 
time  to  put  in  a  stock  and 
build  up  a  permanent  and 
profitable  business. 

Ask  your  jobber  about  it,  or 
write  us  direct. 


CHlCiXaO,       ILrLr. 


Sta.  I. 
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STOVE 
^POLISH 

LIQVID  -  PASTE-  POWDER 

mgh-Grade  Polishes  which  Polish 

SEND    FOB    FHEE    SAMPLE 


STOVE  POLISH  STOVE  POLISH  STOVE  POLISH 

lor  Ibe  for  llie  lor  Ihe 

MANUFACTURER  DEALER  HOME 

Give  satisfaction  and  pay  you  good  profit 
WRITE    FOR    QUOTATIONS    AND    CATALOG 

A-B  Polish  Company 

SUCCESSORS  TO  AYUNG  BROS.  CmCAGO,  ILL.,  V.  S.  A. 
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THE  FRAZER 

BEST  IN  THE  WORLD 

AhMm  UnHbrm  OfteR  Imitated  Nerar  EqualM 

Known  E*ern>h«ra  No  Talk  Roqulrod  to  Soli  II 

GOOD  CREASE  MAKES  TRADE 
CHEAP  CREASE  KILLS  TRADE 


For   Sale   by  All    Jobbers 

SEND  FOR  PRICE  LIST 

FRAZER  LUBRICATOR  CO,  83  Murray  SI,  N.Y. 


ESTABLISHED    1886 


1 


OX  FIBRE 
BRUSH  CO. 

CHICAGO.  ILL 


The  Brushes  of  Quality,  Dur- 
ability and  Strength 

^  Over  300  styles  of  solid  back  Horse, 
Scrub,  Stove,  Barn  Brooms,  Sweepers, 
etc.,  made  in  all  grades  of  best  selected 
fibre. 

Ask  Jobber  for  them. 

^  If  they  haven't  them,  send  for  new 
illustrated  catalogue. 

Every   brush  guaranteed   to    give  satisfaction. 


Gerstendorfer  Bros.'  Deeorative  Goods. 

A  clean,  attractive  and  complete  line.  Every  package  sold  means  a  good,  round 
profit  to  you  (100%  on  your  investment  in  nearly  every  case)y  and  a  pleased 
customer.  For  over  twenty-five  years  we  have  put  all  our  energy,  brains  and  push 
into  it,  and  our  "special  goods  for  special  purposes"  are  to-day  found  in  the  stores 
of  nine  out  of  ten  progressive  dealers  throughout  the  country. 

Our  advertisements  will  appear,  during  the  current  year,  in  leading  magazines, 
as  well  as  in  newspapers,  and  will  reach  upward  of  20,000,000  readers.    Attractive 
display  pieces  showing  the  actual  results  of  decorating  with  our  goods,  sent  free 
with  first  order. 
"OUR  FAVORITE"  GOLD  ENAMEL  (WASHABLE).    Smooth  and  brUliant  as 

gold  leaf. 
"STAR"  DECORATIVE  ENAMEL.    In  White  and  Colors. 
"SAPOLIN"  VARNISH  STAIN.    BrUliant  and  Transparent. 
"STAR"  BATHTUB  ENAMEL.    A  Liquid  Porcelain. 
"SAPOLIN"  FLOOR  STAIN.    Tough  and  durable. 
"JAPANESE  GOLD  PAINT"  (READY  MIXED).    Bright  as  real  gold. 
"SAPOLIN"  RADIATOR  GOLD  AND  SILVER  (ALUMINUM).    Easily  appUed. 
"SAPOLIN"  STOVE  PIPE  ENAMEL.    Brilliant,  permanent  black. 
"SAPOLIN"  ALUMINUM  ENAMEL.    Bright  Silver  finish. 
BRONZE-POWDERS  AND  BRONZING  LIQUIDS.      In  all  qualities. 

The  merits  of  these  well-known  goods  are  recognized.  They  sell  all  the  year 
round.  Will  increase  your  sales  and  profits.  Have  you  seen  our  new  catalogue,  24th 
edition?    If  not,  let  us  send  you  a  copy. 

GERSTENDORFER  BROS.,  Dept.  M,  231-S  E.  42d  Street,  New  York 
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DUSXLiESS    SWEEPIIVG 

WITHOUT  OILING  YOUR  FLOOR 

Ol)R  RESERVOIR  BRUSH 

deadens  the  dust  as  you  sweep.  It  makes 
its  own  dustless  powder  out  of  the  dust 
and  grit  on  the  floor. 

It  keeps  the  floor  fresh  snd  clean,  snd  makes  scrubbina:  unnecessary. 
USED    BY    OVER    lOO.MO    MERCHANTS    AND    6,M0    SCHOOLS 

^m.SSS&^^/£;    MILWAUKEE  DUSTLESS  BRUSH  CO. 

Ubcnd  DtocMuts  sn  Qontltles  120  SYCAMORE  STT^  MILWAUKEE;  WIS. 


Selling  IVIore 


The  axle  grease  that  will  give  your  customers  the 
best  service  and  most  satisfaction  is  the  kind  you  will 
find  most  profitable  to  handle. 

Dixon's  Graphite  Axle  Grease 

has  proved  to  be  from  3  to  5  times  as  lasting  as  the  ordi- 
nary grease.  Will  not  gum  in  cold  weather,  nor  run  in 
hot.    Try  a  sample  order.    Get  Price  List  55-1. 

JOSEPH     DIXON     CRUCIBLE    CO- 

JERSEY     CITY,     N.     J. 


"NICE"  UQUD)  WOOD  FILLERS 

VamisheSt  PaintSt  Stains  and  Enamels 

With  these  you  can  get  and  hold  the  trade  that  is 

r^htfully  yours.    They  make  friends  for  the  dealer 

SEND  FOR  BOOKLET 

Eugene  L  Nice  :  272-274  sottthSeomd  street  :  Philadelphia 
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This  trade  mark  is  printed  in  RED  on  every  label  of  every  bottle  of 
"3-in-One."  Also  on  the  outside  of  every  package.  Other  oils  dare  not 
Imitate  it  They  may  try,  in  fact  they  do  try  to  imitate  the  oil  itself— 
but  they  only  try.  beware  of  infringements  and  articles  "said"  to  bo 
•'Just  as  good."    Get  the  real,  the  only  «•  3-iii-On#i." 

SOLD   BY  ALL  JOBBERS 

a.    W.    COL.B    COMPAIVY,    Manufaetureris 
l^l-l^S    Broadway,    IVe"w    York 


THE  TOP  OF  A  STEEL  KEG  OF 

Iron  Clad  White  lead 


is  good;  the  middle  is  good,  and  clear 
down  to  the  last  atom  in  the  steel  keg 
is  good.  It  is  all  good  and  the  tight 
steel  package  keeps  it  good.     Ask  lis. 


ENTERPRISE  PAINT  MFG.  CO.,  Cbicago,  U.  S.  A. 
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THE   SECURITY  GASH  RECORDERS 

Create  System,  Hasten  Success, 
Guarantee  Safety. 

We   manufacture   12  different  styles 

llluilralcd  catalogiMMiitoii  reqaed 

HOUGH  CAShVeCORDERGO. 

INDIAN  ORCHARD,  MASS.,  U.SJL 

FREE  BOXING  LESSONS 

Every  issue  of  this  magazine  meets  the  eyes  of  numerous  Hardware  men 
who  are  contemplating  changes  in  their  store  accommodations.  Such  changes 
usually  involving  Shelving  and,  of  course,  Shelf  Boxes,  and  this  brings  us 
to  our  subject,  viz.: 

THE  "PERFEeT"  SHELP  BOX 

For  attractively  displaying  Shelf  Stock,  for  absolutely  protecting  it  from 
damaging  dust,  dirt  and  dampness,  for  its  notable  saving  of  space  and  for 
numerous  other  advantages, 

THE  "PERFEeT"  SHELF  BOX 

is  without  a  rival. 

The  circular  I  shall  be  pleased  to  mail  you  clearly  demonstrates  all  of 
these  claims. 

.  P.  MOORE,  RAVENS  WOOD,  W.  YH. 


SHELF  BOXES 

TO    ORDER 

HENRY  H.  SHEIP  MFC.  CO. 

Cvfaimbia  Ave  and  Baadalph  St,  PhiladdpUa,  Pa. 


INTERCHANOEABLE 

LOCK-CORNER  SHELF  BOXES 

FOR  THE  HARDWARE  1RA0E. 


The  a.  H.  Green  Co., 

97-101  Warren  St..  NEW  YOBH. 


Steel 
skel  Plated 
baw  Caee 
Iraoketa 


NASHUA  TILL  CO. 

MANUFACTURERS  OF 

Alarni  Cash  Drawers 

NmKxja,  N    H..  V.  8.  a. 
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**  STEP     UP^'^- 

BE  MODERN 

Equip  your   Store  with 

NILBHADT 
ROLLING 
STEP 
LADDERS 

Thty  cost  but  little  and 
enable  you  to  utilize 
space  now-  vacant.  Save 
your  goods  and  fixtures. 
Save  time  and  olerk  hir^. 
Add  to  the  beauty  of  y  ou  r 
Store.  We  make  Ladders 
to  Order  and  to  fit  any 
shelf  arrangement. 

M1LBR.ADT 
MFG.  CO. 

1445  N.  CigUh  Si. 
St.  Louis,  No. 


SCND  FOR  NO.  aa  CATALOOUK 

Coburn  Trolley  Track  Mfg.  Co. 

HOLYOKE,  MASS. 


WILEY'S  WAXENE  ANTISEPTIC 


AND      GERM     PROOF 


BEST  IN  THE  WORLD  FOR 

Khchen  Floors  and  all  Hardwood  Floors,  Linolemns, 
Oil  Clotiis  and  Furahare  in  Pablk  Bolldiags, 
Halls,  Hospitals,  Houses,  Etc 

Waxcnc  is  to  the  woodwork  of  a  house  what 
stove  polish  is  to  the  stove.  If  your  varnished 
or^  shellacked  surfaces  are  scratched  or  marred. 
Waxene  will  restore  the  surfaces.  You  can  apply 
it   yourself.     Sold  and   used  everywhere. 


MANUFACTURED       UV 

I.    H.    WILEY     WAXENE     CO. 
69  Sodbory  Street.  Boston,  Mass.,  U.  S.  A. 


BGLUIIG  STEP 


No  modem  store  is  equip- 
ped up-to-date  without  the 

3ICYCL,B 

as  part  of  its  outfit. 

We  make  Ladders  to  torn 
comers;  to  fit  all  kinds  of 
uneven  shelving;  to  work 
where  floor  is  slanting;  to 
fit  any  special  require- 
ments—and more  Ladders 
than  all  other  houses  com- 
bined. 

Ask  about  the  new 
noiseless  track. 

CIRCUURS  FOR  THE  ASKING 


THE  BICYCLE 
STEP  LADDER  CO. 

66  Randolph  Street 
Chicago,  III. 

i  yaV;rT7H,H,Y0UHGSJ45WJ04thSt,,H,Y.CIty 
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ONE  THOUSAND  CASES  IN  STOCK  f^?^!Si 


OF  ALL  STYLES  AND  SIZES»  TO  MEET  YOUR  NEEDS 

We  have  at  all  times  on  hand  the  largest  stock 
of  cases  of  any  fixture  firm  in  the  country.  Our 
plant  is  the  largest  and  our  experience  also  the 
widest,  so  that  we  are  at  all  times  prepared  to 
outfit  you  on  lines  absolutely  up-to-date  and 
practical.  Send  for  our  catalogues  and  con- 
sult us  freely. 


GRAND  RAPIDS  SHOW  CASE  CO. 

"Crackarjack**  Catlery  Coa  N«.  97  Plantf^c  World."*    GRAND  RAPIDS,  MICH. 


Up-to-Date  Hardware  Delivery  Wagon 

for  progressive  hardware  deal- 
ers. Easy  to  load  and  light 
of  draft.  Built  upon  honor  in 
the  highest  grade  only. 

Prmm  Catalog  upon  Rmqumat, 

Sycamore  Wagon  Works 

109  EDWARD  ST.,  SYCAMORE,  ILL 


to  send  you  our  illustrated  catalogue  and 
g^ve  you  prices. 

WE  MANUFACTURE 

Chafing:  Dishes  Bathroom  Fixtures 

Table  Kettles  and  Wine  Coolers 

Stands  Water  Coolers 

Coffee  Extractors  Baking  Dishes 

Water  Filters  Coal  Vases  and  Hods 

Nursery  Chests  Candlesticks 

Crumb  Trays  and  Cuspidors 

Scrapers  Match  Safes 

Tea  and  Bar  Urns  5  o'Clock  Teas,  etc. 

Presentable  goods  of  standard   quality. 
We  want  your  trade.      Write  us  now. 

The  Bnff alo  Manafactming  Co. 

BUFFALO,  N.  Y. 

Branch  Offices: 

18  Warren  St..  New  York  352  WaahtaiftM  St.  Bastoa 

40  Dcarbwrn  St.  CUcafo  669  16th  St.  OaUaai.  Cat 

247  Coronado  BnlMhig.  Deover 
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TRY  ONE  OF  THESE 

NOVELTY  DISPLAY  CASES. 

$6.00  F.  O.  B.  Detroit. 

The  best  constructed  and  best  finished  case  ever  offered  for  the 

money.     Style   A — liki   cut,   26    in.    long,    14    in.    wide,    13V^   in. 

high.    Style  B--17%  in.  high,  14  in.  wide,  16  in.  long.    Oxidized 

copper   frame,  strong  glass  shelf,   mirror  door,    felt-lined   inside. 

Lock   furnished  for  extra.    We  guarantee  quality  and  workmanship. 

You  need  one  or  more  of  these  cases.  You  can  use  them  on  top  of  other  cases  to  display  novelties, 
cutlery,  revolvers,  silverware,  smokers'  goods,  jewelry,  and  a-  hundred  and  one  other  things.  Many 
dealers  buy  them  by  the  half  dozen.  Let  us  send  you  one  at  $6.50  f.  o.  b.  Detroit.  This  is  exceptional 
value.     You  will  be  so  pleased  with  it,  you  will  want  more.     Order  to-day. 

DETROIT  SHOW  CASE  CO.  476-490  West  Fort  St.,  Detroit,  Mich. 


In  Answyuxko  Advehtisements  it  i«  Disihabli  that  Yoy  Msntion  HARDWARE  DEALERS' MAGAZINE. 


Digitized  by  LjOOQ IC 


700 


HARDWARE  DEALERS'  MAGAZINE 


October,  1906. 


the 
'ses 


Its  Points  of  Superiority  are: 

l8t.  The  operator  does  not  have  to  approach  the  animal,  but  can  stand  six  feet  away  and  attach  and  de- 
tach the  snap  easier  than  witn  the  hands. 
2d.  The  mechanism  is  all  Inside  of  the  stick,  and  cannot  displace  the  snap  by  coming  in  contact  with 

the  hands. 
3d.  The  rod  turns  In  the  handle,  filling  the  office  of  a  swivel,  thus  avoiding  the  liability  of  unsnapping. 
4th.  If  the  sticlc  should  brealc  it  is  still  strong  enough  on  the  rod,  (intact)   assuring  safety. 
5th.  The  only  sticlc  having  an  exoanslon  chain   (which  Is  absolutely  necessary  to  compensate  the  motion 

of  the  head)  that  can  be  controlled  from  the  rear  of  the  stick. 
6th.  It  attaches  to  the  ring  In  the  nose.    A  snap  cattle  leader,  halter,   bridle,  ring  strap,  etc. 
If  space  would  admit  we  could  furnish  hundreds  of  recommendations. 
Packed  one  dozei 
Shippl 

yu 

THEO.  J 

OltU 


\A 


A>,^;x  HATCHETS 


A<A. 


X 


Blach 


2  STYLES    4 


.W*"' 


p^'^-c^ 


.**>**      BUI 


^iV  mis  t-v  mis  w  4-^f 
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Sausages  made  with  the 
ENTERPRISE  SAUSAGE  STUFFER 

have  no  air  inside  the  casing.  For  this  reason 
they  keep  better. 

The  corrugated  spout  allows  the  air  to  escape 
as  the  casing  is  stuffed.  Buyers  appreciate 
this,  and  other  good  points — like  the  accurate 
boring  of  the  cylinder — in  the 

ENTERPRISE 

Sausage  Stuff er.  Lard  and  Frutt  Press 

J^OIV  is  the  time  to  push  these  goods  for  the  Fait  Trade. 


Ask  for  Electros 

for 

Advertising, 

and 

Advertising 

Printed  Matter 


The  Enterprise  Manufaetaring  Co.  of  Pa. 

New  YTk  iir«.ei..        pwiadelpMs,  U.  S.  A.     '",'5?^'^:.  s',""^ 


10  Warren  St. 
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eOLD^PCNeHBD  NCTS, 
SMALL  RIVETS   AND    BOLTS 

Oumnty—Aoom»moy^nmtBh    . 
Garland  Nut  and  Rivet  Go.,  Pittsburgh,  Pa« 


G.  G.  ft  E.  P.  TGWNSEND  GO. 

NEW  BRIGHTON,  PA. 

MANurAOTUMm  or 

RIVETS,  WIRE 

AND  WIRE  NAILS. 


S/&B 


isaH 


McKINNON  DASH 

COMPANY,  BUFFALO.  N.Y. 

Troy,0.  Cludiimitl,  0.   StCalliarlMS,OBt 

♦         ■  

DASHES,  FENDERS 


ROL.L.   UP   SXRAPS  AIVD 
PROR  3LOOK   WASHBR8 


The  3l8elo^%v  Wire  Ply  Killer 

Indispensable  for  the  Household 


Ij^^^Kil 


Prevents  Contagion. 
Patented. 


Kills  but  does  not  crush  the  fly  or  mos 
quito. '  Popular   with   all   Housekeepers. 


J.  F.  UGELOW,  MFK.,  Worcester,  Mass. 


SanltAry  Wire  Sink  BruAh 

Will  not  rust.    Non-Absorbent. 

Patented. 

No  disease  germ 
can  adhere  to 
the  Brush.  Sold 
by  the  Hard- 
ware Trade. 

Srnd  for  Prices. 

New  York  Ageals,  Wilson  Bro&,  1G7  ChamliersSt 


m 


iiiiji 


r>Jc.o-,:   Wr,ider. 


m^ 


Greatest  Streti^f/}  ■  Least tVe/^/if 
vferes  usin^  Solid  Stock.. 


-  ■^^\-.v\  xo>A\v.  -  c\\vtt\\:>o . 
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Matming, 


MERIDEN,  CONN. 

NEW  YORK:    25  West  Broadway,  CHICAGO:    158  State  Street. 


'^METEOR" 

Circalattng;  Coffee  Percolators 
CHAFING  DISHES, 

(  With  Patent  "  Ivory  "  Enameled  Food  Pans . ) 

BAKING  DISHES, 

TEA  AND  COFFEE  POTS, 

HOTEL  WARE, 

BATH  ROOM  FURNISH- 
INGS, ETC. 


ALWAYS  Instires  Ddidoos  Coffee  and 
SAVES  ONE-THIRD 


(Eqi 
for 


Sectioiul  View. 

Made  also  In  Urn  style  with  Alcohol  lamp  for  use  on 
the  tabic. 


"ECLIPSE"  Bread   Maker 

Simple  in  Constrtiction* 

Perfect  in  Operation. 

Easiest  to  Qean* 

Will  mix  and  knead  from 

ONE  to  EIGHT 

Loaves  of  Bread  in 

Three 
Minutes 

Without  putting  a  finger 
Sectional  View.  to  the  Dough. 

Bear  in    Mind — ^That  it  is  the  only  machine  that 
ACTUALLY    KNEADS    DOUGH     BY    COMPRESSION 

Therefore  makes  Best  Bread. 

New  Catalogue  No.  49  H  now  ready. 
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ronk  Lawn  Set 


MAKES  THE 

OLD   YARD 
LOOK  LIKE 
A    LAWN 


Crook's 
Patent 
Grass 
Shears 


\ 


K- 


GMT  OFF''  Your  Knees 


y\ 


J.     tAO.AA      -■>•' 


ER 


Patcirtc4lbKiil(,MM 
IUi7M.K*> 
Jne  »,  U» 


I   SeU-Cleanini   Lawn 
I  Rake.     "Shake  It" 

^j^^'^  $^400 


The  CRONK  &  CARRIER  MF6>  CO,,  Omira^NX 

Consult    BUYERS'    REFERENCE   TO    ADVERTISEMENTS    on    Last    Paqbs. 
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Manila  and  Sisal  Rope 

We  have  for  prompt 
shipment  a  larg:e  stock  of 
rope  in  Chicag:o. 

We  can  malce  some  low 
prices. 

H.Channon  Compeiny 

Chicago. 


CI 


fl    ^.J    cc 


ani  "Eonka" 


Pl~^ — -.-^-- 

)vcd 

Ai 

i 

M 

Iron 

RS 

\zes: 
and  13 

Manila  and 
Sisal   •    •    • 


ROPE 


Oil  Well  Cordage 
Transmlesion  Rope 
Hay*  Hide  and  Bale  Rope 
Tarred  Lath  and  Fodder  Yarn 
Jute  and  American  Hemp  Twinee 

Agencies  in  All  Principal  Cities 


Columbian  Rope  Co. 

>  AUBUKN.  N.  Y. 


Oa 

Adju 
Mail 
Hanc 
Malli 
Hani 


New  Patteni  Heavy  Screw  Clamps 

STRONGEST  IN  THE  MARKET 

For  Ssle  by  all  tlie  PrincipsI  Hardware  Dealers 

Send  for  Price  List 

MALLEABLE  IRON  CASTINGS 

of  superior  quality,  and  Hardware  Specialties  in  Malleabls 

Iron  made  to  order 
HAMlVfBR  dt  CO. 9    *    Sranford,  Conn* 


I?f  i\N^B|iiNc  ADYgRTiSEMENTS  IT  IS  Desirai»le  t^a^  You  MENjipN  HAKDWARE  DEAIifEJ^S' MAQAZJTN^, 
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Annlston 

SASH     CORDS 

and  CL.OTHBS  UIINES 

are  the  standard  high  quality  Cords  of  America. 
They  sell  on  sight  and  stay  sold.  Progressive 
dealers  find  them  the  most  profitable  and  satis- 
factory lines  on  the  market. 

Also  Cordage,  Twines  and  Contractors' 
Supplies  of  every  description. 

GEO.  B.   CARPENTER   (EL   CO. 

200.20S  S.  WATER  ST..  CHICAGO 

CstAbllsKed   1840. 


MANUFACTURERS  OF 

COTXOIM 


TWINES,   MOPS,   WASTE 

WICK,  SASH  CORD,  AND  CLOTHES  LINES 


IVII 

Fall  River,  -  Mass. 


(ONSDM    BUYERS'    I?EFERENXE   TO   ADVERTISEMENTS    .n    J-ast   Paofji. 
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SIlVERLAKE 


out  NAMB  IS  SrUVD  ON  TIB  COID 

B6e  SILVER  LARE 


Rope,  Sash  Cord,  Railroad  Bell  Cord,  Trolley  Cord, 
Masons'  Lines,  Chalk  Lines,  Clothes  Lines,  Etc. 

Reoogntsed  Standard  slnoa  1868 

Silver  Lake  Sash  Cord  is  made  from  fine  yarn,  perfectly  braided  and  smoothly 
finished  by  experienced  workmen,  thus  filling  every  requirement  of  a  good  cord. 

The  man  who  knows  the  good  and  bad  points  of  all  cords  buys  Silver  Lake. 
The  Best  is  the  Cheapest  The  Best  is  What  Tm  Wairt  Send  for  ow  CaUdflfvc 

the:  sii^ver  i^ake:  co. 

78  Ctiauncey  Street,  ...  BOSTON,  ^flASS. 


**PLYMOUTH"ROPE 

lOOC  V^OW^  83  VBARS  TUB  WORIUD'S  BBST 

1824     Eighty-two  years  is  a  long  time  for  a  business  to  live  and  grow.    That 

32     our  business  has  done  that  and  is  still  growing  is  proof  positive  of  at 

least  one  thing.    That  is  that  "Plymouth"    goods    are    right    in    every 

particular.    The  people  who  realize  this  are  keeping  our  machinery  moving  lively, 

and  others  are  finding  it  out  daily. 

"Plymouth"  goods  are  always  uniformly  high  grade  and  the  conditions  of 
manufacturing   and   marketing   are   such  that  they  are  also  in  reality  cheaper. 

Don't  bother  with  poor  rope — ''Plymouth"  means  ''economy  for  the  user,  sat- 
isfaction for  the  dealer"  Write  us  and  we  will  tell  you  how  to  get  our  rope  quickly 
and  conveniently, 

Plymouth  Cordage  Go. 


382  Conrt  Street 


North  Plymouth 


Mass. 


\V  AtSWW"*!  ADywTi«t¥ENT8  IT  18  DtsiEAfLK  TBAT  Vov  MfKTiON  HARDWARE  DEALERS'  MAGiA2;iNE., 
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OLDEST 


ESTABLISHED    1838 


LARGEST 


The  Frank  Miller  Co. 

Manufacturers  of  the  Preparations  for  Use  on  Harness  Known  as 

"The  Standard  of  the  World" 


Highest  Awards,  Centennial,  1876 
Highest  Awards,  World's  Fair,  1893 


gs 


Harness  Dressing 


HABNESS  OH. 

Preserves  and  softens  the 
leather,  consequently  adds 
life.  Compounded  with  pure 
neatsfoot  oil. 


The  very  best  article  of  its 
kind.  Unequaled  for  use  by 
both  manufacturer  and 
owner  of  harness. 


I.  Z.  L.  HASNESS  OH. 

Second  in  qiiality  only  to 
our  Frank  Miller  Harness 
Oil.    Superior  to  all  others. 


FRANK  HLLEirS 

EABSSS  OBISSDn 


i^»«1t|iM^%M 


•inaeriOM* 


to  tBAsrx  muB  oa 


Cairiage  Top  Dressing. 

Gives  an  elastic,  durable 
water-proof  gloss  and  is  posi- 
tively safe  to  use  on  finest 
stock. 


EDGE.  COLLAR  AND 
HARNESS  INKS 


AXLE  OH. 

Superior  to  Castor  Oil; 
lasts  longer  and  will  not 
gum. 


HABNESS  SOAP. 

Unrivaled  for  cleaning  and 
softening  the  leather,  abso- 
lutely pure. 


Our  preparations  are  uni- 
form in  quality  and  the 
quality  the  best. 


The  Frank  Miller  Co. 

OFFICE  AND  FACTORY  EUROPEAN  OFFICE 

349  aid  351  West  26th  St.,  NEW  YORK,  U.  S.  A.    Tower  Chambers,  Moorgate.  LONDON,  E.  C. 

Send  for  Price  I,i8t  and  Catalogue. 


Consult   BUYERS'    REFERENCE   TO   ADVERTISEMENTS   ok   La^t   Pap^. 
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ELEVATORS 

AUTOMATIC 

HITCH  DOORS 

DUMB  WAITERS 

And  all  Appliances 
for  Same 

Manufactured  by 

O'Noill 
Elevator  Ge. 

928  Cherry  Street, 
PHILADELPHIA,  PA. 

Send  for  Catalog 


Dumb  Waiters 

AMD 

Hand  Elevators 

Of  the  Most  Improved  Avtor 
matic  Construction 

Trunk  Lifts,  Invalid  Lifts,  Carriage  Ele. 

vators.  Sidewalk  Elevators.  Freight 

Elevators,  Hatchway  Hoiata. 

SEDGWICK 
MACHINE    WORKS 

84,  86,  88  Ctt^rroU  Street. 

POVGHKECPSIE.  N.  Y. 

128  LIBERTY  ST..  NEW  YORK 

Catalog  on   Application.     Estimates 
on    Request 


IMPROVED  Qnidc  and  Easy  Rising  Sfeam 
t         Electric  and  Hand  Powo^  '    ^ 

ELEVA  TORS 

KIMBALL   BROS. 

900  Ninth  Street,     Cknmcil  Bluffs  la. 

-..    ^   ..—   "^^  ^^^  0IB0ULAR8 

KhnbaU  Elevator  C<^  239  Viocont  St.,  Clsveland,0.    ■« 
BranchOfflces{»<'|f«St..New^Tork^      * 


BEST  HANDLED  HAMMERS  MADE 

^  DOZEN  IM  EACH   BOX. 


Sen«l  Forlllustrailecl  C&t&lottue. 

»W»  S«U  W  Hi.  mONMONOflU. 

Henry  Cheney  Hammer  Cd^ 

LITTLE  FALLS.N.Y..UJS.A., 
ADZ-EYE  NAIL  HAMMERS 
MacUnisfs*  Hammers,  Tbiners,  BlacksmMi, 
Farriers,  Riveting. 

Ih  Amswskino  Advkktiseuents  it  is  Desirable  that 
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We  Pay  the  Freight 

•    You  Install  Elevator    • 


Center  Lift  Hand  Power  Elevator. 
All  Peru  inter-Changeable. 


To  Hardware  Dealers 

IJ^E  WILL  ship  this  Elevator  direct  to  you, 
^^  freifirht  paid  and  you  can  install  it  your- 
self without  expense  except  the  help  of  the 
average  mechanic.  This  is  an  exceptional 
g£^.r..,^^®^°"«  knows  that  EATON  & 
PRINCE  means  dependable  Elevators.  No 
other  Elevator  is  quite  as  grood  because  none 
IS  made  with  such  infinite  care.  Send  tw  our 
interestinff  Illustrated  Catalogue  No.  44. 

gATONA  Prince  (Tympany 

70-76  Michigan  Sl,  Chicago.  ilL 


The  Standard  of  the  World. 


The  Genuine  Armstrong  Stocks  and  Dies 
have  maintained  their  popularity  -for  many 
years.  Do  not  accept  "Armstrong  Pattern.*^ 
Accept  only  the  GENUINE. 

Complete  Catalogoe  Free  npon  request. 

THE  ARMSTRONG  MFG.  CO. 

291  Knowlton  St.  Bridgeport,  Conn. 


You  Mention  HARDWARE  DEALERS*  MAGAZINE. 
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Y 


a  "^ UNION''  hand  power  ele- 
vator which  can  be  easily 
erected  by  your  own  me- 
chanic (as  we  furnish  Blue 
Print    and    instructions    with    every   outfit) 


AND 


You  will  have   everything   goodt   dependable^ 

noiseless    and    easy    in   operation    that    can 

possibly  be  put  in  a  lift. 

IN      "UNION"       [ELEVATORS]      THERE      IS      STRENGTH 

UNION  ELEVATOR  6  MACHINE  CO. 

144-6  Ontario  Street,       ChiceLgo,  Illinois,  V.  S.  A. 


We  arc  making  more  ANDIRONS  than  ever* 

Why  ?    Beausc  we  know  how* 


Write  for  Catalogue  "  M." 
THE   ROSTAND    MANUFACTURING   CO.,      Milford,    Coon. 


CoHtULT    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    OK    Lait    Paow. 
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We  shall  be  glad  to  send  you  Cat- 
alog describing 


The  Utile  Beauty 
Dumb-Wtiter 

The  Rapid  Transit 
DumbWaiter 

The  Energy  Dumb* 

Waiter 
lh€  Little  Giant  Dumb. 

Waiter 
TKe  Side  Post  Hand 

Elevator 
Tlie  Back  Guide  Hand 

Elevator 
Hand    Power  Passenger 

Elevator 
Carriage  or  Warehouse 

Elevator 
Belt  Power  Elevators 
Basement  Lifts 
Power  Attachments  for 

Hand  Elevators 


ENERGY 
ELEVATOR 
COMPANY 

4M  Cherry  Sired 

PhfladdpUa,  Pa. 

U.  S.  A. 
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Y 


a  •'UNION''  hand  power  ele- 
vator which  can  be  easily 
erected  by  your  own  me- 
chanic (as  we  furnish  Blue 
Print    and    instructions    with    every   outfit) 

=  AND  = 


You  will  have   everything   goodt   dependable^ 

noiseless   and    easy    in   operation    that    can 

possibly  be  put  in  a  lift. 

IN      "UNION"       [ELEVATORS]      THERE      IS      STRENGTH 

ONION  ELEVATOR  &  MACHINE  CO. 

144-6  Ontario  Street,       ChiceLgo,  Illinois,  V.  S.  A. 


We  arc  making  more  ANDIRONS  than  ever- 

Why  ?    Because  we  know  how* 


Write  for  Catalogue  "  M." 
THE   ROSTAND    MANUFACTURING   CO.,      Milfocd,   Conn. 


ComoLT   BUYERS'   REFERENCE   TO    ADVERTISEMENTS   oH   Last   Paoii. 
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We  shall  be  glad  to  send  you  Cat- 
alog describing 


The  Utile  Beauty 
Dumb-Wiiter 

The  Rapid  Transit 

Dumb.Waitcr 
The  Energy  Dumb- 

Waiter 
Iht  Little  Giant  Dumb. 

Waiter 
The  Side  Post  Hand 

Elevator 
The  Back  Guide  Hand 

Elevator 
Hand    Power  Passenger 

Elevator 
Carriage  or  Warehouse 

Elevator 
Belt  Power  Elevators 
Basement  Lifts 
Power  Attachments  for 

Hand  Elevators 


ENERGY 
ELEVATOR 
COMPANY 

416  Cherry  Stared 

PhfladdpUa,  Pa. 

U.  S.  A. 


In  Akswbeing  Advektisbments  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS' MAGAZINE, 
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BUY  POULTRY  NETTING,  WINDOW  SCREEN   CLOTH.  ELECTRICALLY-WELDED 
WIRE  FABRICS,  WIRE  MATS,  OR 

ANYTHING   MADE   FROM   WIRE. 

From   the  manufacturer   who   guarantees  the  quality  and  can  ship  the  goods  when  required. 
We  manufacture  every  description  of  WIRE  CLOTH,   NETTING,    FENCING    and    PER- 
FORATED METAL,  including  the  following  specialties: 
"CLINTON "  BRAND  "SILVER  FINISH  "  BRAND 

Painted.  Figured  and  LandsoiLpe  ClotK       "  Wli\dow  8oreei\  Cloth 

Fire-Proof  Wire  L^tfx  Po\iltry  Netting 

CleotrlcAlly. Welded  Wire  Fabrics  Galvanized  ClotK 

Our  "POMPEII AN"   BRONZE  Window  Screen  Cloth   rc<|uires  no  paint  or  varnish,  will  not  rust  and  is 
unexcelled  in  durability  and  finish.    Ask  your  hardware  dealer  fur  these  goods. 


Clinton.  Mass. 


NanxifaLOtured  only  by 

CLINTON    WIR.E    CLOTH 

Boston  New  York 


COMPANY 

CKloago  8^n  Franoleoo 


USA. 

Buffalo  Wire  Works  Co., 

BUFFALO,  N.Y. 

''Cyclone"  Ornamental  Fence 
and  dates 

are  a  good  line  for  the  Dealer,  whether 
they  handle  our  farm  fence   or  not. 
Built  up  to  6^  feet  high.     We  carry 
a  stock  in  New  York  City  for  nearby 
deliveries. 

Cyclone  Woven  Wire  Fence  Co. 

CLEVELAND.  OHIO 
H01.LY.  MICH.               WAVKEGAN,  ILL. 

Consult   BUYERS'    REFERENCE   TO   ADVERTISEMENTS   on    Last   Paom. 
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WRIGHT  WIRE  COMPANY  *»  anc«<d 

WOlCESTHt,  MASS.  utktn  tt 

WIRE  CLOTHES   LINES 


WIRE  LOCKERS 

of  every  description. 
WIRE  of  all  kinds,  POULTRY  NETTING,  WIRE 
CLOTH,  STAPLES,  RIDDLES,  COAL  SCREENS, 
WIRE  GUARDS,  BANK  and  OFFICE  RAILINGS, 
ELEVATOR  CABS  and  ENCLOSURE  and  other 
Wire  Goods. 


The  Old  Reliable— Always  Satisfactory 

Poultry  Netting 
Farm  and  Lawn  Fencing 
Window   Screen  Wire    Glotli 
Goal  Screens 
All  kinds  of  Wire  Cloth— From  all  kinds  of  wire 

THE    NEW    JERSEY    WIRE    CLOTH    COMPANY 

TREIMXON,     IM.    U. 


WHY  NOT  BUY  DIRECT 

OF  THE  MANUFACTURERS 
Qalvanized  Hex  ISettlniirs 

Win«  doth,  aU  kinds 

Fly  Screen  Cloth,  Painted,  Gslvanixcd 
or  Bronze. 

Coal,  Ore  or  Sand. 

Riddles 

Hardware,*  Foundry  and  Coal. 

Quality  rioht,  Prlcas  right.    WrItt  for  thtm 

THE  LUDLOW  SAYLOR  WIRE  GO. 

ST.  LOUIS,  MO.,  U.  S.  A.  i 


Iw  ANSwaaiNG  ADvaaTiSEMENxs  it  is  DESiaxaLB  that  You  Mention  HARDWARE  DEALERS' MAGAZINE. 
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WHEN  HENRY  DISSTON  WAS  ASKED  THE  QUESTION: 

"WHAT  DO  YOU  PUT  IN  YOUR  SAWS?" 
HE  REPLIED: 

"GOOD  STEEL  AND  HONEST  WORK." 

UPON  THIS  FOUNDATION  IS  BUILT  DISSTON  QUAUTY. 


"IF  YOU  WANT  A  SAW  IT  IS  BEST  TO  GET  ONE  WITH  A  NAME  ON 
IT  THAT  HAS  A  REPUTATION.  A  MAN  WHO  HAS  MADE  A  REPUTA- 
TION FOR  HIS  GOODS  KNOWS  ITS  VALUE  AS  WELL  AS  ITS  COST  AND 
WILL  MAINTAIN  IT." 

HENRY   DISSTON   &  SONS,  Inc^ 

IM«  PHILADELPmA.  PA. 


Don't  try  to  make  a  poor  Hack  Saw  do 
the  work  of  a  good  Blade. 

You  can't  get  blood  out  of  a  stone. 

There's  no  way  you  or  your  customers  can 
make  a  cheap  Hack  Saw  do  the  same  amount 
of  work,  or  the  same  class  of  work  as  a 
UNIVERSAL  or  UTILITY  Hack  Saw. 

UNIVERSAL  and  UTILITY  Hack  Saws 
are  made  for  hard  service — and  never  fail. 

Shall  w«  sand  aur  booklat  and  pricas  7 

West    Haven    Manufactiiring    Ok, 

New    Harveii»    Conn. 


CoKSTJLT    BUYERS*    REFERENCE    TO    ADVERTISEMENTS    •h    Law   Facm. 
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Every 


ATKINS 


SUver 
Steel 


SAW 


you  sell  —  sells  others. 


The  name  of  Atkins  is  a 
"Buy"  word  in  the  stores 
of  the  largest  dealers  ev- 
erywhere. 

Send  for  our  1906  Cata- 
logue—mention Hardware 
Dealers'  Magazine  and  we 
will  mail  you  a  handsome 
souvenir. 


E.C  Atkins  &CoMt"c. 


Nose  Office  and  Factory: 

INDIANAPOLIS,  U.  S.  A. 


NLW  YORK  aTY,    CHICAGO,    SAN  fRANQSCO, 
BRANCHES:     '  MINNEAPOLIf»    NEW  ORLEANS, 

(  Portland,  Seattle,  Atlanta,  Memphis,  Toronto. 


Ih  Answbxino  Advertisements  it  is  Dbsieable  that  You  Mention  HARDWARE  DEALERS'  MAGAZINE. 
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Cmmm  BVYME' 


PULLMAN  BalfaiSe, 

Are  you  selling  tbetn  ? 


In    \Js^ 

Everywhere 


Send   for  new  catalog. 
PULLMAN   MPG.   eO. 

Rochester,  N.  Y.,  U.  S.  A. 


McWhlimie  Whed   Barrow   Works 

POUGHKEEP8IE»  N.  Y^  U.  S.  A. 

Manotecturer  of  all  kinds  of 
Wooden,  Steel  Tray  and  Steel 
Tubular 

Wheel  Rarrows 

for  railroad,  coal,  stone, 
mortar  and  garden  use. 


The  name  stands  for  perfection  in  Horse  Nails 

LIVINGSTON  NAIL  CO.» 
IO-4  Reade  Street,  ISe^v  Yoric 


•  • 


The 

YieXOR" 


Write  to-day  for  samples 

MASSACHUSETTS  SAW  WORKS 

chicopeie:,  mass. 


TO   ABVBRTISEMBNTS   on 
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A  RGYAL   GEM 

will  make  your  store  as 
bright  at  night  as  dur- 
ing the  day. 

LIGHT  ee. 

ICAGO.  V.  S.  A. 

ns  and  Lampe.    Our  Lamps  have 
18  Trust,     Be  as  independent 
Send  for  Catalogue, 

7e  can   satisfy  yon. 


ASK  YOUR  JOBBER  FOR 


Hansoa's  Universal  Balance 
and  U.  S.  Family  Scales 


No.  1,  24  lbs.  by  ounces. 

No.  6,  24  lbs.  by  ounces.  Made 
with  Porcelain  Enameled  Pan. 

No.  B8,  24  lbs.  by  ounces,  with 
polished  Brass  Scoop,  12x7  in. 

The  Scales  That  WIU 
Hold  the  Trade 


Capacity,    24  lbs. 

No.  24.  Steel  Top 
No.  20  Scoop. 
No.  22  Scoop  with 
flat  form. 


HANSON  BROS.  """^r-i.-L 


The  20fli  Century  Mail  Box 

MADE    OF    No.    20    GALVANIZED    STEEL 

Box  has  spring  lock ;  heavy  glass  panel  with  name  plate. 
Two  springs  outside  to  hold  papers. 

RAIN  PROOF  SPRING  HINGED  SLOT  COVER 

Painted  with  aluminum  bronxe  like  U.  S.  mail  boxes. 
Inside  dimensions  lOxS^xTfi  inches.  Used  for  free 
delivery  in  CITIES  ONLY. 

HEISE  &  BRAUER.  66  Union  Park  a.  Chicago,  HL 


''Grand  Rapids'*  Ball  Bearing 
ALL   STEEL   SASH    PULLEYS 

are  the  only  Steel  Sash  Pulleys  made  with  solid 
steel  balls  running  on  a  turned  steel  axle. 
Everjr  Dealer  Should  Write  for  FTcc  Samples  and  Prices 

We  are  the  largest  makers  of  Sash  Pulleys  in 
the  world.  The  "GRAND  RAPIDS"  are  the 
greatest  sellers,     dt  the  Genuine, 

GRAND  RAPIDS  HARDWARE  CO. 

13  PEARL  STREET,  GRAND  RAPIDS,  MICH. 
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GUARANTEED  for  100  YEARS 


OL.ID     YOUREX     S  I  L.  V  E  R 

Manofactared  for  as  by  the 

latemallonal  Silver  Company 


NOT   HANDIXD  BY  JOBBERS 
ORDER   DIRECT 


NOT  HANDLED  BY  CATALOGUE  HOUSES 

KNIVES-FORKS-SPOONS 

SOLID   YOUREX  SILVER 

May  indeed  be  termed  a  new  discovery 
in  precious  metals  and  it  is  controlled 
alone  by  us.  The  only  satisfactory  sub- 
stitute for  Sterling  Silver  ever  introduced. 
It  will  not  tarnish  as  soon  as  Sterling 
Silver.  Its  surface  can  always  be  kept 
bright  and  fresh.  It  is  solid  and  KOT 
PLATED.  Age  has  no  effect  upon  its 
appearance.  Clean  with  Sapolio,  Whit- 
ing or  any  other  polish  the  same  as  you 
would  a  Steel  Knife;  there  is  no  plating 
to  wear  off.  Consequently  is  of  the  same 
color  clear  through.  Knives  can  be 
sharpened  like  a  Steel  Knife  and  will 
not  rust. 

Send  for  our  New  Caialogne. 

ASSOCUTED  SILVER  COMPANY 

174  East  lake  Street,  CDCAG* 


ut 

5IHh 

Dime 

Dime 

Lock* 

Unlocks 

Yoa  Can't  Work  or  Pick  the  Basket  Bank 


Ko  key  to  lose  or  comblDation  to  f orset. 
ftetttiut  the  money  until  K.0O  Is  sared. 
MADE.  Finely  finished.  BIO  8KL^    .^      __ 
your  Jobbers.    If  (hey  haven't  them  write  us. 


Absolutely  Si^e.  _  No  way  of 

j#.oo  IS  sarea.    BEST  REOIL 1  : 

Finely  finished.  BIO  SKLLE^   BIO  PROFITS.  Order  from 
" ^rlt* 


BEST  REOISTERINO  BANK 


y  oi 

CSE 


I      your  joDoers.    ic  (ney  naven'c  tnem  write  us. 
SCmiLIZ  ft  STAPLES,  34WalMSii  Ave.,CUea|0,II.S.A. 


Auxiliary  Ironing  Board  Go.'t 

VERIBEST 


Price.  $14  per  troes 
a  in  Box 


Size— Length,  90  lnch«^ 

Width,    &  and  2^  Inches.  SDoienl 

MANUFACTURKD  BT 

AUXILIARY  IRONING  BOARD  CO. 

Rochester,  N.  Y.,  U.  S.  A. 


.THE  VJMDEGRIFT 

H  WOOD  HANDLB     > 

'  SCREW  WRENCH 

,  will  not  crack  or   break.   Lower  Taw  and  Handle 
(teel  studs   inserted  clear   to   base.    Will   outlast  any 

THE    VAIVDEaRIPT*    MF^O.    CO.,   Shelbyvllle,   Irid.     New  York  Office,  108-10  Doane  St 

g>   GIFFORD-WOOD    CO. 

X  |AF  TOOLS 
f    ^luE   ELEVATORS 

V       VOATALOO«  HUPSOII.    W.    Y. 

Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Pac«s. 
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FHE  WIZARD"  INVERTED  GAS  LAMP 


CiTnide  Mwk  ) 


Cut  H  actual  size.    129  Candle  Power.    2  foot  Gas 
per  hour.    Mantle  will  outlast  3  Upright  Mantles. 


(Patents  Pending) 

A  New  Creation  in  Gas 
Lighting.  Electric  effect 
at    one-tenth   the    cost. 

This  Lamp  is  adaptable  to  both 

natural  and  artificial  gas,  either 

h  or  low  pressure.     It  represents 

acme  of  perfection  in  gas  lighting. 

A  BRILUAPa*  LIGHT  with  a 
SAVING   OF  GAS  at  a 
LOW    COST. 

or  the  HOME,  OFFICE,  STORE 
I  FACTORY. 

Sells  at  sight. 

Write  for  information. 


Manhattan  Screw  &  Stamptaig  Works,  tto^t^^  New  York 
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Every    Fann    Needs    a 
Chain  Block 

This  shows  a  Yale  &  Towne  DUPLEX 
block  in  use  lifting  a  horse.  Some  of  the 
other  farm  uses  are  pulling  stumps,  load- 
ing heavy  things,  handling  wagon  beds,  hay 
ladders,  butchered  animals,  etc.  Three 
types — %  to  20  tons.  Buy  from  your  jobber. 

Write    for    the    ten    leaHets    which 
picture  many   cliain   block  uses. 

Yale  Gf  Towne  Mfg.  Co. 

9  Murray  Street,  New  York 


WHEN  YOU  SEE  "26  GAUGE' 


stenciled  on  a  bundle  of 


wmi2f^^ 


PITTSBURGH 

APOLLO    BEST    BLOOM 

Galvanized   Sheets 

you  know  from  experience  that  26  gauge  it  is.  The  same  applies  to  all  other  gauges, 
and  this  one  point  alone  is  sufficient  reason  for  you  to  demand  them,  for  such 
uniformity  assures  quick,  easy  and  satisfactory'  work,  and  removes  all  risk  of  damage 
to  your  machines. 

When  you  add  to  this  the  toughness,  pliability  and  easy  working  naulitics  of  the  materials  used; 
the  superior  coating;  and  the  ability  of  Apollo  Sheets  to  withstand  the  elements  indefinitely — 
no    metal    worker    or    property    owner   can    afford  to  overlook  thcni. 

We'll  gladly  send  you  our  Weight  Card  if  you  desire  further  information  on  the  subject — 
and  would  suggest  that  you  say  "Apollo"  and  stick  to  it  when  in  the  market  for  Galvanized 
Sheets.    You'll  never  regret  taking  such  a  course  and  you  may  if  you  don't. 

AMERICAN 

SHEET    &    TIN    PLATE 

COMPANY, 


FRICK    BUILDING, 


PITTSBURGH,  PA. 
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Reliable  Postal  Scales. 

THE  STANDARD  EVERY^VHERF. 

'THEY  TELL  EVERYTHING  AT  A  GLANCE." 

Made  in   Several   Sizes. 

For  Office,  Store  or  Home. 

National      4    lbs.  -       -       -       $3.00 

Union            2Vi  •*  -       -       -     2.50 

Columbian  2      '*  -        -       -          2.00 

Star               1      •*  -       -       -     1.50 

Crescent      1      ••  -       -       -         1.00 

The   index  starts  at  the  top,  very  easy  to  read. 

Liberal    Profit   to    Hardware    Dealers. 

Buy   of  your  jobber  or  send  order   direct. 

Write  for  Catalog   G. 

Pelonze  Scale  &  Mfg.  Co.,  Chicago. 

Mftn.  of  Pelsiue  Celebnto4  PunUy  ScaJat. 


THE  STANDARD  TOOL  CO.'S 

Blacksmiths'  Twist  Drills 


They  will  satisfy  your  customers 

Note  the  slabbed  or  flattened  portion  of 
the  shank.  This  enables  the  set  screw  of 
the  drill  press  to  grip  the  drill  firmly,  pre- 
venting slipping  and  injury. 

^Ntand 

These  drills  will  ^^evere 

^orvlce   ■ 


Office  and  Factory ;        j^'^^i       Eastern  Salesroom : 
CLEVELAND,  OHIO   (jf)  94  Rcadc  Street,  N.Y. 


EstabUshed  1884 


ROOFING  SLATE  ^  ^  j»"nson  §  co. 

SLATE  BLACKBOARDS 


38  PARK  ROW.  NEW  YORK 

QUARRIES:  Pennaylvania  and  Vermont 

Prices  quoted  delivered  anywhere.    Booklet 
ind   complete    Price    List  on  Application. 

Wire   Inquiries  Given  Quiclc   Attention 

In  AifswBSiifQ  Abvbktisbmbnts  it  is  Bbsibablb  that  You  Mbrtion  HARDWARE  DEALERS'  MAGAZINE. 
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Do  YOU   Handle 
These  Tools? 


If  not,  may  we  ask  WHY?  You  ought  to,  because 
there's  money  in  it  for  you.  Blacksmiths,  farmers,  etc. 
need  these  machines  Will  YOU  supply  them  or  allow 
your  competitor  to  do  so  ? 

If  you're  looking  for  a   better   line,   it 
can  t  be  found.     Might  as  well  look  fc 
North  Pole. 

Our  "Elite"  Blower  is   the  most 
nomical  made. 

Our  Portable  Forges  excel  in  str€ 
and  durability,  and  have  a  powerful  lasting  blast ;  be 
they  present  a  range  in  sizes  and  prices  that  means  an 
increasing  demand. 

Many  other  tools  you  should  know  about  too — our  I 
Feed  Cutters,  Butchers'  Tools,  etc.  Our  catalog  and 
counts  are  interesting — send  for  them.     They're  free. 

THe    Silver   Mf]g.    Company 


Fig.  002.  with  Hood. 


319    Broadway 


SALEM.  OHIO.  U.  S.  A. 


IF    YOU    USE  ANY 

Lamps,  Torches,  Oilers,  Cans,  etc.,  where  duty  is 
especially  severe,  and  exposure  to  wet,  abuse  and 
neglect  unavoidable,  it  will  pay  you  to  do  this: 

To  write  for  oiir  little  illustrated  catalogue  of  such 
goods,  which  we  build  of  Sheet  Steel,  with  hard 
brazed  scams,  a  "make-up"  well  nigh  indestructible. 

The  McCUntock   &  Irvine  Ok 

Plttsbarg*  Pa* 


Consult   BUYERS'    REFERENCE    TO   ADVERTISEMENTS   •h    Last   Paoss. 
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WHY  IT  IS  THE  BEST 
Family  Scale  on    the   Market 

Because — ^Thc  Dial  sets  at  an  angle  that  it  can  be  read  at  a  glance  with- 
out stooping. 

The  Platform  is  supported  by  Double  Steel  Uprights  which  permits  no 
variation,  no  matter  where  on  the  platform  the  article  to  be  weighed  is 
placed* 

All  of  the  inside  parts  as  well  as  the  frame  are  constructed  of  the  Best 
Cold  Rolled  Steel,  absolutely  no  casting  to  break. 

It  is  handsomely  finished  in  Black  Enamel  and  Aluminum  Bronze. 

It  as  superior  in  many  other  points,  yet  it  will  cost  you  no  more  than  the 
old  style. 

Order  from  your  Jobber.   Write  us  for  catalogue  illustrating  complete  line. 

TRIISBR    SCA^UB    <&    MF^O.    CO. 
ia8S-ST-S9    W.    aist    street.  CHICAGO,    ILX.. 


I  YOU  CANn*  LOSE  US 


I         I 


YOU   Need   Such 

a    FURNACE   as   THIS! 


( 


Because  the 

ARCHAMBAULT  KEROSENE 

FURNACE 

will  save  time  and  money  for  you. 
Here's  how— It  barns  kerosene,  that's 
cheaper  than  gasolene— then  there  la 
the  burner,  which  gives  heating  cap- 
acity ,  greater  than  any  other  furnace. 
Just  think  the  Archambault  will  melt 
a  pot  of  solder  in  a  gale  of  wind  In 
less  than  5  minutes,  its  construction 
Is  simple— nothing  to  get  out  of  order 
—It  is  RELZABLB—DuRABLB— Economical. 

MANCFACTURXD  BT 

THE  BARNES  TOOL  CO^  New  Havea,  C«bb* 


I 


aA^CKS 


for  all  purposes.    Largest 

maDufacturers  in  tha 

United  States. 

A  profitabit  lint  for  dtaltrt 

Write  for  Catalog. 

OLIVER  MFG.  CO. 

315  So.  Desplalnes  St.Chicago 


ICLE   WASHER 


Patented 
Aug.  16, 
1906. 


1S8B  Mala  St.  E^ 


iose  coupling,  so 
it,^   immediately 

:>s8ible  to  injure 
in  contact  with 

7klet  FREE  for 

»   CO. 

'.  N.  Y. 


Attached  to  hose. 


National  Broadcast  Seeder 

BALL.    BEIARIIVG 

Packed  one  In  a  box.     No  Dust -No  Rust 

We  cannot  enumerate  all  the  good  points-^space  costs  too 
much — but  talk  about  being  appreciative  of  inquiries  1    Write  for 
catalog  and  see.    Jobbers  have  our  prices,  too. 
THB  RRAIRIB    IVtRQ.   CO.,  Indianapolis,    Ind. 
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GRNAMENTAL  PIPE  STRAPS  ^0 

The  most  perfectly  cut  and  brightest  tinned  ttS^^Bk 

straps  ever  sold  ^^^  JF^ 

Malleable  and  Wrought  Hooks     Jf^ 


Quality  the  best  that  can  be  made.   Fnll  line  of  Valves 
and  plungers.   Ask  for  samples,  catalog  and  prices 


BBRGBR  BROS.  &e„  Manufacturers 

231  and  237  Afch  S<i«a(,  miLAOELPnA.  PA. 


C  L  A.  R  K*S 

Ash  Can  Trucks 

All  you  have  to  do  is  to 
show  it  and  it  sells  itself. 

A  handy  and  useful  article 
around  furnace  and  cellar. 

Frame  of  Truck  in  made  of  one 
piece  uf  ro'ind  sieel.  bent  s  >  as 
to  form  two  hoolcs  to  hook  into 
bottom  of  can,  while  an  adjust- 
able honk  on  handle  (rrips  top  of 
can  and  keeps  it  from  slipping. 

Send  for  144-page  catalogue  of 
Trucks  and  Casters. 

GEO.  P.  CLARK  CO. 

WINDSOR  LOCKS.  CONN. 


Genoine  Marty  Traps 


miTATiOMS  are  WORTHLESS 

Sales  have 
reached  neariy 

AMnXION&ndaHAlF 


BURDITT  &  WILLIAMS  CO.,  Boston,  Mass. 

SOLE    IMPORTERS 


Sold  by  First  Class  Hardwtr*  Jobbers  Bverywhor* 


THE  IMPROVED  ONE  PIECE  NITER 


Patented 


No  more  broken  corners,  no  more  stopping 
to  make  over  or  brace  the  commercial  miter, 
a  great  saving  in  labor.  Nothing  but  the  very 
best  galvanized  iron  is  used.  Made  standard 
sizefi  in  either  single  or  double  bead,  lap  or  slip 
joint,  inside  or  outside  turn,  are  more  roomy 
at  the  bend.  Cheaper  and  better  than  any 
miter  made. 

Any  other  miter  of  similiar  con- 
struction is  an  infringement. 

iVlanuffacturecl  by 


J.  U.  Whitacre   Mfgr*  Co.,      Roclcford,  ilU 


Cmwmna  mJYWmtT  WMWmUBK€E,  TO  ADVBRTI8EMENT8  •»  Lsm  Tm 
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Time  and  Money  M&ker 

OUR  FOLDING  AND  ADJUSTABLE 
HANDLE  DRAW  KNIFE 

A  time-saver  and  money-maker  for  both 
dealer  and  user.  Requires  less  time  to  sell, 
as  its  admirable  points  speak  for  themselves. 

Saves  the  user's  time,  because  it  uri.l  adjust 
to  any  position,  making  itself  adaptable  to  the 
most  awkward  places.  Handles  absolutely 
rigid  when  set.  Made  in  6  in.,  7  in.,  8  in.,  9  in. 
and  10  in.  lengths. 

STRONG  INDUCUENTS  TO  THI  TRADE 

Best  Cast  Steel 
Handy  and  Compact 

Write  far  Prices  and  Discounts. 

A.  J.  WIUONSON  S  CO. 

180-188  Wastdngton  Street,  Boston,  Mass. 


Profitable  Products 

For  Dealers  to  Handle 


««a-M"  Pipe  CoverUias 

Dealers  can  add  ffreatly  to  their  |>rofit8  by 
handling  **J-M'*  Aaliestoa  Pipe  Coverings  for 
all  conditions.  Engrineers  appreciate  their  value 
because  they  save  the  most  fuel. 

••am"  Flre-Proof  Cements 

They  wear  longer  than  fire  brick,  cost  less, 
readily  conform  to  irregular  surfaces  and  pre- 
vent clinkers  from  adhering. 

••a^lf  "  Honsebold  Articles 

Asbestos  Table  Mats,  Stove  Mats,  Asbestos 
Lined  Steel  Pipe  Plates,  Asbestos  Flat  Iron 
Holders,  Asbestos  Flat  Iron  Rests;  a  few  of 
our  quick  selling  Household  Necessities.  Their 
convenience  and  small  cost  appeal  to  every 
housew^ife. 

Wrltm  ^marmst  Branch  for  Dmaimrg* 
Proposition 

H.  W.  JOHNS-MANVaiE  CO. 


N«wYark 
MUwankM 
Chlcafo 


Phlladalpki* 
SLLoaiB 


ir«w  Orlaans 
KaoMiCttv 
Mimimpoui 
DidlM 


Lm  Angtlw 


LOOK  iSHARF*! 

IF  you  have  any  JOB  LOTS  of  tools  or  hardware  in  second  quality,  or  dis- 
carded patterns  that  you  wish  to  turn  into  SPOT  CASH,  write  us  and 
we  are  ready  to  buy  same  in  any   quantity  ;    in  fact,  no  quantity  too  large. 

We  also  have  JOB  LOTS  of  Machinists*,  Carpenters*,  and  other 
Mechanics*  tools   on    hand,  at   all   times.     Send  for  our  prices. 


=THE   GREAT  JOB  LOT  HOUSE: 


f^£>OK:  ^  1MLA.G1SL  OO*,  10-12  Hmray  St.,  New  York 
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THE  SPIDER. 


that  will  not  scorch  or  burn 
even  the  most  delicate  dainty, 
sauce  or  gravy.  Will  not 
absorb  grease  or  flavor.  Does 
not  get  smeary,  dirty,  unsan- 
itary. Always  clean,  sweet, 
iiygienic.     Never  warps. 

"  NEVER-BREAIi '• 


Namm  atwa^f*  Mtampmd  on  ihm  hamdlm. 

You  shouid  haoo  our 
eomploto   eatatoguo, 

GAe  Avery  Stamping  Co. 

CleveloLnd,  Ohio 
ExcluMioe  ManufacturetM 


Save  ^  YoDT  Fnci 


BY  USING  THE 


ROCHESTER  RADIATOR 


Satisfaction  fuaran- 
teed  or  moDey  refunded. 

Over  100^000  of  them 
In  use. 

Fits  any  store  or  f  nr- 


Price,  from  $2.00  to 
$12.00. 

We  make  the  original 
and  genuine  "Rochester 
Radiator." 

We  do  not  sell  to  Cat- 
alogue houses. 

We  refer  all  inquirers 
to  you  from  your  town, 
when  you  carry  a  stock 
of  our  Radiators. 

We  guarantee  our  Ra- 
diators not  to  Interfere 
with  or  choke  the  draft ; 
they  are  easily  cleaned. 

One  square  inch  of 
radiating  surface  di- 
rectly oyer  the  hot  cur- 
rent is  better  than  six 
in  a  drum,  or  side  heat- 
er with  perpendicular 
tubes. 

Write  for  descriptiye 
Catalogue  and  prices. 


ROCHESTER  RADIATOR  CO.. 

145  Funace  St.,  Roehester,  N.  T. 


Augcts  and  A«ger  B2ts 


Highest  quality.     Complete  Assortment 
Let  us  talk  prices  with  you. 

GREENLEE  BROS.  &  COMPANY, 


Rockford,  III. 


XA.CK  ha.iviivie:rs 

Of  the  most  approved  styles  and  finely  finished.    If    you   give   us    the   first    order   the   goods   will 


innkc   you  one  of  our  regular  customers. 


WOOD    HANDi^ES. 


Wc  make  all  kinds  of  wood  hammer  and  hatchet  handles  and  special  woodturning  to  order. 
You  should  add  our    HANDY   SELF-CLEANING    HOE    to  your 
Hardware  line,  they  are  the  finest  ]ret  and  a  good  seller.    We  also  make  a 


it  is  free 


hey  ,  _  .  , 

complete  line  of  Hardware  Specialties.    Send  for  our  catalogui 

request  ^^f^   ^yg^   ^q    ^^  ^   ^^^^   jj^  ^^     ^ 
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Don't  TaKe  a  CKance. 


WHEN     YOU     POSITIVELY     KNOW 

— that  a  certain  established  line  of  Farm  and 
Garden  Hand-Tools  has  been  continuously 
good  for  years; 

— that  you  can  bank  on  those  tools  being  always 
Just  as  good,  in  truth,  a  little  better; 

— that  you  can  get  every  kind  of  Hand-Tool  your 
trade  calls  for; 

— that  you  are  sure  to  get  Just  what  you  order, 
and  all  that  you  order,  with  promptness; 

— that  the  prices  are  always  right; 

— that  you  are  going  to  be  vrell  looked  after  by 
the  manufacturers; 

— that  you  can  always  handle  this  same  line 
every  year,  if  you  want  it; 

you   have  every   reason  in   the  world  to   hitch 
good  and  tight  to  that  hrand, 

Tou  are  taking  no  chances  when  you  handle 
one  of  these  standard  brands: 


"Ashtabula" 

"Ely" 

"Jackson" 

"Batcheller" 

"Ft.  Madison" 

"Otsego" 

"Bolles" 

"Geneva" 

"Philadelphia" 

"Memphis'* 

"Harriman" 

"Utica." 

Sold  by   Leading 

Hardware  Jobbers  Evorywhoro 

Write 

for 

large   illustrated 

catalog 

American  Fork  and  Hoe  Co. 

CLEVELAND.    OHIO 
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OF 


We  Have  Often  Told  You  that  the  Best  Tools 
on  the  Market  are 


H8 


Mayhew's  Tools 

WHY  ? 


Because  they  are  made  by  experienced  work- 
men, from  the  best  material  obtainable,  most 
carefully  finished  and  fully  guaranteed.  Cata- 
logue sent  on  application. 


H.  H.  IWf  ay^lie^iv  Co. 


JB 


ADJUSTABLE-STROKE 
AUTOMATIC 

Center    PuncK 


No.  18-A 

No  hammer  needed— a  downward  press 
ure  of  the  hand    on  the  cap   re 
leases  the  strildng  block  and 
makes  the  impression. 


By  simply  turning  the 

cap  the  force  of  the  stroke 

is  regrulated,  and  light  or  lieavy 

indentations  made  as  desired. 

A  handsome  tool,  simply  and  stroni^y  made. 

Send  for  Catalogue  No.  17  X  of 
Fine  Mechanical  Tools 


"Bhe   L.    S.    STARRETT   COo  Athoh  Mass..  V.  S.  A. 
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T 

o 


No.  11 
Try 

Miter  and 
Gauge 
Square 

AdiuBtment 
45i  to  8>t  in. 


genuine 
without 
sliding 
blade. 


P.  U.  FOX 

Patentee  and 
Sole  Manufacturer  of 

Fox*s  Tools 


432  William  Street  Bridgeport,  Conn. 

Retailers,  ask  your  Jobber  about  this  line 


Ames  Sword  (Company 

eHieepBE,  mass. 

T 


MANUFACTURERS  OF 


SEND  FOR 
CATALOGUE 


PATENT  PERFECTION   PADLOCKS 

ALL  SIZES 
Half  Inch  to  Two  and  a  Half  Inches 


I)r  Al'SvniUKO  AQVtiTtsniENTS  IT  IS  Desisable  tbat  Yov  MENTieM  HARDWARE  DF;ALER3'  M^GA^INE. 
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MODEL  B. 


We  carry  the  most  complete  assortment  and  largest  stock 
of  drop  forged  wrenches  in  New  York  City. 

That  means  we  can  fill  your  order  immediately  from  stock. 


When  yoii  want  anything  in  Machinery,  Metals,  Hardware 
Tools  and  Supplies,  write  us.  If  we  haven't  it  in  stock  we  will 
get  it  for  you  at  a  right  price. 

PATTERSON,  GOTTFRIED  &  HUNTER  (Ltd.) 

Machinery*  Metals»  Hardivare»  Tools  and  SappUea 

146-150  Centre  St.  (Cor.  Walker)       -       -        NEW  YORK 


ffken  yon 

sell  Leiels 
-sell  tie 
Right  Kind. 


COOK'S  PATENT  LEVEL. 


A  Tool  you  can  sell  quickly,  profitably  and  satisfactorily  to  Carpenters,  Masons,  Bricklayers,  and  all  who 

use  Levels  or  Plambe,  is  the 


iDAVIS  &    COOK    LEVEL 


The  different  Level— with  the  bulb  seen  in  all  positions.  Under  or  over— or  10  feet  away.  Tou  know  the 
trouble  with  the  old  style  bulb-ln-thetop  Level— useless  unless  yon  stand  over  them.  For  sale  by  all leadinc 
Jobbers.    Catalogue  on  application.    Maae  only  by 


DAVIS  A  COOK, 


Watertown,  N.  Y.,  U.  8.  A. 


THE  CALL 

is  for  PORTER'S 
"EASY"  and  "NEW  EASY" 


BOLT 
CLIPPERS 

(The  Trade  Protected) 

H.  K.  PORTER,       Everett,  Mass. 


Automatic  Wire  Strmigll^ 

eners  and  Cutters 
Riveting  Machines 
Cotter  Pin  Machines 
Buckle  Tongue  Machines 
S  Hook  Machines 
Cold    Roll    Swaging    Ma- 
chines 
Staple  Machines 
Butt  Milling  Machines 
Butt  Drilling  Machines 
Sprue  Cutters 
Special    Automatic    Wire 
Torming  Machinery 


.  rii8  F.  B.  Siastir  Ci. 

New  Haven.    .     .     Coim. 
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When  it  Gomes   Right  Down  to 
Good,  Strong,  Well  Made 
Wrenches  There's  Nothing  Like 

Trade 

Goes*  "Knife-Handle'*   and 

Mark 

Goes*     A        "Steel 
Handle.*' 


w 


You  machinists,  steam  engineers,  and  all  who 
operate  machinery  know  the  value  of  STABIL- 
ITY in  a  wrench  and  most  of  you  know  where 
to  find  it — in  the  Coes  Wrench.  Cocs  makes 
two  wrenches — the  Genuine  "Knife  Handle" 
Wrench  and  the  New  '91  "Steel  Handle" 
Wrench.  Each  wrench  is  made  for  special  ser- 
vice, and  each  fills  that  service  admirably. 
Goes'  "Knife-Handle"  Wrench  is  THE  Wrench 
for  all  ordinary  use,  and  its  adoption  by  the 
best  shops  proves  its  superiority.  It  is  a  wrench 
of  few  parts,  simple  and  compact — the  handle 
is  the  hardest  of  hard  wood,  mechanically  se- 
cured at  each  end  and  reinforced  at  the  center 
by  a  strong  steel  rivet — no  splitting,  no  com- 
ing apart.  This  Wrench  has  a  hardened  Steel 
Bar  and  Jaw,  Steel  Castings  in  the  Handle, 
Steel  Hardened  Screw.  Rivet  and  Key,  and  is 
so  thoroughly  and  strongly  constructed  that 
when  the  day's  work  is  over  it  is  always  ready 
for  more  work.  It  is  THE  wrench  for  machin- 
ists— every  time  and  all  the  time.  Engineers, 
Miners,  Brewers,  all  of  you  who  cannot  use 
wrenches  that  are  affected  by  heat,  moisture,  or 
acids,  here's  Coes'  All  Steel  Nut  Tackier,  and 
'twill  serve  you  well.  This  New  Wrench  of 
Coes  is  a  corker — it's  got  to  be  to  stand  hard 
knocks.  This  Wrench  is  made  to  turn  NUTS 
off,  not  the  corners;  an  Extended  Screw  Sup- 
port makes  it  almost  impossible  to  do  that. 
Most  Steel  Wrenches  h^ve  a  place  for  dirt  to 
lodge — no  place  on  the  "Coes,"  a  Ball  Bearing 
Screw  keeps  it  out.  The  Handle,  an  AllSteel 
Case,  is  fitted  over  the  Shank  and  secured  by 
two  Steel  Rivets  and  by  upsetting  the  tip  of 
the  bar  in  the  taper  hole  at  the  end  of  the 
handle.  It's  a  strong  wrench  from  every  view- 
point— you'll  never  wear  it  out.  These  two  Coes 
Wrenches  are  sold  at  the  lowest  price  at  which  the  best  made  wrenches  can 
be  sold — steer  clear  of  wrenches  patterned  after  them  and  sold  for  less 
money.  The  substitute  may  look  good,  but  it's  the  QUALITY  that  counts 
— "Coes"  quality  is  a  known  quality.    Ask  for  our  Wrench   Literature. 

COES  WHENCH  COMPANY 

Worcestert  Mass. 

SELLING    AGENTS: 

J.  C.  NcCoLfty  (a  Co.,  10  WoLfrea  SU  New  York 
J*  H*  GraKc^m  4t  Co.,  113  ChoLinbers  SU  New  York 
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A  Strong,  Service- 
able Combinadoa 
of  a  Nut  and  Pipe 
Wrench  that  en- 
ables the  me- 
chanic to  tackle 
any  kind  of  a  job 
without  the  aid  or 
necessity  of  other 
wrenches. 

I  Forging. 


BEIVIIS   &  CA.L.L. 


This  iBiHroved  MinstaMe 
••S**  Wrench 

by  its  many  advan- 
tages  has  become  the 
standard  among 
wrenches  of  this  style. 
The  operating  nut 
being  of  sufficient  di- 
ameter the  BxM  s  & 
Call  is  easily  adjusted 
by  the  thumb  of  the 
hand  which  holds  it. 


Adjustable  '«S"  NiH  Wreuch 


Send  for  Oar  Catalogae    -    It  will  Interest  Yon 

BEROS  &  CALL  HARDWARE  &  TOOL  CO.,  Springfield, 


PUZZLE :    Whlcb  Is  tbe  most  talked  about* 

Roosevelt,  Bryan,  or  Ibe  ROdOPORD  WRENCH? 


ANSWER  t 


AMONG 
MECHANICS  THE 


ROCKFORD  WRENCH. 


ROCKFORD  WREN] 

PATENTED  MARCH  7.  I 

AMERICA CbHPANY  MOMENCEit 


A  strictly  one-hand,  adjustable  allig^ator  wrench,  that  is,  it  can  be  held  in  one 
hand  and  instantly  adjusted  to  any  width  without  the  use  of  the  other  hand.  The 
value  of  this  will  at  once  be  appreciated  by  the  mechanic  or  automobilist.  The 
teeth  are  so  cut  that  they  will  firmly  g^rip  any  size  or  shape  of  pipe,  rod  or  nut. 

AMERICA  COMPANY,  91  North  St,  Momence,  IlL 

If  your  Jobber  has  not  yet  put  them  in,  write  us. 
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In^ifit    on    Getting:    the    Genuine 

"B.&S."  Combination  Pliers 

25  years  on  the  market.     Imitations 
are  unsatisfactory.     These   pliers  are 
I?r0p  Forged  Steel 
throughout. 

MADK  !■  4  SIZKS 


THE  BILLINGS  &  SPENCER  COMPANY,  Hartford,  Conn. 


BICYCLE,  AUTO   AND  SHOP  WRENCHES 

Sizes  from  5  to  11  inches. 
SOLD    ON    THEIR    MERITS.  EACH    WRENCH    GUARANTEED. 

Nickel  Plated  or  Mottled  Finished. 

Thoroughly 
Casehardened 

20., 

I^BORO,  MASS. 


NOTHIIVa    UKE    IT! 

Cleverest  Up-To-Date  Tool  on  the  Market— The  Masterpiece 

COMBINATION  PIPE  AND  MONKEY 
WRENCH    AND    PIPE    CUTTER. 

Quality  and  Utility  Absolutely 
Guaranteed.  It  Docs  Ite  Work 
Easily  and  Perfectly.  A  High- 
Qass,  Attractive  and  Economical 
Tool.  It  Grips  and  Releases  In- 
stantly and  Will  Not  Crush  Pipe. 
The  Eccentric  Wheel  Cuts  Pipe 
True,  Easy  and  Rapid. 

Each  Tool  perfect,  and  will 
do  the  work  of  Three  Separate 
Tools.  The  TIPPING  feature 
in  the  Pipe  Grip  insures  a  posi- 
tive and  instant  Grip,  and  holds 
Pipe     firmly    without     crushing, 

will  not  slip  or  lock  on  the  pipe,  —     , 

and  releases  instantly  on  backward  movement  without  wedging.  By  throwing  the  Gripping  Jaw  back, 
the  pipe  can  be  pl«ed  or  replaced  in  V  of  Wrench  without  running  nut  or  sleeve  back  more  than  one 
turn..  The  PIPE  CUTTER  WHEEL  is  eccentric,  thus  insuring  a  free  and  rapid  cutter,  and  enables 
the  operator  to  force  up  on  the  nut,  or  sleeve,  when  low  part  of  Wheel  is  in  contact  with  the  pipe. 

10  inch,  adjustable  to  pipe  from  %  inch  to  1      inch  in  Diameter. 
Send  for  Prices.    VISES,  MACHINIST  TOOLS  and  HARDWARE  SPECIALTIES.    Manufactured  by 

BONNEY  VISE  &  TOOL  WORKS,  Inc. 

3011     to     3016     Chestnut     Street,     Philadelphia,     Pa. 

i=fO:^    SAL,B    BY    AL,L,    JOBBERS. 
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^e  Ives  Window 
Ventilatin|(  Lock> 

A  Safetfiia^  for  VentiUtintf  Rooms. 
A  Lock,  qidckly  applied  and  operated* 
Affording  Sure  Protection  against  Intmden. 

CHILDREN    KEPT    IN.                                      BURGLARS   KEPT   OUT. 
WRITE    FOR    DESCRIPTIVE    CIRCULAIU 

THE  H.  B.  IVES  CO^   NEW  HAVEN,  CONN^  U.  S. 


""SoUd  Comfort'' 
Heating  and 
Cooking  Disc 

with  new  Toaster 
Attachment  anequalled 
as  a  fast  seller. 


Full  line  of  Water 
Filters 

Clothes  Drier  Racl(s 

Extension  Brackeb 

for  Window  Shades 

Fit  any  Roller 

Write  for  complete 

catilogue  tnd  trade 

discounts 


Toaster  Attachment 

HTGIENId 
WATER 
MLTER 

Fits  any 
faucet. 

Reversible, 
self-cleaning. 

A  fatt  teller. 


m   Fj 

W  fauc 


SEED  FILTER  &  MFG.  CO., 

m'A  Cliambers  Street,  New  York 


Ask  for  our  new 
catalog  of  Doable 
Acting  Hinges 
andBoUders' 
Hardware 
Specialties. 


THE  SHELBY 

SPRIN8    HIN8E    CO.    The  ShelbySash  Lock 
SHELBY,  O. 

NEW  YORK  OFFICE,  84-86  Chambers  St. 
CHICAGO  OFFICE,  105  East  Lake  St. 
BOSTON  OFFICE.  118  Pearl  St. 


PROHTABLE? 


Wouldn't  it  be  profitable 
to  you  to  handle  KEEN 
KUTTER  Gooda  if  we 
aent  people  to  youratore 
to  ask  for  them — people 
who     might    otherwiae 
have  bought  a  cheap  tool  or  aent  away 
for  it? 
KEEN  KUTTER  Goods  are  aalable  be- 
cause  our  Advertising  tells  the  public 
about  them. 
If  you  handle  KEEN  KUTTER   Goods 
you  share  the  results. 

It's  A  Good  Bnsiness  Proposilioi 
SIMMONS   HARDWARE   COMPANY 

Manufacturers     and     DisMbutort 
V.    S.    A. 


"Sales  increasing?*' 
"Yes."  This  is  what 
the  Jobbers  say  about 
Bonanza  furnaces. 

Why  ?  The  user  ia 
satisfied  and  pleased. 
Jobbers  sell  at  factory 
prices.  Cash  must  ac- 
company all  orders  aent 
to  factory. 

No.  38,  one  gal.  size,  $5.75  net,  or 
No.  39,  3  qts.  size,  $4.50  net. 

The  Tomer  Brass  Works 

•1  Franklin  Street.  Cmengob  I1UU.8.A. 
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Ricliards 


of  Door  Hangers  has  won  for 
itself  a  place  in  the  very  front 
rank  by 

Sheer  Force  of  IVlertt 

All  kinds  of  Door  Hangers  for 
all  kinds  of  sliding  doors. 
Fire     Door     Fixtures,     Trolley 
Carrying  Systems. 

S^nd  for  com.pl0t0  cataloguo 


The  Rlehards  Mfg.  Company 

AURORA.   ILL. 


FLOOR  SPRING  HINGES  AND   DOOR  HOLDERS 

Best  and  Neatest  t'et 

Order  from  your  Jobber.    If  he  hasn't  them,  write  us,  bat  take  ne  mbcHtiilc 

SUPERIOR  SPRING  IINCE  CO..  15  South  Canal  St..  CUCAC* 


See  that  book 


For  removins  tin  caps  from  Bottles 


10c 


a 


YAINKBB 


99 


Can  and  Bottte  Opener 


P^r.A^^.wom  OPEIVS    AIVYTTHIIVa 

A   Big  IfCader  at   lo  cents.  in    the    shape    of    a     Can     or     Bottle 

Address   TAYLOR    MANUFACTURING    CO.,    Dept.    B.,    Hartford,    Conn, 


The  'THENIX''  HAN6ER  and  FASTENER     ... 


Solves  the  problem  how  to  hanir  and  fasten 
entire  Screens  and  Storm  Windows. 

We  have  them  to  sell  at  10, 15,  20  and  80  cents  per 
set     For  catalogue  and  trade  discounts  address 

Phenix  Mfg.  Company, 

•»4  Center  Street. MILWAUKEE.  WIS, 


iili 


1= 


The  Only  Perfect  Poor  Ball  and  Cap 

Bird    and    Sleet    proof.      Door    closes    absolutely 
tight. 

The  ONLY  Hanger  that  will  adjust  itself  automat-' 
ically  to  doors  of  from  one  to  four  inches  in  thick- 
ness, no  matter  how  much  out  of  plumb  the  wall  may 
be.     Is   roller-bearing,   fitted   to   the   rail  in   such   a 
manner  that  the  door 

CANNOT  JUMP  THE  TRACK. 
Manufactured  only  by 

AUTOMATIC   DOOR  RAIL  COMPANY 

624  W.  Lalie  Street.       CHICaCO,  ILL. 
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"BIG  4" 
Flexible  Door  Hanger 

Anti-Friction       -       Cannot  Jump  the  Track 
Mxclusive  Sale  Given 

National    M£g.    Co. 

STERLING,  ILLINOIS 


SELL  THE  BEST 

The  Pronty  No.  5  Cushion  Track  Hanger  will 
relieve  your  builder  from  all  the  trouble  he  has 
previously  experienced  in  Parlor  Door  Hangers 
and  will  save  him  hours  in  putting  them  up. 
Thousands  of  sets  sold  and  not  a  complaint  from 
anyone.     Try  them  and  convince  yourself. 

X.  C-   PROUXY   CO.,  Ltd.,  Albion^  IVIich. 

NEW  YORK   OFFICE,  23   Warren   Street 


No.  • 


For  the  5  and  10  Cent  Counter 

ABSOl,U.TBl,Y  NMW 

^If  Bracket 


SCREWS  ATTACHED 

By  means  of  the  ingenious 
I  for)  illustrated  herewith. 

Bracket  are  attached  to 
i'his  method  of  packing  the 

great  convenience  where  a 
The  Clerk  can  attend  to 

.ch  home  to  find  that  the 
or  perhaps  that  the  screws 

full  line  of  Brackets,  Coat 


|,y    New  Haven,  Conn.,  U.  S.  A. 

cCARTY  d  CO.,  to  Wmrna  SL 
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To  whom  it  may  concern : 

We  have  been  advised  that  the  Automatic 
door  closing  device  made  by  the  American 
Hardware  Mfg.  Co.,  of  Ottawa,  111.,  and  put 
on  the  market  under  the  name  of  the  Ameri- 
can Door  Catch,  is  an  Infringement  on  our 
rights  under  our  letters  batent.  No.  662,828. 
dated  July  3,  1000.  we  have  accordingly 
brought  suit  for  Infringement  against  the 
American  Hardware  Mfg.  Co.  In  the  United 
States  Court. 

All  persons  are  hereby  warned  against 
making,  selling  or  using  the  device  known 
as  the  American  Door  Catch,  as  we  shall 
vigorously  protect  our  rights. 

THE  E.  L  WATROUS  MFG.  CO.,  Inc. 

DES  MOINES,  IOWA 


WATROUS  AUTOMATIC 
DOOR  CATCH 


For  screen  doors,  storm  doors.  ofBce  gates, 
etc.  Holds  the  door  tight  shut  and  pre- 
vents Bagging  open  at  the  top  or  standing 
ajar. 

Neatest,  cheapest  and  best  acting  door 
catch  on  the  market.  No  template  needed. 
Any  one  can  put  it  on  In  two  minutes. 
The  lightest  trip  and  the  strongest  hold. 
Mounted  Model  free  with  each  first  order  of 
three  dozen  or  more.  If  your  Jobber  does 
not  carry  It,  write  us  and  we  will  give  you 
name  of  some  one  covering  your  territory 
who  does. 

JAPANNED   STEEL   DOOR   BVTTONS 

Half  the  weight  of  the  cast,  much 
stronger,  and  will  not  break.  No  higher  In 
price  and  twice  as  good.  Made  in  all  sizes 
from  114  to  2%  Inches.  Insist  on  having 
them.  Carried  by  all  leading  Jobbers.  Write 
us  for  samples  and  name  of 
nearest  Jobber. 


THE  L  L  WATROUS  MFG.  CO. 

DE8    MOINES,    IOWA 
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A  PRODUCT  OF  RECOGNIZED  SUPERIORITY 


A 
B 
I 
L 
I 
T 

y 


JL 


TRIPLE-END  SPRINO  BUn 


CHICAQO  FLOOR  HINCIE 


I 
C 
I 
E 

N 

c 

Y 


jik 


CHICAGO  SPRIN6  BUTT 


CHICAGO        "^^^i^^'*       NEW  YORK 


^^jymc^ 


1  GRIFFIN'S 

/FOLDING 

BRACKET 

Best  and  only  Bracket 
for  Folding  or  Swinginff 
ilves. 

I   down   asainst    the   wall 
ot  in  use.    Locks  automat- 
1  lifted  up. 

Griffin's 
ed  Steel 
^racKets 

ENTED.) 

t,  best  finished  and 
Is  on  the  market. 


Strap,  T  and  Butt  Hinges 

THE  GRIFFIN  MFG.  CO. 

ERIE,  PENNSYLVANIA 


STANLEY'S  STEEL 
CORRUGATED  STRAP 
and  T  HINGES 


LEADERS  IN  THEIR  LINE 

■  »  ■ 

Send  for  "Autobiography  of  a  Yankee 
Hinge."    Mailed  Firee 


THE   STANLEY    WORKS 


79  Chambers  St., 
New  York 


NnW  BRITAIN, 
CONN. 
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SPRING  HINGES 


ARE     QUALITY    GOODS 


IMITATED 
BY  ALL 


Reject  All 
Substitutes 


EQUALLED 
BY  NONE 


Bommer's 
Cost  No  More 


Your    clobbers    Can    Supply    Ttiem 


Maralaetiircd  by  BOMMER  BBOTHEKS.  BvoaUyn.   N.  Y. 


Eatebltohed  187« 


lONITOR  SASH  LOCKS 

Never  Break 

You  sell  them  and  your  customer  wants 
them  because  they  are  the  best 

Ttie  Ctiampion 
Safety  Lx>ck   Co. 

GENEVA.,    OHIO 


GEM'  BARN  DOOR  LATCH 

For  SLIDING  BARN  DOORS 

Leads  in  REPUTATION,  QUALITY  and  SALES. 

This  is  the  latch  that  guarantees  to  win 
trade.  Made  entirely  of  steei  and  suit- 
able for  both  swing  and  sliding  doors. 

Ifs  a  WlMser  Send  for  Circular  to-day 

$4  75  a  dozen*  fl.o.l>.  factory 


Ono  that  sets  in  flash  on  both  sides,  and  at    f*    A    DVrV  IIADII1I/ADI7  j^  lfVI2   Ctk     DAwlln  IVIe 
the  same  time  gives  a  good  band  hold.  t/«A«rCt/A  nAKlf  ft  AKIj  ll  lllffll*  t/lf*,  DCrUDylflS* 


Note  that  handle  "B^*  drops  Into  recess  per- 
fectly flush,  allowing  the  door  to  slide  clear 


This  latch  Is  exactly  alike  on  both  sides,  and  comes  packed  one 
In  a  box  complete  with  screws. 


IM  AxtWBKiNG  Advertisements  it  is  Desirable  that  You  Mentioh  HARDWARE  DEALERS' MAGAZINE. 


Digitized  by  LjOOQ IC 


740 


HARDWARE  DEALERS'  MAGAZINE 


October,  190G. 


**I    Want    a    Barrow 

One  that's  light,  strong  and  wheeli  easily."    You  have  heard 
customers  order  that  way.      The  SyracL  No.%5  MedlS 

No.  79  Large  will  take  care  of  them 
SYRACUSE       CHILLED      PLOW    CO 
^ Syraouae.  N.  Y..  V.  8.  A. 


Established  1852 

TUCK  MFG.  CO. 

BROCKTON,  MASS. 
Fln€  Tools,  CoUery  and  SdiIbos 

NAIL  SETS  OF  ALL  SIZES  AND  KINDS 

Send  for  Tool  Catalogue 


EstaMbhed  1850 

EVERYTHING    IN   BRUSHES 


1891 


Gerls,  Lumbard  &  Co., 
BRUSH  MAKERS 

268  and  216  Randolph   Street  Chicago 

All  our  best  grades  have  our  full  firm  uame 
stamped  on  them.      This  is  our  guarantee  . 
forquahty.         

ASK   YOUR  JOBBER  FOR  THEM 

If  they  haven't  them,  write  u". 


Brass   Goods   Mfg.   Co. 


BROOKLYN,  N.  Y. 


Manolactorers  of 


BUILDERS'  HARDWARE 

REFRIGERATOR  TRIMMINGS 

BOX  and  CHEST  TRIMMINGS. 

Special  Goods  Made  To  Order. 

Write  for  Cataloaac. 


HANOVER 

WIRE  FLY  SCREEN 
CLOTH  AND 
OTHER  LINES 


GENERAL  orriccs; 


CONSULT    BUYERS'    KEKERENCE    TO    AUV^RllSEME.NTS    on    L«.    ...c.s 


OFFICES: 

ST.  LOU  S 
KANSAS  CITY 
ST.  PAUL 
MEMPHIS 
GRAND  RAPIDS 
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COLDWELL 

LAWN  MOWERS 


Hand  Power 
Horse  Power 
IVfotor  Power 


AU  STYLES        AU  PRICES 


OVEI  COO  COLDWELL  LAWN  MOWEIS 

In  use  on  the  Parks  of  New 

York  (Greater). 

SCND    FOR    CATALOGUE.. 

COLDWELL    LAWN    MOWER    COMPANY, 

NEWBURGH.    N.    Y. 


enf  Ciivt^iig  6r«$$  0at(»(n 


iriMul«wi4h 

Steel  BMMit 

able  Front  FImhb, 
h  ragular  duck  lio(« 
In  two  tbet,  whkh 
Mor  make  of  iMra 
tod  are  nafanteed 
itire  ■atluactWa. 
ugk  Hardwai*  Je^ 
I.  Mannfaetured  kf 

The  Specialty 

St.  Aatliwij 
9      Ptfk.  niwi. 


Fircn  FircW 

m  Preceded  Agalut  Fire? 
ITNING  HRE  EOINGUISIIERS 
E  SURE  DEATH  TO  HIE. 

;,  SURB  AND  SIMI'LETO  i:SB. 

M>Fed  of  a  combination  of  Dry 
[nicals  of  absolute  permanency. 
TiCM.  Standard  Size,  llJIeach. 


C  mmerclal 


\M 


Every  I>ealer  should  carry 
these  m  stock,  they  sell  well. 
Write  for  particulars  tD 

Hie  Suffolk  Cbemkal  Co. 
170  Swmer  St.  Besten.  Ibn. 

Telephone  connection. 


The  NetOeton  Reversible  Niiiper 


Every  Pair  Fully  Warranted  Against  Flaws, 
2    TOOLS   IN    \ 

There  are  two  fine  cutting  edges  to  each  blade,  each 
held  in  place  by  screws.  Jaws  unusually  strong,  easily 
reversible,  adjustable  and  interchangeable. 

6  and   8-inch  made  for  cutting  piano  wire. 
Send  for  Sample  and  Prices. 

Ike  Nettleton  Hfg.  Co.,  """^ygS?"^ 

New  York  Off  tee  and  Salesroom :  157  Chambers  St 
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Anl^lr  Not  how  cheap, 

.  ,«      ^ ^  but   Quality   and 

Adlustment  ^„,^^. 

Longer  

Scnlc^. 

Write  for  trade 


^,     „  ,  .  prices  and  circu- 

^o  Screwdriver 

Required.  Iw- 

=    THE   SHEAR   OF    THE    YEAR  = 


KRAUT  &  DOHNAL,  Depu  h.  No.  168  S.  Clark  SL,  CUeag o 


Tapes  and  Rules 


Are  the  Best  In  the  World. 
Made  by  THE   LUFKIN    RULE    CO. 

For  Sale  Everywhere.  Saginaw,  Mioh.,  U.  S.  A. 

Send  for  Catalogue.  New  York  London 


TO    CLOSE    OUT    ONE    THOUSAND  400-lb.   SIX    HOLE 
STEEL    RANGES 

TheM  Ranaes  Formerly  Retailed  at  $M  Each. 
On  account  of  change  in  patterns  I  will  close  out  the  entire  lot 

At  $15  Each 

They  have  six  8-inch  lids ;  Top  Cooking  Surface,  30  x  34 ;  Large 
Warming  Closet ;  15-Gallon  reservoir ;  Oven  17  x  21  x  12 ;  Duplex 
Grates;  Burn  Wood  or  Coal.  Lined  throughout  with  Asbestos. 
Guaranteed  strictly  first-class  in  every  respect.  Big  snap  for  cask 
buyers.    For  particulars,  address 

WM.    6.    WILLARD 

Room  No.  59  Wllltrd  BIdg  ,  Cheatnut  St.,  iiear4th  St.,8t.  Loais,  Mo. 


!>'IMlQNOec 


■"iir^^m^ 


No.  12,  Heary  Lea,  f  1.26 


I 


■'  ^'^^tt  &3       No.  C  1,    -    $2.00 
ik- "•'"«•  Iff  y  Com  Queen 

No.  14,  Assorted  Colors  Back  Leather,  2  doE.  box,  |0.70 

No.  26.  Assorted  Leathers.  Grain  or  Buck,         •  .80 

No.  27,  Extra  Fine  Grain  Leather,    -       -       -       -  1.00 

No.28,  Selected,  Solt  Grain  L-ather,  -       -  1.25 

51  STYLES  i^w.  ^y.,   •    *.*« 

R.  F.  fi'C^^:o^  THE  FARMERS'  UNE 


20tliCEN' 
HUSKl 
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THIS  ~ 

Pot  Cover  Cabinet 

FURNISHED    WITH    OUTFIT 

OF  OUR  NEW  ' 

Spring-In  Handle 

Jr  Ol     C/OVer  Adjusting  a  Spring-in  Handle. 

For  further  informatioii  write 

LASHER  MFG.  CO^  Inc^  DavensKWt,  Iowa 


BUILDING  PAPERS 


11  lln 


Writ*  for  Sim  I 


C.    B.     HEWITT    &    BROTHERS 

HCADQUARTKRS  FOR  HAROWARK  WRAPPING  PAPERS 
AND  WOODWORKING  QLUKS 


48    Beekman    Street 


NEW    YORK    CITY 


f^ 


VENTILATOR 


and  **  Globe  Ventilated  Ridgring  "  are 

Simple,  Symmetrical,  Storm 

Proof,  Satisfactory 


Copper,  Galvanixed  Iron  and  with  Glaas  I'ops. 

Send  for  Blue  Print,  Catalogue  or  Model. 

Manufactured  by 

Globe  Ventilator  Company 

TROY,    IV.  Y. 


IN 

PASTE, 

LIQUID 

OR 
[POWDER 

FOR    ALL    KINDS    OF    METALS 

Best,  Cheapest,  Goes  Furthest.  Never  dries  up  or 
shrinks.  Money  makers  for  everybody.  Sold  by  the 
Jobbing  trade.  Sample  and  circular  free  by  mail. 
Address 

GEO.  W.  HOFFMAN,  Mir., 

29S  E.  WasUngtOB  St..  INDIANAPOUS,  IND. 

^  .         (    1-8  Park  Row,  New  York  City, 

BrHnCIBSIi    1^3  £•  Madison  Street.  Chicago,  III. 

i    1770  15th   Street.   San   Francisco,  Cal. 
Established  20  years. 

Established  1842 
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The  Lovell  Window  Operating  Device 

IHc  Best  Window  Opening  Apparatus  oa  the  Market  aad  the  Only  One  That  Will,   if   De- 
sired, Operate  a  Line  of  Sash  MO  Feet  Long  From  One  Station. 

Easily  erected  with  the  aid  of  blue  prints,  and  full  directions  sent  with  every  shipment 

Manafactored and^ErecMII^   THE    G*    DF 

udcepor: 

ctaren  an 


'And-l 
Sk) 


rvious 
i  n  s  t 
snow, 
t  or 
with- 


uui  putty  o 

Bridge 

walking  on 

out  coming 

H.— Galv.    Brass   Stud   "       "  rio ««■/...    ^f 

J.— Bridge  (for  walking  on  skylight)    ranger    OI 


B.— Mall.    Iron   Bridge 

C— Flat    Iron 

D.— Felt 

E. — Glass 

F.— Copper    Sheet    Cat 

G. — Coil  Galv.    Brass  Spring 


HAMMERS 

Vaughan  &  Bushnell 
Manufacturing  Co. 

EAGLE  BRAND 

OUR  £agle  stamp  on  a  hammer  is  a  small  thing  to  look 
for,  but  a  great  thing  to  find.  It  insures,  first  of  all, 
quality;  second,  careful  and  skilled  workmanship; 
third,  correct  pattern;  and  greatest  of  all,  it  insures 
perfect  tempering,  without  which  no  hammer,  where- 
ever  or  however  made,  can  give  uniformly  good  results. 

Manufactured  at  Chicago,  111.,  U.  S.  A.,  by 

^^  Vanghan  &  BnshneH  Hanofactmlng  Co. 
^*^  Toobn.ltl.s  ^^ 

We  are  Headquarters  for  Quick- 
Selling  Specialties 

FIVE   AND   TEN    CENT    GOODS 

Nickel-Plated  Ha. miners 

Our  line  is  not  equaled  in  quality,  style,  finish 
and  price.  Let  us  prove  this  assertion.  Our  cata- 
logue will  interest  you. 

Franklin    Specia.lty    Co. 

811  Cherry  Street  ResLdlng,  Pe^        ^.„,^ 

THE     ORIGINAL     AND     ONLY     INCANDESCENT 

'Convex  bottom — fits  aO  stores — 
Grooved  Edge  catches  the  cmmbs — 
Open  top  toasts  the  fifth  slice — 
Or  heats  Plate,  Tea  or  Coffee  Pot- 
Toasts  five  slices  in  two  minntes — 
Once  tried  will  nse  no  nther — 

HARKIWS  &  WILLIS,  Manufacturers,  tf^J.SgS^ 

Consult    BUYERS'    REFERENCE   TO    ADVERTISEMENTS    on    Last    Pages. 


Write  us  for  prices  and  discounts 


Wire  Cone  Toaster 


For  Gas  or  Gasoline  Stoves 
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STERLING  STEEL  CARPET  SWEEPERS  Q^y  sanitary  sweeper  mahe 

Our  superb  line  of  STERLING  STEEL  CARPET  SWEEPERS  is  a  distinct 
novelty,  containing  all  of  the  good  points  of  the  highest  class  sweepers,  together 
with  numerous  advantages  and  improvements.  Made  entirely  of  cold  rolled,  drawn, 
sheet  steel,  presenting  the  HANDSOMEST  FINISH  ever  shown  in  sweeper  con- 
struction and  producing  the  ONLY  SANITARY  SWEEPER  MADE,  NO  FREAKS, 
NO  EXPERIMENTS,  but  rational  improvements  and  developments  that  can  be 
demonstrated  by  any  fair  minded  person.  Sold  STRICTLY  ON  MERITS.  Satis- 
faction positively  guaranteed.  Critical  experts  acknowledge  STERLING  STEEL 
CARPET  SWEEPERS  show  greater  development  in  sweeper  construction  than 

all  others  in  the  past  thirty  years.  .  «„  .  . 

**A11  ivorklng  parts  pro- 
tected from  dust'* 
**  Gnaranteed    to   siveep 

^vhen  others  tail'* 
**  Prices   alMfolately 

maintained*' 
No  argnment  necessary 

Sell  on  slgbt 
Write  for  Illnatrated  Catalog 

MANUPACTUKBD   BY 

STREATOR.  METAL 

STAMPING  CO. 
Streator,  III.,  U.  S.  A. 

Branches: 
San  Francisco,  105  Front  Street 
Nbw  York,  No.  zo  Warren  Street 
"MODEL  F,  SANITAIHE*"  Chicago,  86  E.  I  ake  Street 


Lightning 

Rod 
Supplies. 

EVERYTHING. 


Copper  Wire  Cable. 

Copper  Tubing  and 

Points. 


All  of  best  quality  and  pmity  guaranteed.    Seamless  Brass  and  Copper 

Tubing  of  small  sizes  and  thin  gauges. 

ORDERS   FILLED  SAME  DAY  RECEIVED. 

I  caiTy  in  stock  a  large  supply  of  all  the  above.     Order  from  me  and 
avoid  the  delay  caused  by  shipments  from  Mill,  which  is  an  advantage  tO  yOU. 

An  up  to  date  Hardware  Dealer  wanted  in  every  town  and  city  to 

handle  these  gooda 

167  Lake  Street     A.  C.  DALLAS^  Mfr.p     Chicagep  U.  S.  A. 


North  Western  Stove  Repair  Co. 

Mo9m  22B'23B  Wost  12th  Straot,  OMoago 


LARGEST   AND    BEST 
STOCK  IN  THE  WORLD 


DITDAIDQ    >^OR  THE   OLDEST  AND   NEWEST 
■^tr^MlrVO    STOVES,  RANGES  AND  FURNACES 

Write  for  Supplement  to  No.  20  Catalogue 
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WET  CELLARS 

Poettively,  peitnanently  and  economically 
drained  by  the 

Climax  Cellar  Drainer, 

nd    auto- 
of  proven 
^tablisbed 
Sold    all 
i  and  en- 
tnsands  of 
users. 
Cir- 
'   culars, 
p  r  1  ces, 
and  full 
infor- 
mation 
on    ap- 
I  p  1 1  c  a  • 
9  tion    4o 
the  sole 
m*f  rs, 

TheCM.KempMfii:Xo., 

BALTIMORE.  MD. 

Also  manufacturers  of  Climax  Gas  Appara- 
tus, Climax  Ratchet  Stock.  Climax  Soil -Pipe 
Testing  Plug.  Pipe  .Vis^s,  &c. 


No.  1  Fire  Pot 
$6.00  Net 


"Your  Money  Baek  if 
Yoa  are  not  pleased  "  Is 
our  guarantee.     It 

makes  it  possible  for 
you  to  order  a  fire  pot 
or  torch  of  our  make 
and  satisfy  yourself 
that  it  is  just  what 
you  want.  A  No.  1 
Fire  Pot  will  save  yoa 
Its  cost  In  a  short  time  In  the  saving  of  fuel 
alone,  and  has  many  advantages  not  foond  fn 
other  makes.  Jobbers  sell  our  line  at 
factory  prices.  Ask  for  booklet.  It  is 
free. 


CLAYTON  &  LAMBERT  MFG.  CO. 

DETROIT,  MICH.,  U.  S.  A. 


"PROMETHEUS" 

Eleelric  Cooking  and  Heittng  Apparatns 


A    NEW   LINE 

FOR  THS 

Progressive 
Hardware  Deakr 

NOT    A    NEW    LINE 

With  the  PnbUc  Using  Electric  Ughting  Curent 

Electrc  Flat  Irons.  Water  Heatem.  Air 
Heaters. Stoves,  Curling  Irons.  Ele:trlc 
Cooking  and  Heating  Utensils  of  every 
description. 

YESTERDAY   the  GAS   or   CHARCOAL   IRON 
TO-DAY     fhe      ELECTRIC     IRON 

WRITE  AND  LET  US 
EXPLAIN 


Hie    Promelhens   Electric   Co. 

Manufacturers  of 
EIUCTRIC  COOiONG  AND  HEATING  APPARATOS 
286-238  East  43d  Street,  New  York 


ROBERTSON  ''HORSESHOE  MAGNET''  HAMMERS 

(Trade  Mark)  TOXOf 

Tai  ^b&     -,^^— *it_        For    BILL    POSTERS.    TRAVCUNG    ADVERTISERS, 


Every  hammer  stamped  with  name 
and  trade  mark. 


.  UNDERTAKERS,  UPHOLSTERERS,  PAPER  HANGERS, 

Etc.    Also  Tack  Hammer  size  for  household  and  general  use. 
Forged  from  flne  steel,  warranted  strong,  permanent  magnets.    ^^ZaA 


0 


ARTHUR  R>  ROBERTSON^  Sole  BUntifadttfcr  (Ow^rottht  Hot—ho*  Ba«gB.tTT.d«M«tta),  U4  Ollrcr  Street,  Borton, 
Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Pages 
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Samples  from  our  complete  line  of  Bath  Room 
Trimmingrs.  Catalogues  of  Bath  Room  Trimmings 
and  Furniture  Trimmings  sent  on  request. 

AMERICAN     RING      CO.,      Waterbury,    Conn. 


CAST  AND  WROUGHT  BRASS  KNOBS 
BRASS  UPHOLSTERY  NAILS 


OTIER  FURNmiRE  TRIMMINGS  IN 
GREAT  VARIETY 


BRANCH  )  New  York,  1  &  2  Hudson  St. 
OFFICES  f  Boston,  170  Summer  St. 


Chicaeo,  199  Lake  St. 

Oakland,  Cal.,  Temporary  office,  208  Woodmen  Bldg. 


**  Everything  comes  to  the  men  who  goes  sfter  the  things  some  other  fellow  Is  wslting  for." 

NOW  IS  THB  TIMS  TO  STOCK  UP  WITH  OUB  lASM  OF 

BATH     ROOM     TRIMMINGS 

Moderate  Prices.     Over  100  Patterns.     Are  Solid  Brass^  Nickeled. 

Ask  your  Jobber  about  our  ^oods. 


NOVELTY 
MFG.  CO. 

DcPT.  K. 

WatBrbury,  Gonn. 

Chlcaao  Office: 

JOHN    B.     HART 

47  Michigan  Ave. 
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BajErle  Mop  Wringers 

and   Buckets    Combined 

"AHEAD  OF  THE  REST" 

The  "JUST  AS  GOOD"  is  not  yet  made. 

Our  line  is  the  standard  of  Comparison,  the  Highest  point  of  Mechanic's 
skill.     To  appreciate  their  Merits,  you  must  see  them. 

We  enjoy  the  proud  distinction  of  being  the  LARGEST  manufacturers  in 
this  line.  Our  SALES  are  GREATER  than  the  COMBINED  sales  of  all 
others.  The  reason  is  that  the  EAGLE  has  better  features,  is  more  PRAC- 
TICAL and  built  better  than  others.  To  be  had  from  all  Jobbers.  A  Cata- 
logue for  the  asking. 


etachabh  Mops 

»plantin|ir  All   Others. 

r  Handle. 

rability  are  L'nexcelled. 
[instruction  and  Full  Weight. 
»  being  clamped  with  a  positive  grip  by  wire 
•ust. 

ly  for  attachment, 
space  and   outlast  the  old  style  round  mop 

feet  Mop  Heads  and  Handles  offered  to  the 
ied  in  stating  they  are  the    BEST, 
intry  taking  on  this  line;  ask  them. 

[Gtn   COOPBRAGM  WORKS, 

Sole    iVIanufae1:urers, 

OHIO,    U.    S.    A. 


No.  21  KITCHEN  CABINET 


This 


Trade 


Guarantee 


Mark 


atisfaction 


Lawn  Swinges  and  Settees       Ironing^  boards 

Wash  Benches 

Ladders  — Step,  Straig^ht  and  Extension 

WHITE  FOR  CATALOG 

THE   SPECIALTY  MANUFACTURING  CO. 

TITISVILLE,  PA. 


TIIE"VIIITE"IOPWRmilEII$ 


Satisfy  Everybody 

because  they  wring 
the  mop  perfectly. 
Others,  tailing  to  do 
this,  depend  on  "talk- 
ing points."  The 
"White"  talks  for 
itself.  When  a  man 
offers  you  something 
"better,"  or  "just  as 
good  for  less  money," 

invite  him  to  ' 

the  wrings 
ing  test. 

Ask  your 
jobber  for 

the 
"White." 
Send  for 
Booklet. 
Hfmn  HOP  WtDIGEl  €•. 
FiiltMivffle,N.Y..II.S.A. 
{Former  y  Jamaica^  F/.) 

BEWAu  OF  nmrnmiiiH 
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SHALL  WE  CONFINE  OUR  SALES  TO  YOU  ? 


If  you  wish  to  have  the 
EXCLUSIVE  SALE  for 
the 

ROYAL  BLUE  WASHER 

in  your  town,  write  us  at 
once.  We  sell  this  first- 
class  washer  to  only  one 
dealer  in  a  town.  Do 
you  want  the  sole  agency 
or  shall  your  competitor 
reap  the  benefit  of  it  ? 

We  are  going  to  help  every 
local  Agency  sell  machines. 
Write  us  to-day  about  the 
Agency  for  your  town.  A 
postal  will  do.      Address 

H.  F.    BRAMMER    MFG.    CO. 

14W  W.  Second  Street,  DAVENPORT.  IOWA 


A  WHIRLWIND  SELLER 

0-*JOY 


A  SELF-PROPEUING 
WATER-MOTOR 
WASHINe  MACHINE 

Sold  exclusively  to  the 
retail  merchant. 

Don't  wait  until  your 
competitor  puts  in  a 
stock  of  these  machines. 

Write    T<^ay    lor    Agency   In    Your  City 

AMERICAN  WASHER  CO. 

118    SIDNEY     STREET 
ST.    LOUIS,     U.    S.    A. 


Iif  Answering  Advertisbuknts  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS' MAGAZINE^ 
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SOON 


Patented 


you  will  buy  some  of  our 
improved  ASH  and  GAR- 
BAGE CANS.  Because  they  have  no  rivets 
to  pull  out,  linked  hoops  to  puU  off  or  thin 
bottoms  to  rust  out;  galvanized  after  assembling 

**  Body  is  one  piece,  having  tea  flutes  inside  of  whicli 
are  14  in:h  Iron  rods  run  tlirough  lioles  in  solid  top  and 
solid  bottom,  making  it  impossible  to  pull  the  bottom 
and  top  apart.*'    JTor  full  particulars  write  to: 

THE  ARROW  CAN  COMPANY 

-SOLE  MANUFACTURERS^:: 

35  WARREN  STREET,  NEW  YORK 


THE  ARROW  CAN 


Our  Specialty 


THE 


WHITE  LILY 

SELLS  AND  STAYS  SOLD 

There  are  more  WHITE 
LILY  WASHERS  SOLD 
than  of  any  other  make  of 
WASHING    MACHINE. 


DO    YOU     WANT     A     GOOD 
Write  Today 


SEIXER 


WHITE    LILY   WASHER    CO. 

Toledo*  Oblo        Davenport*  lawm 


THE    MAIA.D     FIL^TERS 

It  goes  without  saying  tliat  pure  water  is  an  imperative  need — that  few  supplies  are  pure — that  a 
filter  that  can  be  trusted  to  insure  pure  water  would  be  a  boon  to  the  puDiic  and  very  profitable 
to  the  dealer.  But  physicians  are  saying  that  most  domestic  filters  are  a  delusion  and  a  snare — a  dis- 
tinct source  of  danger. 

Moral:  Don't  buy  a  filter  for  yourself — don't  undertake  to  sell  filters,  without  investigating.  Our 
Booklet  on  PURE  WATER  is  an  up-to-date  discussion  of  the  water  problem,  and  affords  much 
information  regarding  the  different  kinds  of  filters.     Send  for  it. 

Do  you  know  that  the  Naiad  Filters  are  new  in  principle,  of  moderate  cost,  and  endorsed  by 
expert    Sanitarians   wherever   known?     Write    for  Circulars,  Prices,  etc. 

The  Naiad  Filter  Co.,  606  Sudbury  Building.  Boston.  MaM. 


CoKiULT   BUYERS'    REFERENCE   TO   ADVERTISEMENTS   ow   Lait   PAO^f. 
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This  is  the  freezer 
that  sells 


3L 


iTrtta 


Food 


cstalo^ 


A  Foil  Colinm  in  October 
LADIES'  HOME  JOURNAL 

and  other  strong  advertisements  in 
Delineator.  Harper's  Hazar,  Good 
Housekeeping,  Associated  Sunday 
Magazine,  etc.,  are 

Tellins  Your  Customers  About  the 

DANA  MOP  WRINGER 

using  the  health  argument,  as  well  as 
showing  how  much  easier  and  better  • 
in  every  particular  is  the  DANA.   Get 
a  copy  or  write  us  for  one  and  ask  ygut 
now.  If  you  haven't  any  Dana  Mop  Wrh 
stock. 

THE  DANA  MFG.  COMPANY,  CIn 

10  Warren  Street.  New  York 


i 


BEITS  TIE  GRIIDSTOIE  TEI  TIIES  OVER 

HAND  rOWEK  AlW  FOOT  POWER 
CTHWEIIS  Aim  TOOL  SIMIPEWEKS 

Alundum  Grinding  Wheels.     Consumers  need  thb  kind  every  day  in 

ih€  year.    Four  Sizes.    Write  for  Catalogue. 

Discount  to  tiie  Trade. 

ROYAL   MANUFACTURING  CO., 

208  East  Wabiiit  Street,  Lraeaster,  Peiu.,  I).  S.  A. 


OBT   THE   BEST 
ADJUSTABLE    SPRING    STiXX 

ROOFING    BRACKET 

Manufactured  by 
W.  P.  GriswoM  &,€•.,  97  Islin  St.  Sprtasfldd.  Mass. 


DESIRABLE    FACTORY    OPENINGS 

It  win  repay  all  manufacturers  dlasatlsfled  with 
thetr  present  locations  to  investigate  the  excellent 
manafacturinK  conditions  and  opportunities  In  the 
Central  West  and  Southwest  along  the 


Factories  to  turn  out  builders*  hardware  of  all 
kinds,  and  In  fact  almost  every  article  in  dally  use, 
wonld  find  the  raw  material,  fuel  and  labor  conditions 
very  favorable.    Write  for  particulars. 

Illustrated  booklet  "Opportunities"  and  other  Rock 
Island-Frisco  literature  on  application. 

Ai.  SCHULTER,  Indnsbrial  Cownissioiier 
V^lMO  BuUdlna  ST.  LOUIS,  MO. 


THE  J.  L  MOTT 
IRON  WORKS 

84-90  Beekman  St.,  N.Y. 
Fine  Plumbing  Fixtures 

Ornamental .  Iron  Work 
and  Stable  Fixtures 

Boilers  and  Radiators  for 
Hot  Water  and  Steam 

Ranges  and   Hot  Air 
Furnaces 


Im  Ahswsbiho  Adviktisehucti  it  m  Duibabls  that  Yov  Msktioii  HARDWARE  DEALERS*  MAGAZINE. 
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OVERLAND  COASTER  WAGON 

Steel  gear;  malleable  fifth  wheel.  Reliable  steering  mechanism. 
Heavy  11-inch  wheels  with  malleable  iron  felloes  and  tire.  7-15- 
inch  angle  steel  spokes.  Removable  skeleton  tv]>e  express  box. 
Equipped  with  hand  brake.    Attractively  finished  in  six  sizes. 

Sold    by    Lieadins   «lobt>ers    ^very^vhere 
Manufactured  by 

HUWT,  HELM,  FERRIS  &  CO.,      Harvard^  HI. 

A  COMBINED  SAFE  and  SAVINGS  BANK 

Strongly  and  substantially  constructrd :  built  on  lines  of  regulation  burg- 
lar-proof safe.  Weight,  12^8  lbs.;  height.  9  Ins.;  width.  ii%  Ins.;  depth. 
.■>%  Ins.  Fitted  with  unplckable.  3  number  dial  comblnatloc  lock;  three 
drawers,  with  top  one  for  money,  and  two  side  compartments  for  papertf. 
etc.      Useful  for  older  people  as  well  as  children. 

O.  B.  FISH,  Mwuctirer  6  Harrlsoo  St.,  New  York 


Manufacturer 
of  the 
Famoua 

Nova 

Scotia 

Grind- 


For  tale  at 
898  Wost- 
minttor  8t. 
Provfdonco,  I 


in  the  Grit 

A  substantial  Grindstone 
Frame  is  important,  but 
how  much  more  necessary 
is  a  good  Grindstone  f 

It  Is  the  Grit 
That  Grinds 

We  alone  manufacture 
genuine  Bcrca  Grind- 
stones, there  is  no  better 
grit. 

THE  CLEVELAND  STONE  €0. 

develairf         Chicago  New  Yarfc 


THE  PORTER  CHOPPING  KNIFE,  COOKIE  and 
BISCUIT  CUnER  COMBINED 


AND 


Pat.  Applied  for. 


THE    MAGIC    PLATE    CLEANER 


two  good  selling,  profit  bearing  articles  in  the  line  of  household  furnishings. 

Made  by 

Watson- Porter- Watson  Company,  Ltd. 

UIMAOII-I-A.      IS/IICM.  I'at.  Applied  for. 


KICK   PLATES 


We  carry  a   Largm  Stock  of  SpmciaUy  Seiectod  Braaa  and  Bronmm  in  a  If  widths  for 
Jitck  Piatea  and  can  match  any  finUh  of  hardware. 

THE   TURNER   BRASS    WORKS,    «^  "^^^^H^'^TJ^iTcf  •'••* 


PLANET 


R.  F.  D.  MaU  Box  with 
Patented  Automatic  Flag 
Signal.  Made  of  20  gauge 
galvanized  steel.  Each  box 
warranted.    $5.40  per  doz. 


Sftnitary  Adjustable 

Strainer  Pail 

IX  Charcoal  Tin 

12  Qt.      .      .      -       $4.50 

14    **        ...  5.00 


JoSbers  Sgli  at  Factory  Prices.    Ask  them. 

SMITH  BROS.  MFG.  CO. 

INDIANAPOUS,  IND. 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Pages. 
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BIS  SELL 

IS  THE  ONLY  CARPET  SWEEPER  EVER  SOLD  UNDER  A 
GENUINE  PRICE  MAINTENANCE  SYSTEM. 

The  Bissell  is  absolutely  the  only  carpet  sweeper  ever  sold  at  fixed,  uni- 
form prices,  both    wholesale  and  retail,  and  the  value  of  this  system  is  well 
understood  by  the  trade  of  this  country.     Jobbers    and    retailers    alike    enjoy 
a  feeling  of  perfect  security  in  the  sale  of  the  Bissell  sweeper,  realiz- 
ing that   their  profits  are  always  guaranteed    through   the   operation 
of  a  strong,  carefully  conceived,  and   rigidly   enforced    price   mainten- 
ance policy.    No  other  carpet  sweeper    has    ever   possessed    even    the 
semblance  of  a  price  maintenance  system;     and     Price    Maintenance, 
like  Qiaracter,  is  not  attained  in  a  minute,  but    is  a    thing    of    slow 
growth,  and  to  acquire  it  means  a  lot  of  sacrifice  and  a  great  deal  of 
determination. 

Bissell's  Price  Maintenance  System  is  the  kind  that 
never  stops  short  of  strict  enforcement  of  the  schedule 
of  prices  fixed  on  Bissell  sweepers,  and  this  system 
protects  all  the  trade  and  insures  our  customers  good 
profits  in  the  sale  of  our  goods. 

Write  for  our  Christmas  Offer,  the  most  liberal  we 
have  ever  made. 


BISSEU  CARPET  SWEEPER  CO. 

GRAND  RAPIDS,  MICH. 

(Largest  and  only  ezclaslve  Mannfactarers  of  Carpet  Sweepers 
in  the  world.) 


BBANCHFS: 
New  .York 
Toronto  Paris 


The  Taylor  &  Boggis  Foundry  Co. 

CLEVELAND.  O. 

HANUPACTURBRS  OF 

LIGHT  GRAY  IRON  CASTINGS*   BUILDERS'  HARDWARF. 

DamperSt  Damper  Clips,  Oil  and  Qas 
Stoves,  Furnace  L^mps,  Molasses 
Gates,  Letter  Boxes  Hardware  Spe- 
cialties. 
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POTTER  MANUFACTURING  CO.,  <ie.eva.  ow 

MANUFACTURERS    OF 

High   Grade  Basting  Spoons,   Mixing  Spoons, 

Cake  Turners,  Mincing  Knives,  Garden 

and    Floral    Tools,    &c. 
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fNOUGH  SAID— 

Send  for  a  Catalogue 

C  T.  Williamson  Wire  Novelty  Co. 

5244  Badger  AveBoe,  NEWAltK,  N.  J. 


WALKER'S  Quick  and  Easy 

MEAT  and  FRUIT  JUICE  PRESS 


ERIE    SPECIALTY   CO. 

Erie.    Pa. 


The  Briscoe  System 

FROM  MANUFACTURER  TO  DEALER  DIRECT 

Proven  a  Merchandising  Triumph 

We  sell  to  only  one  merchant  in  a  town — our  exclusive  agent  on  all  lines. 

You  don't  have  to  buy  any  particular  amount  to  hold  the  agency. 

Our  product  is  almost  entirely  confined  to  the  better  grade  of  goods. 

The  advertised  label  makes  the  agency  worth  having — establishing  plainly  and 
visibly  to  the  consumer  the  superiority  that  is  really  in  our  goods. 

We  sell  only  by  correspondence  and  catalog — no  travelers — and  don't  sell  consum- 
ers, catalog  houses  or  jobbers. 

Our  catalog  gives  net  delivered  price,  and  our  entire  system  is  designed  to  be  of 
assistance  to  the  merchant  in  every  way. 

We  try  to  be  a  little  more  than  fair  with  you  in  every  transaction. 

As  to  our  prices — well,  they  speak  for  themselves.    Study  them. 

We  pay  the  freight. 

SEND    FOR   OUR    LATEST   CATALOOUE   OF 

0-Rib-O  Heavy  Galvanized  Ware  (labeled)  Turquoise  Enameled  Ware  (labeled) 

Briscoe  Tin  Ware  (labeled)  0-Rib-O  Air  Ti  jht  Hot  Blast  Stoves 

Japonay  Enameled  Ware  (labeled)  Briscoe  Oil  Stoves  and  Briscoe  Lawn  Mowers 

Our  Exclusive  Agency  Yours  for  the  Asking— if  You  Are  First 
BRISCOE  MFG.  CO.,  Main  Office,  Detroit  Midi. 


In  AjrswBEiNG  Adybktiibmshts  it  XI  Dbsxkablb  tbat  Yov  MBirrzoif  HARDWARE  DEALERS'  MAGAZINE. 
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WUSON  BREW  TOASTER 

For  Gas,  Gasoline  and  OH 
Stoves.  The  best  selling 
Toaster  on  the  market,  be- 
cause the  most  Practical  and 
IlygieDic.  Toasts  four  slices 
at  once  and  Steeps  Coffee  or 
Poaches  KgM  at  same  tiine. 
Heats  four  flu t irons. 

WILSON  TOASTnMra.CO. 
Plllikufk,  Pi« 


Mr.  Hardware  Manuteeturer 

now  do  you  mark  your  goods?  In  the  old- 
fashioned  way?  If  feo,  we  can  Interest  you. 
Write  for  catalogue  OOO-M  which  describes  our 
method  fully. 

DWIGHT  SLATE   MACHINE   CO., 

Hajrtford.  Cc>nx\.,  U.  S.  A. 


Jut  as  the  word  sterling      ^«,     oo  dim  is  a  pur- 

aatccoi  quality  the  mark   ^iVy  on   »  Fisbinf  Rod 

is  a  naiaiitee  rf  Taloc  made  only  BY 

CLAMI-HOKBOCKS  CO,  Utlea.  New  York 

<^  <^  ^  "^ 


PENNSYLVANIA 
LAWN  MOWERS 

Supplee  Hardware   Compiany 

PHILADELPHIA 

TRADE  "Never  Leak*' Obc  Drop  OUCui    Habk 


^P- 


WUl  not  leak. 
No  waste  and 
no  wiping  off 
superfluous  oil. 
Can  be  carrleu 
in  pocket  or 
case    without 


Retails  at  10c.  Each. 
Hoillne  otlier  articles.    Like  a  fountain  pen7  3^  "inches 
long    by   ^   inch  d  ameter.     iinss  Nickei  Plaujd.    The 
only  proper  method  of  oiling  fine  mechanism.    Mounted 
on  Display  Card  containing  one  dozen. 
A.  F.  Meteggifcach  A  Bro..  Mis..  32-38  Prwpect  St.  Newark.  N.  1. 


^ 


■0 SLIPPII8-I0  TEARIieX 

with  the  "CoLUif  iia"  Can  Opener     J^^ 


t  opraa  •  can    RIGHT— M    Um   outild*   edpR  — 
rk  tU^diCdlar— II  toll*  ail— Ubwml    DUcjaat^ 

MeltMlbtch  &  Bro.,  Mfrs..  Newark,  N 


X 


Metwig's  Patot  IMt  &  Rhrct  Clipper 


I/toht.  Sfrtm<f,  Potaerful^  Durable.  No.  1  cuts  8-4  or  leas; 
No.  2  cuts  9-16  or  less;  No.  8  cuts  1-S  or  less;  Na  4  cnts  8-8  or 
less.  Cnts  close  to  work  Bi^fi^st  TntiimtmiaU  from  Job- 
ber* and  Consumert^  Send  for  circular. 

ANGLE 
BENDERS 

We  make  hand-power-ben- 
ders for  forming  angles  In 
stock  1-ln.  thick  and  under. 
Light  stock  can  be  bent  cold 

WALLACE    SUPPLY    COMPANY 

ts»  OAROCN  crrv  block,  ohioaoo 


MICA 


FOR  AU  PIttPOSES 

CHIMNEYS 
and  Canopies 

EUGENE  MUNSELL  &  CO..  New  York 


ROBERT  MURRAY, 

24  DUANE  STREET.  NEW  YOIW  CITY. 

AHanlic   Screw    Works.    Wood    Screw*. 
Heory'a   Prunins   Shears.    Etc       M 
Socket  Shovels  and  Trowels.     Wm. 
&  Co.'*  Mechanics'  Tools. 


For  Axes,  Picks,  Sledffes,  Mauis,  Hammers,  Hatchets, 
Railroad  and  Mioins  Toois.  Ask  your  jobber  for 
Hartwell's  Brsnds. 


HARTWEU  BROTHERS,  ChiGa|oHei^ts,Ilb. 


M  GOOD  AS  TNC   BEST  AIID  CNCAP  AS 
TNC  CNCAPCST 


No.  3  Little  Giant 

F.  L.  ELLIS  &  SON.    Mllfdal*,  Conn. 
STEVENS  &  CO..  99  Chimbers  St..  N.  Y..  City  A9tntt 


PARKERJYKEco^SSiy 


Worcester,  Mi 


U.  S.  A. 


Manufacturers 


ae^^  Wire  Hardware 


IVR/TE  us  FOR  PR/CES 
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L0UDEN.QOOD5 

Hay  CarriefF,  «ay  Forks,  Hay  SHogs 
Hay  Rack  Irons. 

BARN  DOOR  HANGERS 

Feed  and  Litter  Carriers,  Self  Opening  Ice 
Tongs,  and  other  Hardware  Specialties. 
"Positively  no  goods  sold  to  Catalogue 
Houses."    Send  for  Catalogue. 


LOUDEN  MACHINERY  CO. 


Fairfield.  Iowa 


C.  G.  Hnssey  &  Company 

PITTSBURGH.  PA. 

Manufacturer*  of 

COPPER 

....inr  .... 

Sheets  -  Plates  -  Rolls 
Copper  Nails  and  Tacks 


AMERICAN   TOOL   CHEST  CO. 

FACTORY  AND  SALESROOH, 

200  West  Houston  St.,       NEW  YORK,  U.  S.  A. 

TOOL  CHESTS;  all  sizes,  complete  with  tools, 
for  Boys,  Youths,  Gentlemen,  Farmers,  Rail- 
roads and  Carpenters'  use;  also  Tool  Cab- 
inets, Machinists',  Electricians'  and  Pipe 
Fitters'  Empty  TOOL  CHESTS.  Agents 
for  Steel  Tool  Chests. 

SEND  FOR  LATEST  CATALOGUE 

Clbnoshmin    Bros..    Baltimore,    Md.,    Soldering   Cop- 

B*rs,   Copper  Nails  and  Tacks.   Copper   Rivets  and 
urs.  Brass  Shoe  Nails.  Iron  Cobbler's  Nails,  Sheet 
and  Ingot  Copper,  Shoe  Tacks. 

TURNBUCKLBS 


PITEITS 


MERRILL   BROS..  Brooklyn,  n.  v. 

HUBEKTT:.  PECK,  625  F  St.,  N. 
W.,  Washington,  D.  C,  Consulting 
Expert    in    Patent    Causes.    U.    S. 

and   Foreign   Patents.     Send    for   leaflet  on   "Rejected 

Pat'^nts   Applications." 

Semo  for  Optical  trade  catalogue,  including  compasses, 
magnifying  glasses,  etc.  L.  Manasse,  88  Madison 
street,  Chicago. 
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is  the  best  and  nmpl'sst  device  for  mak- 
ing 1  GO  OOPtes  trom  pen-written  and 
ff  O  eople*  from  typewritten  original, 
we  will  ship  complete  duplicator, 
cap  size,  wttlioat  deposL,.  on 
vfu  (lO)  da#«  trial. 

tdiscemmt  of  $i}^  %  or  *5  «d 
"  "       IflJsfeaSL 
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The  latoct  mad  b««t  improrcmrat  on  Um  eomxnon  hnm  burner.     It  oelU  at 

eigkL   F^  nmpie  to  dealen.   R.  H.  Maple  Co.,  Dayton.  Ohio. 

Rural   Mall   Box 

has  the  largest  sale  of  any  rural 
mail  box  manufactured.  Well 
made,  neat  in  appearance,  Low 
in  Price.  This  is  what  makes  it 
popular.  For  sale  by  the  leading 
Jobbers  of  the  United  States  or  direct  to  the  trade. 

H.  E  lESSLER  CO^  Sole  MaBofaclarers, 

500  to  516  No.  SaUna  Street.  SYRACUSE.  N.  Y. 

SALESMEN— "S  IDE  LIN  E"— Sell  the  COOK 
SAFETY  CLEVIS  (boltless-nutless-pinlcss)  to  hard- 
ware and  general  stores.  Practical,  common  sense 
utility.  Quick  sales — prompt  deliveries — straight 
commissions.  Ask  for  nickelea  sample  (one  pound), 
and  handsome  show  card.  Give  line  handled  and 
territory  covered.  Want  only  good,  substantial  men. 
Address  Cook  Clevis  Co.,  410  Unity  Bldg.,  Chicago. 

FOR  SALE — General  line  Hardware,  B'lggies,  Har- 
ness, Paints,  Fencing,  etc.  Good  location.  New 
room,  145  ft.  long.,  with  large  wareroom.  Popula- 
tion, 2,800.  Fine  farming  county  in  Southern  In- 
diana. Address  "F.  P.,"  care  Hardware  Dealers' 
Magazine,  253  Broadway,  New  York. 

FOR  SALE — Hardware  and  plumbing  stock  in  the 
best  town  in  the  new  State  of  Oklahoma,  with  a 
population  of  10,000.  Stock  will  invoice  about 
|30,000,  and  we  are  doing  a  business  of  $80,000  to 
» 00,000  per  year.  Will  sell  hardware  separately 
if  purchaser  so  desires.  This  is  a  chance  ot  a  life- 
time. Address  "Purchaser,"  care  Hardware  Dealers' 
Magazine,  263  Broadway,  New  York. 

WANTED — A  good,  all  around  hardware  man.  Must 
understand  roof  and  furnace  work.  Strictly  temper- 
ance or  need  not  apply.    J.  H.  Petty,  Elliott,  la. 

FOR  SALE — Twenty  stove  trucks.  The  best  make. 
Can  have  them  at  low  figure.  Thompson  Bros.,  Mus- 
catine,  la. 

FOR  SALE— Hardware  stock,  $9,000  to  $16,000,  to 
suit  purchaser.  Located  in  a  live,  up-to-date  town 
of  1,500.  Central  Michigan.  Good  farming  section. 
Doing  over  $40,000  business  a  year.  Address 
Chance,  care  Hardware  Dealers'  Magazine,  258 
Broadway,  New  York. 

WANTED — Salesmen  calling  on  the  retail  hardware 
trade  to  sell  an  article  of  merit.  It  is  an  article  that 
sells  for  Six  Dollars  each,  and  can  be  placed  with 
fully  90j<  of  the  hardware  trade  of  the  country.  It 
can  be  sold  from  descriptire  booklet.  For  full  in- 
formation address  Joseph  I.  McVoy  Company,  99  E. 
Erie  Street,  Chicago,  111. 


Im  Answering  Advertisements  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS'  MAGAZINE. 
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AlleD   Coal  Co 610 

AflMrica    Co TSUi 

Amertean  Fork  *  Hoe  Co.. 727 

American    Ring    Co 747 

American  Safety  Razor  Co.  fi09 
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American  Tool  Chest  Co.. 757 
Am.  Tobe  ft  Stamping  Co.. 675 

Ames  Sword  Co 729 

American  Waaher  Co 749 

Andrawn  ft  Co.,  Alfred.. 509 
Andrews  Wire  ft  Iron  Wk8.696 

Afcade   Mfg.    Co 684 

Ardrej  Vehicle  Washer  Co.723 
Armstrong  Mfg.  Co.,  The.. 709 

Arrow  Can  Co..  The 760 

Associated  SlWer  Co 718 

Atkins  ft  Co..  B.  C 715 

Atlas  Mfg.  Co.,   The 736 

Atlas  Shear  Co.,   The 608 

Atlantic  Grindstone  Co 752 

Antomatic  Door  Rail  Co.  .786 
Anto    Strop    Safety    Raior 

Co. 803 

Anzillary  Ironing  Board  Co. 718 
ATery    Stamping    Co 726 

B 

Baeder,  Adamson  ft  Co 691 

Baker  Gun  ft  Forging  Co.. 616 

Barnes    Tool    C« 728 

Barney   ft   Berry,    Inc 613 

Berth,  G.,   Mfg.   Co 723 

Bemis  ft  Call  Hardware  ft 

Tool  Co 732 

Berger,  L.  D 724 

Berger  Bros.    Co..... 724 

Berger  Mfg.  Co 699 
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Blcelow,   J.    F 702 

Bluings  ft  Spencer  Co 733 
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Bommer  Bros 573*739 
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Brass  Goods  Mfg.  Co 740 
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Buffalo   Mfg.   Co 098 
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Co 746 
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Dana  Mfg.   Co 751 
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Dans  Duplicator  Co 757 
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Delte  File  Works 674 
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Energy  BleTStor  Co 711 
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Fish,  0.   B 762 

Fletcher  Mfg.   Co 618 
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Fox,   P.   L.    720 
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Gerts-Lumbard  ft  Co 740 
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GiUette   Sales  Co 601 

GUscock  Bros.  Mfg.  Co... 621 
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Co 698 

Green  Co.,  A.  H.,  The 686 

Greenlee  Bros,  ft  Co 726 

Griffin  Mfg.  Co.,  The 738 
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Ham  Mfg.  Co.,  C.  T 686 
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CAREFULLY  CONSULT  the  advertising  pages  for  announcements  of  seasonable  goods  and  special 
offers,  for  it  pays  every  dealer  to  keep  posted. 

If  you  don't  find  what  you  want  write  us,  for  we  have  a  complete  catalogue  file  which  we  place  at  your 
service. 
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Taylor  Mfg.  Co.,  The,  Hartford,  Ct. 
Avrlealtnral   Implement* 
AUen    A    Co.,    S.    L..    Box    1100  H. 

Philadelphia.  Pa. 
American    Fork   &    Hoe   Co.,    Cleve- 
land,   O. 
Prairie  Mfg.  Co.,   Indianapolis,   Ind. 
Andiron* 

Rostand  Mfg.  Co.,   Mllford.   Conn. 
ABKle  Benders 

(See  Benders.) 
Apple  Parer* 

Beading  Hardware  Co.,  Reading, Pa. 
Asbestos    and   Maornesia 
Johns-Manville  Co..  H.  W.,  100  WlU- 

iam  St^  New  York. 
Ask  and  Garbage  Cans 
Arrow  Can  Co.,  36  Warren  St.,  New 

York. 
Briscoe    Mfg.    Co.,    Detroit.    Mich. 
Asb  Sifters 
Gilbert    &    Bennett    Mfg.    Co.,    Chi- 
cago, 111. 
Hill  Dryer  Co.,  315  Park  Are.,  Wor- 
cester,  Mass. 
An^er  Bits 

Greenlee  Bros.  &  Co.,  Rockford,  111. 
Jennings  &   Co.,    C.   E.,    42   Murray 

St.,  New  York. 
Mayhew   &   Co.,    H.    H.,    Shelburne 

Falls,   Mass. 
Ohio  Tool  Co.,   Colnmbus,   0. 
Automatic   Tmcks 
Peck  Hardware  A  Mfg.  Co.,  C.   A., 
Berlin.  Wis. 
Automobiles 
Stevens  Arms  &  Tool  Co.,  J.,  Chlco- 
pee   Falls,    Mass. 
Automobile  Jacks 

(See  Jacks.) 
Automobile   Lamps 
Plume  &  Atwood  Mfg.  Co.,  2»  Mur- 
ray St.,    New    York. 
Ham    Mfg.    Co.,    C.    T.,    Rochester, 
N.  Y. 
Automobile    Supplies 
Bzoelsior   Supply   Co.,    Chicago,    111. 
Meager,    Inc..    C.    A.,    208    W.    80th 

St.,   Now   York. 
Motor  Car  Equipment  Co.,  56  War- 
ren St..   New  York. 
New    York   Sporting   Goods   Co.,    17 
Warren  St.,  New  York. 
Automobile       Tubing       and 
Rims 
American    Tube    A    Stamping    Co., 
Bridgeport,    Conn. 
Axes   and   Hatchets 
Arcade    Mfg.     Co..    Freepert,    111. 
Burgesa- Norton    Mfg.    Co.,    Geneva, 

National  CuUery  Co.,  Detroit,  Mich. 
Wiebusch  &  Hilger,  Ltd.,  9-15  Mur- 
ray St.,   New  York. 
Axle  Grease 
Fraxier  Iiubricator    Co.,    83    Murray 

St.,  New  York. 
Snow   Flake  Axle  Grease  Co.,   The, 
Fitchburg,    Mass. 
Axle    Grease— Graphite 
Dixon    Crucible     Co.,     Jos.,     Jersey 
City,   N.  J. 
Axle  Oil 
Miller  Co..   Frank,  340  W.  26th  St., 
New  York. 
Baby  "Walkers  and  Jumpers 
Glascock    Bros.    Mfg.    Co.,    Muncle, 
Ind. 
Bank  and  Office  Railing 
Ludlow-Saylor  Wire  Co.,   St.   Louis, 

Mo. 
Wright  Wire  (3o.,  Worcester,  Mass. 
Banks.   Toy   Savins 
Fish,    O.    B.,    6   Harrison   St.,    New 

York. 
Sehultx  &  Staples,  84  Wabash  Ave., 
Chicago,    111. 


Barrel  Swings 

Glascock    Bros.    Mfg.    Co..    Muncle, 

Ind. 
Base  Ball  Shoe  Plates 

Winslow    Skate    Mfg.     Co.,    Sam'l, 
Worcester,  Masa. 
Base  Ball  Supplies 

Draper-Maynard   Co., Plymouth,  N.H. 
Bath   Room  Trlmmlnvs 

American     Ring     Co.,      Waterbnry, 
Conn. 

BuflTalo    Mfg.    Co.,    Buffalo,    N.    Y. 

Manning,   Bowman  ft  Co.,   Meriden, 
Conn. 

Novelty  Mfg.  Co.,   Dept.  K,  Water- 
bury,  Conn. 
Dells    and   Gonacs 

New    Departure    Mfg.    Co.,    Bristol, 
Conn. 

Starr   Bros.    Bell   Co.,    Bast   Hamp- 
ton.  Conn. 

Wall    Mfg.    Supply .  Co.,    P.,    All*- 

fhenv.    Pa. 
t  Dressing 
Dixon     Crucible     Co.,     Jos.,    Jersey 
City,  N.  J. 
Belt  Hooks 

Bristol  Co.,    Waterbnry,  Conn. 
Beltlnar 

Ames  Sword  Co.,  Chlcopee,   Masa. 
Belt  Liacln^  Steel 
Bristol  Co.,   Waterbury,  Conn. 
Belt  Punches 
Schollhom   Co.,    Wm.,    New    Haven, 

Conn. 
Smith  &  Bgge  Mfg.  Co.,  Bridgeport, 

Conn. 
Bench  Screvrs 

(Sec  Hand  Screws.) 
Bendersy  Anyle  and  Bye 
Wallace    Supply    Co.,    916    Garden 
City   Block,   Chicago,   111. 
Bicycle    Bells 

(See  Bells.) 
Bicycle  Lamps 
Plume  &  Atwood  Mfg.  Co.,  28  Mur- 
ray St.,  New  York. 
Bicycle    Supplies    and    Sun- 
dries 
Excelsior  Supply  Co.,  Chicago,  III. 
New    York    Sporting   Goods   Co.,    17 

Warren  St.,  New  York. 
Smith  &  Bgge  Mfg.  Co.,  Bridgeport, 

Conn. 
Bicycles 
Johnson's    Arms    A    Cycle     Works, 

Iver,  Fitchburg,  Mass. 
Binder  Torino 
Carpenter   A  Co.,    Geo.    B.,   200-208 

S.   Water  St.,   Chicago,  lU. 
Bit  Braces 
MUlers    Falls   Co..    28    Warren    St., 

New   York. 
Reading     Hardware     Co.,     Reading, 

Pa. 
Russell   A    Brwin     Mfg.     Co.,   New 

Britain,   Conn. 
Stanley     Rule    A    Level    Co.,     New 

Britain,    Conn. 
Bits 

(See  Auger  Bits.) 
Blackboards,  Slate 
Johnson  A  Co.,  E.  J.,  38  Park  Row, 

New   York. 
Black   Plate 
American    Sheet    A   Tin    Plate   Co., 

Pittsburg,   Pa. 
Blocks,  Tackle 
Carpenter   A   C^o.,    Geo.    B.,    200   S. 

Water  St.,    Chicago. 
Union     Hardware    Co.,     Torrington, 
Conn. 
Boat  Hardvrare 

(See    Marine    Hardware.) 
Boats,  Canvas 
Glascock    Bros.    Mfg.    (3o.,    Muncle, 

Ind. 
Boilers,  Heating 
Mott  Iron   Wks.,  J.    L:.   The,   84-80 
Beekmaa  St..  New  Tsvk. 


Bolt  and  Nut  Machinery 

Waterbury-Farrel     Fdry.     A    Mach. 
Ck>.,    Waterbury,   Conn. 
Bolt    Clippers 
Helwlg  Mfg.  Co.,  St.  Paul,  Minn. 
Porter,   H.   K.,  Everett,  Mass. 
Schollhom   O).,    Wm.,    New    Haven* 

Conn. 
Bolts  and  Nuts 
Garland  Nut  A  Rivet  Co.,  Pittsburg,. 
Pa. 
Borlnir  Machines 
Ajax   Mfg.   (^.,    PltUburg,   Pa. 
Silver  Mfg.  Co.,  Salem,  O. 
Box  Straps,  Corners,  Hasps» 

etc. 
Cary  Mfg.  Co.,  19-21   Roosevelt  St., 

New  York. 
Boxes,    Hardware.   Shelf 
Green   Co.,    A.    H..   97  Warren   St.» 

New  York. 
Moore,  C.   P.,   Ravenswood,  W.   Va. 
Shelp  Mfg.   (JO.,   Henry   H.,   Colum- 
bia  Ave.    A  Randolph  St..    Phlla. 
Boxes,  Tin,  Stationers' 
Merriam   Mfg.    Co.,   Durham,    Conn. 
Brackets,    Adjustable    Roof- 
InNr 
Grtowold  A  Co.,  W.  P.,  37  John  8t.r 
Springfield,  Mass. 
Brackets,  jPoldlnar 
Griffin  Mfg.  (3o.,  Brie,   Pa. 
jg .__^_    w |j^^  Board 

I  0.,    Mllford,    Ckmou 

B  IP 

i  ..    Freeport,    111. 

B  if 

J  New  Haven,   CotoL. 

<  Brie,  Pa. 

B  w  Case 

]  Nashua,   N.   H. 

B  tdow   Shade 

{  Co.,   168H   Cham- 

?ork. 
B  ^per 

] , ,  ,.  G.,  Pittsburg,  PS. 

Plume  A  Atwood  Mfg.  Co.,  29  Mur- 
ray St.,   New  York. 
Bread  Mixers 
Landers,    Frary   A  Clark,    New  Bri> 

tain.  Conn. 
Manning,   Bowman  A  Co.,    Meriden^ 

Conn. 
Pritchard-Strong  Co.,   29  Circle  St.,. 

Rochester,    N.   Y. 
Brooms 

Osbom  Mfg.    Co.,    (Heveland,    O. 
Bronse  Povrders 
Bronxe    Powder    Works,     Elizabeth,. 

N.   J. 
Gerstendorfer  Bros.,  231  E.  42d  St.^ 

New  York. 
Brushes 

Gerts-Lumbard   A  Co.,   208-210  Ran- 
dolph St.,  Chicago.   111. 
Milwaukee  Dustless  Brush  Co.,  Mil- 
waukee,   Wis. 
Osbom  Mfg.  Co.,  Cleveland,   0. 
Ox  Fibre  Brush  Co.,  Chicago,   IlL 
Building   Papers 
Hewitt  A  firo..   C.   B.,  48  Beeknia» 
St.,   New  York. 
Bushluflfs,  Adjustable  Pipe 
Armstrong  Mfg.    Co.,   291   Knowltoo 

St.,  Bridgeport,  Conn. 
Butcher   Knives 
Forschner  A  Sons,  Chas.,  206  E.  19tb 

St..    New   York. 
Kimball    Co.,     C.     J.,     Bennington, 

N.  H. 
NaUonal  CuUery  Co.,  Detroit,  Mich, 
Butcher  Saws 
Disston  A  Sons,  Inc.,  Henry,  Phila- 
delphia, Pa. 
Butcher  Tools 
Silver  Mfg.   Co.,   Salem,   Ohio. 
Button   Cases  t 
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Bntt*.  Door 

RuaaeU  &  Ervrin  Mfg.  Co.,  New  Bri- 
tain, Conn. 
StanlPT  Works,  New  Britain,   Conn. 
Yale  &  Towne  Mfg.  Co.,  0-16  Mur- 
ray St..  New  York. 
Cake  Mixers 
Laoden,    Frarj  ft  Clark,  New  Bri- 
tain,  Conn. 
Prltcbard-Strong  Co.,  20  Circle  St., 

Rocbeater,  N.  Y. 
Galce  Tnrnem 
Arcade    Mfg.    Co.,    Freeport,    111. 
Potter  Mfg.   Co.,   Oeneva,   Ohio. 
Calipers  and  Dividers 

SUrrett  Co.,  L.   S.,   Atbol.  Maaa. 
Can  Openers 
Arcade    Mfg.    Co.,    Freeport,    111. 
Bills  ft  Son,  F.  L.,   MlUdale.   Conn. 
Melaaelbacb  ft  Bro.,  A.  F.,  Newark, 

N.   J. 
Taylor  Mfg.  Co.,  Tbe.  Hartford,  Ct. 
Wbite  ft  Son«    Ira    F.,    144   Walnut 
St..  Newark,   N.  J. 
Cans 

(See  Aab  Cana.) 
Can-ras  Boats,  Folding 

(See  Boata.) 
Carbide  of  Silicon 
Carbonindnm    Co.,     Niagara    Falls, 
N.   Y. 
Carbornndnm  "Wlieels 
Carborundum     Co.,     Niagara    Falls, 
N.  Y. 
Carriage  Hardware 

McKlnnon  Daab  Co.,  BuflTalo,  N.  Y. 
Carriage  Heaters 
Cblcago  Flexible  Sbaft  Co.,  180  On- 
tario St.,  Cblcago,  111. 
Lebman  Bros.,  10  Bond  St.,  N.Y.  C. 
Standard  Stamping  Co.,   MarysylUe, 
Oblo. 
Carpet  Sfreeperw 
Blasell   Carpc't    i^wcoper   Co.,    flrand 

Rapids,  Midi. 
Streator       Metxl       Ktamplii»;       Co.. 
Streator,   111. 
Carpet  whips 
Andrews  Wire  &  Irrn  Works,   Uijck- 

fotd.  111. 
Bly  Mfg.  Co.,  Tboo.  J.,   GirarJ.  I «. 
Carriers,  Hay 
Louden  Macblnery  Co.,  lisldnld,  la. 
Porter  Co..  J.    E.,   Oitav:»,    III. 
Cars,  Clftlldren*s  Ham) 
Glascock  Bros.  Mfg.  C-  .  M  ii.  -W,  Ind. 
Tbayer  Co.,  H.  N.,  Erl. ,  Tu. 
'Cartridges 

(See  Ammunition.) 
Carts,  Clilldren's 
Hill-Standard    Mfg.    Co.,    A.d  i-«.  ii. 

Ind. 
Tbayer    COy    H.    N.,    Erie,    Pa. 
Carvers,  ICltchen 
Lamaon  ft  Ooodnow  Mfg.  Co.,  Sbel- 
burne  Falls,    Mass. 
Carrers'  Knives,  "Wood 
Smitb  ft  Hemenway  Co.,  108  Duano 

St.,       New  York. 
CasH  Dravrers,   Alarm 

Naabua  Till   Co.,    Nasbua,    N.   H. 
-Cash   Recorders 
Hoogb  Casb    Recorder    Co.,     Indian 

Orcbard.  Mass. 
Standard  Casb  Register  Co.,  Wabaeb 
Ind. 
Castors,  Fnrnltnre 
aark   Co.,    Geo.    P.,    Tbe,    Wlndaor 

Locks,   Conn. 
Reading  Hardware  Co.,  Reading.  Pa. 
Castings,  Malleable 

Hammer  ft  Co.,  Branford,  Conn. 
Catchers,    Grass 
Specialty    Mfg.     Co.,     St.     Antbony 

Park,   Minn. 
Supplcc  Hdw.  Co.,  Pblla.,  Pa. 
Cefflnvs.  Metal 
Berger  Mfg.   Co.,  Canton,  O. 
EUer   Mfg.   Co.,   Canton,    0. 
Frledlcy-Yosbardt        Co.,        194-204 
Matber  St.,    Cblcago,    111. 
Cellar  Drainers 
Kemp  Mfg.   Co.,    C.   M.,   Baltimore, 
Md. 
Centents,  Fireproof 

Jobna-ManTlUe,  H.  W.,  Co.,  N.Y.  C. 
ChaflnflT  Dishes 
Buffalo  Mfg.   Co.,   Buffalo.    N.   Y. 
Manning-Bowman    Co.,Merlden,Conn. 
Chain 
Bridgeport    Cbaln    Co.,    Bridgeport, 

Conn. 
Oneida    Community,     Ltd.,     Oneida, 

N.   Y. 
Smitb    ft    Bgge    Mfg.    Co.,    Bridge- 
port,   Conn. 
Chain  Blocks 
Yale  ft  Towne  Mfg.  Co.,   0  Murray 
•    St.,    New  York. 


Chalk  Lines 

Carpenter  ft   Co.,   Geo.   B.,    200-208 
S.  Water  St.,  Cblcago,  111. 

Silver   Lake  Co.,   78  Cbauncey    St., 

Boaton,  Maas. 
Cherry  Stoners 

Enterprise  Mfg.  Co.,  of  Pa.,  Pbila- 
delpbia.  Pa. 

RoUman  Mfg.  Co.,  Mount  Joy,   Pa. 
Chimney  Tops 

Iwan    Broa.,    Streator,    111. 
Chisels 

Jennings  ft  Co.,   C.   E.,   42  Murray 
St.,  New  York. 

Oblo  Tool  Co.,  Columbus,  O. 
Christmas  Tree  Holders 

Nortb  Bros.  Mfg.  Co.,  Pbiladelpbia, 
Pa. 
Cl^armakers'  Cnttln^  Tools 

Kraut  ft  Dobnal.  168  Clark  St.,  Cbl- 
cago,  111. 
Clamps 

Hammer  ft  Co.,  Branford,  Conn. 
CUpplnar   Machines,    Hair 

American  Sbearer  Mfg.  Co.,  Nasbua, 
N.   H. 

Brown    ft   Sbarpe   Mfg.    Co.,    Provi- 
dence, R.  I. 

Cblcago  Flexible  Sbaft  Co.,.  180  On- 
tario St.,  Cblcago,  lU. 

Coatea  Clipper  Mfg.  Co.,  Worcester, 
Mass. 

GiUette   Clipping   Macblne   Co.,    114 
W.  82d  St.,  New  York. 

Hotcbklss,    Edward    S.,  Bridgeport, 
Conn. 

Wlebuscb  ft  Hilger,  Ltd.,  8-16  Mur- 
ray St.,  New  York. 
Clocks 

New  Haven  Clock  Co.,  New  Haven, 
Conn. 

Western  Clock  Mfg.   Co.,   La  SaUe, 

lU. 
Clothes   Bars 

Ely  Mfg.  Co.,  Tbeo.  J.«,  Girard,  Pa. 

Martcross  Co.,  40  Dearborn  St.,  Cbi- 
caaro,   HI. 

Udoll  T'orks,   Indianapolis,   Ind. 
CI o ill*  «  Dryers 

Hill  Ui-yer  Co.,  316  Park  Ave.,  Wor- 
cester,  Mass. 

SiHHl  Filter  ft  Mfg.  Co..  168)4  Cbam- 

bcrs  St.,  New  York. 
Clothes   Lines 

Carpenter   ft  Co.,    Geo.    B..    200-208 
S.   Water  St.,  Cblcago,   111. 

Columbian  Rope  Co.,  Auburn,  N.  x. 

Est  IN  Mills.  Fall  River,   Mass. 

Plyuioutb    Cordage    Co.,    382    Court 
SI  .  No.  Plymoutb,  Mass. 

Kku^oou  Cordage  Wks.,  Boston,  Mass. 

Sliver   Lake   Co.,    78   Cbauncey    St., 

Boston,  Maab. 
Clothes  Lines,  1%'lre 

Wricl '  Wire  Co.,  Worcester,   Maas. 
Coal,  carriage  Heaters* 

Allen  Coal  Co.,  30  Great  Juuob  St., 
New  York. 

Cblcago  riexible  Sbaft  Co..   'S     u:i 
Urlo  St.,  Cblcago,  111. 

Lehman  Bros.,  10  Bond  Ft.  S    •    .. 
Coaster  Brakes 

New  Departure  Mfg.  Cv.  Brlhi-n.     :. 
Coat  Hanirers,  F  iinlnu 

Pullman  Mfg.  Co..  lUcUoster,  N.  T. 
Coat  and  Hat  Hoo^s 

Atlas  y.ig.  Co.'.   Ni>ii    liav(*n,   Conn. 

Nation.!  i   Mfg.   ^    .   i^'.-rling.   111. 

Williamson  wire  Novelty  Co.,  C.  F., 
Newark,    N.   J. 

Collee  and  Spice  Mills 

Arcade   Mfg.   Co.,   Freeport,    111. 

Eu^rprlse   Mfg.    Co.   of  Pa.,    pbiU. 

Landers,   Frary  ft  Clark,  New  Brit- 
ain,   Conn. 

Parker  Co.,  Cbaa.,  Meriden,  Conn. 
Coffee  Percolators 

Buffalo  Mfg.  Co..   Buffalo,  N.  Y. 

Landers,    Frary   ft  Clark,   New  Bri- 
tain. Conn. 

Manning-Bowman       Co.,       Meriden, 

Conn.  • 

Conductor  Pipe 

Berger  Bros.  Co.,   Pbiladelpbia,  Pa. 
Cooking  Utensils 

Avery  Staniping  Co.,   Cleveland,   O. 

Cleveland     Stamping    ft    Tool    Co., 
Cleveland,  0. 

Vollratb   Mfg.   Co.,  Sbeboygan,  Wis. 
Cooking  Utensils,  Blectrlc 

Prometbeus    Electric   Co.,    Tbe,    230 
East  43d   St..    New   York. 

Cookers,   Steam 

Castle     Co.,     Wilmot,    81    Elm  St., 
Rocbester,  N.  Y. 

Copper 

(See   Brass   and   Copper.) 


Copper  "Wire,  Cable 

Dallaa,  A.C.,  106  I^ke  St..  Cblcago. 
Cordaare 
Carpenter  ft   Co.,   Geo.   B.,   20Q-208 

S.  Water  St.,  Cblcago,  111. 
Ghannon  Co.,  H.^  Cblcago,  111. 
Colnmbiab  Rope  Co.,  Auburn,  N,  Y. 
Plymoutb    Cordage    Co.,    382    0ourt 

St.,   No.   Plymoutb,    Mass. 
Samson  Cordage  Wks.,  Boston,  Mass. 
Silver   Lake   Co.,   78  Cbauncey   St.. 

Boston,'  Mass. 
Cork  Screws  and  Pullers 
Arcade   Mfg.    Co.,    Freeport,    111. 
Brie  Specialty  Co.,    Brie.    Pa. 
WllUamaon    Wire    Novelty    Co.,    C. 

T..  Newark,  N.  J. 
Corn  Cntters 
American   Fork  ft   Hoe   Co.,    Cleve- 
Und.  0. 
Cornices,  Metal 
Berger  Mfg.  Co.,  Canton,  O. 
BUer  Mfg.  Co.,  Canton,  O. 
Cotter   Pin  Machines,  Auto- 
matic 
Sbuster   Co.,    F.    B.,     New     Haven. 

Conn. 
Cotton  'Waste 
Estes  MUU,   Fall   Ri<cr,   Mass. 
Cranes 
Yale  ft  Towne  Mfg.  Co.,   0  Murray 
St.,  New  York. 
Crucibles 
Dlzon    Crucible    Co.,     Jos.,     Jersey 

City,  N.  J. 
Crucible  Steel 
American    Tube    ft    Stamping    Co., 

Bridgeport,  Coon. 
Cultivators 
Allen    ft    Co.,    S.    L.,    Box    1100  H. 

PbUadclpbia,   Pa. 
Syracuse  GblUed  Plow  Co.,  Syracuse. 

N.    Y. 
Cutlery 

(See  also  Knives,  Razors,  Sbcan, 
etc.) 
Caae  ft  Sons,  W.  R^  Bradford,  Pa. 
Kimball    Co.,     G.    J.,     Bennln^on, 

N.  H. 
Landers,  Frary  A  Clark,  New  Brit- 
ain,  Conn. 
National  Cutlery  Co.,  Detroit.  Mlcb. 
Nortbfleld  Knife  Co.,   Nortbfleld.  Ct. 
Silberstein,   A.     L.,    450  Broadway, 

New  York. 
Simmons  Hardware  Co.,   St.    Louis. 
Sperry  ft  Alexander  Co.,  800  Broad- 
way, New  York. 
Suppiee  Hardware  Co.,  Pblla.,  Pa. 
Dlery.  U.J^  0  B.  Warren  St.,  N.Y.C. 
Wblte  ft  Son,   Ira   F.,   144   Walnut 
St.,   Newark.    N.  J. 
Cutters,  Feed  and  Bnslla«re 
Sliver    Mfg.    Co.,    Salem.    Oblo. 
Dampers 

Arcade  Mfg.  Co.,  Freeport,  111. 
Taylor  ft  Boggle  Fdry.   Co.,   Cleve- 
land, O. 
Dashes,    Fenders,    etc. 
McKlnnon  Dasb  Co^  Buffalo,  K.  Y. 
Mccalcomanla  Slirns 
U.    S.   Decalcomanla  Co.,    154  Lake 
St.,  Cblcago,  IlL 
Door  Bells 
(See  Bells.) 
Door  Buttons,  Steel 
Watrous     Mfg.     Co.,     E.     L.,     Det 

Moines,  la. 
Door  Catches 
Watrous    Mfg.     Co.,     E.     L.,     Des 
Moines,  la. 
Door  Checks  and  Springs 
Pullman  Mfg.  Co.,  Rocbester.  N.  Y. 
Reading     Hardware    Co.,     Reading. 

Pa. 
Russell    ft    Brwin    Mfg.    Co.,    New 

Britain,   Conn. 
Yale  ft  Towne  MCg.  Co.,  9   Marny 
St,  New  York. 
Door   Hangers 
(See  Hangers.) 
Door  Holders 
Superior  Spring   Hinge   Co.,    16  So. 

Canal  St,   Cblcago,   III. 
Door  Knobs 

(See  Locks  and  Knobs.) 
Door    Rail 
Automatic  Door   Rail  Co.,   Chicago, 

111. 
Draw   ICnlTCs 
Kimball  Co..  0.  J.,  Bennington.  N.H. 
Ohio  Tool  Co.,   Columbns.   O. 
Wilkinson    ft    Co.,    A.    J.,    180-188 
Wasbington   St,    Boston,    Mass. 
Draw   Knifes,   Foldlnjr 
Wilkinson    ft    Co.,    A.    J..    lSO-188 
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Washington   St.,    Botton,    Mass. 
Drilling  ]lla.clLlnea 

Dwlgbt    Slate    Machine    Co.,    Hart- 
ford,  Conn. 
Shoster    Co.,    F.    B.,    New    Haven, 

Conn. 
SUver  Mf£.   Co..    Salem.  O. 
Drills,    Hand,    Breaat,    etc. 
Millers   Falls    Co.,    28    Warren    St.. 

New  York. 
Silver    Mfg.    Co.,   Salem.    O. 
Smith  *  Hemenway  Co.,  108  Dnane 

St..   N.  Y.  C. 
Drilla,  Star  and  Pli>« 
Star  Expansion  Bolt  Co.,  147  Cedar 

St..  New  York. 
DrlUs,  Twist 
Standard  Tool  Co.,  Glereland,  0. 
Drop  Forvln^s 
Billings    &   Spencer   Co.,    Hartford, 
Conn. 
Dnmb  ^Walter* 
(See  Blerators.) 
Duplleators 
Daus  Duplicator  Co.,   Felix   G.   M., 
Ill  John  St.,   New  York. 
EUive  Tronflrn  Hanyem 
Berger  Bros.  Co.,   Philadelphia.  Pa. 
Bleetrle  Cooking  and  Heat- 
ing  Apparatus 
(See   articles.) 
Blectrical  Supplies 
Prometheus    Electric  Co.,   The,    236 
E.  43d  St.,   New  York. 
Elevator      Bnclosnres      and 

Cabs 
Ludlow-Saylor  Wire  Ck).,St.Iionis.  Mo. 
Wright  wire  Co.,  Worcester,  Mass. 
Elevators   and  Dumb   wait- 
ers 
Eaton  ft  Prince  (3o.,  Chicago.  III. 
Energy  Elevator  Co..  406  Cherry  St.. 

Philadelphia,    Pa. 
Klmhall  Bros.,  900  Ninth  St..  Coun- 
cil Bluffs,  la. 
O'NeUl  Elevator  Co.,  928  Cherry  St., 

Philadelphia.  Pa. 
Sedgwick  Machine  Works,   84  to  88 
Carroll  St,   Poughkeepsie,    N.    Y. 
Speldel.  J.  G.,  Reading,  l>a. 
Union  Elevator  &  Machine  Co..  144- 

146  Ontario  St.,  Chicago,  111. 
Elevatorst   Ice 
Gifford-Wood  Co.,  Hudson.  N.  Y. 
Bmery  Paper  and  Clotb 
liaeder.  Adamson  &  Ck>.,  Phila.,  Pa. 
Kmery    Wheel    Dresser 
diamond    Saw    ft    Stamping  Wks., 
Buffalo.  N.  Y. 
ISnameled  ^Ware 
Briscoe  Mfg.  Ck>..  Detroit,  Mich. 
Cleveland  Stamping  ft  Tool  Co..  The. 

Cleveland,  O. 
Vollrath  Mfg.   Co..  Sheboygan.  Wis. 
BnantelM 

(See  Paints^ 
E^xcelsior,  raelcinar 
Huffman  ft  Co.,   Theo.   P..   648  W. 
34th  St.,  New  York. 
Expansion  Bolts 
Star  Expansion  Bolt  Co.,  147  Cedar 
St,  New  York. 
Eye  Benders 
(See  Benders.) 
Faneets,  Wooden 
Sommer's  Son,  John,  355-3W  Central 

Ave.,   Newark,  N.   J. 
Feed  Cutters  I 

Silver  Mfg.  Co.,  Salem,   0. 
FepeinsT,  Iron  and   Steel 
Enterprise    Foundry    ft    Fence    Co., 

Indianapolis,     Ind. 
FeneinflN   Wire 
Clinton    Wire    Clotb    Co..     Clinton. 

Mass. 
Cyclone    Woven    Wire    Fence     CJo., 

Holly.    Mich, 
(filbert  ft  Bennett  Mfg.  Co.,  Chicago. 
New  Jersey    Wire  Cloth  Co.,    Tren- 
ton,  N.  J. 
Wright  Wire  (Jo.,  Worcester,  Mass. 
Files  and  Rasps 
Delta  File  Co.,  3227  Frankford  Ave., 

Philadelphia.    Pa. 
Diaston  ft  Sons,  Inc.,  Henry.  Phila- 
delphia. Pa. 
Nicholson  File  Co.,  Providence.  R.  I. 
Files,  Rotary 
Rotary  File  ft  Mach.   Co.,  580  Kent 
Ave.,   Brooklyn,    N.   Y. 
Filters.  ^Water 
Grlswold  ft  Co..  W.  P.,  37  John  St.. 

Springfield.  Mass. 
Naiad  Filter  Co.,  606  Sudbury  Bldg.. 

Boston,  Mass. 
Seed  Filter  ft  Mfg.  Co.,  158^  Cham- 
bers  St.,  New  York. 
Finder  Nail  Clippers 
Cdbk  Co..  H.  C.  Ansonla,    Conn. 


Snow.  L.  T..  108  Duane  St..   N.   Y. 
Sperry  ft  Alexander  Co..  300  Broad- 

way.New  York. 
Fire    jESxtinarnishers 
Suffolk   Chemical    Co.,    170  Summer 
St..  Boston,  Mass. 
Fire  Pots  and  Torcltes 
Clayton   ft   Lambert    Mfg.   Co.,   De- 
troit, Mich. 
Turner  Brass   Works,   The.    61    No. 
Franklin  8t^  Chicago,  III. 
Fireplace  Goods 
Rostand  Mfg.  Co.,  Milford,  Conn. 
FisUns  Coat 
Jarvls   Co.,    W.    B.,    41    Canal   St., 

Grand  Rapids,    Mich. 
Fishing   Reels 
America     Co.,   91     North     St.,   Mo- 

mence.  III. 
Clark-Horrocks  Co.,  Utica,  N.   Y. 
Enterprise  Mfg.  Co.,  Akron,  O. 
Fisbins  Rods 
Clark-Horrocks  Co.,  Utlca,  N.   Y. 
Fishing   Tackle 
Chester  Co.,  F.  E.,  Providence,  R.  I. 
Clark-Horrocks  Co.,  Utica,  N.   Y. 
Enterprise  Mfg.  Co.,  Akron,  0. 
Jarvls   Co.,    W.    B.,    41    Canal    St., 

Grand  Rapids,    Mich. 
Martins'  Sons,  B.  J.,  RockviUe,  Ct. 
•Fisliinar  Taokle  Boxes 
Merriam  Mfg.   Co.,   Durham,  Conn. 
Floor  Hinges 

Columbian  Hdw.   Co.,   Cleveland,  0. 
Superior  Spring   Hinge  Co.,    16   So. 

Canal  St.,   Chicago.   111. 
FIT  KUlers.  W^ire 
Blgelow,  J.   F.,   Worcester.   Mass. 
Football   Supplies 
Draper   ft  Maynard   Co.,   Plymouth, 
N.   H. 
Food  Choppers 
Dana   Mfg.   Co.,   Cincinnati,   0. 
Enterprise    Mfg.    Co.    of   Pa.,    The, 

Philadelphia.   Pa. 
Landers,   Frary   &  Clark,  New   Bii- 

taln.   Conn. 
Rollman  Mfg.   Co.,  Mount  Joy,   Pa. 
ForireH,  Blacksmiths' 
SUver  Mfg.   Co..   The,   Salem,    Ohio. 
Forks 

(See   Agricultural  ImplemenU.) 
Foundry   Supplies 
Osbom  Mfg.  Co.,   Cleveland,  O. 
Fruit  Presses 
(See  Presses.) 
Furnaces  and  Heaters 
Mott  Iron  Works.  J.  L..  84-90  Beek- 

man  St..   New  York. 
Furnaces 

(See  Soldering  Furnaces.) 
Furniture    Trimniinars 
American  Ring  Co.,  Waterbury,  Ct. 
Garden  Tools 

Am.  Fork  ft  Hoe  Co.,  Cleveland,  0. 
Arcade  Mfg.   Co.,  Freeport.   111. 
Cronk  ft  Carrier  Mfg.  Co..   Ehnlra. 

N.   Y. 
Potter  Mfg.  (^.,  Geneva,   Ohio. 
Gas  Furnaces 
Chicago  Flexible  Shaft  Co.,  180  On- 
tario St.,   Chicago,  lU. 
Gas  Lamps »  Inverted 
Manhattan  Screw  ft  Stamping  Wks., 

202   W.    nth   St.,    New   York. 
Gas   Liiflrhters 

Oakman  Mfg.  Co.,  84  Chambers  St., 
New  York. 
Gatesy  Ornamental 
Cycloiie     Woven     Wire     Fence    Co.. 

Holly.    Mich. 
Gear  Cutters 

Dwlght    Slate    Machine    Co..    Hart- 
ford,   Conn. 
Glass  Cuttinar  Boards 
Lufkin  Rule  Co..    Saginaw,   Mich. 
GouflTS 

(See   Bells.) 
Glue 

Baeder,    Adamson    ft   Co..    Philadel- 
phia. Pa. 
Hewitt  ft  Bros.,  C.  B.,  48  Beekman 
St..  New  York. 
Gloves,   Baseball,  etc. 
Draper-Maynard  Co.,  Plymouth,  N.H. 
Graphite 
Dixon     Crucible    Co.,     Jos.,    Jersey 

City,  N.  J. 
Grass  Catchers 

(See  Catchers.) 
Grinders,  Alundum 
Royal  Mfg.  Co.,  208  E.   Walnut  St., 
Lancaster,  Pa. 
Grindstones 
Atlantic  Grindstone  Co.,  Providence, 

R.  I. 
Cleveland  Stone  Co.,   Cleveland.  O. 


Richards    Mfg.    Co.,    Aurora,    111. 
Grindstones,  Bicycle 

Cleveland   Stone   Co.,   Cleveland,    0. 
Richards  Mfg.    Co.,    Aurora,    III. 
Gun  Cleaners 
Union  Hdw.  Co.,  Torrington,  Ct. 
Guns 
Baker  Gun  ft  Forging  Co.,   Batavla, 

N.  Y. 
Harrington  ft  Richardson  Arms  Co., 
322  Park  Ave.,   Worcester,    Mass. 
Hopkins    ft    Allen    Arms    Co..    The 

Dept.  B,   Norwich,  Conn. 
Johnson's     Arms    ft    Cycle     Works,. 

Iver.    Fltchbnrg,   Mass. 
Marlln  Fire  Arms  Co..  21  Willow  St., 

New  Haven,  Conn. 
Stevens  Arms  ft  Tool  Co.,  J.,  Chlco- 

pee  Falls,  Mass. 
Hack  Saws 
(See  Saws.) 
Hair  Clippers 

(See  Clipping  Machines.) 
Hame  Fasteners 
Bridgeport    Chain    Co.,    Bridgeport, 

Conn. 
Hamntersy  Drop 
Billings    ft    Spencer    Co.,    Hartford.. 

Conn. 
Merrill    Bros..    Brooklyn.    N.    Y. 
Hammers,  Hand 
Arcade   Mfg.    Co.,    Freeport.    111. 
Cheney  Hammer  Co.,  Henry,   Llttle- 

FaUs.   N.  Y. 
Franklin  Specialty  Co.,  Reading,  Pa. 
Robertson,    Arthur     R..     144    Oliver 

St.,  Boston,  Mass. 
Rock    River    Mfg.    Co..     Dopt.    F., 

Dixon.  lU. 
Vaughan  ft  Bushnell  Mfg.   Co.,  Chi- 
cago. 111. 
Hammers,   Masnet 
Robertson,  Arthur  R..  144  Oliver  St., 
Boston,  Mass. 
Hammocks 
Hohfeld  Mfg.  Co.,   8th  and  Daupbixv 
Sts.,    Philadelphia,    Pa. 
Hand  and  Bench  Screvrs 
Chapin-Stephens  Co.,   Pine  Meadow. 

Conn. 
Ohio  Tool  Co.,  Columbus,  0. 
Handles,  Wooden 
Hartwell     Bros..     Chicago    Heights,. 

Rock   River  Mfg.    Co.,   Dixon.    111. 
Hauflrers,   Barn    Door 

Automatic   Door    Rail    Co.,    624    W. 
Lake   St.,    Chicago,   lU. 

Louden  Machinery  0>.,  Fairfield,  la. 

Myers  ft   Bro..    F.    B.,    Ashland,    0. 

National   Mfg.    Co.,    Sterling.    111. 

Porter  Co.,  J.  B.,  Ottawa.  111. 

Richards   Mfg.    Co.,    Aurora.    111. 
Hansrers,  House   Door 

Arcade  Mfg.   Co.,    Freeport.   III. 

Automatic    Door    Rail    Co.,    624    W. 
Lake  St.,  Chicago.  111. 

Chicago  Spring  Butt  Co.,  Chicago. 

National  Mfg.  Co.,  Sterling,  111. 

Prouty  Co..  T.  C,  Albion.  Mlcb. 

Richards  Mfg.  Co.,  Inc.,  Aurora.  111. 
Hauflrers,    Screen    and    IVin- 
dow 

Phenlx  Mfg.  Co..  Mllwaukoo,  Wis. 
Hardware    Jobbers 

Butler  Bros.,  Chicago  and  N.  Y.  C. 

Simmons  Hardware   Co.,    St.    Louis, 
Mo. 

Supploe  Hardware  Co.,  Philadelphia.. 

Welland,    Chas.,   147    Chambers  St.. 
New  York. 
Hardvrare        Manufacturers' 
Agents 

Graham  &  Co..  John  H.,   113  Cham- 
bers St.,   New  York. 
Hart  Co.,   John  M.,   Ashland   Block, 

Chicago,   111. 
Smith    ft     Hemenway     Co.,    lOS-llO 

Duane   St.,    New   York. 
WIebusch  ft  Hllger,  Ltd.,  0-15  Mur- 
ray St..   New  York. 
Harmonicas 

M.  Hobner,  476  Broadway,  N.   Y.  C. 
Harness  Dressinfir 
Frank    Miller    Co..    The,    394    West 

26th   St.,    New   York. 
Harness   Snaps 
Covert  Mfg.  Co.,  Troy,  N.  Y. 
Reading  Hardware  Co.,  Rending,  Pa> 
Harness  Straps 
Covert  Mfg.  Co..  Troy.  N.  Y. 
Hatchets 

(See   Axes   and   Hatchets.) 
Hay  Knives 
Ely  Mfg.   Co.,  Thoo.  J.,   GIrard,   P» 
Iwan  Bros.,  Streatoif  ll\^-\r-^r^l  r> 
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Hmylnv  Tools 

Hant-Helm-FeiTls   &    Co.,    Harrard, 

lU. 
Loaden  Hachlnerj  Co.,  Fmtrfleld,  la. 
Myen  ft  Bro.,  F.  B.,  Aihland,  0. 
Porter  Co.,  J.  B.,  Ottaw^a,  111. 
Heaters 

(See    StoTea;    Carriage    Heaters.) 
Heaters   and  Boilers 
Mott  Iron  Works,  J.  L.,  The.  84-90 
Beekman  St..   New   York. 
Heatlnir  and  Cooking  Disc 
Seed  Filter  &  Mfg.  Co..  158%  Cham- 
bers  St..    New    York. 
Heel   Plates 
Griffin   Mfg.  Co.,   Erie,   Pa. 
Stanley  Works,   New  Britain,  Oosn. 
Hlnyesy  Floor 
Bommer  Bros.,  Brooklyn,   N.  Y. 
Colnmbian  Hdw.   C«.,   Cleyeland,    0. 
Superior   Spring    Hinge   Co.,    10  So. 
Canal   St.,    Chicago,    111. 
Hinares,   Sprlnir 
Bommer  Bros.,  Brooklyn,  N.  Y. 
Chicago   Spring   Butt   Co.,    Chicago, 

€k>lambian  Hdw.   Co.,   Cleveland,  O. 
Shelby  Spring  Hinge  Co.,  Shelby,  O. 
Hinges,  Strap  and  T 
Oriffln  Mfg.  Co.,   Brie,  Pa. 
National  Mfg.  Co.,  Sterilng,  111. 
Stanley   Works,  The,    New    Britain, 
Conn. 
Hinges,  lirindo^r  and  Sereen 

Arcade  Mfg.  Co.,  Freeport,  111. 
Hoes 

(See   Affricultnral   Implements.) 
HoeSf  Self  Cleanlnar 
Rock    Rlrer    Mfg.    Co.,    Dept.    F.. 
Dixon.   111. 
Hoists,  Chain 
Speldel,  J.  G.,   Beading.  Pa. 
Tale  &  Towne  Mfg.  Co.,  9  Murray 
St..   New  York. 
Hoists,   Blectrie 
Yale  &  Towne  Mfg.  Co..  9  Murray 
St..   New   York. 
Hollow  'Ware 
ATery  '  Stamping  Co.,   CleTeland.   O. 
Briscoe   Mfg.    Co.,    Detroit,    Mich. 
Cleveland     Stamping     &    Tool    (3o., 

Cleveland.  0. 
VoUrath  Mfg.  Co.,  Sheboygan,  Wis. 
Hooks,   Box 
Patterson,  Gottfried  &  Hunter,  Ltd., 
146-150  Centre  St.,  New  York. 
Hooks,    Fishing 
Chester  &  Ck>.,  P.B.,  Providence,  R.I. 
Bnterprise  Mfg.  Co.,  Akron,   O. 
Horse  Hoivers 
CJoIdwell    Lawn    Mower    Co.,    New- 
burgh,  N.  Y. 
Horsesnoe  Nails 

(See  Nails.) 
Horse  Pokes 

Bly  Mfg.  Co.,  Theo.  J..  Oirard,  Pa. 
Hose  Racks 
Specialty    Mfg.     (k>.,    St.    Anthony 
Park,   Minn. 
Hydranlie   Presses 
Waterbury-Farrel  Foundry  &  Mach. 
Co.,    Waterbury,   Conn. 
lee  Cream   Freesers 
Dana  Mfg.  Go.,  Cincinnati,  0. 
North  Bros.  Mfg.  (^.,  Phlla.,  Pa. 
Ice  Picks 
Arcade    Mfg.    Co.,    Freeport,    111. 
Ducharmes  &  Co.,    Shelbume  Falls, 


■rie  Specialty  Ck>.,  Brie,  Pa. 
Franklin  Specialty  Co.,  Reading, Pa. 
Ice  Shredders 
■nterprise  Mfg.  Co.  of  Pa.,Phlla.,Pa. 
Graham   &    (Jo.,   J.   H.,    113   Cham- 
bers St..  New  York. 
lee  Tools 
Arcade    Mfg.    Co.,    Freeport,     III. 
Gifford-Wood  Co..  Hudson,   N.   Y. 
IroninflT  Boards 
Auxiliary   Ironing   Board  (3o.,    Roch- 
ester,   N.   Y. 
Udell  Works,   Indianapolis,  Ind. 
^acks 
Barth    Mfg.    Co.,     G.,     Milwaukee, 

Wis 
Ooveri'  Mfg.  Co.,  Troy.  N.   Y. 
Oliver  Mfg.  Co.,  215  Desplaines  St., 
Chicago,   lU. 
•Jeivelry  and  Kindred  Ijines 
Myers    Co..    8.    F..    47v-49    Maiden 
Lane,    New  York. 
Job  LfOts,  Hardfrare 
Peck  &  Mack  Co.,  10-12  Murray  St, 

New  York. 
VTelland,    Chas.,    147  Chambers  St., 
New  York. 


Jockey  Stick 

BIT  Mfg.  Co.,  Theo.  J.,  Girard,  Pa. 
Joist  Hanyors 

Colnmbian  Hdw.  Co.,  Cleveland,   0. 
Key  RinvB 

Ames  Sword  Co.,  Chicopee,  Mass. 
Smith  &  Bgge  lifg.  Co.,  Bridgeport, 

Conn. 
Kick  Plates 

Reading  Hdw.   Co.,   Reading,   Pa. 
Russell    ft    Brwin    Mfg.    Co.,    New 

BriUln,  Conn. 
Turner  Brass  Wki.,  The,   61   North 

FrankUn  St.,  Chicago,  III. 
Yale  ft  Towne  Mfg.  Co.,  9  Murray 
St..  New  York. 
Kitchen    Cabinets 
Specialty  Mfg.   Co.,   Tltusrille,    Pa. 
KniTCs 

(See    Butcher,     Mincing,    Pocket, 
etc.) 
Krant  Cutters 
Dlsston  ft  Sons,  Inc.,   Henry,  Phila- 
delphia,   Pa. 
Ladders 

Specialty   Mfg.    Co.,   TltusviUe,   Pa. 
UdeU  Works,  1288  W.  28th  St.,  In- 
dianapolis.  Ind. 
Ladders,  Rolling  Shelf 
Bicycle   Step    Ladder   Co.,    66   Ran- 
dolph St.,  Chicago.  111. 
Coburn    Trolley     Track     Mfg.    0>.. 

Holyoke,  Mass. 
MUbradt  Mfg.  Co.,  1445  N.  8th  St.. 

St.  Louis,  Mo. 
Myers  ft  Bro.,  F.  B.,  Ashland,  O. 
Ijamp  Burners 
Plume  ft  Atwood  Mfg.  Co..  29  Mur- 
ray St;.  New  York. 
Lamp  Bnrnersy  Glass  Cone 
Maple  (3o.,  R.  H.,  Dayton,  Ohio. 

Plume  ft  Atwood  Mfg.  Co.,  29  Mur- 
ray St.,   New  York. 
Royal  Gas  Light  Co.,  209  B.  Kinsie 

St.,   Chicago,    III. 
Lamps.   Driving 
Ham  Mfg.  Co.,  C.T..  Rochester, N.Y. 
Lampsy  Miners' 
McOlintock  ft  Irvine  Co.,  PitUburg, 

Pa. 
Lanterns 

Berger  Mfg.  Co.,  Canton,  O. 
Ham    Mfg.    Co.,    C.    T..    Rochester, 

N.  Y. 
Prltchaxd-Strong  Co.,  29  Circle  St., 

Rochester,  N.  Y. 
Ijatches 

Peck  Hardware  ft  Mfg.  Co.,  G.  A., 
Berlin,  Wis. 
Lathina, 'Wire 
Clinton    Wire    Cloth    Co.,     Clinton, 


Lndlow-Saylor    Wire    Co.,    The,    St. 

Louis,  Mo. 
Laivn  Mo^rer  Sharpener 
Osbom  Mfg.    Co.,   Cleveland,    O. 
Lainrn  Mo^rers 
Briscoe  Mfg.  Co.,  Detroit,  Mich. 
ColdweU    Lawn    Mower    Co.,    New- 
burgh,  N.  Y. 
MostToos  ft  Co.,  Springfield.  Ohio. 
Reading    Hdw.    Co^,    Reading,    Pa. 
Supples  Hdw.  Co.,  Philadelphia,  Pa. 
Laivn   Sprinklers 
Griswold  ft  Co.,  W.  P.,  37  John  St., 

Springfield.   Mass. 
SpecUlty   Mfg.     Co.,     St.     Anthony 

Park',  Minn. 
Standard  Stamping  Co.,   MarysviUe, 

O. 
La^rn   STrin«r« 

Specialty   Mfg.    Co.,   TitusvlUe,    Pa. 
Leather  Ctoods,  Carriaire 
McKinnon  Dash  Co.,  Buffalo.  N.  Y. 
Leather    Goods.    Sportinar 
Draper  ft  Maynard   Co.,   Plymouth, 

N.  H. 
Levels 
Chapin-Stephens  Co.,   Pine  Meadow, 

Oomi. 
Davis  ft  Cook,  Watertown,  N.  Y. 
Stanley  Rule  ft  Level  Co.,  New  Bri- 
tain, Conn. 
Liarhtninir  Rod  Supplies 
DalUa,  A.  0^,  166  Lake  St.,  Chicago. 
Liyhtins  Systems 
Royal  Gas  Light  Co.,  208  Bast  Kln- 

ile  St.,  Chicago,  111. 
Oakman   Mfg.    Co.,    84-86  Chambers 

St.,  New  York. 
Locks  and  Knobs,  Door 
Reading   Hdw.   Co.,   Reading,   Pa. 
Russell  ft  Brwin  Mfg.  Co.,  New  Bri- 
tain, Conn. 
Taylor  ft  Boggls  Fdry.    Co.,   Cleve- 
land, O. 
Yale  ft  Towne  Mfg.  Co.,  9  Mnrray 
St.,    New   York. 


Lockers.   'Wire 

Wright  Wl^  Co.,  Worcester,  Mil 
Lndlow-Saylor  Wire   Co.,  St.  hmtSa, 

Mo.     ' 
Lubricants 

(See  also  Oil.) 
Dixon     Crucible    Co.,     Jos.,    Jsnsu 

City.  N.  J. 
Machinery- 
Diamond   Saw   ft    SUmplng    Werks^ 

Buffalo,   N.    Y. 
Dwight    Slate    Machine    Co.,  Hart- 
ford, Conn. 
Pattstson,  Gottfried  ft  Hunter,  148- 

160  Centre  St..  New  York. 
Waterbury-Farrel  Foundry  ft  Math. 

Co.,    Waterbury,   Conn. 
Machinists'  Tools 
Billings    ft    Spencer    Co.,    Hartfoii. 

Conn. 
Diamond    Saw   ft    Stamping    Works, 

Buffalo.    N.   y. 
Patterson,  Gottfried  ft  Hunter  Os., 

146-160  Centre   St.,    New  York. 
SUrrett  Co.,  L.  S.,  Athol,  Mass. 
Mail  Boxes 

Hawkeye  Pump  Co.,  Washington,  la. 
Helse    ft    Brauer,    66    Union    Park 

Court,   Chicago,   111. 
Hcssler  Co.,    H.    E.,   500   North  Sa- 

Una   St.,    Syracuse,    N.   Y. 
Merrlam  Mfg.  Co.,  Durham,  Conn. 
Peck    Hardware    Mfg.    Co.,    C.    A., 

Berlin,  Wis. 
Beading  Hdw.   Co.,   Reading,  Pa. 
Smith  Bros.  Mfg.   Co.,   IndianapoUa, 

Ind. 
Taylor  ft  Boggls  Fdry.   Co.,   Clew- 
land,  O. 
Manicure    Cioods 
Sperry  ft  Alexander  Co.,  300  Bresd- 

way.   New  York. 
Mantels 
Ironton   Wood   Mantel  Co.,   Iiontes* 

O. 
Manufacturers'   Agents 

(See  Hardware.) 
Marine    Hardivare 
Morm  Co.«   A.   S.,  210-212  Oomasr- 

cial  St.,  Boston,   Mass. 
MarkiniT  Fluid 
Jarvls   Co.,   W.    B..    41   Canal   St., 

Grand  Rapids,  Mich. 
Mats,  ^Wire 
Clin  ton    Wire    Cloth    Co.,    Clintss* 


Meat  Ch< 

tppers.. 
Medicine  Cabinets 


(See  F( 


ood  Chop 


I-) 


Udell   Works,   1288  West   28th  St., 
Indianapolis,    Ind. 
Metal  Ceilings 
Berger  Mfg.  (3o^  Canton,  a 
Eller  Mfg.  Co.,  The,  Canton,  O. 
Friedley-Voahardt   Co.,    184    Mather 

St.,  Chicago.  111. 
Metal  Polish 
(See  Polish.) 
Mica,  All  Purposes 
Munsell  ft  Co.,   Eugene,  New  Tsrfc. 
Micrometers 

Starrett  Co..  L.  S.,  Athol,  Mast. 
Mincina  KniTCS 
Arcade   Mfg.    Co.,   Freeport.    IlL 
Potter  Mfg.   Co.,  Geneva,  Ohio. 
Miters,    Rooflnor 
Whiteacre   Mfg.    Co.,   J.    B., 
ford,  lU. 
Miter  Boxes 
MlUer    Falls    Co.,    28    Warren    St, 

New  York. 
Smith  ft  Hemenway  Co.,  108  Dnass 

St.,  New  York. 
Mop  'Wrinarers 
Dana  Mfg.   Co.,   OlncinnatL  O. 
Bagle  Owperage  Wks.,  ClreIeTflls.0. 
Ely  Mfg.  Co.,  Theo.  J.,  GlrardTn. 
White    Mop    Wringer    Co.,    Fulteu- 

Tllle.   N.   Y. 
Mops 
Arcade  Mfg.   Co.,   Freeport,    lU. 


Bock- 


Bagle   (Tooperage  Wks.,  GlrclevlIle,0. 
Bstes  MlUs.   Fall  — 
Motors,  Water 


MlUl  Fall  River,  Mass. 


Divine    Water    Motor    (V>.,    108-U8 

Duane  St.,   New  York. 
Mouse  Traps 

Burditt  ft  Williams  Co.,Boston,ICaflt. 
Botchkiss,  B.  S.,  Bridgeport,  Ossa. 
Mcvrers 

(See  Horse;  see  Lawn.) 
Nail  Pullers 
Bridgeport     Hardware     Mfg.     Ot., 

Bridgeport,    Conn. 
Morrill,  Chas.,  276  Broadway,  N.  T. 
Smith  ft  Hemenway,  108-110  Dvaas 

St.,  New  York. 
Tower  ft  Loron  Co.,  88  Chamheis  St* 
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Nails,  Copper 

Haasey  &  Co.,  C.  G.,  Plttaburg,  Pa. 
Nails.  Horseslftoe 
LlTingaton  Nail  Co.,  104  Beade  St., 

New  York. 
WiebuBch  &  Hilger,  Ltd.,  9-15  Mur- 
ray St.,  New  York. 
NalU,  Wire 
Townsend  Co.,  C,  C.  &  E.  P.,  New 

Brighton,  Pa. 
Needles,  Macliliie 
IBzcelBlor  Supply  Co.,  Chicago,  III. 
Nippers 

(See  Pliers  and  Nippers.) 
Nvt  Crackers 
Arcade  Mfg.   Co.,   Freeport,    III. 
Nvts 


Faucet 


(See   BolU  and  Nuts.) 
Oil  Cans,  Spoat  and 


Supply    Co.,     P.,     Allc- 


Berger   Mfg.    Co..    Canton,    O. 
Wan    Mfg.    -  -        - 

fheny.  Pa. 
Cans,  Poclcet 
Meinelbach    &    Bro.,     A.    F.,    32-38 
Prospect  St.,  Newark,   N.  J. 
Oilers 
American     Tube    &     Stamping  Co., 

Bridgeport,    Conn. 
Hammer  &  (;o.,  Branford,  Conn. 
McClintock  &  Irrine  Co.,   Pittsburg, 

Pa. 
Wall    Mfg.    Supply    Co.,    P.,     Alle- 
gheny,  Fa. 
Wilkinson    Mfg.    Co.,    89    Wall    St., 

New    York. 
OU  Heaters 
(See  Stoves.) 
on.  Lubrlcatlngr 
CoiB  Co.,  G.  W.,  146  Broadway,  New 

York. 
Graham  ft  Co.,  John  H.,  New  York. 
Pike  Mfg.  Co.,   Pike,   N.   H. 
oil  Stones 
Carborundum     O  igara    Falls, 

N.   Y. 
Pike    Mfg.   Co.,   Pike,    N.   H. 
on  Stoves 

(See   stoves.) 
Optical  Goods 
Manasse,    L.,    88   Madison   St.,    CJt^i- 

cago.   111. 
Padlocks 

Ames  Sword  Co.,  Chicopee,   Mass. 
Bossell    ft    Erwln    Mfg.    Co.,    New 

Britain,   Conn. 
Yale  ft  Towne  Mfg.  Co.,  9  Murray 
St.,  New  York. 
Pails,  Strainer 
Smith  Bros.  Mfg.  Co.,   Indianapolis, 
Ind. 
Paint  RemoTcr 

(See  Varnish  Remover.) 
Painty  Silica  Graphite 
Dixon    Crucible     Co.,     Jos.,    Jersey 
City,  N.  J. 
PalntSy  Varnlslies,  Enamels, 

etc. 
Adams   ft   Biting   Co..   Chicago,    111. 
Brlggs  ft  Co.,  John,  Boston,  Mass. 
Enterprise  Paint   Mfg.    Co.,    225-231 

N.  Van  Bnren  St.,  Chicago,   111. 
Geratendorfer  Bros.,  231  E.  42d  St, 

New  York. 
Lucas  ft  Co.,  John,  Philadelphia,  Pa. 
Nice,   Eugene   E.,    272-274  South  2d 

St.,    Philadelphia,  Pa. 
Pitkin  Co^  Geo.  W.,  Chicago,  111. 
Paper,  Hard-vrare  'Wrapplngr 
Hewitt  ft  Bros.,  C.  B.,  48  Beekman 
St.,  New  York. 
Patents 
Peck.   Hubert  E.,  626  F  St.,   Wash- 


Tower  ft  Lyon  Co.,  96  Chambers  St., 

New  York. 
Plate  Cleaners 

Lasher  Mfg.  Co.,   Davenport,  la. 
Watson-Porter- Watson      Co.,      Ltd., 

Dnadilla,  Mich. 
Plated  Ware,   Silver 
Associated   Silver   Co.,   174   E.   Lake 

St.,   Chicago,    111. 
International    Silver    Co.,     Meriden, 

Conn. 
Oneida    Commxmity,     Ltd.,     Oneida, 

N.  Y. 
Pliers  and  Nippers 
Billings    ft    Spencer   Co.,    Hartford, 

Coun. 
Crouk  ft  Carrier  Mfg.    Co.,   Elmira, 

N.  Y. 
Morrill,   Chas.,  276  Broadway,    New 

York. 
Nettleton     Mfg.    Co.,      Middletown, 

Conn. 
Smith  &  Hemenway  Co.,  108  Duane 

St.,    New   York. 
Schollhorn    Co.,    Wm.,    New    Haven, 

Conn. 


Plow     Co.,    Syra- 


ington,  D.  C. 
erforatec"   ~' 


Perforated   Metal 

Cninton    Wire    Cloth    Co..     Clinton, 

Mass. 
Plnklngr  Machines 
Rotary    File    ft    Machine    Co.,    The, 

689  Kent  Ave.,   Brooklyn.   N.  Y. 
Pipe  Coverings 
Johos-Manville  Co.,  H.  W.,  N.  Y.  C. 
Pipe  Cntters 

Barnes  Tool  Co.,  New  Haven,  Conn. 
Pipe  Hooks  and  Straps 
Berger  Bros.   Co.,  231-237  Arch  St., 
Philadelphia.  Pa. 
Pistols 

(See  also  Revolvers.) 
Johnson's     Arms    ft    Cycle    Works, 

Iver,  Fitchburg,  Mass. 
Stevens  Arms  ft  Tool  Co.,  J.,  Chico- 
pee Falls,  Mass. 
Planes 
Obapln-Stephens  Co.,    Pine   Meadow, 

0>nn. 
Otalo  Tool  Co.,  Columbus,  O. 
Stanley  Rule  ft  Level  Co.,  New  Bri- 
tain, Conn. 


Ploivs 

Syracuse   Chilled 

cuse,   N.  Y. 
Plnmb  Bobs 

Starrett   Co.,   L.   S.,   Athol,  Mass. 
Plumbers'  Brass  Goods 
Landers,  Frary  ft  Clark,   New  Brit- 
ain, Conn. 
Plnmblnar  Fixtures 
Mott  Iron  Works,  J.  L.,  84-90  Beek- 
man St.,  New  York. 
Pocket    Knives 
Case  ft  Sons,  W.  B.,  Bradford,  Pa. 
Northfield     Knife     Co.,      Northfleld, 

Conn. 
Sllberstein,    A.    L.,    469    Broadway, 

New  York. 
Ulery  Co.,   U.  J.,  9  B.   Warren  St., 

New  York. 
Wlebusch  ft  Hllger,   Ltd.,  9  Murray 
St.,    New   York. 
Police  Supplies 
Tower  ft  I^yon  Co.,  96  Chambers  St., 

New    York. 
Polish.  Floor 
Butcher    Polish     Co..    866    Atlantic 

Ave.,  Boston,  Mass. 
Polish,  Metal 
Hoffman,  Geo.  W.,  296  E.   Washing- 
ton St.,   Indianapolis,   Ind. 
Polish,  Stove 
A.  B.  Polish  Co.,  8-14  Haddon  Ave., 

Chicago,   lU. 
Black     Silk     Stove    Polish     Works, 

Sterling,  111. 
Dixon     Crucible     Co.,     Jos.,     Jersey 
City,  N.  J. 
Post  Hole  Dlffsrers 
Iwan   Bros.,    Streator.    111. 
Pot   Covers,   Kitchen 
Lasher    Mfg.    Co.,    Davenport,    la. 
Poultry  Nettlnar 
Clinton     Wire    Cloth     Ck).,     Clinton, 

Mass. 
Gilbert  ft  Bennett  Mfg.  Co.,  Chicago. 
Ludlow-Saylor  Wire  Co.,   St.   Louis, 

Mo. 
New  Jersey   Wire  Cloth  Co.,   Tren- 
ton, N.  J. 
Wright  Wire  Co.,  Worcester,  Mass. 
Presses,  Lard 
Enterprise  Mfg.  Co.,  of  Pa.,  Phila. 
Silver  Mfg.   Co.,   Salem,  O. 
Presses,  Meat  and  Fruit 
Enterprise  Mfg.    Co.    of  Pa.,    Phila- 
delphia,  Pa. 
Erie  Specialty  Co.,  Brie,  Pa. 
Presses,  Poiver 
Shuster,    F.    B.,    Co..    New    Haven, 
Conn. 
Pruning.   Shears 
Cronk  ft  Carrier  Mfg.   Co.,   Blmira, 

N.   Y. 
Weibnsch  ft  Hllger,  Ltd.,  9  Murray  | 

St.,   New  York. 
Pumps 

Hawkeye  Pump  Ck>.,  Washington,  la. 
Punches,    Conductors 
Bridgeport    Hardware    Co.,    Bridge- 
port.   Conn. 
Schollhorn.     Co..    Wm.,  New  Haven. 
Sperry  ft  Alexander  Co..  300  Broad- 
way,  New  York. 
Punches.  Hand 
Morrill,  Chas.,  276  Broadway,  N.  Y. 
Push  Carts 

Syracuse    Chilled    Plow    Co.,    Syra- 
cuse,  N.   Y. 
Putty  Knives 
Lamson   ft   Goodnow  Mfg.   Co.,   Shel- 
burno  Falls,  Mass. 


Radiators 

Castle     Co.,      Wllmot,      Rochester, 
N.   Y. 

Mott  Iron  Works,  J.  L.,  The.  84>90 
Beekman  St.,   New  Y^ork. 

Rochester    Radiator    Co..    146    Fur- 
nace St.,  Rochester.  N.  Y. 
Rake,'  Self-Cleaningr 

Cronk  ft  Carrier  Mfg.  Co.,  The,  Bl- 
mira, N.  Y. 
Rakes 

American   Fork   ft    Hoe   Co.,   Cleve- 
land, 0. 

Cronk   ft  Carrier  Mfg.   Co.,   Blmira, 

N.  y. 
Ranires 

(See  Stoves.) 
Rat  Traps 
Burditt  ft  Williams  Co.,Boston,Mafls. 
Hotchklss,    E.   S.,   Bridgeport,  Conn. 
Smith  ft  Egge  Mfg.  Co.,  Bridgeport, 

Conn. 
Ratchet  Drills 
Billings   ft    Spencer    Co.,    Hartford, 

COiDU. 

Rasors 

Andresen   ft  Co.,   Alfred,   Minneapo- 
lis, Minn. 
Case  ft  Sons,  W.  R.,  Bradford,  Pa. 
Droescher,    S.    R.,    79    Warren    St, 

New  York. 
National  Cutlery  Co.,  Detroit,  Mich. 
Radiumite   Co.,   97   So.   Clinton    St., 

Chicago,  111. 
SUbersteln,     Firm     of    A.     L.,     460 

Broadway,  N.  Y. 
Smith  ft  Hemenway  Co.,  108  Duane 

St.,  New  York. 
Sperry  ft  Alexander  Co.,  800  Broad- 
way. New  York. 
Ulery,    U.  J.,   7  Warren   St.,   N.    Y. 
Rasors,  Safety 
American   Safety   Rasor  (3o.,  Broad- 
way and  Duane  St.,  New  York. 
Auto   Strop    Safety    Rasor   Co.,    860 

Broadway.    New    York. 
Gem  Cutlery  Co.,  84  Reade  St.,  N.T. 
Gillette  Sales  Ck>.,  Times  Bldg.^.T. 
Kampfe  Bros.,  8  Reade  St.,  N.  Y. 
Raaorsy  Corn 
Kampfe  Bros.,  8  Re«de  St.,  N.  Y. 
Rasor  Guards 
Weiss,  L.      T.,    297    Taaffe    Place, 
Brooklyn.  N.   Y. 
Rasor   Hones 

Droescher,    S.    R.,    79    Warren    St., 
New  York.  ^ 

Pike   Mfg.    Co.,    Pike,   N.   H. 
Rasor  Strops 

Case  ft  Sons,  W.  R.,  Bradford,  Pa. 
Kampfe  Bros.,  8  Reade  St.,  N.  Y. 
Perfecto  Mfg.  Co.,  Towanda,  Pa. 
Radiumite   Co.,    97  So.   Clinton  St., 
Chicago,  111. 
Reamers 

Standard  Tool  Ck>.,  Cleveland,  0. 
Recordlnar  Gaugres 
Bristol  Co.,  Waterbury,  Conn. 
Reels 

(See  Fishing  Reels.) 
Refrlgrerator  Trimmings 
Arcade    Mfg.    Co.,    Freeport,    111. 
Brass    (3oods    Mfg.    (3o.,    Brooklyn, 
N.  Y. 
Registers,  "Wall  and  Floor 
Berger.    L.   D.,   60   No.   Second  St., 
Philadelphia.    Pa. 
Reloadlnar  Tools 

Union   Hdw.   Co.,   Torrington.  0>nii. 
Revolvers 

Harrington  ft  Richardson  Arms  0>., 

222  Park   Ave.,   Worcester,   Mass. 

Hopkins  ft  Allen  Arms  Co..  Dept.  B, 

Norwich.  (3onn. 
Iver  Johnson's  Arms  ft  Cycle  Wks., 

163  River  St.,  Fitchburg.  Mass. 
Marlln    Fire   Arms   Co.,    21    Willow 

8t^  New  Haven,  Conh. 
Riddles 

iSee  Screens.) 
Les 
Hamilton      Rifle      Co.,      Plymoatta, 

Mich. 
Hopkins  ft  Allen  Arms  Co.,  Dept.  B, 

Norwich,  Conn. 
MarUn  Fire  Arms  Co.,  21  WiUow  St., 

New  Haven,   Conn. 
Stevens  Arms  ft  Tool  Co..  J.,  (Ales- 
pee  Falls,  Mass. 
Rifles,  Air 
Daisy    Mfg.     Co..     280    Union    St., 

Plymouth.  Mich. 
Hamilton  Rifle  Co.,  Plymouth,  IfidL 
RlnflT  Rollers 

Shuster  Co.,  F.  B.,  New  Haven.  Ot. 
Rivet   Machines 
Waterbury-Farrel    Fdry.    ft   Machine 
Co.,   Waterbury,   C^^^r^r^g^t  ^^ 
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Rivetlnar  Machine* 

abutter    Co.,    F.    B.,    New    Haren, 
Conn. 
Rivetlnv  Machines,  Hand 

Smith  Mfg.  Co.,  F.   H..  48  and  50, 

St.  John's  Court,    Chicago,   111. 
Rivet* 
6arUnd  Nut  ft  Rivet  Co.,  Pittsburg, 

Pa. 
TowBsend  Co.,  C.  C.   &  E.  P.,  New 
Brighton,  Pa. 
Rooifnart  A«beato« 
Johns-MaoTllIe  Co.,  H.  W.,  100  Will- 
lam  St.,  New  York. 
Rooflngr*  Slate 
Johnson  ft  Co.,  E.  J.,  38  Park  Bow, 

New  York. 
RooflngTy  Tarred 
McClintock  ft  Irvine  Co.,  The,  Pitts- 
burg. Pa. 
Rooflnary  Tin 
American    Sheet    ft   Tin    Plate    Co., 

Pittsburg,  Pa. 
Rope 

(See  Cordage.) 
Rule* 
Cha pin-Stephens  Co.,   Pine  Meadow, 

Conn. 
Lufkln  Rule  Co.,   Saginaw,   Mich. 
Stanley  Rule  ft  Level  Co.,  New  Bri- 
tain, Conn. 
Sad  Iron* 
Bnterprlse   Mfg.    Co..    Phila..    Pa. 
Sad   Irona,  Blecirlc 
Prometheus    Electric   Co.,    The,    286 
Bast  43d  St.,    New    York. 
Safety  Rasora 

(See  Razors.) 
Sand  Paper 

(See  Emerj  Paper.) 
Saah  Balancea 
Pullman  Mfg.  Co.,  Rochester,  N.  Y. 
Saah  Chain* 
Bridgeport    Chain    Ck).,    Bridgeport, 

Conn. 
Oneida  Community  Co.,  Oneida,  N.Y^. 
Smith  ft  Bgge  Mfg.  Co.,  Bridgeport. 

Conn. 
Saah  Cord 
Carpenter  ft  Co..  Geo.  B..  200-208  S. 

Water  St.,   Chicago,   111. 
Bates  Mills,  Fall  River,  Mass. 
Samson  Cordage  Wks.,  Boston,  Mass. 
Silver  Lake  Co.,  Boston,  Mass. 
Saiih  Handera  and  Faaten'ra 
^  Phenix  Mfg.  Co.,  34  Center  St.,  Mll- 
*  waukee.  Wis. 
Sa«h   liockfi 
Champion    Safety    Lock    Co.,    (Jen- 

eva,  O. 
Ives  Co.,  H.  B.,  New  Haven,  Conn. 
National  Mfg.   Co.,   Sterling.   III. 
Reading   Hdw.   Co.,   Reading,   Pa. 
Russell    ft    Brwin    Mfg.    Co.,    New 

Britain,   Conn. 
Shelby  Spring  Hinge  Cq^  Shelby,  0. 
Taylor  Mfg.  Co.,  The,  Hartford,  Ct. 
Yale  ft  Towne  Mfg.  Co.,   9  Murray 
St.,  New  York. 
Saah     Operating    DcTlcea 
Orouve  Co..  G.,  Bridgeport,  Conn. 
Saah   Pnlleya 
Grand     Rapids     Hardware     Co.,    13 

Pearl  St.,  Grand   Rapids,  MIcb. 
Reading   Hdw.   Co.,   Reading,   Pa. 
Sanaaare  Stnffera 
Enterprise   Mfg.   Co.    of   Pa.,   Phila. 
Silver  Mfg.   Co.,   Salem,  0. 
Savlnffa  Bank 

(See  Banks.) 
Sa^v    Handlea,    Croaa-Cut 
Ely  Mfg.  Co.,  Theo.  J.,  Girard,   Pa. 
Saw  Seta  and  Toola 
Atkins   ft   0>.,    B.    C,    Indiana iK>Iis, 

lod. 
Disston  ft  Sons,  Inc.,   Henry,  Phila- 
delphia, Pa. 
MorrilL   Chas.,  275  Broadway.N.Y.C. 
Savr   Sharpenera,   Automatic 
Rotary  File  ft  Mach.  Co.,  5S0  Kent 
Ave.,  Brooklyn,   N.   Y. 
Saivinar       Machlnea       (Hand 
and  Foot  Po-vrer) 
Barnes  Tool  Co.,  New  Haven,  Conn. 
Savra,    Handy    etc. 
Atkins  ft   Co.,    B.    C,    Indianapolis, 

Ind. 
Disston  ft  Sons,   Inc.,  Henry,   Phila- 
delphia,   Pa. 
Jennings   ft   Co.,   C.    E.,   42  Murray 

St.,  New  York. 
Slmonds  Mfg.  Co.,  BMtchburg,  Mass. 
Sa^vra,  Hack 
Atkins   ft  Co..    E.    C,   Indianapolis, 

Ind. 
Diamond    Saw    &    Stamping    Works, 
Buffalo,  N.  Y. 


Disston  ft  Sons,  Inc.,  Henry^  Phila- 
delphia, Pa. 
Jennings   ft  Co.,   G.   B.,   42  Murray 

St.,  New  York. 
Massachusetts    Saw    Works,    Chico- 

pee,  Mass. 
MlUers   Falls   Co.,    28   Warren   St, 

New  York. 
Union    Hardware    Co.,     Torrington, 

(^nn. 
West  Haven  Mfg.  Co.,  New  Haven, 

Conn. 
Sa^ira,  Keyhole 
Bridgeport    Hdw.    Mfg.    Co.,    The, 

Bridgeport,  Ck>nn. 
Scalea 
Hanson  Bros.,  18  W.   Randolph  St., 

Chicago,  111. 
Landers,   Frary  ft  Clark,   New  Brit- 
ain,  Conn. 
Osgood  Scale  Co.,  Binghamton,  N.Y. 
Pelouze  Scale  ft  Mfc.  Co.,   118  W. 

Jackson  Boul.»   Chicago,   111. 
Reading  Hdw.   Co..   Reading,   Pa. 
Trlner   Scale  ft  Mfg.    Co.,   12B5  W. 

2l8t  St,  Chicago,  lU. 
Sciaaora 

(See   Shears.) 
Scrapera,  Foot 
National   Mfg.    Co..    Sterling,    111. 
Soreena.  Coalf  sand,  etc. 
Clinton   Wire     Cloth     Co.,     Clinton, 

Mass. 
GUbert   ft    Bennett   Mfg.    Co.,    Chi- 
cago, 111. 
Ludlow-Saylor  Wire  Co.,   St.  Louis, 

Mo. 
N.  J.  Wire  Cloth   Co.,  Trenton,  N.  J. 
Wright  Wire  Co..  Worcester,  Mass. 
Sore-vr  DriTcra 
Arcade  Mfg.   Ck).,   Freeport,   111. 
Bridgeport      Hardware      Mfg.     Co., 

Bridgeport,  Conn. 
Disston  &  Sons,  Inc.,  Henry,  Phila- 
delphia, Pa. 
Dttcharmes  ft  Co.,   Shelbume   Falls, 

Mass. 
Kimball  Co.,  C.  J.,  Bennington, N.H. 
Mayhew      Co.,     H.      H.,     Shelbume 

Falls,  Mass. 
North  Bros.  Mfg.  Co.,  Phila.,  Pa. 
Patterson,   Gottfried  ft  Hunter,   146 

Centre  St.,  New  York. 
Stanley    Rule    ft    Level    Co.,    New 

Britain,  Conn. 
Tower  ft  Lyon  Co.,  9S  Chambers  St., 

New  York. 
Tuck  Mfg.  Ck).,  Brockton,  Mass. 
Soreira 
Murray,  Robert,  24  Duane  St.,  New 

York. 
Scythe     Stonea     and  "Whet- 

atonea 
(Heveland   Stone   Co.,   Cleveland,    O. 
Pike  Mfg.  Co.,   Pike,    N.   H. 
Scythea 
Andresen     ft     Co.,      Alfred,      1304 

Washington    Ave.,    South    Minne- 
apolis. Minn. 
National  Cutlery  Co.,  Detroit,  Mich. 
Sheara  and  Sciaaora 
Atlas  Shear  Co.,  Bridgeport,  Conn. 
Bridgeport      Hardware      Mfg.      Co., 

Bridgeport  Conn. 
Heinisch^s    Sons    Co.,    R.,    Newark, 

N.  J. 
Kraut   ft    Dohnal,    Dept.    H,    168   S. 

Clark  St.,  Chicago. 
Silberstein,    A.    L.,    459    Broadway, 

New  York. 
Sperry  ft  Alexander  Co.,  300  Broad- 
way,   New   York. 
Ulerj',    U.   J.,   7   Warren  St.,    N.   Y. 
Wicbusch  ft  linger,  Ltd.,  0  Murray 

St,   New  York. 
Wlss  ft  Sons  Co.,  J.,  Newark,  N.  J. 
Sheet   Metal    Specialtlea 
Bller  Mfg.   Co.,   Canton,   O. 
Sheeta,  Iron  and  Steel 
American    Sheet   ft  Tin   Plate   Ck)., 

Pittsburg,   Pa. 
Shelf  Boxea 

(See  Boxes.) 
Shelf  Laddera 

(See  Ladders.) 
Shot  Gnna 

(See  Guns.) 
Sho-vela,  Spadea  and  Scoopa 
Avery   Stamping  Co.,   Cleveland,   O. 
Channon    Ck>.,    H.,    Chicago,    111. 
Sho^v    Caaea 
Detroit  Show  Case  Co.,  476-400  W. 

Fort  St.,  Detroit,  Mich. 


Grand  Rapids  Show  Case  Co.,  Grand 

Rapids,  Mich. 
Sivna 
U.   S.    Decalcomania   Co.,   154  Lake 
St,   Chicago,   111. 
SilTcr^irare 

(See  Plated  Ware.) 
Sink  Brnahea,  "Wire 
Blgelow,  J.   F.,   Worcester,  Mass. 
Sinka 

Mott  Iron   Works,  J.   L.,   84  Beeb- 
man  St.,   New  York. 
Sink  Strainera 
Andrews  Wire  ft  Iron  Works,  Rock- 
ford,  lU. 
Skate  Sharpenera 
Osbom  Mfg.   Co.,  Cleveland.  O. 
Skatea»  Hockey  and  Racing; 
Johnson,    Nestor,   686   N.    California 

St.,  (Jhicago. 
Skatea,   Ice 

Barney  ft  Berry,  Springfield,   Mass. 
Graham  ft  Ck>.,  John  H.  113 Ch&mbeT» 

St.,  New  York. 
Martin   Skate   Co.,   Boston,   Mass. 
New    York   Sporting    Goods    Co.,    17 

Warren  St<  New  York. 
Union  Hdw.  (^.,  Torrington,  Conn. 
Winslow   Skate    Mfg.    Co.,    SamueU 

Worcester,  Mass. 
Skatea,  Roller 
Barney  ft  Berry,  Springfield,    Mass. 
Chicago    Roller    Skate    Co.,    65    S. 

Canal  St,  Chicago,  111. 
Cycle  Skate  ft  Sporting  Goods  Co., 
37  Park  St,  New  ^rk. 
'  New   York    Sporting   Goods  Co.,    17 
Warren  St.,   New  York. 
Richardson  Ball  Bearing  Skate  (To.,. 

601  Wells  St.,  Chicago,  111. 
Union    Hardware    Co.,     Torrington^ 

Conn. 
Winslow    Skate   Mfg.    Ck>.,    SamueU 

Worcester.  Mass. 
Skyliarhta 

Drouve  Co.,  G.,  Bridgeport,  (Tonn. 
EUer  Mfg.  Co.,  Canton,  O. 
Sleda 
Allen  ft   Co..    S.    L.,   Box   1100   H^ 

Philadelphia,    Pa. 
Hunt-Helm-Ferrls   ft   Co.,    Harvard,. 

111. 
Wabash   Mfg.    Co.,    Wabash,    Ind. 

Sleeve  Boarda 

New  York   House  Furnishing  Goods 
Co.,  92  Chambers  St.,  New  York. 
Sno-vr  Sho-rela 
Avery  Stamping  Co.,    Cleveland,   (k 

Soldering.    Coppera 

Olendennin  Bros^  Baltimore,   Md. 
Turner    Brass    Works,    61    Franklli> 

St.,  Chicago.  111. 
Solderinir  Farnacea 
Barnes  Tool  (3o.,  New  Haven,  Conn. 
Clayton   ft   Lambert   Mfg.    Co.,    De- 
troit  Mich. 
Turner  Brass  Works,  Chicago,  Ilk 
Solderinir   Seta 
Arcade  Mfg.   Co..   Freeport,  IlL 
Spoke  Shavea 
Ohio  Tool  Co.,   Columbus,  0. 
Stonley  Rule  ft  Level  (^.,  New  Bri- 
tain. Cona. 
Spoona  and  Forka 

(See  Plated  Ware.) 
Spoona,  Baatinig  and  Mixingp 
Potter  Mfg.  Co.,  Geneva,   lU. 
Sportinar  Gooda 
Cycle   Skate  ft  Sporting  Goods  Co.r 

37  Park  St.,   New  York. 
Draper-Maynard       Co.,       Plymouth, 

N.  H. 
New    York   Sporting   Goods   Co.,    IT 

Warren  St,  New  York. 
Sprinig  Hinirea 

(See  Hinges.) 
Sprinfpa 

Tuck  Mfg.  Co..  Brockton,  Mass. 
Sqnarea,  Steel 
Disston  ft  Sons,  Inc.,  Henry,  Phila- 
delphia, Pa. 
Nicholls  Mfg.  Co.,  Ottumwa,  la. 
Southlngton  Cutlery  Ck>.,  42  Murraj^ 

St,  New  York. 
S«inarea»  Try,  Mitre,  etc. 
Disston  ft  Sons.  Inc.,  Henry,  Phila- 
delphia,  Pa. 
Fox,  P.  L.,  432  WlUiam  St.,  Bridge- 
port, Conn. 
Stanley  Rule  ft  Level  Co.,  New  Brl* 

tain,  (^nn. 
Stable   Fixtvrea 
Mott  Iron  Works,  J.  L.,   84  Beek- 

man  St.,  New  York. 
StampinsTf  Sheet   Metal 
Avery   Stamping   " 
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Cleyeland    Stamping    &    Tool    Co., 
CleTeland,   O. 
StUple*,  "Wire 
Townsend  Co.,   C.  C.  &  E.  P.,  New 

Brighton,  Pa. 
Wright  Wire  Co..  Worcester,  Mass. 
Steel  l^V^are,   Cooklngr 
Arery  Stamping  Co.,   Cleveland,   0. 
Cleveland    Stamping    &    Tool    Co., 

Cleveland,   O. 
Step    L«adder« 
(See    Ladders.) 
Steel 
American     Tube     &    Stamping   Co., 
Bridgeport,    Conn. 
Stoclui   and   Dle« 
Armstrong     Mfg.     Co.,     Bridgeport, 

Conn. 
Standard  Tool  Co.,   Cleveland,   O. 
StoTe   Repairs 
Northwestern  Stove  Repair  Co.,  226 
W.   12th  St.,  Chicago,    IlL 
Stove   Truck* 

(See  Tracks.) 
Sto^em  and  Rangrea 
Mott   Iron   Works,   J.   L.,    84   Beek- 

man  St.,  New  York. 
Wlllard,   W.   O.,   69   Wlllard   Bldg., 
St.  Lonls.  Mo. 
StOTea.    Blectrie 
Promethens   Electric   Co.,   The,    236 
Bast   486   St.,    New  York. 
Stove»9  Oil  and  Gasoline 
Briscoe  Mfg.  Co.,  Detroit,  Mich. 
New   York  House  Furnishing  Goods 
Co.,  02  Chambers  St.,  New  York. 
Novelty  Mfg.  Co.,  Jackson,  Mich. 
Plume  &  Atwood  Mfg.  Co.,  29  Mur- 
ray St.,  New  York. 
Taylor  ft  Boggis  Fdry.    Co.,   Cleve- 
land, O. 
Strainers,    Kitchen 
Watson-Porter- Watson      Co.,      Ltd., 

Unadllla,  Mich. 
Table  y^Ave 

(See  Plated  Ware.) 

fTables,  Foldinir 

Udell  Wks.,  The,  1228  W.  28th  St., 
Indianapolis,    Ind. 
Tacks,  Brass  Head 
American     Ring     Co.,      Waterbury, 

Conn. 
Tacks,  Copper 
Husaey  &  Co.,  C.  6.,  Pittsburg,  Pa. 
'Tapes,  Bfeasurinir 
Lufkin  Rule  Co.,  Saginaw,  Mich. 
Starrett  Co.,   L.    S.,   Athol,   Mass. 
'Taps  and  Dies 
Armstrong  Mfg.  Co.,  Bridgeport,  Ct. 
Standard  Tool  Co.,   Cleveland,   O. 
'Terne  and  Tin  Plate 
American  Sheet  and  Tin  Plate  Ck»., 
Pittsburg,   Pa. 
-Thimbles,   Stove  Pipe 

Hawkeye  Pump  Co.,  Washington,  la. 
"Ties,  Horse  and  Cow 
Bridgeport    Chain    Co.,     Bridgeport, 
Conn. 
'  Oneida     Community,     Ltd.,    Oneida, 

N.   Y. 
"Tin  Boxes,  Cash,  Bond.  etc. 

Merrlam  Mfg.  Ck>.,  Durham,  (;onn. 
"Toasters,  Bread 
Harkins  &  Willis.  Ann  Arbor,  Mich. 
Standard  Stamp's  Co.,  Marysville,0. 
Wilson  Toaster  Mfg.   Co.,  Ferguson 
Bldg.,  Pittsburg,  Pa. 
'Tonvs,  Machinist 

Barnes  Tool  Co.,  New  Haven,  (3onn. 
Tool  Chests  and  Cabinets 
American    Tool    Chest   Co.,    200   W. 

Houston  St.,    New   York. 
Jennings  ft  Co.,   C.    E.,   4Si  Murray 
St.,   New  York. 
"Tool  Kits,  Pocket 
Ulery   Co.,   U.  J.,  9  E.   Warren  St.. 
New  York. 
"Tools 

(See  Articles.) 
Torches.    Plnmbers' 
Clayton    k   Lambert    Mfg.    Co.,    De- 
troit,   Mich. 
Turner  Brass  Works,  61  No.  Frank- 
lin St.,   Chicago,   in. 
-Torches,  Miners' 
McOUntock  &  Irvine  Co.,  Pittsburg, 

Pa. 
Wall    Mfg.    Supply    Co.,    P.,    Alle- 
gheny, Pa. 
-Torches.    Outdoor,    Gasoline 
Berger   Mfg.    Co.,    Canton.    O. 
Turner  Brass  Works,   61  N.   Frank- 
lin St.,   Chicago,   111. 
"Towel   Arms   and   Rollers 
Udell  Works,   Indianapolis,  Ind. 


Traps 

(See   ArUcles.) 
Tree  Guards 

Wright  Wire  Co.,  Worcester,  Mass. 
Tro^irels,  Brick,  etc. 
Dlsston  &  Sons,  Inc.,  Henry,  Phila- 
delphia,  Pa. 
Troirels,  CUtrden 
Avery  Stamping   (3o.,    Cleveland,   O. 
Potter  Mfg.  Co.,   Geneva,   Ohio. 
Trucks,  Hand 
Clark    Co..    Geo.    P.,    The,    Windsor 
Locks,  Conn. 
Trucks,  Nail  Kegr 
Peck    Udw.    &    Mfg.    Co.,     C.     A., 
Berlin,  Wis. 
Trucks,  StOTc 
Arcade  Mfg.  Co.,  Freeport,  HI. 
TubinVt  Brass  and  Copper 
Dallas,  A.  C.  166  Lake  St.,  Chicago. 
Tubinig,  Steel 
American    Tube    ft    Stamping    Co., 

Bridgeport,  Conn. 
Shelby    Steel    Tube    Co.,    Pittsburg, 

Pa. 
Turnbnckles 

Merrill  Bros.,   Brooklyn,    N.   Y. 
Turn  Plates 
New    Departure    Mfg.    Co.,    Bristol, 

Conn. 
T^irines 

(See    also    Cordage.) 
Carpenter  ft  Co.,  Geo.  B.,  200-208  S. 

Water  St.,   Chicago,   111. 
Columbian  Rope  Co.,   Auburn,  N.  Y. 
Bates  Mills,  Fall  River,  Mass. 
Twist   DrMls 
(See  DrilU.) 
Varnish 

(See  Paints.) 
Varnish  RemoTers 
Adams  ft  Biting  Co.,  Station  I,  Chi- 
cago, 111. 
Lucas  ft  (k>.,  John,  Philadelphia,  Pa. 
Valves  and  Plungrers 
Berger  Bros.   Co.,  Philadelphia,   Pa. 
Vases,  Iron 
Mott  Iron  Works,  J.  L..  84-00  Beek- 

man  St.^   New  York. 
Vehicle  IVasher 
Ardrey    Vehicle    Washer   Ck>.,    138B 
Main  St.,  B.  Rochester,  N.  Y. 
Ventilators 
Drouve    0>.,    6.,    Bridgeport,    Conn. 
Globe   VentUator   Co.,   Troy,    N.    Y. 
Iwan  Bros.,  Streator,  111. 
Vises 
Bonney   Vise   ft  Tool  Ck>.,    Philadel- 
phia,  Pa. 
Columbian  Hdw.  Co.,  Cleveland,  O. 
Parker  Co.,  Chas.,  Merlden,  Conn. 
Tower  ft  I^ron  Co.,  96  Chambers  St., 

New  York. 
'Waffle  Irons 
Andresen  ft  Co.,  Alfred,  1304  Wash- 
ington Ave. So.,  Minneapolis,  Minn. 
Ely  Mfg.  Co.,  Theo.  J.,  Glrard,  Pa. 
IVaaron  Jacks 

(See  Jacks.) 
'Waarons.  Coaster     • 
Hunt,  Helm,  Ferris  ft  (3o.,  Harvard, 

lU. 
Wabash  Mfg.  Co.,  Wabash,   Ind. 
Wairons,  Delivery 
Sycamore    Wagon    Works,    109    Ed- 
ward St.,   Sycamore.   111. 
IVaarons,  Farm,  Boys* 

Wabash   Mfg.  Co.,   Wabash,    Ind. 
"Washers 

(See  Bolts  and  Nuts.) 
"Washinig    Machines 
Brammer  Mfg.  Co.,  H.  F.,  1469  W. 

Second  St.,  Davenport,   la. 
Glascock    Bros.    Mfg.    Co.,    Muncie. 

Ind. 
Paragon    Mfg.    Co.,    643    Monadnock 

Bldg.,    Chicago.   111. 
VoBS   Bros.    Mfg.    Co.,    1326  W.   3rd 

St.,  Davenport,   la. 
White  Lily  Washer  Co.,  Davenport, 

Washinar    Machines  —  W^ater 
Motor 

American    Washer    Co.,    118    Sidney 

St.,  St.  Louis,   Mo. 
Fletcher    Mfg.    Co.,    The,    Newport, 
Ky. 
Water   Coolers 
Buffalo  Mfg.  Co.,  Buffalo,  N.  Y. 
Manning,    Bowman  ft  (To.,   Meriden, 
Ck>nn. 
W^ater  Heaters.  Blectrie 
Prometheus   Electric    Co.,    The,    230 
East  43rd  St.,   New  York. 
Water  Motors 
(See  Motors.) 


W^aste 

Estes   Mills,    Fall   River,    Mass. 
Wax,  Floor,  Btc. 
Wiley,    I.   H^   Waxene  Co.,  69  Sud- 
bury St.,   Boston,  Mass. 
W^eather  Vanes 
Frledley-Voshardt  Ck>., 194-204  Mather 

St.,  Chicaco,  lU. 
Wedares,  Axe  and  Haukmer 
Sawyer    Belt   Hook   Co.,    108  Duane 
St.,    New    York. 
W^heelbarroiTS 
American   Fork    &    Hoe   Co.,    Cleve- 
land. 0. 
McWhlunle      Wheelbarrow      Works, 

Poughkeepsle,   N.    Y. 
Syracuse    Chilled    Plow    Co.,    Syra- 
cuse, N.  Y. 
Whip  Dlsplar  Rack 
Best,  John  H.,  Galva,  III. 
W^hite   Lead 
Enterprise   Paint  Mfg.   Co.,  226   W. 
Van   Buren  St.,    Chicago,   111. 
W^holesalers.   Gen'l   Mdse. 
Butler  Bros.,  dhicago.   111. 
W^indovr  Cleaners 
Smith  Mfg.    Co..    F.   H.,   48  and  50 
St.   John's  (3ourt,   Chicago,   111. 
liVindow  Cord 

(See  Sash  Cord.) 
"Window*  Fasteners 

(See   Sash   Locks.) 
W^indow  Sivns 

(See  Decalcomanla  Signs.) 
W^ire,  Brass   and  Copper 
Plume  ft  Atwood  Mfg.  Co.,  29  Mur- 
ray St.,  New   York. 
liVire,  Barb 

(Seo  Barb  Wire.) 
Wire  Chains 
(See  Chains.) 
Wire  Cloth 
Buffalo    Wire    Works   Co.,    Buffalo, 

N.  y. 
Clinton     Wire    Cloth    Co.,    Clinton, 

Mass. 
GUbert   ft   Bennett    Mfg.    Co.,    Chi- 
cago, 111. 
Ludlow-Saylor  Wire  Co.,   St.   Louis, 

Mo. 
New  Jersey   Wire   Cloth   Co.,    Tren- 
ton,   N.   J. 
Wright  Wire  Co.,  Worcester,  Mass. 
liVire  Cutters 
Billings    ft    Spencer    Ck).,    Hartford, 
Conn. 
'Wire-Drawl ngr  Machinery 
Wright  Wire  Co.,   Worcester,   Conn. 
W^ire  Fences 

(See  Fencing,    Iron  and  Wire.) 
"Wire  Goods 
Buffalo    Wire    Works    Co.,    Buffalo, 

N.  y. 
Gilbert  ft    Bennett    Mfg.    Co.,    Chi- 
cago, 111. 
Parker  Wire  Goods  Co.,   Worcester, 

Mass. 
IVire  Nails 
(See   Nails.) 
W^ire  Rope,  Iron  and  Steel 
.Wright  Wire  Co.,  Worcester,  Mass. 
W^ire  Stretchers 
Arcade  Mfg.   Co.,    Freeport,    111. 
W^ood  ScrevTs 

(See  Screws.) 
W^ooden  W^are 
Hart  ft  Co.,  John  M.,  Ashland  BIk., 

Chicago,  111. 
Udell    Works,     Indianapolis,     Ind. 
W^renches 
America    Co.,     91     North    St.,    Mo- 

mence,  111. 
Barnes  Tool  Co.,  New  Haven,  Conn. 
Bemis  ft  Call  Hardware  ft  Tool  Co., 

Springfield,  Mass. 
Billings    ft    Spencer    Co.,    Hartford, 

Conn. 
Bonney    Vise    ft    Tool   Works,    Inc., 
3011-3016   Chestnut   St.,    Philadel- 
phia,  Pa. 
Coes  Wrench  Co.,    Worcester,  Mass. 
Mossberg     Co.,      Frank,     Attleboro, 

Mass. 
Patterson,  Gottfried  ft  Hunter,  Ltd.. 

146-160   Center   St.,    New    York. 
Tower  &  Lyon  Co.,  96  Chambers  St., 

New  York. 
Vandegrlft    Mfg.    Co.,      Shelby vlUe, 

Ind. 
Walworth  Mfg.  Co.,  128-136  Federal 

Bldg.,    Boston,    Mass. 
W^rinarers,  Clothes 
Glascock    Bros.    Mfg.    Ck>.,    Muncie^ 

Ind. 
Yarn,  Lath  and  Fodder       > 
Columbian  Rope  Co.,  Auburn,  N.  V. 
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STEVENS 

Trade  Advertising  CoDtest 


Began  August  15th,  1906 
Ends  November  15th,  1906 

100  PRIZES-$1000  IN  STEVENS  PRIZES 

«M       «M       «M 

A  chance  for  every  wide-awake  and  progressive  merchant. 

%M      M      %M 

No  limitations — no  restrictions 

«M       «ll       «M 

Compete  as  often  as  you  like  within  the  time  limit 

%H      %H      %M 

Our  booklet  explains  all— SEND  FOR  IT. 

J«  Stevens  Arms  £•  Tool  Co« 

p.   O.   BOX  226 

CmCOPEE  rALL»,  MA»»^  U.  ft.  A. 


CoHSULT   BUYERS*    REFERENCE    TO   ADVERTISEMENTS    on   ^amt   Paobs. 
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THE  DUCHARMr 

MANFFACTUnERS  OK 

^  HIGHEST  GRADE 
SCREW  DRIVERS.  t 

SCREW  DRIVER  BITS. 
MAR  SETS,  ETC. 


O    0    r<iv     Affrf.RfTDMr  rAiffci    l  iB*.»Vi.»ic  ahI/wi.  4e7rh.iMh«.«o* 


^ 

There  is  only  one 

Genuine 
Sanson    Wrench 

r  SIMONDS  MFG.  CO. 

Fltchburg,  Mass.               Chicago^  HI. 

ami  that  is  mudf  by  the 

Walworth 

Manufacturing 

Company 

See   to   it    when   huyinf^    from 
jobbers  that  they  do  not  ;[^i\(*  von 
an   imitation    wrench.       If  your 
dealer  does  not  keep  the  (Genuine 
Stillson  wrench,  write  to  the 

Walworth  Mlg.Co. 

128-136  Federal  St..  Boston,  Mass. 
Park  Row  Building,  !Vew  York  Cily 

'    for  prices  ntul  terms. 

READING 

Ball -Bearing:      l^etw^  n     Mowers 

HIGH     WHEEL 
HIGH     GRADE 

SIZES 

14,   16,  18,   20   inch 

1               !                                                                                                                    riu-^o     ni 'WIT-     arc     ligbl. 

1                                                                                                                             I  a^y-riinuiiii;,  "^trc^rii^  and  dur 

al)lf.  'I'Ik'v  tri-  I)fantiln11> 
fin>lu*il  in  wlnU'  and  i-ainiinv. 

MADK    \\\              .     ■ 

READING  HARDWARE  CO.,  Reading,  Pa. 

NKVV  YORK                                              I'HILADELPHIA                                                             (  IIICAC'.O 
•r.  «„a  'j<  Kcadf  St.                                        HIT  Market  St.                                                             »'>  '■•'^^<'  ^< 

TICKET  PUNCHES  V^rniS^nVJH 

Pull     yi<-kcl     Plat 
I'ancy   Dus. 

Retails    at 


R 

Asiiortcd 


TOOLEVER    NAIL  CLIPPER 

Cnr<  the   hrnvlrnt  r^il   ^V^'/^^  I /> 

Retoiis  of  -I  r^^  y^^^^^*^^ 


letolls     of     'I  1^      ' 

n    Di-p^'^y    Cards.  •*-^-^'^" 


ALITY  Wm  TELL'*  which  explains  why  STAR  HACK  SAW  BLADES  ar.  =„  „ee«.,,...; , 

^_  _  --■-^- »   .—    -—    .  *,^.— =a,^      not   pretond    that  tlu-y   areas  low    in   price  as  otlirr   l)';uir 

"."-"■?%."' ^•"■1\""^ '  '■"-'  ~  *  "  -  -  --  "       -     -  "a     iiiark«'i,  but*  ilo  claim  that  ihey  are  hy   far  ilit*  m«»^l  '>riin., 

*^->';%K/-/-i«^--:-«-^^^^-)^^»'»'^^»-^>^U;;--or«ri^-^  of  any  to  aso.     Yon   will    K'<'t    fnll   value    for    \  tnii-    imnif. 

you    l.ny    ^TAli    SAWS. 


Nicholson  File  Company  provwence:  R.'tri^  s.  \. 


RILES    AIND    RASRS 


PARAGON  PLIERS  and  PUNCHES 

WARRANTED  TOOLS  at  Most  Popular  Prices 
Crucible   Steel         ...        Nickel  PUted 

I  iRhtc^t,   Neatest  and  (  hcap-'st. 

MAN  If  \ni'BF.D    BY 

The  Wm.  Schollhorn  Co.,  New  Haven.  Conn. 

Makers  of  Bernard's  Patents.    Bernard.  Paraaon.  Lo4l 
■  "  -  Oh 


and  Excelsior  Pliers.  Punches.  Nippers  and  Dividers. 


TADC  'N  HARDWARE,  CUTLERY  and  DAilfllT 
JUDij  HOUSE-FURNISHING    GOODS  D"^"?nd  SOLD 

.17/    K'i;i»/s   ttf   nifs.    R.isjts  uiul    Mvvh.tnirs'   Too/.s-    mv    Sltfrinltr 

CHAS.   WEILAND 

117-149   CHAMBKRS   STRFKT,  129-131    READE   STREET,  NEW  YORK  CIT^ 

^-  BRISTOL'S  PATENT  STEEL  BELT  LACING 

MOST  i:ffu:iknt  iastknkr  for  all  bii  is 

SuvcH  Money  for  Iser         Makes  Money  for  Dealfi 
Write  lor  Nc\>    (.iriulur  A  A  und  Samples 

""V  — rii  ^"^   BRISTOL   CO.,  Waterbury,  Conn.,  L.  S.  \. 

READY  TO  APPLi'         FINISHED  JOINT     New  York.  114  Liberty  St.  London.  23  Colleiee  Hill 

THE  BRONZE  POWDER  WORKS  CO. 

Formerly  CARL  SCMLENK 

Factories  :  Ell7.al>etli.  N.  J.    Rotli.  near  Nuremlierg.  Germany 

BroD/es    for    (iilding    Agricultural    Implement^. 

Fools  and  Washing  Machines  a  Sptcialt). 

Send  lor  samples  and  prices.  Nen  York  Ottlce :  93  WIUU  i  S 

FRESCO   GOID    PAINl. 

JOHN  SOMMER^'S  PEKFl-CTION 
RED  CEDAR  FAUCETS 

Ino    O.inliU  W.nr.nM.-l  I  f  »lv    !•    •,  ,. 

\l..  r."    nut    ..f    the    IWsi    SrUiiol    II... I. la    »<.  »i    i  . -i  . 

<  )nl\    llu-    (Wimiiic    aif    ".tainjjKl    ii.    tli.      v  ■  ><1.    »>  i' 
1  r.   in.,!k      MALI  KSF    (  Ko^-^ 
^\    It,    1  .     ,.,.(.-.  .....  ah  kPMl-  ..f  \V..  ..1  I'.i  1  .•- 

JOHN    SOMMER'S    SON 

355-365  CENTRAL  AVENUE  NEWARK.  N.  J. 


Con>(riivJcd  on  scicn*  f'-  pr.n,.  pits,  it  prtUucen  nails 
of  proper  form  and  clifirnms  ihc  ■  oarsc.  thickening  (cn 
Jt-TKc  LdHNcd  h>  tuitcr*-  i)t  trie  -^^carinu  or  biting  principlc^i. 

I  he  (il  N\  his  v-tnod  the  tc^t  of  tunc.     IT  SI'LI.S. 

1  In    (.(.tii   his  stood  the  test  of  the   I  .   S     CirLiiit  Cmrt 


\mP. 


!'.•.>' irt  of  .nfrincerm  uts. 


THE  H.  C.  COOK  CO..  \nsonia.  Conn. 

Trmporary  Offirr  :  505  SrotI  St.,   San  Francisco 


COVERT  MFG.  CO. 

TROY,II.Y.    ^    ^ 
Harness  Snaps,  ^nt   V  ]j 

Chain  Ropa  and  §^ 

Wab  Goods,  ate.  ^(JM 


For    sQLle    by    Jobbers    e^t 
McLnufcLCturers*     Prices 
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0  c 

^  1 


i 


(R 


©  ■ 


TMi-:   MTAU   «ai^i-:tv   c:<>iv.-n   raxom 


WHY    SHOULD    YOU   SIFFIR 
Be  Your  Own  Giiropodisl  e 

l»rlce  #I.OO.     FulldeM4  rli»ti»ei-:rr.i..ir  null-!.. .  ••• 


■^ 


IIVDIA  OILSTONES-Sharp  and  Qg|g 

=S.  NOVEMBER,  1906/===^^^ 
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STEVENS 


LITHOGRAPHED  HANGERS 

MAVE    IN/IADC    A    MIX 

IF    YOU    HAVE    NONE, 
SEND    FOR    ONE    AT    ONCE 

See  Page  978 

All  Jobbers  Handle   STEVENS 
Send  for  Catalog: 


ARMS  &  TOOL  CO. 

0.  Box  225. 
FALLS.  MASS..  U.  S.  A. 
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ALL    OF    OUR     TOOLS     ARE| 
FULLY  WARRANTED 


SK!NO      ROR      OATAl-OOUfi 


CHAS.    MORRILL,   Z\?^^^roHi 


EASY    MONEY 

100  per  cent.  Prolit 

Is  made  in  handling  the 

Ideal  Pinking 
'  Machine 

Folly    Warranted. 

POPULAR  PRICE.  STEADY  DEMAND. 

Cuts  fancy  «»dR«Mnmllk,<-loth  linings  for  la«lloi*',  K'^ntlt- 
men'H  or  (  hlidren'n  clothing,  chamois  h'nt  her,  kid, 
morocco  leather,  »nc.  Will  also  cut  sevenil  (10,  12,  UJ 
ormon')  iliicknessew  of  goods.    Write,  'phone  or  call. 

THE  ROTARY  FILE  &  MACHINE  COMPANY 

Mfrs.  of  LaborSavlnif  Machines  for  Hardware  Trade 
T,i..  J7.-4  ^\■^^^wr^.    jg^  Keot  Ave.,  Brooklyn.N.  Y.   ^p'-  "• 


AMERICAN  TOOL  CHEST  CO. 

Factory  and  Sa'esroom : 

200  West  Houston  St..     NEW  YORK,  U.S.  A 


TOOL  CHESTS;  nil  sizes,  compKto  with  tt>oi 
for  noys.  Youths.  C;entlc'men,  ramurs.  K- 
roads  and  C^arpcntors"  usv:  alM.^  I  ool  <— 
inots,  M  ichinist'.*.  Floctricmn  /  end  PiT" 
Fitters'  Lmpty  1  OOL  CHESTS.  Ajicn' 
for  Steel  Tool  Chcst.s. 

SiErsD   for    LATEST    CAT/VI-OilL't: 


H 


Ohio  Tools  Do  tlie  Wotld's  Wotk 


4***?r' 


Because  they  are  the  Best  Tools 
Skill   and   Money  Can   Produce 

OHIO  TOOL 
COMPANY 

COLllMBL'S.  OHIO, 

AUBURN.         N.  Y. 

U.  S.  A. 


fc;...S 


W'c    manufacture    a    full    line   of   Door   P.clS    and    Escutcheons 
in   all  lini^hcs.     Also  '1  rip  (ion^^,   Hand  BelK.   Sleigh   U'-IU,  etc.  It 
in  need  of  anything  in  the  bell  hne  wo  can   supply  you.      W  rite   for 
our  complete    Descriptive  Catalogue. 
THE    STARR    BROS.    DEILL.    CO.  FAST    HAMPTON,  CON 


'/o'J^\%^i'T;^  FILES,  "DELir  'AJ^i^-MAND, 

VVt    ONLY    MAKE    ONE    QUALITY,    AND    THAT    IS    THE    BEST    ON    EARTH. 
CARVER     FILE    COMPANY  Digif^ed  by  LjOOQ 

DELTA  FILE   WORKS,  3227  Frankford  Avenue,  PhUadelphia,  PennP 
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The  Best  Oilers  Made 

Copperlzed  and  Nickel  Plated 

Manufactured  from  best  quality  of  Cold  Rolled  **Swedoh** 
Steely  prepared  at  our  Rolling  Mills. 

All  goods  subjected  to  a  most  rigid  system  of  inspection  be- 
fore being  packed  for  shipment. 


STEEL 


For  Pressed,  Stamped  and  Drawn  Work.      Also 


CRUCIBLE  STEEL 


For  Cutlery  Work,  Springs,   Etc. 

All  ourgoods  guaranteed  to  be  as  represented.  Write 
us  about  your  requirements  ;  we  shall  be  glad  to  fig- 
ure with  you  on  the  manufacture  of  sheet  steel  hard- 
ware specialties  under  contract  or  on  a  royalty  basis. 

The  American  Tube  and  Stamping  Co. 

l^ew  York  Office :  Main  Office  and  Works: 

258  BROADWAY.  BRIDGEPORT,  CONN,    g 

Tif  AirswvMiiro  Advbmttskmbvts  it  is  Dutrailv  that  Yor  Mnrrrov  HARDWARE  DEALERS* MAGAZINE. 
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You  Can  Have  the  Paint  Orders  That  the 
Catalogue  House  Gets  Now 

Did  you  ask  how?  By  getting' in  line  with  our  selling  plan  that  brings 
you  and  parties  thinking  of  painting  into  direct,  personal  contact. 

Pitkin's  Barn  Paint  is  being  forcefully  and  continuously  advertised  to 
nearly  three  million  farmers — the  people  who  are  its  logical  users.  Many  have 
used  it  with  perfect  satisfaction  for  25  years.  More  are  going  to  use  it.  This 
advertising  is  bringing  results,  and  by  our  plan  the  dealers  who  co-operate 
are  reaping  the  benefit,  viz.,  the  profits. 

It  costs  you  just  one  cent  to  get  all  the  particulars,  but  if  you  work  with 
us  the  mail-order  house  can't  steal  all  your  trade. 

Better  send  the  postal  right  now.  If  there  is  profit  in  this  to-morrow 
there  is  more  to-dav. 


^ 


Our  liluatratmd  Prlem  List  Ato.  SS  showing  complmtm 
linm  of  paint*  U  rmady  for  thoae  who  want  it 


GEO.    W.    PITIUN    CO. 

FOUNDED    1868 
Paint  and  Color  Makers  Originators  of  Barn  Paint 

CHICAGO,    U.    S.    A. 


HEADQUARTERS— 

Everything  for  the  Antomobile 

We  guarantee  satisfaction  in    the   exe- 
cution   of  every  order,  large   or   small. 

MANUFACTURERS   OF  SOLE  U.  S.  AGENTS  FOR 

-CONTINENTAL"  ••  BLANCHARD  ** 

Auto  Lamps,  Genera-  Famous  French  Horns, 

tors,  Clocks,  Calliope  Pirelli  &  Co/s  Italian  Cable 

Horns  and  Auto  Sup-  and  the  Celebrated  En  jlish 

plj^^  Compound  Air  Pumps. 


Our  complete  128  page  catalogue  for  Hardware  Dealers  will 
be  mailed,  free,  upon  request,  also  our  red  booklet,  illustrating  the 
complete  line  of  ''BlancharcC'  Famous  French  Horns, 

The  Motor  Car  Equipment  Company 

2L"ySl55KS«"7/^*"  AUTOMOBILE  ACCESSORIES 

Main  Offices  and  IVarerooms:  55  Warren  Street.  NEW  YORK 


Coif»tTt.T    BUYRTIS'    TlFFFllENrF    TO    ADVFUTTSFMFm'S    ow    T.Arr   Paow. 
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A  Touchdown 
For  Padlocks 


Business  success,  like  foo'-ball  victor- 
ies, are  won  by  constant    hammering. 
Don't  let  people  forget   that   you    sell 
Padlocks — don't  let  them  forget  that  you 
sell   the  best   Padlocks    made — Yale   & 
Towne  Padlocks. 

This  booklet — (Suggestions  for  Selling 
tells  you  how  to  set  people   to   thinkit 
and  talking  about  Y^ie  Padlocks.     It  sho 
what   printed    matter   and    other  *  help 
furnish  free  to  dealers. 

A  judicious   use  of  this   assistance 
increase  your  Padlock  business  from  25  ^ 
500%.     Here  is  what  a  few  (out  of  se^ 
hundred  dealers  who  have  written  us)   have  to  say  about  it: — 

* 'Tour  adrertising  19  the  "best  we  ever  received  and  we  are  eatlefled 
that  It  will  help'our  s'alee.'*  Win.  Beaoh  Hdwe.  Co..  Columhus,  Oa. 

*  *We  oonelder  your  worjc  a  splendid  way  of  advertising.   It  Is  the 
neatest  thing  we  have  ever  seen.  '  '  Heal  &  BrlnJcer  Co.  ,  H.  Y.  City 

* 'We  feel  that  this  Padlock  advertising  will  he  of  considerable  mutual 
advantage.*'   W.  K.  Morlson  &  Co.,  Minneapolis,  Minn. 

* 'Your  ''Book  about  Padlocks''  is  0.  E.  and  will  do  good.   We  did  not 
realize  there  were  so  many  uses  for  a  Padlock  as  are  shown  by  the 
little  pictures  which  illustrate  it.  J.  H.  Tall  k   Co.,  Hashvllla,  Tenn. 

* 'The  Story  of  the  Little  Black  Box* *  Is  Inviting  to  the  use  of  Yale 
Padlocks.   Louis  Hannsen's  Sons,  Davenport.  Iowa 

* 'You  have  certainly  struck  the  key-note  of  utility,  polntedness  and 
security..  ' '   King  &  Dexter  Co.,  Portland,  Me. 

* 'We  consider  this  way  of  advertising  one  of  the  most  (probably  the  most) 
effective.  '  '  Smith  Hdwe.  Co.  ,  Ensley,  Ala. 

"The  printed  matter  is  all  very  good  and  will  surely  help  the  sale  of 
Padlocks.*'   Tracy,  Robinson  &  Williams  Co.,  Hartford,  Conn. 

Write  us  to-day.  Say  you  want  full  information  about  the 
Padlock  campaign  for  Dealers.  It  costs  nothing — it  will  make 
money  for  you  (and  for  us — that's  why  we  are  talking  about  it). 

Advertising  Department 

<t.The  Yale  &  Towne  Mfg.  Co. 

9  Murray  Street,  New  York 
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DIVINE'S  RED  DEVIL  WATER  MOTOR 


It    l8    used    in    the    kitchen, 
dining  and  sicic  rooms,  to  run 
-  Washing  machines  and  clothe*  wringers. 

Sewing  machines.    Dish  washers. 

Emery   wheels  to  sharpen   Icnlves.   scissors, 
hatchets,    tools  or   skates. 

Ice  cream  freezers. 


sewing.    l)ed.    2      With    bufflng  "wheel"  for   polisbliig    diver, 
*'  I  metals,  catlery,  etc. 


To  clean  bottles,  glassware,  lamp  chimneys, 
etc. 

Fans  for  ventilation  and  cooling  kitchen  or 
any  room. 

Kgg  beaters  or  cream  whippers. 

And  a  hundred  other  uses  which  cannot  be 
here  enumerated. 


Divine  Wafer  Motor  Co.,  108-110  Diuoe  St.,  New  York  City,  U.  S.  A. 


It  is  Mechanically  Perfect 

It  is  Made  of  Steel  of  the  Highest 
Perfection 

Itt  Shape  is  Scientifically  Correct 

20c.  and  this  *' Jld"  will  get 
one  sample 

$2.M  PER  DOZEN.  DELIVERED 

U.  T.    SINOW 

108-1 10  Duane  St. ,         New  York  City 


Sawyer's  Axe  &  Oammer  Wedges 

Mad0  of  Bmat  Opmn*Jkir  Malimabie  Iron 


Do  not  accept  Sub^titutea 
Send  for  Descriptive  Circular 

SAWYER  BELT  HOOK  CO. 

loa '  no  Duane  Street,  J[ew  York 
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THE  RUSSWIN  LIQUID  DOOR  CHECK 


^ 


1 


MAY  BE  APPLIED  TO  RIGHT  OR  LEFT   HAND  DOORS   WITHOUT 
REVERSING  EITHER  THE  ARM  OR  SPRING. 

The  illustration  shows  the  Russwin  check  as  applied  to  a  right-hand  door. 
The  dotted  outline  illustrates  position  when  applied  to  a  left-hand  door.  The 
labor  of  reversing  and  the  possibility  of  error  in  reassembling  the  check  arc  abso^ 
lutely  eliminated  in  the  Russwin  Liquid  Door  Check. 

SELECTED  MATERIALS         SKILLFUL  WORKMANSHIP 
CAREFUL  SUPERVISION 
These  are  the  Reasons  for  Russwin  Superiority. 
Advertising  Literature  upon  request. 


RUSSELL  &  ERWIN  MANUFACTURING  CO. 


NEW  YORK         CHICAGO 
SAN  FRANCISCO 


U  n   •!,    •        r  BALTIMORE  LONDON 

New  ontain,  tOnn.  Philadelphia 
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**  YANKEE  TOOLS  ^ 


ARE  THE 

NEWEST 
CIEVEREST 

ani 

QUICKEST 

SEUJNG 

TOOLS 

ani  are 

wrraouT 

EQUAL  ii 
QUALITY 

ani 
EFFICIENCY 

in 

PRACnCAL 

USE 

Sold  by 

Leading 
Jobbers 

lAVE  YOU  SEEN 

The  Kew 
Spiral 

Driver 
N0.S5? 


SENBFOB 

i 

nrukee*'  Tool 
Book 


FoU  Line 


■•.  10  ft  ll-miTCIIET,  right  and  left  hand  and  rl|pd. 


■•.  fS^RIITCNET  with  finger  turn  on  blade. 


■•.  30*SPIRAk  RATCNET  riuht  and  left  hand  and  riffld. 


■o.  9O-IIC0IPROCIITIM|0  DRILL,  far  wood  or  metals. 


NORTH    BROS.    IVfKG.    CO. 

PHILADEI^PHIA,     f»A. 


CdirflTrLT   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   ow   Last   Paoes. 
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"American"  Halter  Chains 


The  American  Chain  Is  made  from  flat, 
cfrt  steel,  Interlocking  links*  Its  smootfmess, 
flexibility  and  handsome  appearance,  as 
well  as  its  strength  and  reliability,  have 
recommended  it  for  a  great  variety  of  uses — 
for  Halter  Chains  the  American  Link  is 
decidedly  the  best.  By  means  of  our  pat- 
ented ^Mock-ring^^  the  animal  may  be  tied 
^^short^^  or  ^^kmg^^  and  the  chain  may  be 
0sed  around  its  neck,  wfiether  large  or  small, 
without  danger  of  choking. 


The  Snap  with  which  American  Halter 
Chains  are  equipped  is  the  neatest  ever  pro- 
duced, and  the  swivel  will  not  stick  on 
account  of  rust 


MANUFACTURED    BY 


(MiMCOjnnamTYLTDt 

r  ONEIDA.    N.    Y. 

NIAGARA  FAI;t»,   ONT..   CANADA 


I 
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Trump  Reservoir  Ticket  Punch 


Assorted  # 

Dies  ♦ 

Of  aU  V 

Round  as  ** 

dcsbed*  ▼ 


Reservob  coUects  aO  pttfcisgs  and  pf events  them  from  Iftterm^  1^ 
Full  Nickel  Plated  and  Highly  Perished* 

No.  1489  KEYHOLE  SAW. 


Catalnow  and  Prieea  on  AppHeation. 


The  Bridgeport  Hardware  Manufacturing  Co. 

,.<:.SS,?tir.?^^N.Y.  BRIDGEPORT,  CONN. 


Revolving  Belt  Pnnehes 


TVBBS   FOR   KEVOLVraC   PVHCHKS 


I        t       Z        4        S        6        7        8       9 

Write  for  Catalogoe  of  HARDWARE  SPECIALTIES 

THE  SMITH  &  EGGE  MFG.  CO. 

BRIDGEPORT.  CONN. 


CoirsinLT    BUYERS'    REFERENCE   TO   ADVERTISEMENTS   oh   Lam   Fi 

Digitized  by 


<^oogle 


NoviiiBEk,  1906. 


HARDWARE  DEALERS'  MAGAZINE 


779 


THE  **LIGH1MNG*' BREAD  KNp 


Quick  in  action,  as  its  name  implies. 


WIEBUSCH  &  HILGER,  Ltd. 

SOLE    AGENTS 

O  to  18  \/f urray  Street^  NEW    YORK 


Pacific  Coast  Offices: 

818  Market  St*»  San  FraBeiBCO»Cal.»  and  812  McKay  Bldg.*  Portland*  Ore. 


gttggSgC^$gg$gg!«;g$»S!$ggg^!gggggg^g!^^ 
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IF  YOU 
LIKE  IT, 
TELL    US, 

And  ^e  Will 
Send  You  One. 

This  repretentt  a  Metal 
Hanging  Sign  suitable  for 
a  window.  It  is  5^  by  9>^ 
inches  and  is  embossed  as 
shown.  The  lower  edge 
has  two  chains,  one  ending 
in  a  loop,  and  the  other 
in  a  book.  By.  this  means 
a  Saw  Set  can  be  taken 
from  stock  and  hung  on 
the  sig^n,  thus  displaying 
^  the  tool  itself. 

The  TAINTOR   POSlTlVi:  SAW   SET 

ihould  be  In  every  Hardware  Store.     Give  your  cugtomers  a  chance  to  get  the  best  took* 
'^  SelllBfi    AflCBto 

JOHN  H.  GR.AHAN  41  CO.,     '"^cVK^i" 

118  to  122  Holborn,  London,  E.  C,  Eni^land.    11  Front  St.,  San  Pranclico.    Copenhagen  (Preeport). 


<" 


A. VOID  fire:  ! 

If  You  Want  Good   I^amp-BurnerSt  Buy^ 


ALL.    BRASS 

The  screw  part  or  burner-base  is  covered,  which  protects 
against  fire.  Many  burners  are  made  cheaper  by  leaving  the 
screw-part  open,  so  that  dust,  dead  insects,  or  charred  portions 
of  wick  may  collect,  and,  becoming  §^turated  with  pil,  are  Ua 

to  catch  fire.        Olira    DOII*t*  S^/^r  tn^r  CataUgut  of  Bwrit^rt  amd: 

THE    PLUME    &    ATWOOD    MFG.    CO. 

^X.  Feeflvry:  WATERBUftY,   CONN.  ^ 

>    21  MBmy  St,  NEW  \WL  IM  like  St,  OBCAM^C 

. pMmn*  BUYSR?'  IM^FEKSNCB  TO  APVERTISBMSNTS  Pir  UfT  Paot|.  ^* 
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Mr.  Retailer 


This  Beautiful  Display  Racic 
Free  and  Prepaid 

-«  r^MT  n  A^N  DISPLAY  your 
Specialties  without 
ist  if  you   specify 

Triumph  Kennel 
Chains  and  Dog 
Leads  in  "A-R" 
(anti-rust)  finish 
only. 

The  above  dis- 
play rack  or  holder 
will  be  sent  you  in 
exchange  for  your 
business  card  and 
name  of  your  job- 
ber. 

THESE  HOLDERS  MAKE  SALES 
Better  Send  ^ow 

PURINISHBD    OINLiY    BY 

Bridgeport  Chain  Co. 

BRID6EPORT,  CONN.,  Makcn 

WIENJSCH  &  HDAER.  Ltd.,      KffiW  YORK.  N.  Y. 

DISTBDUTOKS 


to  Aimrunro  ABTnTiinrvirTi  it  it  DitimABLB  rmkt  You  Mnmov  HAkDWA&E  DEALBK8'  MAQAZIKS. 
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CHAMPION  SCREW  DRIVERS 


I  I 


Every    Blade    Tested    to    Split    ql    Screw    Head 


Avoid  imitations  of  Champion  Screw  Drivers. 
None  genuine  without  the  name  ''Champion/' 
which   is   our   trade-mark    and    guarantee^ 

MANUFACTURED   BY 

Toiwrer   (BL   Lyon   Co.,    Neiwr  YorK 


Union  flardware  Company 

XORRINGXON*    CONN.*  U.  S.  A. 

New  York  Olltec,  9i  Chambers  Street,  la  elwrve  of  TOWER  *  LYON  CO. 
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I  SOLD    BY    ALL    HARDWARE    DEALERS  I 

Improved  Carponters'  Tools 


Of  the  better  class  of  Bit  Braces  the  line  shown 
in  our  Catalogue  No.  31  is  the  most  Complete. 


Stanley  Concealed  Ratchet  Brace 

No  projections — complete  protection  for  the 
Working  Mechanism. 


Stanley  llute  ^  Level  Co. 

^lew  'Britain,  Conn,,  U,  S.  A. 

nNEW  YORK  OFFICE  AND  EXPORT  DEPARTMENT  {jP*"'^ 

107  CHAMBERS  STREET,  NEW  YORK     I 
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Carpenters'.  Tool  Case.  No:  35 


JSSSS'T^  C.  L  JENNINGS  &  CO.,  42  Murray  St.,  New  York 


RK 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    ow    Lait    Pams. 

Digitized  by 


Google 


NovKMBKK.  im.  HARDWARE  DEALERS'  MAGAZINE  '  785 


|9  ^wwwWKf  Aptsbtii SMBiTTf  XT  If  psixaABX.!  TEAT  Yov  li^Vft'^lOV  HAIPWA|IE  PEALERS'  MAGAZINE, 

Digitized  by  LjOOQ IC 


^ HARDWARE  DEALERS'  MAGAZINE  NovEMMk,  im^ 


INDIA 

OILSTONES 


Sliafp  and  Qifick 

Made  in  fifty-four  different  shapes 
and  sizes,  and  in  coarse,  medium 
and  fine  grits.  Special  shapes  and 
grits  to  order. 

FOR  MACHINISTS'  aii4 
MECHANICS'  TOOLS 

Every  Stone  Gnaranteed  to  Give  Satisfaction 

Uniform  Grit         ^         Wonderful  Durabilitx 

India  Wheels  furnished  from  1-4  to  10  inches  diameter,  1-16  to  2 
inches  thick,  same  quality  as  stones 

India  Oilstones 

are  manufactured  by  NORTON  EMERY 
WHEEL  CO.,  Worcester,  Mass. 

Sole  Selling;  Agents 

Pike  Mfg.  Co. 

PKE,  N.  H.,  U.  &  A. 
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Your  Holiday  Profits 


Holiday  profits  are  fancy.  But  they  are  not  all  they 
might  be  if  you  pay  too  much  for  your  holiday  goods. 

Nor  are  your  holiday  profits  as  big  as  you  might  have 
made  them  if  you  buy  where  breaks  begin  before  you  know 
what  to  re-order. 

It  may  be  possible  for  you  to  get  some  prices  lower 
than  ours.  The  only  way  to  be  certain  on  that  point,  how- 
ever, is  to  compare. 

We  ought  to  be   lower.  .    We   buy  holiday  goods  for 
THREE  houses  and  sell  them  by  an  inexpensive  catalogue/ 
Anyway,  it's  easy  to  tell,  for  we  print  our  net  prices  in  plain 
figures. 

But  even  comparison  is  not  necessary  to  be  absolutely 
sure  about  our  superior  ability  to  fill  re-orders. 

Because  we  sell  by  catalogue  and  can  mail  them  all 
over  the  country  in  less  time  than  a  man  might  require  in  a 
single  town,  we  can  safely  continue  to  offer  our  immense 
holiday  stocks  COMPLETE  long  after  other'  lines  are  hope- 
lessly broken. 

Our  Santa  Glaus  catalogue'  proves  our  unique 
ability  to  maintain  the  big  line  complete  to  a  date  impossibly 
late  for  others.  With  it  make  your  own  price  comparisons 
uninfluenced,  right  in  your  own  store. 

Write  now  for  catalogue  Na  K690 — the  Santa  Glaus 
edition. 


BUTLER  BROTHERS 


WMcsakn  of  GcMral  Mercfaudbe 

NEW  YORK        CHICAGO        SL  LOWS       C  i^.^  u.  i^ 

Sample    Houses:    BALTIMORB— DALLAS— ST.  PAUL 


{Ama    MINNEAPOUS\ 
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New  Departure 

Turn  Plates  and  Button  Cases 


The  patterns  here  shown  are  only  a  few  of  a  large  assortment.  Believ- 
ing that  iron  or  steel  is  not  suitable  for  outdoor  exposure  we  furnish  in 
bronze  or  brass  only 

A  SUPERIOR  ARTICLE  AT  EVEN  MONEY 

Send  For  Catalog  and  Prices 
Manvfactiired  ky  SelUof  AfcnlB 

The  New  Departnre  Mfg.  Co.         John  H.  Graham  &  Co. 

Briotol,  Ct«  New  York  Ctly. 

Coiitirt^T  BUYMS*  WFEWNCP  TO  APVWnSEMRNTS  o»  Um  PAoat.  ' 
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New  Departure 

Rotary  and  Pu^  BuHon  Do<Nr  Bdls 


For  perfection  in  design,  finish  and  mechanism  our  New  Departure  Bells  are 

INCOMPARABLE 

Send  For  Catalog  and  Prices 
Maaalactwed  ky  SeUaf  AfoilB 

The  New  Departnre  Mfg.  Co.         John  H.  Graham  &  Co. 

Bristol.  CI.  New  York  Clly. 
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VROOMAN'S  PEERLESS 


PATENT   SANITARY 


SINK  STRAINERS 

Are  now  made  and  distributed  by 

THE  ANDREWS  WIRE  AND  IRON  WORKS 

ROCKFOR.D.    ILL. 

Send  your  orders  direct  to  them  for  either  PLAIN  TIN.  JAPANNED  TIN  or 
VITREOVS  ENAMELED. 


KEEPS 

SINK 

CLEAN 


Dtmty 
QuaUty 
Durability 
Adapt&biUty 


NEAT    AND    VERY    ATTRACTIVE 

CAN  BB  USED  IN  ANY  SINK   WITB  STAND 


it*  Utility  eitid  Superiority  aire  W«II  Known 

We  are  also  maken  of  a  large  line  of  wire  goods. 

Wire   BasKets 


For  every  purpose  wKere 

Half  BuMhmi  Satkmt,  M:  9S»I. 

'  Made  of  one 

inch  mesh  cloth 

^  (all  one  piece). 

No.  14  Wire. 

Frame   work 

and   drop   bftil 

handle.    No.   t 

Wire  (»/„  inch). 


The  Whole  Basket  Qalvanized  after 
it   is   made,    thus   uniting  all    the 


free  circMlsLtioa  of  air  is  needed 

Bushmi  Basket,  N0.  95^2. 

Made  of  one 

inch  mesh  cloth 

»(all  one  piece). 

^     No.  18  Wi.e, 

Top  RinfT  No. 

4  Wire  (M  inch). 

Bottom   ring 

and    Frame 

Wire  No.  6. 

As  shown  in 
illustration  this 
basket  is  sup- 

^  .    plied  with  two 

aide  drop  handles,  fitted  with  pail  roll  handles. 
Galvanized  after  making. 


i 


ANDREWS    WIRE   AND 

FACTORY    STREET 


IRON   WORKS 

ROCKFORD.  ILL. 
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We  Stick  to  Quality 

Always. 

FALL  LEADERS 

Are  the  main   features  of  our 
November  net  price  Catalogue. 

Which  Weuld  Yeu  Cheose 

A  one  coated  or  two  coated  Enameled 
Ware  providing  the  price  was  the  same  ? 
Compare  our  price  on  our  different  lines 
with  what  you  are  now  paying. 

Our  wares  are  backed  by  our  reputa- 
tion for  quality,  which  has  stood  the 
test  for  nearly  half  a  century. 

One  cent  postal  inquiry  will  bring 
you  this  catalogue  monthly. 

Tbo  Jaoob  Vollrath  Haaafaotarhg  Otmpaay 

SHEBOYCilll  CHICAGO  NEW'YORK 

Works  aad  Cxoeutivo         178-177  E.  Lako  Str««t  28  Warroa  StrMt 

OlDea  -  Salas  Dapartmoat  34-38  N.  Maoro  Straat 
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We  are  breaking  all  records  in  Sales  of  Meat  and  Food 
Choppers. 

If  you  are  not  selling  more 

[iiterpnselleiitnjroodQiop 

than  ever  before  there  is  something  wrong. 

Write  us  for  "ginger"  (live  advertising  matter),  to  start 
business  bubbling  your  way. 

People  are  afraid  now  of  packing  house  products. 
They  want  to  chop  their  own  meats. 

They  are  buying  Meat  Choppers  from 
the  dealers  who  are  pushing  them. 
Get  in  line! 

THE  ENTERPRISE  MF6.  CO.  OF  FA. 

^        Philadelphia,  V.  S.  A. 

I    INBW  YORK   CITV  i  SAIN   RRAJNCISCO  s 

10  Warren   dt.  318  MarR^t  St. 
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Allow  Us  to  bitrodnce  Onr  Mail  Order  Salesman 

UNCLE  SAM 


TJNGLE  SAM  travels  for  our  Mail  Order  Department.    No  toivn  ts 
too  small  for  lilm— no  drive  too  long.    He  travels  all 
nifirht  and  works  all  day,  every  night  and  every  day.    He  never  takes  a 
vacation.    Uncle  Sam  is  now  distributing 

OUR    CHRISTMAS    CATALOGUE 

if  you  i/irlsli  him  to  call  i/irlfh  one^  drop  us  a  postal,   in 

distributing  these  catalogues  for  us  Uncle  Sam  works  for  less  than  cost. 
Everybody  who  puts  a  two  cent  stamp  on  a  letter  helps  to  pay  the  salary 
of  our  mail  order  salesman. 

NorveD-Shapleigh  Hardware  Company 

EstabUshed  1848  ST.    L.OUIS9    IWf O. 
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ONE  DIAMOND  EDGE  SPEOALIY 

SKATES 


F 

P 
a 
I 
c 
t 

I 

C 


write   tor  akate  catalogue 


atea 

],  tough- 
ra  broad 


sgeneous 

to  foot. 

struction 

the  same 

:  world. 

3geneou9 

are    of 

Edge" 

3   matter 

)e  worn. 

the    im- 

pattern, 

in    the 

the  IhlBf 

ar  Iqose. 

(ECO. 


Norvdl-Shapleigh  Hardware  Company 

ST.    LOUIS^    XIO. 


Established  184S 
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OLDEST 


ESTABLISHED    1838 


LARGEST 

m 


The  Frank  Miller  Co. 


Manoiacturers  of  the  Preparations  for  Use  on  Harness  Known  as 

The  Standard  of  fhe  World" 

Highest  Awards,  Centennial,  1876 
Highest  Awards,  World's  Fair,  1893 


Harness  Dressing 


HABNESS  OH. 

Preserves  and  softens  the 
leather,  consequently  adds 
life.  Ck)mpounded  with  pure 
neatsfoot  oil. 


The  very  best  article  of  its 
kind.  Unequaled  for  use  by 
both  manufacturer  and 
owner  of  harness. 


=£^ 


I.  X.  L.  HABJnSSS  OIL 

Second  in  quality  only  to 
our  Frank  Miller  Harness 
Oil.    Superior  to  all  others. 


Carriage  Top  Dressing. 

'  Gives  an  elastic,  durable 
water-proof  gloss  and  is  posi- 
tively safe  to  use  on  finest 
stock. 


EDGE,  COLLAR  AND 
HARNESS  INKS 


AXIiE  OIL 

Superior  to  Castor  Oil; 
lasts  longer  and  will  not 
gum. 


SABNESS  SOAP. 

Unrivaled  for  cleaning  and 
softening  the  leather,  abso- 
lutely pure. 


Our  preparations  are  uni- 
form in  quality  and  the 
quahty  the  best. 


The  Frank  Miller  Co# 

OFFICE  AND  FACTORY  EUROPEAN  OFHCE 

!49  aidlSl  WesI  261ta  SI.,  NEW  YORK,  U.  S.  A.    Tower  Clumbers,  Mttorgate,  LONMN,  L  C. 

Send  for  Price  JCiat  and  Catalogue. 
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STAR 
Safety  Razor 

Price  $l.s! 


TBB  BLADE. 


^\  THB  RAZOB  THE  CA8B. 

^     THREE  STARS  FOR  SHAVERS     ^ 


IM  Answering  Advketisemknts  it  is  Dssirablk  that  Vou  Mention  HARDWARE  DEALERS'  MAGAZINE. 
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No  Honing— No  Grinding 


6, 
De 
Ha 


le 


means  a  sat'slled  cuttomer  Jintf  One  Dollar  net  proflttoyou.  Carto, 
made ;  they  are  tempered  by  OUR  OWN  exclusive  secret  process  of 
r  and  ALIKE.    Tlia  steel  used  In  their  manufacture  Is  ENGLAND'S 


ly  and  workmanship  can  produce  and  our  extensive  advertlsliML  is 
thereby  creatino  a  large  demand  for  CARBO  MAGNETIC  RAZORS, 
>  your  store.    We  create  the  demand,  Mr.  Dealec,  for  CARBO  MA6-^ 


nt  net  profit. 

}rsal  satisfaction  they  are  sure  to  bring  back  all  parties  who  have 

Holes  you  carry,  thereby  helping  you  to  build  up  trade  In  ALL  YOUR 

y  we  can  show  you  how  you  can  ssll  five  razors  where  yoa  are  now 
.     ^     ^ue  selling  plan  will  Interest  you. 

PIrm  of  A.  L.  SILBBllSTBIN.  459'461  Broadway.  N«w  York.  eity. 


^\WE    WILL    PREPAY    any  quantity  of  our  POCKET  KNIVES,  BUTCHERS'    : 
v:  KNIVES,  SCISSORS,  RAZORS,  and  RAZOR  STROPS  to  any  responsible  dealer./" 
;  in  the  United  States,  and  after  60  days'  trial,  if  you  do  not  find  that  they  are  su-    ; 
^/perior  to  the  line  of  cutlery  you  are  carrying,  you  may  return  them  to  us  at  our  ' 


'  expense. 


V/,  R,  CASE   &   SONS, 

Bradford,  Pa* 

CoNtULT    BUYERS'    REFERENCE    TO   ADVERTISEMENTS    ov    Laot    PAam 


Digitized  by  LjOOQIC 


NOVIMBU,    1»U6. 

t 


HARDWARE  DEALERS'  MAGAZINE 


m 


u 


MONEY  TALKS " 


'*  DOLLARS 

FOR 
DEALERS  '* 


To  mak^  money — that's 
why  we  are  all  in  busi- 
ness. Now,  if  you  could 
get  hold  of  an  article 
which  you  could  sell  for  a 
better  price,  sell  in  larger 
quantity,  and  sell  to  the 
g^eat^t  satisfaction  of 
your  customers,  yoii 
would  be  quick  to  grasp  the  oppor- 
tunity, wouldn't  you  ?  ' 

An  opportunity  many  times  as  great 
is  embodied  in  KggH  KUfffR  Tools 
and  Cutlery. 

They  are  the  best  goods  in  the  world, 
compared  item  by  item  with  any  others. 
You  can  get  better  prices '  for  them 
than  any  other  line  and  you  can  sell 
more  of  them— that's  because  of  our 
Your 


Advertising, 
about  them. 


customers    know 


Isn't  there  money  in  this 
for  you  ? 


THE  SHAVEZY 


~  Instantly  c'banfi^ed  from  right  to  left. 

Is  the  bc«t  and  a  Cheap  Guard. 
Get  my  prices^  which  are  right,  T 

T.  WEISS,  Sole  Ma.nufa.cturer 
297  Taafr«  Plaoe»  BROOKLYN.  N.  Y.       ' 
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Fhre  Million  DoIIai^s 

Paid  Oirer  the  Retailer's  Cocmter  in  30  Months  for  the 


One  Million  satisfied  users  of  the  Gillette  Bazor  are  satisfied  customers  of 
the  live  dealers  who  handle  Gillette.  Eazors  and  Blades.  Don't  you  want  to 
sell  your  share  of  the  second  milli< 

Dealers  everywhere  report  ii 
sales.  We  are  spending  more  n 
advertising  the  Gillette  than  is  spe 
other  razor  concerns  combined, 
vertising  creates  the  demand  whic 
supply  at  good  profit  to  themselvei 


3s  fixed  and  maintained  by  patentee  and  man- 
ir  prevent  price-cutting  and  insure  every  dealer 
gf  full  profit. 

Iver-Plated  Set,  with  12  blades  (24  keen  edges ),    $5.00 

Combination  Set,  with  shaving  brush  and  soap, 

pie  silver-plated  holders,  ....      7.50 

mbination  Sets  in  Silver  and  Gold. 

es,  in  packages  of  ten,      -         -         -         -         -         .50 

ipply  our  dealers  liberally  with  signs,  booklets 
gers,  and  lend  all  possible  assistance  to  push 
rough    the   dealer.      Write   for   our   uniform 


Gillette  Sales  Company 


244  Times  Building, 


NEW   YORK 
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$5,000  SALES 


TRADE  MARK  REG.  No.  42,386 


Froo   RBxor  Assortmonts 

IS  THE 

30  Day  Record 

af  tho  Mg  MlnnemgioUm  thu^dwBrB  JohbBt^m, 

JANNEY,  SEMPLE,  HILL  St  CO, 


That's  a  big  business  in  Razor  Strops  and  Razors.  Fully  zs 
good  are  the  sales  of  Marsfiall  Wells  Hardware  Co.,  Portland, 
Ore.;  Townley  Metal  &  Hardware  Co.,  Kansas  Ctty,  Mo.; 

and  a  hundred  other  top  notch  jobbers,  who  are  successfully 
handling  the  assortments. 

Radiumite  is  a  tremendous  holiday  seller  and  is  staple  the 
year  'round.  Now  is  the  time  to  take  on  the  line.  Our  system  of 
sales  co-operation  with  jobbers,  salesmen,  dealers  and  the  pub- 
lic, together  with//r5/  class  goods  in  every  respect,  is  the  reason 
for  the  remarkable  growth  of  Radiumite. 

?■■>■' 

CJ^UTtOM  ^^^'^^^  o^  razor  strops  called  *'Ra4iiMn."  They  are  usually  so  named 
to  deceive,  and  to  />riry  upon  the  extensive  advertising  and  popularity 
oi  .Radiumite,  which  is  a  legitimate  trade-mark  registered  in  the  U.  S.  Patent  Office. 
The  Radiumite  Diamond  Honing  Pattern  is  applied  to  all  Radiumite  Strops.  It  was 
patented  July  31,  1906.  All  infringements  of  our  trade-mark  "Radiumite,"  or  our 
patented  Radiumite  Diamond  Honing  Pattern  will  be  vigorously  prosecuted  to  the 
fullest  extent  of  the  law. 

THE    RADIUMITE    COMPANY 

97-99-101  South  Clinton  Street,        -        -        CHICAGO 
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UNION  RAZOR  CO- 

TIDIOUTE.  PA. 

For  each    razor   of   our    full 
HAMBURG  Grinds  that 
does  not   prove   Per- 
fect WE  will   give 
TWO  new  ones. 

UNION  RAZOR  CO. 

In  AN0wxmiMO  ADVBSTitniiNTt  it  is  Dmirablb  that  You  Mention  HARDWARE  DEALERS' MAGAZINE. 
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ALL  RAZORS 
HAND  FORGED 
AND  HAND 
GROUND. 
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QUALITY 
TELLS 


THE  ATLAS  BRANDS 


No.  350. 


QUALITY 
TELLS 

Etubody  Ail  the  E^St'Dtial  Features  Required  in  a 
Om  d  Kuoniug  8iiear,  with  an  Exoeptiuiiaily  Fine 
Cutting  JLdge. 

Send  for  Catdlftgu€  JTo.  IS 

r,  ««^"»C  ATtAS  SHEAR  OO. 

CAST  SHEARS  SCISSORS  TINNER  SNtPS 

BRIDGEPORT,  CONIf..  V.  S.  A. 


Forty-nine  years  ago  we  made  thie  first  UN-X-LD  Pocket  Knives. 

Those  old-time  Knives  always  gave  excellent  satisfaction,  and  we've  continued 
making  UN-X-LD  Cutlery  ever  since,  always  in  the  manner  to  insure  the  highest 
possible  quality,  and  that  is  why  UN-X-LD  Pocket  Cutlery  is  to-day  f^r  in  the  .le5>d, 
when  it  comes  to  the  quality  of  the  blade  and  the  tempering. 

And  the  springs  we  use  won't  lose  their  strength  the  way  many  knife  springs  do. 

We  make  a  fine  line  of  Hunting  Knives.  "    i 

Want  our  Salesman  to  call  and  show  samples?  '    "  !     ' 

No  bother  for  us — no  expense  to  you. 

Send  your  name  on  a  postal  card. 


'^•r.li' 


NORTHHELD  KNIFE  COMPANY, 

NORTHFIEID*  CONN. 


Wc^J"  ^- 


"Best  In  the  World" 

A  true  statement  of 
quality  maintained 
since  1825     :    :    :    : 

HEINISCH 

Tailors'  Shears, 
Trimmers,  Scissors, 
Tinners'  Snips,  Etc. 


R.    HEINISCH'S   SONS   CO. 

NEWARK,  N.  J.,  -  -  U.  S.  A. 

NEV  YORK   OFFICE  AND   SALESROOM,   ISS  CHAMBERS  STREET 


J 
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C.  J.   KIMBALL    COMPANY 


BENNINGTON,    N-    H. 


MANUFACTURERS  OF 

Butcher  Knives 

Shoe  Knives 

Kitchen  Knives 

Putty  Kraves 

Paper  Hanjer  Knives 

Factory  Knives 

Ci  jar  Knives 

Screw  Drivers 

Drawing  Knives,  Etc 


■  SeiVD    FOR    CATALrOaUEi 


Forschner's 
XXXX  Brand 

lutcher 
iOiives 

lade    of    Special 

laseos  Steel,  care- 

y  tt^mpered  and 
und,  combined 
li  best  workman- 
:>.  Superior  to  all 
*rs.  Each  blade 
ranted. 

yVriU  for  Catalogue, 


Chas.  Forschner  &  Sons 

208  East  19(b  St.,  New  York,  U.  S.  A. 
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BETTER  and  CHEAPER  Coal  for  CARRIAGE  HEATERS 

-    ONLY   ONE   GRADE:-TH£   BCST  = 

Standard  Size  Carbons  ^^  T         /^    ICH^^       Petty,  Standard  &  Leh- 


for  use  in  ^^^  ■      i  >-^%.  M  ^^^  y^.  ^  man  Heaters 

BRA.MD    ALLEN  SAp    Jj^,,    BRAND    BURNRIGHT  JA^^    Ag.j, 

(12  bricks  to  box;  24  boxes  to  case)  ff  ^C«  IIUm   (standard   length  aod  thicknef^)  *Z^^  UUm 

2  in.  wide,  packed  Same  as  Allen 

More  Allen  coal  used  in  New  York  than^any  other  Brand. 

References— Every  large  Livery  in  New  York. 
ALLEN    HEATER2(   the    best   a.nd   clieapest,   $1^0   and    $1.75 


THE   ALLEN    COAL   COMPANY.    36  Great  Jones  Street    NEW  YORK 


BUFFALO  MODEL-EXTENSION  CYCLE  SKATES 

Nickel -Plated— Ball  Bearing— Rubber  Tires 

Particularly 
Adapted 

for 
Outdoor     ^ 
Use 

Send  for      I 
Catalogue 
\  with  special      V 

dii»counts. 

THE  CYCLE  SKATE  AND  SPORTING  GOODS  CO.,  .^7  Park  Street,  New  York 

CoMtULT   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   ow   La9T   PAQtf. 
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Horsemen,  Physicians  and  Farmers 

Havins:  UM  for  a  CARRIAGE  HEATER  alwayi  lelect  a  cel^ated 

Lehman  Heater 


The 
Healer 
of  Qnallty 


Hie 

wmtM  f  amMS 

LEHMAN 

leater 

knowHaDover 

the  werld. 


They  Burn  LEHMAN  COAL,  which  is  guaranteed  to  be  the  BEST  money  and  sldUed 
hibor  can  produce. 

They  are  the  STANDARD,  havlns  been  on  the  maricet  over  20  years,  and  are  recognized  as 
the  best  and  most  serviceable.  Ten  times  as  many  LEHMAN  HEATERS  and  Coal  are  sold  annual- 
ly than  all  other  makes  combined. 

The  Lehman  Heaters  and  Coal  are  the  l>est  made  and  most  extensively  advertisedt 
and  HARDWARE  Dealers  wUl  find  the  LEHMAN  HEATERS  and  COAL  quick  and  ready 
sellers.    They  alwasrs  give  satisfaction. 

er"  350,000  I^MHMAN  HEATBR8  ARM  IN  US^.    BBWARJS  OP  IMITATIONS. 

Have  you  9een  oar  latest  circular  with  prices?   Be  Huro  nml 
send  tor  it  today,  mentlonlug  Hardware  Dealers*  Maghz\ne. 

L.E:H\4yV1V    BROS.,    IVIfrs.,    lO    Bond   St  ,   Nei^r  York  City 
J.  W.  ERRINGER,  General  Western  Sales  Agent,  45  E.  Congress  St.,  Chicago,  111. 


BOXING  GLOVES  STRIKING  BAGS 

FootBaUs       CMdng 

"Everything  for  Fait  and  Winter" 


Sporting 
Goods 


Basoball    Ulne   for    1907. 

Before  placing  your  orders  let  us  send  catalog 
and  quote  prices. 

THG  DRAPBR  A  MAYINARD  CO. 

MANUFACTURERS 
PlymovvUi*  N.  H.         -         -         -        U.  S.  A. 


PFLVECER'S  FISHING  TACKLE 

looks,  FBes,  TlroDs,  Spiimers,  PiiaiitoBS,  Eeds, 
FHTBishcd  Lbes,  EverytUng  bi  Rshing  Tackle 


NOTICE.— Free  to  any  dealer  la  SporUnf  Coeds,  sent  express 
prepaid.  ITO-Page  Dlostrated  Catalsfae  No.  F  25  and 
Metal  Fbh  Sign  fai  8-€olor  Utliooniph 

U/>e  ENTERPRISE  MFG.  CO. 
AKRON.  OHIO.  U.S.  A. 


In  Answering  Advwtisemknts  it  is  Desirablj  that  You  Mention  HARDWARE  DEALERS' MAGAZINE. 
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PETTY  CARRIAGE  HEATERS  and  COAL 

Stand  for  Satis£ed  Customers 

MATERIAL 
THE  BEST 

PRICES 
THE  LOWEST 


The  ORIGINAL  HEATER  with  adjustable  ventilators.  All  others  are 
imitations.  The  only  Heater  that  will  not  bum  your  lap  robes.  Handled  by 
all  leading  jobbers.     Free  Catalogue  on  request. 


THE     PROGRESSIVE    MFG.    CO. 

PAINA,    ILrU. 


FLEXIBLE    FLYER 

''The  Sled  That  Steers'' 

Sl/Vift  as  the  wind— that  suits  the  boys.  The 
only  sled  a  girl  can  properly  control.  Made  of  the 
best  materials.  Finely  finished.  Outlasts  any 
wooden  sled.  Made  in  six  sizes.  Write  for  de- 
scriptive catalogue  and  prices. 

S.    L.    ALLEN    &    CO. 

Box  1100  H.  PUladelphia.  Pa. 


with  a  fast  selling  automobile  appliance. 
The  hardware  dealer  is  in  line  for  auto  sun- 


GET  THE  TRADE 

^'"^  *  *    *  **^        A   *x*»*^*i^      dries.    Get  your  jobber  to  furnish  you 

il"$oiit-M"Pto 


.  It  ii>  the  most  economical  and  best 
selling  plug  on  the  raarkr>t,  because 
its  life  is  practically  unlimited.  It 
cannot  short-circuit. 

8eod  for  new  Price  1 1st  pod 
ocfcriptive  miitter 


C.  A.  MEZQER.  Inc.,  nanufacturer«.  203  W.  80th  5t,  New  York 

National  Sales  Corporation,   Factory  Sales  Managers,  296  Broadway,  New  York. 


Consult   BUYERS'   REFERENCE   JO    ADVERTISEMENTS   ow   T-ast   Paqw. 
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Prom  Now  to  January 
1st,   tlie   Big   Sales   of 

CLARK  CARRIAGE  HEATERS 
AND  COAL 


ivill  be  made 

THESE  HEATERS 
have  a  well  earned 
reputation  all  over 
the  country  as  the 
strongest,  best  made  and 
most  efficient  on  the 
market. 

No    castings    of    any 
kind  are  used  in  them  and  every  joint  is  solidly  riveted.     They  are  practically 
unbreakable.     Most  of  the  19  styles  have  handsome  and  durable  carpet  covers. 


CL.A.RK    CO A.L. 

is  known  everywhere  as  THE  COAL  OF  QUALITY.  We  send  a  written 
guarantee  with  each  brick  that  it  will  heat  longer  and  stronger  by  25  i)er  cent 
than  any  other  heater  fuel  made. 


WE  SUPPLY  ADVERTISING  MATTER  UNDER  YOUR   NAME 

To  every  dealer  selling  these  goods  we  send  entirely  at  our  own  expense 
as  much  advertising  matter  as  desired.  This  shows  only  the  styles  yon  carry 
and  has  your  business  icard  printed  on  each  piece. 

Ask  your  jobber  for  these  goods  and  write  for  our  ne^v  catalogue  entitled, 

••IF    YOU    RIDE    m    WINTER'* 


Cliicago    Flexible     Sliaft     Co. 

180     ONTARIO     STREET,     CHICAGO 

^i^  //  thm  nantm  CL^RMC  i*  on  your  hmatmrs  and  fuml,   you  can 
guarantmm  thmm  to  any  custommr,  for  me  guarantme  thorn  to  you 


IH  AmwiBiiro  ADVXBTMBMBtrrt  IT  It  Dbsixablb  that  You  Mkktion  HARDWARE  DEALERS'  MAGAZINE. 
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THE    FOUNDATION    OF    SUCCESS 


m  THE  RINK  BUSINESS  IS  AN  EQUIPMENT  OF  THE  RICHARDSON  CUSHION  FRAME.  ANTL 
TAR  BALL-BEARING  ROLLER  SKATES,  used  In  aU  of  the  largest  and  most  successful  rinks,  and  by  aU  of 
the  most  prominent  professional  skaters  in   America.    We  have  held  all  World's  Records  since  1885. 

We  have  originated  every  essential  feature  in  connection  with  the  manufacture  of  roller  skates  during 
the  past  Twenty  Years. 

We  do  not  manufacture  sidewalk  skates  and  recommend  them  for  rink  use. 

The  most  complete  line  of  hish  srade  Roller  Skates  on  the. American  market 


RirwAwn^ON    BALL»BgilRIWG   SKATC   CO,    301    WMm  St..   Chicago 

1907  CATALOGUE  NOW  READY 

Giving:  useful  information  on  Rules  of 
Racing:  and  Hockey,  Track- 
Laying:,  Records,  etc. 

NESTOR  JOHNSON,Cliicago,IU. 

636  &  638  N.  California  Av.  near  D  vlalAn  ci. 


Will  be  in  greater  demand 
than  ever  this  season,  owing 
lo  our  extensive  advertising  in 
the  leading  magazines. 

WINSLOW'S  SKATES 
have  been  the  recognized 
standard  for  50  years — both 
ice  and  roller  skates. 

The  WINSLOW  COL- 
LEGE HOCKEY  is  one  of  our 
best  sellers. 

Smnd  for  Catalogum  of 
Nmw  ModoU 

THE  SAMUEL  WIXSLOW  SUTE  MFG.  CO. 

WORCESTER.  MASS. 

London  Office: 
8  Long  Lane.  E.  C. 


New  York  Office: 
M-88  Chambers  Street 


^MOTOR^ 


Boat  Fittings 


Brasa  and  Galvanized  Specialties 

Marine  Hardware 


Send  for  Catalog 


A.  S.  MORSS  COMPANY 

21i-2]2  Commercial  St.  Boston^  Biass. 


TIN  BOXES  FOR  AU  OFFICE  USES 


mn 


Cash,  Hood,  Stanp,  Bm  and  Chaage  Boies,  Bm  Icai 

Cases,  Envelope  Cases,  Hallway  and  OMde 

Mall  Boxes,  etc. 

Satiafaction   Guaranteed^ Send  for  Catalog 

MERRIAM  MFG.  CO.*  Durham,  Cmb. 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    ok    Last    Paois. 
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BARNEV    &    BERRY 

OFFER    THR    TWO    MARKET    LEADERS 

SAFETY    EDQE    HOCKEY     , 


AND 


CANADIAN    HOCKEY 


A.I-,WAYS    DBI>BIVDA.BL,B.      BETTER    STOCK    THEM. 

CATAuoa  w^AiTirva  your  request. 
BARNEY  &  BERRY,  Springfield,  Mass. 


^^ 


FOLDING  POCKET  SKATES! 


-eu 


Metal  plac 
needed ;  res 
crease  in  vi 
increase  in 
strength. 

A  pair  in  a 
Wallet  may 
be  carried  in 
the  breast 
pocket  or  a 
Lady's  Muff. 


Vo  Keys,  Heel- 

ates  or  Screws ; 

NO  BULK, 

NO 

BOTHER. 

Leading  Jobbers. 
Ask  for  Catalog. 


MARTIN 
KATE  CO. 

Boston,  Mass. 


Tw  Akswevikg  Aidverttsements  it  19  Desirable  that  You  MEimoif  HARDWARK  DEALERS* MAGAZINE. 
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FVN  FOR  ALL,  ALL  THE  YEAR 


THE  WABASH  COASTER  WAGON 

sells  readily  at  a  good  margin  of  profit.      Guaranteed  to  give  satisfactoiy 
service. 

THE  W^BAlSH  coaster  WAGON  is  a  substantial,  general  purpose 
wagon,  34  inches  long,  16  inches  wide  ;  large,  roomy  box  of  hard  wood,  remov- 
able. Well  balanced  to  prevent  tipping.  Turns  easily  on  narrow  walk  All 
wheels  (our  exclusive  Wabash  patent)  are  11  inches  in  diameter — of  wide  tread, 
on  steel  axles,  no  bumping  or  pounding.  A  nobby,  solid  wagon  in  which  any 
youngster  will  have  pride  and  pleasure. 

GET  READY  FOR  THE  HOLIDAY  RUSH 

WABASH  COASTER  WAGONS  will  be  In  demand :  they're 

advertised 

The  people  know  about  them 

Order  now  through  your  jobber  or  direct  from  us  ;  we  have  nine  shipping 
stations  as  follows : 

PHILADELPHIA.  PA.  PITTSBURGt  PA.  LOUISVILLE.  KY. 

MILWAUKEE,  WIS.  ST.  PAUL,  MINN.  KANSAS  CITY.  MO. 

SEATTLE.  WASH.  PORTLAND.  ORE.  WABASH.  IND. 

Send  for  our  catalogue  illustrating  Wabash  Farm  Wagons,  Hand  Cars  and 
Steel  Sleds. 

Pirect  all  mail  to  Wabash  oiUce, 

WABASH  MANirACTURING  CO.,  Wabash,  Ind 


CoNiVLT   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   on   Lait   Paoi^  > 
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PATENTED 


Made  of 
hickory 
Mid  ste«l. 


ARE  YOU  READY 

FOR  THE  XMAS  RVSH 

ON  THE  FAMOUS 

IRISH  MAIL 

LINE  OF  CHILDREN'S  VEHICLES? 

JP  not  you  had  better  get  busy.    You 
know  bow  congested  the  freight 
traffic  is  now.    What  will  it  be  in  a  few 
weeks  more? 

ILff^GT*  of    our    dealers    had    their 
Xmas  orders  shipped  last 
month.    They  ordered  heavier,  too,  be- 
cause they  didn't  have  enough  last  year. 


IRISH  MAIL 

Oeared  for  speed^Low  Wheels 
can^t  upset. 


rrS  THE  ONLY  LINE 

the  people  want  because  they  know  it's  the  strong- 
est, fastest,  safest,  nicest  hand-car  on  the  market, 
and  the  only  one  that  is  guaranteed  by  the  maker. 
Our  advertising  drives  the  people  to  your  store 
—you  "RAKE  IN"  BUSINESS  and  PROFITS. 


FLYING  OUTCHMAH. 


Quick  sales— good  proSts—easy  money  and  when  once  sold 

they  stay  sold. 


Some  dealers  average  100 
WAGONS  SOLD  EACH  DAY. 
They're  all  the  rage  and  people  are 
IRISH  MAIL  crazy.  SEND  US 
YOUR  XMAS  ORDER  AT  ONCE 
and  get  ready  for  the  rush. 


THE    KATY- FLYER 

Coaster,  Wagm  aid  Sled 

Lightest,  strongest,  and  coast 
farther  than  any  other.  Any  boy 
can  remove  end-gate  and  side  of 
bed  in  one  second,  or  change  wagon 
to  sled.    Second  season.   Good  seller. 

WE  MAKE  OTHER   CHILDREN^ 
VEHIGLES. 


Write  tor  Cmtaloiue, 


KATY-FLTn   (Coaster  Sled). 


mU-STANDARD  MFG.  CO 


458  Irish  Mall  Ave^ 

•9         ANDERSON,   IND. 
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BAKER   QIJN& 

Send  for  Descriptions  and  Prices  of  NEW  GRADES 


Our  line  comprises   TWELVE   different  Stock  and  »Special   Grades  in   a 
wide  variety   of  specifications   at  prices  ranging   from   $18.00    to   $250.00 

READY  SELLERS       SATISFACTORY  TO  USERS 

Liberal  discounts  and  attractive  propositions  for  THE  DEALER 

BAKER  GUN  AND  FORGING  CO. 

BATAVIA,   N.   Y.,   U.   S.   A. 


HAMILTON  RIFLES 


aa  Calibre 


Adjustable  Rear  Peep  Sight 
MODEL  NO.  23»  $3«^ 


Our  No.  23.  Latest  Model,  Take  Down 
MODEL  NO.  19,  $2*^ 


Front  Bead  Slffht 
MODEL  NO.  Iff,  $le^ 


HAMILTON  BIFLES  ABE  GUARANTEED  in  each  component  part 
against  any  imperfection  of  material  or  workmanship.  C  Hamilton 
mfle  Model  No.  23  is  of  the  Bolt  Action  tjpe^  deservedly  popular  for  com- 
bining simplicity  of  action  with  strength  and  safety.  C  Action  is  automatic 
both  in  putting  cartridge  into  the  chamber  and  ejecting  the  exploded  shell. 
C  Working  parts  easily  and  quickly  taken  out  of  the  barrel  for  cleaning  by 
simply  throwing  thumb  lever  up  and  pulling  back  bolt,  holding  trigger 
back  with  finger  at  same  time. 

Ask  Your  Jobber  manufactubbd  by  Send  for  Catalogue 


•-GiSe  HAMILTON  RIFLE  CO.,  Plymouth,  MidLs 


Ooiiti7i.T   BUYERS'    REFERENCE   TO   ADVERTISEMENTS   on    Law   P. 
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The  Greatest  Skate  on  Earth 


This  Skate  is  provided  with  »  tpiral-comiyreasion-sprlnv  action  encased  In  the  barrel  carrylns  the  front 
truck.  Insuring  nnl formlty  nf  tension  and  action  during  the  entire  life  of  tne  ska  r^i.  The  rear  roller  immedlatelr 
follows  In  any  direction  fdven  the  front  track  by  the  skater,  like  the  rear  wheel  of  a  bicycle.  We  solicit  rink 
trade.    W rite  f  1  •  r  catalogue  and  terms. 

Chicago  RoDer  Skate  Co.,  IS  Swdfe  Caul  Street,   Chicago,  DL,  D.  S.  A. 


Ml  Dealers  Agree  that 


.&] 


Uthc 


Greatest  Revolver 
Value  for  the  Money 


because  of  the  minute  care  in  manufacture.  Every 
piece  of  material  must  be  the  highest  quality,  the 
workmanship  and  finish  the  best,  and  every  weapon 
must  be  perfect  to  pass  the  most  rigid  inspection 
before  leaving  the  factory. 

If  you  are  not  carrying  them  in  your  stock,  it 
will  pay  you  to  put  in  a  line  at  once.  Our  catalog 
will  interest  you.     Postal  brings  it. 

HARRINGTON   &   RICHARDSON   ARMS  CO. 

222  PARK  AVENUE  WORCESTER,  MASS. 


J 


No.  602.  "NAPANOCH"  POCKET  KNIFE  TOOL  KIT 

MAOI  Ilf  AMIBICA        PlilCJI,  $2  25        WABBANTIO  

Every  one  has  use  for  a  Knife,  Rmmer,  File,  Saw.  0HIS12L  or  Si  REW  DRIVER, 
this  oatflt  beiiitf  conialned  la  a  LEA  CUEK  POCKET  BOOK,  4W  x  3)< Inches.  The 
owut  r,  by  CMrryliiff  It  In  his  pocket,  always  has  It  at  hand  for  Immediate  use, 
whether  CAMPING,  BOATING.  TEAMING,  DRIVING,  In  the  SHOP, 
FACTORY,  OFPIi  B,  STORE,  WAREHOUSE,  AUTOMOBILE,  on  the  FARM, 
BICTULB,  or  around  the  HOME. 

▲ny  TOOL  firmly  attached  or  detached  to  the  POCKET  KNIFE  in  a  second. 

8SNO  FOB  ILLU8TBATBD  CIBTULAB  AND  TBADI  PBICB8 

V.  O.  VLSRY    CO..  9    C   Wmttmi  Stxm^  M«w  York,   N.  Y. 

Iv  Amwbbwo  AoYBETXiniiirTt  IT  If  DssiXABLS  THAT  You  MBNTioir  HARDWARE  DEALERS' MAGAZINE, 
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KINGFISHER 

Lines  are  known  by  tbe  Company  tbey  Keep 
— tbey  are  only  found  In  Company  witb  tbe 
KINGFISHER  Trade-Mark. 

E.   J.   MARTIIN^S   SONS 

Makera  of  the 
««ICIIVaFI3HBR»'    BRAND    Braided    3111c    FlsH-Unes 

ROCKVIUUe,   COIVIV. 


Ames  Sword  Company 

enieepEE,  mass. 

▼ 


MANUFACTURERS  OF 

PATENT  PERFECTION   PADLOCKS 

ALL  SIZES 

S£N^  FOR 

CATALOGUE  Half  loch  to  Two  and  a  Half  Inches 

OoiriULT  BUYERS'  REFERENCE   TO   ADVERTISEMENTS   on   Last   PA«tt. 
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A  good  many  dealers 
like  their  own  name 
on  AMERICA  Alarm 
Dials — it's  a  standing 
"ad"  that  somebody 
ebe  pays  for. 

Ask  your  jobber  or 
write  us  about  this. 


THI 


(0. 


LA  SALLE,  ILL. 


AIM   HIGH! 

Make  up  jrour  mind  this  fall  that  you  will 
sell  more  Daisy  Air  Rifles  during  the  ap- 
proaching holiaav  season  than  ever  before. 

And  don't  wait  until  the  holiday  season 
is  right  on  you  before  beginning  the  good 
work. 

Start  the  enthusiasm  early  by  showing 
Daisy  Air  Rifles,  and  talking  Daisy  Air 
Rifles  every  day. 

First  see  that  your  stock  is  in  good  shape 
—reorder  now  if  it  is  low. 

Bring  out  your  stock  from  out  of  that 
dark  corner  and  put  the  guns  up  where 
thcv  can  speak  for  themselves.  The  mere 
siROt  of  Daisy  Air  Rifles  will  often  coax 
the  dollars  out  of  the  boys*  pockets. 

Window  displays  will  help,  too. 

Now,  let's  all  get  a  hustle  on,  and  clean 
up  a  nice  little  profit  on  Daisy  Air  Guns. 

Printed  matter  and  display  helps  free  if 
you  'yrite  for  them. 


DAISY 

MFG. 

CO. 


m 

UnkM  St., 

Plymouth, 

Mich. 


In  AHiwniNO  AovnTuiiiiNTS  IT  »  DniRABLE  THAT  Yov  MntTiOM  HARDWARE  DEALERS' MAGAZINE. 
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ENOUGH  SAID— 

Send  for  a  Catalogue 

C.  T.  Winiamsoii  Wire  Novdly  Co. 

52-M  Badger  Averae.  NEWARK,  N.  J. 


WALKER'S  CORK  SCREWS 

Securely  Mounted  in  Genuine  Stag  Handles 

Over  Seventy  Varieties 

Every  one  tested  and  warranted 

EUE  SfECULTT  CO,  1S.X.*- 


The  Line  That  Win  Malie  Friends  For  Yon 

Wc  here  illustrate  one  of  our  original  eflfects  in  our  1907  line.  This  is  our  CRUSADER  PAT- 
TERN,  and   in    the   rich,   harmonious   colors    we  give  it,  it  is  wonderfully  pleasing. 

This  is  only  one  of  many,  all  well  made  and  durable,  and  in  style  to  suit  all  variety  of  tastes. 
This   our  catalogue,  illustrating  each  Hammock  in  colors,  will  show  you. 

It  also  will  show  you  that  it  is  just  such  a  line  that  will  attract  your  buyer  and  give  your 
house 

A    HAMMOCK    REPUTATION    AND    A    PAYING    ACCOUNT 

flOHLFELD  MANDFACTURINQ  CO.,  8th  and  Dauphin  Sts.,  Phila.,  Pa. 
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We  Want  YOU  to  Represent 
Us  in  Your  Town 

FOR  THE  SALE  OF  THIS  REMARKABLE 

HORSE  CLIPPING 
MACHINE 

IT  IS  THE 

$TEWIRTIIO.tEIIGLO$EOnPEIlClllliE 

and  retails  at  only  $S.7S.  It  is  better 
than  any  other  machine  made  at  any 

price.  We  gnarantee  every  part  of  the 
driviag  meehanism  for  25  years.     The 

gears  are  all  cut  from  steel,  are  hardened 
file  hard,  are  enclosed  in  a  metal  gear 
case  safe  from  dust  and  dirt  and  they 
run  in  oil.     They  can't  wear  out. 

This  machine  will  make  you  money 
and  friends. 

We  Adverttse  for  You 

by  sending  just  such  printed 
matter  as  will  help  make  sales 
and  every  piece  of  it  has  your 
business  card  printed  on  it  as 
dealer.  We  will  also  supply  a 
fine  line  of  lithographed  show 
cards  for  display. 

Write  your  jobber  about  this 
machine  and  our  other  splendid 
selling  clippers  and  send  to  us 
direct  for  our  new  catalogue.  It 
shows  everything  modern  in  clip- 
ping, shearing  and  grooming 
machinery  as  we  make  it  in  the 
largest  factory  in  the  world  de- 
voted to  that  line.    Write  today. 

CBICAGO  FIEXIBIE  SHAH  CO.  Th^^'oS 
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TME  CELEBRATED 


Gillette  Horse  Clipping  and  Grooming  Machines 


q  We  are  the  only 
manufacturers  in  the 
world  that  make  and 
sell  Horse  Clipping 
and  Grooming  Ma- 
chines only.  We  do 
not  make  anything 
but  Horse  Clipping 
and  Grooming  Ma- 
chines. We  have  no 
Hardware  Specialties. 


I|  We  are  so  far  in  ad- 
vance of  other  Ma- 
chines in  improve- 
meDts  that  we  really 
have  no  competitors. 
Gillette  Machines 
give  s  .tis ''action  in 
every  way. 


H  Our  claim  is  as  broad  as  words  can  make  it:  The  Gillette  Clipping  and  Gro<^ming 
Machine  is  better  than  any  other  Clipping  and  Grooming  Machine  in  every  particular. 

I|  Send  for  our  1907  Catalogue  and  read  about  our  New  Patent  Chain  and  Grooming  Brush. 


GILLETTE    CUPPING    MACHINE    COMPANY 

110,  112,  114  W.  32d  SU  New  York,  N.  Y. 


Priesfs  Clippers 


THAT'S 


SUFFICIENT 


Catalogue  on  MppHcatlon 

AMERICAN    SHEARER    MFG.    CO. 
NMhuQL.  N.  H.,  U.  S.  A. 

WlebusoK  A  Hllger.  Ltd..  Selling  Atfente 
9-15  N\inray  St..  N«w  York  City 


nOTCtlKlftS' 
CLIPMRft 

Standard  Qvality, 
and  Workmanship 


Simple  in  Design 
Elegant  in  Finish 


Send  for  Descriptive  Catalogue  and  Prices. 

EDWARD  ft.nOTCnKiftS 

Kaibotd  At*..  BRIDCEPORT.  CONN. 


^ 


Yankee  Clipper 


A  SHEET  METAL  DANDY 

Coates  Clipper  Mfg.  Co. 

Worcester,  Mass. 
J.  H.  GRAHAM  k  CO.,  NEW  YORK, 

ScUlBa  AgMita. 
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JARVIS    FISHIN6    COAT    Goods WeUDispIayedAreHalfSoIdWhen on 


For  Wear  With  Waders 


i^Aa»uAaftlAa>4  _ 


-has  pockets  insids 
enience  for  a  trip 
stream. 

;k  pocket  on  the 
iarry  lunch,  shoes 
bulky  articles. 
[HORT  —  just  laps 
top  of  waders, 
ntents  of  pockets 
^  can't  get  wet 
^  unless  you  have 

to  swim. 
YOU'LL  WONDER 


HOW  you  ever  got 

Jig  without  one.  ~ 

Sent  prepaid  on  receipt  of 
price.  Army  Khaki  Cloth  each  $3.50.  Heavy 
Tan  Duck  each  $3.00. 

Order  One  Today. 

for  use 
with  live 
salted  or 
pickeled 

minnows,   for  trolling,  casting    or    stiU  fishing. 
Holds  mlxmow  in  natoxal  posidom;  it  cant  double  up  in  a  lump 
as  with  other  books.    Just  naturally  tempts  the  fish;  then  books 
bim.    Best  catcher  ever  devised.    Per  dosen  $  1 .00. 
Send  10c  for  sample  and  complete  information  or  ask  j^our  dealer. 

W.  B.  MRVIS  CO.,  firand  Rapids,  MIoh. 

.  28  Canal  Street. 


JARVIS 
BAIT 
HOOK 


Best  Portable  Revolving  Whip 
Rack  and  Display  Stand 

Ornamental  as  well  as  useful.  DiS' 
plays  from  ^  to  IVi  Gross  Whips, 
lias  a  Revolving  Shelf  for  Displaying 
Oils,  Grease,  Soap,  Dressing,  Pow- 
ders, LinimenU,  Gall  Cure,  Combs, 
Brushes,  etc.,  etc.  The  only  Per- 
fect Whip  Rack  ever  made.  Shelf 
is  worth  half  the  price  of  the  rack. 
Whips  hanging  by  the  point  keep 
straight,  cannot  fall  out  and  are 
kept  in  order.  Gets  them  down 
and  to  the  front,  where  they  arc 
^-^cn  and  sold.  The  Best  Whip 
Rack  is  made  entirely  of  steel  and 
Iron,  bolted  and  clamped  together; 
is  built  like  a  bicycle.  Enameled 
P.lue,  Painted  with  Gilt  Trimmings. 
Adjustable  from  8  feet  to  0  feet 
10  inches  high.  Weight,  80  lbs. 
Boxed,  100  lbs. 

Increase  Sales  of  Whips 

100  Per  Cent. 

Houston,  Texas,  April  2,  1906. 
Mr.  John   H.   Best,  Galva,  111.: 

Dear  Sir — We  are  well  pleased 
with  the  Best  Portable  Revolving 
Whip  Rack  and  Display  Stand  and 
cheerfully  recommend  it  to  anyone 
wanting  a  good  up-to-date  rack. 
Yours  truly, 

L.  H.  Burks  &  Son. 

Write  for  Cataloffue  and  Prices 

JOIN  I.  BEST,  SIS  N«rth  SL,  Galva,  ill.,  I).  S.  A. 


one: 

MINUTE! 

The  time  required 
to  put  together  the 

FIGARO  CLIPPE1» 

THE  SIMPLICITY  OF  CONSTRUCTION 

Enables  Me  clipper  to  be  easily  taken  apart  tbr 
cleaning  and  oiling,  <iUl  parts  held  in  place  by 
the  wing  nut  on  tbe  top  ofitie  cap, 

NOTOOIS  fXSm^l  HJKNDS 

BROWN  8l  SHARPE  MFG.,C0, 

PRoviD£irc£^  RJ-.  USA' 


u 
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Founded  in  1828 
But  always  Up-to-Date 


MeUdamson  I!  (o. 

PHILADELPHIII 
NEW  YORK 
BOSTON 
CHICMO 

Manufacturers  of 

Sand  Papers 

IN  EVERY  FORM 


Flint  Paper,  Garnet  Paper,  Emery  Paper,  Emery  Cloth 


You  take  no  risk  on  the  Quality 

We  make  only  the  Best! 


AMPNESS  rots  wood— causes  de- 
cay. 


Think  It  Over 
D 

Sunshine  warps  it  if  it  s  only 
covered  with  ordinary  porous  paint. 

Snow,  rain,  dirt  or  sun  can't  get  be- 
hind the  hard,  smooth  glaze  of  LUC.\S 
TINTED  GLOSS  PAINT. 

LUCAS  TINTED  GLOSS  is  the  one 
permanent  paint  that  will  improve  the 
appearance  and  increase  the  cash  value 
of  any  property  to  which  it  is  applied. 

If  you  haven't  this  celebrated  brand 
in  stock,  a  postal  will  bring  our  paint 
proposition — a  proposition  that  will  help 
you  to  make  money  and  hosts  of  satis- 
fied customers. 


JOHN  LUCAS  ft 

Philadelphia 


CO. 


HEW  YORK 


CHICA60 
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THE  FRAZER 

BEST  IN  THE  WORLD 

AhMm  llRlforn  Oftan  Imitated  Newr  EqualM 

Kawm  Evanahw*  No  Talk  Raqulrtd  to  Sell  It 

«00D  CREJISE  MAKES  TRADE 
CHEAP  GREASE  KILLS  TRADE 


For   Sale   by  AN    Jobbers 

SEND  FOR  PRICE  LIST 

FRAZER  LUBRICATOR  CO,  83  Murray  SL,N.Y. 


ESTABLISHED   1886 


OX  FIBRE 
BRUSH  CO. 

CHICAGO.  ILL. 


The  Brushes  of  Quality «  Dur- 
ability and  Strentfth 

^  Over  300  styles  o(  solid  back  Horse, 
Scrub,.  Stove,  Barn  Brooms,  Sweepers, 
etc.,  made  in  all  grades  of  best  selected 
fibre. 

Ask  Jobber  for  them. 

^If  If  they  haven't  them,  send  for  new 
illustrated  catalogue. 

Every  brush  guaranteed  to   give  satisfaction. 


Gerstendorfer  Bros.'  Deeorafive  Goods. 

A  clean,  attractive  and  complete  line.  Every  package  sold  means  a  good,  round 
profit  to  you  (100%  on  your  investment  in  nearly  every  case),  and  a  pleased 
customer.  For  over  twenty-five  years  we  have  put  all  our  energy,  brains  and  push 
into  it,  and  our  "special  goods  for  special  purposes"  are  to-day  found  in  the  stores 
of  nine  out  of  ten  progressive  dealers  throughout  the  country. 

Our  advertisements  will  appear,  during  the  current  year,  in  leading  magazines, 
as  well  as  in  newspapers,  and  will  reach  upward  of  20,000,000  readers.     Attractive 
display  pieces  showing  the  actual  results  of  decorating  with  our  goods,  sent  free 
with  first  order. 
''OUR  FAVORITE"  GOLD  ENAMEL  (WASHABLE).    Smooth  and  briUiant  as 

gold  leaf. 
**STAR-  DECORATIVE  ENAMEL.    In  White  and  Colors. 
•SAPOLIN-  VARNISH  STAIN.    Brilliant  and  Transparent 
^STAR-  BATHTUB  ENAMEL.    A  Liquid  Porcelain. 
-SAPOLIN-  FLOOR  STAIN.    Tough  and  durable. 
-JAPANESE  GOLD  PAINT"  (READY  MIXED).    Bright  as  real  gold. 
''SAPOLIN"  RADIATOR  GOLD  AND  SILVER  (ALUMINUM).    Easily  applied. 
''SAPOLIN"  STOVE  PIPE  ENAMEL.    Brilliant,  permanent  black. 
''SAPOLIN"  ALUMINUM  ENAMEL.    Bright  Silver  finish. 
BRONZE-POWDERS  AND  BRONZING  LIQUIDS.      In  all  qualities. 

The  merits  of  these  well-known  goods  are  recognized.  They  sell  all  the  year 
round.  Will  increase  your  sales  and  profits.  Have  you  seen  our  new  catalogue,  24th 
edition?    If  not,  let  us  send  you  a  copy. 

GERSTENDORFER  BROS.,  Dept  111,231-5  E.42d  Street,  New  York 
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**NICE'^  UQUID  WOOD  FILLERS 

Varnishes,  Paints,  Stains  and  Enameb 

With  these  you  can  get  and  hdd  the  trade  that  is 

rightfully  yours*    They  make  friends  for  the  dealer 

SEND  FOR  BCX)KLET 

Eugene  E.  Nice  :  272-274  s<mtii  second  street  :  Philadelphia 


Selling  IVfore 


The  axle  grease  that  will  give  your  customers  the 
best  service  and  most  satisfaction  is  the  kind  you  will 
find  most  profitable  to  handle. 

Dixon's  Graphite  Axle  Grease 

has  proved  to  be  from  3  to  5  times  as  lasting  as  the  ordi- 
nary grease.  Will  not  gum  in  cold  weather,  nor  run  in 
hot.    Try  a  sample  order.    Get  Price  List  55-1. 

JOSEPH     DIXON     CRUCIBLE    CO. 

JERSEY     CITY*     N.     J. 


DUSTINESS    SWEEPING 

l^ITHOirr  Oil  IN6  YOUR  FLOOR 

OUR  RE^VOIR  BRUSH 

deadens  the  dust  as  you  sweep.  It  makes 
its  own  dustless  powder  out  of  the  dust 
and  grit  on  the  floor.  ' 

It  keeps  the  floor  fresh  and  clean,  and  makes  scmbbinff  unnecetaaiy. 
USED    BY    OVER     100.000    MERCHANTS    AND    6.000    SCHOOLS 

i^omSJ^'il^m    MILWAUKEE  DUSTLESS  BRUSH  CO. 

Uberal  Dtscountt  «n  Qiantltlei  120  SYCAMORE  ST..  MILWAUKEE,  WIS. 
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One  Suggests  The  Other 


Foremost  of  these  well  established  Specialties  is  AD-EL- 1 TE, 
the  most  widely  advertised  and  best  known  PAINT  AND  VAR- 
NISH REMOVER. 

AD  EL-ITE  is  one  of  tbe  principal  licensees  under  funda- 
mental basic  patent  No.  71 4,880,  which  fully  protects  «>urcustomers. 

AD-EL-IT  K  was  the  pioneer  in  direct  ng  the  public's  atteu— 
tion  to  the  great  possibilities  of  PAINT  AND  VARNISH 
REMOVER  as  a  labor  and  money  saver. 

All  progressive  painters  admit  the  unquestionable  superiority 
of  AD-EL-ITE. 

AD-ELITE  PAINT  AND  VARNISH  REMOVER  is  so 
thoroughly  advertised  that  it  sf^Us  itself. 

Prices  are  strictly  adhered  to,  which  insures  both  dealer  and 
jobber  of  a  fair  profit. 

Why,  then,  waste  time  and  money  establish  ng  a  trade  on 
infringing  brands  which  the  Couitma^  decide  almost  any  day 
cannot  be  legally  marketed  ? 

Write  to-day  for  prices  and  other  particulars  showing  why  it 
pajs  to  handle  AD-EL-ITE. 


155  WashingtoD  Blvd.,  Chieago  247  Pearl  Street,  New  York 


lU 


WATSON,    HALLCXX    &    CO. 
New  England  Distributors,  88^9  Oliver  Street,  Boston 
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Snow  Flake  Axle  Grease 


TRADBIMARK 


The  Grease  to  Buy 
The  Grease  to  Sell 
The  Grease  to  Use 


The  Snow  Flake  Axle  Grease  Company 

MANUPACTVRBRS 

FITCHBURQ,    MASS. 


YOU  CANT  OVER  RECOMMEND 

Iron  Clad  White  lead 


It  will  stand  up  for  any  claim  you 
may  see  fit  to  make  for  it.  Could 
you  ask  more  than  this?    AAA 


ENTERPKISE  PAINT  MFG.  CO.,  CUcago.  D.  S.  A. 
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fap 

ROOr  PAINT» 

Are  made  from  linseed  oil  and 
wiU  outwear  the  cheap  kinds 

Color  Card  and  Prices  on  Application 

JOHN    BRI60»  e»   CO. 

Boston,  Mctss. 

X  BUTCHER'S 

^^         Boston  Polish 

J|  /^A    Is  the  best  finish  made  for  FLOORS, 
E /'   .  N.           Interior  Woocwork  and  Furniture 

KX    i    yV          Not    brittle;     will    neither    scratcii 
jg^fc  S^^\^    "°''  <l"^ace,  like  shellac  or  varnish. 
*AS9P^TCESf||    Is   not   soft   and   sticky,   like   bees- 
''•==—   --  ^^m    ^ax      Perfectly    transparent,     pre- 
serving the  natural  color  and  beauty  of  the  wood 
Without   doubt   the   most   economical   and  satisfac- 
tory Polish  known  for  Hardwood  Floors. 
For  Sale  by  Dealers  in  Paints,  Hardware 
and  House-Furnishings. 
Gond  for  our  FREE  BOOKLET,  tiling  of  the  ma:.y 
advontogos  of  llUT^HERS  LOSTON  POLISH. 

Our  No.  3  Reviver  J?,ii,lTat;  ^.T^i  ^roor.. 

EatabllslKd  1850                                                     Incorporated  1891 
EVERYTHING    IN   BRUSHES 

Gerts,  Lumbard  &  Co., 

BRUSH  MAKERS 

208  and  210  Randolph  Street  Chicago 

All  our  best  grades  have  our  full  firm  name 
stamped  on  tliem.      This  is  our  guarantee 
for  quality. 

ASK      YOUR     JOBBER     FOR     THEM 

If  they  haven't  them,  write  u^. 

Backdoor   Business   IVfettiods 

and  unfair  competition  can't  win  in  the  end.     So  don't  be  even  an  unwitting 
accessory  in  selling  an  inferior  oil  made  to  imitate  "3  in  One"  in  every  possible 
way,  style  of  carton,   advertismg,  etc. 

If  you're  uncertain  about  helping  "3  in  One"  don't  help  the  pirates. 

••3    IPa    OME- 

will  meet  any  honest  competition  ni  a  fair,  open  fight  and  be  happy  with  your 
decision.    But  when  underhanded  methods  are  resorted  to  we  want  to  warn 
you  that  we  can  and  will  enforce  our  rights  in  the  U.  S.  Courts — do  you  know 
that  the  dealer  who  sells  an  infringing  article  is  equally  liable  with  the  man 
who  makes  it? 

G.   W.    COLE     COMPANY 

141-149    BROADWAY,                                          NEW    YORK    CITY 

'American  Scanty' 
Case  No.  400. 


LET  VS  TELL  YOU  ABOUT  OUR 

^^AMERICAN  BEAITTY''  AU  GLASS  CASE 

Which  Lea^ding  Hardware  Stores  are  Adopting 

Write  for  our  Catalogue  **  A  " 

GRAND  RA?mS  SIOW  CASE  COMPANY,     -     Grand  Bapids,  ROcliigui 

New  York  Office,  No.  740  Broadway,  same  floor  as  Fraokel  Display  Fixture  Co. 
The  Largest  Show  Case  Plant  in  the  World 


In  Answering  Advertisimbnts  it  is  Drsirablk  that  You  Mention  HARDWARE  DEALERS' MAGAZINE. 
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THE  SECURITY  CASH  RECORDERS 

Create  System,  Hasten  Succeet, 
Guarantee  Safety. 

We   mamifacture   12  different  stylet 

llluitraled  caUlofM  vMit  m  nfmd 

HOUGH  CAShVeCORDERCO. 

INDIAN  ORCHARD,  MASS.,  U.&.A. 

FREE   BOXING    LESSONS 

It  sets  them  at  work — (by  "them"  I  mean  your  waiting  customers) — sets 
them  at  work  selling  themselves  several  things  in  addition  to  the  one  they 
come  after;  that  is  the  mission  of 

"PERHBCT"    SHEUF'    BOX 

It  is  a  strong,  light,  handsome,  inexpensive  medium  for  the  tempting  display 
of  oiie  article  on  its  outside,  and  tor  the  perfect  preservation  of  a  lot  of 
others  inside  of  it. 

"i>BRF?BCT»»    SHBUP    BOX 

displaces  on  sight  the  common  lidless  collectors  of  dirt,  dust  and  dampness, 
but  to  do  this  of  course  it  must  first  be  seen.    A  desire  to  see 

« PeRFE^JT"    SHELrR    BOX 

is  greatly  aggravated  by  the  circular  of  it,  to  be  had  for  the  asking. 
Shall  I   mail  you  such  an  "aggravator"  ? 


P.  MGGRE,  RAYENSWCOD,  W.  Yfl. 

SHELF  BOXES 

TO    OWDKR 

HENRY  H.  SHEIP  MFG.  CO. 

ColnUa  Ave.  and  Randolph  St,  PhOaddpUa,  Pa. 

iNTCRCtl4N6EABLC 

LOCK-CORNER  SHELF  BOXES 

rOR  THE  HARDWARE  1RA0E. 

The  a.  H.  Green  Co., 

97-101  WarreD  »t..  NEW  YOBM. 

btwi 
kel  Plat'd 
low  Cak6 
traoketa 

NASHUA  TILL  CO. 

MANUFACTURERS  OF 

Alarn\  C&sh  Drawers 

NaaKum.  N    H.,  V.  S.  A. 
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••STEP     UP»» 

WILEY'S  WAXENE  ANTISEPTIC 

BE  MODERN 

AND      GERM     PROOF 

Bqulp  yoor  Store  with 

NILBHADT 

ROLLING 

STEP 

LADDEHS 

They  onst  but  little  and 

enable    you    to    utilize 

space  now  vacant.   Save 

your  ffoodfl  and  flztut^s. 

BEST  IN  THE  WORLD  FOR 

Save  time  and  c!erk  birr. 
Add  to  the  beauty  of  y  our 
Store.  We  make  Ladders 
to  Order  and  to  fit  any 
shelf  arrangement. 

NILBHADT 
NFCCo.    S 

1445  N.  Eighth  Si. 

hi.  Louia»  No. 

Kitchen  Floors  and  all  Hardwood  noor8,Lfaioleiiiiis, 
OU  Cloths  aad  Furnltare  In  PnbUc  Bolldings, 
Halls,  Hospitals,  Houses,  Etc. 

Waxcne   is   to   the   woodwork   of   a   house   what 
stove   poli-^h   is   to    the    stove.     If    your   varnished 
or    shellacked    surfaces    are   scratched  or    marred, 
Waxene  will  restore  the  surfaces.    You  can  apply 
it  yourself.    Sold  and  used  everywhere. 

MANUFACTURED      RY 

I.    H.    WILEY    WAXENE     CO. 

JOHN  CALANDER.  . 

St.  Paul.  Minn. 

69  Sndbnry  Street,  Boat m.  Mas^..  U.  S.  A 

•END  FOR  No.  22  CATALOGUE 

Coburn  Trolley  Track  Mfg.  Co. 

HOLYOKr,  MASS. 


RCIUNG  $TEP 
laddersfor  Stores 


No  modern  store  is  equip- 
X>ed  up-to-date  without  the 

STBP     UADDBRS 

as  part  of  Its  outfit.  | 

We  make  Ladders  to  torn 
corners;  to  fit  all  kinds  of 
uneven  shelving;  to  work 
where  floor  Is  slanting:  to 
fit  any  special  require- 
ments—and more  Ladders 
than  oil  other  houses  com- 
bined. 

Ask  obout  the  new 
noiseless  track. 

CIR  "ULARS  FwR  1  HE  ASKING 


THE  BICYCLE 
STEP  LADDER  CO, 

66  Randolph  Street 
Chicago,  III. 


KASTCRN 
AQCNTS 


H.N.  YOUNGS,  145  W.  104th  St.,  N.Y.Gity 
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Up-to-Date  Hardware  Delivery  Wagon 


for  prog^ressive  hardware  deal- 
ers. Easy  to  load  and  light 
of  draft.  Built  upon  honor  in 
the  highest  grade  only. 

Preo  Catalos  upon  Requeat, 

Sycamore  Wagon  Works 

109  EDWASD  ST.,  SYCAMORE,  ILL 


to  send  you  our  illustrated  catalogue  and 
give  you  prices. 

WE   MANUFACTURE 

Chafing  Dishes  Bathroom  Fixtures 

Table  Kettles  and  Wine  Coolers 

Stands  Water  Coolers 

Coffee  Extractors  Baking  Dishes 

Water  Filters  Coal  Vases  and  Hods 

Nursery  Chests  Candlesticks 

Crumb  Trays  and  Cuspidors 

Scrapers  Match  Safes 

Tea  and  Bar  Urns  5  o'Clock  Teas,  etc. 

Presentable  goods  of  standard   quality. 
We  want  your  trade.      JVriU  us  now. 

The  Buffalo  Manufactaring  Co. 

BUFFALO,  N.  Y. 

Branch  Offices: 

18  Warren  St..  New  York  352  WadUnftMi  St.  BMtaB 

40  Dearborn  SU.  CUcafo  M9  iSIli  SL,  OaUa^  CaL 

247  Corooado  BalMlns,  Denver 
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This  case  wUI  sen  CHRISTMAS  NOVELTIES  «"<«  ^SO  beys  It. 

Made  in  two  sizes  and  styles. 
Send  for  circular. 

Style  A  is  26  inches  long,  14  inches  wide.  13  }4  inches 

high,  mirror  door,  glass  shelf.  « 

Finished    oxidized   copper    or   gun   metal.      Boxed 

f.  o.  b.  Detroit.     Send  us  your  order  early. 
STYLE  A. 

DETROIT  SHOW  CASE  C0.»  476-490  W.  Fort  St.,   Detroit,  Mlcb. 
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A    PROFITABLE     LINE 

Li^htnin^    Rod    Supplies 

Copper  Cable  Tubings  Points,  Etc. 
All  of  best  qnality  and  pnrify  gnaraiteed.    Seamless  Brass  aid 

Cupper  Tnbing  of  small  sizes  and  thin  gauges. 

ORDERS    FILLED    SAME    DAY    RECEIVED 

I    carry    in   stock    a    larpe   supply  of  all  the  above.      Or<ler 
from  me  and  avoid  the  delay  caused  by  shipments  from   Mill, 

which  is  an  advantage  to  yon. 

An  np  to  dale  Hardware  Dealer  wanted  in  every  town  and 

city  to  handle  these  goods. 

167  Lake  St.    A.  C  DALLAS,  Nfr.    Chicago,  V.  S.  A. 


THE    ^fAIAD    FILXERS 

It  goes  without  saying  that  pure  water  is  an  imperative  need — that  few  supplies  are  pare — that  a 
filter  that  can  be  tru8t«»d  to  insure  pure  water  would  be  a  boon  to  the  public  and  very  profitable 
to  the  dealer.  But  physicians  are  saying  that  most  domestic  filters  are  a  delusion  and  a  snare — a  dis- 
tinct source  of  danger. 

Moral:  Don't  buy  a  filfr  for  yourself — don't  undertake  to  sell  filters,  without  investigating.  Our 
Booklet  on  PURE  WATRR  is  an  up-to-date  discussion  of  the  water  problem,  and  affords  much 
information  regarding  the  different  kinds  ot  filters.     Send  for  it. 

Do  you  know  that  the  Naiad  Filters  are  new  in  principle,  of  moderate  cost,  and  endorsed  by 
export    Sanitarians   whrrevcr   known?     Write    for  Circulars,  Prices,  etc. 

The  Naiad  Filter  Co..  606  S\idb\iry  Building.  Boeton.  Maee. 
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Can  be  Seen  af  nearly  Every  Retail  Jeweler's  In  New 
York  City  and  Ttirougliout  the  United  States 

This  superb  catalogue  has  for  84  years  been  the  accepted  leader  of  fashloDS  and  the  standard 
authority  In  the  New  York  market  for  reliablb  choice  goods,  latest  styles  and  lowest  prices  in 

Jewelry  and  Kindred  Lines 

It  quotes  only  regular  {IM)  prices,  and  It  is  the  only  complete  work  of  its  kind  emanating 
from  the  great  center  of  Amerfcan  Industry  and  commerce.  It  Illustrates  Attractive,  Appropri- 
ate and  J'rofltable 

Special  **Side  lines"  for  Merchants 

Gold  and  Silver  Novrlties,  Toilet  Goods,  Smoking  Sets,  Shaving  Sets,  Fine  Cut  Glass- 
ware, Leather  Goods.  Oil  I'alntlngs.  Kine  China,  Copper  Goods.  Manicure  Sets,  Opera  and  Field 
Glat.ses,  Canes  and  Umbrellas.  Tens,  Tenclls,  Emblems.  Itadges,  and  Thousands  of  New, 
Novel  and   Useful  Quick-selling  Goods  at   Lowest  New  York  Prices. 

WE  SEND  THE  BOOK  FREE  ON  REQUEST 


MANUFACTURERS,   IMPORTERS,   EXPORTERS,  DIAMOND  CUTTERS,  AND  WHOLESALE 

DEALERS    IN 

Watches,  Diamonds,  Silverware,  Oocks, 
Rlnsieal  Merchandise,  Etc. 
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The  Hardware  trade  of  the  United  States, 
of  Canada,  and  of  all  foreign  countries  intelli- 
gent enough  to  be  called  countries,  began  to  sit 
up  some  years  ago  and  take  notice  of  an  inno- 
vation. They  saw  upon  the  horizon  the  rising 
of  a  trade-journal  luminary  that  while  it 
strove  for  the  Hardware  trade  was  not  wasting 
its  light  on  any  one  else.  A  Hardware  journal 
that  devoted  its  reading  pages,  its  advertising 
pages,  its  entire  editorial  and  business  ener- 
gies, its  whole  soul  and  strength  and  power, 
to  the  advancement  and  improvement  of  the 
trade  to  which  it  was  devoted.  That  wrote 
and  published  facts  and  theories  and  advice  as 
to  the  making,  the  buying  and  the  selling  of 
the  goods  that  find  their  outlet  in  a  Hardware 
store.  That  had  no  time  or  space  for  interests 
and  theories  that  did  not  touch  this  one.  As 
a  retailer  recently  wrote:  "The  Hardware 
Dealers'  Magazine  is  unique,  in  that  in  its 
pages,  month  after  month,  I  find  not  a  line 
that  is  not  devoted  to  the  Hardware  trade." 
This,  of  course,  was  not  done  accidentally,  but 
with  deliberation. 

*    *    * 

In  Vol.  1,  No.  1,  of  the  H.\rdware  Dealers' 
Magazine  the  above  policy  was  explicitly  an- 
nounced, and  the  experience  of  many  years 
has  not  suggested  the  wisdom  of  a  change. 
The  foundation  principle  upon  which  a  publi- 
cation devoted  to  a  special  trade  ought  to  be 
conducted  was  announced  in  *hese  words: 
"Everybody  knows  the  story  of  the  *Down 
East  Yankee'  and  his  'one  idee,'  and  they  will 
remember  that  his  'idee'  proved  successful. 
This  magazine  in  some  respects  resembles  the 
old  story,  for  it  is  devoted  to  'one  idea.*  To 
produce  a  magazine  which  shall  be  of  interest 
and  value  to  the  twenty  thousand  (and  more) 


Hardware  dealers  in  the  United  States.  It  is 
a  large,  influential  and  intelligent  audience,  and 
this  'one  idea*  is  by  no  means  a  light  task,  but 
will  require  persistent  and  progressive  effort." 

*  4c      4c 

'The  Hardwareman,"  continued  this  initial 
announcement,  "must  from  the  necessities  of 
his  business  be  a  person  of  broad  intelligence 
and  wide  information,  both  as  to  the  nature 
of  his  goods  and  their  uses.  To  acceptably 
serve  such  a  constituency  is  the  single  purpose 
of  this  publication." 

*  «    « 

The  Hardware  Trade.  That  was  the  theme, 
and  the  one  theme  in  the  beginning.  That  is 
the  theme  and  the  one  theme  to-day.  The  sub- 
ject is  deep  enough  and  wide  enough,  and  of 
enough  vital  interest  to  keep  one  publication 
busy  without  excursions  into  other  unrelated 
realms.  The  trouble  is  not  to  find  enough 
Hardware  topics  to  talk  about,  not  to  find 
things  to  say  about  the  business,  but  to  find 
space  in  which  they  may  be  said. 

*  *    * 

The  Hardware  dealers  of  the  United  States 
are  apparently  preparing  for  an  immense  holi- 
day trade,  if  the  reports  from  jobbers,  found 
elsewhere  in  this  issue,  indicate  anything.  The 
tendency  in  this  country  each  year,  more  and 
more,  is  to  spend  money  for  the  celebration  of 
what  has  become  the  world-wide  holiday  sea- 
son, and  the  retail  merchants  who  are  not  busy 
during  the  last  half  of  November  and  all  of 
December  have  simply  missed  an  opportunity 
by   not   having   the  goods  on   hand   that  the 

people  desire. 

*  «    « 

For  years  we  have  regarded  it  as  one  part 
of  our  mission  to  reiterate  to  the  retail  Hard- 
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ware  dealer  the  fact  that  it  is  the  height  of 
foolishness  for  him  to  permit  his  customers 
to  pass  him  by  and  hunt  up  a  department  store, 
the  dry  gqods  store,  or  the  drug  store  for 
goods  that  he  ought  to  have  in  stock.  If  there 
is  a  thing  in  an  ordinary  Hardware  stock  that 
one  person — man,  woman  or  child — could  in 
the  generosity  of  the  Christmas  season  be  per- 
suaded to  buy  for  a  present  to  some  one  else, 
that  article  ought  to  be  exhibited  in  the  store 
window  and  made  a  most  important  permanent 
feature  of  the  front  of  the  store,  and  the  real 
bid  for  patronage  is  only  made  when  the  price 
is  marked  upon  the  same. 


A  leading  Hardwareman  who  has  been 
spending  some  time  in  Europe  during  the  past 
summer  reports  that  it  was  a  remarkable 
thing  to  note  the  interest  with  which  the  peo- 
ple in  Europe  who  buy  Hardware  to  sell  again  de- 
sire to  place  themselves  in  communication  with 
the  American  manufacturers  direct,  for  the 
purpose  of  learning  all  they  possibly  could 
about  the  making,  prices  and  character  of 
American  Hardware.  This  gentleman  took 
occasion  to  tell  every  one  with  whom  he  came 
in  contact  that  the  manufacturers  of  America 
would  be  only  too  glad  to  hear  from  them  and 
forward  any  information  in  their  power. 


The  jobbers  whose  reports  are  referred  to 
above  bear  testimony  to  the  fact  that  the  retail 
Hardware  dealer  is  much  inclined  to  add  nov- 
elties in  a  broad-minded  manner,  and  does  not 
hesitate  to  invest  his  capital  in  new  articles 
when  he  can  be  persuaded  that  there  is  a  pos- 
sibility of  their  sale.  This  is  an  encouraging 
feature,  indicative  of  the  fact  that  the  retail 
Hardwareman  is  inclined  to  come  into  his  own 
and  to  reach  out  for  and  hold  on  to  all  of 
the  trade  that  legitimately  belongs  to  him. 
4(    *    * 

The  two  conventions  that  recently  concluded 
their  labors  at  Atlantic  City  were  perhaps 
more  prolific  in  direct  business  results  than 
any  that  have  been  held  heretofore.  The  com- 
mittees on  resolutions  had  been  very  busy  dur- 
ing the  two  months  preceding  these  meetings 
in  mapping  out  lines  of  business  to  be  pur- 
sued, and  there  was  more  practical .  result  in 
the  sessions,  with  less  of  debate  and  fewer  set 
papers  than  in  any  year  hereotfore.  The 
members  of  these  two  great  lines,  the  Hard- 
ware manufacturers  and  the  jobbers,  are  be- 
ginning to  realize  that  a  most  powerful  influ- 
ence in  national  and  State  affairs  can  be  ex- 
erted when  they  pull  together,  and  some  results 
of  importance  may  be  looked  for  because  of 
the  conferences  held  by  these  two  important 
organizations. 

«       «       4c 

The  last  vestige  of  misunderstanding  be- 
tween the  manufacturers  and  jobbers  seemed 
to  have  been  removed,  and  each  side  worked 
for  the  good  of  the  other  while  working  for 
itself.  The  representatives  of  the  retailers 
who  were  present  were  very  warm  in  their 
expressions  of  friendship  toward  both  organi- 
zations, and  these  fervent  wishes  of  good- will 
were  heartily  returned.  Taken  all  in  all,  the 
results  of  these  gatherings  cannot  be  anything 
except  the  advancement  of  the  interests  of  all 
classes  of  Hardwaremen,  and  the  further 
cementing  of  the  friendly  good-will  which  ex- 
ists among  them. 


A  Trade-Winning  Method 

There  is  a  Hardware  merchant  who  sells 
sewing  machines  who  recently  secured  for  him- 
self considerable  valuable  information  that 
cannot  fail  to  be  of  special  use  in  his  trade. 

While  a  fair  was  being  held  in  his  neighbor- 
hood he  advertised  that  he  would  give  away  a 
sewing  machine  worth  $25,  the  conditions  be- 
ing as  follows :  E^ich  woman  who  applied  was 
furnished  with  a  blank,  which  was  filled  out 
and  signed,  giving  her  name  and  address. 
Upon  this  blank  were  several  questions  as  to 
whether  or  not  she  owned  a  sewing  machine; 
what  make  it  was;  how  long  she  had  had  it; 
did  it  need  repairs;  did  she  expect  to  get  a 
new  one,  and  did  she  know  of  any  one  who 
needed  a  new  machine? 

A  number  was  placed  upon  each  of  these 
sheets,  and  when  the  fair  was  over  they  were 
folded  and  placed  in  a  box  in  a  mixed  condi- 
tion. A  child  drew  one  of  these  sheets,  and 
the  lady  whose  name  was  on  it  received  the 
machine. 

It  need  hardly  be  added  that  the  merchant 
immediately  sent  his  salesmen  out,  hot-footed, 
after  the  women  who  intimated  that  they 
might  desire  a  new  machine,  and  after  the 
other  women  whose  names  appeared  upon  • 
these  lists. 


Stealing  a  Good   Name 

The  makers  of  Sheffield  cutlery  are  verv' 
much  wrought  up  over  the  fact  that  German. 
Canadian  and  other  manufacturers  have 
fallen  into  the  habit  of  marking  their  goods 
as  "Made  in  Sheffield."  The  leading  cutler>- 
makers  of  that  great  center  of  industr>'  arc 
busily  engaged  in  considering  some  method 
to  be  adopted  for  the  prevention  of  what 
they  regard  as  a  grievous  burden  and  as  an 
unfair  and  under-handed  attack  upon  the 
reputation  and  the  good  name  which  thc> 
have  for  many  generations  been  engaged  in 
building  up. 
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JOBBERS  BUSY  AND  SATISFIED 

The. Letters  That  Follow  Prove  the  Truth  of  the  Above  Assertions— Fine  Crops  All 
Over  the  Country  Are  Bringing  Good  Prices— -The  Outlook  for  the  Fall  and 
Winter  Trade — Comments    on    the  Holiday  Buying    and    Selling    of 
Goods— Retailers  and  Their  Opportunities. 


The  reports  from  jobbing  Hardware  centers 
are  still  good.  In  the  main  the  merchants  are 
looking  for  a  bang-up  close  to  1906  and  a  good 
promise  for  1907.  The  comments  on  the  sit- 
uation found  below  are  interesting,  as  are  also 
the  sentiments  of  the  jobbers  on  holiday 
goods  and  holiday  trade : 

Rochester,    N.    Y. 

Matthews  &  Boucher:  At  present  trade 
conditions  are  as  active  as  we  could  desire, 
and  we  can  see  nothing  likely  to  change  con- 
ditions for  the  next  few  months.  It  must  be 
said,  however,  that  while  trade  is  very  active, 
collections  are  very  slow,  which  would  indi- 
cate that  the  trade  are  buying  all  they  can 
reasonably  handle. 

We  believe  there  will  be  a  good  holiday 
trade.  The  people  at  large  have  money  to 
buy  with,  and  will  no  doubt  expend  it  on 
holiday  purchases. 

So  far  as  we  can  see,  the  retail  merchant  is 
adding  to  his  lines  whenever  he  is  in  position 
to  do  the  business,  and  has  the  room  and  cap- 
ital to  warrant  such  additions.  In  our  opinion 
it  is  a  time  for  conservative  action  in  refer- 
ence to  stocks.  We  do  not  believe  the  trade 
generally  should  be  extended  beyond  its  ca- 
pacity to  handle  business  with  case  and  profit. 

Staunton,    Va. 

Worthington  Hardware  Co. :  We  think  the 
prospects  for  fall  and  winter  trade  are  very 
bright.  The  two  Virginias  are  certainly  in  a 
most  prosperous  condition,  and  the  retailers, 
including  the  country  stores,  are  handling 
more  novelties  than  ever  before. 

Reading,    Pa. 

Stichter  Hardware  Co. :  The  prospects  for 
fall  and  winter  are  very  encouraging.  Our 
salesmen  report  that  the  merchants  in  the 
country  districts  are  happy  on  account  of  the 
large  crop  which  has  just  been  harvested.  The 
cold  weather  wc  arc  having  is  doing  us  a  great 
deal  of  good  and  hastening  our  sale  of  oil 
heaters  and  all  seasonable  goods. 

We  do  a  very  slow  business  in  holiday 
goods,  our  line  being  confined  to  carving 
knives  and  forks,  skates,  pocket  knives,  and 
plated  ware,  in  which  we  are  preparing  to  do 


a  large  increasing  business  over  former  years, 
as  we  are  confident  that  the  better  class  of 
goods  will  do  this.  And,  we  know  the  mer- 
chants in  the  country  districts  are  preparing 
the  same  way. 

We  do  not  see  anything  to  interfere  with 
the  business  at  the  present  time,  as  this  sec- 
tion of  the  country  has  never  been  more  pros- 
perous. 

ToledOf  O. 

Bostwick-Braun  Co. :  Trade  prospects  for 
fall  and  winter  were  never  brighter  than  they 
are  at  the  present  time.  We  believe  the  con- 
suming trade  are  prosperous,  have  money 
with  which  they  can  buy  holiday  presents; 
consequently,  the  retailer  is  bound  to  have  a 
good  holiday  trade.  We  find  a  good  many 
retailers  have  placed  orders  covering  holiday 
goods,  feeling  sure  that  they  would  have  a 
good,  active  business.  We  look  for  November 
and  December  to  exceed  any  November  and 
December  we  have  previously  known  of. 

Pittsburg,  Pa. 

Logan-Gregg  Hardware  Co.:  Business  is 
upon  the  top  of  the  wave  of  prosperity  at 
present  and  another  year  of  bounteous  crops 
just  gathered  assures  at  least  six  months  more 
of  rushing  times  in  all  lines. 

Pittsburg  manufacturers  are  crowded  with 
orders  and  some  lines  are  pretty  well  sold  for 
their  output  in  1907.  Notwithstanding  the 
enormous  demand,  only  conservative  advances 
in  prices  have  been  made.  Copper  and  goods 
made  of  copper  are  an  exception,  as  these 
goods  have  aavanced  heavily  owing  to  ir- 
creased  consumption,  which  present  mining 
developments  can  hardly  supply.  Compared 
with  prices  of  1894  to  1897,  there  has  been  a 
general  advance,  but  it  is  conceded  that  those 
were  abnormal  years  of  low  prices.  Present 
prices  compare  with  those  of  1890.  How  long 
the  country  can  stand  the  present  pace  is 
what  conservative  men  are  wondering.  De- 
velopment in  railroads  and  other  large  pro- 
jects is  using  enormous  amounts  of  capital, 
and  so  long  as  money  is  to  be  had  at  any- 
thing like  reasonable  rates,  will  continue. 

Locally,  retailers  are  losing  some  business 
on  account  of  strikes  among  building  trades, 
but  through  the   farming  and  manufacturing 
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and  coal  and  coke  districts  retailers  are  doing 
well.  There  is  plenty  of  work  for  all  at  good 
wages  and  no  man  able  to  work  need  be  idle. 
Under  these  conditions,  there  is  good  business 
for  the  retailer,  as  the  people  have  money  to 
spend  for  both  necessities  and  luxuries,  and 
the  retailer  who  is  wideawake  is  sure  to  get 
his  share. 

Cleveland,  O. 

Geo.  Worthington  Co.:  The  trade  pros- 
pects for  fall  and  winter,  it  seems  to  us,  were 
never  better.  TJie  farmers  throughout  the 
territory  which  we  cover  were  never  more 
prosperous.  Reports  coming  to  us  from  our 
salesmen  state  that  the  retail  merchants  are 
prosperous,  and  have  been.  The  early  cold 
weather  that  we  have  had  has  set  in  motion 
the  trade  on  seasonable  goods,  so  that  all  in 
all  we  are  looking  for  a  splendid  trade  dur- 
ing the  fall  and  winter  months. 

The  departments  embracing  lines  of  goods 
sold  during  the  holiday  season  have  never  en- 
joyed a  more  prosperous  business.  Indeed, 
the  same  conditions  which  would  tend  to 
make  a  good  holiday  trade  are  outlined  in  a 
statement  which  we  made  with  reference  to 
the  prospects  for  fall  and  winter  business. 

We  have  added  quite  a  number  of  new 
lines  of  what  were  a  year  or  two  ago  novel- 
ties, b.it  are  now  becoming  staples.  These 
are  taken  readily  by  the  trade,  and  we  have 
second  and  third  orders  for  these  goods 
which  would  indicate  that  they  will  not  only 
sell  at  the  -holiday  time,  but  are  meeting  with 
ready  sale  now.  We  are  having  more  or  less 
trouble  in  getting  sufficient  supply  of  goods. 
The  manufacturers  seem  to  be  crowded  with 
orders.  We  have  to  anticipate  our  wants 
some  time  in  advance,  but  they  seem  unable 
to  keep  our  stocks  complete. 

Indianapolis,  Ind. 

Vonnegut  Hardware  Co. :  It  gives  us  pleas- 
ure to  report  that  the  Hardware  trade  is  no 
exception  to  the  general  rule  in  this  city. 
Every  merchant  is  very  busy  and  expectant 
of  a  very  satisfactory  holiday  trade. 

No  doubt  the  usual  extravagance  will  pre- 
vail, and  large  amounts  will  be  spent  for  use- 
less gifts.  It  lies  with  every  individual  mer- 
chant to  take  advantage  of  his  opportunities 
to  the  extent  of  his  being  conservative  or 
liberal  in  handling  what  might  be  claimed 
generally  as  trash.  There  is  certainly  a  large 
demand  for  it,  but  it  has  no  place  in  the 
strictly  high-class  Hardware   store. 

We  shall  prepare,  as  usual,  to  display  such 
goods  of  our  regular  line  as  will  appear  at- 
tractive to  the  seeker  of  useful  and  sensible 
holiday  presents  and  feel  assured  that  we  will 
find  buyers  for  same. 


Omaha,  Neb. 

Lee-Glass-Andreesen  Hardware  Co.:  We 
do  not  find  it  necessary  to  prospect  on  fall 
business,  for  it  is  upon  us  in  such  an  increas- 
ing volume  that  it  is  becoming  a  serious  ques- 
tion of  getting  the  goods  to  take  care  of 
the  fall  orders  already  entered  for  immediate 
shipment. 

Business  for  the  past  month  has  been  un- 
precedented in  this  locality  and  the  winter 
outlook  is  more  than  we  could  ask  for.  The 
coming  holiday  trad^  is  very  free,  and  antici- 
pating itself,  owing  to  the  very  liberal  datings 
made  on  such  grounds  to  the  retailer  and 
quantities  being  bought  far  in  excess  of  any 
previous  season. 

The  writer  had  occasion,  a  few  days  ago,  to 
,  visit  a  large  store  in  one  of  our  rural  dis- 
tricts, and  the  proprietor  in  showing  a  spe- 
cial table  for  novelties,  offered  the  informa- 
tion that  he  was  sending  in  a  mail  order  for 
his  second  supply,  supposing  that  he  had 
plenty  in  his  original  order  to  carry  him 
through  the  holiday  trade.  This  seems  to  be 
showing  a  decided  buying  propensity  among 
the  dear  people,  that  is  going  to  tax  our  local 
dealers  to  supply. 

Retailers  are  showing  a  disposition  to  en- 
large their  lines  beyond  any  previous  years.' 
This  is  accounted  for  from  the  fact  that  we 
have  from  45  bushels  to  50  bushels  of  wheat 
to  the  acre,  and  no  uncommon  thing  to  find 
75  bushels  of  corn  to  the  acre,  and  with  an 
unusual  potato  crop  that  runs  as  high  as 
300  bushels  to  the  acre.  But  what  politicians 
have  failed  to  deliver  in  this  locality,  the  good 
Lord  has  been  kind  enough  to  make  up  the 
deficiency. 

The  Union  Pacific  Railroad  Co.,  known  as 
one  of  the  Harriman  lines,  has  just  closed 
contract  for  ground  in  the  center  of  the  city 
on  which  to  build  one  of  the  finest  office 
buildings  known  to  the  Harriman  system, 
and  with  other  stupendous  buildings  in  course 
of  construction  in  our  city,  with  correspond- 
ing degree  of  building  in  country  districts, 
constitutes  an  era  of  prosperity  in  this  lo- 
cality that  cannot  be  surpassed  anywhere. . 

Grand   Rapids,   Mich. 

Clark-Rutka-Weaver  Co.:  We  are  very 
glad  indeed  to  be  able  to  say  that  we  believe 
the  trade  prospects  in  this  territory  for  fall 
and  winter  are   better   than    they   have  been 

Crops  have  been  abundant,  both  in  fruit 
and  cereals.  Prices  are  very  fair,  and  when 
the  farmers  get  ready  to  move  their  crops  to 
market,  a  great  deal  of  money  will  come  into 
their  hands,  which  naturally  will  find  its  way 
into  the  hands  of  the  merchants  first  and  the 
manufacturers  wltimately. 
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We  believe  that  the  coming  holiday  trade 
will  be  larger  than  any  we  have  had  in  many 
years.  The  laboring  people  are  all  employed 
at  fair  wages,  and  the  country  generally  is 
very  prosperous.  Everybody  will  be  making 
Christmas  presents,  and  we  believe  that  a 
better  class  of  goods  will  be  sold  during 
the  holidays  than  usual. 

A  good  many  novelties  are  being  intro- 
duced, and  pretty  generally  the  dealers  are 
well  disposed  towards  them,  and  it  is  the  gen- 
eral opinion  that  they  will  move  freely  from 
the  dealers'  hands. 

We  believe  the  country  can  afford  to  cele- 
brate the  coming  holidays  in  good  shape.  We 
think  it  can  be  done  without  hardship  to  any 
one.  Retailers  generally  are  disposed  to  add 
new  lines,  especially  if  it  is  something  novel 
and  useful.  We  feel  that  we  are  selling  a 
higher  class  of  goods  of  all  kinds,  not  only 
in  the  general  line  of  Hardware,  but  in  nov- 
elties, than  we  ever  did  in  any  year  since  we 
have  been  in  business.  The  outlook  in  gen- 
eral, therefore,  can  be  considered  as  very 
bright  and  satisfactory. 

St.  Louis,  Mo. 

Beck  &  Corbitt  Iron  Co. :  In  speaking 
about  conditions  so  far  as  the  consumer  is 
concerned,  with  whom  we  do  most  of  our 
business,  there  never  has  been  such  a  demand 
for  all  kinds  of  material  as  there  is  at  the 
present  time.  It  is  not  a  question  of  price; 
it  is  a  question  of  getting  the  goods  and  get- 
ting them  quickly. 

The  conditions,  as  they  appear  to  us,  are 
that  there  will  be  no  let  up  between  now  and 
July  1,  if  at  that  time. 

Denver,  Colo. 

Dillon  Hardware  Co. :  Business  this  fall  has 
been  good,  fully  up  to  any  previous  period. 
The  indications  are  equally  promising  for  win- 
ter and  spring  trade.  The  worst  feature  we 
have  to  contend  with  is  getting  the  goods  to 
fill  the  demand. 

The  slowness  of  the  manufacturers  is  more 
largely  due  to  curtailment  of  supply  on  their 
part,  than  to  any  unprecedented  demand, 
probably  for  the  purpose  of  upholding  prices. 
This  at  least  applies  to  many  lines  of  goods. 
Some  it  does  not,  but  in  any  event,  it  is  a 
handicap  on  our  doing  as  great  a  volume 
of  business    than  if  otherwise. 

It  is  beyond  the  possibility  of  good  reason- 
ing or  sound  judgment  for  us  to  anticipate 
our  requirements  for  more  than  a  reasonable 
time  in  advance;  too  many  chances  to  be 
taken.  Probably  an  equally  aggravating  fea- 
ture is  the  slowness  and  growing  carelessness 
on  the  part  of  the  transportation  companies 


in  the  carrying  of  freight;  sooner  or  later 
(the  sooner  the  better),  it  must  be  the  basis 
of  corrective  legislation  covering  the  iniquity. 
Merchandise  that  should  be  delivered  by  them 
in  reasonably  nine  days,  fs  allowed  to  come 
along  in  eighteen  or  twenty  days,  and  then 
with  a  "what  arc  you  going  to  do  about  it" 
treatment  when  interrogated.  While  the 
present  basis  of  the  law  of  damages  is  main- 
tained, which  is  unquestionably  narrow  and 
wrong,  we  can't  do  anything. 

We  oftentimes  suffer  a  few  hundred  dol- 
lars damages,  but  it  has  to  be  admitted  that 
you  can't  profitably  collect  it. 

A  recent  instance  is  on  June  19.  We  had  a 
shipment  properly  billed  to  St.  Louis  from 
Muncie,  Ind.,  and  it  eventually  turned  up  at 
Seattle,  Wash.;  before  w^e  got  it  in  Denver, 
just  three  months  was  consumed.  Were  we 
damaged?  I  guess  yes;  but  can  we  recover? 
No! 

As  to  demand  for  holiday  goods,  appear- 
ances indicate  general  prosperity  with  much 
spending  propensity. 

Pine  Bluff,  Ark. 

Fox  Bros.  Hardware  Co. :  On  account  of 
adverse  crop  conditions  caused  by  high  water 
in  1904,  and  the  unprecedented  rainfall  in  1905, 
merchants  in  this  section  of  Arkansas  have 
been  very  conservative  in  their  buying  up  to 
August  of  this  year.  At  this  time  the  deal- 
ers could  be  reasonably  sure  that  there  was 
going  to  be  a  good  crop  of  corn,  and  they 
immediately  loosened  up  and  began  to  buy 
goods  that  they  had  been  doing  without  for 
the  past  two  years.  Our  trade  for  sixty  days 
on  cutlery  and  shelf  Hardware  has  been  bet- 
ter than  for  double  the  same  period  any  time 
within  the  past  year.  Our  cotton  is  bringing 
from  ten  to  fifteen  cents,  according  to  grade 
and  staple,  which  will  enable  the  planter  to  pay 
his  debts  and  some  of  them  have  money  left. 
This  ought  to  insure  a  good  business  on  holi- 
day lines  of  goods. 

It  is  refreshing  to  our  merchants  not  to  have 
the  demands  confined  to  staples,  which  bear 
such  a  small  percentage  of  profit.  We  believe 
that  collections  should  be  looked  after  care- 
fully, and  still  reasonably  conservative  buying 
is  the  healthier  side  of  the  question,  but  on 
the  wind-up  of  the  season,  we  believe  that  both 
the  retail  and  jobbing  merchants  will  feel  good 
over  the  outcome. 

Salt  Lake  City,  Utah 

Salt  Lake  Hardware  Co. :  We  are  pleased 
to  report  that  trade  conditions  in  general 
throughout  our  territory  are  in  a  prosperous 
cpndition,  and  we  see  no  reason  why  the  prc- 
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vailing  good  times  should  not  continue  into 
the  coming  year. 

The  demand  for  labor  in  all  lines  is  greater 
than  the  supply,  and  with  the  amount  of  rail- 
road construction,  government  reclamation 
work,  and  great  activity  in  mining,  the  de- 
mand for  supplies  of  all  kinds  should  continue 
for  some  time  to  come. 

The  crops  throughout  the  farming  districts 
have  been  unusually  heavy,  and  taking  every- 
thing into  consideration,  the  prospects  for 
continued  prosperity  are  quite  promising. 

8t.  Paul,  Minn. 

Hackett,  Walther,  Gates  Hardware  Co.: 
Fall  trade  is  with  us  in  no  uncertain  manner. 
All  dealers  are  busy  and  anticipating  a  very 
large  fall  and  winter  business,  and  they  should 
get  it,  because  our  territory  has  a  larger  than 
average  crop  and  very  fair  prices. 

We  look  at  the  situation  as  very  favorable 
for  an  extraordinary  large  business  up  to  the 
holidays,  and  with  the  lines  we  now  sell  in 
the  way  of  a  large  assortment  of  sterling 
silver  and  plated  hollow  and  flat  ware,  cut 
glass  and  a  large  assortment  of  fancy  ware, 
which  we  introduced  to  the  Hardware  trade 
several  years  ago,  we  think  the  prospects  are 
very  good.  We  find  that  the  retail  Hardware- 
man  is  readily  taking  to  these  new  lines  and 
having  very  good  success  in  disposing  of  them. 
Of  course,  there  do  exist  some  old-fashioned 
Hardware  dealers  who  do  not  take  kindly  to 
this  new  departure,  but  they  are  few  and  do 
not  do  much  business  anyway.  The  up-to- 
date  man  falls  into  line  readily  and  succeeds 
in  drawing  trade  on  other  lines  by  adding  the 
new  goods.  The  country  trade  is  steadily  call- 
ing for  better  and  more  expensive  goods,  be- 
cause they  surely  are  showing  the  prosperity 
to  the  fullest  extent. 

With  an  advancing  market,  such  as  we 
now  have,  it's  very  easy  to  sell  goods,  as  every 
on  knows  the  conditions,  and  we  advise 
strongly  to  carry  a  very  large  stock,  as  every 
indication  points  to  higher  rather  than  lower 
prices.  Everybody  is  or  should  be  happy,  as 
labor  is  well  paid  and  plenty  to  do,  so  the  mer- 
chants prosper  with  all  others. 

Farwell,  Ozmun,  Kirk  &  Co. :  The  general 
conditions  of  trade  in  the  Northwest  are  good. 
Crops  are  fair,  and  are  "well  distributed,  and 
there  are  but  few  lean  spots.  This  makes  a 
much  better  condition  than  there  would  be 
with  even  a  larger  crop  more  unevenly  dis- 
tributed. 

The  size  of  the  crops,  especially  of  wheat, 
has  been  somewhat  overestimated,  but  it  is  a 
fair  crop  and  the  country  will  be  in  good  shape 


if  the  weather  is  favorable  for  finishing 
threshing,  which  will  require  several  weeks. 

The  volume  of  trade  is  large  and  the  fall 
business  may  be  expected  to  come  out  satis- 
factorily. The  greatest  drawback  is  the  dif- 
ficulty in  getting  goods,  both  in  prompt  ship- 
ments from  the  factories  and  especially  in 
having  reasonable  deliveries  by  the  railroads. 
There  has  never  been  so  much  difficulty  as 
now  exists  in  having  railroad  service,  and  it 
cannot  be  expected  to  improve  largely  for  the 
balance  of  the  year.  This  entails  much  trouble 
and  loss  both  to  the  wholesale  and  retail 
trade. 

It  is  always  very  desirable  to  see  a  firm 
market.  No  doubt  now  exists  of  this  being 
true  of  Hardware  products  for  a  considerable 
time  ahead. 

The  only  fear  is  that  the  tendency  may  be 
too  strong  toward  considerable  advances  in 
prices^  Wages  are  undoubtedly  getting  too 
high  to  stay,  and  the  scale  of  living  is  rising. 
There  is  great  danger  of  the  time  coming^ 
when  building  and  other  enterprises  will  be 
checked  to  more  or  less  extent  by  too  high 
prices. 

Moderate  advances  in  some  lines  may  be  ne- 
cessary, but  all  such  advances  should  be  care- 
fully guarded  and  any  advance  that  cannot 
easily  be  held  for  a  reasonable  time,  or  that 
would  check  consumption  to  any  considerable 
extent,  shoula  not  be  entertained  for  a  mo- 
ment. 

We  are  now  enjoying  a  period  of  great  and 
general  prosperity,  and  if  good  business  sa- 
gacity and  prudent  counsels  prevail,  these  con- 
ditions may  be  reasonably  expected  to  con- 
tinue for  some  time. 

Boston,  Mass.. 

Dana  Hardware  Co. :  Trade  conditions  were 
never  more  flattering,  and  show  a  phenomenal 
increase  over  last  year,  with  every  prospect  of 
extending  over  the  fall  and  winter  months. 
Our  line  of  holiday  goods  is  confined  to  sleds, 
skates  and  cutlery  department  specialties,  and 
on  these  we  make  a  special  effort  during  the 
holiday  season,  but  we  add  no  new  lines.  We 
think  that  in  the  majority  of  cases  our  retail 
friends  govern  themselves  along  the  same 
lines,  the  department  stores  gathering  in  the 
larger  part  of  the  holiday  business,  and  the 
present  prosperous  times  should  be  a  harvest 
for  these  people. 

Sherman,  Tex. 

Roberts,  Sanford  &  Taylor  Co. :  Fall  trade 
in  north  Texas  this  year  will  be  late,  on  ac- 
count of  the  lateness  of  the  cotton  crop.    This 
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crop  is  not  an  avefage  crop  by  any  means,  but 
still  with  pretty,  open  weather  for  the  next 
thirty  days,  a  great  deal  of  cotton  will  be  made 
and  the  trade  will  be  in  proportion  to  the 
cotton  crop.  We  think  the  late  fall  trade  will 
be  good. 

We  pay  very  little  attention  to  the  holiday 
trade,  as  we  do  not  handle  holiday  goods,  but 
we  presume  the  trade  in  those  lines  will  be 
good,  because  the  people  in  Texas  have  as 
great  a  weakness  for  Christmas  as  our  friends 
in  the  north  have  for  the  Fourth  of  July,  and 
cotton  or  no  cotton,  every  fellow  turns  him- 
self loose  and  buys  something  for  his  best  girl, 
and  every  little  girl  has  a  new  doll,  and  every 
boy  a  little  red  wagon. 

As  to  whether  our  people  will  be  able  to 
blow  themselves  on  holiday  presents  is  one 
proposition,  and  whether  they  will  do  so  is 
another.  From  our  experience  of  twenty- two 
years  in  this  country  we  are  inclined  to  think 
that  they  will. 

Wilmington,  N.  C. 

N.  Jacobi  Hardware  Co. :  Trade  prospects 
for  fall  and  winter  in  our  section  seem  to  be 
good.  Although  crops  are  not  up  to  the  av- 
erage, and  in  some  of  the  neighboring  coun- 
ties are  exceptionally  poor,  still  our  people  are 
in  a  more  prosperous  condition  than  they  have 
ever  been,  and  we  feel  that  they  are  prepared 
and  are  beginning  to  enjoy  some  of  the  luxu- 
ries of  life,  heretofore  unknown  to  the  masses. 

This  necessarily  creates  a  demand  for  a 
number  of  new  articles,  also  a  higher  grade  of 
goods  than  was  formerly  handled  in  our  sec- 
tion. 

We  find  that  our  people  are  willing  to  pay 
fair  prices  for  goods  of  merit  and  quality. 

Knoxvllle,  Tenn. 

W.  W.  Woodruff  Hardware  Co. :  We  are 
glad  to  tell  you  that  the  prospects  were  never 
better  in  this  section  for  a  heavy  holiday  trade. 
The  Hardware  dealer  in  this  section  is  becom- 
ing more  and  more  a  factor  in  the  sale  of  holi- 
day goods  and  holiday  presents.  We  believe  in 
this  section  for  October,  November  and  De- 
cember it  will  far  surpass  anything  we  have 
ever  seen  before. 

We  had  considerable  rainy  weather  in  Sep- 
tember and  early  frost  last  week.  These  will 
hurt  the  crops  to  a  small  extent,  but  not  enough 
to  seriously  affect  trade  conditions. 

Tampa,  Fla. 

Knight  &  Wall  Co. :  Prospects  for  business 
in  this  section  were  never  finer.  The  settle- 
ment of  the  troubles  in  Cuba  to  the  extent 
of  restoring  peace,  has  been  of  great  advantage 


to  us,  as  it  insures  our  cigar  factories  being 
able  to  obtain  a  good  supply  of  tobacco.  Other 
interests,  such  as  turpentine,  phosphates  and 
lumber,  are  also  doing  well,  all  causing  this 
section  of  Florida  to  prosper. 

Manchester,  N.  H. 

Manchester  Hardware  Co.:  We  have  the 
good  trade  prospect  to  the  end  of  this  year 
that  characterized  the  early  part,  and  think 
that  the  holiday  trade  will  keep  up  the  record 
of  past  seasons.  We  believe  it  is  conceded 
that  the  people  enter  more  and  more  every 
year  into  buying  gifts  for  friends,  and  one 
wonders  at  the  growth  of  this  custom  and  to 
what  proportion  it  will  arrive. 

The  good  retailer  is  alive  to  this  condition 
and  will  prepare  to  have  such  goods  as  he  is 
interested  in  in  good  supply  and  attractively 
displayed.  Nothing  seems  to  be  out  of  the 
Hardware  line  nowadays. 

Thanks  be,  we  are  able  to  sell  something 
at  a  profit.  If  we  should  confine  ourselves 
to  builders*  Hardware  and  mill  supplies,  we 
could  not  buy  holiday  gifts  for  our  friends. 
The  savings  bank  deposits  in  this  State  have 
increased  millions  of  dollars  the  last  few 
years.  This  shows  that  everybody  is  em- 
ployed at  fair  wages  that  desires  to  work. 

Portland,  Ore. 

Falling,  Haines  &  McCalman:  The  present 
condition  of  trade  in  the  Hardware  business 
is  exceptionally  good.  Crops  in  this  section 
of  the  country  have  been,  with  the  exception 
of  one  or  two  small  districts,  first-class,  and 
the  fall  trade  is  opening  up  in  better  shape  than 
ever  before.  We  find  the  trade  clamoring  for 
deliveries,  and  inasmuch  as  the  jobbers  cannot 
secure  deliveries  from  the  factories,  the  re- 
tailers are  forced  to  wait  until  the  factories 
can  make  shipment. 

Holiday  trade  promises  to  be  exceptionally 
good,  and  many  of  the  merchants  have  ordered 
so  far  ahead  that  their  holiday  goods  are  now 
beginning  to  come  in.  Altogether,  we  believe 
that  Oregon  and  the  Pacific  Coast  are  in  line 
for  the  best  year  in  our  history. 

Coupons  In  the  Trade 

In  Australia,  among  the  Hardware  deal- 
ers, the  coupon  system  has  been  scotched  if 
not  killed.  A  new  scheme,  however,  has  been 
brought  forward  under  which  a  customer 
presenting  a  certain  number  of  coupons 
given  with  their  products  will  be  entitled  to 
one  full  share  certificate  in  their  profit-shar- 
ing scheme.  Thia  seems  not  to  be  an  in- 
fringement of  the  law,  although  the  Vic- 
torian cabinet  has  decided  to  so  amend  the 
law  as  to  abolish  it. 
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will  Increase  Exports 

The  export  of  American  Hardware  ought  to 
be  somewhat  advanced  because  of  the  new 
reciprocity  agreement  with  Bulgaria  which 
went  into  effect  on  Sept.  30,  and  that  is  ex- 
pected to  lead  to  a  considerable  increase  in 
trade  with  that  country.  In  return  for  the 
concessions  of  the  Dingley  act,  Bulgaria  gives 
the  United  States  "most- favored-nation"  treat- 
ment "both  now  and  hereafter." 

In  other  words,  the  United  States  will  con- 
tinue to  receive  under  this  arrangement  what- 
ever concessions  Bulgaria  may  grant  to  other 
nations.  Bulgaria  is  under  the  nominal 
suzerainty  of  Turkey,  but  is  practically  inde- 
pendent and  has  the  right  to  conclude  com- 
mercial arrangements  with  other  countries. 
Her  new  tariff  went  into  effect  last  January, 
and  under  it  the  United  Kingdom,  Germany, 
France,  Italy,  and  Servia  already  enjoy  most- 
favored-nation  treatment.  It  contains  662 
enumerated  articles,  about  one-third  of  which 
are  in  the  conventionalist  list.  The  remainder 
are  subject  to  higher  duty,  so  that  in  the  ma- 
jority of  the  schedules  the  nations  all  stand 
upon  an  equality  of  competition. 

Against  American  Hardware 

Wingate  &  Co.,  who  are  wholesale  and  re- 
tail Hardware  dealers  in  New  Zealand,  state 
that  the  inroads  of  American  and  German 
manufacturers  have  been  causing  the  Austra- 
lian dealers  anxiety  for  several  years  past. 
They  have  satisfied  themselves  that  the  real 
reason  why  American  Hardware  is  steadily 
ousting  the  British  in  the  Australian  markets 
is  the  question  of  prices  caused  by  the  iniqui- 
tous system  of  dumping.  They  say  further: 
"From  careful  inquiries  made  in  the  United 
States  of  America,  we  find  that  Hardware 
realizes  there  fully  70  to  100  per  cent,  more 
than  export  prices,  and  the  American  con- 
sumer has  to  pay  to  make  up  for  the  loss  on 
surplus  goods  dumped  on  to  the  outside 
world.  The  remedy  is  rather  a  complex  prob- 
lem. We  are  afraid  the  only  certain  cure  is 
a  rigorous  policy  of  preferential  customs  tar- 
iffs throughout  the  British  Empire.  In 
New  Zealand  we  have  already  done  a  little 
in  this  direction,  but  so  far  only  the  fringe  of 
the  subject  has  been  touched,  and  that  in  a 
tinkering,  half-hearted  way.  What  is  re- 
quired is  a  heavy  preferential  tariff  in  favor 
of  goods  manufactured  within  the  Empire,  to 
include  a  substantial  reduction  of  existing 
duties.  This  object  is  rendered  doubly  diffi- 
cult of  achievement  in  New  Zealand,  owing 
to  the  balance  of  power  in  the  hands  of  the 
laboring  classes.  This  class  of  the  community 
always    views   with    alarm    anything    in     the 


shape  of  free  trade,  as  the^  maintain  that  our 
manufacturing  industries  would  be  ruined 
thereby." 

In  Australia  the  Federal  Parliament  has 
decreed  an  increase  in  the  duty  on  complete 
harvesters  from  12%  to  25  per  cent,  with  in- 
creases on  other  classes  of  agricultural  im- 
plements and  machinery. 

American  Goods  or  the  German 

An  Englishman,  who  has  been  looking  over 
the  trade  of  Venezuela,  with  especial  reference 
to  manufactures  of  Hardware,  is  not  en- 
couraged by  the  situation.  He  says  th^  in 
this  line,  in  which  England  for  so  long  held 
the  first  place,  an  unsatisfactory  state  of  things 
must  be  reported.  Where  all  was  once  Brit- 
ish make  now  American  and  German  manu- 
factures meet  the  eye.  Various  causes  are 
stated  to  have  contributed  toward  this  result, 
among  the  most  potent  being  the  efforts  made 
by  foreign  rivals  to  obtain  the  market  hitherto 
enjoyed  by  British  goods,  and,  by  imitation 
and  underselling,  to  beat  them  on  their  own 
ground.  He  adds:  "To  give  a  few  instances, 
I  was  lately  shown  a  plane  of  German  manu- 
facture which  was  for  sale  at  some  20  cents 
less  than  one  from  the  United  Kingdom, 
whence  articles  of  this  description  formerly 
came.  Save  as  regards  quality,  it  was  an  al- 
most perfect  imitation,  even  to  the  rounding 
of  the  comers  and  the  finish  of  the  wood.  I 
saw  a  box  of  chisels  from  Germany  showing 
a  label  printed  in  English,  and  a  'line'  of 
machetes  or  native  cutlasses  (an  article  of  in- 
dispensable use  for  all  purposes  in  the  coun- 
try) which  bore  a  trade-mark  so  nearly  sim- 
ilar to  that  used  by  the  great  British  maker 
as  might  well  cause  confusion  between  them." 

No  Metric  System 

While  the  proposal  to  adopt  the  metric  sys- 
tem in  this  country  has  received  scant  consid- 
eration at  the  hands  of  the  American  Con- 
gress, it  seems  to  be  still  a  matter  of  discus- 
sion in  England.  There  has  recently  been 
formed  a  British  Weights  and  Measures  As- 
sociation which  has  inaugurated  an  era  of 
active  opposition.  It  has  issued  a  report 
which  is  described  as  quite  a  little  arsenal  of 
powder  and  shot  against  those  who  favor 
the  system.  It  declares  that  the  opposition 
to  this  system  is  much  stronger  in  America 
than  in  Great  Britain,  and  further  affirms  its 
belief  that  as  education  on  the  subject  ad- 
vances and  people  are  shown  the  difference 
between  the  decimal  system  and  the  metric 
system,  the  one-time  supporters  of  the  meter 
are  becoming  its  strongest  opponents. 
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THE  cordage  trade. 

From  a  Manufacturer:  "The  market  for 
our  goods  seems  fairly  steady,  as  there  is  a 
large  demand  as  well  as  a  large  supply,  and 
the  prospects  are  that  this  will  continue  for 
some  months  more.  There  is  the  usual 
amount  of  friction  between  manufacturer,  job- 
ber and  dealer  as  to  methods  of  distribution, 
but  nothing  more  serious  than  usual.  The  cost 
of  all  manufactured  goods  both  in  supplies  and 
labor  is  far  higher  than  ever  before,  and  the 
margins,  even  at  present  high  prices,  are  very 
close.  We  are  believers  in  the  advantage  ac- 
cruing to  the  manufacturer,  dealer  and  con- 
sumer in  handling  the  best  grade  of  goods. 
The  price  is  becoming  less  and  less  the  princi- 
pal factor  in  the  sale  of  goods.  Not  only  the 
best  dealers,  but  also  the  most  successful,  job- 
bers, are  handling  the  better  grades.  There  is 
a  greater  profit  in  handling  such  goods  and 
much  more  economy  to  the  consumer.  We  be- 
lieve you  cannot  do  any  more  good  in  any  one 
direction  than  by  preaching  this  doctrine." 

TWINES  AND  CORDAGE. 

From  a  Manufacturer:  "About  the  market, 
prices  of  goods  in  our  line,  etc.,  this  is  a 
simple  matter.  The  matter  is  active;  prices 
are  firm;  the  demand  is  a  little  ahead  of  the 
supply.  There  is  nothing  wrong  in  connec- 
tion with  the  marketing  of  our  goods,  nor  do 
we  see  how  it  could  be  improved  except  by 
increasing  the  supply  of  phosphorus  in  the 
brains  of  our  salesmen.  Prices  are  high — 
they  are  going  to  be  higher.  Kickers,  pessi- 
mists, Socialists  and  Hearstites  had  better  get 
off  the  track,  otherwise  they  might  as  well  or- 
der their  gravestones  now  before  prices  are 
again  advanced." 

AGRICULTURAL  IMPLEMENTS. 

From  a  Manufacturer:  "The  outlook  for 
agricultural  implements  in  general  for  next 
season  is  first-class.  We  have  not  advanced 
prices,  although  the  present  cost  of  materials 
would  warrant  some  advance,  and  the  tend- 
ency for  materials  is  upward;  the  farming 
community  have  had  good  crops  and  good 
prices  for  several  years  past,  are  in  good  shape 
financially,  and,  having  money,  will  buy  free- 
ly and  more  largely  of  high-grade  goods  than 
ever  before.  This  feeling  is  reflected  in  the 
trade,  as  is  shown  by  contracts  we  have  al- 
ready booked  for   next     season,    these   being 


larger  than  ever  before  in  our  history,  al- 
though the  orders  last  year  at  this  season 
were  very  large.  While  we  are  not  looking 
for  any  bopm  and  don't  want  it,  conditions 
seem  to  indicate  a  large  trade  for  next  season 
and  a  healthy  one,  not  only  in  this  country, 
but  in  most  of  our  foreign  markets." 

SAME   OLD  TROUBLE. 

From  a  Manufacturer:  "Judging  from  the 
orders  we  are  receiving,  there  is  nothing 
wrong  in  connection  with  the  marketing  of  our 
goods,  except  the  same  old  complaint  which 
has  been  in  existence  for  many  years,  viz.,  that 
the  trade  put  off  ordering  their  goods  until 
the  very  last  minute  and  then  expect  factories 
to  fill  orders  immediately.  No  matter  how 
hard  a  factory  may  try  to  give  satisfaction  to 
their  customers,  when  the  season  is  at  its 
height  it  is  impossible  to  ship  goods  that  they 
have  not  in  stock  and  have  to  be  made  up  on 
the  same  day  the  order  is  received,  but  we 
suppose  that  this  complaint  is  not  only  in 
vogue  at  the  present  time,  but  will  exist  for- 
ever. The  buyer  always  feels  in  the  dull  sea- 
son of  the  year  that  he  will  take  his  chances 
of  getting  goods  when  he  is  inclined  to  place 
his  order,  and  some  time,  if  not  very  frequent- 
ly, he  gets  badly  left." 

HARDWARE   SPECIALTIES. 

From  a  Manufacturer:  "In  reference  to 
markets  and  prices  on  our  line,  there  is 
nothing  particular  the  matter,  and  from  our 
standpoint  orders  are  pouring  in  to  us  in 
great  volumes,  so  that  notwithstanding  we 
have  recently  added  to  our  buildings  and 
equipment,  to  practically  double  our  output, 
we  are  still  far  behind  with  our  orders  in 
many  lines;  notwithstanding  the  fact  that  we 
are  running  our  plant  to  its  fullest  capacity, 
and  in  many  of  our  lines  we  have  been  com- 
pelled to  make  advances  in  prices  to  keep  pace 
with  the  increased  cost  of  raw  material, 
though  at  the  same  time  on  some  other  items 
that  we  make,  the  compensation  is  very  close 
and  prices  are  down  nearly  to  the  cost  level. 

"We  have  our  requirements  well  covered  for 
material  for  the  next  six  months,  and  are 
having  no  trouble  in  getting  satisfactory  ser- 
vices." 

TOOLS   AND  LIGHT   MACHINERY. 

From  a  Manufacturer:  "You  ask  for  the 
truth;   it  appears  to  be  pretty  well   exposed 
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already.  When  manufacturers  and  dealers 
have  more  orders  booked  than  they  can  take 
care  of  comfortably,  then  there  seems  to  be 
nothing  radically  wrong  in  marketing  of 
goods.  So  far  as  our  own  line  is  concerned, 
prices  are  likely  to  remain  as  they  are.  We 
think  best  to  let  fairly  good  alone  and  saw 
wood." 

THE  GRAPHITE  TRADE. 

From  a  Manufacturer:  "We  know  of  no 
disorder  in  the  market  that  takes  our  goods 
and  no  trouble  with  the  prices.  As  far  as 
lead  pencils  are  particularly  concerned,  no  one 
has  any  right  to  criticize  the  prices,  the  tact 
being  that  they  are  already  too  cheap.  Every- 
thing in  the  price  of  making  pencils  has  gone 
up,  but  we  have  not  thought  it  proper  yet  to 
change  the  selling  price,  so  while  we  are  not 
making  so  much  money,  we  have  the  satisfac- 
tion of  pleasing  the  customers,  because  while 
everything  else  is  up  and  a  good  deal  of  stuff 
is  largely  up,  and  while  our  cost  of  produc- 
tion is  up,  the  selling  price  has  not  gone  up. 
It  is  chiefly  so,  also,  with  regard  to  our  other 
goods.  We  think  that  our  company,  with  its 
line  of  graphite  products,  is  giving  the  world 
full  value  of  the  money  they  pay  us.  We 
have  never  tried  so  hard,  as  during  this  year, 
to  make  good  goods.  We  avail  ourselves  of 
every  bit  of  inspiration  and  knowledge  that  we 
can  get,  and  if  it  is  in  the  stuff  to  come  out 
better,  we  see  to  it  that  it  does  come  out 
better.  Never  before  have  we  sold  as  many 
goods  of  all  kinds,  and  never  before  have  we 
been  so  well  satisfied  with  our  general  reputa- 
tion in  the  market,  and  as  above  stated,  wc 
run  it  on  this  line,  and  are  not  raising  prices." 

THE   FISHING  TACKLE  TRADE. 

From  a  Manufacturer:  "The  season  of 
1906  has  proven  to  be  the  best  fishing  tackle 
year  in  the  history  of  the  business.  The  de- 
mand for  all  grades  of  tackle  has  been  un- 
usually large,  caused  by  the  fact  that  more 
people  have  been  interested  in  all  outdoor 
sports,  and  especially  in  fishing.  Manufac- 
turers to-day  probably  have  less  stock  on 
hand  than  at  this  time  in  any  former  year. 
Jobbers  and  retailers  are  more  completely 
sold  out  than  usual,  there  having  been  an 
active  demand  through  the  summer  and  into 
the  fall.  In  reference  to  prices  would  say 
that  because  of  the  advance  in  price  on  raw 
silk,  it  has  been  necessary  to  advance  price 
on  all  medium-grade  silk  lines.  The  advance 
in  price  of  brass  has  also  affected  somewhat 
the  cost  of  fishing  rods,  although  very  slight 
advances,  if  any,  have  been  made  by  the 
manufacturers.  The  silkworm  gut  has  ad- 
vanced from  33%  to  60  per  cent,  and  this  has 


affected  the  price  of  leaders  and  snelled  hooks. 
The  manufacturers  have  on  their  books  to- 
day more  orders  for  future  delivery  than  ever 
before  at  November  1.  Nineteen  hundred  and 
six  was  a  fishing  tackle  year ;  1907  will  proba- 
bly be  a  greater." 

IRON  AND  WIRE  FENCES. 

From  a  Manufacturer:  "We  are  pleased  to 
give  you  the  condition  of  the  market  in  our 
line  of  goods.  In  this  connection  we  are 
pleased  to  say  that  it  has  been  a  most  satis- 
factory year  as  to  the  amount  of  sales,  but 
the  general  conditions  of  the  fence  market  are 
not  good,  owing  to  the  methods  employed  by 
manufacturers.  In  every  other  line  of  the 
iron  industry  prices  have  been  going  up  in  ac- 
cordance with  the  price  of  the  raw  material, 
but  in  our  lines  quotations  have  been  held  at 
the  old  prices  by  irresponsible  manufacturers, 
who  seem  to  be  in  business  for  their  health. 

"It  seems  that  the  fence  industry  could  be 
handled  more  in  the  line  of  other  iron  manu- 
factures, and  that  the  goods  could  be  sold  at 
a  price  more  in  proportion  to  the  weight  of 
the  metal  used.  At  the  present  time  a  good 
heavy  fence  is  selling  for  about  3  cents  per 
pound.  You  can  readily  see  at  the  price  of 
raw  material  this  does  not  leave  much  of  a 
margin  to  cover  the  labor  cost  in  construction 
and  the  non-productive  labor  in  the  selling  of 
the  goods. 

"The  whole  difficulty  lies  in  the  fact  that 
two  or  three  concerns  make  a  very  cheap, 
poorly  constructed  fence  of  under-sized  ma- 
terial at  an  exceedingly  low  price.  Wc  find 
that  most  of  the  manufacturers  are  now  call- 
ing 7/16-inch  iron  %-inch,  and  other  sizes  in 
proportion.  In  this  way  a  man  ordering  a 
fence  with  %-inch  square  picket  in  reality  only 
gets  7/16-inch  iron,  the  goods  really  being  mis- 
represented to  him.  Responsible  manufac- 
turers and  those  who  are  in  the  business  to 
keep  the  market  in  a  good  condition  give  ac- 
tual sizes  of  material  and  specify  everything 
that  goes  in  the  fence. 

"It  is  too  bad  that  manufacturers  do  not 
realize  the  condition  of  affairs  and  get  together 
on  this  matter.  The  market  is  in  a  fine  con- 
dition and  people  are  buying  more  fence  now 
than  ever  before,  and  in  many  sections  of  the 
country  are  willing  to  pay  a  good  price  for  a 
good  article. 

"The  Hardware  dealers  can  be  a  great  help 
in  this  matter  if  they  will  protect  the  manu- 
facturer, who  gives  them  honest  goods,  and 
help  him  to  maintain  prices.  Instead  of  this, 
however,  they  are  patronizing  the  other 
houses,  who  make  it  a  point  to  go  in  under 
the  dealer  wherever  it  is  possible  and  sell 
direct  at  wholesale  prices.    We  believe  a  word 
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from  your  magazine  along  this  line  would 
have  a  tendency  to  strengthen  the  market  and 
show  the  Hardware  dealer  wherein  he  can 
help  the  legitimate  manufacturer  and  at  the 
same  time  increase  his  own  profit." 

From  a  Manufacturer:  "The  question  of 
the  general  situation  of  field  fencing  is  not 
one  that  we  can  throw  much  light  on.  The 
largest  interest  control  the  price  of  wire  and 
fences,  being  the  largest  makers  of  both.  They 
see  to  it  that  the  margin  between  the  two 
products  for  making  wire  into  fence  is  small 
enough,  so  there  is  not  any  danger  of  the 
small  manufacturers  getting  enormously  rich 
right  away.  Prices  are  going  to  stay  where 
they  are,  with  slight  changes  for  the  next  nine 
months.  This  has  been  decreed  by  the  inter- 
ests who  are  always  able  to  deliver  the  goods. 
The  above  would  indicate  conditions  rather 
adverse,  but  do  not  think  the  statement  ex- 
aggerated. It  is  true,  however,  that  the  fence 
business  seems  to  offer  as  good  inducements 
as  many  other  lines.  Believe  there  has  been 
as  few  failures  with  fence  manufacturers  as 
most  any  other  line:" 

SPORTING  GOODS. 

From  a  Manufacturer:  "The  sjporting 
goods  business  has  been  good  with  us,  as  well 
as  all  the  manufacturers  we  know  of  for  the 
pajbt  twelve  months.  The  baseball  business 
was  exceptionally  good,  and  the  prospects  are 
good  for  next  season.  The  fall  line  is  not  so 
desirable,  on  account  of  the  agitation  in  re- 
gard to  the  game  of  football.  However,  we 
think  by  another  year  matters  will  get  settled, 
so  that  we  shall  have  our  usual  amount  of 
business  on  that  line. 

"The  advance  in  raw  material,  such  as 
leather  and  cotton  goods,  has  necessitated  all 
manufacturers  making  an  increase  in  prices, 
although  they  could  not  do  so  to  the  extent 
of  the  advance  in  raw  material.  At  the  ad- 
vanced prices  we  are  selling  our  spring  line 
satisfactorily. 

"We  would  make  a  suggestion  that  some 
time  in  the  near  future  you  send  a  card  out  to 
the  Hardware  dealers  asking  whether  they 
handle  sporting  goods  or  not,  the  same  as  you 
did  in  the  past.  Of  course,  the  number  of 
Hardware  people  who  are  taking  up  the  line 
of  sporting  goods  is  increasing  very  fast,  as 
they  have  found  out  they  can  handle  them  to 
a  good  profit  in  connection  with  their  other 
line,  and  it  comes  in  sometimes  in  a  dull 
season." 

QUALITY^   FIRST   AND   LAST. 

From  a  Manufacturer:  "We  have  no 
complaint  whatever  to  make  regarding  the 
marketing  of  the  goods   in  our  line,  for  we 


find  that  a  good  article  always  has  a  market 

"We  might  suggest,  however,  that  the  job- 
bing trade  is,  in  our  opinion,  the  very  poor- 
est medium  from  which  to  gain  an  entrance 
into  the  retail  trade  of  the  country.  We  be- 
lieve that  it  is  a  very  common  error  on  the 
part  of  both  the  retailer  and  the  jobber  to 
constantly  look  at  the  matter  of  price  as  be- 
ing the  main  point  at  issue  in  the  purchase  of 
goods. 

"There  are  some  manufacturers  in  a  posi- 
tion to  dictate  both  as  to  prices  and  terms, 
and  these  fellows  can  insist  on  prices  high 
enough  so  as  to  enable  them  to  place  on  the 
market  goods  of  a  proper  quality  and  not  of 
a  shoddy  nature,  but  to  the  average  fellow 
the  jobber's  first  and  all  important  question 
is,  *how  cheap?' 

"We  candidly  believe  that  that  retailer, 
that  jobber  and  that  manufacturer  makes  the 
greatest  success  with  his  business  who  places 
quality  first  and  talks  quality  first  and  last 
It  is  at  tinies  a  difficult  road  to  travel,  Jjut 
it  is  the  shortest  cut  to  a  good  substantial 
and  profitable  trade. 

"It  is  a  fact  that  the  manufacturer  who  has 
a  good  article  to  market,  which  is  not  already 
a  staple  demand,  must  place  his  own  sales- 
men upon  the  road  in  order  to  get  it  prop- 
erly introduced.  The  jobber  should  be  the 
proper  channel  for  this  class  of  goods  as  well 
as  for  the  cheaper." 

THE   TOOL    TRADE. 

From  a  Manufacturer:  "Regarding  the 
condition  of  the  market,  there  is  not  much  to 
be  said.  The  demand  for  Tools  of  all  kinds 
has  been  very  brisk.  Prices  have  been  main- 
tained, and  ourselves,  and  so  far  as  we  know, 
all  other  manufacturers  in  this  line,  are  about 
as  busy  as  they  can  well  be.  Not  much  rea- 
son for  complaint  of  any  kind  under  these 
conditions." 

NOT   DOING  TABLE    WARE   AND    CUTLERY   JUSTICE. 

From  a  Manufacturer:  "There  has  be^n 
a  very  large  advance  in  the  cost  of  manufac- 
turing all  kinds  of  sterling  and  silver  plated 
table  ware  and  cutlery  on  account  of  the  in- 
creased cost  of  both  material  and  labor.  The 
advance  of  the  selling  price  on  these  lines 
has  not  been  at  all  in  proportion  to  the  in- 
creased cost  of  manufacture,  and  it  is  doubtful 
if  there  will  be  any  considerable  advance,  before 
the  holidays,  during  the  balance  of  the  year; 
but  the  concerns  who  have  not  made  arrange- 
ments for  their  supply  early  in  the  season  will 
hardly  be  able  to  get  sufficient  goods  for  their 
trade,  as  there  will  not  be  enough  to  go 
around. 
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"It  is  our  opinion  that  the  Hardware  trade 
in  general  are  not  doing  the  silverware  and 
table  cutlery  business  justice,  for  the  reason 
that  in  very  many  cases,  at  least,  it  is  not 
given  sufficient  prominence  in  the  show- 
room or  attention  by  the  management.  If 
we  are  rightly  informed,  the  Hardware  con- 
cerns who  give  this  branch  of  the  business 
the  attention  and  prominence  it  deserves  are 
very  well  pleased  with  the  results." 

FOUNDRY    SUPPLIES. 

From  a  Manufacturer:  "The  difficulty 
which  we  meet  to-day  is  not  in  the  getting 
of  orders,  but  the  fact  that  many  small  man- 
ufacturers who  seemingly  have  no  system  of 
arriving  at  actual  cost  are  quoting  prices  and 
accepting  orders  on  the  same  basis  to-day  as 
they  did  several  years  ago,  when  both  ma- 
terial and  labor  could  be  had  at  much  lower 
figures. 

"Many  of  these  smaller  manufacturers  are 
not  able  to  fill  an  order  correctly  when  re- 
ceived; that  is,  they  cannot  turn  out  goods 
of  standard  quality  and  make  prompt  deliv- 
eries or  in  considerable  quantities,  and  still 
they  operate  so  as  to  cut  down  the  price  of 
the  legitimate  maker. 

"We  have  all  that  we  can  do,  and  under 
present  conditions  we  cannot  but  feel 
obliged  to  turn  down  some  business  which 
can  only  be  had  without  a  living  profit.  Un- 
fortunately this  is  a  line  in  which  each  year 
brings  new  competitors,  most  of  whom  have 
but  little  financial  responsibility  and  even 
les3  business  experience.  Of  course,  all  of 
these  fellows  get  some  business.  Most  of 
them  sell  goods  at  less  than  a  living  profit 
and  after  a  few  months  or  two,  or  three  years 
at  most,  they  find  that  their  funds  are  ex- 
hausted and  they  are  out  again." 

QUALITY    vs.    PRICE    IN    SPECIALTIES. 

From  a  Manufacturer:  "We  can  only  say 
in  a  general  way  that  conditions  as  existing 
at  present  are  quite  satisfactory,  prices  being 
reasonably  firm,  although  some  goods  are 
sold  at  a  great  deal  less  than  they  ought  to 
be,  considering  the  cost  of  labor  and  material. 
We  think  this  trouble  is  largely  due  to  the 
fact  that  manufacturers  are  not  co-operating 
to  the  extent  they  ought  to,  and  then  many 
of  our  jobbing  friends  are  apt  to  make  the 
mistake  that  most  buyers  make — that  of  mak- 
ing comparisons  as  to  prices,  overlooking  the 
most  important  point  of  all,  that  of  quality. 
In  our  opinion  price  only  signifies  nothing, 
and  it  is  only  the  relation  that  it  bears  to 
quality  that  cuts  any  figure. 

"You  ask  what  is  wrong  in  connection  with 
the  marketing  of  goods,  and  how  it  could  be 
improved.      The    writer's    experience    would 


seem  to  indicate  that  the  methods  are  all 
right,  and  the  improvement  is  possible  by  in- 
dividual effort. 

"Relative  to  the  trend  of  prices,  we  think 
that  high  schedules  are  bound  to  obtain.  We 
cannot  see  any  other  condition  obtaining  so 
long  as  material  is  firm  and  labor  scarce  and 
receiving  such  high  wages." 

FINE    NEWS    FROM    THE    WEST. 

From  a  Manufacturer:  "I  have  just  re- 
turned from  a  five  weeks'  trip  through  the 
Middle  and  Northwest,  and  have  made  the 
same  trip  each  year  since  1885,  and  in  the  lit- 
tle experience  I  have  had,  I  never  before  saw 
the  time  when  every  one  thought  business 
was  great,  and  no^  one  could  see  a  dark  cloud 
ahead.  In  fact,  they  all  admit  they  never 
saw  times  so  prosperous  and  all  are  looking 
for  the  largest  trade  they  ever  had,  and  are 
placing  larger  orders  than  in  the  past 

"Crops  are  good  and  prices  way  up,  and  in 
'poor  grasshopper  Kansas,*  the  papers  say, 
there  is  $106'  in  the  banks  for  every  man, 
woman  and  child  in  the  state.  When  they 
get  in  $250,000,000  for  this  season's  crop,  the 
farfners  of  that  state  will  not  see  any  wolf 
at  the  door  even  if  winter  should  start  in 
Oct.  10  and  last  until  March  1,  1907.  I  find 
there  is  complaint  in  all  lines  that  they  cannot 
get  goods  promptly.  A  large  jobber  said  he 
ordered  hose  in  February  to  be  shipped  Aug. 
1,  and  on  Oct.  10  he  had  not  been  able  to  get 
any  of  the  goods,  and  was  unable  to  ship  in 
September  or  October  as  they  expected  to  do, 
and  the  season  will  soon  be  over.  They  will 
not  get  the  business  for  the  reason  they  could 
not  get  the  goods. 

"Malleable  iron  manufacturers  are  from 
six  to  eight  months  behind  on  orders,  and 
many  of  them  will  not  take  orders  at  all,  as 
they  are  so  far  sold  ahead.  The  larger  the 
jobber  is  the  earlier  he  wants  his  goods 
shipped,  and  goods  that  they  usually  have 
shipped  in  February  or  March,  they  now  want 
shipped  in  November  or  December.  The  gen- 
eral saying  is :  Too  much  prosperity." 

Says  an  American  in  Southern  France: 
"During  the  past  few  years  a  few  specialties 
in  the  shape  of  American  locks  have  corte 
into  use,  but  this  does  not,  in  my  opinion,  rep- 
resent even  a  fractional  percentage  of  the  field 
open  to  such  and  kindred  articles.  An  active 
representative  on  the  spot  with  a  series  of 
popular  samples,  and  prepared  to  sell  goods 
delivered  at  Nice,  could  in  a  very  short  time 
be  in  possession  of  the  market  here.  If  there 
be  a  department  of  manufacture  in  which  the 
prices  and  features  of  the  American  article 
would  appear  to  leave  no  loophole  for  foreign  ' 
competition,  building  Hardware  is  the  one." 
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MR.  KRETSINGER  ON  THE  TRUSTS 


Mr.  F.  S.  Kretsinger,  president  of  the 
American  Fork  &  Hoe  Co.,  and  ex-president 
of  the  American  Hardware  Manufacturers' 
Association,  was  talking  at  his  hotel  in  New 
York  with  a  representative  of  the  Hardware 
Dealers'  Magazine.  The  conversation  turned 
upon  trusts,  and  the  feeling  that  exists  toward 
that  body,  when  Mr.  Kretsinger  said: 

"When  these  combinations  were  in  course 
of  construction  a  half  dozen  years  ago  or 
more,  and  for  some  time  after  their  culmina- 
tion, there  seemed  to  be  a  general  feeling 
that  their  promoters  were  doing  something 
unlawful,  or  that  in  any  event  they  intended 
to  kill  competition  and  at  the  same  time  ad- 
vance prices.  This  state  of  mind  was  not 
to  be  wondered  at,  as  in  former  years  there 
had  been  formed  combinations  for  these  pur- 
poses; combinations  where  an  agreement 
among  the  members  was  the  basis  of  action, 
'  instead  of  consolidated  legal  ownership.  The 
word  'combination'  became  offensive,  and  as 
a  refuge  from  that  the  word  'association'  was 
employed. 

"When  the  larger,  actual  consolidation  be- 
gan to  take  the  place  of  these  associations 
the  people  were  naturally  suspicious.  They 
feared  that  something  radical  and  severe  was 
to  take  place.  There  is  no  doubt  that  at  the 
time  some  of  the  smaller  concerns  were  sub- 
merged; this  was  not  a  pleasant  incident  of 
the  industrial  change  that  was  taking  place. 
But  as  time  went  on  the  people  who  buy  to 
sell  again,  and  those  who  buy  to  consume  be- 
gan to  see  that  something  beneficial  and  sub- 
stantial was  taking  the  place  of  the  old  order 
of  things.  This  was  partly  because  the  United 
States  Steel  Corporation  followed  the  conser- 
vative, safe  and  sane  policy  that  it  pursued. 
Because  it  and  other  like  organizations 
sought  to  reduce  cost  because  of  economies 
that  consolidation  made  possible,  and  to  give 
to  the  public  a  portion  of  the  gains  thus  se- 
cured. 

"There  have,  indeed,  been  times  when  out- 
side concerns  have  sold  their  products  higher 
than  those  of  the  United  States  Steel  Cor- 
poration, because  they  had  the  goods  to  de- 
liver on  demand,  while  the  greater  concern 
was  so  loaded  down  with  orders  that  it  could 
not  do  so." 

"Are  all  hands  pleased  now  with  the  com- 
binations, or  trusts,  Mr.  Kretsinger?" 

"I  would  not  go  so  far  as  to  say  that 
they  are,"  was  the  answer.  "There  are  still 
some  merchants  who  would  prefer  to  buy  of 
the  so-called  independent  companies,  but  their 
number  is  small.    In  places  where  this  is  done, 


it  is  usually  because  of  a  concession  in  price. 
These  smaller  concerns,  naturally,  have  in 
most  cases  to  make  the  concession  in  order 
to  get  the  trade. 

"What  I  mean  to  make  emphatic,"  Mr. 
Kretsinger  continued,  *'is  the  fact  that  a  great 
change  of  feeling  has  been  and  is  taking  place 
toward  these  combinations,  in  cases  where  a 
policy  of  conservatism  has  been  pursueo. 

"The  result  of  the  whole  movement  has  been 
as  everyone  now  seems  to  see,  the  creation  of 
such  a  large  and  so  wide  a  community  of  in- 
terest between  the  manufacturing  and  distrib- 
uting worlds;  between  transportation  lines 
and  great  financial  interests,  that  business  has 
been  kept  on  a  steadier  keel,  and  all  has  been 
made  safer  from  possible  disaster  than  it  was 
before.  I  believe  that  these  things  have 
averted  panics,  and  had  a  good  effect  in  cre- 
ating and  continuing  our  present  national 
prosperity." 

The  Hardwareman  and  Automobiles 

It  is  becoming  more  and  more  apparent  that 
a  very  large  field  can  be  opened  up  for  Hard- 
ware dealers  in  the  handling  of  automobile 
supplies  and  accessories. 

The  time,  however,  for  these  dealers  to  get 
in  on  the  ground  floor  is  at  present;  virtually 
at  the  beginning  of  what  will  eventually  be  an 
immense  trade,  before  the  special  stores  and 
garages  shall  have  so  secured  the  field  that 
there  will  be  no  room  left  for  the  Hardware- 
man.  The  dealers  will  find  that  this  line  of 
goods  is  very  profitable,  and  the  business  a 
growing  one.  It  will  be  recalled  that  one  of 
the  most  important  outlets  for  bicycle  and  bi- 
cycle goods  was,  and  still  is,  through  the 
Hardware  trade,  and  there  is  no  reason  why 
the  Hardware  dealers  should  not  find  the 
handling  of  automobile  goods  as  fully  profit- 
able as  that  of  bicycles,  even  if  they  do  not 
attempt  to  sell  the  machines  themselves.  The 
manufacturers  of  automobile  accessories  re- 
port that  their  business  with  Hardware  dealers 
is  constantly  growing. 

The  dealer  who  desires  to  enter  this  line 
should  put  himself  immediately  in  touch  with 
the  manufacturers  of  these  goods,  secure  cata- 
logues and  rates,  and  perhaps  agencies,  before 
the  same  are  taken  up  by  some  more  enter- 
prising dealer  of  the  same  town  or  before  the 
special  automobile  store  is  encouraged  to  come 
in  and  take  possession  of  the  field,  which  when 
once  taken  will  never  probably  be  given  up. 

There  are  not  a  few  who  have  gotten  in  on 
the  ground  floor,  who  not  only  sell  the  acces- 
sories, but  the  machines  themselves,  and  there 
ought  to  be  more  of  them.    There  is  not  room 
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in  a  town,  or  rather  there  should  not  be  room 
in  a  town,  where  there  is  a  first-class  Hard- 
ware store  for  any  other  concern  that  at- 
tempts to  sell  goods  belonging  to  the  Hardware 
trade. 

It  must  be  borne  in  mind  as  a  special  in- 
*  ducement  that  the  man  who  sells  goods  to  the 
automobilists  is  dealing  with  the  best  and 
the  highest  socially  among  the  citizens  of  his 
town — a  class  of  people  who  spend  lavishly, 
who  pay  cash,  who  do  not  haggle  over  prices, 
and  who  in  the  main  have  large  homes  and 
estates  in  which  a  wide  line  of  Hardware  out- 
side of  the  automobile  is  required.  To  get  this 
class  of  people  to  come  to  the  store  after  one 
line  of  goods  is  to  secure  them  as  customers 
for  other  lines,  and  the  indirect  benefits  may 
be  even  greater  than  those  that  come  direct. 

The  extent  of  these  goods  in  demand  by  the 
men  and  women  who  own  and  operate  auto- 
mobiles may  be  seen  somewhat  from  the  fact 
that  one  dealer  furnishes  a  catalogue  contain- 
ing 128  pages. 

Hardware  Men  and  Tool  Men 

The  Ironmongers'  Association  of  Man- 
chester, England,  is  discussing  a  subject 
which  would  hardly  be  one  for  consideration 
in  any  Hardware  association  of  the  United 
States.  This  is  as  to  whether  or  not  the  deal- 
ers in  tools  should  be  considered  ironmongers 
and  therefore  eligible  to   membership. 

The  facts  are  stated  in  behalf  of  this  ad- 
mission of  tool  dealers  that  at  times  the  in- 
terests of  the  two  branches  of  these  trades 
have  opportunity  to  clash,  and  that  charges 
of  cutting  prices  have  been  made  against  the 
dealers  in  tools.  The  main  question,  however, 
that  concerns  the  association  is,  how  far  it 
is  justified  in  accepting  as  members  men  who 
not  only  sell  tools,  but  who  in  many  in- 
stances handle  machinery  used  in  mills  and 
large  engineering  worjcs.  One  party,  in  stat- 
mg  the  situation,  says:  "Doubtless,  iron- 
mongers may  claim  to  be  tool  dealers,  and 
the  majority  of  ironmongers  sell  tools  in  a 
greater  or  less  degree;  while  ironmongers 
are  legitimately  tool  dealers,  it  does  not  at 
all  follow  that  tool  dealers  are  ironmongers, 
inasmuch  as  in  many  places  the  tool  trade  is 
carried  on  apart  from  the  sale  of  general 
ironmonger}'." 

Corrugated  Iron  in  Demand 

Some  idea  of  the  magnitude  of  the  corru- 
gated iron  business  in  Australia  may  be 
formed  when  it  is  understood  that  fully  95 
per  cent,  of  the  roofing  in  Western  Australia 
is  with  galvanized  corrugated  iron.  In  addi- 
tion to  this,  this  material  is  used  for  fencing 
and  for  the  water  tanks  which  are  scattered 


broadcast  throughout  the  state.  The  market, 
now  large  and  profitable,  is  steadily  increas- 
ing with  the  development  of  the  country,  and 
for  years  to  come  this  business  promises  to  be 
one  of  the  most  attractive  in  point  of  returns 
on  the  money  invested  in  that  part  of  Aus- 
tralia. 

Great  Britain  now  controls  an  enormous 
market  with  the  United  States  second,  a  curi- 
ous and  disastrous  reversal  of  trade  positions 
from  an  American  viewpoint,  since  February, 
1904.  Unless  conditions  change  it  will  be  a 
diflficult,  if  not  a  well-nigh  hopeless  task,  for 
our  home  manufacturers  to  recover  their  su- 
premacy, and  the  reasons  for  this  unsatisfac- 
tory showing  are  hardly  obvious.  * 

Hardware  in  the  Army 

The  war  office  of  the  British  government  is 
inviting  tenders  for  exceptionally  large  quan- 
tities of  cutlery  for  the  use  of  the  troops. 
These  include:  290,000  table  knives,  210,000 
table  forks,  and  70,000  large  clasp  knives  con- 
taining a  can  opener  and  a  spike. 

The  conditions  attached  to  the  proposed 
contracts  represent  a  new  departure.  The 
contracts  are  to  cover  a  period  of  three  years 
from  January  1,  1907,  and  the  proportion  of 
the  quantities  to  be  delivered  during  that  year 
are  specified,  while  the  remainder  will  be  or- 
dered as  the  authorities  may  think  fit  before 
the  expiration  of  the  contract.  Of  the  clasp 
knives  30,000  will  be  wanted  in  the  first  year, 
also  130,000  table  knives  and  60,000  forks. 
The  patterns  sent  down  of  the  knives  and 
forks  are  of  the  all-steel  variety,  made  in  a 
single  piece  and  ground  by  machinery,  a  type 
which  seems  to  have  been  adopted  perma- 
nently for  the  army,  although  the  admiralty 
continue  to  buy  hand-made  or  partially  hand- 
made cutlery. 

Sale    of    American    Wire 

The  sale  of  wire  for  fencing  in  Western 
Australia  is  continuously  growing,  and  has 
now  assumed  commanding  importance  in 
trade,  and  competition  is  keen  to  supply  the 
markets.  Eighteen  months  ago  the  wire  used 
was  largely  imported  from  the  United  States, 
but  recently  German  manufacturers  have  in 
several  instances  successfully  underbid  the 
lowest  American  quotation  for  plain  galvan- 
ized and  black  varnished  wire,  and  they  now 
control  that  market. 

The  quotations  for  barbed  wire  vary  but 
little  between  the  United  States  and  Germany 
and,  because  of  the  excellence  of  the  quality 
of  the  American  make  and  the  satisfaction 
it  has  uniformly  given,  it  finds  a  ready  sale 
even  though  the  price  may  at  times  be  slightly 
in  favor  of  the  German  manufacturers. 
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Lightning  Rods  in  Hardware  Stores 

The  sale  of  lightning  rods  and  lightning  rod 
fixtures  in  a  retail  Hardware  store  naturally 
attracts  some  attention  from  the  older  genera- 
tion of  consumers,  while  those  of  the  modern 
period  see  nothing  strange  about  it  in  this 
time  when  the  Hardware  store  has  become  the 
place  of  deposit  and  sale  for  so  large  a  variety 
of  novelties. 

In  speaking  of  this  subject  an  old  Hardware- 
man,  who  refers  to  himself  as  a  long-ago  re- 
formed lightning  rod  peddler,  said:  "In  my 
youth,  along  about  1870,  I  spent  one  summer 
in  the  employment  of  a  lightning  rod  com- 
pany, whose  business  it  was  to  canvass  south' 
ern  Michigan  and  northern  Ohio  and  Indiana 
to  secure  orders  to  place  rods  on  the  houses 
and  barns  of  the  rural  part  of  the  population. 
In  those  days  the  scheme  was  to  load  the 
farmer  up  with  as  many  feet  of  rod  as  he  was 
willing  to  purchase  at  40  cents  per  foot,  with 
a  little  brass  point,  for  which  he  was  charged 
$3.  You  can  well  imagine  that  the  business 
was  not  one  that  made  the  lightning  rod  agent 
welcome  in  the  same  place  on  a  second  visit, 
and  I  have  personally  known  of  cases  where 
the  irate  farmers  have  threatened  to  take  a 
shotgun  to  the  first  man  who  mentioned  light- 
ning rods  to  them. 

"No  lightning  rod  agent  of  those  days  es- 
caped that  inevitable  story  from  every  cus- 
tomer whom  he  approached,  over  which  he  was 
expected  to  laugh  with  the  greatest  gusto.  It 
was  the  story  of  the  old  German  who  had  con- 
tributed toward  the  building  of  a  church  in  his 
neighborhood  and  who  was  approached  for  a 
subscription  to  add  a  lightning  rod.  'No,  I 
don't,'  said  he.  *If  the  Lord  vants  to  dunder 
down  his  own  house,  let  Him  dunder  it  down.' 

"I  am  glad  to  see  that  the  business  has  been 
taken  out  of  the  hands  of  sharks  and  been 
reduced  to  the  same  medium  of  purchase  and 
sale  that  obtains  with  other  articles  for  use 
on  a  farm  or  a  house.  Lightning  rods  and 
other  necessaries  are  as  useful  as  anything  else' 
in  the  way  of  fire  protection,  and  I  think  they 
are  a  good  thing  to  handle  in  a  retail  store." 

A  representative  of  the  Hardware  Dealers' 
Magazine,  in  a  conversation  with  A.  C.  Dallas, 
of  No.  166  Lake  street,  Chicago,  who  makes  a 
specialty  of  selling  lightning  points  and  tubes, 
asked  him  if  the  business  was  really  one  that 
commended  itself  to  the  retail  Hardware 
dealer. 

In  answer  Mr.  Dallas  said:  "I"  am  very 
glad  indeed  to  answer  that  question.  The 
lightning  business,  as  you  are  aware,  some  •  few 
years  ago  reached  a  point  where  Anybody  who 
mentioned  lightning  rod  supplies  was  imme- 
diately put  down  as  connected  with  a  swindle. 
The  business  is  now  on  a   more  substantial 


basis,  and  while  the  farmers  are  charged  very 
high  prices,  so  long  as  they  get  what  they  pay 
for  they  cannot  complain. 

"It  was  my  idea  in  opening  a  jobbing  house 
in  Chicago,  with  all  the  prestige  which  this 
great  city  carries,  for  the  sellmg  of  lightning- 
rod  supplies,  that  I  should  do  so  as  an  out-and- 
out  legitimate  jobbing  business.  It  appeared 
to  me  that  the  retail  Hardware  trade  and  im- 
plement agents  should  be  appealed  to  to  become 
distributers  of  such  supplies.  Why  should  not 
the  Hardware  dealers  carry  this  class  of  goods 
in  stock  for  the  line  men  or  farmers  to  put 
up  lightning  rods  ?  Why  should  not  the  Hard- 
ware dealer  enter  into  competition  and  have 
a  man  out  erecting  lightning  rods?  I  feel  this 
would  be  perfectly  legitimate  and  might  be  the 
means  of  reducing  the  cost  to  the  farmer.  The 
Hardware  dealer,  of  course,  who  went  into 
this  business  would  require  to  handle  a  full 
line  of  supplies,  but  that  does  not  mean  very 
much.  Every  thousand  feet  of  copper  cable, 
including  all  necessary  trimmings,  would  not 
reach  an  investment  of,  at  the  outside,  $150. 
It  would  not  be  necessary  for  the  retail  dealer 
to  carry  more  than  one  to  three  thousand  feet 
of  cable,  etc.,  as  the  jobber  would  have  to  lay 
a  stock  in  to  draw  from.  If  the  dealer  ex- 
pects to  do  considerable  business,  he  might 
find  it  to  his  advantage  to  buy  5,000-foot  lots. 

"I  do  not  know  what  effect  this  would  have 
on  the  feelings  of  many,  but  believe  that  the 
business  should  be  done  through  the  medium 
of  an  agency;  that  is,  that  one  should  not  sell 
broadcast  to  the  Hardware  trade  generally,  but 
confine  sales  more  to  agents  and  not  to  have 
more  than  one  good  Hardware  dealer  in  each 
county.  Starting  as  I  am,  however,  I  feel  as  if 
I  was  disposed  to  take  an  independent  course 
and  sell  anybody  who  comes  along — ^first  come, 
first  served." 

Mr.  Coldwell's  Gospel 

A  man  from  Newburg,  N.  Y.,  tells  the  fol- 
lowing story  of  the  late  Thomas  Coldwell,  the 
inventor  of  the  lawn  mower,  who  was  noted 
for  his  broad-mindedness  and  his  charity.  A 
man  in  his  town  once  stole  some  money.  He 
was  bitterly  attacked  in  consequence.  But 
Mr.  Coldwell  stood  by  him,  and  to  a  certain 
man  who  was  maligning  him  he  said  one  day : 

"You,  I  see,  are  a  fair  weather  friend, 
George.  Well,  you  are  not  singular  there. 
Most  friends  are  like  you.  There  was  a  man 
who  said  to  a  convict: 

"  'Always  do  right,  and  your  friends  will 
stand  by  you.' 

"'Yes,'  the  convict  answered  bitterly,  'but 
the  time  a  man  needs  friends  to  stand  by  him 
is  when  he  does  wrong.' " 
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Competition  in  the  Hardware  Trade 

"In  many  councillors  there  is  wisdom,"  ac- 
cording to  the  old  saying,  and  the  following 
opinions  expressed  by  leading  dealers  in 
Hardware,  as  to  how  they  can  best  meet  the 
competition,  which  is  invariable  in  any  line  of 
business,  are  the  fruitful  results  of  many 
years  of  successful  business.  We  briefly  quote 
a  few  of  the  opinions  expressed : 

"When  I  find  competition  keen,  I  immedi- 
ately secure  another  article  very  similar  and 
make  a  leading  line  of  it." 

"I  never  reduce  my  regular  goods,  nor  do 
I  attempt  to  cut  my  neighbor's  throat  and 
at  the  same  time  my  own  by  price  cutting. 
If  a  well  known  article  is  undersold  in  my 
neighborhood,  I  cease  to  buy  it  and  acquaint 
the  manufacturer  with  the  fact,  explaining  my 
reason.  This  often  puts  a  stop  to  price  cut- 
ting, as  I  find  that  manufacturers  prefer  to 
have  their  goods  sold  at  reasonable  rates  by 
a  number  of  traders  rather  than  slaughtered 
by  one  or  two,  although  they  may  be  large 
buyers." 

"Competition  is  often  brought  about 
through  a  misunderstanding  and  may  often 
be  avoided  by  a  little  friendly  correspond- 
ence, or,  better  still,  by  an  interview  between 
the  competing  parties.  It  rarely  happens  that 
one  wishes  to  cut  his  prices  unless  he  con- 
siders that  he  is  driven  to  it  by  other  deal- 
ers. 

"I  never  inquire  into  the  prices  charged  by 
my  neighbors,  but  when  I  have  a  clear  case 
brought  under  my  notice,  showing  me  that 
others  are  selling  staple  goods  at  lower  prices 
than  those  I  have  been  in  the  habit  of  charg- 
ing, I  make  a  practice  of  securing  one  of  the 
articles  in  question,  and  if  I  find  it  is  equal 
in  quality  to  those  I  am  selling  at  higher 
prices,  I  immediately  reduce  my  price,  ^nd  set 
about  making  inquiries  for  better  markets, 
generally  finding  that,  if  I  have  overcharged 
my  goods,  it  is  because  manufacturers  in 
whom  I  have  had  confidence  have  been  charg- 
ing me  more  than  present  day  market  prices." 

Must  Show  the  Goods 

An  American  consul  in  India  declares  that 
there  are  two  things  of  the  utmost  import- 
ance to  American  manufacturers  and  export- 
ers in  connection  with  the  Indian  trade.  One 
of  these  is  the  necessity  of  showing  goods  to 
dealers;  and  the  other,  of  furnishing  goods 
suited  to  the  climate.  More  things  mildew 
and  mold  m  India  than  almost  anywhere  else 
in  the  world.  Articles  made  of  steel  or  iron 
rust  immediately  on  exposure  to  the  air,  and 
hence  guns  and  cutlery  should  be  treated  in 
a  way  to  prevent  the  insidious  action  of  the 


salty   and   alkaline  atmosphere    from   getting 
in  its  corrosive  and  destructive  work. 

When  American  manufacturers  and  ex- 
porters really  get  ready  to  take  over  their 
share  of  Indian  trade  they  will  be  equal  to  all 
demands  upon  them.  That  is  the  habit  of  the 
American  tradesman.  There  is  one  thing 
he  will  have  to  do,  however,  and  that  is  to 
meet  the  requirement  for  agencies,  where  In- 
dian dealers  can  go  in  person  and  see  the 
goods.  This  is  the  custom  in  India.  Agen- 
cies and  agents  are  to  be  found  everywhere, 
dnd  the  bulk  of  the  business  is  done  in  this 
way.  This  is  made  only  the  more  necessary 
because  manufacturers  are  springing  up  all 
over  India,  and,  hence,  Indian-made  goods 
may  be  seen  on  the  spot.  To  compete  with 
this  growing  condition  our  manufacturers 
and  exporters  will  have  to  establish  agencies 
where  their  goods  can  be  seen  to  advantage. 

Demand  for  IHofloware 

An  American  commercial  agent  in  Hud- 
dersfield,  England,  states  that  in  several  parts 
of  that  country  there  is  a  good  and  general 
demand  for  electro-plated  hollow  ware,  that 
might  be  made  effective  for  the  sale  of  Amer- 
ican-made goods.  The  following  lines  are 
found  in  the  market  to  meet  the  requirements 
of  trade:  Biscuit  jars,  casters,  cake  baskets, 
coffee  sets,  berry  or  fruit  dishes,  cups  and 
saucers,  fern  dishes,  jewel  boxes,  loving  cups, 
napkin  rings,  pickle  dishes,  punch  sets,  sauce 
boats,  butter  dishes,  sirup  pitchers,  tea  sets, 
water  sets,  trays,  waiters  and  various  novel- 
ties. The  following  lines  are  kept  in  stock 
by  dealers,  but  the  demand  for  them  is  small : 
Candelabra,  puff  boxes,  toilet  sets,  lavatory 
sets  and  urns.  Crumb  sets  are  to  be  found 
in  what  may  be  called  the  English  equivalent, 
but  having  a  different  name. , 

Formerly  nearly  all  of  such  wares  were  in 
electro-plating,  but  in  later  years  the  demand 
has  greatly  increased  for  the  standard  silver 
in  the  smaller  wares  and   novelties. 
Mr.  Bindley  Returns 

Mr.  John  Bindley,  of  the  Bindley  Hardware 
Co.,  Pittsburg,  Pa.,  recently  returned  from 
several  months*  vacation  in  the  old  country. 
When  seen  by  a  representative  of  the  H.\rd- 
WARE  Dealers'  Magazine,  at  tlie  Waldorf- 
Astoria,  New  York  City,  Mr.  Bindley  ex- 
pressed himself  as  very  much  rested  because  of 
his  summer  vacation,  but  did  not  feel  in  a 
position  to  discuss  conditions  at  home  and 
abroad,  because  of  the  many  demands  upon 
him  awaiting  his  immediate  return  to  Pitts- 
burg, but  added  that  so  far  as  he  had  learned 
the  Hardware  business  in  his  section  of  the 
country  was  in  a  first-class  condition,,  and  bid» 
fair  to  continue  so. 
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A  Bit  of  Business  Gospel   . 

To  the  Editor: 

I  read  in  the  Hardware  Dealers'  Magazine 
of  the  current  month  the  following  nugget  of 
condensed  business  wisdom: 

"Carelessness  as  to  expenses,  and  a  faint- 
heartedness as  to  collections,  have  ruined  more 
merchants  than  hard  times,  panics  and  compe- 
tition combined." 

I  had  a  partner  once  who  nearly  ruined  us 
both  because  he  was  so  ready  to  give  credit, 
and  so  timid  about  going  out  after  the  pay- 
ment when  it  was  due.  Personally,  or  in  a 
business  way,  he  never  hesitated  about  paying 
a  bill  when  it  was  presented  to  him,  and  took 
no  offense  because  it  was  presented  to  him. 
But  he  seemed  to  feel  that  it  was  a  disgrace 
to  dun  for  an  overdue  account.  Our  trade 
soon  knew  him  for  an  easy  mark,  and  he  was 
worked  for  the  benefit  of  our  debtors  from 
breakfast  to  the  other  place,  and  back  again. 

I  have  discovered  that  men  who  are  sensi- 
tive about  being  dunned  are  the  fellows  who 
place  themselves  in  a  position  where  they  do 
not  have  to  be  dunned.  They  pay  up  before 
there  is  any  need  to  call  upon  them  in  sten- 
torian tones  of  demand.  The  other  fellows — 
the  Slow  Payers — get  so  used  to  being  prod- 
ded, and  their  hides  get  so  thick,  that  there  is 
no  business  indecency  and  no  business  risk  in 
going  after  them  with  a  club.  In  fact,  they 
get  to  liking  it,  and  expecting  it,  they  set  you 
down  as  a  feeble-minded  business  joke,  if  you 
do  not  apply  the  goad  with  a  sharp  tack  at 
the  end  of  it. 

Speaking  with  due  seriousness,  in  these 
days  of  close  margins  and  expensive  money, 
it  is  not  safe  and  it  is  not  wise  to  be  discbunt- 
ing one's  own  paper  at  the  bank,  while  carry- 
ing accounts  that  do  not  draw  interest.  Let 
the  man  who  owes  for  the  goods  get  his  paper 
discounted  at  the  bank  and  pay  you.  The 
burden  will  thus  fall  on  the  shoulders  where  it 
belongs. 

Take  a  look  at  the  sharpest,  best  managed 
and  most  successful  concerns.  They  are  the 
ones  who  keep  their  collections  up  to  the 
mark.  And  because  they  are  not  carrying  a 
heavy  interest  account,  they  can  sell  goods 
on  a  closer  margin  and  thus  get  an  advantage 
over  the  slow-pokes  of  trade. 

Yours  truly, 
A  Jobber  of  Hardware. 

Pittsburg,  Oct.  25. 

Wants  a   Hardware   Partner 

To  the  Editor: 

I  was  very  much  interested  in  an  article  ap- 
pearing in  the  Hardware  Dealers'  Magazine 
of  tht  latest  issue,  detailing  the  experiences  of 


a  very  lively  and  original  young  woman  who 
set  out  to  improve  her  father's  Hardware  trade 
by  enlisting  the  aid  and  support  of  all  of  the 
women  at  the  heads  of  households  among  her 
friends  and  in  her  neighborhood. 

I  am  a  young  ard  unmarried  Hardware- 
man,  and  if  it  would  be  no  betrayal  of  maga- 
zine confidence,  I  would  be  glad  to  receive  the 
name  and  address  of  th's  young  woman.  I 
would  like  to  open  a  correspondence  with  her, 
as  I  am  in  need  of  a  partner — not  merely  an 
ornamental  one,  but  some  one  who  has  brains 
and  energy  enough  to  aid  me  in  the  building 
up  of  a  new  business.  I  do  not  know  whether 
or  not  this  girl  from  Michigan  would  be  will- 
ing to  come  as  far  East  as  Eastern  Pennsyl- 
vania (with  matrimonial  intentions),  but  there 
could  be  no  harm  in  opening  a  correspondence 
with  her  through  your  editorial  courtesy. 

In  a  half  joking  manner  I  have  suggested 
this  method  of  canvassing  for  business  to  sev- 
eral of  my  young  lady  acquaintances,  but  the 
proposition  was  turned  down  so  suddenly  and 
with  such  emphasis  of  rejection  that  I  have 
abandoned  the  idea  of  discovering  and  culti- 
vating any  home  talent  that  could  be  utilized 
in  the  building  up  of  my  business. 

I  am  positive  that  the  right  sort  of  a  woman 
— if  she  made  a  dcadset  for  the  securing  of 
new  business  for  a  Hardware  store,  or  any 
other  store,  after  the  manner  of  personal  can- 
vassing and  solicitation  described  in  your  very 
readable  article — could  make  more  money  by 
it  than  she  could  by  teaching  school,  running 
^  sewing  machine,  or  waiting  for  some  fello^v 
to  come  along.  The  only  trouble  is  that  there 
are  so  few  women  who  by  nature  or  by  edu- 
cation are  fitted  for  a  task  of  this  character. 

Send  me  the  address  of  the  Michigan  girl, 
and  permit  me  to  remain, 

Respectfully  yours, 

A.  L.  D. 

[The  Editor  of  the  Hardware  Dealers' 
Magazine  has  sent  an  immediate-delivery 
letter  to  the  young  lady  in  Michigan,  enclosing 
a  copy  of  the  above,  with  the  name  and  ad- 
dress of  the  young  Hardwareman  in  full.  In 
case  there  are  any  developments,  matrimonial 
or  otherwise,  we  will  take  pleasure  in  letting 
the  same  be  put  before  the  readers  of  the 
Hardware  Dealers'  Magazine.] 

Boom  In  Second-Hand  Machinery 

A  New  York  dealer  in  the  above  line  of 
goods  declares  that  never  was  there  so  much 
of  it  on  the  market  as  at  present. 

"Does  this  mean,"  he  was  asked,  "that  the 
factories  are  being  dismantled  and  going  out 
of  business?" 

"It  means  just  the  opposite,"  he  answered. 
"It  means  that  the  manufacturers  of  the  United 
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States  are  straining  every  effort  to  produce  the 
most  goods  possible  in  the  shortest  time  possi- 
ble and  at  the  lowest  cost.  To  do  this  they  feel 
the  need  of  the  best  mechanical  equipment  to  be 
had  and  are  throwing  out  the  old  machinery 
and  putting  in  the  new.  This  is  the  reason  al- 
most invariably  given  me  when  negotiations 
are  opened  to  dispose  of  the  things  they  have 
outgrown. 

"It  is  a  curious  coincident  with  what  I 
have  said,"  he  continued,  "that  the  very  de- 
mand for  new  machinery  aids  in  the  sale  of 
the  old.  The  factories  are  so  busy  that  they 
cannot  fill  the  orders  sent  them  for  new  ma- 
chines and  as  a  result  the  applicants  who  have 
been  turned  down  come  to  us  and  make  pur- 
chases of  the  second-hand,  on  the  principle 
that  a  half  loaf  is  better  than  no  bread." 

Selling  Hardware  to  Women 

A  successful  Hardware  dealer  declares  that 
he  finds  that  a  medium-sized  ordinary  kitchen 
table  with  some  colored  paper  on  top,  placed 
in  a  convenient  situation,  and  showing  a 
small  assortment  of  fancy  crockery,  knick- 
knacks,  etc.,  changed  every  now  and  then,  is 
very  useful  in  attracting  lady  customers  and 
disposing  of  many  small  lines  carrying  a  good 
profit.  Such  a  counter,  he  says,  is  capital 
well  invested,  and  produces  good  returns. 
The  bargain  counter,  whatever  it  may  con- 
tain, usually  attracts  an  entirely  new  class  of 
customers  besides  retaining  the  old  ones.  It 
acts  as  a  salesman  because  it  introduces  the 
goods  to  the  customer,  and  prices  marked 
on  the  articles  show  him  that  they  are  within 
his  reach. 

Hopes  It  Will  be  Satisfactory 

The  following  is  a  verbatim  copy  of  a  let- 
ter received  some  days  ago  by  a  leading 
Hardware  jobbing  house.  The  writer  cer- 
tainly makes  himself  understood,  which  is, 
after  all,  the  best  point  about  a  business  let- 
ter : 

"Gentlemen:  Yours  to  hand,  and  in  reply 
will  say  that  we  got  caught  foe  a  bout  five 
gundderd  dollars,  the  fir  at  this  place  and  it 
has  got  us  in  a  very  clost  place  at  present, 
but  bar  with  us  a  little  while  longer  and  U 
shall  have  every  cent  that  is  comming  to  you, 
we  are  sorry  that  we  hafter  make  this  excla- 
mation and  sorry  that  we  are  not  in  shap  at 
present  to  send  you  a  CK,  but,  will  give  you 
a  Ck  by  the  2oth,  hoping  this  will  be  sates- 
fator  we  beg  to  memain." 

Against  American   Hardware 

At  a  recent  meeting  of  the  Canadian  Man- 
ufacturers' Association,  a  number  of  resolu- 
tions  were   passed   demanding   a   revision   of 


the  customs  tariff  in  order  to  transfer  to  Can- 
adian workshops  and  manufactories  many 
classes  of  goods  which  that  country  now  im- 
ports. Revision,  it  was  pointed  out,  ought  to 
give  substantial  preference  to  England  and 
to  other  British  possessions  where  reciprocal 
preferential  trade  could  be  arranged,  but  that 
Canadian  manufacturers  must  be  considered 
first.  A  resolution  was  passed  urging  the 
Dominion  government  to  add  a  duty  to  all 
imports  for  government  purposes  before  the 
prices  are  put  into  competition  with  Canadian 
prices.  Another  resolution  was  agreed  to 
urging  the  application  of  the  Canadian  cus- 
toms preference  only  to  goods  coming  to 
Canada  direct  from  the  country  of  their 
origin.  The  meeting  then  adopted  a  motion 
urging  the  Dominion  government  to  establish 
a  line  of  steamers  between  the  Eastern  Can- 
adian ports  and  Australia  and  New  Zealand. 

A  Fine  Old  Machine 

A  concern  making  chaff-cutters  received  an 
inquiry  for  a  safety  feeder  to  be  fitted  to  an 
old  machine.  They  asked  the  man  who 
Wanted  it  as  to  the  size  of  the  machine.  All 
that  he  could  tell  was  that  it  was  one  his 
father  was  using  as  early  as  1854,  and  had  de- 
scended to  him  along  with  the  farm. 

Said  the  Hardwareman:  "It  must  have 
served  its  usefulness  by  this  time.  Don't  you 
need  a  new  one?" 

"Not  much  I  don't,  when  it  is  still  about  as 
good  as  it  ever  was." 

If  the  maker  would  only  make  good  use  of 
this  incident — if  he  or  his  successors  are  still 
in  business — ^what  an  advertisement  it  would 
make. 

Lawn  Mowers  Sustained 

The  Chadborn  &  Coldwell  Mfg.  Co.,  of 
Newburg,  N.  Y.,  in  writing  to  a  customer  in 
England,  placed  itself  on  record  upon  an  im- 
portant (juestion  to  the  Hardware  trade,  as 
follows:  "You  may  take  it  that  we  are  ab- 
solutely pledged  to  the  principle  of  price 
maintenance,  and  you  may  depend  upon  it 
that  we  shall  supply  our  machines  to  no  firm 
that  is  guilty  of  offering  to  supply  our  lawn 
mowers  at  less  than  the  minimum  sales*  price 
established  by  us,  and  if  you  will,  in  the  event 
of  such  a  tender  being  made,  give  us  the 
name  of  the  firm,  you  may  rest  assured  that 
our  machine  will  not  be  supplied." 


During  the  past  month  nearly  175,000  tons 
of  iron  ore  and  other  raw  material  used  in 
the  manufacture  of  steel  were  imported 
through  New  York  and  other  Eastern  sea- 
board points. 
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The  Associated  Hardwaremen  of  the  United 
States  have  tested  the  waters  of  the  Delaware 
and  Schuylkill  at  Philadelphia.  They  have 
drank  of  the  Erie  at  Cleveland  and  at  Buffalo ; 
bathed  in,  if  they  did  not  drink,  the  muddy 
Ohio  at  Pittsburg;  have  sat  by  the  Mississippi 
at  New  Orleans ;  have  avoided  the  water  alto- 
gether amid  the  manufactured  products  of 
Milwaukee,  and  elsewhere  have  filled  and 
emptied  their  banquet  goblets;  but  again  and 
again  do  they  return  to  Atlantic  City  and  the 
hot  and  cold  salt  water  baths  to  be  found 
there.  They  went  back  in  this  fall  of  1906; 
they  are  going  back  again  in  1907. 

BUSINESS  WAS  TRANSACTED. 

The  two  conventions  were  in  the  main,  from 
a  business  standpoint,  the  best  ever  held.  The 
attendance  was  large  and  highly  representative. 
Men  attended  the  sessions  and  listened  to  what 
was  said.  Practical  questions  were  discussed, 
and  in  the  private  and  unreported  freedom  of 
the  executive  sessions,  both  manufacturers  and 
jobbers  talked  plainly  as  to  abuses  that  might 
need  correction,  and  of  reforms  that  might  be 
instituted.  There  were^  not  so  many  sessions 
as  usual,  but  there  was  more  business  done. 
No  time  was  spent  in  listening  to  long  papers 
on  theoretical  propositions. 

AT  THE  OPENING    SESSION. 

At  the  opening  session  Wednesday  at  10  a. 
m,,  President  W.  S.  Wright,  of  the  jobbers, 
presided.  The  song  of  "Praise  Our  Native 
Land"  was  sung  w^ith  patriotic  fervor,  while 
the  address  of  Hon.  Franklin  P.  Stoy,  Mayor 
of  Atlantic  City,  was  cordial  and  full  of  that 
generous  hospitality  which  Atlantic  City  is 
always  prepared  (verbally)  to  extend  to  con- 
ventions and  their  visitors.  This  is  very  pleas- 
ant, as  words  cost  nothing,  but  outside  of 
the  permission  granted  to  go  up  and  down 
the  boardwalk  it  was  not  noticeable  that  the 
conventions  received  anything  from  Atlantic 
City  that  they  did  not  pay  for. 


pleasure  at  being  present  and  expressed  the 
cordial  feeling  which  his  Association  felt  to- 
ward the  jobbers  who  were  then  in  session. 


At  this  opening  session,  very  interesting  re- 
marks were  made  by  F.  S.  Kretsinger,  presi- 
dent of  the  American  Mfrs.  Hardware  Assn. ; 
T.  H.  Newman,  president  of  the  Canadian 
Wholesale  Hardware  Association;  E.  M. 
Bush,  president  of  the  National  Retail  Hard- 
ware Association;  J.  Hardy,  secretary-treas- 
urer of  the  Canadian  Wholesale  Hardware 
Association;  F.  D.  Mitchell,  secretary-treas- 
urer of  the  American  Hardware  Manufac- 
turers' Association,  and  M.  L.  Corey,  secre- 
tary-treasurer of  the  National  Hardware  As- 
sociation.   Each  of  these  gentlemen  voiced  his 


These  addresses  were  followed  by  a  discus- 
sion of  the  question,  "What  is  the  Best 
Metliod  of  Introducing  New  Goods  to  the 
Tra*e?"  Mr.  E.  B.  Pike,  of  the  Pike  Mfg. 
Co.,  in  a  most  able  and  entertaining  manner, 
expressed  his  views  upon  this  important  ques- 
tion, backing  it  up  with  illustrations  from  his 
own  wide  and  varied  experience.  On  the 
conclusion  of  Mr.  Pike's  address,  it  wa^  ex- 
pected that  a  number  of  gentlemen  would 
speak,  but  President  Wright,  with  a  generous 
view  to  more  material  things,  asked  the  some- 
what amusing  question:  "Which  would  the 
convention  now  prefer,  to  hear  these  gentle- 
men or  adjourn  for  luncheon?"  During  the 
laugh  which  followed,  Mr.  Hayden  arose  and 
moved  that  the  convention  adjourn  for  the 
noon-day  meal  and  that  the  discussion  of  the 
question  be  continued  at  a  later  date. 

MR.  Wright's  address. 

President  Wright,  of  the  Jobbers,  in  his 
opening  address,  said,  among  other  things: 
"This  association  is  operated  not  for  the  bene- 
fit of  any  one  man  or  set  of  men,  but  for  the 
greatest  good  to  the  whole.  When  any  matter 
is  in  question  involving  the  interests  of  the 
trade  your  able  secretary  is  there  to  protect 
your  interests,  and  certainly  the  experience  he 
has  gained  in  his  twelve  years  of  service  and 
his  loyalty  and  devotion  to  your  interest  is 
evidenced  by  the  results  secured.  Some 
houses  feel  that  they  get  more  in  proportion 
from  what  they  pay  the  National  Hardware 
Association  than  from  any  other  one  item  in 
their  expense  account.  Can  we  get  more?  I 
think  we  can.  We  owe  it  to  ourselves  and  the 
association  to  give  it  our  loyal  and  earnest  sup- 
port in  thought,  word  and  act.  We  owe  it  to 
our  association,  ourselves  and  our  associates  to 
place  our  business  with  those  whose  policy 
in  the  conduct  of  their  business  is  fair  and  con- 
siderate of  our  interests  and  the  interests  of 
those  through  whom  we  distribute  our  goods. 

"In  our  dealings  with  our  manufacturing 
friends  we  have  been  met  with  a  broad,  gen- 
erous and  fair  spirit  that  has  been  pleasant 
and  advantageous  to  both.  We  must  not  over- 
look the  fact  that  these  questions  have  two 
sides.  The  manufacturer,  like  the  jobber,  has 
grave  and  difficult  problems  to  solve,  and  that 
many  of  the  questions  like  legislation  must  in 
the  ver>'  nature  of  things  result  in  a  compro- 
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mise  is  self-evident,  but  if  the  question  at  issue 
is  fairly  met,  with  a  disposition  on  both  sides 
to  be  considerate  of  the  other's  interest,  as  well 
as  conservative  of  his  own,  the  result  is  a 
broader  view  of  the  situation  on  both  sides, 
and  an  appreciation  of  the  difficulties  of  the 
other  that  was  not  recognized  before.  But 
it  must  not  be  overlooked  that  the  manufac- 
turer who  fails  to  consider  the  interest  of  the 
distributer  and  protect  it  will  in  time  find  him- 
self in  the  position  of  the  man  referred  to  in 
the  good  book  who  built  his  house  upon  the 
sand." 

MR.  T.  JAMES  FERNLEY's  REPORT. 

A  report  for  the  year  past  delivered  by  T- 
James  Fernley,  secretary-treasurer  of  the  Na- 
tional Hardware  Association,  was  replete  with 
interest.  Among  many  other  things  Mr. 
Fernley  said : 

"Some  of  the  members  of  our  association 
have  thought  that  we  were- not  quite  aggres- 
sive enough  in  connection  with  matters  which 
related  to  the  proper  protection  of  the  jobbing 
trade.  The  policy  pursued  by  the  wholesale 
and  retail  drug  associations  has  very  fre- 
quently been  alluded  to,  and  the  suggestion 
made  that  we  should  follow  the  lines  which 
they  were  pursuing. 

"As  you  have  already  been  advised,  the 
United  States  Court  has  declared  that  the 
Drug  Association  has  been  too  aggressive,  and 
that  it  has  violated  the  Sherman  Anti-trust 
law.  I  have  very  carefully  followed  the  liti- 
gation alluded  to  and  am  quite  convinced  that 
the  conciliatory  policy,  as  outlined  by  our  Ex- 
ecutive Committee  several  years  ago,  is  cer- 
tainly a  safer  one  to  pursue  than  the  aggres- 
sive one  adopted  by  our  friends  in  the  drug 
business. 

"We  thoroughly  believe  that  if  our  manu- 
facturing friends  will  not  respect  a  courte- 
ously phrased  expression  of  our  preference  in 
connection  with  the  sale  of  goods  to  catalogue 
houses  or  any  other  class  of  purchasers  they 
will  not  respect  our  demands,  and  therefore 
this  association  makes  no  demands.  If  a 
manufacturer  of  any  commodity  we  handle 
believes  it  is  just  to  furnish  his  goods  either 
direct  or  indirect  to  any  class  of  dealers  who 
make '  a  business  of  trade  demoralization,  as 
an  association  we  simply  say  to  that  manufac- 
turer that  it  is  our  preference  that  he  should 
change  his  policy. 

"Be  it  said  to  the  credit  of  the  vast  majority 
of  manufacturers  of  Hardware  and  kindred 
lines  that  they  have  taken  the  position  that  the 
legitimate  retail  and  jobbing  trade  of  the 
country  is  entitled  to  at  least  this  degree  of 
consideration,  and  that  they  have  acted  accord- 
ingly. 


"The  tendency  of  some  manufacturers  to 
permit  their  high-grade  goods  to  be  purchased 
by  parties  who  desire  to  offer  them  as  pre- 
miums for  the  sale  of  breakfast  foods,  to- 
bacco, chewing  gum  and  face  powders  is 
greatly  to  be  deprecated.  Our  association  at 
its  last  convention  passed  a  resolution  in  which 
attention  was  called  to  the  fact  that  premium 
goods  practically  cost  those  who  receive  them 
nothing,  and  indeed  they  are  sold  to  the  par- 
ties who  give  them  away  at  a  less  price  than 
the  jobber  is  forced  to  pay,  thus  not  only  de- 
moralizing trade  prices,  but,  if  the  practice  is 
continued,  the  sale  of  such  goods  for  legiti- 
mate purposes  must  necessarily  be  reduced  in 
the  future.  The  manufacturers  are  not  alone 
to  blame,  as  some  members  of  this  association 
have  unfortunately  supplied  some  of  these 
gift  houses." 

ADDRESS  OF  MR.  BUSH^  OF  THE  RETAILERS. 

Mr.  E.  M.  Bush,  president  of  the  National 
Retail  Hardware  Association,  in  his  speech 
at  the  opening  session  emphasized  the  needs 
and  requirements  of  the  retail  dealer,  show- 
ing in  detail  the  every-day  environment  of  the 
retailer,  contrasting  his  surroundings  and  op- 
portunities with  those  of  the  jobber  and  the 
manufacturer  and  making  a  number  of  sug- 
gestions, which  he  hoped  might  be  mutually 
helpful. 

Mr.  Bush  in  the  course  of  his  address  said : 
"The  lack  of  this  feeling  of  mutual  interest 
has  been  accentuated  in  instances  where  the 
merchant  has  been  in  the  catalogues  of  the 
mail  order  houses — goods  of  a  manufacturer 
which  he  has  for  years  displayed,  talked, 
sworn  by  and  sold — so  priced  that  he  has  cut 
out  competition.  Happily,  these  times  and 
conditions  are  passing — largely  through  the 
advent  of  the  Retail  Hardware  Associations — 
which  by  this  act  of  association  have  won  rec- 
ognition of  the  fact  that  they  are  a  factor 
worthy  of  consideration  in  to-day's  commer- 
cialism— and  which  aflFord,  in  their  convention, 
opportunities  for  the  heads  of  firms  to  meet 
the  distributors  of  their  goods  and  products. 
This  acquaintanceship  naturally  clears  the  air,  ^ 
matters  are  better  understood,  diflFerences 
are  more  readily  adjusted;  while  a  few  years 
ago,  manufacturer  and  jobber  thought  only  of 
their  own  troubles,  they  have  learned  through 
association  efforts  that  the  retailer,  too,  has 
his  troubles — some  of  them  unconsciously  or 
thoughtlessly  brought  about  by  the  very  man- 
ufacturer whose  goods  he  is  pushing.  The  re- 
tailers rejoice  to-day  in  the  knowledge  that  a 
great  number  of  manufacturers  and  nearly  all 
jobbers — all  in  this  association — ^are  working 
in  unison  with  him  for  improved  conditions. 
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which  we  know  are  coming  about.  Are  we 
not  justified,  gentlemen,  in  a  small  feeling  of 
pride  in  the  knowledge  we  have  that  the  po- 
sition we  have  gained  has  been  attained  by 
methods  both  sane  and  conservative?  For 
well  we  know  the  prejudice,  almost  distrust, 
which  existed  in  some  minds  in  the  early  days 
of  our  association   life." 

MR.    BUSH    ON    SKATES. 

Later  in  his  address,  Mr.  Bush  said:  "I  am 
reminded  of  the  experience  of  a  western  re- 
tailer, who,  two  or  three  years  ago,  took 
the  sale  of  a  certain  skate  (which,  by  the  way, 
bears  a  private  brand).  In  each  box  of  skates 
a  neatly  printed  card,  with  the  special  features 
and  component  parts  of  the  skate,  subdivided 
into  heads  and  emphasized  by  being  printed  in 
red  ink,  reads  as  follows: 
"Valuable  Hints  for  Use  of  Retail  Salesmen. 
No  Name.  Skates. 

"Runners — Made  of  carefully  selected, 
toughened  Hicarbon  Steel,  extra  broad  at 
base.     Hollow    ground. 

"Foot  Plate — Made  from  tested  homogeneous 
steel  shaped  to  conform  to  foot.  Owing  to 
its  peculiar  construction,  it  is  the  lightest 
and  at  the  same  time  the  most  rigid  in  the 
world. 

"Clamps — Are  made  of  test  homogeneous 
steel.  Ihe  heel  clamps  are  of  extra  height. 
No  Name  skates  will  "Stay  On,"  no  matter 
how  badly  the  heel  may  be  worn.  The  toe 
clamps  are  of  the  improved,  self-adjusting  pat- 
tern, which  places  the  runner  in  the  center  of 
the  foot.    Just  the  thing  for  Bull  Dog  Shoes. 

"Lever — Positive  lock.     Will  not  jar  loose. 

"I  am  told  that  every  salesman  in  this  town 
when  showing  these  skates,  dwelt  so  upon  the 
phrase  'Homogeneous  steel  foot  plate  and 
clamp,'  that  no  small  boy  of  the  town  felt 
himself  *in  it*  unless  he  had  a  pair  of  'ingen- 
ious steel  skates,'  and  the  order  for  these 
skates  placed  by  this  retailer  for  his  winter's 
trade  was  large  enough  to  merit  special  men- 
tion in  a  general  letter  to  this  jobber's  sales- 
men. 

"I  regret  to  give  away  this  wise  jobber's 
methods  in  so  open  a  manner  as  before  this 
gathering,  but  we  retailers  want  you  all  to 
get  busy  and  give  us  the  concise  pointed  in- 
formation which  will  assist  in  selhng  your 
wares." 

THE   DAY   OF  ADVERTISING. 

Later  oh  Mr.  Bush  said :  "This  is  the  era  of 
advertising.  Retailers,  too,  are  catching  the 
spirit  of  the  times  and  many  more  would  ad- 
vertise than  do  if  they  knew  better  how. 
Our  trade  press  has  done  much  to  stir  up  and 
encourage  this  spirit.  A  few  manufacturers 
have  helped  along  the  movement  by  preparing 


advertisements  and  furnishing  cuts  of  their 
specialties.  Furnish  small  cuts  of  your  wares 
for  use  in  newspaper  advertising.  Recently  I 
asked  of  a  manufacturer  the  use  of  a  small 
cut  of  a  lantern  which  he  had  bought.  The 
cut  sent  was  fully  4x5  inches.  Short  descrip- 
tions and  small  cuts  of  your  wares  we  need 
and  ask  for,  gentlemen.  Remember  thai  the 
retailer  as  an  advertiser  is  in  swaddling 
clothes.  How  can  he  unassisted  produce  ads. 
of  your  goods  that  are  attractive  and  bring 
results?  I  have  seen  criticism  of  the  same  ad. 
of  a  retailer  standing  for  months  without 
change.  But,  gentlemen,  I  assure  you  that  it 
is  easier  for  the  proverbial  camel  to  go 
through  the  eye  of  a  needle  than  for  many  of 
us  to  get  up,  unassisted,  a  new  ad.  for  our 
daily  and  weekly  papers. 

"Nor  do  I  come  to  you,  gentlemen,  with 
these  suggestions  as  a  suppliant  for  help  to 
the  poor  retailer.  No  t>ne  knows  better  than 
you  that  our  success  is  yours,  and  whatever 
increases  our  sales  widens  your  market.  Here 
indeed  lies  our  community  of  interest." 

THE    CHOICE    FOR    PRESIDENTS. 

The  National  Hardware  Asociation  re- 
elected President  W.  S.  Wright,  of  the  Wright 
&  Wilhelmy  G).,  Omaha,  Neb.  Everybody 
declared  that  he  was  the  Wright  man  in  the 
right  place,  and  that  he  must  take  it  for  at 
least  another  year.  That  T.  James  Fernley 
was  again  chosen  as  the  secretary-treasurer  is 
one  of  those  self-evident  things  that  no  one 
needs  to  be  told. 

Mr.  F.  S.  Kretsinger,  president  of  the  Amer- 
ican Fork  &  Hoe  Co.,  Cleveland,  declined  a 
re-election  to  the  presidency  of  the  American 
Hardware  Manufacturers'  Association.  The 
gospel  of  presidential  succession  as  laid  down 
by  this  eminent  and  philosophic  Hardware 
maker,  was  expressed  in  a  few  words: 

"Time  is  passing  rapidly,  gentlemen,  and 
some  of  us,  if  not  all,  are  growing  older.. 
There  are  in  our  association  scores  of  middle- 
aged  men  who  would  fill  the  office  of  president 
with  a  great  deal  of  honor  to  themselves,  and 
to  the  benefit  of  the  trade  in  general.  I  con- 
sider that  a  term  of  one  year  is  all  that  should 
be  allotted  to  any  one  of  us,  and  for  one  I  am 
very  much  inclined  to  give  another  man  the 
chance.  I  will,  therefore,  gladly  step  aside, 
while  appreciating  the  honor  of  the  suggestion 
of  my  name  for  another  term,  so  that  the 
young  men  can  come  forward  and  take  their 
turn." 

Mr.  Kretsinger's  obduracy  upon  this  point 
sent  the  nomination  committee  to  Charles  W. 
Asbury.  of  the  Enterprise  Mfg.  Co.,  of  Pa.. 
Philadelphia,  who  was  first  vice-president  of 
the  association,  who  informed  him  that  under 
no  consideration  could  he  be  excused. 
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Those  who  have  met  Mr.  Asbury  socially,  on 
those  occasions  when  his  face  is  lighted  up 
with  a  smile,  are  of  the  opinion  that  he  is 
.  hardly  over  his  early  boyhood  days,  while  those 
who  have  occasion  to  meet  him  when  engaged 
in  the  study  of  some  economic  question  or 
considering  some  new  line  for  his  house,  are 
of  the  opinion  that  there  are  not  many  years 
to  his  credit  as  between  Mr.  Kretsinger  and 
himself.  But  when  the  new  president  smiled 
a  welcome  upon  his  admirers  at  the  banquet 
Friday  evening,  and  with  a  most  happy  speech 
expressing  his  appreciation  of  the  honor  of  his 
new  position,  it  was  an  open  question  among 
the  ladies  present  whether  he  had  as  yet 
progressed  very  far  beyond  the  magic  boun- 
dary age  of  twenty-five. 

It  is  also  a  useless  piece  of  information  to 
add  that  Mr.  F.  D.  Mitchell,  the  secretary- 
treasurer  of  the  Manufacturers'  Association, 
has  been  chosen  for  another  term  as  his  own 
successor. 

SUMMED    UP   IN    RESOLUTIONS. 

The  deliberations  of  the  Hardware  Manu- 
facturers* Association  were  summed  up  in  the 
following  series  of  important  resolutions 
recommended  by  committees,  debated,  and 
adopted : 

"Whereas,  The  President  of  the  United 
States  has  seen  fit  to  rigidly  enforce  all  laws 
pertaining  to  the  control  of  combinations  of 
capital  into  so-called  trusts;  maintaining  that 
such  combinations  of  capital  are  in  restraint 
of  trade,  and  as  such  are  a  menace  to  the  in- 
dustrial welfare  of  our  country,  and 

"Whereas,  Organized  labor  presents  a  com- 
bination of  labor  in  restraint  of  trade  and  as 
serious  a  menace  to  the  industrial  welfare 
of  our  country  as  any  combination  of  capital 
could   possibly   represent,. 

"Be  it  resolved,  by  the  American  Hardware 
Manufacturers'  Association,  composed  of  em- 
ployers of  labor,  that  the  attention  of  the 
President  of  the  United  States  and  Congress 
of  United  States,  be  called  to  this  growing 
danger  to  our  industrial  institutions,  and  that 
the  President  of  the  United  States  be  re- 
quested to  urge  upon  Congress  the  necessity 
and  justice  of  enacting  legislation  which  will 
enable  the  employer  to  be  free  from  the  boy- 
cott, sympathetic  strike  and  from  such  im- 
American  methods  as  now  obtain  in  the  shape 
of  personal  violence  and  picketing  of  plants 
where  strikes  are  in  progress, 

"Be  it  further  resolved,  That  the  American 
Hardware  Manufacturers'  Association  firmly 
believes  in  the  right  of  employers  and  em- 
ployes to  contract  with  each  other  without 
the  intervention  of  the  government  as  to  hours 
of  labor,  and  we  denounce  all  efforts  by  the 


labor  lobby,  now  maintained  at  the  seat  of 
this  government,  to  restrict  the  hours  of  labor 
in  any  industry  by  law,  or  to  deprive  the  em- 
ployer of  the  only  means  of  protection  against 
unfair  Interference  with  his  business,  viz.,  the 
right  of  injunction." 

"Whereas,  This  association  has  repeatedly 
approved  of  the  discontinuance  of  contribu- 
tions by  manufacturers  to  jobbers  toward  the 
expense  of  publishing  jobbers'  catalogues,  and 

"Whereas,  Requests  continue  to  reach  manu- 
facturers from  some  jobbers  for  contributions, 
directly  or  indirectly, 

"Resolved,  That  we  respectfully  request  the 
National  Hardware  Association  now  in  ses- 
sion to  adopt  a  resolution  expressing  the  sen- 
timent of  its  members  upon  this  most  import- 
ant subject." 

"Resolved,  That  we  favor  the  enactment 
by  Congress  of  further  legislation  empower- 
ing the  Inter-State  Commerce  Commission  to 
require  transportation  companies  to  make  rea- 
sonable rates  for  reasonable  service  and  em- 
powering the  said  commission  to  enforce  pro- 
portionately low  rates  when  the  service  in 
transporting  merchandise  is  unreasonably 
slow." 

"Whereas,  There  has  been  much  complaint 
among  our  membership  relative  to  the  abuse 
by  customers  of  the  usual  terms  of  30  or  60 
days  or  2  per  cent,  for  payment  within  10 
days  from  the  date  of  each  invoice,  and  nu- 
merous requests  for  deferred  date  payments, 
many  specific  complaints  stating  that  some 
customers  deduct  the  cash  discount  of  2  per 
cent,  when  remitting  in  80  or  even  45  days, 
and 

"Whereas,  Some  of  our  members  urge  a  re- 
duction in  the  premium  for  prompt  pa3rment, 

"Resolved,  That  this  association  recom- 
mend to  its  membership  the  continuance  of 
the  present  terms  of  30  or  60  days,  or  2  per 
cent,  payment  within  10  days  from  the  date 
of  each  invoice,  but  that  these  terms  be 
strictly  and  literally  interpreted. 

"Resolved,  further,  That  a  copy  of  these 
resolutions  be  forwarded  to  the  National 
Hardware  Association  now  in  session,  with 
the  request  that  official  action  be  taken  thtrt- 
on. 

THE  SOCIAL  FEATURES. 

There  was  a  reception  and  ball  on  Wednes- 
day night,  given  under  the  auspices  of  the  Man- 
ufacturers' Association.  There  was  a  card  party 
conducted  by  the  ladies  on  Thursday  evening, 
under  the  auspices  of  the  Jobbers'  Association. 
There  was  a  banquet  on  Friday  evening,  also 
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conducted  by  the  Jobbers.  While  this  was  in 
many  respects  an  occasion  of  considerable  in- 
terest and  pleasure,  it  was  so  poorly  attended, 
because  of  the  departure  during  the  day  of 
many  of  both  associations,  that  the  Jobbers 
have  voted  that  there  will  be  no  banquet  given 
in  the  convention  of  1907. 

These  three  social  events  were  open  to  mem- 
bers of  both  associations  and  their  guests.  The 
reception  and  card  party  were  held  in  the 
handsome  ballroom  of  the  Blenheim,  while  the 
banquet  was  given  in  the  large  dining-room  of 
the  Marlborough.  At  the  reception,  music  and 
refreshments  were  served.  The  prominent 
gentlemen  of  the  Hardware  trade  of  both  as- 
sociations stood  in  line  and  formally  received 
the  members  and  guests,  and  the  affair  ended 
with  dancing,  kept  up  until  the  early  hours  of 
the  morning.  The  card  party  was  held  in 
the  same  room  and  was  most  admirably  man- 
aged by  Mrs.  George  W.  Trout,  of  Chicago, 
and  a  committee  of  ladies. 

The  manufacturers  of  the  country  had  gen- 
erously sent  several  hundred  handsome  articles 
to  be  used  as  prizes,  ranging  from  a  handsome 
Grandfather's  Clock,  worth  $400,  to  a  small 
tack  hammer  or  nail  file.  These  were  dis- 
played in  a  securely  guarded  room  at  one  side 
of  the  corridor.  At  least  300  people  sat  down 
at  the  card  tables,  and  at  the  conclusion  of  the 
game  the  head  winner  was  permitted  to  make 
his  choice.  This  fortunate  individual  was 
Charles  J.  Graham,  of  the  Graham  Nut  Co.,  of 
Pittsburg,  who  naturally  selected  the  clock. 
The  other  prizes  were  taken  in  the  order  of 
their  value  by  the  various  winners,  there  being 
something  for  everybody. 

AT  THE  BANQUET. 

The  programme  of  toasts  was  as  follows : 

W.  S.  Wright,  Toastmastcr. 

Address  of  Charles  W.  Asbury,  President-elect  Amer- 
ican Hardware  Manufacturers'  Association. 

"Our  Trade  Associations,"  F.  S.  Krctsinger,  President 
American  Hardware  Manufacturers'  Association. 

•'Reminiscences,  San  Francisco  Earthquake,"  Brace 
Hayden,  First  Vice-President  National  Hardware 
Association. 

"Commerce  and  Legislation,"  Hon.  R.  O.  Moon, 
'  Philadelphia,  Pa.,  Member  of  Congress. 

Mr.  Wright  made  a  most  admirable  toast- 
master.  The  speeches  were  listened  to  with 
close  attention.  A  couple  of  dozen  gentle- 
ment  prominent  in  the  trade  occupied  seats  at 
the  guests'  table.  The  ladies  and  gentlemen 
who  attended  were  grouped  about  a  number 
of  small  tables.  During  the  evening  a  num- 
ber of  solos  were  most  excellently  rendered 
by  Mrs.  H.  H.  Rudd,  of  Cleveland ;  the  Misses 
Lucile  G.  Reynolds  and  L.  Pauline  Reynolds, 
of  Dixon,  111.,  and  A.  H.  Chamberlain,  of  the 
Iron  Age,  New  York. 


MEETINGS   OF    1907. 

It  was  decided  that  the  meetings  for  1907 
of  both  associations  should  be  held  at  Atlantic 
City  on  October  30  and  31,  and  November  1. 
The  hotel  is  to  be  selected  at  a  later  date. 

The  Hardware  Manufacturers'  Association 
will  meet  with  the  Southern  Hardware  Job- 
bers' Association  in  June,  as  usual.  The  place 
of  meeting  was  left  to  a  committee  consisting 
of  Irby  Bennett  and  Secretaries  Webber  and 
Mitchell,  of  the  two  associations. 

A  CLEVER  GUESSING  SCHEME. 

There  was  handed  to  each  person  present, 
ladies  as  well  as  gentlemen,  a  silhouette  of 
an  unnamed  gentleman,  with  the  request  that 
each  person  would  register  one  guess  as  to 
who  he  was.  On  the  card  were  places  for  the 
name  of  the  gentleman  portrayed  and  the  name 
and  address  of  the  voter.  Each  person  was  to 
have  one  guess,  and  the  first  gentleman  and 
the  first  lady  who  correctly  named  the  party  in 
question  was'  to  each  receive  a  handsome  prize 
to  be  selected  from  a  number  of  beautiful  ar- 
ticles on  exhibition.  The  contest  continued 
warmly  and  some  queer  guesses  were  made. 
It  eventually  came  out  that  the  gentleman  in 
question  was  Mr.  E.  E.  Reynolds,  secretary 
and  general  manager  of  the  American  Wire 
Cloth  Co.,  Dixon,  III. 

THE    SOUVENIRS. 

The  number  of  souvenirs  distributed  was 
not  as  large  as  has  been  recorded  at  previous 
conventions,  but  those  that  had  been  provided 
were  artistic,  and,  as  a  rule,  of  value.  Among 
them  were  the  following: 

American  Steel  &  Wire  Co.,  Pittsburg,  a 
paper-cutter  fashioned  from  a  large  wire  nail, 
10  inches  long,  sharp  edged  and  enclosed  in  a 
velvet-lined  box. 

Russell  &  Erwin  Mfg.  Co.,  New  Britain, 
Conn.,  an  artistic  desk  thermometer. 

Hardware  Dealers'  Magazine,  New  York, 
an  automatic  telephone  card  index,  to  be  at- 
tached to  the  telephone,  and  so  arranged  by 
indexed  cards,  set  on  springs,  that  the  names 
of  customers  and  others,  with  their  telephone 
number,  can  be  found  immediately,  and  arc 
always  concealed  from  sight  when  not  in  use. 
It  contains  space  for  200  names. 

Manning,  Bowman  &  Co.,  New  York,  a 
handsome  metal  platter,  to  be  used  as  a  card 
tray,  ash  receiver,  etc. 

National  Enameling  &  Stamping  Co.,  New 
York,  etc.,  a  royal  granite  steelware  pail,  on 
a  small  basin  of  the  same  material. 

Iver  Johnson  Arms  &  Cycle  Works,  Fitch- 
burg,  Mass.,  a  desk  calendar  in  red  morocco 
frame,  not  only  for  the  remainder  of  1906,  but 
also  for  1907  and  1908,  with  the  information 
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that  those  for  1909  would  be  furnished  on  ap- 
plication. 

Liveright  Bro.,  Philadelphia,  a  nail  file  in  a 
red  leather  case. 

Philadelphia  Lawn  Mower  Co.,  Philadel- 
phia, a  large  desk  rubber  in  a  celluloid  case. 

The  United  States  Graphite  Co.,  Saginaw, 
Mich.,  lead  pencils. 

Pittsburg  Steel  Co.,  Pittsburg,  Pa.,  a  nail 
puzzle. 

J.  D.  Warren  Mfg.  Co.,  Chicago:  A  hand- 
some little  book,  entitled,  "The  Foolish  Dic- 
tionary," by  Gideon  Wurdz.  It  is  illustrated, 
and  contains  more  sharp-edged  wisdom  than 
foolishness. 

Simons  Mfg.  Co.,  Fitchburg,  Mass.,  a  hand- 
some chromo  in  colors,  suggesting  ( pictorially) 
how  the  manufacturers  and  jobbers  used  to 
regard  each  other. 

Wabash  Screen  Door  Co.,  Chicago,  etc.,  a 
finely  finished  toy  washboard. 

Avery  Stamping  Co.,  Cleveland,  O.,  a  bunch 
of  matches,  that  while  not  made  in  heaven, 
create  a  spark  of  their  own  when  drawn  from 
the  box. 

Nicholson  File  Co.,  Providence,  R.  I.,  a  fine 
nail  file  in  a  silver  case. 

SOME   MINOR  NOTES. 

Brace  Hayden,  of  San  Francisco,  who  told 
the  banqueters  on  Friday  night  about  his  ex- 
perience during  the  earthquake  and  fire,  bore 
the  appearance  of  a  man  who  had  from  the 
very  beginning  got  his  second  wind,  as  the 
sportsmen  say,  and  was  on  deck  permanently. 
Mr.  Hayden  was  as  full  of  life  and  spirits  as 
in  his  younger  days,  and  is  very  hopeful  as 
to  the  future  of  the  Pacific  Coast.  As  one  of 
his  enthusiastic  admirers  declared:  "Brace 
Hayden  must  have  been  out  of  town,  for  if  he 
had  been  on  deck  that  earthquake  would 
never  have  happened." 


At  4  o'clock  on  Thursday  everybody  was 
cordially  invited  by  the  entertainment  com- 
mittee to  make  an  appearance  on  the  board- 
walk and  take  a  ride  in  the  roller  chairs.  The 
response  was  unanimous,  and  for  a  full  hour 
a  long  line  of  these  cars,  propelled  by  the 
brawny  muscular  power  of  a  hundred  colored 
men,  marched  in  procession  down  the  walk 
and  up  again,  each  chair  holding  two  or  three 
enthusiastic  ladies  or  gentlemen.  The  fact 
that  the  rain  fell  during  a  portion  of  this  per- 
formance did  not  in  any  way  interfere  with 
the  pleasure  of  those  who  were  bent  upon  tak- 
ing a  ride. 


the  proceedings  of  the  National  Hardware 
Association;  another  that  of  the  American 
Hardware  Manufacturers*  A.ssociation,  while 
another  contained  a  list  of  members  present, 
of  both  Associations,  and  of  guests.  Three 
pages  of  the  latter  were  devoted  entirely  to 
the  ladies,  a  larger  number  of  whom  were 
present  than  on  any  previous  occasion.  It 
was  due  to  their  presence,  of  course,  that  the 
reception  and  the  euchre  were  successful, 
while  the  large  number  of  ladies  who  attended 
the  banquet  added  not  only  to  the  pleasure 
but  to  the  artristic  beauty  of  the  occasion. 


"Alas,"  sighed  one  pessimist,  "this  occasion 
bid  fair  to  be  one  of  unusual  hilarity  when 
the  Dover  Mfg.  Co.,  of  Canal  Dover,  O.,  began 
to  give  away  their  little  Sad  Irons,  and  then  a 
feeling  of  sadness  and  gloom  fell  upon  the  as- 
sembled people !" 


It  was  a  general  opinion  among  both  manu- 
facturers and  jobbers  present  that  more  com- 
plaints were  being  made  by  the  manufacturers 
because  of  their  inability  to  secure  goods  than 
was  ever  noted  before.  Both  sides  agree  that 
the  matter  of  prices  seldom  entered  into  their 
discussions,  and  the  general  question  was: 
"When,  oh,  when,  will  we  get  those  goods?" 


A  most  admirable  address  was  delivered  by 
Charles  W.  Burrows,  of  the  Burrows  Co., 
booksellers,  Cleveland,  O.,  before  a  joint  ses- 
sion of  the  manufacturers  and  jobbers  in  re- 
gard to  the  "Parcels  Post,"  a  question  to  which 
Mr.  Burrows  has  given  a  great  deal  of  atten- 
tion. 


Three   booklets   were    handed   to   members 
and  visitors,  ont  containing  a  full  program  of 


During  the  moments  of  relaxation  a  number 
of  gentlemen  and  ladies  amused  themselves 
by  reviewing  memories  of  the  skating  rinks, 
and  attempted  to  renew  them  on  roller  skates 
at  the  two  finely  appointed  places  set  aside 
for  this  amusement  at  Atlantic  City.  It  was 
universally  agreed  that  Robert  Parsons,  of 
New  Britain,  Conn.,  was  the  most  proficient  in 
the  art  of  roller  skating  of  any  to  be  seen  on 
the  floors. 


The  new  London  Hardware  Exchange 
seems  to  be  filling  a  long- felt  want  in  the 
Hardware  world  of  England.  It  is  described 
as  a  club  and  a  business  information  bureau; 
as  a  reference  library  of  use  to  all  comers, 
and  as  a  place  of  meeting  for  the  Hardware 
trade. 
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How  Several  Hardware  Concerns  Were  Pleasantly 
Surprised  by  Rapid  Growth — A  Business  of  Large 
Possibilities — Outlook  for  Next  Season  Propitious. 


With  the  increased  competition  which  is 
making  itself  felt  in  every  Hardware  store, 
the  merchant  is  constantly  casting  about  for 
new  lines  of  goods  closely  allied  to  the  Hard- 
ware business.  We  have  noted  this  tendency 
many  times  and  here  in  these  columns  have 
often  set  forth  the  advantages  and  profits  to 
be  derived  from  the  sale  of  goods  not  always 
found  in  the  Hardware  stock.  The  advan- 
tages of  sporting  goods  as  set  forth  by  this 
Magazine  have  appealed  to  many  dealers,  and 
the  success  with  which  the  line  is  meeting  in 
the  Hardware  store  proves  conclusively  that 
the  Hardware  may  become  the  sporting  goods 
store. 

sporting  goods  in   a   CHICAGO  STORE. 

It  is  therefore  interesting  to  note  the  easy 
manner .  in  which  Hardwaremen  have  taken 
up  and  are  successfully  selling  sporting  goods. 
From  what  has  been  said  it  may  appear  that 
in  a  small  city  or  large  town  where  the  dealer 
has  a  large  amount  of  personal  trade — where 
he  has  won  his  way  because  of  his  own  per- 
sonality— it'  is  far  less  difficult  to  gradually 
build  up  a  business  with  a  new  line  of  goods. 
And  in  a  large  city,  where  his  business  is  of 
such  a  volume  that  the  proprietor  seldom 
comes  in  personal  contact  with  his  customers, 
it  might  seem  more  difficult  to  establish  a  new 
line.  The  experience  of  the  Bullard  &  Gorm- 
ley  Co.,  of  Chicago,  is  worthy  of  note,  and 
may  be  of  assistance  to  other  Hardwaremen. 

For  some  time  this  concern  had  been  antici- 
pating adding  new  lines  to  their  already  com- 
plete Hardware  stock.  The  store  of  Bullard 
&  Gormley  Co.  is  centrally  located,  being  in 
the  heart  of  the  best  retail  district  of  Chi- 
cago, 76-78  Randolph  street.  A  splendid  trade 
in  all  classes  of  Hardware  and  tools,  and  for 
years  a  large  transient  business  has  ^een  done 
by  this  concern.  About  a  year  ago,  a  small 
retail  sporting  goods  business  of  Chicago  was 
to  be  sold.  The  Bullard  &  Gormley  Co.  real- 
ized that  this  was  their  opportunity  of  start- 
ing in  the  line.  They  bought  the  business 
and  secured  A.  G.  Berg,  one  of  Chicago's  old- 
time  sporting  goods  men,  to  manage  the  de- 
partment. From  the  first  window  display  the 
venture  has  proved  a  success.  In  speaking  of 
the  line,  Mr.  Gormley  said:  "We  as  Hard- 
waremen had  no  idea  of  the  great  possibilities 
in  the  line  of  sporting  goods.  We  thought 
one  showcase  and  a  few  shelves  would  be 
plenty  of  room  to  display  and  to  carry  stock; 


that  one  man  would  be  able  to  wait  on  all 
customers.  But^.here  we  are  from  month  to 
month  giving  more  space  to  the  line,  and  put- 
ting more  men  behind  the  sporting  goods 
counter,  and  doing  this  because  the  volume  of 
business  warrants  it,  and  because  the  profits 
are  in  the  line."  The  arrangement  of  Bullard 
&  GormIey*s  store  is  most  ideal,  and  the  sport- 
ing goods  department  was  from  the  first  given 
a  good  location  in  the  right  hand  front  of 
the  store,  with  the  use  of  one  of  the  large 
windows. 

Another  interesting  feature  of  the  business 
was  brought  out  by  Mr.  Gormley,  who  further 
said:  *Tt's  been  a  great  surprise  to  me  to  see 
how  easily  fishing  tackle  has  been  sold  this 
season  to  many  of  our  regular  customers.  A 
contractor  or  a  customer  who,  perhaps,  will 
kick  ten  minutes  about  the  price  when  buying 
a  few  dollars*  worth  of  Hardware,  will,  with- 
out a  murmur,  pay  down  $10  to  $20  for  a  fish- 
ing tackle  outfit,  and  be  perfectly  satisfied. 

business    of    LARGE    POSSIBILITIES. 

"It  is  a  business  of  large  possibilities,  but 
like  all  goods  of  the  kind,  we  find  sportsmen's 
supplies  must  be  shown  and  well  displayed  to 
be  profitably  sold." 

But,  as  we  have  often  stated,  it's  not  ne- 
cessary to  go  to  the  great  cities  to  find  sport- 
ing goods  profitably  handled  by  the  Hard- 
wareman.  Up  in  Minneapolis  is  a  most 
marked  example.  Competition  there  in  sport- 
ing goods  has  for  years  been  rather  keen. 
The  city  is  well  supplied  with  stores  in  this 
line.  One  of  the  largest  and  oldest  exclusively 
sporting  goods  houses  of  the  northwest  is  lo- 
cated in  Minneapolis.  Two  smaller  dealers, 
eacn  with  a  good  knowledge  of  the  local  trade, 
and  with  a  large  personal  following,  carry 
well  assorted  stocks.  Two  or  three  of  the  de- 
partment stores  make  an  effort  to  get  some 
of  the  business.  Yet  the  Hardware  house  of 
W.  K.  Morrison  &  Co.  have  succeeded  in 
building  up  a  large  business  and  a  profitable 
one  in  sporting  goods.  Mr.  Morrison  form- 
erly carried  on  quite  an  extensive  jobbing 
trade — feeling  that  in  Minneapolis  there  was  a 
good  field  for  a  first-class  retail  Hardware 
business,  the  store  was  moved  to  a  better 
retail  location,  and  so  fitted  and  equipped  that 
it  was  the  best  retail  store  of  the  kind  in  the 
northwest.  In  adding  sporting  goods,  Mr. 
Morrison  started  the  line  by  giving  it  much 
thought  and  personal  attention.  To-day  a  large 
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business  is  done  and  the  department  is  one  of 
the  best  in  the  store.  W.  K.  Morrison  &  Co. 
find  it  a  good  idea  to  occasionally  have  lead- 
ers in  sporting  goods  and  to  let  their  custom- 
ers know  this  fact. 

From  reports  in  all  parts  of  the  country 
there  is  little  doubt  but  that  1906  has  been  the 
greatest  sporting  goods  year  yet,  and  that 
1907  will  see  even  a  greater  trade  in  the  line. 
The  wise  Hardware  dealer  will  not  only  con- 
sider this  line,  but  will  act,  and  if  he  handles 
sporting  goods  in  a  thorough  busi- 
ness mannei"  will  find  it  to  be  one  of  his  best 
sources  of  profit.  E.  D, 

Cash 

C.  A.  Bergh  &  Co.,  Winona,  Minn.,  are 
known  to  their  customers  as  the  "Cash  Hard- 
ware Store."  In  view  of  the  widespread  in- 
terest in  conducting  a  Hardware  business  on 
a  cash  basis,  Mr.  Bergh  has  kindly  given  much 
information  in  the  following  letter.  Other 
merchants  who  have  had  experience  along 
similar  lines  can  also  throw  much  light  on 
this  subject.  Our  columns  are  open  for  pub- 
lication of  such  articles. 

Mr.  Bergh  says: 

"It  is  a  long  story,  but  for  the  benefit  of 
other  merchants  who  might  wish  to  adopt  it, 
I  will  give  a  brief  outline  and  will  be  glad 
to  answer  more  fully  later  if  it  is  desirable. 

"In  the  first  place,  when  I  engaged  in  busi- 
ness (which  was  in  a  Wisconsin  town),  I 
adopted  the  cash  plan  because  I  didn't  have 
capital  enough  to  do  otherwise.  It  proved  a 
great  success  and  my  business  grew  by  leaps 
and  bounds. 

"At  the  present  writing  I  am  opening  a 
new  store  and  have  adopted  the  cash  plan  be- 
cause I  think  it  is  the  popular  way  to  do  busi- 
ness. It  is  evident  from  the  way  people 
patronize  the  catalogue  houses  that  they  pre- 
fer buying  for  cash. 

*'So  far  here  everyone  has  given  his  ap- 
proval of  the  cash  system,  and  in  the  few 
weeks  I  have  been  here  I  have  not  had  a  single 
request  for  credit. 

"The  advantages  of  doing  a  cash  business 
are  so  many  in  my  favor  that  I  would  not 
entertain  any  proposition  from  anyone  to  do 
credit  business.  It  is  the  only  solution  of 
the  catalogue  house  competition.  I  have  been 
an  ardent  reader  of  articles  and  solutions 
published  in  the  Hardware  magazines,  and 
liave  decided  that  it  is  better  to  pattern  some- 
what after  catalogue  houses  than  to  spend 
any  time  fighting.  They  are  good  business 
men  and  have  a  good  system. 

"I  believe  that  if  all  merchants  did  a  strictly 
cash  business,  the  same  as  the  catalogue  house 


docs,  that  very  few  people  would  send  away 
for  goods. 

"A  merchant  can  sell  cheap  goods,  as  cheap 
as  they  do,  with  freight  added,  and  still  re- 
tain a  good  profit. 

"The  cash  system  eliminates  a  host  of  ex- 
penses and  puts  a  merchant  in  position  to  sell 
much  cheaper;  I  will  not  attempt  to  enumer- 
ate them,  as  most  merchants  know,  or  ought 
to  know,  what  they  are. 

"I  do  not  give  credit  to  rich  or  well  known 
parties  any  more  than  a  catalogue  house  does. 
Everybody  is  alike  to  me,  and  I  can  go  home 
at  night  and  feel  that  all  is  well  and  in  my 
possession. 

"If  I  cannot  make  a  success  with  a  cash 
store  then  I  will  give  up  the  Hardware  busi- 
ness and  go  down  to  Chicago,  and  work  for 
some  of  those  catalogue  houses  and  learn 
how  to  do  business  before  I  start  again. 

"If  the  above  reasons  for  doing  a  strictly 
cash  business  are  not  enough  to  induce  a  mer- 
chant to  adopt  it,  I  will  give  many  more. 

"If  you  would  be  happy,  I  say,  do  a  strictly 
cash  business. 

C.  A.  Bergb. 

Who  Should  Stand  the  Expense? 

In  your  issue  of  September,  on  page  451, 
we  see  an  article,  "Who  Should  Stand  the 
Expense?"  This  article  comes  from  a  retailer 
and  is  asking  the  trade  their  opinion  as  to 
who  should  stand  the  expense  on  defective 
goods.  We  would  like  to  place  ourselves  on 
record  on  this  question.  The  retailer  should 
not  be  compelled  to  stand  any  expense  either 
of  shipping  or  reshipping  where  goods  are 
imperfect  or  don't  stand  up  to  manufacturer's 
guarantee.  We  hold  a  manufacturer's  guar- 
antee should  relieve  the  user,  retailer  or  job- 
ber from  any  expense  whatsoever  incident  to 
the  return  or  exchange  of  inferior  or  imper- 
fect goods,  and  any  manufacturer  who  ex- 
pects his  customer  to  share  this  expense  with 
him  is,  in  our  opinion,  too  weak-kneed  to 
last,  it  being,  of  course,  demonstrated  beyond 
question  that  returned  goods  are  inferior  or 
defective  in  workmanship  or  quality. 

Massachusetts  Saw  Works, 
E.  Bradford,  Jr. 
Chicopee,   Mass. 


A  Fishing  Tackle  Window  Display 

The  Murphy-Maclay  Hardware  Co.,  Great 
Falls,  Mont.,  recently  got  up  a  fishing  tackle 
window  display  which  they  state  was  a  great 
success.  A  scenic  background  was  used.  In 
the    foreground    was    a   dummy  dressed    in 
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sportsman's  clothing,  just  in  the  act  of  land- 
ing a  fish.  In  the  foreground  was  a  pool  of 
real  water,  the  banks  of  which  were  made 
of  sand  and  boulders.  In  the  pool  were  placed 
a  few  water  plants.  The  balance  of  foreground 
was  made  of  sand,  rocks  and  potted  plants.  In 
this  foreground  were  placed  samples  of  fishing 


and  the  left  of  the  centre,  the  fish  can  be  seen 
rising  out  of  the  water.  A  line  was  fastened 
to  the  mouth  of  the  fish  and  to  the  pole  of 
the  fisherman.  As  the  fish  went  under  the 
water  it  pulled  the  pole  down  in  a  lively  man- 
ner, and  slackened  again  as  the  fish  rose.  The 
upper  part  of  the  window  was  trimmed  with 


Fishing  Tackle  Window   Display  by   Murphy-Maclay  Hardware  Co.,  Great  Falls,  Mont. 


tackle.  The  star  attraction  was  the  fish  dart- 
ing in  and  out  of  the  water.  This  was  ac- 
complished by  having  the  fish  attached  to  an 
arm  fastened  to  an  axle  under  the  water.  This 
was  operated  by  an  electric  motor.  The  me- 
chanical parts  operating  the  fish  were  all  con- 
cealed.   By  looking  in  the  extreme  foreground, 


the  limbs  of  trees,  to  which  were  fastened  arti- 
ficial green  leaves.  The  display  created  a  great 
amount  of  curiosity  and  attention,  and  the 
sidewalk  in  front  of  the  window  was  con- 
tinually crowded  during  the  day  and  even- 
ing. The  display  was  the  work  of  Henry  Die- 
terle,  the  concern's  window  trimmer. 
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Get  After  the  Women's  Trade — Advertise  Your  Spe- 
cials— You  Can  Make  Known  Your  Whole  Stock — 
Do  Not  Overlook  Decorations — Give  Prompt  Service. 


How  to  increase  the  business  during  the 
last  few  months  of  the  year  is  ever  aft  inter- 
esting problem.  Many  merchants  call  it  the 
"holiday  trade,"  and  as  such  exert  their  ener- 
gies in  many  directions.  Newspaper  announce- 
ments are  taken  out  of  the  stereotyped  condi- 
tion and  a  good  injection  of  holiday  vim  put 
in.  Special  booklets  and  folders  are  circulated. 
Store  windows,  above  all  other  things,  should 
be  made  compellingly  attractive.  Brighten  up 
the  interior  of  your  store;  remove  the  prosaic 
look.  Get  in  some  holly  or  evergreens.  A 
touch  here  and  there  in  your  stock  will  cause 


ma&.  Several  seasons  we  have  put  out  a  book- 
let. This  kind  of  advertising  is  just  about  like 
all  advertising  that  we  do— that  is,  it  is  almost 
impossible  to  know  what  advertising  does 
pay,  but  as  the  general  results  are  satisfactory, 
we  keep  on  advertising. 

We  do  not  expect  to  get  out  a  booklet  this 
year,  but  undoubtedly  we  will  do  some  special 
advertising,  as  it  is  always  our  endeavor  to 
make  Barrett  Hardware  Co.  just  as  prominent 
with  the  public  as  it  is  possible.  We  pay  par- 
ticular attention  to  our  window  trimming  at 
Christmas  time  and  try  to  trim  up  the  whole 
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people  to  sit  up  and  take  notice.  Because  you 
cannot  decorate  your  store  as  nicely  as  the 
department  store  is  no  reason  for  giving  up 
the  idea.  Remember,  the  vast  majority  of 
people  who  visit  your  store  are  there  for  the 
purpose  of  spending  money.  If  you  don't  get 
your  share,  it's  your  fault. 

The  many  practical  experiences  that  follow 
are  full  of  "meat  in  the  cocoanut." 

Christmas  Trade   Heaviest  of  Year 

We  think  that  the  heaviest  weeks  in  our  his- 
tory have  alwayt  been  just  prtvioui  to  Christ- 


store.  We  do  not  believe  it  pays  to  go  very 
much  outside  of  the  regular  Hardware  lines, 
at  least  that  is  our  experience. 

Barrett  Hardware  Co. 

Go    Right   After   the   Women's  Trade 

We  surely  do  go  after  the  holiday  sales.  We 
double  our  line  of  pocket  cutlery,  carving  sets 
and  table  cutlery.  We  have  our  sporting  goods 
stock  at  top  notch,  and  our  buyer  takes  every 
novelty  that  we  can  handle  (in  quantities  we 
can  surely  clean  out)  to  increase  our  business. 
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All  the  ordinary  Hardware  is  put  back,  so  we 
can  have  more  front  room  for  the  essentially 
holiday  trade.  We  go  after  the  women's  trade 
at  that  time  of  year  ^  with  circulars  by  mail, 
quoting  prices,  and  with  list  of  goods.  Ad- 
vertisements in  newspapers  and  show  windows 
kept  up  to  the  limit  from  November  1  to  De- 
cember 24.  As  for  show  windows,  they  are  the 
best  form  of  holiday  advertising  we  can  find. 
True,  our  mail  advertising  is  sent  directly  to 
the  woman  of  the  house  our  mailing  list  is  kept 


have  goods  in  our  stock  that  are  suitable  gifts 
for  every  member  of  the  family.  We  have 
sometimes  put  out  a  circular  devoted  to  this 
line  of  goods;  and  which  we  have  placed  in 
the  hands  of  people  by  local  distributers.  We 
have  thought  that  we  obtained  as  good  results 
from  daily  and  weekly  papers  at  less  expense 
than  we  did  by  the  other  method  of  advertis- 
ing. We  endeavor  to  get  out  something  each 
year  which  is  a  little  different  in  display  than 
that  which  we  have  used  in  previous  seasons, 


WM.  f.  WAinR'lSOIIt,  ISS8  MaSXSTST.,  PKILAZ>nrBIA 


"aTAfI"  RAZOn  SBTS 


Thia  CM  it  derigMd  to  bold 
OM  "Star"  Safotj  Baaor,  om 
SIrapplDf  Madilna,  with  detMb- 
•ble  bMidla»  ud  one  dlmonal 
Swing  8to«pb  Tbaoueitamuriin 


•od  makM  •  oonveDieBt  imtflt  at 
a  moderate  oart» 

Prioo $4.50 


THK  "STAR"  JEWEL  CASE 
This  is  ao  elapuit  If oroooo  QMe, 
mtin  lined,  oootaining  ono  Star 
flafely  Raaor  with  ooe  Uado. 

Prioa 12.00 

Set  No.  6.  OootalaaoneSaretj 
Fkame  with  two  biadai,  elcgaotly 
llaiahed  in'  monwoo  caN^ 

Prioe ......  13.10 

Sot  Ko.  6.  Saaie  io  all  raqieeto 
ae  above,  oontainlng  three  hbdm, 

Ptiea.  .      ..-.  .t3.9» 

Set  No.  7.  Same  In  all  rafepecta 
aa  above,  oontahiiag  (oar  blade*. 
Prioe HIO 

Set  No.  &  Same  in  all  reepeeto 
M  above,  oontaining  five  Uadce. 
Prioe t6.03 


Wk.  p.  WALTBft'l  Som,  1233  MaJICBT  SK,  PRItADKLPHIA         66 

AMERICAN  OLtiB  SKATES 
Oar  Btock  bieladea  Peek  A  Snjrdcr  and  Baniey  dt  Bear  ikalbm  of  the 
latMt  atr'e  and  blgeat  mdea.     tsdka  and  Oenttemea'a  Amecioan  Oab. 
All  CUmp,  ^odcey  and  fiaoiii^  Skates.    Below  we  give  only  a  few  of  the 
atylee  we  have'm  ateok. 

No.  10.    Rolled  RtaelSaBnen. 
Other  narta  eold    mie^    ileeL 
Bright  finlah. 
Prioe  .  .  .  .  1 .00  per  pair. 
No.  ICO.     Same  m  No.    10. 
Nickel-plated.    • 
Prioe.  .  .  .  11.95,  per  pair. 

-8^i^-N«.  10. 100,  U,  140  JSiJi.S'iSeiy.S'^'' 

Price  ....  11.75  per  pair. 
No.  140.     Welded   tool   ateel 

rnanen,  baidcDed  and  tempered, 

niekel-platcd. 

Prioo  ....  12.50  per  pair. 

No.  19.  Heel  and  toe  nlatee  of 
beat  quality  oold  rolled  ateel. 
FiDeet  grade  welded  tool  ateel 
ronnefe  tempered,  and  cdgea 
beveled.  Enicraved  toe  and  beel 
platea.  Entire  akate  niokel-plated 
No.  19  Md  baffed. 

Prioe.  .  .  .$3.80  per  pair. 

No.  1».  Heel  and  toe  platcM  of 
hiehcat  qoalitv  eold  rolled  atari 
wuh  bevd  edgea.  Rannen  of 
beet  welded  tool  ateel  tempered, 
and  edgaa  beveled  and  nbbed. 
Toe  and  beel  platea  handsomely 
engraved.  The  whole  skate  htRbly 
poliahed,  iiwkel-pUted  and  bnffed, 
and  is  one  of  the  flneat  and  hand- 
Bomeet  skAtaa  made, 
jfo.  16  Pro*  .  .  .   •  16.00  per  pair. 

T 

No.  2  R.    Ribbed  mnner,  niekel-platcd,  American  anb.     (Cot  "rijowe 
OoasaeeUonotniboer).        Price •3-'» 
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up  O.  K.,  and  can  only  be  worked  up  by  care 
and  a  constant  checking  of  customers,  etc. 

Daland  &  Co. 

Keep    Gift    Goods    for    Every    Member    of 
Family 

In  handling  holiday  business  we  put  in  a 
line  of  toilet  articles  with  our  regular  line  of 
cutlery  and  household  implements,  which  are 
our  regular  stock,  and  for  two  or  three  weeks 
before  the  season  opens  we  devote  our  adver- 
tising space  in  the  newspaper  to  the  subject  of 
holiday  goods,  bringing  out  the  point  that  we 


using  such  electrotypes  as  illustrate  a  part  of 
the  goods  which  we  advertise. 

Burlingame  &  Darbys  Co. 

Attend  to  Decorative  Part 

For  holiday  times  we  liven  up  our  news- 
paper advertisements  and  dress  our  windows 
with  extra  care  and  attention.  We  try  to  have 
the  windows  and  store  bright  and  shining  for 
this  special  time  of  the  year.  We  think  it  pays 
to  attend  to  this  decorative  part  of  the  busi- 
ness at  holiday  time  and  never  fail  to  do  it. 
T.  B.  Sibley  &  Son. 
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Increase     Butlnese     by     Newspaper     Ad- 
vertising 

The  only  extra  advertising  we  do  at  this 
time  is  through  the  newspapers.  We  com- 
mence about  two  weeks  before  Christmas  and 


three  or  four  different  issues,  and  we  find  that 
we  have  greatly  increased  our  holiday  busi- 
ness by  doing  this.  Our  cash  sales  during  the 
holidays  have  been  increasing  steadily  every 
year,  and  last  year  we  had  the  biggest  cash 


TO  PROPERLY  PREPARE  THE 

THANKSGIVING  FEAST, 

Bvery. kitchen  should  be  supplied  with  up-to-date  utensils.  We 
mention  i)eiow  only  a  few  of  the  many  patience,  labor  and  time-saving; 
devices  that  we  are  showinic  in  the  Kitchenware  line 


Uiinrsal  Fwl  CkopiwrS 

Chop  f\\  kinds  of  o^eit.  raw 
or  cooked,  and  all  kinds  of 
vegeiablea  apd  fruil  Into  clean 
cut,  uniform  piece*,  fine  of 
coarse,  as  desired,  .with  great 
rapMiiy.     Price* '    , 


Lislc's  Enameled  Roaster 

.  Is  raadr  of  fine  quality  steel,  covered  with  tiFrec  coatf 
of*  Imperial  Enamel,  and  is  warranted  fortcnyearsl 

It  IS  the  only  up-to-date  ^/ibltary  roaster  on  the  mar-* 
ket.  ^  It  will  save  one-half  the  labb:-  in  cooking,  and  30 
percent  in  Che  weight  of  meat  over  any  other  roaster 
made. 

W^  fully  guarantee  every  roaster  to  do  all  wc  claim 
it  will,  or  we  will  refund  the  purchase  price. 

Made  in  threp  auea> 

$l.75,$2  8na2.25Bach 


1 

THE  COLUmiA 

FAMILY  SCALE 

£\^iU  be  foi|nd  very  convcir 
icDl  Tor  use  about  the  kitchen 
just  at  this  time.  These  weigh 
24  lb&  by  uuncea.  and  arc  we!i 
made  and  ascnrate.  Special 
I'haaksgiving  price 

98Ce<vh 


IMr-Bbm  Drip  Pans 

Ha7e  steel  rodst  b«;neatk. 
the  pan  which  raise  i*  frum 
the  oven  bottom,  giving  iin 
aif  space  for  ventihiionand 
preveti^  buintng. 

.  We    have    tbvm   m  five 
fu^at ^T'V ;i6,  40,  Id, 50c 


To  properly  carve  the  bird  you  wHl  require  one  of  our 
Fii:c  Sharp  Carver*  Wc  have  a  big  afsortment  of  thena  in 
two.  three  and  five  piece  sets,  at  from  $1  to  $10 


"B.W.''illlpriK 

Made  of  heavy  smo«»tb 
steel,  dark  blue  in  color, 
foil  ai  inch  deep,  neatly 
wired  corners,  turned  flat. 
Well  made  in  every  way.— 
The  best  pun  .for  the  money 
on  the  market.  Prices  • 
12,  U,  25  aiMl  3oc 


See  our  line  of  Rcval  bleei 
^loasiers  jt  ttl.  |.26,  1.85 
HRtl  l.oQl  Tb'.s  i»  llic  lest 
po'.isbed  stee)  roaster  wc  knoW 


HNffwtm  in  Mfmi  Bnrt  Mum        \  ^  ^'  o^ten 

Percolators  and  ca'cc  m&kers,    aluminum   cookiugl        ■  ^^Y  Kt>«»»    *- 
utCHMlsof  all  kinds,  enamel  ware,  wire  goods,  nickel  | at  50,  65  and  75c.     They  .1 
w^rc.  etc,  etc.  |hig  value  for  the  naoaey. 


FOSTER  BROTHERS, 


Tel.  1 1 


The  Hardware  Dealers,  162  Main  St. 

Open  Monday,  Friday  and  Saturdiiy  Evenings. 


use  extra  space  in  both  of  our  local  daily 
papers,  and  also  in  two  weekly  papers  pub- 
lished in  nearby  towns.  In  the  leading  daily 
paper  we  generally  have  from  one-quarter  to 
one-half    page   of   extra    advertisements    for 


sales   the   day  before   Christmas   of  any  day 
since  we  have  been  in  business. 

We  are  using  general  advertisements  all  the 
time.  We  send  you  an  advertisement  of  a 
special  sale  of  Thanksgiving  goods  which  wc 
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found  greatly  increased  our  business  for  this 
particular  time.  We  also  send  a  copy  of  one 
of  our  special  enamel  ware  sale  ads.  of  March 
9,  this  year.  This  proved  to  be  the  biggest 
sale  which  we  have  ever  had  in  this  line?  of 
goods,  as  we  sold  over  800  pieces  of  enamel 
and  tin  ware.  While  we  did  not  make  a  big 
profit  on  this  sale,  we  were  well  pleased  with 
what  we  did  make,  and  believe  it  proved  a 
big  advertisement  for  us,  as  it  brought  a  great 
many  new  customers  into  the  store,  and  a 
good  many  people  bought  other  goods  at  this 
time  as  well  as  the  special  sale  articles. 

Foster  Bros. 

Christmas  Booklet  Advertising 

Harmany  Bros.,  Mattoon,  111.,  got  out  a 
dainty  Christmas  booklet  for  influencing 
holiday  trade  a  year  ago.  Wc  reproduce  some 
of  the  pages  herewith.  The  booklet  was  5x!> 
inches,  and  it  was  bound  together  with  holly 
ribbon  with  dainty  bow  knot.  On  the  front 
cover  was  a  handsomely  gowned  shopper 
stepping  into  her  private  carriage  after  making 


papers,  special  window  displays,  constantly 
changed,  we  have  about  doubled  our  business 
during  the  holidays.  While  this  is  encourag- 
ing, We  are  still  not  satisfied,  as  we  think  the 
Hardware  store  should  be  the- first  thought  of 
in  making  holiday  purchases. 

H.  E.  Clark  &  Co..  Ltd. 

Steadily   Increasing    Holiday   Business 

We  promote  our  holiday  sales  entirely  by 
newspaper  advertising  and  show  window  deco- 
rations.    We  have  never  tried  circular  adver- 


'   TiM  •hMiutwN  |i«c«  ihM«h  a  brt  mm  m 
fmtHi*  Umn  My  otiMr  kmd  cf  mv,  ar*  i 

^    V^M^./^^  "*  ■«  «0«rMit  I 
\\>'  ^    'VoomfowtiM  ikt 


much  M  til  o<  M  gi*9  », 
u*  r«Mi*«,  b«  It  6(U«  a 
TIta  ttrnftirt  la  at  mud 
iiiCaalnraaai*mf.aBd  ,jOitiitre«n 


SKATES  ■  SliatM  '  Wrwra  can  ana  cat 
mora  tun  an4  Ma.thfu{  •njormani  tran 
in  aaatnc'  And  arvat  ta  Onttinaa  withaut 
t^tnf  Tcf  boya  and  firta  too* 
icraard  ta  CfriairvM  aa  tkal- 
.nf  tuna 

Yeu  •»!  And  ua  raatfy  •ith 
atalaa  t><  a*ary  daacriFMn, 
•ar  »*v  and  (.1  iha  cammen. 
gaiiKMd  and  ntckai  lUiad 
anaa;  «hiia  lar  tha  vary  "^ttla 
leit"  «a  ha*a  Iha  aaftty  beka. 

Tti«frteaa  rvn  fram  rCc  ta 
MOO. 

V«  aiaa  ea<Ty  tkala  »h»rf- 
tn*n  aad  atraya. 


Wa  batra   ukaii  (raat  >aiAa  iMa  jr**'  " 


Wa  Mar  aah  )pw  t«  totra  a  aula 
Owaugli  ear  aiara. 

Wwm  flrat  •!•#  Btlhacutiwyea 
••  ha*adeMagrutmaatint«t 
a(  Um  nrntrnt  pattanw  «r  *edMt  kj 


Onat- 
tnp  •lUi  ua 


Pages  from  Harmany  Bros.'  Booklet. 

holiday  gift  purchases  from  the  store  of  Har- 
many Bros.  For  the  most  part  there  were 
half  tone  illustrations  inserted  in  the  side  of 
text  pages,  such  as  razors,  scissor  sets,  carv- 
ers, chafing  dishes,  coffee  percolators,  etc. 
The  text  is  very  readable.  The  line  drawings 
are  the  work  of  Mrs.  P.  C.  Harmany,  and 
these  contributed  much  to  the  attractiveness 
of  the  booklet  issued  by  "The  House  of  Qual- 
ity," which  they  put  underneath  their  name 
signature. 

Hardware     Store     Should     be     the     First 
Thought  Of 

The  prornoting  of  holiday  business  should 
appeal  to  ever>'  Hardware  dealer,  and  does  us, 
e«;pecially.     By  the  generous  use  of  the  news- 


A  Catchy  Design  for  Holiday  Advertising. 

tising  for  this  class  of  work,  but  are  figuring 
on  getting  out  something  especially  along  the 
line  of  a  holiday  catalog,  but  it  will  not  be 
ready  for  Christmas  this  year.  We  have  in- 
creased our  holiday  business  more  than  400 
per  cent,  in  the  last  four  months,  and  expect 
to  increase  it  still  further. 

Churchill    Hardware    Co. 
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For  the  "holiday"  business  I  only  advertise 
my  cutlery,  etc.,  lines  very  extensively,  and 
use  a  five-inch  double-column  ad.  in  the  daily 
papers,  changing  the  ad.  every  day.  I  think 
the  papers  are  the  best  means  of  reaching  the 
public.  Arthur  C.  Law  son. 


We  get  up  a  special  holiday  advertisement, 
calling  attention  to  our  different  lines,  and 
usually  get  out  a  special  circular,  which  we 
have  distributed.  Our  candid  opinion  is  that 
the  circular,  "using  cuts  of  as  many  articles 
as  possible,"  is  the  best  method  of  advertising 
for  the  country  town. 

W.  G.  Clark  &  Son. 

Use  Daily  Newspaper  Advertising 

We  advertise  in  the  daily  newspaper  with 
a  regular  ad.  and  also  make  an  attractive 
window  display,  which  we  think  draws  as  much 
trade  as  any  advertising  we  can  put  before 
the  people.  We  would  like  to  know  a  better 
way  of  advertising  "holiday"  goods. 

C.    H.   DwiNELL. 

Combining     Advertising     with     Other 
Merchants  ' 

We  enclose  a  small  booklet  which  was 
mailed  to  the  ladies  in  our  town  and  vicinity 
during  the  last  holiday  season.  We  believe 
we  derived  some  benefit  from  it.  This  year 
we  have  not  yet  decided  what  will  be  done, 
but  shall  follow  up  some  of  the  ideas  that 
we  started  on  in  previous  years.  We  are  now 
arranging  a  large  booklet  \Cith  seven  other 
firms,  each  in  a  different  line,  with  which  a 
house  to  house  canvas  will  be  made.  We  hope 
to  cover  3,000  homes  outside  of  our  own 
town  within  two  weeks. 

Wm.  M.  Lee. 

Editor's  Note — The  booklet  referred  to  was 
3^/4x6  inches,  and  contained,  in  alphabetical 
order,  quite  a  list  of  goods  carried  in  stock, 
which  would  make  suitable  Christmas  pres- 
ents. 

Holiday  Stock   Especially   Attractive 

We  think  that  great  care  should  be  taken  to 
make  the  holiday  stock  especially  attractive, 
the  best  possible  service  given  to  the  custom- 
ers, and,  in  addition  to  this,  the  use  of  a  lit- 
tle printer's  ink  is  helpful.  We  enclose  you  a 
"New  Year's  Greeting."  We  meet  with  some 
degree  of  success  with  the  above  efforts. 

The  Shannahan  &  Wrightson  Hdw.  Co. 

Editor's  Note — The  Greeting  is  in  the  form 
of  a  four-page  folder.  It  would  have  been  far 
more  sffective,  in  our  opinion,  if  but  a  quar- 


ter of  the  topics  had  been  enumerated.  The 
majority  of  successful  merchants  treat  of  but 
a  few  items  at  a  time. 


Unusual   Opportunity   to   Advertise 
Whole  Stock 

There  are  only  two  or  three  points  empha- 
sized at  the  holiday  time.  We  get  all  our  most 
attractive  goods  in  sight.  We.  strive  to  have 
our  goods  just  a  bit  better  than  any  others  in 
town,  and  have  all  well  arranged,  ready  for 
sale,  early  in  the  season. 

We  look  upon  the  fact  of  there  being  a 
greatly  increased  number  of  persons  in  our 
store  at  this  time  of  the  year  as  an  unusual 
opportunity  to  advertise  our  entire  stock  in 
trade.  In  this  we  figure  that  we  are  doing 
business  for  the  future,  as  well  as  for  the 
"holidays."  J.  &  G.  E.  Doane. 


''Christmas  Goods  at  Next  Week's  Prices  " 

Our  methods  of  getting  business  during  the 
holidays  vary  but  little,  in  general  principle, 
from  those  employed  throughout  the  year.  An 
extra  effort  is  made,  of  course,  to  attract  cus- 
tomers : 

(1)  Additional  space  is  taken  in  the  news- 
papers, daily  changes  being  made,  as  usual,  in 
our  ads.,  with  detailed  descriptions  of  all  arti- 
cles advertised,  with  prices.  The  word 
"Christmas"  is  prominent  in  all  these  ads. — 
"Christmas  Carvers,"  "Christmas  Cutlery," 
"Christmas  Cameras,"  "Toys  for  the  Boys." 
"Gifts  in  Games,"  "Gifts  in  Guns,"  etc. 

(2)  For  weeks  ahead  we  use  special  circu- 
lars which  are  placed  in  every  package 
wrapped  up  in  our  bundle  department. 

(3)  The  section  of  our  mailing  list  taken 
up  with  last  year's  customers  about  this  time 
is  vigorously  circularized. 

(4)  All  our  holiday  goods  are  grouped  to- 
gether and  special  sales  forces  are  taken  on. 

(5)  Prizes  are  offered  to  our  employes  for 
best  "suggestions"  offered  in  a  given  period, 
best  arrangement  of  stock,  etc. 

(6)  Emphasis   is  laid   on   the   fact  that  all 
'  goods  excepting  toys  may  be  exchanged  after 

the  holidays — thus  offering  an  aid  to  the  solu- 
tion of  the  "duplicate  gift"  problem. 

(7)  Just  before  Christmas  our  advertising 
slogan  is  "Christmas  goods  at  next  week's 
prices." 

(8)  Extra  efforts  are  made  to  have  attrac- 
tive windows. 

(9)  We  also  make  a  feature  of  "Delivery  as 
Desired." 

*  "LrtTLR  Joi'«." 
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Planked  Shad  Holder 
Manning,  Bowman  &  Co.,  Meriden,  Conn., 
with  New  York  office  at  25  West  Broadway, 
are  i)lacing  on  the  market  the  Planked  Steak 
and  Shad  Holder,  illustrated.  This  is  a  new 
and  popular  article,  and  while  planks  have 
been  made  for  a  long  time  for  cooking  steaks 


Steak  Holders  in  sizes  14x9%,  16x9%  and 
18x11%  inches.  Both  k^nds  of  Holders  are 
furnished  in  either  nickel*  or  silver  plate.  The 
solid  oak  planks  are  also  furnished  separately 
when  desired.  They  have  plated  knobs,  so 
that  they  can  be  easily  removed  from  the 
frames. 


Steak  or  Planked  Shad  Holder. 


and  hsh  on  same,  it  is  only  within  a  compara-,. 
tively  short  time  that  they  have  been  used  in 
an  ornamental  manner,  as  shown  in  the  illus- 
tration, mounted  in  silver  or  nickel-plated 
frames.  These  frames  are  composed  of  hard 
metal,  and  are  especially  designed  for  serving 
planked  steaks,  fish,  etc.,  being  arranged  so 
that  the  planks  can  be  removed  when  not  in 
use.  This  •  article  is  becoming  quite  popular, 
not  only  for  home  use,  but  in  first-class  caf^s, 
etc  The  Shad  Holders  are  furnished  in  three 
siies,  14  X  6,  16  x  7  and  18  x  8  inches,  anJ  the 


"Stewart"  Clipping  Machine 

The  Chicago  Flexible  Shaft  Co.,  180  On- 
tario street,  Chicago,  111.,  are  manufacturers 
of  the  No.  1  "Stewart"  Horse  Clipping  Ma- 
chine, illustrated.  The  ingenious  mechanism 
that  changes  the  slow  motion  of  the  crank 
handle  to  the  high  speed  necessary  for  the 
knife,  is  all  encased  in  a  metal  cover.  This 
protects  the  gearing  from  every  kind  of  dust 
and  dirt.  The  gears  are  all  cut  from  solid 
steel  and  made  file  hard.  They  run  constantly 
in  oil,  which  reduces  friction  and  wear  to  the 
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minimum.  The  m^^cers  guarantee  the  driv- 
ing mechanism  for  twenty-five  years.  Each 
Machine  is  fitted  with  six  feet  of  a  new  style 
oil-tempered  steel  flexible  shaft  and  it  has  the 
"Stewart"  one-nut  tension  knife.  The  device 
runs  easily  and  clips  fast.    It  stands  39  inches 


all  they  furnish  250  different  patterns  of  these 
Carvers. 


•*.StkWv\rt"  Clipping  Machine. 

high  over  all  and  weighs  36  pounds  boxed. 
It  can  be  boxed  into  small  space  and  can  be 
readily  carried  anywhere.  The  latest  factory- 
equipment  enables  the  concern  to  place  these 
and  other  clipping  and  grooming  machines  on 
the  market  at  a  low  price,  and  at  the  same 
time  affording  dealers  a  good  profit. 


"Stewart"  Clipping  Machine  in  Use. 

''Talntor''  Saw  Set  Sign 

John  H.  Graham  &  Co.,  113  Chambers 
street.  New  York,  have  brought  out  the 
"Taintor"  Positive  Saw  Set  Sign,  illustrated 
It  is  a  metal  hanging  sign  suitable  for  hang- 
ing in  a  window.     It  is  5%  x  0%  inches,  and 


"Taintor"   Saw   Set  Sign. 


The  Lamson  &  Goodnow  Co.,  Shelburne 
Falls,  Mass.,  with  New  York  office  at  45 
Murray  street,  are  sending  out  a  large  folder, 
showing  a  few  of  the  many  styles  of  "Anchor 
Brand"  Carvers  which  they  manufacture.     In 


is  embossed.  The  lower  edge  has  two  chains, 
one  ending  in  a  loop,  and  the  other  in  a  hook. 
By  this  means  a  Saw  Set  can  be  taken  from 
stock  and  hung  on  the  sign,  thus  displaying 
the  tool  itself. 
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"Thayer"  Reclining  and  Folding  Go-Cart 

The  H.  N.  Thayer  Co.,  Erie,  Pa.,  are  manu- 
facturers of  the  Reclining  and  Folding  Go- 
Cart,  illustrated,  it  is  supplied  with  auto 
gear,  seamless  tube  handles,  white  enameled 
or  rubberoid  cross  handle,  and  has  12  x    X- 


Gu-Cart  Folded. 

inch  rubber  tire  nutless  wheels.  Thcj^  Carl  is 
fully  upholstered  in  repp.  All  gears  and 
wheels  are  furnished  in  green  enamel  finish 
unless  otherwise  specified.  The  parasol  is  lace 
covered,  dotted  mull  or  satin.  The  company 
makes  these  Go-Carts  and  Baby  Carriages  in 
all  styles  and  sizes  and  make  up  about  15^» 
different   designs   each   year.     They   are   con 


ticular  attention  is  being  given  to  a  cheap  line 
of  Go-Carts  for  the  coming  season.  A  very 
large  export  business  is  being  done. 


The  Benedict  Mfg.  Co.,  East  Syracuse,  N. 
Y.,  have  purchased  the  Onondaga  Metal 
Shops  at  Syracuse,  and  have  moVed  them  to 
East  Syracuse,  where  a  special  factory  has 
been  built,  and  which  will  be  known  as  the 
Benedict  Art  Studios.  The  line  will  consist 
of  hand-wrought  copper,  brass  and  iron,  made 
in  Lamps,  Lanterns,  Chandeliers,  Candle- 
sticks, Umbrella  Stands,  Jardiniers,  etc. 

"Eureka"  Electric  Sad  Iron 

The  W.  J.  Barr  Electric  Mfg.  Co.,  24  South 
Water  street,  Cleveland,  O.,  are  placing  on  the 
market  the  "Eureka"  Electric  Sad  Iron,  illus- 
trated. This  Iron  is  substantially  constructed 
and  current  can  be  taken  from  direct  or  alter- 
nating systems.  The  heating  element  used 
conducts  tihe  heat  to  the  point  as  much  as 
to  any  other  part  of  the  Iron.  By  a  special 
composition  of  asbestos  cover  the  heat  is  con- 
fined to  the  bottom,  keeping  the  top  of  the 
iron  cool,  and  therefore  reducing  to  a  mini- 
mum the  loss  of  heat  due  to  radiation.  This 
Iron  will  stand  considerable  chilling  caused 
by  wet  spots  in  the  goods  because  there  is  a 


"Thayer''  Reclining  and  Folding  Go-Cart. 

tinually  adding  new  features  to  the  gears, 
bodies,  etc.  Every  part  entering  into  the  Go- 
Carts  and  Carriages  is  made  in  their  own 
factory,  and  they  are  not  delayed  in  shipments 
by  being  supplied  from  outside  sources.    Par- 


"Eureka"  Electric  Sad  Iron. 

reserve  of  heated  material.  Four  minutes 
after  turning  on  the  current  the  Iron  is  ready 
for  use.  Each  Iron  is  fitted  with  seven  feet 
of  cord,  whidh  may  be  attached  to  any  socket 
in  the  house  where  there  is  electricity  used. 
It  is  nickled  and  has  a  half-inch  asbestos  top 
which  keeps  the  heat  away  irom  the  handle. 
A  special  feature  is  the  connecting  cord  pro- 
tector, a  patented  device  that  keeps  the  cord 
from  wearing  and  breaking  at  the  point  Where 
it  enters  the  body  of  Iron.  Irons  varying 
from  3  to  30  pounds  are  supplied.  The  3%- 
pound  Irons  are  designed  for  .travelers  who 
use  them  to  press  light  shirt  waists,  babies' 
dresses,  etc.,  m  hotel  rooms.  The  5% -pound 
Iron  is  recommended  for  household  work. 
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''Witt"  8elttort 
J.  Wiss  &  Sons  Co.,  Newark,  N.  J.,  have 
issued  a   booklet  entitled   "Holiday   Sugges- 
tions from  Wiss;"    in  it  are  illustrated  some 


Lever  Spring  Holder  Hunting  and  Fishing 
Knife,  illustrated.  The  cut  shows  the  fever 
partly  opened.  The  prominent  feature  is  that 
when  the  blade  is  open  and  the  lever  closed 


No.  5a  "Wiss"  Scissors   Set. 


new  methods  of  putting  up  Shears  and  Scis- 
sors for  the  holiday  trade.  Placing  Shears 
and  Scissors  in  jewelry  boxes,  as  shown  here- 
with, and  to  a  greater  extent  in  the  book- 
let, is  a  new  and  practical  way  to  do  up  these 
goods  at  a  reasonable  price.  This  Scissor 
Set  comes  in  genuine  and  imitation  leather 
case,  and  the  contehts  are  varied.  The  book 
can  be  had  upon  request. 


The  Bristol  G).,  Waterbury,  Conn.,  have  es- 
tablished a  branch  office  at  753  Monadnock 
building,  Chicago,  111.,  from  which  rush  orders 
can  be  filled  when  necessary,  thus  saving  sev- 
eral days  in  delivery. 


Wiebusch  &  Hilger,  Ltd.,  9  Murray  street, 
New  York,  have  been  appointed  sole  United 
States  agents  by  James  Chesterman  &  Co., 
Ltd.,  Sheffield,  Englknd.  The  agents  will  carry 
a  large  and  well-assorted  stock  in  New  York 
of  all  the  popular  patterns  of  Tapes,  and  in 
addition  a  well-assorted  stock  of  Rules  and 
small  tools.  Special  price  lists  will  be  mailed 
to  dealers  upon  request,  and  quotations  will 
be  furnished  to  the  jobbing  trade. 

Lever  Spring  Holder  Hunting  Knife 

Kraut  &  Dohnal,  168  South  Clark  street, 
Chicago,  Hi,  are  offering  the  trade  the  patent 


the  blade  of  knife  is  held  in  place  and  cannot 
close  on  the  user.  Sportsmen  will  at  once 
see  the  value  of  a  knife  of  this  kind.  The 
blade    can    be    opened    without    touching  the 


Lever  Spring  Hunting  Knife. 


lever,  but  to  close  the  blade  when  once  opened 
the  lever  must  be  pulled  out,  as  shown  in  the 
illustration.  The  firm  are  manufacturers  of  a 
complete  line  of  Cigar  Makers'  Cutting  Tools 
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*'Prometheu«"  Electric  Cooking  and  Heat- 
ing Apparatus 

The  Prometheus  Electric  Company,  236-238 
East  43d  street,  New  York,  are  offering  the 
trade  a  variety  of  Electric  Cooking  and  Heat- 
ing Utensils,  which,  in  this  age  of  electricity, 
will  form  a  welcome  addition  to  the  stock  of 
the  Hardware  dealer.  Of  the  many  devices 
made  by  them,  a  very  practical  and  convenient 
utensil  is  the  Food  and  Water  Heater.  These 
Food    and   Water   Heaters   are   entirely    self- 


only,  and  there  is  no  loss  through  radiation. 
The  Iron  heats  up  instantly  and  the  cost  of 
operating  same  is  extremely  moderate.  Two 
seven-pound  Irons  used  alternately  for  con- 
tinuous work  can  be  operated  at  an  expense 
of  about  5  cents  per  hour.  Separable  attach- 
ment cords  are  used  with  these  Irons,  and,  as 
in  the  case  of  Food  and  Water  Heaters,  the 
Irons  are  ready  for  instant  use  at  any  time, 
and  offer  a  great  convenience  to  the  house- 
holde:  who  uses  electric  current.  The  Irons 
are  substantially  made  of  cast  iron  and  are 
'nickel  plated  and  highly  finished 

As  an  auxiliary  Heater  for  chilly  mornings 
.nid  evenings  "Prometheus"  Air  Heaters  should 


•pkoMtTHtus"   Electric    Ikon. 

contained  and  require  no  separate  stoves  or 
attachments.  The  heat-producing  electric  re- 
.sistance  is  placed  in  the  lower  part  of  the 
Heater — directly  on  the  inside  bottom,  and  the 
contents  of  the  Heater  are  heated  rapidly  to 
the  boiling  point.  A  quart  of  water  can  be 
boiled  in  six  minutes  at  an  expense  of  less 
than  half  a  cent.  This  compares  favorably 
with  the  cost  of  gas  or  alcohol.  The  Heaters 
are  made  of  seamless  copper,  quadruple  nickel 
plated  and  silvered  inside,  and  attachment  to 
the  circuit  is  made  through  any  lamp  socket 


"Prometheus"  Food  and  Water  Heater. 

by  means  of  separably  attachment  cords.  The 
Heaters  are  highly  finished  and  very  attractive 
in  appearance.  Their  convenience  for  a  multi- 
tude of  small  cooking  operations  in  the  kitchen, 
nursery  or  sick  room  is  obvious. 

The  '* Prometheus"  Electric  Irons  differ  in 
construction  from  all  other  Electric  Irons  in 
the  market  by  being  equipped  with  a  flat  mica 
resistance  instead  of  wire  resistances.  The  re- 
sistance or  heating  unit  is  placed  directly  on 
the  bottom  of  the  Iron,  where  it  is  secured  by 
a  heavy  cast  iron  plate.  The  heat  generated 
by  the  resistance  is  transmitted  to  the  bottom 


'Prometheus''  Air  Heater. 
be  found  very  convenient  They  are  very 
ornamental  in  appearance  and  are  practical  and 
efficient  Electric  Heaters.  The  construction 
is  such  that  rapid  circulation  of  air  is  insured, 
and  the  heating  is  accomplished  by  circulation 
of  the  air  rather  than  by  radiation.  A  red 
lamp  placed  inside  throws  a  ruddy  glow  on  the 
copper  reflector  in  the  open  part  of  the  Heater, 
giving  the  illusion  of  a  fire.  The  heating 
resistances  are  flat,  metal  encased,  mica  units, 
are  placed  on  racks  in  the  upper  part  of 
Heater.  Cold  air  is  drawn  in  at  the  bottom 
and  comes  out  heated  to  a  temperature  of 
400'  F.  at  the  top.  The  cast  iron  parts  arc 
finished  in  oxidized  copper  or  nickel  plating. 
The  sheet  iron  parts  are  enameled  in  bla^k  or 
other  colors.  These  Air  Heaters  are  as  light 
and  portable  as  small  gas  stoves  and  can  be 
used  as  auxiliaries  in  the  same  manner.  They 
offer,  of  course,  the  ad -vantages  of  all  Electric 
Apparatus,  viz.,  the  toral  absence  of  smoke, 
soot  and  odor. 
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Small  50-Ampere  Dry  Cell 

The  French  Battery  Co.,  Madison,  Wis., 
arc  placing  on  the  market  the  "Auto  Special" 
Dry  Battery.  It  has  been  brought  out  to  meet 
the  demand  for  dry  batteries  of  small  bulk  and 
yet  of  sufficiently  reliable  power  and  to  con- 
tinuously supply  the  sparking  devices  of  auto- 
mobile internal-combustion  engines.  Although 
this  cell  is  but  2%  inches  diameter  and  6  inches 


for  each,  are  made  by  this  company,  in  a  de- 
creasing series  of  amperages.  For  each  class 
of  work  a  certain  type  is  adapted  and  its  ex- 
pense proportioned  to  the  work  in  hand.  To 
carry  out  this  general  principle  each  of  the 
four  tjrpes  produced  by  the  French  Battery 
Company  is  built  on  lines  peculiar  to  it  and 
differs  radically  in  construction  from  the 
other  types.  For  annunciator  and  bell  service 
a  cell  showing  from  12  to  15  amperes  is  pro- 
vided, called  the  "Bell"  type.  The  "Tele- 
phone" type,  the  name  of  which  designates  its 
use,  shows  from  22  to  25  amperes,  while  the 
"Ignition"  type,  designed  mainly  for  supplying 
the  sparking  devices  of  stationary  gas  engines 
and  available  for  auto  engines  of  not  pro- 
nouncedly high  requirements,  shows  from  32 
to  35  amperes.  Owing  to  the  necessity  for 
increased  factory  space,  the  French  Batter>- 
Company  has  moved  to  Madison,  Wis.,  and 
there  erected  \  a  new  plant  of  much  greater 
capacity  than  the  one  it  operated  in  Chicago. 

"Schebler"  Carburetor 

The  Excelsior  Supply  Co.,  233  Randolph 
street,  Chicago,  111.,  are  offering  the  trade  the 
"Schebler"  Carburetor,  illustrated.  It  is 
adapted  for  use  with  automobiles  and  motor 
boats.  It  is  made  on  thoroughly  practical 
lines  and  is  so  constructed  that  it  cannot  be 
easily  damaged.  In  its  manufacture  every  pos- 
sible precaution  is  taken  to  have  every  part 
up  to  a  high  standard  of  finish.  These  Car- 
buretors are  made  in  two  models,  Model  D  be- 
ing the  standard  and  coming  in  seven  sizes 
from  %  to  3  inches.  These  Carburetors  are 
made  of  brass,  but  can  be  made  of  aluminum 


Small  50-Ampere  Dry  Cell. 


"Schebler"  Carburetor. 


high,  it  is  said  to  show  an  initial  current  of 
50  amperes  and  to  have  an  unusually  high  re- 
cuperative power,  as  shown  by  tests.  Owing  to 
severe  requirements  this  type  must  satisfy,  the 
demand  for  it  is  necessarily  limited  to  a  spe- 
cial class  of  .work,  in  which  considerations  of 
high  amperage  and  recuperative  power  over- 
ride considfcrjitions  of  economy.  But  other 
types  of  cells,  with  appropriate  modifications 


on  special  orders.  The  bowl  design  combines 
compactness  with  practicability,  it  serving  for 
reservoir  as  well  as  having  the  mixing  cham- 
ber embodied  therein.  The  float  is  made  of 
cork,  heavily  shellaced  and  hinged.  Gasoline 
is  supplied  through  a  reversible  union  which 
permits  the  feed  pipe  to  run  in  any  direction 
desired.  The  throttle  is  made  interchangeable 
with  automatic  air  valve  so  that  they  can  be 
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used  on  either  top  or  side  of  bowl  as  occasion 
may  require.  The  spray  nozzle  is  placed  at  an 
angle,  thus  allowing  the  air  to  be  drawn  in 
either  direction  with  equally  good  results.  The 
needle  valve  in  spray  nozzle  is  made  heavier 
than  usual  and  with  a  longer  lever  or  handle. 
A  drain  cock  is  placed  in  the  bottom  of  bowl 
for  cleansing  purposes.  The  air  valve  can  be 
adjusted  and  locked  without  the  aid  of  tools. 
The  location  of  the  spray  nozzle  being  in  the 
center  of  the  chamber  eliminates  the  changes 
in  the  quality  of  mixture  when  ascending  and 
descending  hills,  such  as  occurs  in  carburetors 
where  the  nozzle  is  located  to  one  side  of  the 

Model -"D.* 


Si 


oil  reservoirs.  Neither  does  the  mixture 
change  while  making  turns.  For  boat 
work  this  Carburetor  has  been  highly  satis- 
factory, especially  on  speed  boats  in  which 
multiple  cylinder  engines  are  used.  Owing  to 
their  design  they  occupy  very  little  space  and 


at  different  engine  speeds.  The  regulation  of 
the  composition  of  this  mixture  either  had  to 
be  effected  by  hand  or  was  accomplished  by 
more  or  less  automatic  devices  that  were  far 
from  satisfactory.  In  the  "Schebler"  this  func- 
tion is  performed  as  follows :  When  the  motor 
is  running  at  its  minimum  speed,  the  air  is 
drawn  through  an  aperture  of  fixed  dimen- 
sions. As  the  speed  is  increased  and  conse- 
quently the  flow  of  gasoline  becomes  greater, 
more  air  is  required,  and  this  additional  sup- 
ply is  furnished  by  the  compensating  air  valve 
which  opens  more  and  more  as  the  speed  of 
the  engine  increases.  The  compensating  air 
valve,  when  once  adjusted,  admits  a  regulated 
supply  of  air  in  accordance  with  a  degree  of 
vacuum  produced  by  the  piston  of  the  motor. 


\  The  Eagle  Cooperage  Works,  Circleville,  O., 
are  sending  to  favored  customers  a  neat 
leather  combined  card  case,  bill  and  memo 
book,  with  name  stamped  in  gold. 


The  Starr  Bros.  Bell  Co.,  East  Hampton, 
Conn.,  in  their  latest  catalogue  and  price  list 
show  their  entire  line  of  Bells  for  the 
saddlery  and  Hardware  trade.  In  this  100- 
page  No.  59  catalogue  there  are  shown  Loco- 
motive Gong,  and  Single  and  Double  Hammer 
Pull  Gong  Bells,  Jingle  Bells,  Fog  Bells, 
Alarm  Door  Bells,  Rotary  Door  Bells,  Turns 
and  Plates,  Buttons  and  Plates,  Foot  Gon^s, 
Tea  and  Brass  Hand  Bells,  Call  Bells,  Team, 
Dog,  House,  Turkey  and  Altar  Bells,  etc.  The 
latter  half  of  the  book  is  devoted  to  a  large 
line  of  Sleigh  Bells  and  Chimes. 

"National"  Adjustable  Window  Ventilator 

The  National  Ventilator  Co.,  Chicago,  III, 
are  placing  on  the  market  the  "National"  Ad- 
justable Window  Ventilator,  illustrated.  This 
Ventilator  is  an  adjustable  panel,  constructed 
entirely  of  steel  and  resting  under  the  window 
sash.  It  is  easily  installed  or  removed  by 
merely  raising  the  window.  It  is  purposely 
designed  for  the  dealer's  trade,  being  made 


''National"  Adjustable  Window  Ventilator. 


can  usually  be  mounted  where  some  other 
makes  cannot  find  room.  One  of  the  great  dis- 
advantages of  many  carburetors  used  hereto- 
fore has  been  the  lack  of  a  satisfactory  method 


adjustable  and  fitting  any  window,  eliminates 
special  measurements  and  allows  the  dealer  to 
carry  them  in  stock.  The  manufacturers  re- 
mark that  wherever   introduced   the   demand 


of  securing  a  uniform  mixture  of  gas  and  air      has  increased. 
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Waffle  Irons 
Alfred  Andresen  &  G>.,  Minneapolis,  Minn., 
are  offering  the  trade  the  heart-shaped  WaflBe 
Irons,  illustrated.  These  Irons  are  made 
after  the  imported  patterns  and  are  very 
heavy,  weighing  ten  pounds  each.     The   two 


used  as  a  coaster  sled  any  boy  can  remoTe  the 
wheels  and  put  the  nmners  on  in  a  few 
minutes.  The  runners  are  neat,  light  and 
strong.  They  are  held  in  place  on  the  axle 
by  the  use  of  a  malleable  casting,  the  inside 
end  of  which  has  a  square  socket  that  covers 


"Katy   Flyer"   Coaster   Wagon. 

the  square  portion  of  the  axle,  thus  allowing 
the  runner  to  have  a  slightly  rotary  motion, 
yet  limited  so  that  if  the  Katy-Flyer  is  lifted 
from  the  ground  the  runners  will   not  swing 


Waffle  Iron. 

pans  ht  closely  and  for  this  reason  they  bake 
evenly,  giving  wholesome  and  easily  digested 
waffles.  The  Irons  revolve  on  either  gas  or 
ordinary  stoves  and  are  furnished  with  patent 
grease  duct  and  detachable  joint  which  in- 
sures cleanliness. 


Samuel  Harris  &  Co.,  23  South  Clinton 
street,  Chicago,  111.,  have  brought  out  a  pocket 
size  catalogue  of  tools  and  supplies,  for  ma- 
chinists and  manufacturers. 

"Katy  Flyer"  Wagon  and  Sled 

The  Hill-Standard  Mfg.  Co.,  Anderson, 
Ind.,  are  manufacturers  of  the  "Katy  Flyer*' 
Coaster  Wagon  and  Sled,  illustrated.  It  is 
extremely  light  and  easy  to  handle,  yet  is 
strong  and  well  built.  It  is  made  in  but  one 
size,  the  body  of  which  is  13  x  36  inches,  3% 
inches  deep.  The  rear  wheels  are  12  inches  in 
diameter,  with  sixteen  spokes;  the  front 
wheels  are  8  inches  diamejter  with  twelve 
spokes.  The  tread  is  16  inches.  The  wheel 
base  is  2  ft.  3  in.,  and  height  from  floor  to 
body,  9%  inches.  The  platform  springs  are 
oil  tempered  and  the  rear  axles  are  9-16-inch 
square  steel  with  7-16-inch  turned  spindles  to 
insure  easy  running.  When  used  as  a  Coaster 
Wagon  steel-tired  wheels  are  used  in  prefer- 
ence to  rubber  tires,  as  they  will  coast  much 
farther.  The  construction  of  the  tongue  is  al- 
most identical  with  that  of  the  pole  used  for 
buggies.  It  can  be  used  as  a  coaster  with  bed 
on  or  off.  To  remove  the  bed  requires  about 
a  second  to  lift  out  the  end  gates,  and  the 
sides  will  then  lay  down  and  lift  off.     When 


"Katy  Flyer/'  with  Bed  Removed. 

out  of  position.  The  concern  are  making  im- 
provements in  their  entire  line,  especially  the 
finish.  The  paint  and  varnish  are  of  high 
quality,  but  emphasis  is  laid  on  the  striping. 


"Katy  Flyer"  as  a  Coaster  Sled. 

Their  aim  is  to  make  the  goods  so  attrac- 
tive that  any  child  when  once  seeing  them 
will  manifest  the  greatest  desire  for  posses- 
sion. 


Digitized  by 


Google 


November,   1906. 


NEIV  GOODS  AND  INVENTIONS. 


875 


"Clautt"   Automatic   Safety   Razor 

The  Gauss  Shear  Co.,  Fremont,  O.,  with 
New  York  office  at  7  Warren  street,  are  plac- 
ing on  the  market  the  "Clauss"  Automatic 
Safety  Razor,  illustrated.  It  is  made  of  but 
few  parts,  and  as  all  of  these  parts  are  con- 
nected they  will  not  become  lost.  All  parts 
of  the  frame  are  made  of  high-grade  material, 
and  it  is  genuine  silver  plated  throughout. 
The  blades  are  of  the  wafer  variety  and  arc 
easily  put  in  and  removed  from  the  frame. 
Through  the  hollow  handle  runs  a  rod,  at  the 
lower  end  of  which  is  a  button.  When  it  is 
desired  to  insert  a  blade  the  button  is  turned 


through  an  antiseptic  acid  solution,  so  that  the 
blades  as  well  as  the  frames  are  antiseptic 
throughout.    There  is  also  a  receptacle  for  the 


Inserting  Blade  in  Frame. 

dull  blades.  The  frame  and  blades  are  packed 
in  a  neat  case,  the  inside  being  plush-lined 
and  the  outside  a  handsome  Morocco.     The 


'Clauss"  Automatic  Safety  Razor. 

to  the  left  and  pushed  upward,  which  opens 
the  razor  frame,  permitting  of  the  placing  of 
blade  in  position,  after  which  the  frame  au- 
tomatically closes,  pushing  the  button  back 
into  its  first  position.  Turning  the  button  to 
the  right  keeps  the  frame  locked,  and  the 
device  is  ready  for  shaving.  The  handle  has 
a  milled  surface,  which  gives  the  user  a  firm 
grip.  Twelve  blades  are  furnished  with  each 
outfit,  each  blade  being  put  into  a  separate 
sealed    package.      All    the    blades    are    put 


"Clauss"  Automatic  Razor  Outfit. 

manufacturers    report   a   very   heavy    demand 
for  this  Razor  wherever  introduced. 


Nestor  Johnson,  636  North  California  ave- 
nue, Chicago,  III,  has  recently  completed  his 
new  factory.  With  an  increased  capacity  and 
modern  equipment,  he  is  now  in  position  to 
promptly  fill  all  orders  for  the  "Nestor  John- 
son" Racing  and  Hockey  Skates.  His  cata- 
logue not  only  presents  the  line  of  Skates,  but 
also  gives  Rules  on  Racing,  hockey  laws,  etc. 

The  Bridgeport  Hardware  Mfg.  Co., 
Bridgeport,  Conn.,  in  their  latest  catalogue  of 
Sliding  Doors,  present  general  and  sectional 
views,  showing  how  the  fixtures  are  installed, 
how  the  door  works,  etc.  A  person  stepping 
on  the  tread  with  the  ball  of  foot  while  walk- 
ing naturally,  opens  the  door  without  exertion ; 
the  door  closes  by  gravity.  The  device  is  ap- 
plied to  single  and  double  doors. 
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"Sensible"  Storm  Window   Hanger 

The  R.  G.  Winter  Mfg.  Co.,  Milwaukee, 
Wis.,  arc  manufacturers  of  the  "Sensible" 
Storm  Window  Hanger,  illustrated.  The 
parts  are  made  of  malleable  iron  and  are 
packed  with  black  screws.     They  are  of  suf- 


"Sensible"   Storm   Window   Hanger   No.    1. 


ficient  strength  to  hold  any  storm  window. 
The  peculiar  construction  forms  an  absolute 
lock,  thereby  preventing  the  window  from  be- 
ing blown  off  the  hooks   in  severe  weather. 


"Sensible"  Fastener  No.  1. 


The  window  can  be  easily  hung  and  taken  off 
from  inside  the  house.  Fastener  No.  1, 
which  is  11  inches  long,  is  finished  in  black 
japan    or   galvanized    iron    and    packed    with 


without  unscrewing.  When  used  in  connec- 
tion with  Hanger  No.  1  or  2,  it  is  a  splendid 
device  for  ventilation  and  can  also  be  used  for 
screens.  Invisible  Hanger  No.  2  is  especially 
adapted  for  use  on  brick  buildings. 

"Ideal"  Band  Saw  Sharpener 

The  Rotary  File  &  Machine  Co.,  689  Kent 
avenue,  Brooklyn,  N.  Y.,  are  offering  the 
trade  the  "Ideal"  Hand-Power  Band  Saw  Fil- 
ing Machine,  illustrated.  It  is  similar  in  con- 
struction to  the  company's  power  machine, 
which  was  illustrated  in  our  September  num- 
ber. This  machine  is  adapted  for  filing  small 
band  saws,  ranging  in  size  up  to  and  including 
saws  with  teeth  %  inch  from  tooth  point  to 
tooth  point,  and  1%  inches  width  of  blade. 
The  vise  which  carries  the  saw  is  clamped 
together  by  spring  pressure  sufficient  to  hold 
the  saw  firmly,  yet  allowing  it  to  be  slipped 
through  as  each  tooth  is  filed.  At  each  revo- 
lution of  the  file  shaft  the  file  is  automatically 
withdrawn  from  engagement  with  a  tooth, 
dropped  back,  and  just  as  the  smooth  portion 
of  its  circiunference  reaches  the  saw,  it  shoves 
the  saw  along  for  the  next  tooth.  The  amount 
of  this  movement  is  regulated  according  to 
the  size  of  the  saw  tooth  by  a  thumb  screw. 
The  file  is  controlled  by  cams  to  only  cut  a 
certain  depth  each  time,  and  this  feature  al- 
ways insures  accurate  and  even  teeth.  The 
construction  of  the  vise  makes  it  possible  for 
a  thick  weld,  and  in  fact  almost  anything  but 
a  break  to  pass  through  the  vise  without  stop- 
ping the  machine  or  injuring  a  tooth.  This 
machine  is  claimed  to  save  one-half  or  more  of 


1 


"Ideal''  Hand  Power  Band  Saw  Sharpener. 


screws.  The  eccentric  slot  pulls  the  sash  close 
to  the  casing,  and  when  closed  the  lever  is  in 
such  position  that  it  does  not  interfere  with 
the  inner  window.  A  little  slot  contrivance 
enables  one  to  detach  the  lever  from  the  sash 


the  time  of  hand  filing.  If  the  saw,  through 
negligence,  is  left  in  until  it  has  passed  the 
starting  point,  no  harm  is  done.  Any  boy  can 
learn  to  put  in  the  saw  in  a  few  trials.  The 
wearing  parts  are  made  of  high  grade  steel. 
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"Auto"  Folding  Lunch  Box 

The  Atlas  Mfg.  G).,  Hampton,  N.  H.,  are 
placing  on  the  market  the  "Auto"  Folding 
Lunch  Box,  illustrated.  The  side  walls  are 
hinged  to  the  bottom  of  the  box,  and  the  flaps 


"Auto"  Folding  Lunch  Box,  Skt  Up. 

are  hinged  to  the  upright  margins  of  the  end 
walls,  overlapping  the  side  walls  and  each 
other.  Staples  through  the  side  walls  pass 
through  the  overlapped  flaps  when  box  is  set 
up.     The  strap  passes     through     these     loop 


"Auto"   Folding  Lunch    Box,  Folded. 

staples;  the  strap  being  secured  by  means  of 
a  swivel  permits  it  to  be  turned  lengthwise 
of  the  box  when  folded.  The  Box  when 
folded  is  about  1%  inches  high,  thus  affording 
space  to  hold  an  empty  bottle,  a  napkin,  knife, 
etc. 

"Radium I te"  de  Luxe  Raz9r  Strop 

The  Radiumite  Co.,  52    West    Washington 
street,  Chicago,  III,  are  offering  the  trade  the 


"Radiumite"  de  Luxe  Set. 

"Radiumite"  de  Luxe  Razor  Strop  sets,  illus- 
trated. It  contains  an  extra  long  double 
Strop,  with  heavy  nickel  military  swivel.    The 


de  Luxe  Razor  is  hand  forged,  hollow  ground, 
with  double  shoulder  and  is  handsomely  pol- 
ished and  flnished.  The  de  Luxe  Sets  are  sold 
in  handsome  dark  green  leatherette  compart- 
ment boxes  with  hinged  top,  lined  with  tan 
and  having  a  striking  scarlet  silk  ribboned 
decoration.  The  company  put  out  an  individ- 
ual  Strop  Case,  with  inner-seal  moisture- 
proof  package.  The  box  is  only  a  half-inch 
thick,  but  it  is  27  inches  long  and  2^  inches 
wide.  It  is  tan  covered,  the  edges  being  piped 
.with  white.  It  is  red  sealed  with  a  striking 
cream  glazed  label  lithographed  in  tan.  The 
Strop  after  being  put  in  the  moisture-proof 
waxed  envelope  is  in  turn  wrapped  in  fine 
white  tissue,  before  being  boxed.  Each  Strop 
is  thus  kept  flat,  at  full  length,  free  from  dust 
and  dirt  and  protected  from  moisture  or  rust 
Strops  thus  packed  in  individual  boxes  will 
not  only  keep  straight  and  true  in  stock  with- 
out injury  from  moisture  or  rust,  but  are 
most  attractive  to  the  prospective  purchaser. 

"American  Beauty"  Show  Cases 

The  Grand  Rapids  Show  Case  Co.,  Grand 
Rapids,  Mich.,  are  manufacturers  of  the 
"American   Beauty"   Show    Cases,   illustrated. 


'American  Beauty^'  Show  Case. 

The  construction  is  such  that  they  will  not 
break  from  natural  causes.  There  is  not  a 
hole  bored  in  the  plate  glass  at  any  point  The 
makers  state  that  they  are  placing  these  and 
similar  Cases  in  many  Hardware  stores 
throughout    the   country,    and   by    reason    of 


''American  Beauty^'  Corner  Case. 

giving  better  display  to  goods  bring  increased 
sales,  thus  paying  for  themselves  within  a 
short  time. 
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"Eolat"  Adjustable  Hammock  Swing 

The  Hohfeld  Mfg.  Co.,  Eighth  and  Dauphin 

streets,  Philadelphia,  Pa.,  are  placing  on  the 

market    the     "Eclat"     Adjustable     Hammock 

Swing,  illustrated.    It  is  a  new  way  of  hang- 


occupied  with  illustrations  in  four  colors  of 
their  Hardware  shelving  shows  in  combina- 
tion and  separate  Cabinets  and  Bases.  The 
designs  were  made  to  fill  actual  requirements  of 
diversified  stpcks,  and  the  arrangement  of  the 


"Eclat"  Adjustable  Hammock  Swing  Pulled  to  the  Ceiling. 


ing  a  Hammock  suspended  from  the  ceiling  of 
the  porch,  the  sitting  room  or  den.  It  is  ad- 
justable, for  when  not  in  use  it  is  pulled  to  the 
ceiling  as  one  would  pull  up  an  awning.  If  it 
is  desired  to  take  the  Hammock  indoors,  sim- 


f older  is  such  that  one  can  pick  out  many  dif- 
ferent combinations  other  than  what  are 
shown,  and  quickly  arrive  at  the  net  price. 


The  K  A.  Pflueger  Co.,  Akron,  O.,  has  been 


"Eclat"  Adjustable  Hammock  Swing  Ready  for  Use. 


ply  take  from  the  hooks  and  pull  the   frame- 
work to  the  ceiling  with  the  rope. 


■  The  J.  D.  Warren  Mfg.  Co.,  Masonic  Tem- 
ple, Chicago,  111.,  have  issued  No.  120  Folder. 
There  are  twenty  pages,  fifteen  of  which  are 


incorporated  with  a  capital  stock  of  $100,000. 
and  will  manufacture  fishing  tackle  as  soon  as 
a  suitable  plant  can  be  obtained  and  equipped 
The  president  of  the  new  company  is  E.  A. 
Pflueger,  who  for  a  number  of  years  has  been 
associated  with  the  Enterprise  Mfg.  Co..  of 
the  same  city. 
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"H.  A  A."  Junior  Repeatftig  Rifle 

The  Hopkins  &  Allen  Arms  Co.,  Norwich, 
Conn.,  are  placing  on  the  market  the  "H.  & 
A."  Junior  Repeating  Rifle,  illustrated.  It  is 
a  22-calibre,  take-down  pattern,  military 
style,  bolt  action,  Rocky  Mountain  step  rear 
sight  and  pin-head  front  sight.  It  is  provided 
with  a  selected  walnut  stock  with  military  butt 
plate  and  positive  safety  device  to  trigger, 
so  that  the  rifle  cannot  be  fired  until  the  lever 
is   home.     The    rifling   is   the  company's   im- 


items.  Of  course,  there  is  some  advertising 
matter  relating  to  the  "Berger"  Lantern,  but 
all  in  very  readable  form. 


The  West  Haven  Mfg.  Co.,  New  Haven, 
Conn.,  have  issued  a  pocket  size  catalogue  of 
the  ^TJuiversal"  Hack^Saw  Frames  and  Blades, 
the  •*Utility"  Hack  Saw  Frames  and  Blades, 
and  "Universal"  Power  Hack  Saw.  These 
booklets  are  supplied  to  dealers  with  space 
for  firm  imprint  on  front  cover. 


proved  increase  twisi.  All  parts  are  drop 
forged  and  lock  work  is  made  of  spring  steel. 
This  gun,  which  has  a  20-inch  barrel,  and 
weighs  5^  pounds,  shoots  22  short  or  22 
long,  or  22  long  rifle  cartridge.  The  maga- 
gine  will  hold  16  shorts  or  12  long  or  long 
rifle  cartridges,  and  the  magazine  will  feed 
these  cartridges  if  put  in  promiscuously.  It 
can  be  used  as  a  single  shot  as  well  as  a  re- 
peating rifle.  To  operate  the  Rifle,  raise  the 
lever  to  top  of  barrel  and  pull  back  bolt  until 
the  hammer  is  cocked  and  then  push  the  bolt 
forward  and  return  lever  to  first  position.  The 
makers  state  that  wherever  introduce^  it  is 
meeting  with  great  success. 


The  Berger  Mfg.  Co.,  Canton,  O.,  get  out 
a  little  pamphlet  in  the  interest  of  their  Lan- 
tern department  under  the  title  of  the  "Berger 
Hustler."    In  the  last  issue  there  is  quite  a 


NG  Rifle. 

NItro  Special  Single  Barrel  Gun 
The  J.  Stevens  Arms  &  Tool  Co.,  Chicopee 
Falls,   Mass.,  are  placing  on  the  market  the 
Nitro  Special  Single  Barrel  Gun,  illustrated. 

It  has  an  extra  heavy  cannon  breech.  The 
barrel  is  made  of  a  high  pressute  steel  with 
lugs  swedged  on  the  barrel,  i  e.,  a  part  of  the 
barrel,  not  brazed  on,  is  of  special  construc- 
tion with  water  table,  and  will  stand  the 
heaviest  loads  of  dense  powder;  has  the.  Ste- 
vens check  hook  to  take  up  all  wear,  and  pre- 
vents any  strain  on  the  forearm.  It  has  a 
fancy  patent  snap  forearm,  is  supplied  either 
nickel-plated  or  case  hardened,  with  a  walnut 
stock,  rubber  butt  place,  top  snap,  coil  main- 
spring, and  is  made  in  the  usual  lengths  and 
gauges.  The  weight  is  from  7  to  7%  pounds. 
The  No.  92  is  the  extractor  gun,  aAd  the 
No.  97  is  the  ejector.  It  is  higher  in  price 
than  other  single-barrel  guns,  and  is  claimed 


NiTso  Special  Single-Barrel  Gun. 


little  matter  pertaining  to  up-to-date  lighting 
methods,  how  to  avoid  poor  lights,  suggestions 
lor  salesmen  selling  lanterns,  and  some  minor 


to  be  heavier,  stronger,  made  of  better  mate- 
rial and  more  symmetrical  tkan  tke  usual 
single-barrel  guns. 
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'Mrlth  Mall"  Hand  Car 
The  Hill-Standard  Co.,  Anderson,  Ind.,  are 
the  manufacturers  of  the  "Irish  Mail"  Chil- 
dren's Hand  Car,  illustrated.  The  material 
used  in  the  construction  is  steel  and  seasoned 
hickory,  and  they  are  sufficiently  strong  to  sus- 


stniction  an4  finish  is  the  same  as  the  "Irish 

Mail" 
The   "Hottentot"   Wagon  is  especially   for 


"Hottentot"  Children's  Wagon. 

tain  a  weight  of  300  pounds.  The  line  has 
been  on  the  market  for  several  years,  and  in 
that  time  their  health-giving  qualities  have 
been  thoroughly  tested.  The  rowing  motion 
gently  exercises  and  develops  the  muscles  of 
the  body  in  a  uniform  manner. 


Flying  Dutchman*'  Wagon. 

children  between  the  ages  of  2%  and  5  years. 
It  is  as  thoroughly  constructed  as  the  other 
veliicles  of  their  line. 


The  United  States  Handle  Co.,  Piqua,  O., 
issue  a  handsome  catalogue  of  Farming  Tool 
Handles  and  Ferrules.  The  company  controls 
the  output  of  twenty-five  factories. 


The  Frank  Mossberg  Co.,  Attleboro,  Mass., 
in  their  catalogue  of  Wrenches  and  Bells,  lay 
special  stress  upon  quality  and  excellence  of 
design.  For  the  most  part  the  Wrenches  are 
of  the  bicycle  pattern,  but  find  many  other 
uses.     There  are  chimes  and  handle  bar  Cycle 


mM 


"Irish   Mail"  Wagon. 


The  "Flying  Dutchman"  is  a  two-seated  or 
tandem  car.  It  can  be  operated  by  either  one 
or  two  children  from  either  seat    The  con- 


Bells,  together  with  Automobile  Bells.  The 
concern  makes  a  specialty  of  sheet  metal 
stamping. 
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"Samson"  Auto  Jack 

The  Oliver  Mfg.  Co.,  203  Desplaines  street, 
Chicago,  111.,  are  offering  the  trade  the  "Sam- 
son" Auto  Jack,  illustrated.  This  new  Sam- 
son Jack  raises  on  the  down  stroke  only,  and 
trips  by  throwing  the  handle  to  extreme 
height,  or  can  be  lowered  notch  by  notch  with 
the  reverse  movement,  without  working  pawls 


that  enables  the  Jack  to  be  worked  under  any 
automobile  truck  made.  The  handle  engages 
in  cogs  by  a  straight  push.  The  Jack  is 
quickly  adjusted  to  any  desired  position,  and 
is  rapid  ior  a  screw  Jack.  It  is  13  inches 
high,  has  a  rise  of  10  inches,  and  weighs  12 
pounds. 

"Royal"  Sickle  Grinder 

The   Royal   Mfg.    Co.,   Lancaster,   Pa.,   are 

placing  on   the   market   the   "Royal"    Sickle 

Grinder,  No.  20,  illustrated.    The  alundum  in 

the  beveled  wheel  is  said  to  be  the  hardest, 


"Samson"  Auto  Jack. 

by  hand.  The  standard  has  three  brackets, 
thus  giving  an  exceptionally  large  lifting 
range.  It  is  instantly  adjusted  to  any  height 
by  raising  the  standard  with  the  hand.  It  is 
very  rapid,  and  can  be  operated  by  hand  or 
foot,  and  lifts  easily.  There  is  a  strong  wood 
base;  11  x  4  inches,  which  holds  it  steady.  Be- 
sides general  lifting,  it  is  useful   for   raising 


"Royal"  Sickle  Grindek. 

sharpest  and  most  durable  abrasive  material 
known.  It  is  geared  to  revolve  rapidly  and 
there  are  nd  chains  or  belts;  it  weighs  18 
pounds.  The  company  also  make  other 
Grinders  for  various  purposes. 

"Clark"    Carriage    Heater 

i  he  Chicago  Flexible  Shaft  Co.,  180  On- 
tario street,  Chicago,  111.,  are  offering  the  trade 
the  "Clark"  Carriage  Heater,  No.  7X,  illus- 
trated. It  is  a  slanting  flat  top  Heater  with 
both  side  and  end  adjustable  ventilators  for 
regulating  the  volume  of  heat.  It  is  made  of 
metal  throughout,  and  in  keeping  with  all 
Clark  heaters,  no  castings  of  any  kind  are  used 
in  it    The  joints  are  all  solidly  riveted.    This 


"Clark"  Carriage  Heater  No.  7X. 


''Oliver's"  E-Z  Screw  Jack. 

the  beds  of  cars.    No.  44  is  for  cars  of  two 
tons,  and  No.  66  for  cars  of  six  tons. 

"Oliver's"  E-Z  Screw  Jack  was  designed 
especially  for  automobile  trucks.  The  handle, 
having  a  half  circle  in  which  to  engage  cogs, 
can  be  operated  at  different  angles,  a  feature 


makes  it  practically  unbreakable  and  insures 
long  and  enduring  service.  It  is  covered  with 
a  rich  maroon  mohair  plush  and  broad  band 
extensions  of  the  ends  come  up  over  the  edges 
of  the  cover  to  prevent  raveling.  It  is  14 
inches  long  and  weighs  nine  pounds.  To  add 
to  its  attractiveness  the  ends  are  quadruple 
nickel  plated. 
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"Pirelli"  Rubber  Cable 
The  Motor  Car  Equipment  Co.,  65  Warren 
street,  New  York,  are  the  United  States  agents 
for  "Pirelli"  High  and  Low  Tension  Rubber 


"Pirelli"  Rubber  Cable. 


Cable.  It  is  thoroughly  reliable  and  is  in  ex- 
tensive use  by  many  auto  manufacturers.  It 
comes  in  two  sizes  in  low  tension  and  three 
sizes  in  high  tension. 

"Winchester"  High  Power  1907  Rifle 

The  Winchester  Repeating  Arms  Co.,  New 
Haven,  Conn.,  are  placing  on  the  market  the 
new  "Winchester"  High-Power  Model  1907 
Self-Loading  Rifle,  illustrated.  The  success 
attending  the  company's  Model  1905  Self- 
Loading  Rifle,  made  in  .32  and  .35  calibers,  re- 
sulted in  many  requests  for  a  gun  of  the  same 
type  adapted  to  a  high-power  cartridge  suit- 
able for  big  game  hunting.  The  Model  1907 
is  brought  out  to  meet  this  demand.  It  shoots 
a  cartridge  of  .351  caliber,  with  180-grain  bul- 
let, having  a  muzzle  velocity  of  1,861  feet  per 
second,  and  a  penetration  of  26% -inch  in  pine 
boards  when  used  with  soft-point  bullets.  Al- 
though the  cartridge  is  quite  small  in  size  it 
is  very  powerful  in  execution  and  the  manu- 
facturers highly  recommend  it  for  use  in 
hunting  the  largest  of  game.  It  has  the  Model 
1905  self-loading  principle,  being  simple  and 
strong.  The  new  Rifle  is  neat  and  attractive 
in  appearance.  It  holds  six  shots,  five  of 
which  are  loaded  into  the  magazine,  which  is 
detachable  and  can  be  inserted  in  the  gun 
when  the  bolt  is  closed.  Extra  magazines  can 
be  carried,  by  means  of  which  very  rapid  and 
continuous  firing  can  be  done.  The  shell  is 
ejected  from  the  side.  There  are  no  moving 
projections  on  the  outside  of  the  gun  to  cause 
trouble  and  no  screws  to  shake  loose.     The 


tions,  the  stock  and  the  action  being  in  one 
part  and  the  barrel  and  receiver  in  the  other, 
making  it  easy  to  clean.  The  Rifle  has  a  20- 
inch  nickel  steel  barrel  and  a  handsome  pistol 
grip  stock,  and  weighs  about  7%  pounds.  It 
will  be  ready  for  the  market  the  early  part 
of  December. 

"Anchor"  Brand  Putty 

John  Briggs  &  Co.,  Boston,  Mass.,  arc  manu- 
facturers of  "Anchor"  Brand  Putty.  It  is  made 
of  pure  raw  linseed  oil  and  floated,  and  air 
dried  whiting.  They  control  their  own  supply 
of  high  grade  whiting,  which  is  made  into  put- 


"Anchor"  Brand  Putty. 

ty.  It  is  free  from  any  vegetable  and  mineral 
oils,  marble  dust,  quicklime,  clay,  etc  The 
company  also  manufacture  commercial  grades 
of  putty,  which,  for  some  purposes,  are  used 


'Winchester"  High-Power  1907  Rifle. 


barrel  is  stationary  like  that  oi  an  ordinary 
gim  and  the  sights  are  attached  directly  to  the 
barrel.  It  has  a  simple  take-down  device, 
which  allows  the  gun  to  separate  into  two  por- 


instead  of  pure  goods.  They  use  the  same 
quality  of  whiting  in  these,  and  guarantee  them 
to  be  free  from  marble  dust,  quicklime,  clay» 
etc. 
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"Unlversar*  Lever  Corkscrew 

John  H.  Graham  &  Co.,  113  Chambers  street, 
New  York,  are .  placing  on  the  market  the 
"Universal"  Lever  Cork  Extractor,  illustrated. 
It  19  made  of  wrought  steel,  nickel  plated,  and 
has  a   first-class  gimlet     This  pocket  article 


wires  on  bottles.  The  Extractor  is  small  and 
can  be  readily  carried  in  the  pocket  When 
closed  it  18  3%  inches  long  and  when  open  is 
,5%  inches.  It  weighs  but  two  ounces,  and 
comes  mounted  a  dozen  on  neat  display  card, 
three  cards  in  a  box  and  a  gross  to  a  case. 


"Universal"  Lever  Cork  Extractor. 


has  the  leverage  so  applied  that  the  most  stub- 
born cork  is  removed  with  slight  effort.  To 
use,  throw  the  plate  and  worm  into  its  most 
open  position  by  pressing  upon  back  of  plate, 
turn  the  worm  or  gimlet  into  cork  until  shoul- 
der of  plate  touches  top  of  bottle.     Hold  the 


"Qritwold"  Adjustable  Roofing  Bracket 

W.  P.  Griswold  &  Co.,  37  John  street, 
Springfield,  Mass.,  are  offering  the  trade  the 
"Griswold"  Adjustable  Roofing  Bracket,  illus- 
trated. This  Shingling  Bracket  can  be  used 
for  supporting  stagings  for  shingling,  repair- 
ing and  painting  roofs.  No  nailing  is  neces- 
sary, as  it  can  be  instantly  placed  in  position 
or  removed :  is  adjustable  to  any  angle  and  fits 


Extracting  a  Cork. 


plate  against  the  neck  of  bottle  and  press  the 
handle  down  as  shown.  The  powerful  lever 
action  raises  the  cork  with  ease.  The  device 
can  also  be  used  to  remove  caps  and  breaking 


"Griswold"  Adjustable  Roofing  Bracket. 

roofs  of  ally  pitch.  It  is  absolutely  locked  to 
two  or  more  shingles  on  the  roof  and  cannot 
be  accidentally  removed.  It  is  made  of  steel, 
is  light  in  weight,  weighing  one  pound,  and  is 
14  inches  long. 
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"Eaton  and  Prince"  Hand  Power  Elevator 

"  The  Eaton  &  Prince  Co.,  70  Michigan  street, 
Chicago,  111.,  are  manufacturers  of  the  "Eaton 
&  Prince"  Hand  Power  Elevator,  illustrated 


with  the  aid  of  his  forefinger  and  tibumb  only, 
on  the  brake  line.  The  brake  device  is  op- 
erated by  means  of  an  endless  cord  running 
around  the  sheave  on  the  screw  shaft  of  the 
brake. 


Fig.  3. 

A  locking  device  absolutely  prevents  the 
car  from  running  up  into  the  ceiling.  The 
car  is  at  all  times  under  perfect  control  of 


Fig.  1— Center  Lift  Hand  Elevator. 

in  Fig.  1.  A  practical  and  essential  feature  ot 
the  hand-power  pattern  is  the  brake  device, 
shown  in  Figs.  2  and  3.  It  consists  of  a 
double  shoe  working  on  each  side  of  a  band 
which  is  cast  to  the  arms  of  the  rope  wheel. 


Fig. 


Each. shoe  has  a  bearing  on  this  band.  This 
feature  enables  the  operator  of  the  elevator 
to  lower  his  car  filled  to  its  utmost  capacity 


Fig.  4— Beam  Spring  Safety   Device. 

the  operator  and  cannot  possibly  move  in 
either  direction  until  the  brake  is  released 
Another  feature  is  a  beam  spring  safety  device 
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as  shown  in  Fig.  4.  In  the  event  of  the  cable 
breaking  this  locks  the  car  to  the  guides,  thus 
preventing  its  dropping. 

The  company  have  been  building  Elevators 
for  the  past  twenty-five  years ;  their  catalogue 
gives  full  particulars  concerning  their  Ele- 
vators. 

"Milwaukee"  Duttlew  Brush 

The  Milwaukee  Dustless  Brush  Co.,  120 
Sycamore  street,  Milwaukee,  Wis.,  are  mak- 
ers of  the  "Milwaukee"  Reservoir  Dustless 
Brush,  illustrated.  There  are  several  methods 
of  laying  dust   in  sweeping,  depending  upon 


"Milwaukee"  Reservoir  Dustless  Brush. 

the  addition  of  oil  to  the  dust  particles  so  as 
10  render  them  too  heavy  to  float  in  the  air. 
The  method  used  with  this  Brush  is  to  add 
the  oil  to  the  dust  particles,  during  the  pro- 


munication  with  this  reservoir  and  they  ab- 
sorb the  oil  much  like  a  lamp  wick.  As  the 
outside  tufts  in  the  brush  sweep  up  the  dust 
it  comes  in  contact  with  these  moist  tufts  and 
is  deadened  so  that  it  cannot  rise.  The  feed 
of  the  oil  is  regulated  by  a  little  screw  cap 
on  the  top  of  the  reservoir,  by  which  air  is  ad- 
mitted to,  or  excluded  from  it,  thus  causing 
the  oil  to  feed  rapidly  or  slowly  as  may  be  re- 
quired by  the  condition  of  the  floor.  It  does 
not  oil  the  surface  over  which  it  sweeps  and 
is  used  on  carpets  and  rugs  as  well  as  floors. 
For  cleaning  carpets,  gasoline  may  be  used,  if 
desired.  Since  with  this  method  tne  oil  is 
used  only  during  the  process  of  sweeping,  it 
is  unnecessary  to  use  a  heavy  oil  in  order  to 
prevent  evaporation,  as  is  necessary  in  an 
oil  applied  to  a  floor  or  used  in  a  dustless 
powder.  In  fact,  the  Brush  makes  a  dustless 
f  powder  as  it  sweeps,  by  the  addition  of  oil 
to  the  dust  and  grit  on  the  floor  and  the  con- 
stant addition  of  a  little  oil,  prevents  the 
powder  from  becoming  too  dry  to  perform  its 
function.  The  advantages  claimed  for  the 
Reservoir  Dustless  Brush  are  that  it  is  far 
more  economical  than  any  other  method  of 
dustless  sweeping,  as  well  as  more  efficient. 
No  additional  material  is  added  to  the  dust 
and  dirt  already  on  the  floor,  which,  in  the 
case  of  the  use  of  a  dustless  powder  adds  to 
the  weight  and  quantity  of  the  dirt  to  be  swept 
up.  All  of  the  dust  being  removed  at  each 
sweeping,  the  floor  remains  fresh  and  clean  so 
that  scrubbing  is  rarely  necessary.  The 
company  offers  to  send  Brushes  to  dealers  on 
trial.  The  makers  claim  the  Brushes  are  now 
used  by  over  a  hundred  thousand  merchants 
and  about  six  thousand  schools,  while  more 
Household  Brushes  are  sold  than  ever. 


Dustless  Brush  Ready  to  be  Cleaned. 

cess  of  sweeping,  by  the  use  of  a  Dustless 
Brush.  The  dust  particles  thus  weighted  with 
oil,  adhere  to  one  another  and  roll  up  into 
little  balls  or  pellets.    This  Brush  has  a  reser- 


"Out  of  Sight''  Clothes  Drier  Rack 

The  Seed  Filter  &  Mfg.  Co.,  158  Chambers 
street,  New  York,  are  offering  the  trade  the 
"Out  of  Sight"  Clothes  Drier  Rack,  illustrated. 
The  metal  parts  are  of  cold  rolled  Bessemer 
steel,  nicely  japanned.  Eight  arms,  two  feet 
long,  made   from   selected    hard    maple    and 


"Out  of  Sight"  Clothes  Drier  Rack. 


voir  in  the  brush  back,  which  is  filled  with 
kerosene  or  ooal  oil  A  row  of  absorbent 
tafU  aknig  the  center  of  the  brush  are  in  com- 


nicely  polished,  give  sixteen  feet  of  drying 
surface.  The  bars  drop  down  against  the 
wall  when  not  in  use. 
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''Aluminum"  Oil  Heater 

The  Novelty  Mfg.  Co.,  Jackson,  Mich.,  are 
manufacturers  of  the  "Aluminum"  Oil  Heater, 
illustrated.  The  safety  btimer  used  in  this 
Heater  is  of  steel  construction,  and  perfect 
combustion  is  secured.  It  is  safe  in  operation, 
as  the  wick  does  not  turn  down  into  the  oil 
font,  but  is  retained  in  a  separate  receptacle 
and  consists  of  just  enough  oil  to  keep  the 
stove  in  operation.  "Blow-ups"  or  explosions 
are  impossible.  There  is  an  entire  absence  of 
odor  or  smell  when  the  Heater  is  in  operation. 
When  it  is  necessary  to  rewick  the  burner  this 
is  easily  done.  A  simple  cork  indicator  de- 
notes the  quantity  of  oil  in  the  fount.  There 
is  no  aluminum  on  this  device  except  the  mica 


in  the  world,  that  being  their  specialty.  Some 
sixty  varieties  are  manufactured  and  as  each 
one  of  these  varieties  is  made  in  from  four 
to  six  different  sizes,  the  grand  total  reached 
is  about  235  different  sizes  or  numbers.  The 
makers  claim  that  the  "Kingfisher^'  Bait  Cast- 
ing Line  is  without  an  equal,  and  that  prob- 
ably no  Enameled  Lines  as  good  as  theirs  are 
sold  at  as  reasonable  a  price. 

"Black  8llk"  Stove  Polish 

The  Black  Silk  Stove  Polish  Co.,  Sterling, 
III,  have  added  two  new  packages  to  their 
line,  pint  liquid  and  pound  paste  "Black  Silk" 


Stove  Polish.  This  Polish  is  adapted  for 
stoves,  ga&  ranges,  steel  range  tops  and  iron 
parts.     All  of  the  company's   packages  have 


"Aluminum"  Oil  Heater. 

frame  and  name  plate.  When  they  were  first 
introduced  all  the  cross-sections  were  made  of 
sheet  aluminum,  and  through  this  the  name 
"Altunintun"  was  derived.  This  material  was 
discarded  later  on  and  substituted  "by  high- 
grade  cold  rolled  steel  plate.  The  stoves  are 
made  of  polished  sheets  of  steel  plate  and 
sheet  brass.  The  nickel  parts  are  polished  to 
a  crocus  finish.  The  capacity  of  the  fount  is 
5  quarts,  and  the  stove  bums  1  gallon  in  12 
hours.  The  height  with  the  bail  down  is  33 
inches;  net  weight,  16  pounds. 


£.  J.  Martin's  Sons,  Rockville,  Conn.,  issue 
a  very  handsome  catalogue  of  the  ''King- 
fisher" brand  of  Braided  Fish  Lines.  From 
a  typographical  standpoint,  it  is  certainly 
striking,  and  is  in  keeping  with  the  extremely 
high  quality  claimed  for  these  Lines.  The 
manufacturers  believe  they  manufacture  the 
largest  ymriety  of  high-class  Silk  Fish  Lines 


varnished  three-color  labels.  Jobbers  are  be- 
ing furnished  pound  samples  of  Stove  Polish 
for  free  distribution  to  dealers. 

The  Chicago  Flexible  Shaft  Co.,  180  On- 
tario street,  Chicago,  111.,  are  distritmtiiig  a 
number  of  striking  booklets  aiid  folders  per 
taining  to  the  "Clark"  Carriage  Heaters  and 
the  "Clark"  Prepared  Coal  which  is  used  io 
the  Heaters  as  fueL 
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''Flexible"  Flyer  Sled 
S.  L.  Allen  &  Co.,  Box  1100  H,  Philadel- 
phia, Pa.,  are  manufacturers  of  the  "Flexible" 
Flyer  Sled,  illustrated.  This  is  a  new  model 
of  their  Flexible  Flyer  No.  6,  which  is  built 
to  carry  six  grown  persons.  The  runners  are 
made  of  spring  steel,  the  supports  are  pressed 
steel,  frame  and  seat  of  straight  grained  hard- 
wood. It  is  light,  yet  practically  indestructible. 
The  runners  are  of  inverted  T-shaped  spring 
steel,  very  strong  and  rigid  vertically,  but  free 
to  bend  sidewise.  When  it  is  desired  to  steer 
on  the  hill  a  touch  on  the  crossbar  curves  both 


Landers,  Frary  ft  Clark,  New  Britain, 
Conn.,  with  New  York  office,  302  Broadway, 
New  York,  are  sending  a  bulletin  to  the  retail 
Hardware  dealers  of  the  country,  in  which 
they  offer  to  furnish  electros  for  newspaper 
advertising;  they  outline  a  general  plan  to 
help  dispose  of  the  "Universal"  Specialties. 
The  company  use  much  space  in  the  adver- 
tising columns  of  magazines,  etc.,  having  a 
large  general  circulation,  and  the  whole  ef- 
fort is  to  get  the  women  to  calling  at  the  re- 
tail store  for  some  of  the  "Universal"  special- 
ties. 


"Flexible"  Flyer  Sled,  New  Model,  No.  6. 


rtmners,  the  whole  runner  going  in  its  own 
track  without  ploughing  the  snow.  This  sled 
is  fast,  safe  and  cheap ;  it  saves  shoe  leather  and 
keeps  the  feet  up  out  of  the  snow;  it  is  at- 
tractive in  appearance,  and  is  said  to  be  as 
nearly  indestructible  as  tough  metal  and 
straight  grained  hardwood  can  make  it.  In 
order  to  assist  the  trade  they  are  distributing 
500,000  cardboard  models  gratis,  and  are  also 
conducting  an  aggressive  advertising  cam- 
paign in  newspapers  and  general  magazines. 

Fancy  Bound  Body  Strap  Bells 
The  East  Hampton  Bell  Co.,  East  Hamp- 
ton, Conn.,  are  manufacturers  of  the  Fancy 
Bound  Body  Strap  Bells,  illustrated.  It  is 
made  of  harness  or  russet  leather,  and  has 
enameled  leather  bound  rim  bells,  riveted.  The 
Bells   supplied   can  be  extra  white   metal  or 


Patterson,  Gottfried  ft  Hunter,  146  Centre 
street,  New  York,  have  ready  for  distribu- 
tion a  booklet  pertaining  to  Emery  Wheels, 
Grinding  and  Polishing  Machinery,  etc.  The 
concern  are  distributing  agents  for  the  emery 
and  corundum  wheels  of  the  Abrasive  Material 
Co. 


The  Gillette  Sales  Co.,  Times  Square,  New 
York,  state  that  the  increase  in  orders  for  the 
"Gillette"  Safety  Razor  indicate  that  the  sales 
during  the  coming  months  will  be  larger  than 
ever.  They  have  sold  upward  of  one  million 
of  their  Razors  in  about  thirty  months.  Sales 
for  the  first  six  months  of  this  year  show  an 
increase  of  50  per  cent,  over  those  of  the  cor- 
responding months  of  last  year.  They  issue 
a  booklet  that  they  furnish  to  dealers  without 


Fancy  Bound  Body  Strap  Bills. 


planished;  nickel,  brass  or  oroide  plated,  or 
gold  or  silver  plated.  In  each  of  these  three 
varieties  there  are  a  varying  number  of  bells 
furaithed,  from  30  to  90. 


expense,  for  distribution  to  the  reUiler's  cus- 
tomers. The  company  have  a  new  catalogue 
ready  for  distribution,  which  contains  their 
complete  line. 
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Richards'  "No.-8ag"  Door  Stay 

The  Richards  Mfg.  Co.,  Aurora,  111.,  are 
placing  on  the  market  the  Richards'  "No-Sag" 
Door  Stay,  illustrated.  It  is  a  simple  device, 
can  be  easily  applied  to  any  door  and  will  take 
up  the  sag,  restore  the  door  to  its  normal 
shape  and  keep  it  there.  It  will  keep  new 
doors  from  sagging  or  loosening  at  the  joints. 
The    adjusting    feature,    by    means    of    the 


''Trumpet  Cair*  Harmonlea 

M.  Hohner,  475  Broadway,  New  York,  is 
offering  the  trade  the  "Tnmipet  Call"  Har- 
monica, illustrated.  The  maker  refers  to  this 
instrument  as  bei^g  endowed  with  a  phenom- 
enal amount  of  tone  power.  The  reeds  are  di- 
rectly connected  with  a  wooden  sound-box, 
into  which  the  tone  passes,  and  finds  an  out- 
let through   five  brass   trumpet   horns    which 


Richards'  "No-Sag"  Door  Stay. 


threaded  rod  and  nipple,  is  simple  and  posi- 
tive, and  any  tension  desired  may  be  had  by 
using  the  small,  fiat  wrench  which  accom- 
panies each  set.  This  Stay  can  be  put  on  any 
part  of  a  door,  upper  or  lower,  and  on  either 
side.  The  tensile  strength  is  over  400  pounds. 
It  is  nicely  finished  and  is  especially  adaptod 
for  use  on  screen  doors. 


The  S.  M.  Howes  Co.,  40  Union  street, 
Boston,  Mass.,  in  their  latest  catalogue  pre- 
sent in  a  very  attractive  manner  a  line  of  Fire- 
place Screens,  made  in  a  number  of  designs 
and  finishes.  These  Folding  Screens  are 
made  primarily  for  protection  against  sparks, 
and  yet  at  the  same  time  are  beautiful,  dec- 
orative and  convenient.  These  Screens  are 
made  to  harmonize  with  the  modem  room  in 
its  artistic  appointments.  A  large  stock  is 
carried,  so  that  orders  are  promptly  filled. 
Nearly  all  the  Screens  catalogued  can  be 
made  with  any  desired  number  of  folds.  Sev- 
eral pleasing  styles  of  Antique  Coal  Hods  are 
illustrated,  made  in  all  copper,  all  brass,  black 
with  brass  trimmings  or  all  black. 


protrude  from  the  box.  It  is  claimed  to  sur- 
pass any  mouth  organ  ever  brought  out  In 
the  hands  ot  an  expert  player  it  is  said  to 
closely  resemble  a  church  organ.  There  arc 
ten  double  holes,  40  reeds,  brass  plates  and  a 
full  concert. 


The  Coates  Clipper  Mgf.  Co.,  Worcester, 
Mass.,  are  mailing  the  trade  copies  of  their 
Bulletin  No.  20,  referring  to  "Coates"  Flexi- 
ble Transmission.  This  system  has  hardened 
steel,  ball-socket  joint,  unit  link  flexible  trans- 
mission. It  will  transmit  as  much  power 
backward  as  forward.  There  are  no  brazed 
ends,  and  there  is  a  solid  steady  drive  through- 
out its  entire  length.  This  Flexible  Trans- 
mission is  adapted  for  many  uses,  such  as 
buffing,  floor  polishing,  drop  forge  grinding, 
horse  clipping,  boat  building,  wood  boring. 
etc. 


The  Pike  Mfg.  Co.,  Pike,  N.  H.,  with  New 
York  office  at  151  Chambers  street,  are  send- 
ing an  announcement  to  the  trade  concerning 
a  slight  advance  in  price  on  the  Genuine 
Escher  Water  Hones.  A  new  price  list  on 
"India"  Oil  Stones  has  also  been  brought  out; 
through  increased  production  the  price  is  re- 
duced on  the  fine  grade  to  correspond  with 
prices  of  coarse  and  medium.  The  company 
state  that  the  increase  in  use  of  "India"  Oil 
Stones  for  all  kinds  of  sharpening  has  been 
unprecedented.  It  is  a  line  yielding  good 
profit  to  the  retailer. 
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The  Bissell  Carpet  Sweeper  Co.,  Grand 
Rapids,  Mich,  and  25  Warren  street.  New 
York,  have  issued  their  Toy  Sweeper 
Offer  for  Christmas,  1906.  The  statement  is 
made  that  each  year  the  demand  for  the  Toy 
Sweepers  is  increasing.  For  the  dealer  these 
Toy  Sweepers  are  excellent  advertisements 
and  help  increase  sales  on  regular  size  sweep- 
ers. They  are  practically  samples  and  demon- 
strate how  easily  and  thoroughly  a  large  size 
Sweeper  works.  They  now  offer  eight  differ- 
ent kinds,  and  for  a  specified  amount  include 
free  of  charge  an  easel  for  displaying  Sweep- 
ers, show  cards  and  baby  verse  cards. 

The  Gillette  Clipping  Machine  Co.,  110  W. 
32d  street.  New  York,  in  their  latest  catalogue 
present  Horse  Clipping  and  Grooming  Ma- 
chines. They  claim  to  have  the  only  factory 
in  the  world  which  is  entirely  devoted  to  the 
making  of  these  goods.  These  are  hand  and 
electric  power  Horse  Clipping  Machines. 
Groomers  and  also  Sheep  Shearing  Cutters. 

John  Lucas  &  Co.,  Philadelphia,  Pa.,  manu- 
facturers of  Paints,  etc.,  issue  the  ''Lucas 
News,"  being  a  four-page  sheet  devoted  to 
their  business.  In  the  last  issue  is  a  com- 
prehensive view  of  the  company's  plant.  The 
editorial  argues  that  the  hand-mixed  paint  is 
out  of  date,  and  that  the  ready-mixed  article 
is  more  scientific  and  will  give  the  customer 
far  more  satisfaction.  Any  one  desiring  to 
receive  the  "Lucas  News"  regularly  can  do  so 
by  writing  the  company  to  that  effect. 


The  Buffalo  Mfg.  Co.,  Buffalo,  N.  Y.,  as 
usual,  keep  up  their  reputation  by  bringing 
out  a  high-class  catalogue,  known  as  No.  24. 
The  concern  are  manufacturers  of  Water  Fil- 
ters, Water  Coolers,  Chafing  Dishes,  Table 
Kettles  and  Stands,  Coffee  Extractors,  Wine 
Coolers,  Nursery  Chests,  Baking  Dishes, 
Crumb  Trays  and  Scrapers,  Tea  and  Bar 
Urns,  Bathroom  Fixtures,  Coal  Vases  and 
Hods,  Candlesticks,  Cuspidors,  Match  Safes, 
etc.  The  catalogue  comprises  160  pages,  well- 
printed  and  bound  in  embossed  covers.  The 
New  York  branch  is  at  18  Warren  street. 


Oneida  Community,  Ltd.,  Oneida,  N.  Y., 
with  New  York  office  at  395  Broadway,  have 
issued  an  illustrated  price-list  of  Steel  Game 
Traps  and  Weldless  Steel  Chains.  The  Ani- 
mal Traf|s  are  made  for  all  kinds  of  animals. 
The  second  section  of  the  catalogue  is  devoted 
to  Halter,  Dog,  Kennel,  Coil,  Cow,  Picket, 
Sash  and  Trace  Chains,  Snaps,  etc. 


J.  E.  Porter  Co.,  Ottawa,  111.,  in  their  new 
catalogue  illustrate  their  whole  line  of  Force 
and  Lift,  Single  and  Double- Acting  Wind- 
Mill  Regulating,  Tank  and  Spray  Pumps;  as 
well  as  iron,  brass  and  brass-lined  cylinders. 
The  catalogue  is  bound  in  poster-effect  covers. 


The  Friedley-Voshardt  Co.,  194  Mather 
street,  Chicago,  111.,  have  issued  a  supplement 
to  their  general  catalogue.  This  catalogue  25 
is  devoted  to  Art  Metal  Ceilings,  showing  a 
number  of  new  designs.  Dealers  making  in- 
quiries for  prices,  etc.,  are  requested  to  send 
size  of  ceiling  with  a  diagram  giving  the  lo- 
cation and  size  of  all  offsets,  stairways,  chim- 
ney breasts,  etc. 

Geo:  W.  Pitkin  Co.,  Chicago,  III,  have  issued 
illustrated  price-list.  No.  55,  which  includes 
all  of  the  products  of  the  company.  Most  of 
the  labeled  packages  are  illustrated  in  colors 
in  order  to  give  the  trade  and  their  customers 
a  correct  idea  of  the  manner  and  style  in  which 
the  goods  are  put  up.  All  jobbing  goods  have 
been  purposely  omitted,  as  the  book  is  re- 
stricted to  a  size  to  readily  permit  the  finding 
of  any  article.  Any  dealer  desiring  to  handle 
a  complete  line  of  Paint  will  be  furnished 
a  catalogue  and  other  particulars  for  the  ask- 
ing. The  concern  announce  their  plant  has 
now  been  rebuilt  since  the  disastrous  fire  in 
April  last,  and  they  are  in  better  shape  than 
ever  to  promptly  fill  orders,  which  should  here- 
after be  sent  direct. 


Manning,  Bowman  &  Co.,  Meriden,  Conn., 
are  now  sending  out  No.  49  Catalogue,  con- 
taining their  complete  line  of  goods.  It  would 
be  a  very  particular  person,  indeed,  who  could 
not  find  among  the  many  handsome  designs 
of  Chafing  Dishes  something  to  meet  his 
wants.  Electric  heating  utensils  include 
Chafing  Dishes,  Coffee  Percolators,  Stoves, 
Water  Heaters,  etc.  The  "Meteor"  Circulat- 
ing Coffee  Percolators  are  set  forth  in  many 
designs.  Then  follows  Tea  Ware,  Table 
Kettles,  Baking  Dishes,  Waiters,  Hotel  and 
Tea  Ware,  Tea  and  Coffee  Pots,  etc.;  Seam- 
less "Ivory"  Enameled  Ware,  English  Jet 
Decorated  Ware,  Prize  Trophies,  etc.,  are  in 
colors.  There  are  many  other  articles  under 
the  general  classification  of  Bathroom  Fit- 
tings, Pewter  Mugs,  Water  Coolers,  etc.  The 
"Eclipse"  Bread  Mixer  and  Kneader  is  a  large 
selling  specialty.  Among  the  advertising 
helps  furnished  dealers  are  the  various  size 
electros  of  many  of  their  specialties.  The 
book  comprises  nearly  200  pages..  The  New 
York  office  is  at  25  West  Broadway,  and  the 
Chicago  office  is  at  158  State  street. 
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The  tenth  edition  of  "Graphite  as  a  Lubri- 
cant" has  just  been  printed  and  is  now  being 
distributed  by  the  Joseph  Di*on  Crucible  Co., 
Jersey  City,  N.  J.  The  subject  of  lubrication 
in  general,  and  graphite  lubrication  in  particu- 
lar, is  eschaustively  treated.  All  the  good 
features  of  the  previous  edition  are  retained, 
but  the  very  latest  information — ^both  scientific 
and  practical — ^that  has  to  do  with  the  subject 
is  added,  making  it  valuable  to  the  student  of 
theory  and  the  man  of  practice.  The  pub- 
lication is  arranged  and  indexed  so  as  to 
readily  enable  the  reader  to  find  the  informa- 
tion he  is  most  interested  in. 


The  National  Cutlery  Co.,  Detroit,  Mich., 
are  sending  the  trade  copies  of  their  new  cata- 
logue of  Cold  Chisels  and  Mechanics'  Tools. 
The  Cold  Chisels  are  made  from  their  special 
formula  octagon  cold  chisel  steel,  thoroughly 
hand-forged  by  high-class  workmen,  tempered 
by  their  own  process  and  carefully  inspected 
and  tested  throughout  the  entire  manufacture. 
There  are  catalogued  Carpenters'  Nail  Chisels 
and  Floor  Bars,  Crook-Neck  Claw  Bars, 
Brick  Plugging  Chisels,  Machine  Punches, 
Backing  Out  Hand  Punches,  Round  Steel 
Drift  Pins,  Straight  and  Bent  Calking  Tools, 
Boilermakers'  Tools,  Drilling  and  Key  Seat- 
ing Chisels,  Center  Punches,  etc. 


The  Automatic  Yoke  Co.,  Indianapolis,  Ind., 
have  purchased  a  factory  at  Wynne,  Ark.,  to 
which  place  they  will  remove  their  machinery 
within  a  short  time.  A  branch  will  be  retained 
at  Indianapolis,  however,  to  supply  the  eastern 
trade.  The  company  manufacture  Neckyokes, 
Doubletrees,  Singletrees,  wagon  and  plow 
goods,  etc. 


The  Marshall- Wells  Hardware  Co.,  Duluth, 
Minn.,  have  issued  a  Stove  catalogue  of  over 
200  pages.  This  book  covers  the  stove  line 
quite  completely,  inasmuch  as  it  comprises 
from  the  cheapest  air-tight  machine  to  every 
kind  of  stove.  This  edition  is  a  small  part 
of  the  concern's  loose  leaf  catalogue  which 
they  have  been  working  on  for  over  two  years 
and  which  they  expect  to  issue  by  the  1st  of 
January. 


O.  J.  Taylor,  Sidney,  O.,  for  his  holiday 
trade  a  year  ago  issued  a  four-page  circular. 
It  was  well  illustrated,  etc.,  but  ordinary 
newspaper  was  used,  and  what  might  have 
been  a  splendid  effect  was  lost  in  the  poor 
printing.  A  few  dollars  more  in  paper  would 
have  brought  about  wonders  in  results,  per- 
haps. 


The  Standard  Specialty  Co.,  Marietta,  O.. 
are  manufacturers  of  the  "Globe"  Metal 
Weather  Strip,  and  the  "Globe"  Draft  Strip. 
The  latter  is  secured  to  the  bottom  of  a  door 
and  excludes  dust,  dirt,  cold  air,  etc.  Special 
Strips  are  made  for  meeting  rails,  window 
sashes  and  doors. 

Balloon  Rope 

The  New  York  Cordage  Co.,  83  Wall 
street.  New  York,  are  now  manufacturing  a 
specially-made  Italian  Rope  for  balloon  pur- 
poses, and  for  which  the  company  recently 
received  an  order  for  60,000  feet  from  a  prom- 
inent aeronaut.  It  has  been  the  custom  for 
a  long  time  past  for  aeronauts  to  import  for- 
eign rope.  This  special  rope  is  hand  spun 
from  the  finest  Italian  fibre  and  laid  up  with 
the  utmost  care  so  as  to  produce  the  greatest 
possible  tensile  strength  with  a  minimum 
weight.  It  can  be  furnished  in  any  size  from 
3-32-inch  up. 

Atslttlng  the  Dealer 

The  idea  of  the  manufacturer  assisting  the 
dealer  to  market  goods  sold  to  him  is  not 
new,  but  the  Yale  &  Towne  Mfg.  Co.,  9  Mur- 
ray street.  New  York,  have  gone  about  it  in  a 
rather  original  manner.  The  method  is  out- 
lined in  a  booklet  entitled  "Suggestions  for 
Selling  Yale  Padlocks."  The  plan,  briefly,  is 
to  help  the  dealer  to  reach  his  own  custom- 
ers, and  to  reach  those  not  his  customers. 
For  mailing,  to  be  enclosed  with  packages,  or 
to  accompany  packages  to  reach  customers, 
they  furnish  an  excellent  variety  of  printed 
matter,  the  dealer's  name  being  printed  on  all 
of  them,  which  include  booklets,  labels,  guar- 
antees, etc.  They  also  supply  envelopes,  tags 
for  packages,  a  rubber  stamp  with  tiie  deal- 
er's name  on,  street  car,  newspaper  and  other 
advertising,  sample  boards,  display  cards,  etc. 
In  fact,  the  entire  plan  is  worth  a  careful 
perusal,  and  will  be  sent  to  any  dealer  upon 
request. 


Wisconsin  Retail  Hardware  Association 

The  eleventh  annual  convention  of  the  Wis- 
consin Retail  Hardware  Association  will  be 
held  February  6,  7  and  8,  at  the  Public  Ser- 
vice buildihg,  Milwaukee,  Wis.  Jobbers  and 
manufacturers  can  reserve  space  by  writing  to 
the  secretary  pf  the  Exhibit  Committee,  Henry 
Daniels,  Jr.,  276  West  Water  street,  Mil- 
waukee. Three  large  halls  have  been  reserved 
for  this  purpose,  and  elevator  service,  electric 
lighting  and  steam  heating  are  provided.  In- 
asmuch as  the  last  convention  was  a  big  suc- 
cess, it  is  an  assured  fact  that  the  approach- 
ing meeting  will  be  even  better. 
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BOOKKEEPING  SIMPLIFIED 


The  store  that  employs  a  bookkeeper,  as 
well  as  the  one  that  doesn't,  is  too  often 
found  dependent  on-  a  system  of  accounting 
that  fails  to  give  actual  data  from  which  may 
be  gained  an  intimate  knowledge  of  the  busi- 
ness. In  fact,  any  standard  theory  of  account- 
ancy must  be  modified  in  its  application  to  the 
business,  or  it  is  not  much  better  than  no  ac- 
counting at  all. 

I  have  seen  merchants  whose  books  were 
beautifully  kept,  from  a  theoretical  stand- 
point, who  couldn't  for  the  life  of  them  figure 
out  within  hundreds,  and  sometimes  thou- 
sands, of  dollars  where  they  stood.  Of  what 
good  is  such  bookkeeping  as  that?  It  is 
worth  less  than  nothing  in  exact  proportion  to 
the  cost  of  maintaining  it. 

A  trial  balance  is  a  beautiful  thing  in  the- 
ory, but  of  what  value  is  it  unless  the  figures 
on  which  it  is  based  are  correct?    Things  are 
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of  such  knowledge  is  responsible  for  a  large 
percentage  of  business  failures.  The  need  of 
such  knowledge  increases  daily.  It  is  true, 
there  are  old  concerns  that  have  flourished 
without  paying  much  attention  to  account- 
ing; but  that  was  usually  when  the  ''old  man" 
put  in  sixteen  hours  a  day,  "driving  bar- 
gains" both  in  buying  and  selling,  thus  off- 
setting on  the  one  hand  what  he  lacked  on 
the  other.  But  with  an  intelligent  system  of 
accountancy  he  could  have  rested  more  and 
profited  more. 

The  purpose  of  bookkeeping  is  not  simply 
to  show  that  your  assets  are  in  excess  of  your 
liabilities.  It  is  to  permit  you  to  analyze  your 
business  right  to  the  very  bottom;  to  know 
how  goods  are  moving,  to  keep  tab  on  all 
accounts  and  possible  discounts,  to  keep  your 
stock  up  and  keep  it  alive,  to  show  which 
lines  are  paying  and  which  are  not,  and  many 
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Fig.  1.    Credit  Sales  Book. 

not  always  what  they  seem,  and  figures  may 
be  so  carelessly  handled  that — though  they 
are  supposed  never  to  lie — ^they  will  horribly 
misstate  things.  Often  liabilities  or  assets  are 
not  stated  at  all,  or  badly  misstated,  and  in 
some  instances  liabilities  have  been  charged  as 
assets. 

The  only  way  to  keep  books  is : 

First,  in  the  simplest  manner  consistent 
with  thoroughness  and  information-giving 
value. 

Second,  so  that  they  will  tell  the  truth. 

Third,  so  that  they  will  tell  it  in  a  way  that 
you  can  understand. 

Fourth,  so  that  your  perusal  of  them  will 
give  you  an  exact,  up-to-date  and  every-day 
knowledge  of  your  business,  not  only  as  to 
assets  and  liabilities,  but  as  to  every  detail. 

On  such  knowledge  your  success  or  failure 
largely  depends,  often  entirely  depends.    Lack 


Fig.  2.    Cash  Book. 

other  things.  It  is  your  mercantile  compass, 
and  without  it  you  are  just  as  liable  to  ship- 
wreck as  a  vessel  that  puts  to  sea  without  a 
mariner's   compass. 

Guessing  at  results  is  too  hazardous  to  be 
sensible,  and  you  can't  do  any  more  than  that 
without  a  good  system  of  accountancy. 
•  A  poor  method  of  bookkeeping  takes  more 
time  than  a  good  method.  A  good  method 
saves  time  as  well  as  money. 

Now,  I  wish  to  outline  a  method  of  book- 
keeping that  is  simple  of  application,  and  at 
the  same  time  is  readily  adaptable  to  any  re- 
tail business.  Of  course,  I  am  presupposing 
that  the  man  who  reads  this  has  a  knowledge 
of  at  least  the  rudiments  of  bookkeeping. 

This  method  is  as  simple  an  all-book 
method  as  can  be  devised  to  meet  all  demands, 
and  if  followed  out  will  amply  repay  not  only 
in  money  saved  and  earned,  but  in  time  saved. 
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The  necessary  books  are: 
Cash  book 
Credit  sales  book 
Accounts  payable  book 
Customers'  ledger 
General   ledger 

THE   CREDIT   SALES   BOOK. 

This,  and  the  cash  book  also,  are  ordinary 
manila  books,  journal  ruled.  Head  the  col- 
umns as  in  Fig.  1.     As  each  credit  customer 
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Fig.  3.     Right  Hand  Page  in  Cash  Rook. 

is  dealt  with,  enter  his  name  and  the  items 
purchased  under  sales,  carrying  only  the  total 
into  the  first  column.  Enter  in  the  second 
column  the  totals  of  any  goods  returned,  of 
course  writing  the  customer's  name  under 
sales,  and  marking  the  amount  with  a  star  to 


transactions.  Skip  the  first  page,  heading 
each  even-numbered  page  as  in  Fig.  2,  mark- 
ing first  column  "cash  on  account"  and  sec- 
ond "cash  sales."  As  customers  pay  in  an  ac- 
count, enter  their  names  and  place  the 
amounts  in  the  first  column,  from  which  the}' 
are  entered  to  the  credit  of  the  customers' 
accounts  in  the  customers'  ledger,  the  total 
cash  received  on  account  being  entered  from 
day  to  day.  As  cash  sales  are  made,  the 
amounts  are  placed  in  the  second  column. 
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Fig.    4.    Customers'    Ledger. 

On  the  third  and  each  succeeding  right- 
hand  page  of  the  cash  book  rule  an  extra 
column,  making  it  look  as  in  Fig.  3,  heading 
the  columns,  "cash  paid  on  account."  "cash 
purchases,"  and  "expenses."  Money  paid  out 
on  account  or  in  settlement  in  full  should  be 
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Fig.  5.    Recapitulation  Sheet. 


distinguish  it  from  a  cash  credit.  Each  month 
enter  the  net  totals  of  each  account  into  the 
customers'  ledger,  checking  the  transfer  in  the 
sales  book  with  an  "E,"  written  opposite  each 
account. 

THE    cash    book. 

This  is  for  entering  the  record  of  all  cash 


entered  in  the  first  column  opposite  the  name 
of  the  person  or  firm  to  whom  paid.  All  cash 
purchases  are  entered  in  the  second  column, 
and  all  cash  paid  for  running  expenses  in  the 
third  column,  the  latter  including  salaries, 
rent,  light,  heat,  taxes,  etc.,  not  forgetting 
any  item. 
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Total  credit  sales  and  the  totals  of  the  dif- 
ferent columns  in  the  cash  book  should  each 
night  be  entered  on  the  recapitulation  sheet 
shown  in  Fig.  5.  As  soon  as  either  page 
of  the  cash  book  is  full,  foot  each  column  sep- 
arately and  carry  to  the  corresponding  col- 
umn on  the  next  page,  never  forgetting  that 
cash  receipts  are  on  the  left-hand  page  and 
cash  disbursements  on  the  right-hand  page. 
At  the  end  of  the  month  carry  the  footings  of 
the  cash  book  to  the  general  ledger.  The  dif- 
ference at  any  time  between  the  two  sides  of 
the  cash  book  should  denote  exactly  the 
amount  of  cash  on  hand,  the  bank  account  be- 
ing considered  as  cash. 

ACCOUNTS    PAYABLE    BOOK. 

Many  keep  this  account  in  the  credit  sales 
book,  devoting  one  half  of  the  pages  of  that 
book  to  the  purpose.  The  system  I  believe 
in,  however,  requires  that  some  data  in  addi- 
tion to  the  amounts  due  and  the  names  of  the 
firms  should  be  kept,  and  on  that  account  it 
is  better  to  have  a  regular  book  for  the  pur- 
pose. 

Whenever  you  give  a  salesman  an  order, 
have  him  give  you  a  copy  of  it,  with  quantities 
and  prices.  If  you  mail  or  telephone  the 
order,  keep  a  copy.  File  these  alphabetically 
under  the  names  of  the  firms. 

When  the  goods  arrive,  check  off  the  in- 
voice at  once,  verifying  everything.  Any 
shortages  or  departures  from  the  terms  of  the 
order  note  on  the  bill  and  make  immediate 
claim.  After  the  checking  of  the  invoice  and 
the  bill  is  complete,  clear  to  extensions  and 
footings,  enter  into  the  accounts  payable  book, 
i\nil  from  this  book  in  the  general  ledger  debit 
the  merchandise  account. 

One  of  the  great  purposes  of  this  book 
is  to  keep  tab  on  discounts,  and  it  is 
a  very  profitable  thing  to  do,  for,  even  where 
freight  bills  are  high,  the  discounts  will,  as 
a  rule,  more  than  offset  them. 

customers'  ledger. 

A  page  of  this  book  is  shown  in  Fig.  4.  It 
is  a  three-column,  extra  debit  ledger  and 
should  be  twelve  inches  wide,  so  as  to  take 
several  items  on  a  line.  All  items  should  be 
copied  directly  into  the  ledger.  Each  month, 
as  the  credit  sales  book  is  written  up  and  bal- 
anced, or  statements  rendered,  the  customers' 
accounts  should  be  ruled  off  and  the  balances 
carried  forward  in  red  ink.  Then,  preferably 
on  the  first  of  the  month,  the  total  balances 
on  the  customers'  ledger  should  be  footed 
and  proved  with  the  accounts  receivable  in 
the  general  ledger,  this  latter  account  being 


kept  by  debiting  the  total  charge  sales  as 
taken  from  the  credit  sales  book  and  credit- 
ing the  total  amount  paid  in  on  account.  The 
two  balances^  that  of  the  customers'  ledger 
and  that  of  the  accounts  receivable,  must 
agree,  and  will  agree  if  the  books  are  properly 
kept. 

Accounts  receivable  having  been  charged 
with  the  entire  amount  of  credit  sales,  the  rec- 
ord must  be  completed  by  crediting  the  mer- 
chandise account  with  the  same  amount. 

The  total  of  paid  out  on  accounts  is  to  be 
credited  to  accounts  receivable.  The  cash  will 
then  show  the  debit.    - 

(To  be  continued  tn  next  issue.) 


A  Tool  Display  by  John  Holley   Bradish. 
Batavia,  N.  Y. 

E.  O.  Hall  &  Son,  Honolulu,  H.  I.,  have 
increased  their  capital  stock  from  $250,000  to 
$300,000.  The  additional  stock  will  be  used 
to  take  care  of  the  concern's  increasing  busi- 
ness. 


Chas.  E.  Hunt,  who  for  several  years  has 
been  traveling  among  the  jobbing  trade  in  the 
interests  of  "3  in  One"  Oil,  has  been  ap- 
pointed sales  manager  of  the  G.  W.  Cole  G>.. 
New  York,  the  manufacturers  of  this  Oil. 
Mr.  Hunt  is  well  known  among  the  trade  from 
one  end  of  the  country  to  the  other,  and  his 
many  friends  will  be  pleased  to  know  of  this 
advancement 
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ELECTRIC  HEAT  IN  THE  HOUSEHOLD 


An  Odorless,  Sootless  and  Cleanly  Form  of  Heat 
Coming  in  Rapidly — Especially  Adapted  for  Kitchen 
AND  Table  Use — Opportunities  for  the  Hard> 
ware  Dealer  to  Make  Profits. 


Of  the  many  and  useful  applications  of  the 
electric  current  none  is  as  easily  and  efficiently 
accomplished  as  the  production  of  heat,  al- 
though the  layman  knows  electricity  only  as  a 
means  for  lighting  and  the  propelling  of  street 
cars.  It  is  a  matter  of  fact,  however,  that  al- 
most every  commercial  electrical  device  de- 
velops heat  in  spite  of  the  efforts  of  the  de- 
signers of  such  devices  to  prevent  this  pro- 
duction of  unnecessary  heat.  This  is  as  true 
of  the  electric  incandescent  lamp  or  arc  lamp 
as  it  is  of  almost  any  other  commercial  elec- 
trical device,  and  the  aim  and  effort  of  elec- 
tricians has  been  as  much  to  prevent  this  gen- 
eration of  heat  where  it  is  not  needed,  as  to 
apply  it  and  utilize  it  in  apparatus  designed 
for  heating  purposes.  To  utilize  efficiently 
this  easily-develop^  heat  is  the  tmderlying 
principle  of  electric  heating  apparatus,  and 
to  accomplish  this  it  is  only  necessary  to  con- 
struct heating  apparatus  in  a  manner  which 
will  permit  the  placing  of  the  heat-producing 
electrical  resistances  in  a  location  where  the 
heat  will  be  instantly  and  directly  transmitted 
to  the  object  to  be  heated. 

The  advantages  of  Electric  Heating  Appa- 
ratus are  almost  too  obvious  to  need  explana- 
tion. Wherever  electric  heat  is  utilized  for 
purposes  of  cooking,  there  is  the  advantage  of 
a  total  absence  of  smoke,  flame,  or  soot,  and 
there  is  consequently  no  vitiation  of  the  at- 
mosphere. The  heat  being  more  thoroughly 
localized  than  this  is  possible  where  fuel  is 
used,  the  temperature  of  rooms  in  which 
Electric  Apparatus  is  used  is  never  raised  to 
any  extent,  and  electric  heat  may  be  said  to  be 
most  economical  because  it  is  applied  only 
during  the  actual  operation  of  cooking,  which 
is  not  the  case  with  fuel. 

The  labor  entailed  in  making  or  maintain- 
ing fires  is  entirely  obviated,  as  a  turn  of  the 
switch  puts  Electric  Apparatus  in  operation, 
and  there  is  no  doubt  that  the  manipulation 
of  Electric  Apparatus,  once  understood  by  the 
user,  is  very  much  more  simple  than  the  mak- 
ing or  maintaining  of  fires,  filling  of  alcohol 
lamps  and  various  other  manipulations  re- 
quired to  produce  heat  by  other  means  than 
electricity.  Dangers  from  fires  or  explosions 
are  entirely  eliminated  with  Electric  Appara- 
tus, and  the  householder  who  cares  for  clean- 
liness will  welcome  electric  cooking  and  heat- 
ing device?  because  nothing  can  be  cleaner  in 


operation  and  manipulation  than  Electric  Ap- 
paratus. 

The  great  convenience  of  Electric  Flat 
Irons  is  now  largely  recognized  by  household- 
ers. A  day's  ironing  can  be  done  without  a 
fire  in  the  kitchen  range  and  the  attendant 
heat  and  discomfort.  The  Electric  Iron  is 
ready  the  moment  it  is  needed  and  a  turn  of 
the  switch  puts  it  in  operation.  The  Iron  ra- 
diates heat  only  where  it  is  needed,  on  the 
bottom  surface,  and  the  user  of  the  Iron  can 
do  a  day's  work  and  keep  cool  and  comfort- 
able. Electric  Irons  are  now  used  to  a  great 
extent  in  industrial  establishments,  such  as 
laundries,  leather  factories,  corset  factories, 
etc.,  and  it  has  been  found  that  the  men  can 
do  more  work  with  less  effort  than  they  were 
able  to  do  with  the  gas-heated  Irons  formerly 
used.  In  large  establishments,  where  many 
gas-heated  Irons  were  used,  the  vitiation  of 
the  atmosphere  was  very  noticeable.  Now, 
fifty  Electric  Irons  may  be  used  in  one  com- 
paratively small  room,  and  the  room  will  be 
neither  hot  nor  evil  smelling. 

To  return  to  the  uses  of  Electric  Apparatus 
in  households,  many  women  have  fotmd  not 
only  the  Electric  Iron  but  the  many  other 
small  heating  devices,  which  are  now  in  the 
market,  a  great  convenience.  It  is  possible  to 
heat  water  at  any  time  of  day  or  night  in  an 
attractive  little  Water  Heater  in  a  few  minutes 
by  a  mere  turn  of  the  switch.  Wiien  it  is  con- 
sidered how  cumbersome  and  troublesome  it 
must  have  been  formerly  in  the  sick  room  and 
nurseries  to  get  at  odd  hours  of  the  day  or 
night  a  little  hot  water  or  milk,  the  great  con- 
venience of  electric  heating  devices  cannot  be 
overestimated.  Until  a  short  time  ago,  elec- 
tric heating  devices  were  both  expensive  and 
unreliable,  and  the  cost  of  current  also  made 
the  universal  adoption  of  such  devices  pro- 
hibitive. Of  late  there  has  been  a  tendency 
to  bring  the  cost  of  current  down  to  a  figure 
which  will  make  it  practical  to  use  the  elec- 
tric current  not  only  for  the  lighting,  but  also 
for  other  purposes,  and  it  has  been  calculated 
that,  for  instance,  a  good  and  substantial 
breakfast  for  a  family  of  four,  which  would 
suit  the  most  fastidious,  can  be  cooked  by 
means  of  two  small  Electric  Stoves  at  a  total 
cost  of  less  than  three  cents. 

The  time  is  not  far  distant  when  every  user 
of  electric  light  will  consider  the  use  of  the 
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ever-ready  current  as  the  most  convenient 
means  for  the  many  small  cooking  and  heat- 
ing operations  which  are*  required  in  every 
household  at  almost  any  time  of  the  day  or 
night,  and  by  utilizing  the  current  in  this  way 
will  be  spared  the  trouble  and  expense  of 
starting  and  maintaining  a  fire  in  the  kitchen 
range.  Between  seasons  and  before  the  fur- 
nace has  been  started,  electric  heaters  will  be 
taken  in  use  chilly  mornings  and  evenings  in 
the  parlor,  bed-room  or  bath-room,  and 
householders  will  find  it  most  convenient  to 
use  a  portable  heater  in  one  room  or  the  other 
as  occasion  may  require,  j-  The  choice  of  the 
right  kind  of.^etect^c  Ijipparatus  to  use  shotiM, 
not  be  difficult.  ■      .u  ' 

As  there*  is  ;now  hardly  a  village  in  this  . 
country  which*  has  not  its  electric li^t  pl^nt 
and  the^electric  lighting  current  is  Used  v^ry  ex 
tejjsively  in  households,^  it  is-bnt  a  question  c>i' 
a  very  shdi*t  time  before  the  public  at  large 
will  become  acquainted  with  *  the  many  '  con 
veniences  of  electric  heating  devices.   The  saK- 
of  such  devices  has  grown  steadily  for  the  last 
few  years,. and  is  contiriually  on  t-he  increase 

Hardware  dealers  will  find  it  to  their  advan- 
tage to  anticipate,  and,  to  a  certain  extent,  to 
create  the  demand  b:^  demonstrating  to  the 
public  the  great  convenience  and  utility  of 
electric  heating  device^.  There  can  be  nr> 
doubt  that  even  how  it  must  be  easier  to  sell 
ari  clectrid  heater  to  users  of  electric  current 
than  It  would  be  to  sell  them  an  oil  or  gas 
heater.  ,The  Electffc  Iron  will  undoubtedly 
be  used  within  a^very  short  time  by  all  users 
of  the  electric  current. 

Two  Things  Tie  Up  Capital 

Have  read  and  reread  the  article  iif  a  recent 
issue,  entitled  "Business  Arithmetic,"  and 
must  say  I  would  like  to  shake  hand^  with 
the  writer.  He  is  surely  in  tune  with  his  busi- 
ness. No  items  of  expense  to  a  business  - 
should  be  left  from  the  expense  account  of 
that  business,  let  them  be  what  they  may.  The 
author  has  not  an  item  too  many  on  his  list. 

His  ideas  of  invoicing  correspond  with 
our  own.  By  subdividing  a  business  one  can 
keep  track  of  lines  much  better,  and  then  one 
knows  what  each  department  is  doing. 

There  are  two  things  that  tie  up  capital 
very  fast;  they  are,  a  large  credit  business  and 
overbuying,  and  I  cannot  say  which  is  the 
worst  If  you  overbuy  you  must  discount  a 
great  many  goods  before  you  find  sale  for 
them,  and  the  same  way  with  accounts;  one 
has  to  discount  a  good  many  of  those  also. 

Our  efforts  are  always  to  keep  close  to 
our  needs,  and  close  to  the  cash  as  possible. 
By  keepitlg  close  to  one's  needs  he  is  enabled 


to  turn  stock  over.  It  is  the  active  dollar  that 
counts.  Goods  lying  on  the  shelves  do  not 
bring  returns;  it  is  only  when  they  are  pass- 
ing over  the  cotmter  that  they  get  results.  So 
I  say,  buy  often,  turn  your  capital,  and  by  all 
means  discount  all  bills. 

But  the  thing  that  interests  us  most  in  your 
valuable  MAGAZINE  is  the  different  systems 
of  doing  things  in  a  Hardware  store.  We  pick 
up  many  he*lps  in  the  course  of  a  year  that 
save  time,  trouble  and  money. 

J.  W.  VanSyckel. 


Wm.  F.  Lutz  Co.,  Santa  Ana,  Cal,  arc. 
djpsirous  of  receiving  catalogues  and  trade  dis- 
counts on  Belting,  Blacksmiths'  Supplies, 
Saddlery  Hardware,  Vehicles  and  Agricul- 
tural goods. 

New  Vork  State  Hardware  Attociatloh 

At  a  meeting  held  the  I8th  ult.  of  the  direc- 
tors of  the  New  York  State  Retail.  Hardware 
Association  it  was  voted  that  the -annual  con- 
vention would  be  held  in  Syracuse  during  the 
week  commencing  the  18th  of  February.  They 
have  hired  the  Alhambra  Exposition  Hall, 
which  they,  will  make  their  headquarters. 
There  is  ample  space  to  rent  for  exhibits, 
which  will  be  a  feature  of  the  convention. 
Further  particulars  can  be  obtained  of  C.  P. 
Sherwood,  White  Plains,  N.  Y: 

Iowa   Hardware  Ateoeiatlon 

I'he  ninth  annual  convention  of  the  Iowa 
Hardware  Association  will  be  held  at  Des 
Moines,  la.,  February  19,  20,  21  and  22.  The 
sessions  of  the  association  will  be  held  in  an 
auditorium  of  the  Christian  Church,  and  the 
Hardware  Exposition,  to  be  held  in  connec- 
tion with  the  convention,  will  be  held  in  the 
same  locality  in  the  Shrine  Temple. 

The  morning  and  evening  of  each  day  will 
be  devoted  to  the  exhibit  features  of  the  con- 
vention, and  the  afternoon  of  each  day  will  be 
devoted  to  the  sessions  of  the  association 
proper.  This  division  of  the  time  is  made  in 
order  to  prevent  any  conflict  between  the  two 
features  of  the  association. 

During  the  sessions  of  the  convention,  the 
exhibits  will  be  entirely  closed,  and  during 
the  open  sessions  of  the  exhibit,  the  conven- 
tion proper  will  not  be  in  session.  By  ex- 
tending the  time  of  the  convention  one  day, 
ample  time  will  be  given  for  all  interests. 

The  usual  advertising  program  will  be 
omitted;  instead  an  Official  Gazette,  contai.i- 
ing  the  verbatim  proceedings  of  the  conven- 
tion, will  be  issued  after  the  meeting  adjourns. 
A  most  successful  gathering  is  anticipated 
and  every  Iowa  Hardware  dealer  is  urged  to 
make  arrangements  to  attend. 
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A  Handsome  Window  Display 

In  the  accompanying  illustration  we  present 
a  very  handsome  window  display  recently 
made  by  John  Holley  Bradish,  Batavia,  N.  Y. 
One  needs  but  to  glance  at  the  display  to  give 
an  idea  as  to  the  character  and  arrangement 
of  the  store  behind  the  window.  Being  filled 
with  bright  nickel  and  silver-plated  ware,  taste- 
fully displayed  on  the  terraced  platforms  with 
appropriate    backjfroimd.    a    passer-by    could 


which  they  sent  to  customers  in  their  section. 
On  the  first  page  is  a  view  of  the  store,  and 
underneath  is  an  argument  as  to  the  advisabil- 
ity of  the  purchaser  to  get  his  goods  at  the 
home  store  instead  of  sending  his  money  to 
the  catalogue  concerns.  The  many  items  arc 
all  plainly  priced.  The  concern  has  5  and  10- 
cent  counters.  The  general  get-up  of  the  cata- 
logue is  such  that  it  ought  to  be  effective  in 
getting  trade  for  the  concern. 


A   Very   Attractive   Window    Display   by  John  Holley  Bradish,  Batavla,  N.  Y. 


not  help  but  stop  and  admire,  and  undoubtedly 
step  into  the  store  and  purchase.  In  the  entire 
window  there  does  not  appear  to  be  an  article 
that  does  not  appeal  to  woman,  the  controller 
of  the  household  finances.  In  the  background 
are  scissors  and  shears  with  carving  sets. 
pocket  cutlery,  fruit  knives,  etc.  On  the  other 
terraces  or  platforms  are  chafing  dishes,  soup 
and  gravy  ladles,  trays,  coffee  pots,  tureens, 
and  on  the  shelf  overhead  are  coffee  pots.  On 
each  pedestal  at  the  side  is  a  chafing  dish  out- 
fit. Electric  lights  in  the  evening  added  bril- 
liancy to  the  already  handsome  display. 

T.  H.  Loyhed  &  Son,  Faribault,  Minn.,  for 
the   fall   season    issued   a   44-page   catalogue 


The  Gray  &  Dudley  Hardware  G>.,  Nash- 
ville, Tenn.,  have  issued  an  attractive  cata- 
logue of  their  line  of  Stoves.  These  com- 
prise G>oking  and  Heating  Stoves  for  coal 
and  wood.  The  frontispiece  shows  their 
foundry  and  manufacturing  plant,  having  over 
160,000  square  feet  of  floor  space  under  roof. 


A.  Rosenberg,  Birkigt,  Austria,  is  in  this 
country  for  the  purpose  of  securing  the  sale  of 
American  novelties  for  Austria-Hungary, 
where  he  has  several  branches.  His  address 
in  New  York  is  26  Warren  street,  care  of  the 
Bissell  Carpet  Sweeper  Company,  where  he 
will  remain  until  November  90, 
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-A  ''Locomotive"  Roofing  Display 

The  Lightbourn  &  Pond  Co.,  New  Haven, 
Conn.,  in  order  to  attract  attention  to  their 
window  display  of  Roofing,  got  up  a  locomo- 
tive which  drew  considerable  attention  and 
comment  from  the  onlookers.  The  make-up  is 
not  at  all  complicated  as  will  be  seen  from  the 
following  description.  The  locomotive  and 
car  wheels  are  of  bam  door  hangers,  a  steel 
mail  box  is  the  locomotive  cab,  an  oil  can  rep- 
resents the  steam  dome,  whiffletree  ferrules 
form  the  smokestack,  and  several  cans  of  paint 
laid  on  side  is  the  boiler.  A  sad  iron  stand 
is  a  good  imitation  cowcatcher,  and  a  desk 
letter  basket  makes  a  good  tender.  Railroad 
ties  are  made  of  hammer  handles  and  common 
bam  door  rail  is  the  track.  A  carload  of 
'freight"  is  a  roll  of  roofing  paper. 


The  window  ought  to  be  the  frontispiece  to 
an  interesting  volume  of  which  the  show  cases 
of  the  store  fumish  a  complete  index.  The 
man  who  is  sufficiently  attracted  by  the  first 
to  enter  the  store  is  interested  in  the  subject 
and  either  wants  to  learn  more  about  the 
goods  or  about  the  stock  carried  by  that  par- 
ticular store.  In  either  case  it  is  worth  while 
to  satisfy  him  by  having  a  good  line  of  the 
article  he  wants  to  see  convenient  to  his  eye; 
otherwise  his  first  impression  on  entering  is 
one  of  disappointment  at  not  being  confronted 
from  within  with  intensified  evidences  of  spe- 
cial facilities  along  the  lines  that  at  that  mo- 
ment seem  to  him  of  paramount  importance, 
his  enthusiasm  is  apt  to  cool  down  several  de- 
grees while  the  desired  goods  are  being  dug 
out  from  an  obscure  corner,  and  he  looks  at 


A    i^ocoMOTrvF"  Roofing  Display  by  Thk  I.tghtbourn  &   Pond  Co.,  New  Haven,  Conn. 


Backing   Up   the   Window    Display 

Not  a  little  of  the  value  to  be  derived  from 
an  attractive  window  display  is  lost  by  failure 
to  connect  it  closely  enough  with  the  interior 
of  the  store.  An  attractive  window  ought  to 
be  only  the  head  line  of  an  attractive  adver- 
tisement of  which  the  show  cases  and  interior 
arrangements  of  the  store  itself  form  the  body 
and  here  is  one  Hardware  dealer's  method  of 
accomplishing  that  object. 

Having  carefully  made  up  his  window  to 
draw  attention  to  a  certain  line  of  goods  he 
makes  up  his  show  cases  with  equal  care  for 
the  purpose  of  fully  displaying  to  the  caller 
the  same  goods  to  which  the  window  attracts 
the  interest  of  the  passer.  If  the  window 
display  is  knives  he  takes  it  for  granted  that 
knives  are  what  his  visitor  is  most  interested 
in  seeing,  and  does  not  greet  him  with  an 
interior  display  of  hammers. 


them,  if  at  all,  with  critical  and  dissatisfied 
eyes;  or  his  fmgality  gets  the  better  of  his 
monetary  interest  and  he  passes  out  of  the 
store  with  a  word  of  praise  for  the  window 
display  as  a  sort  of  apology  for  having  stopped 
at  all. 

It  is  by  promptly  following  up  that  first 
premonitory  symptom  of  interest  with  liberal 
doses  of  a  stimulating  nature  in  the  .show 
cases  or  some  conspicuous  part  of  the  interior 
— ^where  the  real  business  will  be  done — before 
any  reactionary  agents  may  be  encountered 
that  the  full  value  of  the  window  is  realized. 
After  all,  the  window  is  only  the  invitation; 
the  real  banquet  is  to  be  prepared  within ;  and 
if  the  invited  guest  fails  to  find  this  to  his 
liking  he  quits  the  entertainment  in  something 
like  disgust 
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Bulletin  of  New  Dealers 


(REQUESTS    FOR   CATALOGUES    AlO)  INFORMATION.) 

Special  reports  have  been  received  at  the  office  of  the  Hardware  Dbalbrs'  Magazine  from  the  following 
new  dealers  (or  change  in  style  of  firms)  since  last  bulletin,  stating  the  goods  which  they  handle  or  expect  to 
handle.  These  reports  are  sent  to  us  direct  from  the  dealers  themselves,  and  are  therefore  reliiU>le.  They 
want  the  latest  catalogues,  special  circulars  or  price-lists  relating  to  the  classes  of  goods  they  handle.  The 
numbers  indicate  classes  of  goods  handled. 


1  Builders'  Hardware 

5  MachinisU'  Tools 

3  Csrpenters'  Tools 

4  Cutlery  &  Plated  Ware 

6  Tinware 

0  Woodenware 

7  Rope  and  Twine 

8  Pumps 

9  A|p4cultural  Goods 
19  Bicycles 

11  H«use  Furnishings 


12  Guns  and  Ammunition 
18  Building  Papers 
14  General  Hardware 

16  Electrical  Supplies 

17  Factory  Supplies 

18  Stoves  and  Ranges 

19  Furnaces 

SO  Saddlery  Hardware 
81  Vehicles 

88  Lead  and  Iron  Pipe 
28  Tin   Plate  and   MeUls 


84  Cabinet  Hardware 

25  Horse  Shoes 

26  Plasterers*  Tools 

27  Paints  and  Oils 

28  Glass  and  Putty 

29  Blacksmiths'  Supplies 

30  Fishing  Tackle 

81  Sporting  Goods 

82  Butchers'  Tools 
88  Hose 

84  Weather  Strip 


85  Belting 

86  Lawn  Mowers 

87  Lamps 

38  Oil  Stoves 

89  Stationers'   Hardware 

40  Refrigerators 

41  Shoe  Nails,  Soles,  etc. 

42  Wood  Mantels,  etc. 
48  Plumbers'   Supplies 

44  Steam  Fitters'^  Supplies 

45  Yacht  &  Boat  Hardware 


Arkansas 

CHIDESTER :    Chidcster  Hardware  &  Furn. 
Co. 
ReUil  (opened  new  store)  3  to  10,  12,  14, 
37,  41. 
HELENA:    Tappan  Hardware  Co. 
'Wholesale  and  retail  (opened  new  store), 
1  to  8,  12,  14,  15,  18,  20,  24,  25,  26,  29 
to  36,  38,  40,  41. 

California 

ARCAT A :    A.  Brizard,  Inc. 
Retail  (formerly  A.  Brizard),  1  to  15,  18, 
20  to  33,  35  to  41,  .43,  44. 
MERIDAN :    G.  T.  Jones  &  Son. 
Retail  (opened  new  $tore),  1,  3  to  10,  12  to 
15,  18,  21,  22,  25,  27  to  31,  33,  34,  36, 
43,  44. 
OAKLAND:     E.  J.   Day   &   Co.,   12th   and 
Madison   streets. 
Retail   (succeeded  Day  &  Graham,  of  San 
Francisco). 
SAN  DIEGO:    John  A.  Welcome  Hardware 
Co.,  944  Sixth  street. 
Retail   (opened  new  store),  1  to  7,  10,  13. 
•  14,  18,  24,  26,  33,  36,  38,  40,  41,  45. 
SAN  FRANCISCO.     Palace  Hardware  Co.. 
638  Market  street. 
Retail   (opened  new  brandi  store),  1  to  4, 
7,  12  to  15,  24,  26,  30,  31,  33,  34,  36. 
SAN  FRANCISCO:     Standard  Hardware  & 
Tool  Co.,  909  Market  street. 
Retail  (opened  new  store),  1  to  4,  7,  12.  13. 
14,  24,  26,  30,  31,  33,  36. 

Florida 

JACKSONVILLE:     Balfe-Conroy  Co. 
Wholesale  and  retail  (succeeded  The  Baird 
Co.),  1,  3,  4,  5,  7,  10,  12,  13,  14,  18,  24, 
26,  27,  28,  30  to  34,  36  to  40,  45. 
WAUCHULA :    De  Soto  Hardware  Co. 
Retail  (succeeded  Stenstrom  Bros.),  1,  3,  6 
to  9,  12,  13,  14,  18,  22,  26  to  28,  30.  82, 
33.  35.  37,  38,  39.  41,  43,  44. 


Georgia  ^ 

DAWSON :    J.  M.  Clifton  Hardware  Co. 
Retail  (new  hardware  store),  1  to  14,  18  to 
20,  22  to  44.        • 
FT.  GAINES:    Ross  Hardware  Co. 
Retail  (formerly  Ross  &  Clifton  Hardware 
Co.),  1  to  10,  12, 14,  18,  20,  22  to  33,  35  to 
38,  40  to  44. 
NORMAN  PARK:    J.  H.  Collier  &  Co. 
Retail  (succeeded  Reynolds  Bros.),'  3  to  7, 
9,  12,  14,  18,  20,  25,  26.  29,  30.  37,  38,  40. 
41. 
SAVANNAH :    Balfour  &  Calvitt. 
Retail  (succeeded  Wm.  &  H.  H.  Lattimorc), 
3  to  7,  10,  11,  12,  18,  19.  30,  31.  33,  36. 
38. 

Idaho 
CALDWELL :    Boyes  Hardware  Co. 
Retail  (opened  new  store),  1  to  8,  11  to  14. 
18,  22  to  36,  38,  40,  41,  42. 
IDAHO  FALLS:     Idaho  Hardware  Co. 
Wholesale  and  retail     (succeeded     Griffith 
Hardware  &  Plumbing  Co.),  1  to  8.  10 
to  15,  18,  19,  20,  22  to  38.  41.  43,  44. 
Illinoia 
MORRIS:     Matteson  Hardware  Co. 
Retail  (opened  new  store),  1  to  9,  11  to  17. 
18,  19,  21  to  27,  29  to  37,  38,  40,  41. 
ROCKFORD:     Lunday  Hardware  O. 
Retail  (formerly  P.  A.  Lundy),  1.  3,  4,  5. 
7,  8,  13,  14,  18,  19,  22,  23,  24,  26,  30  to 
34,  36  to  41. 
ROCKFORD:    L.  D.  Ray. 

Retail   (succeeded  Frank  B.  McKenncy. 
SANDWICH:     T.  A.  Weir. 
Retail  (formerly  Weir  &  Kleinschmidt) ,  1, 
3  to  7,  12,  14,  18,  26,  27.  28,  30  to  33. 
36,  37,  38,  40,  41. 

Indiana 
BOONVILLE:     Warrick  Hardware  Co. 
Retail  (succeeded  J.  S.  Evans),  1  to  8,  11 
to  14.  18,  25  to  28.  30,  81,  83,  36,  87,  88. 
40,  41. 
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SUMMITSVILLE:     Griffith  Hardware  Co. 
Retail  (succeeded  A.  J.  Davis),  1,  3  to  10, 
12,  13,  14,  18,  20,  21,  26,  28,  29,  30,  32, 
33,  34,  36,  37,  38,  41. 
UPLAND:    Bell  Hardware  Co. 
Retail  (formerly  Bell  &  Williams),  1  to  14, 
17,  18,  20  to  23,  25,  26,  28  to  34,  36,  37, 
38,  40,  41,  43,  44. 

Iowa 

BENTLEY:     P.  M.  Heft. 
Retail  (formerly  Heft  &  Timberman),  1  to 
10,  12,  14,  18,  20,  21,  22,  27,  28,  30,  31, 
33,  35  to  38,  41. 
CHARITON :    Busselle  &  Blanchard. 
Retail    (formerly   Busselle    Bros.),    1    to   5, 
7  to  10,  12.  14,  18,  19,  21,  22,  23,  26,  31, 
33  to  36,  38,  40,  41,  43,  44. 
DANVILLE:     W.  L.  Shepherd. 
Retail   (formerly  Eaton  &  Shepherd),   1,  3 
to  9,  12,  14,  18  to  23,  30,  34,  36,  38,  40, 
41. 
DICKENS:    J.  T.  Cronk. 
Retail   (succeeded  Wm.  McCurdy),  1  to  8, 
10,  11,  12,  14,  18,  22,  23,  26,  28,  30,  31. 
36  to  39,  41,  44. 
ELLIOTT  :    Reynolds  Bros.  &  Carson. 
Retail  (succeeded  Malony  &  Son),  1  to  7, 
10,  12,  14,  15,  18,  19,  21,  23,  24,  26,  28 
to  31,  33,  36,  38,  ^,  41. 
EVERLY:    C.  H.   Petersen. 
Retail  (succeeded  F.  Willis  Jenks),  1  to  8, 
10,  11,  12,  14,  18,  22,  23,  25  to  28,  30,  36, 
38,  40,  41. 
MT.  AUBURN :    Call  &  Farmer. 
Retail  (formerly  W.  E.  Call),  1,  3  to  12,  14, 
15,  18  to  23,  25,  27,  28,  30,  31,  36,  38,  40, 
41. 
MURRAY :    Beymer  &  Kimes. 
Retail  (succeeded  E.  M.  Critchfield  &  Co.), 
1  to  12,  14,  18  to  39,  41,  43,  44. 
OLIN :    Fulton  &  Whitmore. 
Retail  (formerly  Huber  &  Fulton).  1  to  12, 

14,  15,  18,  19,  21,  22,  24  to  34,  36,  37,  38, 

40,  41.  43,  44. 
THORNBURG:     Guy  Francis. 

Retail  (formerly  Nutting  &  Francis),  1,  3 
to  9,  11,  12,  15,  18,  20  to  23,  28,  30,  31, 
32,  36,  37,  41. 
WELLMAN :  Harry  Huffman. 
Retail  (succeeded  E.  S.  Bonnell),  1  to  10, 
12  to  15,  18,  19,  21  to  27,  29  to  33,  35  to 
44. 

KanM8 
ALDEN  :     Ross  &  Zimmerman. 
Retail   (succeeded  Bradley  &  Ward),   1  to 

15,  18  to  22,  24  to  31,  33,  35,  36,  38,  40, 

41,  43. 

CAWKER  CITY:    F.  E.  Sparks. 
Retail  (succeeded  Meisenheimer  &  Bock),  1 
to  9,  11,  12,  14,  18  to  36,  38,  40,  41,  43. 


IDANA:     C.  R.  Park. 
Retail   (succeeded  R.  V.  Poach  &  Co.),  1, 
3  to  7,  12  to  16,  18,  20,  23,  30  to  36,  38, 

39,  41. 
KIMBAL:    V.  S.  Kelsey. 

Retail   (succeeded  Kimbal  Hardware   Co.), 

I  to  10,  12,  14,  18,  20,  21,  24,  25,  27,  28, 
30,  31,  36  to  39,  41. 

SOUTH  HAVEN :    W.  O.  Proctor. 
Retail  (succeeded  Ruthrauff  Bros.),  1,  3  to 
9,  12,  14,  18,  20  to  23,  26,  30  to  36,  40, 
41. 
WESTMORLAND:       Westmorland     Hard- 
ware Co. 
Retail   (succeeded  John  Collins,  Est.),   1,  3 
to  9,  12,  14,  18,  21,  22,  23,  26,  27,  28,  30 
to  36,  38,  41. 

Maine 

EAST  MACHIAS :     A.  H.  Hoyt. 
Retail  (opened  new  store),  5,  8,  14,  19,  22, 
23,  37,  43,  44. 

MasBachusetts 

MONTAGUE:    L.  B.  Cobb. 
Retail   (formerly  at  South  Deerfield),  5,  8, 
18,  19,  22,  23,  38,  40. 

Missouri 

CONWAY:     J.  L.  Brooks. 
Retail   (formerly  Brooks  &  Johnson),  1,  3. 
4,  5,  7  to  14,  18,  21,  25,  27,  30,  36,  37,  38, 
41. 
SAVANNAH:     Simpson  &  Kirtley. 
Retail   (formerly  Crosby  &  Simpson),  1  to 
9,  12,  14,  18,  19,  22,  23,  24,  26,  27,  29, 
30,  31,  33  to  41,  43,  44. 

New  Jersey 

NEWARK:     Crane  &  Milligan,  54  Mechan- 
ics St. 
Wholesale   and   retaM    (opened  new   store), 
6,  7.  8,  13  to  17,  19,  22,  23,  27,  28,  29,  33. 
35,  36,  44. 

New  York 

BELMONT  :    Sisson,  Smalley  &  Co. 
Retail  (succeeded  John  Nicholson),  1  to  9, 

II  to  14,  18  to  38,  40,  41,  43,  44. 
GOUVERNEUR:    Walter  R.  Perrin. 

Retail  (succeeded  C.  H.  Bowne,  &  Co.),  1 
to  8,  12,  13,  14,  17,  18,  19,  22  to  30,  32 
to  35,  38,  40,  41,  43,  44. 
SHERMAN:     Sperry  Hardware  Co. 
Retail  (formerly  E.  Sperry  &  Son),  1  to  8. 
10  to  14,  18,  19,  20,  22,  23,  25  to  31,  33 
to  38,  40,  41,  43,  44. 
TONA WANDA:    Lynch  &  Stickney. 
Retail   (opened  new  store),  1  to  10,  12,   13, 
14,  17,  18,  19,  22,  23,  25  to  31,  33  to  38, 

40,  41,  43,  44,  45. 
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Ohio 

EAST  LIVERPOOL:     East  Liverpool  Hard- 
ware Co. 
Retail  (succeeded  East  End  Hardware  Q).), 
1  to  8,  10,  12,  13,  14,  17  to  38,  40,  41, 
43  44  45. 
GREENVILLE:    Duffey  Hardware  Co. 
Retail    (formerly  J.  P.  Duflfey),   1  to  5,  7 
to  11,  12,  13,  14,  18,  25,  26,  28,  29,  33  to 
36,  38,  40,  41. 

Oklahoma  Territory 

FREDERICK:     Hubbard  Bros. 
Retail  (succeeded  Kelley,  Harris  &  Co.),  1 
to  9,  12,  13,  14,  18,  20,  21,  22,  25,  26,  29, 
30,  32  to  38,  40,  41,  43. 
HOMESTEAD :  Close  &  Kennedy. 
Retail  (formerly  Philpott  &  Close),  1,  3,  4. 
5,  7,  8,  9,  12,  14,  15,  18,  20,  22,  25  to  38, 
30  to  34,  36,  37,  38,  41. 

Oregon 

COTTAGE  GROVE :     Miller  &  Corbett. 
Retail  (formerly  C  J.  Miller),  1,  3  to  6.  8, 
9,  10,  12,  13,  14,  18,  19,  23  to  26,  29,  30, 
32,  33,  34,  36  to  42. 

Pennsyivania 

PITTSBURG:     Wolf-Lane  Hardware  Co. 
Wholesale  (formerly  Wolf,  Lane  &  Co.) 


Texas 

Morrow-Thomas 


Hardware 


AMARILLO: 
Co. 
Wholesale  and  retail   (succeeded  Stringfel- 
low-Hume  Hardware  Co.),  1,  3  to  10. 
12,  14,  18  to  31,  33,  35  to  38,  40,  41,  43," 
'  44. 


BRONTE:    Van  Pelt  &  Kirk  Hardware  Co. 
Retail   (opened  new  store),  1  to  9,  11,  12, 
14,  18,  21,  22,  25,  29,  37. 
HAMLIN :    Riter  Hardware  Co. 

Retail    (opened  new  store). 
LLANO:    Atkins-Quails  Hardware  Co. 
Retail  (opened  new  store),  1  to  10,  12,  14, 
18,  20,  21,  22,  25,  29  to  33,  36,  37,  40  to 
44. 
NACOGDOCHES:    Cason,  Monk  &  Co. 
Wholesale  and  retail ,( formerly  D.  K.   Ca- 
son), 1  to  10,  12,  14,  18,  20  to  25,  29. 
31,  32,  33,  35  to  38,  40,  41. 

Vermont 

ST.  JOHNSBURY:    L.  H.  Famham. 
Retail    (formerly  Farnham  &  Allen),   1    to 
10.  13,  14,  18,  19,  22,  23,  24,  28,  32,  3:^ 
34,  36,  38,  43,  44. 

Virginia 

RICHMOND:     Kennedy     Bros.     &    Kellam. 
Inc. 
Retail  (succeeded  Sitterding,  Cameal  &  Da- 
vis Co.),  1  to  4,  6,  7,  8,  12  to  15,  23  m 
34,  36,  42. 

Wisconsin 

BURLINGTON:     Wm.  F.   Reineman. 
Wholesale    (succeeded  H.   Konst),    1   to  8. 
11  to  14,  18,  19,  21  to  28,  30  to  41,  43. 
44,  45. 
EAU  CLAIRE:     Foss-Armstrong  Hardware 
Co. 
Wholesale   and    retail    (succeeded     H.     F. 
Schlegelmilch  Hardware  Co.),  1    to    7. 
10,  12  to  18,  20,  23,  24,  26  to  36,  38,  40. 
41. 


^^^^^^^  WATCHES 

By  working  our  factory  (eiilployin|(  nearly  3,000  hands)  nights  constantly  during 
the  last  six  months  of  this  year,  we  have  kept  nearly  abreast  with  our  immensely 
increased  business— now  nearly 

10,000    WATCHES    DAILY 

and  are  at  present  filling  orders  with  fair  promptness. 

ROBT.  H.  INGERSOU  &  BRO.,  391  Jewelers  Court,  New  Torii 


RIVETS     AND 
ESCUTCHEON  PlljlS 

Brass,  lr«a»  Csppsr 
aad  ••raiaa  Silvar 

JOHN    HA88ALL 

181  UftyttH  St.,  NEW  YORK 


Consult   BUYERS'    REFERENCE    TO    ADVERTISEMENTS    om    Last   Packs. 
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npHE  ''CREST"  is  the  latest  pat- 
tern we  have  placed  upon  the 
market.  We  produce  a  full  line  in 
this  design,  both  staple  and  fancy 
pieces,  which  may  be  obtained  of  us 
direct  or  of  the  leading  jobbers. 

The  "Crest,*'  like  all  goods  bear- 
ing the  stamp 


•^  Rogers  &  Bro,  A-1 


may  be  relied  upon  as  being  thoroughly 
reliable,  honest  in  workmanship,  satis- 
factory to  the  dealer  and  his  customer. 
The  reputation  of  the  Old  Reliable 
'^Star  (*)  Brand*'  has  stood  the  test 
of  the  years. 

We  are  always  glad  tp  help  the 
dealer  advertise  our  goods  and,  upon 
request,  will  supply  cuts  and  printed 
matter  without  cost. 


nflTERNATIONAL  SILVER  CO. 
Successor  to 


ROGERS  &  BROTHER 

WATERBURt^    ODNN. 

New    Yoric    >Var©rooms,    Q-ll«13    Maiden    Lrone 


Im  AirswsBiiro  ADVi»TiinisirTi  it  is  Duiiabu  that  You  Miktioh  HARDWARE  DEALERS' MAGAZINE, 
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m  J.  L  MOTT  IRON  WORKS 


0tH  A. venue  and  17tH  Street^ 


NEW   YORK 


Fine  Plumbing  Fixtures.  Ornamental  Iron  Work  and 
Stable  Fixtures.  Boilers  and  Radiators  for  Hot 
Water  and   Steam.    Ranges  and  Hot  Air  Furnaces. 


s^-^ 

OUR    ADVERTISING    HELPS    YOU    TO    SELL 

ROSETTE  IRONS  AND  HEART-SHAPED 
WA»LE  IRONS 

An  enlarged  reproduction  of  the  advertlBement  shown  herewith  will  be  read 
In  the  leading  pnhUcatlons  every  month  by  Over  Ten  Million  Women. 
The  thousands  who  answer  this  ad.  will  be  refered  by  us  to  local  dealers 
carrying  onr  line.    Yoar  costomers  will  demand  our  goods.    Are  yon 
preMred  to  supply  them? 

R08ETTB   IRONS  patented  by  us  are  now  universally  popular 
with  Increasing  demand. 

HBART.8HAPED  WAFFLE   IRONS.    This  design  Is  patented 
by  us ;  they  bake  the  waffles  evenly,  making  them  wholesome ;    this, 
together  with  the  beautiful  design,  has  made  them  the  leading  Waffle 
Iron  on  the  market. 
>             Write  today  for  full  particulars  and  dealers'  price  list. 

ALFRED  ANDRESEN  6  CO^  1304  Wash.  Ave.  So^  MINMEAPOUS,  MINN. 

»WBi— JP^-^^  ^.«.     bPiC^lS^J 

A  yewT&inty- 

Rosette  Wafers.^ 

^  m;4i  M*  II*  *lnM  1  biw  tmi  •  ami 

AB  dM  bcH  dnlm  tdl  ikcM  IroM  «  90e  •  M«. 
m4  M  vOI  mU  yM  •  Ml  poti»«M. 

'  ALFtED  ANDKSEN  ft  COMPANY 

^S^5<^ 


Hardware  Dealer  Arrested 

Every  hardware  dealer  in  this  country  who 
shall  refuse  to  handle  our  new  "  FLEUR  DE 
LIS"  DRY  CELLS  will  he  prosecuted  by  us  to 
the  fullest  extent  of  the  business  law.  COM- 
MON SENSE  will  tell  you  that  it  is  to  your 
advantage  to  handle  the  NEWEST  ADVANCED 
D RY  CELL  We  allow  you  the  /argest  possible 
margin  in  handling  our  cells  and  we  guarantee 
them. 


FRENCH  BAHERY  COMPANY 

MADl^OIV,      WISCONSIN 


Chicago : 

A.  J.  COX  CO. 

Stock  Exch.  Bldg. 


Consult    BUYERS' 


REFERENCE    TO   ADVERTISEMENTS    on    Last   PAqes. 
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WINDOW   SIGNS 

We  make  the  attractive,  easy- 
to-mount  kind  demanded  by  the 
dealer. 

The  kind  that  ornaments  the 
door  or  store  front  as  well  as  ad- 
vertises the  goods  handled  by  the 
retailer. 

A  Specimen  Transfer  Window     Sign.  Qur    method    payS    bOth  manU- 

facturer  and  dealer  alike,  nothing  so  good  as  our 

READY  XO   IVIOUISJX  SIGNS 

(Paint  and  Gold  Effects) 

Successful  Salesmen  Should  Never  be  Without  Them 
Samples*  Prices  ana  Oriotnal  Designs  Snbmlttea  Free 

'"sm'*  "  ^'■'''  ■""■■■■■Ml  II  CHICAGO 
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Glascock's  Prodacts  for  Tmas 


) 


Racer  No.  1.     For  Children 
from  6  to  15  years. 

THE  mU  CUMBERS 


Racer  No.  2.    For  Two  Children  6  to  15  years. 

THE  HONEY  MAKERS 


Built  for  ail  size4  children.    Boys  and  Girls.    The  strong^est  and 

speediest  car  built.    Geared.    Has  gear  wheels  incased.    Has  three 

different  motions^    The  best  advertised  line  of  Hand  Cars  on  the     ^^^^^''^^fSt^to^^'^^  ^^^ 

market.   We  advertise  for  the  Merchants.    The  Money  Makers.  u  hoars  eyery  day. 


Write  us  for 

Catalogue 

and 

Prices. 

DBPT.  J. 


AH 
Pafested 


Racer  mo.  s.     ror  uiris  irom 
8  to  15  years. 


Racer  No.  4.    For  Children  from 
3  to  6  years. 


Combined  Baby  Walker  aad  Ten- 
der. Teaches  the  baby  to  walk 
wlthoat  becoming  bow-legged. 


GLASeeeK    BROS.    NPG.   ee,      Mnncle,  Indiana 


Somefliing  Enlirdy  New  in  (Mdren's  Cars 


r 
) 

V. 


THE  CAR  THAT  SELLS  AT  SIGHT 


Built  on  an  entirely  new  principle,  and  mechanically  geared  for  greater  speed  with  one* 
fourth  the  effort.  An  invigorating  and  healthful  recreation  for  the  boy  or  girl.  Once 
seen,  and  you  will  buy  only  the  **  ROVAL    RACER*** 

Manafactared   only  by  He  N.  THAYER  COet   Erie,   Pa. 


CoMSULT   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   ow  Law  Paom. 
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For  prairie  chickens  and  quail  to  turkeys  and  geese 
there  is  no  all  around  shotgun, like  the  12-gauge  IBcaim 
Model  19  repeating  take-down. 


This  gun  is  li^ht  and  quick.  It  comes  to 
the  shoulder  with  the  pleasant  certainty 
which  means  good  scores. 

The  solid  top,  side  ejection,  automatic 
hang-fire,  safety  recoil  block  and  take- 
down features  all  make  for  that  Mtaim 
comfort  and  convenience  so  prized  by  gun 
lovers. 

Any  goose  or  duck  shooter  appreciates 
a  repeating  shotgun  in  which  the  breech 
bolt,  when  closed,  fills  the  opening  in  the 
frame,  thus  keeping  out  sand,  rushes  and 


rain  or  snow,  a  gun  that  will  not  freeze  up 
or  clog,  and  all  huntsmen  value  the  safety 
recoil  block,  which  prevents  the  breech 


being  opened  by  accident  or  prematurely 
in  rapid  firing. 

The  magazine  carries  five  shells,  and 
with  one  in  the  chamber,  the  ^HHagHn 
Model  19  places  six  shots  at  your  disposal. 
All  six  shots  can  be  fired  in  four  seconds. 

The  breech-block  and  all  the  working 
parts  are  cut  from  solid  steel  drop-forg- 
ings. 

Barrels  for  the  Model  ipy?%w^>r-  Grades 
'B"  and  "C,"  are  made  of  "Special  Smoke- 


less Steel"  severely  tested  and  are  re- 
quired to  put  335  No.  8  shot  into  a  30  in. 
circle  at  40  yards. 

The  many  suptriar  quaiitUt  of  this  heauti/ul  thotgun  are  dtMcribed  more  fully  in 
our  urw  Catalogy  which  will  be  mailed  you  FREE  upon  receipt  of  six  cents  in  stamps. 

7ibf^2Bcalui/h'e€U7ns  Ca^  21  Willow  St.,  New  Haven,  Ct. 


Ik  Ahswbrxmo  Advbrtissmbnts  it  is  Dwieaili  that  You  Mektioic  HARDWARE  DEALERS' MAGAZINE. 
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Something  NEW  for  the  DEALER 

Carried 

ia 
Stock 
i    Sizes 

The  Only  ADJUSTABLE  Window  Ventilator  on  the  Market. 
::      Constructed  Entirely  of  Steel  and  Fitting  any  Window      :: 

National  Ventilator  Company 

149-51  So.  Jefferson  Street,       CHICAQO 


Liberal    Discounts  to    the    Trade, 
niustrated  Booklet  for  the  Asking. 


Lifetime  Quality  Fence 

DOUBLE   LINE   POSTS 
ANCHOR  EASES 
Ftrst-Class  tr\  every  respect.    Send 
«  for  Catalogue  free 

DWICGINS    WIRE    FENCE   CO. 

100  Dwigglnis  Ave.,  AXDERSON,  IND. 


Quick 

Adfuslment, 

Longer 

Service. 


No  Screwdriver 
Required. 


Not  how^  cheap, 
but  Quality  and 
Durability. 


Write  for  trade 
prices  and  circu- 
lar. 


=    THE    SHEAR   OF    THE   YEAR  = 

KRAUT  &  nOHNAL.  oept.  h.  No.  168  S.  Oark  St..  Chicaio 


^^ Grand  Rapids^  Ball  Bearing 

ALL   STEEL   SASH    PULLEYS 

are  the  only  Steel  Sash  Pulleys  made  with  solid    ' 
steel  balls  running  on  a  turned  steel  axle. 
Evcf7  Dealer  Should  Write  for  Free  Samples  and  Prices 

We  are  the  largest  makers  of  Sash  Pulleys  in 
the  world.  The  "GRAND  RAPIDS"  are  the 
greatest  sellers.     Gei  the  Genuine. 

GRAND  RAPIDS  HARDWARE  CO. 


13  PEARL  STREET, 


GRAND  RAPIDS,  MICH. 


Consult    BUYERS*    REFERENCE   TO    ADVERTISEMENTS    on    Last    Paoi 
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Hopkins  &  AUen  Junior  Repeating  Rifle 


HAR.DWAR.E     MEN 


Explain  to 
your  custom- 
ers the  metitB 
of  he  Eureka 
Flectr  c  Sad 
Iron,  with  our 
new  8 p ring 
cord  protec- 
tor. It  maken 
the  cord  prac- 
tical ly  un- 
b  r eakablo 
and  uuwear- 
able,  and  ro- 
moves  the 
only  objec- 
tion to  this 
useful  device. 


Is  indispensable  in  eyery  home,  betel,  theatre  or  steamship 
having  electric  service. 

These  are  Good  Sellers 

Let  us  send  you  our  Catalog  and  Dealers'  Prices 

We  are  naw  prepared  ta  nuke  Imraediate  sUpmeali 

W.  J.  BAWL  ELECTRIC  MFG.  CO. 

Cleveland,  Ohio 


6atf 

€mm^  6r«$i  eatdcn 

rmadawich 

Stcd  IMIMU 

feble  Front  Flaa|9^ 
i  regular  duck  bot* 
B  two  riie^  whkk 
eor  aiake  of  laara 
ad  are  cuarantaad 
tire  tatiif actlaa. 
ugh  Hardware  Jab- 

The  Specially 
Mfs-Co. 

9t.Aatli«iiy 

THE  NEWEST 
AND  BEST 

Kent's  Trinmpli  Potato 
and  Com  Planters 

James'  Sanitary  Cow 
Stancliion  and  Stall 

WE     MAKE     THEM 

Write  tor  prices 

KENT    MFG.    CO. 

VITaukesha*  Wis. 


In  Answeking  ADVSKTiSEifENTS  XT  18  DisiRABLB  THAT  You  MENTION  HARDWARE  DEALERS*  MAGAZINE, 
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THE  FOX  TOOLS 


w 


E  ARE   NOW  PREPARED 
to  fill  your  orders  on 

Oil  eups.  Grease  Gups 

'^— — ^^    AND    .^— — ^^ 

Lubricating  Appliances 

IN   GENERAL 

PAnERSON,  fiOTTFRIED  &  HUNTER 

(UIIVflTBD) 

Machinery,  Metals,  Hardware, 
Tools,  Supplies 

146-150  CENTRE  ST.,       NEW  YORK 


THE  CHASSE 
MOUSE  TRAP 

Patented  U.  8.  uul 
Canada,  19(tt-*(»-'0ft 


EASIER  TO  SET  and 
BAIT  THAN  ANY  OF 
THE  OLD  STYLE 
TRAPS      ' 


Write  to  your  Jobber 
for  price,  or  to 


CliASSEMF6,CO„57  Vesey  St.,  NewTcrk 


Consult   BUYERS*   REFERENCE   TO   ADVERTISEMENTS   ok   Last   Paobs. 
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"ANCHOR"  ^  CARVERS 

MANUrACTURCD    BY 

LAMSON  &  GOODNOW  MFG.  CO.    bstabusud  iss7 

THE   NAME    THE    GUARANTEE    OF    QUALITY 
Sold    by   file    L.ea«lln0    Jobbers   of    tlie   United    States 


No.  OlOS.   Fire  Piece  Bet  Oenalne  Stag  Handles 

The  Line  flial  Gives 
Perfect  Satisfaction 


^"THil^l^Ml^ 


tiiatSell        ^■^ BWiiPiPii'W  ^  Cnstomer 

Do  not  Delay 
Looii  Us  Up  To-Day 


FacMrr  New  Ttrk  OiUcc 

SHELBURNE  FALLS  OAKMAN  BROS.  CO. 

MASS.  45      MURRAY      STREET 

WRITE    FOR    CATALOG 


Im  Amswbrino  Adtirtisbvents  XT  18  DssiRABLx  THAT  You  MsNTioH  HARDWARE  DEALERS'  MAGAZIN 
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Ttbe  Bttpcriorits  ot  I  j 
Community  Silver  j 
&estans  is  evers* 
wbere  recoflni3c^. 


TCbe  supcrfcrtts  ot 
Community  Sliver 
plate  bas  been  pro*  ' 
veb  bg  Til.  s.  ©ov-  : 
eminent  Sssager's 
test 


/ftoberate    prices     | 
at    ail    Dealers 


^neiba  Community 

Xtb. 
©nelba,     «.  j?. 


J 
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jE  are  showing  Community 
Silver  to  millions  of  peo- 
ple through  the  large 
"windows"  of  our  full-page  adver- 
tisements. 

Ijf  You  can  profitably  supplement 
this  great  publicity  by  a  tasteful 
display  of  Community  Silver  in 
your  own  windows. 

(|f  Its  beauty  will  enhance  the 
Christmas  brightness ;  its  ready  sales 
will  swell  your  holiday  profits. 

ONEIDA  COMM^INITX  Ltd 

ONEIDA.  N.  Y. 

Founded  Id  1848  <» 

-         .   *  V 

New  Y«»rk  Salesrooms:    395  Broadway  -    , 


In  ANtwEBiHG  Advirtisements  it  is  Desirailz  that  Yon  Mention  HATIDWARE  DEALERS' MAGAZINE 
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GUARANTEED  for  100  YEARS     NOT  HANDLED  BY  CATALOGUE  HOUSES 


OLID     YOURCX     SILVER 

Manufactured  for  us  by  the 

International  Silver  Company 


NOT   HANDLED  BY  JOBBERS 
ORDER   DIRECT 


KNIVES-FORKS— SPOONS 

SOLID   YOUREX  SILVER 

"May  indeed  be  termed  a  new  disooTeiy 
in  precious  metals  and  it  ia  controlled 
alone  by  us.  The  only  satisfactory  sub- 
stitute for  Sterling  Silver  ever  introduced . 
It  wUl  not  tarnish  as  soon  as  Sterling 
Silver.  Its  suiface  can  always  be  kept 
bright  and  fresh.  It  is  solid  and  NOT 
PLATED.  Age  has  no  effect  upon  its 
appearance.  Clean  with  Sapolio,  Whit- 
ing or  any  other  polish  the  same  as  you 
would  a  Steel  Knife;  there  is  no  plating 
to  wear  off.  Consequently  is  of  the  same 
color  clear  through.  Knives  can  be 
sharpened  like  a  Steel  Knife  and  will 
not  rust. 

Send  for  our  New  Catalogue, 

ASSOCUTED  SILVER  COMPANY 

174  Ewt  Ukc  Sirecl,  CHICAGO 


We  are  making  more  ANDIRONS  than  ever* 

Why?    Bcatisc  we  know  how* 


Write  for  Catalogue  "  M." 
THE   ROSTAND   MANUFACTURING   CO., 


Mdfocd,   Conn. 


Consult   BUYERS'   REFF.RENCE   TO   ADVERTISEMENTS   ok   La»t  P*o»f. 
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Mannings  Bowman  &  Co. 

MERIDEN,  CONN. 

NEW  YORK:    25  West  Btoadway.  CHICAGO t    158  State  Street. 


*' METEOR" 

Circtflating  Coffee  Percolators 
Orer  fOO  Styles  and  Sizes 

BAKING  DISHES, 

TEA  AND  COFFEE  POTS, 

HOTEL  WARE, 

BATH  ROOM  FURNISH- 
INGS, ETC. 


ALWAYS  hsatts  Ddidoos  Coffee  and 
SAVES  ONE-THIRD 


for 


Sectional  View. 

Hade  ilao  In  Vm  ityla  with  Alcohol  lamp  for  nae  on 
the  teble. 


CHAFING  DISHES  I  g?^* 

whh  «*Ivoty  Enameled  Food  Pan"  )  SILVER 


ECLIPSE 
BREAD    MAKER 

We  guarantee  the 

Will  Mix  and  Knead  a  Batch  of 
Dotigh  thoroughly  in 

THREE   MINUTES 

without  Hands  Touching  the 
Dough 


No.  294  Chafinff  Dish 


Mmw  Catalog  No.  49H  8ont  on  roquost 


In  Ahswemnc  Advebtisements  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS*  MAGAZINE. 
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"THE  SENSIBLE" 

Storm  Sash  and  Screen  Hanger 
and  Fasteners 


An  ideal  ventilator  that  forms 
a  perfect  lock  when  closed. 

For  sale  by  all  jobbers  of  the 
Northwest.      It    is    the    ONLY 
tight-fitting  Hanger   in  the  mar- 
fl||p  ket.    Write  to-day  for  particulars. 

MANUFACTURED  BY 

For  ventilation     R.  G.  WINTER  MFG.  CO.,  Mllwaukec,  Wis. 


Bells  of  Every  DesGription 


SLEIGH,  ENGDfB, 
BLBCTMCAL,  CONG,  HAND 
AND  AUTOHOIIU 

Our  goods  spetk  for  themselves.    Senil  for  our  free  illustrated  cstalogae  and  you 
will  become  interested. 


TRADE    WINNERS 


THE  EAST  HAMPTON  BELL  CO^  East  Hampton,  Conn. 


Gmoim  Svrtaa  Cow  Ball 


1 — KICK 

Wm  carry  a   Largm  Stock  of  Spmela 
iC»c4r  PtatmM  and  can 

THE   TURNER   BRASS 

PI  ATPQ . 

r^M  1  ELO 

Ify  Smtmctmd  Bra»»  and  Bronmm  im  alt  widths  for 
I  match  any  finish  of  hardwarm, 

1/VnRKC       ®^  NortH  Franklin  Street 
WWUKllS,                    CHICAGO 

McKINNON  DASH 

COMPANY,  BUFPAU).N.Y. 
■hwy.O.  aMinwii,0.  StCtlinrfaMS,Oirt. 

DASHES,  FENDERS 

ROUU     UP      STRAPS     AND 
PROP     BUrOOK      WASHBRS 

1 

THe  Blflrelo^w  Wire  Ply  Klllet* 

Indispensable  for  the  Household 


Prevents  Contmglon. 
Patented. 


Kills  but  does  not  crush  the  fly  or  mos 
quito.    Popular    with    all    Housekeepers. 


Sanitary  Wire  SInIc  BruaH 

Will  not  rust,    N on- Absorbent. 

Patented. 

No  disease  germ 
can  adhere  to 
the  Brush.  Sold 
by  the  Hard- 
ware Trade. 

Send  for  Prices. 


J.  F.  UGELOW,  MFS.,  Worcester,  Mass.    New  York  Agents,  Wilson  BtoSh  107  Chambers  St    i> 


m 


•'Mdcr. 


m^A 


Gi'oateitS(reiiQf/rLeasfiVe/!i/U 
vfdi'esusuio  Solid  Stock.. 


Consult    BUYERS*   REFERENCE   TO    ADVERTISEMENTS    on   Last   Paces. 
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STOVE  ^ 
^POLISH 

LIQVID  -  PASTE-  POWDER 

HIgh-Grade  Polishes  which  Polish 

SEND    FOB    FREE    SAMPLE 


STOVE  POLISH  STOVE  POUSH  STOVE  POUSH 

forfte  fwihe  torlhe 

MANUFACTURER  DEALER  HOME 

Give  satbfaction  and  pay  you  good  profit 
WKITE    FOR    QUOTATIONS    AND    CATALOG 

A-B  Polish  Company 


SUCCESSORS  TO  AYUNG  BROS. 


CHICAGO,  ILL.,  U.  S.  A. 


Itt 

Dime 

Loeks 


50th 

Dime 

Unleclw 


r 


Yon  Can't  Worl[  or  Pid  the  Basket  Bank 


No  key  to  loee  or  combination  to  forget.  Abaolutely  safe.  No  way  of 
frettliur  the  money  antll  $5.00  Is  saved.  BEi5T  REGISTE  UINQ  BANtf 
MADE.   —     -     -  -     


r  the  money  antll  $5.00  is  saved.    BEi5T  REGf  STE UINQ  BA^K 
i.   Finely  finished.   BIG  Sfe:LLER.   BIG  PROFITS.   Order  from 
your  Jobbers.    If  they  haven't  them  write  ns. 

SCHUITZ  ft  STAPLES,  SlWabash  Ave.,CliIcago,U.S.A. 


Auxiliary  Ironing  Board  Co.*s 


-VERIBEST 

Size— Length,  30  inches. 

Width,   6 and  3K  inches. 

MANUFACTURBD  BT 

AUXILIARY   IRONING    BOARD 

Roehester,  N.  Y..  U.  S.  A. 


Price,  $U  per  gross. 
8  Doaen  in  Box. 


CO. 


I 


THE  VANOEGRIFT 


WOOD  HANDLE 


SCREW  WRENCH 

,  will  not  crack  or  break.   Lower   Taw  and  Handle 
teel  studs  inserted  clear  to  base.    Will  outlast  any 

THB    VAIVOEaRlPT^    iVIPO.    CO.,   SHelbyvllle,   Irid.     New  York  Office,  108-10  Duanc  St 


®   GIFFORD-WOOD    GO. 

TOOLS 
^        ,  ELEVATORS 


AICE 


Arlinglon,  Mass. 

14  So.  Jefferson  St 

Chicago,  111. 


Ik  Answiriwo  AiJVbrtisbmehts  it  is  Dbsirablb  that  You  Mention  HARDWARE  DEALERS' MAGAZINE. 

Digitized  by' 


\j00gle 


9i6 HARDWARE  DEALERS'  MAGAZINE  Novembek,  HKi6 

THE  HUSTLER 
ASH  SIFTER 


the:  hustler   pleases  everybody, 
no  dust.  no  dirt,  is  a  quick  seller. 

TIMS    TO     ORDSR     18     NOW    AND    BC   SVRC    OF    PROMPT    DSUVIIRY. 

Salmm  hao^  doubtmd  maeh  ymar  •omr  prmvious  ymar.    Smnd,  for  catalogue  and  priemm» 


MADS  ONLY  BY 


HILrLr   DRYER    CO.*    315  Park  Ave..  WORCi:STi:it  MASS. 
'  N»w    York   Office.    1133    BROADWAY. 
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A  FEW  GOOD  THINGS  FROM  OUR  EXTENSIVE  LINE 

of  Hardware  and  Woodenware 
Specialties —^^ 


500,000 

No.  13 
DANDY  MOP  STIX 
sold  since  Jan.  Ist,  '06. 

Your  stock  is  not 
complete  without 
the  Dandy  No.  13. 


Dandy  No.  14  Saw  Handle. 


THBO.    J.    BUV    MFQ.    CO.,    Qirard,    Pa, 


Black 

2  STYLES    4 


HATCHETS  ^f 


^i>°      BUI 


Iir  AirswBBiiro  Adysbtiibmbnti  it  xi  DBSxitABi.B  tsat  Yov  Mbhtioit  HARDWARE  DEALERS' MAGAZINE, 
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eOLD'PUNeHED  NUTS, 
SMALL  RIVETS   AND   BOLTS 


Garland  Nat  and  Rivet  &o,,  Pittsburgh,  Pa. 


'm 


C.  C.  ft  E.  P.  TCWNSEND  CO. 


NEW  BRIGHTON,  PA. 

•tANUFAanmuw  or 

RIVETS,  WIRE 

AND  WIRE  NAILS. 


^r 


Oliver  Iron  and  Steel  Compaoy 


CARRIAGE 
MACHINE 
BRIDGE 
HEEL 


BOLTS 


Picks,  Mattocks  and  Grub  Hoes, 

Wagon    Iron    Hardware, 

Crowbars,  Wedges,  Etc. 


PITTSBUROH,    PA, 


CowiULT   BUYERS'    REFERENCE   TO   ADVERTISEMENTS   ow   Law   Pa«e8. 
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Manila  and  Sisal  Rope 


m 


We    have   for    prompt 
shipment  a   larg^e  stock  of^n 
rope  in  Chicag^o. 

We  can  make  some  low 
prices. 


H.Channon  Company 

Chicago. 


"Golumliian"  and  "Eureka" 


Manila  and 
Sisal   •    •    • 


ROPE 


Oil  Well  Cordage 
Transmiflaion  Rope 
Hay.  Hide  and  Bale  Ro^ 
Tarred  Lath  and  Fodder  Yam 
Jute  and  American  Hemp  Twines 
Agencies  In  All  Prlncipel  Cities 

Columbian  Rope  Co. 

AUBURN.  N.  Y. 


ROPE  and  TWINE 


MANILA  ROPE 

8I8AL 

RU88IA       " 

ITALIAN       " 

JUTE 

TRAN8MI8810N   ROPK 

PLOW  LINE 

OIL  WELL  CORDAQB 

INDIA  TWINES 

HARDWARE  TWINES 

WOOL 

WRAPPING 

TARRED  CORDAGE  or  ALL  SORTS 


PRICKS 

AND 

SAMPLES 


StND  roR 

OUR 

DKSCRIP- 

TIVI 

rOLDKR 


WE  BELONG    TO  NO  TRUST 

POOL  NOR 
COMBINATION 

Our  goods  pass  to  the  dealer  at  a  smaller 
margin  over  actual  cost  than  any  other  cord- 
age. 


THE  NEW  YORK  CORDAGE  CO. 

8S-8ff   WALL  STREET, 
Cable  AddreM,  •*  Nycord  **  NEW  YORK 


I»  AMtWXRXNO  ADVIRTItXMXNTi  IT  IB  DlSIRABLB  THAT  YoU  MSNTION  HARDWARE  DEALERS'  MAGAZINE. 
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blished  1640 


IlPEr(TER«^CQ 

MANIU&  SISAL 
CORDAGE 

AnNISTON  sash  cords 

Ludlow  TWINES 

HARTZ  blocks 

COTTON  DUCK 
LO0-Z04-206-2O8  S.WaterSL 

Chicago. 


MANUFACTURERS  OF 

COTTON 


TWINES,   WOPS,   WASTE 

WICK,  SASH  CORD,  AND  CLOTHES  UNES 


IVII 

Fall  River.  -  Mass. 


CoNivi-T   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   oa  ~Ukit'  P««i 
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"PLYMOUTH"ROPE 

*!  OOA  f^OR  S3  VBARS  TUB  WORJUD'S  BBST 

1824     Eighty-two  years  is  a  long  time  for  a  business  to  live  and  grozv.    That 

32     our  business  has  done  that  and  is  still  grouping  is  proof  positive  of  at 

least  one  thing.    That  is  that  "Plymouth"    goods    are    right    in    every 

particular.    The  people  who  realize  this  are  keeping  our  machinery  moving  lively, 

and  others  are  finding  it  out  daily. 

'  "Plymouth'*    goods    are    always    uniformly  high  grade  and  the  conditions  of 

manufacturing   and   marketing   are   such  that  they  are  also  in  reality  cheaper. 

Don't  bother  with  poor  rope — ''Plymouth''  means  ''economy  for  the  user,  sat- 
isfaction for  the  dealer/'  Write  us  and  we  will  tell  you  how  to  get  our  rope  quickly 
and  conveniently, 

Plymouth  Cordage  Co. 

382  Court  Street 
North  Plymoiith    -    -    Mass. 

la  AaawniMa  ADviiTiiiMnns  it  is  Duibabli  that  You  Mintioh  HARDWARE  DEALERS' MAGAZINE. 
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We  shall  be  glad  to  send  you  Cata 
^  describing 


The  Uttle  Beauty 

Dumb-Waiter 
The  Rapid  Transit 

Ihimb-Waiter 
The  Energy  Dumb- 

Waiter 
The  Little  Giant  Dur 

Waiter 
The  Side  Post  Hand 

Elevator 
The  Back  Guide  Han 

Elevator 
Hand    Power  Passen 

Elevator 
Carriage  or  Warehoi 

Elevator 
Belt  Power  Elevators 
Basement  Lifts 
Power  Attachments 

Hand  Elevators 

COMPANY 

406    CHerry    Street,     RHIUADBURHIA,   PA.  ^^IZIT 


ENERGY    ELEVATOR 


ELtVMORAhO) 
MACHINECO 


144  -146  OntarioS!,CHicA((0. 


Consult    BUYERS*    REFERENCE   TO   ADVERTISEMENTS   ow   Last   Pagis. 
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ELEVATORS 

AUTOMATIC 
HATCH  DOORS 
DUMB  WAITERS 

And  all  Applisnces 
for  Same 

Manulactured  by 

O'Neill 
Etevater  C«. 

928  Cherry  Street, 
PHILADELPHIA,  PA. 

Send  for  Catalog 


Dumb  Waiters 

AND 

Hand  Elevators 


Of  the  Noftt  Improved  Auto- 
matic  Conalruction 

Trunk  Lifts,  Invalid  Lifta,  Carriage  Ele- 

vatora.  Sidewalk  Elevators.  Freight 

Elevatora.  Hatchway  Hoiata. 

SEDGWICK 
MACHINE    WORKS 

^4,  86,  88  CoLrroU  Street 

P0VGHKEEP5IE.  N.  Y. 
128  LIBERTY  ST..  NEW  YORK 

Cataloff  on   Application.     Estimates 
on   Request 

•^^^^-^^— ^— ^■^-^— ^■■-^■^^■^■■^■^"^■■™^""^^ 

IMPROVED  Qaidc  and  Easy  Rising  Sfeam. 
,         Dectric  and  Hand  Power 

ELEVATORS 

KIMBALL  BROS. 

900  Ninth  Street,     Ooimoll  Blafls,  la. 

8BND  FOR  0IB0JLAU8 

KtaBball  Elavator  Co,  239  Vlacont  St.,Clsyeland,0. 

v,r^m^     5  20  Cedar  St.,  New  York  I 

Branch  Offices  [  jqq  Eieventli  St. .  Omaha        I 

BEST  HANDLED  HAMMERS  MADE 

yzOOZtn  IN  EACH  BOX. 

J 

Send  forllluslr&ted  Catalogue^ 

fOR  SAUBT  JOL  tftONMONOOtS. 

Henry  Cheney  Hammer  Co^ 

LITTLE  FALLS.Nr..UjS.A., 

ADZ-EYE  NAIL  HAMMERS 

Maehlnists*  Hammers,  Tfauers,  Blacksmith, 

Farriers,  Rivedng. 


We  Pay  the  Freight 

•   You  Install  Elevator    J 


I 


I 


I 


Center  Lift  Hand  Power  Eleyator. 
AH  Parts  Inter-Changeable. 

To  Hardware  Dealers 

WE  WILL  ship  this  Elevator  direct  to  you, 
freight  paid  and  you  can  install  it  your- 
self without  expense  except  the  help  of  the 
average  mechanic.  This  is  «">  «'^S9^i">"2| 
offer.  Everyone  knows  that  EATON  & 
PRINCE  means  dependable  Elevators.  No 
other  Elevator  48  quite  as  grood  because  none 
is  made  with  such  infinite  care.  Send  for  our 
interesting  Dlnstrated  Catalogue  No.  44. 

70-76  Michigan  St,  Chicago,  III. 


Bailt  for  Work 

We  absolutely  guar- 
antee Armstrong's 
Pipe  Cutting  and 
Threading  Machines, 
as  to  excellence  of 
materials  and  work- 
manship. They  are 
strongly  made,  light, 
compact  and  power- 
ful, and  built  to  last. 
Send  for  our  cata- 
logue. 

,  THE  IRMSTRONB 
MFB.  CO., 

291     KNOWLTON    ST., 
BRIDQEPORT,  CONN. 
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BUY  POULTRY  NETTING,  WINDOW  SCREEN   CLOTH,  ELEC TRICALLY-WKLDEt) 
WIRE  FABRICS,  WIRE  MATS,  OR 

ANYTHING   MADE   FROM   WIRE. 

From   the"  manufacturer   who   guarante.es  the  quality  and  can  ship  the  goods  when  required. 
We  manufacture  every  description  of  WIRE  CLOTH,   NETTING,    FENCING    and    PER- 
FORATED METAL,  including  the  following  specialties: 
"CLINTON"  BRJiND  "SILVER  FINISH"  BRAND 

PAintod,  Figured  and  Landa««Lpe  CIotK       "  Window  Screen  Cloth 

Fire-Proof  Wire  Le^tK  Poultry  Netting 

Eleotrloally-Welded  Wire  Fabrloa  Galvanised  CIotK 

Our  "POMPEIIAN"   BRONZE  Window  Screen  Cloth  requires  no  paint  or  varnish,  will  not  rust  and  is 
unexcelled  in  durability  and  finish.    Ask  your  hardware  dealer  for  these  goods. 

Nan\sfek.otured  oi\ly  by 

CLINTON    WIRE    CLOTH    COMPANY 

Clinton«  Nasa.  Boston  New^  York  CtUoago  Se^n  Franoleeo 


V^^ 


USA. 


Buffalo  Wire  Works  Co 

BUFFALO,  N.  Y. 


*f 


''Cyclone"  Ornamental  Fence 
and  (lates 

are  a  good  line  for  the  Dealer,  whether 
they  handle  our  farm  fence  or  not. 
Built  up  to  6j4  feet  high.  We  carry 
a  stock  in  New  York  City  for  nearlqr 
deliveries. 

Cyclone  Woven  Wire  Fence  Co. 

CLEVELAND,  OHIO 
HOLLY,  MICH.  WAVKEGAN,  ILL. 
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WRIGHT  WIRE  COMPANY  *» 

WOBCESia,  MASS.  Mikm  1 

WIRE  CLOTHES  LINES 


WIRE  LOCKERS 

of  every  description. 
Wire  of  all  kinds,  POULTRY  NETTING,  WIRE 
CLOTH,  STAPLES,  RIDDLES,  COAL  SCREENS, 
WIRE  GUARDS,  BANK  and  OFFICE  RAILINGS, 
ELEVATOR  CABS  and  ENCLOSURE  and  other 
Wire  Goods. 


Tbe  Old  Reliable — Always  Satisfactory 

Poultry  Netting 
Farm  and  Lawn  Fencing 
Window   Screen  Wire   Cloth 
Goal  Screens 

All  kinds  of  Wire  Cloth — From  all  kinds  of  wire 

THE    NEW    JERSEY    WIRE    CLOTH    COMPANY 

TRCIVJTOM,     l>J.    U. 


WHY  NOT  BUY  DIRECT 

OF  THE  MANUFACTURERS 
Oalvanlxed  Hex  IVet:tlnss 

Wire  OlotH,  aU  kinds 

Fly  Screen  Cloth,  Painted,  Galvanized 
or  Bronze. 

Soreens, 

Coal,  Ore  or  Sand. 

Riddles 

Hardware,  Foundry  and  Coal. 

Quality  right.  Prices  right.   Writs  for  than 

THE  LODLOW  SAYLOR  WIRE  CO. 

ST.  LOUIS.  MO.,  U.  t.  A.  i 
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Every 


ATKINS 


saver 
Steel 


SAW 


you  sell — sells  others. 


The  name  of  Atkins  is  a 
"  Buy"  word  in  the  stores 
of  the  largest  dealers  ev- 
erywhere. 

Send  for  our  1906  Cata- 
logue— mention  Hardware 
Dealers'  Magazine  and  we 
will  mail  you  a  handsome 
souvenir. 


E.  C  Atkins  &  Co.,  Inc. 


Hmm  Office  md  Factorys  (  NEW  YORK  CITY,   CMCA60,    SAN  fRANOSCO, 

■ArmAMADnilC     II    C    A  BRAMCBESi   \  NHINCAPOUf,    NEW  ORLEANS. 

INUIAniAKULI^,   U.  9.  A.  (  Pfti— d.  Sertlle,  Atl— ta,  Mewplii^ Tofoato. 
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WHEN  HENRY  DISSTON  WAS  ASKED  THE  QUESTION: 

"WHAT  DO  YOU  PUT  IN  YOUR  SAWS?" 
HE  REPUED: 

"GOOD  STEEL  AND  HONEST  WORK." 

UPON  THIS  FOUNDATION  IS  BUILT  DISSTON  QUALITY. 


"IF  YOU  WANT  A  SAW  IT  IS  BEST  TO  GET  ONE  WITH  A  NAME  ON 
IT  THAT  HAS  A  REPUTATION.  A  MAN  WHO  HAS  MADE  A  REPUTA- 
TION FOR  HIS  GOODS  KNOWS  ITS  VALUE  AS  WELL  AS  ITS  COST  AND 
WILL  MAINTAIN  IT." 

EOTABusHED  HENRY   DISSTON   &   SONS,  Inc^ 

1S40  PHILADELPHIA*  PA. 


No  matter  how  small  your  Hack  Saw  Trade 
runs — even  a  few  customers  can  tell  the  difference 
between  a  good  Blade  and  a  poor  one. 

You  can't  afford  to  take  any  chances  with  poor 
Hack  Saws. 

If  you  sell  UNIVERSAL  or  UTILITY  Hack 
Saws — even  if  you  sell  only  a  few  dozen  in  a  year — 
your  customers  will  never  have  an  opportunity  for 
coming  back  because  of  poor  Blades. 

Every  UNIVERSAL  or  UTILITY  Blade  is  care- 
fully made  —  carefully  tempered — carefully  exam- 
ined before  being  bundled  and  packed  for  shipment. 

You  take  no  chances. 

We  can't  afford  to. 

Want  our  Blue  Book  arid  prices  f 

West    Haven    Manufactnrlnt   Co. 

Metv    Hav^iiy    Conn, 


•*?r) 
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The  name  stands  for  perfecticn  in  Horse  Nails 

LIVINGSTON  NAIL  CO., 
104   Reade  Street,  IVe^v  York 


The 


•  • 


YieTOR" 


Write  to-day  for  samples 

MASSAGHUSEHS  SAW  WORKS 

chicopele:.  mass. 


TH13   KllVa  of  CRBBPBRS 

U  Incomparable.  Neat  In  appearance,  adJuBtable  to  fit 
several  size  heels,  applied  like  a  pAlr  of  skates,  quickly 
detached,  llsrht  and  stronir,  it  is  the  best  selling  Ice 
Creeper  on  the  market. 

Sold  by  many  JobberSL    Ask  your  Jobbers  for    v 
the  "  O.K."   If  they  do  not  keep  them,  write  the 
manofactorers  for  prices,  etc. 

N0RLUND*8  5APBTY  HBQL  and  BALL  PLAT^5 

ABl  THE  PLATK8  FOR  LUMBBRUSN 

They  hare  given  satisfaction  for  years.  Can  be  ufed 
on  rubber  shoes  and  boots.  Can  be  used  summer  and 
winter.  Made  of  best  quality  steel,  and  will  not  ball 
up.   Manufactured  for  the  Jobbing  trade  by 


INORUUIND    A    CO.,     WiUluisport,  Pa. 


HcWtalmiie  Wheel  Barrow  Works 

FttUOHKEEPSIi;  N.  Y^  U.  S.  A.  it 

^^^^^_  Manufacturer  of  all  kinds 

^^^n^^^^  of  Wooden,  Steel  Tray  and 

rHHj^^^H^^^^^  Steel  Tubular 


WheelBarrows 

for   railroad,   coal,   stone, 
mortar  and  garden  use. 
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THE    BEST  AND   LATEST   IN   VISES 

The  Parker  Reinforced  Slide 

Solid  Steel  Bar  running  entire  length  of  slide,  making  it  the  strongest 


onary 

each 

>  suit 

all  trades  and  in  all  sizes,  and  when  you  buy  a  PAEEEB  you  get  the  Best. 


THE   eHAftLBS    PARKER   eOMPANY, 

N.  Y.  Salesroom,  32  Warren  St.  Factories,  Mertden,  Conn. 
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Did  You  See  the  Cirens  this  Summer? 

If  SO,  you  saw  the 

BOLTE  &  WEYER 


as  we  light  them  all. 
Were  they  not  THE  BEST  you  ever  saw? 


Our  Store  Lights  are  just  as  good.  We  want  good 
Agents.  Won't  you  become  one?  Easy  to  sell  and 
big  profits.  Let  us  send  you  a  Catalogue  and  quote 
prices.     We  make  LIGHTS  FOR  ALL  PURPOSES. 


THE    BOLTE    & 

aaff-aaT    IWllclilgan    street. 


WEVER       CO- 
CHICAGO,    II..1.. 


A  ReVAL   GEM 

will  make  your  store  as 
bright  at  night  as  dur- 
ing the  day. 

LIGHT  e©. 

ICAGO,  V.  S.  A. 

Q8  and  Lampe.  Our  Lamps  have 
a  Traat.  Be  as  independent 
Send  for  Catalogue. 

re  can  satisfy  yon. 


The  20fli  Century  MaO  Box 

MADE    OF    No.    SO    GALVANIZED    STEEL 

Box  has  spring  lock ;  hesvy  glsss  psnel  with  nsme  piste . 
Two  springs  outsids  to  hold  pspers. 

RAIN  PROOF  SPRING  HINGED  SLOT  COVER 

Psinted  with  sluminum  bronse  like  U.  8.  msil  boxes. 
Inside  dimensions  10x5Ux2^  inches.  Used  for  free 
delivery  in  CIT1B8  ONLY.  - 

HOSE  &  BRAUER,  (6  Unlos  ?uk  a.  Chicago,  m. 


Iv  AjrswvKiiro  ADVBXTisiiisirTS  it  is  Duibasls  tsat  You  Miimoir  HARDWARE  DEALERS'  MAGAZINE. 

.  Digitized  by  LjOOQ IC 


932 


HARDWARE  DEALERS'  MAGAZINE 


NovEMBUt,  1906. 


A  Fine  Light 

Under  All 
Conditions 


It  matters  not  how  hard  the  wind 
blows  or  how  rough  the  roads  are, 
Ham's  Diamond  Driving  Lamp  is 
built  to  stand  the  test. 

It  is  handsome  in  appearance  and 
is  a  great  seller. 

If  any  one  of  your  customers  who 
buys  a  Diamond  Driving  Lamp  is  not 
satisfied,  kindly  notify  us,  as  we 
guarantee  satisfaction. 

Get  our  Booklet,  Address  Dept.  "L." 


C  T.  HAM  MFG.  CO. 


Rochester,  N.  Y. 


"Solid  Comfort" 
leatfaig  a>d 
Cooklag  Mse 

with  new  Toaster 
Attachment  anequal- 
led  aff  a  fast  seller. 


FuU  Une  of  Water 
Rtten 

Clothes  Drier  Racb 

Extension  Brackd 

for  Window  Shack 

Fit  any  Roller 


Toaster  Attachment 


Write  for  complel 
oa<^alogae  and  trad 
discounts. 


SEED  FILTER   & 

158>4  Chambers  Street, 


►: 


HYGIENIC 
WATER 
FILTER 

Fits  any 
Faacet 
Reversible, 
Self-cleaning. 

A  Fast  SeDcr. 


MFG.  CO. 

NEW  YORK 


PATENTED   ARTICLES   OF 

MAUUEABUB  IROIN 

M  17^17"  Pattern  Heavy  Screw  Clamps 
IM  1 V  W    -  Strongest  in  the  Market  - 


Hammer's  Malleable  Iron  vuers,  «  aiaea 

Bammer*8  Malleable  Iron  Ilandljamps 

Bammer's  Malleable  Iron  HMiffInc  Lainps 
Hammer's  A4|iisl«ble  CUm|j| 

For  sale  by  all  the  prlncl  pn  1  Hard  ware  Dealer*.    ^^ 
Send  for  Price  List. 
M4LLE4I)LB   l|lO:V  C  %6TlliOS  of  snpeHor  qnalMH 
and  uaidware  Specialties  In  Malleable  Iron  made  to  orda^ 

BRANFORD,    CONN. 
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"THE  WIZARD"  INVERTED  GAS  LAMP 


(Trade  Mark  > 


Cut  %  actual  size.    125  Candle  Power.    2  foot  Gas 
per  hour.    Mantle  will  outlast  3  Upright  Mantles. 


(Patents  Pending) 

A  New  Creation  in  Gas 
Lighting.  Electric  effect 
at    one-tenth  the   cost. 

This  Lamp  is  adaptable  to  both 

natural  and  artificial  gas,  either 

:h  or  low  pressure.    It  Represents 

)  acme  of  perfection  in  gas  lighting. 

A  BRILUANT  UGHT  wtth  a 
SAVING  OF  GAS  at  a 
LOW   COST. 

'or  the  HOME.  OFFICE,  STORE 
I  FACTORY. 

Sells  at  sight. 

Write  for  information. 


Manhattan  Screw  &  Stamping  Works,  f&T.r!^  New  York 


T 


\mi  TE5TI 


r 


If  every  Hardware  Merchant  would  order 

6^e  "OAKMAN"  Self-lighting 

BURNER 

place  it  in  a  prominent  position  and  "  every  now  and  then  " 
announce  in  ads.  or  window  cards  that  he  intends  to  give 
a  demonstration — he  would  then  understand  why  the 
"Oakman"  is  such  a  Matchless  Money  Makeb.  It  will 
bring  people  to  your  store. 

Once  you  sell  a  customer  an  "Oakman*'  Selp-Liohtinq  Burnbb 
— thai  customer  is  going  io  talk  about  the  Burner  and  the  man 
who  handles  it — the  talk  will  be  the  kind  that  will  bring  other 
people  to  YouB  store.  All  we  ask  is  that  you  show  the  "Oakman  " 
—it  sells  on  sight 

Circular  "C  "  goes  into  details.    It'U  pay  you  to  send  for  it 

OAKMAN  MFG.  CO.,  84-86  Chambers  St,  New  York,  N.  Y. 


Iir  AwBWSitiKO  AbvsiiTissMSivTS  IT  w  Dbsiilapli  that  You  Miiftioir  HARDWARE  DEALERS' MAGAZINE. 


Digitized  by  LjOOQ IC 


934 


HARDWARE  DEALERS'  MAGAZINE         UHnuia,  1W6. 


THIS 


CHAIN   BLOCK 
:.  LIFT  A  TON 

A  boy  can.  do  it.  The 
automatic  brake  holds  the 
load  at  any  point  the  mo- 
ment pulling  stops.  There 
can  be  no  danger  unless  the 
block  is  much  overloaded. 
There  are  dozens  of  places 
in  every  vicinity  where  this 
hoist,  the  TRIPLEX—or 
one  of  the  other  Yale  & 
Towne  Chain  Blocks — ^the 
DUPLEX  or  the  WESTON 
DIFFERENTIAL  —  will 
save  hard  work  and  money. 

Do  you  carry  K<Sr»  T  Chain 
Blocks  in  stock?  If  net,  why 
not? 

Yale  &  Towne  Mfg,  Co. 

9  Murray  Street,  New  York 


SAY,  HARDWARE  MEN,  USTENI 

If  irs  WILKINSON'S 
it's  the  Very  Best 

Ask  the  Englncerl 


r^ 


Are    you  '  looking    for    something 
good,  something   that  does  its  own 
talking,  sells  Itself?     Have  you  the 
WILKINSON    Force    Feed    oiler    In 
stock?     If  not,  you  are  not  selling 
the   best.     Don't   be  a 
back  number.     Sell  the 
yery  best.  Don't  -waste 
that    precious    hot    air 
trying  to  sell  old   out- 
of-date    oilers.      When 
you  make  a  display  of 
our     Oilers     In     your 
show     window,     every- 
body stops  to  "rubber.'" 
v\\\       ' 


WILKINSON 
stock?     If  n 


They  are  beauties.  Tou  will  make  no  mistake 
In  putting  in  a  good  stock — four  sizes  of  them. 

I  They  self  all  right,  and  so  is  the  price  right. 

I  Gee!  pur  half-pint  size  is  a  peach.  Designed 
specially  for  automobile  trade.  Haye  yon 
one  with  your  auto?  No?  Then  kick  for  It. 
When   you   buy    an   auto.   Insist   on   having  a 

,  WILKINSON  oiler  with  it  Write  us.  We 
will  "show  you" :  a  postal  will  do.  Remember 
it  s  no  old  thumb-pressure  oiler ;  we  Invented 
and   discarded   that   nearly   20   years   ago,   as 

Eatent  records  will  show.    Other  inventions ( ?) 
ave  been  copying  ever  since, 

WflldBson  Mannf adnrlng  Company 

e9  WaU  street  New  York 


There's  Nothing  to  Fear  from  the  Elements 

when  your  roof  is  covered  with 


ROOFING   TIN 

In  case  of  fire  from  without  it  does  not  ignite ;  from  within,  it  soon  smothers  the 
flames;  wind  cannot  get  under;  rain  cannot  beat  through ;  a  snow  load— the  worst  of 
all  pressures— creates  no  damage,  while  freezing  and  hail  will  not  crack  or  destroy 
this  superior  commodity. 

Think  over  all  other  roof  coverings  and  8cc  if  such   claims  can  be  truthfully  made  for  any  of 
them,   then  take  into  consideration   the  moderate  cost   and   long   life   of   MF    Tin.   and   decide    for 

is  made.    We  want  you  to  have 


yourself  which  is  the  most  practical  material  for  you  to  use. 

Our  booklet  "From  Underfoot  to  Overhead"  tells  how  "MF' 
a  copy  and  will  gladly  send  it  if  you  will  write  us. 


FRICK    BUILDING, 


AMERICAN 

SHEET  &  TIN  PLATE 

COMPANY, 


PITTSBURGH,  PA. 
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Useful  HoUd&y  Gifts 

RBUOUZB 

KeliaiUe  Postail  ScaJes. 

THE  STANDARD  EVERYWHERE. 

"THEY  TELL  EVERYTHING  AT  A  GLANCE." 

Made  in  Several  Sizes. 

For  Office,  Store  or  Home. 

National  4   Iba.  -       -       -       $3.00 

Union  2^  ♦*  -       -       -     2.50 

Columbian  2     *'  ...         2.00 

Star  1     "  -       -       -     1.50 

Creacent  1     *•  -       .       -  l.po 

The   index   starts   at    the   top,    very    easy   to   read. . 

Liberal  Profit  to  Hardware  Dealers. 

Buy  of  your  jobber  or  send  order  direct. 

Pelouze  Scaile  fH   Nf^.  G>.»  CKicaL^o. 

Hffs.  af  Palout  Ctl^bratad  FiAfly  SciJat. 


The  Standard  Tool  Co^ 

Wood  Brace  Drills 


ROOFING  SLATE 

SLITE  lUUXBOARDS 


Eatabliahed  1884 


L  J.  JOHNSON  S  CO 

38  PARK  ROW,  NEW  YORI 

QUARRIES:  Pennaylvania  and  Vermon 

Pricea  quoted  delivered  anywhere.    Bookie 
and   complete    Price   List  on  Application 

Wire   Inquiriaa.  Ghrea   Quick   At1enti««i 
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Family  SauMttf*  Staffer 

MMMMMMiMMIMilMMMilill 


Rapid  Selling  Family 
Sausage  Staffer 

MilMMMilMMMMMilMMMMMIM 

A  money-maker  for  every  dealer. 


Neat,  simple,  attractive  Stuffer  for 
family  use  ;  capacity  3J  lbs.  Insures 
pure  '*  home-made  "  sausage,  frankforts  or  bologna.  Every  part  made  to 
endure.    It  i&  a  great  favorite  and  has  a  large  sale. 

This  is  just  one  of  our  Butchers'  Tools.  Others  are  Lard  Presses, 
Ham  Preserving  Pumps,  Compound  Lever  Tallow  Presses  and  four  other 
sizes  of  Sausage  Stuffers. 

You'll  make  no  mistake  by  sending  at  once  for  catalog  and  dealers' 
discounts.  But  don't  wait  too  long.  Your  competitor  may  take  the 
trick. 

The  Silver  Mfg.  Co.»  Brolt^^y.  Salem,  Ohio 
immmmmmmmmmmiimmmmmmmm 


_1L 
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WHY  IT  IS  THE  BEST 
Family  Scale  on   the   Market 

Because — The  Dial  sets  at  an  angle  that  it  can  be  read  at  a  glance  with- 
ng. 

ittorm   is  supported  by   Double  Steel   Uprights  which  permits  i 
no  matter  where  on  the   platform  the  article  to   be  weighed 


out  stboping. 

The   Platform   is  supported  by   Double  Steel   Uprights  which  permits  no 
variation, 
placed. 

All  of  the  inside  parts  as  well  as  the  frame  ace  constructed  of  the  Best 
Cold  Rolled  Steel,  absolutely  no  casting  to  break. 

It  is  handsomely  finished  m  Black  Enamel  and  Aluminum  Bronze. 

It  is  superior  in  many  other  points,  yet  it  will  cost  you  no  more  than  tht* 
old  style. 

Order  from  your  Jobber.    Write  us  for  catalogue  illustrating  complete  line. 


iagg-gT*g9    W>    ai»t    street. 


<&    MHO. 


CO. 
CHICAGO, 


Give  Tliem    Cold   Steel 

Travs  made  from  single  sheets  heavy  annealed  steel 
pressed,  "cold,"  lapped  and  riveted  at  corners.  Giving  great- 
est strength  and  wear  at  corners  where  it  is  needed.  Hot 
pressed  trays  arc  thinnest  at  the  corners.  Handlas  that 
don't  break  or  work  loose. 

Syracnse  CUUed  Plow  COm  Syracose,N.YMU.s.A. 


Eatablished  1852 


TUCK  MFG.  CO. 

BROCKTON,  MASS. 


MAN  Ur A CTUKSBS  OF 


Fine  Tools,  Coflery  and  Springs 

NAIL  SETS  OF  ALL  SIZES  AND  KINDS 

Send  for  Tool  Cataloirue 


aA.CKS 


for  all  purposes.   Lsrvest 

maoufuciurers  in  the 

United  States. 

A  profltabi*  lln«  for  dealers 

Write  fsr  Catalog. 

OLIVER  MFG.  CO. 

2i:»S  ).  Do  ^ plainer St.Chlcago 


"  Sales  increasi  e  ?  ** 
"Yes."  This  IS  v.hat 
the  Jobbers  say  about 
Bonanza  furnaces. 
^  Why  ?  The  user  is 
^satisfied  and  pleased. 
Jobbers  sell  at  factory 
pric  s.  Cash  must  ac- 
company  all  orders  sent 
to  iactory. 

No.  38,  one  gal.  size,  $5.75  net,  or 
No.  39,  3  qts.  size,  $4.50  net. 

The  Tamer  Brass  Works 

€1  Franklin  Street.  <li  eagow  IIL,U.S.A. 


YOU   Heed   Such 

a    FURNACE    as   THIS! 


Because  the 

ARCHAMDAULT   KEROSENE 
FURNACE 

»wlll  save  time  and  money  for  yon. 
Here's  how— It  burns  kerosene,  that's 
I  cheaper  than  gasolene— then  there  Is 
the  burner,  which  gives  heating  cap- 
acity,  greater  than  any  other  furnace. 
Justthlnkthe  Archambault  will  melt 
a  put  of  solder  In  a  gale  of  wind  In 
less  than  5  minutes.  Its  construction 
— —  is  Mmpl>-nothliig  to  get  ou .  of  order 

—It  is  RXLIABLB— DURABUS— ISCOXOMICAL. 
MANUFACTURED  BT 

THE  BARNES  TOOL  CO^  New  BaYea,  Cosa. 


National  Broadcast  Seeder 

BALL    BEIARIIVO 

Packed  one  In  a  box.     No  Dost— No  Rost 

We  cannot  enumerate  all  the  good  points — space  costs  too 
much — but  talk  about  being  appreciative  of  inquiries  I    Write  for 
catalog  and  see.    Jobbers  have  our  prices,  too. 
TMB   F»RAIRII^.Mfa.  CO.,  Indianapolis,    Ind. 
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-MLeystone    Boiler    Hanclles  || 

1' 

No.  1.   Rwilar  tise  for  oral  bollen. 

No,  2,   Regular,  size  lor  equare  boilera. 

No.  3.    Extra  Heavy  for  oval  boilers— 
can  be  shaped  to  fit  square  end  boil- 
ers. 

No.  3.    Illustrated  herewith. 

Scad  for  Samples 

BERGER  BROS.  COMPANY 

PHILADELPHIA.       PA. 

C  L.  A.  R  K'S 

Ash  Can  Trucks 

All  you  have  to  do  la  to 
show  it  and  it  sells  itself. 

A  handy  and  useful  article 

around  furnace  and  cellar. 

Frame  of  Truck  Is  made  of  ooe 
piece  ot  round  steel,  bent  s?  as 
to  form  two  hooks  to  hook  into 
bottom  of  can,  while  an  adjust* 
able  hook  on  handle  ?rlps  top  of 
can  and  keeps  It  from  slipping. 

Send  for  144«pase  catalogue  of 
Trucks  and  Casters. 

GEO.  P.  CLARK  CO. 

mNDSOB  LOCKS.  CONN. 


Genuine  Marty  Traps 


IMITATIONS  are  WORTHLESS 

Sales  have 
reached  nearly 

A  MILLION  Mid  a  HALF 


BDRDm  &  WILLIAMS  CO.,  Boston,  Mass. 

SOLE    IMPORTERS 


Sftld  by  First  Clus  Hardware  Jobbers  Everywhere 


THE  IMPROVED  ONE  PIECE  MITER 


Patented 


J,  B*  \Vhitaor© 


No  more  broken  corners,  no  more  stopping 
to  make  over  or  brace  the  commercial  miter, 
a  great  saving  in  labor.  Nothing  but  the  very 
best  galvanized  iron  is  used.  Made  standard 
sizes  in  either  single  or  double  bead,  lap  or  slip 
joint,  inside  or  outside  turn,  are  more  roomy 
at  the  bend.  Cheaper  and  better  than  any 
miter  made. 

Any  other  miter  of  similar  con- 
stnictioii  is  an  infringement. 

Manufaotured  by 

Mfsr«  Co#9      Rodcford,  IIU 


Consult   BUYERS*   REFERENCE   TO   ADVERTISEMENTS   o»   Last   Paois. 
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Time  and  Money  Maker 

OUR  FOLDING  AND  ADJUSTABLE 
HANDLE  DRAW  KNIFE 

A  time-saver  and  money-maker  for  both 
dealer  and  user.  Requires  less  time  to  sell, 
as  its  admirable  points  speak  for  themselves. 


Saves  the  user's  time,  because  it  wi.l  adjust 
to  any  position,  making  itself  adaptable  to  the 
most  awkward  places.  Handles  absolutely 
rigid  when  set.  Made  in  6  in.,  7  in.,  8  in.,  9  in. 
and  10  in.  lengths. 

STRONG  INDUCtHENTS  TO  TBI  TRADE 

Best  Cast  Steel 
Handy  and  Compact 

Write  for  Prices  and  Discounts. 

A.  J.  WOKINSON  S  CO. 

180-188  WasUnjton  Street,  Boston,  Mass. 


'J-nrAsbestosProduets 

ALWAYS    IN    DEMAND 


The  Dealer  who  carries  a  line  of  **J-M'* 
Aabeatos  Products  seldom  has  a  surplus  stock 
on  hand.    The  Reason—They  sell  themselves. 

Put  in  a  line  of  "J-M"  Non-burn  BuUd- 
inff  Papers,  Sectional  Pipe  Coverings, 
Asbestos  Fire-proof  Cements  for  Pipes  and 
Boilers  and  "J-M'*  RoofinsHust  for  a 
trial.  You  will  find  they  seU  quickly  and  at 
a  good  profit. 

WRITE    NEAREST    BRANCH    FOR 
8PECUL  DEALERS'  PROPOSmON 

H.  W.  JOHNS-MANmLE  CO. 

Now  York  PhiladalphU  NowOrloano  San  Fraaetaoo 

MIlwankM  W.  Looio  Kboim  CH)  Lo<  AngvlM 

Chicago  Pittabwf  Mlanrapolta  SmiIUo 

"  -^^  Clavalaod  DmUaa 


London 
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Brass   Goods  Mfg.   Co. 

BROOKLYN.  N.  Y. 


BUODERS'  HARDWARE 

REFRIGERATOR  TRIMMINGS 
BOX  and  CHEST  TRIMMINGS. 

Special  Goods  Made  To  Order. 

Wrttc  for  Catal«sa«. 


f] 


L  FRAMING    SQUARE 

framinj  rule  on  back  of  body  of  square? 
iminj  rule  on  face.       fx>r  particulars  address 


I>aCHOLrLrS    JVIFQ.    OO, 


Ottum'wa,   lo'^va 
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THE  SPIDER. 


that  will  not  scorch  or  burn 
even  the  most  delicate  dainty, 
sauce  or  gravy.  Will  not 
absorb  grease  or  flavor.  Does 
not  get  smeary,  dirty,  unsan- 
itary. Always  clean,  sweet, 
hygienic.     Never  warps. 

"NEVER-BREAK'* 


Name  always  stamped  on  the  handle. 

You  should  have  our 
complete   catalogue, 

Bhe  Avery  Stampinj^  Co. 

CleveloLnd,  Ohio 
ExclutivQ  ManufacturerB 


Save  ^  YoDT  Fnel 


BY  USING  THE 


ROCHESTER  RADIATOR 


Satisfaction  guaran- 
teed or  money  reiunded. 

Over  100.000  of  them 
in  use. 

Fits  any  stove  or  fur- 
nace. 

Price,  from  |2.00  to 
112.00. 

We  make  the  ori^nal 
and  genuine  "Rochester 
Radfator." 

We  do  not  sell  to  Cat- 
alogue houses. 

We  refer  all  inquirers 
to  you  from  your  town, 
when  you  carry  a  stock 
of  our  Radiators. 

We  guarantee  our  Ra- 
diators not  to  Interfere 
with  or  choke  the  draft; 
they  are  easily  cleaned. 

One  square  inch  of 
radiating  surface  di- 
rectly over  the  hot  cur- 
rent is  better  than  six 
in  a  drum,  or  side  heat- 
er with  perpendicular 
tubes. 

Write  for  descriptive 
Catalogue  and  prices. 


ROCHESTER  RADIATOR  CO. 

145  Fnniaee  St..  Rochester,  N.  T. 


Cut  Down  those  Coal  Bills 

There's  no  better  way  to  cut  down  big  coal  bills  than  witii 
a  NEW  ERA  Radiator. 

You  can  attach  the  NEW  ERA  on  any  smoke  pipe— 
whether  from  a  Kitchen  Range,  a  Warm  Air  Furnace,  an 
Oak  Stove  or  a  Hot  Water  Boiler — and  it*s  really  surprising 
how  much  more  heat  the  user  will  get  from  the  same  coal. 

The  NEW  ERA  not  only  generates  warm  air,  but  it  acts 
as  a  governor  of  combustion — retards  the  combustion  just 
enough  to  get  every  heat  unit  out  of  the  fuel. 

Now  is  the  time  to  get  our  Special  Proposition. 

A  postal  card  iOill  bring  it  to  you! 


WILMOT  CASTLE  COMPANY, 

81  Elm  St.»  Rochester*  N.  Y. 


LOUDEN.OOOD5 

Hay  Carrieiv,  Hay  Forks,  Hay  Slion 
Hay  Rack  Irons. 

BARN  DOOR  HANGERS 

Feed  aod  Litter  Carriers,  Self  Opening  Ice 
.Tongs,  and  other  Hardware  Specialties. 
''Positively  no  goods  sold  to  Catalogue 
Houses."    Send  for  Catalogue. 


LOUDEN  MACHINERY  CO. 


Fairfield,  Iowa 
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BEST  KNOWN,  SELL  BEST 


There  is  no  question  about  that;  it's  so  with  all  merchan- 
dise. (|  Take  for  instance  the  Forks,  Hoes,  Rakes  and  other 
Farm  and  Garden  Hand-Tools  we  have  been  making  and 
selling  for  more  than  half  a  century.  (|  The  public  has 
learned  from  satisfactory  experience  to  depend  upon  our 
brands  for  all  that  is.  desirable  in  high  grade  Hand-Tools. 
||  The  names  of  our  brands  are  familiar  to  tool-users  every- 
where. H  And  they  are  demanded  universally  in  preference 
to  all  others.  (|  They  are  the  best  known  because  they  are 
the  best  made 

And  that  is  why  tbey  sell  best. 

H  The  standard  brands  of  the  world  are : 


^ 


"Afthtabttla** 
**BatchelleT** 


BJy" 

**Harriman'* 

**OtBego*' 

Ft,  Madiaon  ** 

**Jackson" 
'^emphiB** 

**  Philadelphia 

Geneva" 

"Utioa'* 

Sold  by  Leading   Hardware  Dealers  Everywhere 

AMERICAN  FORK  S  HOE  COMPANY.  Cleveland,  Ohio 

EXPORT  OFFICE  I    II  Broadway.  NEW  YORK 


Will  yoi 

Mil  Linit 
-nil  tho 
RlgkiKlid. 


COOK'S  PATBNT  LEVEL. 


A  Tool  70a  can  mU  quickly,  profitably  and  satiatactorlly  to  Carpentera,  Maaons,  Bricklayers,  and  all  who 

use  Level*  or  Plombs,  la  the 


:DAVIS  &   COOK    LEVEL 


The  different  Level— with  the  bulb  seen  In  all  poeitlons.  Under  or  over— or  10  feet  away.  You  know  the 
troable  with  the  old  slyle  bulb-ln-the  top  Level— nseless  onlees  yon  stand  over  them.  For  sale  by  all  leading 
jobbers.    Catalo^ne  on  application.    Made  only  by 


DAVIS  A  COOK, 


Watertown,  N.  Y.,  U.  8.  A. 


THE  CALL 

is  for  PORTER'S 
"EASY*'  and  "MElJfEASY" 


BOLT 
CLIPPERS 

(The  Trade  Protected) 

ILL  PORTER,       Everett,  Mass. 


Automatic  Wire  Straigfat- 

eners  and  Cutters 
Riveting  Machines 
Cotter  Pin  Machines 
Buckle  Tongue  Machines 
S  Hook  Machines 
Cold    Roll    Swaging    Ma- 
chines 
Staple   Machines 
Butt  Milling  Machines 
Butt  Drilling  Machines 
Sprue  Cutters 
Special    Automatic    Wire 
Forming  Machinery 


The  F.  0.  Shuster  Co. 

I        Formerly  JolmAdtA  Son 
New  Haven.    •     •     Conn. 
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' '^  We  Have  Often  Told  You  that  the  Best  Tools  ^T 


on  the  Market  are 


Mayhew's  Tools 

WHY  ? 

Because  they  are  made  by  experienced  work- 
men, from  the  best  material  obtainable,  most 
carefully  finished  and  fully  guaranteed.  Cata- 
logue sent  on  application. 

u-        sbie:l.bljrne:  f*al.l.8»  mass.,   %j.  s.  a.       j^ 


ADJUSTABLE 
AUTOMATIC 

-STROKE 

c 

Nolu 
ure  o 
leases 
makec 

le 

y 

S6^  L,   S.   STARRETT  COo 

Athol.  Masse*  V.  S.  A. 

Consult    BUYERS'    REFERENCE   TO   ADVERTISEMENTS    on    Last    Pagss. 
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When  it  Gomes  Right  Down  to 
Good,  Strong,  Well  Made 
Wrenches  There-s  Nothing  Like 

Trade 

Goes'  "Knife-Handle"   and 

Mark 

Goes'     /\        "Steel 
l^  Handle." 

You  machinists,  steam  engineers,  and  all  who 

operate  machinery  know  the  ralue  of  STABIL-. 

ITY  in  a  wrench  and  most  of  you  know  where 

to  find  it — in  the  Goes  Wrench.     Goes  flakes 

two    wrenches — ^the    Genuine    "Knife   Handle" 

Wrench    and    the    New    '91    "Steel    Handle" 

Wrench.    Each  wrench  is  made  for  special  ser- 
vice,   and    each    fills    that    service    admirably. 

Goes'  "Knife-Handle"  Wrench  is  THE  Wrench 

for  all  ordinary  use,  and   its  adoption  by  the 

best  shops  proves  its  superiority.  It  is  a  wrench 

of  few  parts,  simple  and  compact — the  handle 

is  the  hardest  of  hard  wood,  mechanically  se« 

cured  at  each  end  and  reinforced  at  the  center 

by  a  strong'  steel  rivet — no  splitting,  no  com- 
ing apart  This  Wrench  has  a  hardened  Steel 

Bar  and   Jaw,    Steel   Gastings   in   the   Handle. 

Steel  Hardened  Screw,  Rivet  and  Key,  and  is 

so    thoroughly    and    strongly    constructed    that 

when  the  day's  work  is  over  it  is  always  ready 

for  more  work.  It  is  THE  wrench  for  machin- 
ists— every  time  and  all  the  time.    Engineers, 

Miners,   Brewers,   all  of   you   who  cannot   use 

wrenches  that  are  affected  by  heat,  moisture,  or 

acids,  here's  Goes'  All  Steel  Nut  Tackier,  and 

'twill    serve  ^ou    well.    This  New   Wrench   of 

Goes  is  a  corker — it's  got  to  be  to  stand  hard 

knocks.    This  Wrench  is  made  to  turn  NUTS 

off,  not  the  comers;  an  Extended  Screw  Sup- 
port  makes    it   almost    impossible    to    do   that. 

Most  Steel  Wrenches  have  a  place  for  dirt  to 

lodge — no  place  on  the  "Goes,"  a  Ball  Bearing 

Screw  keeps  it  out.    The  Handle,  an  All-Stecl 

Gase,  is  fitted  over  the  Shank  and  secured  by 

two  Steel  Rivets  and  by  upsetting  the  tip  of 

the  bar  in  the   taper  hole  at  the  end  of. the 

handle.  It's  a  strong  wrench  from  every  view-* 

point — you'll  never  wear  it  out  These  two  Goes 
Wrenches  are  sold  at  the  lowest  price  at  which  the  best  made  wrenches  can  . 
be  sold — steer  dear  of  wrenches  patterned  after  them  and  sold   for   less 
money.    The  substitute  may  look  good,  but  it's  the  QUALITY  that  counts 
— "Coea"  quality  is  a  known  quality.    Ask  for  our  Wrench  Literature. 

GOES  WRENCH  COMPANY 

Worcester*  Mass. 

•CLUNG   AOKNTSi 

J.  C.  NcCcLTty  41  Coh  10  WaLrren  St.t  New  York 

J.  H.  GraKaun  41  Co^  U3  Chftjnbers  Si..  New  York  -^ 

Iw  AvfWBmiiro  AoVBaTifUCBirTt  it  m  Dbsiiablb  that  You  Mbvtioit  HARDWARE  DEALERS' MAGAZINE. 
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Are  the  Wrenches  that  jou  are  offering  the  trade  the  best  in  the 
market?    If  not,  then  they  are  not  Bemis  &  Call'& 

If  you  have  made  up  your  mind  to  increase  your  trade 
among  the  mechanics,  then  you  need  as  first  assiBtant  Bemis  & 
Call  8  Wrenches.  They  are  acknowledged  perfect  in  adaptability 
and  construction. 

Send  for  cnw  Catalogue.   It  ^vlll  laterest  >  9a 

BEMIS  &  Ciai  JIARDWARE  &  TOOL  CO.,  SpriDgOeM,  Mass. 


PUZZL.E: :    WUch  Is  the  most  talked  about* 

Roosevelt,  Bryan,  or  the  ROCKFORD  WRENCH? 

ANSWER  t 

ROCKFORD  WRENCH. 


AMONG 
MECHABaCS  THE 


^^ 


ROCKFORD 

PATENTED 

AMERICA  CDMPA 


iii 


A  strictly  one-hand,  adjustable  allig^ator  wrench,  that  is,  it  can  be  held  in  one 
hand  and  instantly  adjusted  to  any  width  without  the  use  of  the  other  hand.  The 
value  of  this  will  at  once  be  appreciated  by  the  mechanic  or  automobilist.  The 
teeth  are  so  cut  that  they  will  firmly  g^ip  any  size  or  shape  of  pipe,  rod  or'  nnt. 

AMERICA  COMPANY,  91  Nortti  SU  Momence,  IlL 

If  your  Jobber  has  not  yet  pot  them  in,  write  us. 
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Infiifit    on    Getting    the    Genuine 

"B.&S."  Combinatioii  Pliers 

25  years  on  the  market.     Imitations 
are  unsatisfactory.    These  pliers  are 
Drc/  Forged  Steel 
throughout. 


MJIDB  !■  «  SIZKS 


THE  BILLINGS  &  SPENCER  COMPANY,  Hartford,  Conn. 


BICYCLE,  AUTO  AND  SHOP  WRENCHES 

Sizes  from  5  to  11  inciies. 
SOLD   ON   THEIR   MERITS.  EACH   WRENCH    GUARANTEED. 

Nickel  Plated  or  Mottled  Finished. 

Thoroughly 
Casehardened 

30., 

i^BORO.  MASS. 


INOTHIINO    LIKE    IT! 

^  Cleverest  Up-To-Date  Tool  on  the  Market— The  Masterpiece 

COMBINATION  PIPE  AND  MONKEY 
WRENCH   AND    PIPE    CUTTER. 

Qttality  and  Utility  Absolutely 
Guaranteed.  It  Does  Its  Work 
Easily  and  Perfectly.  A  High- 
Class,  Attractive  ana  Economical 
Tool,  It  Grips  and  Releases  In- 
stantly and  Will  Not  Crush  Pipe.  I 
The  Eccentric  Wheel  Cuts  Pipe 
True,  Easy  and  Rapid. 

Each  Tool  perfect,  and  will 
do  the  work  of  Three  Separate 
Tools.  The  TIPPING  feature 
in  the  Pipe  Grip  insures  a  posi- 
tiye  and  instant  Grip,  and  holds 
Pipe     firmly    without     crushing, 

will  not  slip  or  lock  on  the  pipe,  — 

and   releases  insuntly  on  badcward  movement  without  wedging.      By  throwing  the  Gripping  Jaw  back, 
the  pi|>e  can  be  placed  or  reptec^  V  of  Wrench   without  running  nut  or  sleeve  back  more  than  one 

turn.    The  PIPE  CUTTER  WHEEL  is  eccentric,  thus  insuring  a   free  and  rapid  cutter,  and  enables 
the  operator  to  force  up  on  the  nut,  or  sleeve,  when  low  part  of  Wheel  is  in  conuct  with  tlie  pipe. 

10  inch,  adjustable  to  pipe  from  H  inch  to  I      inch  in  Diameter. 
12      ••  *•  *•     •'       ••      H        "        1%     ••      ••  •• 

15      "  "  ••     "       ••      H        "        jB     "      " 

Send  for  Prices.    VISES.  MACHINIST  TOOLS  and  HARDWARE  SPECIALTIES.    Manufactured  by 

BONNEY  VISE  &  TOOL  WORKS,  Inc- 

3011    to    3OI0    CHe^tnut    Street,    PHiladelphia,    Ra. 

F^OR    SALJ3    BY    AUU    JOBBBRS. 


Is  AvtWBBWo  AovBarisxifsirTt  it  is  Duiia^lb  that  You  Mbhtioh  HARDWARE  DEAI^SS' A 

Digitized  by  Vj 


946 


HARDWARE  DEALERS'  MAGAZINE 


NOfEUBUi,   iJWb. 


Ives'  Patent  Window 
Stop    Adjusters 

PIEVENIS    DRAITS,  DOST   ANB  WINDOW  IATIUN6 


i 


PATCNTCO 


The  only  Stop  Adjuster  made 
from  one  piece  of  metal  with 
solid  ribs  and  heavy  bed  that 
will  not  cup,  turn  or  bend  in 
tightening  the  screw. 

MaKUTACTUBSO  ONLY  BT 

THE    BL  B.   IVES    CO. 

NEW    HAVEN,    CONN-     U.    S.    A. 

(Fifty-|Mi8«    Gatalosue    Mailed    Free) 


THE    BULLARD     AUTOMATIG     WREHGH 

The  only  wrench  that  imitates  the  natural  grip  of  the  hand. 

Monkey f  Ratchet  and  Pipe  Wrench  combined,  can't  slip  or  crush  the  pipe— no 
matter  how  snull.    Grips  automatically— the  jaws  adjust  tiiemselves  to  any  size  pipe. 

Will  turn  oioe  at  anv  antfle  or  eosition. 
even  whe 

On. 
gives  inst 
justment 


BDLLUL 


iMvsvivMABMa^    vwa»ai4«^a 


Firen  Fireffl 

FraCecM  Aflatet  fire? 
raNG  FIRE  EXTINGtnSIEIS 
SHU  DEATH  TO  PIIB. 

»U11B  AND  SISiPLB  TO  C8C. 

'ed  of  a  combination  of  Dry 
cals  of  abeolute  permanency. 
MS-Moidtfd  Size,  lUi  each. 
OmMTdal^  lit  • 
Every  Dealer  should  carry 
these  in  Etock,  they  sell  welL 
Write  for  particulars  to 

The  Svllolk  Chodcal  G«. 
17ISqnerSt.i«li 

Telephone  connection. 


Ask  for  ev  new 

catalog  of  DMble 

AdfaiiHiaeet 

ondlfoilderB' 

Hardware 

Spedalliet. 


The  "Chief  Floor  Hinge 

THE  SHELBY 

SPRING    HINQE    CO.   The  ShelbySash  Lock 
SHELBY,  O. 

NEW  YORK  OFnCE,  84-S6  Chambers  St. 
CHICAGO  OFFICE*  116  East  Lake  St. 
BOSTON  OFFICE,  118  Pearl  St. 


The  Neffleton  Reversttile  Nipper 


Every  Pair  Fully  Warranted  Against  Flaws. 
2   TOOLS  IN   1 


There  are  two  fine  cutting  edges  to  each  blade,  eajA 
held  in  place  by  screws.  Jaws  unusually  strong,  eatliy 
reversible,  adjustable  and  interchangeable. 

6  and  8-incii  made  for  cutting  piano  wire. 
Send  for  Sample  and  Prices. 

imiDLErowN; 

CONN. 


The  Neffleton  Hfg.  Qn^ 


NewTsrkOmceaiidSaksrMm:  157 


YOU  CANT  LOSE  US 

And  if  you  will  give  us  an 
opportunity  to  tell  you  about 
that  splendid  seller,  the 

BARTI-WEILER 
IffTINC  JACM 

we  will  "show  you*'  why  it 
will  pay  you  to  add  it  to 
your  line.    Write  us. 

6.  BABTH  MFG.  CO. 
MUwankccw  Wlo. 
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SELL  THE  BEST 

The  Prouty  No.  5  Cushion  Track  Hanger  will 

I    relieve  your  builder  from  all  the  trouble  he  has 

I    previously  experienced  in  Parlor  Door  Hangers 

and  will  save  him  hours  in  putting  them  up. 

Thousands  of  sets  sold  and  not  a  complaint  from 

anyone.    Try  them  and  convince  yourself. 

T.  C.   PROUTY   CO.»  Ltd.*  Albion,  Af  iclu 

NEW  YORK  OFFICE,  2S  Warren  Street 


"BIO    4" 

Flexible  Door  Hanger 

Anti-Friotiott       •      Cunnot  Jump  the  Track 
Mxclnaire  Sale  Given 

National   Mig.    Co. 

STERLING,  ILLINOIS 


See  Ihu  book /^^      Fccnmonii«liiic*i»fraiBBadlee  ** 'V  A.  I^  IC  F^  R  ** 

lOc^^^^^^S^^^^  Can  and  BofOe  Opener 

A  Big  leader  at  zo  cents,  1^   th«   «hape    off    a     Can    or    BottI* 

Address   TAYI^OR    MANUFACTURING    CO.,    Dept.    B.,    Hartford,    Conn. 


The  "PHENIX''  HANfiER  aod  FASTENER  _u.^ 

We  have  th«m  to  Bell  at  10, 15, 20  and  80  cents  per  III   1^1     "^ 

set     For  catalogue  and  trade  discounts  addi^  ^  I  I    •--•'^l 

I  Phenix  Mfg.  Company,  J 


i  ^4  Cc»tcr  Street,  mLWAUKCE.  WIS. 


I 


^ 


The  Only  Perfect  Poor  Ball  and  Cap 

Bird  and  Sleet  proof.  Door  closes  absolutely 
tight. 

The  ONLY  Hanger  that  will  adjust  itself  automat- 
ically to  doors  of  from  one  to  four  inches  in  thick- 
ness, no  matter  how  much  out  of  plumb  the  wall  may 
be.  Is  roller-bearing,  fitted  to  the  rail  in  such  a 
manner  that  the  door 

CANNOT  JUMP  THE  TRACK. 
M«nuftctured  only  by 

lUTONATIO   DOOR  RAIL  COMPANY 

624  W.  Uko  StrMt.       CHICJI60.  ILL. 
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ThouaaLiids  in  Vse  grnd    the  DcmaLnd    Conitantly    Incrcamg 


CHA.RDS' 

HERO  TROLLEY 
BALL-BEARING 

SE  DOOR  HANGER 


Noiseless  fibre  wheels.  Wood  header 
is  famished  with  track  and  is  easily  put 
up.  Track  can  be  easily  adjusted  or 
taken  down  af  ler  walls  are  plastered. 

MANT7FACTUBEI)   BY 

THE  RICHARDS  HANUFACTDRING  CO.,  Aurora,  DIm  U^.A. 

NEW  YORK  OFFICE:   101  Rcadc  Street 


tor  SlMlBs  Doort  •!  Every  DcicrlptiMi  HMBle^  CrIMMMies 

8SND    FOR    CATALOGUE 


] 


FLOOR  SPRING  HIH6ES  AND   DOOR  HOLDERS 

Beat  and  Neatest  Yet 

Order  from  your  Jobber.    If  be  basa't  them,  write  us,  knt  tdte  no  nbitiMe 

SUPERIOR  SPRING  HINCE  CO..  15  Somh  Cual  St..  CHICACO 


For  the  5  and  10  Cent  Connter 

ABaOlUTBLV  NBW 

lit  Bracket 


SCREWS  ATTACHED 

By  means  of  the  ingenious 
I  for)  illustrated  herewith, 

Bracket  are  attached  to 
'his  method  of  packing' the 

great  convenience  where  a 
The  Clerk  can  attend  to 

ch  home  to  find  that  the 
or  perhaps  that  the  screws 

full  line  of  Brackets,  Coat 


l.y    New  MaveOf  Conn^,  U.  S.  A. 

9CARTY  a  CO.,  i0  Wmrnm  SL 
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WATCH 

OUR   SPACE  NEXT   MONTH.     IT   MEANS 
MONEY  FOR   YOU 

THE 

Watrous  Automaflc  Door  Catch 


(UluftHited  Below) 

IS  BUT  ONE  OF  OUR  MANY 


7V\oney=Alak:ing  Specialties 

OPEN  ^ATCNT  A^^LicD  roR  0L08BD 


TSvo-Thlrds    Aetual    Slxe 

For  screen  doors,  storm  doors,  office  ^ates,  etc.  Holds  the  door  tight  shut  and  pre- 
vents sagging  op<»n  at  the  top  or  standing  ajar. 

Neatest,  cheapest,  and  best  acting  door  catch  on  the  market.  No  templet  needed. 
Anyone  can  put  it  on  in  two  minutes.  The  lightest  trip  and  the  strongest  hold.  Mounted 
Model  free  with  each  first  order  of  three  dozen  or  more.  If  your  jobber  does  not  carry 
it,  write  us  and  we  will  give  you  name  of  someone  covering  your  territory  who  does. 

Japanned  SteelDoorButtoDS 

Half  the  weight  of  the  cast,  much 
stronger,  and  will  not  break.  No  higher  in 
price  and  twice  as  good.  Made  in  all  sizes 
from  \%  to  2\i  inches.  Insist  on  having 
them.  Carried  by  all  leading  jobbers. 
Write  us  for  samples  and  name  of  nearest 
jobber. 

THE  LLWATROUS  MFG.  CO.,  Des  Moines.  Iowa 
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A  PRODUCT  OF  RECOGNIZED  SUPERIORITY 
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TRIPLE-END  SniMBUn 


CHICAQO  FUMM  RUNUI 


F 
I 

c 
I 

E 
N 
C 
Y 


cmcAOosPtiMBun 


C^it^0o  ^rli)d%^^^  ^is'^i'^^;^. 


CHICAGO 


CATALOGUE  ON 
REQUEST 


NEW  YORK 


TGRIFFIN'S 

/FOLDING 

BRACKET 

Best  and  only  Bracket 
or  Folding  or  Swinslns 
Ives. 

I  down  sffslnst   the  wall 
>t  in  use.    Locks  automata 

lifted  up. 

•Griffin^s 


essed  Steel 
SKelf  DracKets 

(patented.) 

Are  the  strongest,  best  finished  and 
best  selling  goods  on  the  market. 


Strap,  T  and  Butt  Hinges 

THE  GRIFFIN  MFG.  CO. 

ERIE,  PENNSYLVANIA 


STANLEY'S  STEEL 
CORRUGATED  STRAP 
and  T  HIHGES 


LEADERS  IN  THEIR  LINE 

■  m  ■ 

Por  Sale  by  A.11  JFobber^ 

Send  for  "Autobiography  of  &  Yankee 
Hinge.''    Mailed  Free 


THE   STANLEY    WORKS 


79  Chambers  St., 
New  York 


NSW  BRITAIN, 
CONN. 
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SPRING  HINGES 


ARE     QUALITY    GOODS 


IMITATED 
BY  ALL 


Reject  All 
Substitutes 


EQUALLED 
BY  NONE 


Bommer's 
Cost  No  More 


Your    ^Jobbers    Can    Supply    Tliem 

by  BOMMER  BROTHERS^  llTOrtrty,  N.  Y.  EstebUalMd  1876 


Now  see  here — Mr.  Dealer,  or  anybody  else  that  is  interested.  YOU  are  PACE  to  FACE 
with,  and  are  going  to  read  about  the  proposition  we  are  offering  juixl  Let's  get  down 
to  facts. 

We  have  made  a  FLOOR  HINGE. 

It  has  no  side  plates  to  disfigure  the  door. 

It  can  be  set  over  a  joist   or   I-beam  without  cutting  into  same  as  it  is 
only  1  %  inches  deep. 

It  is  ball-bearing. 

It  has  a  hold-back  feature  at  00  degrees. 

It  is  practically  Inylsible. 

The  door  can  be  taken  down  in  10  seconds. 

Now  that  you  have  read   these   few   facts,   compare   them   with  some  other  floor   hinges 

which  you  know.     All  we  ask  is  a  fair  comparison. 

Just  for  vour  own  good,  think  these  facts  over  carefully  and  then  If  you  are  Interested  we 

have  more  to  tell  you  about  the  Columbian  Floor  Spring  liinge.     It  concerns  the  profit. 

Our  Catalogue  No.  18,  when  taken  together  with  our  47   yeais'   experience   In   the   spring 

hinge  business  will  give  you  some  vfuuable  Information. 

Let^s  get  acquainted. 

THE   COLUMBIJIN    HARDWARE  COMPANY 


Ita  eMURCH  STRCCT 
NSW  YORK 


CLEVELAND,  OHIO 


ao  C.   LAKr  STMCCT 
CHICAOO 
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\7ATCH  this  space  for  the  next 
year  and  you'll  make  money  by  it. 

WILCOX  MFG.  CO.,  Aurora,  111. 


DEALERS  ) 

CARPENTERS   VaorKE 
FARMERS  ) 

THAT 

THI  >HIMI*> 

SLIDING  BARN  DOOR  LATCH 

Exactly  fills  the  bUl  and  is  worth 
many  times  the  price. 
IT  allows  the  door  to  slide  clear  hack. 
IT  has  two  large  snbstantial  handles. 
IT  has  an  "all  steel"  construction. 
IT  holds  door  both  open  and  shut. 
IT  is  for  both  swing  and  sliding  doors. 
IT  is  easily  applied. 
One  latch  in  box  complete  with  screens 

THCRC*S  NO  BCTTI 
SPECIALTY  THAN 

c.  A.  pe:ck 

Hardware  k  Hl^.  Co. 

BERLIN,  WIS. 


DOLLAR  DOOR  SPRINGS 

that  are  simple^ 
durable- 
effective— 
cheap— 

Hold  the  door  open  or  closed. 

Write  to-day  for  price. 

The  lOddletown  Mamilactuiifl  U. 

MIDDLETOWN,  OHIO 


ibi 


DESIRABLE    FAaORY    OPENINCS 

It  wUl  repay  all  manafactarers  dLnatlsfled  wilh 
their  present  locations  to  tiiveatlffate  the  excellent 
manafacturing  conditions  ami  opportunities  In  tlie 
Central  West  and  Southwest  along  the 


Rock  f 
Island  I 


FRISCO 


Factories  to  turn  out  builders*  hardware  of  all 
kinds,  and  In  fact  almost  every  article  in  dally  use, 
would  find  the  raw  material,  fuel  and  labor  conditions 
Tery  favorable.    Write  for  particulars. 

IlluHrated  booklet  ''Opportunities*'  and  other  Rock 
Island-Frisco  literature  on  application. 


M.  SCHULTER,  fndastrlall 
Frtoeo  Bundlnfl  ST,  LOUIS»  MO. 


MONITOR  SASH  LOCKS 

Never  Break 

You  sell  them  and  your  customer  wants 
them  because  they  are  the  best 

Tlie  Cliamplon 
Safety  LiOck  Co. 

GENEVAt   OHIO 
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BUCKEYE  H^^ERsI 

Plain  and  Ball  Bearlpn.        Mmprmrtd  ani           ■ 

High  and  Lovr  Wheels.       Up-to^te                  1 

CoBttructtoD.            I 

^     ^^^               For  Catalogue  and  Prices               ■ 

i 

MAST,    1 

1 

FOOS    1 

J 

&  co^  1 

p     „ 

'^as;^"'-J 

THE 


atcher 

),  It  fits  any 
»  attached  or 
B  light,  strong 
)8,No.l,  $l.fiU; 
tie  Hardware 
them. 


GST 

TUJS 

BMST 


Address  PERRY  DIXON  CO. 


On  the  paries  of  Greater  New  York  are  more 
than  600  Coldwell  Horse  and  Hand  Lawn  Mowers 
that  have  been  used  constantly  during  the  cutting 
season  for  the  last  ten  years. 

This  speaks  for  itself. 

COLDWELL   LAWN   MOWBR   CO. 

83  Coldwell  Street,  Newburgh,  N.  Y. 


Pwk» 


ST.  PAUU  MINNESOTA 


Difplfty  Oud,  1M  z  7  Inches. 


Don*t   Delay 


Order   No^ 


SntAW,  BUFFALO  GRASS 
and  CANE  HAY 


are  not  cut  so  easily  with  a  smooth-edge  hay  knife  as  with  a  Sickle-Edge  Hay  Knife. 

THE  IWAN  SICKLE-EDGE  HAY  KNIFE  costs  the  farmer  a  few  cents  more  than  a  smooth- 
edge  knife,  but  gives  better  service  and  remains  sharp  longer. 

ONE  DOZEN  IN  A  BOX. — Will  you  send  your  Jobber  an  order  for  a  dozen,  and  prove  our 
claims  of  larger  sales  and  better  profit? 

IWAN  BROTHERS,  Streafor,  IlL 

Manufaeturmr*  almo  of  Past  Holm  J^ugmrM,  Tltm  Drain  Ctmanmra,  Volcano  Rooololmg 
Chlmnoy  Tops,  filing  Spadoo  and  Wlro  -Conductor  Plpo  Hangors, 
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THB 
HO.  1. 


THS    NO.    S, 
WITH   FOOT  POWXft. 


fOB  SETTHm  rUBUIMt  AMD  BirmtOATCD  RIVETS 

This  Line  ef  Bi¥et»rs  k  Butrmteed 

To  be  made  of  MALLEABLE  iron  and  to  be  free  from  imper- 
fections in  woricmansliip  or  materiai. 

PROVE   IT  TO  YOUR  CUSTOMER? 

Well  try  this;  throv  one  on  the  floor  (at  oar  risk)*  th«a  treat  •mj 
ca*t  Iron  rlyeter  the  aame  (at  your  own  riak)  and  eee  If  It  doesn't 
result  In  a  sale  and  a  SATISFIED  CUSTOMER.    ' 


ORDER  BY  NAME. 


SOLD  BY  ALL  JOBBERS. 


MADE  ONLY  BY 


F.  H.  SMITH  MFG.  CO.,  Chicago,  U.S.A. 


Tapes  and  Rules 


For  Sale  Everywhere. 
Send  for  Catalogue. 


Are  the  Best  In  the  World. 
Made  by  THE   LUFKIN    RULE 
Saginaw,  MIoh.,  U.  S.  A. 


CO. 


New  York 


London 


to  close  out  one  thousand  400.lb.  six  hole 
ste:e:l.  range:s 

These  Rnnges  Formerly  Retailed  nt  |M  Ench. 
Oh  account  of  change  in  patterns  I  will  close  out  the  entire  lot 

At  $15  Each 

They  have  six  8-inch  lids ;  Top  Cooking  Surface,  30  x  34 ;  Large 
Warming  Closet ;  15-GaIlon  reservoir ;  Oven  17  x  21  x  12 ;  Duplex 
Grates ;  Burn  Wood  or  Coal  Lined  throughout  with  Asbestos. 
Guaranteed  strictly  Hrst-class  in  every  respect.  Big  snap  for  cask 
buyers.    For  particulars,  address 

WH.    6.    WILLARD 

Room  No.  59  Wllhrd  Bidg  ,  Chestnut  $f.,  iiear4tli  St.,St. LoNis,^|flo. 
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The  Bissell  FsLetoriet  toid  BrajicK  Offices 


Largest  and  only 
Exclusive  Manu- 
facturers of  Car- 
pet Sweepers  in 
the  World    :    :    : 


Main  Factories  and  General  Ofiiees:  Grand  Rapids,  Mich.  Branch  Factories:  Toronto.  Canada;  aud 
Paris,  France.  ' 

Eastern  and  Export  Offices  and  Warehouse:  25  Warren  St.,  New  York, 

British  Warehouse  and  Offices:  88  Wilson  St.,  Finsbury  Square,  London. 

We  have  agencies  in  over  SO  different  foreign  coun  tries,  the  Bissell  Sweeper  being  sold  in  every  civilized 
country  where  carpets  and  rugs  are  Used. 

Our  present  capacity  is  8,000  domestic  size  and  4,000  toy  sweepers  per  day  of  10  hours,  or  5  regulars  and 
fi|4  toys  per  minute.  ,         .    . 

Our  floor  space  now  aggregates  bet#een .  4   and  5  acres. 

We  are  the  largest  consumers  of  8%  in.  bristles  in  the  world. 

The  Bissell  is  ten  times  the  largest  factory  in  the  world  devoted  exclusively  to  the  manufacture  of 
carpet  sweepers. 

l^e  Bissell  Sweeper  has  met  all  competition  in  this  and  foreign  countries,  and  by  its  recognized  superi- 
ority in  mechanism,  extensive  aavertising,-  and  the  soundness  of  the  business  policy  under  which  it 
is   exploited,   commands  the  bulk  of  the   trade  everywhere. 

The  Bissell  ONLY  is  sold  at  fixed  retail  prices  that  guarantee  to  the  dealer  a  good  profit. 

Write  for  our  CHRISTMAS  OFFER,  the  moat  liberal  we  have  ever  made. 

BISSELL  CARPET  SWEEPER  CO.,  Grand  R«.pids.  Mich. 


The  Taylor  &  Boggis  Foundry  Co. 

CLEVELAND.  O. 

UAMUFACTURBBS  OF 

LIGHT  GRAY  IRON  CASTINGS.   BUILDERS'  HAROWARF. 

DamperSt  Damper  ClipSt  Oil  and  Gas 
Stoves,  Furnace  Lamps,  Molasses 
Gates.  Letter  Boxes  Hardware  Spe- 
cialties. 


Iv  AwiwiRiMO  Advxitiikmbnts  it  is  Dbsisablk  that  You  Mbhtion  HARDWARE  DEALERS' MAGAZINE. 

Digitized  by  LjOOQ IC 


9S6 


HARDWARE  DEALERS'  MAGAZINE 


NOVEMBES,    1906. 


The  Lovell  Window  Operating  Device 

itfow  OMalng  Apparatiw  oa  tlic  Market  i 
•Ircd,  Operate  a  Uae  oi  Saah  909  Feet  L 

Easily  erected  with  the  aid  of  blue  prints,  and  full  directions  sent  with  every  shiiunent 


tkc  Oaly  Oac  TiMt  Wtll.   tf 
rroaaOac  i 


xBreMiT  THE  G.  or 


'*Airti-l 

Sky 


A. — Steel  Supporting  Bar 

B.— Mall.   Iron  Bridge 

C— Flat    Iron 

D.— Felt 

E.— Glass 

F.— Copper    Sheet    Cap 

G. — Coif  Galv.   Brass  Spring 

H.— Galv.    Brass  Stud 


rvious  I 
i  n  s  t 
snow, 
t     or 
^j  with- 
out putty  oi 
B  ridge 
walking  on 
out  coming 


n. — uaiv.   urass  Mud  ^«««,^-    ^f    l 

J.— Bridge  (for  walking  on  skylight)    danger    OI    I 


■f* 


HAMMERS 

Vaughan  &  Bushnell 
Manufacturing  Co. 

EAGLE  BRAND 

OUB  I>gle  stamp  on  a  hammer  is  a  small  thing  to  look 
for,  but  a  great  thing  to  find.  It  insures,  first  of  all, 
quality;  second,  careful  ^nd  skilled  workmanship; 
third,  correct  pattern ;  and  greatest  of  all,  it  insures 
perfect  tempering,  without  which  no  hammer,  wherc- 
ever  or  however  made,  can  give  uniformly  good  results. 

Manufactured  at  Chicago,  III.,  U.  S.  A.,  by 

^^  Vaaghan  &  BnslmeSl  Hannfaeliirlng  Co. 
^*^  ToolsmiUu,  ^^ 

"We  are  Headquarters  for  Quick-  ~ 

Sellioff  Specialties 

FIVE  AND  TEN    CENT    GOODS 

Nickel-Plated  Ha.ininere 

Our  line  is  not  equaled  in  quality,  style,  finish 
and  price.  Let  us  prove  this  assertion.  Our  cata* 
logue  will  interest  you. 

Franklin    SpeclOLlty   Co. 

811  Cherry  Street  Reetdlng,  Pau 

THE     ORIGIHAL     AND     OHLY     INCANDESCEIIT 

Convex  bottom    fits  all  atorca — 

Wire  Cone  Toaster  Sir^'SSu-SnMSrxr^- 

Or  heats  Plate,  Tea  «vr  CoflFee  Po»— 

For  Gas  or  Gasoline  Stoves    X"*'*^,^!;  •'«?•  '"  •'^  mj««te»- 

Onc^  triMi  will  use  o**  '^tnf r 

HARKiNS  &  WILLIS,  Manufacturers,  IR'iAUff' 


Write  us  for  prices  and  discounts 
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THIS 

Pot  Cover  Cabinet 

FURNISHED   VITH    OUTFIT 
OF  OUR  NEW 

Spring-In  Handle 

M^Ol     V^OVer  Adjusting  a  Spring-in  Handle. 

For  further  information  write 

LASHER  MFG.  CO.,  Inc.,  Davenport,  Iowa 


BUILDING   PAPERS 

II  line  •!  all  gradss  suitable  fer  the  Ni^dware  and  Building  Trades 
Write  fer  SAMPLE  BOOK  and  priees 

C    B.     HEWITT    &    BROTHERS 

HCADQUARTCRS  FOR  HARDWARE  WRAPPINQ  PAI»CRS 
AND  WOODWORKING  GLUES 


48   Beekman   Street 


NEW   YORK    CITY 


j^ 


fJ 


VENTILATOR 


and  ** Globe  Ventilated  Ridging"  are 

Simple,  Symmetrical,  Storm 

Proof,  Satisfactory 


Copper,  Galvanized  Iron  and  with  Glass  I'opa. 

Send  for  Bloe  Print,  Cataloflrue  or  Model. 

Manufactured  by 

Globe  Ventilator  Company 

TROY,   IV.  Y. 


U.C.IHFALLIBL^. 
OMetalPoli 


IN 

PASTE, 

I  LIQUID 

OR 
[POWDER 

FOR    ALL    KINDS    OF    METALS 

Best,  Cheapest,  Goes  Furthest.  Never  dries  up  or 
shrinks.  Money  makers  for  everybody.  Sold  by  the 
Jobbing  trade.  Sample  and  circular  free  by  mail. 
Address 

GEO.  W.  HOFFMAN,  Mfr., 

295  E.  Washington  SL,  INDIANAPOUS,  IND. 

-.  .         i    1-3  Park  Row,  New  York  City. 

BrtnCDSSI';    113  E    Madison  Street,  Chicago,  III. 

»    1770  15th   Street,   San    Kranciscx>,  Cal. 
Established  20  years. 

Established  \M1 
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**  ETorything  comet  to  the  men  who  goee  efter  the  thlnte  eome  other  fellow  le  weltlnf  for.*' 
HOW  IB  THB  TIMB  TO  flTOOK  UP  WITH  OUB  LDSM  OF 

BATH     ROOM    TRIMMINGS 

Moderate  Prices.     Over  lOO  Patterns.    Are  Solid  Brass,  Nickeled. 

Ask  your  Jobber  about  our  goods. 


NOVELTY 
MFG.  CO. 

DCFT.  K. 

Witarbirf,  Goii. 

Chicago  Oiles: 

JOHN    B.    HART 

47  Mlchlgas  Avt. 


JJ 

mm 


e=„i» 


Samples  from  our  complete  line  of  Bath  Room 
Trimmings.  Catalogues  of  Bath  Room  Trimmings 
and  Furniture  Trimmings  sent  on  request. 

AMERICAN     RING     CO-,      Waterbury,    Conn, 


CAST  AND  WROUGHT  BRASS  KNOBS 
BRASS  UPHOLSTERY  NAILS 


OTHER  FURNITURE  TRHMINCS  IN 
GREAT  VARIEn 


BRANCH  )  New  York,  1  ft  2  Hudson  St. 
OFFICES  )  Boston,  170  Summer  St. 


Chicaco,  199  Lake  St. 

Oakland,  Cal.,  Temporary  ofllca,  306  Woodmea  Bldff. 
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Digitized  by 


Google 


NovEMBE»,T906.         HARDWARE  DEALERS'  MAGAZINE 


959 


THE 

ARROW  CAN 

(Bflf.U.8.Pat.Off.) 


No.  8—17  X  84. 
List  Price,  $6.00. 


(PATENTED.) 

No.  1—16  X  84. 

List  Price,  $5.85. 

SUBJECT  TO  DISCOUNT. 


No.  01—16  X  18. 
List  Price,  $4.50. 


S^RJirS  ^*"  '"?  •*»?'  *»*  ^'"^  improved  ASH  «id  GARBAGE  gS?L'',?%Sj!:^jJlS5h''S^ 

CANS,  because  they  have  no  rivets  to  pull  out,  luiked  hoops  to   rodg  run  through  holes  in  solid 

pull  off,  or  thin  bottoms  to  rust  out.     Galvanized  after  assembling,    fop  »nd  solid  bottom,  mawiig  it 

*^  *     Impossible  to  poll  the  bottom 


WSm  FULL  FARTICULAIIS  WHITE   TO 


and  top  apart. 


THE    ARROW    CAN    COMPANY 


Sole  ManufaGturers 


as    WARRBN    ST,,    NEW    YORK 


ASK  YOUR  JOBBEtt  FOB 


Hanson's  Universal  Ralance 
and  U.  S.  Family  Scales 


No.  1,  24  lbs.  by  ounces. 
'     No.  6,  24  lbs.  by  ounces.     Made 
with  Porcelain  Enameled  Pan. 

No.  B8,  24  lbs.  by  ounces,  with 
polished  Brass  Scoop,  12x7  in. 

The  Scales  That  WUl 
Hold  the  Trade 


Capacity,    24  lbs. 

No.  24.  Steel  Top 
No.  20  Scoop. 
No.  22  Scoop  with 
flat  form. 


HANSON  BROS.  """^S.T.^.^ 


THE  ACE  OF  SPEQAITIES 

We  make  a  Specialty  of 

Phiinliers\  Dairymen's,  Kitchen 
and  Hardware  SnppUes 

BUY   DIRECT   AND   SAVE    MONEY 
Write  for  Catalogue 

fVI     BUVIS     CO. 

ray  Milwaukee,  U.  S.  A. 
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WET  CELLARS 

P^ltively,  permanently  and  economically 
drained  by  the 

Climax  Cellar  Drainer. 

-"  -*        nd    auto, 
of  proven 
stablisbed 
Sold    all 
d  and  ep- 
>iisands  of 
users. 
Cir- 
»   culars, 
S    prices. 
i   and  full 
I   infor- 
mation 
on    ap- 

)p  1  i  c  a  • 
tion  4o 
the  sole 
mTrs, 

TheC.M.KempMf]|[Xo., 

BALTlMOREt  MD. 

Also  manufacturers  of  Climax  Gas  Appara- 
tns,  aimaz  Ratchet  Sfock,  Clinuix  Soil  Pipe 
Testing  f  lug.  Pip^  yMs,  &c 


99 


" PROMETHEUS 

Beclric  Cooking  awi  Heaflng  Apiianln 


The  Publlo  Den\Ands  Vp-to-Date  Devices 
INCREASE    YOUR    SALES 

Electric  Flat  Irent,  Water  Healers,  Ah*  lealen, 

Steves,  CariiBg  Inws,  Electric  Cooldag  and 

■eating  UteasUs  of  every  dcscripOon 

WUTB   FOt    CATALOCCE  ani    SPECIAL    Bmo- 
DOCIOtT  OFFER  TO  BAtDWAKB  DEAIOS 

THE  PROMETHEUS  ELECTRIC  CO. 

MANUrACTURKIIS  OF 

Electric  Ceokiag  and  HeUfaie  Apparatns 
2S6.2S8  EAST  4Sd  STKEET      -     NEW  YOU 


ROBERTSON  ''HORSESHOE  MAGNET""  HAMMERS 


(Trade  Merk)  irm±p% 

For    BILL    POSTERS.   TftAVEUNG   ADVERTISERS^ 
UNDERTAKERS.  UPDOLSIERERS,  PAPER  HANGERS^ 


Every  hammer  stiunped  with  name    Etc.    Al«o  Tack  Hammer  size  f»r  household  and  general 
"^KMnd  trade  mark.^  '^  *  *"       Forged  fromrflae  steel,  warmnted  •aferang,  pwmiMH^ia^agi 
ARTHUR  R«  ROBERTSOH,  Sole  Mannfactiircr  (Ow»«of  uw  H«»who>  VMtptiTnMMmUj,  I4i  OUvcr  Street. 


«*t*  ^Sfe'* 
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NOT 

A  MAIL  ORDER  PROPOSITION 

bat  sold 

EXCLUSIVELY 

to  the 

RETAIL   MERCHANT 

^ll^^^^lh'-    ^^^nll 

|;«5^^j^0sri| 

Our 

Kifc^ 

ONE  DEALER  IN  ATOWN 
AGENCY 

will   Interest   9^011. 
ymiTETO'-DAY. 

^^p 

» 

*fm^Tj1 

I 

— 

VOSS  BROS.  MFG.  CO. 

1    \i     ^J»    1 

^                       -J 

Davenport,  Iowa                 ' 

^ 

^^^' 

Can  You  Move  a  Hot  Stove  ? 

Hot  or  cold,  big  or  little,  the  Baltzly  will  move 
them  so  easy  you  will  hate  to  take  the  money. 

\  Made  of  steel.  Not  expensive.  A  pos- 

tal will  put  you  in  touch  with  400 
re. 


III. 


In  AwflWBiriro  ADvmmTTttvtwrt  it  \%  DMrsABi*  twat  You  MsirTfoir  HARPWARF  DKALKRS*  MAGAZINE. 
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rirmirD  Motor  Washing 
f  UjIl/lllJI  Machines. 

*11ie  Great  Labor  Saver^ 

A  machina  of  0MtabiUhmd  Mmrit  and  W^rth. 
[as  a  reputation  for  MlHtpllcltjf—Mupmrlor  9««iity— and 
rr«at  9atiMfaeti0ti  they  give  in  the  hontm, 
^hese  Madiines  are  grmat  ««fl«r». 

;  a  popular  price  and  malce  the  dealer  a  good  profit.    Write 
Nuticular*. 

[E  FLETCHER  MFG.  CO. 

lionmotttli  Sta.  NEWPORT,  KY. 


ManufactHrtr 
ofthf 
FamoHt 


Nova 


Grifld- 
stooes 

For  salo  at 
898  Wott- 
mlnstor  St. 
ffrovldonco,  I 


n  the  Grit 

AsulMtantial  Grindstoiie 
ame  it  important,  boc 
»w  much  more  necessary 
a  ffood  Grindstone  ? 

It  ts  Itae  Grit 
rhat  Grinds 

We  alone  manufacture 
tnuine  Bcrcm  Grind- 
ones,  there  is  no  bettsr 
It. 


THE  CLEVELAND  STONE  CO, 

Ondndl         Chicago         New  York 


THE  POKTEK  CHOmNfi  KNIFE,  COOKIE  aii 
BISCUIT  CinTER  COMBINED 


AND 


THE    MAGIC    PLATE   CLEANER 


Tat.  Applied  for. 

two  good  selling,  profit  bearing  articles  in  .the  line  of  household  furnishings. 

Made  by 

Watson-Porter-Watson  Company,  Ltd. 

UNADII.I.A,      MICM.  Pat.  Applirf  for. 


POTTER  MANUFACTURING  CO^  J«»?*«'  •^ 


MANUFACTUBERS    OF 


High  Grade  Basting  Spoons, .  Mixing  Spoons, 

Cake  Turners,  Mincing  Knives,  Garden 

and    Floral    Tools,   &c. 
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SHALL  WE  CONFINE  OUR  SALES  TO  YOU  ? 


If  you  wish  to  have  the 
EXCLUSIVE  SALE  for 
the 

ROYAL  BLUE  WASHER 

in  your  town,  write  us  at 
once.  We  sell  this  first- 
class  washer  to  only  one 
dealer  in  a  town.  Do 
you  want  the  so /ea.gency 
or  shall  your  competitor 
reap  the  benefit  of  it? 

We  are  going  to  help  every 
local  Agency  sell  machines. 
Write  us  to-day  about  the 
Agency  for  your  town.  A 
postal  will  do.      Address 

H.  F.    BRAMMER   MFG.    CO. 

14t9  W.  Second  Street.  DAVENPORT,  IOWA 


A  WHIRLWIND  SELLER 

o-aoY 


A  SEIF-PROPELLINC 
WATER-MOTOR 
WASHING  MACHINE 

Sold  exclusively  to  the 
retail  merchant. 

Don't  wait  until  your 
competitor  puts  in  a 
stock  of  these  machines. 

Write    To^y    for    Agency  In    Your  City 

AMERICANWASHERCO. 

118    SIDNEY     STREET 
ST.    LOUIS,     U.    S.    A. 


IH  ANSWimiNG  ADVIRTIflMSNTS  IT  18  DiSIRABLE  THAT  YoU  MENTION  HARDWARE  DEALERS'  MAGAZINE. 


Digitized  by  LjOOQ IC 


g64 


HARDWARE  DEALERS'  MAGAZINE 


November,  1906. 


No.  21  KITCHEN  CABINET 


This 


Trade 


Guarantees 

atisfaction 

TIE"WIITE"M0PWIIIIIIIEI8 

Satisfy  Everybody 

because     they     wring 

the      mop      perfectly.          ^ 
Others,   failing   to   do          (1 

this,  depend  on  *'talk-          H 

inff       points."         The          i| 
••White"       talks      for          11 

itself.     When    a    man         |1 

offers    you    something         || 

"better,"   or    "just   as         H 

good  for  less  money."        fl 

the  wrinff-  ^^SBBbKm 

^^^^^^H^JV^ 

Ask  your   ^HHHb%| 

"White."        W       V 

Send  for              ^        1 

Lawn  Swings  andiSettees      Ironing  Boards 

Booklet.           ^        • 

Wash  Benches 

wem  MOP  wtmcEK  co. 

Ladders  — Step,  Straight  and  Extension 

riiltMivflk.ll.Y.«II.S.A. 

WRITS  FOR  CATALOG 

{Fvrmeryjamaicoy  Vt,) 

TIE   SPECIALTY  MANUFACTURING  CO. 

TITU8VILLB.  PA. 

BEWAu  OF  nmnanBRn 

THE 

U/niTV    DACV 

nllllli  KUst 

iS   WITHOUt  A    OOMPCnrOR 

It  is  actually  BALL  BEARING 

and  has  proved  the  most  phe- 

nomenal seller  ever  placed  upon 

the  market. 

ynUTE  TO'OAY  FOR 

EXOLU9IVC  ABBtOr 

WHITE   LILY    WASHER  OO, 

PLANET 


R.  F.  D.  Mail  Box  with 
Patented  Automatic  Flag 
Signal.  Made  of  20  gauge 
galvanized  steel.  Each  box 
warranted.    $5.40  per  doz. 


Solitary  Adjustable 

Strainer  Pall 

IX  Charcoal  Tin 

12  Ql      •      -      -        $4.50 

14    "        ...  5.00 


JoMfTs  Sell  ai  Factory  Prices,    Ask  them. 

SMITH  BROS.  MFG.  eO. 

INDIANAPOUS^  IND. 


Consult    BUYERS'    REFERENCE    TO    AD\  ERTISEMENTS    on    Last    Pao«8. 
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This  is  the  freezer 
that  sells 


Z 


Writt 


ea  m  siaiing  mcy  arc  mc   Dcai.  ■ 

intry  taking  on  this  line;  ask  them.  ^^■^■^^■ii^i^««iiB«^iH^i^Mi 

[GLIB   COOPBRAGE  WORKS, 

Sole    iVIanufaeturAfs, 

OHIO,    V.    a.    A. 


Maf azine  Adyertisemeot 


in  November  Good  Hotisekeepiag,  and 
other  strongs  ads.  in  Ladies'  Home 
Journal,  Delineator,  Harper's  Bazaar, 
Associated   Sunday  Magazines,  etc., 

Telllnff  Your  Customers  About  the  i 

DANA  MOP  WRINGER  ^ 

using  the  health  argument,  as  well  as 
showing  how  much  easier  and  better 
In  every  particular  is  the  DANA.   Get 
a  copy  or  write  us  for  one  and  ask  yot 
now.  if  you  haven't  any  Dana  Mop  wr 
stock. 

THE  DANA  MFG.  COMPANY,  Cb 

M  Warrea  Street.  New  YorL 


BEITS  TIE  EIIKDSTOIIE  TEK  TIMES  OVEII 

HAND  POWER  AND  FOOT  POWER 
CRINDERS  AND  TOOL  SHARPENERS 

Alundum  Grinding  Wheels.     Consumers  need  this  kind  every  day  in 

the  year.    Four  Sizes.    Write  for  Catalogue. 

Discount  to  the  Trade. 

ROYAL   MANUFACTURING  CO., 

208  East  Walnut  Street,  Lancaster,  Penna.,  U.  S.  A. 
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FOR  THE  HOLIDAYS 

GET  THE  BEST 

f 

The  Holiday  Season  always  brings  in- 
quiries fdr  goods  of  quality.  We  make 
a  specialty  of  catering  to  ttiis  class  of 
trade  and  offer 

UYA  and  VOLCANIC  ENAHELED  WARE 

in  the  fullest  confidence  tliat  it  will  satisfy 
the  most  exacting  requirements.    Our 
ware  is  ''HADE  TO  WEAR^''  and  giyes 
satisfaction  wiiile  it  is  wearing.    Its  in- 
creasing popularity  among ''HANDLERS 
GE  GOOD  GOODS''  is  sufficient  evidence  of 
its  merit* 
We  haye  recently  largely  increased  our  facilities  for  makine  and  shipping 
these  goodst  and  are  well  equipped  to  serve  our  friends^  "  THE  PEOPLE.''    It  not 
already  handling  Lava  and  Volcanic  Enameled  Ware  write  us  for  Gttalog, 
Prices  and  Free  Sample  Wash  Basin.  Nention  HardwM  DeOen*  Nftgasine 

The   Cleveland   Stamping    &    Tool    G>mpany 

CLEVELAND,     OHIO 
ROB*T  F.  HALL,  Portland,  Ore.,  Pacific  Coast  Asent.      SPENGE  MFG.  CO.,  Affent,  St  Paul,  Minn. 


The  Briscoe  System 

FROM  MANUFACTURER  TO  DEAl^R  DIRECT 

^—  '■  w  ■ 

Proven  a  Merchandising  Triumph 

We  sell  to  only  one  merchant  in  a  town — our  exclusive  agent  on  all  lines. 

You  don't  have  to  buy  any  particular  amount  to  hold  the  agency. 

Our  product  is  almost  entirely  confined  to  the  better  grade  of  goods. 

The  advertised  label  makes  the  agency  worth  having — establishing  plainly  and 
visibly  to  the  consumer  the  superiority  that  is  really  in  our  goods. 

We  sell  only  by  correspondence  and  catalog — no  travelers — and  don't  sell  consum- 
ers, catalog  houses  or  jobbers. 

Our  catalog  gives  net  delivered  price,  and  our  entire  system  is  designed  to  be  of 
assistance  to  the  merchant  in  every  way. 

We  try  to  be  a  little  more  than  fair  with  you  in  every  transaction. 

As  to  our  prices — well,  they  speak  for  themselves.    Study  them. 

We  pay  the  freight. 

»END    rOR   OUR    LATEftT   C4TALOOIJE   OP 

0-Rib-O  Heavy  Galvanized  Ware  (labeled)  Turquoise  Enameled  Ware  (labeled) 

Briscoe  Tin  Ware  (labeled)  0-Rib-O  Air  Ti jht  Hot  Blast  %iaw 

Japonay  Enameled  Ware  (labeled)  Briscoe  Oil  Stoves  and  Briscoe  Lawn  Mowers 

Our  Exclusive  Agency  Yours  for  the  Asking— if  You  Are  First 
BRISCOE  MFG.  CO.,  Main  Office,  Detroit,  MidL 


I 
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WILSON  BREAD  TOASTEI 

For  Gas,  GasolUie  and  Oil 
Stoves.  The  best  selling 
Toaster  on  the  market,  be- 
cause the  most  Practical  and 
Hygienic.  Toasts  four  slices 
at  once  and  Steeps  Coffee  or 
Poaches  Eggs  at  same  time. 
Heats  four  flutlrons. 

IVILSON  TOASTEB  HTO.  CO. 
PIttitaiih*  Pa* 


Mr.  Hardware  Manufacturer 

How  do  you  mark  your  goods?  In  the  old- 
fashioned  way?  If  60,  we  can  Interest  you. 
Write  for  catalogue  600-M  which  describes  our 
method  fully. 

DWIGHT  SLATE  MACHINE   CO., 

HaLrtford,  Conn.,  U.  S.  A. 


Just  as  the  wwi  sterling     ^^.     on  silver  is  a  guar- 
antee of  <riialit7  the  marfc  ^X  ^  ^  fiMnz  Rod 
is  a  guarantee  of  value.     ^       made  ONLY  BY 
CIJUaC-HORROCKS  CO^  Uttea,  New  York 

<^  <^  ^  ^ 

"STOVE 
ItEPAIRS 


and  Water  Fronts 
for  all  stoves 
made. 

Writm  for 
Catalog  Mo,  4 

MaMJactnrcrs'  Stove  Repair  Co.."^'- 

PENNSYLVANIA 
LAWN   MOWERS 

Snpplee  Hardware   Company 

PHILADELPHIA 

Taam  "Never  Leak'*  One  Drop  OU  Can    Mabk 

Will  not  leak. 
No  waste  and 
no  wiping  off 
superfluous  oil. 
Can  be  carried 
in  pocket  or 
c  a  B  e    without 


Retails  at  10c  Each. 


«OlllllffOt 


_  other  articles.    Like  a  foantaln  pen,  3^  Inches 
VMig   Xxf  %  inch  d  ameter.     I>ras8  Nickel  Plated.    The 
"Only  proper  method  of  oiling  fine  mechanism,    lloonted 
«n  Uuplay  Card  coQtaln1ii({  one  dozen. 
A.r.MelBKiiHicii&  Bro..llJ8..  32-38  Prospect  St.  Newark.  N.J. 


HO  SLIPPINe-NO  TEARINaX 

with  the  "CoLUif  iia"  Can  Opener     j^_ 


It  opem  •can    RIGHT— »t    Um   ontiid*   e<lg«  — 
tot  «k«  ^ekcalar— II  talis  aU— Ulwnl    Dbc^uata. 


JL  F.  Mf Ittf  Iteeh  &  Bre.,  Mfrt..  Newark.  N.  J 


Belwig's  Patenl  Bolt  k  Rhret  Clipper 


lAOa,,  SUrong^  Powerfvly  Dwrdbte.  No.  1  cuts  8^  or  less; 
No.  2  cats  9-16  or  less;  No.  3  cuts  1-3  or  less;  No.  4  cuts  3-8  or 
less.  Cute  close  to  work  Highest  TtaUmoniaU  from  Jcih 
ben  and  Consumen^  Send  for  circular. 

^     EYE  BENDERS 

We  make  hand -power 
benders  for  forming 
eyes  from  stock  IH  in. 
thick  and  under.  Any 
aixe  eye,  7  in.  outside 
diameter  and  under. 

WALUCB  SUPPLY  CO. 

915  Garden  City  Block. 
CHICAGO,      ILL. 

Th©  MESSL.ER 
Rural    Mall   Box 

has  the  largest  sale  of  any  rural 
mail  box  manufactured.  Well 
made,  neat  in  appearance,  Low 
in  Price.  This  is  what  makes  it 
popular.  For  sale  by  the  leading 
Jobbers  of  the  United  States  or  direct  to  the  trade. 

fl.  E  BESSLER  CO.,  Sole  Mamdactiirars, 

5«0  to  516  No.  Sallna  Street,  SYRACUSE.  N.  Y. 


ROBERT  MURRAY, 

24  DUANE  STREET.  NEW  YORK  CITY. 

Atlantic  Screw  Works,  Wood  Screws, 
Henry's  Pruning  Shears,  Etc.  Maynard's 
Socket  Shovels  and  Trowels.  Wm.  Schmitt 
Ac  Co.'s  Mechanics'  Tools. 


For  Axes,  Picks,  Sledges,  Mauls,  Hammers,  Hatchets. 
Railroad  and  Mining  Tools.  Ask  your  jobber  for 
Hartwell's  Brands. 

HARTWEU  BROTHERS,  Chicago  Heights,  His. 


IRON  FENCINC.  AUpnriKMM. 

AS  GOOD  AS  THE  BEST  AMD  CHEAP  AS 
THE  CHEAPEST 


No.  3  Little  GUnt 

F.  L.  ELLIS  &  SON,    Mllldait,  Conn. 
STEVENS  &  CO..  99  Chambers  St.,  N.  Y..  City  Agtntt 


PARKERJVVTOEco^SSiy 

Worcester,  Mmmm^  U.  S.  A. 

Manufacturers 

**~^  "*  Wire  Hardware 


Spedal 


WRITE  US  FOR  PRICES 
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Augets  and  Atf get  BHs 


Highest  quality.     Complete  Assortment. 
Let  us  talk  prices  with  you. 

GREENLEE  BROS.  &  COMPANY,         Rockford,  111. 


North  Wcsterm  Stove  Repmkr  Go. 

Mamm  223^233  Wamt  t2th  Stroatp  OMtmgo 


LARGEST  AND   BEST 
STOCK  IN  THE  WORLD 


REPAIRS 


FOR  THE  OLDEST  AND  NEWEST 
STOVES,  RANGES  AND  FURNACES 
Writc  for  Sufflcmcnt  to  No.  20  cataloquc 


€.  G.  Hnssey  &  Company 

mrSBURGH,  PA. 

Manufaeturmrs  of 

COPPER 

..../JV  .... 

Sheets  -  Plates  -  Rolls 
Copper  Nails  and  Tacks    I 


TURIVBUCKLrES 


MERRILL   BROS.,  Brooklyn,  n.  y. 

HUBERTT-:.  PECK,  625  F  St.,  N. 
W.,  Washington,  D.  C,  Consulting 
Expert    in    Patent    Causes.    U.    S. 

and   Foreign   Patents.     Send   for   leaflet  on   "Rejected 

Patents  Applications." 


PIIENTS 


WANTED— First    class    tinner.     Good    wages.     Hall 
Bros.  Co.,  Lincoln,  Nebraska. 


SsRD  for  Optical  trade  cataloj 
macnifying  glasses,  etc. 
street,  Chicago. 


>gue.  including  compasses, 
L,   Manasse,  88   Madison 


jvura.    awmaa   ouuc  nsusa   xron   i 

and  Ingot  Copper,  Shoe  Tacks. 


SALESMEN— "S I  D  E  LINE"— Sell  the  COOK 
SAFETY  CLEVIS  (boltlcss-nutlcsspinlcss)  to  hard- 
ware and  general  stores.  Practical,  common  sense 
utility.  Quick  sales— prompt  deliveries— straight 
commissions.  Ask  for  nickeled  sample  (one  pound), 
and  handsome  show  card.  Give  line  handled  ana 
territory  covered.  Want  only  good,  substantial  men. 
Address  Cook  Qcvia  Co.,  410  Unity  Bldg.,  Chicago. 

WANTED,  SIDE  LINKS  for  Oregon,  Washington, 
Idaho  and  Alaska  for  1907.  Hardware  trade  called 
on  every  80  to  60  days.  All  accounts  guaranteed. 
Ample  storage  facilities.  Commission  only.  Address 
"Side  Lines/'  care  Hardware  Dealers'  Magazine. 
268  Broadway.  New  York. 


FOR  SALE— Hardware  stock,  $10,000;  sales,  $80,000. 
County  seat  town.  Central  Southern  Nebraska;  pav- 
ing, sewerage,  electric  liehts,  gas;  esUblished  9t 
jears;  employ  tinner  and  plumber.  Address  "Oppor- 
tunity." care  Hardware  Dealers'  Magazine.  S5S. . 
Broadway,  New  York. 

WANTED— Traveling  man  or  Manufacturer's  Agent 
calling  on  Hardware  or  House  Furnishing  Trade,  to 
handle  a  side  Ime  of  specialties  on  big  commtssioo. 
Address  Pease  Mfg.  Co.,  Dept.  S7.  Buffalo,  N.  Y. 

MANUFACTURERS  OF  HARDWARE,  cutlery  and 
housefumishing  goods.  I  offer  you  high  class  reore- 
S5sntation  in  Western  New  York.  Well  established  in 
similar  business  with  Office  Headquarters  at  Roch- 
Mter,  N  Y.  Onljr  first  class  accounts  solicited. 
Bank  and  commercial  references.  Address  M.  E 
Mosher,  82  St.  Paul  St,  Rochester,  N.  Y. 

United  States,  dies,  tools,  stock,  etc.  of  the  most 
unique,  useful  table  novelty— Salt  Shaker  combined 
with  Pepper  Grinder.  Well  introduced  in  the  mar- 
ket, domestic  and  abroad,  through  well  known 
houses.  Must  be  sold  on  account  of  other  business. 
A  splendid  opportunity  for  cutiery  or  hardware 
manufacturer.  Please  address  "Bargain,"  care  of 
Hardware  Dealers'  Magazine,  268  Broadway,  New 
York, 

ANY  PARTY  or  parties  having  $100,000  to  invest  in  a 
large,  established  wholesale  and  retail  hardware  and 
mili^  supplv  business,  can  hear  of  a  fine  opening. 
Business  has  increased  over  $8,000  monthly  over 
1906.  Address  "Owner,"  care  J.  L.  McKeever,  «tT 
First  National  Bank  Bldg.,  Chicago. 

WANTED— Salesmen  to  handle  a  line  of  Mechanical 
Rubber  Goods  on  commission  as  a  side  line.  Good 
opportunity  for  right  parties.  State  experience. 
qualifications,  territory,  etc  Answer  Box  H,  Hard- 
ware Dealers'  Magazine,  268  Broadway,  New  York. 

FOR  SALE^Hardware  and  Implement  Stock;  $6,000- 
to  $7,000:  will  sell  one  or  both  lines  to  suit  par- 
chaser.  Located  in  the  best  village  in  Southern 
Michigan  of  500.  Fine  farmingcountry,  fine  schools, 
churches  and  lakes.  Address  ''Hardware."  care  Hard- 
ware Dealers'  Magazine,  268  Broadway,  New  York. 
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U.  8.  Decalcomanla  Co.... 008 
Union   Rasor   Go 60S 

V 

Vandegrif t  Mf g.  Ob..  The.  .018 
Vaughan  ft  Bushnell  Mfg. 

Go 066 

Vollrath   Mfg.   Co.,   Jacobs 

The    TT/im 

Vots  Bros..  Mfg.  Co 061 

Wabash    Mfg.    Co 812 

Wall  Mfg.  Supplj  Co..  P.  .770 

Wallace   Supply   Go 067 

Walworth  Mfg.  Co 070 

Washington  Cutlery  Go... 808 
Watrous  Mfg.  Co..  E.  L...040 
Watson-Porter- Watson  Co^.062 

Welland.  Chas 980 

Weiss.  Louis  T 790 

Western  Clock  Mfg.  Go. . .  .817 

West  Haven  Mfg.  Go 928 

WhiUcre  Mfg.  Co..  Jas.  B.988 
White  Lily  Washer  Co... 964 
White  Mop  Wringer  Go... 964 
Wlebusch  ft  Hilger,  Ltd.. 779 

Wilcox    Mfg.    Go 962 

Wiley  Waxene  Co.,  I.  H..82» 
Wilkinson  ft  Co.,  A.  J.... 939 

Wilkinson   Mfg.    Co 934 

WiUard.  Wm.  G 964 

Williamson    Wire    Novelty 

Co.,  G.  T 618 

Wilson  Toaster  Mfg.  Co... 967 
Winslow  Skate  Mfg.  Co... 810 
Winter  Mfg.  Co.,  R.  6.  .014 
Wright  Wire  Co 036 
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service. 

AdT«rtl«tnflr  Koveltlea 
Taylor    llfg.     Co.,    The,    Hartford, 
Conn. 
Aflrrlealtar«l  Implements 

Allen    ft    Co.,    S.    L.,    Box    1100   H, 

Philadelphia,  Pa. 
American   Fork    &   Uoe   Co.,    Cleve- 
land,  O. 
Oliver  Iron  and  Steel  Co.,  PltUbarg, 

Pa. 
Prairie  Mfg.  Co.,   Indianapolis,   Ind. 
AndlromN 

Rosund  Mfg.  Co.,   Milford,   Conn. 
Auflrle  Benders 

(See   Beudfrs.) 
Apple  Parera 

Heading  Hardware  Co.,  Beading,Pa. 
Aabeafos  and  Maflrnesla 
Johna-ManviUe  Co.,  H.  W.,  100  Will- 
lam   St.,    New    York. 
Asb  and  Garbage  Can* 
Arrow  Can  Co.,  36  Warren  St.,  New 

York- 
Briscoe    Mfg.    Co.,    Detroit,    Mich. 
Aab  Siftem 
Gilbert    &    Bennett    Mfg.    Co.,    Chi- 
cago,   111. 
Hill  Dryer  Co.,  315  Park  Ave.,  Wor- 
cester  Mass. 
Auflrer   Bits 
Greenlee  Bros,  ic  Co.,  Rockford,  111. 
Jennings   &   Co.,    C.    E.,    42    Murray 

St.,    New   York. 
Maybew    &    Co.,    H.    H.,    Shelbame 

Falls,    Mass. 
Ohio  Tool   Co.,   Colambus,   O. 
Bussell  &  Erwln  Mfg.  Co.,  Now  Brit- 
ain,  Coon. 
Antomatle  Trucks 
Peck  Hardware  &  Mfg.  Co.,  C.  A., 
Berlin,     Wis. 
Antoniobtles 
Stevena  Arms  &  Tool  Co.,  J.,  Chleo- 
pee    Falls,     Mass. 
Antomobtle  Jacks 

(See  Jacks.) 
Automobile  Lamps 
Plume  &  At  wood  Mfg.  Co.,  29  Mur- 
ray  St.,    New   York. 
Ham    Mfg.    Co.,    C.    T.,    Rochester, 
N.    Y. 
Automobile  Supplies 
Flxcelsior   Supply    Co.,    ChicaRO,    111. 
Mesgcr,    Inc.,    C.    A.,    203    W.    80th 

St.,   New   York. 
Motor  Car   Equipment  Co.,  55  War- 
ren   St.,    New    York. 
New    York    Sporting    Goods   Co.,    17 
Warren    St.,    New    Y'ork. 
Automobile        Tubinnr       and 
Rims 
American    Tube     &    Stamping    Co., 
Bridgeport,    Conn. 
Axes  and  Hatchets 
Arcade   Mfg.   Co.,    Freeport,    III. 
Burgess-Norton    Mfg.     Co.,    Oentva, 

I  if. 
National  Cutlery  Co.,   Detroit.  Mich. 
Wiebusch  &  Ililger,  Ltd..  0-15  Mur- 
ray St.,    New    York. 
Axle  Grease 
Frazler    Lubricator    Co.,    83    Murray 

St.,   New    York. 
Snow   Flake   Axle   Grease    Co.,   The, 
Fltchburg.     Mass. 
Axle  Grease— Graphite 
Dixon     Crucible     Co.,     Jos.,     Jersey 
City,   N.  J. 
Axle  Oil 
Miller  Co.,   Frank,   340  W.  20th  St., 
New    York. 
Bnby  IVnlkers  and  Jumpers 
Olflscock     Bros.    Mfg.    Co.,    Munde, 
Ind. 


Bank  and  Office  Railingr 

Ludlow-Saylor  Wire  Co.,    St.   Loais, 

Mo. 
Wright  Wire  Co..  Worcester,   Mass. 
Banks,  Toy  Saviuflr 
Schultz  &  Staples,  34  Wabash  Ave., 

Chicago,    lir 
Barrel  Swinflrs 
Glascock    Bros.    Mfg.    Co.,    Moncle, 

Ind. 
Base  Ball  Shoe  Plates 
Wlnslow     Skate    Mfg.     Co.,     Sam'l, 
Worcester,    Mass. 
Base  Ball  Supplies 

Draper-Maynard    Co., Plymouth,  N.H. 
Baskets,  lATire 
Andrews    Wire  &  Iron  Wks.,    Rock- 
ford,  111. 
Bath  Rooni  Fittinflrs 
American    Ring   Co.,  Waterboty,    Ct. 
Buffalo    Mfg.    Co.,    Buffalo,    N.    Y. 
Manning,    Bowman  &  Co.,    Merlden, 

Conn. 
Novelty  Mfg.  Co.,  Dept.  K.,  Water- 
bury,  Conn. 
.Parker  Co.,  Chas.,  The,  Mertden,  Ct. 
Batteries,  Dry 

French    Battery   Co.,   Madison,    Wis. 
Bells  and  Gonars 
East  Hampton  Bell  Co.,  East  Hamp- 
ton,  Conn. 
New    Departure    Mfg.    Co.,    Bristol, 

Conn. 
Russell  &  Erwln  Mfg.  Co.,  New  Brit- 
ain,  Conn. 
Starr    Bros.    Bell   Co.,    East    Hamp- 
ton,   Conn. 
Wall    Mfg.     Supply    Co.,     P.,     Alle- 

Sheny,   Pa. 
t  Dressinir 
Dixon     Crucible     Co.,     Jos.,     Jersey 
City,    N.   J. 
Belt  Hooks 

Bristol    Co.,    Waterbury,    Conn. 
Belting 

Ames  Sword   Co.,   Chlcopee,    Mass. 
Belt  l^ncin^  Steel 

Bristol  Co..    Waterbury,    Conn. 
Belt  Punches 
Schollhorn    Co.,    Wm.,    New    Haven, 

Conn. 
Smith  &  Egge  Mfg.  Co.,  Bridgeport, 

Conn. 
Bench  Screvrs 

(See   Hand   Screws.) 
Benders,  Anf^le  and  Eye 
Wallace     Supply     Co.,     015    Garden 
City    Block,    Chicago,    111. 
Bicycle  Bells 

(See    Bells.) 
Bicycle  l^amps 
Plume  &  At  wood  Mfg.  Co.,  29  Mur- 
ray St.,    New    York. 
Bicycle    Supplies    and    Sun* 

dries 
Excelsior    Supply    Co.,    Chicago,    111. 
New    York    Sporting    Goods   Co.,    17 

Warren   St.,    New   York. 
Smith  &  Egge  Mfg.  Co.,  Bridgeport. 
Conn, 
Bicycles 
Johnson's     Arms     &     Cycle     Works, 

Iver,    Fitchburg,    Mass. 
Binder  Twine 
Carpenter    &    Co.,    Geo.    B..    200-20S 

S.    Water  St.,   Chicago,    111. 
Bit  Braces 
Millers    Falls    Co.,    28    Warren    St., 

New  York. 
Reading    Hardware     Co.,     Reading. 

Pa. 
RuBHell    &    Erwln     Mfg.    Co..      New 
Britain,  Conn. 


Stanley    Rule    &    Level    Co.,     New 

Britain,    Conn. 
Bits 

(See  Anger  Bits.) 
Blackboards,  Slate 
Johnson  &  Co.,  E.  J.,  38  Park  Ron. 

New  York. 
Black  Plate 
American    t»heet    ic   Tin    Plate    Co., 

Plttsboiy,   Pa. 
Blocks,  Tackle 
Carpenter    &   Co..    Geo.    B.,   200   S. 

Water   St.,    Chicago. 
Union     Hardware    Co.,     Torrlngtos. 
Conn. 
Boat  Hardvvare 

(See    Marine    Hardware.) 
Boats,  i;anvas 
Glascock     Bros.    Mfg.    Co.,    Moncie. 

Ind. 
Boilers*  Heatinnr 
Mott  Iron  Wks..  J.  L.,  The  5th  Avr. 
and  17th  St..  New  York. 
Bolt  and  Nut  Machinery 
Waterbury-Farrel     Fdry.     tt    MacU. 

Co.,    Waterbury,    Conn. 
Bolt  Clippers 
Ilelwig  Mfg.   Co^  St.  Paul,  Minn. 
Porter,   H.   K.,    Everett,   Mass. 
Schollhorn    Co.,    Wm.,    New    Ha  vet.. 

Conn. 
Bolts,  Maphine 
Oliver  Iron  ft  Steel  Co.,    Plttsburjc. 

Pa. 
Bolta  and  Nuts 
Garland    Nut    &    Rivet    Co.,    Pitts 

burg.    Pa. 
BorinflT  Machines 
AJax   Mfg.    Co..    Pittsburg,    Pa. 
Silver  Mfg.   Co.,  Salem,   O. 
Box  Straps,  Corners,   Haapa, 

etc. 
Cary  Mfg.   Co.,   19-21  Roosevelt  St.. 

New   York. 
Boxes,  HardTf  are.  Shelf 
Green   Co.,    A.    II.,    97    Warren  St., 

New   YorJt, 
Moore,   C.   P.,    Raven swood,    W.   Vt. 
Shelp   Mfg.    Co..    Henry   H..    Colom- 
bia  AvU.    &    Randolph   St.,   Phils. 
Boxes,  Tin.  Stationers* 
Merrlam    Mfg.    Co.,    Durham,   Conn. 
Brackets,  Poldinar 
Griffin  Mfg.    Co.,    Erie,   Pa. 
Stanley  Works,    New  Britain.  Conu. 
Brackets,  Ironinir  Board 

Rostand   Mfg.   Co.,   Milford,   Conn. 
Brackets,  Lamp 
Arcade    Mfg.    Co.,    Freeport,    111. 
Brackets,  Shelf 
Atlas  Mfg.    Co.,   New  Haven,  Cono. 
Griffin  Mfg.  Co.,  Erie,   Pa. 
Russell  &  Erwiu  Mfg.  Co.,  New  Drii 

aln,    Conn. 
Stanley  Works,    New  Britain,  Conu 
Brackets,  Show  Case 
Nashua  Till  Co.,   Nashua,   N.  H. 
Brackets,  IVindow  Shade 
Seed   Filter  Mfg.    Co.,   158%   Cham 

bers  St.,   New  York. 
Brass  and  Copper 
Hussey  &  Co..  C.  O..  Pittsburg.  P» 
Plume  &  At  wood  Mfg.   Co.,  29  Mar 
ray  St.,    New   York. 
Bread  Mixers 
I4inder8,   Frary  &  Clark,   New  Brit 

aln.   Conn. 
Manning,    Bowman   &   Co.,   Merldea. 

Conn, 
Prltcbard-Strong  Co.,  29  Circle  St., 
Rochester,    N.    Y. 
Brooms 
Osbom  Mfg.  Co.,  Cleveland,  O. 
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Bron>e  Poivders 

Broiue    Powder    Works,     Elizabeth, 

N.   J. 
Oenstendorfer  Bros.,  231  E.  42<1  St., 
New   York. 
Brnsbe* 

Gerts-Lumbard  &  Co.,   206-210  Ran- 
dolph St.,  Chicago,   111. 
Milwaukee  Dustless  Brash  Co.,  Mil- 
waukee,    Wis. 

Osborn   Mfg.    Co.,    Cleyeland,    O. 
Ox  Fibre  Brash  Co..  Chicago.   111. 
Bulldinar  Papers 
Hewitt  ft  Bro.,   C.   B.,   48  Beekman 
St,    New    York. 
Biiahtnfr«9  Adjustable  Pipe 
Armstrong   Mfg.   Co.,   291   Knowlton 
St.,   Bridgeport,   Conn. 
Batcher  Knives 
Forschner    &    Sons,     Chas.,    206    E. 

19th  St.,   New  York. 
Kimball     Co.,    C.     J.,     Bennington, 

National  Cutlery  Co.,  Detroit,  Mich. 
Batcher  8ai%'s 

Disston  ft  Sons,   Inc.,  Henry,  Phila- 
delphia,   Pa. 
Batcher  Tools 
SilTer   Mfff.   Co.,   Salem.   Ohio. 
Batton  Cases 
New    Departure    Mfg.    Co.,    Bristol, 
Conn. 
Batts.  Door 
Bussell    ft    Erwin    Mfg.    Co.,     New 

Britain,    Conn, 
Stanley   works.   New  Britain,  Conn. 
Yale  ft  Towne  Mfg.  Co.,  9-15  Mur- 
ray St.,   New   York. 
Cake  Mixers 
Landers,  Frary  ft  Clark,   New  Brit- 
ain,  Conn. 
Prltcbard-Strong   Co.,   29  Circle  St., 
Rochester,    N.   Y. 
Cake  Tarners 
Arcade    Mfg.     Co..    Freeport,    IlL 
Potter  Mfg.    Co.,   Geneva,   Ohio. 
Calipers   and  Dividers 
Starrett  Co.,   L.    S.,   Athol,   Mass. 
Can   Openers 
Arcade  Mfg.   Co.,    Proeport,   111. 
Ellis  &  Son,    F.   L.,   Mllldale,   Conn. 
Meisselbach  &  Bro.,  A.  V.,  Newark, 

N.    J. 
Taylor  Mfg.  Co.,  The,  Hartford,  Ct. 
White   ft   Son.    Ira   F.,    144   Walnut 
St.,  Newark.   N.  J. 
Cans 

(See    Ash    Cans.) 
Canvas  Boats,  Foldlngr 

(See    Boats.) 
Carbide  of  Silicon 
Carboraudum    Co.,      Niagara     Falls, 
N.    Y. 
Carbornndum  "Wheels 
Carborundum    Co.,      Niagara     Falls, 
N.    Y. 
Carriaare  Hardvvare 

McKinnon   Dash  Co.,   Buffalo,    N.   Y. 
Carriage  Heaters 
Chicago  Flexible  Shaft  Co.,   180  On- 

terlo  St.,  Chicago,  111. 
Lehman  Bros.,   10  Bond  St.,  N.Y.  C. 
Progressive  Mfg.  Co.,  Pana.  111. 
Standard  Stamping   <JO.,    Marysville, 
Ohio. 
Carpet  Sipreepers 
Bissell   CBrp<>t    Sweeper    Co.,    Grand 

Rapids,    Mich. 
Streator       M(>tal       Stamping       Co., 
Stroator,    III. 
Oarpet  IVhips 
Andrews  Wire  ft  Iron  Works,  Rock- 
ford,    III. 
Ely  Mfg.   Co.,   Theo.   J.,   Girard,  Pa. 
Carriers,  Hay 
I<oudon  Machinory  Co.,  Fairfield,   la. 
Porter    Co.,    J.    E.,    Ottawa,     111. 
<Jarrrinflr     Systems,     Trolley 
Track 
Wilcox  Mfg.   Co.,   Aurora,  III. 
Cars,  Children's  Hand 
Glascock  Bros.   Mfg.  Co.,  Muncle,Ind. 
Thayer  Co.,   H.    N.,   Erie,  Pa. 
Cartridfres 

(See   Ammunition.) 
Carts,   Children's 
Hill-Standard    Mfg.    Co.,    Anderson, 

Ind. 
Thayer  Co.,  II.   N.,  Erie,  Pa. 
Carvers.  Kitchen 
Lamson   ft  GoodnoW  Mfg.  Co.,   Shel- 
burne   Falls,   Mass. 


Carvers'  Knives,  Wood 

Smith  ft  Hemenway  Co.,   108  Duane 

St.,    New   York. 
Cash  Drawers,  Alarm 
Nashua  TlU  Ck).,  Nashua,  N.  H. 
Cash  Recorders 
Hough    Cash    Recorder    Co.,    Indian 

Orchard,    Mass. 
Standard  Cash    Register    Co.,     Wa- 
bash,   Ind. 
Castors,  Farnitnre 
Clark   Co.,    Geo.    P.,    The,    Windsor 

Locks,,  Conn. 
Reading  Hardware  Co.,  Reading,  Pa. 
Castinarn*  Malleable 

Hammer  ft  Co.,   Branford,   Conn. 
Catchers,  Grass 
Dixon    Co.,    Perry,    Merriam     Park, 

Minn. 
Specialty     Mfg.     Co.,     St.     Anthony 

Park,    Minn. 
Supplee   Hdw.    Co.,   Phila.,    Pa. 
CellinflTS,  Metal 
Berger  Mfg.   Co.,  Canton,  O. 
Ellen  Mfg.  Co.,  Canton,  O. 
Frledley-Voshardt   Co.,    194-204,    Ma- 
ther St.,  Chicago,   III. 
Cellar  Drainers 
Kemp   Mfg.   Co.,    C.    M.,    Baltimore, 

Cements,  Fireproof 

Johns-ManvlUe,  H.  W.,  Co.,  N.  Y.  C. 
Challnir  Dishes 

Buflfalo   Mfg.   Co.,   Buffalo,    N.    Y. 
Manning-Bowman       Co.,        Meriden, 
Conn. 
Chain 
Bridgeport     Chain     Co.,    Bridgeport, 

Conn. 
Oneida     Community,     Ltd.,     Oneida, 

N.    Y. 
Smith    ft    Egge    Mfg.    Co.,    Bridge- 
port, Conn. 
Chain  Blocks 
Yale  ft  Towne  Mfg.    Co.,   9   Murray 
St..   New   York. 
Chalk  Lines 
Carpenter   ft   Co.,    Geo.    B.,    200-208 

S.    Water   St.,    Chicago,    111. 
Silver   Lake    Co.,    78   Cbauncey   St., 

Boston,    Mass. 
Cherry  Stoners 
Enterprise   Mfg.    Co.,   of  Pa.,   Phila- 
delphia,  Pa. 
RoUman   Mfg.    Co.,   Mount  Joy,    Pa. 
Chimney  Tops 
I  wan  Bros.,   Streator,   111. 
Chisels 
Jennings   ft   Co.,    C.    E.,    42    Murray 

St.,    New   York. 
Ohio  Tool  Co.,   Columbus,   O. 
Russell  &  Erwin  Mfg.  Co.,  New  Brit- 
ain,   Conn. 
Christmas  Tree  Holders 
North   Bros.  Mfg.   Co.,    Philadelphia, 
Pa. 
Ciflrarmakers*  Cnttins  Tools 
Kraut  ft  Dohual,  IGS  Clark  St.,  Chi- 
cago,   111. 
Clamps 
Hammer   ft   Co.,    Branford,    Conn. 
Clippers,  Finiirer  Nail 
Cook   Co.,   H.    C,   The,    Ansonia,   Ct. 
Snow,  L.  T.,   108  Duane  St..   N.Y.C. 
Sperry  ft  Alexander  Co.,  300  Broad- 
way,   New    York, 
Cllppingr   Machines.   Hair 
American  Shearer  Mfg.  Co.,   Nashua, 

N.    H. 
Brown    ft    Sharpe   Mfg.    Co.,    Provi- 
dence,   R.    I. 
Chicago  nexlble  Shaft  Co.,   180  On- 
tario   St.,    Chicago,    III. 
Coates  Clipper  Mfg.  Co.,  Worcester, 

Mass. 
Gillette    Clippin;:    Machine    Co.,    114 

W.   .S2d   St.,    New   York. 
Hotchkiss,    Edward    S.,     Bridgeport, 

Conn, 
Wiebusch  ft  Hilger.  Ltd.,  9-15  Mur- 
ray  St.,    New   York. 
Clocks 
New  Haven  Clock  Co.,   New  Haven, 
Conn. 
.  Western  Clock  Mfg.    Co.,    La   Salle. 

111. 
Clothes  Bars 
Ely  Mfg.  Co.,   Theo.  J..  Girard,   Pa. 
Martcross  Co.,  40  Dearborn  St.,  Chi- 
cago.   III. 
Seed  Filter  ft   Mfp.  Co.,   158  Cham- 
bers  St.,    New    York. 
Udell    Works,    Indianapolis,    Ind. 


Clothes  Dryers 

Hill  Dryer  Co.,  316  Park  Ave.,  Wor- 
cester, Mass. 
Seed  Filter  ft  Mfg.  Co.,  158^  Cham- 
bers St.,   New    York. 
Clothes  Liiues 
Carpenter    &   Co.,    Geo.    B.,    200-206 

S.    Water   St.,    Chicago,    111. 
Columbian  Roix;  Co.,   Auburn,   N.  Y. 
Estes  MUls,   Fall   River.   Mass. 
New  York  Cordage  Co.,  85  Wall  St.. 

New  York. 
Plymouth    Cordage    Co.,    382    Court 

St.,    No.    Plymouth,    Mass. 
Samson  Cordage  Wks.,  Boston,  Masi. 
Silver   Lake    Co.,    78   Chauncey    St., 

Boston,    Mass. 
Clothes    Lines,  Wire 

Wright  Wire  Co.,  Worcester,  Mass. 
Cc»al,  Carriage  Heaters' 
Allen  Coal  Co.,  36  Great  Jones  St., 

New    York. 
Chicago  Flexible  Shaft  Co.,  180  On- 
tario  St.,    Chicago,    111. 
Lehman  Bros.,  10  Bond  St.,  N.  Y.  C. 
Progressive  Mfg.  Co.,  Pana,  lU. 
Coal  Hods,  Brass 

Buffalo   Mfg.    Co.,    Buffalo,    N.    Y. 
Coaster  Brakes 
New  Departure  Mfg.  Co.,  Bristol,  Ct. 
Coaster   Sleds 
Allen    ft    Co.,    S.    L.,    Box    1100    H,  • 

Philadelphia,    Pa. 
Hill-Standard    Mfg.    Co.,    Anderson, 

Ind. 
Wabash   Mfg.    Co.,    Wabash.    Ind. 
Coat   Hanarers,  Foldingr 
Pullman  Mfg.  Co..  Rochester,  N.  Y. 
Coat  and  Hat  Hooks 
Atlas  Mfg.   Co.,  New   Haven,   Conn. 
National    Mfg.    Co..    Sterling,    111. 
Williamson  Wire  Novelty  Co.,  G.  F., 
Newark,    N.    J. 
Coifee  and  Spice  Mills 
Arcade   Mfg.   Co.,    Freeport,    111. 
Enterprise   Mfg.    Co.    of   Pa.,    Phila. 
Landers,   Frary   &  Clark,   New   Brit- 
ain,  Conn. 
Parker  Co.,  Chas.,  Meriden,   Conn. 
Coffee  Percolators 
Buffalo    Mfg.    Co.,    Buffalo.    N.     Y. 
Landers.   Frury   ft  Clark,    New  Brit- 
sin,   Conn. 
Manning-Bowman       Co.,        Meriden, 

Conn. 
Conductor  Pipe 

Berger   Bros.    Co.,    Philadelphia,    Pa. 
Conductor      Pipe       HanflTcrs, 
llVire 
Iwan  Bros.,   Streator,   111. 
Cookinar  L'tensils 
Avery   Stamping   Co.,    Cleveland,    O. 
Cleveland     Stamping     &     Tool     Co., 

Cleveland,  O. 
Landers,   Frary  ft  Clark,   New  Brit- 
ain,   Conn. 
VoUrath    Mfg.    Co.,   Sheboygan,  Wis. 
Cookinar  IJtensils,  Electric 
Prometheus    Electric    Co.,    The,    23« 
East  43d  St.,   New   York, 
Cookers,  Steam 
Castle    Co.,     Wilmot,    81     Elm    St., 
Rochester,   N.    Y. 
Copper 

(See   Brass   and   Copper.) 
Copper  "Wire,  Cable 

Dallas,  A.C.,  100  Lake  St.,  Chicago. 
Cordage 
Cappcnter   ft    Co.,    Geo.    B.,    200-208 

S.    Water  St.,    Chicago,    111. 
Channon   Co.,    H.,    Chicago,    111. 
Columbian  Rope  Co.,   Auburn,  N.  Y. 
New    York   Cordage   Co.,    83-5   Wall 

St.,    New   York. 
Plymouth    Cordage    Co.,     382    Court 

St.,    No.    Plymouth,    Mass. 
Samson  Cordage  Wks.,  Boston,  Mass. 
Silver   Lake    Co.,    78    Chauncey    St., 
Boston,    Mass. 
Cork  Screws  and  Pullers 
Arcade   Mfg.    Co.,   Freeport,   111. 
p:rie   Specialty  Co.,    Erie.    Pa. 
.  Williamson    Wire    Novelty    Co.,    C. 

T.,   Newark,   N.  J.  •    -« 

Corn  Cutters 
American    Fork    &    Hoe    Co.,    Clev»«- 
land,    0. 
Corn   Poppers 

Middletown    Mfp.  Co.,  Middletown.o. 
Cornices,  Metal 
Berger  Mfg.   Co.,   Canton,   O. 
Eller  Mfg.   Co.,    Canton,  O. 
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Cotter   Pin   MaclilneM,   Aato- 
nt&tlc 

ShuBter   Co.,    F.    B.,     New     IlaTeu, 
Conu. 
Cotton  IVaNte 

Kst^fl  MiUs,  Fall  River,   Mara. 
Cr«ne« 
Yale  &   Towne  Mfg.   Co.,  tl  >rurraj 
St.,    New   York. 
Cro^vbarM 
Oliver  Irou  &   Steel  Co.,    Pittalnirg, 
Pa. 
Crudblea 
Dixou     Crucible     Co.,    Jos.,    Jersey 
City.  N.  J. 
Crucible  Steel 
American     Tube    &     Stamplns:    Co., 
Bridgeport,   Conn. 
Cnltivatom 
Allen    &    Co.,    8.    L.,    Box    1100    11, 

iniiladclpbia.   Pa. 
Syracuse  Chilled  Plow  Co.,  Syracuse, 
N.  Y. 
Cuspidora 

Buffalo  Mfg.  Co.,  Buffalo,  N.   Y. 
Cutlery  / 

(See  also  Knives,   Rasora,  Shears, 
etc.) 
Case  &  Sons,   W.   R.,  Bradford,  Pa. 
Kimball     Co.,     C.     J.,     Benningtou, 

N.  H. 
Landers,   Frary  &  Clark,  New  Brit- 
ain,  Conn. 
National  Cutlery  Co.,  Detroit,   Mich. 
Northfleld   Knife  Co.,   Northfleld,  Ct. 
Norvell-Shapleigh     lldw.      Co.,      St. 

Louis,   Mo. 
Parker  Co.,  Cbas.,  The,  Merlden,  (H. 
Silbersteln,    A.    L.,    459    Broadway. 

New  York. 
Simmons    Hardware   Co.,    St.    Louis. 
Sperry  &  Alexander  Co.,  300  Broad- 
way,  New   York. 
Snpplee   Hardware   Co.,    Pbila.,    Pa. 
Ulery,  U.J.,  9  B.  Warrt»n  St.,  N.Y.U. 
White    &   Son,    Ira   F.,    144   Walnut 
St.,  Newark,   N.  J. 
Cnttera,  Feed  and  Enallaare 
Silver  Mfg.   Co^    Salem,    Ohio. 
Dairymen's  Snppliea 
Baum  &  Elvis  Co.,  Milwaukee,  Wis. 
Dampersi 

Arcade   Mfg.    Co.,   Freeport,    III. 
Taylor  &  Boggls  Fdry.    Co.,    Cleve- 
land, O. 
Dashes,  Fenders,   etc. 

McKianon  Dash  Co.,   Buffalo,   N.   Y. 
Deealcomania  STifrns 
U.   S.    Deealcomania   Co.,    1(V4   I^ke 
St.,    Chicago,    111. 
Door  Bells 
(See   Bells.) 
Door  Bnttons,  Steel 
Watrpus     Mfg.     Co.,     B.     L.,     Dei 
Moines,    la. 
Door  Catches 
Watrous     Mfg.    Co.,     E.      L.,     Des 
Moines,    la. 
Door  Checks  and  Sprinsrs 
Pullman  Mfg.  Co.,  Rochester,  N.  Y. 


Reading     Hardware     Co.,     Readln^i 

Pa. 
Russell    ft    Brwln    Mfg.    Co.,    Ntw 

Britain.   Conn. 
Yale  ft  Towne   Mfg.  <;o.,  9  Murray 
St.,   New   York.  '        ""'"^ 

Door  Hangers 
(See   Hangers.) 
Russell  &  Brwin  Mfg.  Co.,  New  Brit- 
ain,  Conn. 
Door  Holders 

Superior    Spring   Hinge   Co.,    1[>   So. 
^  Canal    St.,    Chicago,    111. 
Door  Knobs 

(See   Locks  and   Knoiia.) 
Door  Rail 
Automatic   Door   Rail   O.,    Chicago, 

DraW  KniTCS 

Kimball  Co     C.  J.,  Bennington,  N.H. 

Ohio  Tool  Co.,   Columbus,   O. 

Russell  ft  Er\»in  Mfg.  Co.,  New  Brit- 
ain, Conn. 

Wilkinson    ft    Co.,     A.     J.,     I80-18S 
Washington  St.,  Boston,   Mass. 
Draw  Knives,  Poldinic 

Russell  ft  Erwin  Mfg.  Co.,  New  Brit- 
aln.   Conn. 

Wilkinson     ft    Co.,     A.     J.,     18(>-l«8 
Washington   St..  Boston,   Mass. 
Drilllnir  Machines 

Dwight    Slate    Machine    Co..    Hart   I 
ford.    Conn. 


Shuster    Co.,    F.     B.,    Now    Haven, 

Conn. 
Silver  Mfg.  Co.,  Salem,  O. 
Drills,  Hand,  Breast,   etc. 
Millers   Falls    Co.,    28    Warrt>n    St.. 

New  York. 
Silver  Mfg.   Co.,   Salem,   O. 
Smith  ft  ilemeuway  Co.,   108  Dnane 
St.,    N.   Y.   C. 
Drills,  Star  and  Pipe 
Star  Expansion  Bolt  Co.,   147  Odar 
St.,    New    York. 
Drills,  Twist 

StMidard  Tool  Co.,  Cleveland,  O. 
Drop  Forflrinirs 
BLlings    ft    Spencer    C!o.,    Hartford. 
Conn^ 
Dumb  IVaiters 
<Jse^  Elevators.) 
Bave  TrouATh  Hansrers 

B«Tgei    Bros.   Co.,   Philadelphia,  Pa. 
IQlectric  Cookinir  and  Heat- 
inir  Apparatus 
(See    articles.) 
Electrical  Supplies 

I'r>mftheus    Electric    Co.,    The.    236 
_,E.  43d  St.,   New  Y.nk. 
Bleyator      Enclosures      and 

Cabs 
Ludlow-Saylor  Wire  Co-.St.IiOuls,  Mo. 
Wright  Wire  Co.,  Worcester,   Mass. 
Elevators   and  Dumb  "Wait- 
ers 
Eaton  ft  Prince  Co.,  Chicago,  111. 
Energy  Elevator  Ck).,  406  Cherry  St., 

Philadelphia,    Pa. 
Kimball  Bros,,  900  Ninth  St.,  Coun- 
cil   Bluffs,    la. 
0'^clll  Elevator  Co.,  928  Cherry  St., 

Philadelphia,    Pa. 
ScdgAUok   Machine  Works,   84  to  88 


Carroll  St.,  Poughkeepsle,  N.  Y, 
S|*eidel,  J.  «.,   Reading,    Pa. 
Union  Elevator  ft  Machine  Go.,  144- 
_  146  Oatarlo  St.,    Chicago,  111. 
Elevators.  Ice 
Glfford-Wood  Co.,    Hudson,    N.    Y. 
Emeryr  Paper  and  Cloth 
Baeder,  Adamson  ft  Co.,  Phlla.,  Pa. 
Emery  IVheel   Dresser 
Diamond    Saw    ft    Stamping    Wks.. 
Buffalo.    N.    Y. 
Enameled  IVare 
Briscoe  Mfg.   Co.,  Detroit,  Mich. 
Cleveland  Stamping  ft  Tool  Co.,  The, 

Cleveland,   O. 
Vollrath  Mfg.  Co.,   Sheboygan,   Wis. 
Enamels 

(See    Paints.) 
Escutcheon    Pins 

(See  Pins.) 
Excelsior,  Packing 
Huffman   ft   Co.,   Theo.    P.,    648   W. 
34th    St.,    New    York. 
Expansion  Bolts 
Star  Expansion  Bolt  Co.,  147  Cedar 
St.,  New  York. 
Eye  Benders 
(See  Benders.) 
Faucets,   Molasses   and  Var- 
nish 
Parker  Co.,  Chas.,  The,  Merlden,  Ct. 
Faucets,  IVooden 
Somnier's  Son,  John,  355-365  Central 

Av€*.,  Newark,  N.  J. 
Feed  Cutters 
Silver  Mfg.   Co.,  Salem,   O. 
Fencinir,  Iron   and  Steel 
Enterprise    Foundry    ft    Fence    Co., 
Indianapolis,   Ind. 
FenciufT,   IVire 
Clinton     Wire     Cloth     Co.,    Clinton. 

Mass. 
Cyclone     Woven     Wire     Fence    Co., 

Holly.    Mich. 
Dwlggins  Wire  Fence  Co.,  Anderson. 
Ind. 


Filters,  ^Water 

S"?*>«M'«'  ^-  Buffalo,  N.   Y. 
Naiad  Filter  Co.,  606  Sudbury  Bldg., 

Boston,    Mass. 
S4»ed  Filter  ft  MfK.  Co.,  1S8H  Cbam 
bers  St.,  New  York.  • 

Fiufrer  Nail  CUppers 

(See  Clippers.) 
Fire  ExtiuflTulshers 
Suffolk   (nicmlcal   Co.,    170  Summer 
St.,    Boston,   Mass. 
Fire  Pots  and  Torches 
Clayton    «t    I^mbert    Mfg.    Co.,    Do 

trait,   Mich. 
Turner    Brass    W^orks,   The,    61    N.>. 
Frankliu  St.,  Chicago,  lU. 
Fireplace   Goods 

Rostand  Mfg.  Co.,   Milford,  Coon 
Fishinar  Coat 

Jarvis    Co.,    W.    B.,    41    Canal    St.. 
(J rand  Rapids,  Mich. 

FishinsT  Reels 

America    C'O.,    91     North     St.,     Mo 
mence.   111. 

Clark- Uorrocks  Co.,  Utica,  N.  Y. 

Enterprise  Mfg.  Co.,  Akron,  O. 
FishiuAT  Rods 

Clark-Horrocks   Co.,   Utlca,   N.    Y. 
FishiuK  Tackle 

Chester  Co.,  F.  B.,  Providence,  R.  1. 

Clark-Horrocks  Co.,   Utlca,   N.    l'. 

Enteri)ri84*  Mfg.   Co.,   Akron,   O. 

Jarvis    Co.,    W.    B.,    41    Canal    St.. 
Grand   Rai.ids,   Mich. 

Martins'  Sons,   E.  J.,  Rockrllle,  Ct. 
Fishinir  Tackle  Boxes 

Merrlam  Mfg.  Co.,  Durham,  Coon. 
Fixtures,   Electric   Liflrht 


Gilbert  ft  Bennett  Mfg.  Co..  Chicago 

New  Jersey    Wire   Cloth    Co.,    Tren- 
ton,  N,  J. 

Wright  Wire  Co.,  Worcester,  Mass. 
Files  and  Rasps 

Delta  File  Co..  3227  Frankford  Ave.. 
Philudelphifl.    Pa. 

Dlsston  &  Sons.   Inc.,   Henry,  Phila- 
delphia,  To. 

Nicholson  Flh'  Co..  Provlrleiioe,   R.  I. 

Russell  &  ErwIn  Mfg.  Co.,  New  Brit- 
ain,   Conn. 
Files.   Rotory 

Rotary   File  &   Msfh.    Co.,   580  Kent 
Avo..    Ilrooklyn.    N.    V. 


Novelty  Mfg.  Co.,  Waterbury,  Conn 
Floor  Hinflres 
Columbian  Hdw.   Co.,   Cleveland,   O 
Sup(«rlor   Spring   Hinge   Co.,    15    So. 
Canal  St.,  Chicago,   111. 
Fly  Killers,  IVire 
Bigelow,  J.  P.,  Worcester,  Mass 
Football  Supplies 
Draper   ft    MaVnard    Co.,    Plymouth. 
N.   U. 
Food  Choppers 
Dana  Mfg.  <;o.,  Cincinnati,  O. 
Enterprise    Mfg.    Co.    of    Pa.,    Th»«. 

Philadelphia,  Pa. 
Landers,   Frary  ft  Clark,  New  Brit 

ain.  Conn. 
RoUman  Mfg.  Co..  Mount  Joy,  Pa. 
Russell  ft  Bnfi'in  Mfg.  Co.,  New  Brit 
aln,   Conn. 
Fornres,  Blacksmiths' 

Silver   Mfg.    (V,    The,    Salem.    O. 
Forks 

(See    Agricultural   Implements.) 
Foundry  Supplies 
Osbom   Mfg.    1^.,    Cleveland,    O. 
Fruit  Presses 
(See    Presses.) 
Furnaces  and  Heaters 
Mott    Iron   Works.    J.    L.,   5tb    Ave. 
and    17th    St.,    New    York. 
Furnaces 

(See  Soldering  Furnaces.) 
Furniture  TrimminirB 

American  Ring  Co.,  Waterbury,  Cf. 
Garden  Tools 
Am.  Fork  ft  Hoe  Co.,  Cleveland,  o. 
Arcade    Mfg.    Co.,    Freeport,    111. 
Crank  ft   Carrier  Mfg.   Co.,    EImir.t. 

N.    Y. 
Potter  Mfg.  Co.,  (Seneva,  O. 
Gas  Furnaces 
Chicago  Flexible  Shaft  Co.,  180  On 
tario  St.,    Chicago,   111. 
Gas   Lamps,  Inverted 
Manhattan  Screw  ft  Stamping  Wk«.. 
202  W.   nth  St.,  New  York. 
Gas  Liffhters 
Oukman  Mfg.  Co.,  84  Chambers  St.. 
New  York. 
Gates,  Ornamental 
Cyclone     Woven     Wire    Fence    r.*.. 
Holly,  Midi. 
Gear  Cutters 
Dwight    Slate    Machine    Co.,    Hart- 
fort.,   Conn. 
Glass   CnttinflT   Boards 

I'Ufkin  Rule  Co.,  Saginaw,  Mich 
Glass  Shelves 

^Novelty  .Mfg.  Co.,  Waterbury,  Conn. 
Go  n  ATS 

(See  Bells.) 
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Olve 

Ba«der»    AdauiBon    ft    Co.,    Philadel- 
phia,  Pa. 
Hewitt  *  Bros.,  C.  B.,  48  Beekman 
8t.,    New   York. 
Oloveii,  Baseball,  etc. 
Draper-Marnard  Co.,  Plymouth,  N.H. 
Graphite 
Dlzon     Crucible     Co.,     Jos.,     Jeraey 
City,  N.  J. 
Grans  Catchers 

(Seo  Catchers.) 
Grease  Caps 

(See    Lubricating    Appllancea.) 
Grinders,  Alandnm 
Royal  Mtg.  Co.,  20S  fi.  Walnut  St., 
LancaKter,  Pa.  , 

Grindstones 
Atlantic  Grlndatone  Co.,  Proyldence, 

R.    1. 
CleTPland   Stone    Co.,    Cleyeland,    O. 
RichardA  Mfg.  Co.,   Aurora,   111. 
r      Wilcox   Mfg.    Co.,    Aurora,    III. 
Grindstones,   Bicycle 
OlcTeland    Stone   Co.,    Cleveland,    O. 
Bicbnrda  Mfg.   Co.,  Aurora,   111. 
Gun  Cleaners 

Union   Hdw.   Co.,    Torrlngton,    Ct. 
Guns 
Baker  (iwx  &  Forging  Co.,   BataTla, 

N.  y. 

Harrington  &  Richardson  Arms  Co., 

822  Park  Ave.,  Worcester,  Masd. 
Hopkins    &    .\llen    Arms    Co.,    The, 

Dept.    B,    Norwich,    Conn. 
Johnson's    Arms     &     Cycle     Works, 

Iyer,  FItchburg,  Mass. 
Marlln  Fire  Arms  Co.,  21  Willow  St., 

New   Haven,  Conn. 
Parker  Co.,  Chas.,  The,  Merlden,  Ct. 
Stevens  Arms  A  Tool  Co.,  J.,  Cfalco- 

pe«  Falla.  Mass. 
Hack  Saws 

(See  Saws.) 
Hair  Clippers 

(See  nipping  Machines.) 
Hanie  Fasteners 
Bridgeport     Chain    C^..    Bridgeport. 

Conn. 
Hammers,  Drop 
Billings    &    Spencer    Co.,    Hartford, 

Conn. 
Morrill    Bros.,    Brooklyn,    N.    Y. 
Hammers,  Hand 
Arcade   Mfg.    Co..    Preeport.    111. 
Billings  A  Spencer  Co.,  Hartford,  Ct. 

F  i7  ^"™'"®'"  ^'»  Honry,  Uttlo 
Franklin  Specialty  Co.,  Reading,  Pa. 
Robertson,     Arthur    R.,     144    Oliver 

St.,  Boston,   Mass. 
Bock     River     Mfg.   Co.,     Dept,     F. 

Dixon,   111. 
Vanghan  &  Bushnell  Mfg.  Co.,   Chi- 
cago,  111. 
Hammers,   Magnet 
Billings  ft  Spencer  Co.,  Hartford,  Ct. 
Robertson,  Arthur  R.,  144  Oliver  St.. 

Boston,  Mass. 
Hammocks 
Bohfeld  Mfg.   Co.,  8th  and  Dauphin 

Sts.,   Philadelphia,  Pa. 
Hand  and  Bench  Scre^vs 
Chapln-Stephens   Co.,   Pine   Meadow, 

Conn. 
Ohio  Tool  Co.,  Columbus,  O. 
Handles,  IVooden 
Hartwcll     Boos.,    Chicago     Heights, 

Rock  River  Mfg.  Co.,  Dixon,  HI. 
Hanirers,  Barn  Door 

AutomaUc    Door    Rail    Co.,    024    W. 
Lake  St.,   Chicago,   111. 

Louden  Machinery  Co.,  Fairfield,  la. 

Myers  A  Bro.,  F.  E.,  Ashland,  0. 

National   Mfg.   Co.,  Sterling,    111. 

Porter  Co.,  J.    E.,  Ottawa,   111. 

Richards  Mfg.  Co.,  Aurora,   111. 
Hangrers,  Honse   Door 

Arcade    .Mfg.    Co .    Freeport,    111. 

Automatic   Door    Rail    Co.,    624    W. 
Lake   St.,    Chicago,    111. 

Chicago   Spring    Butt    (3o.,    Chicago. 

National  Mfg.   Ck).,  Sterling,  111. 

Ppouty   Co.,   T.    C,    Albion,   Mich. 

Richards  Mfg.  C<..,  Inc.,  Aurora,  111. 

Wilcox  Mfg.  Co.,  Aurora,   III. 
Hanarers,    Screen    and    IVin- 
dow^ 

Fhenix  Mfg.  Co.,  Milwaukee,  Wis. 

Winter    Mfg.    Co.,    R.    G.,    Milwau- 


kee, Wis. 


Hanirers,  Storm  Sash 

WlnUT    Mfg.    Co.,    ».    O..    Milwau- 
kee, Wis. 
Hardi«-are  Jobbers 

Butler  Bros..  Chicago  and  N.  Y.   C. 
Norvell-Shapieigh     Hdw.      Co.,      St. 

Louis,    Mo. 
Slmujoua    Hardware   Co.^    St.    Loula, 

Mo. 
Suppjee  Hardware  Co.,  Philadelphia, 

Weiiund.    Chas.,    147   Chambers   St., 
^ew    I'ork. 
Hard^vare        Mannfactarers 
Asents 
Granaui  «c  (^o.,  John  H.,  113  Cham- 
bers St.,   New   Vork. 
Smith     «c     Hemenway     Co..     108-110 

Duane  St.,  New  York. 
Wlebusch  A  llUger,  Ltd.,  9-15  Mur- 
ray  St.,   New    i'ork. 
Harmonicas 

M.  Uohncr,  475  Broadway,  N.  Y.  C. 
harness  Oresslnig 
Frank    Miller    Co.,    Tne,    3&4    West 
26th  St.,   Now   iork. 
Harness   Snaps 
Covert  Mfg.  Co.,  Troy,  N.  Y. 
Reading  Hardware  Co.,  Reading,  Pa. 
iiarness  straps 
Covert  Mfg.  Co.,  Troy,  N.  Y. 
Hatcbets 

(See   Axes    and   Hatchets.) 
Hay  Knives 
Bly  Mfg.   Co.,  Theo.  J.,  (Hrard,  Pa. 
Iwan  Bros.,  htreator.  iil. 
Rayias  'roois 

Louden  Machinery  <.?o.,  Fairfield,   la. 
Myers  A  Bro.,  K.   K.,  Ashland.  O. 
Porter  Co.,  J.   E.,   Ottawa.   111. 
Heaters 

(See    Stoves;    Carriage    Heaters.) 
Heaters,      liJiectrlc      Curlluic 

Iroa 
Barr   Blectrie    Mfg.    Co.,    Cleveland, 
Ohio. 
Heaters  and  Boilers 
Mott  Iron   ^Vorks,  J.  L.,   The,   S4-90 
Beekman  St.,   New  York. 

HeatlnflT  and  Cooklniir  Disc 

Seed  Filter  A  Mfg.  Co.,  !»&»{,  i;bam- 
bers  St.,   New   ifork. 
Heel  Plates 

Grittiu    Mfg.   Co.,    Krie.    Pa. 
Heel    Plates   ^safety) 

Norlund  A  Vn.,  Williamsport,   Pa. 
Hlusres,  Blind  and  Gate 

Parker  Co.,  (has..  The,  Merldeu,  Ct. 
hlnsres,   Floor 

B«mmer  Bros.,    Brooklyn.    N.    Y. 

Columbian   Hdw.    Co.,    Cleveland,    O. 

Superior   Spring    Hinge    Co.,    15    So. 
Canal  St.,  Chicago,  111. 
Hinares,   fitprinK 

Bonimer  Bros.,   Brooklyn,   N.   Y. 

Chicago   Spring    Butt    Co.,    Chicago, 

Columbian   Hdw.    Co.,   Cleveland,    O. 
Shelby  Spring  Hinge  Co.,  Shelby,  O. 
Hinsres,  Strap  and  T 
Griffin    Mfg.    Co.,    Krle,    Pa. 
National    Aifg.    to.,    Sterling,    111. 
Stanley    Works,    Tne,    New    Britain, 

C-onn. 
Hinges,  Window  and  Screen 
Arcade  Mfg.  Co.,   Freeport,   111. 
Hoes 

(See  Agricultural  Implements.) 
Hoes,  Self  Cleaninip 
R«)Ck     River     Mfg.     Co.,     Dept.     F., 
Dixon,  111.  * 

Hoists,  Cbain  ^ 

Speldel,  J.  a.,   Reading,  Pa. 
Yale  A  Towne  Mfg.   Co.,   9  Murray 
St.,   New    York. 
Hoists,  Blectric 
Yale  A  Towiie   Mfg.   Co.,  9  Murray 
St.    New    York. 
Hollow   "Ware 
Avery    Stamping   Co.,    Cleveland,    O. 
Briscoe    Mfg,    Co..    Detroit,    Mich. 
Cleveland     Stamping     A     Tool     Co., 

Cleveland,   O. 
Vollrath   Mfg.   Co.,   Sheboygan,    Wis. 
Hooks,  Box 
Patterson.  Gottfried  A  Hunter,  Ltd., 
140-150  Centre  St.,  New  York. 
Hooks,   PIsbinar 
Chester  &  Co..  F.E.,  Providence.   U.I. 
Enterpriae    Mfg.   Co.,    Akron,    O. 


Horse  Mo^vers 

Coldwell    Lawn    Mower    Co.,     New- 
burgh,   N.   Y. 
Horsesboe  Bfallis 

(See  Nails.) 
Horse  Pokes 

Ely   Mfg.  Co.,  Theo.  J.,  Glrard,   Pa. 
Hose  Hacks 

Specialty     Mfg.     Co.,    St.     Anthony 
Park,  Minn. 
Hydraulic  Presses 

Waterbury-Farrel   Foundry   A   Mach, 
Co.,  Waterbury,  Conn. 
Ice  Cream   l<'reeserM 

Dana  Mfg.   Co.,   Cincinnati,    0. 

North  Bros.  Mfg.   Co..  Phtla.,  Pa. 
Ice   Creepers 

Norlund  A  Co.,   Wllliam»port,   Pa. 
Ice  Picks 

Arcade    Mfg.     Co.,    Freeport,    111. 

Ducharmes   A   Co.,    Shclburne   Faila. 
Maw. 

Erie  Specialty  Co.,  Erie,  Pa. 

Franklin  Specialty  Co.,  Reading,  I*a. 
Ice  Shredders 

Enterprise  Mfg.  C<».  of  Pa.,Phlla.,Pa, 

(}raham    A   Co.,    J.    H.,    113    Cham 
bers  St..   New  York. 
Ice  Tools 

Arcade  Mfg.  Co.,   Freeport.   111. 

Gilford- Wood   Co.,   Hudson,    N.  'Y. 
IroninflT  Boards 

Auxiliary   Ironing  Board  Co.,    Roch- 
ester,   N.   Y. 
Jacks 

Barth     Mfg.     Co.,     O.,     Milwaukee. 

Covert  Mfg.  Co.,  Troy.   N.   Y. 
Oliver  Mfg.  (k>.,  215  Desplalnea  St., 
Chicago,  111. 
Je^welry  and  Kindred  l<ines 
Myers    Co..     S.     F.,     47-49    Maiden 
Lane,    Now   York. 
Job  Iiots,  Hardware 
Weiland,    Chas.,    147   Chambers  St.. 
New  York. 
Jockey  Stick 

Ely  Mfg.  Co.,  Theo.  J..  Glrard,   P«. 
Joist  Hanflrers 

Columbian   Hdw.    Co.,   Cleveland,   O 
Key  RInffs 
Ames   Sword   Co.,   Chicopee,   Mass. 
Smith  A  Kgge  Mfg.  Co.,   Brldgeport.^^ 
Conn. 
Kick  Plates 
Reading   Hdw.    Co.,    Reading,    Pa. 
Russell    A    Erwln    Mfg.     Co.,     New 

Britain,  ('onn. 
Turner  Brass  Wks..   The,   01    North 

Franklin   St.,    Chicago.   111. 
Yale   A  Towne   Mfg.   Co.,   9   Murray 
St.,    New  York. 
Kitchen   Cabinets 
Specialty    Mfg.    Co.,    Tltuaville,    Pa. 
Kitchen  Supplies 
Baum   Elvis  Co.,  Milwaukee,  Wis. 
Knives 

(See     Butcher,     Mincing,     Pocket, 
etc.)     ' 
Kraut  Cutters 
Dlsston  &  Sons,  Inc.,   Henry.   Phila 
delphla.  Pa. 
Liadders 

Specialty    Mfg.    Co.,   Tltusvlile,    Pa 
Ladders.  Rolllnflr  Shelf 
Bicycle    Step   Ladder    Co.,    65    Ran 

dolph   St.,    Chicago,    111. 
Cobuni    Trolley     Track     Mfg.     Co., 

Holyoke,   Mass. 
Mllbradt   Mfg.  Co.,    1446  N.  8th  St.. 

St.  I»nf8,  Mo. 
Myers  A  Bro..  F.   E.,  Ashland,  O. 
Wilcox   Mfg.    Co.,    Aurora,    111. 
I^amp  Burners 
Plume  A  Atwood  Mfg.  Co.,   29  Mur 
ray  St.,  New   York. 
Liamp   Burners,  Glass  Cone 

Maple  Co.,  R.  H.,  Dayton.  Ohio. 
Lamps 
Plume  A  Atwoo<l  Mfg.   Co.,  29  Mur 

ray  St..  New  York. 
Royal  Gas  Light  Co.,  209  E.   Klnzio 
St.,   Chicago,    III. 
Lamps,   DrivinflT 

Ham  Mfg.  Co.,  C.T.,  Roch^'Ster.N.Y 
Lamps,  Miners* 
McClintock  &   Irvine  Co.,   PittsliurR. 
Pa. 
Lanterns 
Berger  Mfg.  Co.,  Canton,  O. 
Ham    Mfg.    Co.,     C.     T.,     Rochester, 
N.    Y. 
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Prltchard-Strong  Co.,   29  Circle  St., 
Rochester,  N.  Y. 

Peck  Hardware  &  Mfg.  Co.,   C.   A., 
Berlin,  Wis. 

Olintou    Wire     Cloth     Co.,     Clinton, 
Mass. 

Ludlow-Sajlor    Wire    Co.,    The,    St. 
XauIb,   Mo. 
l^avvn  Mo^rer  Sharpener 

Osbom  Mfg.  Co.,  Cleveland,  O. 
liai^ii  "HLow^ru 

Briscoe  Mfg.  Co.,  Detroit,  Mich. 

Coldwell    Lawn     Mower    Co.,     New- 
burgh,   N.  Y. 

Mast,   rooH  &   Co..  Springfield,   O. 

Reading    Hdw.    Co.,     Reading.     Pa. 

Sapplee  Hdw.  Co.,  Pbiladelpblu,  Pa. 
iLAiPFn    Sprlnklem 

Specialty     Mfg.     Co.,     St.     Anthony 
I'arlc,   Minn. 

Standard   Stamping  Co.,    MarysvlUe, 
O. 
I^a^nrn  S^nrinirii 

Specialty    Mfg.    Co.,   TltusYine,    Pa. 
L.eatlier   Ooodn,   Carriage 

McKinnon  Dash  Co.,    Buffalo,   N.    Y. 
I^eather  Ooodn,   Sportlnir 

Draper   &   Mayuard   Co.,    Plymouth, 
N.    H. 
Ijevels 

Cbapln-Stephens  Co.,   Pine  Meadow, 
Conn, 

Darls  9l  Coolc,  Watertown,  N.  Y. 

SUnley  Rule  &  Level  Co.,  New  Brit- 
ain,  Conn. 
l.larhtninflr  Rod   Sapplle* 

DalUs,  A.  Cm  100  Lake  St..  Chicago. 
I^lkbtiniir   SriitemH 

Bolte  &   Weyer  Co.,  The,  225  Mich- 
igan St.,  Chicago,,  111. 

Royal  Gas  I<ight  Co.,  200  East  Kin- 
sle  St.,   Chicago,   111. 

Oakman    Mfg.    Co.,    84-80   Chambers 
St.,    New   York. 
lilaeM,   Ploiv 

N.  Y.  Cordage  Co.,  85  Wall  St.,N.Y. 
Liocka  and  KnobM,  tinnv 

Reading   Hdw.    Co.,    Reading,    Pa. 

Russell  &  Erwin  Mfg.  Co.,  New  Brit- 
ain,   Conn. 

Taylor  &   Boggla   Fdry.   Co.,    Cleve- 
land. 0. 

Yale  &  Towne   Mfg.   Co.,   9  Murray 
St.,    New   York. 
l^ocka.  Unit 

Russell  &  Erwin  Mfg.  Co.,  New  Brit- 
ain, Conn. 
I^ockem,  IVIre 

Wright  Wire  Co.,   Worcester,  Mass. 

Ludlow-Saylor   Wire   Co.,   St.   Louis, 
Mo. 
l«ubrlcantii 
(See  also  Oil.) 

Dixon     Crucible     Co.,     Jos.,     Jersi-y 
City,   N.  J. 
L.nbrlcat1nK  Appllaneea 

Patterson,    Gottfried  &   Hunter,   140 

Centre  St.,   New  York. 
Machinery 

Diamond    Saw    &    Stamping    Works, 
Buffalo,   N.   Y. 

Dwight    Slate    Machine    Co.,     Hart- 
ford,  Conn. 

Patterson,  Gottfried  &  Hunter,   140- 
150  Centre  St.,   New  York. 

Walerbury-Farrel    Foundry   &   Maeh. 
Co.,    Waterbury,    Conn. 

West  Haven  Mfg.  Co.,   New  Haven, 

«   Conn. 
Machflnlfitii*  Tooln 

Billings    &    Spencer    Co.,    Hartford, 
Conn. 

Diamond    Saw^    &    Stamping    Works, 
Buffalo,  N.   Y. 

Patterson,    OottfrltMl   &  Hunter  Co., 
146-150  Centre  St.,   New  York. 

Starrett  Co.,   L.  S.,   Athol,  Muss. 
Mail  Boxen 

Heise    &     Braui'r,     00     Union    l*ark 
Court,   Chicago,    III. 

Hessler  Co.,    II.    B.,    500   North   Sa- 
lina   St.,  Syracuse,   N.   Y. 

Merriam  Mfg.  Co.,  Durham,  Conn. 

Peck    Hardware    Mfg.    Co.,    C.     .\., 
Berlin,   Wis. 

Reading   Hdw.    Co.,    Reading,    Ph. 

Smith   Bros.   Mfg.  Co.,    Indianapolis, 
Ind. 

Taylor   ft   Boggis   Fdry.    Co.,    Clev<;- 
land,  0. 


Manlcnre  Goods 

Cook  Co.,   H.   C,  The,   Ansonia,   Ct. 
Sperry  &  Alexander  Co.,  300  Broud- 
vray,   New  York. 
Mantel* 
I  ronton    Wood   Mantel   Co.,    I  ronton, 
O. 
Manvfactnrem*   Afrentu 

(See   Hardware.) 
Marine  Hardiivare 
Moras   Co.,    A.   S.,   210-212   Commer- 
cial St.,   Boston,  Mass. 
Marklnfg  Flnld 
Jarvis    Co.,    W.     B.,    41    Canal   St., 

Grand    Rapids,   Mich. 
Match   Saffen 

Buffalo   Mfg.    Co.,   Buffalo,    N.   Y. 
Mat»,  Wire 
Clinton    Wire     Cloth     Co.,    Clinton, 

Mass. 
Meat  Chopper* 

(See  Food  Choppers.) 
Metal  OillnKM 
Berger  Mfg.  Co.,  Canton,  O. 
Kiler  Mfg.   Co.,  The,  Canton,  O. 
Friedley-Voshardt    Co.,    194    Mather 

St.,   Chicago,    ill. 
Metal  Noveltlen 
Cook  Co.,   H.   C,   The,   Ansonia,   Ct. 
Novelty  Mfg.  Co.,  Waterbury;  Conn. 
Metal  Poltnh 
(See    Polish.) 
Metala*  Bmbomied 
Novelty  Mfg.  Co.,   Waterbury,  Conn. 
Metal«»  Perforated 
Clinton     Wire     Cloth    Co.,     Clinton, 

Mass. 
Novelty  Mfg.  Co.,  Waterbury,  Conn. 
Mlcrometern 

Starrett  Co..  L.   S.,  Athol,  Mass. 
Mincinfc  Knives 
Arcade   Mfg.    Co.,   Freeport,   111. 
Potter  Mfg.    Co.,    (>eneva,   Ohio. 
Mirrors,  AcUnstable 
Novelty  Mfg.  Co.,  Waterbury,  Conn. 
Miters,  Rooflnir 
Whltacre    Mfg.    Co.,    J.    E.,     Rock- 
ford,    111. 
Miter  Boxes 
MtUer    Falls    Co.,    28    Warren    St., 

New    York. 
Smith  ft  Hemenway  Co.,   108  Duane 

St.,   New  York. 
Mop  'Wringers 
Dana   Mfg.   Co.,  Cincinnati,   O. 
Eagle  Coo|M»rage  Wks.,  Circieville.O. 
Ely  Mfg.   Co.,  Theo.  J.,  Girard,   Pa. 
White     Mop     Wringer   Co.,    Fulton- 

vlUe,   N.   Y. 
Mops 
Arcade  Mfg.   Co.,   Freeport,   111. 
Eagle  Coop<>rage  Wks.,  Circleville,0. 
Estes  Mills,   Fall   River,   Mass. 
Motors,  l¥ater 
Divine     Water     Motor    Co.,     108-110 

Duane  St.,   New   York. 
Mouse  Traps 
Burditt  ft  Williams  Co.,Boaton,Mass. 
Chasse  Mfg.  Co.,  57  Vesey  St.,  N.Y. 
Ilotchkiss,    E.   S.,   Bridgeport,  Conn. 
Mo^vers 

iSee  Horse;  see  Lawn.) 
I  Pallern 
Bridgeport      Hardware      Mfg.      Co., 

Bridgeport.    Conn. 
Morrill,  Chas.,  275  Broadway,  N.  Y. 
Smith  ft   Hemenway,    108-110  Dunne 

St.,   New   York. 
Tower    ft    Lyon    Co.,     06    Chambers 

St.,    New   York. 
Nails,  Copper 
Hussey  ft  Co.,  C.  G.,  Pittsburg,  Pu. 
Nnlls.  HorseNhoe 
^Livingston  Natl  Co.,   104   Reade  St., 

New    York. 
Wiebusch  ft   linger,  Ltd.,  9-15  Mur- 
ray   St.,    New    York. 
Nails,  IKTIre 
Towns4»nd  Co.,   C.   C.   &  E.   P.,   New 
Brlehton.    Pa. 
Needles,  Machine 

Excelsior    Supply    Co.,    Chlougo,    111. 
Nippers 

(See  Plii'rti  and   Nippers.) 
Nnt  Crackers 

Arcade    MfK.   Co.,    Freeiwrt,    111. 
Nnts 

(See  Bolt*  and  Nnts.) 
Oil   Cans,  jipont  and   Fancct 
Berger   Mfg.   Co.,   <'nnton,   (>. 
Wall    Mfg.     Supply    Co.,     P.,     Alle- 
gheny,   Pu. 


Oil  Cans,  Pocket 

Melsselbscb    ft    Bro.,    A.    F.,    32-38 
Prospect  St.,    Newark,   N.   J- 
Oll    Caps 

•    (See    Lubricating    Appliances.) 
Oilers 
American    Tube    ft    Stamping    Co., 

Bridgeport,   Conn. 
Hammer  ft  Co.,   Branford,  Coon. 
McClintock  ft  Irvine  Co.,  PitUbois* 

Pa. 
Wall    Mfg.    Supply    Co.,     P.,    Alk- 

gbeny.   Pa. 
Wilkinson   Mfg.    Co.,    09   WaU   St.. 
New   York. 
Oil  Heaters 

(See  Stoves.) 
Oil,  linbrlcatinflT 
Cole  Co.,  O.  W.,  145  Broadway,  Nevi- 

York. 
Graham  &  Co.,  John  H.,  New  York. 
IMke  Mfg.  Co.,  Pike,   N.  H. 
Oil  Stones 
Carborundum     Co.,     Niagara     Falls, 

New  York. 
Pike  Mfg.  Co..  Pike,  N.  H. 
Oil  Stoves 

(See  Stoves.) 
Optical  Goods 
Manasse,    L.,   88   Madison   St,   Chi- 
cago,   111. 
Padlocks 

Ames  Sword  Co.,   Chicopee,  -Mass. 
Rus&ell   ft    Erwin     Mfg.     0>.,     New 

Britain,  Conn. 
Y'ale   ft  Towne   Mfg.    Co.,  0  Murray 
St..  New  York. 
Palls,  Strainer 
Smith  Bros.  Mfg.   0>.,   Indianapolis, 
Ind. 
Paint  Remo-rer 

(See  VarnUh    Remover.) 
Painty  Silica  Graphite 
Dixon    Craoible     Co.,     Joe.,     Jersey 
City,   N.   J. 
Paints,  Va]|:nlsbes,  Bnanaels. 
etc. 
Adams   ft   El  ting    Co..    Chicago.    111. 
Brlggs'ft  Co.,  John,  Boston,  Mass. 
Enterprise   Paint   Mfg.    Co.,    2as>-'£\\ 

N.  Van  Buren  St.,  Chicago.   111. 
Gerstendorfer  Bros.,  231  E.  42d  St  . 

New  York. 
Lucas  ft  Co.,  John,  Philadelphia.  Pa. 
Nice,   Eugene   E..    272-274   South   ad 

St.,    PhlUdelphia,    Pa. 
Pitkin  Co^  Geo.  W.,   Chicago,   111. 
Paper,  Hard^vare  mrrappingr 
Hewitt  ft  Bros.,  C.  B.,  48  Beekmau 
St.,  New  Y'ock. 
Patents 
I'eck,   Hubert  E.,   625  F  St.,   Wash- 
ington.  D.  C. 
Perforated  Bfetal 

(See    MeUls.) 
Picks 
Oliver  Iron  ft  Steel  Co.,    Pittsburg, 

Pa. 
Pinking  Machines 
Rotary    File    ft    Machine    Co.,    Th«. 
589  Kent  Ave.,  Brooklyn.   N.    Y. 
Pins,  SSscntcheon 
Hassan,    John,    181    Lafayette    St.. 

New    York. 
Pipe  Co^erinirii 
Johns-ManviUe  Co.,  H.  W.,  N.  Y.  C. 
Pipe  Cutters 
Barnes  Tool  Co..  New  Haven,  (Toon. 
Pipe  Hooks  and  Straps 
Borger  Bros.   Co.,  231-237  Arch  St.. 

Philadelphia,   Pa. 
Pistols 

(See   also  Revolvers.) 
Johnson's     Arms     ft     Cycle     Works. 

Iver,  Fitchburg,   Maas. 
Stevens  Arms  ft  Tool  Co.,  J.,  Chlr*. 

lK>e  Falls,   Mass. 
Planes 
C ha  pin-Stephens  Co.,    Pine   Meadou-. 

Conn. 
Ohio  Tool  Co.,   Columbus,  O. 
Stanley  Rule  ft  Level  Co..  New  Brit- 
■    nin.    Conn. 
Tower  ft  Lyon  Co.,  96  Chambers  St., 

New  Tork. 
Planters,  Corn 
Kent  Mfg.  Co..  Wankesha,  Wis. 
Planters,  Potato 
Kent  Mfg.  Co.,  Waukesha.  Wis. 
Plate  Cleaners 
Tiushe.r  Mfg.  Co..  Davenport,  la. 
Watson-Porter- Watson      Co.,      Ltd.. 
Cnadilla.  Mich. 
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Plated  War«,  Silver     „    ,   ^ 

AMoclated   SlWer  Co.,   174   E.   Lake 

St.,  Chlcaso,  III. 
InternaUonal    Silver    Co.,    Merldeu, 

Conn. 
Oneida    Commanlty,    Ltd.,     Oneida, 

N.  Y. 
Pliers  and  Nipper*      „    ,,    ^ 
Billings   *    Spencer    Co.,    Hartford, 

Conn. 
Crook  &  Carrier  Mfg.   Co.,   Elmlra, 

N     Y 
Morrill,'  Chas.,  275  Broadway,   New 

York. 

Conn. 
Nettleton     Mfg.     Co.,     MIddletown, 
Smith  A  Hemenway  Co.,  108  Duane 

St.,    New    Yo'k. 
SchoUhom   Co.,    Wm,,    New   Haven, 

Conn. 

k'lOl^M 

SyracQse    Chilled    Plow    Co.,    Syra- 
cuse, N.  Y. 
Plamb  Bob* 
Starrett  Co.,  L.   8.,   Athol,   Mass. 
Plvmbem*  Bra««  Goods 
Landers,   Frary  &  Clark,  New  Brit- 
ain,  Conn. 
Plvmbers'  Supplies 
Baun   Elvis  Co.,   Milwaukee,   Wis. 
PlambinflT  Fixtures 
Mott    Iron    Works.    J.    L.,   0th   Ave. 

and   17th   St.,    New   York. 
Pocket  Knives 
Case  &  Sons,  W.  B.,  Bradford,  Pa. 
Northfleld     Knife     Co.,      Northfleld, 

Conn. 
Silbersteln,    A.    L.,    469     Broadway, 

New  York. 
Ulery  Co.,   U.  J.,  9  B.  Warren  St., 

New  York. 
Wlebusch  &  Hllger,  Ltd.,  9  Murray 
St.,   Now  York. 
Police  Supplies 
Tower  &  Lyon  Co.,  95  Chambers  St., 
New  York. 
Polish,  Floor 
Butcher    Polish    Co.,     856    Atlantic 
Ave.,   Boston,   Mass. 
Polish,  Metal 
Hoffman,  Geo.  W.,  295  B.  Washing- 
ton  St.,  Indianapolis,    Ind. 
Polish,  Stove 
A.  B.  Polish  Co.,  8-14  Haddon  Ave., 

Chicago,    in. 
Black     Silk     Stove     Polish     Works, 

Stoning,  III. 
Dlzon     Crucible    Co.,     Jos.,     Jorsoy 
City,   N.  J. 
Post  Hole  DiflTflrers 

Iwan  Bros.,   Stroator,   111. 
Pot  Covers,  Kitchen 

Lasher    Mfg.    Co.,    Davenport,    la. 
Poultry   NettinflT 
Clinton     Wire    Cloth     Co.,     Clinton, 

Mass. 
Gilbert  ft  Bennett  Mfg.  Co.,  Chicago. 
Lnd  low-Say  lor   Wire  Co.,   St.   Louis, 

Mo. 
New  Jersey   Wire  Cloth  Co.,  Tren- 
ton, N.  J. 
Wright  Wire  Co.,   Worcester,   Mass. 
Presses,  Lard 
Enterprise  Mfg.    Co.    of  Pa.,    Fblla. 
Silver  Mfg.  Co.,  Salem,   O. 
*  Presses,  Meat  and  Frnit 

Bnterprl84>   Mfg.   Co.   of    Pa.,    Phila- 
delphia,  Pa. 
Brie  Specialty  Co.,  Erie,  Pa. 
.Presses,  Poiver 
ShuatiT,    F.    B.,    Co.,    New     Haven, 
Conn. 
Pmninir  Shears 
Cronk  &  Carrier   Mfg.   Co.,   Blmlra, 

N.   Y. 
Welbusoh  &  Hilger,  Ltd.,  9  Murray 
St.,  Now  York. 
Punches,  Conductors 
Bridgeport     Hardware    Co.,    Bridge- 
port, Conn.  ^ 
.    Scbollburn    Co.,    Wm.,    Now    Haven. 
Sperry  &  Alexander  Co.,  300  Broad- 
way,  New  York. 
Punches,  Hand 

Morrill,  Chas.,  275  Broadway,  N.  Y. 
Push  Carts 
Syracuse    Chilled    Plow    Co.,    Syra- 
cuse,   N.    Y. 
Puttr  Knifes 
Lamson  4b  Goodnow  Mfg.   Co.,  Shel 
bumo  Falls,  Mass. 


Radiators 

Castle     Co.,      Wllmot,      Rochester, 
N.  Y. 

Mott   Iron  Works,    J.    L.,   dth   Ave. 
and   17th   St.,    Now    York. 

Rochester    Radiator    Co..    146    Fur- 
nace   St..    Rochester,    N.    Y. 
Ral(e,  Seif-Cleaninjr 

Cronk  &  Carrier  Mfg.  Co.,  The,  El- 
mlra, N.  Y. 
Rakes 

American   Fork  &   Hoe  Co.,    Cleve- 
land, O. 

Cronk  &  Carrier  Mfg.   Co.,   Elmlra, 

N.   Y. 
Ranares 

(See  Stoves.) 
Rat  Traps 

Burdltt  ft  Williams  Co., Boston, Mass. 

Hotchklss,   B.  S.,    Bridgeport,   Conu. 

Smith  &  Egge  Mfg.  Co.,  Bridgeport, 
Conn. 
Ratchet  Drills 

Billings    it   Spencer    Co.,    Hartford, 

Conn. 
Rasors 

Andresen   ft  Co.,   Alfred,   Minneapo- 
lis, Minn. 

Case  ft  Sons,  W.   R^  Bradford,  Pa. 

Droescber,    S.    R.,    79    Warren    St., 
New  York. 

National  Cutlery  Co.,  Detroit.  Mich. 

Radlumlte   Co.,   97  So.   Clinton   St., 
Chicago,    111. 

Silbersteln,     Firm     of     A.     L.,     469 
Broadway,  N.  Y. 

Smith  ft  Hemenway  Co.,  108  Duane 
St.,  New  York. 

Sperry  ft  Alexander  Co.,  300  Broad- 
way,  New    York.- 

Ulery,    U.  J..   7   Warren  St.,   N.    Y. 

Union  Razor  Co.,  Tldiouto,  Pa. 
Rasors,  Safety 

American  Safety  Rasor  Co.,   Broad- 
way and  Duane  St^  Now   York. 

Gem  Cutlery  Co.,  84  lit>ade  St.,  N.Y. 

Gillette  Sales  Co.,  Times  Bldg.,N.Y. 

Kampfe  Bros.,  8  Reade  St.,  N.  Y. 
Rasors,  Corn 

Kampfe  Bros.,  8  Reade  St.,  N.  Y. 
Rasor  Guards 

Weiss,     L.     T.,    297    Taaffc    Place, 
Brooklyn,   N.   Y. 
Rasor  Hones 

Droescber,    S.    R.,    79    Warren    St., 
Now   York. 

Pike  Mfg.  Co.,  Pike,  N.  H. 
Rasor  Strops 

Case  ft  Sons,   W.    R.,  Bradford,  Pa. 

Kampfe  Bros.,  8  Reade  St.,  N.  Y. 

Perfocto   Mfg.    Co.,   Towanda,    Pa. 

Radlumlte    Co.,    97   So.    Clinton  St., 
Chicago,  111. 
Reamers 

Standard  Tool  Co.,  Cleveland,  O. 
RecordinflT  Instruments 

Bristol    Co.,    Waterbury,    Conn. 
Reels 

(See  Fishing  Reels.) 
Refriiirerator  Trimminfcs 

Arcade   Mfg.    Co.,    Proojwrt,    111. 

Brass    Goods    Mfg.     Co.,    Brooklyn, 
N.  Y. 
Registers,  'Wall  and  Floor 

Berger,    L.    D.,   69    No.    Second   St., 
Philadelphia,  Pa. 
Reloading  Tools 

Union    Hdw.    Co.,   Torrington,   Conn. 
Revolvers 

Harrington  ft  Richardson  Arms  Co., 
222  Park   Ave.,    Worcester,    Mass. 

HoDklns  ft  Allen  Arms  Co.,  Dept.  B, 
Norwich,  Conn. 

Iver  Johnson's  Arms  ft  Cycle  Wks., 
163  River  St.,   Fltohburg.  Mass. 

Marlln    Fire    Arms   Co..    21    Willow 
St.,  New  Ilaven,  Conn. 
Riddles 

(See  Screens.) 

Rifles 

Hamilton      Rifle      Co.,      Plymouth, 
Mich. 

Hopkins  ft  Alien  Arms  Co.,  Dept.  B, 
Norwich,   Conn. 

Marlln    Fire    Armn    '^ »  .    21    Willow 
St.,  New  Haven,  Conn. 

Stovons  Arnm  &  'lool  I'o.,  J.,  Chlco- 
pee  Falls,  Mass. 

Rifles,  Air 

Daisy     Mfg.     Co.,     280     Union     St., 
Plymouth,    Mich. 

Hamilton  Rifle  Co.,  Plymouth,  Mich. 


Rinar  Rollers 

Shuster  Co.,  F.  B.,  New  Haven,  Ot. 
Rivet  Maehines 
Waterbury-Farrel   Fdry.    ft   Machine 
Co.,    Waterbury,   Conn. 
Rivetinar  Machines 
Shuster    Co.,    F.    B.,    New    Haven, 
Conn. 
RivetinflT  Machines,  Hand 
Smith   Mfg.   Co.,   F.   H.,  48  and   59 
St.   John's  Court,  Chicago,   111. 
Rivets 
GarUnd  Nat  ft  Rivet  Co.,  PltUburg, 

Pa. 
Hassan,    John,    181    Lafayette    St., 

New  York. 
Townsend  Co.,  C.  C.  ft  B.  P.,  New 
Brighton,  Pa. 
RoolTnig,  Asbestos 
Johns-Manvllle  Co..  H.  W.,  100  WIU- 

1am  St.,    New   York. 
Rooflnar,  Slate 
Johnson  ft  Co.,  E.  J.,  88  Park  Row, 

New  York. 
Rooflnir*  Tarred 
McCUntock  ft  Irvine  Co.,  The,  Pitts- 
burg.  Pa.  . 
Rooflnar*  Tin 
American    Sheet   ft   Tin   Plate    Co., 
Pittsburg,  Pa. 
Rope 

(See  Cordage.) 
Rules 
Chapin-Stephens   Co.,   Pine  Meadow, 

Conn. 
Lnfkin   Rule  Co.,   Saginaw,   Mich. 
Stanley  Rule  ft  Level  Co.,  New  Brit- 
ain, Conu. 
Sad  Irons 
Enterprise    Mfg.    Co.,    Phlla.,    Pa. 
Sad  Irons,  Blectric 
Barr  Electric  Mfg.  Co.,  W.  J.,  Cleve- 
land,   O. 
Prometheus    Electric   Co.,    The,    236  . 
East  43d   St.,    New   York. 
Safety  Rasors 

(See   Rasors.) 
Sand  Paper 

(See  Emery  Paper.) 
Sash  Balances 
Pullman  Mfg.  Co.,  Rochester,  N.  Y. 
Sash  Chains 
Bridgeport    Chain    Co.,    Bridgeport, 

Conn. 
Oneida  Community  Co.,  Onolda,  N.Y. 
Smith  ft  Egge  Mfg.  Co.,  Bridgeport. 

Conn. 
Sash  Cord 
Ca Hunter  ft  Co.,  Geo.  B..  200-206  S. 

Water  St.,  Chicago,  111. 
Rstos   Mills.    Fall   Rlvor,    Mass. 
Samson  Cordage  Wks.,  Boston,  Mass. 
Silver  Lake  Co.,   Boston,    Mass. 
Sash  Hangrers  and  Kasten'rs 
Phenix  Mfg.  Co.,  34  Center  St.,  Mil- 
waukee, Wis. 
Sash  Liocks 

Champion    Safety    Lock    (k>.,    Gen- 
eva, 0. 
Ives  Co.,  H.   B.,  New  Haven,  Conn. 
National  Mfg.  Co.,   Sterling,    111. 
Reading  Hdw.  Co.,   Reading,  Pa. 
Russell   ft    Erwln     Mfg.     Co.,     New 

Britain,  Conn. 
Shelby  Spring  Hinge  Co.,   Shelby, 0. 
Taylor  Mfg.  Co.,  The,  Hartford,  Ct. 
Yale  ft  Towne  Mfg.   Co.,   9  Murray 
St.,   New   York. 
Sash  OperatiuflT  Devices 

Drouve  Co.,  G.,  Bridgeport,  Conn. 
Sash  Pulleys 
Grand     Rapids    Hardware     Co.,     13 

Pearl  St..   Grand  Rapids,   Mich. 
Reading  Hdw.  Co.,  Reading,   Pa.^ 
Russell  ft  Erwln  Mfg.  Co.,  New  Brit- 
ain, Conn. 
Sausaire  StulTers 
Enterprise  Mfg.  O).  of  Pa.,  Phlla. 
Silver  Mfg.   Co.,  Salem,  O. 
Savingrs  Banl£ 

(Sec   Banks.) 
Saw    Handles,    Cross-Cut 
Ely  Mfg.  Co.,  Theo.  J..  Glrard,  Pa. 
Saw  Sets  and  Tools 
Atkins  ft   Co.,    E.    C,    Indianapolis. 

Ind. 
Dlsston  ft  Sons,  Inc.,  Henry,  Phila- 
delphia.  Pa. 
Graham  ft  Co.,  John  H.,   113  Cbass- 

bers  St.,   New   York. 
Morrill,  Chas.,  275  Broadway, N.Y.O» 
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Saw   Sharpener*,  Antomatlc 

BoUry  File  &  Maeh.  Co.,  58l»  Kent 
Ave.,  Brooklyn,  N.  Y. 

'9awlnflr       Machlnen       (Hand 
and.  Foot  Power) 

Barnes  Tool  Co.,  New  Haven,  Conu. 

Sa^wa,   Hand,   etc. 

Atkfna  &  Co.,  K.  C,  IndianapoliB, 
lud. 

DiBBton  &  Sons,  Inc.,  Henry,  Phila- 
delphia,  Pa. 

Jennlnffs  &  Co.,  C.  E.,  42  Murray 
St.,  New  York. 

Sijnonds  Mfg.  Co.,  Fltcbburg,  Mass. 

-Saws,  Hack 

Atkins   8c   Co.,    E.    C,    Indianapolis, 

Ind. 
Diamond    Saw    &   Stamping   Works, 

Buffalo,  N.  y. 
Disston  &  Sons,   Inc.,  Henry,   Phila- 
delphia,  Pa. 
Jennings   &  Co.,   C.    E.,   42  Murray 

St.,   New   York. 
Massachusetts    Saw    Works,  -Chico- 

pee,    Mass. 
Mfllera    Falls    Co.,    28    Warren    St., 

New   York. 
Union     Hardware     Co.,     Torrlngtou, 

Conn. 
West  HaTeti  Mfg.  Co.,  New  Haven, 

Conn. 

-Sa^ra,  Keyhole 

Bridgeport  Hdw.  Mfg.  Co.,  The, 
Bridgeport,  Conn. 

-Seale* 

Hanson  Bros.,  18  W.  Randolph  St., 
qhlcago,  III. 

Landers.  Frary  &  Clark.  New  Brit- 
ain, Conn. 

Osffood  Scale  Co.,  Blnghamton,  N.Y. 

Pelonse  Scale  ft  Mfg.  Co.,  118  W. 
Jackson   Boul.,    Chicago,    111. 

Beading  Hdw.  Co.,   Reading,  Pa. 

Triner  Scale  4b  Mfg.  Co.,  1255  W. 
21at  St.,   Chicago.   111. 

(See  Shears.) 
Scraper*,  Foot 

National  Mfg.  Co.,   Sterling,  lU. 

^creenii.  Coal,  Sand,  etc. 

Clinton  Wire  Cloth  Co.,  Clinton. 
Mass. 

Gilbert  &  Bennett  Mfg.  Co.,  Chi- 
cago,   111. 

Ludlow-Saylor  Wire  Co.,  St.  Louis, 
Mo. 

N,  J.  Wire  Cloth  Co.,  Tr«»nton,  N.J. 

Wright  Wire  Co.,   Worcester,  Mass. 

"Screw  Drlvem 

Arcade    Mfg.    Co.,    Freeporc,    111. 

Billings  &  Spoacer  Co.,  The,  Hart- 
ford, Conn. 

Bridgeport  Hardware  Mfg.  Co., 
Bridgeport,   Conn. 

Disston  &  Sons,  Inc.,  Henry,  Phila- 
dclphiu.  Pa. 

Ducharmes  &  Co.,  Shclburne  Falls, 
Mara. 

Kimball  Co.,  C.  J.,  Bennington. N. II. 

Mayhew  Co.,  11.  U,,  Shelburue 
Falls,    Mass. 

North  Bros.   Mfg.  Co.,  Phlla..  Pa. 

Patterson,  Gottfried  &  Hunter,  146 
Centre  St.,  Now  York. 

Russell  A  Erwln  Mfg.  Co.,  New  Brit- 
ain, Conn. 

Stanley  Rule  &  Level  Co.,  New 
Britain,    Conn. 

Tower  &  Lyon  Co.,  0  Cfismbers  St., 
New    York. 

Tuck   Mfg.   Co.,  Brockton,   Mass. 

-Scre^rs,   "Wood 

Murray,  Robtrt,  24  Duane  St.,   New 

York. 
Parker  Co.,  Chas.,  The,  Merlden,  Ct. 

Scythe     Stonen     and     Whet- 
utonen 

Cleveland  Stone  Co.,   Cleveland,    O. 
Pike  Mfg.  Co.,  Pike,  N.   H. 

-Scythes 

Andrewn  &  Co.,  Alfred,  1304 
Washington  Ave.  South,  Mlnue- 
apolis,   Minn. 

National  Cutlery  Co.,  Detroit.  Mich. 


Shears  and  Scl««or« 

Atlas  Shear   Co.,    Bridgeport,    Conn. 

Bridgeport  Hardware  M/g.  Co., 
Bridgeport,  Conn. 

Heiuisch's  Sons'  Cd.,  R.,  Newark. 
N.  J. 

Kraut  &  Dohual,  Dept.  H,  168  S. 
Clark   St.,  Chhago, 

Silberstein,  A.  L.,  450  Broadway, 
New  York. 

Sperry  &  Alexander  Co.,  300  Broad- 
way,   New   York. 

Dlerj-,    TJ.   J.,   7   Warren  St.,   N.   Y. 

Wlebusch  &  HUger,  Ltd.,  9  Murray 
St.,  New  York. 

Sheet   Metal   Specialties 

Kller  Mfg.   Co.,   Canton,   O. 

Sheets,   Iron  and  Steel 

American    Sheet    &    Tin    Plate    Co., 

Pittsburg,  Pa. 
Shelf  Boxes 

(Sec  Boxes.) 
Shelf  I^adders 

(See  Ladders.) 
Shot  Gnns 

(See  Guns.) 

Shovels,  Spades  and  Scoops 

Avery   Stamping   (^o.,    Cleveland,    O. 
Channou  Co.,  H.,  Chicago,  111. 

Show  Cases 

Detroit  Show  Case  Co.,   476-490   W. 

Fort   St.,   Detroit,   Mich. 
Grand  Rapids  Show  Case  Co.,  Grand 

Rapids,   Mich. 
Slirns 
U.    S.    Decalcomania   Co.,    164   Lake 

St.,  Chicago,   111. 

SilverTvare 

(See  PUted  Ware.) 

Sink  Brushes,  IVlre 

Blgelow,   J.   F.,   Worcester,    Mass. 
Sinks 

Mott    Iron   Works,    J.    L.,   6th   Ave. 
and    17th   St.,    New    York. 
Sink  Strainers 
Andrews  Wire  &  Iron  Works,  Rock- 
ford,    lU. 

Skate  Sharpeners 

Osborn  Sifg.  Co.,  Cleveland,  O. 

Skates,  Hockey  and  Racinir 

Johnson,    Nestor,    636   N.    California 

St.,  Chicago. 
Skates,  Ice 
Barney  &  Berry,  Springfield,  Mass. 
Graham  &  Co.,  John  H.,  113  Cham- 

U^rs  St.,  New  York. 
Martin  Skate  Co..   Itoston,   Mass. 
New    York   Sporting    Goods   Co.,    17 

Warren  St.,    New   York. 
Union  Hdw.  Co.,  Torrington,  Conn. 
Wlnslow    Skate    Mfg.    Co.,    Samuel, 

Worcester,   Mass. 


Solderinar  Fnrnaces 

Barnes  Tool  Co.,  New  Haven.  Conn. 
Clayton   4b   Lambert   Mfg.    Co.,    I>e- 

troit,   Mich. 
Turner    Brass   Works,    Chicago,    111. 
Soldering  Sets 
Arcade  Mfg.   Co.,  Freeport,  lU. 
Spoke  Sha-res 
Ohio  Tool  Co.,  Columbus,  O. 
Stanley  Rule  &  Level  Co.,  New  Brit- 
ain  Conn. 
Spoons  and  Forks 

(See  Plated  Ware.) 
Spoons,  Bastins  and  Mixing 

Potter   Mfg.    Co.,   Geneva,    lU. 
Sportingr  Goods 
Cycle  Skate  4b  Sporting  Goods  Co.. 

87  Park  St.,  New  York. 
Draper-Maynard       Co.,       Plymouth. 

New    York   Sporting   Goods  Co., »  17 
Warren  St.,  New  York. 
Sprinar  'Hinses 

(See    Hinges.) 


Springs 

Tu<      "" 


Skates,  Roller 

Barney   &  Berry,    Springfield,    Masg. 
Chicago    Roller     Skate     C<j.,     65    S. 

Canal  St.,   Chicago,  HI. 
Cycle   Skate   &  Sporting  <2oods  Co., 

37  Park  St.,  New  York. 
New    York    Si)orting    Uoods    Cjo.,    17 

Warren  St.,   New   York. 
Richardson   Ball   Bearing  Skate  Co., 

501    Wells   St.,    Chicago,    111. 
Union     Hardware     Ckj.,     Torrington. 

Conn. 
Wlnslow    Skate    Mfg.    Co.,    Samuel, 

Worcester,  Mass. 

Skyllirhts 

Drouve  Co.,   G.,  Bridgeport,   Conn. 
EUer  Mfg.   Co.,   Canton,  O. 

Sleds 

Allen    &    Co.,    S.    L.,    Box    1103    II., 

Philadelphia.  Pa. 
Wabash  Mfg.  Co.,  Wabash,  Ind. 
Sleeve  Boards 
New   York    House    Furnishing   Goods 
Co..  02  ChamU'nj  St.,   New  York. 
Snoiv  Shovels 

Avi'ry    Stamping   (^o.,    Cleveland,    O. 
SolderliiHT  Coppers 
Clendennln    Bros.,    Baltimore,    Md. 
Turner    Brass    W(»rkH,    61    Franklin 
St.,   Chicago,   111. 


uck  Mfg.  Co.,  Brockton,  Man, 

Squares,  Steel 

Disston  &  Sons,   Inc.,  Henry,  Phila- 
delphia,   Pa.  4 

Nichols   Mfg.    Co..    Ottumwa,    la, 

Russell  &  Erwin  Mfg.  Co.,  New  Brit- 
ain,  C>>nn. 

Southington  Cutlery  Ck>.,   42  Martmy 
St.,    New    York. 
Squares,  Try,  Mitre,  etc. 

Disston  ft  Sons,   Inc.,  Henry,  Phila- 
delphia.  Pa. 

Fox,  P.  L.,  432  William  St.,  Bridge- 
port,  Conn. 

Stanley  Rule  &  Level  Co.,  New  Brit- 
ain, (k>nn. 
Stable  Fixtures 

Mott   Iron   Works,    J.   L..   5th   Ave. 
and   17th  St..    New   York. 

StampinflTy   Sheet   Metal 

Avery  Stamping  Co.,   Cleveland,  0. 
Cleveland     Stamping    &    Tool     Co.. 

Cleveland,   O. 
Staples,  Wire 
Townaend  Co.,  C.   C.  &  B.   P.,    New 

Brighton,  Pa. 
Wright  Wire  Co.,  Worcester.  Mass. 

Steel  IVare,  Cookinir 

Avery    Stamping  Co.,    Cleveland,   O. 
Cleveland    Stamping    ft    Tool     Go.. 
Cleveland,  O. 
Step  Ladders 
(See  Ladders.) 
Steel 
American    Tube    ft    Stamping    Go 
Bridgeport,   Conn.  ** 


Stocks  and  Dies 

Armstrong     Mfg.     Co..     Bridgeport. 

Conn. 

Standard   Tool   Co.,   Cleveland.   O. 
Stove  Repairs 
Manufacturers'     Stove    Repair    Co., 

Chicago,  111. 
Northwestern  Stove  Repair  Co..  225 
W.   12th  St.,   Chicago,   111.  • 

Stove  Trucks 
(See  Trucks.) 
Stoves  and  Ranaes 
Mott   Iron   Works.    J.L.,   5th   Ave. 

and    17th   St.,    New    York. 
Willard,    W.   G.,    59  Wlllard   Bldg., 
St.  Louis,  Mo. 
Stoves,  Electric 
Prometheus    Electric   Co.,    The,    238 
East  4dd  St.,  New  York. 
Stoves,  Oil  and  Gasoline 
Briscoe   Mfg.    Co.,    Detroit,    Mich. 
New   York   House  Furnishing  Goods 
Co.,  92  Chambers  St.,  New  York. 
Novelty  Mfg.  CJo.,  Jackson,   Mich. 
Plume  ft  At  wood  Mfg.  Co..  29  Mur- 
ray  St.,    New   York. 
Taylor  ft   Boggls  Fdry.  Co.,    Cleve- 
lapd,    O. 
Strainers,  Kitchen 
Watson- Porter- Watson      Co.,      Ltd 
UnadiUa.  Mich. 
Table  Ware 

(See  Plated  Ware.j 
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Tacks,  Brans  Head 

American     Blng     Co.,      Waterbury, 

CODO. 

Tackii,  Copper 

Huney  &  Co.,  C.  G.,  Pittoburg,  Pa. 
Tape«y  Meamiriiiir 

Lufkln  Rule  Co.,  Saginaw,  Micb. 

Starrett  Co.,  L.  8.,  Atbol,  Mass. 
Tapii  and  Die* 

Arm8trou£r  Mfg.  Co.,  Bridgeport,  Ct. 

SUudard  Tool  Co.,  CleTeland,  O. 
Terne  and  Tin  Plate 

American  Sbeet  and  Tin  Plato  Co., 
Plttaburg,   Pa. 

Tieii,  Horse  and  Co^vr 

Bridgeport    Chain    Co.,    Bridgeport, 

Conn. 
Oneida     Community,    Ltd.,     Oneida, 

N.  y. 
'nUnir  Spade* 
I  wan  Bros.,  8treator,  III. 

Tin  Boxes,   Cash,  Bond,  etc. 

Uerriam    Mfg.    Co.,    Durham,    Conn. 
Toasters,  Bread 
Harklns  &  WiiliB.  Ann  Arbor,  Mich. 
Mlddletown  Mfg.  Co.,  Mlddletown,  O. 
Standard  Stamp's  Co.,  MaryaTllle,0. 
Wilson  Toaster   Mfg.   Co.,    Ferguson 
Bldg.,    Pittsburg,    Pa. 
Tonars,  Machinist 
Barnes  Tool  Co.,  New  Haven;  Conn. 
Vool  Chests  and  Cabinets 
American    Tool    Chest    Co.,    200   W. 

Houston   St.,    New    York. 
Jennings  &    Co.,   C.    E.,   42   Murray 

St.,    New    York. 
Tool  Kits,  Pocket 
Ulery  Co.,   U.  J..   9  E.   Warren  St., 
New   York. 
Tools 

(See  Articles.) 
Porches,  Plnmbers* 
Clayton   &   Lambert    Mfg.    Co.,    De- 
troit, Mich. 
Tamer  Brass  Works,  61  No.  Frank- 
lln  St.,   Chicago,   iu. 
Torches,  Miners* 
McCllntock  &  Irrlne  Co.,  Pittsburg, 

Pa. 
Wall    Mfg.    Supply    Co.,    P.,    Alle- 
gheny, ra. 

Torches,  Outdoor,  Clasollne 

Berger    Mfg.    Co.,    Canton.    O. 
Turner  Brass   Works,   61   N.    Frank- 
lin St.,  Chicago,  111, 
Traps 

(See   Articles.) 
Trays,  Cmmb 
Buffalo  Mfg.   Co.,    Buffalo,    N.    Y. 
Tree  Guards 

Wright  Wire  Co.,  Worcester,  Mass. 
Tro^nrels,  Brick,  eto. 
Dlsston  &.  Sons,  Inc.,  Henry,  Phila- 
delphia,   Pa. 
Trovrels,  Garden 
Avery    stamping   Co.,    Cleveland,    O. 
Potter  Mfg.  Co.,   Geneva,  Ohio. 
Tracks,  Hand 
Clark    Co.,    Geo.    P.,    The,    Windsor 
Locks,    Conn. 
Tracks,  Nail  Kear 
Peck    Ildw.    &     Mfg.     Co.,     C.    A., 
Berlin.    Wis. 
Trucks,  StOT^e 
Arcade   Mfg.    Co.,    Frccport,    111. 

Tublnir,  Brass  and   Copper 

Dallas,  A.  C,  166  Lake  St.,  Chicago. 
Tublnir,  Steel 

American    Tube     &    Stamping    Co., 

Bridgeport,    Conn. 
Shelby  Steel    Tube    Co.,   Pittsburg, 
Pa. 
Tnrnbuckles 

Merrill  Bros.,   Brooklyn,  N.  Y. 
Turn  Plates 
New    Departure    Mfg.    Co.,    Bristol, 
Conn. 
Twines 

(See  also  Cordage.) 
Camonter  &  Co..  Geo.  B..  200-208  S. 
,  Water  St.,   Chicago,   111. 
(Columbian  Kope  Co.,  Auburn,  N.  Y. 


Estes  Mills,  Fall  River,  Mass. 
N.  Y.  Cordage  Co.,  83  Wall  St.,N.Y. 
TMTlst  Drills 
(See   Drills.) 
Varnish 

(See    Painte.) 
Varnish   Rem  overs 
Adams  &  Eltlng  Co.,  Station  I,  Chi- 
cago,   111. 
Lucas  &  Co.,  John,  Philadelphia,  Pa. 
Valires  and  Plunitrers 

Berger  Bros.   Co.,    Philadelphia,   Pa. 
Vases,   Iron 
Mott   Iron   Works,    J.    U,   6th   Ave. 

and   17th   St.,    New    York. 
Ventilators 

Drouve  Co.,    G.,    Bridgeport,   Conn. 
Globe  Ventilator  Co.,  Troy,  N.   Y. 
Iwan   Bros.,    Streator,    111. 
Mlddletown  Mfg.  Co.,  Mlddletown,  O. 
Ventilators,   Adj.    ViTlndow 
National   Ventilator  Co.,    149-51   So. 

Jefferson  St.,  Chicago,   111. 
Vises 
Bonney   Vise   &  Tool   Co.,    Philadel- 
phia,   Pa. 
(^Inmbian  Hdw.    Co.,   Cleveland,  O. 
Kemp   Mfg.    Co.,    C.    M.,    Baltimore, 

Md. 
Parker  Co.,  Chas.,  Merlden,   Conn. 
Tower  A  Lyon  Co.,  95  Chambers  St., 
New   York. 
IVaffle   Irons 
Andresen  A.  Co.,  Alfred,  1304  Wash- 
ington Ave. So.,  Minneapolis,  Minn. 
Ely  Mfg.  Co.,  Theo.  J.,  Girord,  Pa. 
'Wagron  Jacks 

(See  Jacks.) 
IVaivons,   Coaster 

Wabash  Mfg.  Co.,  Wabash,  Ind.     t 
IVaRons,  Delivery  < 
Sycamore    Wagon    Works,    100    Ed- 
ward   St.,    Sycamore,    111. 
IVafrons,  Farm,  Boy"' 

Wabash  Mfg.  Co.,   Wabash,   Ind. 
IVashers 

(Sec  Bolts  and  Nuts.) 
Washing  Machines 
Brammer  Mfg.   Co.,   H.   F.,  1460  W. 

Second  St.,  Davenport.   la. 
Glascock  BroH.     Mfg.     (;o.,     Muncie. 

lud. 
Paragon   Mfg.    Co.,   543     Monadnock 

Bidg..    Chlcajfo,   111. 
Voss   Bros.    Mfg.    Co.,    1326   W.    3rd 

St.,    Davenport,    la. 
White  Lily   Washer  CJo.,   Davenport, 
la. 

WashlnflT  Machines  —  IVater 
Motor 

American    W^asher    Co.,    118    Sidney 

St..   St.   Louis,   Mo. 
Fletcher    Mfg.    Co.,    The,    Newport, 

Ky. 

Watches 

Ingeraoll  &  Bro.,   R.   H.,  301  Jewel- 
ers Court,   New  York. 
IVater  Coolers 
Buffalo  Mfg.   Co.,  Buffalo,    N.   Y. 
Manning,   Bowman  A.   (3o.,    Merlden, 
Conn. 
Water  Heaters,  Electric 
Prometheus   Electric    Co.,   The,   236 
East  43rd   St.,   New   York. 
IVater  Motors 

(See  Motors.) 
MTaste 
Estes  Mills,   Fall  River,   Mass. 
IVax,  Ploor,  Btc. 
Wiley,  I.  H..   Waxene  Co.,   69  Sud- 
bury  St.,   Boston,    Mass. 
IVeather  Vanes 
Friedley-Voshardt  Co.,  194-204  Mather 

St..  Chicago,  111. 
IVedires 
Oliver  Iron  &  Steel   Co.,    Pittsburg, 

Pa. 
IVedff-es,  Axe  and  Hammer 
SaAvyer    Belt    Hook   Co.,    108   Duane 
St..  New  York. 
Wheelbarro^vrs 
American    Fork   &,    Hoe    Co.,    Cleve- 

Inml.    O. 
McWhfnnic     Wheelbarrow       Works, 
Poughkeepsie,    N.    Y. 


Syracuse    Chilled    Plow    O).,    Syra- 
cuse. N.,  y. 

MThlp  Display  Rack 

Best,  John  H..  Galva,  111. 
W^hlte  Lead 

Enterprise   Paint   Mfg.   Co.,   226  W. 
Van    Buren   St.,   Chicago,   111. 

Wholesalers,  Gen'l   Mdse. 

Butler    Bros.,    Chicago,    UL 
Wlndo^v  Cleaners 
Smith  Mfg.   Co..    F.    H.,   48  and  90 

St.  John's  Court,  Chicago,   111. 
Window  Cord 

(See  Sash  Cord.) 
Window  Fasteners 

(See  Saah  Locks.) 
W^lndow   Slsrns 

(See    Decalcomanla    Signs.) 
Wire,  Barb 

(See   Barb  Wire.) 
W^lre   Baskets 
(See  Baskets.) 

W^lre,  Brass  and  Copper 

Plume  &  At  wood  Mfg.  C^.,  29  Mur- 
ray St.,    New  York. 
W^lre  Chains 
(See  Chains.) 
W^lre  Cloth 

Buffalo    Wire    Works    Co.,    Buffalo, 
N.    Y. 

Clinton    Wire     Cloth     Co.,    Clinton, 
Mass. 

Gilbert    &    Bennett    Mfg.    Co.,    Chi- 
cago,  111. 

Lndlow-Saylor  Wire  Co.,   St.   Louis, 
Mo. 

New  Jersey  Wire  Cloth   Co.,   Tren- 
ton, N.  J. 

Wright  Wire  Co.,   Worcester,  Mass. 
W^lre  Cutters 

Billings    &    Spencer    Co.,    Hartford, 
Conn. 

W^lre-Dra^vlngr  Machinery 

WrigBt  Wire  Co.,   Worcester,   Conn. 
Wire  Fences 

(See   Fencing,   Iron   and  Wire.) 
W^lre  Goods 
Buffalo    W^lre    Works    Co.,    Buffalo. 

N.    Y. 
Gilbert   &    Bennett    Mfg.    Co.,    Chi- 
cago,   111. 
.  Parker  Wire  Goods  Co.,   Worcester. 

Mass. 
W^lre  Nails 

(See    Nails.) 
W^lre  Rope,  Iron  and  Steel 

Wright   Wire  Co.,   Worcester,   Mass. 
Wire  Stretchers 
Arcade  Mfg.   Co.,   Freeport,    111. 
Wilcox  Mfg.  Co.,  Aurora,  111. 
Wood  Screws 
(See  Screws.) 
Wrenches 
America    Co.,     91     North     St.,    Mo- 

mence.    111, 
Barnes  Tool  (}o.,   New  Haven,  Conn. 
Bemis  A  Call  Hardware  A  Tool  Co.. 

Springfield,   Mans. 
Billings    A    Spencer    Co.,    Hartford, 

Conn. 
Bonney    Vise   A   Tool    Works,    Inc., 
8011-3016   Chestnut    St.,    Philadel- 


Shla,   Pa. 
U 


Bullard      Automatic     Wrench     Co., 

Providence,    R.    I. 
Coes  Wrench  Co.,   Worcester,   Mass. 
Mossberg     Co.,     Frank,      Attleboro, 

Mass. 
Patterson,  Gottfried  A  Hunter.  Ltd., 

146-150  Ontre  St.,   New   York. 
Russell  A  Brwln  Mfg.  Co.,  New  Brit- 
ain,   Conn. 
Tower  A  Lyon  Co.,  95  Chambers  St.. 

New  York. 
Vandegrlft    Mfg.     Co.,     Shelby  vllle, 

Ind. 
Walworth  Mfg.  Co.,   128-136  Federal 

CIdg. .    Boston,    Mass. 

W^rlnirers,   Clothes 

Glascock    Bros.    Mfg.    Co.,    Muncie, 

Ind. 
Yarn,  Lath  and  Fodder 

Columbian  Rope  Co.,  Auburn,  N.   Y. 


Mention  Hardware  Dealers'  Magazine  wlien  corresponding. 
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STEVENS 


LITHOGRAPHED    HANGERS    ARE 
TRADE     WINNERS  —  BRING     TRADE 

TO   YOUR  STORE 

FURNISHED  FREE  TO  THE  MERCHANT 


QOur  new  beautiful  ten  color  lithographed  hanger  (15  in.  by  20  in.\  tyy  a  celebrated 
painter,  is  a  work  of  art  and  a  fine  wall  decoration.  The  cut  conveys  but  a  faint  idea 
of  its  attractive  appearance  and  striking  colors. 

qWE  WANT  EVERY  HARDWARE  AND  SPORTING  GOODS  MERCHANT  TO 
OBTAIN  OUR  LATEST  POSTER.  "Just  the  thing"  to  embellish  your  business 
establishment— and  sell  MORE  STEVENS  RIFLES,  SHOTGUNS,  PISTOLS  and 
ACCESSORIES. 

q  Ask  your  Jobber—  insist  on  the  STEVENS. 

q  Send  for  descriptive  circulars  of  new  models  and  1^  page  illustrated  catalog. 

J.  STEVENS  ARMS  &  TOOL  CO. 

F>.    O.    Box    32i, 

CHICOPEE  FALLS,  I^ASS.,  U.  S.  A. 


CoHfULT    BUYERS*    REFERENtE    TO    ADVERTISEMENTS    ox    LArr   Paces. 
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MAXri*ACTrRER.«  OK 


Highest  Grade  Screw  Drivers  i*^-3 

SCREW  DRIVER  BITS.  NAIL  SETS.  ETC. 


Tested  and  Warranted. 


SIMONDS  MFG.  CO. 

Fitchbarg,  Mass.  Chicago,  111. 


MADE 
BY 


There  is  only  one 

Genuine 
Sanson    Wrench 

and  that  is  made  by  the 

Walworth 

Manufacturing 

Company 

See  to  it  when  buying  from 
Jobbers  that  they  do  not  give  you 
an  imitation  wreneli.  If  your 
dealer  does  not  keep  tlie  Genuine 
Stillson  wreneh,  write  to  the 

Walworth  Mfg.  Co. 

128-136  Federal  St.,  BostOD,  Mass. 
Park  Row  Building,  \ew  York  Cily 

for  prices  and  terms. 


READING 

Bail-Bearing:      La'wn     Mo>vers 

HIGH     WHEEL 
HIGH     GRADE 

SIZES 

14,  16,  18,   20  inch 

'  These     mowers    are     liglit, 

easy-running,  strong  and  dur- 
able. They  are  beautifully 
finished  in  white  and  carmine, 
with  gold  striping. 

MADE  BY 

READING  HARDWARE  CO.,  Reading,  Pa. 


NEW  YORK 
06  aiid  US  Rtadc  St. 


-J^HILADELPHIA 
617  Market  St. 


ciiirAC.o 

105  Lake  St. 


TICKET  PUNCHES  ^"^i^i^V^i 

Full     Nickel     I'latcd,     Assorted        4& 


TOOLEVER   NAIL  CLIPPER 


I'ancy   T>ic^. 
Refaiis    at    ^J^C-  on   Display  Cnra 

«F>f:RRY    a.    ALEXANDER    CO 


Cuts  the   heaviest   njil,v\iih  '-n^e.  ^^ 

Retails     at     •«  £^^  ^ 


jm.iii    nii^i,  ici^L 


^^^j>'^'i-^^i>*'^-^>-^f^f^j'>'fiyi^f^,n^>'* 


WUltll   CApiaiU;^   Wliy     i31/ll\    unvil    O/lt?     uuiwk,^    ikr  everywhere 

1    ^,  _       _.  ^    ^ ,^.-       not  pretend   that  they  are  us"Tr»w   In  price  as   other    t=r:^ 

'^'  -         _,    *  "   ^  -^     market,  but   do  claim  that  ihey  are  by   fur  the  ma*t  fr  ■,'. 

.^tv-w^:r7^3^^     of  any  to  use.     You   will    get   full   value    for    your    mcci  . 
vou    buy    ^TAK    SAWS. 


■r^^l'-^'^innffrt 


.UE3RS     RALLS     COMPANY,     28    WARREN    STREET,    NEW     VOl^ 


r 


til 

x 


ii, 


Nicholson  File  Company  provwrnrRT'i:  s.  a. 


PILES    AIND    RASRS 


PARAGON  PLIERS  and  PUNCHES 

WARRANTED  TOOLS  at  Most  Popu  ar  Prices 
CnioibU   8tMl  .  Nlokel  PlAtad 

Lightc&t,  Neatett  and  Cheapest. 

MANUFACTURKD    BY 

The  Wm.  Schollhorn  Co.,  New  Haven,  Conn 

Makers  of  Bernard's  Patents.    Bernard,  Paraaaa.  L*41 
and  Excelsior  Pliers.  Poncbes.  Nippers  and  DKMrrs. 


JOBS 


IN  HARDWARE,  CUTLERY  and 
HOUSE-FURNISHING    GOODS 


BOUGHT 


SOLD 


All  KindH  of  Filea.   Kaitps  and  Mecbanica*  Tools  my  Upecialty 

CHAS.   WEILAND 

147149  CHAMBERS  STREET,  129-131   READE  STREET,         NEW  YORK  CFTV 

BRrSTOPTPAtWSEELMt  LACING 

MOST    EFFICIENT    FASTENER    FOR    ALL    BELTS 

Saves  Money  for  User       Makes  Money  for  Dealer 

Writo  for  New  Circular  AA  and  Samples 

_  THE  BRISTOL  CO.,  Waterbury,  Conn.,  U.  S.  A. 

FINISHEO  joint'  New  York,  114  LibertySt.    Chicago.  753  MonadnockBldjf. 

I  THE  BRONZE  POWDTO  WORKS  CO- 

Formerly  CARL  SCHLENK 
Factories  :  Elizabeth.  N.  J.    Rotti.  near  Nuremberg.  Gernuny 

Bronzes    for    Gilding    Agriculiursl   Implemotit«. 

Tools  and  V& ashing  Machines  a  Specialty. 

Send  lor  samples  and  prices.  New  York  OUkc :  93  Winiaai  S:. 

PRESCO  GOLD   PAINT. 

JOHN  SOMMER'S  PERFECTION 
RED  CEDAR  FAUCETS 


First  Quality 
Made  out  of  the 


Warranted 
Brst  Selected 


Finely  FinisbnJ 
Florida   kcd    Ccda.. 


Only  the  Genuine  are  stamped  in  the  wood,   with 
tracfrmark— MALTESE  CKOSS. 
Write  for  priecb  on  all  kinds  of  Wood  Faucets, 

JOHN    SOMMER'S    SON 

355365  CENTRAL  AVENUE  NEWARK.  N. 


v.oostructed  on  scientific  principles,  it  produces  nails 
of  proper  form  and  tlimlnatcs  the  coarse,  thickening  ten- 
dence  caused  by  cutters  of  the  shearing  or  biting  principles. 

The  GEM  has  stood  the  test  of  time.    IT  SELLS. 

The  Gem  has  stood  the  test  of  the  U.  S.  Circuit  Court 
of  Appeals.     Beware  of  infringemtnts. 

THE  H.  C.  COOK  CO.,  Ansonia,  Conn. 

Temporary  Office :  505  Scott  St,  San  Francisco 


Covert 

Auto    Si 

:rew  Jack 

Adjuaiment. 
11       to  17       in. 
l.S      to  1*» 
U\^  to23H    •• 

MFKS."    PBICE. 

Troy,  N.  Y. 

#^s 

Bl^fe 

Weieht,          Lifting 
No.           each.           capacity. 
r»Ol            6  lb«.        10.000  It>8. 
r»02             8     "          10  000    •• 
oOa          12    ••          20,000    '• 

FOR    SALK    BY    JODBCBS   AT 

COVERT  MFG.  CO., 

e 

SB 


WHY    SHOULD    YOU    SUFFIR 
Be  Yoor  Owo  Chiropodisl 


fHH    STAM    MAKf3'r\''    CORN    RAZOR  Prirc  gl.OO.    Poll  denorlptlTcrlroiUw  m.n«idon  r- 

IVIWfE^   UROS..  H  RBAOR  HT..    NHW  YORK  CITV,  Mfrm.  Star  8«f«tx  Stiav!n«  Raze 


ImpoHant  and  Interesting 

'i^,-    -  -       ==^..  DECEMBER,  1906 


Annoimceinent 

See  Pages  1000-1001 
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STEVENS 

Broadcast  Adverttsing 

FOR    HOUDAY   TRADE 

is    Agrgressive,    Judicious, 

Practical  and 
RESULT    PRODUCING  ! 

See  Page  1174 
Ask    your   Jobber-NOW. 
Send  for  complete  Catulos 

J.  STEVENS  ARMS  ft  TOOL  CO. 

P.O.  Box  225. 
CHICOPEE  FALLS.  MASS..  I).  S.  A 


Index  to  Adv^rtlcM^rii 
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TEN   CENTS 
A    COPY 


PUBLISHED  BY  DANIELTMALLETTat  255  BROADWAY  NEW  YORK 


ONE    DOLLAR 
A     YEAR 
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MFG.  SUPPLY  COMPANY 

Alleoheny,  Pa. 
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TMC'^PECIACSAW 


WE  WARRANT 
ALL  G  O  O  D  S  O  F 
OUR  MANUFACTURE 


CHAS, 


MORRILL,  ?\»rr^R^;j 


Every  Day  Should  Be  "Moving  Day" 

to  the  Manufaoturef  who  Is  not  entirely  satinAed  with 
the  present  location  of  his  factory.  Mr.  Mauufactarer, 
If  yoaarein  ihat  cla^s,  we  would  advi<4«  you  to  con- 
<l(l«'r  locating  ut  either  of  two  small  ctth'S  In  IlllnolH. 
along  the 

ROCK  ISLAND-FRISCO  LINES. 

One  of  these  places  has  a  population  of  3,000,  cheap 
fuel,  tfood  labor  condlilons,  and  wi;i  give  a  bonus  of 
fiO.mw.OO  for  a  bona  fide  large  rnHnufacturlng  prop- 
o-ltlon.  1  he  other  Is  a  nmaller  town  with  equally  ai« 
lmmkI  manaracturlng  conditions,  and  will  subscribe 
ifi.*,00D.00to  thoca-  Imlstockof  a  '(Jood"  factory.  Give 
full  data  when  writing.  These  are  merely  samples  of 
many  other  excellent  openings  for  factories. 

Illustrated  booklet  "  Opportunities  "  and  other  Rock 
Island-Frisco  literature  on  application. 

in  SCHULTER,  Industrial  Commissioiier 
Rock  Island-Frif  c«  Lines.      Frisco  Bldg.,  ST.  LOUIS.  MO. 


AMERICAN  TOOL  CHEST  CO. 

Factory  and  Salesroom: 

200  West  Houston  St.,     NEW  YORK,  U.S.A. 


TOOL  CHEST3;  cll  sizes,  complete  witli  tools, 
for  Boys,  Youths,  CJentlomen,  Farmers,  Rail- 
roads and  Carpenters'  use;  also  'I'ooi  Cab- 
inets, Machinists*.  Electricians'  and  Pipi' 
Fitters'  Empty  TOOL  CHKST.S.  Agents 
for  Steel  Tool  Chests. 

SEINO    for   UATEST    CATAl^OCltn: 


Ohio  Tools  Do  the  World's  Work 


Because  they  are  the  Best  Tools 
Skill   and  Money  Can  Produce 

OHIO  TOOL 
COMPANY 

COLUMBUS.  OHIO. 

AUBURN.        N.  Y., 

U.  S.  A. 


Wo  manufacture  a  full  line  of  Door  BclU  and  p:^cutclH'un- 
m  all  hnishcs.  ANo  Trip  Gongs,  fland  \k']U.  Sleijjh  Hells,  etc  it 
in  ^\\oi  anything  in  the  bell  line  w  .    ran    -uppK    you.     Write    tor 


>ur   complete    l)escri|)tive   Catalogue 
THE    STARR    BROS.    BEL.!.    CO. 


Writ^ 
FAST    HAMPTON.   CONNECTICIT 


'^JJ'Va^n^'I^^I^J  files,  -DELTA"  is  the  brand 

WE    ONLY    MAKE    ONE    QUALITY,   AND    THAT    IS    THE    BEST   ON   EARTH. 


^  CARVE 

V  DELTA  FILE  WORKS, 


CARVER    FILE    COMPANY 


Digitized  \ 
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The  **Automobtle"  Can 

For  Gasolene,  Benzine,  Naphtha,  Alcohol,  Btc. 

HAS  A  CAPACITY  OF  ONE  GALLON 

No  automobilist  can  afford  to  be  without  one,  as  it  will 
help  to  carry  him  at  least  tei  infles  and  prevent  being  ''held  up" 
on  some  'Tone"  country  road  for  lad(  of  gasolene  in  the  tank; 
the  usual  experience  of  many  who  indulge  in  long  rides  with- 
out knowing  where  they  are  coming  out. 

THE  SPOUT,  as  shown  by  the  illustrations  on  this  page, 
when  not  in  use  is  inverted  and  concealed  inside  the  can, 
the  hemetieal  screw  cap  preserving  the  volatOe  and  explosive 
properties  of  the  contents. 

Heavily  Nickel-PlAted  and  Beautifully  Finished 

Copperizeil  aid  Nlekel-Plated  OILERS,  LAMPS,  aid  OILER  SETS 

Send  for  Catalogue 

The  American  Tube  &  Stamping  Co« 

NEW  YOIK  OmCE.   2S8  BrMdway  BRIDGEPORT,   CONN. 

CaMc  AMtcm:  **WlbMllMte,'*BrMfc»0rt.     C«4ct:  Uckcr't  and  Al        '1i  E«ltlM. 


In  Answiiino  Adviitiiemkkts  it  18  DtsiiAiLi  THAT  You  Mentiok  HARDWARE  DEALERS' MAGAZINE. 
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You  Can  Have  the  Paint  Orders  That  the 
Catalogue  House  Gets  Now 

Did  you  ask  how?  By  getting  in  line  with  our  selling  plan  thstt  brings 
you  and  parties  thinking  of  painting  into  direct,  personal  contact. 

Pitkin's  Barn  Paint  is  being  forcefully  and  continuously  advertised  to 
nearly  three  million  farmers — the  people  who  are  its  logical  users.  Many  have 
used  it  with  perfect  satisfaction  for  25  years.  More  are  going  to  use  it.  This 
advertising  is  bringing  results,  and  by  our  plan  the  dealers  who  co-operate 
are  reaping  the  benefit,  viz.,  the  profits. 

It  costs  you  just  one  cent  to  get  all  the  particulars,  but  if  you  work  with 
us  the  mail-order  house  can't  steal  all  your  trade. 

Better  send  the  postal  right  now.  If  there  is  profit  in  this  to-morrow 
there  is  more  to-day. 

•  t 

•    Our  IHustrat0d  Prlcm  List  J[o.  SS  showing  cotnplmtm 
lln0  of  paints  Is  rmady  for  those  who  want  It 

GEO.    W.    PITRIN    CO. 

rOVNDKD    1868 
Paint  and  Color  Makers  Originators  of  Barn  Paint 

CHICAGO,    U.    S.    A.  . 


HEADQUARTERS— 

Everything  for  the  Automobile 

We  guarantee  satisfaction  in    the   exe- 
cution  of  every  order,  large   or  small. 


MANUFACTURERS   OF  SOLE  U.  S.  AGENTS  FOK 

-CONTINENTAL"  •'  BLANCHARD  " 

Auto  Lamps,  Genera-  Famous  French  Horns, 

tors,  Clocl^,  Calliope  Pirelli  &  Co.'s  Italian  Cable 

Horns  and  Auto  Sup-  and  the  Celebrated  English 

pll^^^  Compound  Air  Pumps. 


Our  complete  128  page  catalogue  for  Hardware  Dealers  will 
be  mailed,  free,  upon  request,  also  our  red  booklet,  illustrating  the 
complete  line  of  ''Blanchard'  Famous  French  Horns. 

The  Motor  Car  Equipment  Company 

JSS^lSSSSii'Sr^'"  AUTOMOBILE  ACCESSORIES 

Main  Offices  and  Warerooms:  55  Warren  Street,  NEW  YORK 


Consult   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   oh   Last   Packs. 
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Talk  with  Printed  Matter 

It  will  reach  the  spot — and  i 
reach  it  often.  That's  advertis-  ! 
ing  that  cannot  fail  to  pay.  The 
best  door  check  has  "carefully 
prepared  "  printed  matter.  We 
supply  it  without  cost;  ask  for 
what  you  want. 

Here  is  the  list : 

Folders. 

Story,  "The  Peacemakers." 
Seals. 
Envelopes. 

Display  cards  for  store  and  window. 
Suggestions  for  window  dispky. 
Electrotypes   and  other    advertising 
helps. 

Address  Advertising  Department 

The  Yale  ^  Towne  Mfg.  Co. 

9   Murray  Street,  New  York 


In  ^nswerinq  Advertisements  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS' MAGAZINE, 
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Swedish  Neverturn  Linemen's  Tools 


1  nceir*  BO>RA»>IC  atcd. 

FVI,Z,r    WAXSAyTBD 

Can  a  Man  Do  Good  Work  with  Poor  Tools  ? 
SWEVISI  NEVEITinni  we  absclilely  the  BEST  Dedrieal  TmIs  m  the  Market 


SyltP'^WVERTlfRN 


Ask  your  dealer  or  jobber  for  Swedish  Neverturn 
Tools,  or  write  for  Green  Book 

SMITH  &  HEMENWAY  CO^  108-110  Diume  St,  New  York  Cily 

.    .  IVIanufaoturer**    RIne    Bleotrloal    Tools 

IN  THREE  MONTHS 

i  Day  is  AU  you  Pny 
Our  Water  Motor. 

iNvine'sRcdDevil 
WATER  MOTOR 


HoBt  aaefnl  article  In  the  world.  Will 
serve  the  Housewife,  Mechanic,  Far- 
mer, Jeweler,  Grocery  Dealer,  Hard- 
ware Dealer,  Tradesman,  Caterer, 
Batcher,  Dentist  and  others. 


Dbcawt  la  the 


PRICE,  complete,  Inclodlng 
faucet  oonnectloii,  emery 
buflflnff  and  pulley  wheels, 
wltn  polishing  composition, 
etc. 

•r  $S.fO  as4  flOs 


$5.' 


ter  lif  otor  Co. 

.,  IV*w   Yorlc  City 


SAWYER*S  AXE  and  HAMMER  WEDGES 

Made  of  Best  Open-Alr  Malleable  Iroi 

Do   not  accept  Substitutes. 
Send   for  Descriptiye  Circular. 

SAWYER  BELT  HOOK  CO.,  108410  Dnane  St.,  New  York 


C^KfULT   BUYERS'    REFERENCE   TO   APVERTISEMENTS   ok   LAfT   ?M^^ 
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THE  RUSSWIN  UQUnrDDOR  CHECK 


M 


MAY  BE'aPPLIED  TO  RIGHT  OR  LEFT  HAND  DOORS  WITHOUT 
REVERSING  EITHER  THE  ARM  OR  SPRING. 

The  illustration  shows  the  Russwin  check  as  applied  to  a  right-hand  door. 
The  dotted  outline  illustrates  position  when  applied  to  a  left-hand  door.  The 
labor  of  reversing  and  the  possibility  of  error  in  reassembling  the  check  are  abso- 
lutely eliminated  in  the  Russwin  Liquid  Door  Check. 

SELECTED  MATERIALS         SKILLFUL  WORKMANSHIP 
CAREFUL  SUPERVISION 
These  are  the  Reasons  for  Russwin  Superiority. 
Advertising  Literature  upon  request. 


RUSSELL  &  ERWIN  MANUFACTURING  CO. 

NEW  YORK         CHICAGO        mT_^  D-l*-:-.     r#fc««  BALTIMORE  LONDON 

SAN  FRANCISCO  116^  Dnialll,  UfUIl*  PHILADELPHIA 


In  Answbkino  Advbktisbmsnts  it  is  Desirable  t9AT  You  Mbiction  HARDWARE  DEALERS' MAGAZINE. 
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*•  YANKEE  TOOLS'* 


ARE  THE 

NEWEST 
CLEVEREST 

and 

QUICKEST 

SELUNC 

TOOLS 

aid  are 

wrnioirr 

EQUAL  io 
QUALITY 

and 
EFnOENCY 

in 

PRACTICAL 

USE 


Sold  by 

Leading 
Jobbers 

■AVE  YOU  SEEN 

The  New 
Spiral 

Driver 
No.  35? 


■o.  10  a  II  -RATCHET,  riffht  and  left  band  and  rig^id. 


■  o.  40-AUTOMIITIC  DRILL,  with  Ratchet  Movement. 


■o.  43~IIUT0MIITIC  DRILL,  for  lij?ht  drills  only. 


''Yankee'' Tool 
Book 

Illiistraliiig 

Foil  Une 


■o.  44— AUTOMATIC  DRILL,  with  adjustable  tension  on  sprinfjr. 


Ho.  50-RECIPROCATiHO  DRILL,  for  wood  or  metals. 


NORTH    BROS.    IVIF^G.    CO. 


Consult   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   ok   Last   Paqb$. 
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RETAIL  HARDWARE 

MEN     TARE    NOTICE 


This  /td  is  being  published  in  all 
the  leading  country  and  weekly 
papers  in  the  United  States 


<uL 


Are  You 

Getting 

Your 

Sha.re 

of  the 

HetufAs 

* 


ONEIDA    COMMUNITY 
TRAPS 


The  NEWHOUSE  TRAP  fs  the  best 
in  the  world.  It  Is  a  perfect  machine. 
Hand-fitted  I  Thoroughly  inspected 
and  tested ! 

The  VICTOR  TRAP  Is  the  only  re- 
liable low-priced  trap.  Don't  buy 
cheap  Imitations.  Be  sure  the  Trap 
Pan  reads  as  follows : 


ASK  ANY  TRAPPER 


JL 


Order 

Your 

Traps  at 

Oace  to 

Insure 

Prompt 

Delivery 


ONEIDA  COni^ONITY  Ltd 


Branch 
D0pt.  I  NIAGARA  FALLS,  ONT.,  CAN. 


ONEIDA.  N.  Y. 
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Trump  Reservoir  Ticket  Punch 


Assorted 

Dies 

or  aU 

Round  as 

desared. 


Resenroit  collects  aU  pjetcings  and  prevents  them  from  littering:  op  floor  or  carpet 
Foil  Nickel  PUted  and  Highly  Polished, 

No.  <489  KEYHOLE  SAW. 


'***'*'*^'»'VWvv«wv<vvwi- 


'^'^'^'VWVVA^^VWWVV 


CalaXoout  and  Prieet  <m  Awlication, 


The  Bridgeport  Hardware  Manufacturing  Co. 

BRIDGEPORT,  CONN. 


BrAQch  Office  and  Sample  Room, 
J.  C.  McCarty  &  Co^  JO  Vanren  St,  N.  Y. 


Revolving  Belt  Pnnehes 


TVBBS  FOR  KEVOLVIMG  PVHCHES 


3       '4 


6 


Write  for  Catalogue  of  HARDWARE  SPECIALTIES 

THE  SMTfH  &  EGGE  MFG.  CO. 

BRIDGEPORT^  CONN. 
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IF  YOU 
LIKE  IT, 
TELL    US, 

And  We  Will 
Send  You  One. 

This  represents  a  Metal 
Hang^iog^  Sig^  suitable  for 
a  window.  It  is  5}4  by  9^ 
inches  and  is  embossed  as 
shown.  The  lower  edge 
has  two  chains,  one  ending 
in  a  loop,  and  the  other 
in  a  hook.  By  this  means 
a  Saw  Set  can  be  taken 
from  stock  and  hung  on 
the  sign,  thus  displaying 
the  tool  itself. 

The  TAINTOR   POSITIVE  SAW   SET 

ihoiild  be  In  every  Hardware  Store*     Give  your  customers  a  chance  to  get  the  best  tools. 

Selling    Agents  - 

JOHN  H.  GH  AH  AM  ®.  CO.,     '"  'r^^^lli " 

118  to  122  Holborn,  Londoa,  E.  C,  England.    11  Front  St.,  San  Francisco.    Copenhagen  (Freeport). 


>  AVOIO    FIRE  !  i 

If  You  Want   Good   Lamp-Burners,  Buy 


ALL.    BRASS 

The  screw  part  or  burner-base  is  covered,  which  protects 
against  fire.  Many  burners  are  made  cheaper  by  leaving  the 
screw-part  open,  so  that  dust,  dead  insects,  or  charred  portions 
of  wick  may  collect,  and,  becoming  saturated  with  oil,  are  liable 

to  catch  fire.        OUrS    DOll^  send /or  our  CaUUgue  o/ Burners  and  Lam^ 

THE    PLUME    &    ATWOOD    MFG.    CO. 

Fnetory:  WATERBURY*   CONN. 

2f  Mamy  St.,  NEW  YORK  199  Lake  St.,  CUCAM 

CoMSVLT   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   on   Lajt   Paces. 
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Mr.  Retailer 


This  Beauttful  Display  Radc 
Free  and  Prepaid 

-« rriTT  r-  an  DISPLAY  your 
Specialties  without 
ist  if  you   specify 


>> 


Triumph  Kennel 
Chains  and  Dog 
Leads  in  "A-R" 
(anti-rust)  finish 
only. 

The  above  dis- 
play rack  or  holder 
will  be  sent  you  in 
exchange  for  your 
business  card  and 
name  of  your  job- 
ber. 

THESE  HOLDERS  MAKE  SALES 
Better  Send  ^otv 

PURINISMBD    ONUV    BY 

Bridgeport  Chain  Co. 

BRIDGEPORT,  CONN.,  Makers 

WIEBUSCH  &  HUGER,  Ltd.,       NEW  YORK,  N.  Y. 

DISTRIBirrORS 
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CHAMPION  SCREW  DRIVERS 


Every   Blade   Tested    to    Split    ol   Screw    Head 


Avoid  imitations  of  Champion  Screw  Drivers. 
None  genuine  without  the  name  "Champion," 
which  is  our   trade-mark    and    guarantee. 

MANUFACTURED   BY 

ToDirer  CEL   Lyon   Co.,     Ne-w  YorK 


' 


Lnion  Hardware  Company 

TORRINOTON»   CONN.,  U.  S.  A. 

New  York  •fflcc,  M  duuBbcra  8tr«ct»  la  chvo«  oi  TOWEK  A  LYON  CO. 
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SOLD   BY   ALL   HARDWARE    DEALERS 


L 


Ifflprovod  Carponters'  Tools 


Of  the  better  class  of  Bit  Braces  the  line  shown 
in  our  Catalogue  No.  81  is  the  most  Complete. 


Stanley  Concealed  l^atchet  Brace 

No  projections — complete  protection  for  the 
Working  Mechanisn).  ^ 


Stanley  Rule,  ^  (Level  Co. 

Hew  Britain,  Conn,,  U,  S.  A. 

'- r 


NEW  YORK  OFFICE  AND  EXPORT  DEPARTMENT 

107  CHAMBERS  STREET,  NEW  YORK 
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Carpenters*  Tool  Case,  No.  35 


For  partlcnlars 
write 


T"  C.  L  JENNINGS  &  CO.,  42  Murray  St.,  New  York 


»RK 
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VROOMAN'S  PEERLESS 


PATENT   SANITARY 


SINK  STRAINERS 

Are  now  made  «nd  distributed  bj 

THE  ANDREWS  WIRE  AND  IRON  WORKS 

ROCKFOR.D.    ILL. 

Send  yovr  orders  direct  to  tKesik  for  either  PLAIN  TIN.  JAPANNC»  TIN  or 
VITREOVS  CNANCLCD. 


KEEPS 

SINK 

CLEAN 


utility 
Quality 
DnnUlity 
AdqitaJrflity 


NEAT   AND   VERY   ATTRACTIVE 

CAN  BB  USED  IN  ANT  SINK   Wm  STAN» 


Its  Vtility  •mA  Superiority  air*  Well  Known 

We  are  alao  maker*  of  a  laigv  line  of  wire  goods. 

Wire   BasKets 


For  every  pvrpose  where 

Half  Buahml  BaMkmt,  Mo.  9J'/. 

Made  of  om 

inch  mesh  clotb 

(all  one  piece). 

I      No.  14  Wire 

'       Frame   work 

and   drop   bail 

handle.    No.   I 

-— «^— ..^  Wire  (*/u  inch). 

The  Whole  Basket  Galvanized  aftei 

it   is   made,    thns   uniting  all    the 

wires. 

ANDREWS   WIRE 

FACTORY    STREET 


free  cirevltLtioa  of  air  is  needed 

8if#A«l  BmMkmt,  Nm.  9S'2. 

Made  of  ose 
iMsh  mesh  cloth 
all  one  piecaX 

Na  18  Wire. 

Top  RinK  No. 
IWhreO^inch). 

Bottom  ring 
ind  Frame 
l¥i]yNQ.6. 

As  shown  in 
Slustration  this 
[Msket  is  snp- 

j>lied  witti  two 

aide  drc^  handles,  fitted  with  pail  roll  bandies^ 
Oalvaidsei  after  making. 

AND   IRON   WORKS 

ROCKFORD.  ILL. 
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USE   THE   WIRES 


YOU'RE  SURE  of  this  year's  conditions.  Make  all  the 
holiday  profit  you  possibly  can  in  this  exceptionally 
prosperous  year. 

To  do  that,  of  course,  you  must  have  all  the  holiday 
goods  you  can  possibly  sell — and  have  them  in  your  store, 
not  on  the  road. 

There  is  still  time  to  place  with  IW  your  first  order, 
or  your  re-orders,  if  you  will  but  iMe  ths  wlrSBm 


l^^irst,  wh^  toT  our  December  Catalogue.  Then,  as 
explained  in  that  book,  wiro  your  order  for  an  Expert 
Assortment  to  any  total  amount — the  sure  way  to  get 
the  goods  you  want,  even  at  the  eleventh  hour. 


In  view  of  this  year's  holiday  possibilities,  and  knowing 
our  leadership  in  holiday  goods  and  our  policy  of  carrying 
none  of  them  over — do  you  need  urging  to  make  sure  you 
see  oiir  December  Catalogue? 

No  matter  how  much  or  how  little  you  may  have  done  for 
that  purpose  thus  far — move  immediately,  by  wlrB^  to 
make  every  last  possible  cent  of  this  yOBt^S  holiday 
profit 

Wire  HOW  tor  the  December  Catalogue,  No.  K593. 


Butler  Brothers 

WHOiESAiMM  OF  aEKOUkl  MEROMMMDi8£ 

MewTork     Ohkmgo      SULoulm     ^JSVM'^ 

if   mALnMOBE-O^LLAS-ST.  PAVL 
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Prize  and  Premium  Offer 

BY 

PIKE    MANUFACTURING    CO. 

For  years  we  have  realized  that  but  a  small  percentage  of  sharpening  stones  have 
been  sold  to  the  consuming  public  that  could  be  disposed  of  through  a  proper 
display  and  sales  medium.  Pike's  Selling  Assortments  were  the  outcome  of  our 
endeavor  to  remedy  this  condition.  Retail  merchants  handling  the  cabinets  report 
largely  increased  sales: — this  success  warrants  a  greater  distribution  of  the  Selling 
Assortments. 

In  our  prize  and  premium  offer  we  have  two  distinct  ideas  in  mind:  First,  the 
larger  distribution  of  the  Selling  Assortments  and  the  slftirpening  stone  line  in 
general  by  the  jobbers  among  retail  merchants;  Second,  the  display  feature  of  the 
assortments  in  connection  with  other  sharpening  stones  to  increase  the  sales  of 
the  retail  merchants  to  the  consuming  public,  by  calling  attention  to  their 
requirements. 

We  are  not  endeavoring  to  introduce  a  line  of  untried  merit,  but  rather  to 
spread  the  name  and  fame  of  a  product,  the  reputation  of  which  has  been  established 
through  the  unreraitting  efforts  of  nearly  a  century;  a  reputation  that  will  not  be 
jeopardized  by  lending  itself  to  goods  of  inferior  merit.  Not  one  family  in  a 
hundred  have  anything  in  the  sharpening  stone  line,  and  not  one  mechanic  in  fifty 
has  as  many  stones  as  he  requires.  All  that  is  required  is  intelligent  eflFort  to  bring 
this  fact  to  the  minds  of  the  prospective  purchasers. 


TO  THE  WHOLESALE  HARDWARE  SALESMAN  MAKING  THE  LARGEST 
SALES  OF  OUR  PRODUCT  FOR  ONE  YEAR 


First  Prize. 
Seecmd  Prlaee, 


$1000.00 
500.00 


Third  Prize, 
10  Prizes  ol 


-     $SSO.0O 


To  all  others  who  enter  the  contest  5  per  cent,  on  their  sales  of  our  goods  for 
one  year. 

Contest  opens  January  1st,  1907,  and  continues  for  one  year.  Entry  list  now 
open.  Send  us  your  name  and  address,  and  the  house  you  travel  for.  We  will 
supply  you  with  one  of  our^new  catalogs  and  other  necessary  literature  to  aid  you 
in  a  more  intelligent  understanding  of  sharpening  stones.  You  will  keep  a  quarterly 
list  of  your  sales  on  a  proper  blank  that  we  will  furnish  you.  This  list  is  to  be 
verified  by  your  house  and  sent  in  April  1st,  July  1st,  October  1st,  1907,  and  January 
1st,  1908.  Immediately  after  these  quarterly  reports  are  received  we  will  issue  a 
bulletin  giving  the  standing  of  the  contestants.  To  all  contestants  we  will  give  a 
handsome  souvenir,  as  a  nest  egg  for  further  prizes  and  premiums. 

In  case  of  tie  for  any  prize  to  the  traveling  salesmen,  the  prize  money  given  will 
be  divided  among  those  creating  the  tic. 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    on    Last    Pack. 
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TO  THE  RETAIL  HARDWARE  MERCHANTS.    PRIZE  AND  PREMIUM  OFFER 
FOR  DISPLAY  OF  SHARPENING  STONES 

First  Prize* $100.00       TlMrd  Prize,         .....    $28.00 

Second  Prize,         .....        50.00       10  Prizes  ol      -      -       -      -      -    10.00  each 

In  addition  to  these  prizes  we  will  offer  the  following  premiums: 
NO.  1  CHOICE     One   of   our    No.   2844   combination    razor    hones   in   silver   case 

with  chamois  lined  compartment  for  razor  in  the  cover,  the  hone  in  the  case 

being  a  7-in.  Extra  Choice  Selected  Belgian.     One  of  our  No.  2843  silver  cases 

containing  razor  hone  but  without  compartment  in  cover  for  razors. 
NO.  2  CHOICE     One  of  our  No.  2845  natural  stone  carving  knife  hones  or  steel 

with  handsome  silver  handle.     One  of  pur   NoT  2842  handsome  silver  boxes 

containing  Arkansas  stone  about  3^/1'  x  1.      '    . 
NO.  3  CHOICE     One  of  our  No.  2832  which  is  a  handled  silver  box  containing  an 

Arkansas  stone  about  2  in.  long  by  1  in.  wide;  a  beautiful  and  unique  present 

for  a  gentleman's  desk  or  lady's  manicure  set.     One  of  our  No.  2833  which  is 

similar  to  No.  2832  but  without  handle;  has,  however,  an  ornamental  silver 

dog  on  the  cover. 
No.  4  One   of  our   silver  .souvenirs. 

First  Prize  will  be  awarded  the  dealer  making  the  best  and  most  comprehensive 

display  of  our  goods  in  his  show  window. 
Second  Prize  will  be  awarded  the  dealer  making  the  second  best  display. 
Third  Prize  will  be  awarded  the  dealer  making  the  third  bes't  display.    . 
The  next  ten  prizes  of  ten  dollars  each  will  be  aw^arded  the  ten  dealers  making  the 

ten  next  best  displays. 
Premium  One  will  be  awarded  the  twenty-five  dealers  making  the  twenty-five  next 

best  displays.  .  - 

Premium  Two  will  be  awarded  the  twenty-five  dealers  making  the  twenty-five  next 

best  displays. 
Premium  Three   will  be   awarded   the  twenty-five   dealers   making   the   twenty-five 

next  best  displays. 
Premium  Four  will  be  awarded  all  other   contestants   winning  neither  prizes  nor 

premiums. 
Displays  are   to  be  of  at   least   two   weeks*   duration   in   order  to   compete  for 
prizes  and  premiums.     It  is   suggested  in   order   that   the   benefit   of  their  exhibits 
may  be  enhanced  that  the  contestants  advertise  in  local  papers. 

We  will  allow  each  contestant  one  dollar  to  cover  the  cost  of  a  photograph  of 
the  exhibit.  These  photographs  are  to  be  not  smaller  than  7"  x  6"  and  will  be  the 
basis  for  the  award  of  the  prizes  and  premiums.  Where  desired  we  will  be  glad 
to  furnish  copy  for  local  advertising.  Advertising  done  by  the  contestants  will  not 
be  considered  in  the  award. 

•  A  committee  of  disinterested  persons  will  be  chosen  to  award  the  prizes. 
The  Pike  Selling  Assortments  in  themselves  offer  an  attractive  method  of  dis- 
playing sharpening  stones.    They  offer  a  splendid  method  of  increasing  sales,  and 
they  enable  the  dealer  to  carry  in  stock  a  complete  assortment  of  sharpening  stones 
commonly  called  for,  with  but  a  small  investment. 

With  these  as  a  nucleus,  and  such  items  of  our  regular  stock  as  may  be  on 
hand,  together  with  any  specialties  found  in  our  catalog  that  you  feel  especially 
adapted  for  your  trade  requirements,  you  will  have  a  sufficient  stock  of  sharpening 
stones  to  make  an  attractive  display. 

Aside  from  the  prize  and  premium  offer  as  a  compensation,  there  is  to  be  con- 
sidered the  increased  sale  and  profit  on  stones. 

Not  only  do  we  guaratitee  the  quality  of  our  goods  to  give  satisfaction  to  the 
users,  but  any  dealer  at  any  time  can  return  to  us  anything  he  has  bought  of  us  if  in 
good  condition  and  we  will  give  him  credit,  and  ship  him  other  goods  or  pay  cash, 
just  exactly  what  we  received  for  the  goods. 
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Sausages  made  with  the 
ENTERPRISE  SAUSAGE  STUFFEK 

have  no  air  inside  the  casing.  For  this  reason 
they  keep  better. 

The  corrugated  spout  allows  the  air  to  escape 
as  the  casing  is  stuffed.  Buyers  appreciate 
this,  and  other  good  points — like  the  accurate 
boring  of  the  cylinder — in  the 

ENTERPRISE 

Sausage  Stuff er.  Lard  and  Frutt  Press 

^OtV  is  the  time  to  push  these  goods  for  the  Fall  Trade. 


Askiv] 
Admthtag, 
AidvcilislBg 


The  Enterprise  Mbumfactiiring  Co.  of  Pa. 

!•  WarrcB  Si.  PMlaOClpnlllf    U«  &  A*  tfs  Market  Si. 


CoMtULT  BUYERS'   REFERENCE   TO  ADVEBTISEMENTS  o«  Lait  Paobs. 

m 

Digitized  by 


<^oogle 


IDecbhber,  1906. 


HAkDWARB  DEALERS'  MAGAZtNE 


1003 


UNIVERSAL 


^^  HOUSEHOLD 
SPECIALTIES 

^^ecessity  in  Every  Household 

The  moment  the  housekeeper  realizes  their 
economical    advantages — their    every    day 

usefulness,  the  time 
they  save,  the  work 
they  do,  the  value 
they  give — ^you  have 
made  a  sale. 


44 
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Universal 
Food  Chopper 

A  turn  of  the  handle  and  it 
cuts  easily  and  rapidly  all  kinds 
of  meat,  fish,  ymtables,  fruit, 
cheese,  bread— all  material  for 
soups,  hash,  sausages,  salads, 
pies  and  sandwiches. 

Is  self-cleaning,  because  there 
are  no  holes  or  narrow  openings 
to  become  clogged. 

Crackers  run  through  the  ma- 
chine cleans  it  thoroughly. 

The  hopper  is  so  large  that 
whatever  is  being  chopped  readily 
finds  its  way  to  the  seven  cut- 
tins   teeth   inside   the  barreL 

No  strength  wasted. in  squeez- 
ing or  mashing.    It  cuts. 

Whatever  is  heing^  chopped  lu- 
bricates where  friction  occurs. 

Self-sharpening.  Parts  so  con- 
structed that  any  wear  tends  to 
keep  them  always  keen. 

Three  cutters  for  chopping  fine, 
coarse  or  medium,  and  nut  butter 
grinder. 

All  parts  tinned,  guaranteed 
and  mterchangeable. 


"Universal'' 
Bread  Maker 

The  pail  is  made  of  heavy  tin, 
with  a  kneading  rod  connecting 
with  the  handle.  It  is  a  mixer, 
kneader  and  raiser  combined. 

The  hands  do  not  touch  the 
dough. 

Put  in  all  the  liquids,  then  all 
the  flour,  turn  the  handle  three 
minutes  and  set  away  to  rise. 

The  kneading  rod  combines  the 
yeast,  liquids  and  flour  more 
thoroughly  than  can  be  done  by 
hand,  making  the  bread  more 
nutritious  and  digestible.  Saves 
half  an  hour  of  tedious,  tire- 
some, mussy  labor.  No  dough 
board    to    clean,    no    dirt,    no 

ferms,  no  flour  all  over  the 
itchen.  Simply  an  easier, 
cleaner  and  quicker  way  ot 
making  bread. 

No.  4  has  a  capacity  -from  two 
to  six  loaves;  price,  $8.00.  No.  8, 
four  to  ten  loaves;  price,  $3.60. 

Send  a  postal  to-day  for 
the  three  electrotyped  advertisements  shown  herewith. 
Simply  supply  your  business  address— turn  them  over  to 
your  newspaper  and  get  the  benefit   of  our  extensive 
advertising  to  millions  of  housekeepers. 

Every  inquiry  from  your  locality  is  referred  to  yon 
and  we  depend  upon  yon  to  make  the  sale. 

To  further  assist  you,  we  supply  booklets,  mailing 
slips,  circulars — with  your  own  imprint— and  hangers  for 
window  display,  free  of  Charge. 
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Universal "" 
Coffee  Percolator 

Makes  better  coffee  because  it 
does  not  require  boiling  water. 
All  other  percolators  do.  It  is 
boiling  water  that  causes  the  bit- 
terness, destroys  the  flavor,  and 
brings  out  the  unwholesome 
properties  of  the  coffee  bean. 

In  less  than  one  minute  after 
heat  is  applied  the  automatic 
valve  at  the  base  of  the  tube 
forces  the  water — ^luke  warm, 
not  boiling — up  the  tube  onto  the 
coffee  in  the  niter  cup,  percolat- 
ing through  into  the  pot  be- 
neath^ 

It  IS  by  this  method  of  con- 
stantly forcing  the  water  through 
the  coffee,  while  it  gradually  m- 
creases  in  temperature,  that  only 
the  wholesome  and  nourishing 
elements  of  the  coffee  bean  are 
extracted. 

By  the  time  the  boiling  point 
is  reached  the  coffee  is  ready  to 
serve — rich  in  strength  and 
aroma  for  they  have  not  been 
lost  in  steam — free  from  bitter- 
ness, for  it  has  not  been^boiled. 

Made  of  pure  aluminum,  four 
sizes,  $8.60  up.  "Elite"  enamel 
ware,  colors  light  blue  and  sage 
green,  $2.50  up. 


UrAINDBRS,    FRARV    €&    CUrARK 

NEW    BRITAIN,   CONN. 
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ESTABLISHED    1838 
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The  Frank  Miller  Co. 

Mannfacturers  of  the  Preparations  for  Use  on  Harness  Known  as 

The  standard  of  me  Worid" 


Highest  Awards,  Centennial,  1876 
Highest  Awards,  World's  Fair,  1893 
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Harness  Dressing 


HASNESS  OH. 

Preserves  and  softens  the 
leather,  consequently  adds 
life.  Compounded  with  pure 
neatsfoot  oil. 


The  very  best  article  of  its 
kind.  Unequaled  for  use  by 
both  manufacturer  and 
owner  of  harness. 


=^^ 


I.  Z.  L.  HABHESS  OH. 

Second  in  quality  only  to 
our  Frank  Miller  Harness 
Oil.    Superior  to  aU  others^ 


nunnum 


Carriage  Top  Dressing. 

Gives  an  elastic,  durable 
water-proof  gloss  and  is  posi- 
tively safe  to  use  on  finest 
stock. 


EDCE,  COLLAR  AND 
HARNESS  INKS 


AXLE  OIL. 

Superior  to  Castor  OH; 
lasts  longer  and  will  not 
gum. 


HABNESS  SOAP. 

Unrivaled  for  cleaning  and 
softening  the  leather,  abso- 
lutely pure. 


Our  preparations  are  nni- 
form  in  quality  and  the 
quality  the  best. 


The  Frank  Miller  Co. 

OFFICE  AND  FACTORY  EUROPEAN  OFnCE 

S49odS51West2«thSt.,NEWY0RK.I).S.A.    Tower  CluiiAer8.MMrfale.IjMliW,LC 
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Is  Uncle  Obe^iah  sitting  in  your  window  holding  a  real  "Prisco"  Lantern? 
Think  of  it — 5  feet  high — life  size — holding  an  actual  lantern,  and  so  life- 
like you  have  to  look  twice  to  make  sure. 
If  you  handle  "Frisco's" — Let  us  send  you  one. 
If  you  don't  handle  "Frisco's"— Why  don't  you? 
You  can  make  more  money  on  them. 

The  Pritchard-MroDg  Co« 

19  Circle  Street   :   :   :   :  Rochester,  N«  Y. 

Chicago  Oftlem,  Rmpubilm  Building 
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Harness  Dressing 


HASNESS  OH. 

Preserves  and  softens  the 
leather,  consequently  adds 
life.  Compounded  with  pure 
neatsfoot  oil. 


The  very  best  article  of  its 
kind.  Unequaled  for  use  by 
both  manufacturer  and 
owner  of  harness. 
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Second  in  quality  only  to 
our  Frank  Miller  Harness 
Oil.    Superior  to  aU  others. 
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Carriage  Top  Dressing. 

Gives  an  elastic,  durable 
water-proof  gloss  and  is  posi- 
tively safe  to  use  on  finest 
stock. 


EDCE,  COLLAR  AND 
HARNESS  INKS 


AXLE  OIL. 

Superior  to  Castor  Oil; 
lasts  longer  and  will  not 
gum. 


HAKNESS  SOAP. 

Unrivaled  for  cleaning  and 
softening  the  leather,  abso- 
lutely pure. 


Our  preparations  are  nni- 
form  in  quality  and  the 
quality  the  best 


The  Frank  Miller  Co. 

OFnCE  AND  FACTORY  EUROPEAN  OFFICE 

M»  od  351  West  2«ih  St.,  NEW  YORK,  II.  S.  A.    Tower  ChaiAers,  MMrfHe.  UNNR.  L  C 

^ Send  for  Price  I,i»t  mud  Cmtmlogne, 
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Is  Uncle  Obefliah  sitting  in  your  window  holding  a  real  "Prisco"  Lantern? 
Think  of  it — 5  feet  high — life  size — holding  an  actual  lantern,  and  so  life- 
like you  have  to  look  twice  to  make  sure. 
If  you  handle  "Frisco's" — Let  us  send  you  one. 
If  you  don't  handle  "Frisco's" — Why  don't  you? 
You  can  make  more  money  on  them. 

The  Pritchard-MroDg  Qo. 

19  Circle  Street   :   :   :   :  Rochester,  N«  Y« 

Chicago  Oftle;  RmpublU  Building 
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We  Are  the  First  1 


Yes,  we  are  the  first  of  the  manufacturers  of 
Terne  Plates  to  suggest  and  adopt  the  plan  of 
stamping  the  amount  of  coating  carried  by  our 
brands  of  Roofing  Tin,  and  of  stamping  all  wast- 
ers- as  such. 

This  is  the  ** square  deal"  which  all  Jobbers, 
Architects,  Roofers  and  Property  Owners  have 
needed  for  so  long — and  already  the  move  has 
shown  a  good  effect. 

In  future,  don't  merely  specify  American  Ternes,  American 
Extra,  American  Special,  American  Old  Style  A,  2A,  3A,  4A,  5A, 
MF,  or  U.  S.  Eagle  New  Method — but  examine  the  boxes  when 
they  arrive  and  see  that  the  contents  indicate  exactly  what  you  pur- 
chased. If  the  sheet  isn't  stamped  with  the  coating,  look  along  the 
edge  for  the  mark  "Waster." 

If  you'll  use  these  precautions  you'll  find  Roofing  Tin  to  be 
the  most  satisfactory  roof  covering  you  can  use — but  you  can't  ex- 
pect an  8-lb.  Terne  to  do  the  work  of  the  old  time  or  present  day 
30  to  40-lb.  coated  plates. 

Send  for  our  booklet  "From  Underfoot  to  Overhead**  if  you 
would  know  how  a  high  grade  Terne  Plate  is  made,  and  use  MF 
RooPiNQ  Tin,  "The  Terne  which  turns  the  elements/'  if  you  want 
the  best  Roofing  Tin  that  can  be  had. 


AMERICAN 

SHEET  &  TIN   PLATE 

COMPANY, 

FRICK    BUILDING,.  PITTSBURGH,  I>A. 
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STAR 

Safety  Razor 

Price  $1.SI 


THB  BIiAOID. 


F\         THB  BAZOB  THE  CASH. 

^     THREE  STARS  FOR  SHAVERS     i^ 


III  Ahswekzng  Advbetiibmbnts  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS'  MAGAZINE. 
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NO  HONINQ— NO  GRINDING. 

6000   DEALERS 
HANDLE    IT. 

THE    RAZOR 
ALWAYS    R 

Mr.  Dealer-^Every  Carbo  Ma 
One  Dollar  net  profit  to  you.  Carbo 
made  ,  they  are  tempered  by  OUR 
every  razor  being  tempered  EVEN  LI 
is  ENGLAND  S  FINEST  PRODUCT, 
produce  and  our  extensive  advertis 
fact,  tliereby  creating  a  large  dei 
the  bringing  of  many  new  customers 
for  CARBO   MAGNETIC    RAZORS, 

CARBO  MAGNETIC  RAZORS 
bring  bacl(  all  pa* ties  who  have  i 
articles  you  carry,  thereby  heipinj 
DEPARTMENTS. 

We  have  a  proposition  to  mah 
five  razors  where  you  are  now  sellln 

Write  to  us  for  particulars.  0 

Firm  of  A.  L.  Silberstein,  408   Broadway    Now  York,  City. 


WE    WILL     PREPAY   any  quanrity  of  our  POCKET  KNIVES,  BUTCHERS' 
KNIVES,  SCISSORS,  RAZORS,  and  RAZOR  STROPS  to  any  responsible  dealer 
^   in  the  United  States,  and  after  6o  days*  trial,  if  you  do  not  find  that  they  are  su- 
perior to  the  line  of  cutlery  you  are  carrying,  you  may  return  them  to  us  at  our 
..expense. 

W.  R.  CASE   &   SONS, 

Bradford,  Pa* 
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MONEY  TALKS 

(Mo.  2) 


00 


^^ DOLLAR^  FOR  DEALERS'' 

ADVERTISED  GOODS 

that  means  goods  which  are  advertised 
to  the  osers*  are  more  salable  than 
goods  the  user  knows  nothing  about. 
Isn*t  that  common  sense? 

KEEN  KUTTER  Tools  and  Cutlery 

have  been  on  the  market  nearly  40  years, 
and  we  tell  the  people,  your  eostom- 
er8»  about  them  every  day  in  the  year. 

Now,  if  you  sell  a  complete  line 

of  KEEN  KUTTER  Goods,  don't  you 
see  that  our  advertising  acts  as  a  kind  of 
a  salesman  lor  yoa,  brings  people 
into  your  store  who  will  pay  good  prices 
for  the  goods  (which  are  worth  it)  ? 

bn*t  it  s  eood  BosiMSS  Propositioii  for  YmT 


THE  SHAVEZY 


May  be  adjusted  to  any  blade. 

Instantly  changed  from  right  to  left 

Is  the  best  and  a  Cheap  Guard. 
Get  my  prices,  which  are  right, 

L.  T.  WEISS*  Sole  Ma^nulsLCtursr 
297  Taaff*  Place,  BROOKLYN.  N.  Y. 
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ALL  RAZORS 
HAND  FORGED 
AND  HAND 
GROUND. 


UNION  RAZOR  CO. 

TIDIOUTE,  PA. 

For  each    razor  of  our   full 
HAMBURG  Grinds  that 
does  not  prove   Per- 
fect WE  will  give 
TWO  new  ones. 

UNION  RAZOR  CO. 
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Fhre  Million  Dollars 

P^id  Over  tlie  Retaikr  ^s  Coonter  in  30  Months  for  tiie 


Oae  Million  satisfied  users  of  the  Oillette  Bazor  are  satisfied  customers  cf 
the  live  dealers  who  handle  Oillette  Bazors  and  Blades.  Don't  you  want  to 
sell  your  share  of  the  second  millic 

Dealers  everywhere  report  ii 
sales.  We  are  spending  more  n 
advertising  the  Oillette  than  is  spe: 
other  razor  concerns  combined, 
vertising  creates  the  demand  whid 
supply  at  good  profit  to  themselvei 


'. 


ds  fixed  and  maintained  by  patentee  and  man- 
»r  prevent  price-cutting  and  insure  every  dealer 
g  full  profit 

Iver-PIated  Set,  with  12  blades  (24  keen  edges ),    $5.00 

Combination  Set,  with  shaving  brush  and  soap, 

pie  silver-plated  holders,  ....      7.50 

mbination  Sets  in  Silver  and  Gold. 

les,  in  packages  of  ten, .50 

ipply  oui;  dealers  liberally  with  signs,  booklets 
Lgers,  and  lend  all  possible  assistance  to  push 
Tough  the  dealer.  Write  for  our  uniform 
ts. 


Gillette  Sales  Company 


244  Times  Building, 


NEW   YORK 
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QUALITY 
TELL8 


THE  ATLAS  BRANDS 


No.  350. 


QUALITY 
TELLS 

Embody  All  the  Essential  Features  Required  in  a 
Grood  Running  Shear,  with  an  Exceptionally  Fine 
Cutting  Edge. 

Send  for  CcUalogru  No.  16 

THE  ATIAS  SiKAR  OOm 

CAST  SHEARS  SCISSORS  TINNER  SNIPP 

BRIDGEPORT.  COJVN..  U.  8.  A. 


Going  to  make  a  change  in  your  line  of  cutlery  next  year? 

Found  that  there's  a  difference  in  Cutlery, — some  Pocket  Knives  have  blades 
that  wont  stay  sharp  two  weeks  after  they're  sold? 

Why  ncrt  give  up  the  unknown,  unreliable  lines, — why  not  investigate  UN-X-LD 
Cutlery,— the  Cutlery  with  blades  that  stay  sharp? 

We  have  an  interesting  Proposition  to  make  to  you. 

We  want  you  to  see  our  line,  with  your  own  eyes. 

Send  your  name  and  address,— and  one  of  our  representatives  will  call  on  you, 
and  explain  in  detail  what  we  have  to  offer. 

This  commits  you  to  nothing,  and  places  you  under  no  obligations. 


Send  Your  Name  and  Address 

NORTHHELD    KNIFE    COMPANY 

NORTHF1ELD,    CONN. 


The   large  and   increasing  derr.and  for 

HEINISCH 

TAILORS'  -SHEARS, •^'SCISSORS. 
TRIMMERS,  TINNERS'  SNIPS,  ETC. 


From  every  quarter  cf 
the  globe,  including 
Sheffield,  the  old 
home  of  cutlery,  justi- 
fies the  claim 


*BnST  IN  THi: 
WORLD/' 


R.    HEINISCH'S    SONS    CO. 


NEWARK, 


N.  J.,  U.  S.  A. 


NEW     YORK     OFFICE     AND     SALESROOM,     155     CHAMBERS     STREET 
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C.   J.    KIMBALL    COMPANY 


BENNINGTON,    N.    H. 


Manufacturers  of 


Butcher   Knives, 
Shoe  Knives, 
Kitchen    Knives. 
Putty   Knives, 

Paper    Hanger    Knives,      Factory    Knives,     Cigar    Knives, 

Screw    Drivers,    Drawing    Knives,    Etc. 

Send    for    Ca.ta.lofi^ue 


Forschner's  XXXX 
Brand 

Butcher 
Knives 

Made    of   Special 

Damascus  Steel,  care- 
fully tempered  and 
ground,  combined 
with  best  workman- 
ship. Superior  to  all 
others.  Each  blade 
warranted. 

Write  lor  Catalogue 

dias  Jorschner  &  Sons 
206  East  19th  Street 

NEW  YORK,  U.  S.  A. 


The 

'erfecto" 

OLLEU 
[STROP 

Just  show  a  "Perfecto"  with  its  finely  tamed 
and  satin  finished  strop  of  snperior  sharpenfaig  qoall- 
ties  and  you  will  find  it  the  quickest  seller  on  the 
market.  Strop  automatically  returns  to  its  case 
when  not  in  use.  Case  of  polished  wood  and 
enameled  steel. 

If  Yon  Are  Looking  For  Qnick  Profits,  send  for 
our  Catalo^e  and  Prices. 

The  Perfecto  Mfg.  Company 

TOWANDA,  PA. 


In  Answering  Advertisements  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS' MAGAZINK. 
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ANCHOR''  ^  CARVERS 

MANUFACTURKO    ttV 

LAMSON  &  GOODNOW  MFG.  CO.    isTAnjsm  mt 


THE   NAME   THE    GUARANTEE    OF    QUALITY 
iold    by   tlie    Uettdlno    aobbers  of    the   United    Stet^ 


250 
Pattens 

to 
xied 
fnm 


N*.  8017  Oram  CellaloU  StttUDg  SUtw  KooaUiigs 


WITH 

STAG 

BONE 
WALRUS 

IVORT 

CELLULOID 

IVORDE 

COCOBOLO 

ttiii  EBONY 

HANDLES 


No.  OlOL   Fire  Place  Bet  OenulBe  Stag  Handlee 


Carvers 

UiatSefl 

Do  not  Delay 

Look  lis  Up  To-Day 


The  Live  that  fitves 

Peried  Sattsfacttoo 

to    Toir 

CnstMKr 


Factory 

SHELBURNE  FALLS 
MASS. 


OAKMIAN  BROS.  CO. 

4S      MUKBLAY      STREET 


WRITE    FOR    CATALOG 
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Watrous 
Storm  Sash  and  Screen  Hardware 

A  Quick-Sdling  Line  Bearing  a  Good  Profit  to  the  Dealer 

Selb  in  Hot  or  Cold  Wither 


No.  5.    Watrous  Automatic   Door 
Catch 


No.  3.    Watrous  Screen  Window 
Catch 


2^ 


For  storm  doors,  screen  doors,  office  sates,  cupboard 
doors,  etc 

Holds  the  door  tiffht  shut,  and  prevents  ataadhMT 
ajar  or  sagging  open  at  the  top. 

It  does  not  show  from  the  outside. 

No  diagram  is  needed  with  it,  amr  one  can  see  at  a 
fflance  how  to  put  it  on. 


A  liffht  trip  and  a 


Hold. 


The  neatest,  best  lodcinff  and  cheapest  datv  ealeh 
on  the  market. 


For  screens,  storm  sash, 
casement  windows,  cup- 
board doors,  etc 

Makes  a  cheap  and  ffood 
storm  sash  fastener  where 
it  is  not  desired  to  prop  the 
window  open,  or  where  the 
window  does  not  have  to 
be  opened  durinjr  the  win- 
ter, four  of  them  make  a 
complete  storm  sash  set. 


D|b>£ks*inside  the  blind  stop  space  and  does  not  in* 
terf ere  with  the  wox^ins  of  the  window. 


The  action  is  eccentric  and  when  fastened  sash  can 
not  be  noved  in  any  direction. 


No.  4.     Watrous  Japanned  Steel  Door  Buttons 


Twice  the  strength  and  half  the  weight  of  cast  iron. 
Cost  no  more. 
Take  a  finer  finish. 
Every  one  perfect. 


No.  10.    Watrous  Cupboard  Catch 


Never  fails  to  Utch. 

Opana  at  a  touch. 

Cannot  be  broken  by  slamming  the  door. 

Stronff,  neat  and  ornamental. 

A  joy  to  the  housewife. 

Old  copper,  nickel  plate,  dull  brass  or  dead  black  finishes. 


Ask  Your  Jobber 


E.  L.  Watrous  Mfg.  Co.,  Des  Moines,  Iowa 
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Watrous 
Storm  Sash  and  Screen  Hardware 

The  Very  Latest  With  Every  hi4>roveiiieiil 
Stable  AU  the  Year  Roondl 


No.  17.    Combination  Storm  Sash 
Hanger  and  Screen  Hinge 

All  cf^rMnters  want  it. 

Put  on  in  half  the  tune  needed  for  any  other. 

Only  four  screws  to  set  instead  of  twelve. 

Simple  and  extra  strong. 

K&ay  to  locate. 

A  ffauflre  on  every  pair  makes  mistakes  impossible. 

Points  set  in  with  a  hammer,  leaving  boih  hands 
f  roe  to  set  in  screws. 

The  points  afford  a  much  stiffer  and  more  rigid  arrip 
on  the  wood  than  screws. 

No  loose  joints,  they  don't  let  the  hinffe  give  and 
work  looee. 

Tested  for  strength  ui^'to  800  pounds. 


This  is  the  only  way   to  hanfl:  » 


You  can't  drive  out  flies  with  a  top 
hung  screen,  for  a  fly  won't  so  down. 

A  screen  that  can  be  unlatched  and 
swung  out  puts  the  flies  outside  the 
house  in  one  motion. 

Windows  easily  washed. 

Awniuff  cords  accessible. 


It  will  hanfl:  either  a  full  sixed  aaah 
or  screen  or  a  half  screen. 

It  is  the  only  hanger  that  will  do 
this. 

Either  side  works  either  way. 

Every  part  Japanned,    evea    the 


No  rusty  streaks  down  the  easing. 


No.  2.    Storm  Sash  Fastener 


Locks  on  eccentric,  draws 
sash  tiffht  and  holds  it  fast 

When  sash  is  opened  for 
ventilation  the  rod  slides  out 
over  the  screw  and  locks  auto- 
matically at  the  end. 

No  danger  of  ^sh  being 
blown  off  in  hands  of  children 
or  careless  servants. 

Simple  sod  mtv  to  put  on. 


It  eanaot  rattle. 

Whether  window  is  open  or 
shut  the  f astenev  is  on  a  ten- 
sion which  hokls  it  tiffhtly  in 
place. 

Extra  strong  and  has  no 
small  delicate  parts  to  break 

OTffetlOBt. 

Can  be  used  on  eitlMr  the 
side  or  bottom  of  the  sash.  No 
other  can. 

It  is  either  riffht  or  left.  On 
other  side  fasteners  if  either 
riffhtorleft  is  broken  a  new 
pair  most  be  bousfat^ 


Ask  Your  Jobber 


E.  Le  Watrous  Mfg.  Co.,  Des  Moines,  Iowa 
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TWO  BIQ  LEADERS 

FOR  HARDWARE  DEALERS 

The    demand  is    always     increasins^    for 

LEHMAN  CARRIAGE  HEATERS  e  COAL 


POSITIVELY  THE  BEST  Money  and  SkUled  Labor  Can  Produce 

They  are  on  the  market  over  20  years  an  J  are  backed  by  our  truarantee.  They  cost  no 
more  than  inferior  goods.  Your  customers  wanr^the  '^Lehman."  They  are  the  most  extensively 
advertised,  and  known  everywhere  as  the  STANDARD. 

Better  order  your  supply  to-day.  The  suie  of  Lehman  Heaters  and  Coal  always  makes 
satisfied  customers. 

t^'  350,000  LEHMAN  HEATERS  ARE  lA^VSE.      BEWARE  OP  IMITATIONS. 

Send  rur  our  latest  circular  with  prices.     Be  sur<  -and  mentiuii  Hardware  Dealers'  Aiugazine. 

LrEHMAIN    BROS.,    Mfrs.,   lO't  ^ond  St.,  New  York:  City 

J.  W.  ERRINGER.  General  Western  Sales  yvscr.t.  45  E.  Conarrcss  St..  Chicago,  III. 


TRAOfc 


inAR»S 


99 


THAT 


Custom 


ARE  the     ••^^■'••'■'^rrT^  Steel  Fishing  Rods— so  well  known  and 
widely  .^gJ^^KJffrfJ  advertised  that  they  almost  sell  them- 
selves. "^^^T  f  V* Yr        Anyway,  each  one  sold  sells  others,  and 
the  doBder  giving  satisfaction  is  sure  to  get  the  tackle  trade.    The  very 
liberal  discount  we  allow  enables  dealers  to  retail  the  rods  at  low  prices, 
yet  leave  good  margin  of  profit. 

At  to  the  superior  quality  of  the  .  ^•^-"•^^^T'T^^  Rods— to  prove  our  faith 
aud furnish youwlth the str«ng«st^^!0nftf7)/__J  possible  selling  ar- 
gyment  we  give  absolute  Kuaran  ^p^2fiUfl£U&  tee  affainsc  breakage  due 
10  defective  material  or  poor  'Horkmanshlp  for  1  li  hFE  FEAK8  aliex  a  rod  leaves 
our  factory.  Remember,  it  pays  to  keep  a  full,  assorted  stock.  Is  your  name  on 
our  list?  we  can  send  you  occasional  advertising  matter  which  will  help  maiie 
sales,  and  REFER  inquiries  to  you. 

Look  for  our  name  and  trade  mark  ■  ■■  »-^  ir^*>\  on  every  reel  seat. 
Oursare  the  ORIGIN  AL  Steel  Fishing  ^^*-J»7«|aJL_J  Rods;  we  have 
been  manufacturiuflr  them  for  nearly  ^dCffMK&9Bf         twenty  years. 

THE    HORTON    MFG.    CO. 

BBISTOL,  CONNECnCUr,  U.  S.  A. 


Im  Answering  Advertiskments  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS'  MAGAZINE. 
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PEHY  CARRIAGE  HEATERS  and  COAL 

Stand  for  SatisAed   Customers 

MATERIAL 
TBE  BEST 

PRICES 
THE  LOWEST 


The  ORIGINAL  HEATER  with  adjustable  ventilators.  All  others  are 
imitations.  The  only  Heater  that  will  not  burn  your  lap  robes.  Handled  by 
all  leading  jobbers.     Free  Catalogue  on  request. 


THE     PROGRESSIVE    MFG.    CO. 

PAINA,    ILL. 


GET  THE  TRHOE 


with  a  fast  selling  automobile  appliance.  The 
hardware  dealer  is  in  line  for  auto  sundries. 
Get  your  jobber  to  furnish  you  with 


"SOOT-PROOF 


PLUGS 

It  is  the  most  economical  and  best  sellinit  -plug  on  tlie  marketr  because  its  life  is  practi- 
cally unlimited.    It  cannot  sbort-circnit.    Price  $1.00.    Send  for  trade  discounts. 

Address  C  A.  MEZGER,  Inc.,  Manniaclnrers,  293  W.  SOth  St.,  New  Yorit 

National  Sales  Corporation,   Factory  Sales  Managers,  2%  Broadway,   New  York 

"  PER^rECT  "    ICE   CiLEEPER 

Thoro\ighly  Good 

Made  of  Cold  Rolled  Steel  Galvanized, 

Spikes  made  of  Hardened  Steel 

Fastened  to  the  shoe  with  Automatic  Adjusting  Web. 
NO    RUBBER.  OR.  ELASTIC 

Positively  best  creeper  made  specially  for  slippery  pavenents. 
Put  on  in  an  instant,  taken  off  in  less  tmie.   Ask  your  jobber. 
BLAIR  HVSKING  CLOVE  COMPANY.  Bucyr u«,  Ohio 

TIN  CASH  AND  BOND  BOXES 

Full  Lines  of  Best  Selling  Goods 
Letter  Boxes  and  Boxes  for  Safe  Ikposit  Vaalts 

Meriiam  Mfg.  COey   •  Durham,  Conn. 

I  1651  Tin  Boxes  f w  aU  Offliec  Vmea 


Consult    BUYERS'    REFFRFA'CK    TO    ADVERTISEMENTS    on    Last    Packs. 
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It  Is  Worth  Something 

TO    SATISFY    YOUR    CUSTOMERS    COMPLETELY 


Goods  Returned  with  a  Complaint  are 
NOT  a  Source  of  Satisfaction  or  Profit 


STANDARD  HEATERS  ^,?^I,Ft?.T.,^*^^  ^^  y^"  wrapped  up 


With  a  **KICK' 

Onr  advertising  to  the  consiuner 
Is  brinoino  in  hosts  of  inquiries 

THESE  INQUIRIES  ARE  REFERRED 
TO  YOU  IF  YOU  HANDLE 

STANDARD     HEATERS 

We  do  not  sell  the  Catalog  houses 
—Neither  do  ^ve  conduct  a  Cat- 
alog house  business  ourselves. 

We  want  YOU  to  sell  the  goods 
THE  STANDARD  STAMPING  CO. 

MARYSVILLE.    OHIO  "*''®  ^^"  ^"®  ®'  '^^^^  Display  Racks? 

It  Coats  You  Nothing 


BETTER  and  CHEAPER  Coal  for  CARRIAGE  HEATERS 

=    ONLY    ONE    GRADE-THE   BEST  = 

Standard  Size  Carbons  ^T^  W  J^    TT^  Wj^       Petty,  Standard  &  Leh- 


for  use  in  m.    ^  B m  A"^^   m^^k.  W^^^^  man  Heaters 


BRAND    ALLEN 

(13  bricks  to  box,  24  boxes  to  case)   „^^^^  .«.^— w  a  -- 

?  In.  wide,  packed  same  as  Allen 


S9a    Aikrm    BRAND    BURNRIGHT  >|Oa    jl^rv 
9M^m  W9Mim   (standard   length  and  thlckneM)  ^^C*  UUm 


More  Allen  coal  used  in  New  York  than  any  other  Brand. 

References— Every  larg^e  Livery  in  New  York. 
ALLEN    HEATERS   ttie   best    and    eheapest,   $l.ffO   and    $1.75 


THE   ALLEN    COAL   COMPANY,    36  Great  Joaes  Street,    NEW  YORK 


BUFFALO  MODEL-EXTENSION  CYCLE  SKATES 

Nickel -Plated— Ball  Bearing— Rubber  Tires 

Particulariy 
Adapted 

for 

Outdoor 

Use 

Send  for 

Catalosue 

with  special 

diacounts. 

THE  CYCLE  SKATE  AND  SI>ORTINO  GOODS  CO.,  37  Parle  Street,  New  Yorlc 

Iif  AwswimiKO  Advbrtisements  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS'  MAGAZINE. 
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THE    FOUMDATIOIM    OF    SUCCESS 

IN  THE  RINK  BUSINESS  IS  AN  EQUIPMENT  OF  THE  RICHARDSON  CUSHION  FRAME.  ANTI- 
JAR  BALL-BEARING  ROLLER  SKATES,  ased  in  aU  of  the  Urgest  and  most  snccessful  rinks,  and  bj  aU  of 
the  most  prominent   orofessional   skaters   in   America.    We  have  held  all  Worid's  Records  since  1885. 

We  have  originated  every  essential  feature  in  connection  with  the  manufacture  of  roller  skates  durins 
the  past  Twenty  Years, 

We  do  not  manufacture  sidewalk  skates  and  recommend  them  for  rink  use. 

The  most  complete  line  of  hiirh  grade  Roller  Skates  on  the  American  market. 


KICHARDSON    BALL-BEARING   SKATE    CO.    301    Well«   St..   Chicago 

1907  CATALOGUE  NOW  READY 

Giving  useful  information  on  Rules  of 
Racing  and  Hockey, Track- 
Laying,  Record^  etc. 

NESTOR  JOHNSON,Clilcago,Ill. 

636  &  638  N.  California  Av.  near  D  v'si  n  ' 


Our  extensive  fall  advertising  in  the  leading 
magazines  will  create  a  large  demand  for 
Winslow's  Skates.  Dealers  will  profit  by  carry- 
ing a  full  line. 

THE  WINSLOW  COLLEGE  HOCKEY  SKATE 

is   a    very   n:)pular  seller  -the  very  finest  skate 
it  is  possible   to  make. 

WINSLOW    ROLLER.    SKATES 

are    more    popular    than    ever.     Kink    managers 

and  those  planning  new  rinks  should  write  us. 

Send  for  dcscrif>tivc  catalogue.    All  kinds 

of  ice  and  roller  skates. 

m  SAMUEL  WINSLOW 

SKATE    MFG.  CO. 
Worcester,  Mass. 

New  York  Office: 
84-86  diambers  St, 


•^ 


NO.  1  7  "  riTTlD 
WITH  "WCS"        \ 
•T«CL  BALL 
•rARiNQ  ROLLS 


CARBORUNDUM 
SPECIALTIES 

Sfll  faster  and  give  better  satisfaction 
than  any  other  sharpening  siones 
on  earth. 

Give  tools  a  keen  razor  edge,  don't 
fill  up  or  get  gummy  —  last  longer, 
yet  do  their  work  faster  and  better. 

The  Carbonindam  Display  Case 

furnished  free  to  dealers  handling 
Carborundum  Sharpening  Stones. 

Write  Jor  details  of  our 
Display    Case    Offer 

THE  CARBORVNDVN  COMPANY 

NIAGARA  FALLS.   N.  Y. 


Consult    BUYERS'    RKrFRFN'fE    TO    ADVERTISEMENTS    oh    LAtr    Paou. 
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BARNEY    &    BBRRV 

OFF  E  R_THE    TWO    MARKET    LEADERS 

SAFETY    EDQK    HOCKEY 


AND 


CANADIAN    HOCKEY 


A.L,WAYS    DBPBIVDABL,e.      BETTER    STOCK    TMEM. 
CATAUOa    WAITINQ    YOUR    REQUEST. 

BARNEY  &  BERRY,  Springfield,  Mass. 


^ 


FOLDING  POCKH  SKATES! 


-CZI 


Metal  pla< 
needed ;  rec 
crease  in  v^ 
increase  in 
strength. 

A  pair  in  a 
Wallet  may 
be  carried  in 
the  breast 
pocket  or  a 
Lady's  Muff. 


^o  Keys,  Heel- 

ates  or  Screws ; 

NO  BULK, 

NO 
BOTHER. 

Leading  Jobbers. 
Ask  for  Catalog* 

MARTIN 
LATE  CO. 

k>ston,  Mass. 


IM  Anbwehwo  Advertisimewts  it  is  Desirable  that  You  Mention  HARDWARE  DEALERS' MAGAZINE. 
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CLARK  HEATERS  and  COAL 

Arc  Splendid  SeDers — 

FOR    COLD    DAYS 

CLARK  HEATERS  are  made 

well.    No  castings  are  used    I 

and  every  joint  is   solidly 

riveted.     They  will   stand 

any  kind  of  a  guarantee  to  your  customers.     That's  why  more  of  them  arc 

sold  every  year  than  of  all  others  put  together. 

CLARK  COAL  lasts  longer  and  gives  more  heat  than 
any  other.  Customers  will  have  nothing  else,  once 
they  use  it. 

If  yM  haven*!  these  f Mds,  write  your  febber.    Ifow  is 

the  tinie.     Drop  a  card  for  our  new  catalogue,  entitled, 
*^ If  You  Ride  In  Winter.'' 

CHICAGO  FLEXIBLE  SHAFT  CO. 

180  Ontario  SU   CHICAGO 

The  name  CLARK  is   on   beaters  and   coal.     Look   for  it 


The  Line  That  WiD  Make  Friends  For  Yoo 

We  here  illustrate  one  of  our  original  eflfects  in  our  1907  lint.  This  is  our  CRUSADER  PAT- 
TERN,   and    in    the    rich,    harmonious    colors    we  give  it,  it  is  wonderfully  pleasing. 

This  is  only  one  of  many,  all  well  made  and  durable,  and  in  style  to  suit  all  variety  of  tastes. 
This   our  catalogue,  illustrating  each   Hammock  in  colors,  will  show  you. 

It  also  will  show  you  that  it  is  just  such  a  line  that  will  attract  your  buyer  and  give  your 
house 

A    HAMMOCK   RBPUTATION    AND    A    PAYING    ACCOUNT 

flOBLFELD  MANDFACTURIN6  CO.,  8th  aid  Daaphii  Sts.,  Phila.,  Pa. 


CoMiWT   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   oh  .Law  Paom. 
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The  Greatest  Skate  on  Earth 


This  SkAte  Is  proTlded  with  a  spirftl-oomiireaaion-sprlng  aotlon  encased  In  the  barrel  oarrylnc  the  fronil 
track.  Insuring  amformlty  of  tension  and  aoUoo  daring  the  entire  life  of  the  sksM.  The  rear  roller  immedlatel/ 
follows  In  any  direction  giTen  the  front  track  by  the  skater,  like  the  rear  wheel  of  a  bicycle.  We  solicit  rink 
trade.    Write  for  catalogue  and  terms.  ' 

Chicago  Roller  Skate  Co^  65  SmIIi  Caud  Street,   Chicago,  Dl.,  I).  S.  k. 


H^TiMi    THE  tKSi  UAiiiriun  dull  tu.,  usi  nampiooy  uouu.     G«>.in,swkiCowB.u 
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CLARK  HEATERS  and  COAL 

Arc  Splendid  SeDers  

FOR    COLD    DAYS 

CLARK  HEATERS  are  made 

well.    No  castings  are  used 

and  every  joint  is   solidly 

riveted.     They  will   stand 

any  kind  of  a  guarantee  to  your  customers.     That's  why  more  of  them  are 

sold  every  year  than  of  all  others  put  together. 

CLARK  COAL  lasts  longer  and  gives  more  heat  than 
any  other.  Customers  will  have  nothing  else,  once 
they  use  it. 

If  yon  haven*!  these  foods,  write  yonr  fobher.    Now  Is 

the  tillie*     Drop  a  card  for  our  new  catalogue,  entitled, 
*'If  You  Ride  In  Winter." 

CHICAGO  FLEXIBLE  SHAFT  COo 

180  OntaHo  SU   CHICAGO 

The  name  CLARK  is   on   beaters  and   coal.     Look  for  it. 


The  Line  That  Wffl  Make  Friends  For  Yon 

We  here  illustrate  one  of  our  original  cflfects  in  our  1907  lint.  This  is  our  CRUSADER  PAT- 
TERN,  and    in    the    rich,    harmonious    colors    we  give  it,  it  is  wonderfully  pleasing. 

This  is  only  one  of  many,  all  well  made  and  durable,  and  in  style  to  suit  all  variety  of  tastes. 
This   our  caulogue,  illustrating  each  Hammock  in  colors,  will  show  you. 

It  also  will  show  you  that  it  is  just  such  a  line  that  will  attract  your  buyer  and  give  your 
house 

A    HAMMOCK   RBPUTATION    AND    A    PAYING    ACCOUNT 

fiOBLFELD  MANDFACTDRINd  CO.,  8th  aid  Danphii  Sts^  Phila^  Pi. 
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The  Greatest  Skate  on  Earth 


This  Skate  Is  prorlded  with  a  splral-oomiireaslon-sprlng  action  encased  In  the  barrel  carrying  the  froni 
track.  Insuring  amformlty  of  tension  and  action  daring  the  entire  life  of  the  skate.  The  rear  roller  ImmedlatelT 
follows  In  any  direction  giTen  the  front  track  by  the  skater,  like  the  rear  wheel  of  a  bicycle.  We  solicit  rlnk 
trade.    Write  for  catalogue  and  terms. 

Chicago  Roller  Skate  Co^   65  Soulli  Caud  Street,   Chicago,  DL,  I).  S.  A. 


H^T^u     THE  EA5T  UMirTUfl  DULL  UU^  USl  nampiOD,  IHIOQ.      G.».i..swi.c«wB.L 
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rLMjj  %jij  I  rkDi^tL,     IV 1  r«i  \T E/ r/     is i x^  a. c^ iv a 

Th0  Larg0Mt  Manufaetur^rm 

F.    E.    CHESTER.    &    CO. 

P.  O.  Box  367 

CATALOGUE                                       PROVIDENCE.  R.  I. 

KINOFISHER 

Lines  are  known  by  the  ConfMiny  they  Keep 
—they^  ere  only  found  In  Compeny  with  the 
KINGFISHER  Trade-Mark. 

B.   J.   MARTINIS   SONS 

Makera  of  the 
••KIIVaF'ISMER''    BRAND    Braided    Silk:    RIsH-Lrln 

ROCKVIUUB,  COIVIV- 


Hmes  Sword  Company 

eHieePEE,  mass. 

T 


MANUFACTURERS  OF 

PATENT  PERFECTION   PADLOCKS 

ALL  SIZES 

SEND  FOR. 

CATALOGUE  Half  Inch  to  Two  and  a  Half  Inches 

CowtULT   BUYERS'    REFERENCE   TO   ADVERTISEMENTS   ow   Last   Paobs. 
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Hopkins  &  Allen  Junior  Repealing  Rifle 
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Somefliing  Eufirdy  New  in  (Mdrep's  Cars 


THE  CAR  THAT  SELLS  AT  SI6HT 

Built  on  an  entirely  new  principle,  and  mechanicallj  geared  for  greater  speed  with  one- 
fourth  the  effort.  An  invigorating  and  healthful  recreation  for  the  boj  or  girL  Onoe 
seen,  and  you  will  buy  only  the  **  ROVAL    RACER*** 

Mannfaetiired   only  by  H.  N.  THAYER  CO.,   Erie,   Pa« 


For  Ok.  Powerful  Organ-like  Tone  the  New 

M.  Hohner  **T11VMP£T  CALL**  Harmonica. 

Sarpasses  any  mouth-or^an  that  has  ever  been  placed  on  the  market 

No.  220.  This  instrument  which  has  lately  been  offered  to  the  trade,  is  endowed  with  a  phenomenal 
amount  of  tone  power.  The  reeds  are  directly  connected  with  a  wooden  sound-box,  into  which 
the  tone  passes,  and  finds  an  outlet  through  five  Brass  Trumpet  Horns  which  protrude  from  the  box. 
No  Harmonica  of  this  kind  has  ever  been  shown  to  the  trade  before,  nor  is  there  any  which  increases 
the  tone  so  wonderfully.  In  the  hands  of  an  expert  player  this  instrument  can  be  made  to  sound 
like  a  church  organ.  In  producing  this  instrument  the  house  of  Hohner  has  again  showm  great 
results  from  its  constant  effort  to  bring  the  Harmonica  on  the  level  with  a  high-class  musical  in- 
strument    The  mouth-organ  has  10  double  holes,  40  reeds,  brass  plates  and  is  full  concert. 

N.  HOHNER,   475   BrOCtdwCLy,  NEW  YOUK    76  Yark  St.  loroeto,  Canada 
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FVN  FOR  ALL,  ALL  THE  YEAR 


THE  WABASH  COASTER  WAGON 

sells  readily  at  a  good  margin  of  profit.      Guaranteed   to  give   satisfactory 
service. 

THE  WABASH  COASTER  WAGON  is  a  substantial,  general  purpose 
wagon,  84  inches  long,  16  inches  wide  ;  large,  roomy  box  of  hard  wood,  remov- 
able. Well  balanced  to  prevent  tipping.  Turns  easily  on  narrow  walk.  All 
wheels  (our  exclusive  Wabash  patent)  are  11  inches  in  diameter — of  wide  tread, 
on  steel  axles,  no  bumping  or  pounding.  A  nobby,  solid  wagon  in  which  any 
youngster  will  have  pride  and  pleasure. 

GET  READY  FOR  THE  HOLIDAY  RUSH 

WABASH  COASTER  WAGONS  will  be  in  demand ;  they're 

advertised 

The  people  know  about  them 

Order  now  through  your  jobber  or  direct  from  us  ;  we  have  nine  shipping 
stations  as  follows : 

PHILADELPHIA.  PA«  PITTSBURG,  PA.  LOUISVILLK.  KY. 

MILWAUKEE.  WIS.  ST.  PAUL.  MINN.  KANSAS  CITY.  MO. 

SEATTLE.  WASH.  PORTLAND.  ORE.  '        WABASH.  IND. 

Send  for  our  catalogue  illiistrating  Wabash  Farm  Wagons,  Hand  Cars  and 
Steel  Sleds. 

Direct  all  mail  to  Wabash  office. 

WABASH  MANUFACTURING  CO.,  Wabash,  Ind. 


J 
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THB  CBUBBRATBD 


Gillette  Horse  Clipping  and  Grooming  Machines 


4  We  are  the  only 
manufacturers  in  the 
world  that  make  and 
sell  Horse  Clipping 
and  Grooming  Ma- 
chines ordy.  We  do 
not  make  anything 
but  Horse  Clipping 
and  Grooming  Ma- 
chines. We  have  no 
HarduHire  Specialties. 


<|  We  are  so  far  in  ad- 
vance of  other  Ma- 
chines in  improve- 
ments  that  tee  really 
have  no  competitors. 
Gillette  Machines 
give  Sitisf action  in 
every  way. 


4  Our  claim  is  as  broad  as  words  can  make  it:  The  Gillette  Clipping  and  Grooming 
Machine  is  better  than  any  other  Clipping  and  Grooming  Machine  in  every  particular, 

4  Send  for  our  1907  Catalogue  and  read  about  our  New  Patent  C  hain  and  Grooming  Brush. 

GILLETTE    CUPPING    MACHINE    COMPANY 

110,  112,  114  W.  S2d  St,  New  York,  N.  Y. 


Priesf s  Clippers 


THAT'S 


SUFFICIENT 


Catalogue  on  JtppUcation 

AMERICAN.  SHEARER    MFG.    CO. 

Notshuat*  N.  H.*  U.  S.  A. 

Wl«biMoK  Ift  Hllger.  ViA.^  Soiling  AgMito 
9-13  Mxarray  St..  Now  York  City 

nOTOIKIftft' 
CLIPPER6 

Slandftrd  Qiulity 
and  Workmaiisnip 
Goanntoed. 
Proinst  Sniiifnofit 
Right  rrices. 


Simple  in  Design 
Elegant  in  Finish 


Send  for  -Descriptive  Catalogue  and  Prices. 

E»WARD  ».nOTCnKlftft 

RtllroMl  Ave.  BRIDGCrORT.  CONN. 


egTBS 

Yankee  Clipper 


A  SBB  METAL  DA»Y 

Coates  Clipper  Mfg.  Co. 

Wweesler»  Rf  an. 
J.  I.  GRAIAH  k  COm  new  YORK, 
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Holiday  Trade  Winners 
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C.  1.  WilUamson  Wire  Novelty  Co. 

S6  Badger  Avenue,  Newark,  N.  J. 


WALKER'S  CORK  SCREWS 

Securely  Mounted  in  Genuine  Stag  Handles 

Over  Seventy  Varieties 

Every  one  tested  and  warranted 

ERIE  SPECIAITY  CO..  =»J.^J.*- 


HERE'S  A  GOOD  ONE 

for  your  customers  who  have  horses 

Stewart  No.  1 
Clipping  Macliine 

Ust,  Only  $6.75 

This  machine  has  taken  its  place 
as  the  most  satisfactory  clipping 
machine  ever  put  on  the  market  at 
any  price.  The  gears  are  cut  from 
solid  steel,  hardened  file  hard,  and 
protected  from  dust  and  dirt  in  a 
metal  case  where  they  always  run 
in  oil.  Wear  and  friction  are  down 
to  the  lowest  point.    Has  highest  grade  shaft  and  knife. 

Jobbers  everywhere  supply  it.  Write  for  complete  de- 
scriptive matter  and  catalogue  showing  everything  modern  in 
horse  clipping  and  horse  cleaning  machines. 

CHICAGO  FLEXIBLE  SHAFT  CO^  180  Ontario  St.,  CHICAGO 
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JARVIS  FISHHI6  CGAT  hardware  men 


Afaders    ^^^ 

las   pockets  inside 

enience  for  a  trip 

stream. 

:k  pocket  on  the 

;arry  lunch,  shoes 

bulky  articles. 

yiORT —just  laps 

top  of  waders, 
ntents  of  pockets 
g  can't  get  wet 
^  unless  you  have 

to  swim. 
YOU'LL  WONDER 


JARVIS 
BAIT 


HOW  you  ever  got 

_  -ig  without  one. 

Sent  prepaid  on  receipt  of 
price.  Army  Khaki  Cloth  each  $3.50.  Heavy 
Tan  Duck  each  $3.00. 

Order  One  Today. 

for  use 
with  live 
salted  or 
pickeled 

minnows,   for  trolling,  casting    or    still  fishing. 
Holds  minnow  in  natural  poaitioo;  It  can*t  double  up  In  a  lump 
as  with  other  luxAs.    Just  naturally  tempts  the  fish;  then  bmdcs 
him.    Best  catcher  ever  devised.    Per  dosen  1 1 .00. 
Send  10c  for  sample  and  complete  Information  or  ask  your  dealer. 

W.  B.  MRWS  CO.,  Grand  Rapids,  MIeh. 

^  28  Cenel  Stft.  ^  j 


Explain  to 
your  custom- 
ers the  merits 
of  he  Eureka 
Electric  Sad 
Iron,  with  our 
new  sprlDfT 
cord  protec- 
tor. It  makes 
the  cord  prac- 
tlcally  un- 
breakable 
and  unwear- 
able,  and  re- 
in o ves  the 
only  objec- 
tion to  this 
useful  device. 


HOOK 


Is  Indispensable  in  every  home,  hotel,  theatre  or  steamship 
having  electric  service. 

Thes^  are  Good  Sellers 

Let  us  send  you  our  Catalog  and  Dealers*  Prices 

We  are  new  prefared  te  aake  t—edtale  ifcifiaiaH 

W.  J.  BARR  ELECTRIC  MFG.  CO. 

Cleveland*  Ohio 


EASE  OF  MANIPULATION 

A  strong  selling  point  of  the 

WmMMB  COPPE 

proved  form    of  handles  fits 
the    natural   grip   of   the 
hand  and  greatly  reduces 
the  exertion  required  to  op- 
iate the    clipper.      The  even 
lance,  due  to  the  proper  pro- 
ming  of   the    various   parts, 
the    Figaro    to    be     conoen- 
about  the  neck* 
—  ^wj  carry  the  Figaro? 

BROWN  &  SHARPE  MTG.  CO.. 

WE  IPIKOTIECT  TEDE  PEMJEKo     Providence,  R.  L  U.  S.  A. 
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Founded  in  1828 
But  always  Up-to-Date 


Mr.UamsooKo. 


PNIUIDELPNIII 
NEW  YORK 
BOSTON 
CNICMO 


Manufacturers  of 

Sand  Papers 

IN  EVERY  FORM 


Flint  Paptr,  Garnet  Papar,  Emery  Paper,  Emery  Cloth 


You  take  no  risk  on  the  Quality 

We  make  only  the  Best! 


Think  It  Over 

DAMPNESS  rots  wood— causes  de- 
cay. 

Sunshine  warps  it  if  it's  only 
covered  with  ordinary  porous  paint. 

Snow,  rain,  dirt  or  sun  can't  get  be- 
hind the  hard,  smooth  glaze  of  LUCAS 
TINTED  GLOSS  PAINT. 

LUCAS  TINTED  GLOSS  is  the  one 
permanent  paint  that  will  improve  tne 
appearance  and  increase  the  cash  value 
of  any  property  to  which  it  is  applied. 

If  you  haven't  this  celebrated  brand 
in  stock,  a  postal  will  bring  our  paint 
proposition — a  proposition  that  will  help 
you  to  make  money  and  hosts  of  satis- 
fied customers. 

JOHN  LUCAS  ft  CO. 

PhUadelphia 

NEW  YORK  CHICII60 
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SPECIALTIES 

MONEY   MAKERS 
FOR    DEALERS 

in    F|      TTF    PAINT  AND  VARNISH  REMOVER 
/tll"£L"ll£    ONE^OAT  DUX  FINISHES    : 

Do  you  carry  these  two  profitable  specialties? 
If  not,  you  are  losing  money. 

They  are  our  leaders  and  have  been  advertised  extensively  all  over  America. 
There  Is  a  general  demand  for  them, — people  know  of  them  everywhere  and  ask  for  them, — 
they  sell  rapidly,  thus  allowing  quick  returns  and  a  good  profit. 

Now  Is  the  time  to  put  In  a  stock  of  the  Ad-el-lte  Specialties.      Why  not  let  us  send  catalogue 
and  quote  prices  on  a  trial  order? 

Sta.  I  ^AOXV^^I^J^^X^V^^  CHICAGO 


Selling  IVfore 


The  axle  grease  that  will  give  your  customers  the 
best  service  and  most  satisfaction  is  the  kind  you  will 
find  most  profitable  to  handle. 

Dixon's  Graphite  Axle  Grease 

has  proved  to  be  from  3  to  5  times  as  lasting  as  the  ordi- 
nary grease.  Will  not  gum  in  cold  weather,  nor  run  in 
hot.    Try  a  sample  order.    Get  Price  List  55-1. 

JOSEPH     DIXON     CRUCIBLE    CO. 

JERSEY      CITY»     N.     J. 
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Snow  Flake  Axle  Grease 


TRi^DB    ^fARK 


The  Grease  to  Buy 
The  Grease  to  Sell 
The  Grease  to  Use 


The  Snow  Flake  Axle  Grease  Company 

MAINUPACTURBRS 

FITCHBURQ,    MASS. 


YOU  CANT  OVER  RECOMMEND 

Iron  Clad  White  lead 


It  will  stand  up  for  any  claim  you 
may  see  fit  to  make  for  it.  Could 
you  ask  more  than  this?    AAA 


ENTERPRISE  PiUNT  MFG.  CO.,  CUcago,  D.  S.  A. 
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"  nice:  ♦♦     L.IQUID     WOOD 

Varnlailieai,    Ralnf ,    Statiiai    and    Eiiamelai 

With  these  you  can  get  and  hold  the  trade  that  is  rightfully  yours.    They  make  friends 

for  the  Dealer.    Send  for  Booklet. 
EUGENE    E.   NICE9  -  2T2-2T4   So.    Second    St.,    PHILA. 


DUSTINESS    SWEEPING 

WITHOirr  OILING  YOin  FLOOR 

OUR  K^SI-XVOIR  BRUSH 

deadens  the  dust  as  you  sweep.    It  makes 
its  own  dustless  powder  out  of  the  dust 
and  grit  on  the  floor. 

It  keeps  the  floor  fresh  and  clean,  and  makes  scrubbing  unnecessary. 
USED    BY    OVER    1M,M0    MERCHANTS    AND.  6,M0    SCHOOLS 

ISSio^^S^^JS    MILWAUKEE  DUSTLESS  BRUSH  CO. 

Lfteral  Dtocrairti  an  Owntillet                          120  SYCAMORE  ST.,  MILWAUKEE  WIS. 

j 

EVERYTHING    IN   BRUSHES 

Gerls,  Lombard  &  Co., 

BRUSH  MAKERS 

EiJMJi 

208  and  210  Randolph  Street.  Chicago 

All  our  best  grades  have  our  full  firm  name 
stamped  on  them.      This  is  our  guarantee 
for  quality. 

ASK      YOUR     JOBBER     FOR     THEM 

If  they  haven't  them,  write  up. 

TEN      YEARS 

on  the  market  or  one  year — 

Which  oil  is  the  best  established? 

Which  will  sell  best? 

Which  will  make  you  the  most  money? 

Which    Is    more    likely    to    please   the  customer  and  make  repeat  sales? 

••  3    IN    ONE  •» 

has  given  universal  satisfaction  for  more  than  ten  years,  as  the  first,  the  best,  and 
the  only  lubricator,  cleaner,  polisher  and  rust  preventer.  It  satisfies  every  cus- 
tomer. 

It  satisfies  and  profits  every  dealer.  Retailing  at  10c.  and  25c.  yon  make 
real   money. 

Ask  your  jobber  for  prices  and  at  least  a  trial  dozen. 

G- W.  COLE  COMPANY,  141-145  Broadway,  NEW  YOU  CITY 
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THE  FRAZER 

BEST  IN  THE  WORLD 

AlMjrt  UnHorm  OHtn  Imlteted  Nerar  Equalltd 

Known  Eir«r)t»h«n  No  Talk  Roqulrwl  to  Soil  It 

600D  CREASE  MAKES  TRADE 
CHEAP  CREASE  KILLS  TRADE 


For   Sale   by  All    Jobbers 

SEND  FOR  PRICE  LIST 

FRAZER  LUBRICATOR  CO,  83  Murray  $L,N.Y. 


ButabUshed  184a 

ROOF  PAINTS 

Are  made  from  linseed  oil  and 
will  outwear  the  cheap  kinds 

Color  Card  and  Prices  on  Application 

JOHN    BRIGG8  ^   CO. 

Boston,  Mass. 

^v  c;^^  "IHE  AUTOMATIC 
TRUCK 

you  several  hundred 
rth  of  back-aches  dur- 
t  few  months  and  the 

INLY  $S.0O 

delivered  east  of 
Rockies.  Coilslder- 
ed  a  valuable  fix- 
ture In  every  hird- 
ware  store  where 
used. 

Write  for  particu- 
lars to-day; 

^  C  A.  Peck  Hard- 
^  ware  k  Mfg.  Co. 


1  uo  AUMiuiauv  X  rucK 


■DUN,  WIS. 


A  good  many  dealers 
like  their  own  name 
on  AMERICA  Alarm 
Dials — it's  a  standing 
"ad"  that  somebody 
else  pays  for. 

Ask  your  jobber  or 
write  us  about  this. 


THI 


.(0. 


LA  SALLE,  ILL. 
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THE   SECURITY  CASH  RECORDERS 

Create  System,  Hasten  Succobs, 
Guarantee  Safety. 

We   maniifacture   12  different  styles 

llluttratcd  c«ttlo|M  vent  on  redact 

HOUGH  CASH^RECORDERCO. 

INDIAN  ORCHARD,  MASS.,  U.&JL 

FREE  BOXING  LESSONS 

Every  issue  of  this  magazine  meets  the  eyes  of  numerous  Hardware  men 
who  are  contemplating  changes  in  their  store  accommodations.  Such  changes 
usually  involve  Shelving  and,  of  course.  Shelf  Boxes,  and  this  brings  us 
to  our  subject,  viz.: 

THE  **PERFEeT»»  SHELF  BOX 

For  attractively  displaying  Shelf  Stock,  for  absolutely  protecting  it  from 
damaging  dust,  dirt  and  dampness,  for  its  notable  saving  of  space  and  for 
numerous  other  advantages, 

THE  "  PERFECT »»  SHELF  BOX 

is  without  a  rival. 

The  circular  I  shall  be  pleased  to  mail  you  clearly  demonstrates  all  of 
these  claims. 

.  P.  jwmPF.  R7>VFW<swnnn.  W.  VH. 


SHELF  BOXES 

TO     OADER 

HENRY  H.  SHEIP  MFC.  CO. 

Colombis  u^  «in<«  RfiMlolph  St,  Pldladelpiiia,  Pa. 


INTERCn4N0EABLE 

LOCK-CORNER  SHELF  BOXES 

FOR  THE  HARDWARE  1RADE. 


The  L  H.  Green  Co., 

97-I0I  Warren  ftt.,  NEW  YOWL 

btMl 

kel  Platrd 
low  CmkO 
(rackets 


NASHUA  TILL  CO. 

MANUFACTURERS  OF 

Alarm  Cash  Drawers 

NasKvj*.  N    H..  V.  H.  A. 
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«•  SXE 

BE  MODERN 

Sqiiip  your  Store  with 

WILEY'S  WAXENE  ANTISEPTIC 

AND      GERM     PROOF 

NILBHADT 

ROLLING 

STEP 

LADDEHS 

Th«y  oo«t  but  little  and 
enable    you    to    utilize 

space  now  yacaot.    Save 
your  gooda  and  fixtures. 
Save  time  and  clerk  hire. 
Add  to  the  beauty  of  your 
Score.  We  make  Ladders 
to  Order  and  to  fit  any 
shelf  arrangement. 

NILBRAOT 
MFG.  Co. 

1445  N.  EitfhtK  St. 

&t.  Louia.  Mo. 

BEST  IN  THE  WORLD  FOR 

OU  Goths  and  Fnraltiire  in  PabUe  Bdldings, 
Halls,  Hospitals,  Houses,  Etc 

Waxenc    is   to   the   woodwork   of   a    house   what 
stove   cfelish   is   to    the   stove.     If   your   varnished 
or    shellacked    surfaces    are   scratched  or    marred, 
Waxene  will  restore  the  surfaces.    You  can  apply 
it  yourself.    Sold  and  used  everywhere. 

MANUFACTURSD      BT 

I.    H.    WILEY     WAXENE     CO. 
09  Sadbury  Street.  Boeton.  Mass.,  U.  S.  A 

• 

II61UNG  STEP 

ladders  for  Stores 

No  modem  store  is  equip- 
ped up-toHlate  without  the 

STEf>     UADDBRS 

as  part  of  its  outfit. 

' 

We  make  Ladders  to  turn 
comers;  to  fit  all  kinds  of 
uneven    shelving;    to    work 
where   floor  is  slanting;  to 
fit     auy     special     require- 
ments—and more    Ladders 
than  all  other  houses  com- 
bined. 

Ask  about  the  new 
noiseless  track. 

SCNO  FOR  NO.  aa  CATALOOUC 

Coburn  Trolley  Track  Mfg.  Co. 

HOLYOKE,  MASS. 

CIRCUURS  FOR  THE  ASKING 

1 

THE  BICYCLE 
STEP  LADDER  CO. 

66  Randolph  Strttt 
Chlcaso,  111. 

':^:::  H.  M.  YOUMOS.  f 4S  W.  74tt  St..  n.y.  city 
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Up-to-Date  Hardware  Delivery  Wagon 

for  progressive  hardware  deal- 
ers. Easy  to  load  and  light 
of  draft.  Built  upon  honor  in 
the  highest  grade  only. 

Fr99  Catalog  upon  Rm^uaat, 

Sycamore  Wagon  Works 

IM  EDWAID  ST^  SYCAM6IE,  ILL. 


B 

L    Staada 

8crap«r» 


it»  iM  mow. 
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Thb  case  wffl  sen  CHRISTWUS  NOVELTIES  ^d  $6.S<  bays  tt 

Made  in  two  sizes  and  styles. 

Send  for  circular. 

Style  A  is  26  inches  lon^,  14  inches  wide,  13^  inches 
high,  mirror  door,  glass  shelf. 

Finished   oxidized   copper    or  gun   metal.      Boxed 

f .  o.  b.  Detroit.     Send  us  your  order  early. 
STYLE  A. 

DETROIT  SHOW  CASE  CO..  47MN  W.  Fort  St..  Detroit,  Midi. 
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A    PROFITABLE    LINE 

Li^Ktnin^    Rod    Supplies 

Copper  Cable  Tubing,  Points,  Etc. 
All  of  best  qoality  and  pmity  goaranteed.    Seamless  Brass  aid 

Copper  Tobing  of  small  sizes  and  thin  gauged. 

ORDERS    FILLED    SAME    DAY    RECEIVED 

I    carry    in   stock    a    large   supply   of  all.  the  above.      Order     ' 
from  me  and  avoid  the  delay  caused' b^' shipments  from   Mill, 

which  is  an  advaitage  to  yoo. 

An  op  to  date  Hardware  Dealer  waited  in  every  town  and 

.    city  to  handle  these  goods. 

167  Uke  St.    A.  C.  DALLAS,  Nfr.    Chicago,  V.  S.  A. 


THE 


TATTOO 

(Trada  M9tk  Ragbtered  In  U.  S.  Pat.  OAc«,  Aug.  99,  190S) 


ACOOB 
TDIE- 
KEEPCR 


A 
CERTAIN 


4H  inch  Case 

ALARMS    INTERMITTENTLY    ON    A 
4-lNCH    BELL-METAL    GONG    ON     BACK 

Wrlt9   for   Prlc9M 


THE    NEW    HAVEN    CLOCK    CO. 

Dept  S 
NEW  HAVEN.  CONN. 


TWO    NEW    SELLERS 
of  Interest  to  the  Trade 


THE    VO^S    CAISIVOIS" 

la  the  greateat  Boys*  Toy  ever  Invented.  A  real  ' 
wIthoBt  the  danger.  Fires  In  the  honae  with  ahooloie  l. 
curity.  Loads  antonuttically  with  a  harmless  gas.  nree  SO 
shots  a  minute.  Costa  only  1  cent  for  500  shot&  A  Bond  re- 
port andposltively  no  powder,  no  smoke,  no  odor  tn  the 
house.  Electrically  Ignited.  Abeoi ate  safety  guarantfeed 
by  us.    A  winner  for  holiday  trade. 


'Hydro-Massase' 


is  a  perfect  mechanical  vibra- 
tor for  massage  vm  poaes  tm  tW 
home.  This  vibrator  la  eqaal 
to  electric  devices  oosUag  seven 
times  its  price  and  la  mn  by 
the  water  power  from  the 
bath-room  tauoet,  tlierefof« 
(  is  applicable    in    everjr  prl- 

vaCe  hoaie  !■  Cke  laM.     Its 
V  regular    use    freshens    the 

^ ^ —     complexion,    savea   the    hair, 

sootnes  the  nervea.  An  Abso- 
lute novelty  and  a  sure  seller.  We  guarantee  the  practica] 
and  lai^Ung  efficiency  of  both  these  artldea.  We  atell  be 
pleased  to  quote  the  trade  most  attractive  diacounta  with 
particulars  upon  request. 

Warner  Motor  Co^  Inc. 


I      Dept  ILDh  FlatbrMi 


NEWYMffCmr 


THE    ISJA.IA.D    F^IL^TERS 

It  goes  without  saying  that  pure  water  is  an  imperative  need — that  few  supplies  are  pure — that  a 
filter  that  can  be  trusted  to  insure  pure  water  would  be  a  boon  to  the  public  and  very  profitable 
to  the  dealer.  But  physicians  are  saying  that  most  domestic  filters  are  a  delusion  and  a  snare — a  dis- 
tinct source  of  danger. 

Moral:  Don't  binr  a  filter  for  yourself — don't  undertake  to  sell  filters,  without  investigating.  Our 
Booklet  on  PURt  W.\TER  is  an  up-to-date  discussion  of  the  water  problem,  and  affords  moch 
information  regarding  the  different  kinds  of  filters.     Send  for  it. 

Do  you  know  that  the  Naiad  Filters  are  new  in  principle,  of  moderate  cost,  and  endorsed  by 
expert   Sanitarians   wherever   known?     Write   for  Circulars,  Prices,  etc. 

The  Naiad  Filter  Co..  606  Sudbury  Building,  Boston^  Ma—, 
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GUARANTEED  lor  IM  YEARS     N«TIANDLED  BY  CATALOGUE  HeUSES 


I 


iOLID     YOURETX    SILVER 

Manufactured  for  ua  by  the 

International  Silver  Company 


NOT  HANDLED  BY  JOBBERS 
ORDER   DIRECT 


KNIVES-  FORKS-  SPOONS 

SOLID   YOVREX  SILVER 

May  indeed  be  termed  a  new  discovery 
in  precious  metals  and  it  is  controlled, 
alone  by  us.  The  only  satisfactory  sub- 
stitute for  Sterling  Silver  ever  introd  uced . 
It  will  not  tarnish  as  soon  as  Sterling 
Silver^  Its  surface  can  always  be  kept 
bright  and  fresh.  It  is  solid  and  ^OT 
PLATED.  Age  has  no  effect  upon  its 
appearance.  Cleun  ^ith  Sapolio,  Whit- 
ing (.r  any  olher  polit>h  the  same  as  you 
would  a  Sieel  Knife;  there  is  no  plating 
to  wear  off.  Consf  quen .  ly  is  of  the  same 
color  clear  through.  Knives  can  be 
sharpened  like  a  Steel  Knife  and  will 
not  rust. 

Send  for  onr  New  Catalogue, 

ASSOCUTED  SILVER  COMPANY 

174  East  Uke  SIml,  CHICAGO 


J 


Wc  arc  making  more  ANDIRONS  than  ever- 

Why  ?    Because  we  know  how* 


Write  for  Catalogue  " M." 
THE   ROSTAND    MANUFACTURING   CO., 


Mdford,    Conn. 
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A  FEW  GOOD  THINGS  FROM  OUR  EXTENSIVE  LINE 

of  Hardware  and  Woodenware 
Specialties  ^^..^^ 


500,000 

No.  13 
DANDY  MOP  SnX 
sold  since  Jan.  1st,  '06. 


Your  stock  is  not 
complete  without 
the  Dandy  No.  13. 


Dandy  No.  14  Saw  Handle. 


THEO.   J.    ELY    MFC   CO^    Qirard,    Pa. 


CLAW  HBAD. 


L. 


■O —  •wM.     .— !!•     w.,      vwiVWtlf    AUi7«        PLAIN  HEAD. 
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Matmiiig,  Bowman  &  Co. 

MERIDEN,  CONN. 

NEW  YORK:    25  Wert  Bfoadway.  CHICAGO t    158  State  Street. 


''METEOR" 

Circtflatlng  Coffee  Percolators 
Oret  too  Styles  and  Sizes 

BAKING  DISHES, 

TEA  AND  COFFEE  POTS, 

HOTEL  WARE, 

BATH  ROOM  FURNISH- 
INGS, ETC. 


ALWAYS  hsaus  DcHdotts  Coffee  and 
SAVES  ONE-THIKD 


(Eq 
fot 


Secdonal  View. 

M»de  also  In  Urn  atyla  with  Alcohol  Ump  for  om  on 
the  table. 


CHAFING  DISHES  I  eSP^ 


with  "Ivory  Enamded  Food  Pan " 


NICKEL 
SILVER 


ECLIPSE 
BREAD    MAKER 

We  guarantee  the 

Wm  Mix  and  Knead  a  Batch  of 
Dough  thoroughly  in 

THREE  MINUTES 

without  Hands  Touching  the 
Dough 


no,  IH  Clufiiiff  Dlth 


M0W  Catalog  No.  49H  tont  on  roquoBt 
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Samples  from  our  complete  line  of  Badi  Room 
Trimmings.  Catalogues  of  Badi  Room  Trimmings 
and  Furniture  Trimmings  sent  on  request 

AMERICAN     RING     CO.,      Waterbury.    Conn. 


CAST  AND  WR«DCIT  BRASS  MN«BS 
BRASS  lira«LSTERY  NAILS    . 

BRANCH  I  New  York,  1  ft  2  Hodaon  St. 


OTHER  FDRNITURE  IROmniCS  IN 
CREAT  VARIETT 


BRANCH  t  New  York,  1  ft  2  Hodac 
OFFICES  (Bostoa,  170  Summer  St. 


Chicaco,  199  Lake  St. 

Oakland,  Cal.,  Temporarjr  oBee,  aOB  Weodmea  Bld(. 


HilPs  Famous  Dryers 


For  LAWN,  BAL- 
CONY   or   ROOF 


Hill's   Balcony   Dryer. 


^Moie  than 
500,000  in  use 

The  largest  manufactur- 
ers of  Clothes  Dryers 
in  the  world. 

No  Dirt.    No  Dust. 

Pleases  Everybody. 

Saves  One-third  of 

Your  Coal  Bill. 


Hill's   Champion    Dryer   for   the   Lawn. 


Send  for  Catalof tie  and  Price  Ust. 

HILL  DRYER  CO. 

315  Park  Avenue, 

Worcester,  Mass. 
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to  the  nan  who  goes  alter  the  thtaios  some  other  fellow  to  waltlif  for ' 

NOW  18  THE  TIME  TO  STOCK  UP  WITH  OCR  LINE  OF 


BA.XH     ROOIVI     TRIIVIIVIIIVGS 


Moderate  Prices 


Novelty 


DcPT.  K. 

Waterbory,  GiHin. 

Chicago  OfRco: 

JOHN     B.    HART 

47  Michigan  Avo. 


Over  100  Patterns.   Are  Solid  Brass, 
Nickeled 

Ask  your  Jobber  about  our  goods 


UDELL  HOUSE  FURNISHINGS 

will  be  greatly  in  demand  during  the  next  three  or  four  months. 

HAVE  YOU  PLENTY  IN  STOCK? 

Write  at  once  for  catalog  showing  the  largest  and  best 
selling  assortments  on  the  market.    Don't  delay. 

House  Furnishings,  Bathroom  and  Medicine  Cabinets, 
Commodes,  Woodenware,  Step  and  Extension  Ladders,  etc. 

THE  UDEU  WORKS,  1238  W.  28fli  St,  INDIANAPOLIS,  U.  S.  L 

Eastern  Representative :    W.  A.  STOKES  &  CO.,  30  Warren  St.,  New  York  City 
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"CRONK"  QUALITY-"CRONK"  PRICES 


CRONK  GARDEN  MATTOCK 


Write  for  1906  Catalogue  of  our  Complete  Line 


TKe  Cronk  &  Carrier  Mfg.  Co. 

ELMIRA,    N.   Y. 
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Can  be  Seen  at  nearly  Every  RetaU  Jemreler's  In  New 
York  City  and  Throngiiont  the  United  States 

This  superb  catalogue  has  for  84  years  been  the  accepted  leader  of  fashions  and  the  standard 
authority  in  the  New  York  market  for  reliable  choice  goods,  latest  styles  and  lowest  prices  in 

Jewelry  and  Kindred  Lines 

It  quotes  only  regular  (list)  prices,  and  it  is  the  only  complete  work  of  its  kind  emanating 
from  the  great  center  of  American  industry  and  commerce.  It  Illustrates  Attractive,  Appropri- 
ate and  Profitable 

Special  ^^Slde  Lines''  for  Merchants 

Gold  and  Silver  Noyeltles,  Toilet  Goods,  Smoking  Sets,  Shaylng  Sets,  Fine  Cut  Glass- 
ware, Leather  Goods,  Oil  Paintings,  Fine  China,  Copper  Goods,  Manicure  Sets,  Opera  and  Field 
Glasses,  Canes  and  Umbrellas,  Pens,  Pencils,  Emblems,  Badges,  and  Thousands  of  New, 
Novel  and  Useful  Quick-selling  Goods  at  Lowest  New  Tork  Prices. 

WE  SEND  THE  BOOK  FREE  ON  REQUEST 


MANUFACTURERS,    IMPORTERS,   EXPORTERS,  DIAMOND  CUTTERS,  AND  WHOLESALE 

DEALERS    IN 

Watches,  Diamonds,  Silverware,  Qoeks, 
Musieal  Merchandise,  Etc. 


5 
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One  Dollar 
A  Ybab 


NEW  YORK 


Tin  Cbmts 
A  CofY. 


Whole  No.  156. 


If  this  Christmas  season  fulfils  the  promise 
so  largely  writ  across  this  first  day  of  the 
month  of  hojidays — this  December  1,  1906 — 
then  there  is  little  need  for  high-spoken  wishes 
for  a  Merry  Christmas  and  a  Happy  New 
Year,  for  the  one  will  be  merry  and  both  will 
be  happy,  in  the  natural  and  foreordained  or- 
der of  things.  What  is  there  now,  or  fore- 
shadowed, to  suggest  otherwise? 
i«    *    II 

May  the  trade  live  well  and  prosper!  May 
every  man,  woman  or  child  connected  with  it, 
dependent  upon  it,  or  affiliated  closely  to  it  be- 
cause of  personal  or  financial  relations,  tradi- 
tions or  sentiment,  be  crowned  to  the  topmost 
hair  with  the  fruit  shaken  from  the  tree  of 
prosperity!  May  there  be  no  corner  so  dark 
or  so  remote  that  the  rays  of  a  Christmas  sun 
cannot  shine  into  it!  Let  there  be  no  Hard- 
wareman  so  humble  or  so  bereft  that  the  glad 
tidings  of  great  joy  shall  pass  him  by.  There 
is  one  consoling  thing  about  Christmas — it  was 
made  for  everybody. 

*    »    ♦ 

The  season  has  been  one  of  prosperity.  All 
classes,  whether  they  work  for  themselves,  or 
let  their  money  work  for  them;  whether  they 
labor  with  hands  or  brains,  or  with  both,  as 
most  men  do,  or  whether  they  have  reaped  as 
fully  as  they  would  or  left  something  of  ambi- 
tion yet  undone;  all  classes,  we  repeat,  see  a 
cheerful  sun  shine  upon  a  prosperous  earth  in 
the  morning  and  set  upon  one  more  prosper- 
ous at  night.  Each  day  of  a  half  decade  past 
has  seen  an  advancement  of  prosperous  result 
over  the  day  that  preceded  it.  Our  country 
has  had  no  cause  to  complain  of  1906,  and  no 
one  is  complaining.  The  end  of  the  year  draws 


near  with  hope  and  good  promise  for  every 

one. 

*  ♦    ♦ 

•  A  Merry  Christmas  and  a  Happy  New  Year 

to  all! 

*  *    * 

That  was  an  interesting  statement  made  by 
a  Hardware  merchant  some  days  before  the 
recent  November  state  elections,  when  a 
friend  chided  him  •  for  not  taking  a  deeper 
personal  interest  in  the  campaign.  Said  he: 
"I  am  interested  as  deeply  as  you  are,  and 
will  do  all  I  can  for  what  I  regard  as  the 
best  interests  of  my  country,  both  by  my  in- 
fluence and  by  my  vote.  But  I  cannot  be 
in  two  places  at  once.  I  cannot  run  my  busi- 
ness under  the  pressure  of  the  present,  and  at 
the  same  time  be  out  hustling  in  politics.  My 
first  duty,  it  would  seem  to  me,  is  to  those 
who  are  dependent  upon  this  business  for 
their  daily  bread — to  my  family  and  the  fam- 
ilies of  my  employes — and  to  my  creditors." 

4>      4>      4t 

This  was  sound  sense  as  far  as  it  went,  but 
the  merchant  went  farther.  "When  times 
are  as  good  as  they  now  are,"  he  said,  "and 
everybody  is  as  busy  as  he  can  be,  it  does 
not  seem  to  be  necessary  to  go  out  and  save 
the  country,  for  it  ought  to  have  sense 
enough  to  save  itself.  And  I  believe  it  has! 
The  people  of  the  United  States  have  too 
much  good  sense  to  knock  down  the  bridge 
that  has  safely  carried  them.  When  times  are 
good,  I  believe  the  majority  of  men  will  vote 

to  keep  them  good." 

*  *    * 

The  elections  that  occurred  subsequent  to 
this   declaration    made     good,     in     a     large 
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measure,  the  prophecy  of  the  merchant  re- 
ferred to.  The  general  drift  of  the  vote  in 
all  the  states  was  toward  sustajning  the 
policies  that  have  placed  and  kept  ojir  country 
on  an  even  keel,  and  prospered  its  industries 
and  forwarded  its  commerce.  There  was  no 
deviation  toward  radicalism;  no  going  out 
after  strange  legislative  gods,  and  a  not  too- 
apparent  indication  that  the  people  had  be- 
come tired  of  present  methods.  But  there 
was  a  decided  intimation  in  some  quarters 
that  reforms  are  needed. 

*  *    * 

These  indications  were  by  no  means 
alarming.  The  mind,  of  the  country  seems 
to  have  been  made  up  to  the  need  of  holding 
on  to  all  that  is  good,  while  quietly  reforming 
or-  cutting  out  that  which  is  bad.  To  purge 
the  body  of  evil  does  not  mean  that  it  shall  be 
dismembered.  To  correct  abuses  that  have 
grown  up  with  the  trusts,  with  opr  foreign 
xommerce,  with  the  railroads,  with  the  tariff, 
and  in  other  directions,  it  is  not  necessary 
that  a  season  of  destruction  or  overturning 
shall  be  entered  upon.  To  the  mjnd  of  the 
average  voter  the  country  can  do  no  better 
than  to  follow  up  the  good  work  that  has 
been  begun  and  carried  on  so  well  by  Presi- 
dent Roosevelt.  To  correct  public  evils,  and 
at  the  same  time  hold  fast  to  tha^  which  is 
good.    And  that  is  what  the  country  intends 

to  do. 

*  ♦    ♦ 

The  members  of  the  trade  who  speak  else- 
where in  this  issue  as  to  need  of  more  strin- 
gent supervision  of  freight  transportation  on 
the  railroads,  are  unanimous  in  the  opinion 
that  reform  is  impa-ative,  and  that  abuses  that 
have  for  many  years  existed  should  be  cor- 
rected as  soon  as  possible.  Therp  is  some 
difference  of  opinion  as  to  how  mpch  of  the 
trouble  can  be  charged  to  mismanagement  on 
the  part  of  the  railroad  officials,  and  how  much 
to  the  tremendous  demands  now  being  made 
upon  available  railroad  facilities.  But  there 
can  be  no  doubt  that  there  would  be  an  im- 
mediate improvement  were  some  sort  of  pen- 
alty attached  for  unnecessary  delays. 

*  *    * 

A  good  point  is  made  by  several  of  the 
parties  quoted,  when  they  point  out  ijow  readily 
the  railroad  managers  are  to  charge  demur- 
rage for  cars  that  are  not  unloaded  imme- 
diately on  delivery  to  warehouse  or  factory, 
and  how  unready  they  are  to  make  allowance 
for  delays  in  the  delivery  of  thope  cars  to 
points  of  destination.  Now  that  so  many  lead- 
ing associations  and  shippers  are  clamoring  for 
reform,  some  sort  of  improvement  will  be  the 
outcome. 


The  jobbers  who  have  been  turning  an  ex- 
perienced eye  upon  the  sky  overhanging  the 
immediate  business  future  have  recorded  their 
forecasts  in  another  portion  of  this  issue. 
They  stood  upon  their  mercantile  housetops, 
so  to  speak,  and  looked  toward  all  points  of 
the  compass  searching  for  the  clouds  that  indi- 
cate the  storm.  It  is  reassuring  that  so  few 
have  been  discovered. 

*    *    * 

The  general  hail  is:  AlFs  well!  There  are 
suggestions  here  and  there  that  the  small  cloud 
no  larger  than  a  man's  hand  has  projected 
itself  above  the  horizon;  not  so  much  for  the 
foretelling  of  disaster,  as  in  warning  against 
it  Mariners  who  see  these  little  patches  of 
wind-blown  clouds  do  well  when  they  get  the 
ship  in  shape;  when  they  prevent  disaster  by 
being  prepared  for  it.  Those  prophets  of 
business  who  indicate  what  may  come  are 
merely  advising  the  trade  to  look  out  for  the 
storm  signals,  and  to  prepare  to  make  good 
use  of  their  warning.  In  the  main,  the  indi- 
cations seem  to  be  full  of  good  hope  and 
stable  promise. 

The  Manufacturers'  President 

The  new  president  of  the  American  Hard- 
ware Manufacturers'  Association,  Charles  W. 
Asbury,  of  the  Enterprise  Mfg.  Co.  of  Penn- 
sylvania, Philadelphia,  finds  it  necessary  to 
come  occasionally  to  New  York,  where  Sec- 
retary Mitchell  and  the  executive  offices  are 
located.  As  Mr.  Asbury  works  like  a  steam 
engine  when  at  home,  these  excursions  are  a 
diversion  rather  than  a  burden.  In  order  that 
his  visits  here  may  be  as  pleasant  as  possible, 
he  has  made  application  for  membership  in  the 
Hardware  Club,  of  New  York. 

Merely  a  Matter  of  Ice 

Richmond,  Va.,  is  making  a  loud  bid  for 
the  Southern  Hardware  Jobbers'  Association 
and  the  American  Hardware  Manufacturers' 
Association  conventions,  in  June,  1907.  Messrs. 
Bennett  and  Mitchell,  who  have  the  matter 
under  consideration,  have  so  far  turned  a 
deaf  ear  toward  all  the  cities  that  have  put  in 
their  claims.  The  main  question  seems  to  be : 
What  southern  city  has  the  largest  ice-making 
plant  ? 

After  Hardware  Novelties 

Ant.  Rosenberg,  of  Birkight,  Austria,  has 
been  making  one  more  of  his  annual  visits  to 
America  in  search  of  Hardware  novelties  that 
can  be  successfully  and  profitably  introduced 
into  the  old  country.  He  has  been  coming  here 
for  several  years,  and  never  without  adding 
something  that  is  worth  his  while.  In  one  line 
alone,  window  shade  rollers,  he  has  ordered 
fifteen  hundred  gross  during  the  past  year. 
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The  Voice  of  the  Manufactukers  Raised  in  Protest 
—The  Action  of  the  American  Hardware  Manufac- 
turers' Association — A  Demand  on  Congress  to  Cor- 
rect Existing  Evils — Reasonable  Rates  for  Reason- 
able Service— Low  Rates  When  Service  is  Slow — 
What  Some  of  the  Manufacturers  Say. 


RESOLVED,  That  we  favor  the  enactment  by  Congress  of  further  legislation  empowering 
the  Interstate  Commerce  Commission  to  require  Transportation  Companies  to  make  Reason- 
able Rates  for  Reasonable  Service  and  empowering  the  said  commission  to  enforce  propor- 
tionately Low  Rates  when  the  service  in  transporting  merchandise  is  Unreasonably  Slow. 

Resolution  adopted  by  the  American  Hardware  Manufacturers'  Association  at  Atlantic 
City,  October,  1906. 


^It  would  seem  as  though  the  above  resolu- 
tion spoke  for  itself.  But  there  is  something 
more  to  be  said  on  the  subject.  Jt  would  also 
seem  to  be  profitable  to  discover  why  there 
was  a  necessity  for  this  action.  Some  of  the 
reasons  that  led  to  its  adoption  are  given 
below  by  leading  members  of  the  association. 
One  manufacturer  admitted  that  the  resolu- 
tion was  in  the  right  direction,  but  declined 
to  be  quoted  as  he  was  having  difficulty  in 
getting  anything  from  the  railroads,  and  ad- 
verse criticism  might  shut  him  out  altogether. 
Said  another:  "The  subject  is  too  compli- 
cated to  be  handled  by  resolution  or  news- 
paper discussion,  and  so  far  as  we  are  con- 
cerned, we  do  not  believe  that  any  improve- 
ment will  result  from  any  such  resolutions  as 
were  adopted  at  Atlantic  City." 


A  view  not  without  a  touch  of  justice,, 
stated  by  the  representative  of  another  large 
concern,  was  that  while  the  question  was  a 
broad  one,  and  while  it  would  be  a  very  de- 
sirable thing  to  accomplish  prompt  work  on 
the  part  of  railroads,  as  well  as  on  the  part 
of  everybody  else,  one  cannot  fail  to  recog- 
nize the  fact  that  in  times  like  the  present  it 
was  quite  as  impossible  for  railroads  to  ren- 
der a  normal  service  as  it  is  for  manufac- 
turers to  do  the  same  thing.  That  while  one 
would  be  very  glad  indeed  to  be  able  to  pro- 
vide for  the  requirements  of  all  friends  who 
need  goods  that  neither  the  manufacturers  of 
hardware,  nor  the  railroads,  could  by  any 
possibility  have  anticipated  the  enormous  ac- 
tivity of  the  past  months,  nor  could  they 
have  been  prepared  for  ^ny  such  situation. 


Action  has  been  taken,  similar  to  that  of 
the  resolution  quoted  above,  by  a  large  num- 
ber of  associations  of  the  United  States, 
among  which,  related  to  the  Hardware  trade, 
are  the  following: 

American  Hardware  Mfrs.'  Assn. 


National  Hardware  Assn. 

Southern  Hardware  Jobbers*  Assn. 

Michigan  Hardware  Retail  Assn. 

Minnesota  Hardware  Retail  Assn. 

Ohio   Hardware  Assn. 

National  Supply  &  Machinery  Dealers' 
Assn. 

American  Supply  &  Machinery  Dealers' 
Assn. 

National  Wholesale  Saddlery  Assn. 


One  of  the  leaders  in  thi«  movement,  in 
speaking  of  the  steps  that  are  liable  to  be 
taken  looking  to  a  remedy,  expressed  himself 
as  follows: 

"It  is  proposed,  when  there  is  a  sufficient 
number  of  business  m«n  and  organizations  en- 
rolled in  this  cause,  to  petition  our  senators 
and  representatives  in  Congress,  to  pass  an 
act  enabling  the  Interstate  Commerce  Com- 
mission to  issue  a  rule  to  the  railroads  of  the 
country,  requiring  a  reasonable  time  limit  per 
day  of  twenty-four  hours  on  all  interstate 
shipments,  and  in  default  of  such  time  being 
made  on  such  shipments,  the  consignee  to  be 
entitled  to  deduct  from  his  freight  bill  an 
amount  (say  5  per  cent,  or  10  per  cent.)  for 
each  twenty- four  hours  delay  beyond  the  daily 
movement  fixed  by  the  Commission,  and  in 
cases  of  aggravated  delay,  the  consignee  to  be 
entitled  to  ptmitive  damages  to  be  determined 
by  the  courts. 

"In  case  of  delays  by  flood,  fire,  accident,  or 
providential  causes  of  any  character,  the  rail- 
roads to  be  relieved  of  this  rule,  provided 
they  notify  shipper  and  consignee  promptly 
of  locality  and  cause  of  such  above-described 
delay,  and  deliver  such  shipment  as  promptly 
thereafter  as  is  possible,  and  in  case  a  rail- 
road gives  other  than  the  true  time,  place,  and 
cause  of  delay  on  any  shipment,  a  sum  to 
be  fixed  by  the  Commission  or  a  court  of 
competent  jurisdiction  be  paid  to  consignee 
by  the  railroad  so  offending." 
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John  Donnan,  of  th€  W.  S.  Donnan  Hard- 
ware Co.,  Richmond,  Va.,  has  been  a  most 
earnest  advocate  for  this  reform,  has  studied 
the  question  thoroughly,  and  has  taken  occa- 
sion when  possible  to  impress  his  conclusions 
upon  the  Hardware  associations.  Mr.  Donnan 
says : 

"Conditions  confronting  the  shippers  of  this 
country  have  become  unbearable,  and  the  time 
has  now  arrived  when  this  subject  should  be 
given  the  best  thoughts  of  the  merchants  and 
manufacturers  toward  its  solution. 

"In  justification  of  this  condition,  the  rail- 
roads claim  congestion  and  lack  of  equip- 
ment. But,  is  it  true?  The  railroads  give  the 
same  excuses  to-day  they  have  done  in  all 
these  years,  and  make  no  improvement  what- 
ever; but,  to  the  contrary,  a  continuous  retro- 
grade movement  is  proven,  and  unless  power- 
ful, thoroughly  organized,  persistent  and  con- 
tinuous pressure  of  some  effectual  character 
is  put  on  the  railroads,  no  man  can  give  a 
reason  for  thinking  there  will  be  an  improve- 
ment at  a  sufSciefttly  early  date  to  be  of  prac- 
tical use  to  the  present  generation. 

"No,  the  real  cause  of  the  delay  is  not  con- 
gestion, lack  of  equipment,  or  that  the  night 
trains  do  not  make  sufficiently  fast  time  with 
interstate  shipments  whHc  running;  but  the 
railroads  hold  goods  an  unreasonable  time  at 
initial  points  before  starting.  At  every  junc- 
tion, division,  terminal  and  transfer  point  of 
their  own  roads,  shipments  are  held  up.  And 
again,  when  our  goods  reach  transfer  points 
on  other  roads,  these  delays  ai-e  more  aggra- 
vated than  ever.  This  last  artd  most  serious 
delay  is  caused  by  jealousy  of  railroad  sys- 
tems, one  toward  the  other,  and  by  their  at- 
tempts to  thwart  each  other's  business  by  each 
refusing  to  handle  promptly  shipments  which 
originated  on  the  other  system. 

"These  uncalled-for  delays,  therefore,  which 
could  be  avoided,  by  due  diligence  and  busi- 
ness forethought,  constitute  about  seven- 
eighths,  of  the  time  consumed  between  the 
initial  point  and  point  of  destination. 

"Some  have  been  pleased  to  term  this  reso- 
lution drastic,  but  there  are  certain  cases  which 
need  heroic  treatment,  and  if  ever  there  was 
a  case  needing  such  treatment,  this  is  the  one. 

**Why  should  one  think  that  a  resolution 
suggesting  the  penalizing  of  a  railroad  is  too 
drastic?  Surely,  it  is  equity  and  justice  to 
penalize  the  offending  party  in  favor  of  an 
injured  party.  This  is  considered  equitable 
and  just  by  even  the  railroads  themselves. 
They  think  it  right  to  charge  demurrage,  and 
also  to  issue  an  order  that  unless  goods  are 
removed  in  forty-eight  hours  storage  will 
begin,  and  yet  when  they  take  three  to  four 


weeks,  and  longer,  to  deliver  goods  that  should 
have  reached  consignee  in  six  to  eight  days, 
is  the  consignee  to  have  no  redress,  even 
though  there  are  times  when  seasonable  goods 
have  to  be  carried  over  for  six  months,  on 
account  of  the  unreasonable  delays?  Surely, 
it  is  a  poor  rule  that  does  not  work  both 
ways." 


The  Garland  Nut  &  Rivet  Co.,  Pittsburg: 
"While  we  are  strongly  in  favor  of  action  by 
Congress,  we  have  nothing  to  say  excepting: 
that  we  think  there  should  be  a  time  limit  for 
delivery  between  all  points  of  shipment,  and  if 
goods  are  delayed  b^ond  that  limit  that  there 
should  be  a  penalty  to  cover  the  loss  conse- 
quent on  the  poor  delivery,  and  which  in  many 
cases  is  very  real  and  sometimes  greater  than 
the  value  of  the  goods  themselves.  The  rail- 
road companies  do  not  seem  to  appreciate 
this." 


The  situation  as  viewed  by  F.  S.  Kretsinger, 
president  of  the  American  Fork  and  Hoe  Com- 
pany, Cleveland,  and  ex-president  of  the 
-American  Hardware  Manufacturers'  Associa- 
tion, that  passed  the  above  resolution,  is  'as 
follows : 

"The  question  of  attempting  to  control  the 
railroads  of  this  country  is  a  great  and  a  seri- 
ovis  one,  and  on  the  surface  and  at  a  glance  it 
would  appear  fair  that  where  a  transportation 
company  holds  our  goods  and  neglects  to  make 
reasonably  prompt  delivery,  that  they  should 
pay  a  penalty  by  a  lower  freight  "rate  than 
would  be  due  them  for  prompt  delivery.  Yet 
we  must  consider  that  an  inflexible  rule  might 
work  an  injustice,  for  fio  two  roads  are  oper- 
ated under  exactly  the  same  conditions;  they 
vary  as  to  tonnage,  grades,  distance  and  in 
many  other  ways,  and  while  it  may  be  well  for 
the  Government  some  time  to  have'  more  defi- 
nite and  detailed  control  of  the  railroad  com- 
panies, yet  the  number  of  shippers  is  so  great 
there  is  danger  of  unjust  criticism  being  made, 
and  it  is  well  to  go  a  little  slow  in  the  matter 
of  positive  demands  on  the  railroad  companies 
by  making  arbitrary  rules. 

"Notwithstanding,  railroads  have  had  great 
privileges  and  almost  a  lawful  right  to  cross 
one's  burial  ground,  if  they  chose  to  do  so,  and 
that  shipments  are  frequently  a  long  time  be- 
tween initial  and  destination  points,  yet  the 
public  should  not  go  to  the  other  extreme  and 
treat  them  unjustly.  The  time  may  come 
when  under  the  law  we  may  be  able  to  exact 
reasonably  prompt  delivery  of  freight,  but  we 
should  first  take  plenty  of  time  to  look  on  all 
sides  of  this  question  before  we  attempt  to 
exact  impossibilities,  and  it  is  well  to  remem- 
ber that  it  is  to  the  interests  of  the  railroad 
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companies,  to  their  officials  and  employes  to 
dispose  of  each  lot  of  freight  as  soon  after  its 
receipt  as  possible,  that  their  cars  may  be  used 
for  other  freight  and  thus  be  earning  money 
from  more  than  one  shipper. 

"Sellers  and  buyers  naturally  get  exasperated 
when  shipments  are  a  long  time  in  transit,  and 
especially  when  they  learn  they  have  been  held 
up  somewhere  without  any  good  excuse,  but 
that  will  not  justify  us  in  going  to  the  other 
extreme. 

"I  was  pleased  to  have  the  matter  acted  upon, 
as  it  was  by  our  association,  because  it  had 
been  presented  to  us  at  other  sessions,  in  fact, 
some  years  ago,  and  if  in  a  conservative  way 
other  organizations  will  legislate  on  it,  it  may 
be  of  material  benefit  to  the  railroad  companies 
and  aid  the  managers  of  the  freight  depart- 
ments in  exacting  more  careful  attention  on 
the  part  of  all  the  railroad  employes  having 
anything  to  do  with  the  moving  of  freight." 


The  Cronkr  &  Carrier  Mfg,  Co.,  Elmira,  N. 
Y. :  "You  ask  us  what  caused  the  passage  of  a 
resolution  by  the  manufacturers  calling  for  a 
penalty  for  delay  of  railroads  in  transit;  we 
would  say  it  was  on  account  of  the  very  slow 
service  now  being  had  from  most  railroads 
on  nearly  all  shipments.  The  average  mile- 
age made  by  railroad  freight  is,  we  believe, 
no  more  than  was  made  by  canal,  and  every 
shipment  we  have  should  reach  destination  in 
from  six  to  ten  days  that  are  from  twenty 
days  to '60  days  on  the  railroad.  As  an  ex- 
ample: On  July  27  we  shipped  some  Hard- 
ware to  Houston,  Texas.  These  goods 
reached  them  on  November  8,  after  having 
been  traced  several  times.  On  August  8  we 
had  a  carload  of  supplies  shipped  from  Hous- 
ton, Miss.,  which  was  received  by  us  October 
5.  In  either ,  case  these  shipments  should 
have  reached  destination  in  from  ten  to 
twenty  days.  If  we  hold  a  car  of  freight 
over  two  days  the  railroad  company  charges 
us  demurrage.  We  feel  that  when  they  take 
an  unreasonable  length  of  time  in  hauling, 
they  should  pay  a  penalty  for  doing  so.  The 
railroad  companies  claim  a  great  shortage  of 
freight  cars.  Now,  we  not  believe  there  is 
any  shortage,  but  the  railroad  takes  twice  or 
three  times  as  long  to  haul  the  freight  as 
they  should.  If  they  would  arrange  to  have 
cars  hauled  through  promptly,  there  would  be 
no  shortage  of  freight  cars,  'too  much  time 
is  lost  by  leaving  freight  on  switches  along 
the  route,  and  if  the  railroad  companies  were 
obliged  to  pay  for  these  delays  they  would 
find  some  means  of  pushing  the  cars  along 
and  not  keeping  them  for  two  or  three  weeks 
in  the  switch  yards.  We  could  give  you  hun- 
dreds of  illustrations   similar  to  the  above." 


The  Southern  Plow  Co.,  Columbus,  Ga., 
writes  as  follows: 

"We  were  not  in  attendance  upon  the  con- 
vention of  the  American  Hardware  Manufac- 
turers' Association,  but  we  have  discussed  and 
read  considerably  about  the  matter  in  qiies- 
tion. 

"The  State  of  South  Carolina — and  probably 
also  North  Carolina^  and  Virginia — ^has  a 
State  law  governing  this  very  point,  by  which 
a  railroad  is  penalized  for  delay.  This  matter 
was  discussed  at  length  at  the  joint  conven- 
tion of  the  American  Hardware  Manufactur- 
ers* Association  and  the  Southern  Hardware 
Jobbers'  Association  at  Hot  Springs,  Va.,  last 
summer,  which  convention  we  attended.  It 
was  the  consensus  of  opinion  that  transporta- 
tion companies  should  not  be  allowed  to  collect 
full  revenue  on  delayed  shipments,  and  that 
the  amount  of  their  compensation  should  de- 
pend upon  the  length  of  time  they  consumed 
in  performing  the  service  contracted  for.  The 
matter  of  payment  of  claims  for  overcharge, 
loss  and  damage  was  also  discussed,  and  the 
conclusion  was  reached  that  recommendations 
would  be  made  to  empower  the  Interstate 
Commerce  Commission  with  authority  to  en- 
force the  prompt  adjustment  of  claims." 


The  head  of  a  large  western  manufacturing 
concern  said :  "The  situation  at  present  is 
simply  this: 

"Jf  a  shipper  takes  longer  time  than  a  certain 
number  of  hours  to  unload  merchandise,  he  is 
heavily  taxed  by  the  railroad  through  car  ser- 
vice associations  in  any  part  of  the  country. 
These  rules  are  rigidly  enforced  by  agents  of 
the  car  service,  and  many  cases  of  rank  injus- 
tice have  occurred  on  this  account. 

"On  the  other  hand,  if  the  railroads,  through 
their  own  negligence,  delay  the  transportation 
of  goods  to  the  loss  and  annoyance  of  the  ship- 
pers, there  is  no  apparent  remedy  for  the  same. 
As  a  case  in  point,  we  cite  the  following:  We 
are  manufacturers  of  a  certain  staple  line  of 
goods,  for  which  at  present  there  is  a  heavy 
demand,  and  all  the  manufacturers  in  our  line 
are  behind  on  their  orders.  We  recently 
shipped  a  solid  carload  of  these  staple  goods  to 
a  certain  large  western  jobber.  The  initial 
road,  which  received  the. car,  had  about  one- 
half  the  haul,  and  the  v'ery  next  day  after  it 
received  the  car  the  initial  road  delivered  it  at 
the  junction  point  to  the  second  road,  which 
was  to  have  the  last  half  of  the  haul. 

"The  car,  when  it  left  our  factory,  was  in 
apparent  perfect  condition,  but  at  the  junc- 
tion point  a  dispute  arose  between  the  two 
roads  as  to  the  damaged  condition  of  the  car. 
We  knew  nothing  whatever  of  the  merits  of 


Digitized  by 


Google 


I052 


HARDWARE  DEALERS'  MAGAZINE 


Dbcbmbkr,  1906. 


the  controversy,  but  we  do  know  that  this  car 
was  detained  at  this  junction  point  over  one 
long  month,  while  the  two  roads  were  squab- 
bling over  the  responsibility  of  the  damaged 
condition  of  the  car. 

"In  the  meantime  the  western  jobber  was 
suffering  severely  from  the  want  of  the  goods 
and  suffering  a  great  deal  of  pecuniary  loss  and 
untold  annoyance  on  account  of  the  delay  in 
not  receiving  the  goods. 

"We  contend  that  if  proper  legislation  was 
in  effect  that  would  have  compelled  the  rail- 
roads to  at  once  transfer  this  merchandise  and 
forward  it  at  once  to  destination  and  then 
afterwards  settle  the  dispute  as  to  who  was 
responsible,  it  would  prove  a  great  incentive 
to  the  prompt  delivery  of  freight,  and  be  only- 
quid  pro  quo  for  the  demurrage  collected  by 
the  car  service  associations. 

"We  think  this  movement  is  one  of  the  most 
important  that  has  been  inaugurated  for  years, 
and  that  the  railroads  will  be  in  the  end  bene- 
fited by  it :  certainly  the  shippers  will." 


Here  are  some  experiences  very  much  to  the 
point : 

A  Boston  manufacturer:  "It  takes  14  days 
to  bring  solid  carloads  from  Pittsburg  to  Bos- 
ton, a  distance  of  640  miles,  and  three  days 
from  Providence  to  Boston,  a  distance  of  50 
miles." 

A  leading  New  York  manufacturer:  "We 
are  shipping  goods  to  every  State  in  the 
Union,  and  find,  in  many  cases,  goods  are  from 
three  to  five  weeks  in  getting  to  points,  where 
they  should  reach  destination  in  three  to  six 
days;  also  in  getting  supplies,  we  have  had 
full  carloads  three  to  five  weeks  coming  300 
to  400  miles,  and  this  at  a  season  when  sup- 
plies were  very  badly  needed." 

One  of  the  leading  firms  in  Nebraska :  "For 
the  last  three  or  four  years  we  have  been 
obliged  to  pay  for  shipments,  in  order  to  ob- 
tain 2  per  cent,  cash  discount,  ten  to  fifteen 
days  before  arrival,  thus  entailing  a  loss  of 
interest,  to  say  nothing  of  the  worry  and  in- 
convenience caused  by  not  having  the  goods 
to  fill  orders." 

A  large  Wisconsin  firm  writes:  "To  give 
you  an  illustration  of  how  the  railroads  neglect 
shipments,  some  years  ago  we  opened  up  trade 
with  a  customer  half-way  between  Milawukee 
and  Chicago,  about  40  miles  trom  Milwaukee. 
Soon  our  customer  complained  that  it  took 
three  days  to  get  his  goods,  after  we  had  made 
delivery  to  the  railroad  company.  We  were 
astonished  at  such  a  report,  and  did  not  want 
to  believe  it;  but  I  went  over  to  the  railroad 
freight  office  and  inquired  about  shipment  of 
goods  between  here  and  Waukegan,  and 
stated  our  customer  reported  it  took  three  days 


after  goods  were  delivered  to  the  freight  de- 
partment in  Milwaukee  to  reach  them,  40 
miles  from  Milwaukee.  The  freight  agent 
laughed,  good-naturedly,  and  said:  This  is 
correct.  We  load  a  car  every  day  with  goods 
for  Racine,  Kenosha  and  Waukegan,  the  three 
most  important  places  between  Milwaukee  and 
Chicago.  The  first  day  the  car  goes  to  Radne, 
left  there,  and  goods  for  Racine  unloaded. 
The  next  day  the  freight  train  takes  the  same 
car  to  Kenosha,  left  there,  and  goods  for 
Kenosha  unloaded.  The  third  day  the  car  is 
taken  to  Waukegan  and  the  balance  of  the 
goods  unloaded  there.'  I  asked  him  if  he 
thought  this  was  good,  prompt  service,  and  he 
replied:  'No,  but  it  has  been  the  custom  of 
our  road  to  manage  the  freight  business  be- 
tween here  and  Chicago  that  way  for  years, 
and  we  have  had  very  little  complaint'" 

The  opinion  of  a  western  manufacturer: 
"While  we  were  not  at  the  convention  when 
the  resolution  to  which  you  refer  was  passed, 
yet  we  are  in  hearty  accord  with  the  sentiments 
expressed  therein ;  our  principal  reasons  being 
that  the  railroad  companies  not  only  do  not 
protect  their  bills  of  lading,  but  they  appear  to 
pay  no  attention  whatever  to  the  delivery  of 
goods  after  they  have  receipted  for  them. 
Again,  the  car  service  bureau  comes  in,  and  if 
we  hold  a  car  to  say  over  the  allotted  time  we 
are  charged  $1,  and  the  same  charges  made  for 
every  day  thereafter  that  we  may  hold  the  car. 
Yet  they  can  be  from  one  to  five  weeks  in  de- 
livering a  car  either  to  you  or  from  you  to 
your  customers,  and  there  is  nothing  that  can 
be  said  or  done.  The  proposition  is  apparently 
a  lop-sided  one  with  all  the  favors  on  the  side 
of  the  railroads,  and  for  that  reason  we  think 
that  legislation  of  this  character  is  proper  and 
just.  The  resolution  is  a  good  one,  and  we 
trust  that  Congress  will  enact  such  legislation 
as  will  control  particularly  in  the  delays  in  the 
delivery  of  goods." 

Said  another  manufacturer:  "In  regard  to 
delays,  which  sometimes  occur  in  transporta- 
tion, we  appreciate  that  the  railroad  xompanies 
are  situated  very  much  as  ^he  manufacturers 
are  to-day  in  not  being  able  to  give  as  prompt 
service  as  they  would  enjoy  themselves  if  con- 
ditions warranted.  You  must  remember  that 
all  producing  facilities  to-day  are  congested 
and  naturally  slow  service  will  follow." 


From  a  leading  Hardware  manufacturer  of 
Pennsylvania:  "To  be  perfectly  frank,  we 
have  never  felt  that  we  had  any  great  cause 
to  complain  about  railroad  rates  or  the  service 
that  has  been  rendered  us  by  the  various  lines. 
Of  course,  occasionally  shipments  are  an  un- 
reasonably long  time  on  the  road,  but  these 
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cases  have  been  but  few  at  ordinary  times,  and 
in  exceedingly  prosperous  times  such  as  the 
country  is  to-day  enjoying,  it  does  not  seem 
reasonable  to  us  for  manufacturers  to  so  seri- 
ously complain  about  the  service  of  the  rail- 
road companies  when  most  of  them  are  unable 
to  take  any  better  care  of  their  patrons  and 
customers,  than  the  railroads  are  in  position 
to  take  care  of  them. 


"We  do  not  wish  to  be  understood  as  taking 
a  stand  that  everything  is  'rosey'  and  cannot 
be  improved,  and  we  certainly  do  feel  that 
where  absolute  neglect  of  shipments  can  be 
shown  that  there  should  be  some  penalty  en- 
forced, and  we  are  inclined  to  think  that  a  law 
obliging  the  railroads  to  move  freights  a  cer- 
tain number  of  miles  daily  should  be 
enacted." 


MR.    BIRGE   ON   THE   RAILROADS 


Julius  C.  Birge,  president  of  the  St.  Louis 
Shovel  Co.,  an  ex-president  of  the  American 
Hardware  Manufacturers'  Association,  re- 
sponded as  follows  to  a  request  to  express  his 
views  on  this  subject: 

"The  point  in  the  resolution  of  the  Manu- 
facturers' Association  upon  which  special  in- 
terest seems  to  center  is  that  clause  of  the 
resolution  which  aims  to  provide  a  rate  lower 
than  the  'reasonable'  fixed  rate  when  the  serv- 
ice is  unreasonably  slow. 

''You  ask  for  a  citation  of  specific  cases  and 
suggestions  as  to  remedies.'  It  would  be  pos- 
sible to  fill  many  pages  with  record^  of  in- 
stances in  the  experience  of  nearly  every 
manufacturer  showing  where  freight  has  been 
long  delayed  to  the  great  loss  of  shippers  and 
consignees.  In  his  testimony  before  the  Rivers 
and  Harbors  Committee  of  the  House  a 
prominent  railroad  manager  stated  that  ten 
years  ago  the  average  freight  car  in  the  United 
States  moved  in  twenty-four  hours  about 
thirty-two  miles,  and  that  last  year  the  average 
freight  moved  less  than  twenty  miles  on  an 
average  in  twenty-four  hours.  This  statement 
is  certainly  suggestive  and  leads  us,  first,  to 
ask  what  is  the  cause  of  this  changed  condi- 
tion. 

"In  the  y«ar  1904,  in  an  address  at 
Rochester,  O.  P.  Austin,  Chief  of  .the 
United  States  Bureau  of  Statistics,  stated 
that  'for  the  year  1903  the  aggre- 
gated international  commerce  of  the  world 
amounted  to  $22,000,000,000,  and  during  the 
same  period  the  inland  trade  alone  of  the 
United  States  also  amounted  to  $22,000,000,000.' 
In  an  address  at  the  recent  Waterways  Con- 
vention, held  in  St.  Louis,  Jas.  J.  Hill,  the 
railroad  magnate,  stated  that  demands  on  the 
railroads  have  increased  twenty  times  as  much 
as  the  facilities  of  the  railroads  have  increased, 
and  that  if  the  railroads  had  the  money  it  is 
impossible  in  a  short  time  to  bring  up  the 
equivalent  to  meet  the  full  demand  of  the 
present  business.  In  other  words,  it  would 
be  impossible  to  secure  either  the  material 
or  the  labor  to  accomplish  this  end.    It  is  well 


known  that  the  great  factories  and  the  builders 
of  locomotives  are  now  taxed  to  their  utmost 
capacity  to  rush  orders  to  be  delivered  as  early 
as  possible.  We  well  understand  that  a  rail- 
road being  a  common  carrier  cannot  properly 
discriminate  between  shippers  in  accepting 
freight,  .and  is  perhaps  often  compelled  to  ac- 
cept more  freight  than  it  can  properly  handle, 
and  this  by  reason,  on  many  lines,  of  a  short- 
age in  equipment.  I  have  had  personal  ob- 
servation leading  to  this  conclusion.  When  a 
manufacturer  or  a  merchant  has  received  all 
the  orders  that  he  can  execute  he  is  at  liberty 
to  decline  further  engagements  of  that  kind, 
and  even  under  those  conditions  these  demands 
at  the  present  time  are  pressed  so  strongly  that 
many  manufacturers  are  unable  to  ship 
promptly  goods  desired  by  those  who  have 
placed  their  orders. 

"Another  condition,  though  working  to  the 
advantage  of  shippers,  does  in  a  degree  in- 
troduce a  complication.  This  is  the  common 
and  almost  necessary  practice  of  shipping 
through  cars  over  two  or  more  connecting 
roads.  Some  of  the  great  trunk  lines  would 
undoubtedly  be  able  to  supply  cars  for  all 
traffic  over  their  own  road.  Some  of  the 
shorter  or  tributary  roads  do  not  have  an 
equipment  of  freight  cars  sufficient  to  transact 
the  through  business  which  originates  on  their 
lines.  They  are,  therefore,  dependent  more  or 
less  on  other  roads  for  cars;  and  freight  is 
frequently  delayed  at  junction  points.  The 
freight  trains  give  the  right  of  way  usually  to 
passenger  trains,  and  the  single-track  roads  of 
the  present  day  are  inadequate  for  the  transac- 
tion of  this  tremendous  business. 

"Now,  what  is  the  remedy?  It  would  ap- 
pear that  the  railroads,  when  cars  are  in  such 
great  demand,  would  expedite  the  shipments 
as  rapidly  as  possible  that  they  might  have  the 
benefit  of  the  use  of  their  rolling  stock.  They 
receive  no  more  for  the  transportation  of  the 
freight  and  the  use  of  the  cars,  though  it 
takes  ten  or  twelve  days  more  than  the  usual 
time  for  transporting  the  goods. 

"As  much  as  I  would  be  pleased  if  some- 
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thing  should  be  accomplished  to  secure  prompt 
delivery  of  freight,  I  have  doubts  as  to  the 
wisdom  of  any  legislation  likely  to  be  enacted, 
looking  to  the  enforcement  of  a  penalty  for 
delayed  freights,  unless  it  should  be  very  care- 
fully graded  as  to  the  degree  of  delay,  and 
.this  from  the  vast  territory  covered  by  our 
railway  system  would  be  a  wonderfully  com- 
plicated problem.  There  is  a  remote  possibility 
that  it  might  become  a  means  for  returning 
rebates;  for  example,  a  manufacturer  in  New 
York,  desiring  to  ship  a  large  quantity  of 
freight  to  New  Orleans,  for  the  transportation 
of  which,  any  period  longer  than,  say,  ten 
days  for  the  transportation  of  full  carloads 
between  those  points  had  been  ruled  as  un- 
reasonable, might  have  a  tacit  understanding 
with  the  freight  departments  of  the  roads,  that 
it  might  not  be  very  material  if  the  consign- 
ments did  not  reach  destination  until,  say, 
twenty  days  from  date  of  shipment,  in  which 
case  he  would  be  entitled  to  a  rebate  as  pro- 
vided by  the  proposed  law.  It  is  a  very  serious 
complicated  problem  which  may  not  be  satis- 
factorily solved  until  there  either  is  a, material 
decline  in  business  or  until  the  railroads 
largely  increase  their  facilities.  The  greater 
developments  of  our  natural  waterways  would 
greatly  aid  the  solution  of  this  matter. 

"The  dispatches  this  morning  state  that  in 
the  harbor  of  Pittsburg  there  is  now 
25,000,000  bushels  of  coal  ready  to  float  down 
the  stream.  Fortunately,  neither  this  nor  the 
37,000,000  tons  of  freight  that  passes  .through 
the  Detroit  River  annually  are  dependent  on 
the  railroads.  We  are  behind  foreign  coun- 
tries in  the  development  of  waterways.  The 
opening  of  the  waterway  from  Chicago,  on 
Lake  Michigan,  to  the  Gulf,  by  the  Mississippi 
River,  would  relieve  the  congestion  through  a 
vast  area,  as  the  Erie  Canal  has  done  between 
Buffalo  and  New  York,  and  at  the  same  time 
leave  the  railroads  prosperous." 

Rush  Demand  for  Hardware 

C.  A.  Jewett,  of  the  George  Worthington 
Co.,  and  George  M.  North,  of  the  Lamson  & 
Sessions  Co.,  of  Cleveland,  were  recently  in 
New  York.  In  a  discussion  as  to  business  con- 
ditions in  northern  Ohio,  Mr.  Jewett  said: 
"The  man  who  has  the  goods  on  hand  in  1907 
is  the  man  who  is  going  to  do  the  business. 
There  was  a  time  when  the  price  controlled 
the  sale ;  now  it  is  the  hour  at  which  delivery 
can  be  made." 

"Yes,"  said  Mr.  North,  "we  find  it  so  at  the 
manufacturing  end  of  the  line.  A  few  years 
ago  a  jobber  would  telephone  us :  *I  want  so 
much  of  so  and  so.  What  is  your  best  dis- 
count?'    Now  he  rings  us  up  and  says:     *I 


want   the   goods.     When  can   they  be  deliv- 
ered?'" 

"Nor  is  it  a  fictitious  prosperity,"  Mr.  Jewett 
added.  "The  manufacturers  are  pushing  their 
factories  to  the  utmost  because  the  jobbers  are 
demanding  the  goods.  The  retailers  are  push- 
ing the  jobbers,  and  the  consumers  are  paying 
•for  the  goods  and  making  use  of  them.  No 
one  can  tell  how  long  this  is  to  continue,  but 
it  is  great  while  it  lasts." 

Stamping  Tin  Piate 

The  American  Sheet  &  Tin  Plate  Co., 
Pittsburg,  Pa.,  announces  officially  that  here- 
after on  all  of  its  brands  of  roofing  plate 
each  sheet  will  be  stamped  with  the  amount  of 
coating  it  carries  per  box  of  20x28;  and  not 
only  this,  but  every  waster  plate  is  to  be 
stamped  with  the  word  "waster."  It  is  the 
reasonable  expectation  of  the  company  that 
this  action  will  prevent  in  a  large  measure 
the  possibility  of  misrepresentation  in  second 
or  third  hands,  and  enable  every  one  call- 
ing for  plate  to  get  just  what  he  is  supposed 
to  get. 

The  r^nagers  of  the  company- say  that  in 
this  innovation  there  may  be  some  risk  of 
a  loss  of  business  temporarily  while  architects, 
builders  and  roofers  are  being  made  familiar 
with  the  change — a  change,  the  frank  and  open 
quality  of  which  must  appear  evident  eventu- 
ally to  all. 

Under  this  arrangement  all  confusion  as  to 
quality  and  grade  has  been  swept  away,  and 
the  tin-roofer  will  have  an  opportunity  of 
buying  what  he  wants  and  of  knowing  what 
he  is  getting.  This  change  will  take  place 
about  the  first  of  the  year,  and  it  is  expected 
that  the  result  will  be  that  a  great  many  more 
terne  plate  roofs  will  be  laid  hereafter  than  has 
been  the  case  recently. 

l-lardware  and  the  Schools 

The  Board  of  Education  of  New  York  Cit>' 
annually  buys  thousands  of  dollars'  worth  of 
Hardware.  The  specifications  for  supplies 
issued  in  advance  of  the  bids  cover  nearly 
one  hundred  large  pages,  and  articles  sold  by 
the  Hardwareman  are  very  numerous. 
Among  them  are  brushes,  cutters  and  plyers, 
measures,  cups,  rulers,  scissors,  dumb  bells, 
awls,  bits  and  scores  of  other  things  used  in 
the  manual  training  schools;  grindstones;  all 
sorts  of  kitchen  utensils  for  the  domestic 
training  classes;  files,  hoes,  pokers,  hatchets, 
ladders,  and  a  thousand  and  one  tools  for  the 
janitors.  Most  of  these  articles  are  specified 
in  dozens,  gross  and  hundreds,  because  of  the 
large  number  of  schools  to  be  supplied. 
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,  V  By  An  Old  Advertiser. 

There  was  once  a  prominent  editor  who  in- 
structed the  beginners  in  journalism  in  these 
words: 

"When  you  have  something  to  tell,  begin  at 
the  beginning,  tell  the  story,  and  when  you 
have  reached  the  end,  stop." 

In  other  words,  do  not  follow  the  EhgKsh 
custom  of  telling  a  joke,  and  then  explaining 
it. 

The  modem  writers  of  advertising  seem  to 
be  learning  this  lesson.  But  there  are  still 
too  many  exceptions. 

There  are  too  many  who  do  not  tell  enough. 
Altogether  too  many  who  attempt  to  tell  too 
much.  There  are  no  instructions  more  fatal 
than. these:  "I  know  this  copy  is  too  much  for 
the  space,  but  use  the  smallest  type  you  have 
and  crowd  it  in  somehow." 


'  The  writer  recently  made  an  excursion 
through  the  advertising  pages  of  the  Hard- 
ware Dealers'  Magazine.  It  was  a  voyage 
of  discovery  and  education.  It  was,  in  one 
sense,  an  eye-opener  in  showing  what  an  im- 
mensely wide  range  of  goods  comes  under 
the  head  of  Hardware.  One  could  sit  down, 
.and  through  the  medium  of  these  pages,  fit 
out  a  complete  Hardware  wholesale  or  retail 
store,  without  going  one  step  outside.  And  I 
venture  to  remark  that  there  are  very  few, 
if  any,  stores,  retail  or  wholesale,  in  this 
country,  that  carry  all  the  lines  enumerated 
therein.  Everything  under  the  sun,  and  a  few 
more  to  be  discovered  on  a  second  voyage. 


I  want  to  tell  you  of  some  of  the  things  I 
learned  in  the  careful  study  of  these  pages. 

Let  me  take  Ash  Cans  for  a  text. 

There  is  one  advertisement  that  might  have 
said,  in  effect: 

"We  make  Ash  Cans  for  Ashes  and  Gar- 
bage." 

The  Hardwareman  who  looked  at  this  ad- 
vertisement would  have  learned  no  more, 
practically,  than  he  knew  before.  He  would 
have  learned  that  this  concern  made  ash  cans, 
that  this  was  its  business,  and  that  it  made 
them  to  sell.  But  for  the  specific  information 
for  which  he  was  in  search — ^perhaps  in  haste, 
with  a  cust;omer  ready  with  an  order — he 
would  have  been  no  more  enlightened  after 
reading  the  ad.  than 'he  was  before.  The  spe- 
cial knowledge  that  he  needed  immediately, 
and  that  was  not  there,  could  be  secured,  per- 
haps, only  after  correspondence,  and  a  wait 
that  might  have  lost  him  the  order. 


But  the  advertisement  was  of  another  sort* 
It  was  a  model  of  its  kind. 

Three  ash  cans,  of  three  sizes,  were  pic- 
tured side  by  side,  plainly,  so  that  one  could 
see  what  they  were  at  a  glance.  In  one  cor- 
ner, in  a^  few  words,  and  in  plain  type,  was 
a  description  of  material  and  method  of  put- 
ting together.  Under  each  can  was  the  com- 
plete information  that  the  dealer  needed  at 
a  glance: 

No.  2—17  X  24.  No.  1—16  x  M.       No.  01—16  x  18. 

List  Price,  $0.00.       List  Price,  6.26.       List  Price.  %LM, 

SUBJECT  TO  DISCOUNT. 

Number,  size  and  price.  No  traveling  sales- 
man could  have  told  the  merchant  more  in  a 
half  hour's  talk,  than  was  told  in  this  adver- 
tisement. It  was  rendered  complete  by  two 
lines  across  the  bottom,  giving  the  name  and 
address  of  the  manufacturing  company. 

I  regard  this  as  a  model  ad. 


I  was  interested  in  a  one-inch  ad.  of  a 
Bread  Toaster,  that  did  not  seem  to  be 
crowded,*  yet  maijaged  to  tell  all  about  itself 
without  the  waste  of  a  word,  so  that  a  man 
who  read  it  once  would  know  all  about  it. 
How  much  was  put  into  that  inch? 

1.  The  name  of  the  article. 

2.  The  name  and  address  of  the  maker. 

3.  The  fact  that  it  could  be  used  on  a  gas, 
gasoline  or  oil  stove. 

4.  A  picture  of  the  article  in  operation. 

5.  That  it  was  practical  and  hygienic. 

6.  That  it  would  toast  four  slices  of  bread 
at  once. 

7.  That  it  wouW  steep  coffee  or  poach  eggs 
at  the   same  time  it  was  toasting. 

8.  That  it  was  capable  of  heating  four 
flatirons  at  once. 

All  in  an  inch !  It  takes  advertising  ability 
of  a  high  order  to  tell  a  story  like  that. 


What  I  am  trying  to  get  at,  Mr.  Editor,  is 
that  too  many  ad.  writers  waste  space,  words, 
time  and  money  in  generalties. 

They  say  things  that  anybody  can  say  about 
anything,  and  that  has  been  said  tens  of 
thousands  of  times  since  advertising  began, 
that  are  merely  blanket  claims,  without  in- 
formation, specification  or  argument  to  back 
them  up;  that  notody  takes  any  stock  in,  re- 
members or  considers  in  placing  an  order. 
Let  me  cull  a  few  of  them,  discovered  in  a 
glance  from  page  to  page: 

"Our  goods  are  universally  popular.^' 

"First-class  in  every  respect." 

"We  are  the  largest  makers  of in  ths 

world." 
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"Is  indispensable  in  every  home." 
"Guaranteed   to  give  entire  satisfaction." 
.     "The  goods  will  speak  for  themselves." 
"This  is  a  big  seller." 
"Your  stock  is  not  complete  without  one." 
"No  other  make  is  as  good  as  ours." 
"Superior  to  all  others." 
"Should  be   sold  by   every   dealer*" 
The  thing   that  everybody   says — or   every- 
body could   say   if  they   felt  so   disposed — is 
not  the  thing  best  adapted  to  call  attention 
to  one's  goods. 

The  thing  is  to  make  readers  sit  up  and 
take  notice.  To  say  something  so  direct,  and 
so  pertinent  to  the  matter  in  'hand,  that  the 
attention  of  a  Hardware  dealer  will  be  ar- 
resed.  I  again  look  over  the  pages  of  the 
Hardware  Dealers'  Magazine  and  cull  some 
striking  phrases  and  sentiments  that  illustrate 
this  idea;  that  tell  a  man  who  might  buy, 
something  that  will  lure  him  toward  buying. 
For  instance: 

A  Grindstone:  "It  is  the  grit  that  grinds." 

A  Washing  Machine:  "Our  one-dealer-in- 
a-town-agency  will  interest  you.  Write  to- 
day." 

A  Clothes  Bar:  *Thirty-two  feet  of  drying 
space." 

A  Shelf  Bracket:  "For  the  five  and  ten 
cent  counter.". 

A  Level:  "The  different  Level— with  the 
bulb  seen  in  all  positions.  Under  or  over,  or 
ten  feet  away." 

Wire  Cloth:  "All  kinds  of  Wire  Qoth, 
from  all  kinds  of  wire." 

A  Hatchet:  "Combines  quality,  style  and 
finish  at  a  reasonable  price.", 

A  bread  Knife:  "Handsome  embossed 
Metal  Show  Card  in  colors  sent  free  for  your 
business  card  and  jobber's  name." 

Dog  Chains:  "The  above  display  rack  or 
holder  will  be  sent  you  in  exchange  for  your 
business  card  and  name  of  your  jobber." 

This  list  might  be  extended  indefinitely.  I 
cull  these  few  as  examples  of  the  sort  of  talk 
that  will  catch  the  attention  of  a  merchant 
and  cause  him  to  say  to  himself:  "This  is 
worth  looking  into." 


There  are  so  many  fetching,  striking  and 
artistically  illustrated  advertisements  in  each 
issue  of  the  Hardware  Dealers'  Magazine 
that  it  seems  unfair  to  make  any  distinction. 
But  it  will  do  no  harm  to  take  one  as  a 
text. 

There  is  one  full  page,, for  instance,  that  a 
dealer  would  be  sure  to  stop  and  look  at  each 
time  he  runs  through  these  pages.  It  is  de- 
voted to  small  tools,  and  the  greater  portion 
i  occupied  with  cuts. 


Yet  on  this  one  page  are  shown  eighteen 
articles — ^ratchets,  chuck  and  drill  points, 
countersink,  pocket  screw  driver,  automatic 
drills,  and  reciprocating  drills.  The  number, 
and  a  few  words  of  description  may  be  found 
under  each.  At  the  side  arc  thirty-nine  words 
telling  about  the  line,  and  suggesting  that 
the  dealer  get  into  communication  as  soon  as 
possible.  At  the  bottom  is  the  name  and  ad- 
dress of  the  manufacturer.  There  is  a  lot 
of  practical  information  in  that  one  page. 


The  above  text  is  rather  long  for  a  short 
sermon,  which  is:  Show  the  goods.  Tell 
what  they  are.  Specify  your  talking  points. 
Convey  a  suggestion  to  the  buyer  that  he 
would  do  well  to  get  into  communication 
with  you.    Then  make  good  your  promises. 


Let  me  call  attention  to  one  more  thing. 
In  all  the  scores  of  pages  of  advertisements 
in  this  magazine,  I  found  but  six  that  dis- 
played no  cuts  of  the  articles  advertised.  One 
of  these  described  the  goods  illustrated  on 
the  page  opposite.  The  others  were  almost 
altogether  of  goods  that  did  not  readily  lend 
themselves  to  illustration. 

I  remember,  with  a  reminiscent  smile  of 
pity,  the  sort  of  cuts  that  were  found  in 
Hardware  advertisements  when  I  began  the 
business — a  period  so  long  ago  that  it  makes 
me  wince  to  think  of  it.  The  most  of  them 
looked  as  though  they  had  been  hewed  out  of 
an  oak  stump  after  dark  by  a  blind  man  with 
a  dull  axe,  while  the  largest  portion  of  the 
ads.  had  none  at  all. 


The  illustrations  in  the  pages  of  to-day  are 
of  a  high  form  of  advertising  pictorial  art. 
They  are  designed  with  full  consideration  for 
proportion,  accuracy  and  care  in  detail.  They 
are  well  made  mechanically,  and  printed  art- 
istically. In  the  main  they  tell  the  story  that 
the  advertiser  would  tell,  to  his  best  advan- 
tage, and  render  unnecessary  detailed  descrip- 
tions in  the  letter  press.  They  say  to  the 
eye  what  many  words  would  not  be  able  to  so 
clearly  say  to  the  understanding. 


Tool  Dealers  and  Electricians 

The  Manchester  Ironmongers'  .\ssocia- 
tion,  after  a  period  of  consideration  and  some 
debate,  has  decided  to  admit  tool  dealers  as 
members  of  that  organization.  Other  associa- 
tions have,  followed  by  inviting  the  local  rep- 
resentatives of  the  oil  and  color  trades  to  join 
them,  while  in  Brighton  the  association  has 
gone  a  step  farther  and  admitted  practical  elec- 
tricians to  partial  membership  as  electrical 
associates.  These  actions  are  not  regarded 
with  general  favor  in  the  trade. 
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For  the  Extension  of  Commerce 

The  New  York  Board  of  Trade  &  Trans- 
portation has  taken  a  decisive  and  timely  step, 
and  each  individual  Hardware  manufacturer 
of  the  United  States,  and  the  Hardware  As- 
sociations especially,  should  do  all  that  lies 
within  their  power  in  aid  of  the  movement. 

A  committee  has  been  appointed,  of  which 
Cornelius  N.  Bliss  is  chairman,  and  of  which 
men  like  Charles  A.  Moore,  Lewis  Nixon, 
Charles  A.  Schieren  and  Isador  Straus"  are 
meml^ers,  to  arrange  for  a  convention  to  be 
held  in  the  New  Willard  Hotel,  Washington, 
beginning  at  10:30  a.  m.  on  Monday,  January 
14,  1907,  and  continuing  as  long  as  the  mem- 
bers assembled  see  fit.  This  gathering,  which 
is  to  be  national  in  character,  is  for  the  pur- 
pose of  considering  and  devising  measures  for 
the  enlargement  of  our  foreign  trade,  and  to 
promote  the  demand  abroad  for  the  products 
of  our  farms,  workshops  and  mines.  All  na- 
tional, state  and  local  associations  interested 
in  the  business  of  the  convention  are  invited 
to  send  at  least  five  delegates.  The  governor 
of  each  state  is  also  invited  to  appoint  ten 
delegates  at  large  and  to  furnish  them  with 
credentials.  The  committee,  in  its  call,  speaks 
of  the  necessity  that  exists  for  action  of  this 
sort,  and  states  that  it  feels  sure  that  the  Na- 
tional Government  will  give  the  full  weight 
of  its  influence  towards  the  success  of  this 
movement  and  that  Congress  will  promptly 
and  adequately  respond  to  any  well-supported 
demand  for  legislation  which  may  be  deemed 
beneficial  to  the  interests  of  the  country  as 
represented  in  the  convention. 

The  committee  announces  that  the  Hon. 
Elihu  Root,  Secretary  of  State  of  the  United 
States,  has  consented  to  address  the  conven- 
tion and  will  give  it  the  benefit  of  his  obser- 
vations and  experiences,  and  of  the  informa- 
tion acquired  on  his  recent  tour  of  the  South 
American  countries,  the  object  of  which  was 
to  bring  about  closer  relations  between  those 
countries  and  ourselves.  The  result  of  that 
tour  having  been  eminently  successful,  it  is 
believed  by  the  committee  that  the  present 
time  is  ripe  for  this  move  for  the  betterment 
of  our  relations,  on  business  lines,  with  our 
South  American  neighbors  on  whom  Secre- 
tary Root  created  so  favorable  an  impression. 

The  committee  say:  "The  obstacles  which 
have  hampered  our  efforts  to  develop  the 
commerce  of  the  United  States  with  foreign 
countries  are  evident  to  everyone  familiar 
with  that  trade.  That  those  obstacles  should 
be  removed  at  the  earliest  possible  moment  is 
unquestioned  if  we  are  to  attain  pre-eminence 
instead  of  remaining,  as  we  are,  far  in  the 
rear  in  the  struggle  with  Europe  for  foreign 
commercial  supremacy." 


Mr.  Belknap  on  the  8outh 

William  R.  Belknap,  of  the  Belknap  Hard- 
ware &  Mfg.  Co.,  Louisville,  Ky.,  spent  several 
days  recently  among  his  Hardware  friends  of 
New  York.  While  he  came  ostensibly  on  a 
business  errand,  it  is  suspected  here  that  he 
really  was  after  a  brief  period  of  rest  from 
business,  as  they  are  having  all  that  they  can 
do  to  supply  the  demands  for  Hardware  that 
pour  into  Louisville. 

"I  do  not  need  to  tell  you  that  the  South 
is  prosperous,"  said  Mr.  Belknap.  "The  train- 
loads  of  goods  going  south  every  day  of  the 
week  prove  that.  Yes,  Kentucky  is  doing  her 
full  share,  even  though  she  has  gone  dry." 

"Dry  V*  said  one  of  his  listeners.  "You  mean 
she  feels  dry." 
•  'T  mean  dry  in  the  fullest  sense  used  by  the 
Maine  prohibition  apostles,"  Mr.  Belknap  re- 
sponded. "There  are  119  counties  in  Ken- 
tucky, and  of  these  82  have  voted  for  prohi- 
bition under  our  local  option  law.  The  State 
has  253  distilleries,  but  there  are  only  five 
counties  in  the  State  that  are  thoroughly  irri- 
gated by  their  products.  The  others  are  wet 
in  spots,  while  the  great  majority,  as  I  have 
said,  are  not  wet  at  all." 

"What  is  done  with  the  immense  product  of 
the  distilleries?"  was  asked. 

"They  send  it  out  to  irrigate  the  world.  De- 
spite the  reputation  of  Kentucky,  very  little 
of  it  is  used  at  home." 

Mr.  Belknap  said  that  the  South  was  en- , 
couraged  in  her  endeavor  to  enter  more  fully 
upon  the  manufacture  of  Hardware,  "Goods 
into  which  pig  iron  enter,"  he  added,  "are 
easily  maSe  there,  as  the  foundries  are  next 
door  to  the  furnaces.  But  there  is  a  great 
need  for  labor  all  through  the  South.  The 
negroes  are  leaving  for  the  South  and  West 
If  we  could  decrease  the  death  rate  of  the 
children,  there  would  eventually  be  help 
enough,  as  there  are  enough  bom,  but  so  many 
of  them  do  not  live.  Wages  are  so  good  that 
the  negro  who  works  three  days  in  a  week 
has  enough  to  live  upon  for  the  whole  week. 
He  does  not  seem  inclined  to  keep  at  it  all  the 
time  and  put  his  surplus  into  the  savings 
bank." 

Mr.  Belknap  sees  no  immediate  cessation  of 
the  present  prosperous  business  conditions. 

A  Word  for  the  8hovei 

To  the  Editor: 

All  honor  to  the  Shovel !  Can  one  estimate 
the  amount  of  work  that  this  humble  combina- 
tion of  wood  and  iron  has  been  permitted  to 
do  in  this  world? 

The  first  Shovel  was  made  by  Adam  (that 
old  original  first  sinner  Adam)  a  few  days 
after  he  was  turned  out  of  Eden.     He  had 
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tasted  of  the  bitterness  of  idleness  and  learned 
the  lesson  that  he  was  sent  out  to  learn — that 
he  could  live  only  by  labor,  and  must  starve 
or  raise  his  crops  in  the  sweat  of  his  brow.  He 
went  into  the  wilderness  roundabout  Eden, 
and  had  to  dig  lor  it. 

Digging  out  the  lands,  either  for  roots  that 
could  be  eaten,  or  for  a  cave  in  which  he  and 
Eve  could  escape  from  the  dews  of  the  night- 
time, Adam's  originality  came  to  his  aid,  and 
he  soon  discovered  that  a  broadened  branch  of 
a  tree  could  displace  more  earth  than  all  his 
fingernails.  Thus  was  the  first  Shovel  made, 
and  all  the  rest  have  been  but  improvements 
on  the  original  idea.  (I  am  told  that  the 
Ames  Co.  holds  the  first  patent  issued  to 
Father  Adam,  Aug.  16,  '01.  See  Patent  Re- 
ports, Vol.  I.,  page  1.) 

Recall,  for  a  moment,  the  work  done  in  the 
world  by  this  humble  implement;  the  one  that 
has  perhaps  done  more  actual  work  than  all 
the  rest  combined.  How  did  they  get  down 
into  the  earth  for  the  foundation  of  the  pyra- 
mids? Who  but  the  laborers,  with  their 
Shovels,  made  the  first  canals,  and  all  that 
have  succeeded  them — the  railway  embank- 
ments, the  tunnels,  the  subways,  the  ditches, 
the  sewers,  the  heavy  work  of  the  farm?  Take 
the  Shovel  and  its  accomplishments  out  of  the 
world,  and  one-half  of  its  work  would  never 
have  been  done. 

It  is  but  a  bit  of  steel  and  wood.  It  is  sim- 
ple in  its  mechanism.  It  is  easily  learned,  and 
can  only  be  used  by  hard  manual  toil.  It  is 
not  half  so  fancy  as  a  tennis  racquet,  or  nearly 
so  shining  as  a  sword,  but  I  never  see  a  la- 
borer passing  along  the  street  with  a  Shovel 
on  his  shoulder,  but  I  feel  like  taking  off  my 
hat  to  both  of  them. 

Yours  respectfully,  A.  M. 

Firearms  and  the  Jobbers 
To  the  Editor: 

The  firearms  market '  has  not  materially 
changed  since  our  July  report.  Prices  are  the 
same,  but  some  factories  are  now  three  and 
four  months  behind  their  orders;  this  espe- 
cially applies  to  small  bore  rifles  and  repeating 
shotguns. 

One  thing  that  does^annoy  firearms  manu- 
facturers is,  the  jobbers  shouting  themselves 
hoarse  because  premium  houses  are  offering 
Hardware  and  kindred  lines  free  with  their 
wares.  It  is  like  the  pickpocke!  joining  the 
crowd  and  shouting,  **Stop  thief*  to  divert  at- 
tention from  himself. 

Firearms  are  particularly  attractive  for  pre- 
mium purposes  and  four-fifths  of  this  class  of 
business  is  "taken  care  of"  by  the  jobbers.  A 
few  do  not  sell  this  class  of  trade,  but  the  ma- 


jority do,  and  their  salesmen  not  only  solicited 
it,  but  cut  prices  to  get  it. 

They  sell  Hardware,  cutlery,  firearms  and 
'  everything  they  can  to  be  given  away  with 
gum,  candy,  cigars,  tobacco,  patent  medicine, 
soaps,  coffee,  spices,  etc.,  etc.,  and  hardly  a 
day  passes  but  a  manufacturer's  attention  is 
calkd  to  his  goods  being  used  as  premiums 
and  by  parties  he  had  never  heard  of  before — 
yet  he  is  blamed. 

Jobbers,  large  and  small,  both  members  and 
non-members  of  the  associations,  are  "taking 
care"  of  this  growing  evil,  and  it  is  absurd  for 
them  to  deprecate  the  fact  that  manufactur- 
ers permit  their  goods  to  be  used  for  premium 
purposes. 

It  is  injurious  to  the  manufacturers  and  re- 
tailers and  they  are  both  aware  of  it,  and  the 
jobbers  to  prevent  criticisms  from  the  retail- 
ers, are  trying  to  place  the  blame  on  manu- 
facturers. 

They  are  preaching  sophistry  which  will  cer- 
tainly prove  a  boomerang. 

The  leading  and  best  organized  firearms 
manufacturers  are  refusing  this  business  and 
have  been  for  some  time,  and  for  jobbers  to 
sell  this  trade  and  then  "weep"  because  it  is 
being  done  is  to  be  deplored  and  means  the 
jobbers  are  trying  to  blind  the  retailers  while 
they  steal  their  profits. 

Most  of  the  manufacturers  believe  the  prac- 
tice wrong  and  injurious  to  trade  in  general, 
but  do  not  feel  like  severely  criticising  their 
best  customers,  but  the  time  has  come  for  the 
jobbers  to  call  a  halt,  else  stop  resolving  that 
the  manufacturers  not  sell  a  class  of  trade 
that  they  (the  jobbers)  are  hungry  for. 

If  it  is  wrong  for  manufacturers,  and  we 
know  it  is,  it  is  equally  bad  for  the  jobber; 
yes,  worse  to  create  a  condition  and  try  to  lay 
the  responsibility  on  those  that  are  innocent: 
but,  of  late,  the  jobbers  have  tried  to  curry 
favor  with  the  retailers,  laying  responsibility 
at  the  door  of  the  manufacturer,  who  was  not 
as  guilty  as  they,  and  with  success — but  in  this 
instance  they  cannot,  as  the  manufacturers  will 
show  up  their  duplicity. 

Soon,  some  of  the  jobbers  will  repent  as  did 
the  "nigger"  discovered  stealing  chickens,  not 
because  of  the  crime,  but  because  of  being 
caught  with  the  goods. 

TtvAj  yours,       ^  X. 

Business   Prosperity   and   the   Boys 

To  the  Editor: 

There  is  a  great  deal  of  "loose  talk"  now- 
adays  about  the  opportunities  that  are  open 
to  young  men  for  advancement.  We  read 
very  interesting  stories  as  to  how  an  em- 
ployer should  so  conduct  his  business  as  to 
give  the  boy  or  young  man  who  enters  his 
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employment  the  fullest  opportunity  for  an  ex- 
pansion of  his  business  powers,  and  open  for 
him  a  road  that  leads  directly  towards  the 
front.     All  well  and  good,  so  far  as  it  goes. 

But  let  me  ask  you,  Mr.  Editor,  a  very  per- 
tinent question:  Suppose  the  boy  or  young 
man  who  enters  my  employment  does  not 
show  a  desire  to  advance  himself,  but  is  in- 
clined to  stand  pat  upon  his  present  oppor- 
tunities, in  what  measure  am  I  encouraged  to 
make  a  special  effort  in  his  behalf? 

Let  me  tell  you  a  very  evident  fact  that 
has  more  to  do  than  any  other  one  thing 
with  this  question  'of  promotion  and  ad- 
vancement: It  is  a  condition  realized  by 
every  employer  of  help  in  a  store  of  any  size 
that  the  employes  who  come  to  us  nowadays 
do  not  begin  in  any  respect  to  compare  fa- 
vorably with  those  that  began  their  business 
careers  some  fifteen  or  twenty  years  ago.  It 
is  not  due  to  a  lack  of  education,  for  the 
boys  who  are  turned  out  of  our  schools  at 
fifteen  or  sixteen  are  better  educated,  with 
all  their  defects,  than  were  their  fathers  of  a 
former  generation  at  the  same  age.  I  do  not 
mean  by  this  that  they  are  better  grounded 
in  the  three  or  four  essentials  of  education, 
but  for  broadness  of  knowledge  and  a  va- 
riety of  educational  foundation*stones,  they 
are  built  up  better  than  were  their,  predeces- 
sors. 

Present  prosperity,  with  which  our  country 
is  at  present  over-burdened  in  some  respects, 
is  responsible  for  this  condition  of  affairs. 
The  establishments  that  employ  help  find  it 
almost  impossible  to  secure  the  services  of  as 
many  young  men  and  boys  as  are  needed, 
and  as  a  result  the  employer  cannot  begin  to 
train,  regulate,  discipline  and  educate  his 
youngest  employes-  with  that  severity  which 
was  possible  two  decades  ago. 

I  am  speaking  of  my  personal  experience 
when  I  say  that  there  is  such  a  demand  for  help 
of  this  kind  in  New  York  City,  and  possibly 
elsewhere,  that  the  boy  becomes  careless  and 
indifferent  and  ready  at  any  moment,  when 
disciplinary  attention  is  directed  to  him,  to 
"fly  the  coop" — if  an  expression  of  this  sort 
may  be  permissible. 

In  other  words,  the  boy  is  so  certain  of  se- 
curing employment  immediately  in  some 
other  place,  that  he  becomes  careless  and  in- 
different about  his  work,  and  rather  than  un- 
dergo the  discipline  which  is  necessary  for 
his  own  good,  prefers  to  take  his  hat,  walk 
up  to  the  cashier's  desk,  receive  his  pay  en- 
velope, and  pass  on  to  some  other  place. 

Perhaps  a  time  may  come  when  the  boys 
will  be  hunting  the  merchants  rather  than 
the  merchants  the  boys,  and  in  that  case  a 
youth  who  has  begun  his  business  career  may 


find  it  to  his  advantage  to  so  devote  himself 
to  the  employment  for  which  he  is  paid,  that 
he  will  take  a  more  fervent  interest  in  hold- 
ing on  to  the  same  than  he  does  now.  But 
as  things  now-  stand,  the  securing  of  employ- 
ment is  too  easy  to  make  him  in  any  way  re- 
liable. I  regret  that  this  condition  of  affairs 
exists,  but  that  it  does  exist  any  reliable  mer- 
chant will   inform  you. 

Respectfully   yours, 

G. 
New   York,    Nov.    21,    1906. 

How   Long   Credits   Work 

To  the  Editor: 

Not  one  word  has  been  said  by  the  Hard- 
ware Dealers'  Magazine,  or  by  any  of  its 
correspondents,  on  the  subject  of  the  foolish- 
ness of  long  credits,  that  I  do  not  heartily  and 
thoroughly  indorse. 

Let  me  tell  you  how  it  works.  A  customer 
owes  a  dealer  a  round  sum  that  he  is  not  ready 
to  pay;  usually  because  he  has  not  been  asked 
to  pay  when  the  account  was  due,  and  when 
he  expected. to  be  asked.  He  is  in  need  of 
"more  goods.  His  first  impulse  is  to  purchase 
them  of  the  house  he  is  owing,  but,  on  second 
thought,  he  concludes  that  this  is  not  good 
policy.  He  does  not  care  to  add  to  his  indebt- 
edness, and  he  certainly  does  not  wish  to  offer 
cash  for  new  goods  in  a  store  where  he  is 
owing  for  old  ones. 

What  does  he  do?  He  sends  to  another 
store,  makes  his  purchase  and  pays  spot  cash. 
The  result  is  that  his  creditor  has  not  only  lost 
the  interest  on  the  money  that  is  owing,  but 
has  also  lost  business  that  ought  to  have  cpme 
to  him,  and  would  have  come  to  him,  had 
there  been  no  outstanding  account. 

This  state  of  affairs  arises  oftener  than  most 
creditors  have  any  idea  of. 

Keep  an  eye  on  the  accounts.  This  is  one  of 
the  big  leaks  in  too  many  establishments.  If 
you  sell  a  bill  of  goods  on  which  there  is  a 
profit  of  $10,  and  if  the  account  stands  until 
that  ten  is  eaten  up  with  lost  interest,  how 
much  have  you  made  on  the  transaction? 
Yours  for  the  cause,  Experience. 

Hardware  and  Tobacco  ' 

A  young  man  employed  in  a  New  Yortc 
Hardware  store  complained  to  his  father  that 
he  did  not  get  on  as  fast  as  he  ouglit  to; 
that  promotion  did  not  come  his  way  as  early 
as  it  ought  to.  "Two  or  three  times  lately,"  he 
said,  "other  boys  have  been  picked  out  for 
jobs  that  really  belonged  to  me." 

The  father  thought  the  matter  over  for  sev- 
eral days,  and,  being  a  wise  father,  held  his 
peace.  Then  he  called  on  the  proprietor  of 
the  store  and  asked  him  what  the  matter  was. 
"Sit  down  for  a  moment,"  said  the  merchant. 
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"There  is  something  I  want  to  show  you." 
The  father  took  a  seat. 

The  merchant  stepped  into  the  next  room. 
He  called  the  young  man  to  him.  "Here  is 
a  letter  I  want  taken  to  Blank  &  G>.,  and  I  am 
in  great  haste  for  the  answer.  Please  hurry 
with  it  and  come  back  as  soon  as  you  can." 
"Yes,  sir,"  answered  the  boy,  as  he  went  for 
his  hat 

The  merchant  returned  to  the  father.  "Come 
over  here  by  the  window,"  he  said. 

The  young  man  went  out  of  the  store.  No 
sooner  had  he  closed  the  door  behind  him 
than  he  reached  down  into  his  coat  pocket 
and  took  out  a  briar  root  pipe.  He  knocked 
its  contents  out  on  the  wall  and  took  out  his 
knife.  For  a  full  minute  he  stood  scraping 
the  pipe  out.  Then  with  great  leisure  he  took 
out  his  tobacco  pouch,  filled  the  pipe,  hunted 
for  a  match,  struck  it  and  put  it  to  the  tobacco. 
For  another  minute  he  smoked  away  and  then 
started  down  the  street. 

"He  always  does  that,"  said  the  merchant, 
"when  he  thinks  no  one  sees  him.  It  is  not 
the  tobacco  I  object  to.'  But  when  a  boy  of 
eighteen  has  to  have  his  smoke  three  or  four 
times  in  business  hours  it  does  not  speak  well 
for  him,  especially  when  the  operation  is  as 
tedious  as  this  one." 

"You  are  right,"  said  the  father,  "and  I  am 
much  obliged  to  you." 

The  next  day  the  young  man  came  down  to 
the  store  without  any  pipe.  He  had  promised 
his  father  to  immediately  start  on  the  road  to 
promotion. 

American  Goods  Displayed 
An  American  commercial  agent  who  has 
been  studying  the  Australian  markets  says  that* 
Great  Britain  exports  the  greatest  quantity  of 
Hardware  to  Western  Australia,  with,  the 
United  States  second  and  Germany  a  poor 
third.  In  some  articles,  however,  extensively 
used  in  that  State,  the  American  goods  have  a 
commanding  lead  and  will  hold  it  as  long  as 
the  standard  is  maintained  and  the  price  re- 
mains satisfactory.  He  states  that  among  the 
American-made  commodities  which  control  or 
are  largely  represented  on  that  market  are 
saws,  axes,  edged  tools  of  all  kinds,  files,  har- 
vesting and  garden  implements,  and  carriage 
woodware.  In  the  big  show  windows  of  the 
larger  retail  hardware  stores  of  Perth,  Fre- 
mantle,  Kalgoorlie,  Albany,  Bunbury  and  other 
western  Australian  cities,  American  goods  are 
prominently  displayed  and  present  an  attractive 
appearance. 

An  Australian  Hardware  store  without 
American  wares  would  be  about  as  interesting 
to  the  average  buyer  as  a  theatrical  show  with 
the  star  part  omitted.     The   wooden   pulley 


blocks,  used  on  vessels  of  all  kinds,  are  im- 
ported from  the  United  States,  and  give  excel- 
lent satisfaction,  but  the  small  gear  (fittings, 
etc.)  are  all  brought  out  from  England  and 
command  a  large  sale.  The  reason  for  dividing 
the  soMrce  of  supply  is  simply  a  question  of 
price,  for  English  exporters  can  lay  down  fit- 
tings at  Fremantle  at  a  considerably  lower  fig- 
ure than  they  cost  when  imported  from  the 
United  States. ' 

In  the  importation  of  Hardware,  as  in  all 
other  commodities,  there  is  no  discrimination 
in  favor  of  or  against  any  exporting  country 
so  far  as  the  customs  duty  is  concerned.  It 
would  be  a  difficult  as  well  as  useless  task  to 
enumerate  in  detail  the  duty  levied  on  every 
article  coming  under  this  classification,  but, 
suffice  it  to  say,  that  in  fig^uring  on  the  cost  of 
lajnng  goods  down  at  Fremantle  to  compete 
with  commodities  imported  from  other  coun- 
tries, the  American  manufacturer  will  only 
have  to  consider  the  initial  cost,  handling  to 
the  seaboard,  freight,  insurance  and  exchange 
for  the  duty,  as  wharfage  and  cartage  at  Fre- 
mantle are  the  same  to  all. 

Farm  IMachinery  vs.  Corn 

A  man  who  has  been  investigating  condi- 
tions in  the  northwest,  a  region  which  a  few 
years  ago  was  described  by  Mr.  Bryan  as  need- 
ing much  economic  and  monetary  legislation 
for  its  advancement,  tells  of  a  farmer  who 
went  to  a  dealer  in  carriages  and  wagons  for 
the  purpose  of  purchasing  a  top  buggy.  The 
one  that  he  selected  was  priced  to  him  at 
$62.  The  farmer  thought  this  was  too  much, 
and  said  so,  adding:  "Why,  I  bought  the 
same  kind  of  a  buggy  from  you  ten  years 
ago  and  it  cost  me  only  $60." 

"Yes,"  replied  the  dealer,  "but  you  didn't 
pay  for  it  in  cash.  You  hauled  me  five  hun- 
dred bushels  of  com  to  pay  for  it.  If  you 
will  haul  me  five  hundred  bushels  of  com  to- 
day I'll  tell  you  what  I'll  do.  I'll  give  you 
the  same  buggy,  a  new  mowing  machine,  a 
sulky  and  $16  in  cash." 

Two  American  Articles 

The  Hardware  trade  and  trade  associations 
in  England  have  been  discussing  for  some 
time,  with  considerable  vehemence  the  ques- 
tion of  price  maintenance,  and  in  connection 
therewith  this  curious  and  interesting  fact 
may  be  noted,  that  the  two  great  lines  which 
stand  the  most  steadily  and  progressively  for 
price  maintenance,  and  have  so  stood  from 
the  beginning  of  this  controversy,  arc  of 
American  manufacturing— the  carpet  sweep- 
ers from  Grand  Rapids,  Mich.,  and  the  kwn 
mowers  from  Newburgh,  New  York, 
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The  Palace  and  the  Ruins 

There  is  shown  on  this  page  a  striking  il- 
lustration of  the  energy  displayed  by  the 
Hardwaremen  of  San  Francisco*  Cal,  to  re- 
pair the  damages  done  by  the  earthquake,  and 
its  resultant  fire.  It  is  a  photograph  of  the 
interior  of  the  Palace  Hardware  Co.'s 
Store,  at  Nos.  456-458  Golden  Gate  avenue. 
When  O.  F.  Sites,  the  vice-president  and  gener- 
al manager  of  the  Palace  Hardware  Co.,  handed 
to  the  representative  of  the  Hardware  Deal- 


as  to  the  best  magazine  to  use;  over  nineteen 
out  of  twenty  named  the  same  publication." 

Said  another:  "If,  as  often  occurs,  the  in- 
quirer omits  to  mention  where  he  saw  our  ad- 
vertisement, we  write  him  a  letter,  enclosing 
postal  card  for  reply.  If  he  neglects  to  answer 
our  first  letter,  we  send  out  a  second,  enclosing 
another  postal  card." 

Said  another:  "Before  a  piece  of  advertis- 
ing goes  out  of  our  advertising  department, 
every  word  and  statement  has  been  carefully 


Palace  Hardware  Co.,  San  Francisco. 


ERs'  Magazine,  the  photograph  from  which 
this  illustration  was  made,  he  said:  "It  shows 
the  interior  of  our  new  store  as  it  appeared 
sixty  days  after  the  fire,  and  we  think  it 
shows  that  we  were  not  asleep  during  the 
confusion." 

Advertising  Wisdom  from  Experts 
Said  one  advertising  expert  when  asked  as 
to  how  he  does  it :  "When  in  doubt  as  to  the 
quality  of  a  magazine  we  write  to  a  respon- 
sible firm,  who  will  give  us  an  unbiased  opin- 
ion.   In  one  case  we  sent  out  twenty  inquiries 


scrutinized.  All  we  know  has  been  put  into 
it." 

Said  another:  "By  asking  customers  ever 
so  often  what  induced  them  to  buy,  we  can 
find  out  the  best  pulling  copy  and  the  most 
profitable  medium." 

Said  another:  "The  easiest  way  to  spcurc 
that  vital  thing,  attention,  is  to  have  an  at- 
tractive design.  Next,  we  find  it  pays  to  tell 
the  reader  what  we  have  to  offer,  in  a  few 
words.  We  also  find  it  pays  to  have  the  name 
of  our  concern  in  large  type." 
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Said  another:  "Wift  find  it  never  pays  to 
use  an  advertisement  without  an  argument. 
An  argument  makes  a  man  think,  and  without 
thought  you  cannot  get  action." 

Said  another:  "Advertising  matter  of  the 
best  quality  and  unique  appearance  gets  the 
most  results.  To  continually  arouse  interest 
you  must  mold  your  argument  in  different  at- 
tractive fornis.  The  public  pays  more  atten- 
tion to  advertiiing  matter  which  coiltaitis 
fac-similc  hattdwritiilg  than  that  madfe  Up  en- 
tirely of  printelp*s  type.** 

Said  another  t  "Mbriey  is  lost  by  advertis- 
ers through  sp^akulg  in  g[litt^rini  generalities. 
In  the  lonj  fuii,  it  pays  to  tell  the  truth.  The 
people  can't  be  fooled  for  an  indefinite  period. 
We  make  our  copy  as  clear  and  explicit  as 
possible.  We  don't  want  business  which  arises 
through  a  misunderstanding  of  our  proposi- 
tion." 

Pumps  from   tho   United   States 

The  United  States  is  now  sending  to  India 
each  year  by  direct  shipment  about  $50,000 
worth  of  pumps  and*  pumping  machinery,  most 
of  which  passes  through  Bombay.  Hand 
pumps  command  the  largest  sale  and  a  firm  at 
Salem,  Ohio,  is  reported  to  be  the  leader  in 
Ihis  trade.  Somi  American  steam  pumps  are 
Cilso  imported,  and  the  large  number  of  bunga- 
lows or  villa  residences  which  form  a  feature 
of  the  life  of  the  well-to-do  classes,  both  Eu- 
ropean and  native,  and  which  require  a  com- 
plete plant  for  their  own  use,  afford  a  constant 
market  foe  pumps  of  all  kinds.  Windmills  in 
some  sections  of  the  country  have  a  good  sale. 

In  steel  shaftings,  split  pulleys,  etc.,  the 
American  manufacturers  have  been  quite  suc- 
cessful in  satisfying  the  requirements  of  the 
India  mills  and  they  also  have  been  able  to 
meet  the  prices  (juoted  by  the  British  maivu- 
facturers  so  that  a  good  trade  has  been  ob- 
tained. In  belting,  however,  concessions  both 
as  to  price  and  as  to  methods  would  be  neces- 
sary if  a  future  hold  is  to  be  obtained  and 
maintained.  It  is  said  that  the  Indian  market 
requires  that  the  belting  be  sold  by  the  pound 
instead  of  by  running  feet,  as  is  done  in  the 
United  States.  The  English  price  is  consider- 
ably below  the  American  one,  and  it  is  claimed 
that  a  300-foot  roll  bought  by  poundweight 
in  England,  totals  one-half  less  than  when 
bought  in  the  United  States.  With  this  dis- 
crepancy there  is  not  much  chance  of  extend- 
ing the  American  trade  until  belting  is  offered 
by  weight,  and  prices  shaded  to  the  English 
basis. 

Agricultural  Implements  and  Hardware 

The  agricultural  industry  of  Holland  is  very 
great,  and  the  country  presents  a  fine  market 
for  the  makers  of  agricultural  implements  and 


tools  related  to  the  cultivation  of  the  soil.  Un- 
fortunately this  market  is  at  present  princi- 
pally supplied  by  Great  Britain  and  Germany, 
although  American  farming  implements  were 
imported  during  1905  to  the  value  of  $201«810. 
The  American  mowers  and  binders  afe  in 
good  favor  there  and  sales  for  these  are  grad- 
ually incteasitlg,  altht)ug;h  mftny  of  the  Ameri- 
can mailufaclurfed  implements  are  btiilt  i6o 
light  for  satisfactory  Use  iii  itdlUnd.  An 
American  who  is  interested  in  the  exterisiori 
of  our  trade  in  that  country  says  that  this  is 
especially  tt-ue  of  the  Anierican  hay  rake, 
which  is  practically  useless  there  as  built- for 
domestic  trade,  the  grass  growing  very  coarse 
and  heavy.  The  English  and  German  manu- 
facturers understand  the  conditions  of  the 
country  and  build  their  impleUiCnts  according- 
ly. In  smaller  farming  tools  the  American 
manufactured  articles  are  well  liked  and  find  a 
ready  market  in  spite  of  English  and  German 
competition.  He  says :  "I  am  informed  by  a 
large  dealer  in  Hardware  that  American 
stoves  and  kitchen  iitensils  can  find  a  good 
market  here  if  only  they  be  strongly  construct- 
ed and  a  reasonable  price  is  dcmatided.  The 
assertion  is  often  made  that  first  shipments  of 
American  articles  are  always  of  good  quality, 
but  are  after  followed  by  those  of  inferior 
make.  A  strong,  well  made  article  is  wanted 
first,  last  and  always— one  up  to  the  standard 
in  every  particular.  German  and  English  man- 
ufacturers take  great  Care  in  minute  details. 
The  American  manufacturer  desiring  to  suc- 
cessfully compete  with  the  manufacturers  of 
these  nations  must  do  likewise.  I  think  good 
sales  of  American  butter  churns  could  be  made 
here,  the  present  importation  of  this  article 
being  of  Canadian  manufacture.  American 
machine  lathes,  shafting,  hangers,  iron  and 
wood  pulleys,  are  finding  a  good  market  here." 

Muzzles  and  Collars  for  Dogs 
On  January  1  a  new  law  goes  into  effect  in 
England  which  is  likely  to  stimulate  the  sale 
of  dog  collars.  A  regulation  has  been  in  ex- 
istence heretofore  which  exempted  dogs  from 
wearing  muzzles,  on  condition  that  they  were 
fitted  viAth  collars  bearing  the  name  and  ad- 
dress of  the  owner.  But  the  new  law  em- 
powers local  authorities  to  make  regulations 
that  all  dogs  wear  collars  while  in  a  place 
of  public  resort  or  on  a  highway.  This  regu- 
lation will  not  apply  to  packs  of  hounds  and 
other  dogs  which  are  used  for  sporting  pur- 
poses, for  the  driving  and  the  tending  of  cat- 
tle and  sheep  or  for  the  capture  or  destruction 
of  vermin.  The  practical  effect  of  the  new  law 
will  be  to  increase  the  sale  of  dog  collars,  in- 
cluding the  work  of  engraving  names  and  ad- 
dresses upon  them. 
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JOBBERS  NOT  LOOKING  FOR  TROUBLE 


The  Business  Prophets  of  th£  Wholesale  Hardware  Trade    See    Few    Clouds   Upon 

THE  Horizon— The  Crops  a  Souhce  of  Wealth  in  All  Parts  of  the  CpuNTRV, 

AND  THE  Demand  for  Goods  StiU-  Goes  On— The  Outlook  for  Winter 

AiTD  Spring  is  Promisiitg. 


The  Hardware  jobbers  who  have  spoken  so 
freely  and  fully  in  the  letters  that  follow  do 
not  seem  to  be  looking  for  trouble. 

Asked  as  to  which  qtiarter  the  break  in 
present  prosperity  will  come  from,  if  conie  it 
does,  they  express  themselves  with  catltiort. 
In  his  own  heart,  and  in  his  own  store^  the 
jobber  does  not  see  evidences  that  a  break  is 
to  come  at  all,  but  experience  and  the  read- 
ing of  commercial  history  have  taught  him 
that  the  oncoming  wave  cannot  go  on  forever. 
There  must  be  a  break  in  the  crest  somewhere, 
an  ebb  in  the  tide  some  time.  Just  when,  the 
jobber  says  in  effect,  I  do  not  know.  Not 
this  year,  and  perhaps  not  next. 

But  this  warning  is  a  goodone:  Be  so  pre- 
pared as  not  to  be  left  stranded  when  it  does 
come. 

Boston,  Mass. 

Brown- Wales  Co.:  Up  to  the  present  time 
business  has  been  very  satisfactory,  not  only 
in  regard  to  volume,  which,  by  the  way,  has 
been  larger  this  year  than  ever  before,  but 
also  from  the  profits  which,  with  the  advanc- 
ing market,  have  helped  very  materially. 

The  earlier  part  of  the  year  was  ngt  so 
satisfactory.  The  sales  were  large  enough, 
but  with  the  prices  as  they  were,  and  had  been 
for  some  time  back,  the  profits  were  not 
large.  The  advancing  market  has  been  a 
great  boon  therefore.  From  the  present  out- 
look, business  will  be  good  all  winter,  unless 
it  should  be  an  especially  severe  one. 

We  are  a  little  fearful  that  prices  will  get 
too  high,  which,  of  course,  would  have  a 
tendency  to  curtail  building,  and  therefore  cut 
down  our  sales.  However,  as  a  whole  future 
prospects   seem  to  be  very  bright. 

Albany,  N.  Y. 

Charles  H.  Turner,  Albany  Hardware  & 
Iron  Co. :  Hardwaremen  are  sometimes 
called  upon  to  answer  very  puzzling  questions. 
'I'o  do  this  successfully,  it  would  be  neces- 
sary to  establish  a  Department  of  Forecast- 
ing, and  if  the  same  operated  satisfactorily, 
membership  in  it  would  command  a  very 
high  figure.  We  might  not  only  have  money 
to  Burn,  but  to  freeze,  and  it  would  be  diffi- 
cult to  find  methods  of  disposing  of  it.  But 
in  all  seriousness  to  answer  the  questions 
which  come  to  us  relative  to  whether  a  break 
is   coming  in  prosperity,   and  if  so  in   what 


direction,  it  certainly  does  not  have  ariy  in- 
dication that  such  condition  is  on  its  wiiy  to 
this  prosperous  cotlntry  for  the  tin^e  being. 

We,  in  common  with  other  dealers^  find 
stocks  depleted  in  certain  lines  and  experi- 
ence great  difficulty  in  procuring  goods  in 
sufficient  quantity  promptly  enough  to  satis- 
fy the  demands  of  our  customers.  If  stocks 
are  inventoried  at  the  4)resent  market  prices, 
it  ought  to  show  a  good  balance  sheet.  A 
conservative  view,  however,  would  be  to  in- 
ventory at  a  price  not  representing  quite  the 
highest  pitch  of  the  market.  Of  course,  the 
time  may  come,  we  hope  not  soon,  however, 
when  values  will  be  reduced  to  a  different 
level  from  those  ruling  at  the  present  time. 

The  rapidity  with  which  the  dealers,  from 
the  largest  houses  to  those  doing  but  a  mod- 
erate trade,  are  purchasing  goods  for  spring 
needs  is  quite  unusual,  the  volume  'being  so 
very  large,  and  the  ease  with  which  orders 
are  secured  by  the  traveling  men  who  are 
making  their  ante-holiday  visitatiqns,  at  ^imes 
surprises  one.  The  recent  moderate  advance 
in  nails,  wire,  strap  and  tee  hingres,  justifies 
the  dealer  in  thinking  that  instead  of  any 
sagging  of  prices, .  the  lines  are  being  drawn 
taut  in  the  whole  list  of  goods  which  make 
make  up  a  Hardware  dealer's  stock. 

It  is  pleasant  to  report  stich  a  favorable 
condition  as  something  diffei'ent  was  the  or- 
der of  the  day  a  few  years  agp^ 

Louisville,  Ky.  ' 

Belknap  Hardware  &  Mfg.  Co.:  The  Ohio 
Valley  seems  to  be  enjoying  its  fair  share  of 
the  general  prosperity,  and  judgipg  from  the 
purchases  of  holiday  goods,  evidently  intends 
to  have  a  right  Merry  Christmas  when  the 
proper  date  arrives. 

In  fact,  so  ample  seems  to  be  the  supply 
of  good  things  that  the  druggists  say  they 
are  laying  in  an  extra  stock  of  headache 
cures  and  fullfeeling  reliefs  so  as  to  ensurf 
a  Happy  New  Year  to  an  overfed  com^ 
munity. 

So  far,  the  commercial  alarm  clock  fails  to 
rouse  us  to  the  proper  hour  of  danger,  when 
the  tide  will  turn  and  the  horizon  begin  to 
grow  black.  There  is  a  crying  demand  to 
have  the  wheels  of  our  transportatiq|i  facili- 
ties turn  somewhat-  faster,  and  attention  is 
now  called  to  our  fine,  neglected  waterways. 
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which  we  would  like  to  see  well  supplied  with 
steamboats,  as  in  the  antebellum  days.  Great 
carriers  of  freight,  those  old  Ohio  &  Missis- 
sippi river  steamers  used  to  be.  While  the 
safety-valve  would  occasionally  stick  so  that 
the  boiler  would  break  up  the  games  of  poker 
on  the  upper  decks,  still  it  must  be  confessed 
that  they  carried  a  lot  of  stuff  with  very  con- 
siderable regularity.  The  interest  taken  in 
the  Ohio  Valley  Improvement  Association,  as 
well  as  the  meeting  looking  to  deep  water 
navigation  from  the  lakes  to  the  gulf,  show 
that  our  people  still  bear  in  mind  what  a 
great  and  important  factor  in  transportation 
the  steamboat  is. 

Atchison,    Kan. 

A.  J.  Harwi  Hardware  Co.:  The  month* 
of  October  was  the  banner  month  for  business 
in  the  history  of  this  house.  Trade  certainly 
was  phenomenal  and  the  outlook  continues 
just  as  favorable  as  at  any  time  during  the  year. 
The  acreage  of  wheat  sown  this  fall  was 
larger  than  ever  before,  and  it  has  made  a 
very  satisfactory  growth  and  goes  into  the 
winter  in  good  shape. 

There  is  a  feeling  of  firmness  in  all  lines 
of  steel  and  iron  goods.  There  are  no  de- 
clines, but  advances  every  week.  It  is  just 
possible  that  prices  are  being  inflated  too 
much  and  that  we  are  nearing  the  danger  line. 
The  leading  interests  in  the  wire  and  nail 
trade  are  maintaining  prices  nearer  the  real 
level  than  any  other  large  interest,  and  we 
believe  show  exceptional  wisdom  in  curbing 
unwise  advances. 

A  break  in  the  present  prosperity  is  not  in 
sight.  It  will  come  whenever  there  will  be  a 
general  failure  of  crops,  for  the  writer  is  a 
firm  believer  in  this  fact,  that  the  entire  pros- 
perity of  this  country  rests  on  an  agricultural 
basis,  and  so  long  as  the  farmers  continue  to 
harvest  good  crops  prosperity  will  continue. 
Let  there  be  a  failure  in  the  com,  wheat  or 
cotton  crops,  and  the  reaction  will  set  in. 
Just  at  this  time,  however,  we  may  continue 
to  feel  optimistic,  for  there  are  no  dark  clouds 
in  sight  yet. 

Burlington,  Iowa 

Robert  Donahue  Iron  &  Hardware  Co.; 
Conditions  as  they  exist  through  this  region 
could  not  be  improved  upon.  Orders  are  com- 
ing in  steadily,  and  the  greatest  trouble  we 
see  for  the  present  is  to  obtain  goods  to  fill 
orders.     Collections  are  better. 

For  the  future  we  see  no  immediate  cause 
for  alarm.  The  bountiful  harvest  will  assure 
us  present  conditions  for  the  first  half  of 
1907.  The  results  of  the  fall  elections  show 
the     people     generally     arc     demanding    the 


control  of  corporations,  following  the  lead  of 
President  Roosevelt. 

In  this  State  Governor  Cummins  is  elected 
on  the  platform  of  corporate  control  and  re- 
vision of  the  tariff.  The  ticket  was  unmerci- 
fully scratched,  showing  that  the  voter  is 
doing  his  own  thinking.  With  good  crops  we 
see  nothing  alarming. 

Atlanta,   Ga. 

King  Hardware  Co. :  We  are  sorry  to  state 
that  our  section  does  not  seem  to  be  enjoying 
the  great  prosperity  that  prevails  in  other  sec- 
tions, and  we  are  inclined  to  believe  prices  are 
reaching  a  dangerous  point.  As  we  see  it, 
a  reaction  must  set  in  some  time,  but  just 
when  we  do  not  know,  but  the  danger  that 
confronts  every  manufacturer  or  manager  of 
any  enterprise  will  be  when  his  expense  ac- 
count has  risen  beyond  any  previous  point  and 
is  based  on  the  present  increased  volume  of 
business;  therefore,  if  there  is  a  shrinkage  in 
the  volume  and  shrinkage  in  the  gross  per- 
centage of  profits,  there  must  be  a  falling  off 
in  the  net  profits  at  the  end  of  the  year.  The 
conditions  mentioned  must  come;  just  when 
we  cannot  say,  but  it  will  be  a  period  of  gn'eat 
concern,  as  an  expense  account  is  perhaps  the 
hardest  thing  of  all  for  a  manager  to  read- 
just. 

Sanford,  Fla. 

Geo.  H.  Fernald  Hardware  Co.:  The 
Hardware  situation  in  this  section  is  steady. 
Sanford  is  the  celery  center.  About  one 
hundred  acre^  of  new  gardens  have  been 
cleared,  tilled  and  irrigated.  Celery  plants 
are  now  up.  The  seed  beds  are  planted  in 
September.  Lettuce  is  now  grown  and  ship- 
ped in  November  and  December.  Celery  is 
set  out  when  the  lettuce  goes,  and  is  shipped . 
in  March  and  April.  Garden  tools  and  gen- 
eral farm  supplies  have  had  a  good  sale. 
There  is,  no  doubt,  room  for  improvement 
in  many  ways,  but  things  ill  general  are  run- 
ning pretty  even. 

Council    Bluffs,   Iowa 

Empkie-Shugart-Hill  Co.:  The  business 
situation  in  this  territory  looks  as  favorable  in 
all  directions  as  it  is  possible.  Good  crops, 
and  the  same  nearly  all  secured,  and  fair 
prices.  Collections  are  good,  and  the  volume 
of  business  is  certainly  holding  up  remarkably 
well  for  the  time  of  the  year. 

We  can  see  nothing  in  the  near  future  to 
disturb  the  presentx  business  outlook,  and 
which,  in. our  opinion,  will  only  be  broken  by 
a  failure  of  crops.  This  latter  we  are  not 
accustomed  to  in  this  territory.  Western  Iowa 
does  not  know  such  a  thing  as  a  failure  of 
crops.  Of  course,  further  west  this  is  more 
liable  to  occur. 
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Des  Moinet,  Iowa 

Luthe  Hardware  Co. :  Commercial  and  in- 
dustrial conditions  are  as  well  ofiF  in  Iowa  at 
present  as  we  have  ever  known  them  to  be, 
and  we  have  been  keeping  pretty  close  tab  on 
all  such  matters  for  the  past  twenty-five  years. 

While  manufacturing  is  increasing  annually 
in  Iowa,  her  chief  revenues  are  derived  from 
the  sale  of  food  and  life-sustaining  products, 
in  the  raising  of  which  she  excels.  All  crops 
matured  successfully  this  season,  and  the  yield 
was  very  large.  Prices  on  all  soil  products, 
live  stock,  etc.,  are  such  as  to  afford  good 
profits  to  'the  producer.  Take  on  the  single 
item  of  corn,  which  is  a  mere  incident  with 
us,  although  it  is  one  of  our  main  products; 
the  crop  this  year  brings  into  the  State  $150,- 
000,000.  We  have  less  than  2,500,000  popula- 
tion, and  that  one  item  of  our  soil  products 
means  an  increase  in  wealth  of  $60  per  capita 
added  to  that  of  our  State. 

While  the  Iowa  farmer  is  commanding  good 
prices  for  the  products  which  he  offers  for 
sale,  he  is  ready  and  prepared  to  recofi^nize 
correspondingly  fair  prices  on  manufactured 
wares  which  he  requires  in  his  pursuits,  know- 
ing that  high-priced  farm  products  and  low- 
priced  factory  products  represent  contradic- 
tory or  opposite  conditions.  In  our  opinion 
present  favorable  conditions  can  be  perpetu- 
ated into  the  remote  future  if  no  series  of 
crop  failures  occur  in  the  central  west;  and  if 
our  present  administrative  policy  is  not  inter- 
fered with. 

Tariff  ripping  will  have  as  much  influence 
toward  undoing  the  present  state  of  prosper- 
ity as  a  succession  of  crop  failures. 

Chicago,  III. 

Wells  &  Nellegar  Co. :  The  average  Hard- 
ware jobber  ought  to  feel  very  well  pleased  as 
he  approaches  the  season  for  inventory,  from 
the  fact  that  manufacturers,  merchants  and 
farmers  alike  have  been  blessed  a  number  of 
months  past  with  an  active  demand  at  good 
prices  for  that  which  they  had  to  exchange 
for  money.  Excepting  in  the  stock  broker's 
market  and  on  Wall  Street,  there  does  not 
seem  to  be  anything  in  present  conditions  that 
would  indicate  anything  except  fairly  prosper- 
ous times  for  the  next  six  months  to  come. 

Trade  papers  seem  to  have  a  great  deal  to 
say  about  the  market  for  raw  material  in 
iron  and  steel  being  sold  up  for  the  first  half 
of  1907,  and  if  these  statements  arc  true,  fu- 
ture prospects  for  the  Hardware  jobbers  of  the 
northwest  seem  to  be  especially  bright. 

It  is  possible  that  some  danger  may  be  ap- 
prehended from  the  fact  that  many  articles 
in  the  Hardware  line  have  been  advancing 
quite  rapidly,  and  it  seems  as  tkougk  many 


articles  ought  not  to  be  advanced  any  farther. 
At  the  same  time  manufacturers  tell  us  there 
is  quite  a  scarcity  of  goods,  and  that  the  de- 
mand more  than  equals  the  supply.  This  being 
the  case,  they  may  be  tempted  to  advance 
prices  too  much,  and  in  that  event  they  will 
surely  have  to  come  down  again. 

Our  traveling  force  seems  to  have  no  difl5- 
culty  in  taking  a  little  more  than  the  average 
number  of  orders,  both  for  present  and  future 
delivery.  We  can  see  no  clouds  looming  up 
on  the  horizon  of  the  near  future. 

Pittsburg,  Pa. 

Bindley  Hardware  Co.:  As  far  as  we  can 
see,  the  sky  is  clear  for  remarkably  good 
business  throughout  the  winter  and  through 
the  early  half  of  next  year.  All  in- 
dications, judging  from  reports  from  manu- 
facturers, point  to  an  excellent  demand  for 
manufactured  products.  You  can  rest  as- 
sured Pittsburg  is  no  exception  to  this  with 
her  tremendous  tonnage.  Manufacturers,  both 
large  and  small,  report  themselves  with  or- 
ders on  hand  that  will  keep  them  busy  four, 
six  and  eight  months,  and  with  the  spring  busi- 
ness that  is  bound  to  come  from  such  con- 
dition of  affairs,  it  would  be  strange  if  any- 
thing but  prosperity  could  be  seen.  As  far  as 
matter  of  break  in  our  present  prosperity,  the 
very  heavy  demand  will  possibly  let  up  sooner 
or  later,  but  any  manufacturers  we  have 
talked  to  do  not  see  but  that  they  are  going 
to  be  pushed  for  some  considerable  time  yet. 

Oakland,  Cal. 

Holbrook,  Merrill  &  Stetson :  We  have  not 
been  able  to  write  earlier  because  of  the  rush 
of  business;  and  this  tells  the  tale  with  us. 
The  question  now  is  not  one  of  finding  cus- 
tomers, but  of  getting  the  goods.  While  we 
understand  that  the  whole  country  is  unusual- 
ly prosperous,  the  demand  erupted  by  liie  ef- 
forts to  speedily  restore  our  city  taxes  our 
energies  beyond  any  precedent.  Therefore, 
we  trust  you  will  pardon  us  for  not  writing  a 
longer  letter. 

Cleveland,  O. 

Lockwood-Taylor  Hardware  Co.:  The 
barometer  is  rising.  What  that  indicates  de- 
pends on  the  direction  of  the  wind  and  its 
velocity.  It  is  certain  that  the  big  combina- 
tions cannot  be  charged  with  causing  it,  as 
there  is  plenty  of  evidence  that  they  have 
opposed  it,  and  the  other  manufacturers  have 
tried  to  prevent  it.  Jobbers  dread  it  as  they 
would  a  contagion,  and  retailers  have  not  de- 
sired it,  yet  it  looms  up  threatening  the  fu- 
ture. You,  Mr.  Editor,  ought  to  tell  us  where 
the  guilt  lies,  before  high  prices  decree  con- 
sumption and  create    an    overstock    making 
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prices  below  cost,  bringing  a  financial  panic 
and  bankruptcy  to  capitalists  and  turning 
employes  into  tramps. 

Has  the  increase  of  gold  changed  the  ratio, 
increased  the  cost  of  living  and  wages,  so 
that  farmers  and  laborers  have  more  money 
to  spend,  creating  an  exorbitant  demand? 

The  storm  center  seems  to  be  with  the 
consumer.  The  anxiety  to  serve  him  is  the 
motive  power  moving,  the  retailer,  jobber  and 
manufacturer.  His  increased  ability  to  de-' 
mand  lies  in  his  increased  ability  to  pay.  The 
class  of  people  who  spend  instead  of  hoarding 
their  money  seem  to  be  in  control,  pushing 
conservatives  to  the  rear. 

Please  tell  us  how  this  thing  is  and  who 
is  to  blame  for  such  good  times,  for  it  seems 
very  difficult  to  analyze  the  situation. 

All  past  records  are  being  broken  in  sales. 
All  lines  advancing.     Collections  are  good. 

Kansas  City,  Mo. 

Boftniwell-Calvin  Iron  Co. :  The  fall  trade 
in  Kansas  City  has  been  all  we  could  ask,  if 
volume  only  were  considered;  but  the  fly  in 
the  ointment  has  been  the  difficulty  in  taking 
proper  care  of  it.  It  seems  that  the  demand 
for  goods  has  grown  far  beyond  that  which 
the  manufacturers  expected,  and  harassing 
delays  have  been  the  result. 

This  complaint  is  general  in  nearly  all  lines, 
and  to  these  delays  have  been  added  the  in- 
ability of  the  transportation  companies  to 
make  prompt  delivery.  It  seems  strange  that 
in  this  age  of  railway  multiplication  such  an 
overstrained  capacity  could  be  possible,  espe- 
cially as  it  is  not  a  far  cry  to  the  time  when 
the  railroads  were  in  advance  of  the  trade 
requirements;  the  time  when  their  cars  were 
running  empty  and  their  earnings  were  not 
enough  to  keep  them  out  of  the  hands  of  the 
receiver. 

The  hardship  of  this  insufficient  service  is 
felt  in  more  ways  than  one.  It  is  holding 
back  the  marketing  of  our  abundant  crops, 
which  makes  money  scarce  and  collections 
slow.  The  western  farmer  this  year  is  both 
able  and  willing  to  help  in  bettering  the  pres- 
ent financial  situation,  but  his.  good  inten- 
tions count  for  little  so  long  as  his  bins  are 
full  of  grain,  and  his  pocketbook  is  empty. 

As  to  how  long  this  prosperity  will  last,  we 
can  only  say  that  the  history  which  repeats 
itself  warns  us  that  it  will  not  last  always. 
The  how  the  break  will  come,  the  when  and 
the  where,  is  a  matter  of  conjecture.  It  may 
come  from  some  source  we  least  expect  at 
present.  However,  we  are  unable  to  see  any 
immediate  danger,  as  there  can  be  no  radical 
change  in  the  economic  policy  of  'the  gov- 
ernment for  two  years  to  come,  and  the  rise  in 


interest  rates  may  work  for  good  by  check- 
ing the  temptation  of  overbuying,  overpro- 
ducing and  overspeculation.  This  favorable 
outlook,  however,  should  not  deter  the  pru- 
dent man  from  being  prepared  for  the  day 
of  adversity,  which  is  sure  to  come,  and  this 
very  prudence  may  be  the  means  of  delaying 
its  coming. 

Springfield,  O. 

Springfield  Hardware  Co. :  We  are  cer- 
tainly feeling  happy  over  the  fall  trade,  as  we 
believe  every  merchant  in  Ohio  feels  at  this 
time.  The  present  conditions  could  not  be 
better,  and  the  future  prospects  in  the  way 
of  trade  look  bright  for  a  long  time  to  come. 
We  have  no  conditions  in  this  locality  that 
would  indicate  any  trouble,  or  anything  other 
than  real  prosperity  We  do  not  look  for  a 
break  in  the  immediate  future  and  cannot  see 
far  enough  ahead  to  find  one  coming,  unless  it 
IVe  through  the  means  of  the  radical  advances 
that  are  being  made  along  very  many  lines. 
We  do  feel  that  this  is  a  great  mistake.  Le- 
gitimate advances  are  all  right,  but  one  thing 
that  does  real  damage  to  a  business  commu- 
nity quicker  than  anything  else  is  the  taking 
advantage  of  the  market  by  making  these 
radical  changes  in  prices  by  manufacturers 
and  jobbers. 

The  time  will  come,  and  must  come,  when 
prices  will  have  to  be  let  down  again,  and  it 
would  be  very  much  better,  in  the  opinion  of 
the  writer,  to  make  the  advances  only  real 
ones  than  fictitious  ones,  and  we  feel  that  wc 
are  voicing  the  sentiments  of  every  merchant 
in  the  State. 

Baton  Rouge,  La. 

Doherty  Hardware  Co.:  Last  season  our 
immediate  section  had  a  very  poor  crop,  and 
consequently  business*  was  dull.  The  crops 
are  good  this  season  and  business  has  been 
good.  We  have  every  reason  to  believe  that 
spring  trade  will  be  heavy.  We  see  no  rea- 
son for  this  prosperous  condition  not  to  com 
tinue. 

Little  Rock,  Ark. 

Fones  Bros.  Hardware  Co.:  In  our  section 
cotton  is  moving  very  freely,  and,  of  coarse, 
business  is  very  good  on  that  account.  Pros- 
pects seem  flattering  for  the  balance  of  the 
season;  also  for  spring  trade.-  We  do  not 
fear  a  break  of  the  present  prosperity  for 
some  time  to  come. 

St.  Louis,   Mo. 

New  Paddock- Ha wley  Co.*:  Fall  trade  is 
all  that  we  could  expect,  in  view  of  the 
scarcity  of  goods  in  staple  lines,. delay  in  sh^ 
ments  from  factory,  and  shortage  of  cars.  All 
conditions  seem  to  be  most  favorable  to  good 
busmess  during  the  ensuing  year. 
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Qreenfboro,   N.  C. 

Odell  Hardware  Co.:  Our  views  of  the 
present  condition  are  that  it  is  very  change- 
able; are  satisfied  that  the  manufacturers  are 
making  a  mistake  in  the  extreme  advances 
which  they  are  putting  on  goods.  They  can 
get  these  prices  now  because  there  is  a  great 
demand  for  goods,  and  men  are  willing  to  pay 
these  premiums  simply  to  get  these  goods. 
There  is  nothing  to  justify  it. 

There  was  an  opening  for  a  small  advance, 
but  the  way  in  which  they  have  gone  with 
this  tiling  must  eventually  work  hardships  to 
the  jobbing  trade,  and  any  jobber  who  buys 
these  goods  ahead  to-day  with  the  expectation 
of  their  remaining  up  will  find  himself  in  a 
short  while  with  his  shelves  full  of  goods  at 
a  high  price  and  will  find  it  difficult  to  get 
rid  of  them..  We  do  not  think  the  break  will 
come  before  spring,  and  possibly  summer,  but 
she  is  coming,  sure  as  you  are  born. 

The  whole  trouble  of  this  country  is  we 
are  drunken  with  success,  and  throw  discre- 
tion to  the  winds,  and  somebody  is  going  to 
get  hurt  if  they  don't  stop  this  nonsense 

Detroit,   Mich. 

Buhl  Sons  Co. :  Business  during  the  fall 
has  been  very  satisfactory,  and  we  look  for 
a  very  large  trade  through  the  balance  of 
this  year.  We  also  look  for  a  very  good  holi- 
day trade.  Spring  &tHres  have  been  very 
satisfactory,  and  we  ffkink  the  spring  business 
will  be  equal,  if  not  better,  than  last  spring. 

Natchez,    Mi«. 

Baker  McDowell  Hardware  Co.:  Trade 
prospects  for  winter  and  spring  are  excellent, 
though  the  cotton  crop  in  this  section  has  suf- 
fered severe  damage  owing  to  storms,  this  has, 
in  a  great  measure,  been  compensated  for  by 
the  increased  pric«  of  the  staple.  Everybody 
seems  hopeful  of  a  reasonable  amount  of  pros- 
perity. As  to  the  holiday  trade,  we  expect  to 
do  a  very  satisfactory  trade.  We  find  no  diffi- 
culty in  adding  new  lines,  provided  the  article 
has  mQfit  and  the  retailers  find  it  a  good 
seller.  Oo  the  whole,  we  are  quite  optimistic 
as  to  the  future,  even  though  we  do  not  an- 
ticipate the  volume  of  business  to  be  phe- 
nomenal. 

New  York  City 

Schoverling,  Daly  &  Gales:  The  philoso- 
pher says  that  occupation  is  contentment; 
therefore  we  ought  to  feel  happy  over  the  fall 
trade,  for  we  certainly  have  been  busy  enough 
to  make  us  happy. 

You  talk  about  inventory,  but  it  hardly 
seems  as  if  we  had  got  past  the  Fourth  of 
Jttbr ;  there  doesn't  seem  to  be  much  difference 


in  trade  between  August  and  November ;  we 
were  busy  then,  we  are  busier  now;  there 
doesn't  seem  to  be  much  let-up. 

The  trouble  all  around  appears  to  be  the 
difficulty  in  getting  the  goods,  and  yet  it 
doesn't  seem  to  make  any  serious  spirit  of  in- 
flation. People  are  handling  their  stocks 
carefully  and  ordering  conservatively,  doubt- 
less placing  somewhat  larger  orders  where  the 
goods  are  very  slow  in  coming,  and  yet  we 
know  of  many  cases  where  dealers  have  taken 
the  opposite  position  and  simply  say.  *'if  you 
cannot  ship  now,  cancel  the  order,"  so  that 
despite  the  present  remarkably  strong  trade 
conditions,  there  doesn't  seem  to  be  any  seri- 
ous inflation. 

In  fact,  there  doesn't  seem  to  be  as  much 
optimism  as  the  situation  warrants.  People 
seem  to  be  made  conservative  by  the  outcry 
of  the  political  terrorists  or  by  the  spfrit  of 
investigation,  which  seems  to  pervade  the  com- 
munity at  large,  and  the  legislators  in  par- 
ticular. In  this  respect  it  is  probably  a  good 
thing,  as  it  helps  to  keep  something  of  a  weight 
on  the  head  of  the  otherwise  too  enthusiastic 
Yankee;  in  a  word,  conditions  are  'good 
enough.'  We  must  simply  repeat  the  old  saw, 
sell  the  best  goods  you  can  get,  make  a  living 
profit  and  when  you  make  an  agreement,  keep 
it  in  spirit  as  well  as  in  letter. 

The  last  thought  suggests  the  weak  spot  in 
the  dyke — the  fly  in  the  ointment. 

Montgomery  &  Co.:  Trade  has  been  very 
good  for  the  past  few  months.  That  is  to 
say,  the  quantity  of  orders  has  been  all  that 
one  could  expect,  but  the  percantage  of  profits 
has  been  very,  very  small.  It  seems  that 
there  is  a  tendency  on  the  part  of  the  manu- 
facturers to  put  the  screws  to  the  dealer 
simply  because  they  happen  to  be  rushed. 

We  are  very  optimistic  for  the  future,  and 
we  are  not  willing  now  to  prognosticate  or 
even  think  from  which  direction  the  break  in 
the  present  prosperity  is  liable  to  come. 
There  are  many  things  that  could  happen 
that  might  stem  the  tide  of  good  times,  but 
we  hope  they  will  fail  to  materialize,  and  that 
the  present  conditions  will  exist  for  some  time 
to  come.  That  these  times  cannot  keep  up 
for  an  indefinite  time  is  a  certainty,  because, 
if  nothing  else  intervenes,  there  is  bound  to 
be  an  over-production,  and  as  soon  as  that 
comes,  everything  goes  to  smash.  It's  been 
the  cause  of  trouble  in  the  past — it  will  prob- 
ably be  the  trouble  in  the  future. 

Smith  &  Hemenway  Co.:  The  outlook 
appears  good  to  us,  and  we  see  no  dark  clouds 
in  view  as  yet  The  great  difficulty  at  the 
present  time  seems  to  be  to  get  goods  from 
the  factories,  as  they  are  so  overcrowded  that 
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deliveries  are  much  longer  delayed  than  usoaL 
We  have  been  quite  fortunate  in  this  regard, 
and  have  pleased  most  of  our  customers.  In 
a  few  cases  it  has  been  impossible  because 
the  goods  were  wanted  immediately  and  the 
factory  could  not  give  immediate  shipment. 

In  view  of  the  great  demand  for  goods  and 
the  increase  in  the  cost  for  all  material  and 
labor,  the  general  advance  in  most  lines  of 
Hardware  would  appear  to  us  to  be  unwar- 
ranted. In  very  few  cases  have  the  advances 
in  price  been  out  of  proportion,  and  in  some 
cases  the  increase  in  the  price  has  been 
modest 

He  Sold  a  Bill  of  Hardware 
"Let  me  tell  you,  boys,  one  thing  that  I 
have  learned  in  my  travels.  That  is,  that  it 
pays  to  hang  on.  And  hang  on  to  a  merchant 
until  he  gives  you  an  order.  Never  let  go — 
never — is  my  motto." 

The  speaker  was  a  member  of  a  group  of 
traveling  salesmen  who,  on  a  Saturday  night, 
had  met  about  the  stove  of  a  hotel  in  James- 
town, near  Chautauqua  Lake.  He  was  the 
youngest  member  of  the  group,  and  he  looked 
very   young. 

There  was  silence  for  a  moment  Then 
up  spoke  "the  old  man,"  as  the  boys  on  the 
road  call  him,  a  veteran  salesman  for  a  Hard- 
ware factory  in  New  Britain.    He  asked: 

"How  long  have  you  been  on  the  road,  my 
son?" 
"Two  years,  and  upwards." 
"I  might  have  guessed  the  two  years,  but 
never  the  upwards." 

'That's  a  good  while,  ain't  it?"  the  young 
man  asked,  resentfully. 

"Ifs  long  enough  to  get  some  of  one's  eye- 
teeth  cut,"  the  veteran  answered.  "But  not 
near  enough  for  his  wisdom  teeth." 

The  talk  was  general  for  a  time,  and  then 
"the  old  man"  said:  "Some  of  the  things  you 
boys  have  been  putting  forward  as  wisdom 
born  of  experience,  remind  me  of  an  incident 
that  befell  me  quite  a  while  ago,  when  I 
was  as  fresh  as  some  of  you  about  this  stove. 
There  was  a  merchant  on  my  route  whom  I 
had  never  been  able  to  get  next  to.  I  tried 
all  sorts  of  ways,  and  hung  on  to  him  with 
the  persistent  tenacity  that  *Bub'  here  has 
so  glowingly  described  and  vouched  for.  I 
kept  at  him  until  I  became  as  tired  of  him  as 
he  was  of  me.  Finally,  in  a  desperate  en- 
deavor to  get  rid  of  me,  he  said:  'If  you  will 
go  away  and  let  me  alone  this  time,  I  will 
promise  to  give  you  an  order  the  next  time 
you  come  around.'  'Do  you  mean  it?'  I 
asked.  'On  the  very  next  time?'  'I  do,'  he 
said,  and  I  packed  up  my  grip  and  went  away. 
"Thaf  8  where  I  should  have  stood  pat,  but 


in  my  haste  to  push  a  good  thing,  I  saw  a 
scheme  better  than  that  I  worked  a  couple 
of  towns  out  beyond  him,  on  the  Erie  line, 
and  then  doubled  on  my  tracks,  and  in  three 
days  I  was  back  again  at  his  store.  I 
marched  in  as  bold  as  brass,  and  said:  'Here 
I  am.  Next  time  around.  Now  come  up  to 
time  and  load  me  down.' 

"He  didn't  fall  on  my  neck.  In  fact,  he 
looked  as  though  I  had  handed  him  a  lemon. 
'Is  this  your  next  trip?'  he  asked.  'It  is»'  I 
answered  breezily.  'You  know  a  promise  is 
a  promise,  and  here  I  isim!'  'Oh,  I  won't  go 
back  on  my  word,'  he  answered,  and  I  began 
to  unpack  my  grip. 

"He  took  a  full  hour  going  over  the  sam- 
ples. Finally  he  said:  'Really,  I  don't  need 
anything,  but  as  you  seem  bound  to  hold  me 
to  my  promise,  I  don't  see  how  I  can  back 
down.'  'You  can't,'  I  answered,  and  out  came 
my  order  book.  And  this  is  what  he  gave  me 
and  all  he  gave  me:  One  quarter  dozen 
mouse  traps  and  one-sixth  dozen  curry 
combs! 

"And  I  visited  that  town  for  a  half  dozen 
years,  and  never  sold  him  another  thing!" 
A  Relic  of  the  Hardware  Club 
Said  John  Leonard  Varick,  the  present,  and 
seventh,  president  of  the  Hardware  Qub  of 
New  York:  "I  was  looking  over  some  old 
papers  the  other  day  and  came  across  this  in- 
teresting and  suggestive  relic  of  our  early 
days."  He  took  from  his  pocket  a  dingy  and 
timewom  circular.  On  one  page  was  a  pic- 
ture of  the  building  in  which  the  dub  has  been 
for  so  many  years  located.  On  another  was  a 
diagram  of  the  club  rooms  as  they  were  then 
laid  out— very  different  in  several  essentials 
from  what  they  afterward  became. 

"When  that  circular  was  issued,"  said  Presi- 
dent Varick,  "we  were  nothing  but  a  dub  on 
paper.  We  had  a  membership  list,  some  money 
and  officials,  but  no  place  to  meet.  So  we  did 
not  meet  as  a  club,  but  abided  in  a  faithful 
hope.  We  wer^  negotiating  for  our  present 
quarters,  but  the  arrangement  had  not  been 
completed." 

The  limit  of  membership  was  then  set  at 
five  hundred,  but  has  been  since  raised  to  six 
hundred.  Even  this  has  not  met  the  demand 
of  those  who  would  like  to  become  members, 
and  there  is  a  waiting  list  of  100  or  more, 

"We  made  a  number  of  promises  in  that 
circular,  which  was,  in  effect,  an  appeal  for 
members,"  Mr.  Varick  added,  "and  we  have 
a  right  to  feel  that  they  have  been  more  than 
kept  There  was  not  one  of  us  who  looked 
forward  to  so  fine  a  record  as  the  Hardware 
Club  has  made,  and  to  the  success  it  has  al- 
ready achieved." 
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F.  S.  Kretsinger,  president  of  the  American 
Fork  &  Hoe  Co.,  Qeveland,  and  ex-president 
of  the  American  Hardware  Manufacturers'  As- 
sociation, spent  a  pleasant  summer  in  Europe, 
attending  a  great  deal  more  to  pleasure  than 
to  business.  He  kept  his  eye  open,  however, 
as  to  the  possibilities  for  increased  American 
trade. 

Asked  by  a  representative  of  the  Haxdwass 
Dealers'  Magazine^  who  had  called  at  his 
office,  to  mention  some  of  the  results  of  his 
observations,  Mr.  Kretsinger  said: 

"I  came  to  the  conclusion  that  American 
Hardware  manufacturers  generally  are  having 
only  a  small  part  of  business,  which  is  open 
to  them  in  Europe,  and  all  because  they  do 
not  go  for  it  in  a  correct,  energetic  and  sys- 
tematic manner.  While  all  lines  of  Hardware, 
or  all  articles  now  popular  and  readily  salable 
to  domestic  trade,  might  not  meet  with  sale 
in  Europe,  there  are  thousands  of  articles, 
which  could  and  would  be  sold,  and  at  a 
fair  margin,  if  once  properly  introduced. 

"The  growth  in  this  country,  in  population 
and  material  wealth,  and  its  wonderful  pro- 
ductions from  mines,  forests  and  fields,  have 
made  such  a  demand  on  our  factories  for  their 
products  that  there  has  been  little,  and,  in 
most  instances,  no  incentive,  to  work  for  or 
even  to  invite  foreign  trade. 

"The  time  will  come,  however,  when  do- 
mestic trade  conditions  will  change  and  sellers 
will  be  contending  for  orders,  and  then  to 
those  who  cultivate  foreign  trade,  that  market 
will  be  a  source  of  relief. 

"The  common,  and  I  might  say,  valuable, 
channel  through  which  foreign  trade  is  gen- 
erally reached,  is  the  expert  commission  man. 
He  is  a  convenience  to  both  buyer  and  seller, 
especially  in  the  matter  of  selling  small  quan- 
tities, or  buying  small  quantities  of  many  ar- 
ticles. In  combining  .them  in  one  shipment 
frequently  he  can  save  the  buyer  in  freights, 
and,  in  some  instances,  quote  the  buyer,  cover- 
ing both  freight  and  duties,  and  in  making  him 
prices  in  foreign  money.  His  interest  ceases, 
however,  when  he  makes  his  purchases  and  ob- 
tains his  commission.  He  is  not  particularly 
interested  in  building  up  a  direct  business  for 
the  manufacturer  or  introducing  new  goods. 
H  the  manufacturer  wishes  to  get  close  to  the 
foreign  buyer  to  introduce  his  goods  and 
novelties,  he  must  have  a  man  on  the  ground — 
one  who  is  a  complete  master  of  German  and 
French,  as  well  as  English  language— one  fully 
familar  with  his  goods,  a  knowledge  of  how 
Jth^  are  made  ^nd  tkdx  eoft,  and  he  must 


exhibit  samples,  not  only  to  the  wholesaler, 
but  assist  in  creating  the  demand  by  showing 
them  to  the  retailers.  It  will  be  to  the  sales- 
man's decided  advantage,  if  his  price  list  is 
printed  in  German,  and  if  the  prices  are  in 
German  money,  besides  it  would  be  well  if  he 
were  able  and  prepared  to  quote  net  prices 
covering  duty  and  freight,  either  to  destina- 
tion or  landing  port  on  the  other  side. 

"All  this  can  be  done,  however,  only  where 
the  line  made  is  long  enough  and  business 
large  enough  to  bring  large  orders  with  suffi- 
cient margin  to  cover  such  direct  heavy  sales- 
manship expenses. 

"A  very  important  matter  in  selling  foreign 
trade  is  for  the  manufacturer  to  protect 
himself  by  trade-marks  and  patents,  on  the 
names  as  well  as  on  the  mechanical  features 
of  his  wares,  else  the  foreign  manufacturer, 
and  in  Germany  in  particular,  will  not  only 
imitate,  but  will  actually  rob  him  of  his 
rights. 

"Many  articles  salable  here  cannot  be  sold 
there,  because  something  equally  as  good  or 
better,  is  already  on  the  market,  or  something 
nearly  as  good,  at  possibly  a  lower  price,  and 
particularly  when  freight  and  duties  are  taken 
into  consideration.  Germany  and  France  are 
protecting  themselves  quite  as  much  as  the 
United  States  is  doing  against  foreign  com- 
petition, by  heavy  duties. 

"A  full  investigation  should  be  made  before 
any  American  manufacturer  enters  that  field  • 
and  he  should  then  be  in  a  position  to  execute 
all  orders  promptly  and  not  in  any  case  sub- 
stitute." 

Sales  of  Agricultural   Machinery 

An  unexpectedly  large  trade  is  reported  from 
some  parts  of  Russia  in  the  higher  classes  of 
agricultural  machines  and  implements.  An 
American  who  is  located  at  Odessa  gives  it  as 
his  opinion  that  the  disorganized  condition  of 
Russian  factory  life  does  not  indicate  a  speedy 
change  in  the  demand.  He  says  that  shortened 
hours  of  labor,  added  to  the  advance  in  wages, 
make  impossible  the  production  of  a  machine 
in  Russia  good  and  cheap  enough  to  compete 
with  thase  of  foreign  make.  The  greatest 
trouble  in  the  matter  of  the  introduction  of 
foreign  machinery  lies  in  the  fact  that  those 
foreign  firms,  who  do  not  send  out  their  own 
agents,  experience  serious  difficulty  in  finding 
suitable,  honest  and  energetic  agents,  who  will 
not  allow  the  firms  they  represent  to  become 
the  victims  of  such  retailing  middlemen  as  do 
not  enjoy  a  good  reputation  for  integrity. 
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A  Whoietaie  Hardware  Club 

There  have  been  so  many  prominent  English 
Hardwaremen  the  guests  of  the  Hardware 
Gub  of  New  York  during  the  past  dozen  years 
that  the  idea  is  taking  root  across  the  sea  that 
something  of  the  same  sort  would  be  good  for 
London;  or  so  near  to  the  American  scheme 
as  British  ideas  would  permit. 

There  has  been  a  movement  of  this  sort  in 
the  wholesale  Hardware  trade  of  London  for 
some  months,  and  is  now  assuming  a  definite 
shape.  The  proposed  club,  to  consist  of  the 
leading  wholesale  Hardware  houses,  was  origi- 
nally intended  for  purely  social  purposes,  and 
as  such  serves  a  useful  purpose  in  bringing  to- 
gether men  with  common  commercial  interests 
and  instincts.  The  president  of  the  club  is 
Oswald  Nettlefold,  of  Nettlefold,  Ltd.  One  of 
those  most  interested  in  the  development  of 
the  movement  says:  "It  is  impossible  at  the 
moment  to  «ay  what  the  full  development  of 
the  chih  will  be,  but  their  immediate  interests 
have  kin  in  the  direction  of  acting  together  in 
the  matter  of  insolvent  estates.  Co-operation 
on  the  part  of  wholesalers  in  these  -matters  is 
of  the  greatest  possible  value,  inasmuch  as  they 
can  judge  whether  it.  is  wiser  temporarily  to 
refrain  from  pressing  a  small  creditor,  or  im- 
'  mediately  to  seize  the  estate.  ^  It  is  obvious 
that  much  work  lies  before  such  an  organiza- 
tion whose  members  have  among  them  on  their 
books  probably  every  retail  name  in  the  three 
kingdoms,  but  our  readers  may  look  for  fur- 
ther interesting  developments  in  the  near 
future." 

Plows  in  Norway 

Al  United  States  agent,  located  in  Norway, 
*  declares  that  the  prospects  for  selling  Ameri- 
can plows  in  that  country  are  not  encourag- 
ing. Of  those  in  use  about  90  per  cent,  are 
of  domestic  manufacture.  The  duty,  which  is 
10  per  cent,  ad  valorem,  and  the  cost  of  freight 
make  it  difficult  to  compete  with  native  manu- 
facturers whose  factories  are  equipped  with 
modern  machinery,  and  one  of  which  has  made 
and  sold  4,500  plows  of  one  special  model  dur- 
ing the  last  four  years. 

Protecting  the  Cutlery  Mark 
A  very  decided  effort  is  being  made  in  Shef- 
field to  prevent  the  marking  of  foreign-made 
cutlery  in  such  a  way  as  will  convey  the  im- 
pression that  it  is  of  the  Sheffield  manufacture. 
The  plan  under  consideration  is  to  so  mark  the 
Sheffield-made  goods  as  will  distinguish  the 
genuine  from  the  imitation,  but  it  is  pointed 
out  by  authorities  in  England  that  it  would  be 
very  difficult  to  discover  any  mark  which 
would  show  conclusively  that  the  goods  had 
been  made  in  England,  and  would  still  be  out 
of  reach  of  infringers  or  imitators. 


The   Scotch    Hardware    Exhibition 

The  Scotchman  is  evidently  interested,  to  a 
greater  or  less  degree,  in  the  Scotch  Hardware 
Exhibition,  the  second  one  of  which  recently 
closed  in  Glasgow.  It  was  attended  tj  «  lai^e 
number  of  Scotch  Hardwaremen  who  Jceenly 
criticised  and  carefully  examined  the  novelties 
and  new  patterns  of  this  season's  goods  which 
the  British  and  other  manufacturers  liad  pro- 
vided for  their  inspection.  The  affair  was  de- 
scribed by  its  managers  as  essentially  a  "busi- 
ness exhibition"  and  the  admission  of  the  gen- 
eral public,  so  common  in  America,  was  not 
permitted,  as  no  one  was  allowed  to  attend  ex- 
cept members  of  the  Hardware  trade. 

The  list  of  exhibitions  shows  that  almost 
everything  in  the  line  of  Hardware — from  a 
pudding  steamer  to  tools  for  bricklayers  and 
carpenters,  was  on  exhibition.  It  was  noticed, 
however,,  that  the  largest  proportion  of  goods 
shown  consisted  of  those  for  household  and 
especially  for  kitchen  use.  The  gas  lighting 
and  cooking  appliances  were  very  much  in  evi- 
dence. The  probability  seems  to  J>e  that  this 
show  has  become  a  permanent  .fixture  of  the 
Scotch  Hardware  business  and  that  one  wUl 
be  givpn  each  year. 

ivory  Handled  Cutlery 

The  manufacturers  of  cutlery  in  Sheffield 
are  facing  a  marked  advance  of  certain  raw 
materials  which  may  affect  seriously  the  price 
at  which  the  finished  article  can  be  placed  upon 
the  market.  Celluloid  has  advanced  about  10 
per  cent,  and  even  more  serious  than  this  is 
the  recent  advances  in  the  price  of  ivory. 
Within  a  short  time  past  this  material  has  ad- 
vanced il2  per  hundredweight  in  price.  For  a 
number  of  years  past  the  Sheffield  buyers  who 
have  attended  the  ivory  auction  sales  have  de- 
clined to  bid  bemuse  they  could  not  afford 
the  prices  paid  for  ivory  by  American  .manu- 
facturers of  piano  keys,  who  were  apparently 
in  need  of  all  of  the  stock  that  was  offered.  It  is 
said,  on  good  authority,  that  in  the  past  three 
months  Sheffield  has  cut  up  for.  use  the  small- 
est amount  of  ivory  ever  before  used  in  that 
period  of  time. 

With  Good  rntentlons 
A  Hardware  merchant  of  the  West,  who 
saw  a  somewhat  original  business  letter  in  a 
recent  issue  of  the  Hardware  Dealers'* 
Magazine,  contributes  a  like  epistle  which 
fell  into  his  hands  some  days  ago.  It  was  as 
follows : 

"Gents  I  moust  thank  you  for  your  pacions 
on  me  money  has  Bin  so  Scruse  her  that  1 
cud  not  git  it  eny  sooner  for  you  ef  ther  is 
eny  Intrust  on  my  accotmt.  Please  writh  me 
and  I  will  Send  it  in  to  you.  I  am  Sorry  I 
have  kep  you  wasrten  So  loung  yours  with 
meney  thanks." 


Digitized  by 


Google 


STOVES    IN    THE    HARDWARE    STORE 


Logically  Stoves  Belong  to  the  Hardwareman— 
Opinions  Differ  As  to  One  or  More  Lines — 
Methods  for  Meeting  Catalogue  CoMPKrmoN — ^Dis; 
COUNTS  FOR  Cash — Instalment  Selling — Using 
Manufacturers'  Advertising  Service. 


The  following  questions  were  propounded 
to  a  number  of  successful  Hardware  stofes 
handling  Stoves.  Their  letters,  which  follow, 
are  therefore  interesting  in  the  extreme,  as 
they  embody  the  practical  experiences  of 
many  years.  To  the  inexperienced  Hardware- 
man,  who  is  about  to  handle  Stoves,  they  are 
invaluable;  the  older  dealer  may  glean  many 
profitable  points  to  incorporate  in  his  busi- 
ness: 

1.  Why  should  a  Hardware  dealer  handle 
Stoves  ? 

2.  Is  it  better  to  handle  one,  or  more  than 
one,  line  of  Stoves? 

3.  Meeting  mail  order  house  Stove  compe- 
tition.    . 

4.  Relative  advantages  of  instalment  or 
cash   selling  of   Stoves. 

5.  Methods  of  advertising  followed. 

6.  What  particular  knowledge  should  the 
proprietor  or  his  clerks  possess  to  sell  Stoves? 

Some  Most  Interesting  Experiences 

1.  Because  it  is  a  part  of  the  Hardware 
business  as  established  by  our  forefathers, 
and  because  when  a  newly-married  couple  are 
fitting  out  a  house  there  is  scarcely  a  thing 
that  a  good  Hardwareman  handles  but  what 
they  can  use  in  making  their  start  in  life. 

2.  Regarding  this  we  are  forced  to  admit 
for  many  reasons  that  it  is  much  better  to 
handle  one  kind  than  a  mixture,  providing 
you  are  so  situated  that  you  get  the  right 
line  and  one  that  is  large  enough  to  supply  all 
the  wants  of  your  trade.  We  have  tried  both 
these  and  find  from  experience  that  it  is  very 
much  easier  to  sell  one  line  of  Stoves,  because 
no  matter  whether  it  be  a  heater  or  a  range 
you  will  stop  and  explain  all  of  the  good 
features  that  your  stove,  possesses  that  the 
other  fellow  hasn't  got,  and  by  the  time  you 
get  through  it  is  only  a  question  of  "What 
size  do  you  want?" 

3.  While  we  are  situated  within  138  miles 
of  Chicago,  the  hub  of  mail  order  house  com- 
petition, we  must  admit  we  lose  a  very  small 
percentage  to  them.  We  tell  our  customer 
that  the  world  is  large  and  that  there  is  a 
sucker  bom  every  minute,  that  the  catalogue 
houses  do  business  with  the  people  of  the 
world,  while  we  are   doing  business   with  a 


small  city  of  25,000  inhabitants,  and  that  if  we 
were  to  sell  the  same  identical  Stoves  that 
they  do,  we  could  sell"  them  for  the  same 
price,  and  if  the  oven  should  warp  or  crack 
within  a  period  of  five  years,  more  or  less, 
you  would  always  remember  where  you  pur- 
chased that  stove,  but  you  would  have  for- 
gotten the  price  that  you  paid  for  it;  in  other 
words,  \ve  always  pound  on  quality  and  not 
on  the  price.  Our  motto  is  that  quality  re- 
mains long  after  the  price  is  forgotten. 

4.  In  this  particular  we  wish  to  say  that  we 
make  a  business  of  selling  Stoves  on  time ;  in 
fact,  we  advertise  the  fact  largely,  and  we 
know  positively  that  our  business  has  doubled 
and  tripled.  By  pushing  this  point  forward,  it 
enables  us  to  make  larger  profits  and  sells  a 
better  grade  of  goods  every  time.  Of  course, 
for  the  cash  buyer  we  make  them  a  discount 
of  5  per  cent.  By  pushing  the  time  payment 
scheme  we  don't  want  you  to  think  we  are 
discouraging  cash  business  because  we  adver- 
tise cash  discount  3%  per  cent,  to  all  for  cash 
purchases.  The  way  this  is  done,  we  use  a 
multiple  drawer  National  cash  register  and 
issue  a  check  for  every  cash  purchase,  no  mat- 
ter how  small.  By  this  means  we  have  in- 
creased our  cash  sales  by  leaps  and  bounds. 

5.  In  this  respect,  will  say  that  advertising 
we  think  is  a  profession  in  itself,  and  we 
don't  pretend  to  handle  this  ourselves.  How- 
ever, we  know  we  are  exceedingly  fortunate 
in  securing  the  services  of  the  great  adver- 
tising department  of  the  Stove  manufacturers 
we  represent.  They  give  us  a  service  free 
that  would  cost  us  otherwise  into  the 
thousands  and  would  make  it  impossible  for 
us  to  use,  but  by  following  their  instructions 
to  the  letter  we  can  frankly  and  truthfully 
say  that  for  every  dollar  spent  for  news- 
paper advertising  we  see  five  dollars  roll  in 
our  front  doors.  We  think  for  a  retail  con- 
cern, newspaper  advertising  rightly  gotten  up 
and  by  always  keeping  fresh  and  catchy  copy 
before  the  public,  is  one  of  the  many  right 
ways  of  advertising. 

6.  He  shottld  learn  to  be  something  of  a 
judge  of  human  nature  in  order  to  know  how 
to  handle  his.  customer  first.  He  should  also 
possess  the  knowledge  of  how  his  competi- 
tors' stoves  are  made  and  put  forward;  the 
superior  qualities  of  his  own,  never  knocking 
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his  competitors',  but  ever  boosting  his  own, 
and  in  order  to  gain  the  proper  knowledge  of 
his  own,  a  visit  to  the  factory  is  very  essen- 
tial. I  went  to  the  expense  of  sending  two 
of  my  clerks  to  the  factory  last  July,  and 
they  spent  four  days'  hard  work  going 
through  each  department,  and  seeing  the 
stoves  made  from  the  pig  iron  pile  to  the 
crating  department,  and  the  results  positively 
show  that  I  have  been  repaid  ten  to  one.  It 
goes  without  saying  that  I  had  visited  the 
factory  twice  before  sending  them. 

In  conclusion  would  say,  if  any  single  one 
of  your  readers  can  gain  any  knowledge  from 
the  above  communication,  I  would  feel  amply 
repaid.  A.  G.  Kroncke. 

Can  Only  be  One  Kind,  That  "Is  Best  " 

We  think  the  dealer  in  stoves  should  con- 
fine himself  to  only  one  line  if  anyway  pos- 
sible. Sometimes  we  have  a  dealer  in  a  town 
who  will  handle  our  range,  and  besides  that, 
another  one,  but  that  will  not  last  very  long. 
He  will  soon  discover  that  he  cannot  repre- 
sent two  different  makes  of  ranges  as  both 
being  the  best.  There  is  only  one  kind,  that 
is  "the  best." 

A  Stove  Manufacturer. 

Meeting  Competition  Simply  a   Matter  of 
Advertising 

We  consider  it  better  to  handle  one  line  of 
stoves  rather  than  several,  because  in  decid- 
ing upon  one  line  a  dealer  decides  upon  what 
he  considers  the  best  line,  and  in  handling 
only  one  line  that  he  considers  best,  he  can 
conscientiously  devote  more  and  better  effort 
to  a  single  line. 

Meeting  mail  order  house  competition  is 
simply  a  matter  of  advertising,  or  in  other 
words,  intelligent  salesmanship. 

Instalment  selling  of  stoves  has  recom- 
mendation that  if  the  instalment  business  is 
carefully  handled,  it  makes  friends  among 
people  who  have  small  capital,  but  are  just 
the  people  who  are  likely  to  use  something 
every  now  and  then  in  the  Hardware  line 
and  are  liable  to  buy  more  frequently  by  buy- 
ing on  the  instalment  plan  and  to  place  all 
their  business  in  the  Hardware  line  with  the 
man  they  are  buying  stoves  of.  It  is  better, 
also,  to  have  a  host  of  customers  who  buy  a 
small  amount  than  it  is  to  have  just  a  few 
of  them  who  buy  a  big  amotmt!  It  is  better, 
not  only  because  of  the  advertising  feature 
where  a  firm  does  business  on  a  basis  that 
commends  itself  to  nts  customers,  but  it  is 
better  also  because  of  reducing  the  percentage 
of  possible  losses  from  tmcollectable  ac- 
counts. 


As  far  as  advertising  is  concerned,  the  lib- 
eral use  of  newspaper  space  is  to  be  greatly 
commended;  also  the  issuance  of  a  suggestive 
bulletin  of  different  artides  of  merit  of  gen- 
eral  use  with  the  prices  prominently  displayed, 
that  would  be  mailed  out  monthly. 

A  practical  knowledge  that  would  assist  a 
proprietor  or  his  clerks  in  selling  stoves  is 
knowledge  of  the  different  heat  units  con- 
tained in  different  fuels,  and  the  percentage 
of  heat  developed  by  different  fuels  used  in 
different  cities  and  burned  carefully  and  care- 
lessly, to  enable  him  to  put  up  an  interesting 
talk  to  his  customer  that  would  have  as  its 
groundwork  and  roof,  economy,  for  when  you 
get  down  to  bed  rock,  there  is  nothing  that 
appeals  to  people,  rich  as  well  as  poor,  as 
economy.     Everybody  wants  to  save. 

H.  Co. 

Large     Volume    of     Busineta    and    Small 
Proflta 

Conditions  vary  a  great  deal  with  the  deal- 
ers' surroundings.  W^e  should  like  to  run  a 
Hardware  store  entirely  with  light  goods  and 
have  a  neat,  clean  business  with  small  ex- 
pense, but  in  a  town  the  size  of  ours,  the  vol- 
ume of  business  would  not  be  large  enough 
to  be  profitable.  We  take  on  every  line  we 
think  we  can  see  a  profit  in,  such  as  roofing 
pitch,  Portland  cement,  -  Mason  fruit  jars, 
kerosene  and  gasolene  in  tank  carloads,  and 
we  handle  stoves  for  the  same  reason  that  we 
do  other  goods,  to  get  volume  of  business,  as 
we  have  more  iaith  in  the  ultimate  success 
'of  the  business  that  is  large  and  the  profits 
less,  than  in  a  small  business  with  larger 
margin  of  profit.  We  formerly  handled  one 
line  of  stoves,  but  for  a  number  of  years  now 
do  not  hesitate  to  buy  any  line  that  is  heavy 
and  substantial,  if  the  price  suits  us.  We 
make  no  attempt  to  meet  mail  order  prices  on 
stoves,  but  carry  one  sample  cheap  range  to 
show  the  difference  between  it  and  a  good 
one.  We  sell  stoves  on  instalments  to  parties 
of  reasonable  credit  rating,  but  not  where  the 
stove  is  the  only  security  for  the  account 
Like  in  every  other  line,  the  more  a  salesman 
knows  -about  the  construction  and  good  points 
of  a  stove  the  better  the  chance  of  making 
profitable  sales.  We  regard  stoves  as  the  most 
expensive  line  to  handle  that  we  have,  and  they 
should  be  sold  on  a  gross  profit  of  at  least  50 
per  cent,  above  their  net  cost,  or  the  profit 
will  be  consumed  in  polishing,  delivering, 
taking  bricks  out  of  chimneys,  replacing  fire- 
cracks  and  looking  after  unreasonable  com- 
plaints. 

Powers  &  Wiluams. 
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N«ver  Let  a  Stove  Customer  Qet  Out  of 
Your  Store 

1.  Because  it  is  ^  legitimate  adjunct  to  his 
business,  under  the  changing  contents  of  mer- 
chandising in  the  twentieth  century. 

2.  By  all  means  hancUe  at  least  two  lines, 
and  if  convenient  three  lines — ^a  very  cheap 
line,  medium  line,  and  the  best  thing  you  can 
«et. 

3.  Never  let  a  customer  get  out  of  your 
store  when  you  are  selling  stoves,  because,  if 
you  carry  three  lines  of  stoves,  you  can  meet 
any  mail  order  house  prices. 

4.  It  is  less  anno3rance  to  the  dealer  to  have 
spot  cash,  and  a  much  smaller  margin,  but  if 
not,  sell  to  all  customers  that  you  can  get  a 
chattel  mortgage,  or  lien  upon  the  stove,  upon 
the  instalment  plan,  and  ask  instalment  house 
prices  for  same. 


because  you  can  buy  cheaper  and  save  money 
in  getting  repairs. 

Mail  order  houses  sell  a  very  few  stoves  in 
our  vicinity  and  we  think  their  trade  is  less 
than  some  years  ago;  their  customers  have 
so  much  trouble  with  future  repairs  that  they 
rarely  buy  the  second  time. 

Sell  stoves  for  cash  and  on  the  instalment 
plan,  and  give  the  fellow  that  pays  cash  a 
small  discount.  We  find  the  instalment  plan 
works  very  well  and  the  losses  are  very 
slight.     It  increases  one's  trade. 

Advertise  in  the  newspapers  and  nowhere 
else,  for  you  get  better  results. 

A  store  man  that  does  not  know  a  stove 
from  urn  to  leg  had  better  retire.  It's  a  wise 
plan  to  go  over  the  features  of  a  stove  with 
your  clerks  and  post  them  on  every  detail, 
for  you  may  think  they  talk  stove  all   right. 


Window   Displays  by  Kiefer-Haessler  Hai^ware  Co.,  Milwaukee,  Wis. 


5.  Let  the  quality  of  the  stoves  sold  talk  for 
themselves,  and,  second,  use  the  forms  of  ad- 
vertisements that  are  furnished  by  the  larger 
stove  concerns. 

6.  Both  proprietors  and  clerks  are  liable 
at  any  time  to  find  themselves  upon  the  floor 
with  a  customer  who  wishes  to  purchase  a 
stove,  and  it  is  due  the  customer  as  well  as 
the  one  talking,  that  he  should  be  able  to  de- 
scribe the  stove  from  A  to  Z;  able  to  tear 
apart  and  build  up,  and  show  the  entire  mode 
of  manufacture  and  give  all  necessary  infor- 
mation that  a  customer  might  want. 

The  Johnson  Hardware.  Co. 

Pott  Clerks  on  Stoves  from  Urn  to  Legs 

Every  Hardware  store  should  handle  stoves 
as  people  all  look  to  such  stores  for  stoves. 
It  is  wise  to  handle  only  one  line,  so  far  as 
possible.  At  times  you  cannot  buy  your  com- 
plete line  from  one  firm>  but  buy  all  you  can, 


but  they  often  omit  details  that  would  sell  the 
stove. 

Last,  buy  only  stoves  made  by  a  first-class 
manufacturer,  one  that  knows  how  to  make 
stoves,  one  with  long  experience  in  the  work, 
and  he  will  furnish  you  with  a  stove  that  will 
always  work,  and  with  many  features  that  the 
new  man  don't  put  in  his  goods. 

C.   J.  RUMSEY  &  Co. 

Sells  Cash  Stoves  at  $5  Profit 

A  Hardware  dealer  should  handle  stoves 
and  should  handle  only  one  line  of  stoves. 
Secure  the  agency  for  a  line  that  gives  entire 
satisfaction,  and  one  you  can  recommend  and 
guarantee,  or  no  sale.  I  do  not  sell  any  stoves 
on  the  instalment  plan ;  sell  to  every  person  at 
the  same  price,  considering  $5  to  be  a  good 
profit  on  heating  stoves  that  cost  $19,  and 
cash  or  a  bankable  note,  due  in  60  days,  with 
6  per  cent,  interest,  are  my  terms  on  stoves. 
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If  I  should  sell  on  the  instalment  plan,  I 
would  ask  more  than  the  above  profit  on  a 
stove. 

Advertise  stoves  in  our  paper  and  refer 
people  to  those  that  have  bought  the  past  five 
years. 

A  Hardware  dealer,  also  his  clerks,  should 
be  posted  on  the  line  of  stoves,  and  should  be 
ready  to  explain  and  answer  any  question 
that  a  customer  should  ask  about  the  stove. 
I  have,  had  kicks  made  to  me  by  people  that 
brought  stoves  from  mail  order  houses  and 
want  me  to  send  for  repairs  for  same.  1 
do  not  try  to  get  repairs  for  a  stove  unless 
they  can  give  me  the  name  and  number  of 
stove;  also  who  manufactures  same.  I  some- 
times get  notions  into  my  head  that  I  will  not 
handle  stoves  another  season,  but  always 
change  before  the  season  opens  up,  and  put 
in  the  same  jold  stand-bys. 

John  G.  Cannon. 

.Stick  to  One  Price— Sale  or  no  Saie 

1.  Because  his  customers  want  them. 

2.  Better  handle  one  line  as  far  as  possible ; 
only  add  to  it  from  other  lines  as  demanded. 

3.  Ignore  mail  order  competition  entirely; 
Jceep  on  hand  only  good,  reliable  goods,  and 
sell  on  small  profits  and  customers  will  ^buy. 

4.  Sell  for  cash,  or  its  equivalent. 

5. — The  best  advertising  is  to  make  Jhe 
price  right. 

6.  Experience,  coupled  with  a  reputation  for* 
honesty   and    fair   dealing. 

Make  your  customer  the  best  possible  price 
you  can  at  first,  and  ipaintain  it.  If  he  wants 
to  "jew"  the  price  down  tell  him  kindly  you 
have  made  the  best  price  possible,  and  stick 
to  it — sale  or  no  sale. 

C.  W.  Bakney. 

Stoves  Should  Occupy  a  Prominent  Position 

We  think  stoves  properly  belong  to  the 
Hardware  trade  as  they  create  a  trade  for 
housefurnishing  supplies,  many  of  which  are 
not  to  be  found  in  other  stores  outside  of 
the  largest  cities.  It  is  advisable  to  handle 
only  one  line  as  far  as  possible.  It  is  better 
for  the  retailer  and  also  the  jobber,  where  a 
dealer  handles  several  varieties.  In  many  in- 
stances a  customer  asks  which  one  is  the  best, 
and  it  places  a  dealer  in  an  embarassing  po- 
sition and  often  creates  the  impression  that  he 
does  not  understand  his  business.  In  adver- 
tising we  also  find  one  line  more  desirable,  as 
then  it  becomes  associated  with  your  busi- 
ness. We  employ  the  local  papers  almost  ex- 
clusively to  advertise  our  stoves,  and  use 
electros  showing  the  goods  and  prices.  Our 
experience  in  handling  the  mail  order  house 
competition  has  been  to  carefully  explain  the 


many  points  of  superiority  of  our  stoves  over 
those  of  the  mail  order  houses,  and  if  it  is  a 
desirable  customer,  we  rarely  lose  a  sale.  A 
proprietor  and  the  clerks  who  sell  the  stoves 
should  by  all  means  thoroughly  understand 
all  about  them  and  also  be  informed  on  those 
made  by  other  manufacturers,  although  it  is 
better  not  to  .bring  this  knowledge  before  the 
customer  unless  forced  to  do  so  in  defense 
of  your  own  goods.  We  would  also  suggest 
the  necessity  of  having  stoves  occupy  a  very 
prominent  position  in  the  store,  kept  nicely 
blacked  and  free  from  rust,  thereby  making 
them  just  as  attractive  as  possible,  and  the 
results  will  be  satisfactory. 

Broadbooks  &  Rangek. 

Shouid  Not  IHandie  More  Than  Two  Lines 

We  sell  stoves  in  all  of  our  stores,  finding 
the  same. profitable,  not  altogether  on  account 
of  the  profit  made  on  the  stoves,  but  the  trade 
that  selling  stoves  brings,  as  there  is  a  good 
profit  in  all, stove  supplies.  We  think  that  it 
is  best  to  ^handle  two  lines  of  stoves,  one  a 
little  better  grade' than  the  other;  but  ux^er 
no  nrcumstance  more  than  two  lines.  . 

It  is  no  trouble  to.  meet  mail-order  house 
competitipn  provided  you  buy  your  stoves 
right.  .  The  New  York  State  Sfove  Manufac- 
turers'' Association  have,  advanced  thie' price '.of 
stoves  from  25  to  .30  per  cent.  \n  selling  Aeir 
stoves  it  is  harder  to  meet  tiie  mail-order 
competition.  This  advance  is  all  out 'of  pro- 
portion to  the  advance  in  labor  and  material. 
If  the  stove  dealers  of  tTie  State  of  New  York 
would  take  the  matter  up,  we  think  that  they 
could  compel  them  to  reduce  their  price.  We 
invariably  sell  stoves  on  instalments,  taking 
a  note,  holding  the  stove  until  it  is  paid  for 
with  one-quarter  or  one-third  cash  payment, 
unless  cash  is  paid  for  the  stove  when  sold. 
We  find  that  selling  stoves  on  instalments 
increases  our  sales,  and  if  properly  looked  after 
there  should  be  practically  no  loss  whatever. 
Stove  manufacturers  all  furnish  advertising 
with  the  stoves.  Rural  delivery  lists  should 
be  secured,  and  then  advertising  mailed  to 
every  one  on  the  list.  We  think  this  is  the 
best  way  to  advertise.  Also  we  find  that  we 
get  the  best  results  from  the  same.  In  order 
to  sell  stoves  successfully  the  salesman  should 
be  able  to  take  the  most  important  parts  of 
the  stove  to  pieces  and  explain  the  same, 
showing  the  construction  and  benefit  from  hav- 
ing the  stoves  thus  constructed,  so  that  they 
can  put  in  any  repairs  themselves. 

We  would  advise  any  Hardware  dealer  to 
handle  at  least  one  line  of  stoves,  and  we 
think  the  same  would  pay  them. 

Gb50.  W.  Pick  Co, 
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A  Traveling  Window 

In  the  field  of  advertising  and  display,  it 
might  seem  that  up-to-date  merchants  had 
exhausted  the  possibilities  in  the  way  of  elec- 
tric light,  signs,  etc.  It  remained,  however, 
for  an  ingenious  and  enterprising  Cleveland 
merchant   to    discover   a   way   of   multiplying 


ing  window  floor,  and  thus  produced  such  a 
unique  and  striking  effect  as  to  challenge  the 
attention  of  large  numbers  of  pedestrians. 

Before  this  device  was  installed,  but  fifty 
pieces  could  be  shown,  and  that  in  the  old- 
time,  stationary  style. 

This  enterprising  merchant  has  ''blazed  a 
new  trail"  in  the  window  display  line  which 
merchants  in  many  other  lines  of  business  may 
find  it  to  their  advantage  to  employ. 

The  device  was  home-made,  simple  in  de- 
sign, inexpensive,  and  driven  by  a  small  elec- 
tric motor  concealed  below  the  floor.  The  ac- 
companying photographs,  secured  under  ad- 
verse reflecting  conditions,  show  the  general 
appearance  on  this  novel  arrangement.  The 
detailed  sketches  show  accurately  the  mech- 
anism. 


WHY    DON'T    YOU    BUY     A     LAWN 
MOWER  OF  YOUR   OWN? 


General  View   of  Traveling   Window. 

his  available  window  display  space  by  four — 
a  seeming  impossibility. 

This  is  how  he  did  it. 

The  window  floor  was  arranged  so  that  it 
revolved  like  an  endless  chain  over  two 
drums  at  either  end;  the  window  floor  ex- 
tending back  into  the  store  the  depth  of  the 


It  was  an  enterprising  Hardware  dealer 
who  put  the  above  placard  in  his  display  win- 
dow. 

The  principles  that  win  success  are  very 
simple  and  few  in  number.  They  are  easily 
remembered.  Here  they  are:  First,  industry, 
but  not  overwork ;  second,  willingness  to  profit 
by  the  experience  of  others;  third,  ability, 
coupled  with  modesty;  fourth,  simple"  and 
correct   habits;    fifth,   honesty,   politeness   and 


Details  of  Moving  Platform  in  Traveling  Window. 


window  and  separated  by  a  black  vel- 
vei.  cloth.  The  different  aluminum  articles — 
sume  200  in  number — were  wired  to  the  mov- 


fairness.  Any  one  of  ordinary  ability  who 
practices  these  rules  cannot  avoid  success. 
Success  is  easier  than  failure. 
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A  Bulider'8  Hardware  Float 

The  Stewart-Crook  Hardware  Co.,  Balti- 
more, Md.,  in  a  parade  recently  held  in  their 
city  had  a  float  which  attracted  marked  atten- 
tion. It  represented  the  Law  building,  a  new 
structure,  for  which  the  concern  furnished 
"Sargent's"  Union  Locks,  as  well  as  all  other 
Hardware.  The  dimensions  of  the  float  are: 
10  feet  high  from  base  of  building  to  the 
top,  6  feet  wide  and  10  feet  long.    Around  the 


Thos.  Jarrett,  Jr.,  Dorchester,  Neb.,  with 
the  name  of  "Jarrett*s  Flyer,"  sends  out  to  his 
trade  a  catalogue  for  the  fall  and  winter.  It 
is  printed  on  pink  paper.  Too  much  talk,  or 
too  much  descriptive  matter  appears  in  the 
book;  condense  the  reading  matter,  put  in 
more  cuts,  and  above  all  do  not  leave  blank 
three  cover  pages;  too  many  articles  in  your 
store  which  the  consumer  should  be  anxious 
to   know   about  to  leave  any  blank   space   in 


A  Builder's  Hardware   Float  by  Stewart- Crook  Hardware  Co.,  Baltimore,  Md. 


base  were  placed  samples  of  ornamental  Hard- 
ware, displayed  on  boards,  and  in  the  rear  a 
display  of  tools  was  made,  such  as  saws, 
chisels,  etc. 


E.  M.  Austin,  Litchfield,  111.,  is  still  at  it 
with  his  21  x  26-inch  circulars.  The  one  before 
us  is  printed  in  two  colors,  and  in  connection 
with  illustrations  and  descriptions,  prices  are 
quoted  with  every  article.  Mr.  Austin  makes  a 
great  point  that  by  reason  of  cash  purchases  he 
is  in  position  to  quote  low  prices  even  though 
he  does  a  great  credit  business.  These  circu- 
lars are  mailed  to  a  large  list  of  names. 


your  catalogue.  You  supply  the  copy,  don't 
allow  the  printer  to  put  in  too  many  orna- 
ments. 


G.  Pirrit,  Auckland,  New  Zealand,  an  im- 
porter of  Hardware,  tools,  cutlery,  sewing 
machines,  etc.,  issues  a  56-page  catalogue  of 
the  goods  he  carries  in  stock.  There  arc 
some  illustrations,  but  the  larger  portion  of 
the  book  is  devoted  to  a  list  of  goods  with 
brief  description,  each  item  bearing  a  number 
and  price.  Being  located  16,000  miles  from 
many  manufacturers,  it  is  not  always  possible 
to  keep  everything  called  for  in  stock. 
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A  Timely  Jap-a-Lao  Window  Display 

The  Murphy-Maclay  Hardware  Co.,  Great 
Falls,  Mont.,  had  a  window  display  last  spring 
which  was  prepared  for  the  "Timely"  Jap-a- 


"time"  scheme  the  clock  was  made.  The 
frame  of  the  clock  was  of  boards  and  was 
trimmed  with  cans  of  "Jap-a-lac,"  taken  out  of 
stock.   The  dial  was  made  of  sheet  metal,  the 


Window  Display  by  Murphy-Maclay  Hardware  Co.,  Great  Falls,  Mont. 


Lac  week.  This  idea  was  to  impress  the 
public  that  the  time  to  use  Jap-a-lac  had  come. 
To  carry  out  this  scheme  large  signs  were 
placed  outside  of  the  store,  reading:  "Jap-a- 
lac  time  has  come."    To  carry  out  further  the 


letters  and  designs  on  dial  were  punched  with 
holes,  which  were  lined  on  inside  with  vari- 
ous colored  tissue  paper.  Behind  the  dial  were 
six  electric  lights  connected  to  a  flasher.  This 
produced  a  beautiful    effect    at    night    The 
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C6l0r^  used  as  a  whole  were  green,  gold,  black 
ahd  l^hite.  The  hands  of  the  clock  were  op- 
erated by  a  motor  at  a  speed  just  fast  enough 
to  ghow  thftt  they  were  not  "dummies."  It 
made  t  hit,  .the  novelty  of  this  time  attracted 
every  one  and  quadrupled  the  company's  sales 
on  Jfap^-a-lac 

Cdlert  in   Window   Displays 

No  matter  what  may  be  the  material  or  ar- 
ticle given  to  a  window  trimmer,  the  first 
thought  must,  be  of  the  proper  color  to  back 
the  >(rindow  to  give  £he , desired  effect.  White 
contrasts  with  '  black  and  'harmonizes  with 
gray;  white  contrasts  with  brown  and  har- 
monises with  buff;  cold  green  contrasts  with 


harmonizes  with  red ;  gold  contrasts  with  any 
dark  color,  but  looks  richer  with  purple, 
green,  blue,  black  and  brown  than  with  the 
other  colors.  It  harmonizes  with  all  light 
colors,  but  least  with  yellow.  The  best  har- 
mony is  with  white.  ^ 


A  Camping*  Scene  Window  Display 

C.  Driesbach's  Sons,  Lewisburg,  Pa.,  had  a 
window  display  a  short  time  since  that  at- 
tracted more  than  usual  attention.  It  was  the 
work  of  Charles  Zimmerman,  who  has  charge 
of  the  sporting  goods  department  of  the  above 
concern.  The  window  is  12  feet  long  by  8 
feet  wide  and  10  feet  deep.    The  scene  repre- 


A  Camping  Scene  Window  Display  by  C.  Driesbach's  Sons,  Lewisburg,  Pa. 


crimson  and  harmonizes  with  olive;  warm 
green  contrasts  with  crimson  and  harmonizes 
with  yellow;  green  contrasts  with  colors  con- 
taining red,  and  harmonizes  with  colors  con- 
taining yellow  or  blue;  orange  contrasts  with 
purple  and  harmonizes  with  yellow;  orange 
requires  blue,  black,  purple  or  dark  colors  for 
contrasts,  and  warm  colors  for  harmony; 
citrine  contrasts  with  purple  and  harmonizes 
with  yellows;    russet  contrasts  with  green  and 


sents  a  hunter's  camp  after  a  successful  day's 
hunting.  The  ceiling  and  background  wa^ 
formed  from  a  stunted  pine  tree.  The  fire- 
place was  made  from  rough  mountain  stones, 
with  charred  wood  arranged  to  conceal  the 
electric  bulb  beneath.  The  men  were  life  size, 
dressed  in  full  hunting  costume.  The  life-size 
dog,  deer  and  game  birds  are  the  work  of  a 
local  taxidermist.  The  display  led  to  a  greatly 
increased  sale  of  all  kinds  of  sporting  goods. 
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"Little  Gem"  Christmas  Tree  Holder 
The  C.  A.  Peck  Hardware  Co.,  Berlin, 
Wis.,  are  placing  on  the  market  the  "Little 
Gem"  Christmas  Tree  Holder,  illustrated.  It 
is  made  entirely  of  wrought  steel,  painted  in  a 
green   enamel.     It   is   adjustable    to   diflFerertt 


Cannon,  illustrated.  It  is  a  decided  noveUy 
and  will  immensely  please  "Young  America." 
Carbide  gas  is  the  ammunition  used,  and  an 
electric  spark  ignites  the  gas.  The  device  con- 
sists of  a  wood  box  in  which  is  placed  the  gas 
generator  and  battery,  and  also  the  cannon. 
The  dry  battery  is  small,  and  the  generator 
is  made  of  galvanized  iron,  5  inches  high,  and 
inside  there  is  a  movable  chamber  iVi  inches 
diameter.  A  piece  of  carbide  is  dropped  into 
the  water,  and  gas  is  instantly  generated.  The 
outlet  is  through  a  rubber  tube  to  the  cannon 
breach.  The  cast-iron  cannon  has  no  separate 
chamber,  so  there  is  absolutely  no  danger  from 
explosion.  If  too  much  gas  passes  into  the 
cannon  it  escapes  from  the  muzzle,  as  the  in- 
side of  cannon  is  one  chamber.  The  mouth 
of  cannon  is  an  inch  diameter;  at  the  breach 


IN     POSITION 


folded   for   shipment 
"Little  Gem"  Christmas  Tree  Holder. 

size  trees  from  1%'  inches  diameter  and  up. 
The  tree  is  held  firmly  in  place  without  danger 
of  tipping  over.  There  are  no  loose  parts. 
The  device  is  16  inches  diameter  and  6  inches 
high,  weighs  20  pounds  to  the  dozen  and 
folds  compactly  for  shipping. 

Gas  Cannon 

The  Warner  Motor  Co.,  Flatiron  Building, 
New  York,  are  placing  on  the  market  the  Gas 


Gas  Cannon. 

it  is  larger,  thus  forming  a  chamber  for  the 
carbide  gas.  At  the  breach  there  is  a  screw 
cap,  and  in  the  latter  are  secured  plugs  to 
which  are  attached  the  electric  wires.  The 
cannon  itself  is  6%  inches  long  and  mounted 
on  trunnions,  like  the  real  article.  The  gas 
generator  will  hold  a  pint  of  gas,  enough  for 
about  fifty  shots,  after  which  another  piece  of 
carbide  is  dropped  into  the  water.  There  is  a 
pinch  cock,  a  little  lever  which  closes  on  the 
rubber  tubing,  preventing  the  escape  of  gas 
from  gas  generator.  Raising  the  lever  per- 
mits flow  of  gas  to  cannon,  and  the  pulling  of 
a  cord  or  "lanyard"  makes  an  electric  spark, 
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igniting  the  gas,  and  a  loud  report  restllts. 
The  Cannon  will  shoot  a  metal  cylinder  across 
the  room  with  power  enough  to  demolish  a 
small  fort  or  mow  down  lead  soldiers,  but  its 
force  is  not  enough  to  hurt  anyone.  The  en- 
tire apparatus  is  simplicity  itself  and  should 
prove  a  good  holiday  article. 

"Hill"  Egg  and  Cream  Beater 

The  J.  E.  Hill  Co.,  27  School  street,   Bos- 
ton,   Mass.,   are    placing   on    the    market    the 
"Hill"  Egg  and  Cream  Beater,  illustrated.     It 
is  made  of  high-grade  Bessemer  spring  steel" 
wire  and  nickel     plated     throughout.     There 


"Hill"  Egg  and  Cream  Beater. 

is  no  liability  of  its  bending  out  of  shape  or 
becoming  rusty  and  worn  out  in  a  short  time. 
It  is  a  four-piece  machine  and  can  be  readily 
taken  apart,  thoroughly  cleaned  and  replaced 
without  inconvenience.  The  gears  are  deep 
cut  and  prevent  any  catching  or  slipping, 
and   the  beaters  always  respond  to  the   rota- 


fecting  the  handle  to  get  it  into  the  most  nat- 
ural and  easy  position,  so  that  it  would  not 
cramp  the  hand  and  fingers.  The  beating 
mechanism  is  of  such  a  character  that  the  con- 
tents of  bowl  are  quickly  beaten.  The  gen- 
eral appearance  of  the  device  is  such  as  to 
make  it  attractive  to  the  prospective  purchaser. 


Kampfe  Bros.,  8  Reade  street,  New  York. 
have  issued  a  folder  setting  forth  how  their 
advertising  department  works  with  and  for 
the  interests  of  the  retail  dealer.  Realizing 
that  many  merchants  have  but  little  time  to 
get  up  suitable  advertisements,  they  have 
prepared  a  series  of  ads.  covering  "Star" 
Safety  Razors  and  supplies,  and  these  electros 
of  advertisements,  with  space  for  the  dealer's 
name,  will  be  supplied  upon  request. 

''Asbestos"  Household  Conveniences 

The  H.  W.  Johns-Manyille  Co.,  100  Will- 
iam street.  New  York,  are  placing  on  the  mar- 
ket a  number  of  Asbestos  Household  Con- 
veniences,  several   of   which   are   illustrated. 

The  "Milwaukee*  Iron  Holder  is  a  soft  heat 
resisting  pad,  doubly  faced  with  asbestos 
cloth  which  is  so  fastened  to  the  back  that 
a  pocket  is  made  for  the  hand,  which  makes 
possible  a  more  secure  hold  on  the  iron  and 
prevents  the  possibility  of  scorching  the 
hands.  This  Holder  is  thickly  padded,  posi- 
tively resists  heat  and  is  inodorous. 

The  Asbestos-Lined  Pie  Plate  consists  of 
two  distinct  blue-steel  pie  plates  spun  to- 
gether, the  bottom  space  between  them  con- 
taining a  sheet  of  asbestos,  rendering  it  proof 
against  burning.     Diameter,  9  inches. 

The  Asbestos  Toaster  No.  1  consists  of  a 
heavy  asbestos  mat,  backed  with  sheet  steel, 
covered  with  a  fine  wire  mesh  and  fitted  with 
cold  handle.  It  is  especially  designed  for 
toasting,   since*  it  diffuses   the  heat  over  the 


Asbestos-Lined  Pie   Plate. 


Asbestos  Toaster  No.  1.       "Milwaukee"  Iron  Holder. 


tion  of  the  large  wheel.  It  is  so  compact  that 
it  will  do  just  as  good  work  in  a  cup  as  in  a 
bowl,  and  does  not  keep  striking  the  side  of 
the  dish  in  which  it  is  used.  Considerable 
time  was  spent  by  the  manufacturers  in  per- 


entirc  surface,  thereby  'rendering  the  article 
equally  brown  all  over.  The  No.  2  Toaster  is 
similar  to  the  No.  1  with  the  exception  that 
it  is  not  provided  with  a  sheet  steel  back  and 
cold  handle. 
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"Excelsior"  Tweezer  and  Magnifying  Glass 
The  Sperry  &  Alexander  Co.,  300  Broad- 
way,  New  York,  are  oflFering  the  trade  the 
"Excelsior"   Tweezer   and    Magnifying  Glass, 


"Excelsior''  Tweezer  and  Magnifying  Glass. 


illustrated.  This  handy  device  is  made  of  fine 
steel,  fully  nickel  plated.  Each  Tweezer  is 
put  in  a  leather  case.    A  sliver  or  splinter  is 


Tweezer  and  Glass  Folded. 

frequently  too  small  to  be  discerned  by  the 
naked  eye,  but  is  readily  located  and  extracted 
with  the  aid  of  this  tool. 


"Arrow"  Cans 

The  Arrow  Can  Co.,  35  Warren  street,  New 
York,  are  offering  the  trade  several  new  Cans, 
as  illustrated.  In  addition  to  the  No.  2  Can 
for  ashes  and  garbage,  which  they  have  had 
on  the  market  for  a  year  past,  they  now  have 


the  side  of  the  cart,  taking  the  whole  strain. 
The  entire  can  is  made  of  sheet  steel  in  its 
natural  state,  and  is  heavily  galvanized  inside 
and  out  after  it  is  all  assembled,  which  adds 
two  gauges  to  the  thickness  of  the  metal  and 
greatly  strengthens  the  can.  This  construc- 
tion prevents  rust  and  corrosion  from  eating 
■  out  the  bottom.  High-grade  malleable  iron 
drop  handles  are  used,  with  heavy  clips. 

The  "Popular'*  Corrugated  Pail,  adapted  for 
garbage,  ashes  and  general  use,  is  strongly 
made  with  steel  bands  top  and  bottom,  and 
heavy  bail  handle,  with  cover  fitting  over  the 
outside.    It  is  supplied  in  one  size,  13  x  13. 

The  "Philadelphia"  Special  Galvanized  Gar- 
bage Can  is  made, of  No.  20  gauge  blacksteel 
in  body  and  bottoms,  %-inch  rod  rolled  in  top 
and  bottom,  provided  with  "Arrow"  malleable 
iron  handles  and  heavy  clips  with  four  rivets. 
This  Can  is  galvanized  and  soldered  water- 
tight after  it  is  made.    The  size  is  14%  x  16%. 

The  "Bosco"  Oil  and  Gasoline  Can  is  a  neat, 


"Arrow"  Ash  Can. 


Garbage    C^^n.       "Bosco"  Gasoline  Can. 

two  more  sizes,  No.  1,  15  x  24,  and  No.  01, 
15  X  18  inches.  Each  can  is  heavily  reinforced 
with  a  side  reinforcement  of  flutes,  made  in 
the  body  of  the  can  itself.  These  flutes,  in- 
side of  which  are  steel  rods,  cannot  be  bent 
sideways  or  torn  off.  When  emptying  the  can 
two  of  the  reinforcing  flutes  always  rest  on 


durable  galvanized  construction  for  auto  gar- 
ages, paint  shops,  domestic  and  general  use 
for  gasoline,  kerosene,  naphtha,  benzine,  etc. 
Nos.  70,  71,  72  and  73  are,  respectively,  1,  2 
3  and  5-gallon  capacities  and  each  have  spout; 
No.  74,  a  5-gaIlon  can,  has  brass  tee  spigot. 
These  Cans  are  all  patented  and  each  has  the 
company's  trade  made  and  red  label. 


The  Enterprise  Paint  Mfg.  Co.,  Chicago, 
111.,  report  that  the  sales  of  the  "Iron-Clad" 
White  Lead  are  increasing  rapidly.  Last 
month  they  averaged  a  number  of  carloads 
per  week.  Many  dealers  are  now  placing  or- 
ders for  spring  requirements  in  order  to  se- 
cure prompt  deliveries  at  that  time. 
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"Sterring"  Wrench 
The  Frank  Mossberg  Co.,  Attleboro,  Mass.. 
are  placing  on  the  market  the  "Sterling" 
Wrench,  No.  50,  illustrated.  This  tool,  as  well 
as  all  the  other  wrenches  made  by  the  com- 
pany, is  of  high  grade  cold  rolled  steel.  It 
is  thoroughly  case-hardened  throughout,  the 
jaws  being  so  hard  that  it  is  impossible  to 
.  touch  them  with  a  file.  The  shank  is  case- 
hardened,  but  not  as  hard  as  the  jaws.     The 


octagon,  hexagon,  square,  three-sided,  cic, 
and  on  nuts  of  all  forms.  The  No.  1  Wrench 
is  5%  inches  long,  and  has  capacity  of  from 
%  to  %  inch;  the  No.  2  is  9  inches  long  with 
a  capacity  of  from  %  to  1  inch;  the  latter 
size  will  be  ready  for  the  trade  the  **iSt  of  the 
year. 

''Universal"  Screen  Door  Catch 
The  Peck,  Stow  &  Wilcox  Co.,  27  Murray 
street.  New  York,  and  Cleveland,  O.,  are  plac- 


"  Sterling"  No.  50  Wrench 

steel  handles  are  made  of  drawn  steel  tubes, 
and  the  sliank  is  riveted  through  at  the  lower 
end.    These  wrehches  are  made  in  both  nickel 


ing  on  the  market  the  "Universal"  Screen  Door 
Catch,  illustrated.  This  device  is  ^automatic 
in   action   when   closing  the   door,   and  auto- 


"Involute"  Wrench. 


forward  movement  or  jamming  on  the  re- 
versal or  release.  This  tool  will  operate 
equally  well  on  pipe  of  any  diameter  within 
its   capacity;    on   bolts   of  any    shape,    round, 


the  inside  it  cannot  be  unlocked  from  the  out- 
side. It  is  placed  upon  the  inside  of  the  door, 
requiring  no  mortising  or  cutting  for  cither 
lock   or   striker.      When   door   is  closed  the 
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Catch  holds  it  firmly.  The  device  is  made  of 
wrought  steel,  in  old  copper  finish,  packed  in 
boxes  of  one  dozen  each,  complete  with  screws. 
Neat  and  attractive  models  showing  the  de- 
vice, pocket  sizes  for  salesmen's  use,  and  the 
larger  size  for  store  display,  are  provided,  with- 
out charge,  with  all  initial  orders,  to  the  extent 
of  one  model  for  each  gross  of  Catches.  The 
company  also  call  attention  to  the  low  price  at 
which  it  is  offered.  An  illustration  of  the 
Catch  applied  to  door  is  shown  in  their  adver- 
tisement in  this  issue. 


The  Corbin  Cabinet  Lock  Co.,  New  Britain, 
Conn.,  with  New  York  branch  at  21  Warren 
street,  have  brought  out  a  new  catalogue  of 
the  "Corbin"  padlocks,  112  pages,  bound  in 
flexible  cloth  covers.  There  is  a  complete  line 
of  padlocks  of  all  grades,  sizes  and  finishes,  in 
steel,  brass  and  bronze.  Near  the  end  of  the 
book  padlock  assortments  are  shown. 

**R.  &  E."  Hotel  Lock 

The  Russell  &  Erwin  Mfg.  Co.,  New 
Britain,  Conn.,  are  offering  the  trade  the  "R. 
&  E."  Hotel  Lock  No.  607,  as  used  with  a 
push-button  indicator.  The  illustration  shows 
the   outside    knob   and    escutcheon    with    key 


•     "R.  &  E."  Hotel  Lock. 

inserted  in  the  lock  from  the  inside  of  the 
door.  In  this  position  the  end  of  the  key 
stem  prevents  pushing  back  the  button  and 
the  attendant  is  informed  that  the  room  is 
occupied.     On  the  contrary,  when  the  key  is 


withdrawn  there  is  nothing  to  prevent  the 
push-button  from  being  pushed  back,  and  the 
fact  that  there  is  no  obstacle  in  the  way  of  the 
push-button  shows  that  the  room  is  unoccu- 
pied. Following  out  the  same  idea,  revolving 
disc  indicators  are  furnished  with  locks  oper- 
ated by  key  inside, .  also,  those  operated  by 
turn  knobs  from  the  inside.  This  disc  re- 
volving with  a  key  or .  turn  knob  indicates 
whether  a  room  is  occupied  or  not,  by  pre- 
senting plain  and  cupped  surfaces  in  the  face 
of  the  outside  escutcheon. 


The  Eureka  Fence  Mfg.  Co.,  Richmond, 
Ind.,  in  their  latest  catalogue  show  Field  and 
Ornamental  Fencing,  Fence  Machines,  Earth 
Augers,  Chimney  Tops,  Grape  Arbors,  Um- 
brella Holders,  Eave  Trough  Hangers,  Fence 
Supplies,  Hand  Corn  Planters,  etc. 

Improved  "Miiier"  Padlocks 
The  Miller  Lock  Co.,  Frankford,  Philadel- 
phia, Pa.,  have  made  an  improvement  in  the 
construction   of  certain    of    their    Padlocks, 
branded  "Elephant,"  "Crusader,"  etc.     These 


NEW  TRADE-MARK. 

improvements  will  be  seen  by  reference  to 
the  illustration.  The  shackle  is  effectually  se- 
cured at  both  nose  and  heel.     The  increased 


Showing  Improvement  in  "Miller"  Padlock. 


strength  is  claimed  to  be  iOO  per  cent,  and  up- 
wards. The  company  have  adopted  a  new 
trade-mark,  as  shown,  which  applies  to  their 
Padlocks  and  Night  Latches.  This  trade- 
mark has  been  registered  in  25  to  30  countries. 
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"Yankee"  Spiral-Ratchet  Screw  Driver 

North  Bros.  Mfg.  Co.,  Philadelphia,  Pa., 
the  New  York  agents  of  whom  are  John  H. 
Graham  &  Co.,  113  Chambers  street,  are  plac- 
ing    on     the     market   the   "Yankee"   Spiral- 


tool  with  bit  in  chuck  is  9%  inches  closed 
and  12%  inches  when  extended.  Extra  long 
bits,  projecting  4  inches  beyond  the  chuck,  or 
2  inches  longer  than  the  regular  bits,  can  be 
furnished    in    following    widths:     1/16,  5/64 


Yankee"  Spiral-Ratchet   Screw   Driver. 


Ratchet  Screw  Driver,  No.  35,  illustrated.  In 
construction  it  is  the  same  as  Nos.  30  and 
31,  and  is  intended  for  driving  small  screws 
only.  As  such  it  will  find  ready  use  by  elec- 
trical  workers,   cabinet     makers,     carpenters 


Chuck  for  No.  35  Screw  Driver. 

and  mechanics  having  a  large  number  of 
small  screws  to  drive,  and  where  a  lighter 
weight  tool  will  be  much  more  sensitive  and 
convenient  than  the  standard  pattern,  or  No. 
30.  The  No.  35  is  small  enough  to  be  con- 
veniently   carried    in    the    pocket,    measuring 


and  3/32. 
nished. 


There  is  also  a  coimtersink  fiir- 


The  Pike  Mfg.  Co.,  Pike,  N.  H.,  with  New 
York  office  at  151  Chambers  street,  are  send- 


Drill  Points  for  No.  35  Screw  Driver. 

only  7  inches  long  when  closed,  without  bit, 
and  weighing,  complete,  less  than  7  ounces. 
It  drives  screws  in  or  out,  ratchets  in  or 
out,  and  is  arranged  to  hold  rigid  when 
closed  or  extended.  The  bits  are  straight  so 
they  can  be  used  to     drive    screws     through 


Countersink  for  No.  35  Screw  Driver. 


ing  the  trade  their  new  catalogue,  ninth  edi- 
tion. The  company  have  six  shipping  points 
and  stock  orders  are  filled  from  the  different 
factories  at  which  the  respective  goods  are 
made.  In  the  90-page  catalogue  are  shown 
the  "Pike"  Selling  Assortments,  Scythe- 
stones,  Oilstones,  Corundum  Wheels,  Razor 
Hones,  Glass  Cutters'  Supplies,  Knife  Sharp- 
eners, etc. 

"American"  Wire  Washers 
The  Hobbs  Mfg.  Co.,  Worcester,  Mass.,  are 
manufacturers  of  a  line  of  "American"  Wire 
Washers,  several  of  which  are  illustrated.  The 
Lock  Washer,  National  pattern,  is  light  weight, 
and  is  for  use  on  automobiles,  light  running 
machinery  and  special  uses.  It  is  of  high 
carbon,  carefully  tempered.  The  rectangular 
Spring  Washer  is  of  high  carbon,  and  is  de- 
signed especially  for  use  on  automobiles,  light 
machinery,  etc.  The  Finish  Washers,  both 
round  and  bevel  edge,  come  in  steel  or  nickel 


Round    Edge  Bevel   Edge 

l^iNisH  Washers, 

holes  in  insulators,  etc.,  where  the  flattened 
blades  will  not  pass  through  holes.  The  great 
convenience  of  this  small  driver  in  its  smaller 
size  and  lesser  weight  will  commend  and 
make  it  a  desirable  tool  even  to  those  who 
already  have  the  No.  30.    The  length  of  the 


Lock  Washer. 
N.'\tional  Pattern. 


Rectangular 
Spring  Washer. 


finish,  and  are  for  use  on  machinery,  pianos 
or  any  place  where  high  finish  is  desirable. 
They  come  in  standard  or  special  sizes  and 
can  be  had  boxed  or  in  bulk.  The  company 
supply  Copper  and  Brass  Washers  in  any 
standard  or  special  sizes  at  short  notice. 


Digitized  by 


Google 


December,  1906. 


NEW  GOODS  AND  INVENTIONS. 


1085 


"Yourex"  Silver 

The  Associated  Silver  Co.,  174  East  Lake 
street,  Chicago,  111.,  in  offering  the  trade  the 
"Yourex"   Silver,   state  that   the   line  is   sold 


"YouREx"   Silver  Tea  Spoon. 

exclusively  by  their  own  salesmen  and  is  sold 
at  the  same  fixed  price  only  to  the  retail  trade, 
and  there  is  also  a  fixed  minimum  retail  price. 
The  "Yourex"  Silver  is  a  substitute  for  ster- 
ling silver  and  will   not  tarnish  as  easily  as 


but  among  the  more  hardy  skaters,  as  it  com- 
bines a  skate  strap  with  ankle  brace.  It  also 
proves  a  great  help  to  hockey  and  polo 
players. 


The  Peck,  Stow  &  Wilcox  Co.,  27  Murray 
street,  New  York,  have  brpught  out  a  72- 
page  catalogue  of  Fire  Place  goods.  There 
are  illustrated  Andirons,  Fenders,  Fire  Sets, 
Shovels  and  Tongs,  Kitchen  Sets,  etc. 


The  Gillette  Sales  Co.,  Times  Building,  New 
York,  are  sending  the  trade  a  large  sheet  con- 
taining reproductions  of  general  magazine  ad- 


"YouREx"   Silver   Table   Knife. 


sterling  ware.  It  is  solid  and  not  plated,  and 
therefore  the  silver  will  not  wear  off;  it  is 
guaranteed  for  a  lifetime.  The  flexible  Silver 
Knife  can  be  sharpened  same  as  a  steel  knife. 
The  spoon  bowl  bottom  and  back  of  handle 
will  not  wear  off  as  in  plated  ware. 


"Peerless"  Ankle  Support 

The  Peerless  Mfg.  Co.,  Hartford,  Conn., 
are  offering  the  trade  the  "Peerless"  Patent 
Ankle   Support  and   Skate   Strap,    illustrated. 


vertisements  which  they  are  using  to  stimulate 
business  for  the  dealers  handling  their  goods. 
Their  plan,  when  they  receive  a  remittance 
from  a  customer,  is  to  turn  over  the  order  and 
the  cash  at  full  list  price,  to  the  dealer  near- 
est the  customer,  and  at  the  same  time  advis- 
ing both  parties;  this  brings  to  the  dealer  sub- 
sequent purchases  of  blades,  etc.  To  all  in- 
quiries a  reply  is  sent,  stating  the  nearest 
dealer  at  which  the  "Gillette"  Razors  can  be 
purchased.     Accompanying  the  printed  matter 


"Peerless"  Ankle  Support. 


It  is  made  in  either  black  or  russet,  and  in  la- 
dies' and  men's  sizes.  The  arrangement  of 
straps  is  such  that  the  device  will  be  found 
of  value,  not  only  by  those  with  weak  ankles, 


already  mentioned  is  a  circular  giving  prices 
and  terms  on  the  "Gillette"  Safety  Razor  Sets. 
The  concern  are  spending  thousands  of  dollars 
this  holiday  season  for  advertising. 
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"Quick  9nd  Easy"  Orange  Knife 

The  Erie  Specialty  Co.,  Erie,  Pa.,  are  plac- 
ing on  the  market  Walker's  "Quick  and  Easy" 
Orange  Knife  and   Peeler,   illustrated.     It  is 


cast  steel.  Wire  fencing  can  be  either  put  up 
or  taken  down  with  this  tool  in  a  short  time, 
without  either  destroying  staples  or  wire.  Th:^ 
first  stroke  of  the  tool  will  usually  release  the 


"Quick  and  Easy"  Orange  Knife. 


made  of  drop  forged  steel,  securely  fastened 
in  the  handle  and  finely  nickeled.  It  is  pro- 
vided with  genuine  stag  handle,  but  can  be 
mounted    in   white  bone   if  preferred.     With 


staple,   and   a   person   will  be   accustomed  to 

the  skillful  use  of  the  tool  in  a  half  day.  It 

is  made  in  two  sizes.   No.  150,  weighing  20 
ounces,  and  No.  151,  16  ounces. 


"Ideal"  Garden  Rake. 


the  point  the  first  operation  is  to  slit  the  peel 
from  point  to  stem  in  six  or  eight  sections. 
In  the  second  operation  with  the  back  of 
blade  the  peel  is  easily  removed.  Then  with 
the  point  of  blade  the  core,  or  navel,  can  be 
easily  cut  out,  when  the  orange  can  be  split 
.  open  by  inserting  the  blade  at  either  end  with- 
out any  waste  of  juice. 


'ideal''  Garden  Rake 


The  Cronk  &  Carrier  Mfg.  Co.,  Elmira,  N. 
Y.,  are  offering  the  trade  the  "Ideal"  Gar- 
den Rake,  illustrated.  The  head  is  made  from 
high  carbon  steel,  the  flange  reinforcing  the 
head,  making  it  very  rigid.  The  teeth  are 
slightly  curved,  and  the  back  of  the  Rake  is 


"Cheney"'  Hammer  and  Staple  Puller. 


"Cheney"  Hammer  and  Staple  Puller 

The  Henry  Cheney  Hammer  Co.,  Little 
Falls,  N.  Y.,  are  offering  the  trade  the 
"Cheney"  Adze-Eye  Hammer  and  Staple 
Puller,  illustrated.     It  is  made   from  crucible 


straight  and  smooth,  making  it  very  handy  for 
use  as  a  stable  rake  or  for  smoothing  off  gar- 
dens, etc.  The  Rake  is  made  with  12,  14  and 
16  teeth,  and  weighs  from  30  to  32  pounds  per 
dozen. 


Digitized  by 


Google 


December,  1906. 


NEW   GOODS   AND   INVENTIONS. 


1087 


"Kllngtite"  Quick  Hose  Connection 

The  James  Mfg.  Co.,  Denver,  Colo.,  1132 
Frick  building,  Pittsburg,  Pa.,  with  western 
office  at  1939  Broadway,  Denver,  Colo.,  are 
placing  on  the  market  the  "Klingtite"  Quick 
Hose    Connection,    illustrated.      Fig.    1    shows 

^  Rubber  o/sk- 


as  the  pressure  increases.  Frequent  attach- 
ment and  removal  do  not  lessen  its  efficiency, 
as  any  possible  wear  is  taken  up  by  the  in- 
ternal pressure. 

The  Bath  Sprays,  Fig.  2,  are  equipped  with 
"Klingtite"  Connections,  and  are  made  from 
extra  heavy  rubber  tubing. 

Fig.  3  is  another  application  of  Fig.  1.  in  the 
form  of  a  "Klingtite"   Quick   Hose   Coupler, 


Fig.  1,  "Klingtite"  Quick  Hose  Connection. 

the  actual  size  of  the  "Klingtite"  Quick  Hose 
Connection  for  %-inch  rubber  tubing.  The 
hose  is  attached  by  simply  pushing  the  end 
of  same  through  %-inch  opening  and  over 
hollow  cone,  thus  making  an  absolutely  tight 
joint  which  becomes  more  effective  by  in- 
creased pressure  or  any  lateral  strain.  Ihis 
device   is   also   furnished   with   standard  hose 


Fig.  3,  'KLiNGTirE    Quick  Hose* .Coupler. 

the  female  end  of  which  is  almost  identical 
with  Fig.  1,  with  the  exception  that  the  sur- 
face lines  are  parallel,  both,  male  and  female 
ends  are  attached  to  end  of  hose.  Leakage  is 
impossible.  This  style  of  hose  coppler  is  of 
special  advantage  in  connection  with  com- 
pressed air  and  vacuum  lines. 

Socket    Firmer   Chisel    Set 

The  Ohio  Tool  Co.,  Columbus,  O.,  are  of- 
fering the  ^trade  the  set  of  Socket  Firmer 
Chisels,  bevel  edgei  illustrated.  .  They  have 
arranged  to  furnish  this  set  in  nickel  plated 
finish,  leather  head  hickory  handles  with  im- 


FiG.  2,  "Klingtite"  Bath  Sprays. 

pipe  threads  at  lower  end  in  lieu  of  hollow 
cone,  to  attach  standard  connections  thereto, 
and  also  with  a  bead  at  lower  end,  so  that  it 
may  be  attached  to  hose  in  the  ordinary  way. 
The  casing  is  spun  from  sheet  aluminum  or 
brass  nickel  plated  and  highly  polished.  A 
positive  connection  is  obtained  by  sliding  the 
rubber  disk  end  over  faucet  with  a  slight  de- 
gree of  friction,  which  is  increased  by  back 
pressure  of  passing  liquid  or  gas,  whereby 
rubber  disk  grips  the  faucet  more  tenaciously 


Socket  Firmer  Chisel  Set. 

itation  ebony  finish,  and  packed  in  a  fancy 
box.  Each  chisel  is  held  in  place  by  a  con- 
venient wire  clasp,  and  the  box  is  of  hard 
wood  with  dark  oil-stained  finish.  This  makes 
a  handsome  set  and  is  especially  suited  to  the 
Hardwareman's  stock  at  holiday  time. 
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"Irving's  Paradox  Inkstand 

The  Smith  &  Egge  Mfg.  Co.,  Bridgeport, 
Conn.,  are  placing  on  the  market  "Irving's" 
Paradox  Inkstand,  illustrated.  It  is  con- 
structed on  strictly  mechanical  principles,  de- 
signed for  service,  durability  and  convenience. 
It  is  said  to  be  the  only  article  of  its  kind  on 
the  market  that  prevents  evaporation,  and  that 
fully  90  per  cent,  of  the  ink  put  into  this 
Inkstand  may  be  used.  It  is  generally  con- 
ceded that  usually  80  per  cent,  of  ink  is  wasted. 
This  Inkstand  will  preserve  red  and  India  inks 
in  their  perfect  state.  The  device  is  self-ad- 
justing, all  parts  are  readily  detached  for  clean- 
ing and  filling,  and  it  works  automatically. 
Each  dipping  of  the  pen  in  the  font  causes 
the  agitation  of  all  the  ink  in  the  reservoir, 
and  the  constant  flushing  of  ink  to  and  fro 


corrosive,  nickel  plated  or  oxidized.  The  cap 
and  other  attachments  are  of  metal,  nickd 
plated.  The  reservoir  proper  is  of  the  purest 
Para  rubber  gum,  specially  prepared  to  meet 
the  requirements.  The  Inkstand  proper  is 
made  complete  in  itself  and  is  mounted  either 
single  or  double  upon  polished  antique  oak 
base. 

Inverted  Gas  Light 

The  Manhattan  Screw  and  Stamping  Works, 
206  West  Eleventh  street.  New  York,  have 
brought  out  some  new  Inverted  Gas  Lights, 
one  of  which  is  illustrated.  Fig.  1  shows  a 
small  lamp  which  can  be  used  to  advantage 


Fig.  1.— Inverted  Gas  Light. 

for  decorative  purposes  in  stores  and  other 
public  places.  The  globe  ,is  an  exact  copy  of 
an  electric  bulb,  and  can  be  furnished  either 
opal,  frosted  or  clear  glass.  The  burner  is  on 
the  same  principle  as  the  "Wizard"  Inverted 
Gas    Light.     This   new    lamp   burns   but  two 


"IrvingV  Paradox  Inkstand. 

through  the  connecting  tube  keeps  it  clean,  and 
the  ink  being  drawn  directly  from  the  bottom 
of  the  reservoir,  makes  the  collection  of  sedi- 
ment, dust  or  scum  impossible.  The  font 
cannot  be  overflowed  or  the  pen  overloaded. 
When  the  pen  is  withdrawn  from  the  font,  the 
ink,  by  suction,  is  instantly  drawn  up  into  the 
inverted  reservoir,  after  which  the  Inkstand 
may  be  upset  or  held  at  any  angle  without 
the  escape  of  a  particle  of  ink.  Provision  is 
made  whereby  the  font  may  be  charged  with 
ink  and  by  means  of  a  trigger  caused  to  so 
remain,  thus  affording  a  temporary  and  com- 
plete open  inkwell  in  which  it  is  impossible 
to  overload  the  pen.  All  parts  that  are  sub- 
ject to  wear  are  of  metal.  The  standards  are 
of  cold-rolled  steel.  The  reservoir,  case,  font 
and  connecting  tube  are  made  in  one  piece, 
cast  from  an  alloy  of  metals  practically  non- 


FiG.     2. — ^Lamp     with     Globe    and    Shade 
Holder. 

feet  of  gas  per  hour  and  produces  a  brilliant 
light. 

Fig.  2  shows  the  lamp  with  an  additional 
globe  and  shade  holder  which  carries  any 
shape  outer  globe  or  shade.  One  of  these 
lamps  equipped  with  a  flat  green  shade  makes 
an  ideal  reading  lamp. 
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"Hydro   Massage" 

The  Warner  Motor  Co.,  Flatiron  Building, 
New  York,  are  placing  on  the  market  the 
"Hydro  Massage,"  illustrated.  This  device 
consists  of  a  flexible  brass  tube,  4  feet  in 
length,  at  the  end  of  which  is  the  applicator, 
which  is  provided  with  37  conical  rubber 
points.    Inside  the  tube  is  a  flexible  shaft,  one 


small  dynamo,  etc.  This  company  also  manu- 
factures larger  water  motors  and  fans  for 
various  purposes. 


The  Atlantic  Stamping  Co.,  Rochester,  N. 
Y.,  in  their  100-page  catalogue  present  the 
"Atlantic"  line  of  galvanized  iron,  tin  and 
copper  ware.  They  comprise  Wash  Boilers, 
Buckets,  a  half  dozen  kinds  of  Cans,  Cooler 
Separators,  dry  and  liquid  Measures,  Pails 
and  Pans  in  wide  variety.  Pots,  Tubs;  etc.  A 
net  price-list  is  at  the  back  of  the  book. 

Improved  Hand  Bell 

The  East  Hampton  Bell  Co.,  East  Hampton, 
Conn.,  are  manufacturers  of  the  Improved 
Hand  Bell,  illustrated.     It  is  made  of  white 


"Hydro  Massage"  Apparatus. 

end  being  attached  to  the  applicator  and  the 
other  end  screwed  on  water  motor  shaft  The 
water  motor  when  in  operation  turns  the  shaft, 
and  by  an  ingenious  arrangement  vibrates  the 
applicator,  thus  giving  the  massage  effect. 
With  but  a  slight  flow  of  water  the  mechanical 
vibrator  enables  the  user  to  give  himself  mas- 
sage treatment.  The  water  motor  can  be  at- 
tached to  a  screw  or  plain  faucet,  the  latter 


"Little  Wonder"  Water   Motor: 

by  means  of  a  universal  connection.  By  rea- 
son of  the  ease  of  application  and  the  reason- 
able cost,  it  will  undoubtedly  find  large  use, 
as  its  cost  is  but  a  fraction  of  that  of  elec- 
trical devices  of  a  similar  nature,  and  the 
expense  of  operation  is  practically  nil.  The 
motor  can  be  attached  to  bath  faucet,  to  the 
sink  or  to  the  faucet  in  bedroom.  The  com- 
pan/s  "Little  Wonder"  Water  Motor  can 
also  be  used  for  a  multitude  of  other  purposes 
about  the  home,  such  iis  running  a  sewing  ma- 
chine, cooling  fan,  tgg  beater,  bottle  wuker, 


Improved  Hand  Bell. 

metal  and  full  standard  size.    It  is  made  in 
fifteen  sizes,  from  2%  to  8%  inches  diameter. 


The  Berger  Mfg.  Co.,  Canton,  O.,  in  a  folder 
refer  to  the  "Berger"  Re-hammered  Charcoal 
Iron  Conductor  Pipe,  Trough  and  Fittings. 
The  prominent  typographical  feature  of  the 
circular  is  the  words  "The  Tag  is  a  Guar- 
antee," being  a  small  brass  tag  which  is  sold- 
ered to  every  piece. 
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"Myers"   Bulldozer   Power   Pump 

F.  E.  Myers  &  Bro.,  Ashland,  Ohio,  are 
placing  on  the  market  the  "Myers"  Bull- 
dozer Power  Pump,  illustrated.  It  is  built 
with  a  6-inch  cylinder  and  a  10-inch  stroke. 
The  pump  is  mounted  on  one  base.  Power  is 
transmitted  to  the  piston  by  two  sets  of  gears ; 


for  extremely  heavy  work.  It  is  adapted  for 
the  wants  that  gasoline  power  and  motors 
have  developed. 

"Queen"  Carriage  Heater 

Lehman  Bros.,  10  Bond  street.  New  York, 
are   manufacturers   of   the   "Queen"   Carriage 


"Myers"  Bulldozer  Power  Pump. 


one  on  either  end  of  the  main  shaft.  The 
pulleys  are  24  inclWs  diameter  by  4-inch  face. 
The  suction  and  •  discharge  are  tapped  for  3- 
inch  pipe.  The  capacity  of  the  Pump  at  40 
strokes  per  mimite,  is  5,800  gallons  per  hour. 


Heaters,  illustrated.  The  main  feature  is  the 
damper  at  each  end,  which  is  for  regulating 
the  heat  at  will  or  entirely  extinguishing  the 
burning  coal.  This  Heater  is  14  inches  long, 
made  in  two  styles,  and  is  especially  adapted 


"Queen"  Carriage  Heater. 

The  elevation  against  which  it  will  operate  is 
150  feet  perpendicular  or  equal  pressure  when 
properly  piped  and  not  restricted.  Through- 
out the  Pump  is  considerably  heavier  in  con- 
struction than  the  balance  of  the  concern's 
"Bulldozer"   line,  this  Pump   being   designed 


Box  OF  "Lehman"  Coal. 

to  single-seated  vehicles,  as  its  shape  ren- 
ders it  a  convenient  foot  rest  There  are 
no  nuts,  bolts  or  screws  used  in  any  of  the 
Heaters  made  by  the  company.  Prepared 
"Lehman"  Coal  is  supplied  by  this  concern  to 
use  in  their  Heaters. 
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No.  20  Complete  Lawn  Fence 
The  Dwiggins  Wire  Fence  Co.,  Anderson, 
Ind.,  arc  manufacturing  a  pretty  and  durable 
Yard  or  Lawn  Fence,  being  the  No.  20  Com- 
plete Fence,  illustrated.  Wire  is  No.  11, 
double  throughout,  making  pickets  scant  ^ 
inch  in  diameter.  The  fabric  passes  through 
the  double  line  posts  and  makes  the  fence  look 
alike   on   both   sides.    A   2%-inch   steel  post, 


"New  Home"  Washer 
The  Standard  Mfg.  Co.,  Shelby,  O.,  are 
offering  to  the  trade  their  1907  model  "New 
Home"  Washer,  illustrated.  This  machine 
washes  on  the  same  principle  as  the  hand 
washboard,  cleansing  the  clothes  by  light  rub- 
bing, at  the  same  time  forcing  the  water 
through  every  fiber  and  instantaneously  re- 
versing the  current,  absorbing  the  dirt  and  re- 


No.  20  Complete  Lawn  Fence. 


with  cast-iron  anchor  base  weighing  30 
pounds,  is  used  at  ends,  corners  and  gates. 
Line  posts  also'  have  a  keyed  base  weighing 
17  pounds,  which  prevents  posts  getting  loose 
in  base.    They  manufacture  a  large  variety  of 


1907   Model   "New   Home"   Washer. 

this  class  of  Fencing  and  have  for  distribution 
a  large  and  well-illustrated  catalogue,  which 
they  will  send  upon  request 


moving  it  from  the  clothes.  This  is  effected 
by  oscillating  the  machine,  causing  the  water 
to  change  its  center  of  gravity  by  forming  a 
whirlpool  under  the  corrugated  rubber  board, 
sucking  it  down  on  the  clothes,  squeezing  and 
rubbing  them  at  the  same  time  that  they  are 
acted  on  by  the  reversing  whirlpool,  and 
changed  with  the  current,  so  that  a  new  sur- 
face is  brought  into  contact  with  the  rubbing 
board  at  each  stroke  of  the  machine.  The 
framework  is  constructed  of  three  detachable 
steel  tubing  legs,  secured  to  the  metal  frame 
by  bolts  and  the  center  post  of  the  machine, 
«a  tended  where  the  legs  meet,  forming  a 
ckmp,  which  secures  them  at  that  point  by 
means  of  a  clamp  nut — all  of  which  combines 
strength,  durability,  lightness  and  perfect  floor 
adjustment.  Louisiana  cypress  is  used  in  the 
wood  construction,  and  is  claimed  to  be  the 
most  durable  washing  machine  wood  known, 
impervious  to  alkalies  and  acids,  not  affected 
by  hot  water,  and  gives  off  no  odor.  The 
quality  of  the  wood  is  clear,  and  takes  on  a 
beautiful  finish  when  done  in  the  natural.  The 
joints  are  matched  and  the  tub  bound  with 
three  electric  welded  galvanized  spring  steel 
hT)ops — patent  crimped  perfect  adjustment  to 
'  expansion  and  contraction.  The  machine  is 
always  water  tight,  hoops  never  break,  loosen 
V  and  fall  off,  and  bottom  of  machine  always 
J  remains  flat,  not  being  forced  to  heave  up  by 
^  expansion  of  the  tub ;  hinged  warp-proof 
steam  tight  cover,  no  fumes  to  escape,  and  be 
inhaled  by  the  operator  or  sweat  up  the  walls 
and  windows.  The  only  bearing  is  a  case- 
hardened  ball  race  filled  with  steel  balls,  noth- 
ing to  oil  and  wear-proof.    Friction  i^i  reduced 
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to  the  minimum.  The  washer  has  large  ca- 
pacity, and  will  wash  twelve  shirts  or  their 
equal  in  six  minutes  perfectly  clean.  Total 
weight  is  53  pounds.  It  is  compact,  and  ships 
at  cheap  freight  rates.  The  manufacturers 
have  applied  these  improvements  to  all  of 
their  1907  models,  and  these  machines  are 
so  simple  and  durable  that  they  agree  to  fur- 
nish free  for  five  years  all  parts  broken  while 
in  use.  They  are  sold  only  through  the  legiti- 
mate Hardware  and  house  furnishing  trade. 
Exclusive  agency  will  be  given  in  certain  ter- 
ritory. 


The  Draper  &  Maynard  Co.,  Plymouth,  N. 
H.,  have  issued  a  revised  catalogue  of  their 
line  of  "D.  &  M."  Sporting  Goods.  These 
consist  of  Footballs,  Baseball  Supplies,  Strik- 
ing Bags,  Boxing  Gloves,  Auto  Gauntlets, 
etc. 

"Waldcn"   Ratchet  Wrench 

Patterson,  Gottfried  &  Hunter,  Ltd.,  146 
Center  street.  New  York,  are  putting  on  the 
market  the  "Walden"  Ratchet  Wrench,  illus- 
trated.    It  is  designed  primarily  to  be  used 


working  in  between  spokes  of  a  wheel  to  get 
at  a  tire  lug  or  wagon  tire  bolt,  and  saves 
all  that  trouble  which  is  caused  by  trying  to 
operate  the  ordinary  wrench  between  the 
spokes  of  a  wheel. 

This  wrench  is  at  present  being  manufac- 
tured in  the  hexagonal  and  square  openings, 
the  square  openings  being  for  the  wagon  tire 
bolts  and  the  hexagonal  for  tire  lugs.  It  is 
already  proving  itself  popular  among  automo- 
bile dealers,  and  Hardware  dealers  will  find 
it  a  good  addition  to  their  auto  supply  line, 
as  it  can  also  be  sold  to  their  regular  custom- 
ers for  wagon  tires. 

''Ro8B"  Fluid  Level  Indicator 

The  Turner  Brass  Works,  Franklin  and 
Michigan  streets,  Chicago,  111.,  are  placing  on 
the  market  the  "Ross"  Fluid  Level  Indica- 
tor, illustrated.  This  device  is  designed  to  be 
fitted  to  fuel,  water  or  other  liquid  tanks  on 
automobiles,  boats  or  places  where  sealed 
tanks  containing  liquid  free  or  under  pressure 
is  used,  and  it  is  desired  to  know  accurately 
at  any   time  their   contents.     It   obviates  the 


"Walden"  Ratchet  Wrench  for  Hexagonal  Nuts. 


on  tire  lugs,  spark  plugs  and  wagon  tire  bolts. 
The  illustrations  are  practically  self-explan- 
atory. The  rachet  is  formed  by  the 
head  of  the  wrench,  which  is   enclosed  in  a 


necessity  of  inserting  dirty  sticks  or  rules 
into  the  liquid  to  determine  its  level,  and 
prevents  clogged  pipes  and  explosion  resulting 
therefrom.    The  Indicator  is  of  rigid  and  sim- 


"Walden"  Ratchet  Wrench  for  Square  Nuts. 


wire  frame  working  against  the  loose  end  of 
the  handle,  which  projects  into  the  notches, 
as  shown  in  the  illustration.  It  can  be  readily 
seen  that  this  wrench  is  an   ideal  one   for 


pie  construction,  being  a  combined  filler  and 
indicator  cap.  As  it  is  always  removed  when 
filling  the  tank,  the  condition  of  the  working 
parts  is  exposed    It  is  fitted  with  a  heavy 
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unbreakable  magnifying  glass  over  the  dial, 
which  enlarges  the  figures  and  pointer  and 
makes   it   easy  to   ascertain  the   level  of  the 


liquid.  The  filler  cap,  1,  contains  the  brass 
dial  casting  and  indicator  complete  and 
screws  on  to  a  brass  socket,  1,  the  latter  hav- 
ing six  holes  for  securing  it  to  tank.  A 
leather  washer,  4,  makes  an  air-tight  joint. 
Two  rigid  steel  guides,  8,  are  screwed  into 
the  dial  casting.  On  these  rods  slides  the 
float,  16,  and  as  it  moves  up  or  down,  the 
center  screw,  11,  revolves  the  pointer  over 
the  dial  plate.  The  dial  of  special  composi- 
tion is  not  affected  by  gasoline.  It  is  secured 
in  a  groove  at  the  bottom  of  the  dial  casting, 
and  is  easily  removed  to  change  style  of  dial. 
There  are  no  magnets,  compass  needles,  gears, 
packing,  levers  or  other  delicate  parts;  only 
a  moving  float  which  revolves  a  pointer  over 
a  dial,  with  all  parts  hermetically  sealed  under 
a  magnifying  glass.  It  will  stand  100  pounds* 
pressure. 

"Soot-Proof"   Plug 

The     National     Sales       Corporation,       296 
Broadway,  New  York,  are  offering  the  trade 


G 


bOT-PBOC« 


'Ross"  Fluid  Level  Indicator. 


Parts  of  Spark-Plug. 
"SooT- Proof"  Plug. 

the  1907  "Soot-Proof"  Spark  Plug,  illustrated. 
The  insulator  is  a  single,  large,  hand-turned 
porcelain,  as  it  is  said  to  be  superior  to  mica, 
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talc,  lava,  stone,  etc.,  being  non-absorbent  and 
will  not  disintegrate  in  hot  gases.  This  Plug 
has  substantial  nickel  plated  points,  correct  in 


throughout,  solderless,  as  rivets  and  screws 
are  used  on  all  parts.  It  is  furnished  with 
two  condensing  lenses  accurately  focused,  and 
will  illuminate  objects  with  a  penetratingr  light 
for  a  distance  of  300  yards,  while  the  reflector 
and  outside  hood,  which  is  plated  and  highly 
polished,  will  light  up  objects  in  the  vicinity 


"Phoebus"  Auto  Lamp,  Model  A. 


Broken  View,  Spark-Plug. 

design  and  it  is  impossible  for  oil  to  remain 
fixed  across  the  gap.  This  Plug  is  made  in 
three  sizes,  -Standard  ^inch,  metric  and  auto- 
car. General  and  cross  section  views  are 
shown  in  the  illustrations. 

"Phoebus"  Auto  Lamp 

The  Manhattan  Screw  &  Stamping  Works, 
206  West  11th  street,  New  York,  are  placing 
on    the   market    the    "Phoebus"    Auto    I^mp, 


of  the  car.  This  Lamp  is  made  in  two  sizes, 
and  the  company  will  send  their  new  catalogue 
upon  request,  which  shows  some  sixteen  models 
of  Auto  Lamps,  together  with  Generators, 
Horns  and  other  accessories  which  they  manu- 


Cross-Section  of  "Phoebus"  Lamp. 


Gas  Generator. 

Model  A,  illustrated.  It  embodies  new  prin- 
cii^es  and  gives  the  desired  effect  in  a  para- 
bolens  lamp.    It  is  made  of  heavy-gauge  brass 


facture.  -  The  cross-section  of  the  Lamp  clearly 
shows  the  construction.  The  Gas  Generator 
is  simple  and  inexpensive,  and  is  to  be  used 
in  connection  , with  the  concern's  Auto  Lamps. 
They  have  recently  been  granted  patents  on 
the  Generator. 


Digitized  by 


Google 


AUTOMOBILE   SUPPLIES    IN   THE   HARDWARE    STORE 


A  New  Source  of  Revenue,  Especially  in  Smaller 
Towns— Good  Returns  to  Dealer  Who  Caters  to 
Many  Wants  of  Auto  Owners  —  A  Line  that  Is 
Rapidly  Growing. 


Many  Opportunities  in  Towns 
During  the  past  two  or  three  years  the  au- 
tomobile industry  has  developed  very  exten- 
sively. In  large  centers  of  pop:ilation  exclus- 
ive automobile  supply  stores  have  been 
established  to  take  care  of  the  growing  de- 
mand. To  those  closely  in  touch  with  the 
automobile  industry  it  became  apparent  that 
in  the  smaller  towns  where  the  exclusive  au- 
tomobile dealer  could  not  command  sufficient 
trade,  automobile  owners  were  unable  to  se- 
cure such  supplies  without  inconvenience  of 
ordering  same  from  the  nearest  supply  house, 
frequently  fifty  to  a  hundred  miles  distant. 
As  Hardware  dealers  are  expected  to  carry 
in  stock  almost  any  article  made  of  metal,  they 
have  been  approached  by  automobile  owners 
for  the  supplies  most  frequently  required, 
only  to  be  turned  away  for  want  of  having 
same  in  stock.  A  number  of  the  large  Hard- 
ware jobbers  throughout  the  country  have 
gradually  taken  up  the  handling  of  automo- 
bile supplies,  and  as  a  consequence,  a  fair 
percentage  of  the  dealers  have  been  con- 
vinced that  they  may  as  well  share  in  the 
profitable  trade  that  can  be  secured  by  catering 
to  the  ever-increasing  number  of  automobile 
enthusiasts. 

It  may  also  be  noticed  that  several  of  the 
manufacturers  of  automobile  appliances  have 
recently  taken  steps  to  directly  interest  the 
Hardware  dealers  and  therefore  it  may  be 
expected  that  in  localities  where  automobile 
supplies  have  heretofore  been  bought  to  fill 
specific  orders  only,  will  in  the  near  future 
be  found  as  part  of  the  regular  stock  of  the 
wide-awake  Hardware  dealers  who  watch  the 
development  of  the  modern  period  of  motor- 
ing. 

It  is  within  the  power  of  the  Hardware 
dealers  to  encourage  their  jobbers  to  cata- 
logue the  most  useful  and  best-advertised 
automobile  appliances  so  that  when  it  be- 
comes necessary  to  order  same,  no  time  will 
be  lost  in  lengthy  correspondence  for  the 
articles  wanted. 

Autolsts  Willing  to  Pay  Good   Prices 
Every  Hardware  Dealer,  whether  having  a 
large  or  small  business,  is  anxious  to  learn 


where  he  can  discover  a  new  source  of  reve- 
nue. 

The  coming  of  the  automobile,  and  let  us 
say  here  that  it  has  come  to  stay,  brought 
with  it  innumerable  opportunities  for  the 
thrifty  Hardware  Dealer,  the  one  who  buys 
the  very  best  he  can  to-day  and  is  on  the 
alert  for  something  better  to-morrow. 

The  list  of  auto  owners  in  this  country  runs 
over  liie  hundred  thousand  mark  and  repre- 
sents, as  a  rule,  a  class  anxious  to  secure 
the  latest  accessories  out  and  willing  to  pay 
good  prices  for  the  best;  hence  we  say  to  the 
Hardware  Dealer  everywhere,  add  to  your 
regular  stock  a  generous  and  well  selected 
stock  of  Automobile  Supplies  and  Accessories. 

Our  reason  for  tendering  this  advice  is  be- 
caiijfe  in  a  Hardware  store  is  generally  found 
such  tools  as  can  be  used  in  repairing  an  auto 
or  replacing  old  or  broken  parts  with  those 
new  and  up-to-date  and  the  autoist  goes  to  a 
Hardware  store  first  when  in  need  of  sup- 
plies or   repairs. 

The  auto  supply  business,  while  being  desir- 
able and  very  interesting,  is  also  very  profit- 
able, and  our  advice  to  Hardware  dealers  is 
to  get  into  line  for  next  year. 

Direct   Profit  Not  the  Only  incentive 

We  consider  the  handling  of  automobile 
supplies  by  the  retail  Hardware  dealer  to  be 
advisable.  In  fact,  we  think  it  decidedly  poor 
policy  for  the  Hardware  dealers  not  to  han- 
dle automobile  accessories.  There  is  no  great 
amount  of  poetry  in  nails,  screws,  shovels, 
etc.,  but  just  now  automobile  goods  are  en- 
tirely different.  There  is  as  much  interest 
shown  now  by  the  public  in  automobiles  as 
was  shown  ten  years  ago  in  the  bicycle.  This 
is  evidenced  by  not  only  the  enormous 
crowds  which  went  to  the  Vanderbilt  Cup 
Race,  but  also  by  the  fact  that  the  newspapers 
took  as  much  notice  of  it  as  if  it  were  a 
Presidential  Election.  As  soon  as  a  Hardware 
dealer  puts  in  a  stock  of  something  which  ap- 
peals to  the  automobilist,  his  store  begins  to 
lose  that  prosaic  atmosphere,  and  he  has  some- 
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thing  which  people  will  look  at  with  interest 
and  talk  about  afterward. 

In  putting  in  a  line  of  automobile  goods  he 
has  something  to  talk  about  and  something 
which  people  like  to  hear  talked  about.  Fur- 
thermore, practically  all  the  leading  manufac- 
turers of- automobile  supplies  are  very  ready 
and  willing  to  furnish  the  retailer  with  at- 
tractive advertising  matter  to  push  the  sale 
of  his  wares.  The  object  of  thus  pushing  the 
sale  of  automobile  supplies  is  not  so  much 
the  direct  profit  which  comes  from  the  sale 
of  these  articles,  although  this  may  be  con- 
siderable if  properly  handled,  but  the  indirect 
advantage  which  comes  from  attracting  peo- 
ple into  the  store.  An  automobilist  who  comes 
in  to  purchase  an  automobile  jack  or  pump  is 
very  apt  to  remember  when  he  gets  in  the 
midst  of  a  hardware  display  that  he  needs 
a  hammer,  screw  driver  or  a  wrench  or  any 
one  of  a  hundred  and  one  different  things,  and 
he  is,  of  course,  very  apt  to  buy  all  such 
things  at  a  store  where  he  forms  the  habit  of 
trading.  There  has  been  a  great  deal  of  dis- 
cussion in  the  columns  of  the  Hardware 
Dealers'  Magazine  about  the  great  harm  be- 
ing done  to  the  retail  Hardware  trade  by  so- 
called  catalogue  houses.  We  are  firmly  of 
the  opinion  that  if  the  average  Hardware 
dealer  wei-e  a  little  more  up-to-date,  were  a 
little  more  ready  to  take  advantage  of  the 
opportunities  which  he  has,  there  would  not 
be  much  business  left  for  the  catalogue  house 
to  get,  and  it  seems  to  us^  that  this  automo- 
bile supply  line  is  one  of  those  very  oppor- 
tunities which  is  presented  to  a  hardware 
dealer  in  a  small  town  to  get  on  the  right 
side  of  his  townspeople  by  showing  them  that 
he  is  alive  to  their  wants  and  ready  to  put  in 
those  lines  which  they  need. 

From  a  Manufacturer. 

Popularity  of  Autos 

As  illustrative  of  the  tremendous  growth  of 
the  motor  car  industry  in  America,  it  is 
stated  that  seven  years  ago  only  three  gaso- 
line cars  were  in  use  in  New  York  City.  To- 
day over  eighty  different  makes  are  sold  here. 
Over  35,000  cars  are  now  registered  in  the 
State,  and  new  registrations  are  being  taken 
from  the  office  of  the  Secretary  of  State  at 
the  rate  of  over  1,000  a  month. 

The  capital  invested  in  the  automobile 
business  in  the  United  States  to-day  is  over 
$150,000,000.  Over  100,000  men  are  employed 
in  the  business,  and,  according  to  the  most  re- 
liable estimates,  more  than  100,000  cars  are 
now  in  use  throughout  the  country.  In  the 
American  factories  135  different  cars  are 
made,  and  in  addition  22  foreign  cars  have 
branch  houses  and  agencies  in  this  country. 


New  York  Auto  Show 

The  Seventh  Annual  Automobile  Club  show 
of  the  Automobile  Club  of  America  will  be 
held  at  the  Grand  Central  Palace,  Lexington 
avenue  and  43d  street.  New  York  City,  from 
the  1st  to  the  8th  inst.  Many  manufacturers 
were  obliged  to  forego  exhibits  as  all  space 
was  sold  some  time  ago.  There  will  be  a  large 
number  of  American  and  foreign  cars  shown. 
There  will  also  be  a  large  number  of  auto  ac- 
cessories shown  at  both  this  and  the  one  in 
January. 

The  Annual  Automobile  Show  of  the  Asso- 
ciation of  Licensed  Automobile  Manufacturers 
will  be  held  at  Madison  Square  Garden  from 
January  12  to  19,  inclusive.  Hardware  dealers 
who  are  now  handling  automobiles  or  auto 
supplies  will  find  it  decidedly  to  their  advan- 
tage to  attend  either  one  or  both  of  the  above 
shows,  as  there  will  be  many  of  the  latest 
novelties  exhibited. 


The  C.  T.  Ham  Mfg.  Co.,  Rochester,  N.  Y.. 
for  whom  John  H.  Graham  &  Co.,  113  Cham- 
bers street,  are  New  York  representatives, 
have  issued  a  new  catalogue  of  Ham's  "Cold 
Blast"  Auto  Lamps.  Kerosene  oil  is  used  as 
fuel.  The  construction  draft  and  reflectors 
are  such  that  a  strong,  clear,  penetrating  light 
is  available  at  all  times.  The  Lamps  hold 
sufficient  oil  to  burn  not  less  than  27  hours. 
There  are  a  variety  of  Lamps,  each  of  which 
is  highly  finished.  The  manufacturers  report 
a  big  and  rapidly  increasing  trade. 


The  Frank  Mossberg  Co.,  Attleboro,  Mass.. 
have  ready  for  the  trade  their  new  catalogue, 
which  is  an  exceptionally  well  printed  book. 
The  "Mossberg"  Wrenches,  Bicycle  Bells. 
Gongs,  etc.,  are  illustrated.  The  conceni 
make  manicure  goods  for  souvenirs,  adver- 
tising novelties,  etc:  They  furnish  special 
designs  upon  request.  A  specialty  of  the 
company  is  metal   stampings   and  punchings 


The  H.  W.  Johns-Manville  Co.,  100  William 
street.  New  York,  have  issued  a  pocket  size 
catalogue  of  Asbestos  Household  Conveni- 
ences. This  booklet  presents  a  description  of 
the  line  and  the  uses  to  which  they  may  be 
put.  Among  the  articles  presented  are:  As- 
bestos Table  Covers  and  Luncheon  Mats, 
Table  Padding,  Asbestos  Baking  Sheets, 
Stove  Mats,  Asbestos  Griddles,  Asbestos 
Lined  Steel  Pie  Plates,  Omelet  Pans,  Asbes- 
tos Toasters,  Asbestos  Stove  Lining,  Stove 
Polishers,  Iron  Holders,  Flat  Iron  Rests,  In- 
soles, etc. 


Digitized  by 


Google 


December^  1906. 


HARDWARE  DEALERS'  MAGAZINE 


1097 


The  Narragansett  Machine  Co.,  Providence, 
R,  I.,  have  brought  out  a  catalogue  of  Steel 
or  Wood  Locks  for  factories,  offices,  etc. 


Iwan  Bros.,  Streator,  III,  in  a  recent  pamph- 
let, give  special  attention  to  the  "Iwan"  Post 
Hole  and  Well  Auger.  A  full  explanation  of 
its  construction  and  uses  is  given,  together 
with  many  testimonials  from  users  of  the  tool. 


The  Dana  Mfg.  Co.,  Cincinnati,  O.,  have 
issued  a  new  catalogue  showing  their  line  of 
Ice  Cream  Freezers  in  natural  colors.  There 
are  also  descriptive  circulars  of  the  "Dana" 
Mop  Wringer  and  the  "Dana"  Food  and 
Meat  Chopper. 


The  Dwight  Slate  Machine  Co.,  Hartford, 
Conn.,  have  ready  for  distribution  their  1007 
catalogue  of  Sensitive  Drills,  Automatic  Pinion 
Cutters,  Marking  Machines,  Chucks,  Cutting 
Off  Tools,  etc.  The  book  is  pocket  size,  and 
contains  120  pages. 


The  Enterprise  Mfg.  Co.,  Akron,  O.,  have 
nearly  ready  for  occupancy  a  new  building, 
being  a  five-story  brick  structure,  100  x  50 
feet.  From  300  to  400  hands  will  be  employed 
hereafter.  Durmg  the  past  season  the  com- 
pany sold  from  100,000,000  to  150,000,000  fish 
hooks  01  their  own  manufacture. 


The  Specialty  Mfg.  Co.,  St.  Anthony  Park, 
Minn.,  are  mailing  the  trade  the  1907  price 
lists  of  "Easy"  Emptying  Grass  Catchers, 
Detachable  Hose  Racks  and  "Handy"  Hose 
Holders.  They  are  also  bringing  out  Me- 
chanics' Aprons,  made  of  canvas  and  having 
pockets  for  tools. 


C.  B.  HcNvitt  &  Bro.,  48  Beekman  street. 
New  York,  *are  the  eastern  agents  for  the 
"Congo"  Never-Leak  Roofing.  It  is  rain,  air, 
climate  and^  rot-proof,  as  it  embodies  no  ma- 
terials affected  by  any  of  these  elements.  This 
Roofing  is  of  a  uniform  slate  gray  color,  looks 
and  feels  like  rubber,  and  is  as  impervious 
to  moisture  as  rubber.  It  is  made  in  four 
thicknesses  and  put  up  in  rolls  36  inches  wide. 


Landers,  Frary  &  Clark,  New  Britain, 
Conn.,  have  prepared  a  series  of  single  and 
double  column  newspaper  electros  of  their 
Table  Cutlery.  Space  is  left  on  some  of  the 
cuts  for  the  name  and  address  of  the  dealer, 
while  on  others  the  mortise  is  for  the  entire 
part  of  the  text  to  be  supplied  by  the  mer- 
chant himself.  Any  of  the  cuts  are  supplied 
free  of  charge. 


The  Turner  Brass  Works,  Franklin  and 
Michigan  streets,  Chicago,  111.,  in  catalogue 
No.  28  present  their  line  of  Automobile, 
Motor  Cycle  and  Power  Boat  specialties. 
They  include  the  "Turner"  Carburetor,  Muf- 
fler and  Exhayst  Cooler,  Gasoline  Hydrome- 
ter, Automatic  Ratchet  Foot  Treadle,  Water 
Connections,  Pressure  Indicating  Pump,  Brass 
Pipe  Couplings,  Auto  Torches,  Hub  Caps, 
Polished  Bronze  Letters,  Auto  Monograms 
and  Trade- Marks,  Needle  Valves,  etc. 


The  Gifford-Wood  Co.,  Hudson,  N.  Y.,  and 
Arlington,  Mass.,  have  issued  two  catalogues, 
one  devoted  to  ice  tools  and  the  other  to  ice 
machinery.  The  latter  line  is  made  at  Hudson 
and  the  ice  tools  at  Arlington.  The  ice  tool  cata- 
logue contains  everything  relating  to  the  cut- 
ting and  handling  of  ice,  such  as  ice  plows, 
planers,  cutters,  snow  scrapers,  ice  saws,  grap- 
pels,  chisels,  bars,  hooks,  augers,  tongs,  axes, 
awls,  shavers,  saws,  scales,  crushers,  runs  and 
skids,  etc.  The  machinery  catalogue  is  de- 
voted to  illustrating  and  describing  ice  ele- 
vators, conveyors  and  lowering  madiinery, 
etc.,  used  in  filling  and  emptying  ice  houses. 


The  Pritchard- Strong  Co.,  Rochester,  N. 
Y.,  have  brought  out  a  large  ten-color  litho- 
graphed figure,  which  they  call  "Uncle  Obe- 
diah,"  being  a  portly  farmer  in  characteris- 
tic attitude  sitting  on  a  box.  His  right  hand 
is  extended,  and  on  the  thumb  a  tack  is  put 
from  which  one  of  the  company's  latest  "Fris- 
co" Cold  Blast  Lanterns  is  suspended. 
"Uncle's"  eyes  are  directed  towards  the  lan- 
ttm,  and  as  the  figure  is  life-size,  made  of 
heavy  pasteboard,  with  a  supporting;  back,  it 
will  undoubtedly  attract  much  attention 
wherever  placed.  An  illustration  of  this  ad- 
\prtising  novelty  is  shown  in  the  company's 
advertisement  in  this  issue. 


The  Shelby  Steel  Tube  Co.,  Pittsburg,  Pa., 
are  sending  the  trade  copies  of  their  cata- 
logues of  "Shelby"  Steel  Tubing.  The  larger 
book  is  devoted  to  "Shelby"  Cold  Drawn 
Steel  Tubing,  and  the  entire  process  is  de- 
scribed in  language  that  any  reader  can  com- 
prehend. A  few  of  the  multitude  of  uses  to 
which  this  Tubing  is  put  are  enumerated, 
such  as  automobile  parts,  cream  separators, 
elevator  cages,  display  frames,  office  fixtures 
and  furniture,  hollow  shafting,  bicycle  tub- 
ing, tubing  in  rolls,  fishing  and  umbrella  rods, 
canes,  drill  rods,  trolley  poles,  hand  railings, 
magazine  rifle  tubes,  toy  pistols,  etc  The 
smaller  booklet  is  a  price  list  of  Seamless 
Tubing  for  mechanical  purposes. 
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The  Arrow  Can  Co.,  35  Warren  street,  New 
York,  have  issued  a  new  price  list  of  their 
entire  line  of  Ash,  Garbage  and  Oil  Cans. 


The  Nicholson  File  Co.,  Providence,  R.  I., 
are  sending  the  trade  a  4%x6-inch  catalogue, 
being  a  photo  reduction  of  their  large  cata- 
logue. The  company  make  over  3,000  varie- 
ties of  Files,  Rasps  and  Tools. 


The  Rollman  Mfg.  Co.,  Mount  Joy,  Pa., 
in  their  latest  catalogue  of  "Rollman"  House- 
hold  Specialties,  show  their  line  of  Food 
Choppers,  Peanut  Butter  Machine,  Cherry 
Seeder,  Apple  Cutter,  Peach  Stoner,  Potato 
Cutters  and  Meat  and  Food  Choppers. 


The  McKinney  Mfg.  Co.,  Pittsburg,  Pa., 
have  ready  for  distribution  their  new  cata- 
logue No.  24,  of  102  pages,  bound  in  cloth 
covers.  They  are  manufacturers  in  wrought 
steel  of  Polished  Steel  Butts,  Strap  and  T 
Hinges,  Felloe  Plates,  Door  Hangers,  Tracks 
Shelf  Brackets,  etc.  

The  Powers  Publishing  Co.,  Norwalk,  O., 
have  issued  a  new  catalogue  of  Hardware 
electros.  There  are  listed  cuts  which  can  be 
readily  adapted  to  local  newspaper  advertising 
or  used  in  circular  work.  A  sheet  shows  quite 
a  number  of  small  electros  of  various  articles 
common  in  a  Hardware  store. 


The  Bristol  Co.,  Waterbury,  Conn.,  in  their 
gauge  catalogue,  No.  44,  have  added  a  large 
number  of  ranges  to  those  published  in  their 
previous  edition.  Several  of  the  old  charts 
have  been  replaced  with  those  more  modern, 
whose  increments  are  uniform.  These  are 
grouped  according  to  size  and  capacity,  which 
enables  one  to  find,  without  difficulty,  the 
type  of  instrument  best  suited  for  the  work. 
'1  here  is  also  listed  the  new  Portable  Pressure 
Gauge,  which  is  designed  for  use  where  per- 
manent installation  is  not  necessary. 

The  Norvell-Shapleigh  Hardware  Co.,  St. 
Louis,  Mo.,  have  been  sending  the  trade  their 
catalogue  of  fhristmas  goods.  They  refer 
to  the  condition  existing  in  many  a  Hard- 
ware store,  of  quiet  trade  during  the  greater 
part  of  December,  while  fellow  merchants  in 
other  lines  are  hustling  to  take  care  of  the 
holiday  trade.  The  Hardwareman  should 
participate  in  the  holiday  business,  for  it  is 
nearly  all  cash.  The  goods  shown  embrace 
Pocket  Knives,  Razors,  Razor  Strops,  Shears 
and  Scissors,  Manicure  Tools,  Plated  Silver- 
ware, Table  Cutlery,  Watches,  Clocks,  Lamps, 
Guns,  Chafing  Dishes,  Carpet  Sweepers,  Sleds, 
Wagons,  Automobiles,  Velocipedes,  Bicycles, 
Sewing  Machines,  Scroll  Saws,  etc. 


Otway  Cooper,  Urbana,  O.,  is  sending  the 
trade  a  catalogue  and  net  price  list  of  Rope 
Horse  goods,  comprising  Web  Halters  and 
Leather  Back  and  Dandy  Brushes. 


The  Strickler  Hay  Tool  Co.,  Janesville, 
Wis.,  in  their  catalogue  show  the  "Strickler" 
line  of  Hay  Tools,  including  Carriers,  Forks, 
Slings,  Steel  Track,  Hooks,  Pulleys,  etc 


Nineteen  hundred  and  seven  will  be  the 
fiftieth  anniversary  of  E.  C.  Atkins  &  Co., 
Indianapolis,  Ind.  They  have  in  mind  a  veo' 
pleasant  surprise  for  their  friends,  the  nature 
of  which  they  have  not  yet  revealed.  In  the 
meantime  they  arc  using  a  gold  seal  in  com- 
memoration of  the  approaching  golden  anni- 
versary. 


The  J.  Stevens  Arms  &  Tool  Co.,  Chicopee 
Falls,  Mass.,  have  been  sending  the  trade  a 
pamphlet  descriptive  of  their  plan  to  assist 
the  dealer  in  the  sales  of  "Stevens"  Firearms. 
A  booklet  before  us  contains  reproductions 
of  the  general  magazine  advertising  they  are 
doing  for  the  holiday  trade,  reaching  several 
million  readers.  The  company  urge  dealers  to 
procure  stock  from  their  jobbers. 


The  Fernald  Mfg.  Co.,  North  East,  Pa, 
have  their  1907  catalogue  ready  for  distribu- 
tion. The  concern  manufacture  Anti-Rattlers, 
Quick- Shifts,  Wagon  Jacks,  Third  Buggy 
Seats,  Bits,  Whip  Sockets,  Brake  Springs. 
Axle  Washers  and  other  carnage  and  sad- 
dlery .  specialties. 


The  Continental  Co.,  Detroit,  Mich.,  have 
issued  catalogues  of  the  different  screen  fac- 
tories that  they  represent  as  sales  agents. 
Complete  lines  of  Screen  goods  are  shown  for 
1907.  The  catalogues  are  of  the  same  dimen- 
sions, 9x6  inches,  ranging  in  size  from  24 
to  40  pages  each.  There  are  eight  catalogues, 
two  each  devoted  to  The  A.  J.  Phillips  Co. 
and  the  Owosso  Mfg.  Co.,  and  one  each  to 
The  Wabash  Screen  Door  Co.,  The  Philadel- 
phia Screen  Mfg.  Co.,  the  Queen  Anne  Screen 
Co.,  and  The  Porter  Screen  Mfg.  Co.  In 
each  catalogue  illustrations  an4  descriptions 
are  given  of  Screen  Doors,  Window  Screens 
and  Window  Screen  Frames.  In  some  of  the 
catalogues  the  line  of  patterns  has  been  ma- 
terially reduced;  this  has  been  done  for  the 
relief  of  the  manufacturer  and  the  jobber, 
and  to  facilitate  good  service.  Lists  of  the 
standard  sizes  are  given,  weights  required  for 
a  minimum  carloaa  east  and  west  of  the  Mis- 
sissippi River,  and  south  of  the  Ohio  River; 
weights  of  Screen  Doors  and  Window 
Screens;  telegraphic  codes,  etc. 
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The  Edwards  Mfg.  Co.,  Cincinnati,  Ohio, 
have  issued  a  168-page  catalogue  of  Sheet 
Metal  building,  material.  Among  the  large 
list  of  goods  illustrated  may  be .  mentioned 
Conductor  Pipe,  Cresting  Blocks  and  Finals, 
Roofing,  Corrugated  Sheets,  Galvanized  Store 
Fronts,  Window  and  Door  Caps,  Weather 
Vanes,  Stove  Pipe,  Metal  Ceilings  and  Side 
Walls,  etc. 


The  Marshall-Wells  Hardware  Co.,  Du- 
luth,  Minn.,  have  issued  their  cutlery  cata- 
logue, which  was  prepared,  printed  and  bound 
in  their  own  catalogue  department.  The  book 
covers  their  eiitire  Cutlery  department,  and  is 
a  small  part  of  their  general  loose  leaf  cata- 
logue which  will  be  brought  out  soon  after 
the  first  of  the  year. 


The  American  Tap  &  Die  Co.,  Greenfield, 
Mass.,  have  issued  a  100-page  catalogue  of 
Butchers'  Knives,  Market  and  Family  Cleav- 
ers, Table  -and  Kitchen  Steels,  and  Butchers' 
and  Kitchen  Saws,  all  of  which  are  made  in 
factory  No.  1.  In  factory  No.  2  there  are 
maniifafitured  Threading  Tools,  Screw  Plates, 
Taps,  Dies,  Stocks,  Wrenches,  Pipe  Tools, 
etc. 


William  Vogel  &  Bros.,  Brooklyn,  N.  Y., 
in  their  latest  catalogue  show  many  articles 
which  they  manufacture  from  sheet  metal. 
There  are  Bench  and  Machine  Oilers ;  Sewing 
Machine,  Phonograph,  Engineer  Drip  and 
Mowing  Machine  Oilers;  Tin  Can  Screws, 
Cork  Lined  Can  Screws,  Can  Tops  and  Can 
Spouts,  Sprinkler  Roses,  Tin  Gasoline  Fun- 
nels, Stove  Urns,  Crumb  Sets,  Cuspidors, 
Sprayers,  etc. 


The  Osborn  Mfg.  Co.,  Cleveland,  O.,  are 
sending  the  trade  a  substantially  bound  175- 
page  catalogue.  The  concern  are  large  manu- 
facturers of  brushes  and  brooms  for  the  gen- 
eral trade,  and  they  also  show  complete  lines 
especially  designed  and  manufactured  for 
railroad  foundries,  painters,  platers,  heater  and 
boiler  manufacturers,  shoe  manufacturers, 
brewer*,  bakers,  butchers  and  packers,  cream- 
eries and  dairies,  canning  factories,  etc.  They 
also  make  a  line  of  foundry  supplies  and  some 
hardware  specialties. 


The  Pittsburg  Automatic  Vise  &  Tool  Co., 
Pittsburg,  Pa.,  have  ready  for  distribution 
their  catalogue  of  Automatic  Double  and 
Single  Swivel  Vises.  These  Vises  have  a  cir- 
cular automatic  grip,  rendering  slipping  im- 
possible.    The  range  of  movement  describes 


two  complete  circles;  swivels  being  graduated 
by  a  scale,  any  degree  can  be  instantly  and 
accurately  secured.  The  catalogue  also  gives 
particulars  as  to  strength,  simplicity,  work- 
manship, material,  weights,  etc. 


E.  S.  Hulbert  &  Co.,  Inc.,  i%  a  corporation 
formed  to  take  over  the  business  of  the  late 
E.  S.  Hulbert,  Bernardston,  Mass.,  manufac- 
turers of  cutlery. 


The  H.  W.  Johns- Man ville  Co.,  New  York, 
have  opened  a  branch  office  at  315  Equitable 
building,  Baltimore,  Md.  This  office  will  be 
in  charge  of  W.  F.  Baird. 


The  Rubel  Hardware  Co.  has  been  organ- 
ized at  Lebanon,  Ky.,  to  do  a  jobbing  busi- 
ness in  Builders'  Hardware  and  Staple  Hard- 
ware, Guns,  Cutlery,  Stamped  and  Enameled 
Ware,  Stoves,  Ranges,  Metal  and  Composi- 
tion Roofing,  Pumps,  etc.  They  are  in  the 
market  for  shelving  and  other  fixtures  to  be 
delivered  about  next  February.  Catalogues 
on  the  above  lines  are  requested. 


G.  Brefeld,  Aviston,  111.,  who  has  a  general 
Hardware  stock,  issued  Bulletin  No.  1,  being 
a  four-page  circular  15  x  11%  inches.  Spe- 
cial prices  are  quoted  on  all  goods  listed. 
Outside  of  the  poor  printing  and  the  limited 
time  in  which  the  possible  customer  can  avail 
himself  of  the  reduced  prices— 15  days — there 
is  but  little  to  criticise.  Get  better  printing, 
and  when  you  make  a  special  .offer,  give  suf- 
ficient time  to  enable  all  to  avail  themselves 
of  it. 


FOSTER   BROS., 

Tdephene  ii-j  «-c^6j  Main  St. 

I  Stwe  optn  Moodtf.  Pridtf  tad  Satardtf  eveniogt. 

A  Catchy  Retail  Store  Ad. 
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Builders'   Hardware  Display 

J.  H.  Fall  &  Co.,  Nashville,  Tenn.,  recently 
had  their  front  show  windows  decorated  with 
some  Yale  &  Towne  Builders*  Hardware,  com- 
prising fancy  designs  of  store  door  handles  and 
inside  sets,  mounted  on  varieties  of  woods  from 
many  foreign  counties.'  There  is  shown  in 
the  display  a  great  many  different  finishes, 
from  plain  bronze  to  gold  and  silver  plate. 
Padlocks  are  also  shown,  from  half-inch  gold- 
plated,  to  large  jail  locks.     Cut  glass  knobs 


Clinching  the  Sale 

Many  salesmen  are  accomplished  "mission- 
ary" men;  that  is,  they  can  deftly  explain  and 
keenly  interest,  but  they  lack  the  ability  to 
crystallize  that  interest  into  a  sale.  Some  of 
the  most  entertaining  talkers  I  have  ever  met 
have,  on  the  whole,  been  poor  salesmen,  .be- 
cause they  could  not  clinch  the  sale  after 
adroitly  leading  up  to  it 

In  salesmanship,  missionary  work  pure  and 
simple,  without  any  immediate  resnlts  in  the 


Window  Display  of  Store  Door  Sets,  etc.,  by  J.  H.  Fall  &  Co.,  Nashville,  Tenn. 


are  presented  in  different  patterns.  "Blount" 
Door  Checks  can  be  seen  in  several  sizes  both 
in  ebonite  and  bronze  finishes.  The  buildings 
shown  are  the  First  National  Bank  building, 
which  has  recently  been  completed,  and  the 
Stahlman  sky  scraper,  now  in  course  of  erec- 
tion, being  the  largest  and  handsomest  office 
building  in  the  entire  south.  Messrs.  Fall  & 
Co.  have  furnished  the  hardware  for  both 
of  these  buildings.  The  display  attracted  much 
attention,  and  comprised  perhaps  the  finest  as- 
sortment of  Builders'  Hardware  ever  gotten 
together. 


way  of  sales,  is  often  desirable  in  the  intro- 
duction of  some  new  article;  but,  as  a  general 
rule,  if  you  succeed  in  arousing  a  man's  inter- 
est to  the  buying  point  and  then  neglect  to 
clinch  the  sale,  you  both  lose  the  opportunit>' 
of  making  a  customer  and  you  make  it  easier 
for  a  competitor  to  sell  his  goods  in  place  of 
yours. 

Similarly,  if  your  advertising  arouse^  inter- 
est without  clinching  the  sale  or  directly  pav- 
ing the  way,  it  comes  pretty  near  to  being  a 
sheer  waste  of  money. 
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Ten   Rules  That   Lead  to  Success  for  an 
Employs' 

1.  Take  as  much  interest  in  your  employer's 
business  as  if  it  were  your  own. 

2.  Do  not  expect  to  get  all  you  can  and  give 
nothing.  Do  a  little  more  work  than  is  de- 
manded. 

3.  Be  prompt.  Show  "that  you  have  an  in- 
terest in  your  work  above  the  desire  for  an 
extra  half  hour  in  bed  in  the  morning.     You 


inharmony  upon  those  around  you.    It  is  a  poor 
investment 

6.  Be  conscientious.  Don't  take  too  much 
interest  in  ball  games,  theatres,  parties,  etc., 
or  you  may  find  that  you  have  not  much  time 
left  to  give  to  your  work.  Don't  have  a  rela- 
tion die  too  often.  Funerals  sometimes  grow 
monotonous  to  an  employer  during  the  base- 
ball season  or  on  matinee  afternoons. 

7.  Do  not  make  the  same  mistake  twice. 


Display  of  "Yale  &  Towne"  Builders'  Hardware  by  J.  H.  Fall  &  Co.,  Nashville,  Tenn. 


can't  come  down  half  hour  late  every  morning 
and  impress  your  employer  with  the  idea  that 
you  are  a  wide-awake,  active  man  or  woman 
with  an  interest  in  your  work. 

4.  Do  your  work  well  to-day — you  won't 
have  to  do  any  of  it  over  again  to-morrow. 

5.  Be  cheerful  and  willing.  A  sullen  coun- 
tenance is  not  pleasant  to  look  upon  by  either 
an  employer  or  a  customer.  Remember,  your 
pulling  power  with  a  customer  is  one  of  your 
assets.  The  reverse  will  be  your  loss.  Be 
courteous.    Do  not  thrust  your  troubles  and 


8.  Do  not  let  your  thoughts  be  always  wool- 
gathering if  you  expect  to  earn  an  increase  of 
salary  on  pay  day. 

9.  Do  not  shirk  your  work  and  be  always 
thinking  of  the  money  side  of  the  proposition. 
Give  good  value  for  the  money  you  receive, 
and  you  will  be  sure  to  succeed. 

10.  Put  yourself  in  your  employer's  place 
and  figure  out  what  kind  of  an  employe  you 
would  hire  to  get  the  most  out  of  your  busi- 
ness. Then  set  yourself  to  try  to  be  that 
employe. 

There  is  no  short,  easy  road  to  success. 
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Coupon  Order  Forms 

The  attention  of  advertisers  is  invited  to  the 
following  ruling  on  the  subject  of  detachable 
coupons,  forms,  .advertisements,  portions  of 
advertisements,  etc.,  to  take  effect  after 
March  4,  1907,  unless  the  presence  of  such 
matter  in  publications  is  authorized  by  an  Act 
of  Congress: 

Office  of  Third  Ass't  P.  M.  General, 
Washington,  D.  C,  Nov.  7,  1906. 

To  All  Postmasters: 

The  practice  has  grown  up  of  placing  in 
connection  with  advertisements  in  periodicals 
(magazines)  a  coupon  or  order  form  to  be 
filled  out  and  used  in  sending  a  message  back 
to  the  advertiser;  or  a  coupon  wholly  in  print 
not  requiring  to  be  filled  out,  but  still  for  the 
purpose  of  return  as  a  message  or  evidence 
of  some  kind  to  the  advertiser,  or  adv^ertise- 
ments  themselves  to  be  detached  in  their  en- 
tirety and  used  for  that  purpose. 

The  law  provides  for  the  insertion  of  the 
advertisements  only,  and  requires  that  they  be 
permanently  attached.  There  is  no  authority 
for  the  inclusion  of  coupons  or  order  forms 
or  the  like  concerning  the  advertisements  or  of 
advertisements  to  be  detached.  The  periodi- 
cal itself,  entitled  to  the  second-class  rates,  is 
by  law  made  subject  to  the  higher  rate  to 
which  any  matter  not  of  that  class  inclosed 
with  it  is  subject. 

Blank  coupons  and  order  forms  to  be  filled 
out  are  not  permissible  parts  of  a  periodical, 
for  sheets  or  portions  of  sheets,  whether  large 
or  small,  designed  to  serve  as  the  means  of 
future  correspondence  between  the  reader  and 
advertiser  are  not  advertisements,  but  writing 
paper  furnished  the  reader  for  his  conven- 
ience. As  such  they  constitute  merchandise, 
and  are  subject  to  the  rate  of  one  cent  an 
ounce  or  fraction  thereof.  Printed  coupons 
providing  no  space  for  signature  or  inser- 
tion, and  advertisements  intended  to  be  de- 
tached, are  third;class  matter,  and  are  sub- 
ject to  the  rate  of  one  cent  for  each  two 
ounces  or  fraction  thereof.  It  is  unlawful  and 
detrimental  to  the  postal  revenue  to  place  such 
higher  class  matter^  in  periodicals  and  transmit 
the  same  in  the  mails  at  the  second-class 
rates.  The  fact  that  such  articles  serve  the 
convenience  of  advertisers  or  others  gives  no 
warrant  for  waiving  the  lawful  postage  charge 
on  them  or  on  any  periodical  with  which  one 
or  more  may  be  inclosed. 

However,  in  view  of  its  prevalence  and  the 
desire  to  avoid  unnecessary  hardship,  incon- 
venience and  loss  to  publishers  and  advertiser?, 
and  that  it  has  grown  up  through  a  misappre- 
hension of  the  limits  of  the  publishers'  privi- 
lege, the  practice  will  not  be  interfered  with 


before  March  4,  1907,  on  which  date  the  next 
session  of  Congress  expires  by  limitation.  It 
is  possible  that  by  that  time  Congress  will  have 
so  changed  the  statutes  in  relation  to  the  sec- 
ond-class of  mail  matter  as  to  make  express 
provision  for  the  treatment  of  detachable  cou- 
pons or  the  like. 

Postmasters  will  immediately  notify  pub- 
lishers of  periodical*  within  their  respective 
jurisdictions  of  this  ruling  in  order  that  they 
may  have  ample  time  to  adjust  their  businesses 
to  the  conditions. 

Edwin  C.  Madden, 
Third  Assistant  Postmaster- General. 

New  York  State  Jobbers'  Association 

The  annual  meeting  of  the  New  York  State 
Association  of  Hardware  Jobbers  was  held  at 
Kingston,  N.  Y.,  on  the  15th  ult,  at  which  the 
following  officers  were  elected : 

President— A.  J.  Lowery,  Utica. 

Vice-President— E.  C.  Neal,  Buffalo. 

Secretary-Treasurer— Joseph  Born,  Syra- 
cuse. 

Directors— Hobart  Weed,  Buffalo,  and  Ir\'- 
ing  D.  Booth,  Elmira. 

New  York  State  Retail  Association 

The  fifth  annual  convention  of  The  New 
York  State  Retail  Hardware  Association  will 
be  held  in  Syracuse,  February  18/  19,  20,  21 
and  22;  the  last  four  days  will  be  devoted  to 
association  business.  The  president  is  L.  C 
Mattison,  Newark,  and  secretary,  John  B. 
Foley,  Syracuse. 

Ohio   Hardware  Association 

In  connection  with  the  annual  convention  of  ',. 
the  Ohio  Hardware  Association;,  af  GolnmbuSj    ; 
February  26,  27,  and  28,  there  will  be' an  ex-    ' 
hibit  in  Memorial  Hall  similar  to  that  .of  last 
February.     The  officers  jare^  working^^haf d  to   j 
make  this  feature  a  suWssp. alike. >kC|the^ ex-   j" 
hibitors  and  to.  the  merSraiits.  ''The  forenoon 
of  each  day  will  be  devoted  to  the  exhibits; 
the  business  session  of  the  convention  will  be 
held  in  the  afternoons.    Those  desiring  space 
should   correspond  with  J.   R.  Dickson,  Co- 
lumbus,  O.,   who   will   supply   diagrams,   etc. 
The  secretary  of  the  association  is  Frank  A. 
Bare,  Mansfield. 

Iowa   Retail   IHardware  Association 

Secretary  A.  R.  Sale,  M^on  Gty,  la.,  of 
the  Iowa  Retail  Hardware  Association,  re- 
ports many  resei*vations  for  space  at  the  sec- 
ond annual  Hardware  exhibition  to  be  held 
in  connection  with  the  ninth  annual  conven- 
tion at  Des  Moines,  February  19,  20,  21  and 
22.  A  large  building  is  provided  for  the  ex- 
hibits, and  diagrams,  etc.,  can  be  had  from  the 
secretary. 
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BOOKKEEPING   SIMPLIFIED 

(Continued  from  the  November  Issue.) 


THE   GENERAL  LEDGER. 

This  should  have  on  the  first  page  a  state- 
ment of  the  liabilities  and  assets  of  the  mer- 
chant— ^though,  if  desired, '  these  may  be  kept 
in  a  private  ledger — containing  this  data: 
Assets. 

Cash   (bank  in  general  ledger). 

Merchandise  (stock). 

Fixtures. 

Accounts  receivable. 

Real  estate. 

Other  assets. 

Liabilities. 

Accounts  payable. 

All  other  indebtedness. 

Expenses  should  be  kept  classified  under 
proper  heads,  as  irregularities  are  then  easier 
detected  and  comparisons  are  more  easily 
made. " 


above  you   can   determine   at   any   time: 

1.  Increase  or  decrease  of  sales  for  like 
periods. 

2.  Increase  or  decrease  of  expenses  for  like 
periods. 

3.  Ratio  of  expenses  to  sales.  If  the  mer- 
chandise account  is  kept  under  department 
heads,  the  ratio  of  expenses  to  sales  in  each 
department  may  be  determined. 

4.  Increase  or  decrease  of  accounts  receiv- 
able. 

5.  Profit  or  loss  on  the  business  or  speci- 
fied branches  of  it. 

NOW   A    SIMPLER    METHOD. 

Trusting  that  I  have  made  the  above  method 
clear,  and  I  assure  you  that  it  is  as  simple  as 
a  practicable,  practical,  "all-book"  method  can 
be,  and  still  not  be  involved,  I  will  show  you 
how  it  may  be  v^ry  much   simplified  by   re^ 
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Fig.  6. — Book  fou  Keeping  Track  of  Dfscounts. 


In  taking  the  balance  at  the  end  of  the  year, 
go  through  the  customers'  ledger  and  transfer 
all  accounts  that  you  deem  uncoUectable  to  a 
small  "dead  head"  book,  thus  closing  them  out 
as  far  as  the  customers'  and  general  ledger 
are  concerned.  Credit  the  total  of  these  ac- 
counts to  accounts  receivable  and  debit  them 
to  loss  and  gain.  Treating  bad  debts  in  this 
way  will  make  your  balance  sheet  more  nearly 
represent  your   true  financial  condition. 

Don't  forget  to  charge  off  10  per  cent,  for 
depreciation  of  fixtures  every  year  after  the 
fixtures  are  a  year  old,  the  first  10  per  cent, 
thus  being  charged  when  they  have  reached 
the  age  of  two  years.  Charge  off  5  per  cent, 
a  year  on  buildings,  unless  you  have  made 
improvements. 

Don't  forget  that  under  salaries  comes  your 
own,  and  never  fail  to  make  a  record  of  every 
cent  you  take  from  the  till. 

Now  then,   with  a   set   of  books    like   the 


course  to  a  combination  book,  card  index  and 
vertical  filing  system  which  I  would  have  pro- 
posed in  the  first  place,  but  for  the  fact  that 
many  persons  will  have  nothing  to  do  with 
card  systems.  This  disinclination  to  use  cards 
is  largely  the  result  of  prejudice  and  lack  of 
knowledge  of  the  .simplicity  and  accuracy  that 
may  be  attained  by  their  use  and  a  fear  that 
it  involves  too  much  labor.  But,  though  the 
initial  cost  of  a  card  system  is  a  little  more, 
it  is  cheaper  in  the  end,  not  only  because  it  is 
more  convenient  and  thus  saves  time,  but  be- 
cause it  is  more  elastic  and  the  renewal  of 
any  part  of  it  means  only  a  fraction  of  the 
expense  necessary  to  begin  a  new  book,  to 
say  nothing  of  the  tremendous  saving  of  time 
and  labor. 

The  records  for  -the  simple  method  I  will 
now  present  are: 

Duplicate  sales  checks  (numbered  and  let- 
tered  according   to  department  and  clerk,   if 
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desired  to  keep  separate  records  of  the  clerks' 
sales  and  the  sales  in  the  departments,  or  sim- 
ply numbered,  if  only  department  records  are 
desired). 

Cash  book  (simplified;.  • 

Invoice  or  accounts  payable  book.  , 

General  ledger. 

DUPLICATE   SALES   CHECKS. 

The  use  of  the  duplicate  sales  checks  and 
the  method  of  filing  them  that  I  am  about  to 
suggest  does  away  with  both  the  credit  sales 
book  and  the  customers'  ledger  and  with 
half  (the  right-hand  pages)  of  the  cash  book, 
hereinbefore  described.  Not  only  does  it  thus 
make  the  accounting  much  more  simple  and 
direct,  but  it  saves  time  in  other  ways,  most 
notably  in  preparing  a  statement  for  a  credit 
customer,  which  may  be  done  at  any  time  the 
customer  desires,  and  in  a  moment. 

Whenever  a  charge  sale  is  made,  write  the 


enter  the  total  in  the  ledger.  Then  take  each 
ticket  and  enter  date,  number  and  total  amount 
on  its  proper  envelope,  and  put  it,  into  the 
envelope.  File  the  envelope  in  a  regular  card 
drawer  with  alphabetically  indexed  guides. 
Have  ap  open  account  drawer  and  a  closed 
account  drawer,  and  when  the  tickets  in  a 
folder  are  paid  or  balanced,  transfer  from  the 
open  to  the  closed  drawer.  Thus  you  have 
both  a  filing  system  for  your  credit  sales  slips 
and  a  customers*  ledger.  When  both  front 
and  back  of  an  envelope  are  filled,  and  the 
account  is  still  open,  leave  the  envelope  in 
the  drawer  and  put  a  new  one  in  beside  it, 
carrying  the  footings  of  the  old  one  over  to 
the  new,  and  placing  a  mark  on  the  old  one 
to  signify  that  there  is  a  later  envelope.  When 
the  customer  asks  to  see  his  statement,  just 
bring  out  his  envelope,  which  will  not  only 
show  his  account  as  it  stood  the  night  before. 
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Fig.  7.    The  General  Lodger. 


items,  total,  date  and  name  on  the  duplicate 
sales  slip,  and  file  the  slip  on  a  spindle.  When- 
ever a  cash  sale  is  made,  write  items,  prices, 
total  and  date  on  the  duplicate  sales  slip  and 
file  on  the  spindle.  Though  the  name  is  not 
written  on  the  cash  slip,  which  distinguishes 
it  from  the  credit  slip,  yet  it  is  well  to  write 
"paid"  on  it  also,  as  a  double  check.  At  night 
sort  your  slips,  footing  totals  on  the  cash  slips 
and  entering  result  and  date  in  the  cash  book. 
For  each  credit  customer  have  a  filing  en- 
velope, about  4x8  inches  in  size,  like  Fig.  8. 
On  the  tab,  which  folds  over,  place  name  and 
address  of  customer  and  the  amount  for 
which  you  deem  it  safe  to  trust  him,  using  a 
symbol.  This  last  provision  is  a  splendid 
check  sometimes  for  reasons  which  you  can 
easily  figure  out.  On  the  face  and  back  of 
the  envelope  have  columns  with  date,  ticket 
number,  debit,  credit  and  balance  headings. 
This  answers  all  purposes  of  the  extra  debit 
customers'  ledger  hereinbefore  described.  At 
night  take  the  credit  tickets,   foot  them   and  ' 


but  will  give  him  a  chance  to  see  the  sales 
slips,  which  will  usually  both  satisfy  and  im- 
press him.  If  he  desires  an  itemized  state- 
ment, you  have  all  the  data  at  hand. 

At  the  end  of  the  month  post  the  total 
footings  from  the  envelopes  into  your  ledger, 
proving  with  the  totals  on  your  daily  recapit- 
ulation table. 

When  cash  is  received  on  account,  write 
date,  name  and  amount  on  a  slip  of  ordinary 
paper  and  file  on  the  spindle,  and  at  night 
credit  to  the  customer  on  the  filing  envelope 
and  enter  the  total  in  the  recapitulation  page 
of  the  general  ledger. 

In  the  case  of  goods  returned  by  a  customer, 
instead  of  having  a  special  department  in  the 
general  ledger  for  this,  as  some  accountant*? 
do,  keep  -the  records  in  the  following  manner : 

If  the  goods  returned  were  sold  on  credit, 
and  no  other  goods  were  taken  in  exchange, 
file  a  piece  of  paper  showing  name  of  person, 
date,  item  and  amount  on  spindle,  and  at  night 
credit  on  envelopes  with  an  ink  of  a  different 
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color  than  used  for  cash  credits.  File  the  slip 
in  the  envelope  and  deduct  the  amount  from 
that  day's  charge  sales. 

In  case  of  goods  that  were  paid  for  being 
returned,  and  for  which  no  exchange  of  other 
goods  is  made,  file  on  the  spindle  a  slip  of 
paper  showing  the  transaction,  and  at  night 
deduct  the  amount  from  that  day's  cash  sales. 

The  accounts  payable  or  invoice  book  is  in- 
dispensable, and  so  is  the  cash  book,  which 
however,  under  this  method,  is  not  divided 
into  two  sections,  as  in  the  all-book  system, 
but  only  shows  cash  paid-  on  account,  goods 
bought  for  cash  and  expenses. 


of  which  have  been  checked  back  on  your 
stubs. 

No  system  of  accountancy  yet  devised  is 
more  perfect  than  the  man  who  keeps  it. 
"What  is  worth  doing  at  all  is  worth  doing 
well,"  applies  very  strongly  here.  In  fact, 
any  bookkeeping  that  is  not  done  well  is 
worth  nothing  at  all.  The  man  who  doesn't 
pay  the  proper  attention  to  his  bookkeeping 
deserves  all  the  business  reverses  that  are 
coming  to  him. 

Analyze  any  very  successful  business  of  to- 
day, and  you  will  find  that  the  greater  its 
success,  the  more  strict  its  accountancy. 


Fig.  8.    Filing  Envelope  for  Customers'  Accounts. 


The  general  ledger  is,  of  course,  necessary. 
You  need  not  keep  track  in  it  of  the  people 
of  whom  you  buy,  as  your  accounts  payable 
book  does  that.  Nor  need  you  keep  track  in 
it  of  the  people  you  trust,  as  your  customers' 
ledger  does  that.  But  in  both  cases  carry  the 
grand  totals  into  the  general  ledger.  When 
entering  totals  take  care  to  allow  lor  all  dis- 
counts. 

SOME   general   points. 

Use  good  inks  for  the  books,  as  they  are 
meant  to  be  permanent  record?.  Especially  is 
this  true  of  the  ledger.  Also  use  good  sta- 
tionery. 

Keep  your  own  bank  account,  charging  up 
all  checks  drawn  against  it.  In  this  way  you 
will  know  where  you  stand,  and  will  not  be 
faced  up  with  the  unpleasant  situation  of 
trading  on  nothing.  Your  true  balance  is 
the  difference  beteen  the  total  of  deposits  and 
the  total  checks  drawn. 

Balance  your  pass-books  monthly  and  com- 
pare with  your  account,  allowing,  of  course, 
for  outstanding  checks,  the  returned  vouchers 


A  Convenient  Rule  for   Interest 

Multiply  the  principal  by  as  many  hundreds 
as  there  are  days,  and  for 


4^  divide  by 90 

6jf         "         73 

6jf         "         60 

7jl         "         52 


Si  divide  by 45 

9i         "         40 

lOj^         "         86 

m  "  30 


EXAMPLE. 

Interest  on  $144.00  for  169  days  at  5j^; 
144  X  1.69  =  243.36,  which  divided  by  72  = 
$3.38,  the  required  interest. 

Short   Cut   Interest   Rule 

To  find  the  interest  on  any  sum  for  six 
days  at  6  per  cent,  per  annum  without  figur- 
ing: 

Move  the  decimal  point  three  places  to  the 
left. 

Example : 

What  is  the  interest  on  $1,574.35  for  six 
days  at  6  per  cent.? 

Answer : 

Six  days'  interest  at  6  per  cent,  equals 
$1.57. 
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S.  H.  Gronemeier  &  Sons,  Mt.  Vernon, 
Ind.,  are  sending  their  customers  a  16-page 
catalogue  bound  in  bright  red  covers.  The 
contents  of  the  book  are  largely  devoted  to 
stoves,  ranges  and  heaters.  We  believe  the 
catalogue  would  have  been  viore  attractive 
had  reduced  cuts  been  made  and  a  much 
larger  variety  of  goods  put  in  the  pages. 
There  are  several  items  in  the  catalogue  which 
can  scarcely  be  classed  as  seasonable  with  the 
stove  line,  such  as  refrigerators,  ice  cream 
freezers,  screen  doors,  etc.  There  are  an 
abundance  of  goods  in  a  Hardware  stock  to 
get  out  seasonable  catalogues  at  various  times 
during  the  year. 


Locke  &  Canfield,  Luveme,  Minn.,  have 
brought  out  their  first  annual  catalogue  in  the 
interest  of  their  retail  Hardware  store.  If 
the  book  is  intended  to  cover  a  six  months' 
period,  or  longer,  it  is  all  right ;  if  not,  base- 
ball goods,  scythes,  etc.,  could  be  left  out 
until  the  spring  catalogue,  and  more  timely 
goods  presented.  However,  it's  good  for  the 
first  attempt. 


"Our  Silent  Salesman,"  is  the  title  of  a 
monthly  paper  gotten  out  by  Koch  Bros.,  New 
Baden,'  III.  It  is  breezy,  interesting  and  should 
prove  effective  in  influencing  trade.  They 
oflfer  to  meet  any  prices  quoted  by  any  mail 
order  houses  and  on  the  same  conditions. 


which    he   retained    for   the    following    seven 
years. 

In  1897  he  transferred  his  residence  to 
to  Pittsburg,  Pa.,  to  accept  an  appointment  as 
sales  manager  of  the  Westinghouse  Electric 
&  Mfg.  Co.  He  served  three  years  in  this 
position  and  was  then  promoted  to  the  posi- 
tion of  fourth  vice-president,  in  which  he 
served  for  about  three  years,  and  finally  was 
elected  to  the  position  of  second  vice-presi- 
dent, which  he  filled  for  the  following  three 
years  and  until  he  resigned  in  April,  1906. 
He  is  a  director  of  the  Westinghouse  Electric 


Frank  H.  Taylor 

At  a  recent  meeting  of  the  stockholders  of 
the  Yale  &  Towne  Mfg.  Co.,  Mr.  Frank  H. 
Taylor  was  unanimously  elected  a  director  of 
the  company,  and  at  a  subsequent  meeting  of 
the  Board  of  Directors,  held  on  the  same  day, 
was  elected  a  vice-president  of  the  company. 

Mr.  Taylor  was  born  in  Cincinnati,  Ohio, 
and  after  leaving  school  entered  Haver  ford 
College  (near  Philadelphia),  where  he  grad- 
uated after  a  four  years'  course,  immediately 
after  which  he  entered  Harvard  University, 
from  which  he  also  graduated,  in  clas^  of 
1877,  receiving  the  degree  of  A.  B. 
•  After  leaving  college,  Mr.  Taylor  entered 
the  employ  of  the  Geo.  Fox  Starch  Co.,  of 
Cincinnati,  Ohio,  as  an  apprentice,  advancing 
through  various  stages  to  the  position  of 
superintendent.  In  1882  he  removea  to  Phila- 
delphia, where  he  became  one  of  the  organ- 
izers, and  then  treasurer  of  the  Belmont  Iron 
Co.,  of  which  ultimately  he  became  the  presi- 
dent. The  plant  of  this  company  having  been 
destroyed  by  fire,  Mr.  Taylor  in  1890  accepted 
the  position  of  manager  of  the  Philadelphia 
branch  house  of  The  Yale  &  Towne  Mfg.  Co., 


Frank   H.  Taylor. 

&  Mfg.  Co.,  and  of  the  Provident  Life  & 
Trust  Co.,  of  Philadelphia,  and  one  of  the 
trustees  of  the  Engineers*  Club,  of  New  York. 

As  a  vice-president  of  Ttie  Yale  &  Towne 
Mfg.  Co.,  X  Mr.  Taylor's  dtities  will  relate 
equally  to  the  manufacturing  and  commercial 
sides  of  the  business  and  ultimately  will  in- 
clude many  of  the  matters  which  heretofore 
have  been  attended  to  by  the  president. 

The  present  official  organization  of  The 
Yale  &  Towne  Mfg.  Co.  is  as  follows:  Presi- 
dent, Henry  R,  Towne;  vice-prcSidents, 
Schuyler  Merritt,  Frank  H.  Taylor;  sccretar}, 
J.  H.  Towne;  treasurer,  A.  R.  Erskine;  gen- 
eral manager,  Kirk  Brown;  general  superin- 
tendent, Walter  C.  Allen. 
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Bulletin  of  New  Dealers 

(REQUESTS    FOR    CATALOGUES    AND  INFORMATION.) 

Special  reports  have  been  received  at  the  office  of  the  Hardware  Dealers'  Magazine  from  the  following 
new  dealers  (or  change  in  style  of  firms)  since  last  bulletin,  sUting  the  goods  which  they  handle  or  expect  to 
handle.  These  reports  are  sent  to  us  direct  from  the  dealers  themselves,  and  are  therefore  reliable.  They 
want  the  latest  caulogues,  special  circulars  or  price-lists  relating  to  the  classes  of  goods  they  handle.  .  The 
numbers  indicate  classes  of  goods  handled. 


1  Builders'  Hardware 

3  Machinists'  Tools 
8  Carpenters'  Tools 

4  Cutlery  &  Plated  Ware 

5  Tinware 

0  Woodenware 

7  Rope  and  Twine 

8  Pumps 

9  Agricultural  Goods 

10  BKycles 

11  House  Furnishings 


18  Guns  and  Ammunition 

13  Buildine  Papers 

14  General  Hardware 

16  Electrical  Supplies 

17  Factory  Supplies 

18  Stoves  and  Ranges 

19  Furnaces 

20  Saddlery  Hardware 
81  Vehicles 

88  Lead  and  Iron  Pipe 
83  Tin  Plate  and  Metals 


84  Cabinet  Hardware 

85  Horse  Shoes 

86  Plasterers'  Tools 

87  Paints  and  Oils 

88  Glass  and  Putty 

89  Blacksmiths'  Supplies 

80  Fishing  Tackle 

81  Sporting  Goods 
88  Butchers'  Tools 
33  Hose 

84  Weather  Strip 


85  Belting 

86  Lawn  Mowers 
37  Lamps 

88  Oil  Stoves 

89  Stationers*  Hardware 

40  Refrigerators 

41  Shoe  Nails,  Soles,  etc. 
48  Wood  Mantels,  etc. 

48  Plumbers'   Supplies 

44  Steam  Fitters'^  Supplies 

45  Yacht  &  Boat  Hardware 


California 
SAN  FRANCISCO:  Badt  Bros.,  1586  Bush 
Street. 
Retail   (opened  new  store),  1  to '7,  10,  12, 
14,  15,  27,  33,  36,  37,  38,  40. 
SAN  FRANCISCO:    Heyman-Weil   Co.,    68 
Kansas  Street. 
Wholesale  and  retail  (succeeded  Harry  Un- 
na  Co.),  4  to  7,  10,  14,  18,  38,  40. 

Connecticut 

NEW   HAVEN:     Byron    M.     Webler,     880 
Whalley  Avenue. 
Retail  (succeeded  J.  S.  Peck),  1,  3  to  9,  13, 
14,  27,  28,  30,  33,  34,  36,  38. 
STAFFORD  SPRINGS:     Brown  &  Pinney. 
Wholesale  and  retail   (succeeded  H.  Chap- 
man &  Co.),  1  to  9,  11  to  14,  17,  24  to 
38,41. 
WILLIMANTIC:    Jordan  Hardware  Co. 
Wholesale     and     retail     (formerly    Jordan 
Bros.),   1  to   18,  20,  22,  24  to  38,  40, 
41,44. 

Florida 
NEW  SMYRNA:    R.  S.  Maley. 
Retail  (opened  new  store),  1  to  10,  12  to  15, 
18,  20,  22  to  34,  36,  37,  38,  40,  41,  43 
44,  45. 

Georgia 
ATLANTA :    F.  J.  Cooledge  &  Son. 
Wholesale  and  retail  (opened  new  store),  1 
to  4,  6,  7,  14,  24,  26  to  29,  32,  41. 

Idaho 

IDAHO  FALLS :    N.  D.  McCutcheon  &  Co., 
Inc. 
Retail   (succeeded  G.  E.  Blockie  &  Co.),  1 
to  6,  12,  14,  18,  19,  22,  24,  25,  28  to  31, 
34,  36,  37,  38,  43,  44. 
MERIDIAN:     H.  Pitcher. 

Retail  (opened  new  store). 
TWIN  FALLS:  Stothard-West  Hardware  Co. 
Retail  (succeeded  Minidoka  Hardware  Co.), 
1.  3  to  12,  14,  18,  19,  21,  22,  23,  25  to  34, 
36  to  41,  43. 


Illlnoia 

PEARL  CITY:    Edw.  Schuler. 
Retail  (formerly  Schuler  &  Offenheiser),  1, 
3  to  7,  12,  14,  18,  19,  24  to  28,  30  to  33, 
36,  38.  40. 

Indiana 

AMBIA:    Tussey  Hardware  Co. 
Retail  (succeeded  L.  Gilkey  &  Son),  1  to  10, 
12  to  15,  18  to  30,  32  to  41,  43. 
HUNTINGTON:    Samuel  S.  Nave. 
Retail  (formerly  Nave  &  Provines),  1  to  8. 
10,  12,  13,  14,  18,  24  to  28,  30,^2,  33,  34. 
36,  38,  40,  41. 

Iowa 

AMITA:  Harry  Bovee   Co. 
Retail    (succeeded   Frank  K.   Robinson),   1 
to  7,  12,   14,  18,  23,  24,  27,  29,  30,  31, 
36,  38. 
AURELIA:     Johnson  &  Templeman. 

Retail  (succeeded  W.  J.  Prisch),  1,  3,  4,  5, 
7,  12,  14,  18,  19,  23,  27,  28,  30,  31,  36, 
38,  40. 
DYERSVILLE:    Kulker  Bros. 

Retail  (succeeded  Armstrong  Hardware  Co). 
JOICE:    O.  O.  Myli. 
Retail    (succeeded   C.  J.   Thompson),   1   to 

10,  12,  14,  15,  18,  22,  26,  27,  28   34,  35, 
36,  41,  44. 

LAUREL:    J.  C.  Bulfer. 

Retail  (formerly  E.  G.  Bulfer). 
PETERSON:    Fastenow  &  Flagman. 

Retail  (formerly  Fred  Flagman),  3  to  8.  10. 

11,  12,  14,   18,  19,  20,  24,  27,  28,  30  to 
34,  36  to  41,  43,  44. 

SIOUX     CITY:      Dymond-Simmons     Hard- 
ware Co. 
Wholesale    and    retail    (formerly    Simmor.s 
Hardware  Co.). 
VAN  WERT:-    Harper  &  Henry. 

Retail  (formerly  Harper  &  Thompson),  1 
to  9,  12,  14,  18,  20,  22,  23,  25  to  28,  30 
to  35,  37,  38,  39,  41,  44. 
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Kansas 

COLBY:    H.  A.Evans. 
Retail  (succeeded  J.  L.  Bottorff),  1  to  5,  7, 
8,  9,  12,  13,  14,  18  to  21,  26,  27,  28,  35, 
38,  40,  41,  44. 
SPRING  HILL:    Roberts  &  Lee. 
Retail  (succeeded  Miller  Hardware  Co.),  1 
to  9,  12,  14,  18,  21,  22,  25  to  31,  36,  37, 
38,  40. 
WATHENA:     Doniphan    County    Hardware 

6  Furniture  Co. 

Retail  (succeeded  Rullman  &  RuUman  Co.), 

7  to  10,  18,  20,  21,  22,  27,  36,  37. 

Kentucky 
LEBANON:    Rubel  Hardware  Co. 
Wholesale     and     retail    (formerly    W.    H. 
Rubel). 

Louisiana 
ATHENS:    Athens    Hardware   &   Furniture 
Co. 
Retail  (opened  new  store),  1  to  7,  9,  10,  12, 
14,  18  to  23,  25,  28  to  81,  35  to  38,  40, 
41,  44. 
NEW  IBERIA:    Voorhies  Hardware  Co. 
Retail  (succeeded  Erath  Hardware  Co.),  1 
to  8,  10,  12,  13,  14.  18,  20,  23,  26,  27,  29 
to  33,  35,  36,  38,  40,  41,  43,  44. 

Main» 

BAR  HARBOR:    A.  E.  Lawrence  Co. 
Retail  (formerly  A.  E.  Lawrence),  1  to  4, 
7,  9,  12,  13,  14,  24  to  31,  33,  34,  36,  41,42. 
CAMDEN:    C  E.  Knight. 
Retail   (opened  new  store),  5,  6,  8,  18,  19, 
22,  23,  33,  36,  38,  40. 
JACKMAN :    Elmer  H!  Dunton. 
Retail  (formerly  Savage  &  Dunton),  1  to  9, 
12,  13,  14,  18,  19,  20,  22  to  34,  36,  37, 
38,  40. 
ROCKLAND :    Rockland  Hardware  Co. 
Wholesale  and  retail  (succeeded  Blaisdell  & 
Johnston),  1  to  6,  8,  10  to  15,  18,  19,  20, 

22,  23,  24,  26  to  34,  36,  37,  38,  40,  41,  43, 
44,45. 

STOCKTON  SPRINGS:    Goodhue  &  Co. 
Retail  (opened  new  store),  1  to  10,  12,  13, 
14,  17,  18,  19,  22,  23,  26,  27,  28,  30,  31, 
33,  34,  36,  38,  40,  41,  43,  45. 
Massachusetts 
LOWELL:     Cheney   &   Thomson    Co.,    547 
Middlesex  street. 
Wholesale  and  retail  (formerly  F.  W.  Che- 
ney &  Son),  1  to  4,  6  to  9,  13  to  17,  22, 

23.  24,  27,  28,  30  to  36,  41,  43,  44. 
SPENCER:    Prescott- Wilson  Co. 

Retail  (succeeded  Geo.  H.  Marsh),  1,  3,  4, 
5,  8,  10,  14,  15,  18,  19,  22,  23,  27,  28,  30, 
33,  34,  36.  38,  43,  44. 
TAUNTON:    Presbrey- Field  Co. 

Retail  (formerly  Presbrey-Mason  Co.),  1  to 
4,  6  to  9,  12  to  17,  22,  24,  26  to  36,  41,  45. 


Michigan 

KALKASKA:   Geo.  E.   Smith. 
Retail   (purchased  hardware  stock  of  John 
Sieting  &  Chas.  W.  Prevost),  1  to  5,  7, 
8,  9,  12,  13,  14,  18,  19,  21  to  24,  26  to 
33,  36,  38,  40,  41,  43,  44. 

Minnesota 

COLERAINE:    Coleraine  Hardware  Co.   . 
Retail  (opened  new  store),  1  to  8,  10,  12  to 

20,  22  to  31,  33,  34,  36,  41. 

Nebrasica 

HOWE:    C.  A.  Keel. 
Retail  (succeeded  W.  H.  Lohr),  1  to  7,  10, 
12,  14,  18,  20,  23,  26,  29  to  32,  36  to  39, 
41,  42. 
ST.  PAUL:    S.  B.  Knudsen. 
Retail  (succeeded  Wm.  Matthiasen),  1  to  8, 
11  to  14,  17  to  20,  22,  23,  24,  26,  27,  28, 
30,  31,  33,  34,  36  to  41,  43,  44. 
SHELTON:    Gumprecht  Bros.  &  Co. 
Retail  (succeeded  J.  B.  Hodge  &  Co.),  1  to* 
7,  10,  12,  14,  18,  24,  26,  28  to  33.  36,  38, 

40,  41. 

TEKAMAH :    E.  W.  Shafer  Hardware  Co. 
Retail    (consolidated    with   hardware    stock 
purchased  of  J.  C.  Smith),  1  to  8,  10. 
11,  12,  14,  18,  19,  22  to  34,  36,  37,  38,  40, 

41,  48,  44. 

New  Mexico 
LAS  CRUCES:    French  &  Porter,  Inc. 
Retail  (opened  new  store),  1  to  12,  14,  18,  21, 
27,  37,  38,  40,  43. 
MELROSE:    Browning  Bros. 
Retail  (formerly  at  Purdy>  Mo.),  1  to  14,  18. 

21,  22,  24  to  31,  37,  38,  41,  43. 

New   York 

ELBA:    H.  F.  Peck  &  Sons. 
Retail  (succeeded  G.  W.  Munce),  1,  3  to  8. 
10,  12  to  15,  18,  19,  22,  27,  28,  31,  Si, 
36,  37,  38,  40,  41. 
JEFFERSON :    Gilmore  &  Barr. 
Retail  (formerly  Joseph  H.  Gilmore),  1,  3  to 
10,  13,  14,  18,  22,  23,  25,  27,  28,  33,  36. 
♦       38, 41. 
WATERTOWN:    Connell  &  Rice. 
Wholesale  and  retail    (succeeded  E.   B.   Ir- 
win &  Co.),  1  to  14,  17,  20,  23  to  29.  31 
to  36,  39,  40,  41,  45. 

Ohio 
MILFORD    CENTER:      Thomas    &     Daum 
Bros. 
Retail  (formerly  at  Peoria,  O.),  1  to  10,  12, 
13,  14.  18,  19,  22,  25,  27,  28,  30,  32,  33, 
34   36    38   41   43. 
YOUNGSTOWN :  '  Stambaugh-Thompson  Co. 
Wholesale  and  retail  (will  consolidate  with 
Morris  Hardware  Co.). 
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Oklahoma   Territory 
ALVA:    McGill  Bros. 
Retail  (succeeded  Powell  &  Powell),  3- to  6, 
10,  12,  18,  27,  28,  37,  38,  40. 
Oregon 
ELGIN:     R.  D.  Zweifel. 
Retail   (succeeded  J.  H.  Payne),  1,  3  to  8, 

12,  13,  14,  18,  22,  23,  25,  29,  30,  31,  33, 
37   41,  43   44. 

FOREST  GROVE:     M.  Peterson  &  Son. 
Retail  (formerly  M.  Peterson),  1  to  10,  12 
to  15.  18,  21,  22,  24,  26  to  a%  36  to  30, 
41,  43  44.  Tennessee 
MEMPHIS :    Barnes  &  Miller  Hardware  Co. 
Wholesale     (formerly    Thomas     Barnes    & 
Miller),  1  to  8,  10,  12,  13,  14,  17,  18,  24, 
25,  26,  29  to  34,  36,  37,  38,  41. 
MEMPHIS:     Pidgeon-Thomas  Iron  Co. 
Wholesale  (formerly  Manogue-Pidgeon  Iron 

Co.,  Inc.). 
Wholesale     (formerly     Manogue  -  Pidgeon 
Iron  Co.,  Inc.),  7,  8,  13,  17,  22,  23,  25, 

29,  33,  35,  43,  44. 

Washington 
MONTESANO:    Phillips  Bros. 
Retail    (formerly  McDowell  &  Phillips),    1 
to  5,  7,  8,  12,  13.  14,  18,  27  to  33. 
Wost  Virginia. 
CHARLESTON:     Loewenstein  &  Sons.  Inc. 
Retail   (formerly  Loewenstein  &  Sons). 
Wisconsin 
KAUKAUN A :    Butler-Dietzler  Hardware  Co. 
Retail  (formerly  Butler  Bros.),  1  to  7,  10,  12, 

13,  14,  18,  19,  22,  23.  25  to  30,  36,  38, 

4^'  41/  Canada 

SHERBROOKE,  N.   S.:  Thompson  &  Suth- 
erland. 
Retail  (opened  new  store),  1  to  8.  12,  13,  14, 
17,  18,  19,  22  to  34,  36,  38  to  43. 
'GLENCOE,  Ont:  P.  D.  McCalhim. 

Retail  (succeeded  D.  MacLachlau),  1,  3  to 
8,  10,  12,  13,  14.  18,  19,  22,  23.  26,  27.  28, 

30,  31.  34  to  38.  40,  41. 

Pays  to  Push  for  Holiday  Trade 

It  pays  to  push  the  holiday  trade.  We  take 
three  to  four  times  the  space  in  the  daily 
paper,  change  our  ad.  every  other  day,  use  a 
great  many  cuts  and  the  results  have  been 
very  satisfactory.  E.  O.  Pr.\tt. 

Malce  Window  and  Store  Display 

We  do  not  advertise  any  holiday  specials, 
but  windows  and  store  displays  are  made  of 
all  goods  suitable  for  same.  Tools,  chests, 
cabinet  of  all  sorts,  table  and  pocket  cutlery, 
scissors,  shears  and  razors,  etc.,  of  course, 
take  the  lead,  but  with  us  we  find  in  our 
sales  that  most  anything  will  go. 

Howard    MacCarty. 


Show  Windows  Better  Than  Newspapers 

"While  I  am  a  great  believer  in  advertising 
I  have  during  the  past  year  cut  out  all  my 
newspaper  advertising,  having  tested  the  same 
to  my  entire  satisfaction  and  finding  they  were 
not  read  as  they  should  be;  therefore,  I  am 
doing  everything  in  that  line  in  my  show 
windows,  the  same  having  proved  to  be  a 
much  better  medium  than  anything  else. 

"As  the  holidays  draw  near  I  make  special 
displays  both  in  my  windows  and  in  the  store, 
and  I  have  found  it  brought  much  better  re- 
sults than  any  other  methods  I  have  ever 
tried.  Attractive  windows  and  an  attractive 
store,  coupled  with  prompt  and  courteous  at- 
tention, and  quality  in  the  goods  you  sell,  will 
do  the  trick.  J.  H.  Sayward." 


Does    He    Talce    Too    iMuch    for    Granted? 

I  have  to  say  I  am  but  ten  miles  from  Bos- 
ton, with  forty  trains  each  way  daily,  and 
fifteen-minute  trolley  service.  I  consider, 
under  the  circumstances,  it  is  useless  for  me  to 
put  myself  in  competition  with  the  necessarily 
superior  inducements  of  a  great  city,  so  make 
no  efforts  in  the  way  of  securing  holiday  busi- 
ness. One  would  have  to  have  a  stock  practi- 
cally equal  to  all  the  attractions  offered  in 
Boston  to  -stand  any  show  of  getting  any 
amount  of  business  in  that  direction,  and  even 
then  it  would  be  hopeless,  as  the  average 
shopper  delights  in  seeing  everything  there  is 
to  be  seen,  and  with  Boston  so  near  the  temp- 
tation would  be  altogether  too  strong  to  be 
combated.  So  I  take  what  comes  to  me  and 
let  it  go  at  that. 

Eastern  Massachusetts. 


We  do  not  get  out  any  special  newspaper  or 
circular  advertising.  Our  plan  of  advertising 
is  to  carry  a  column  ad.  in  each  of  our  three 
local  papers,  changing  copy  every  two  to  four 
weeks.  J.  Seaman  Hardware  Co. 


We  do  not  get  out  special  Christmas  circu- 
lars, but  depend  on  daily  and  weekly  papers. 


We  promote  holiday  sales  by  advertising  in 
the  daily  papers;  also,  using  circulars,  in  a 
way.  We  endeavor  to  have  our  windows  well 
arranged  at  that  time,  and  make  as  many 
changes  as  possible. 

Fitch  BURG  Hardware  Co. 


The  best  way  to  promote  holiday  trade  is  to 
have  the  goods  people  want,  to  take  the  most 
efficient  means  to  let  them  know  it.  News- 
papers, magazines,  etc.,  that  people  buy  and 
pay  for  are  most  prized  by  them,  and  are  con- 
sequently the  best  mediums  of  advertising. 
D.   Y.   McMuLLEN. 
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Who  Are  the  Makers? 

If  you  can  advise  us  as  to  the  manufactur- 
ers of  any  of  the  following  goods  the  cour- 
tesy will  be  appreciated.  Please  refer  to 
numbers  in  writing: 

No.  50.  "Mark"  Pipe  Cutter  No.  2. 

51.  Gun  Oil  No.  9. 

52.  Brass  Vases  or  Flower  Pots. 

53.  Taxidermists'  Tools. 

54.  "Economy"  and  '* Always"  Ready  Cob- 
blers' Outfits. 

55.  "Buckeye"  Tire  Bolt,  ribbed. 

56.  Chilled  Cut  Steel  Floor  Nails. 

57.  Metal  Chair  Seats. 

58.  Blind  adjuster  that  works  with  a  lever. 

59.  No.  505  Oiler, 

60.  "Page"  Wire  Strainer. 

61.  "Davis"  Combination  Champagne  Knife. 

62.  "Metropolitan"  Mouse  Traps. 

63.  Step  ladder  fittings  of  pressed  steel  or 
malleable  iron. 

64.  "Atlantic"  Brass  Polish. 

65.  American  Cabinet  Makers'  Bench  Hold 
Fasts. 

^.  Steel  ball  bearing  wheels  for  roller 
skates. 

67.  Floor  clamp  for  forcing  tongue  and 
grooved  flooring  together. 

68.  Staples  largely  used  by  telegraph  com- 
panies. 

69.  Receptacle  to  hold  burnt  matches,  to  be 
suspended  from  gas  bracket. 

70.,  "Samson"  Post  Hole  Diggers. 

71.  "Opposition"  Lamp  Burners. 

72.  Smoothing  Irons  Heated  by  gasoline. 

73.  Cantello  or  Scantello  patent  Folding 
Draw  Knife. 


74.  "Marvel"   Mitre   Clamp  or   Box. 

75.  "Dakin"  Cylinder  Scrapers. 

Good  Will  Defined  by  Judge  Lacombe 

A  United  States  judge  in  a  decision,  dis- 
cusses the  question  of  good  will  in  the  follow- 
ing language: 

"Good, will  has  been  defined  as  *all  that  good 
disposition  which  customers  entertain   toward 
the  house  of  business  identified  by    the*  par- 
ticular name  or  firm,  and  which  may   induce 
them  to   continue  giving  their  custom    to   it/ 
There   is    nothing  marvelous    or    mysterious 
about  it.     When  an  individual,  or  a  firm,  or 
a  corporation  has  gone  on .  for  an   unbroken 
series  of  years  conducting  a  particular    busi- 
ness, and  has  been  so  scrupulous  in  fulfilling 
every  obligation,  so  careful  of  maintaining^  the 
standard  of  the  goods  dealt  in,  so  absolutely 
honest  and  fair  in  all  business  dealings,   that 
customers  of  the   concern  have  become    con- 
vinced that  their  experience  in  the  future  will 
be  as  satisfactory  as  it  has  been  in  the  past, 
while   such   customers'   good    report   of    their 
own  experience  tends  continually  to  bring  new 
customers  to  the  same  concern,  there  has  been 
produced  an  element  of  value  quite  as  impor- 
tant as — in  some  cases,  perhaps,  far  more  im- 
portant   than — the   plant    or    machinery    with   . 
which  the  business  is  carried  on.    That  it  is 
property   is    abundantly   settled  by   authority, 
and,   indeed,  is  not  disputed.     That  in  some 
cases  it  may  be  very  valuable  property  is  mani- 
fest.    The   individual  who  has  created   it  by 
years  of  hard  work  and  fair  business  dealing 
usually    experiences    no    difiiculty    in    finding 
men  willing  to  pay  him  for  it,  if  he  be  willing 
to  sell  to  them." 


THE    BULLA RD     AUTOmATIG     WREMGH 

The  only  wrench  that  imitates  the  natural  grip  of  the  band. 
Monkey,  Ratchet  and  Pipe  Wrench  combined,  can't  slip  or  crush  the  pipe    no 
matter  jow  small.     Grips  automatically— the  jaws  adjust  themselves  to  any  sixe  pipe. 

Will  turn  pipe  at  any  angle  or  position,  even  when 
pipe  is  on  a  flat  surface. 

One  motion  of  thumb  gives  instant  adjustment. 
Send  for  descriptive  book,  free. 


-<  BUaXAflW  WRIMCN  < 


BULLARD    AUTOVATIC   WRENCH 

RROVIPBIVCB,  R.  I. 


CO. 


The  Peerless  Patent  Ankle  Sapport  and  Skate  Strap 

Retail,  25  cents  per  pair,  hardly  more  than  the  cost  of  ordinary 
straps.     Made  In  either  Black  or  Russet,  and  In  ladles'  and  men*8  sizes. 

The  Bimplest  and  Most  BffecClTe  Ankle  Support  Yet  loTonied  . 
Of  great  value  not  only  to  those  with  weak  ankles,  hut  amongst  the  more 
hardy  skaters  on  account  of  the  fact  that  It  combines  a  skate  strap  with 
ankle  brace. 

A  great  help  to  hockey  and  polo  players,  a  neceitslty  to  ladles  with  weak 

ankles.     Send   for   circular.  '  /  Mention  Hardware 

Patent  July  1,1902.  PEERLESS   MAI¥UFACTURI1¥G   CO..     Hartford,  Conn.     iDealera' Magasine. 
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INTERNATIONAL  SILVER  CO. 
Successor  to 


^HE  "CREST"  is  the  latest  pat- 
tern we  have  placed  upon  the 
market.  We  produce  a  full  line  in 
this  design,  both  staple  and  fancy 
pieces,  which  may  be  obtained  of  us 
direct  or  of  the  leading  jobbers. 

The  "Crest,'*  like  all  goods  bear- 
ing the  stamp 


^  Rogers  &  Bro>  A-1 


may  be  relied  upon  as  being  thoroughly 
reliable,  honest  in  workmanship,  satis- 
factory to  the  dealer  and  his  customer. 
The  reputation  of  the  Old  Reliable 
'Star  (^)  Brand''  has  stood  the  test' 
of  the  years. 

We  are  always  glad  to  help  the 
dealer  advertise  our  goods  and,  upon 
request,  will  supply  cuts  and  printed 
matter  without  cost. 

ROGERS  &  BROTHER 


WATERBURY,    CONN. 

New    York:    ^Vareroomst    9-11-13    Maiden    L^ane 
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SCREEN  DOORS 

WINDOW  SCREENS 


SEASON  1907 


All  reliable  Hardware  Jobbers  will  carry 
one  or  the  other  of  the  following  well- 
known  brands : 

OWOSSO     WABASH  PHILLIPS 

PORTER      PHnJU)ELPHIA     QUEEN  ANNE 

Catalogs  for  1907  are  now  in  the  hands 
of  the  Jobbers,  showing  the  LATEST, 
BEST  and  MOST  DESIRABLE  pat 
terns  of  SCREEN  GOODS. 

Our  factories  have  installed  strictly 
modem  equipment,  and,  on  account  of 
our  large  capacity,  convenient  location 
of  our  different  factories  and  our  excel- 
lent transportation  facilities,  we  are 
enabled  to  give  our  customers  better 
service  than  ever. 

THE  CONTINENTAL  CO. 

1120  Penobscot  Boilding,      DETROIT,  MICH. 
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MANUFACTURII 

HIGH  QUI 
SCREEN  S 


Unm  DMrs,  Stationary 
Windtw  Sortans.  Adjast- 
ablo  Windaw  Soraant,  K. 
D.  Framet  and  Mado  ta 
Ord( 


■AL 
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A  rsew  Uaintx- 

,Jlo»etteWaferaL. 


Mi4«  vlib  rtit  AtaMit  or  U«cr  tad  •  mwI 
Imit  lr««.  A-nr  wsntMi  e*n  tn«k*  r«*rty 
•I  IfiMn  In  20  mliMtet  •!  •  c«»t  m  10  cts. 

An  Ike  kttt  dcakr*  ull  ihCM  Ireu  at  SOe  •  act. 

If  rMT  tf '•^  dert  MAI  fll  tfvm,  w«4  m  ^Oc 
m4  •«  via  mail  you  ■  wi  po»lp«M. 

CEK-M«i«l^  romt  An\m\  ■•-«  •!»•  •Hi. 


ALFRED  A1«0RESCN  *  COMPANY 
laOO  Vublitcioii  Alw..  &,.  Minveapoli*.  Mlaiu 


OUR    ADVERTISING    HELPS    YOU    TO    SELL 

ROSETTE  IRONS  AND  HEART-SHAPED 
WAFFLE  IRONS 

An  en  Urged  reprod  action  of  the  advertisement  shown  herewith  wi  U  b«  re»d 
In  the  leading  pahllcations  every  month  bv  Over  Ten  Million  Womea. 
The  thousands  who  answer  this  ad.  will  be  refered  by  uf>  to  local  dealers 
carryii^  our  line.  Yonr  customers  will  demand  our  goods.  Are  you 
prepared  to  supply  them? 

ROSETTE   iROlVS  patented  by  us  are  now  unlvor&ally  popular 
with  increasing  demand. 

HEART-iHAPED  WAFFLE   IRONS.    This  design  is  patented 
by  us;   they  balce  the  waffles  evenlv,  making  them  wholesome;    this, 
together  with  the  beautiful  design,  nas  made  them  the  leading  Waffle 
Iron  on  the  market. 
^  Write  today  for  full  particulars  and  dealers'  price  list. 

ALFRID  ANDUSEN  6  CO^  1304  Wish.  Ave. So.,  MINNE  a POLIS,  MINN. 


LET  VS  TELL  YOV  ABOUT  OUR 

^^AMERICAN  BEAUTY''  Ml  GLASS  CASE 

Which  Lectdlng  Hardware  Stores  are  Adopting 

Write  for  our  Catalogue  **  A  *' 

GRAND  RAPIDS  SlOW  CASE  COMPANY,     -     Grand  RapMs,  McUgu 

N  nw  York  Office,  No.  740  Broadway,  same  floor  as  Frankel  Display  Fixture  Co. 
The  LergMt  Show  Case  Pl»nt  In  the  Worid 


VEST 

h  Potato 
anters 

jpy  Cow 
id  Stan 

THEM 

r 

rices 

G.CO. 

N.  WIS. 


W 


E  ARE   NOW  PREPARED 
to  fill  your  orders  on 


Gil  eupSy  Grease  Gups 

— ^— — — —    AND    — ^-^^^— 

Lubricating  Appliances 

IX   GENERAL 

PAHERSON,  60TTFRIED  k  BUNTER 

(UUVfaTBD) 

Machinery,  Metals,  Hardware, 
Tools,  Supplies 

146 -150  CENTRE  ST.,       NEW  YORK 


RIVETS     AND 
ESCUTCHEON   PINS 


JOHN    HA8SALL 

181  Lafaytttt  St..  NEW  YORK 


9 
9 


IrueTemper 
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••THE  ARROW  CAN'' 


iReg.  U.  S,  Pat. 
Office.) 

F«r  ASHES  AND 
GARBAGE 

UADM  IK  3  SIZES 

No.  01.19x18  III. 

lJ8t.$4.50 

No.  1.15x24111. 

Usi.  $5.25 

ll«.3.  17x24  tn. 

Iitl.$i.00 

An  improved 
Pressed  Steel 
Can  4  which  i^as 
no  rivets  to  pull 
out,  linked  hoops 
to  pull  off,  or 
thin  bottom  to 
rust  out.  Rein- 
forced and  Gal- 
vanized. 


<«POPULAR**   CORRUGATED  PAIL 

For  Gsrbaac*  Ashes 
ana  General  Use 

Construction — This  pail 
is  strongly  made,  with 
Steel  Bands  top  and  bot- 
tom and  Heavy  Bale 
Handle,  and  cover  fitting 
over  the  outside.  A. very 
strong,  useful  article  for 
any  purpose,  and  of  a 
very  convenient  size. 

Ro.53.  8lze.l3xU. 

Ll8trrioe.$2^ 

**  PHILADELPHIA** 

No.  IS.    SPECIAL  GALVANIZED  GARBAGE  CAN 

Construction — This  can  is 
made  of  No.  20  gauge  Black 
Steel  in  Body  and  Bottoms 
—%  inch  rod  rolled  in  top 
and  bottom — "Arrow"  Mal- 
leable Iron  Handles  and 
heavy  clips  with  four  rivets. 
This  can  is  galvanized  and 
soldered  water-tight  after  it 
is  made.  A  perfect  can  for 
garbage. 

R«.  15.  Sise.  14HxlfK 
List  Price.  $1.75 

««BOSCO*'  OIL  AND  GASOLINE  CAN 

A  Neat,  Durable  Galvanized 
Can  for  Automobile  Garages. 
Paint  Shops,  Domestic  and 
General  Use  for  Gasoline, 
Kerosene,  Naphtha,  Benzme,  ^ 
etc.  Nos.  70,  71,  72  and  78 
have  ordinary  spouts.  No.  74, 
6  gallon,  has  Brass  Spigot,  as 
shown  in  cut. 

List  Price 

Size  per  dos. 

Ne.  70.  1  tel.  wm  spjmt.        $4.00 

"  72.  $ 0.00 

"   73.  5 12.00 

"  74.5  "  Brass  Tee  SplfOt.l5i)t 

All  list  prices  subject   to 

discount. 

For  full  particulars  and  new  price  list  showing 
complete  line  write  to 

THE  ARROW  CAN  CO.  ^^^IKISi 


'It's  fbe 

SoU6be6  T>Upld? 

tl)at  sells  tacks 
^oli6l)e6  ^l)umb  ^acks  are 
l)an6?  aa6  attractive  fasten 
lags  for  pictures.  pl)otos»  slgrs* 
drapery,  window  dressing,  sl)clf- 
f  aper»  curtains,  coverings,  etc, 
^l^^adeln  assorted  colors 
?  german  silver,  brass, 
steel  and  numbers,  3fandy  for 
desk  blotters,  drawing,  dress- 
making and  bulletin  boards, 

"^Vsk  your  jobber  or 

3fawkes-3ackson  (to.  Mlakers 

$2  T)uane  St„  ^ew  ^ork 
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THE  FOX  TOOLS 


LOCK  WASHERS,  PULL  RINGS,  BURRS 
KNOB  WASHERS,  PIAnO  WASHERs' 
FINISH  WASHERS,  all  kinds     boxed  or  in  bulk. 

'  Send  for  Catalogue. 

HOBBS  MANUFACTURING  CO.,  Worcester,  Mass. 


TrueTemper 
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STOVE 
^POLISH 

LIQVIP  •  PASTE-  POWDER 

High-Grade  Polishes  which  Polish 

—SEND    FOR    FKEE    SAMPLE : 


STOVE  POUSH  STOVE  POUSH  .    STOVE  POLISH 

lor  the  for  Ike  lorlhe 

MANUFACTURER  DEALER  HOME 

Give  satisfaction  and  pay  you  good  profit 
WKITE    FOB    QUOTATIONS    AND    CATALOG 

A-B  Polish  Company 

SUCCESSORS  TO  AYUNG  BROS.  CmCAGO,  ILL.,  U.  S.  A. 


^^   !  Yon  Can'tWork  or  Pick  the  Basl[et  Bank 

(^  -.  No  key  to  loee  or  combination  to  forget.    Absolately  safe.    No  way  of 

■««»•  Dime  (rettlM  the  money  until  $6.00  Is  saved.    BEST  REG I3TE  KINO  BANK 

Locks  Unlocks         MADE.   Finely  finished.   BIO  SELLER.   BIO  PROFITS.   Order  from 

Iyoar  Jobbers.    If  they  haven't  them  write  us. 
SCIULTZ  «  STAPLES,  34Wabash  Ave..CUeago.ll.S.A. 


\ 


Auxiliary  Ironing  Board  Co.'s 

VERIBEST 

Size— T  ensth,  30  Inch'^s.  Price.  $14  per  gross 

Width,     5  and  2\i  inches.  3  Dozen  In  Box 

MANCPACTUUED  BY 

AUXILIARY  IRONING  BOARD  CO. 

Rochester,  N.  Y.,  U.  S.  A. 


.THE   YANDEGRIFT 

I  ■  WOOD  HANDLE     w 

^  SCREW  WRENCH 

,  will  not  crack   or   break.    Lower   Taw  and  Handle 
led  studs  inserted  clear   to   base.    \Vill   outlast  any 

TUB    VAIVOEaRII=nr    JVIRO-    CO.,    Shelby^ville,    Ind-     New  York  Office,   108-10  Duane  St 

®   GIFFORD-WOOD    CO.  T 

Jt     i||P    TOOLS  ^^^\ArItafllon,  Mass. 

f  ^lUt  ELEVATORS  i't^::^C' 

V    VoATALoos  HUDSOli,  H.  Y.  W 
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eOLD'PUNeHED  NUTS, 
SMALL  RIVETS   AND   BOLTS 


Ouattty—Jtt 


Garland  Not  and  Rivet  Go.,  Pittsburgh,  Pa. 


sf&B 


C.  G.  &  L  P.  TGWHSEND  GO. 

NEW  BRIGHTON,  PA. 

MANUFAoTWRtm  or 

RIVETS,  WIRE 

AND  WIRE  NAILS. 


jSftl 


m  J.  L  MOn  IRON  WORKS 


StH  Avenue  and  17th  Street^ 


NEW  YORK 


Fine  Plumbing  Fixtures.  Ornamental  Iron  Work  and 
Stable  Fixtures.  Boilers  and  Radiators  for  Hot 
Water  and   Steam.    Ranges  and  Hot  Air  Furnaces. 


KICK    PLATES 


We  carry  a   Large  Stock  of  Speelallw  Seimeted  Bra*M  and  Bronme  fn  all  widths  for 
K^ck  Plate*  and  can  match  any  flnUh  of  hardware. 

THE   TURNER   BRASS   WORKS,   "  ~~i»Vf f^i^lTo  "•*' 

Consult   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   ok   La«   Paces. 
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Manila  and  Sisal  Rope 

We  have  for  prompt 
shipment  a  !arg:e  stock  of 
rope  in  Chicag:o. 

We  can  malce  some  low 
prices. 

H.Channon  Company 


Ht 


Chicago. 


"GgMian"  nil  "Eurelii" 


Manila  and 
Sisal   •    •    • 


ROPE 


Oil  Well  Cordage 
Transmission  Rops 
Hay.  Hide  and  Bale  Rope 
Tarred  Lath  and  Fodder  Yam 
Jute  and  American  Hemp  Twines 

Agencies  In  All  Princip«l  Cities 

Colmnbiaii  Rope  Co. 

AUBURN.  N.  Y. 


ROPE  aDd  TWINE 


MANILA  ROPE 

SISAL 

RUSSIA       " 

n-ALlAN       " 

JUTE 

TRANSMISSION   ROPE 

PLOW  LINE 

OIL  WELL  COROAQE 

INOIA  TWINES 

HARDWARE  TWINES 

WOOL 

WRAPPING 

TARRED  CORDAQE  OP  ALL  SORTS 


.   PIIIOES 

AND 
•AMPLKS 

ON 
RKOUKST 


SIND  PON 

OUR 

DCSCRIP- 

TIVC 

POLDER 


WE  BELONQ    TO  NO  TRUST 

POOL  NOR 
COMBINATION 

Our  gooas  pass  to  the  dealer  at  a  smaller 
margin  oyer  actual  cost  than  any  other  cord- 
age. 


THE  NEW  YORK  CORDAGE  CO. 

8S-85   WALL  STREET. 

Nycord**  NEW  YORK 


In  Answering  Advektisbmbnts  it  is  Desikablb  that 


You  Mbktion  hardware  DEALERS*  MAGAZINE. 
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blished  1&40 


IlPErfrER^^Co. 

MANIU&  SISAL 
CORDAGE 

AnNISTON  sash  cords 

Ludlow  twines 

HARTZ  blocks 

COTTON  DUCK 
LOO-204-206-208  SWaterSL 

Chicago. 


MA>fUFACTURERS  OF 

COXXOIM 


TWINES,   MOPS,   WASTE 

WICK,  SASH  CORD,  AND  CLOTHES  LINES 


IVII 

Fall  River,  -  Mass. 
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'EkLAKE 


out  NUIB  IS  STAMPID  ON  TU  C91» 

5fe  SILVER  LAKE 

SoUd  Braided 

Rope,  Sash  Cord,  Railroad  Bell  Cord,  Trolley  Cord, 
Masons'  Lines,  Chalk  Lines,  Clothes  Lines,  Etc. 

Recoonlz«€l  Standard  •lnc«  1868 

Silver  Lake  Sash  Cord  is  made  from  fine  yarn,  perfectly  braided  and  smoothly 
finished  by  experienced  workmen,  thus  filling  every  requirement  of  a  good  cord.. 

The  man  who  knows  the  good  and  bad  points  of  all  cords  buys  Silver  Lake. 
Tke  Best  to  tkc  Cheapest  The  Best  Is  What  Tm  Want  Send  for  onr  Catalogue 

THE  sii^vER  l.a.k:e:  CO. 

T8  Ctiauncey  Street,  -  -  -  BOSTON,  \§AJSfS. 


*'PLYMOUTH"ROPE 

1800  F^OR  83  YBAR8  TUB  WORUD'S  BEST 

1824     Eighty-two  years  is  a  long  time  for  a  business  to  live  and  gro7v.    That 

32     our  business  has  clone  that  and  is  still  grozving  is  proof  positive  of  at 

least  one  thing.    That  is  that  "Plymouth"    goods    are    right    in    every 

particular.    The  people  who  realize  this  are  keeping  our  machinery  moving  lively, 

and  others  are  finding  it  out  daily. 

"Plymouth"  goods  are  always  uniformly  high  grade  and  the  conditions  of 
manufacturing   and   marketing   are    such  that  they  are  also  in  reality  cheaper. 

Don't  bother  with  poor  rope — ''Plymouth''  means  ''economy  for  the  user,  sat- 
isfaction for  the  dealer,"  Write  us  and  we  will  tell  you  hozv  to  get  our  rope  quickly 
and  conveniently. 

Plpouth  Cordage  Co. 

382  Court  Street 
North  Plymouth    -    -    Mass. 
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ELEVATORS 

AUTOMATIC 
HATCH  DOGRS 
DUMB  WAITERS 

And  all  AppUancet 
for  Same 

Manufoctured  by 

C'Noill 
Elovafor  Co. 

928  Cherry  Street, 
PHILADELPHIA,  PA. 

Send  for  Catalog 


Dumb  Waiters 

AND 

Hand  Elevators 


Of  the  Moftt  Improved  Auto- 
matic Conctruction 

Trunk  Liffia,  Invalid  Lifta,  Carriage  Ele- 

vatora.  Sidewalk  Elevatora.  Freight 

Elevatora.  Hatchway  Hoiata. 

SEDGWICK 
MACHINE    WOR.KS 

84,  86,  88  CoLrroU  Streot, 

POVGHKECPSIE.  N.  Y. 

128  LIBERTY  ST..  NEW  YORK 

Cataloff  on   Application.     Eatimatea 
on   Requeat 


IMPROVED  Qaick  and  Easy  Rising  Sfeam, 
J         Electric  and  Hand  Power 


i 

T»-«„„i,  i^««««  i  20  Cedar  St.,  New  York"        T 
Branch  Offices  J  ^^g  Eleventh  St..  Omaha         L 


ELEVATORS 

KIMBALL   BROS. 

900  Ninth  Street.     Council  Bloffa,  la. 

SKKD   FOR  CIBCJLAI18 

Kimball  Elevator  Co.,  239  Vlacexit  StnClaveland,0. 


We  Pay  the  Freight 

You  Install  Devator^ 


I 


I 


I 


I 


Center  Lift  Hand  Power  Elevator. 
All  ParU  Inter-Changeable. 

To  Hardware  Dealers 

WE  WILL  ship  this  Elevator  direct  to  yoa. 
f  reifirht  paid  and  you  can  install  it  your- 
self without  expense  except  the  help  of  the 
average  mechanic  This  is  an  exceptional 
offer.  Everyone  knows  that  EATON  * 
PRINCE  means  dependable  EHevators.  No 
other  Elevator  is  quite  as  ffood  because  none 
is  made  with  such  infinite  care.  Send  for  our 
iaterestinv  Hluatrated  Catalogue  No.  44. 

Escfiti  &  RBUiSS  OnsA^ 

70-76  Michigan  St,  Cliicaco,  IlL 


9 
9 
9 


irueTemper 


North  Western  Stove  Repair  Co. 

Mamm  22B'23B  Wemt  f2th  StPBM,  Ohhmgo 

DCDAIDQ    POR  THE  OLDEST  AND   NEWEST 
lA  b  TM I  lA  O    8TOVE8,  RANGES  AND  FURNACES 


LARGEST   AND    BEST 
STOCK  IN  THE  WORLD 


Write  for  Supplkmcnt  to  No.  20  Cataloouk 
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We  shall  be  glad  to  send  you  Catalo^ " 

describing 


The  Little  Beauty 

Duinb.Waiter 
The  Rapid  Transit 

Duinb.Waiter 
The  Energy  Dumb- 

Waiter 
The  Little  Giant  Dumb. 

Waiter 
The  Side  Pott  Hand 

Elevator 
The  Back  Guide  Hand 

Elevator 
Hand   Power  Passenger 

Elevator 
Carriage  or '  Warehouse 

Elevator 
Belt  Power  Elevators 
Basement  Lifts 
Power  Attachments  for 

Hand  Elevators 

ENERGY    ELEVATOR    COMPANY 

40e    Cherry    Street,     PHIUADBUPHIA,    PA. 


ELEMTORAW) 
MACfflNECO 


X  JmXjIWXX  1 

ELEVATORS^ 

144-I460]tfdrioSt,(!mCA<iO. 
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BUY  POULTRY  NETTING,  WINDOW  SCREEN   CLOTH,  ELECTRICALLY-WELDED 
WIRE  FABRICS,  WIRE  MATS,  OR 

ANYTHING   MADE   FROM   WIRE. 

From  the  manufacturer  who  guarantees  the  quality  and  can  ship  the  goods  when  required. 
We  manufacture  every  description  of  WIRE  CLOTH,   NETTING,    FENCING   and    PER- 
FORATED METAL,  including  the  following  specialties: 
"CLINTON  "  BRAND  "  SILVER  FINISH  "  BRAND 

Painted,  Figured  and  LandsoajM  ClotK  Window  S«ff#ei\  Cloth 

Flro-Proof  Wire  Le^tK  Poxiltry  Netting 

Cleotrtoally. Welded  Wire  Fabrloe  Galvanised  ClotK 

Our  "POMPEIIAN"  BRONZE  Window  Screen  Qoth  requires  no  paint  or  varnish,  will  not  rust  and  is 
unexcelled  in  durability  and  finish.    Ask  your  hardware  dealer  for  these  goods. 

Man\xf  ekOtured  only  by 

CLINTON    WIR.E    CLOTH    COMPANY 

Clinton,  Maes.  Boeton  New  York  Chicago  Se^ji  Frandeco 


USA, 


Buffalo  Wire  Works  Co 

BUFFALO,  N.  Y. 


** 


''Cyclooe''  Omameotal  Feoce 
and  (iates 

are  a  good  line  for  the  Dealer,  whether 
they  handle  our  farm  fence  or  not. 
Built  up  to  6J4  feet  high.  We  carry 
a  stock  in  New  York  City  for  nearby 
deliveries. 

Cyclone  Woven  imre  Fence  Go. 

CLEVELAND,  OHIO 
HOLLY,  MICH.  WAVKEGAN,  ILL. 
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WRIGHT  WIRE  COMPANY  ""^jgiS^ 

WOICESIB,  MASS.  llikm«i 

WIRE  CLOTHES  LINES 


WIRE  LOCKERS 

of  eyery  description. 
WIRE  of  aU  kinds,  POULTRY  NETTING,  WIRE 
CLOTH,  STAPLES,  RIDDLES,  COAL 
SCREENS,  PICTURE  CORD,  WIRE  GUARDS, 
BANK  and  OFFICE  RAILINGS,  ELEVATOR 
CABS  and  ENCLOSURE  and  other  Wire  Goods. 


The  Old  Reliable — ^Always  Satisfactory 

Poultry  Netting 
Farm  and  Lawn  Fencing 
Window   Screen  Wire   Cloth 
Coal  Screens 

AU  kinds  of  Wire  Clotb—From  all  kinds  of  wire 

THE    NEW    JERSEY    WIRE    CLOTH    COMPANY 

XRKIMXON.     IM-    U. 


WHY  NOT  BUY  DIRECT 

OF  THE  MANUFACTURERS 
Oalvanized  Hex  IVettlnss 

Wire  doth,  aU  kinds 

Fly  Screen  Cloth,  Painted,  Galvanized 
or  Bronze. 

Soreene, 

Coal,  Ore  or  Sand. 

Riddles 

Hardware,  Foundry  and  Coal. 

QuilHy  right.  Prices  riglit.   Write  for  tliem 

TIE  LUDLOW  SAYLOR  WIRE  CO. 

ST.  LOUiS,  MO.,  U.  S.  A.  f 
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WHHX   IIKNRV   DISSTON   WAS  ASKED  THE  QUESTION: 

-WHAT  DO  YOU  PUT  IX  YOUR  SAWS? 
HE  REPiJI  D: 

•GOOD  STEEL  AND  HONEST  WORK." 

UPON  THIS  FOUNDATION  IS  BUILT  DISSTON  QUALITY. 


''W  YOU  WANT  A  SAW  IT  IS  BEST  TO  GET  ONE  WITH  A  NAME  ON 
IT  THAT  HAS  A  REPUTATION.  A  MAN  WHO  HAS  MADE  A  REPUTA- 
TION FOR  HIS  GOODS  KNOWS  ITS  vXlUE  AS  WELL  AS  ITS  COST  AND 
WILL  MAINTAIN  IT." 

ESTABLISHED  HENRY   DISSTON   &   SONS,   Inc^ 

ISfO  PHILADELPHIA,  PA. 


o 


y\^t^^/v^\>\y^'^>^>^>^/^'Vyv^vv'vv^^^ 


No  matter  how  small  your  Hack  Saw  Trade 
runs — even  a  few  customers  can  tell  the  difference 
between  a  good  Blade  and  a  poor  one. 

You  can't  afford  to  take  any  chances  with  poor 
U.ack  Saws 

If  you  sell  UNIVERSAL  or  UTILITY  Hack 
Saws — even  if  you  sell  only  a  few  dozen  in  a  year — 
your  customers  will  never  have  an  opportunity  for 
coming  back  because  of  poor  Blades. 

Every  UNIVERSAL  or  UTILITY  Blade  is  care- 
fully made  —  carefully  tempered  —  carefully  exam- 
ined before  being  bundled  and  packed  for  shipment 

You  take  no  chances. 

We  can't  afford  to. 

Want  our  Blue  Book  and  prices  ? 

West    Haven    Mannfactaring    Co. 

Ne%v    Haven,    Conn. 
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ATKINS  PERFECTION  HANDLE 

is  an  exclusive  feature  that  will  enable  you  to  sell 
MORE  Saws.  Intelligent  mechanics  see  the  advan- 
tage at  a  glance  and  want  them.  They  sell  readily 
and  easily. 


Wh^wristwi<blkMit»wkr 


When  sold,  the  Quality  satisfies  your  customer  and 
his  confidence  in  you  is  established.  He  smiles 
when  he  thinks  of  your  store  and  comes  back  to  see 
you  with  his  friends. 

ATKINS  SILVER  STEEL  SAWS 

are  easy  to  buy.  At  your  Dealer's,  or  write  our 
nearest  Branch,  where  a  complete  stock  is  carried 
for  immediate  delivery. 

E.  C  ATKINS  &  CO.,  Ino, 

TME    SILVER    STEEL,    SAW    REORLE 


Home  Office  and  Factory : 

INDIANAPOLIS 


BRANCHES 


1 


NEW  YORK  CITY 

CHICAGO 

SAN  FRANCISCO 


ATLANTA  NEW  ORLEANS 

MEMPHIS  PORTLAND 

MINNEAPOLIS  SEATTLE 

TORONTO 
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McKINNON  DASH 

COMPANY,  BUPPALO.N.Y. 
Trey.O.  aMiMali,0.  SLCalhariMS.<M. 

DASHES,  FENDERS 

ROUU  UR  STRAPS  AIVD 
RROP     BUOeK      WASHBRS 

Th«  Biselo^w  Wlr«  F^ly  Killer 

IndUpeoMible  for  the  Household 


Prevents  Contagion. 
Patented. 


Knis  but  does  not  cmsh  the  fly  or  mob 
quito.    Popular   with   all   Housekeepers. 

J.  F.  HGELOW,  MR.,  Worcester,  Mass. 


Sanitary  Wire  Sink  BrusH 

Will  not  rust.    Non-Absorbent 

Patented. 

No  disease  germ 
can  adhere  to 
the  Brush.  Sold 
by  the  Hard- 
ware Trade. 

Send  for  Prices. 

New  York  Agents,  WUsao  Bros.,  187  GhaabcrsSt 


w 


====z===    THE    SHEAR    OF    THE    YEAR  = 

KRAUT  &  DOHNAL,  oept.  h.  No.  168  S.  Clark  St.  Chicaoo 


BEST  HANDLED  HAMMERS  MADE 

)&  DOZEN  IN  EACH  BOX. 

T^ 


Seacl  Forlllus(r&ted  Ca^laLlojue» 
RM  MLcanr  Au  ironhohqkrs. 

Ifenry  Cheney  Hammer  0^ 

LITTLE  FALLS.NY..UJS.A.. 

ADZ-EYE  NAIL  HAMMERS 

MaehlBlsts*  Hammers,  Tinners,  Blaeksmtth, 

Farriers,  Riveting. 


BDiltforWirk 

We  absolutely  guar- 
antee Armstrong's 
Pipe  Cutting  and 
Threading  Machines, 
as  to  excellence  of 
materials  and  work- 
manship. They  arc 
strongly  made,  light, 
compact  and  power- 
ful, and  built  to  last. 
Send  ^  for  our  cata- 
logue. 

THE  ARMSTRONG 
MFG.  CO., 

291    KNOWLTOli   tT^ 
MIDQEPOftT.  CONM. 
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YieT0R" 


Write  to-day  for  samples 

MASSACHUSETTS  SAW  WORKS 

CHICOPE,!:,   MASS. 


NEW  IMPROVED 
Patent 

Malleable  Iron 

OILERS 

Three  Sizes, 
Nof.lU2andl3. 


HAMMEB'S  AIUUSTABLE  CLAMPS, 

HAMMEB'S  MALLEABLE  IBON  aiLEBS-l  Sins, 

HAMMEB'S  M.  L  HANGING  LAMPS. 

NEW  PATTERN  Heavy  Screw  Clamps.  Strongest 
In  the  Markf^t.  For  sale  by  all  the  principal  Hardware 
Dealers.    Send  for  Price  List. 

Malleable  Iron  €a«tlnca  of  superior  qaallty.  and 
Hardware  Specialties  in  Malleable  Iron  made  to  order. 

HAMMER  ft  COm  Branford,  Con. 


The  name  stands  for  perfection  in  Horse  Nails 

LIVINGSTON  NAIL  CO., 
104  Reade  Street.  IVe^w  York 


PULLMAN  Balances 

Are  you  selling  them  ? 

In    Use 

Everywhere 

Send   for  new  catalog. 
PULLMAN   MFG.   CO. 

Roebester,  N.  Y.,  V.  S.  A.   • 

McWhinnie  Wheel  Barrow  Works 

POUGHKEEPSlf;  N.  Y.,  U.  S.  A. 

Manufacturer  of  all  kinds 
of  Wooden,  Steel  Tray  and 
Steel  Tubular 

WlieelBarrows 

for  railroad,  coal,  stone, 
mortar  and  garden  use. 
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Ueware   of   infringing  goods  of  short  measure. 

eHRY'S 

Universal  Box  Strapping 

Also  iDanufacturers  of  all  kinds  of  WIrC  BoX  Stra|ipill0»  ConKT  Ft8leiMn»  Ife. 

GARY    MANUFACTURING    CO. 

1 9  and  2 1  Roosevelt  St.,  NEW  YORK 
e  Address:    "CARLEIO"  Teiephoae:    1445  FRANKUH 


THE    BEST   AND   LATEST   IN   VISES 

The  Parker  Reinforced  Slide 

Solid  Steel  Bar  running  entire  length  of  slide,  making  it  the  strongest 


Lonarj 

each 

0   suit 

all  trades  and  in  all  sizes,  and  when  jou  buy  a  PAREEB  you  get  the  Begt. 


THE  eHARLBS  PARKER  eOMPANY, 

N.  Y.  Salesroom,  52  Warren  St.  Factories.  Meriden.  Conn. 
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Yale  &  Towne  Triplex 
Chain  Blocks 

have  a  power-multiplying  mechanism  that 
enables  a  boy  with  a  1-ton  block  to  lift  a 
ton.  A  strong  man  with  a  20-ton  block  can 
lift  20  tons. 

There  is  no  danger,  because  the  brake 
acts  automatically,  holding  the  load  the 
moment  pulling  stops. 

Hardware  Dealert  should  carry  a 
few  Y  &  T  Chain  Blocks  in  ttock    « 

Yale  &  Towne   Mfg.  Co. 

9  Murray  Street,  New  York 


SAY,  HARDWARE  MEN,  USTENI 

If  irs  WILKINSON'S 
lt*s  the  Very  Best 

Ask  the  Engineer  I 


rN 


Are  you  looking  for  something 
good,  something  that  does  its  own 
talking,  sells  itself?  Have  you  the 
WILKINSON  B^orce  Feed  oiler  in 
stoclc?  If  not,  you  are  not  selling 
the  best.  Don't  l>e  a 
bacic  number.  Sell  the 
very  best.  Don't  waste 
that  precious  hot  air 
trying  to  sei4  old  out- 
of-date  oilers.  When 
you  make  a  display  of 
our  Oilers  in  your 
show     "Window,      every- 


stock?     If  D 


body  stops  to  "rubber." 
They  are  beauties.  You  will  make  no  mistake 
in  putting  in  a  good  stock — four  sizes  of  them. 
They  sell  all  right,  and  so  is  the  price  right. 
(tee !  our  half-pint  size  is  a  peach.  Designed 
specially  for  automobile  trade.  Have  you 
one  with  your  auto?  No?  Then  kit*  for  it. 
When  you  buy  an  auto,  insist  on  having  a 
WILKINSON  oiler  with  it.  Write  us.  We 
will  "show  you"  :  a  postal  will  do.  Rememl>er 
it's  no  old  thumb-pressure  oiler ;  we  invented 
and    discarded    that    nearly    20   years    ago,    as 

Eatent  records  will  show.     Other  inventions ( ?) 
ave  been  copying  ever  since. 

WnUnson  Mannfadiuing  Company 

6»  WaU  street.  New  York 


TtaE  StmdardTool  Cos 

TWIST   DRILLS 


Why  not  sell  tools  that  will  satisfy  your  customers  and  bring 
return  trade  ?  —  Tools  that   are  guaranteed  to  be  of   the 

HIGHEST    QUALITY 

CLEVELAND,  O.,  and  94  Reade  St.,  NEW  YORK 
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We  Have  Often  Told  You  that  the  Best  Took 
on  the  Market  are 


Mayhew's  Tools 

WHY  7 


3u 


Because  they  are  made  by  experienced  ^v^ork- 
men,  from  the  best  material  obtamable,  most 
carefully  finished  and  fully  guaranteed.  Cata- 
logue sent  on  application. 


PI.  hi.  lif ay^tiew  C€>. 

;bkl.burne:  falls,   KiA^tsts..  u.  m.  a. 


dS 


ADJUSTABLE-STROm: 
AUTOMATIC 

PuncK 


No.  18.A 

No  hammer  needed— a  downward  press 
ure  of  the  hand    on  the  cap   re 
leases  the  striking  block  and 
makes  the  impression. 


By  simply  turning  the 
cap  the  force  of  the  stroke 
is  regulated,  and  light  or  heavy 
indentations  made  as  desired. 
A  handsome  tool,  simply  and  strongly  i 

Send  for  Catalogne  No.  17  Xof 
Bine  'Mechanical  Toola 


fShe  L.   S.   STARRETT   CO..  Athol.  MaM..  U.  S.  A. 
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BEST  KNOWN,  SELL  BEST 

There  is  no  question  about  that;  it's  so  with  all  merchan- 
dise. 4f  Take  for  instance  the  Forks,  Hoes,  Bakes  and  other 
Farm  and  Garden  Hand-Tools  we  have  been  making  and 
selling  for  more  than  half  a  century.  <|[  The  public  has^ 
learned  from  satisfactory  experience  to  depend  upon  our 
brands  for  all  that  is  desirable  in  high  grade  Hand-Tools. 
4f  The  names  of  our  brands  are  familiar  to  tool-users  every- 
where. 4f  And  they  are  demanded  universally  in  preference 
to  all  others.  4f  They  are  the  best  known  because  they  are 
the  best  made 

And  that  is  why  tbey  sell  best. 

4f  The  standard  brands  of  the  world  are : 

**A8btabala*'  **J?/y»»  '^Hstrriman**  ''Otsego*' 

*'BoUes"  **Ft,  Madison**  ''Jackson *»  "Philadelphia** 

"  Batcheller  **  "Geneva**  "Memphis**  "Utica** 

Sold  by  Leading   Hardware  Dealers  Everywhere 

AMERICAN  FORK  &  HOE  COMPANY,  Cleveland,  Ohio 

EXPORT  OFFICE)    II  Broadway,   NEW  YORK 


Will  yoi 

sill  Linit 
-ull  til 
RigltUil 


I 


COOK'S  PATENT  LEVEL. 


A  Tool  yoa  can  sell  quickly,  profitably  and  satisfactorily  to  Carpenters,  Masons,  Bricklayers,  and  all  who 

use  Leyels  or  Plumbs,  is  the 


:DAVIS  &.   COOK    LEVEL. 


The  different  Level— with  the  bulb  seen  in  all  positions.  Under  or  over— or  10  feet  away.  You  know  the 
trouble  with  the  old  siyle  bulb-ln-the  top  Level— useless  unless  you  stand  over  them.  For  sale  by  all  leading 
Jobbers.    Catalogue  on  application.    Made  only  by 


DAVI8  A  COOK, 


Watertown,  N.  Y.,  U.  8.  A. 


THE  eALL 

is  for  PORTER'S 
"EASY"  and  "NEW  EASY" 


BOLT 
CLIPPERS 

(The  Trade  Protected) 

N.  I  PORTER,       Everatt,  Mass. 


Automatic  Wire  Straight- 

cners  and  Cutters 
Riveting  Machines 
Cotter   Pin  Machines 
Buckle  Tongue  Machines 
S  Hook  Machines 
Cold    Koll    Swaging    Ma- 
chines 
Staple   Machines 
Butt  Milling  Machines 
Butt  Drilling  Machines 
Sprue  Cutters 
Special    Automatic    Wire 
Forming  Machinery 


h»  F.  B.  Shiistar  Ga 

Formerly  Jolm  Adt «  San 

New  Hnven.  Conn 
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Are  the  Wrenches  that  jou  are  offering  the  trade  the  best  in  the 
market  ?     If  not,  then  they  are  not  Bemis  &  Call's. 

If  you  have  made  up  your  mind  to  increase  your  trade 
among  the  mechanics,  then  you  need  as  first  assistant  Bemis  & 
Calls  Wrenches.  They  are  acknowledged  perfect  in  adaptability 
and  construction. 

Send  for  our  Catalognc   It  nrlll  iMtcrest  >  oa 

BEMIS  &  CALL  HARDWARE  &  TOOL  CO.,  Spilngfldd,  Mass. 


Th»  Wire  Cutlers  are  interchangeabl 

i"    Hayden's    Patent 

Combination   Wire 

Cutters    and    Grip 

Pliers.    The  tool  is  d  I  op 

forged  steel  throughout,   making 

the  handles  very   stiff.       Cutters 

are  easily  adjusted  and  made  of  the  best  tool  st 

the  most  serviceable  of  its  kind  on  the  market 

THE  BILLINGS  &  SPENCER  CO.,  Hartford,  conn. 


Get  ourtnew  catalog. 


BICYCLE,  AUTO  AND  SHOP  WRENCHES 

Sizes  from  5  to  11  inches. 

SOLD    ON   THEIR    MERITS.  EACH   WRENCH    GUARANTEED. 

Nickel  Plated  or  Mottled  Finished. 


Thorougiily 
Casehardened 

jf  SIZE 

FRANK  MOSSBERG  CO., 

ATTLEBORO,  MASS. 
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When  it   Comes   Right   Down  to 
Good,  Strong,  Well  Made 
Wrenches  There's  Nothing  Like 

Trade 

Goes'  "Knife-Handle"   and 

Mark 

Goes'     A        "Steel 
Handle." 


w 


You  machinists,  steam  engineers,  and  all  who 
operate  machinery  know  the  value  of  STABIL- 
ITY in  a  wrench  and' most  of  you  know  where 
to  find  it — in  the  Coes  Wrench.  Goes  makes 
two  wrenches — the  Genuine  "Knife  Handle" 
Wrench  and  the  New  '91  "Steel  Handle" 
Wrench.  Each  wrench  is  made  for  special  ser- 
vice, and  each  fills  that  service  admirably. 
Goes'  "Knife-Handle"  Wrench  is  THE  Wrench 
for  all  ordinary  use,  and  its  adoption  by  the 
best  shops  proves  its  superiority.  It  is  a  wrench 
of  few  parts,  simple  and  compact — the  handle 
is  the  hardest  of  hard  wood,  mechanically  se- 
cured at  each  end  and  reinforced  at  the  center 
by  a  strong  steel  rivet — no  splitting,  no  com- 
ing apart.  This  Wrench  has  a  hardened  Steel 
Bar  and  Jaw,  Steel  Gastings  in  the  Handle, 
Steel  Hardened  Screw,  Rivet  and  Key,  and  is 
so  thoroughly  and  strongly  constructed  that 
when  the  day's  work  is  over  it  is  always  ready 
for  more  work.  It  is  THE  wrench  for  machin- 
ists— every  time  and  all  the  time.  Engineers, 
Miners,  Brewers,  all  of  you  who  cannot  use 
wrenches  that  are  affected  by  heat,  moisture,  or 
acids,  here's  Goes'  All  Steel  Nut  Tackier,  and 
'twill  serve  you  well.  This  New  Wrench  of 
Goes  is  a  corker — it's  got  to  be  to  stand  hard 
knocks.  This  Wrench  is  made  to  turn  NUTS 
off,  not  the  corners;  an  Extended  Screw  Sup- 
port makes  it  almost  impossible  to  do  that. 
Most  Steel  Wrenches  have  a  place  for  dirt  to 
lodge — no  place  on  the  "Goes,"  a  Ball  Bearing 
Screw  keeps  it  out.  The  Handle,  an  All-Steel 
Gase,  is  fitted  over  the  Shank  and  secured  by 
two  Steel  Rivets  and  by  upsetting  the  tip  of 
the  bar  in  the  taper  hole  at  the  end  of  the 
handle  It's  a  strong  wrench  from  every  view- 
point- you'll  never  wear  it  out.  These  two  Goes 
Wrenches  are  sold  at  the  lowest  price  at  which  the  best  made  wrenches  can 
be  sold — steer  clear  of  wrenches  patterned  after  them  and  sold  for  less 
money.  The  substitute  may  look  good,  but  it's  the  QUALITY  that  counts 
— "Goes"  quality  is  a  known  quality.    Ask  for  our  Wrench  Literature. 

COES  WR.ENCH  COMPANY 

Worcester*  Mass. 

SELLING    AGENTS  t 

J.  C.  NcC^Lrty  4t  Co^  10  Warren  St.  New  York 
J.  H.  GraheLin  4t  Co^  113  Chsonbers  Su  New  York 
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Did  You  See  the  Circus  this  Summer? 

If  SO,  you  saw  the 

BOLTE  &  WEYER 


as  we  light  them  all. 
Were  they  not  THE  BEST  you  ever  saw? 

Our  Store  Lights  are  just  as  good.  We  want  good 
Agents.  Won't  you  become  one?  Easy  to  sell  and 
big  profits.  Let  us  send  you  a  Catalogue  and  quote 
prices.     We  make  LIGHTS  FOR  ALL  PURPOSES. 

THE    BOLXE    &    WEYER    CO. 

22ff-2aT    \«lclilgan    Street,  CHICAGO,    II^L. 


A  ROYAL   GEM 

will  make  your  store  as 
bright  at  night  as  'dur- 
ing the  day. 

LIGHT  eO. 

ICAGO.  V.  S.  A. 

ns  and  Lamps.     Our  Lamps  have 
IS  Trust.     jBe  as  independent 
Send  for  Catalogue. 

re   can   satisfy  yon. 


The  20fli  Century  Mail  Box 

MADE    OF    No.    20    GALVANIZED    STEEL 

Box  has  Bpring  lock  ;  heavy  gl^Bs  panel  with  name  plate. 
Two  springs  outside  to  hold  papers. 

RAIN  PROOF  SPRING  HINGED  SLOT  COVER 

Painted  with  aluminum  bronze  like  U.  S.  mail  boxes. 
Inside  dimensions  10  x  5H  x  294  inches.  Usad  for  free 
delivery  in  CITIES  ONLY. 

HEISE  &  BRAUER,  66  UnioB  ParlL  a.  Oricags,  DL 
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star  1     »•  -       -       -     1.50 

Crescent       1     '*         ...         i  00 

The   index    starts    at    the    top,    very    easy    to    read. 

Liberal  Profit  to  Hardware  Dealers. 

Buy  of  your  jobber  or  send  order  direct. 

Pelowe  ScqlIc  41   Nf^  Co.,  Chicago. 

■tn.  •!  PtiMxt  CeMnttd  FtaUy  ScaJei. 


Eaublished  1884  - 


ROOFING  SLATE  ^ '^"™^'' '  ^ 

SLATE  BLACKBOARDS 


38  PARK  ROW.  NEW  YORK 

QUARRIES:  Pennsylvania  and  Vermont 

Prices  quoted  delivered  anywhere.    Booklet 
and   complete    Price   List  on  Application. 

Wire    Inquiries   Given   Quick   AttentS'*n 


Ih  Answeeinc;  Advietisements  it  is  Desirasle  that  You  Mention  HARDWARE  DEALERS' MAGAZINE, 

Digitized  by  LjOOQ IC 


"38 


HARDWARE  DEALERS'  MAGAZINE 


Decbxbek,  1906. 


''THE  WIZARD"  INVERTED  GAS  L 


dTrade  Mark) 


Cut  %  actual  size.    125  Candle  Power.    2  foot  Gat 
per  hour.    Mantle  will  outlast  3  Upright  Mantles. 


(Patents  Pending) 

A  New  Creation 
Lighting.  Electri 
at    one-tenth  th( 

This  Lamp  is  adaptal 

natural  and  artificial  ( 

h  or  low  pressure.    It  i 

>  acme  of  perfection  in  gas 

A  BRDLUANT  LIGHT 
SAVING  OF  GAS  at  i 
LOW   COST. 

or  the  HOME.  OFFICI 
I  FACTORY. 

SELLS  AT  SIG 

A  very  attractive  display  c 
be  sent  upon  request. 

Write  for  inf ormati* 


Manhattan  Screw  &  Stamping  Works,  S&%^  Nei 


TheiOAKMAN  SYSTEM  ef 
DISTANCE  LiaNTINa 

People  appreciate  bdng  able  to  light 
any  gas  jet  in  the  hoase  simply — ^by 
presshig  a  button. 

Tott'll  be  asi^ed  to  show  it  some  day« 
Will  you  have  it  in  stock  ?  No  reason 
why  you  shotxidn't* 

Booklet  ''D''  will  start  you  gohig* 
We'B  gladly  send  it^ 


Consult    BUYERS'    REFERENCE    TO    ADVERTISEMENTS    ok    Last    Pages. 
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pany 


.  the  "OHIO" 

A^ppeals    to 
The   Dealer 

So  many  good  features  to  talk  about  makes  it 
a  quick,  easy  seller. 

Every  wanted  size  from  smallest  of  hand  Cut- 
ters on  up  by  easy  steps  to  power  Cutters  and 
Blowers  of  30  tons  capacity  per  hour. 


Its  simplicity  of  construction  means  easy  rui 
ning.  No  other  machine  built  can  offer  sue 
immense  capacity  with  such  minimum  power,  c 
can  stand  up  under  such  long  and  severe  servie 

Our  catalog  is  yours  for  the  asking.    Just  asl 


THE  SILVER  MFG.  CO.,  "iA^^V^t 


I'M    A    CINDERELLA 

^'oii  may  rcmerr.h'jr  tlia:  "Cinlcrclti"  \v:is  the 
homely  little  dnulgo,  who  was  not  takci  iu  hills,  but 
who  stayed  home.*  did  the  dirty  work,  and  look  the 
rough  treatment  and  abuse  of  the  family.  Thai's  me 
— no  amount  of  thumps  and  bumps  or  kicks  and 
cuffs  affect  me.  I'm  built  for  just  such  hardships — 
sheet-steel,  brazed  seams,  no  '*frills" — I'm  just  for 
solid  bu>iness. 

Shall  we  mail  you  a  booklet  ? 
66e  McCLINTOCK    &    IRVINE    COMPANY 
PITTSBURG,    PA. 


Ik  AlfSWESINO  ADVZETISBMElfTS  IT  IS  DlSIlABLB  THAT  YoU  MENTION  HARDWARE  DEALERS'  MAGAZINE. 

Digitized  by' 


\j00gle 


II40 


HARDWARE  DEALERS'  MAGAZINE 


December,  1906. 


C  L.  A.  R  K'S 

Ash  Can  Tracks 

All  you  have  to  do  is  to 
show  it  and  it  sells  itself. 

A  handy  and  useful  article 
around  furnace  and  cellar. 

Frame  of  Truck  is  made  of  one 
piece  of  round  steel,  bent  s  >  as 
to  form  two  hooks  to  hook  Into 
bottom  of  can,  while  an  adjust- 
able hook  on  hindle  «rli>s  top  of 
can  and  keeps  it  from  slipping. 

Send  for  144-paflre  cataloffue  of 
Trucks  and  Casters. 

GEO.  P.  CLARK  CO. 

WINDSOR  UKXS.  CO^IN. 


The  Neffleton  Reversible  Nipper 


Every  Pair  Fully  Warranted  Against  Flaws. 
2    TOOLS  IN    i 

There  are  two  fine  cutting  edges  to  each  blade,  each 
held  in  place  by  screws.  Jaws  unusuallv  strong,  easily 
reversible,  adjustable  and  interchangeable.  ^ 

6  and  8-inch  made  for  cutting  piano  wire. 
Send  for  Sample  and  Prices. 

Hie  NelOeton  Hffl.  Co..  """S^"^ 

New  Yfrk  Office  and  SaksTMm:  157  Cksinbert  St. 


AN  ALL  STEEL  BARROW 

That  is  all  steel ;  carefully  put  together  *  reoewable  shoes  on 

legs;  band  around  rim;  tray  double  thickness  at 

corners  *  weight  carried  well  over  wheeL 

No.  85A    Medlnm,  4  Coble   Feet  CapMlty 
No.  89A    Large.        ^        ^  -* 

SYRACUSE  CMLLEP  PLOW  CO.,         Syraqge,  N.  Y.,  U,  S.  A, 

Established  1852 

TUCK  MFG.  CO. 

BROCKTON,  MASS. 

MANnPACTUKERS  OF 

Fine  Tools,  Cntlery  and  Springs 

NAIL  SETS  OF  ALL  SIZES  AND  KftNDS 

Send  for  Tool  CntnlofrA 


JACKS 

for  all  purposes.    Lmnrc  si 

maoiifacturers  In  the 

United  SUtes. 

A  profitabis  lint  lor  dsalcrt 

Write  for  Catalog. 
OUVER  MFG.  CO. 


"  Sales  increasire  ?  '* 
"Yes."  This  is  what 
the  Jobbers  say  about 
Bonanza  furnaces. 
s^  Why  ?  The  user  is 
^satisfied  and  pleased. 
Jobbers  sell  at  factory 
pric  s.    Cash  must  ac- 

company  all  orders  sent 

to  factory. 

No.  38,  one  gal.  size,  ^00  net,  or 
No.  39,  3  qts.  size,  ^.50  net. 

The  Tomer  Brass  Works 

•i  Franklin  Street.  Cli  cago.  III., U.S. A. 


YOU   Need   8uoh 

a    FURNACE   as   TH  S! 


Because  the 

ARCHAMBAULT   KEROSENE 
FURNACE 

•  will  save  time  and  monev  for  you. 
Here's  how— It  bums  kerosene,  that's 
I  cheaper  than  gasolene—  th«>n  there  is 
the  burner,  which  gives  heating  cap- 
acity,  greater  than  any  other  furnace. 
Just  think  tlieArchamhautt  wilt  melt 
a  put  of  solder  in  a  gale  of  wind  in 
less  than  6  minutes.  ItA  construction 
is  Mmplo— nothing  to  get  ou   of  order 

—it  is  RBLIABLK— IjURAOLS— KCOKOMICAL. 
MANCPACTURED  BT 

THE  BARNES  TOOL  CO.,  New  Haven.  Caea. 


National  Broadcast  Seeder 

BAL.L.    BEIARIIVG 

Packed  <me  In  a  box.     No  Dust -No  Rust 

We  cannot  enumerate  all  the  good  points — space  costs  too 
much — ^but  talk  about  being  appreciative  of  inquiries!  Write  for 
catalog  and  see.    Jobbers  have  our  prices,  too. 

THE    RRAIRirj    iVlRCl.    CO..  f»^Hl«*»^«« noils*.    Ind. 
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re^DNIVERSAL  SQUARE 


is  proving  itself 
sure  to  become 
THE    STAND. 

OOL  of  its  kind. 

1  three  sizes: 


6, 
10, 
13, 


6  inches 
10      " 
13      " 


only  kick  coming 
(  that  we  did  not 
rs  promptly.  We 
expect  so  heavy  a 
;  it  was   not   our 


If  you  have  tried  to  get  this  tool  from  your 
Jobber  and  become  discouraged  because  he  was 
one  who  could  not  get  his  order  for  them,  we 
now  advise  you  that  this  condition  has  been 
overcome  by  our  building  a  large  country  fac- 
tory where  they  are  being  made  by  the  thou- 
sand, and  every  order,  whether  single  or  stoclc, 
is  shipped  promptly.      So,  "Try,  try,  again.'* 


DUBY  &  SHINN  MFO.  CO. 

INCORPORATED 

Home  Office  and  Works: 

LONG  BRANCH,  N.  J.    (Branchport  Statloo) 


EarFs    Improved 

REVOLVING  VENTILATOR 

Runs  in  a  self- lubricating  bearing  that  is 
not  affected  by  heat  or  cold,  and  never 
requires  any  oil  or  grease.  The  Fan  re- 
volves without  any  noise,  producing  a  cur- 
rent  of  air  upward,  which  positively  prevents 
any  down  draft.     Write  for  circular. 

BERGER    BROS.  COMPANY 

Till  Plate,  Sbect  iron.  Etc. 
PHILADELPHIA. 


THE  IMPROVED  ONE  PIECE  NITER 


Patented 


J.  E.  Whltacre 


No  more  broken  corners,  no  more  stopping 
to  make  over  or  brace  tiie  commercial  miter, 
a  great  Having  in  labor.  Nothing  but  the  very 
best  galvanized  iron  is  uned.  Made  standard 
sizes  in  either  single  or  double  bead,  lap  or  slip 
joint,  inside  or  outside  turn,  are  more  roomy 
at  the  bend.  Cheaper  and  better  than  any 
miter  made. 

Any  other  miter  of  similiar  con- 
struction is  an  infringement. 

iVlanuffactured  l>y 

Mfs:*  Co.9      Rockford,  UK 
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Time  and  Money  Maker 

OUR  FOLDING  AND  ADJUSTABLE 
HANDLE  DRAW  KNIFE 

A  time-saver  and  money-maker  for  both 
dealer  and  user.  Requires  less  time  to  sell, 
as   its  admirable  points  speak  for  them  selves. 


Saves  the  user's  time,  because  it  zvi.l  adjust 
to  any  position,  making  itself  adaptable  to  the 
most  azvkicard  places.  Handles  absolutely 
rigid  when  set.  Made  in  0  in.,  7  in.,  8  in.,  9  in. 
and  1<>  in.  lengths. 

STRONG  INDUCEBflENTS  TO  THE  TRADE 

Best  Cast  Steel 
Handy  and  Compact 

Write  for  Prices  and  Discounts. 

A.  J.  WILKINSON  S  CO. 

180-188  Washington  Street,  Boston,  Mass. 


An  Advertisement 

That 
Pays 


**J-Br'  Asbettos  Stove  Blats  are  recognized 
as  a  household  necessity  and  appeal  to  every 
housewife.  Their  small  cost  makes  them 
particularly  adaptable  for  use  as  an  advertisine 
novelty.  We  will  print  your  advertisemect 
on  each,  if  desired.  As  an  advertising  propc- 
si:ion,  these  Stove  Mats  have  no  equal  and 
the  effect  produced  by  them  is  lasting  and 
profitable  to  the  sender. 

WRITE    NEAREST   RRANCB    FOR 
FULL     PARTICULARS 

H.  W.  JOHNS-MANVniE  CO. 


Ntw  York  FliUad«lphU  N«w  < 

lailwaukM  m.  Loab  KmoMt  City 

ChkMo  Pittalmrv  Allnwapolk 

"  —  CUv«land  DallM 


408 


Brass   Goods   Mfg.   Co. 

BROOKLYN,  N.  Y. 

•f  = 


BUILDERS'  HARDWARE 

REFRIGERATOR  TRIMMINGS 

BOX  and  CHEST  TRIMMINGS. 

Special  Goc»d8  Made  To  Order. 

Write  lor  Catal«««c. 


f 


i 
\.  FRAMING    SQUARE 

I  framing  rule  on  back  of   body  of  squares 
aminj  rule  on  face.       For  particulars  address 

NICMOUUS    MRa.     CO.,    -    -    -     -    Ottum^w^a,   lo^w^a 
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THE  SPIDER. 


that  will  not  scorch  or  burn 
even  the  most  delicate  dainty, 
sauce  or  gravy.  Will  not 
absorb  grease  or  flavor.  Does 
not  get  smeary,  dirty,  unsan- 
itary. Always  clean,  sweet, 
hygienic,  i  Never  warps. 

"NEVER-BREAR" 


Namm  always  stamped  on  thm  handle^ 

You  should  haoo  our 
eompioto  catalogue* 

G6e  Avery  Stamping  Co. 

CleveloLndt  Ohio 
BxcluMlvm  ManufacturerM 


Save  ^  Your  Fuel 


BY  USING  THE 


ROCBESTER  RADUTOR 


Satisfaction  guaran- 
teed or  money  refunded. 

Over  100^000  of  them 
in  use. 

Fits  any  stove  or  fur- 
nace. 

Price,  from  |2.00  to 
$12.00. 

We  make  the  orlgin.'il 
and  genuine  "Rochester 
Radiator." 

We  do  not  sell  to  Cat- 
alogue houses. 

We  refer  all  inquirers 
to  you  from  your  town, 
when  you  carry  a  stock 
of  our   Radiators. 

We  guarantee  our  Ra- 
diators not  to  interfere 
with  or  choke  the  draft ; 
they  are  easily  cleaned. 

One  square  inch  of 
radiating  surface  di- 
rectly over  the  hot  cur- 
rent Is  better  than  six 
In  a  drum,  or  side  heat- 
er with  perpendicular 
tubes. 

Write  for  descriptive 
Catalogue  and  prices. 


ROCHESTER  RADIATOR  CO., 

145  Fttmace  St.,  Rodiester,  N.  Y. 


Cut  Down  those  Coal  Bills 

There's  no  better  way  to  cut  down  big  coal  bills  than  with 
a  NEW  ERA  Radiator. 

You  can  attach  the  NEW  ERA  on  any  smoke  pipe — 
whether  from  a  Kitchen  Range,  a  Warm  Air  Furnace,  an 
Oak  Stove  or  a  Hot  Water  Boiler— and  it's  really  surprising 
how  much  more  heat  the  user  will  get  from  the  same  coal. 

The  NEW  ERA  not  only  generates  warm  air,  but  it  acts 
as  a  governor  of  combustion — retards  the  combustion  just 
enough  to  get  every  heat  unit  out  of  the  fuel. 

Now  is  the  time  to  get  our  Special  Proposition. 

A  postal  card  mil  bring  it  to  you! 


WILMOT  CASTLE  COMPANY, 

81  Elm  St.,  Rocliester,  N.  Y. 


LOUDEN. OOOD5 

Hay  CarrieFF,  Hay  Porks,  Hay  Slings 
Hay  Rack  (rons. 

BARN  DOOR  HANGERS 

Feed  aod  Litter  Carriers,  Self  Opentnc:  ^ce 
.Toogs,  and  other  Hardware  Specialties. 
^'Positively  no  goods  sold  to  Catalogue 
Houses."    Send  for  Catalogue. 


LOUDEN  MACHINERY  CO. 


F^^irfield,  Iowa 
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"Grand  Rapids"  Ban  Bearing 
ALL   STEEL   SASH    PULLEYS 

are  the  only  Steel  bash  Pulleys  made  with  solid 
steel  balls  running  on  a  turned  steel  axle. 
Everj  Dealer  Should  Write  for  Free  Samples  and  Prleea 

We  are  the  largest  makers  of  Sash  Pulleys  in 
the  world.  The  "GRAND  RAPIDS"  are  the 
greatest  sellers.     Get  the  Genuine, 

GRAND  RAPIDS  HARDWARE  CO. 

13  PEABL  STREET,  GRAND  RAPIDS,  MICH. 


Ives'  Patent  Window 
Stop    Adjusters 

The  only  Stop  Adjuster  made 
from  one  piece  of  metal  with 
solid  ribs  and  heavy  bed  that 
will  not  cup,  turn  or  bend  in 
tightening  the  screw. 

PIEVBfIS    BIAITS,   MST    AND   WDOWW   RATTUNG 



Makufactubbo  only  bt 

THE   H.   B.   IVES    CO. 

NEW     HAVEN,    CONN^     U.    S.    A. 

(Fifty-pase    Catmloffue    Muled     Free) 

rATCNTCD                                                                          kr 

DOLLAR   DOOR  SPRINGS 

that  are  simple- 
durable — 
effective- 
cheap— 

Hold  the  door  open  or  closed. 

Write  to-day  for  price. 

The  Middletown  Nunlactiirbig  C#. 

MroOLETOWN,  OHIO 


The 

Bickeye 

StedMd 

Back 

ScreeH 


is  a  Haidy 

Jialt  UM 
about  it 


CO. 

SlKlkir,  0. 

D.  S.  A. 


\ 


^ 


"THE  SENSIBLE" 

Storm  Sash  and  Screen  Hanger 
and  Fasteners 


An  ideal  ventilator  that  forms 
a  perfect  lock  when  closed. 

For  sale  by  all  jobbers  of  the 
Northwest.  It  is  the  ONLY 
tight-fitting  Hanger  in  the  raar- 
fHp  ket.    Write  to-day  for  particulars. 

MANUFACTXmED  BY 

For  ventilation     R.  G.  WINTER  MFG.  CO.,  MUwaukec,  Wis. 
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SELL  THE  BEST 

The  Prouty  No.  5  Cushion  Track  Hanger  will 

!    relieve  your  builder  from  all  the  trouble  he  has 

'    previously  experienced  in  Parlor  Door  Hangers 

and  will  save  him  hours  in  putting  them  up. 

Thousands  of  sets  sold  and  not  a  complaint  from 

anyone.     Try  them  and  convince  yourself. 

F^ROUXY   CO.,  Ltd.,  AJblon,  IVflch. 

new  YORK  OFFICE,  2S  Warren   Street 


NO.  9 


"BIO  4" 
Flexible  Door  Hanger 


Anti-Friction.       -       Cannot  Jump  tiie  Truck 
Mxcluaive  Sale  Given 

National    Mfg.    Co. 

STERLING,  ILLINOIS 


r  Of  RmofiDg  bo  caps  fron  BoCdet 


66 


YAINKEB 


99 


Can  and  Botfle  Opener 


^AT.A^^.  Fon  ORBIVS    ArVYTTHIIVa 

A   Big  leader  at   10  cents.  In    th«    shape    off    a     Can     or     Bottle- 

Address   TAYI^OR    MANUFACTURING    CO.,    Dept.    B.,    Hartford,    Conn. 


The  ^PHENIX''  BAN6ER  and  FASTENER 

Solves  the  problem  how  to  hans  and  fasten 
entire  Screens  and  Storm  Windows. 

We  have  them  to  sell  at  10, 15,  20  and  30  cents  per 
set     For  catalogue  and  trade  discounts  address 

Phenix  Mfg.  Company, 

•34  Center  Street.  MIL^ITAUKEE.  WIS. 


Hp,%.  N 


■to.  a 

1= 


The  Only  Perfect  D— r  Bali  and  Cap 

Bird  and  Sleet  proof.  Door  closes  absolutely 
tight. 

The  ONLY  Hanger  that  will  adjust  itself  automat- 
ically to  doors  of  from  one  to  .four  inches  in  thick- 
ness, no  matter  how  much  out  of  plumb  the  wall  may 
be.  Is  roller-bearing,  fitted  to  the  rail  in  such  a 
manner  that  the  door 

CANNOT  JUMP  THE  TRACK. 
Manufactured  only  by 


AUTOMATIC   DOOR 

S24  W.  Lake  Street. 


RAIL  COMPAHY 

CHICAGO.  ILL. 
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vvyE  want  to  interest  the  prospective  buyer  in  some 
one  of  Our  Two  Hundred  Specialties.     Write 
and  mention  the  article  and  well  tell  you- something 
about  it  and  give  you  the  price* 

WILCOX  MFG.  CO,,  Aurora,  111. 


mm  m  w 

Never  Break 

You  sell  UMm  and  your  customer  wants 
them  because  they  are  the  best 

Xtie  Ctiampion 
Safety  Lx>ck  Co. 

GENEVA,   OHIO 


This  is 
it 


Universal 

Screen  Door  Catch  ^^^^!^^^ 

Lowest  Priced  LOCKING  Screen  Door  Catch  on  the  Market 
BASIUV     PUT     ON.         NO      MORTISIINa     OR     ©UTTIINa 

Holds  Door  Firmly  Shut  When  Closed 
PUSHINO    DOOR    RBUBASBS    CAXCH 

If  your  Jobber  cannot  supply  them  write  us  for  list  of  those  having  them  in  stock    . 


MANUrACTURCD  ONLY   BY 


Peck,    Stow  &    Wilcox    Company 

CLEVELAND,  OHIO,  U.  S.  A.,  and  NEW  YORK,  U.   S.  A. 
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UTTS 


A  PRODUCT  OF.  RECOGNIZED  SUPERIORITY 


TRIPLE-END  SPtlNS  BUTT 


CHICAtO  FLOOR  NINSB 


F 
I 
C 
I 
E 
N 
C 
Y 


CHICAGO  SPRINfl  Bun 


CHICAGO        *^^^,(g^{^Q^       NEW  YORK 


GRIFFIN'S 
FOLDING 
BRACKET 

Best    and   only  Bracket 

for  Folding    or  Swinffins 

Shelves. 

Folds  down   asainst    the   wall 

when  not  in  use.    Locks  automat- 

icaUy  when  lilted  up. 

'Griffin's 
Pressed  Steel 
SKelf  BracKets 

(patented.) 

Are  the  strongest,  best  finished  and 
best  selling  goods  on  the  market. 


Strap,  T  and  Butt  Hinges 

THE  GRIFFIN  MFG.  CO. 

ERIE.  PENNSYLVANL\ 


STMLEY'S  STEEL 
CORRUGATED  STRAP 
and  T  HINGES 


LEADERS  m  THEIR  LINE 

■  m  ■ 

Send  for  * 'Autobiography  of  a  Yankee 
Hinge.''    Mailed  Free 


THE   STANLEY    WORKS 


79  Chambers  St., 
New  York 


NMW  BRITAIN^ 

comf. 
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SPRING  HINGES 


ARE     QUALITY    GOODS 


IMITATED 
BY  ALL 


Reject  All 
Substitutes 


EQUALLED 
BY  NONE 


Bommer's 
Cost  No  More 


Your    ^Jobbers    Can    Supply    Xtiem 


by  BOMMEK  BKOTHEBS^ 


M.  Y. 


1879 


COLUMBIAN 

WROT-STEEL 
SCREENlDOOR 

SPRING  HINGE 


TRIPLE  COILED, 

COVERED, 
SMOOTH  ACTING, 

STEEL  SPRINGS 


HOLD-BACK. 

5  PARTS. 
CLEAN  CUT  AND 

SYMMETRICAL. 


Ask  for 

''SCKEEN  DOOR  FIXIN^*^ 

CATALOG 


THE    COLUMBIAN     HARDWARE     COMPANY 


1€8  CHUKCH  STREET 
NEW    YORK 


CLEVELAND,    OHIO,    U.    S.    A. 


26  E.  LAKE  STREET 
CHICAGO 
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THE    lWfETAr,nc: 


etcher 

s.  It  fits  any 
B  attached  or 
8  light,  stroDflT 
».No.l,  ILfiO; 
he  Hardware 
them. 


Address  PERRY  DIXON  CO. 


Mcrrlam  Parlc» 


ST.  PAUU  MINNESOTA 


^1}^V  *^"  ,"**^  constantiy  during  the  cutting 
season  for  the  last  ten  years.  ^-unmg 

This. speaks  for  itself. 

COLDWBLL    LAWnr  MOWER   CO. 

83  Coldwell  Street,  Newburgh,  N.  Y. 


THE  FILE'M  QUICK 

Skate    Sharpener 

simple  Practical 

Most   Popular  Sharpener  on  the  Market 

Holders  hare  gnn  metal  flnlsh.    Piles  have  four  catting 

edges.    Moanted  One  Dozen  on  handsome 

exhlhiclon  easeU. 


QUICK  SELLER 

Now  is  the  time  to  order 


LARGE  PROFITS     • 

Sold  by  leading  Jobber* 


Display  Card,  7M  z  7  inches. 


THEOsBORN  MANUFACTUfflMB  CO, 

Cl,]^VMX,ANn,  o. 
Don*t    P»Iey  Order    Ncnv 


IT  made  with 

Steel  Bttiens 

able  Front  Flaafse, 
h  regular  duck  hoc* 
In  two  sixes,  which 
ttor  make  of  lawa 
od  are  gtianuHeed 
tire  satisftetioB. 
ugh  Hardware  Jo^ 
u  Manufactured  bj 

THe  Spcdaity 
,      Mrs.  Co. 

SC  AiithMiy 
9      Park.nira. 


C.  G.  Hnssey  &  Company 

PITTSBURGH,  PA. 


Manufacturers  of 

COPPER 

Sheets  -  Plates  -  Rolls 
Copper  Nails  and  Tacks 
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The  Bissell  FsLCtories  aoid  Brajick  Offices 


Largest  and  only 
Exclusive  Manu* 
f acturers  of  Car* 
pet  Sweepers  in 
theWoHd    :    :    : 


Main  Factories  and  General  Offices:  Grand  Rapids,  Mich.  Branch  Factories:  Toronto,  Canada;  and 
Paris,  France. 

Eastern  and  Export  Offices  and  Warehouse:   25  Wari'en  "St.,  New  York. 

British   Warehouse  and  Offices:  88  Wilson  St.,  Finsbury  Square,  London. 

We  have  agencies  in  over*  80  different  foreign  coun  tries,  the  Bissell  Sweeper  being  sold  in  every  civilized 
country  where  carpets  and  rugs  are  used. 

Our  present  capacity  is  3,000  domestic  size  and  4,000  toy  sweepers  per  day  of  10  hours,  or  6  regulars  and 
6^  toys  per  minute. 

Our   floor  space  now   aggregates  between   4   and  6  acfes. 

We  are  the  largest  consumers  of  2%  in.  bristles  in  the  world. 

The  Bissell  is  ten  times  the  largest  factory  in  the  world  devoted  exclusively  to  the  manufacture  of 
carpet  sweepers. 

The  Bissell  Sweeper  has  met  all  competition  in  this  and  foreign  countries,  and  by  its  recognized  superi- 
ority in  mechanism,  extensive  advertisings  and  the  soundness  of  the  business  policy  under  which  it 
is   exploited,   commands   the   bulk   of   the   trade  everywhere. 

The  Bissell  ONLY  is  sold  at  fixed  retail  prices  that  guarantee  to  the  dealer  a  good  profit. 

Write  for  our  CHRISTMAS  OFFER,  the  most  liberal  we  have  ever  made. 

BISSELL  CARPET  SWEEPER  CO.,  Gnnd  R«.pi<i8.  Mich. 


TheTaylor  &  Boggis  Foundry  Co. 

CLEVELAND.  O. 

UANUFACTVRKSS  OF 

LIGHT  GRAY  IRON  CASTINGS.   BUILDERS'  HARDWARF. 

Dampers*  Damper  Clips,  Oil  and  Qas 
Stoves,  Furnace  Lamps,  Molasses 
Gates,  Letter  Boxes  Hardware  Spe- 
cialties. 


ClIuI"- 
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THB  BEST  TIT,  THB  THE    NO.    3, 

MO.   90.  WO.   1.  WITH    FOOT  POWK 


FOH  serriHa  tubiuah  um  bifuroated  mvets 

This  Line  ef  Riveters  Is  Qaaranteed 

To  be  made  of  MALLEABLE  iron  and  to  be  free  from  imper- 
fections in  worlcmanship  or  material 

PROVE   IT  TO  YOUR  CUSTOMER  7 

Well  try  this;  throw  ooe  oa  the  floor  (it  oar  risk),  thea  treat  aaj 
cast  iron  riveter  the  same  (at  your  own  risk)  aod  see  If  it  doeea't 
result  In  a  ssle  and  a  SATISFIED  CUSTOMER. 

ORDER  BY  NAME.  SOLD  BY  ALL  JOBBERS.  MADE  ONLY  BY 

F.  H.  SMITH  MFG.  CO.,  Chicago,  U.S.A.^ 


Tapes  and  Rules 


Are  the  Best  In  the  World. 
Made  by  THE   LUFKIN    RULE    CO. 

For  Sale  Everywhere.  Saginaw,  Mich.,  U.  S.  A. 

Send  for  Catalogue.  New  York  London 


TO    CLOSE    OUT    ONE    THOUSAND  400.ib.    SIX    HOLE 
STEEL    RANGES 

These  Ranses  Formerly  Retailed  at  $M  Each. 
On  account  of  change  in  patterns  I  ^w^ill  close  out  the  entire  lot 

At  $15  Each 

They  have  six  8-inch  lids ;  Top  Cooking  Surface,  30  x  34 ;  Large 
Warming  Closet ;  15-Gallon  reservoir ;  Oven  17  x  21  x  }2 ;  Duplex 
Grates ;  Burn  Wood  or  Coal.  Lined  throughout  with  Asbestos. 
Guaranteed  strictly  first-class  in  every  respect.  Big  snap  for  cash 
buyers.    For  particulars,  address 

WM.    G.    WILLARD 

Room  No.  59  Willard  BIdg  ,  Chestnut  St.,  near4tli  St.,SI.  Loois,  Mo. 
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THIS 

Pot  Cover  Cabinet  , 

FURNISHED    WITH    OUTFIT 

OF  OUR  NEV  I 

Spring-In  Handle 

l^Ol     CxOVCr  Adjusting  a  Spring-in  Handle. 

For  further  information  write 

LASHER  MFGi  COt  Inc^  Davenport,  Iowa 


BUILDING  PAPERS 

A  fine  of  all  grades  sdtable  for  the  Hardware  and  Btdldtng  Trades. 

WHto   for    8AIV1PUB   BOOK    and    prlees. 

Co    B.    MBWITT    dt    BROTHBRS 

HcadqiMiicrt  for  Hardware  Wrapping  Papers  and  Woodworking  Glues. 

^B    BeekmAn     Street,  IVB^V    YORK    dTV 

Eastern  Agenb  for  CONGO  Never-Lcaii  Roofing— Send  for  Samples  and  Price  List 


tt 


J^ 


VENTILATOR 

and  *•  Globe  Ventilated  Ridging"  are 

Simple,  Symmetrical,  Storm 

Proof,  Satisfactory. 

He  **  Glebe  "  b  built  on  hoMT  and  sold  OB  Merit 


Copper,  Galvanized  Iron  and  widi  Glass  I'ops. 

Send  for  Blue  Print,  Cataloflrue  or  Model. 

Bianuiactured  by 

Globe  Ventilator  Company 

XROY,    IV.  Y. 


U5£ 


IN 

PASTE. 

■  LIQUID 

OR 
|POWDER 

FOR    ALL    KINDS    OF    METALS 

Best,  Cheapest,  Goes  Furthest.  Never  dries  up  or 
shrinks.  Money  makers  for  everybody.  Sold  by  the 
Jobbing  trade.  Sample  and  circular  free  by  mail. 
Address 

GEO.  W.  HOFFMAN,  Mir., 

295  E.  WashiagtOB  St.,  INDIANAPOUS.  IND. 

-J  .         (1-8  Park  Row.  New  York  City. 

BrSOCllBSI'!    ^^^  ^    Madison  Street.  Chicago,  III. 

f    1770  15th   Street.   San   Fraxcisco,  Cal. 
Established  20  years. 

EstablUhed  1S42 
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THE   LOVELL  WINDOW  OPERATING   DEVICE 

vif  ^  Window  op^rij.  ^Rs:^'.  °s  SJ  ^^.'If;^/?^  *^„°"5:s~  w^%^Ttrti  "^L^J^ 


that  will,  if  desired,  opente  a  Une  of  sash  5M  feet  long  from  one  station 


sent  with  every   shipment. 


HAMMERS 

Vaughan  &  Bushnell 
Manufacturing  Co. 

EAGLE  BRAND 

OXJB  Eagle  stamp  on  a  hammer  is  a  small  thing  to  look 
for,  but  a  great  thing  to  find.  It  insures,  first  of  all, 
quality;  second,  careful  and  skilled  workmanship; 
third,  correct  pattern;  and  greatest  of  all,  it  insurer 
perfect  tempering,  without  which  no  hammer,  where- 
ever  or  however  made,  can  gire  uniformly  good  results.    . 

Manufactured  at  Chicago,  111.,  U.  S.  A.,  by 

^^  Vanghan  &  Bnslme!!  Mannfacturing  Co.   ^   ^ 

^*^g  Tooismim.  ^^ 

We  are  Headquarters  for  Quick- 
Sellins  Specialties 

FIVE  AND   TEN    CENT    GOODS 

Nickel-Plated  He^ miners 

Our  line  is  not  equaled  in  quality,  style,  finish 
and  price.  Let  us  prove  this  assertion.  Our  cata- 
logue will  interest  you. 

Franklin    SpeciOLlty   Co. 

811  Cherry  Street RecLdtng.  Peu       ^,.,^— ^ 

THE     0RI6IIIAL     AND     ONLY     INCANDESCENT 

ConTcx  bottcai    fits  all  sloysi 

Wire  Cone  Toaster  SjrtJp'SStrst-«^,sr^- 

Or  heats  Plate,  Tea  or  G>fFee  Pot — 
For  Ga.  or  G.«,Une  Stove.    J^^  ^^  T:^:^ 

HABKINS  &  WILLIS,  Manufacturers,  MgnlKS.*- 

Consult   BUYERS'   REFERENCE  TO   ADVERTISEliCENTS   oh   Lar   Paobb. 


Write  us  for  prices  and  discounts 


Digitized  by 


Google 


Dkcembkr,  1906. 


HARDWARE  DEALERS'  MAGAZINE 


IIS5 


Place  an  Iwan  Aoger 

beside  any  other  kind, 
and    the    method    of 
construction     instantly    de- 
cides the  buyer  in  favor  of 
the  Iwan  Post  Hole  Auger. 
Two  blades,  with  four  cut- 
ting  edges,   make   this   the 
best  earth  auger  for  both 
rapidity  and  holding  the 
dirt 

We  tell  the  farmers 
about  the  auger,  but 
while  sales  are  very  large, 
you  can  clinch  the  deal  with  many  more 
consumers  by  using  one  of  our  cuts  in 
your  newspaper  advertising.  Order 
augers  early  for  next  spring. 

Iwan  Brottiers 

STREATOR,  nX. 


ManaCactarera  also  of 
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fCTfl*  Sickle  Edac  Hay 


8padC0*  Kcvolvtea  CI 
Wire  CondvelNir  Pipe 
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Cklnuicy  Tpps, 
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THE  O.K.  ICE  CREEPER 


They  are  neat  in  appearance,  light  and  strong.  Ad- 
justable to  fit  several  size  heels,  and  quickly  detached. 
Applied  like  a  pair  of  dcates. 

Can  be  used  anjrwhere  conveniently,  and  are  the 
best  sellinff  Ice  Creepers  on  the  market. 

Many  Jpobers  and  dealers  are  now  handling  the  O. 
K.  Ice  Creeper  to  their  satisfaction.  And  you  that  do 
not  have  them  in  stock  should  write  to  manufacturers 
for  prices,  etc.,  and  secure  them  for  your  future  trade. 

N«rlaid*»  SAicfy  Heel  and  Ball  Plates 

are  the  plates  for  lumbermen.'  They  have  for  ytars 
given  entire  satisfaction  and  are  recognized  the  only 
plates  on  the  market  for  lumbermen.  They  can  be 
used  on  rubber  shoes,  boots,  arctics,  etc.  Can  be  used 
summer  and  winter.  Made  of  best  quality  steel  and 
will  not  ball  up.      They  are  excellent  sellers. 


MAIVUVACTURKD  TOR  THB  JOBBING  TBADB  BT 

NORLUND  A  CO.,  Wllllamsport*  Pa^ 


IV  AMSWSmilfO  AOVXmTISXMBim  IT  IS  UESIIABLB  THAT  XOV  MENTION  UAKUWAKl!;  UCACKKb' MAUA^il^Jt^ 
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WET  CELLARS 

Potitiyely,  pennanently  and  economically 
drained  by  the 

Gllmax  Gsllar  Drainer, 

ind  auto- 
of  proven 
stablisbed 
Sold  all 
d  and  en- 
>iisands  of 

users. 
,  Cir. 
\  culars» 
^  p  r  1  ces« 
(  and  full 
i  infor- 
mation 
on    ap- 

8  plica* 
tion  ID 
the  sole 
mTrs, 

The  C.  f\.  Kemp  MI^XOm 

BALTIMORBt  MO. 

Also  manuiactnrers  of  Climax  Gals  Appara« 
Ins,  Climax  Ratchet  Stock,  Clinupc  Soil -Pipe 
Testing  ftug.  Pipe,Vit<fs,  &c. 


a 


>> 


PROMETHEUS 

Eledric  Cooking  and  leafing  Apparatus 


The  Publle  Demands  Vp-to-Date  Devices 
INCREASE    YOIA    SALES 

ElMtrie  Hat  Ireu,  Water  Heaters,  Air  Heaters, 

Steves,  Carlfaig  Ireas,  Etectrie  CooldBg  and 

neadng  Utensils  ef  every  dcscriplioB 

Wim    Fei    CATALMDE   mmk    SPECIAL    DITM- 

nocreKY  orm  to  haidwaii  maius 
THE  PROMETHEUS  ELECTRIC  CO. 

MANUrACTURCIIB  OF 

Ekdric  Geeldaf  and  leadag  AppanlBS 
2Si-2S8  EAST  4M  STBEET      -     NEW  YOU 


TheNOel 
FIRE  POT 

at  $6.00  net  and 

TheNOeS 

at  $4.S0  net 

No  5  Fire  Pot  $«.50  Net'  represent  the  coA 
to  you  of  the  befll 
fire  pots  on  earth.  They  are  the  recognized 
standards  of  excellence  and  all  other  makes  are 
measured  by  them.  Those  who  know  the  value 
of  the  best  tools  use  the  No.  1  or  the  No.  5, 
and  will  tell  you  they  could  not  afford  to  use 
other  makes  it  they  cost  nothing,  as  they  have 
so  many  advantases  not  found  in  any  otlier 
make.  Jobbers  sell  at  factory  price,  or  we  wfll 
ship  direct  if  cash  accompanies  the  order.  Yotir 
a4>nsy  back  if  you  are  not  pleased. 

Clayton  &  Lambert  Mfg.  Co. 

OBTROITt  MIOH.,  U.  S.  A. 


ROBERTSON  <<HORSESHOE  MAGNET"  HAMMERS 

(Trade  Mark)  frexof 

For    BUX    POSTERS^    TRAVELING    ADVERTinBRa^ 
UNDERTAKERS^  UPHOLSTERERS^  PAPER  HANGERS^ 
Irery  hamme»  stamped  with  name    Btc.     Also  Tack  Hanamor  size  for  household  and  general  nae. 
and  trade  mark.  Forged  from  fine  steel,  warranted  ^strong,  permanent  magneto. 

AKTHDR IL  ROBERTSOH,  Sole  Hanofactafcr  (Ow»„omt. Howim Bfag»»tTni4» itoia),  144  Ottrcr  Stitd,  Boitaiu  Mmm. 

Consult   BUYERS'   REFERENCE   TO   ADVERTISEMENTS   on   Last   Paom. 
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